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Connelly.   J.   A.,   portrait  and  men- 


Cltrlo  acid,  aynp  of... 
CiMUier  for  straw  hat.. 

for  white  ahoes 

Cleaning  barrele   

capaulea   


B  atalni 


■iiauiy  mortara  Mid  the  like...  t 
utensils   118.  1>1,  1«S.  t 

tan  shoes    * 

Clean  money    * 

Clerks,  a  meesace  to  the b 

and   early  closing S, 

doings  of  the  1 

houra   for 

rules  for   • 

scheme  for  keeping  them  bus:r-   4 
starting  In   buslneaa  for  them- 

nnreglstered,   dlspeoslng  by. . . .  1 
Clerk,  suggestions  of  Interest  to  the 
™ — '-ind,  Orover,  portrait  and  men- 


1  of   . 


Cleveland    School    of    Pharmaey.    a 

note  concemloK 4 

Cleveland  School  of  Pharmacy,  pic* 

ture  of  the  graduates > 

Clllfe,  William  I^,  portrait  and  men- 
Clock-work     motor,     manufacturers 


of   1 


Cloudy  syrup  of  bypophosphltes... 

Cocaine  evil,  the 4 

Coca  wine  declared  a  Uquor 

Cockroach  powder,  a 4 

Codex,  the  British  Pharmaceutical. . 
Cod-liver  oil,  a  compound  emnlslon 

of   .7??. 1 

with 

C  O.  D.  slip,  a 

Cold  eream  

advertising 


formula  for  making  418 


___,    _9B.   m,    BH,  S 

non-greasy 182,  410,  4 

perborate  of  soda  In. ,..43,  I 
— see      also      "Non-greasy 

— eee   also   "Toilet   Cream," 
"Cream."  "Lotlan,"  etc 

theatrical 

working  up  a  sale  on 


Ized   . 


pharmacy, 

Colllne,  Win   B.i'portra'li'of!!"!!!! 

Cologne  water  

Colorado,  the  liquor  situation  tn 

Color  chart  for  N.  7.  preparations. 

tor  ammonia,  violet 

tor  soUdltylng  " 


..Its. 
_,  ...  P... 
114,  SOI, 


flowers    

glass   brown    

matter  for  pharmaceuticals.... 

Colors  for  show-card  writing 

Combuatlbles,   a  tax  on  aelllng 

Comedones  or  blackheads 

Commencement  presents,  selling.... 

Complexion   cream,  a 

Compound  liquor  of  eresol 

reaorcln  ointment ST.  117, 

Condition  powder,  a 

powders,   sifting  device  for.... 


.  asi 


Contract  plan,  decisions  oi. 

Coohan,    B.     B.:       "The    Druggist's 

Mailing  Uat"  — . 

Cooban's  cooling  cream lED,  481 

advertising...   ■""' 

skin  food  under  criticism 

system  of  dally  accounting.... 

Cook  ft  Co..  C.  B..  pharmacy  of 

Cook,  £.  Pullerton:    "Syrups  of  the 

n.   S.  P."   *i».  4« 

Cooling  cream,  Cooban's 160,  4S] 


lis 


I,  a  device  for  removing.. 

vapor-tight  

Com  cure,  advertising  a 


.11,  : 


a  window  display  on _ . 

labeling  a Btl 

Come,  a  cauatto  for *' 

and  other  troubles,  dlspoalng  of 

Cosden,  Alfred  H.,  portrait  of aci 

Cosmetic  mold,  a  simple 

Cotton  and  Its  power  of  absorption. 

container,  a  useful  

Cough  cure,  a  window  display  of... 

mlxturcM,  a  window  dlmlur  of. 
remedies,  advertisements  of. . . . 

an  advertisement  of —  _ 

syrup,  advertising GSO 

syrups,   regarding  ths   handling 


of   . 


Counter  slips — see  "Advertising 
Ideas." 

Courtesy,  Its  selling  value   _. 

Court  plaster,  liquid    tSI 

Cousins'   drug  store,  views  of. .15),  SSI 

Co  sens,  Nathan  A.,  discusses  sou- 
venir post  cards   

Crane,  Jerome  A.,  mention  of 

Crayton,  A,  F.,  portrait  and  sketch 


a  complexion  . 


Cream,  e 

tolie - 

"Cream,"  a  troublesome 

Credit  records,  some  points  r 


"Creosotal,''  a  palatable  e 


...     ..  ,   —pulsion  of 

CreoBotal  emulsion   . 

Creosote  bush   

Cresol,  compound  solution  of.  ,.S14, 

liquor  of 

Crlpps,    Kmest    C:     "Optics    as    a 

ProflUble  Side  Une"  

"The  Wrong  Prescription  Num- 


ber" 


Ill 

..201.   341 


Crude  drugs,  Insects 

Cruabed  fruit,  a  new 

Cuba,  a  sensation  in 

Cuban  decree,   the   

situation,  the  

Cudbear,  tincture  of  ITI,  — 

Currier  patent-law   bill M,  181 

"Currier's  oil"   " 

Curry,   H.   H..   on   the   sale  of  sta- 
tionery     lOi 

Curry  powders 489 

Cysewskl.  U  J.:    "A  ProBt^le  Side 


Dakota  Drug  Co.,  pharmacy  of 4E0 

Dandruff,   a   cure   for 4t> 

an  application   for 484 


- -     niy  k 

Davidson.  Frank  A.,  des.,_   ._ -   _ 

Dead  stock,  a  plan  for  the  exchange 


"Contract  1 

Deer  suet,   dealers  In 181 

DellverlnK  packages,  a  C  O.  D.  slip 

to   be   used  In IIB 

Delivering  packages,  a  plan  for....   IIS 

Denatured  alcohol   487 

a  scheme  for  burning  lEI 
deodorising   88 


Denatured  alcohol  in  liniments 180 

pushing  the  sale  of. .  >8S 

ttie  demand  for 7) 

Depilatory  343 

Derivative,  what  is  at StS 

Detannated  absrry  wln« ISt 

Detergent— see  "Cleaning,"  •"Otmmr 

Utensils."   etc 
Device  for  the  dispensary,  a  nnlqae  !•! 
Dewey's  emmenagogue,  dispensing..  BIS 

Diachylon  ointment   It 

Diarrhea  mixture,  an  Incompatible..   S>S 

DIehl,  C.  Lewis,  portrait  of. 40S 

presented  with  a  loving  oup...       S 
Diner,  Jacob,  portrait  and  mention 

of   37 

Discoveries,  several  new  and  Inter- 
esting       401 

Dlsh-oloth  gourd  poisonous   8S 

Disinfection,  making  a  specialty  of,  ISS 
Dispensatories,  publishers  of  the. . .  41 
Dispensatory,  a  plan  for  protecting 

the  pages  of  the )■• 

Display  cards  for  small  earlona....   104 

Distemper  remedies lit 

Dog  remedies,  a  window  dleplay  ot  111 
Dohany,  WlUlam  A.,  portrait  of. . . .   tOt 

"Dollar   Ideas"    ti,  71.  118.  l«l, 

104,  ZEO,  194,  188,  )7S,  431,  (f>,  B14 
Dominican    Republic,    pharmacy    In 

the    131 

Drain    boards,     a    pr^iiaratlon    for 

cleaning  tit 

Dreacber,  Anguat  F.,   dead • 

Drinks  at  the  soda  fountain 343 

for   the  ^Boda   f  o  u  n  t  a  I  n — see 

soda   894 

Drug  clerk  movement:  will  It  reach 

the  amaller  places   IIB 

"Drug  Clerk,  the  autobiography  of  a"  193 
Drug  Clerks'  Association  of  Utchl> 

gan,  the 101 

■    see  "Clerl«." 
Druggists    and    liquor    ■•lllag— sea 
"Uquor." 
and     the     liquor    quasUoit — sss 
"Liquor,"  eto. 

should  be  friends  401 

Druggists'  paste   10 

Druggist's  sense  of  security,  the...  117 
"Drugtiists  Should  Not  Sell  Whisky"  471 

Drug  journals,    binding 10 

laws — see      "Food      and     Drug 

store  below  the  sea,  a 113 

combination  3BT 

combinations:  are  they  snc- 

cessfulT   73 

fables  In  slang 31,  lit 

paper  gotten  up  by  the  M.  A. 

R.   D 113 

Drugless  era,  are  ws  facing  aT 441 

Drugs,  a  good  advsrtisement  on.,..  Ell 

an  advertisement  of 477 

crude.   Insects    In 108,343 

In  pound  boxes BOS 

"Drug-store  Tarns"  by  Frank  Fat^ 

rington    4S3 

Drug  stores,  pictures  of — see  "Stores, 

Pictures  of," 
Dry  paints,  a  suggestion  for  hand- 

Dunlap,  W.  J.;     "A  Snccessfnl  Soda 

Opening"    190 

pharmacy  of 481,  491 

Dunning,   H.   A.    B.:      "Borne   Inter- 
esting Prescriptions" 187 

Dumo,  A.  E.,  pharmacy  of 191 

Dust  In  Bweeping,  laying  the 89S 

Dye  he,    William     A.,    portrait     and 
mention    of    181 

Dyes,  food  and  drug  ruling  regard- 
Ing     30 

Dyspepsia  tablets,  the  advertising  ot  101 

e 

Early  closing 417,  490 

and  the  clerks 3,    33 

In  Pennsylvania   383 

reform    41 

— see    also    "Sunday   Clos- 
ing" and  "Shorter  Hours." 

Saster  rack,  a  neat Ill 

window  display   110,  116,  101 

Kau  de  cologne   488 

EJbert,  honoring  the  memory  of...,   170 

scholarship  proposal   IIB 

Elciema,  bismuth  subgallate  in 104 

cure,  a  liquid  . . .  .,--*,• .tlT 

Digitized  by  V.iOOQ  IC 


BdltorlalB  of  tho  Bullatln  aatlrtied.   it! 

Educational  facta,   some   448 

Ekkb,  cold  storage,  how  to  tell  ttiem  403 
Electrical  clKar  lighters,  recharglnK  tSI 

Electrolytic  medication   SS> 

Elixir  of  ololD,  Btrychnlae  and  bel- 
ladonna ■• 


of  I 


42 


of  heiamethylenamlne  compound  42S 
of  Iron,  QQlnlna  and  8try<uinlne 

phOBpfaate,  the  color  of tl2 

of  orange  flowers  compound...   418 

of    qutnlna    S4T 

and   phosphate   compound    40 

of   six    bromides    8tB 

of     t«rpln     hydrate     and     wild 

of  the  phoaphiatea  of  iron,  qui- 
nine and  strychnine S48 

of  veronal  *28 

Bltxlrs,  several  new 42T 

BIkln.  W.   S..   Jr.,   elected  president 
of  the   N.  A.   R.   D 409 

Emanuel,    Iiouls,    appointed    to    the 
Pennsylvania  board   188 

Embalming  Buld    1B2.   308,   8S0.  440 

Quids    81 

Emulsifying  agent. 


U.....W  ... — i.  compound  SIE 

of    creoBOtal    SB,  ISO 

petrolatum  S20 

Emulsions  of  castor  oil 1S6 

of   flour    479 

Enforcement  of  drug  lawn 8 

of    food    and    drug    laws — see 
"Food  and  Drug  Laws." 

of  pure  drug  laws 4T 

England,    Joseph    W.,    portrait    and 

mention  of 4B4 

Bngland.   new  patent  law  In 811 

Bngstrom.  Ernest,  portrait  of 2B0 

Entertainment   funds   for   State   oa- 

Boclatlons    IDt,   SIO 

Bnvelopa  for  stamps,  an ITS 

gum    1TB 

Bplleptot    348 

Errant,  Joseph  W.,  on  pure  food  and 

drug   legislation    10 

Brwin.   Sid  A.,  portrait  of 801 

llBerlne  solutions   4B1 

"Gsperanto."  E  free  book  on TS 

Essence  of  lemon   !04 

Ether,  camphorated  spirit  of 440 

Euphorbia  peplus    E14 

Evans'    advertising   methods 80 

Evans.    Qeorffe    B.,    store   of 80 

Evans  Stores  In  Philadelphia,  The..      18 
Examination    quesClcns — see    "Board 

Questions  Answered." 
Euunlnatlona    by    boards    of   phar- 
macy criticized   188 

"Extract"  of  eod-llver  oil  with  ereo- 

BOte  116 

Extract  of  vanilla,  a  cheap SIT 

Exclplent  for  pill  ST8 

Explosion  of  potassium  chlorate...   4T4 
Eyeglasses,  keeping  "■ —  —  " 


"LiOtlona,"   etc. 


Farmers,  working  up  a  trade  among  I 
Farrlnglon,       Frank;        ■'Advertising 

Sick-room   Supplies"    

"Dr.  Sport's  Remedy"   a 

"Drue-store  Yarns"  4 


t  Biz" 


poetry   by    2S1 

Federal    food    and    drugs    law — see 


Fehllng's   teat,  a  v 


Ferric  chloride,  precipitation  in  the 


Filing   prescriptions    

FIllInK  bottles,  a  device  for. . 
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Filtering  and  percolating  Idea,  a...  80e 
Flnneran,   J.   F.,   portrait  and  men- 
tion of   tOT 

portrait  of   41! 

portrait  and  pharmacy  of 1S4 

Fire  insurance  companies,  mutual..  8Sg 
Flak,  F.  H..  portrait  and  mention  of  tti 
Flavoring  eitracta,  a  manufacturer' a 

comments  on   IBS 

an  advertisement  of. .  89) 
and  the  revenue  law..    SIS 

sampling    187 

Fleas,  sand,  the  extermination  of...  SOT 
Fllea  In  show  cases,  getting  rid  of.    298 

moth.  In  Bhow  cases tSO 

Floor  wax.  a  good 8S 

Flour  emulsions   4TS 

Flowers,  coloring   ITS 

Pluldsxtract  of  senna  40 

Fluldex  tracts,      precipitation     when 

mixed   818 

Fluldgly cerates  E!8 

"Flu Idgly cerates,"    a    paper    on    by 

Mr.  Berlnger   408 

Fly-bane  for  cattle   264 

Fly  chaser,  a  294 

Fly-paper,    atlcky    489 

Foam  tor  aoda 219 

Food  and  drug  bill,  a  model 884 

propoaed    In    New 

York  State   89 

bills  In  varlouB  States. 

ib,   ITT,  223 

severaJ   new   ones 183 

conditions  In    Indiana..    22E 
law     Interpretations     In 

South   Dakota 49 

Of   Arkanaas,   regard- 
ing the   41 

prosecutions  under  the  2ET 
taws,  complexity  of  the  443 
Investigation  of  drug- 
gists  under   the..-       4 
marketing  a  prepara- 
tion under  the S9E 

prosecutlona  under  the     47 
the   associations    dis- 
cuss     26E 

who     shall     enforce 

themT  89 

who   should    enforce? 

8,     47 
legislation,    an    Import- 
ant point  concern- 
ing        189 

Mr,  Errant  on 10 

the    progress   of....      89 
meaeures,    the   enforce- 
ment of    177 

rulings   from  Waahlng- 

ton   138 

Food  and  druga  act.  alcohol  percant- 
ages,  with  ref- 
erence to   40 

amendment  of ■ 

guaranty  under  the       t 
Investigation  made 

with  S90 

labeling  a  prepara- 
tion under  the..  SOB 

labeling  requlre- 
menta  of   G2E 

new  regulations  tor  287 

preservatives  and 
the  884 

propoaed  amend- 
menta   to. 48,   90,  177 

proprietary  names 
and   the   21E 

prosecutions  under 


91,  ; 


also    "Har- 


made  on  the  la- 
bel       260 

two   questions    In- 
volving the   ....   4S8 
What  Is  a  deriva- 
tive!    SSE 

Food  and  drug  standards,  the  ques- 
tion of    46 

Formaldehyde  poisoning SOS 

solution    84S 

Fountain  dralnboard,  cleaning  the..    339 

syringes,   advertisement  of 68 

Fowler's  solution,  the  proper  charge 


Fralley,   William    O.,    discusses    the 

stationary  business   lOt 

Frangula  bark,  false   . E14 

Prantx,  C.  P.,  store  of 178 

Free  antitoxin  evil,  the tt 

Freerlchs,    Frank    H.,    portrait   and 

mention  of   ES 

Fraeilng,  water  on  windowa.  to  pre- 
vent   48) 

Freight   rates    8ES 

Frlendahlp,  the  benents  of 401 

Froated  feet,  remedy  for ElE 

Frost,  F.   H.,  portrait  of 240 

Fruit,  crushed,  a  new lEl 

Juices   S48 

the  extraction  of 478 

sundaes  268 

— see  '"Sundaes,"  "Soda  Syi^ 

Fuhrmann,  Charles  J.,  portrait  and 

sketch  of  861 

Fuller,  H.  F..  pharmacy  of 118 

Funnels,  a  useful  device  for  cleaning  ST9 

removing  cotton  from 4TI> 

Funnel  stand,  a 470 

Q 
Qajnmon,  Irving  P..  portrait  of . . . .   2)0 

Qarment  cleaning  soap  SEl 

Qaaollne,  naphtha  and  benzine,  con- 
tusion   between    21B 

Gems    that   fade  without  help 890 

Oeorgla.  an  absurd  decision  In )S 

liquor  conditions  In   91 

Oarman    Hospital     In    Philadelphia, 

Sictures  of   ES 
son,    Diego,    death    of 9S 

Dinger   ale    29E 

extracts,    some   Information   re- 
garding        181 

ayrup  of    486 

Qlnaeng,  four  pictures  of S4T,  S4S 

QIasB,   coloring  It  brown    4T9 

Olassea,  eye,  keeping  them  on Tl 

the  steaming  of 43 

Glass  stoppera,  the  removal  of  tight  306 
Glogau,  Alexander,  pharmacy  of. 74,  76 
Olycarln,  benzoin  and  rose-water... 

Tl,  29T,  BIS 

rose-water     and    benzoin    com- 
bination        164 

suppositories,    the    manufacture 

of 269 

Glycerophosphates,   compound  elixir 

of    42 

Gnats,  a  product  tor  destroying 220 

Qoddlng,  Adeline  M.,  portrait  of 192 

Godding.  John  Q. — a  description  of 
the  bualneas  of  by  Harry  B.  Ma- 
son   1)8 

Gold    and    silver,    removing    stains 

from 3ES 

Golden  seal,  the  cultivation  of...SS,  892 
Gonorrhea  or  syphilis:  which  Is  the 

more    dangerous?    8S0 

Gordon,  R,  G.:     "A  Unique  Raffle"..    823 

Governmental    paternalism    48 

Government  prosecutions— see  "Food 
and  Drugs  Act." 

Graduates,   a  simple   rack   tor 46) 

and  other  utensils,  racks  for 618 

how  to  aet  In  a  cement  base...    4T> 
Graduation     prerequlaltes,     the — see 

"Prerequisite  Legislation." 
"Graphophones  as  a  Profitable  Side- 
line"        881 

Gravity,   the  gravity  of S4« 

"Greaseless"   cold  cream — see  "Non- 

Qrease    paints    894 

Greasy  apparatus,  cleaning  a IIS 

utensils,    an    eftective    cleanser 

for 207 

cleaning   121,  168,   20a,  26* 

Greenawalt,  William  G.:  "Featur- 
ing Japanese  China  as  a  Side- 
line"      189 

"Making   Capital    of    the    Post- 
card  Craztf'    19fi 

Greyer,   Julius,   portrait  of 240 

Grinin,  J.  W.,  pharmacy  of 8BS 

Guaranty  phrase  under  the  food  and 

drugs  act    1T> 

under  the   food  and  drugs  act..        6 

Guayule  rubber 8G,  824 

Quiltord,    H.   B.,  portrait  of 410 

arable,     pictures     showing     the 
marketing  of   .  '"" 


H 

Hacking,  C  B.:    "Another  Contribu- 
tion on  School  SuppllM"   t 

Bacenow.  T.  F.,  portrait  and  sketch 

Hair  bruBhea,  advertisInK   2 

adTartialns  2 

a  KSDeral   * 

an  Incompatible   IT,  1 

a  tronbieaome  > 

dlffleulUea   t 

fonnula,  crltlclam  of  a 

ot  cocoanut  oil   1 

Halr-waah  powder   1 

Hallbarc  and  JonoR  pleasantrla*. ...  I 

Hallberi'B  biK  stick   I 

Haai.  cleaner,  oxysenated   

lotion S 

an  excellent   E 

Hanlon.  R.  D.,  portrait  and  aketch  of  i 
Harbord,    Kittle    W.,    portrait    and 

mention  of 1 

Harper  caaa,  gov  eminent- wine  the..  1 

proKreea  of  the.. 1TB,  tIS,  B 

Robert  N.,  proaecutlon  of 

trtale,  the   4 

Harrington  Dmc  Co.,  Oras  store  of. 

HarrlDKton'e  solution   1 

"Huoms   cream"    

Headache  cures,  an  advertisement  o 

remedies,  how  to  adv 

tablets,  adrertlalnr   . 
Head  lice,  remedies  for.. 

Heave  powder 

Helm,  Henry,  portrait  and  i 

Helfman.    John — aee    "Board    Que*- 

tlona  Answered"   IS.  G2.  113,  1 

Helfman.  Joseph,  a  letter  from....  t 

travels  abroad  1 

BemorAolda,   Beukess  boss  Id S 

"Hernia  pllis"* ".'.'.'.'.'.'.'.'.'.'.'.'.'.'.'.'.'.'.'.  t 
Hill  Co.,  the  W.  H.,  brlnss  suit..., 
"Holiday  Business:  Does  It  PayT"..  t 
Holiday  trade,  suKKestlons  for  the. 

Honey,  strained,  the  preservation  of  1 
Hot-water  bottle,  advertleemaiit  of. 

bottles,  a  window  display  of.   1 

cirenlatlon G 

HousecleanlnK  aids,   advertising. 1 

Household  ammonia SOT,  G 

Hover,     W.     A.,     discusses    buying 

Howe.  O.:    "A  Beauty  Qu'ea'tion"...   1 

"The  Tale  of  a  Tonic"   I 

Hubbell  ft  McQowan.   pharmacy  of. 

191,  1 
HuffKan    DruK    Co-    Of    BoHton — de- 
Bcrlptton  of  by  Harry  B.  Mason..   2 

HuKgan,  Henry   D„  portrait  of 2 

Hughes,  J.  R.,  gives  hie  method  of 

Belling   stationery    1 

Huhn.   Charles   H.,   a   candidate   (or 

mayor i 

Humidor  for  cigars  E 

Humphries.  W.  A.,  cartoon  by.  .216,  S 
Hunt.  Held,  portrait  and  mention  of  2 

Hunyadi  decision,  a  

Hurley.   John,  portrait  of *1 

Hyde,  Byron  M.,  portrait  of 1 

Hydrlodic  add,  syrup  of 4 

Hydrocyanic  acid,  solutions  of 4 

Hynson,  Henry  P.,  portrait  and  resi- 
dence   of    

portrait  of   4 

Hynson.    Westcott    A    Co..    ethical 

circular  by   

Hypophoaphltes,  cloudy  syrup  of. . . 
compound,  syrup  of....2ST,  186,  4 
syrup  of 464.  G 

I 

Ice  cream  advertising 2 

cabinet,  device  tor  the 2 

cans,  packing   2 

hint,   an    2 

soda,  raising  the  price  of....  3 

Iceland's  tlrst  pharmacopcBia   3 

Idaho,   Che  liquor  Isaue  In 2 
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National  formulary,  revision  of  the  404 
National    Wholesale    Druggists'    Aa- 
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gives   postgraduate   Instructions.. 

Phosphates    of    Iron,    quinine    and 

strychnine,   elixir  of   

Phosphates    of    Iron,    quinine    and 

strychnine,  syrup  of  84, 

Phosphorus  paste   

Photographic  plate,  a  

stains,  the  removal  ot 

Physician*  and  tha  drugs  ther  u«e. 

orltlclied  by  Dr.  Beates 

cultivating   the    

Physiological  normal  salt  solution.. 
Pickling  supplies,  a.  window  display 

Pictures  of  drug  stores — see  "Stores." 

Pile  remedy,  a., 

Pill  eiclpient.  a  made-up 

Pills,   making  and   dispensing 

Pipes,  an  advertisement  of 

Pittsburg   and    Sclo    colleges   amal- 

Pltts.  C.  ar"A  Thanksgiving  Candy 

Display"   

"Plant   green"    

Poetry,  pharmaceutical, 118,  148,  184. 
Poison  fly  paper  declared  a  poison  In 

ubei  ..!"!;!!:!;;;"!.' !;!!!'. ! 

Poisons  In  Iowa,  the  sale  of 

registering  the  sale  of 

the  sale  of   

used  for  suicidal  purposes 

Polish  for  bars  and   counters 

for  copper  articles 

for  silver   IBS, 

for  silverware   

Polygonum  cuspldatum   

Pony  and  cart  used  for  raining  pnr- 

Postage-stamp  mucilage 

Postal  substations   

bill    affecting    

Fo*t  card  business,  the  proper  view 

oC  the   

craze,  making  capital  of  tha 
Une.  an  editorial  on  tha. . , . 

rack,  a  novel   

used    for    advertising    pur- 

wlndow   display   

Fo*t  cards,  a  competitive  eesay  oon- 

a  contrivance  tor  displaying 

In  the  window   

an  outside  display  of 

a  wall  device  for  displaying 

how   to   handle    

how   to   tinsel   

— see  also  "Souvenir  Cards." 

suggestive  

the  buying  of 

the  handling  of 

three  live  papers  on 

used    for    advertising     pur- 

Poslgraduata    Instruction    for    phar- 

PotasBlum  bromide  polBonlng 

carbonate,  incorporating  In  olnt- 

chlorate  explosion,  another 

Potter  endowment  to  the  Massachu- 
setts  College    


480       Pott*,  Thomaa  H.,  elected  secretary 

891  of  the  M.  A.  R.  D 4ia 

S8  given  a  reception   4tl> 

BSl  portrait,     pharmacy,    and 

tSO  mention  of « 

87      Potts,  Thomas  H.:    "Live  Questions 

ot  the  Hour"   ' 416 

89      E^wders  for  percolation,  moistening  184 

4      Power,  Predertck  B.,  honored SIS 

117      Prerequisite  bill  In  Louisiana 444 

882   ,  law  adopted  In  New  York B 

laws   41t 

441  legislation  —  see      "Qraduatlon 

PreraqulBlte." 
870      Pra«eott  seholarahlp  In  MIebigan.,.   ItE 

BOO      "Prescrlbers"    Pharmaoopcela"    IBS 

840      Prescription,  a  dllllcult  SIT 

40B  advertising   889 

441  an    Incompatible... 807,  489,  481,  4S1 

an   unusual    4Tt 

Sit  a  troublesome   4t,  29T 

4  blank,  a  neat  It4 

bottles,  a  point  regarding StS 

business,   developing  the 189 

421  making  a  bid  tor SOI 

4G1  check  used  by  George  B.  Evans     SI 

by  Helvln  £  Badger...  164 

444  by   RIker-Jaynes    8St 

In     the    Metcalf     phar- 


Incompatlblllty    SOB 

methods   tSt 

plan,  a  useful   181 

pricing 188,   183.  141,   884,  478 


raHIl   record    . 
Prescriptions,  advertisement  of. . 


_i  advertisement  c. 

an  efficient  system  o 
a  window  display  o: 


fake,  used  for  getting  narcotics  IBS 

rules  used  In  compounding Ill 

some  Interesting 8B1 


iSt      Preservatives,   a   government   bulle- 


tin o 


,    164 


Preservative,  sulphurous  acid  as  a 
Price  protection  and  the  N.  A  R.  D. 

111.  417 

question  again,  the   St7 

Prl««*  among  druggist*  need  greater 

uniformity    ISS 

for  prescriptions   IBS,  S84 

on  prescriptions   t41,  418 

Prltchard,  B.  B.,  gives  his  methods 

of  selling  stationery  IBB 

sells  his  store SIB 

Prise  contest  that  brought  trade,  a.   294 

ProDt  calculations,  deceptive S80 

Profit*   and   Earnings 

10,  S4.  90.  188,   140,  274,  818 

"Fronts  and  Elamlngs"   141 

Prohibition  and  the  soda  fountain..   178 
movement     and     druggists — see 
"Liquor     and     the     Drug 

— see  "Liquor." 

Propaganda  movement  In  the  inter- 
ests of  the  N.  V,  and  the  U.  S.  P. 
— see  "U.  S.  P."  and  "N.  F." 

Proprietaries  containing  liquor — see 
"Patent  Hediclnes." 

Proprietary  Association,  annual  meet- 


medicino  manufacturer,  a  latter 

from   a   141 

Prosecutions  by  the  Kent  *" 


under  the  food  and  drug  law* — 

aee   "Harper  Case." 
under  the  food  and  drugs  act.. 

SEB,  S9< 
under  the  food  and  drugs  act — 

see  "Food  and  Drugs  Act." 
nnder  the  food  and  drugs  act — 

see   also    "Harper   Case"    and 

"Food  and  Drugs  Act." 
under  the  food  and  drug  law...   107 
Protargol    prescriptions,    compound- 


ing  . 
Public 


.    470 


y  Google 


Putnam,  Xeno  W.:  "SugsMtlons  of 
Int«r«at  to  Clerk  and  Propri- 
etor"   * 

"The    Three    C'e    of    the    Drug 


Questlona,   board   of  pharrn&cy — Bee 
"Board  Questlona  Anawered." 

Qulnce-aeed.  mucllEiKe  of ' 

Quinine    and    phosphate    compound, 
eUxlr   of    


ellslr.  a   

mixture,  tOBteleas  . 


Radiators,  silTerins 

Radioactivity     In     natural     mtneral 


of  . 


Rajrmo,   Owen,   tella 

tiM   stationery    

Rea,  E.  A.,  portrait  of 

Rea,  B.  A.r    "Selling  a  Oall  Cure".. 

Recipes,  two  "old  time"  ones 

Record  for  prescription  refllls 

Red  and  ^een  tires 

Registration   certificate   fraud 

revoking  a  pharmacist's   

Remington,  A.  L^,  discusses  souvenir 

post  cards    

Remington,   A.  J.:    "My  Method  of 
Competing   with    ths   Mall    Oraer 

Soap   Houses"    

Remington,  Joseph  P.,  a  snapshot  of 

discusses    phannaco- 

poelal  revlaion   , . . 

portrait  of 

visits  Detroit 

Remington,  Joseph  P.:     "The  Pbar- 

macopcela  and  the  Doctor" 

Renewal  of  prescriptions,   the 

Reorganization  and  the  A.  Ph.  A.tEE, 

and  the  N.  A.  R.  D SEE 

Rereglstratlon    law    declared    consti- 
tutional In  Minnesota i 

novel  views  regardlog   

Resolutions  on  the  liquor  queetlon. 

SST,  3 
Resorcln  and  petrolatum,  a  new  In- 
compatibility of    

ointment,  compound   IT,  1 

Revenue  commission  fir's   rulings   re- 
garding patent  medicine  bev- 

department  rulings  regarding 
liquor  proprietaries    1 

department  rulings  regarding 
patent  medicines— see  "Patent 

laws   and   flavoring   extracts....    i 
troubles    4 

Rhode    Island,    new    food    and    drug 
law   In    i 

Rhubarb,  aromatic  ayrup  of ID,  t 


OONERAL  INDEX  TO  VOLOKS  ZXU. 

Rubber  artlclea,  the  preaervatlon  of  11 

goods,   advertising    IG 

freshening  up    IC 

made   from  wheat   1 

the  advertising  of 41 

Rulings   from  Washington,  new II 

under  the  food  and  drugs  act. . .     { 
under  the  food  and  drugs  act — 
see  also  "Food  and  Drugs  Act." 
Rusby,   Dr.   H.   H.,   makes  startling 

statements   4C 

Ruaton  Drug  Co.,  pharmacy  of (I 


St.  Louis  department  store,  compe- 
tition In   

poison  sales  In   

St.  Patrick's  Day  window  display., 

Saenger  Brothers,  pharmacy  of 

Salts,  overcoming  llquefaotlon  In... 

Salve  for  lips 

Salicylates  and  Iran 

Sampling  flavoring  extracts 

Sand  fleas,  the  extermination  of. . . . 
Sarsaparllla,  a  compound   

a  window  display  of 

compound,  syrup  of 

Scale  pans,  cleaning   


Chln< 


a  of   , 


syrup   of    .„. 

Rhubarbs.  Chinese   4T1 

RIkerASon  Co.,  the  William  B..  new 

pharmacy  of  446 

enlarged   SET 

RIker-Jaynea  advertising  material.,  211 

buHlnesB,  features  of  the..  605 

prescription  check    S89 

rules  far  clerks 388 

atorea   In   Boatan IDfi.  363 

"Rlker-Jaynea    Stores   In   Boston" — 

description  by  Harry  B.  Mason.,.  363 

Blley   Drug  Co.,  pharmacy   of... 168,  493 

Ripley.   Charles    F.,   portrait  of 290 

Robinson,  C.  A.,  among  the  Indians  43 
Rohson,  Andrew  J.:    "A  Novel  Meth- 
od   of   Advertlalng   Perfume" 322 

Bodgers,  Ed.  J.,  a  cartoon  of 99 

portrait  of    201 

Root  beer  extract  for  the  fountain.  129 


Schneider,    Albert: 

of  the  A.  Ph.  A.'-   . . 
School   books,    making 


'The    President 


Ing  campaign  c  . . . 
supplies,  advertising   . 
getting  the  buslne 


SclentlflcaJly  "unfair" 

Sclentlllc  scintillations   

Scopola  and  belladonna,   the  distin- 
guishing characteristics  of 

Scovltle.  Wilbur  L.,  a  new  Bulletin 

department  by  

"Scrap     Book     Department"     under 

crlUcIsm  and   defense   114, 

Scrap  Book  In  the  Bulletin,  the 

Sea  foam,   a  formula  for 

Searby,     William     H.,     biographical 

sketch  of  by  Dr.  Schneider 

Searby,    W.     M.:      "The    Status    of 

Phaimacy"    

Sears.  Charles  B.,  portrait  of 

Secretaries  of  the  various  boards  of 

pharmacy  In  the  country B 

Beldlltz   powders,    cheaper    to   make 

or  buy  them?   SIO,  3 

Belling    Ideas,    dlapoalng    of    larger 

packages    2 

Senna,   fluldeittract  of   

syrup   of    4 

Serum,  antlgnnococclc  3 

Serums — see  "Antitoxins." 

the  expense  of  manufacturing..    1 

Shall  wa  conllnue  them? 1 

Shampoo,  a.  dry    42,   2 

jelly,    a    4 

powder    4 

Shampoos,    liquid    4 

Shaving     requlaltes.     an     advertise- 
ment  of    4 

soap,  a  window  display  of z 

Sheppard   pharmacy,    the    1 

Sheppard,   S.   A.   D.,   greatly   missed 
at    the    A.    Ph.    A. 

meeting 4 

a  sketch  of  by  Harry 

B.  Mason    3 

given      an      honorary 
Jegree   In   Phlladel- 


Sher 


phia 
^t,     amendment 
usl  Law." 
,    detannated    . 


In  Japan"  4 

onoes.  Cleaning  wmca   2 

soap   solution  for  cleaning < 

tan.   cleaning    4 

Shorter  hours — an  Issue  that  ought 
to  be   taken  up   by   the 


Ing.' 


"Sunday  Closing," 


Show  bottle,  origin  of  the 88 

bottles,  solutions  for  346 

card  Ink,   black   220 

wriline,  colors  for  628 

Sick-room  In  the  window,  a 162 

supplies,    advertlalng    64 

advertising   methods   for.  82 


Blde-Ilne,  graphophonea  as  a  profit- 
able      UI 

aide-lines,  proSt  In   Bt4 

Sifting  device  for  drugs It 

Sign  cards,  colors  for 618 

making,  a  pointer  on tt9 

Slgurdson,  A.  u.,  portrait  and  men- 
tion of  460 

Silvering  mirrors   SB,  151 

radiators  62S 

Silver  nitrate,  solutions  of 481 

polish,  an  efCectlve  and  oconom- 

loal   lis,  18T 

stains,  removing  from  the  hands  20S 

Silverware,  a  polish  for JIO 

Simple  syrup:  shall  It  be  made  by 
percolation  or  agita- 
tion?        186 

their  method  of  making.  198 

the  preparation  of 2G0 

Siphon  for  carboys   118 

SklUman.   Harry,  picture  and   men- 
tion of   448 

Cooban'a   2(1 

formula  for  a tOfi 

Smlther  &  Thurstone  Drug  Co.,   an 

advertisement  of  SOI 

Soap,   a  serviceable   72 

better  than   4T9 

Castile,  the  care  of 470 

drugged  Bit 

for  cleaning  garments S61 

for   the   laundry    SOT 

houses,  how  to  compete  with...  188 

Untment,   permanent    lit 

liquid   .■ SEl 

manufacturing      concerns,      the 

compeUllon  of    1S8 

sampling    11 

Soda,   advertising.  126,    211,    213.   244,  IDO 

"Soda  Bli,  the,"  by  Frank  Farrlngton  194 

Soda  business,  is  It  proQtable? 65 

pushing   the    267 

dispensers,  a  scarcity  of 492 

drink,  a  bitter  295 

a  new   261 

foam    81» 

formulas   262,   ISS,  149 

Fountain    Association,    the    Na- 
tional     tlS 

fountain  drlnka  t06 

formulas   Ill 

removing  stains  from  the. .  t04 

wash-water  for  the 294 

menu,  a  handsome  300 

opening,    a    124,  18! 

a  successful   190 

openings    236 

syrup  lugs,  using  economically.  296 

syrups    307,  394 

Sodium   glycocholate.  a  mass  of ,  627 

perborate  In  cold  cream 48 

phosphate,  compound  solution  of  427 

thloaulphato,    solutions    of 4(1 

Soft  soap,    liniment    of 30 

Solution   of  bromides,    making S79 

of  Iron,  manganese  and  pepsin.  428 

of   magnesium   citrate 86,  173 

of  sodium  phosphate  compound.  42T 

Solutions   of   morphine,    sterilizing..  479 

percentage    264 

"Solutions:  Why  They  Deteriorate".  460 
South  Dakota,  food  and  drug  trou- 
bles In   4S 

Souvenir   cards,    a   wall   device   for 

displaying    IIT 

— see  also  "Post  Cards." 

day,  a  IBB 

— see     also      "Anniversary 
Days."  "Openings."  etc 

postals  as   advertisements 170 

post     cards,     the     propriety     of 

selling   lis 

Spanish    edition    of    the    Pharmaco- 
poeia about  ready  370 

pharmacy,  a — reproduction  of  a 

famous  painting    26B 

Spearmint,  oil   of   SEl 

Special  sales  day 16) 

discussed    by    Frank   Far- 
rlngton        IE7 

for  January   2S 

Specialties,   advertisements   Of 211 

a  plan  for  booming 496 

Spices,  getting  a  trade  In 477 

Spirit  ammonia  anisatua 47t 

of  ether  camphorated 440 


y  Google 


Spirit    id    nttrona    ethBr    fOi    vBteriiiVT 

uaa 218 

wtLter  In tse 

of  papparmliit   ST 

Splrltaa  (Buwreua  oampboratiu  ••■•  Vtl 

Sponses,  adv«rtlBBment  of « 

Ewr&tt,  J.  C.,  ploture  And  mmtlon  of  448 

Sprlnc  produota,    two 118 

SquUC  compound  bttiip  of 43t,  4(0 

■ynip    of    4E5 

St&bla  llnlmeDt   410 

SuliM  caused  hy  photoffrapblc  ma- 
terial,   rsmoTlng    SO 

from  xoli  snd  allTsr,  removluK.   SE2 

from  m&rble,  removluK ISOi  30* 

iDk   106 

.   152 


QEirSRAL  INDEX  TO  TOLnUB  XZIL 


Sulphuric  acid,  the  tremsudaua  waato 

of   4TB 

Sulphuroua  acid  as  a  pressrvatJve. .       4 
SulpbuT.  the  dJBlnlectlnK  power  of.   SIO 

Sundaes,  fruit   !63 

— a  e  «    a  I  a  o     "Soda    Syrapa," 

strawberry   SOT 

Sunday  oloalng  8,  411,  48S 

In  Norwalk,  Ohio St 


I,  doea  It  pay  to  handle?... 

Standards    for    unoOclal    druga,    a 

committee  on   404 

Stareb:  doea  It  dlsaolra  In  waterT..  ISO 
the   molecular  composition  of..   I>D 

State  pharmaoautlcal  meetlasrs 

at,  909,   »f3 

Stationery,  advertbtlnv  SEE 

a  blottor  tor  advertising eSO 

an  adTertlsement  of  4fi1 

dereloplnff  a  aala  on IGE 

dlaouMed  by  aeven  druKglsLs...  100 

the  advertlsInK  of 4ST 

Steveoaon,  Archie,  tella  how  he  aella 

Btationery  101 

Sticky   Oy-paper   4)B 

StlrrlnB'  rod,  a  uaeful   80 

SL  Xiouls — aee  "Saint  Liouln." 

Stock,  a  point  In  eatlmatlng 1(7 

Stoddart,  Thomas,  at  home  again...   449 
Store  dlaplaya   4S6 

STORES,  PICTURES  OPi 

Blalre'a  cash  pharmacy,  Shaw- 
nee,  Ohio    GST 

Cheney  &  Co.,  Boaton 30E 

Cook  &  Co.,  C.  B.,  West  Point, 
Mlaa -  - 

Couslna'  drug  store,  Munday, 
Texas   ibi, 

Dakota  Drug  Co.,  Valley  City, 


N.    D. 

Drlskell  Bros.,  Qhent,  Ky 

Dunlap,    W.    J.,    Cannonsburg, 


Durno,  A.  B.,  Sydney,  Auatra- 

Pa. 483. 

Svana.    Georgs    B.,    Pblladel- 


Qlogau,  Alexander,   Chicago.. 
T4, 


Ooddlng,   J.  Q.,  Bosl 

Harrington  Drug  Co.,   Colum- 

bua,    Ohio    84. 

Oriffln,  J.  W.,  HUlBbora,  Texaa 

Hubbell  &  McOowan lOS, 

Huggan,  H.  D„  Boston 

Jones.    Charles,    Belolt,    Wis- 


MelTin  &  Badger    

Melvln  &  Badger.  Boston 

Metcalf   pharmacy,   Boston 

lOT,  i 

Norrla  pharmacy,  South  Whit- 
ley.  Indiana   S 

O'Connor,  D.  Charlea.  Fltch- 
buTg,  Maaa 2 

Paul  &  Co.,  Calcutta,  India. . 

126,   1 

People**  Drug  Store,  New- 
caatle.   Fa.    3 

People's    Drug    Store,    Stutt- 


RalBton  &  Cook.   Weston.   W. 


Sbeppard,  S.  A.  D.,  Boston.  109,  i 
St  PatHck— Bee  "Saint  Patrick." 

Strawberry  sundaes   I 

Straw  hat  cleaner,  a I 

String,  breaking  with  the  Angers I 

StrychDlne  versus  bruclns  E 

Styptic  powder  1 


Telephone  bureau,  the  proposed 411 

Telephones  In  drug  atorsB 41T 

TerplQ    hydrate    and    wild    cherry. 

elixir  of   41 

Teza«    Board   of    ^larmacy,    group 
portrait    of 


I   Ohio    . 


alB 


TT 


Supplying  IndUBtrlal  needs 

Suppositories,  an  Idea  concerning. . 

Suppository  making,  a  hint  In 

masB  ready  for  use 

Surgical  supplies,  advertisement  of 
a  window  display  of.. 
Sweeping  powder   . 


'a  J?" 


Symbols  used  In  ancient  pharmacy. 

Synthetics,  cheap,  beware  ot  theml. 

SyphlllB  or  gonorrhea:  which  la  the 

more  dangerous?   

of  almond   

of  calcium  lactophoaphate,  note 


of  citric  acid   

of  ferrous  Iodide 

of  ginger    

of  hydriodio  acid 

of  hypopboapblta 

cloudy   

compound   SOT.  880, 

of  hypophoaphltes,  note  on 

of  Ipecac   

of  Iron,  quinine  and  strychnine 

phOBphates    

of  kramerla   

ot  lactophospfaate  

of  orange   


of   phosphates   of   Iron,   quinlni 

and  strychnine   

ot  rhubarb 

aromatic 

aromatica   


of  sareaparllla  compound.. 


of  wild  cherry   . 

simple:  shall  It  be  made  by  p 

eolation  or  agitation?. 

the  making  c' 


tor   the   soda  fountain 849,  S 

■■Syrupa  of  the  U.  S.  P.,"  by  E.  Ful- 

lerton  Cook 429,  4 

SyrupuB   Hydrochlorphosphatum.   N. 


Talcum  ponder,  a  perfumed ilB 

a  window   display   ot. . 

2U,  284 

Tan  shoes,  removing  stains  from 440 

Tariff  hearings 490 

Tar  shampoofl   1T6 

syrup  of    4(G 

Taylor.   J.   E.;     "Introducing  Music 

Supplies  as  a  Side-line" 189 

"Drawing  the  Business  In  School 

Supplies"     320 

Tea,  aermsn  blood  purifying 848 

Teething  powders,  the  advertising  Of  2(1 
Telephone   accommodations,   does  It 

pay   to  grant?   471 

achievements  In  ChlcaKO 3S9 

arrangements  In  Chicago,  new..     93 

made  In  New  Orleans SZ4 

bureau  In  WashlnBton,  the  pro- 
posed     44T 


the 


B  of.. 


SIO 


to      exchange 

esrtlflcates .  •• 

Thanksgiving  window  display,  a. . .  469 
Thayer,    Mrs.    Charlea    A.,    portrait 

and  mention  ot  SIS 

Theatrical  cold  cream  SS8 

"Therapeutic  nihilism"   44S 

Thermometer  advertlaement   41S 

Thermometer*,     clinical,     advertlae- 
ment of ■• 

Thornton,  Henrys  portrait  and  men- 
tion ot   101 

Thymol  Iodide,  formula  tor 81 

TIeIke,  Maxwell  G.,  portrait  of S40 

Tlmberlake,  Arthur,  death  of 8ES 

Tin,  attaching  labels  to 2G3,  E20 

Tincture  of  cudbear   171,  SIT 

of  terrlo  chloride,  a  precipitate 

ot  lodrneV,V.*.'."l'.r.*.*.l'.'.,r.".'.  4Se 

deodorlEed S4t 

of  opium,  assaying 1(4 

Tobacco  antidote   8S 

how  It  la  grown 810 

stains,   removing   from    the  fln- 

tenn"  .■,'.".*,'.".*.".'. '.'.'.'.  '. '. '. '. '. '. '. '.  '. '. '.  IBB 
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H  letlen  should  be  nddreaaed: 


THE  MONTH'S  HISTORY. 


ATTACMS  ON  "^^^  '*^*  '^^  wecks  have  witnessed 
rHYSiciANS  AND  attacks  upon  the  medical  and  phar- 
PHAiHACiSTS.  maceutical  professions  which  have 
been  exceedingly  unfortunate,  Edward  Bok,  who  is 
well  known  as  the  irrepressible  editor  of  the  Ladies' 
Home  Journal,  and  who  has  taken  a  contract  to 
make  the  world  over  after  a  pattern  of  his  own,  made 
some  serious  charges  against  the  medical  profession 
at  a  meeting  of  the  Philadelphia  branch  of  the  A.  Ph. 
A.,  while  Dr.  J.  N.  McCormack,  traveling  organizer 
and  lecturer  for  the  American  Medical  Association, 
has  in  a  number  of  recent  addresses  gone  out  of  his 
way  to  say  unkind  things  about  the  pharmaceutical 
profession.  It  will  be  recalled  that  Mr,  Bok  initiated 
the  magazine  crusade  against  patent  medicines  three 
or  four  years  ago  in  the  columns  of  his  paper,  and 


that  although  he  said  many  things  which  needed  to 
be  said,  he  said  others  which  were  either  untrue  or 
unjust.  Among  other  things  he  published  a  felse 
formula  for  one  of  the  Pierce  products,  and  before 
he  got  through  with  it  this  little  error  cost  him  |20,- 
000.  At  the  recent  Philadelphia  meeting  to  which 
we  have  referred,  Mr.  Bok  declared  that  many  physi- 
cians prescribed  "nostrmns"  with  great  freedom; 
that  from  41  to  47  per  cent  of  physicians'  prescrip- 
tions called  for  patent  medicines;  that  even  the  most 
reputable  doctors  were  authors  of  such  prescriptions ; 
that  unless  they  mended  their  ways  they  would  lose 
the  confidence  and  respect  of  the  American  people; 
and  that  he,  Mr.  Edward  Bok,  meant  to  investigate 
the  subject  thoroughly  and  publish  the  truth  as  he 
found  it. 


Of  course  these  wild  and  unwar- 
THE  DOCTOM.      '^"^^'^  chargcs  of  Mr.  Bok  were 

immediately  taken  up  by  the  physi- 
cians of  Philadelphia.  For  several  days  thereafter 
the  newspapers  were  filled  with  interviews  and  state- 
ments from  the  leading  practitioners  of  the  city.  Dr. 
Solomon  Solis-Cohen,  who  is  one  of  the  ablest  and 
most  ethical  physicians  in  America,  hit  the  nail 
squarely  on  the  head  when  he  pointed  out  in  a  news- 
paper interview  that  Mr.  Bok  had  entirely  failed  to 
discriminate  between  secret  "nostrums"  and  open- 
formula  preparations  of  a  semi-proprietary  nature. 
Scientific  physicians,  declared  Dr.  Cohen,  will  not 
use  the  one  class  of  products,  but  against  the  other 
class  no  indictment  could  be  found  providing  the 
remedies  were  effective,  honest,  and  not  advertised 
to  the  public.  To  a  miiid  like  Mr.  Bok's,  untrained 
in  pharmacy  and  medicine,  all  pharmaceuticals  look 
alike ;  and  he  has  evidently  not  taken  the  trouble  to 
discover  that  the  Council  of  Chemistry  and  Phar- 
macy of  the  A.  M.  A.,  endeavoring  to  solve  this 
whole  problem,  has  made  the  question  turn 
largely  upon  the  very  point  mentioned  by  Dr.  Cohen. 
To  make  wholesale  charges  against  an  honorable 
profession,  and  to  base  such  charges  upon  ignorance 
and  sensation,  is  to  merit  pretty  severe  censure. 
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As  for  the  attacks  made  by  Dr. 
»'^!t£?.1t^?    McComiack  upon  the  drag  trade, 

he  IS  quoted  as  having  declared  m 
an  address  delivered  at  Nashville  before  the  Wom- 
an's Christian  Temperance  Union  that  "the  average 
drug  store  in  the  United  States  is  little  more  than  a 
saloon  for  the  sale  of  disguised  alcohol  and  dope, 
under  the  pretense  of  patent  medicines."  And  he 
continued :  "If  you  go  into  most  of  the  stores  you 
will  find  a  third  to  half  of  the  stock  made  up  of 
Hostetter's  Bitters,  Peruna,  Green's  Nervura, 
Paine's  Celery  Compound,  Swamp  Root  Bitters, 
Vinol,  Wine  of  Cardui,  and  a  thousand  other  things, 
the  most  of  which  are  cheap  cocktails  only."  What 
an  exaggerated,  what  an  absurd,  what  an  unjust  and 
meretricious  statement!  It  is  scarcely  worth  while 
using  up  space  and  gray  matter  in  an  effort  to  con- 
trovert such  charges.  Dr.  McCormack  is  evidently 
like  the  man  who  said  "he  was  open  to  conviction, 
but  he  would  like  to  see  the  man  who  could  convince 
him."  It  is  evident  that  he  doesn't  want  to  be  con- 
vinced, but-  it  can  only  be  regarded  as  exceedingly 
unfortunate  that  at  a  time  when  the  A.  M.  A.  and 
the  A.  Ph.  A,  are  trying  to  get  together,  and  when 
the  physicians  and  the  pharmacists  of  the  country 
are  striving  to  harmonize  their  relations,  seeds  of 
discord  and  animosity  should  be  sown  broadcast 


Charges  of  this  same  general  na- 
AND  UNFAn  *"''*  *^''*  preferred  by  Dr.  McCor- 
mack at  the  New  York  meeting  of 
the  American  Pharmaceutical  Association  last  Sep- 
tember. Readers  of  the  Bulletin  will  remember 
that  we  published  his  address  at  the  time  and  that 
we  followed  it  with  an  abstract  of  the  discussion 
which  it  had  provoked.  The  debate  was  really  the 
central  feature  of  the  New  York  convention,  and 
after  it  had  passed  into  history,  and  the  white  dove 
of  peace  had  perched  herself  aloft,  it  was  thought  by 
pharmacists  that  Dr.  McCormack  had  been  made  to 
understand  that  he  was  in  error  in  ascribing  certain 
evils  so  generally  to  the  drug  trade.  He  and  others 
like  hun  ought  to  realize  that  the  druggist  is  not 
responsible  for  the  manufacture  of  patent  medicines ; 
that  the  people  want  them  and  will  continue  to  buy 
them ;  that  we  are  confronted  with  a  fact  and  not  a 
theory ;  and  that  the  most  the  drug  trade  can  do  is  to 
assist  in  all  wise  measures  of  patent-medicine  reform 
"  having  for  their  purpose  the  elimination  of  improper 
and  the  retention  of  proper  remedies.  This  point  was 


made  with  great  conviction  by  Dr.  W.  C,  Anderson 
at  the  New  York  meeting,  and  it  won  the  immediate 
assent  of  the  audience. 

*     *     « 

As  for  the  subject  of  liquor- 
containing    proprietaries,     which 

seem  to  be  the  particular  bane  of 
Dr.  McCormack,  it  is  to  the  government  and  to  legis- 
lation that  we  must  look  for  relief,  and  surely  Dr. 
McCormack  must  know  that  the  situation  is  in  a 
fair  way  to  be  properly  corrected  ere  long.  In  recent 
issues  of  the  Bulletin  we  have  pointed  out  that  the 
revenue  authorities  in  Washington,  followit^  up  the 
crusade  initiated  two  or  three  years  ago,  have  been 
examining  the  proprietary  medicines  of  the  market 
with  a  view  to  restricting  the  sale  of  those  which  lend 
themselves  to  employment  as  beverages.  The  anti- 
narcotic  reform,  which  was  begun  and  which  is  being 
conducted  almost  solely  by  druggists  themselves,  is 
similarly  restricting  the  sale  of  proprietaries  contain- 
ing such  dangerous  narcotics  as  cocaine,  morphine, 
opium,  and  the  like.  The  Federal  food  and  drugs  act, 
supplemented  by  the  laws  of  the  various  States,  has 
also  added  its  contribution  to  the  correction  of  evils 
in  the  patent-medicine  industry.  These  are  the 
means  through  which  we  are  to  work  an  improve- 
ment in  the  situation,  and  we  have  never  heani  that 
the  drug  trade  is  opposed  to  them.  Under  the  cir- 
cumstances it  is  absurdly  imtrue  and  unjust  to  per- 
petuate the  McCormack  charges. 


This  brings  us  to  the  last  ruling 
'"« IiocoM?'*  °f  t^«  Revenue  Commissioner  re- 
garding patent  medicines  which 
are  capable  of  use  as  beverages.  We  stated  two  or 
three  months  ago  that  the  Commissioner  had  found 
something  like  150  products  which  deserved  a 
place  in  this  category.  Since  then  the  manufacturers 
have  availed  themselves  of  the  opportunity  presented 
them  to  modify  their  formulas,  just  as  happened 
several  years  ago  when  the  first  list  was  published, 
and  we  consequently  find  now  that  the  Commission- 
er's complete  list  of  tabooed  proprietaries  numbers 
only  54: 

Angostura,  Aromatic  Tincture  Bitters,  Aromatic  Stomach 
Bitters,  Atwood's  La  Grippe  Specific,  Augauer  Bitters,  Au- 
Sauer  Kidney- A  id,  Belvedere  Stomach  Bitters,  Bonekamp 
Stomach  Bitters,  Bonekamp  Bitters,  Brown's  Aromatic  Cor- 
dial Bitters,  Brown's  Vin  Nerva  Tonic,  Botanic  Bitters,  Cin- 
chona Bitters,  Clifford's  Cherry  Cure,  Cooper's  Nerve  Tonic, 
Cuban  Gingeric,  Dandelion  Bitters,  De  Witt's  Stomach  Bitters, 
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Dick's  Nutritive  Elixir,  Dr.  Dade's  Blackberry  Cordial,  Dr. 
Bouvier's  Buchu  Gin,  Dr.  Bouvier's  Meat  and  Malt,  Dr.  Gray's 
Tonic  Bitters,  Dr.  Hortenbach's  Stomach  Bitters,  Dr.  Worme'i 
Gesundhcit  Bitters,  Dr.  Rattingcr's  Bitters,  Duffy's  Malt 
Whisky,  Ducro's  Alimentary  Elixir,  Gilbert's  Rejuvenating 
Iron  and  Herb  Juice,  Ginger  Tonic,  Ginseng  Cordial,  Green's 
Chile  Tonic,  Harrison's  Quinine  Tonic,  Jerome's  Dandelion 
Stomach  Bitters,  Jones'  Stomach  Bitters,  Juni-Kola,  K.  K. 
KL,  Katamo,  Kudros,  Lemon  Ginger,  Laxa  Bark  Tonic,  Magen 
Bitten,  Meta  Mulu,  Obermueller'g  Bitters,  Old  Dr.  Scrog- 
gin's  Bitters,  Panama  Bitters,  Rockandy  Cough  Cure,  Royal 
Pepsin  Tonic,  ScheeU  Bitter  Cordial,  Smith's  Bitters,  U-Go, 
Uncle  Josh's  Dyspepsia  Cure,  Warner's  Stomach  Bitters, 
Westphalia  Stomach  Bitters,  William's  Kidney  Relief. 


The  patent  medicines  represented 
omV^rt*^%.  '"  **  foregoing  list  may  not  be 

sold  after  January  1,  1908,  except 
by  druggists  or  other  merchants  who  are  in  posses- 
sion of  government  liquor  licenses.  Such  licenses 
cannot  be  legally  taken  out  at  all  in  prohibition 
States,  and  in  these  sections  of  the  country,  there- 
fore, the  products  are  unsalable  under  any  conditions. 
In  other  States  druggists  are  free  to  handle  them  if 
they  desire,  providing  they  have  paid  the  govern- 
ment tax  of  a  retail  liquor  dealer.  A  few  years 
ago,  however,  when  the  Revenue  Commissioner  first 
issued  a  list  of  11  liquor-containing  proprietaries, 
five  or  six  of  the  State  governments  followed  in  the 
wake  of  the  national  authorities  and  insisted  that  the 
tabooed  products  could  not  be  sold  except  by  drug- 
gists who  had  taken  out  State  licenses  as  retail 
liquor  dealers.  Under  such  conditions  a  druggist's 
liquor  license  did  not  fill  the  bill.  If  history  repeats 
itself,  and  if  the  States  act  similarly  at  the  present 
juncture,  these  tabooed  proprietaries  will  be  driven 
into  the  saloons,  since  few  druggists  care  to  take  out 
saloon  or  liquor-dealers'  licenses. 


WHO  sBouiD  "^^^  annual  legislative  season  has 
ENFoiCE         arrived,  and  we  are  hearing  a  good 

DBUOiAWS?  ^jg^i  tijgsg  (layg  ^ijout  food  and 
drug  enactments.  The  druggists  of  New  York  State, 
realizing  that  a  law  must  be  passed  in  their  bailiwick, 
have  recently  been  holding  joint  conferences  for  the 
purpose  of  making  suitable  modifications  of  and 
adaptations  from  the  Federal  act.  They  are-  deter- 
mined, among  other  things,  to  have  the  enforcement 
of  the  law,  at  least  those  portions  of  it  referring  to 
the  drug  trade,  vested  in  the  hands  of  the  Board  of 
Pharmacy,  although  there  seems  to  be  some  reform 
league  or  other  in  New  York  State  which  is  just  as 
determined  to  have  every  measure  affecting  phar- 


macy put  under  the  jurisdiction  of  the  State  Board 
of  Health.  This  aspect  of  the  question  was  vigor- 
ously discussed  at  a  recent  dinner  of  the  alumni  of 
the  New  York  College  of  Pharmacy.  On  that  occa- 
sion Dr.  William  Muir,  replying  to  the  speech  of  a 
member  of  the  reform  league,  declared  with  charac- 
teristic bluntness  that  he  believed  in  "pharmacy  for 
pharmacists."  The  druggists  of  New  York  State 
had  always  shown  a  disposition  to  enforce  pharma^ 
laws  with  both  justice  and  thoroughness,  he  asserted, 
and  there  was  no  reason  for  taking  the  power  out  of 
their  hands  and  giving  it  to  men  who  had  no  knowl- 
edge of  the  conditions  in  the  drug  trade. 
*     *     * 

The  druggists  of  Louisiana  are  in 
the  midst  of  a  situation  which  elo- 
quently testifies  to  the  wisdom  of 
Dr.  Muir's  attitude.  The  food  and  drug  law  enacted 
in  that  State  last  winter  was  placed  for  enforcement 
in  the  hands  of  the  State  Board  of  Health,  and  this 
board  was  also  authorized  to  prescribe  rules  and  reg- 
ulations governing  the  manufacture  and  sale  of 
foods,  liquors,  and  drugs.  The  regulations  which 
have  now  been  published  are  exceedingly  onerous. 
Druggists  find,  for  instance,  that  prescriptions  and 
N.  F,  and  U,  S.  P.  products  are  not  exempted  from 
the  labeling  clause  of  the  act,  and  that  they  must 
consequently  put  the  percentage  of  alcohol,  cocaine, 
morphine,  opium,  et  al.,  on  every  prescription  and  on 
every  ounce  of  an  official  galenical  di^>ensed  over 
the  counter — that  is,  they  must  do  this  if  the  law  is 
to  be  properly  observed.  If  the  act  had  been  placed 
in  the  hands  of  the  Board  of  Pharmacy  for  enforce- 
ment no  such  impossible  rule  would  have  been  perpe- 
trated— all  of  which  gives  point  and  substance  to  the 
position  taken  by  Attorney  Errant  of  the  N.  A.  R,  D. 
and  referred  to  in  the  "Personal"  department  of  the 
Bulletin  this  month.  In  food  and  drug  bills  which 
may  be  introduced  in  the  various  State  legislatures 
this  year  the  druggists  of  the  country  ought  to  see  to 
it  that  their  interests  are  properly  conserved. 


AHENDUiiNT  OP  Incidentally  this  leads  up  to  the 
THE  POOD  AND  qucstion  of  amending  and  revising 
Divos  ACT.  (ijg  Federal  act  itself.  That  pres- 
sure will  be  brought  to  bear  on  Congress  from  many 
quarters  to  modify  the  law  seems  pretty  certain. 
About  the  only  fault  the  drug  trade  has  to  find  with 
the  act  is  that  prescriptions  and  N:  F.  and  U.  S.  P. 
products  are  not  exempted  from  the  lanj^age  of  the 
labeling  clause:  whether  tht ,^j&^ji^m 
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effort  to  have  a  suitable  amendment  made,  however, 
we  are  hot  informed.  Other  interests  are  not  so 
modest.  The  fellows  who  want  to  use  preservatives ; 
the  flavoring  extract  manufacturers  who  dislike  the 
■  rulings  regarding  coloring  agents,  labels,  and  the 
like;  the  whisky  manufacturers  and  several  other 
classes  are  clamoring  for  amendments  and  will  prob- 
ably be  heard  from  in  the  lobbies  of  Congress  during 
the  next  few  months.  In  the  meantime  Dr.  H.  W. 
Wiley,  who  might  be  called  Interpreter-in-chief  of 
the  Federal  law,  is  here  and  there  made  the  object 
of  pretty  severe  criticism.  This  chemical  society  and 
that,  this  society  and  the  other,  alternate  in  passing 
resolutions  condemning  the  attitude  and  the  rulings 
of  Dr.  Wiley,  but  he  continues  to  go  on  his  way  re- 
joicing and  loses  none  of  the  embonpoint  which  is 
characteristic  of  his  rotund  figure. 


SVLPHUioirs  As  ^"  ^"^"^^  *°  *«  ^'^'^'^  •"*""■ 
ACID  AS  A  facturers  who  still  want  to  con- 
pRBSBKVATivE.  ^j^j^g  jjj^  ygg  g{  sulphur  and  sul- 
phurous acid  as  preservatives,  Dr.  Wiley  has  recently 
issued  a  circular  reporting  upon  a  series  of  physio- 
logical experiments  made  upon  a  "poison  squad"  of 
twelve  young  men  who  for  several  weeks  were  fed 
upon  food  preserved  by  these  agents.  The  Doctor 
concludes  that  "the  verdict  which  must  be  pro- 
nounced in  this  case  is  decidedly  unfavorable  to  the 
use  of  the  preservatives  in  any  quantity  or  for  any 
period  of  time,  and  shows  the  desirability  of  avoiding 
the  addition  in  any  form  of  sulphurous  acid  to  prod- 
ucts intended  for  human  food."  He  asserts  that  these 
sulphur  preservatives  set  up  gastric  disturbances, 
caused  a  loss  of  body  weight,  brought  on  attacks  of 
dizziness  and  palpitation  of  the  heart,  and  wrought 
other  similar  results  of  a  harmful  nature. 


While  discussing  the  general  sub- 

ILKliSrwm?!*  i'"'^  °*  ^"""^  ^"'^  ^'""^  legislation 
we  may  hazard  the  opinion  that 
we  are  entering  upon  an  era  in  which  the  druggist, 
like  every  other  man  in  the  community  who  touches 
the  public  health  at  any  point,  will  be  held  to  a 
stricter  accountability  than  has  been  the  case  in  the 
past.  A  few  weeks  ago,  for  instance,  the  State 
Board  of  Health  of  Indiana,  operating  under  the 
rules  of  the  State  Food  and  Drug  Commission,  com- 
pleted an  investigation  of  the  drug  stores  of  the 
State.  The  showing  was  one  of  which  the  druggists 
of  the  State  may  well  be  proud.  In  other  States  the 
boards  of  pharmacy  themselves  have  recently  been 


active  in  the  prosecution  of  offenders.  The  Pennsyl- 
vania Board  has  brought  suit  against  33  druggists 
either  for  conducting  stores  without  registered  help, 
using  false  certificates  of  registration,  or  failing  to 
keep  their  certificates  displayed  in  accordance  with 
the  terms  of  the  law.  In  Cairo,  Illinois,  six  druggists 
have  been  fined  $20  and  costs  for  giving  too  much 
liberty  to  their  unregistered  apprentices.  In  Detroit 
six  druggists  have  been  prosecuted  for  the  illegal 
sale  of  cocaine.  In  Philadelphia  a  number  of  similar 
arrests  for  violations  of  the  anti-narcotic  law  are 
expected,  while  in  Fort  Collins,  Colorado,  and  in 
several  other  places,  druggists  have  been  charged 
with  the  illegal  sale  of  liquor. 


The  sale  of  liquor  by  the  druggist, 

DtSa"sTOiSf  '"^««'*'  "^"^s  ^°  '""'^^  t""*™^'^  t***' 
many  people  believe  the  problem 
will  be  solved  only  when  the  sale  is  restricted  to 
physicians'  prescriptions.  At  a  recent  joint  confer- 
ence on  legislative  matters  in  New  York  City,  George 
H.  Hitchcock,  a  pharmacist  well  known  throughout 
the  city  and  State,  declared  that  pharmacy  was  being 
brought  into  disrepute  in  some  quarters  by  the  pro- 
miscuous sale  of  liquors  in  drug  stores.  He  ex- 
pressed the  opinion  that  it  was  high  time  for  the  drug 
trade  to  decide  whether  it  would  deal  in  drugs  or  in 
liquors,  and  he  asserted  his  intention  of  bringing 
forth  a  bill  which  would  entirely  prohibit  drugs  and 
liquors  from  being  sold  on  the  same  premises.  This 
was  a  radical  suggestion,  but  it  may  possibly  have 
been  justified  by  the  conditions.  The  plan  was  sub- 
sequently modified,  however,  so  that  sales  of  liquor 
were  allowed  on  physicians'  prescriptions.  This  may 
be  a  good  time  for  the  Bulletin  to  repeat  what  it 
has  often  said  before,  that  if  the  drug  trade  does  not 
correct  its  own  liquor  abuses  the  task  will  be  under- 
taken in  a  very  unsatisfactory  and  unjust  manner 
by  others. 

*     *     * 

The  various  projects  in  which  the 

rSs/mmEK.  ^-  ^-  ^-  ^-  '^  ^'^^''^  interested 
are  being  pushed  with  vigor  and 
intelligence.  Efforts  just  now  are  largely  concen- 
trated on  the  defeat  of  the  parcels  post  bill  which  has 
been  introduced  in  Congress  at  the  behest  of  Post- 
master-General Meyer.  Refusing  to  have  its  crit- 
icism "disarmed"  by  Mr,  Meyer's  scheme  to  give 
special  rates  and  advantages  to  country  merchants, 
the  N.  A.  R.  D.  is  determined  to  marshal  its  forces 
throughout  the  country  against  theLbtltajid^J^  Iffing 
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every  last  ounce  of  strength  to  bear  upon  congress- 
men and  senators  alike.  We  observe,  too,  that  the 
associations  of  retail  merchants  of  all  classes  are 
similarly  lining  themselves  up  against  the  proposi- 
tion. One  effect  of  the  parcels  postT  would  be  greatly 
to  increase  the  annual  postal  deficit,  and  the  most  is 
being  made  of  this  argument  by  the  retail  interests 
opposing  the  bill.  It  wouldn't  be  surprising,  indeed, 
if  on  this  ground  alone  it  would  be  rather  easy  to 
defeat  the  measure  before  this  Congress  for  the  rea- 
s<Mi  that  in  the  present  period  of  financial  stringency 
the  revenues  of  the  government  are  going  to  be 
somewhat  curtailed  on  the  one  hand,  while  on  the 
other  the  demand  for  congressional  appropriations 
is  sure  to  be  greater  than  ever. 


The  governmental  situation  de- 
«iJ^S?^*ta       scribed  in  the  last  sentence  of  the 

forgoing  paragraph  may  unfortu- 
nately cause  the  temporary  defeat  of  a  postal  project 
in  which  the  N.  A.  R.  D.  is  very  much  interested. 
We  refer  to  the  reduced  salaries  of  the  superintend- 
ents of  postoffice  substations,  and  to  the  desire  of  the 
N.  A.  R.  D,  to  have  these  salaries  properly  increased. 
As  a  sort  of  auxiliary  to  the  N.  A.  R.  D.  a  "National 
Association  of  Superintendents  of  Postoffice  Con- 
tract Stations"  has_  been  organized  in  New  York  City 
with  Jacob  Diner,  the  well-known  pharmacist,  as  the 
secretary  of  the  organization.  In  a  circular  lying 
before  us  as  we  write  Mr,  Diner  tells  how  he  and 
several  other  druggists,  appearing  before  a  commit- 
tee of  the  last  Congress,  succeeded  in  heading  off  the 
movement  to  reduce  still  further  the  appropriation 
made  for  contract  stations.  He  thinks  that  with  a 
concerted  action  this  year  it  will  be  possible  to  bring 
about  a  minimum  salary  of  $300  and  a  proportionate 
increase  of  reimbursement  according  to  the  volume 
of  business  done.  Every  druggist  who  has  a  sulj- 
station  is  urged  to  join  the  association  and  help  along 
the  cause  by  the  pasonent  of  annual  dues  amoimting 
to  $3.00.  Mr.  Diner  may  be  addressed  at  320  St. 
Nicholas  Avenue,  New  York  City. 


In  speaking  of  these  direct  and  in- 
u.  si  '■  WOTK      ^^^^'^^  activities  of  the  N.  A.  R.  D. 

mention  should  of  course  be  made 
of  the  N.  F,  and  U.  S.  P.  propaganda.  In  New 
York  City  plans  are  under  way  for  a  great  joint 
meeting  of  doctors  and  druggists,  and  if  the  hopes 
of  the  promoters  are  realized  the  attendance  will  be 
very  large.    In  Chicago  $500  has  been  appropriated 


by  the  local  association  for  N.  F.  and  U.  S.  P.  work, 
and  preparations  are  being  made  in  both  Chicago 
and  Baltimore  for  "dollar  dinners"  to  be  attended  by 
physicians  and  pharmacists.  In  Philadelphia,  Qeve- 
land,  and  Minneapolis  the  local  branches  of  both  the 
N.  A.  R.  D.  and  the  A.  Ph.  A.  have  recently  dis- 
cussed the  subject.  The  Chicago  branch  of  the  A. 
Ph.  A.,  believing  that  the  movement  ought  to  be 
based  on  a  solid  foundation,  and  realizing  that  some 
of  the  N.  F.  and  U.  S.  P.  products  are  not  what  they 
ought  to  be,  has  begun  a  systematic  revision  and 
improvement  of  the  formulas — which  in  a  sense 
proves  the  unwisdom  of  the  N.  A.  R.-D.  in  declarii^ 
in  one  of  its  Chicago  resolutions  that  "the  editors  of 
the  various  pharmaceutical  journals  be  requested  to 
refrain  from  publishing  criticisms  and  reflections 
upon  the  U.  S.  P.  and  N.  F.  preparations."  It  is 
only  by  the  discussion  and  the  frank  recognition  of 
error  that  this  old  world  of  ours  can  be  improved. 
«     *     « 

.jgg  In  the  meantime  the  Women's  Or- 

w.  o.  N.  A.  ■.  D.     ganization  of  the  National  Asso- 
AcnvB.  ciation  of  Retail  Druggists  is  ac- 

tive throughout  the  country.  The  members  of  the 
Brooklsm  chapter  have  recently  volunteered  to  can- 
vass druggists  for  the  purpose  of  securing  funds  to 
carry  on  the  N.  F.  and  U.  S.  P.  campaign,  and  that 
they  will  get  the  money  goes  without  saying.  What 
crusty  druggist  could  refuse  to  give  liberally  imder 
such  circumstances?  In  Philadelphia  the  local 
branch  of  the  W.  O.  N.  A.  R.  D.  is  endeavoring  to 
raise  money  to  assist  the  Philadelphia  College  in  its 
efEort  to  defray  the  cost  of  the  food  and  drug  lab- 
oratory which  is  to  become  an  adjunct  of  the  coll^fe. 
Last  month,  too,  the  Philadelphia  chapter  gave  a 
large  reception  in  honor  of  Thomas  Potts,  president 
of  the  N.  A.  R.  D.,  and  about  250  persons  were  pres- 
ent. The  chapters  of  the  W.  O.  N.  A.  R.  D.  in 
Boston,  Chicago,  and  Washington  have  likewise 
been  busy  in  one  way  and  another  and  have  con- 
tinued to  hold  interesting  monthly  meetings. 


It  has  often  been  deplored  by  the 
A?i™^^IS^l!?.     friends  of  pharmaceutical  educa- 

DEnliFACTIOn  1  ,    ^  ... 

tion  m  this  country  that  tt  is  not 
provitfed  with  those  benefactions  and  endowments 
which  are  of  such  great  assistance  to  educational 
institutions  in  other  lines.  Pharmaceutical  en(}ow- 
raents  in  the  United  States  can  be  counted  on  the 
fingers  of  a  single  hand.  The  most  striking  instance 
has    recently    developed    in    Massachusetts.  )<^f^ 
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Warren  B.  Potter,  wife  of  the  man  who  made  his 
money  in  manufacturing  the  Cuticura  remedies,  died 
two  or  three  years  ago  and  bequeathed  $50,000  to 
the  Massachusetts  College  of  Pharmacy  in  Boston. 
Bequests  were  also  left  for  numerous  schools, 
societies  and  missions,  and  it  was  provided  in  the 
will  that  the  residue  of  the  estate,  if  any,  should  be 
divided  among  this  list  of  institutions.  The  residue 
has  now  been  found  to  be  so  large  that  every  one  of 
the  institutions  will  receive  nearly  four  times  the 
amount  of  the  original  benefaction.  Thus  the  Mas- 
sachusetts College  of  Pharmacy  gets  a  total  of  $175,- 
000!  Hallelujah!  We  hope  the  college  will  be 
free  to  do  what  it  likes  with  the  money  and  that  it 
will  be  in  position  to  strengthen  its  equipment  and 
teaching  corps  in  such  manner  as  can  be  done  only 
when  a  school  is  not  compelled  to  be  self-supporting. 

*  •     * 

The  Attorney-General  of  the  United  States  has 
recently  given  his  opinion  at  considerable  length  of 
the  guaranty  provided  for  under  the  Federal  food" 
and  drugs  act.  Stated  tersely,  he  holds,  what  we  all 
knew  before,  that  the  retailer  can  look  for  protection 
only  from  the  jobber  of  whom  he  purchased  the 
goods  and  who  has  filed  his  guaranty  at  Washing- 
ton, and  that  the  jobber  in  turn  is  protected  by  the 
guaranty  of  the  manufacturer. 

*  *     « 

The  boards  of  pharmacy  in  Maine,  New  Hamp- 
shire, and  Vermont  were  recently  guests  of  the  Mas- 
sachusetts Board  in  Boston.  A  permanent  organ- 
ization was  effected  and  a  method  was  agreed  upon 
for  the  exchange  of  certificates.  The  meeting  was 
planned  by  F.  A,  Hubbard,  who  is  secretary  of  the 
Massachusetts  Board,  and  who  is  also  the  president 
of  the  National  Association  of  Boards  of  Pharmacy. 

The  William  S.  Merrell  Chemical  Co.,  which,  as 
we  reported  last  month,  had  been  forced  into  a  re- 
ceivership, has  laid  off  its  traveling  men  and  curtailed 
its  operations  all  along  the  line,  but  it  is  happily 
reported  that  the  assets  greatly  exceed  the  liabilities 
and  that  normal  conditions  will  be  restored  ere  long. 

*  *     * 

In  New  York  City  druggists  are  prohibited  from 
selling  benzine  and  other  petroleum  products  of  an 
inflammable  nature  except  in  four-ounce  original 
packages,  but  the  pharmacists  of  the  city  are  now 
endeavoring  to  secure  more  liberal  regulations. 


The  new  State  of  Oklahoma  is  a  prohibition  State. 
Dni^ists  will  be  permitted  to  sell  liquor  only  when 
it  has  been  purchased  from  the  State  dispensaries, 
and  they  will  also  be  required  to  swear  that  they  de- 
sire its  sale  for  use  in  the  compoimding  of  prescrip- 
tions. A  prescription  may  be  filled  but  once,  and  the 
physician  prescribing  liquor  unnecessarily  will  be 
subjected  to  a  fine. 

«     *     » 

A  sensational  story  has  gained  currency  in  New 
York  that  the  pharmacists  of  a  certain  section  in  the 
upper  portion  of  the  State,  desiring  the  repeal  of  the 
prerequisite  law,  have  secured  the  election  of  one  of 
their  number  to  the  legislature  for  the  purpose  of 
accomplishing  their  purpose.  We  may  feel  assured 
that  the  plan  will  receive  vigorous  opposition. 
«     *     * 

Following  in  the  wake  of  Greater  New  York,  Cin- 
cinnati, St.  Paul,  Chicago,  and  two  or  three  other 
cities,  Newark  proposes  to  enact  an  ordinance  re- 
stricting the  sale  of  carbolic  acid  in  solutions  greater 
than  5  or  10  per  cent  in  strength,  and  it  is  expected 
also  that  the  New  Jersey  legislature  will  pass  a  sim- 
ilar law  during  the  present  winter. 

Mr.  C.  Lewis  Diehl,  retiring  from  the  Board  of 
Pharmacy  after  a  membership  aggregating  more 
than  twenty  years,  was  recently  presented  by  his 
associates  with  a  handsome  silver  loving  cup,  appro- 
priately inscribed  in  commemoration  of  his  long  and 
useful  period  of  service. 

'  *     «     * 

At  the  last  examination  given  by  the  Board  of 
Pharmacy  of  West  Vii^inia  the  highest  average  was 
attained  by  a  negro — B.  P.  Brownley.  Mr.  Brown- 
ley  is  in  charge  of  the  Gem  Pharmacy  in  Charleston, 
and  the  average  gained  in  the  examination  was  93J4 
per  cent. 

*     *     * 

Mahlon  N.  Kline,  who  is  a  well-known  member 
of  the  Smith,  Kline  &  French  Co.  of  Philadelphia, 
and  who  is  also  the  president  of  the  Philadelphia 
Trades  League,  has  recently  been  elected  a  member 
of  the  Advisory  Committee  of  the  newly  organized 
National  Council  of  Commerce. 
«     *     « 

August  F.  Drescher,  a  well-known  druggist  in 
Newark,  and  a  man  of  many  parts,  died  last  month 
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EDITORIAL. 


THE  BULLETIN  FOR  1908. 

We  confidently  expect  the  Bulletin  for  the  com- 
ing year  to  reach  the  high-water  mark  of  value  and 
interest.  It  will  retain  all  the  novel  characteristics 
which  have  made  it  different  from  the  other  drag 
journals,  and  which  caused  one  of  our  admiring 
contemporaries  the  other  day  to  term  it  "the  Maga- 
zine of  the  Drug  Trade,"  and  in  addition  it  will 
have  new  features  and  articles  of  unusual  value  and 
timeliness. 

For  several  years  now  Mr.  Mason  has  made  it  a 

practice  every  season  to  visit  some  leading  city, 

make  a  study  of  the  local  condt- 

""iSm™™  t"°"S'  a"«l  collect  material  for  a 
series  of  illustrated  articles.  Thus 
far  Chicago,  Buffalo,  New  York,  and  Philadelphia 
have  been  treated  in  this  manner,  and  the  subject 
for  1908  will  be  Boston.  Spinning  with  the  March 
number,  and  continuing  pretty  much  throughout  the 
year,  illustrated  articles  will  be  contributed  by  Mr. 
Mason  on  the  men,  the  stores,  the  places,  and  the 
conditions  of  chief  interest  in  the  great  "Hub  City" 
of  the  nation.  Similarly  the  Bulletin  series  of 
illustrated  biographies  of  leaders  in  pharmaceutical 
thought  and  practice  will  be  continued.  Dr.  Albert 
Schneider  contributes  to  the  iH«sent  number  an  ar- 
ticle on  Prof.  W.  M.  Searby,  this  year's  president  of 
the  American  Pharmaceutical  Association.  In  the 
February  number  we  shall  have  a  sketch  of  Dr.  Otto 
A.  Wall  from  the  pen  of  his  long-time  friend  and 
associate.  Dr.  H.  M.  Whelpley.  In  March  we  shall 
devote  an  article  to  President  Potts  of  the  N.  A,  R. 
D.  Other  men  will  be  similarly  studied,  while  in  the 
"Personal"  department,  a  new  feature  of  the  journal 
developed  during  1907,  portraits  and  briefer  men- 
tions will  be  presented  of  those  men  and  women 
who  are  in  the  pharmaceutical  eye  from  month  to 
month. 

Arrangements  have  also  been  made  to  have  several 
specimens  of  pharmaceutical  fiction  and  drag-store 
fables,  while  even  poetry  and  cartoons  will  appear 
from  time  to  time.  Scattered  pictures  will  be  pre- 
sented of  pharmacies  in  far-away  countries  like 
India  and  Japan,  and  American  drug  stores  will  like- 
wise be  made  subject  td  frequent  illustration.  In 
these  and  in  other  ways  the  Bulletin's  reputation 


for  human  interest  and  pictorial  attractiveness  will 
be  advanced  and  strengthened. 

Turning  to  more  utilitarian  features,  we  may  say 
that  the  "Dollar  Idea"  department,  which  made  such 
a  decided  hit  during  1907,  will  be 
NEW  FBATuiBs.  cveu  motc  of  a  success  in  1908, 
while  a  new  prize  department, 
somewhat  different  in  plan  and  more  unique  in  char- 
acter, is  also  being  worked  out  and  will  be  announced 
in  the  March  number.  Another  new  feature,  which 
will  be  continued  if  deemed  by  our  readers  suffi- 
ciently valuable,  is  initiated  in  this  number — answers 
to  a  series  of  board  of  pharmacy  questions.  Board 
questions  themselves  were  given  in  almost  every 
issue  during  1907,  and  it  occurred  to  us  that  stu- 
dents and  proprietors  alike  might  find  answers  to 
them  of  considerable  interest.  Still  another  new 
feature  will  be  a  special  department  which  we  hope 
to  have  conducted  by  Prof.  W,  L,  Scoville,  who  is 
so  well  known  in  pharmacy  as  to  need  no  introduc-  - 
tion,  and  whose  "Art  of  Compounding"  is  used  in 
many  of  the  pharmacies  of  the  country. 

But  perhaps  the  contributions  which  have  after 
all  been  most  appreciated  by  the  readers  of  the  jour- 
nal in  the  past  have  been  the  indt- 
*  '"S?*^"  vidual  articles  on  practical  sub- 
jects by  practical  men — ^perhaps 
these  have  had  more  to  do  with  our  success  than 
anything  else.  Let  us  say,  then,  that  we  either 
have  on  hand  or  in  contemplation  a  large  number 
of  the  most  useful  and  helpful  papers — such  papers 
as  one  on  "Special  Drug-store  Sales,"  by  Frank 
Farrington;  "Making  a  Success  of  Optics  as  a  Side- 
line," by  an  English  pharmacist;  "Some  Pharma- 
ceutical Formulas,"  by  H.  B,  Molyneaux ;  "Pushing 
Stationery,"  by  several  wide-awake  dra^ists;  "The 
Actual  Making  of  Show  Cards,"  "Methods  of  Com- 
piling a  Mailing  List,"  "The  Sale  of  Souvenir  Pes-  . 
tals,"  and  many,  many  others. 

Of  the  regular  departments  of  the  journal  it  is 
quite  unnecessary  to  speak.  The  rich  mine  of  prac- 
tical suggestions  in  Letters,  Business  Hints,  Speci- 
men Advertisements,  and  Practical  Pharmacy;  the 
handsome  window  displays  made  the  subject  of  illus- 
tration every  month;  the  systematic  presentation 
and  discussion  of  business  statements  in  Profits  and 
Earnings;  the  Editor's  review  of  The  Month's  His- 
tory, which  has  no  counterpart  in  pharmaceutical 
journalism,  and  which  has  been  highly  prized  by 
our  readers;  the  saucy  and  independent  Observer, 
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who  always  points  a  moral  through  his  satire — 
these  and  other  famiUar  features  of  the  Bulletin 
speak  for  themselves  to  those  who  know  the  journal. 

We  could  go  on  at  length  pointing  out  the  details 

of  our  plans  for  1908,  but  we  do  not  desire  to  weary 

our  readers  with  too  much  shop 

"""lii'^"'  talk.  Suffice  it  to  say,  we  are  de- 
termined to  make  the  Bulletin 
more  valuable,  more  interesting,  more  readable, 
more  indispensable  than  ever  before.  We  are  not 
satisfied  that  we  have  over  17,000  paid  subscribers : 
we  are  not  content  that  our  circulation  is  at  least 
4000  greater  than  that  of  any  other  drug  journal, 
here  or  abroad :  we  are  not  willing  to  stop  where  we 
are,  but  we  want  to  forge  ahead  into  new  fields  of 
usefulness  and  into  new  spheres  of  success. 


THE  CLERKS  AND  EARLY  CLOSING. 

A  suggestive  paper  on  the  question  of  early  clos- 
ing and  Sunday  rest  was  read  by  W.  F.  Kaemmerer 
at  the  New  York  meeting  of  the  American  Pharma- 
ceutical Association.  It  was  entitled  "More  to  Think 
About."  Many  reasons  have  been  ascribed  for  the 
scarcity  of  drug  clerks,  but  Mr.  Kaemmerer  believed 
the  one  chief  reason  to  be  the  long  hours  of  work 
inseparable  from  the  drug  business.  Young  men 
of  the  right  sort  are  going  into  occupations  where 
the  conditions  are  more  favorable,  and  it  was  his 
conviction  that  the  situation  would  never  be  relieved 
until  the  druggist  became  a  rational  man  like  other 
merchants  and  gave  himself  and  his  clerks  some 
time  for  rest  and  recreation. 

Usually,  said  the  author,  the  clerk  works  "from 
twelve  to  fifteen  hours  a  day;  at  least  twenty-six 
Sundays  in  the  year;  he  has  few  holidays;  he  gets 
one  week's  vacation  with  pay,  rarely  two  weeks,  and 
sometimes  not  any  vacation  at  all;  and  his  salary 
in  the  meantime  is  no  more  than  he  can  get  at  almost 
any  other  employment  with  half  the  effort."  Fur- 
thermore, unregistered  clerks  are  in  many  instances 
used  in  open  violation  of  the  law,  and  the  boards  of 
pharmacy  are  led  to  wink  at  the  conditions  from  a 
feeling  that  the  majority  of  druggists  do  not  want 
the  law  enforced.  In  many  States  other  merchants 
are  compelled  to  close  on  Sunday,  while  the  druggist 
is  permitted  to  sell  anything  and  everything  "under 
the  cloak  of  supplying  the  sacred  need  of  medicines." 
As  a  matter  of  fact  Mr,  Kaemmerer  believed  that 
very  few  medicines  were  sold  in  the  drug  store  on 


Sunday,  and  that  most  druggists  kept  open  for  the 
purpose  of  selling  candy,  cigars,  and  soda  water. 

But  hov  are  we  to  change  these  things?  Mr. 
Kaemmerer  saw  only  one  way — let  the  drug  clerks 
organize.  "They  must  organize  in  the  same  way 
that  other  clerks  have  organized.  They  must  become 
a  part  of  the  great  and  powerful  labor  movement. 
If  they  band  themselves  together  on  any  other  lines 
their  efforts  will  end  in  certain  failure.  It  will  be 
nothing  but  talk  and  end  in  talk." 

Mr.  Kaemmerer  declared  that  he  anticipated  a 
storm  of  protest  from  his  suggestion.  He  was  con- 
vinced, however,  that  the  drug  clerks  would  in  no- 
wise demean  themselves  by  joining  in  the  labor 
movement.  Not  one  jot  or  tittle  of  their  dignity 
would  be  sacrificed.  Cta  the  other  hand,  they  would 
benefit  by  the  great  power  of  organized  labor  in  the 
country,  and  it  would  be  possible  for  them  to  benefit 
their  calling  quite  as  much  as  the  skilled  workmen 
had  improved  their  condition  from  the  last  genera- 
tion or  so  of  organized  effort.  Mr,  Kaemmerer  did 
not  ask  the  proprietors  to  support  the  plan.  He  sim- 
ply requested  them  to  withhold  their  opposition  and 
let  the  clerks  work  out  their  own  destiny.  No  just 
and  law-abiding  druggist,  he  declared,  would  be 
damaged  in  the  least  by  the  movement. 

It  would  be  a  part  of  the  scheme  to  see  that  the 
pharmacy  laws  were  enforced.  The  illegal  employ- 
ment of  unregistered  help  would  be  attacked.  The 
illegal  sale  of  liquor  and  narcotics  would  be  sup- 
pressed. The  people  would  be  enlightened  as  to  the 
druggist's  need  for  rest  and  would  be  educated  to 
anticipate  their  wants  by  making  purchases  during 
legitimate  business  hours. 

Bearing  in  mind  Mr,  Kaemmerer's  request  that 
opposition  to  the  movement  be  withheld,  the  Bul- 
letin is  disposed  not  to  criticize  his  plan  at  the 
present  time.  Let  us  see  what  the  clerks  will  pro- 
ceed to  do  if  they  take  iip  with  Mr.  Kaemmerer's 
reform.  It  will  be  time  enough  to  criticize  them  if 
they  go  to  extreme  lengths.  In  the  meantime  we 
feel  like  reiterating  what  we  have  said  on  many  an 
occasion — that  the  hours  of  labor  imposed  upon  the 
druggist  are  unnecessarily  long,  that  there  is  very 
little  excuse  or  reason  for  the  present  conditions,  that 
the  public  could  be  educated  to  a  change  by  means 
of  the  organized  power  of  the  retail  drug  trade,  that 
the  reform  ought  to  be  taken  up  systematically  and 
vigorously,  and  that  the  stringency  of  the  drug- 
clerk  market  is  likely  to  continue  until  a  more  or  less 
radical  change  in  this  direction  has  been  accom- 
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SOUETHING  OF  A  SENSATION  ABROAD. 

From  over  sea  comes  the  news  of  another  flutter 
in  pharmaceutical  circles.  This  time  it  is  caused  by 
a  bo<rfc,  "The  British  Pharmaceutical  Codex."  The 
volume  has  not  made  its  appearance  on  this  side  of 
the  Atlantic  as  yet,  but  from  the  amount  of  space 
given  to  the  praise,  criticism,  and  defense  of  the 
work  in  our  Londcm  exchanges  it  is  evident  that  its 
introduction  has  marked  a  new  era  in  pharmaceu- 
tical circles  in  Grreat  Britain. 

American  druggists  will  at  once  understand  the 
nature  of  the  book  when  we  say  that  it  is  practically 
anal(^t)us  to  one  of  the  American*  dispensatories.  In 
addition  to  presenting  and  commenting  upon  the 
formula;  of  the  British  and  other  pharmacopceias,  it 
attempts  also  to  furnish  the  pharmacist  and  physi- 
cian with  many  unofHcial  formulae  that  doctors  have 
found  it  necessary  to  prescribe  and  druggists  to  dis- 
pense. It  is  apparent  at  once  that  a  book  of  this 
kind  must  be  a  great  boon  to  our  British  pharma- 
ceutical brethren,  especially  as  it  is  published  under 
the  xgis  of  the  Pharmaceutical  Council,  the  rec(^- 
nized  authority  in  that  country,  which  will  make  it, 
while  not  as  official  as  the  B.  P.,  a  semi-official  book 
filling  practically  the  same  place. 

In  one  respect,  however,  the  authors  and  com- 
[Mlers  have  acted  not  wisely  but  too  well.  The 
British  pharmacist  has  suiTered,  it  seems,  from  firms 
in  that  country  taking  definite  chemical  substances 
and  giving  them  trade  names,  so  that  the  pharmacist 
has  had  to  keep  several  articles  in  stock  where  one 
would  have  been  sufficient.  To  offset  this,  new 
names  have  been  coined  by  the  compilers  which  will 
enable  the  "chemist"  to  choose  which  one  of  the 
many  trade  preparations  he  will  dispense  when  the 
doctors  prescribe  a  product  by  the  name  given  in 
the  Codex.  Furthermore,  formulas  have  been  given 
for  many  products  oi  a  proprietary  and  semi- 
proprietary  nature.  It  is  felt  in  some  circles  that  in 
their  desire  to  assist  the  chemist  in  these  important 
respects  the  compilers  have  gone  too  far  and  have 
perhaps  unintentionally  worked  an  injustice  to  pro- 
gressive scientific  firms. 

We  find  it  stated  in  one  of  the  London  journals, 
indeed,  that  there,  is  talk  of  an  association  being 
formed  to  attack  this  feature  of  the  book  in  the 
courts.  It  would  certainly  be  unfortunate  if  what 
seems  to  be  such  an  excellent  work  should  have  its 
benefits  marred  by  an  injustice  in  this  direction,  but 
we  find  some  of  the  leading  journals  going  so  far  as 
to  claim  that  the  book  instead  of  being  a  pharma- 
ceutical codex  is  really  nothing  but  a  handbook  for 


imitators.  The  idea  underlying  the  production  of 
such  a  work  is  a  good  one,  and  we  have  every  con- 
fidence that  in  the  end  the  good,  solid  sense  which 
is  so  characteristic  of  our  pharmaceutical  friends 
over  sea  will  produce  a  bode  which,  while  properly 
assisting  the  pharmacist,  will  leave  no  just  claim 
that  an  injustice  has  been  done  anybody. 


THE  OBSERVER'S  COLUMN. 


Of  all  the  insane  things  which  the  Observer  ever 
saw  done  by  a  drug^st,  that  which  came  under  his 
observation  yesterday  was  the  worst. 

This  particular  Druggist  has  always  striven  to 
build  up  a  trade  in  candy,  and  the  Observer  has 
fallen  into  the  habit  of  going  around  to  his  store 
whenever  he  wants  to  take  home  something  in  the 
way  of  sweets  to  Mrs.  Observer. 

Last  week,  in  walking  by  the  store,  the  Observer's 
attentioo  was  caught  by  an  attractive  display  in  the 
Druggist's  window  featuring  something  new  in  the 
line  of  chocolate  drops,  and,  though  in  a  hurry  at  the 
time,  he  promptly  went  in  and  bought  a  pound. 

(The  Observer  regretted  it  afterwards,  for  Mrs. 
Observer  liked  the  new  confection  so  much  that  she 
promptly  wanted  some  more,  and  thus  the  Observer 
got  himself  into  trouble.) 

Well,  yesterday  the  Observer  dropped  in  to  the 
store  for  another  box  of  the  new  chocolates. 

"Haven't  any."  shortly  responded  the  Druggist. 

"Going  to  get  some  more  ?"  inquired  the  Observer. 

"Oh,  we  may.  We  have  them  off  and  on — we 
may  get  some  more  some  time." 

Great  Csesar's  ghost,  if  this  wasn't  the  worst  the 
Observer  ever  heard ! 

"What  do  you  advertise  and  push  things  for  if 
you  don't  want  to  work  up  a  sale  on  them?"  he 
blurted  out  in  disgust,  "Do  you  want  to  kill  trade 
after  you  have  developed  it  ?  Do  you  want  to  spend 
time  and  money  in  promoting  something,  and  then, 
after  you  have  succeeded,  drop  it  and  take  up  some- 
thing else?  What  do  you  advertise  for  anyway 
except  to  get  people  coming  to  you  for  certain 
things?    Of  all  the  fool—" 

But  the  Observer  was  fast  losing  his  temper,  and 
he  suddenly  decided  to  leave  before  he  was  invited  to 
do  so.  The  Druggist  looked  a  little  cheap,  but  the 
Observer  doesn't  know  whether  he  realized  what  a 
goose  he  was  or  not.  kj  lizec  oy  V_iOOy  IC 
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PROFITS  AND  EARNINGS. 


A  PARTNERSHIP  BETWEEN  DRUGCHST  AND 
DOCTOR. 

We  have  a  rather  unique  statement  this  month  to 
present  and  discuss.  It  comes  to  us  from  a  firm  in 
South  Carolina  which  has  been  in  business  just  a 
year.  The  owners  of  the  store  are  a  physician  and 
a  druggist :  the  druggist  manages  the  business  and 
gets  a  salary  for  it:  the  physician  does  none  of  the 
work,  but  shares  eqiwlly  in  the  profits.  He  of  course 
sends  his  prescriptions  to  the  store,  gets  his  suppUes 
from  it,  and  helps  it  in  every  possible  way.  The 
town  is  one  of  1500  inhabitants,  and  it  has  another 
store  which  has  been  in  existence  for  upwards  of 
twenty-five  years. 

The  annual  statement  of  this  firm,  made  at  the 
completion  of  the  first  year's  business,  was  as  fol- 
lows: 

DR. 

Inventory  June  SO,  '07. «3a8  20 

Furniture  and  fixtures  347  18 

Accounts  receivable  Hit  20 

Expenses   1180  35 

Money  overdrawn  by  druggist 211  SO 

Money  overdrawn  by  physician SI  50 

Cash  on  hand 45  00 

^340  33 
CR. 

Original  investment  of  druggist $  500  00 

Original  investment  of  doctor  500  00 

Subsequent  investment  of  doctor 4S9  70 

Accounts  payable   24S0  70 

$3040  40 

In  explanation  of  the  foregoing  table  it  should  be 
said  that  5  per  cent  was  written  off  for  depreciation 
in  furniture  and  fixtures,  and  15  per  cent  for  ac- 
counts receivable,  the  net  figures  being  given  in  the 
statement.  The  cash  sales  for  the  year  were  $3158, 
the  credit  sales  $1352,  and  the  total  sales  were  there- 
fore $4510.  Subtracting  the  credits  from  the  debits 
in  the  statement  itself,  we  find  that  a  net  profit  was 
realized  of  $1405.93,  and  dividing  this  by  the  sales 
we  discover  a  percentage  of  net  profit  amounting  to 
the  surprising  figure  of  31,  The  expenses  were 
meanwhile  a  little  over  26  per  cent,  so  that  the  gross 
profits  must  have  been  over  57  per  cent — certainly 
surprising! 

The  net  profits;  as  we  have  already  indicated,  were 


$1405.93.  The  partner  who  managed  the  business 
received  a  salary,  which  was  included  in  the  list  of 
expenses.  This  must  have  amounted  at  least  to  $600, 
and  if  this  one  partner  had  therefore  owned  the 
entire  business  his  total  earnings  would  have  been 
$2005.95.  This  is  surely  an  unusual  yield  from  a 
volume^of  sales  considerably  less  than  $8000.  We 
can  only  account  for  it  by  assuming  that  a  relatively 
large  prescription  business  was  done  as  the  result 
of  the  assistance  given  the  business  by  the  physician 
who  was  a  member  of  the  firm. 


PERSONAL. 


ATTORNEY  ERRANT  ON  PURE  FOOD  AND  DRUG 
LEGISLATION. 

The  pure  food  and  drug  legislation  of  the  last 
year  was  discussed  by  Joseph  W.  Errant,  attorney 
for  the  N.  A.  R.  D.,  in  his  annual  report  at  the  Chi- 
cago convention.      Upwards  of  thirty  States,  de- 


clared Judge  Errant,  had  followed  in  the  wake  of 
the  Federal  Congress,  and  one  of  the  things  which 
had  deeply  interested  him  was  to  discover  in  whose 
hands  had  been  placed  the  enforcement  of  these 
numerous  laws.  He  had  been  pained  to  discover 
that  in  only  three  instances  out  of  thirty  (Delaware, 
Illinois,  and  Iowa)  had  the  laws  been  delegated  to 
the  control  of  the  board  of  pharmacy.  In  two  other 
States,  Tennessee  and  North  CaroliHa,  one  dftuxfist 
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had  been  made  a  member  of  the  State  Board  of 
Health,  and  this  board  had  been  charged  with  the 
duty  of  enforcing  the  law.  In  every  remaining 
State  the  bills  had  been  placed  in  the.  hands  of  the 
Dairy  and  Food  Commission,  the  Department  of 
Agrioilture,  or  the  State  Board  of  Health. 

Judge  Errant  declared  that  such  sections  of  these 
various  laws  as  refer  to  drags  should  have  been 
placed  for  enforcement  in  the  hands  of  the  State 
boards  of  i^rmacy.  In  putting  the  control  else- 
where a  great  profession  had  been  robbed  of  its 
right  to  show  that  it  could  be  trusted  to  protect  the 
interests  of  the  people.  Where  were  the  druggists 
when  these  bills  were  passed  ?  asked  Judge  Errant. 
The  State  associations  must  have  gone  to  sleep,  he 
thought,  and  he  asserted  that  the  question  was  a 
national  one  and  that  it  should  be  met  courageously. 

Judge  Errant's  ringing  words  are  pertinent  at  this 
season.  Such  States  as  did  not  enact  pure  food  and 
drug  laws  last  year  are  likely  to  pass  them  this  year. 
It  behooves  druggists  to  awaken  themselves  and 
guard  their  interests  jealously. 


A  PHARMACIST  ACTIVE  IN  CIVIC  WORK. 

Henry  P,  Hynson  is  pretty  well  known  by  this 
time  as  a  man  of  considerable  versatility,  but  it  may 
nevertheless  surprise  some  of  his  friends  to  be  told 
that  Mr.  Hynson  has  for  years  played  an  active  part 
in  the  civic  life  of  Baltimore,  particularly  with  ref- 
erence to  the  interests  of  Roland  Park,      Roland 


HR.  BARTLBTT  ELECTED  PRESIDENT  OF  THE  ^ 

CHICAGO  DRUG  CLUB. 

Successful  and  thriving  drug-trade  clubs  are  now  h»ii«v  p.  htnsoh. 

in  existence  in  New  Yoric,  Chicago,  and  Philadel-     Park  is  a  prominent  residence  section  in  Baltimore 
phia.    The  Chicago  organization  has  had  five  or  six     and  is  one  of  the  garden  spots  of  the  country.    It  is 

justly  a  source  of  great  pride  to  Baltimoreans. 

Mr.  Hynson  has  for  two  or  three  years  been  presi- 
dent of  the  Property  Holders'  Conference  of  Roland 
Park,  and  so  successful  and  energetic  has  his  admin- 


Jahu  E.  Basiliti. 

years  of  prosperity  and  enjoys  very  comfortable 
quarters.  At  the  recent  annual  election  of  officers 
James  E.  Bartlett  was  chosen  to  preside  over  the 
destinies  of  the  Club  for  the  coming  year.  As  the 
manager  of  the  Chicago  branch  of  Parke,  Davis  & 
Co.  Mr.  Bartlett  is  well  known  to  the  drug  trade  of 
the  West,  and  his  election  has  met  with  unanimous 
approval. 


istration  been  that  he  was  unanimously  and  enthu- 
siastically reelected  to  the  position  at  the  recent  an- 
nual meeting.  He  has  thrown  himself  with  custom- 
ary whole-heartedness  into   the  development  and  - 
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beautification  of  the  Roland  Park  section,  and  what 
this  statement  means  can  best  be  understood  by  those 
who  have  worked  alongside  Mr,  Hynson  in  pharma- 
ceutical circles.  His  own  residence  in  Roland  Park 
is  shown  in  one  of  our  illustrations. 


OBITUARY. 


AN  ARDENT  SUPPORTER  OP  THE   SUNDAY 
CLOSING  HOVBHBNT. 

Julius  G.  Bone,  of  Scranton,  Pa.,  believes  earn- 
estly and  devoutly  that  the  druggists  of  America 
ought  to  close  their  stores  during  a  large  portion  of 
the  day  on  Sunday.  He  has  caused  resolutions  to 
this  effect  to  be  passed  at  every  convention  of  the 
N.  A.  R.  D.  for  several  years.  At  the  Chicago  con- 
vention, held  last  September,  he,  Prafassor  Reming- 
ton, and  George  C.  Bartells  were  appointed  a  com- 
mittee to  draw  up  further  resolutions  on  the  subject. 
In  these  resolutions  the  Association  reaffirmed  its 
former  position,  declared  that  druggists  should  edu- 


Uk.  OBOROE  C  LYON. 

The  death  of  George  C.  Lyon,  at  his  home  in 
Providence  a  few  weeks  ago,  removes  one  of  the 
ablest  oi^anizers  in  the  retail  drug  trade  of  the 


Julius  G.  Boke. 

cate  the  public  to  anticipate  its  Sunday  wants  on 
Saturday,  and  urged  the  delegates  to  go  home  and 
initiate  local  movements  for  Sunday  closing. 

Rev,  Dr.  Muchler,  president  of  some  Sunday  rest 
association  or  other,  sent  a  letter  to  the  Chicago  con- 
vention expressing  the  hope  that  effective  resolu- 
tions would  be  adopted  on  the  subject  of  Sunday 
rest.  Some  one  suggested  that  the  reverend  gentle- 
man be  told  what  the  N.  A.  R.  D.  had  already  done 
along  that  line  in  previous  years,  requested  to  ask 
his  parishioners  to  "cut  out"  their  Sunday  purchases, 
and  also  requested  to  have  his  brother  ministers  take 
the  same  action.  It  was  voted  to  have  the  secretary 
send  such  a  letter  to  the  Doctor. 


country.  Born  in  Lawrence,  Mass.,  53  years  ago, 
and  receiving  a  common  school  education,  Mr.  Lyon 
entered  the  employ  of  H,  C.  Hall  as  a  clerk  in  the 
latter's  drug  store  in  Waltham,  Mass.  In  1890  he 
was  taken  into  partnership  and  the  firm  became 
known  as  the  Hall  &  Lyon  Co.  The  business  rapidly 
grew  until  at  Mr.  Lyon's  death  there  were  three 
stores  in  Providence,  and  one  each  in  Olneyville, 
Waltham,  Worcester,  and  Woonsocket — seven  in  all. 
The  headquarters  store,  located  in  the  Journal  Build- 
ing in  Providence,  is  one  of  the  most  extensive  and 
beautiful  in  the  country,  and  was  made  the  subject 
of  an  illustrated  sketch  in  the  Bulletin  for  Feb- 
r^iary  of  last  year. 

By  no  means,  however,  did  Mr.  Lyon  confine  his 
interests  to  even  the  large  and  growing  business  of 
the  Hall  &  Lyon  Co.  He  was  one  of  the  chief  pro- 
moters and  the  president  of  the  Cahoon-Lyon  Drug 
Co.  in  Buffalo,  operating  three  stores.  He  was  like- 
wise the  president  of  the  Caswell-Massey  Co.,  a 
corporation  which,  conducting  a  chain  of  six  or 
seven  stores  in  New  York  City,  was  unfortunate 
enough  to  go  into  the  hands  of  a  receiver  a  couple 
of  months  since.      He  was  treasurer  until  a  few 
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months  ago  of  the  United  Drug  Co.,  and  he  was 
also  interested  in  the  National  Cigar  Stands  Co.  and 
the  Drug  Merchants  of  America.  It  is  believed  that 
all  of  Mr.  Lyon's  interests,  with  the  exception  of 
the  ill-starred  Caswell-Massey  concern,  were  uni- 
formly successful. 

He  had  been  afflicted  with  nervous  prostration  for 
some  weeks,  but  the  immediate  cause  of  his  death 
was  heart  failure.  Doubtless  the  unfortunate  out- 
come of  the  Caswell-Massey  venture  caused  him 
considerable  worry  and  concern  at  the  last. 


MR.  WILLIAM  H.  BURKE. 
A  sad  supplement  to  the  death  of  Mr.  Lyon,  re- 
ferred to  in  the  previous  article,  is  the  untimely  end 
of  William  H.  Burke,  president  of  the  Central  Drug 
Co.  of  Detroit",  Grand  Rapids,  and  Chicago.     Mr. 


Burke  was,  like  Mr,  Lyon,  one  of  the  few  "captains 
of  industry"  which  the  retail  drug  trade  of  the  coun- 
tiy  has  developed  during  the  last  decade,  and  had 
he  lived  he  would  in  time  have  been  the  dominating 
figure  in  a  great  chain  of  drug  stores  throughout  the 
Central  West. 

Born  in  the  university  town  of  Ann  Arbor,  Mich- 
igan, 43  years  ago,  Mr.  Burke  was  graduated  from 
the  Department  of  Pharmacy  of  the  U.  of  M.,  and 
established  himself  in  business  in  Detroit  at  the  cor- 
ner of  Grand  River  Avenue  and  Elizabeth  Street. 
In  time  he  bought  another  store,  and  somewhere 
about  1900  he  suddenly  began  a  process  of  expan- 
sion and  growth  which  was  in  full  swing  at  the  time 


of  his  death.  "The  Central  Drug  Company"  was 
organized ;  two  additional  stores  were  purchased  in 
Detroit,  both  of  them  in  the  very  center  of  the  down- 
town district ;  a  physicians'  supply  business  was  de- 
veloped ;  two  stores  were  next  taken  over  in  Grand 
Rapids,  Michigan;  a  great  pharmacy  was  estab- 
lished in  Chicago  where  an  annual  rental  of  $4:0,000 
a  year  had  to  be  paid  and  where  a  daily  business  of 
$750  had  to  be  done  to  cover  expenses ;  and,  finally, 
within  the  last  year,  two  other  stores  were  added  to 
the  chain  in  the  Chicago  suburbs — making  a  total 
of  nine. 

A  man  of  hungering  ambition,  loving  success  for 
the  stimulation  and  power  which  it  yielded,  aspiring 
to  build  up  a  great  chain  of  successful  properties, 
working  day  and  night  with  the  undiminished  and 
unflagging  energy  of  a  steam  engine,  Mr.  Burke 
finally  broke  down  under  the  fearful  strain,  became 
aflHicted  at  times  with  melancholia,  was  haunted  with 
the  demon  of  insomnia  which  robbed  him  of  his  rest 
for  weeks  at  a  time,  and  in  a  cumulative  moment 
of  desperation  and  bitter  discouragement  he  took 
his  own  life  with  a  revolver.  It  was  a  sad  and 
crushing  blow  to  his  many  friends,  among  whom 
was  the  writer  of  this  sketch.  He  had  no  financial 
troubles ;  his  business  was  successful  in  every  detail ; 
there  was  nothing  to  worry  him  beyond  the  work 
and  responsibility  of  large  and  growing  interests,* 
but  he  attempted  to  do  personally  more  than  one 
man  can  do  and  maintain  his  health  and  poise.  That 
he  could  not  more  successfully  delegate  work  to 
assistants  selected  and  trained  for  this  very  purpose 
was  the  single  defect  in  a  man  endowed  with  vision 
and  gifted  with  creative  abilities  of  a  high  order. 

Mr.  Burke  was  an  enthusiastic  member  of  the 
American  Pharmaceutical  Association  and  had 
served  as  both  secretary  and  chairman  of  the  Section 
on  Practical  Pharmacy  and  Dispensing.  He  was 
vitally  interested  in  the  Michigan  Pharmaceutical 
Association,  and  was  secretary  for  three  or  four 
years.  A  great  admirer  of  Dr.  Prescott  and  a  loyal 
alumnus  of  his  alma  mater,  he  was  with  character- 
istic energy  engaged  at  the  time  of  his  death  in 
building  up  a  Prescott  Memorial  Fund  for  the  De- 
partment of  Pharmacy  of  the  University  of  Mich- 
igan. 

Mr.  Burke  was  unmarried,  and  he  left  behind  him 
two  sisters  and  two  brothers.  Mr.  N.  A,  Tabor,  the 
capable  secretary  and  treasurer  of  the  Central 
Drug  Company,  and  heretofore  the  manager  of  the 
Detroit  stores,  will  doubtless  succeed  Mt.  Burke  as 
president.  1:1  tized  by  CiOOQ  IC 


THE  PRESIDENT  OF  THE  A.  PH.  A. 

A  PcraoDsl  Sketch    of   Prof.  W.  M.  S«arby  by  a  College  AscoclBlc— Born  and  Edncat«d  In  Enriland— 

HU  Life  oa  the  Pacific  Coacl  and  Hi*  Many  Services  to  Pharmacy— Pharmac let. 

Teacher,  Board-member>  Ofiicer>  and  Bdncatlooal  Beformer. 

By  ALBERT  SCHNEIDEB. 


The  Editor  of  the  Bulxetin  has  requested  me  to  continued  his  studies  in  Latin,  and  when  16  years 
prepare  a  biographical  sketch  of  the  recently  elected  old  passed  the  apprentice  examination  for  registra- 
president  of  the  American  Pharmaceutical  Associa-     tion  with  the  Pharmaceutical  Society  of  Great  Brit- 

ain.     At  the  age  of  20  he  delivered  a  lecture  on 

"The  Chemistry  of  Every-day  Life"  before  a  work- 
ingmen's  institute  in  Guildford.  In  1855  he  entered 
the  School  of  Pharmacy  of  the  Pharmaceutical  So- 
ciety at  "the  Square."  He  passed  the  "major"  ex- 
amination and  was  registered  as  "Pharmaceutical 
Chemist"  in  1856,  when  he  went  into  business  part- 
nership with  his  brother  Wright  in  Norwich,  Eng- 
land.   He, was  then  just  21  years  old, 

COMES  TO  AMERICA. 

After  four  years  of  business  life  the  young  man 
decided  to  seek  his  fortune  in  the  new  hemisphere, 
and  shipped  an  outfit  of  drugs  and  fixtures  to  Vic- 


tion.  It  is  with  pleasure  and  a  feeling  of  gratitude 
that  I  am  thus  enabled  to  pay  a  tribute  to  the  many 
sterling  qualities  of  the  new  President. 


BORN  IN  ENGLAND. 

William  Martin  Searby  was  bom  in  Lincolnshire, 
England,  on  the  21st  of  January,  1835.  He  attended 
private  schools  in  Wainfleet,  Burgh,  and  Grantham 
in  his  native  county  until  he  had  reached  the  age  of 
14.  When  12  years  old  he  attended  a  boarding 
school,  where  he  had  the  option  of  learning  dancing 
or  Latin.  He  chose  the  Latin,  and  devoted  his  time 
to  Cffisar,  which  he  thought  would  be  useful  to  him 
in  the  study  of  pharmacy.  During  this  time  he  and 
another  boy,  who  subsequently  became  a  veterinary 
student,  translated  from  Latin  into  English  the  en- 
tire London  Pharmacopceia,  doing  the  work  during 
hours  devoted  by  other  students  to  recreation. 

Shortly  thereafter  he  was  apprenticed  in  phar- 
macy to  E,  Waller  Martin  at  Guildford.    Here  he 
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toria,  B.  C.  The  vessel,  however,  went  down  just 
as  she  was  entering  the  harbor  of  Victoria.  Young 
Searby  secured  another  outfit  and  went  into  busi- 
ness for  himself  on  Government  Street  in  Victoria. 
Four  years  later,  in  1864,  he  was  elected  to  the  first 
City  Council  of  Victoria.  About  this  time  he  en- 
tered into  an  unfortunate  partnership  which  after- 
wards forced  him  to  relinquish  business,  and  in  1866 
he  left  Victoria  to  seek  his  fortunes  in  California. 

For  a  few  months  he  clerked  for  Wakelee  &  Com- 
pany, who  were  at  that  time  the  leading  druggists 
of  San  Francisco.  In  the  fall  of  1866  he  went  into 
business  for  himself  at  the  comer  of  Folsom  and 
Fifth  Streets,  San  Francisco,  where  he  remained  for 
nine  years.  He  was  one  of  the  progressive  young 
men  who  established  the  California  Pharmaceutical 
Society  in  1869,  and  the  California  College  of  Phar- 
macy in  1872.  In  1873  he  was  made  Professor  of 
Materia  Medica  of  this  college,  resigned  in  1881  to 
attend  to  business,  but  returned  to  college  work  in 
1884,  occupying  the  above  chair  until  1897,  when 
he  was  made  Professor  of  Pharmacy.  He  has 
been  Dean  and  Secretary  of  the  College  of  Phar- 
macy since  1891.  It  may  be  added  that  the  college 
owes  its  high  standing  largely  to  his  influence. 

In  1876  Professor  Searby  went  into  business  on 
Market  Street  in  San  Francisco,  where  he  remained 
eighteen  years,  and  in  1893  removed  to  400  Sutter 
Street,  where  he  had  a  handsome,  excellently- 
equipped  drug  store,  which  was  completely  destroyed 
by  the  fire  following  the  great  earthquake  of  April 
18,  1906.  This  catastrophe  destroyed  three  other 
stores  in  which  he  was  interested;  and  likewise 
swept  out  of  existence  his  home,  his  library,  lecture 
notes,  family  treasures,  and  many  other  personal 
belongings. 


PHARMACEUTICAL  WORK  AND  CONNECTIONS. 

Professor  Searby's  activities  in  pharmacy  have 
been  many  and  varied.  He  was  president  of  the 
California  Pharmaceutical  Society  in  1873,  1878, 
and  1885 ;  and  has  just  been  made  president  of  the 
recreated  California  Pharmaceutical  Association. 
He  was  a  member  of  the  California  Board  of  Phar- 
macy from  1891  to  1902,  when  he  resigned.  He 
joined  the  A.  Ph.  A.  in  1882,  was  made  second  vice- 
president  in  1889  at  the  San  Francisco  meeting,  and 
first  vice-president  in  1901.  He  was  president  of 
the  Lewis  and  Qark  Pharmaceutical  Cor^ress, 
which  convened  at  Portland  in  1905.  In  1892  and 
1893  he  was  editor  of,  and  had  a  controlling  interest 
in,  the  Pacific  Druggist.  In  May,  1907,  he  was 
made  editor-in-chief  of  the  Pacific  Pharmacist, 
which  position  he  still  holds. 

Mr.  Searby  was  married  in  1862,  and  has  a  son 
and  a  daughter  living,  both  married.  His  wife  died 
last  May,  her  death  having  been  hastened  by  the 
heartrending  experiences  of  the  earthquake  and  fire 
in  the  spring  of  1906. 

His  contributions  to  pharmaceutical  literature  are 
limited  to  papers  on  practical  pharmacy  presented  to 
the  State  society,  and  on  pharmaceutical  education 
published  in  the  Pacific  Druggist,  American  Journal 
of  Pharmacy,  and  other  journals.  He  has  been  a 
teacher  of  materia  medica  and  pharmacy  over  thirty 

y^^^^-  CHARACTERISTICS. 

As  a  druggist  Mr.  Searby  has  ever  been  in  favor 
of,  and  has  actually  practiced,  honest,  high-grade 
pharmacy ;  as  a  teacher  in  a  college  of  pharmacy  he 
has  urged  higher  pharmaceutical  attainments  with 
wonderful- persistency;  as  a  citizen  he  has  always 
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stood  for  honest  municipal  control  and  has  openly 
opposed  grafting  of  all  kinds.  His  honesty  and 
integrity  have  never  been  questioned,  and  he  is  one 
of  the  very  few  public  men  who  have  not  a  single 
enemy.  Though  gentle  in  the  extreme,  he  is  very 
firm  and  will  not  deviate  one  iota  from  a  purpose 
which  he  conceives  to  be  fair  and  right.  His  re- 
markable fortitude  was  shown  in  the  terrible  catas- 
trophe of  April,  1906,  in  which  he  lost  practically 
everything. 

The  one  thing  for  which  Professor  Searby  is 


deserving  of  a  monument  is  his  persistent  and  untir- 
ing effort  in  behalf  of  higher  pharmaceutical  educa- 
tion. Without  wavering  and  without  ever  playing 
to  the  galleries  he  has  practically  single-handed 
raised  the  standard  of  pharmaceutical  education  on 
the  Pacific  Coast.  This  work  has  really  been  a  free- 
will offering  to  the  shrine  of  pharmacy,  for  his 
remuneration  as  a  teacher  in  the  College  of  Phar- 
macy was  often  purely  nominal  It  was  the  least 
that  the  A.  Ph.  A.  could  do  to  elect  him  to  the 
highest  position  in  that  body. 


SOME  BOARD  QUESTIONS  ANSWERED. 

I  ExanliiBtloa  Pap«r   B«cenlly  Used  by  th«  Ohio  Boaid  of   PluraiMcy  Is  Seleclad,  and  Bepllc* 
Prepared  for  the  Beaeflt  of  Clerka  and  Other*  Who  Hay  Find  the  IntormaUoa  Helpfnl. 

Compiled  by  JOHN  HELFHAN. 


MATERIA  MEDICA. 

1.  What  is  the  difference  between  organic  and 
inorganic  substances? 

Organic  chemistry  treats  of  carbon  compounds 
containing  hydrogen  and  of  their  derivatives.  Car- 
bon and  hydrogen  are  the  indispensable  elements  to 
the  formation  of  organic  bodies.  Without  these  we 
can  have  no  substance  capable  of  animal  or  vegetable 
life,  i.e.,  organic  life.  In  the  great  majority  of 
organic  compounds  we  also  have  oxygen  or  nitrogen 
or  both.  Inorganic  chemistry  treats  of  metals  and 
their  compounds. 

2.  What  is  the  difference  between  a  root  and  a 
rhizome?    Give  an  example  of  each. 

Rhizomes  are  undei^round  stems  and  are  to  be 
distinguished  from  roots  by  the  presence  of  leaves  or 
leaf  traces,  Aspidium  is  the  dried  rhizome  of 
Dryopteris  FUtx-mas  or  Dryopteris  margiruUis. 

Calumba  is  the  dried  root  of  Jateorhisa  palmata. 

3.  Give  botanical  name  and  habitat  of  four  official 
drugs. 

Ergot  is  the  sclerotium  of  Claviceps  purpurea,  re- 
placing the  grain  of  rye,  Secale  cereale.  It  grows  in 
Russia. 

Arnica  is  composed  of  the  dried  flower-heads  of 
Arnica  montana.    Habitat,  Europe  and  Siberia, 

Belladonna  leaves  are  the  dried  leaves  of  Atropa 
Belladonna.     The  drug  is  a  native  of  Europe. 

Benzoin  is  a  balsamic  resin  obtained  from  Styrax 
Benzoin  Dryander,  and  other  unidentified  species  of 
Styrax.    Its  habitat  is  Sumatra,  Java,  and  Borneo. 


4.  Give  botanical  origin  and  natural  order  of 
squill.  How  is  it  found  in  the  market  and  what  part 
should  be  rejected? 

Squill  is  the  bulb  oiUrginea  maritima  (Earn. 
Liliaceae)  deprived  of  its  dry,  membranaceous  outer 
scales,  cut  into  thin  slices  and  carefully  dried.  The 
central  portions  should  be  rejected. 

5.  Give  origin,  habitat,  and  medicinal  properties 
of  ipecac.  What  percentage  of  alkaloid  should  it 
contain  ? 

Ipecac  is  the  dried  root,  to  which  may  be  attached 
a  portion  of  the  stem,  not  exceeding  7  centimeters 
in  length,  of  Cephaelis  Ipecacuanha  (Fam.  Rubi- 
aceae),  known  commercially  as  Rio,  Brazilian,  or 
Para  ipecac,  or  the  corresponding  portion  of  C. 
acuminata  Karsten,  known  commercially  as  Cartha- 
gena  ipecac,  and  yielding,  when  assayed  by  the  pro- 
cess given  in  the  U.  S.  P.,  not  less  than  1.75  per  cent 
of  ipecac  alkaloids.  It  is  an  expectorant.  Habitat, 
South  America. 

6.  Is  Jalap  which  is  worm-eaten  fit  for  use  ?  Why  ? 
Ves.  The  worms  devour  the  amylaceous  or  softer 

parts,  leaving  the  resin  in  which  resides  the  medic- 
inal virtue. 

t.  What  is  Quinine?  State  its  source.  Name 
the  official  salts. 

Quinine  is  an  alkaloid  obtained  from  the  bark  of 
various  species  of  Cinchona  (Rubiaceje).  It  is  indi- 
genous to  South  America.  The  official  salts  of 
quinine  are  the  bisulphate,  hydrobromide,  hydro- 
chloride, salicylate,  and  sulphate./'^  ,-ij".q|j:> 
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8.  How  and  from  what  is  petrolatum  produced? 
Petrolatum  is  obtained  by  distilling  off  the  lighter 

and  more  volatile  portions  from  petroleum,   and 
purifying-  the  residue. 

9.  Give  the  official  name  and  source  of  milk 
sugar.    What  is  its  chief  use  ? 

Saccharum  lactis  is  a  peculiar  crystalline  sugar 
obtained  from  the  whey  of  cow's  milk  by  evapora- 
tion, and  purified  by  recrystallization.  It  is  used  as 
a  non-nitrogenous  article  of  diet  and  serves  as  a 
diluent  in  various  pharmaceuticals. 

10.  Name  the  parts  used  and  the  medicinal  prop- 
perties  of  four  drugs  of  animal  origin. 

(a)  Hydrous  wool-fat  is  the  purified  fat  of  the 
wool  of  sheep,  mixed  with  no  more  than  thirty  per 
cent  of  water.    It  is  an  emollient  ointment  base. 

(b)  Pepsin  is  a  proteolytic  fennent  or  enzyme, 
obtained  from  the  glandular  layer  of  the  fresh 
stomach  of  the  hog. 

(c)  Pancreatin  is  a  mixture  of  the  enzymes  natur- 
ally existing  in  the  pancreas  of  warm-blooded  ani- 
mals, and  is  usually  obtained  from  the  fresh  pan- 
creas of  the  hog  or  the  ox.  It  is  a  digestive  ferment 
which  assists  the  stomach  to  digest  food. 

(d)  Lard  is  the  prepared  internal  fat  of  the  abdo- 
men pf  the  hog  purified  by  washing,  melting,  and 
straining. 

11.  Give  the  official  names  of  drugs  yielding  san- 
tonin, sparteine,  and  strychnine. 

The  drugs  which  yield  these  alkaloids  are  respec- 
tively Santonica,  Scoparius,  and  Nux  Vomica. 

13.  Give  the  source  and  principal  preparations  of 
sulphur. 

Sulphur  is  obtained  from  active  and  extinct  vol- 
canoes. Washed  sulphur  is  prepared  from  sublimed 
sulphur  by  washing  with  ammonia  water  and  water. 
Precipitated  sulphur  is  made  by  treating  sublimed 
sulphur  with  lime  and  later  with  hydrochloric  acid. 
Sublimed  sulphur  is  made  from  the  crude  product 
by  distillation.  Sulphur  iodide  is  a  chemical  com- 
bination of  sulphur  and  iodine.  Sulphur  ointment 
consists  of  washed  sulphur  incorporated  in  benzoin- 
ated  lard. 

13.  Give  the  official  names  of  Lugoi's  solution 
and  Fowler's  solution. 

Lugoi's  solution  is  liquor  lodi  compositus.  Fow- 
ler's solution  is  liquor  potassii  arsenitis. 

14.  Give  the  official  names  of  Monsel's  salt  and 
tartar  emetic, 

Monsel's  salt  is  liquor  ferri  subsulphatis.  Tartar 
emetic  is  antimonii  et  potassii  tartras. 


15.  From  what  are  the  following  obtained :  euca- 
lyptol,  thymol,  wahoo,  guaiacol  ? 

Eucalyptol  is  an  organic  oxide  (cineol)  obtained 
from  the  volatile  oil  of  Eucalyptus  Globulus  (Fam. 
Myrtaceae),  and  from  other  sources.  Thymol  is  a 
phenol  in  the  volatile  oil  of  Thymus  vulgaris  and  in 
some  other  volatile  oils.  Wahoo  is  a  synonym  for 
euonymus,  the  dried  bark  of  the  root  of  Euonymus 
atropurpureus.  Guaiacol  is  one  of  the  chief  con- 
stitutents  of  beechwood  creosote,  from  which  it  is 
obtained  by  distillation. 

16.  Define  the  following  terms :  antipyretic,  cor- 
rosive, sedative,  and  anthelmintic. 

An  antipyretic  is  an  agent  which  reduces  the  tem- 
perature of  fever.  A  corrosive  is  a  substance  that 
destroys  organic  tissue  either  by  direct  chemical 
means  or  by  causing  inflammation  and  suppuration. 
A  sedative  has  a  soothing  or  tranquilizing  effect.  It 
acts  by  lowering  the  functional  activity.  An  anthel- 
mintic kills  or  renders  powerfess  intestinal  parasites. 

17.  What  is  the  active  principle  of  Strophanthus  ? 
How  should  this  principle  be  kept?  What  p'recau- 
tion  is  to  be  observed  as  to  tasting  it? 

The  active  principle  of  strophanthus  is  strophan- 
thin,  a  glucoside,  or  mixture  of  glucosides,  obtained 
from  strophanthus.  Tt  should  be  kept  in  well-stop- 
pered, amber-colored  vials.  Great  caution  should 
be  observed  in  tasting  strophanthus  on  account  of 
its  extreme  activity. 

18.  Give  the  official  name,  part  used,  natural 
order,  and  medicinal  properties  of  ladies'-slipper. 

Cypripedium  is  the  dried  rhizome  and  roots  of 
Cypripedium  hirsutum  Miller  {Cypripedium  pubes- 
cens  Willdenow)  or  of  Cypripedium  parvilHorum 
Salisbury  (Fam.  Orchidaceje).  Cypripedium  is  a 
gentle  nervous  stimulant  and  antispasmodic. 

19.  From  what  is  elaterin  obtained?  What  are 
its  medicinal  properties? 

Elaterin  is  a  neutral  principle  obtained  from 
elaterium,  a  substance  deposited  by  the  juice  of 
Ecballium  Elaterium.    It  is  a  hydragogue  cathartic. 

20.  What  are  the  official  salts  of  strontium  ? 
What  are  their  medicinal  uses  ? 

The  official  salts  of  strontium  are  strontium  bro- 
mide, iodide,  and  salicylate.  Strontium  bromide  has 
been  strongly  recommended  as  a  substitute  for  potas- 
sium bromide  in  the  treatment  of  epilepsy  and  allied 
conditions.  Strontium  iodide  produces  the  alter- 
ative influence  of  an  iodide,  causing  less  gastric  irri- 
tation than  other  iodides.  Strontium  salicylate  is 
used  in  subacute  rheumatic  affections. 

{To  be  continued.)  CjOOQIC 
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Card  Index  for  Varlona  Parpoaea,  and  lh«  Llhe. 

By  HABBY  B.  HASON. 


An  article  was  published  in  the  Bulletin  sev- 
eral months  ago*  describing  and  illustrating  the 
retail  drug  business  of  George  B.  Evans  in  Phila- 
delphia. It  was  not  possible  in  a  single  paper  to 
compass  the  whole  subject,  and  I  am  returning  to  it 
again  for  the  purpose  of  mentioning  some  of  the 
additional  charactertstics  of  the  Evans  business 
which  will  prove  generally  helpful  and  suggestive. 
First  let  me  repeat,  however,  that  there  are  five  large 
Evans  stores  in  Philadelphia,  and  that  the  sales 
average  over  a  million  dollars  annually. 

USE  OF  CARD  INDEXES  FOR  VARIOUS  PURPOSES. 

The  card  index  has  been  developed  in  the  Evans 
business  to  a  remarkable  extent.  It  is  used  for  a 
variety  of  purposes  and  it  results  in  that  degree  of 
system  which  is  vitally  necessary  in  a  large  concern. 
Mr.  Newlin,  manager  of  the  drug  and  patent  medi- 
cine end  of  the  business,  has  a  card  index  in  his 
office  representing  a  complete  record  of  all  pur- 
chases. When  one  of  his  department  heads  from  a 
stock-room,  or  from  one  of  the  sales  counters,  noti- 
fies him  that  purchases  should  be  made  of  a  certain 
article,  Mr.  Newlin  immediately  turns  to  the  proper 
card  and  finds  out  where  and  when  the  last  lot  was 
purchased,  how  long  the  supply  has  consequently 
lasted,  and  what  the  price  was.  If  he  finds  that  the 
last  date  was  comparatively  recent,  he  realizes  from 
this  fact  that  a  larger  quantity  can  be  bought  than 
before — and  this  of  course  means  a  lower  price. 
Again,  if  a  quotation  exceeds  the  last  one  registered, 
Mr,  Newlin  is  in  position  to  make  an  investigation. 
Several  other  thii^s  are  disclosed  by  a  glance  at 
this  card  of  costs.  The  index  is  used,  too,  when 
branch  stores  are  supplied  with  goods:  the  latter 
are  charged  the  cost  price,  plus  an  addition  of  5  per 
cent  for  handling. 

Mr.  Newlin  has  another  card  index  for  recording 
the  cost  of  all  advertising  matter,  including  cartons, 
labels,  and  the  like.  A  specimen  of  the  purchased 
article  is  affixed  to  the  card,  and  other  data  are 

•See  Bulletin  for  July,  1907,  p.  277. 


written  on  the  card  by  hand.  This  index  is  really 
an  auxiliary  to  the  first  one  described ;  and  both  of 
them  assist  greatly  in  developing  what  might  be 
called  "the  science  of  buying," 

Then  Mr.  Zimmerman,  who  i^  one  of  Mr.  New- 
lin's  assistants,  and  who  has  charge  of  the  patent 
medicine  department  in  the  salesroom  of  the  head- 
quarters store,  has  a  card  index  showing  the  location 
of  every  article  in  the  department.  Each  patent  is 
kept  in  a  shelf  space  assigned  to  it,  and  if  the  space 
is  vacant  it  is  easy  to  tell  from  the  card  index  what 
article  i»  missing.  As  for  prices,  the  card  index 
gives  these  also,  and  it  is  corrected  every  day  in 
order  to  be  up-to-date.  Corre^ions  are  sent  to  the 
branches  with  daily  regularity,  and  thus  it  is  that 
one  price  is  invariably  chained  in  all  of  the  Evans 
stores.  This  refers  not  only  to  patents,  but  to  every- 
thing else  as  well. 

THE  PRICE  SYSTEM, 

There  is  another  card  index  in  the  drug  depart- 
ment. If  you  as  a  patron  walk  into  an  Evans  store 
and  ask  a  salesman  what  the  price  is  on  a  certain 
drug  or  chemical,  he  will  immediately  turn  to  his 
card  index  before  replying.  If  precipitated  chalk  is 
the  article  required,  a  card  bearing  the  following 
text  will  confront  the  salesman : 


PRECIPITATED    CHALK. 


Quarter-pound .... 

Half-pound 

One  pound 

5  to  50  pounds.... 
50  to  500  pounds.. 
100  pounds , 


This  card  discloses  one  interesting  thing  about  the 
Evans  business:    the  price  of  an  article  decreases 

considerably  in  proportion  to  the  amount  pur- 
chased. Mr,  Evans  acts  on  the  principle  that  it 
takes  just  as  much  time  and  labor,tp  make  a  five- 
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cent  sale  as  it  does  a  fifty-cent  sale,  and  the  rate  of 
profit  must  consequently  be  modified  if  the  merchant 
is  to  be  adequately  compensated.  All  this  suggests 
the  statement  that  on  the  whole  Evans  gets  good 
prices,  despite  the  fact  that  he  is  generally  believed 
to  be  a  cutter. 

BOOKKEEPING  METHODS. 

Still  another  card  index  will  be  found  in  the  book- 
keeping department.  This  is  used  by  the  credit  man 
and  embodies  12,000  cards,  representing,  of  course, 
12,000  people.  The  cards  are  variously  marked,  A 
red  sticker  on  a  card  indicates  a  deadbeat.  Other 
cards  are  marked  "Good,"  "Slow  but  good,"  etc. 
An  original  method  is  used  in  this  department  for 
recording  customers'  accounts.  Large  cards  are 
contained  in  grooves  in  the  top  of  the  desk,  covered 
by  a  sliding  wood  slab  which  serves  as  a  writing^ 
surface  when  the  cards  are  not  under  examination. 
There  is  a  card  for  each  customer,  and  only  the 
monthly  totals  are  recorded.  The  detailed  record  of 
the  customer's  purchases  is  kept  on  a  running  bill 
which  is  made  out  daily  in  duplicate  on  the  type- 
writer. At  the  end  of  the  month  one  is  sent  to  the 
customer,  and  the  other  is  kept  at  the  store  as  a  per- 
manent record.  Before  the  latter  is  filed  away,  how- 
ever, the  monthly  total  is  recorded  on  the  customer's 
card  in  the  manner  already  described. 

REGARDING  THE  BRANCH  STORES. 
Leaving  this  consideration  of  the  several  card 
indexes,  and  passing  on  to  touch  upon  another  phase 
of  the  Evans  business,  I  may  say  that  the  four 
branch  stores  are  considered  as  departments  of  the 
business  and  are  treated  exactly  as  though  they 
were  under  the  same  roof.  Customers'  accounts  are 
all  kept  in  the  main  store,  and  a  credit  customer  can 
go  in  any  one  of  the  stores  and  have  the  goods 
charged.  The  bills  are  made  out  in  the  main  office 
and  mailed  from  there  at  the  end  of  the  month. 
Each  branch  store  is  expected  to  order  its  supplies 
of  the  main  establishment  daily — at  night  for  de- 
livery the  next  morning.  A  carbon  copy  of  the 
order  is  sent  to  the  headquarters  store,  while  the 
original  is  retained  at  the  branch.  At  the  end  of  the 
month  the  copies  are  all  bound  together,  the  totals 
recorded,  and  ihe  amount  charged  against  the 
branches. 

HOURS  FOR  EMPLOYEES. 

Mr.  Evans  uses  the  time-clock  system  for  his 
employees,  and  all  save  the  heads  of  departments 
are  expected  to  ring  in  and  out.      The  work-day 


averages  nine  hours,  but  the  store  is  open  from  7 :30 
to  10.  The  clerks  in  the  drug  departments  work 
from  8  to  6  one  day,  and  from  9  to  10  the  next,  hav- 
ing an  hour  each  for  lunch  and  dinner.  In  some  of 
the  other  departments,  like  the  "gift-room"  on  the 
second  floor,  the  bookkeeping  department,  the  stock- 
room, etc.,  the  employees  work  daily  from  8  to  6. 

ADVERTISING   METHODS. 

Let  us  take  a  glance  at  Mr.  Evans's  advertising 
methods.  He  uses  space  systematically  in  the  daily 
papers  and  employs  the  same  location  and  the  same 
space  every  day.     Strangely  enough,  however,  no 


advertising  is  done  in  December.  Evans  has  more 
business  during  that  month  than  he  can  handle  any- 
way. The  newspaper  advertisements  are  all  pre- 
pared by  an  advertising  agency,  and  a  group,  of 
them  is  shown  in  the  accompanying  illustration. 

THE  EVANS  CATALOGUE. 

Mr.  Evans  depends  to  a  considerable  extent  upon 
his  telephone  and  mail-order  business.  For  this 
class  of  trade  an  elaborate  catalogue  is  prepared.  It 
is  6  by  8^  inches  in  size,  and  contains  100  pages. 
The  front  cover  of  the  catalogue  last  issued  is  shown 
in  the  accompanying  engraving.  Thousands-  of 
articles  are  listed,  and  they  are  arranged  in  alpha- 
betical order:  this  part  of  the  book,  however,  is 
limited  to  the  left-hand  pages.  The  right-hand 
pages  are  uniformly  employed  for  A?  jiffsppt^tion 
■i^itized  by  \ 
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of  half-tone  engravings  illustrating  groups  of 
articles,  with  prices  printed  in  type  underneath. 
Every  article  is  numbered,  and  a  corresponding  num- 
ber is  used  in  the  price  list  undefneath  the  cut.  The 
catalogue  contains  a  bewildering  number  and  as- 
sortment of  drugs,  patent  medicines,  toilet  articles, 
perfumes,  sundries,  fancy  soaps,  cutlery,  "gift 
goods"  and  the  like — many  thousands  of  thirds 
altogether. 

The  Evans  catalogue  is  sent  by  mail  to  people  in 
the  suburban  districts,  and  is  left  at  the  doors  of 


sticker,  reproduced  herewith,  it  is  put  on  every 
package  of  patent  medicine  sold  in  any  of  the 
stores.  This  phrase  is  "also  used  on  the  catalogues 
and  in  all  the  newspaper  and  bill-board  advertise- 
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ments.  Placards  bearing  it  are  to  be  seen  in  all  the 
Evans  stores:  there  is,  for  instance,  a  huge  sign 
over  the  main  door  in  the  store  at  8th  and  Arch. 
This  sign  is  fully  nine  feet  long  and  the  legend  is 
handsomely  printed  in  gold  on  a  red  background. 
It  is  safe  to  say  that  the  people  of  Philadelphia  have 
had  this  catch  phrase  burned  into  their  memories. 

THE   EVANS    PRESCRIPTION    CHECK. 

Finally,  we  may  show  the  prescription  check  used 
in  the  Evans  stores,  simply  presenting  it  for  what  it 


residences  in  the  city.  The  result  is  a  large  business 
received  over  the  telephone  in  the  case  of  Philadel- 
phians,  and  through  the  mails  in  the  case  of  the 
suburbanites.  A  well-equipped  mail-order  depart- 
ment has  been  established  to  carry  on  the  business. 
Mr.  Evans  has  a  card  index  representing  everybody 
who  has  ever  ordered  goods  by  mail,  and  this  is 
used  as  an  address  list  when  new  catalogues  are 
issu    .  „^g^  j^  ^^  EVANs's." 

"Get  it  at  Evans's"  is  the  catch  phrase  used  on 
every  possible  occasion.     In  the  form  of  a  little 
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may  be  worth  and  without  offering  anything  in  the 
way  of  comment.  The  check  is  torn,  apart  into 
three  sections,  as  indicated  by  the  dptled|@^Q  [c 


THE  THREE  C'S  OF  THE  DRUG  BUSINESS. 
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Sn^ectlons. 

By  XENO  W.  PUTNAM. 


THE  VALUE  OF  CREDIT. 

While  debts  are  evidence  of  a  limited  capital. 
bills  overdue  are  positive  proof  of  this  condition. 
Many  a  business  man  has  weathered  a  crisis  where 
another  enjoying  a  firmer  footing  than  his  more 
successful  competitor  has  lost  the  confidence  of  his 
people.  This  paradox  is  to  be  explained  by  a  dif- 
ference in  the  two  men.  One  of  them  always 
guards  his  weakest  spot,  his  want  of  capital;  he 
does  not  let  any  strain  come  upon  the  coniidence 
which  business  men  repose  in  him.  The  other  pur- 
sues the  course  which  is  seemingly  the  most  profit- 
able at  the  time. 

When  a  bill  comes  due,  the  first  man  pays  it  on 
time,  if  he  has  to  borrow  the  money  at  a  high  rate 
of  interest.  It  is  his  credit,  not  his  profits,  that  he 
is  protecting.  He  makes  good,  and  it  ingratiates 
him  with  his  creditors.  The  other  man  allows 
the  bill  to  run  over  a  few  days,  perhaps  two  or 
three  weeks,  without  proper  explanation.  Worst 
of  all,  perhaps,  he  issues  a  check  against  an  insuf- 
ficient account,  trusting  the  check  will  not  be  pre- 
sented till  he  has  time  to  make  up  the  deficiency. 
To  ask  an  extension  of  time  would  be  less  damag- 
ing; but  it  would  beseem  him  even  better  to  hustle 
around  and  raise  the  money  to  pay  the  bill  on  the 
day  it  falls  due.  Collect  money,  borrow  it;  better 
mortgage  the  business  than  let  it  run  unpaid. 

The  man  who  allows  his  bills  to  become  overdue 
may  consider  it  a  shrewd  way  of  evading  interest 
charges,  but  he  is  paying  a  far  higher  rate  on  his 
credit  debts,  even  though  the  man  who  carries  him 
may  not  complain.  This  is  obvious.  Temporary 
shortage  of  cash  is  not,  by  any  means,  an  assurance 
of  commercial  weakness,  as  every  business  man 
knows.  Still  it  is  one  of  the  symptoms  which  go 
with  weakness,  and  if  it  is  displayed  many  times  by 
the  same  business,  the  disease  will  be  considered 
chronic  by  the  average  business  man  and  the  credit 
must  be  modified  accordingly. 

Not  only  is  credit  of  important  cash  value,  but 
there  is  a  different  estimate  put  upon  the  kind  that 
is  of  the  "to  the  rpinute"  order  and  that  which  is 


"within  a  week  or  two."  Some  perfectly  sound  bus- 
iness men  are  a  little  slow  in  remitting  even  when 
they  have  the  money  in  the  bank.  Their  careless- 
ness may  not  appear  important  to  them  at  the  time ; 
still  it  may  mean  that  the  man  who  can  be  abso- 
lutely depended  upon  to  bring  the  money  as  soon  as 
it  is  due,  without  excuse,  forget  fulness,  or  failure, 
will  get  a  gilt-edge  deal  in  moments  of  a  financial 
crisis. 

A  LESSON  IN  CIRCULARS. 

"This  is  the  best  remedy  I  ever  used.  Why  did 
you  never  keep  it  in  stock  before?"  remarked  a 
lady  as  she  ordered  another  bottle  of  a  certain  pro- 
prietary article. 

"Because  I  really  did  not  know  that  such  a  thing 
existed  until  recently,"  the  druggist  confessed. 

"You  see  it  is  made  by  a  man  a  few  hundred 
miles  from  here.  Nobody  ever  heard  of  him,  and 
his  product  is  advertised  only  in  a  small  way.  He 
has  been  writing  me  and  sending  me  circulars  for 
the  last  two  years,  and,  because  I  knew  it  to  be 
such  a  small  affair,  I  have  been  chucking  all  his 
printed  stuff  into  the  stove  unread.  The  other  day, 
by  the  merest  accident,  I  read  one  of  his  circulars ; 
as  a  result  I  ordered  a  small  amount  of  his  remedy. 
I  have  had  to  duplicate  the  order  twice  since,  for 
the  stuff  gives  perfect  satisfaction.  I  have  missed  ■ 
a  lot  of  trade  during  the  interval  in  which  i  was 
destroying  his  circulars  unread. 

"It  has  taught  me  a  lesson,  however:  never  to 
turn  a  man  down  until  I  find  out  what  he  wants  of 
me,  no  matter  whether  he  comes  in  an  automobile 
or  a  buff  envelope  with  a  one-cent  stamp  on  it.  If 
he  can  afford  to  come  at  all,  I  cannot  afford  to 
ignore  him  until  I  find  out  something  of  his  busi- 
ness with  me.  Yes,  sir;  since  then  I  look  over  my 
circulars  closely  enough  to  find  out  what  they  are 
about.  Every  little  while  I  find  something  of  value 
sent  to  me  from  some  unexpected  source." 

courtesy:  its  selling  value. 
"We  are  expecting  a  very  fine  lot  of  stationery 
next  week  and  shall  probably  make-an  extra  effort 
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in  window  dressing.  Couldn't  you  drop  around  and 
see  cur  display  ?" 

The  salesman's  parting  remark  to  a  customer 
called  for  this  little  soliloquy : 

"If  I  had  tried  to  induce  him  to  confess  an  inter- 
est in  stationery,  he  would  have  thought  that  I  wa^ 
trying  to  sell  him  something  and  would  have  made 
a  mental  effort  to  resist.  Instead,  I  gave  him  a 
little  whiff  of  friendly  interest.  Now  if  he  hap- 
pens to  be  near  here  next  week,  he  will  probably 
stop  and  look  us  over,  possibly  for  no  other  reason 
than  to  satisfy  his  curiosity.  If  he  should  be  re- 
minded o£  us  at  home,  as  he  probably  will  when  he 
submits  his  purchase,  he  will  mention  my  remarks 
to  his  family,  and — we  shall  have  some  interested' 
spectators. 

"One  thing,  the  invitation  makes  it  possible,  for 
him  to  visit  us  without  any  feeling  that  his  coming 
is  an  open  confession  that  he  is  in  the  market  for 
stationery.  People  often  like  to  drop  in  and  look 
at  things  which  they  might  possibly  be  induced  to 


buy,  if  wholly  pleased.  At  the  same  time  they  are 
too  reserved  to  say,  'i  want  to  look  at  your  sta- 
tionery; I  am  thinking  of  buying  some,' 

"Then  people  like  these  little  personal  attentions, 
the  kind  that  seem  to  come  spontaneously  and  are 
so  unobtrusive.  It  pays  any  salesman,  for  his  own 
sake,  to  get  in  the  habit  of  extending  just  such 
courtesy  to  customers,  independent  pf  any  apparent 
attempt  to  sell  goods." 

TWO  AFTER-THOUGHTS. 

No  man  can  be  a  first-class  advertisement  writer 
until  he  learns  the  art  of  putting  himself  in  the 
other  fellow's  place  and  writes  ads.  that  will  con- 
vince himself  of  the  merit  in  the  goods  which  he 
advertises- 

The  chronic  kicker  who  regards  his  business  life 
as  nothing  better  than  a  big  black  cloud  with  pos- 
sibly a  silver  lining  is  apt  to  find  that  his  more 
cheerful  neighbors  get  the  lining  while  he  is  finally 
forced  to  content  himself  with  the  cloud. 


RECOUECTIONS  OF  A  MILITARY  PHARMACIST. 

pericBcaa  of  an  Army  Apolheckry  Dnrln^   th«  War  «f  the   Reb*lllott— Or^ntslntf  m  Depol   Fl«ld 
Hoopllal  at  Sandy  Hooli,  Maryland— Soma   Hlslorical  Litfht  on  Iha  Stm^las 
of  the  Hospital  Steward  for  Recognition. . 


On  the  6th  of  last  June  I  was  50  years  (active  33 
years,  retired  17  years)  in  Uncle  Sam's  service  as  a 
military  pharmacist,  officially  known  in  my  time  as 
"hospital  steward,"  but  now  as  "sergeant  first  class, 
hospital  corps,"  which  sounds  better.  I  was  always 
a  little  ashamed  of  the  "steward"  title. 

It  was  not  a  bad  billet  in  many  ways :  a  pleasant 
one  when  my  superior  was  possessed  of  bonhommie, 
an  unpleasant  one  when  he  was  not.  Sometimes, 
after  one  or  two  years'  association,  the  post  surgeon 
and  I  would  become  chums;  and  how  nice  it  felt  to 
know  that  you  were  understood  and  valued  and 
trusted  1^  one  of  his  rank!  Then  came  an  order 
transferring  him  to  another  station,  and  his  suc- 
cessor was  haughtiness  personified — whew,  how 
hard  it  was  to  bear ! 

I  was  the  post  surgeon's  chief  of  staff;  did  most 
of  his  work  generally.  Yet  the  government  did  not 
recognize  my  signature  on  a  single  official  document 


except  the  pay-roll,  though  I  made  out  all  reports 
and  returns  and  was  more  in  actual  charge  of  the 
public  property  than  my  superior. 

The  military  and  naval  system  of  our  great  repub- 
lic is  in  many  ways,  strange  to  say,  less  democratic 
than  that  of  some  monarchical  countries,  on  the 
principle — right  or  wrong — that  the  officer  must 
needs  deport  himself  as  an  aristocrat. 

impressing  men  into  hospital  service  \t 
harper's  ferry. 

During  the  War  of  the  Rebellion  I  had  been  for 
a  year  and  a  half  on  duty  with  the  Third  U.  S.  In- 
fantry ;  then  was  ordered  to  the  headquarters  of  the 
Army  of  the  Potomac  and  placed  in  charge  of  the 
headquarters'  medicine  wagon.  In  October,  1863, 
I  was  sent  to  West  Virginia  to  help  put  General  W. 
W.  Averell's  field  hospitals  into  better  shape.  In 
August,  1864,  under  the  nominal  direction  of  Sur- 
geon T.  Boone,  First  Maryland  Regipiait,  Potomac 
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Home  Brigade,  I  organized  the  Depot  Field  Hos- 
pital, Sandy  Hook,  Md.,  for  the  accommodation  of 
the  worst  wounded  of  General  Sheridan's  army  in 
the  Shenandoah  Valley,  We  needed  225  men  for 
guard  and  working  purposes,  but  as  the  hospital  was 
not.  to  be  under  General  Sheridan's  orders,  it  was 
deemed  best  not  to  ask  him  for  any  men,  but  simply 
to  steal  them.  Accordingly,  at  sunset  one  evening 
I  placed  myself  at  the  head  of  a  detail  of  one  ser- 
geant and  twelve  privates  whom  Dr.  Boone  had  bor- 
rowed from  his  regimental  commander  for  the  occa- 
sion, and,  pretending  to  be  a  provost  guard,  I  went 
from  one  to  the  other  of  the  innumerable  camp-fires 
around  Harper's  Ferry. 

"Guard,  halt  t"  I  would  command,  in  my  fiercest 
tones;  then  turning  to  the  denizens  of  the  camp-fire: 

"What  regiment  do  you  men  belong  to?"  This 
being  answered,  the  next  question  was,  "What  are 
you  doing  here  ?" 

"We  got  separated  from  our  regiment  at  such  and 
such  an  affair,"  was  the  usual  answer. 

"Ha!  stragglers,"  I  would  say  to  myself.  'Tall 
in  here,"  was  my  next  fierce  order. 

Knowing  themselves  to  be  delinquents,  and  ex- 
pecting to  be  shot  the  next  minute,  the  poor  fellows 
would  jump  to  their  feet  and  take  their  places  as 
prisoners.  This  was  repeated  again  and  again  until 
I  had  captured  about  75 — as  many  as  we  could  han- 
dle; then  I  would  head  the  column  for  Sandy  Hook, 
a  mile  below  Harper's  Ferry, 

On  our  way  to  the  future  field  hospital  I  would 
address  my  prisoners  thus :  "Boys,  we  are  a  kind  of 
frauds.  We  have  to  oi^anize  a  large  field  hospital, 
but  can  only  get  the  necessary  guard  and  working 
force  by  stealing  it ;  so  we  stole  you.  Now,  as  long 
as  you  are  with  us  you  will  have  neither  fighting  nor 
marching  to  do ;  you  will  be  well  fed,  and,  as  long 
as  you  obey  orders,  well  treated.  You  will  not  be 
able  to  draw  pay  or  clothing  while  you  are  with  us, 
but  when  we  get  through  with  you,  we  shall  give 
you  a  certificate  that  you  were  detained  on  this  duty 
by  force,  and  you  will  be  all  right."  They  laughed 
and  felt  happy,  and  after  three  such  raids  I  had  the 
required  225.  I  do  not  think  that  General  Grant 
himself  ever  stole  225  of  Uncle  Sam's  veteran  sol- 
diers.   I  did. 

After  getting  the  "Depot  Field  Hospital,  Sandy 
Hook,  Md.,"  into  good  running  order,  I  was  ordered 
to  duty  in  the  office  of  the  Surgeon-general,  U.  S, 
Army,  in  Washington,  where  I  had  good  pay  and 
commutations,  and  not  much  to  do. 


A  HUMILIATING  SEA  VOYAGE. 

But  office  duty  was  not  to  my  taste,  and  in  March, 
1866,  I  got  myself  ordered  to  accompany  Surgeon 
Wm.  F.  Edgar,  U.  S.  A.,  to  California  with  300  re- 
cruits for  the  First  U.  S.  Cavalry. 

The  steamer  on  which  we  were  shipped  left  New 
York  on  the  10th  of  March,  during  a  severe  cold 
snap;  rigging  and  everything  was  covered  with  ice. 
I  had  just  emerged  from  the  gangway  when  I  was 
accosted  by  the  storekeeper  of  the  steamer,  who 
asked,  with  much  show  of  deference,  if  my  name 
were  not  Brown.  He  had  been  clerk  in  one  of  the 
hospitals  when  I  had  been  chief  steward,  and,  being 
a  volunteer,  thought  my  rank  in  the  regular  army 
must  be  very  high. 

"Have  you  been  assigned  a  stateroom  yet?"  he 
asked  presently. 

"No." 

"Then  come  with  me  to  the  purser  and  you  shall 
have  the  best  one  that  is  left." 

I  followed  him  with  some  misgiving. 

"Mr.  Purser,"  he  said  when  we  found  that  official, 
"this  is  a  very  dear  friend  of  mine,  one  of  the  officers 
with  these  recruits.  He  has  no  stateroom  yet,  and 
you  will  oblige  me  very  much  by  giving  him  the  best 
one  you  have  left." 

"What  is  your  friend's  name?"  asked  the  purser, 
and  being  informed,  he  said :  "I  do  not  find  his  name 
on  the  list  of  officers.    What  is  your  rank?" 

"Hospital  steward,"  said  I, 

"Well,  then,  you  are  an  enlisted  man  and  must  go 
into  the  steerage  with  the  others,"  said  the  purser. 

I  need  hardly  say  that  I  felt  deeply  humiliated,  yet 
could  not  help  feeling  amused  at  the  look  of  horror 
that  came  over  the  face  of  "my  very  dear  friend," 
the  storekeeper.  He  vanished  like  a  phantom,  and 
I  did  not  see  him  again  during  the  seven  days  i  was 
on  the  steamer.  Yet  my  rank  was  the  same  now  as 
when  he  had  known  me  before  as  chief  steward  and 
de  facto  executive  officer  of  a  large  hospital. 

WITH  THE  MEN  IN  THE  STEERAGE. 

Then  I  went  down  to  the  steerage.  The  berths 
were  all  occupied  by  civilians,  and  the  300  recruits 
were  lying  on  the  floor,  packed  like  sardines.  Many 
of  them  had  been  drinking  before  coming  on  board, 
and  were  vomiting  on  their  comrades.  Oh,  horror! 
Consort  with  them?    Never! 

I  returned  to  the  deck  and  walked  rapidly  from 
one  end  to  the  other  to  keep  from  freezing,  my  rage 
growing  with  each  turn.      "The  government  was 
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glad  enough  to  utilize  your  services  and  let  you  per- 
form duties  far  above  your  rank,  and  for  which 
others  were  rewarded  because  they  wore  shoulder 
straps  and  had  friends  at  court,  but  this  is  the  way 
it  rewards  you,"  1  kept  repeating  to  myself,  and  I 
am  not  ashamed  to  confess  that  the  thought  of  jump- 
ing over  the  rail  presented  itself  more  than  once  that 
long,  long  night,  and  it  is  hard  to  tell  what  might 
not  have  happened  had  not  Dr.  Edgar  chanced  to 
pass  my  way  about  midnight. 

"Why,  steward,  what  are  you  doing  here  at  this 
hour?"  he  asked. 

I  instantly  exploded.  "Doctor,"  I  said,  "during 
the  war  I  rendered  such  and  such  services  to  the  gov- 
ernment, and  now,  while  traveling  under  orders,  I 
am  supposed  to  mess  and  bunk  with  drunken  recruits 
in  the  steerage;  but  I'll  die  first."  i 

"I  admit  that  your  case  is  a  hard  one,"  said  Dr. 
Edgar,  after  patiently  listening  to  me,  "but  try  and 
put  in  the  night,  and  to-morrow  Colonel  Blake  and 
I  will  see  the  captain  and  do  what  we  can  for  you." 

Sure  enough,  the  next  day  a  stateroom  was  set 
apart  as  a  dispensary,  in  which  I  was  permitted  to 
sleep;  but  I  was  there  as  an  object  of  charity,  and 
not  by  right 

A  couple  of  years  afterwards  I  made  a  report  of 
this  experience  through  the  regular  military  chan- 
nels to  the  Adjutant-General  of  the  army,  and  not 
long  thereafter  an  order  was  issued  allowing  non- 
commissioned officers  of  the  general  staff  first-class 
fare  when  traveling. 

IMPROVING  THE  STATUS  OP  THE  HOSPITAL  STEWARD. 

I  may  say  here  that  during  the  war  for  the  Union 
there  existed  an  association  of  some  2000  hospital 
stewards — volunteer  and  regular— whose  main  ob- 
ject it  was  to  procure  commissioned  rank  for  them- 
selves as  such,  and  if  memory  does  not  play  me  a 
prank,  the  House  of  Representatives  did  pass  a  bill 
giving  hospital  stewards  the  rank  of  second  lieu- 
tenant. 

There  existed  at  that  time  in  the  military  service 
a  grade  known  officially  as  medical  cadets,  who  were 
supposed  to  be  advanced  medical  students,  and  held 
the  highest  enlisted  rank — that  of  sergeant-major. 

Socially,  the  government  of  the  United  States  rec- 
ognizes just  two  military  classes — commissioned 
officers  and  enlisted  men. 

But  to  do  the  American  officer  justice,  if  an  en- 


listed man  be  really  deserving  he  will  find  his  officer 
willing  to  push  him  on.  Before  the  War  of  the  Re- 
bellion it  was  about  as  easy  for  an  enlisted  man  to 
obtain  a  commission  as  for  a  camel  to  pass  through 
the  eye  of  a  needle ;  now  his  chances  are  good,  if  he 
be  young,  unmarried,  well  behaved,  and  studious.  . 
I  myself  was  a  hospital  steward  throughout  my 
33  years  of  active  service  in  the  army  (1857-1890). 
A  commission  was  several  times  within  my  reach, 
but  I  was  too  stubborn  to  desire  to  be  a  lieutenant, 
and  too  proud,  strange  as  that  may  appear.  I  wanted 
the  rank  of  all  hospital  stewards  to  be  raised,  not  to 
the  commissioned  grade,  but  to  something  between 
non-commissioned  and  commissioned  officer,  and  I 
worked  to  that  end,  but  without  success. 

WHERE  PKIDE  WOULD  NOT  GO  BEFORE  A  RISE. 

I  was  Stationed  for  many  years  at  Fort  Bayard, 
New  Mexico,  and  had  the  good  fortune  to  gain  the 
good-will  of  both  the  officers  and  men  of  the  Sixth 
Cavalry  and  Twenty-third  Infantry,  who  constituted 
the  garrison  for  several  years.  Surgeon  V.  B.  Hub- 
bard, U.  S.  Army  (peace  to  his  ashes),  was  the  post 
surgeon,  and  for  him  I  gradually  conceived  a  warm 
feeling  of  respect  and  admiration,  for  he  was  a  most 
conscientious  officer  and  cultured  gentleman,  affable 
and  considerate  in  his  treatment  of  all. 

The  most  agreeable  relations  had  existed  between 
him  and  myself  for  nearly  two  years,  and  it  was  sad 
news  to  me  when  he  came  up  to  the  post  hospital 
one  afternoon  and  informed  me  that  he  had  received 
an  order  relieving  him  from  duty  at  Fort  Bayard. 

"Now,  steward,"  he  continued,  "I  would  like  to 
do  something  for  you  before  I  go ;  all  the  officers  of 
the  Sixth  Cavalry,  from  Colonel  Morrow  down,  are 
willing  to  sign  a  petition  to  have  you  appointed  a 
second  lieutenant  in  the  regiment;  how  would  you 
like  it?" 

"I  thank  you  and  the  officers  of  the  Sixth  Caval- 
ry," I  answered,  "but  I  am  46  years  old,  and  mar- 
ried. I  believe  that  were  I  promoted  to  a  commis- 
sion in  the  Sixth,  the  officers  here,  and  their  families, 
would  treat  me  and  mine  as  equals,  but  they  could 
not  vouch  for  the  behavior  of  other  officers  and  their 
kindred,  who  do  not  know  me  and  mine  as  the  offi- 
cers here  do.  Besides,  I  do  not  care  to  be  a  gray- 
headed  lieutenant.  So  let  me  stay  as  I  am  until  I 
can  retire." 
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A  STRIKING  WINDOW  DISPLAY. 

Atlractlv«    Exhibit    Attained    by    Cfaemlcal    Heaas- Color    Rcacttoas    Affordlatf 
Spectacle— PerformlDtf  Ha^lc  Before  the  Oowd— A  Novel  Heaos  of 
Catcblntf  and  Holding  the  Public  Eye. 
By  L.  A.  lEBOWICH. 


Here  is  an  idea  for  use  in  a  prescription  window 
displa^g.  The  exhibit  is  bound  to  attract  public  at- 
tention, cause  a  great  deal  of  favorable  comment, 
and  thus  augment  the  sales  of  the  prescription  de- 


partment.  It  combines  the  most  necessary  qualities 
of  a  really  effective  display — surprise,  motion,  nov- 
elty, and  mystery.  » 

The  materials  required  are  not  costly,  and  the 
glass-bending  is  familiar  to  every  druggist.  The 
little  effort  required  in  making  the  display  is  well 
worth  while;  for  the  apparatus  may  be  put  away 


and  the  display  repeated  at  trimonthly  intervals. 
The  public  will  not  weary  of  its  repetition. 

HOW  TO  SET  up  THE  DISPI^Y. 

The  following  is  a  description  of  this  apparatus : 

A  and  B  are  symbols  for  two  5-  pi  lO-gallon 
demijohns  or  containers  of  any  kind. 

Ao  and  Bo  represent  siphons  composed  of  glass 
and  rubber  tubing  leading  from  containers  A  and 
B  respectively, 

Ab  and  Bb  indicate  two  pinch-cocks  used  on  the 
rubber  tubing  above  D  and  E.  These  pinch-cocks 
are  used  in  shutting  off  the  flow  when  apparatus  is 
not  in  service. 

D  and  E  represent  two  stop-cocks,  metal  or  glass, 
for  regulating  the  flow  into  receivers  F  and  G. 

F  and  G  indicate  two  small  lamp  chimneys,  each 
holding  about  four  ounces  of  liquid, 

H  and  J  represent  glass  siphon  tubes  passing 
through  bored  corks  and  delivering  into  L.  These 
two  pieces  of  glass  tubing  should  have  a  bore  of 
about  one-quarter  inch  so  as  to  discharge  the  liquid 
without  sucking  in  too  many  bubbles  of  air. 

L  indicates  a  larger  lamp  chimney  which  would 
hold  a  quantity  of  water  about  equal  to  the  total  vol- 
ume of  the  two  small  chimneys  F  and  G. 

M  represents  a  glass  siphon  tube  passing  through 
a  bored  cork.  Containers  A  and  B  are  supported 
on  a  temporary  shelf  or  high  platform,  while  re- 
ceivers F,  G  and  L  are  supported  by  clamps. 

HOW  TO  REGULATE  THE  APPARATUS. 

To  start  the  exhibit  pour  a  little  water  into  the 
containers  A  and  B  and  by  suction  start  the  siphons 
Ao  and  Ba.  By  means  of  stop-cocks  D  and  E,  regu- 
late the  flow  so  that  receivers  F  and  G  will  both  be 
filled  to  the  discharging  point  simultaneously,  or 
nearly  so.  Both  empty  into  receiver  L.  The  height 
of  siphon-tube  M  is  so  adjusted  that  the  combined 
discharges  from  F  and  G  would  reach  a  slightly 
higher  level  in  L  than  is  necessary  to  start  the  siphon. 
This  would  insure  the  discharge  of  the  liquids  by 
L  soon  after  receiving  them  from  FaikI  G.  Beisuro 
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the  bored  corks  through  which  the  siphon  tubes  pass 
are  absolutely  water-tight.  After  the  stop-cocks  D 
and  E  have  been  thus  regulated  they  must  not  again 
be  tampered  with.  The  pinch-cocks  Ab  and  Bb  are 
used  to  stop  the  operation  of  the  siphons.  The  test- 
ing and  regulating  of  the  apparatus  may  be  done  in 
the  back  room. 

'  The  apparatus  is  then  arranged  in  the  window,  A 
and  B  resting  on  a  high,  temporary  shelf,  F  and  G 
being  clamped  a  little  below  the  level  of  the  shelf, 
and  L  a  little  below  these.  The  end  of  siphon-tube 
M  may  be  connected  with  some  waste  pipe  or  it  may 
be  run  through  the  window-floor  into  a  barrel  or 
other  receptacle. 

HOW  TO  START  IT. 

Nearly  fill  A  and  B  with  water.  Then,  to  one, 
add  some,  concentrated  solution  of  ferrocyanide  of 
potash ;  and  to  the  other,  a  small  quantity  of  concen- 
trated solution  of  ferric  chloride,  not  enough  to  give 
any  depth  of  color.  Stir  the  liquid  in  each  container 
with  a  separate  stick. 

The  pinch-cocks  Ab  and  Bb  are  now  released. 
The  two  almost  colorless  liquids  should  now  dis- 
charge from  30  to  60  drops  a  minute  (so  regulated) 
into  F  and  G.  Soon  the  contents  of  both  these  re- 
ceivers are  discharged  into  receiver  L,  where,  the 
moment  they  combine,  a  deep  blue  color  is  suddenly 
formed  in  the  liquid,  which  on  reaching  the  discharg- 
ing point  leaves  the  receiver  through  siphon-tube  M. 
In  a  few  moments  F  and  G  again  discharge  their 
contents  into  L,  as  before,  and  the  entire  operation 
IS  repeated  at  short  intervals. 

IT  WILL  INTEREST  SPECTATORS. 

The  whole  process  is  extremely  interesting  to  the 
public  at  large.  They  will  stop  and  watch  the  water 
as  it  leaves  the  siphons  Aa  and  Ba  drop  by  drop.  It 
will  surprise  them  when  the  liquids  in  F  and  G  are 
discharged  suddenly,  and  their  surprise  grows  to 
wonder  when  two  colorless  liquids  before  their  very 
eyes  combine  to  form  a  deep  blue  liquid  which  leaves 
the  last  receiver  in  the  same  unaccountable  manner. 
It  is  sure  to  keep  crowds  in  front  of  the  window  all 
day,  and  will  impress  them  sufficiently  with  respect 
for  the  store  so  that  they  will  remember  its  location 
for  any  prescriptions  or  drugs  they  may  need  in  the 
future. 

The  rest  of  the  display  in  the  window  may  con- 
sist of  any  apparatus  or  other  articles  of  interest 
from  the  laboratory  and  prescription  departments, 
such  as  mortars  and  pestles,  graduates,  funnels,  per- 


colators, chemical  flasks,  old  prescription  files,  chem- 
icals in  bottles,  and  similar  material.  Labels  and 
explanatory  signlets  should  be  freely  employed. 
There  should  be  a  large  placard  stating  the  hours 
during  which  the  siphon  apparatus  will  run ;  an  ex- 
planation of  the  process  should  follow,  and  lastly 
some  paragraphs  should  be  devoted  to  describing 
the  merits  of  the  prescription  department. 

The  apparatus  may  be  run  during  six  or  eight  of 
the  busiest  hours  of  each  day.  If  A  and  B  are  five- 
gallon  containers,  and  if  Aa  and  Ba  are  regulated 
to  discharge  about  60  drops  a  minute,  one  filling  of 
the  containers  will  last  for  eighty-five  consecutive 
hours.  Since,  however,  the  cost  of  the  materials 
wasted  is  almost  insignificant  and  it  is  very  little 
trouble  to  refill  the  containers,  the  apparatus  may  be 
run  longer  each  day,  and,  if  desired,  the  rate  of  flow 
somewhat  increased. 

VARIOUS  MODIFICATIONS, 

If  color  other  than  blue  is  desired  for  the  chemical 
reaction  in  the  liquids,  use  in  container  A  one  of  the 
following  solutions  A,  and  in  B  the  corresponding 
solution  B; 


Solulians  A. 

Solutions  B.  • 

ReBultina  color. 

1.  Sod.  salicylate. 

2.  Tannin. 

Ferric  chloride. 
Ferric  chloride. 

Red. 
Black. 

To  have  two  liquids  of  different  colors  combine 
into  absence  of  color,  consult  the  following  table: 


1.  Tannin  and  ferric  chloride. 

2.  Phenolphthaiein   T.    S,    made 

slightly  alkaline  with    solu- 
tion of  caustic  soda. 


The  first  of  these  two  reactions  is  very  striking 
because  of  the  contrast,  a  black,  inky  liquid  beir^ 
decolorized.  In  the  second  reaction  the  contrast  of 
a  pink  solution  being  decolorized  is  not  sufficiently 
striking. 

If  it  be  desired  to  give  a  little  more  motion  sur- 
face to  the  display,  two  extra  small  chimneys  like 
F  and  G  with  siphon  tubes  may  be  allowed  to  re- 
ceive the  flow  from  A  and  B  and  then  discharge 
them  into  F  and  G. 

The  apparatus  shown  in  the  diagram  may  be  fur- 
ther elaborated  so  as  to  show  a  morc/cemplex  reac- 
,3  tizecoy  Google 
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tion  and  increase  the  observer's  surprise.  The  idea 
is  to  have  two  almost  colorless  solutions,  as  in  the 
first  example,  meet  to  form  a  dark-colored  fluid 
which  is  discharged  by  L  in  the  usual  way,  not  into 
the  waste  pipe,  however,  but  into  a, duplicate  of  L 
made  with  a  lamp  chimney  somewhat  larger  than  L, 
which  we  shall  call  Z,  Here  it  comes  in  contact  with 
the  discharge  from  another  siphon  apparatus  which 
we  will  call  XX,  a  duplicate  of  A,  Aa,  Ab,  D,  F,  H, 
the  siphon  tube  corresponding  to  H  being  made  long 
so  as  to  discharge  into  Z.  As  soon  as  the  discharge 
from  XX  comes  in  contact  with  the  dark-colored 
liquid  in  Z,  the  color  immediately  disappears  and 
the  entire  fluid  is  then  discharged  into  the  waste 
pipe.  The  solutions  used  in  this  display  are  as  fol- 
lows: 


Solutions  A. 

So«<„.B. 

Rewhme 
color. 

Seault. 

2.  Pbenolph- 
tfaalcinT.  S. 

ferric  chlo- 
ride. 

C(ii>tic  <odi 

barely  enough 

to  color. 

Blacl..     ■ 

Pink. 

Slrsw  color. 
Colorleu. 

The  first  of  these  reactions  gives  excellent  results. 
In  this  paper  I  have  given  a  few  of  the  solutions 
which  may  be  used  for  the  reactions.  The  reagents 
are  reasonable  in  price  and  the  reactions  take  place 
promptly.  Other  combinations  of  chemicals  might, 
however,  be  used,  thus  adding  to  the  variety  of 
colors. 

This  display  is  not  mere  theory.  I  have  myself 
tried  the  apparatus  on  a  small  scale,  and  I  know 
the  process  to  be  entirely  feasible. 


SPECIAL  SALES  FOR  JANUARY. 


Ths  One  Month  whan  Paople  Expect   to  Bny    "Laft-ove»"    Cheap~-SnU« 
a  Sale  and  the  Character  of  (ha  Advarilslnj. 
By  "AN  ADVBBTISING  DKUGOIST." 


istlons  for  the  Conduct  of 


January  sales  are  quite  the  proper  thing.  In  fact, 
the  people  expect  them.  January  is  the  one  month 
.  of  the  year  when  a  store  may  announce  a  sale  of 
accumulated  stock  without  laying  itself  open  to  sus- 
picion in  the  least. 

Great  care  should  be  used  in  preparing  announce- 
ments of  special  sales.  A  well  prepared  ad.,  accom- 
panied by  a  cataloguing  of  goods  showing  both  for- 
mer and  reduced  prices,  printed  on  a  cheap  quality 
of  book  paper,  makes  an  excellent  circular  for  dis- 
tribution by  mail  and  carrier.  But  it  must  be  sup- 
plemented by  newspaper  advertising,  Announce- 
ments made  in  newspapers  should  occupy  liberal 
space,  but  should  be  brief  and  concise  in  character. 
In  advertising  in  the  daily  papers,  it  is  not  a  bad 
idea  to  make  a  formal  announcement  of  the  sale  on 
one  day  and  follow  it  on  the  next  with  a  large, 
strong  ad.  quoting  both  old  and  new  prices. 

Give  a  description  of  the  articles  in  the  form  of 
brief  selling  talks  guaranteeing  their  merit.  If  the 
list  of  sale  items  is  very  large,  however,  no  attempt 
should  be  made  to  describe  the  goods  enumerated. 

To  make  a  successful  announcement  of  a  big  sale 
and  arouse  the  public  interest  without  following  it  up 
with  constant  advertising  during  the  progress  of  the 
sale,  is  fatal  to  success ;  people  hear  no  more  of  the 
sale  and  think  the  attempt  a  failure.    All  the  custom- 


ers will  not  come  on  the  first  invitation.  Many  of 
them  must  be  asked  repeatedly.  If  the  sale  is  not 
just  the  success  you  anticipated,  don't  let  that  fact 
detract  from  the  ginger  and  buoyancy  of  your  ad. 
Keep  up  a  good  front. 

There  is  much  diversity  of  opinion  regarding  the 
length  of  time  a  sale  should  continue,  but  it  is  gen- 
erally conceded  that  a  sale  brings  no  profit  after  the 
fifteenth  day,  A  ten-day  sale  is  usually  sufficient  to 
give  all  buyers  an  opportunity  to  avail  themselves 
of  its  advantages.  The  first  four  or  five  days  ordi- 
narily'witness  all  the  rush  of  buyers  to  the  sale,  if 
the  weather  is  favorable. 

In  agricultural  sections  it  Is  wise  to  include  two 
Saturdays  in  the  sale  dates.  In  a  manufacturing  or 
railroad  town,  where  the  pay-roll  is  an  important 
factor  in  the  business  interests  of  the  place,  it  is  well 
to  have  the  sale  extend  at  least  one  day  after  pay- 
day. 

If  the  advertising  be  directed  to  women,  it  should 
be  bright,  chic,  and  informal  in  tone.  Light-face 
type  and  a  liberal  amount  of  white  space  should  be 
used;  even  the  largest  display  type  should  not  be  too 
black,  and  the  border  ought  to  be  of  a  light  and  dec- 
orative nature.  A  light- face. rule  is  very  satisfac- 
tory.   Avoid  slang,  '-•  i 

Where  the  ad.  is  directed  to  menViti^^tMii^less 


BULLETIN  OF  PHARMACY 


29 


graceful  and  more  substantial.  Display  lines  should 
be  strong  and  black  and  the  border  of  a  sufGciently 
heavy  face  to  impart  an  additional  air  of  strength 
and  solidity  to  the  whole  ad. 

In  localities  where  the  buying  population  is  large- 
ly composed  of  foreigners  of  limited  education,  the 
advertising  should  present  the  facts  so  clearly  that 
there  will  be  no  chance  for  misunderstanding.     In 


such  cases  it  is  much  better  to  talk  price  rather  than 
quality  and  present  arguments  to  convince  the  read- 
ers that  the  prices  advertised  are  lower  than  at  any 
other  store.  Give  reasons  if  possible,  such  as  your 
buying  in  large  quantities,  your  cash  system  of  doing 
business,  or  your  small  store  expense.  What  you 
accomplish  in  this  advertising  will  depend  largely 
on  what  you  attempt. 


A  NOVEL  SURGICAL  WINDOW. 


Some  time  ago  a  novel  display  appeared  in  a  win- 
dow of  the  Knight  Drug  Co.  of  Savannah,  Ga.  Ray- 
mond L.  Johnson,  the  manager,  arranged  the  win- 
dow with  a  view  to  attracting  the  members  of  the 
Georgia  Pharmaceutical  Association,  who  held  their 
annual  meeting  there  in  May  of  last  year.  Consid- 
ering the  effect,  the  exhibit  was  easily  constructed. 

Place  an  operating  table  and  an  instrument  cab- 


On  the  first  Saturday  night  that  this  exhibit  ap- 
peared, there  was  such  a  crowd  from  the  window  to 
the  gutter  that  pedestrians  were  forced  to  take  to 
the  street  in  order  to  get  by.  We  are  told  by  Mr. 
Johnson  that  a  ventriloquist,  conversing  with  the 
doctor  about  the  patient's  ailment,  added  to  the  won- 
der of  the  spectators. 

But  aside  from  the  mere  curiosity  aroused  by  this 


inet  in  the  window.  Take  three  dummies  and  dress 
them  up  to  represent  surgeon,  nurse,  and  patient. 
On  the  stand  place  instruments  such  as  forceps,  am- 
putating knives,  and  saws;  also  ether  and  chloro- 
form. Then  put  a  mask  over  the  patient's  nose  and 
mouth,  and  arrange  surgical  dressings,  cottons, 
gauzes  and  oxygen  gas  as  shown  in  the  photograph. 
These  complete  the  window. 


novel  display,  it  excited  comment  among  the  drug- 
gists who  attended  the  meeting  and  among  the  local 
profession.  The  window  was  worth  many  dollars 
to  the  originators.  Druggists  themselves,  indeed, 
are  sending  them  orders  for  surgical  instruments 
from  all  over  the  State  where  previously  they  had 
been  wont  to  order  from  the  manufacturer  or  from 
a  surgical  instrument  house  in  some^argftot^  jp 
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DOLLAR  IDEAS. 


A  SIMPLE  COSMETIC  MOLD. 

Luther  Marshall,- Lexington,  Missouri:  A  handy 
device  for  molding  cosmetic  sticks  may  be  made  as 
shown  in  the  first  illustration.  Roll  a  piece  of  wax 
or  oil  paper  on  a  round  stick  and  crimp  one  end. 


you  can  put  the  volume  indexes  at  the  end  in  the 
re^Iar  way.  By  this  means  you  can  keep  your 
drug  journals  in  such  condition  that  they  are  always 
available  for  purposes  of  ready  consultation  and 
reference. 


mmm 


ing  molds.  When  the  cosmetic  becomes  cold,  re- 
move the  cylinder,  wrap  the  cosmetic  in  tin-foil  and 
label  it.  Cut  No.  2  represents  the  same  kind  of  con- 
trivance designed  for  making  suppositories. 


j  HOW  TO  BIND  OLD  DRUG  JOURNALS. 

CroK'ford  T.  Ruff,  Montgomery,  Alabama:  Pre- 
serve every  drug  journal  that  reaches  your  store. 
If  you  do  not  care  to  purchase  binders,  or  to  have 
the  journals  bound  in  the  regular  manner,  adopt  the 
following  method :  Remove  the  advertising  pages 
if  you  desire,  and  then,  with  a  round,  sharp-pointed 
nail,  drive  three  holes  through  every  copy  not  far 
from  the  back;  have  one  at  the  top,  one  in  the 
center,  and  one  at  the  bottom.  Run  three  pieces  of 
strong  twine  through  these  places,  and  you  have  the 
nucleus  of  what  may  become  a  useful  and  flexible 
volume  of  journals  pharmaceutical.  A  classified 
index,  pasted  on  the  outer  cover,  will  add  to  the 
convenience  of  the  device.  If,  however,  you  bind 
together  in  this  way  volumes  of  any  one  journal, 


Place  the  paper  tubes  thus  formed  in  a  filter  rack 
and  pour  in  the  melted  cosmetic,  leaving  a  space  at 
the  top  for  crimping  the  paper.  Obviously,  these 
paper  cylinders  do  away  with  the  necessity  of  clean- 


MAKING  THE  U.  S.  P.  LINIMENT  OF  SOFT  SOAP. 
W.  H.  Stark,  Palo  Alto,  Calif omia:    The  U.  S. 
P.  formula  for  linimentum  saponis  mollis  reads  as 
follows : 

Soft  soap  650  Gm. 

Oil  of  lavender  flowers 20  Cc. 

Alcohol,  a  sufficient  quantity  to  make  1000  Cc. 
Mix  the  oil  of  lavender  flowers  with  three  hundred  cubic 
centimeters  of  alcohol,  dissolve  in  this  the  soft  soap  by  stir- 
ring or  agitation,  and  set  the  solution  aside  for  twenty-four 
hours.  Then  Alter  it  through  paper,  adding  sufficient  alcohol 
3  make  the  product  measure  one  thousand  cubic  c 


I  have  devised  a  short  cut  in  the  preparation  of 
this  product. '  My  plan  is  to  heat  the  green  soap  in  a 
porcelain  dish  until  it  has  liquefied.  I  then  incorpor- 
ate the  alcohol  with  stirring,  and  when  cold  add  the 
oil  of  lavender  flowers.  By  this  process  the  product 
may  be  made  in  a  very  short  time. 


MAKING  YOUR  OWN  TONIC  BITTERS. 
An  Iowa  Druggist:    I  have  a  formula  for  tonic 
bitters  which  will  be  of  service  to  those  who  desire 
to  make  their  own  products.    Involvirfg  one-half  the 

cost  of  standard  brands,  it  compares  favorably  in 
quality.  Moreover,  it  entails  no  great  outlay,  as  the 
druggist  may  make  up  a  few  bottles  at  a  time  ac- 
cording to  the  demand. 

Fluid  extract  prickly  ash  bark 2      ounces. 

Alcohol    S'/i  ounces. 

Water  S'/i  ounces. 

MlA. 

In  this  preparation  you  get  the  tonic  effect  of  the 
alcohol  together  with  the  alterative  action  of  the 
prickly  ash.  Buy  the  regular  "bitter"  bottles,  using 
a  label  that  will'just  cover  the  panel.  Sell  at  $1  a 
bottle. 


A  FORMULA  FOR  DRUGGISTS'  PASTE. 
Prentiss  I.  Minion,  Red  Bank,  New  Jersey:  How 
do  you  make  your  paste  ?  Most  druggists  use  gum 
tragacanth,  which  is  dangerous  for  this  reason:  un- 
forttinately  some  pharmacists  paste  new  labels  over 
old  ones  to  save  time,  and  if  they  use  tragacanth 
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paste  foi*  this  purpose  the  second  label  will  not  ad- 
here long,  and  the  first  one  may  be  removed  by 
starting  it  with  your  fingers.  Here  is  our  paste,  and 
it  is  the  "stickiest  kind  that  ever  stuck :"  Mix  4 
ounces  of  powdered  yellow  dextrine  with  enough 
boiling  water  to  make  a  thin  paste.  Boil  this  until 
it  clears,  and  add  a  few  drops  of  oil  of  wintergreen 
to  preserve  it.  This  paste  is  inexpensive,  simple  in 
formula,  and  permanent. 


A  BOOKKEEPING  SUGGESTION. 
7.  F.  Shores,  Talladega,  Ala.:  Often  a  customer 
will  dispute  one  or  more  items  in  your  bill  when 
you  mail  it  to  him  at  the  beginning  of  the  month. 
Nearly  always  this  is  because  the  articles  were 
secured  by  some  member  of  his  family  or  by  some 
messenger  without  his  knowledge.  I  always  make 
it  a  practice,  whenever  any  one  else  but  the  customer 
himself  procures  an  article  and  has  it  chaT^d,  to 
mention  the  name  of  the  individual  in  making  the 
original  charge  in  the  day-book  or  blotter.  Then, 
if  any  particular  item  is  questioned,  I  can  always 
turn  to  the  day-book  and  find  out  who  made  the 
purchase. 

A  TIME  AND  LABOR  SAVER. 
An  Iowa  Druggist:  AH  druggists  experience  two 
objections  in  the  handling  of  dry  paints,  viz.,  the 
dirt  and  inconvenience  usually  attending  their  sale. 
To  overcome  these  objections  I  have  for  years 
adopted  the  plan  of  putting  up  both  Venetian  red 
and  yellow  ocher  in  double-wrapped  5-pound  pack- 
ages, labeling  each  plainly,  red  or  yellow.  This 
method  is  certainly  very  desirable  for  the  druggist. 
Moreover,  it  is  equally  convenient  for  the  customer, 
because,  whether  he  wants  5  pounds  or  50  pounds, 
the  proportion  for  mixing  remains  the  same — that 
is,  about  .5  pounds  to  the  gallon. 


ADVERTISING  A  CORN  CURE. 
L.  C.  Schneider,  Milwaukee,  Wisconsin:  Select 
pieces  of  gum  tragacanth  resembling  dried  corns  and 
-bunions  and  stick  these  on  a  sheet  of  black  card- 
board so  as  to  form  the  words  "Blank's  Com  Cure 
Removes  Corns.  Price  25  cents."  Don't  forget  the 
price.  Place  this  design  in  your  show  window  with 
a  liberal  supply  of  the  "cure"  itself  and  then  watch 
the  results.  This  scheme  never  fails  to  give  cash 
returns. 


A  DISPLAY  OP  LADIES'  TOILET  ARTICLES. 
T.  F.  Hubbell,  Denver,  Colorado:  The  sale  of 
toilet  articles  is  enhanced  when  they  are  properly 
displayed.  A  good  way  to  exhibit  such  goods  to 
the  public  is  this :  Procure  a  lady's  dressing  table. 
On  it  place  everything  which  is  used  in  the  daily 
toilet.  Even  hydrogen  peroxide  should  be  included 
in  this  assortment.  Around  the  table  arrange  toilet 
requisites  of  every  kind.  Between  the  front  legs  of 
the  table,  place  a  large  card  bearing  the  words 
"Everything  for  the  Ladies'  Toilet."  This  com- 
pletes an  attractive  display  which  really  helps  to  sell 
the  line. 

EASY  METHOD  OP  MAKING  CAMPHOR  WATER. 
C.  K.  Bushey,  Dillsburg,  Pa.:  A  very  simple  yet 
efficient  way  of  making  camphor  water  is  by  circu- 
latory displacement.  Take  a  piece  of  gum  camphor, 
tie  it  to  a  small  glass  stopper  or  some  suitable  sinker, 
and  drop  it  in  a  jar  filled  with  distilled  water.  Set 
this  aside  for  a  few  days  and  the  water  will  be  sat- 
urated. When  you  fill  the  shelf  bottle  from  the 
stock  jar,  continue  to  refill  the  latter  with  water 
until  the  camphor  is  entirely  gone.  In  this  way  you 
will' always  have  camphor  water  ready  for  use.^  ^ 


INCORPORATING    POTASSIUM    CARBONATE    IN 
OINTMENTS. 

/.  /.  Quinby,  Audubon,  Iowa:  To  do  away  with 
the  sandy  feeling  In  an  ointment  containing  potas- 
sium carbonate,  dissolve  the  salt  in  just  enough 
water  to  effect  solution ;  add  ten  per  cent  of  pow- 
dered soap  to  the  solution  and  incorporate  the 
mixture  in  the  base.  In  this  way  you  secure  a  per- 
fectly smooth  ointment. 


AN  ADVERTISING  ADMONITION. 
Crawford  T.  Ruff,  Montgomery,  Alabama:  Never 
be  guilty  of  running  an  advertisement  in  any 
medium  without  giving  your  business  address  and 
your  telephone  number  also.  Make  everything  so 
plain  that  a  stranger  can  find  your  location  through 
the  medium  of  your  announcement. 


STILL  ANOTHER  SUPPOSITORY  IDEA. 
C.  C.  Baker,  Wrangell,  Alaska:    To  prevent  a 
suppository  mass  from  sticking  to  the  spatula  and 
tile,  moisten  the  utensils  with  water.     This  precau- 
tion is  well  worth  observing. 
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SELECTIONS. 


PHARMACISTS  WITH  TROUBLES  OF  THEIR 
OWN. 

[NoTB  BY  THE  Emtok.— One  of  the  most  interesting  dis- 
cussions at  the  last  annual  meeting  of  the  Michigan  State 
Pharmaceutical  Association  was  that  in  which  several  speak- 
ers described  the  pharmaceutical  conditions  throughout  the 
State.  W.  C.  Wheeiock  and  President  John  L,  Wallace,  both 
of  Kalamazoo,  made  it  clear  that  the  pharmacists  of  that 
city  do  not  lie  on  a  bed  of  roses.  We  are  quoting  the  re- 
marks of  both  these  gentlemen.] 

Mr.  Wheelock:  It  is  natural  for  every  one  to 
view  the  profession  of  pharmacy  from  his  own 
experience,  and  gauge  it  by  the  condition  in  which 
he  has  seen  it.  One  man  was  telling  me  the  other 
day  of  putting  up  in  his  town  something  hke  47,000 
prescriptions  since  1900.  That  is  the  way  he  works 
his  business.  I  put  up  thirteen  prescriptions  this 
year !  I  have  not  put  up  as  many  prescriptions  this 
year  as  a  great  many  of  you  put  up  in  one  day. 
I  had  fair  preparation  to  be  able  to  put  up  prescrip- 
tions as  they  should  be  put  up;  I  am  in  a  fair  loca- 
tion, but  I  am  under  entirely  different  circumstances 
than  the  man  who  can  put  up  47,000  prescriptions 
in  those  few  years. 

Down  in  our  neck  of  the  woods  we  haven't  got 
any  physicians  at  all,  only  as  competitors.  They 
handle  fountain  syringes,  absorbent  cotter^,  and 
bandages.  If  they  happen  to  run  out  they  may 
possibly  have  to  come  over  to  the  drug  store  and  get 
goods  at  cost  prices.  One  drug  store  alone,  handled 
and  conducted  in  an  ethical  manner,  would  starve, 
and  we  are  in  a  town  of  40,000  inhabitants.  I  do 
not  believe  one  drug  store  could  live  on  the  work 
that  would  be  turned  over  to  it  by  al!  the  physicians 
in  the  city. 

Now,  al!  of  us  would  like  to  conduct  ethical  phar- 
macies, but  we  have  got  into  business;  our  life  has 
been  devoted  to  the  learning  of  it.  We  wonld  like 
to  work  along  the  ethical  lines  of  business,  but  we 
are  up  against  these  propositions,  and  we  have  sim- 
ply got  to  do  the  best  we  can.  Down  there  in 
Kalamazoo  we  put  in  a  few  jack-knives,  cigars,  soda 
fountain,  and  I  guess  we  will  have  to  put  in  a  lunch 
counter. 

John  L.  Wallace:  I  want  to  say  a  few  words 
in  regard  to  Kalamazoo  and  set  things  right  in  your 
eyes.  We  are  up  against  it  in  the  drug  business,  but 
not  as  hard  as  some  people  might  suspect.     I  have 


sometimes  put  up  as  high  as  five  prescriptions  in  one 
day.  Of  course  that  does  not  occur  very  oftwi,  but 
it  has  happened  occasionally.  We  have  one  of  the 
best  drug  organizations  I  suppose  in  the  State  of 
Michigan  to-day. 

We  are  notoriously  known  as  dispensing  drug- 
gists. I  do  not  know  of  a  drug  store  in  Kalamazoo 
where,  if  you  came  in  and  asked  for  something  for 
your  liver  or  a  sore  finger,  we  could  not  give  you 
something  for  it.  I  do  not  know  of  a  druggist  in 
Kalamazoo  who  would  say,  "Why,  I  cannot  tell  you 
this.  You  go  up  to  Dr.  Blank."  Dr.  Blank  happens 
to  run  a  first-class  shop,  and  in  connection  with  it  a 
doctor  who  does  his  dispensing.  Although  Dr. 
Blank  does  not  himself  dispense  his  own  medicines 
he  has  the  doctor  there  who  does  dispense  it,  and  I 
don't  know  of  very  many  druggists  who  would  send 
patients  to  this  physician.  Suppose  he  did.  Where 
would  the  druggist  come  in? 

There  has  been  quite  a  little  discussion  among 
some  of  us  as  to  having  a  "good-feeling"  meeting 
of  some  kind  and  getting  the  doctors  with  us  so  that 
we  get  together  on  this  question.  We  haven't  any 
hope  whatever  of  ever  getting  our  doctors  back  to  a 
sound  basis  of  prescribing.  What  we  have  hopes  of 
doing  is  to  eliminate  to  a  certain  extent  the  prescrib- 
ing of  nostrums.  We  have  doctors  who  deliberately 
and  with  knowledge  aforethought  prescribe  patent 
medicines,  and  they  do  it  in  many  cases  and  in  large 
quantities.  They  buy  patents  for  75  cents  and  sell 
them  to  the  patient  for  a  dollar,  dispensing  them  as 
medicines  and  charging  for  them. 


THE  JOBBER  AS  AN  "ANGEL." 
[Note  by  the  Ei>rroB.— Much  ha*  been  said  during  the 
last  year  or  two  about  the  scarcity  of  drug  clerks.  Many  rea- 
sons have  been  ascribed  for  the  phenomenon.  Among  other 
things  it  has  been  declared  on  more  than  one  occasion  that 
the  jobtier,  in  encouraging  clerks  to  become  proprietors,  has 
aided  in  congesting  the  ranks  of  druggists  and  depleting  the 
ranks  of  clerks.  Secretary  Wooten,  as  we  explained  in  an 
editorial  last  month,  dwelt  upon  this  point  at  the  last  con- 
vention of  the  N.  A.  R.  D.,  and  declared  that  hundreds  of 
young  men,  led  to  become  proprietors  in  this  way,  failed 
utterly  to  make  a  success  of  their  businesses  and  became 
little  more  than  "vassals  of  wholesale  houses."  All  of  which 
lends  point  and  substance  to  the  following  "fable,"  borrowed 
from  the  August  number  of  Modern  Pharmacy.] 

There  was  once  a  drug  clerk  who  suffered  the 
Tortures  of  Ambition.  He  was  tired  of  working  for 
15  Simoleons  a  week.  He  was  Sick  and  Disgusted 
with  13  hours  a  day  of  Hard  Labor,  and  two  even- 
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ings  a  week  and  every  other  Sunday  was  too  little 
time  off  for  a  Man  of  his  Talent  and  Love  of 
Independence. 

He  made  up  his  mind  he  would  Blossom  out  into 
a  Proprietor.  He  would  be  the  Boss,  and  the  Other 
Fellow  would  do  the  Hard  Work.  He  would  Make 
the  Money  and  the  clerk  would  get  along  with  the 
15  per.  He  would  do  as  he  pleased,  go  to  the 
Variety  Once  or  Twice  a  Week,  take  in  a  Ball  Game 
every  other  day  or  oftener,  smoke  Cuban  Havanas 
instead  of  Pittsburg  Stogies,  and  in  short  be  Some- 
body in  the  Community. 

It  was  a  Happy  Dream. 

But  this  Ambitious  Clerk,  with  the  Love  of  Inde- 
pendence sui^ng  through  his  breast  at  a  hot  clip, 
hajd  very  few  Spondulicks  with  which  to  Buy  a 
Store — and  there  weren't  any  storei  lying  around 
loose  to  be  had  for  Nothing. 

At  this  Embarrassing  Juncture  a  polite  and  gen- 
erous wholesaler  offered  to  Help  the  Young  Man  in 
Getting  a  Start.  The  two  hundred  Silver  Dollars 
which  the  youth  had  managed  to  scrape  together 
were  used  as  a  Nest  Egg,  and  the  other  eleven  eggs 
were  furnished  by  the  obliging  Jobber,  who  took  a 
mortgage  on  the  Whole  Nest  just  as  a  Matter  of 
Formality. 

Everything  was  Ready  for  the  Hatching.  A  cheap 
store  with  a  small  stock  was  purchased ;  a  clerk  was 
hired;  a  messenger  boy  was  employed  to  deliver 
goods ;  and  the  Ambitious  Proprietor,  lighting  a 
two-for-a-quarter  Havana,  leaned  in  a  Proud  and 
Haughty  Manner  against  the  rear  show-case  and 
waited  for  the  Rush  of  Customers. 

But  alas  and  alack !  the  customers  came  not.  A 
few  straggled  in  for  a  Postage  Stamp  or  a  nickel's 
worth  of  Rochelle,  but  they  didn't  help  much  to  Pay 
Expenses.  At  the  end  of  the  first  week  it  was  hard 
to  scrape  Enough  Money  together  to  pay  the  clerk, 
and  the  messenger  boy,  not  being  Frantically  Busy, 
was  permitted  to  hunt  for  another  job  until  Things 
Should  Pick  up  a  Bit. 

The  second  week  the  Clerk  was  five  dollars  shy  on 
his  salary,  and  he  decided  to  take  to  the  Long  Tim- 
ber and  Look  Hard  for  Something  Better.  The 
Proprietor,  with  the  Love  of  Independence  still  in 
his  breast,  was  left  alone  on  the  Burning  Deck,  By 
this  time  the  Unwelcome  Fact  had  been  driven  into 
his  Cranium  that  he  had  better  Get  Busy. 

He  decided  to  make  a  Virtue  of  Necessity  and  do 
without  any  help.  He  did  everything  from  cleaning 
Cuspidors  to  Dispensing  Prescriptions  (when  there 


were  any  to  dispense).  He  bought  a  cot-bed  and 
slept  in  the  back  room.  He  worked  sixteen  hours  a 
day.  He  ate  a  ten-cent  lunch  behind  the  counter 
whenever  he  Had  the  Price.  He  Never  went  more 
than  Ten  Feet  away  from  the  Front  Door. 

The  Variety  Shows  he  had  planned  on  seeing  were 
not  for  him.  The  only  Ball  Games  he  saw  were 
those  played  by  the  Neighborhood  Kids*  on  the  street 
outside  the  store.  Instead  of  smoking  Bock  pan- 
atelas  he  took  to  a  clay  pipe  and  Hand-made  long 
cut.  The  independence  that  he  had  Dreamed  about 
was  a  Snare  and  a  Delusion. 

Well,  the  Jobber  'who  had  Befriended  this  Poor 
Youth  soon  wearied  of  his  Philanthropy.  There 
was  Nothing  in  it  for  him,  and  he  Foreclosed  the 
Mortgage.  Out  into  the  Cold,  Unsympathetic 
World  went  the  Youth  with  the  Love  of  Independ- 
ence in  his  Breast,  a  Sadder  but  perhaps  a  Wiser 
Drug  Clerk. 

Moral:  Ambition  without  Brains  and  Sense  is  a 
Dangerous  Thing. 


THE  FREE  ANTITOXIN  EVIL. 
(Note  by  tbe  Editor. — The  druggists  of  several  of  the 
cities  and  States  of  the  country  periodically  have  their 
troubles  with  the  health  authorities  and  the  legislatures  who 
aspire  to  distribute  antidiphtheric  serum  to  any  one  who  may 
ask  for  it  For  the  health  commissioDer  of  a  city  or  a  State 
to  give  free  antitoxin  to  the  indigent  poor  who  cannot  afford 
to  pay  for  it  is  one  thing :  to  give  it  to  everybody,  poor,  well- 
to-do,  and  rich  alike,  is  a  vastly  different  thing.  Just  now 
the  druggists  of  Illinois  are  finding  their  sales  of  antitoxin 
cut  off  by  the  action  of  the  authorities  in  distributing  anti- 
toxin promiscuously,  and  we  are  reprinting  a  recent  article 
of  protest  from  "N.  A.  R.  D.  Notes."  It  seems  quite  likely 
that  the  situation  there  will  result  in  a  concerted  action  on 
the  part  of  druggists  to  prevent  the  next  legislature  from 
being  so  extravagant  and  unjust  in  its  antitoxin  appropria- 
tion.] 

Complaint  has  reached  this  office  to  the  effect  that 
the  humanitarian  efforts  of  the  State  and  local 
authorities  to  save  the  lives  of  the  indigent  poor  by 
providing  them  with  free  antitoxin  has  resulted  in 
gross  abuses  which  deserve  the  serious  attention  of 
the  drug  trade. 

"Notes"  glories  in  the  spirit  of  human  brother- 
hood which  prompts  the  people,  through  the  instru- 
mentality of  their  government,  to  go  down  into  their 
pockets  for  the  wherewith  to  provide  antitoxin  for 
families  whose  financial  circumstances  do  not  enable 
them  to  buy  this  remedy  so  much  needed  in  every 
case  of  diphtheria. 
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But  "Notes"  and  the  retail  drug  trade  object,  and 
object  seriously,  to  the  indiscriminate  giving  away 
of  antitoxin  or  other  drug-store  products  to  people 
who  are  abundantly  able  to  pay  for  them.  On  all 
goods  given  away,  even  when  the  druggist  acts  as 
agent  for  the  health  apthorities,  there  is  no  profit  in 
the  transaction  to  any  one. 

The  druggist  is  willing  and  glad  to  give  his  ser- 
vices in  any  work  of  humanity  which  touches  his 
business.  But  he  insists  that  it  is  an  outrage  for 
well-to-do  people  to  receive  free  antitoxin  simply 
because  they  have  a  "pull"  with  some  easy-going 
doctor.  He  objects  to  being  thus  deprived  of  a 
profit  which  he  earns  and  is  justly  entitled  to  under 
such  conditions. 

On  investigation  we  find  that  in  the  city  of  Chi- 
cago the  health  commissioner  has  installed  a  system 
of  regulations  which  do  not  permit  of  any  marked 
abuse  of  the  municipality's  generosity  towards  and 
kindly  care  of  its  diseased  poor.  We  would  like  to 
hear  from  "out  in  the  State"  and  from  other  States 
as  to  the  conditions  there. 

If  the  druggists  are  losing  a  large  amount  of 


profits  on  the  legitimate  sale  of  diphtheria  serum 
because  of  lax  methods  of  State  and  municipal 
administration  by  which  this  biological  product  is 
given  away  indiscriminately,  it  is  up  to  them  to 
discover  the  irregularities  and  bring  them  to  the 
attention  of  the  proper  authorities.  Let  us  all  act 
promptly  in  this  important  matter. — "N.  A.  R.  D. 
Notes." 


SOME  NOVEL  VIEWS  REGARDING  REREGIS- 
TRATION. 
[Note  by  the  Editor.— Many  arguments  have  been  heard, 
pro  and  con,  regarding  the  advisability  and.  justice  of  the 
renewal  or  re  registration  fees  provided  for  in  the  pharmacy 
laws  of  nearly  all  the  States.  The  Bulletin  has  always  been 
inclined  to  take  the  ground  that  while,  theoretically,  the 
Slate  should  enforce  all  laws  at  its  own  expense,  since  laws 
are  passed  in  the  interests  of  the  public  welfare,  it  is  wise 
in  practice  for  pharmacists  to  pay  the  cost  rather  than  have 
no  legislative  protection  themselves.  For  it  has  often  been 
found  that  legislatures  are  unwilling  to  pass  an  appropriation 
for  the  enforcement  of  pharmaceutical  measures— and  even 
unwilling  to  enact  such  measures  in  the  first  place.  H.  H. 
Green,  of  Bloomington,  111.,  in  a  paper  read  before  the  Illi- 
nois Pharmaceutical  Association,  has  given  still  other  reasons 
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why  the  practice  of  re  registration  should  be  continued  by 
the  pharmacists  of  the  various  States  without  cavil.  We  are 
printing  a  portion  of  Mr.  Green's  paper.] 

I  want  to  urge  upon  any  committee  that  may  be 
appointed  to  take  up  this  question  of  legislative  sup- 
port what  I  consider  to  be  a  very  serious  step.  The 
advantages  of  the  pharmacy  law  are  so  great  as 
compared  with  what  they  would  be  without  it  that 
the  paying  of  a  $1.50  fee  for  the  privilege  of  con- 
tinuing business  as  it  is,  or  even  $10  a  year,  is  a 
mere  bagatelle.  It  is  the  best  investment  that  can 
be  made. 

All  over  the  State  you  will  find  people  inveighing 
against  the  pharmacy  law.  At  the  same  time,  if  you 
will  tell  them  its  advantages  they  will  change  their 
minds.  I  do  not  believe  we  ought  to  accept  State  aid 
if  it  should  be  offered.  In  the  first  place,  when  the 
Board  of  Phafmacy  requires  every  pharmacist  and 
assistant  to  report  to  it  annually,  they  have  an 
absolute  directory  of  all  the  druggists  of  the  State. 

By  this  means  the 'discipline,  which  is  so  essential 
to  the  life  of  the  law,  is  maintained.  There  are,  in 
addition  to  this  one,  many  other  arguments  against 
the  proposition  to  be  taken  care  of  by  an  appropria- 
tion, and  I  can  think  of  none  in  favor  of  it. 


Let  us  suppose  that  State  aid  is  given.  As  we 
know,  there  are  enemies  of  the  pharmacy  law  out  all 
over  the  State,  and  at  every  session  of  the  legislature 
bills  are  introduced  to  repeal  or  mutilate  the  law. 
All  these  enemies  would  have  to  do,  in  case  we  were 
supported  by  State  funds,  would  hi  to  center  their 
fight  on  the  committee  on  appropriations,  and  if  they 
were  strong  enough  to  defeat  the  appropriation,  your 
law  would  be  dead. 

Again,  if  the  Board  of  Pharmacy  is  dependent 
upon  the  legislature  for  financial  aid,  all  sorts  of 
demands  will  be  made  upon  the  Board  of  Pharmacy 
for  registration  of  friends  of  the  members  of  the 
committee  in  return  for  the  appropriations.  Propo- 
sitions of  this  sort  are  quite  common  now,  but  how 
much  worse  it  would  be  if  the  Board  was  dependent 
upon  the  legislature  for  appropriations.  ■ 

The  benefits  derived  from  this  law  are  too  great  to 
have  it  jeopardized  by  any  such  change.  You  can 
well  afford  to  pay  the  annual  fee  of  $1.50,  and 
increase  it  if  necessary.  Do  not  ask  the  State  to 
furnish  the  means  for  carrying  out  the  law.  If  you 
do,  you  deliver  yourselves  to  the  mercy  of  politicians. 

To  my  mind,  such  action  would  be  the  height  of 
folly,  and  I  entreat  you  never  to  take  this  step. 
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i^itized  by  VjOC 
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LETTERS. 


THE  CLERKS  AND  EARLY  CLOSING. 

To  the  Editor: 

I  do  not  expect  the  pharmaceutical  journals  to 
publish  or  comment  very  much  on  the  paper  read  at 
the  recent  meeting  of  the  A.  Ph.  A.,  and  entitled 
"More  to  Think  About."  Anything  favorable  to 
the  drug  clerks  is  extremely  unpopular ;  it  is  "every- 
thing for  the  proprietor."  Drug  clerks  are  not 
considered  these  days. 

In  connection  with  the  movement  for  shorter 
hours  and  Sunday  rest  it  may  not  be  without  interest 
to  note  the  following  from  the  address  of  the  presi- 
dent of  the  Retail  Qerks'  International  Protective 
Association  at  the  convention  held  in  St.  Joseph, 
Mo.,  July  16,  and  which  later  was  referred  to  the 
cooimittee  on  organization : 

"More  effective  plans  should  be  outlined  for  the 
organization  of  the  drug  clerks.  Their  working 
conditions  are  generally  very  bad  and  their  working 
hours  very  long.  If  the  finances  of  the  association 
will  permit,  I  recommend  the  appointment  of  a 
special  oi^anizer  for  the  drug  trade,  said  organizer 
to  be  a  drug  clerk.  I  recommend  to  our  locals  the 
Columbus  plan  of  establishing  drug  sections  in  their 
locals,  giving  the  drug  clerks  the  privilege  of  trans- 
acting the  business  pertaining  to  their  own  callit^, 
electing  their  own  officers  and  reporting  to  the  meet- 
ings of  the  local  such  matters  as  they  deem  advis- 
able." Wm.  F.  Kaemmerer. 

Columbus,  Ohio. 

(NoTS  By  THE  Editob.— Editorial  comment  on  Mr,  Kaem- 
merer's  paper,  "More  to  Think  About,"  will  be  found  else- 
where in  the  present  issue  of  the  Bullettin.  We  need  only 
remark  in  this  place  that  we  have  always  been  in  favor  of 
earlier  closing  and  Sunday  rest,  and  that  we  have  never  lost 
an  opportunity  to  advance  the  movement.] 


ONE  DRUGGIST'S  FIRM  POLICY  REGARDING 

SUNDAY  SALES. 
To  the  Editor: 

I  notice  from  time  to  time  items  and  discussions 
regarding  Sunday  closing,  and  would  like  to  give 
the  plan  which  has  worked  to  my  satisfaction.  We 
make  it  a  rule  not  to  sell  in  our  store  anything  but 
drugs  on  Sunday.  In  a  stand  like  this  it  is  neces- 
sary to  stick  to  the  letter,  for  to  show  partiality  is 
worse  than  to  open  up  and  sell  to  every  one.  When 
the  trade  knows  what  our  rule  is  they  will  not  ask 
for  tabooed  goods.     It  might  be  said  that  to  be 


strict  in  this  way  will  hurt  business.  My  experience 
has  taught  to  the  contrary,  for  since  putting  the 
plan  into  force  our  business  has  increased  not  less 
than  50  per  cent.  I  consider  that  it  is  not  right  to 
live  a  life  supposed  to  be  a  result  of  chance  and 
good  luck,  but  to  trust  to  One  who  giveth  all  things 
to  enjoy.  When  it  is  necessary  for  me  to  keep  alive 
by  desecrating  the  holy  Sabbath  by  an  open  viola- 
tion of  the  commandments,  I  shall  seek  relief  in 
some  other  business.  This  is  a  moral  stand,  but 
let  others  try  it  and  see  the  success  that  will  result 
from  it!  Marion  M.  Inabinet. 

McColl,  S.  C. 


A  SIGNIFICANT  OBJECT-LESSON. 
To  the  Editor; 

After  more  than  two  months'  trial  the  local  drug- 
gists have  not  .only  demon-rtraled  (lie  feasibility  of 
closing  at  6  p.m.,  but  the  volume  uf  business  is  about 
the  same  as  when  we  were  open  till  &  and  10  o'clock. 
This  is  surprising,  particularly  in  my  case,  as  for- 
merly I  did  about  the  same  volimie  of  business  per 
hour  after  6  p.m.  as' during  the  day.  The  only  loss 
we  sustain  is  in  being  closed  all  day  on  Sunday  with 
the  exception  of  one  hour.  We  cheerfully  sustain 
this  loss.  Otto  M.  Harter. 

Norwalk,  Ohio. 


ONE  WAY  TO  APPLY  FOR  A  JOB. 

To  the  Editor: 

Messrs.  Amott,  Lambie  &  Co.  recently  advertised 
for  a  drug  clerk  in  one  of  the  newspapers  on  the 
Island  of  Trinidad,  The  following  letter  was  one 
of  the  answers  received: 

Dear  Sot— Referring  to  your  ad.  in  the  "Mirror"  to-day 
for  an  assistant  druggist,  I  beg  to  offer  my  services  for  the 
job.  I  am  an  expert  chemist,  a  graduate  of  the  Morgue,  and 
can  mix  drugs,  paints,  drinks,  and  any  old  thing — more  par- 
ticularly drinks. 

I  have  had  a  wide  experience  and  can  come  well  recom- 
mended by  many  of  my  bum  friends.  I  have  a  diploma  from 
the  "Central  College  of  Embalming"  which  goes  to  show 
that  what  drugs  I  do  mix  will  surely  kill.  I  have  also  had 
several  years'  experience  in  Kid  McCoy's  saloon  in  New 
York,  where  I  tended  bar  and  acted  as  bouncer.  You  had 
better  give  me  the  job,  for  you  will  no  doubt  find  me  a  valu- 
able asset. 

Salary  is  no  object — I  am  working  for  my  health.  I  can 
only  take  the  place  on  one  condition,  however,  and  that  is, 
that  you  show  me  the  combination  of  the  safe.  Leave  the 
rest  to  me.  Yours  faithfully. 

This  rather  fresh  letter  was  evidently  written  by 
a  New  Yorker  ?    Do  you  not  think  so  ? 

Lynnfield  Centre,  Mass.  GeORGE  ( 


•■  °Gw5§le 
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BASHAITS   MIXTURE;    AN  ERROR  CORRECTED. 

To  the  Editor: 

Referring  to  my  article  entitled  "Three  Familiar 
Preparations"  on  page  510  of  the  December  Bulle- 
tin, I  find  an  error  in  the  formula  of  Basham's 
■mixture.  The  quantity  of  dilute  acetic  acid  should 
"be  1J4  drachms  instead  of  Ij/i  ounces  as  published. 
The  formula  which  I  submitted  to  the  December 
Bulletin  makes  a  clear  preparation,  but  is  not  the 
official  one. 

The  following  formula  for  Basham's  mixture  also 
makes  a  bright,  clear  solution.  The  iron  content 
complies  with  the  requirements  of  the  U.  S.  P.,  but 
the  quantity  of  ammonium  acetate  is  somewhat  less 
than  that  prescribed  in  the  U.  S.  P. : 

Solution  of  ammonimn  acetate.... 2^  ounces. 

Dilute  acetic  acid  3  drachms. 

TiDcture  chloride  of  iron. S  drachms. 

Mix  the  ingredients  in  a  graduate  in  the  order  written.  On 
■close  observation  a  stight  effervescence  will  be  noticed.  Let 
the  mixture  stand  a  moment  and  then  proceed,  adding: 

Elixir  of  orange 1  ounce. 

Glycerin  1  ounce. 

Water  1  ounce. 

New  Carlisle,  Ind.  L.  J.  GraFFORT. 


SPIRIT  OF  PEPPERMINT. 
To  the  Editor: 

I  wish  to  submit  a  formula  for  making  spirit  of 
peppermint  extemporaneously  which  will  correspond 
in  strength  to  the  official  preparation : 

Oil  of  peppermint  100  Cc. 

Tincture    of    peppermint    leaves ,  2S 

per  cent 40  Cc. 

Aicobol,  sufficient  quantity  to  make.  .1000  Cc 

The  tincture  of  peppermint  may  be  made  in  the 
usual  manner  by  macerating  the  peppermint  leaves 
in  alcohol  for  seven  days.  While  this  process  may 
not  be  original,  Bulletin  readers  can,  I  believe,  use 
it  with  benefit.  A.  B.  Robertiello. 

New  York.  N.  Y. 


MAKING  COMPOUND  RESORCIN  OINTMENT. 
To  the  Editor: 

We  suggest  that  in  the  manufacture  of  the  com- 
pound resorcin  ointment,  N.  F.,  the  following 
method  be  used : 

Triturate  the  resorcinol,  zinc  oxide,  and  bismuth 
subnitrate  with  a  small  quantity  of  hydrous  wool-fat ; 
add  the  remainder  of  the  wool-fat,  and  then  the 
paraffin  and  petrolatum,  previously  melted  together. 


and  place  the  mortar  over  a  gentle  heat  until  a  thick 
liquid  is  obtained.  Remove  the  mortar  from  the  fire 
and  add  the  oil  of  spike.  Triturate  constantly  until 
cool.  C.  H.  McMuRRAY,  Ph.G. 

Abbeville,  S.  C.  B.  O.  Berry,  Ph.B.,  Ph.G. 


WHAT  DO  YOU  THINK  OF  THIS? 
To  the  Editor: 

I  am  enclosing  a  little  note  which  just  came  in. 
It  might  cause  a  laugh  from  some  of  the  readers  of 


the  Bulletin  if  you  care  to  publish  it  The  cus- 
tomer evidently  wanted  some  insect  powder  and  a 
powder  gun  to  use  it  with.  H.  A.  Sanger. 

Minneapolis,  Minn. 


SHE  WANTED   IT  STRAIGHT! 
To  the  Editor: 

The  Other  day,  while  in  the  store  of  Don  Ray  & 
Co.  at  Gait,  California,  a  little  girl  brought  in  the 
attached  order.     Being  a  little  different  than  any- 


thing  I  have  ever  seen,  I  thought  you  might  like  to 
use  it  in  the  Bulletin:  Evidently  the  patient  didn't 
believe  in  aromatic  cascaras !        Carson  Angel. 

Alameda,  Cal. 


PROM  IRELAND. 

To  the  Editor: 

I  am  a  subscriber  to  your  Bulletin,  and  we  cer- 
tainly have  nothing  on  this  side  the  pond  to  equal  it, 
and  I  get  some  very  valuable  hints  in  it.  I  look 
forward  eagerly  for  it,  although  it  is  a  fortnight  late 
when  I  get  it,  but  still  it  is  new  to  me  when  it  arrives. 

Belfast.  Ireland.  /--■  H.  TODD. 

Digitized  by  V.iOOQ  IC 
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BUSINESS  HINTS. 


Two  Neat  Cards^ 

These  ads.  are  attractive.  They  are  refreshingly  differew 
from  the  usual  effort  along  these  lines.  The  talk  is  something 
more  than  a  mere  business  announcement  that  So-and-So  sells 


i  Delicate  Throat 

Cold  and  Grippe 
Tablets 

Probablr  joa  haven't  had  an; 
trouble  (or   •even)    monlhi,  but 

Cool  nigbU  >nd  snappT  n»n>- 

minderi  of  a  delicate  throat. 

If  TOU  arow  boarK  without  any 
apparent  reuon.  if  an  ugly  lilUe 

hack  ariKa.rou  need 

Syrup  of  White  Pine 
and  Tar 

WILLCURKACOU) 
IN  A  DAY 

TheT  are  ■  OBlck.  anro.  ud 

MlUbl*    cure    for    the    grippe. 
cold>.   headache,   and   neuralgia. 
leavin*  no  bad  afler-effecti. 
Aik  about  them. 

Ilsoirtheiandheala. 

Betl  of  all.  it  prevcou  (bOK 
severe  ipaimi  ot  couahiog  which 
are  to  lifcelji  to  produce  »rene» 
ol  the  lungi. 

Price.  29  CenU 

MONEY  REFUNDED 

IF  NOT  SATISFACTORY 

PRICE,  25  CENTS 

FDUUNN'S  nusMAcr, 

Fohrmann's  Pharmacy 

t.  Cqritol  Md  Eiihlh  Slmt 

E.  Ca»lt«l  mi  EUhth  Su. 

CPU 

Ni«Mi  S".-tJES3inS 


EpiS'3_?;;r  "^ 


25c  U  vulu  25c 

Cough  Cure 


Advertiaing  an  Emollient  Cream.— 

With  the  advent  of  winter,  druggists  generally  will  be 
pushing  an  emollient  cream  for  the  relief  of  chapped  skin.  A 
good  ad.  for  the  purpose  is  particularly  seasonable.  Below  we 
are  printing  in  reduced  size  a  circular  issued  by  Judd's  Phar- 
macy, West  Hartford,  Conn.    It  may  be  read  at  a  glance: 


cough  syrup  at  a  certain  address;  but  at  the  same  time  it  has 
the  virtue  of  brevity.  The  paper  is  white  cardboard,  the  ink 
blue.  We  reproduce  typographical  arrangemenL  These  cards 
may  be  wrapped  in  counter  packages  or  they  may  be  inserted 
in   Seidlitz-powder  and  headache -powder  envelopes. 

Advertising  a  Cough  Cure. — 

Wilkinson  &  Co.,  Keokuk,  Iowa,  publish  a  little  pink  sheet 
which  has  the  tone  of  an  informal  business  talk.    The  text  is 


YOUR  CHAPS 
DISAPPEAR  LIKE  MAGIC 


WHEN  YOU  USE 

FLORODORA  CREAM 

Good  for  your  Hands 
Good  for  your  Pace 

Good  for  your  Lips 
Good  for  Stiavers 
Good  for  Chaps 
Good  for  Girls 
Good  for.  Ladies 
Good  for  Men 

Good  for  25  cents 


THEN  YOU  WILL  SAY 
GOOD  FOR  JUDD 


An  Ethical  Circular. — 

Hynson.  Westcott  &  Co.,  Charles  and  Franklin  Streets, 
Baltimore,  are  known  to  be  "ethical"  pharmacists.  Their  busi' 
ness  comprises  no  side-lines  whatsoever,  not  even  toilet  goods 
and  sundries,  and  is  given  up  entirely  to  legitimate  pharmacy. 
In  many  respects  it  is  the  most  remarkable  drug  store  in  the 
United  States,  and  considering  the  limitations  of  its  field  it 
is  all  the  more  surprising  and  gratifying  that  a  building  com- 
prising' three  stories  and  basement  is  required  to  transact  the 
business.  In  a  recent  circular  addressed  to  the  medical  pro- 
fession Hynson,  Westcott  &  Co.  outlined  their  policy  in  the 
following  language,  which  evidently  flowed  from  the  literary 
pen  of  Mr.  Hynson  himself: 

"FOUNDATION    OF    OUR   FAITH." 
We  believe  that  careful,  disc  rim  iaaiing:,  aad  camcientioui  pbnicUni 


and 


e.tly 


to  encourage  and  fcaTleuIy  advocate  the  support  of  a  1 
continue!  to    faithfully   follow    a>   JU 
POLICY 
t.  The    rigid    eicluiion   of   all    irrelevant  ao^MIled    aide   1 
.     The    condemnation,    non-advertwement    and    non-aale 


ill  take 


1  second  person  with  the  same  freedom  which  one 
might  employ  in  speaking.  A  glance  at  the  cuts  indicates  the 
character  and  function  of  the  preparation  advertised. 


?S';ir 


-DuMe  required 
a  wQl  nuke  it 
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A  Phannaceutical  Window  Trim. — 

The  Buu£TiN  has  always  contended  that  an  attractive 
window  trim  can  be  constructed  out  oi  strictly  pharmaceutical 
material.  The  truth  of  this  contention  ts  evident  from  the 
accompanying  photograph,  exhibiting  a  display  in  the  window 
of  the  Physicians  Pbannacy  Co.,  of  Youngstown,  Ohio. 

Everything  in  it  pertains  to  prescription  work.  A  long 
placard  extending  completely  across  the  window   reads   "A 


Two  Suggestive  Ads. — 

There  is  one  way  whereby  the  druggist  may  prevent  depart- 
ment stores  from  taking  the  business  on  bay  rum  and  witch 
hazel.  Let  him  carry  a  better  quality  of  these  product^  and 
advertise  the  fact  in  a  clear,  forceful  manner  to  his  patrons. 

6.  S.  Cooban  &  G>.,  of  Chicago,  have  gotten  out  some 
convincing  ads.  on  these  products.  The  druggist  whose  witch 
hazel  contains  IS  per  cent  of  alcohol,  and  whose  bay  rum  is 
manufactured  from  a  pure  oil  of  bay  or  a  superior  bay  laurel, 
need  have  no  hesitancy  about  using  some  such  method  to 
exploit  them.  The  department  store  products  simply  won't 
bear  comparison,  and  a  little  forceful  advertising  will  soon 
apprise  the  people  of  the  fact. 

We  reproduce  Mr.  Cooban's  ads.  as  follows: 


Few  Articles  that  We  Use  in  the  Compounding  of  Medicines." 
This  idea  is  carried  out  by  an  assortment  of  utensils,  drugs, 
and  chemicals.  Any  one  who  observes  the  arrangement  closely 
will  detect  much  symmetry  in  what  at  first  glance  appears  to 
be  a  mere  collection  of  utensils  and  packages.  The  objects 
are  well  placed.  Certainly  the  whole  display  is  in  good  taste. 
Any  exhibit  which  exploits  the  prescription  end  of  the  busi- 
ness b  well  worth  the  effort. 

An  Anniveraaiy  Circulkr. — 

D.  Chas.  O'Connor,  proprietor  of  the  White  Drug  Store  in 
Fitchburg,  Mass.,  is  a  hustling  and  resourceful  druggist  We 
have  had  occasion  to  reproduce  several  of  Mr.  O'Connor's 
windows  from  time  to  time.  It  is  now  our  pleasure  to  say 
a  few  words  regarding  Mr.  O'Connor's  fourteenth  anniversary 
week,  celebrated  a  month  or  two  ago. 

A  handsomely  printed  and  illustrated  circular  of  four 
pages  was  gotten  out  to  annotmce  the  affair,  and  it  was  9^ 
by  12!/^  inches  in  size.  A  cut  of  the  interior  of  the  pharmacy 
appeared  on  the  first  page.  In  order  to  make  the  anniversary 
week  one  of  unusua}  interest  to  the  people  of  Fitchburg,  special 
prices  and  bargains  were  offered.  Thus,  a  5-cent  post-card  was 
given  free  with  every  IS-cent  purchase  of  post-cards,  and  a 
lO-cent  card  free  with  every  25-cent  purchase.  A  25-cent 
cake  of  imported  soap  was  thrown  in  with  every  50-cent 
purchase  of  a  certain  line  of  toilet  soaps.  A  2S-cent  box  of 
face  powder  was  wrapped  up  gratis  with  every  25-cent  box 
of  a  certain  brand  of  violet  toilet  paper — and  a  number  of 
similar  offers  were  made.  No  fewer  than  4600  copies  of  the 
circular  were  distributed  from  door  to  door  throughout  the 
city,  while  200  were  posted  to  names  on  a  special  mailing  list 
and  200  more  distributed  in  the  store.  The  week  was  a  suc- 
cessful one,  and  the  last  three  days  of  the  sale  far  exceeded 
anything  in  Mr.  O'Connor's  experience. 


DISTILLED   EITRACT 

IMPORTED 

WITCH 

HAZEL 

BAY  RUM 

(HAHAHELIS) 

Th*  m«iy  uiu  lo  which  thii  lons- 



■ned  remedy  »□  be  luccciifully 

applied  .re  known  lo  every  pru- 
dent houMwife.     It  is  indeed  a 

A  Delli^Ahil  TaUet  NcceuUy. 

roR  mruHU  etbs-Rc- 



ihrouih  the  day- at  nighl 

Tbis  la  a  Bay  Rum  that  «e  feel 

lay  a  »oit  wet  cloth  on  them. 

roi  sou  nrr- Simply 

to  the  acalp.  reiiviiiE  to  the  hair. 

An  immediate   relief  will 

and  ill  uic  will  prevent  dandrulT 

and  retain  (be  hair  in  ita  natural 

rOI  CATUU- Dilute  one. 

■  loaiy  luster. 

half    and    iduH    up    [he 

Some  Bay  Ruma  on  the  tnarket 

roi   ULCMs  'm  old 

the  doubtful  inaredients  of  which 

sons-Reduce  with  aofc 

they  are  made  up.    Ours  is  an  im- 

water and  handase  the  af- 

ported Bay   Rum— the  very  beat 

fected    parti   with   a  uft 

that  can  be  offered.    It  ia  put  up 

linen   clolh    that  ia   kept 

in  >  balC-pint  botde-highly  per- 

fumed-and  the  price  ia 

can  Euaranleeiti  worth.    Itia 

one  of  the  best  aellers  in 
our  atock. 

25  Cents 

Pric«.  15fi  and  25c  a  Botlle 

= 

B.S.COOBAN&GO. 

B.S.GOOBAN&CO. 

SS9  W.  Ud  5(,  CaiCAOO. 

snw.<uSL.ciici(». 

Sending  Soap  Samples  to  Cuatomers'  Houses.^ 

Some  months  ago  Mr.  Chas.  J.  Fuhrmann,  Washington, 
D.  C,  gave  away  1000  cakes  of  soap  by  way  of  advertising. 
They  proved  very  effective  in  securing  new  customers,  while 
many  old  patrons  also  bought  some  of  the  soap  thus  exploited. 
The  samples  cost  ZH  cents  a  cake  in  lots  of  1000.  They  were 
distributed  at  bouses  where  the  door-bell  was  answered.  "My 
boys  did  the  work,"  says  Mr.  Fuhrmann,"  so  none  was  wasted 
by  leaving  several  cakes  at  one  place.  In  diirway  I  covered 
a  large  territory  around  my  storcjllized  by  VjOOvIC 
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PRACTICAL  PHARMACY. 


Alcohol  Percentagca  and  the  Pood  and  DnigB  Act— - 

The  food  and  drugs  act  specifies  that  the- percentage  of 
alcohol  and  certain  narcotics  must  be  stated  upon  the  label  of 
all  medicaments,  and  the  Board  of  Food  and  Drug  Inspection, 
in  interpreting  the  act,  have  given  very  little  latitude  in  the 
determination  and  statement  of  alcohol  percentages.  That  a 
greater  dpgree  of  latitude  should  be  permitted,  and  that  the 
alcoholic  content  of  a  fluidextract,  for  instance,  may  vary 
considerably  after  the  product  is  manufactured,  are  important 
points  which  have  recently  been  brought  out  by  Prof.  John  Uri 
Lloyd  in  an  article  in  the  Eclectic  Medical  Gleaner.  Profes- 
sor Lloyd  emphasizes  the  fact  that  fluidextracts  and  certain 
other  alcoholic  liquids  are  likely  to  throw  down  precipitates, 
in  which  event  the  supernatant  liquid  becomes  stronger  in  its 
percentage  of  alcohol.  Thus  a  fluidextract  that  contains  50 
per  cent  of  alcohol  when  freshly  made  will  assay  above  BO  per 
cent  if  any  sediment  be  thrown  down,  and  "the  alcoholic  pro- 
portion increases  in  accordance  with  the  amount  of  precipitate 
which  separates  out." 

In  order  to  get  at  the  eract  facts.  Professor  Lloyd  took  a 
number  of  resin-bearing  liquids  of  known  alcoholic  strength, 
mixed  them  with  their  own  bulk  of  water,  and  allowed  the 
sediments  to  separate.  The  supernatant  liquids  were  then 
assayed.  The  result  was  multiplied  hy  2,  as  the  preparations 
were  only  half  the  strength  of  the  original  liquids.  In  each 
instance  there  was  a  decided  increase  in  the  proportion  of 
alcohol,  as  shown  in  the  following  table: 


Naks, 

Fre«iil)-  a»>yed. 

AflEr  preci  pita  lion 

;odoj>h»llum 

i  - 

»„,..,.,.     . 

gfc::::::::::;::: 

Professor  Lloyd  is  thus  led  to  the  belief  that  the  govern- 
ment will  need  to  investigate  the  facts  carefully,  and  will  find 
it  necessary  to  make  proper  allowances  for  inevitable  changes 
in  alcoholic  strength. 

Three  N.  F.  PreparationB.— 

The  Committee  on  the  National  Formulary  is  inviting  sug- 
gestions for  the  betterment  of  the  book.  We  reprint  from 
the  Bulletin  of  the  A.  Ph.  A.  three  criticisms  which  the  com- 
mittee has  elicited. 

Magma  Magnesia. — E.  A.  Sennewald,  St.  Louis,  writes; 
After  repeated  trials  we  find  the  magma  or  precipitate  will 
not  gather  sulficienlly  to  allow  it  to  be  taken  up  on  the  strain- 
ing-doth. We  have  decanted  five  or  six  times  in  each  experi- 
ment, and  always,  at  the  last  decantation,  the  magma  which  is 
left  amounts  to  IBOO  or  2000  Cc. 

Syrupus  Rubi  Aromaliais.—].  M.  Francis,  Detroit,  Mich., 
calls  attention  to  a  mistake  in  the  formula  and  directions 
which  results  in  the  production  of  lOM  Cc  instead  of  lOOO 
Cc.  of  synip.  He  su^ests  that  instead  of  directing  450  Cc. 
of  blackberry  juice,  300  Cc.  should  be  added  to  the  percolate, 


and  then,  after  the  sugar  is  dissolved,  enough  more  should  be  - 
used  to  make  the  product  measure  1000  Cc, 
,  Elixir  Quininig  el  Phosphatum  Composilum. — George  L. 
Kelley,  Everett,  Mass.,  writes  that  this  elixir,  prepared  accord- 
ing to  directions,  forms  a  precipitate  after  two  or  three  days. 
He  has  tried  various  experiments,  such  as  using  freshly  pre- 
pared syrup  of  calcium  lactophosphate,  increasing  and  dimin- 
ishing the  amount  of  alcohol  and  of  potassium  citrate,  the 
addition  of  citric  and  phosphoric  acid  in  partial  replacement 
of  the  latter,  and  the  substitution  of  miiriate  and  glycero- 
phosphate of, quinine  for  the  sulphate.  The  only  perceptible 
inhibition  of  precipitation,  and  that  was  but  slight,  was  gained 
through  diluting  the  product,  one-third  to  one-half,  with 
water. 

Ftuldextract  of  Senna. — 

Edward  S.  Dawson,  in  a  paper  read  before  the  New  York 
State  Pharmaceutical  Association,  comments  on  fluidextract 
of  senna.  A  call  for  syrupus  sennse,  U.  S.  P.,  from  a  spe- 
cialist on  children's  diseases  started  him  to  studying  the 
formula  for  the  fluidextract.  This  interested  him  because  the 
official  process  aimed  at  depriving  the  senna  leaf  of  its  griping 
principle.  He  made  up  1500  Cc.  of  the  fluidextract  and 
observed  the  following  facts  about  the  amount  of  menstrua 
employed  and  the  cost  of  the  finished  product:  To  thoroughly 
exhaust  1500  grammes  of  Alexandria  senna,  iii  No.  30  pow- 
der, Mr.  Dawson  used  5025  Cc.  of  alcohol.  While  this  quan- 
tity of  menslruTim  may  have  been  excessive,  his  only  gauge 
for  the  exhaustion  of  the  drug  was  the  color  of  the  percolate. 
Until  this  was  only  slightly  tinged  with  green,  that  volume  of 
alcohol  had  been  used.  After  the  drug  had  been  exhausted 
with  alcohol  and  then  air-dried,  the  balance  of  the  process  was 
easy  and  yielded  a  fluidextract  of  a  dark-brown  color,  with  a 
pronounced  but  not  unpleasant  odor,  and  a  sweetish-bitter 
taste.  What  surprised  him  in  the  manufacture  of  this  fluid- 
extract  was  the  quantity  of  menstrua  employed,  that  of  alcohol 
being  5035  Cc,  that  of  diluted  alcohol  5750  Cc,  or  an  ap- 
proximate total  of  TWO  Cc,  of  alcohol.  This  fluidextract  cost 
him  about  S1.75  per- pint,  but  had  he  used  a  still  for  the 
recovery  of  a  part  of  the  alcohol,  this  cost  would  have  been 
somewhat  reduced.  Mr.  Dawson  has  not  had  a  call  for  syrup 
of  senna  since  making  the  fluidextract,  and  he  thinks  this 
preparation  will  not  become  popular  in  his  section  of  the 
Slate. 
A  Formula  for  Liquid  Soap. — 

For  a  good,  cheap,  liquid' soap  I.  V.  S.  Stanislaus,  Ph.G., 
B.S.,  suggests  the  following  preparation: 

T»lte  of 

Place  in  a  itranK  and  capaciou*  boille  and  add  a  lolulion  of 

PoiaisiuiB  hydroxide   (U.  S.  P.) «  gramnea, 

in  a  mixltire  of 

Akobol     100  gruBOiei. ' 

Waler.  dxttilled   ISO  gramme). 

Agitate   the  mixture  vigarousljr  during  twentj-four  bauri.   or   tinlU 
it  ia  complelely  Mponified.      Mix  Out  product  with 

Alcohol     too  sramiDcs. 

Water,    dillilled    »00  grammes. 

Perfume  with 

Oil  of  bergamot. 

Oil  of  orange, 

Oil  of  cassia, 

Oil  of  apearmint,   of  each    3  gnmmei. 

The  above  liquid  soap  made  by  cold  saponification  posts 
less  than  twenty  cents  per  pii^^i^an^^Yft^Wli^^^^^iQ  IC 
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QUERIES. 


In/ormatioH  is  given  in  this  departme*t  uniUr  the 
folUrwing  eonditions  only:  (i)  No  queries  are  answered 
by  tnail;  {t)  queries  must  reach  us  before  the  ijlh  of 
the  month  to  be  answered  in  the  BiJUixtai  of  the  month 
following;  (j)  inquirers  must  in  every  instance  be  reg- 
ular subscribers;  and  {4)  names  and  addresses  must  be 
affixed  tc  all  communications. 


Regarding  the  Food  and  Drug  Law  of  Arkansas. 

J-   L.— We  have  submitted  your  questions  regarding  the 

pure  food  and  drug  law  of  Arkansas  to  Mr,  C.  M.  Woodruff, 

a  E>etroit  attorney  who  has  made  a  considerable  study  of  food 

and  drug  legislation,  and  we  are  quoting  his  reply  as  follows : 


etcMd  tSOO  on  the  Grit  canvidion,  etc.,  for  minnfacIuriDa;  within  the 
Stite  an  mdolterated  or  mlibrandcd  drug,  while  no  peaalty  is  proTided 
for  ullinji  il.  Nerertbcieu  the  urae  iaw  providu  thai  tiie  oB^ccn 
charied  wiib  the  enforccaient  df  the  law  mar  condemn  for  deitneCion 
■  dmf  offered  for  aale  which  tlier  ihall  deem  lo  he  adulterated  or  mi*- 
branded-      Whether  the  courti  would  lustain  thia  proviaion  of  thie  Uw 

It-  muat,  oi  eonrae.  be  andentoDd  that  oeither  the  Federal  nor  an* 
St*le  law  make*  it  unlawful  to  aell  a  dru(  product  simply  became  it  a 
not  guannteed.  It  it  merely  provided  that  when  a  dealer  has  told  or 
offered  for  Mle  ■  product  which  la  lawfullr  ucertained  to  be  adulter- 
ated, he  iball  not  be  proaecuted  If  he  can  eatabllah  a  guarantr  (wni  by 
tkt  forty  from  wkirm  A#  furchiutd -the  drui.  whereupon  lach  party 
■hall  pay  the  penalty  lottead.  Thia  proviatrm  can  have  no  practical 
effect  under  the  State  law  of  Arkaniaa  a*  It  itaoda  at  preient.  dace 
the  mnufactorer  ii  the  only  one  In  any  erent  upon  whom  ■  penaltrcan 
lie  impoaed,    ud  the  proviaion  doea  not  contemplate  the  exemption  of 


The  question  that  really  concema  jon  ii:  Will  the  officeti  who  1..- 
iharged  with  the  enforcement  of  the  law  h»e  the  power  to  eondetno 
o  be  deatroyed  valuable  producta  on  your  ihelyea  which  they  may  deem 
.0  be  misbranded  or  adnlteratcdp  Inasmuch  ai  preacriptiotu  art  exempt 
from  the  proTialona  of  the  law,  wa  think  in  any  event  thoae  producta 
on  jtim  ahelTes  which  are  kept  for  your  prewaiptioo  busbeaa  wtll  not  be 
subject  to  this  deslructloD  clauae.  Pharmaceutical  nsnufictnren  gen- 
erally provide  correction  labels  for  iiKh  of  their  products  at  contain 
alcohol  and  other  ingredients  not  already  named  on  the  label,  and  we 
_  .1...  —  — u L 'acturer  Interested  (or  these  labels  with 


Polish  for  Bars  and  Counters. 
J.  N.  S.  wants  a  bar  polish  which  does  not  contain  gasoline 
or  benzine.    The  followmg  formulas  have  been  recommended: 

(1)     Linaeed  oil   ,...B  ooneet. 

Stale   at 8  ouaeea. 

Hydrochloric  aeid   1  ounce. 

Alcohol,  K  per  cent 1  ootice. 

White  of  1  egg. 
Uix.      Shake  before  uaini.     Clean  out  the  dust  and  dirt,  o^of  an 
appropriate  broah,  or  a  bit  of  cloth  wrapped  around  a  itick;  then  apply 
the  mixture,  with  a  toft  bruib  or  a  bit  of  cotton  wrapped  in  tUk.     In 
fact,  any  conrenient  method  of  applying  it  will  tolBce. 

(t)     Japan  wax  1  af.  ounce. 

Oil    of  turpentine S  fluidouDCet. 

Linseed  oil   IS  fluidouncea. 

Alcohol     S  fluldounces.     ■ 

Solution  of  potash iK   fluidanncea. 

Water  to  make S3  fluidouncet. 

Dlsaolve  the  wax  in  the  turpentine  and  add  the  other  ingredients, 
diluUu  the  potash  solotion  with  the  water  before  adding  It  to  the  other 
incTcdlents.     Stir  the  mixture  briskly  until  it  is  well  muted. 

Remedies  for  Head  Lice. 

C  H.  S.  wants  a  safe  and  effective  remedy  for  head  lice. 

Staphisagria  is  employed  as  a  local  application  for  the 
destruction  of  lice  and  itch-mite.  For  this  purpose  it  may  be 
applied  in  an  ointment  or  in  a  lotion  composed  of  equal  parts 
of  the  fluidextraa  and  ether.     Applied  to  an  abraded  sur- 


face, however,  it  will  cause  much  irritation,  and  care  must 
be  employed  in  its  use. 

The  o6Scial  cresol  compound  ought  to  be  effective  if  used 
in  a  one-per-cent  solution.  Some  of  the  medicinal  soaps  on 
the  market  inhibit  the  growth  and  reproduction  of  these 
parasites.    Germicidal  soap  (McGintock)  is  especially  ttsefol. 


Worm  Remedies. 
W.  A,  S.— (1)  Troches  of  santonin,  U.  S.  P..  are  recom- 
mended for  a  vermifuge. 

(I)     Santonin    BO    graini. 

Tragscsnth.  fine  powder........ fiO  graina. 

Orange-flower   water    lufficient 

Triturate  the  santonin  to  fine  powder,  add  the  tragieanth  tnd  tngar, 
mix  the  Ingredlenu  well,  make  Into  a  maaa  with  Ibe  water,  and  divide 

These  are  the  "troches  of  santonin"  of  the  TJ.  S.  P.     Plain 
water  may  be  substituted  for  the  orange-flower  water. 

The  dose  for  a  child  1  year  old  is  I  lozenge  night  and 
morning;  of  a  years,  2  lozenges;  of  4  years,  3;  of  B  years,  4; 
of  10  years  or  more,  5  to  7  lozenges ;  in  all  cases  to  be  taken 
twice  daily,  and  continuing  until  worms  are  evacuated. 
(S)    Fluldextract   of  ipigelia 1  flnidraebiDt- 

Pluldexiracl  of  teona 1  fluldracbna. 

Fluldextract  of  bockthom 1  Utiidonnce. 

Santonin   M  grains. 

Alcohol    i   fluidouncet. 

Simple  tyrup,  eoougli  to  make 10    fluidOBOcet. 

Uake  the  cacao  into  a  amaoth  paste  with  a  portion  of  the  aymp,  heat 
the  mixture  to  boiling,  allow   it  to  cool,   dlBMlve  the   santonin   in  the 
alcohol,  add  the  fiuldextracts,  then  the  chocolate  syrup  and  the  1 
of  the  aynip,  and  mix  the  whole  by  agitation. 


Tinclure  of  Larkspur  Seed. 
J.  M,  H.— H.  M.  O'Neil  contributed  the  following  formula 
to  the  Kansas  City  meeting  of  the  American  Pbarmacentical 
Association  two  or  three  years  ago: 

Larkspur  seed   100  Gn. 

Fotaatium  carbonate    10  Gm. 

Alcohol    £00  Cc. 

Water,  enough  to  make 1000  Cc. 

Hix  the  larkspur  and  the  potaarinm  cartionsle  with  SOO  Cc.  of  water, 
boll  the  mixture  for  five  minutes;  when  cold  add  SOO  Cc.  of  alcohol, 
mix  and  atraln,  and  paaa  tuSdent  water  through  the  strainer  to  make 
the  product  meaaure  1000  Cc;  if  not  sufBcienlly  clear,  filter  through 
paper. 

Mr.  O'Neil  Stated  that  this  formula  was  originated  by 
Mr.  A.  W.  FirtK  It  had  been  used  by  Mr.  O'Neil  for  some 
years,  and  he  believed  that  it  was  owing  to  the  superior 
quality  of  the  preparation  over  that  generally  manufactured 
that  so  large  a  sate  had  been  worked  up  for  it  The  usual 
method  is  to  macerate  the  seed  in  alcohol  for  a  continued 
period,  and  this,  observed  Mr.  O'Neil,  produces  a  pale,  straw- 
colored  tincture,  containing  a  slight  percentage  of  the  active 
principle,  delphinine,  and  being  of  uncertain  strength. 


Elixir  of  Terpin  Hydrate  with  Wild  Cherry. 
•  W.  M.  B. — Francis   Henn  gave  some  formulas  for  this 
preparation  at   a   meeting   of   the   Missouri   Pharmaceutical 
Association.    The  following  is  a  specimen ; 

Terpin  hydrate,  powdered SES  grains. 

Alcohol,    deodorlied 11  Buidounees. 

Fluldextract   wild   cherry,   U.  S.  P...S  floldounces. 

Glycerin     t  fluidounces. 

Tincture  vanilla,  U.  S.  P >  fluldiacbras. 

Dittotve  the  terpin  hydiate  In   the  alcohol,  add   the  glycerin,  Suid; 
extract  of  wild  cherry,  and  the  tincture  of  vanilla.     Mix  thamughlr  and 
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I    filter 


until  ii 


*    wetl-wetlcd    filter. 
■  brilliinily  cle«f- 


[eeiter 


Note. — Each  fluidrachm  contains  two  grains  of  terpin  hy- 
drate and  'Seven  and  a  half  minims  oi  fluidextract  of  wild 
cherry  bark  of  the  United  States  Pharmacopceia. 

In  order  to  include  codeine  in  this  combination  dissolve  IS 
grains  of  codeine  phosphate  in  %  ounce  of  water' and  add  the 
solution  to  a  pint  of  the  elixir.  Thus  each  fluidrachm  will 
contain  one-eighth  grain  of  the  codeine  salt. 


Automatic  Mechanisms. 
J.  L, — A  small-  clock-work  motor  suitable  for  driving  i 


toy 


machine  in  a  window  display  may  be  secured  from  a  number 
of  places.  We  refer  you  to  the  Hubley  Manufacturing  Co., 
Lancaster,  Pa.;  also  to  IngersoU  &  Bro.,  51  Maiden  Lane, 
New  York.  A  clock-work  motor  might  not  run  long  enough 
to  be  satisfactory.  It  that  event  you  may  want  an  electric 
motor.  The  latter  may  be  obtained  from  Eimer  &  Amend, 
New  York,  or  the  Western  Electric  Co.,  Chicago. 


Compound  Elixir  of  Glycerophosphates. 
M.  J.— H.  A.  B.  Dunning,  writing  in  the  April  Bullctik, 
1906,   gave  the  following   formula   for   elixir   of  glycerophos- 
phates compound.     It  contains,  among  other  ingredients,  iron, 
quinine,  and  strychnine : 

Cilcidm  ElrceropboBpbale    ISS  trains. 

Sodium  glyccrophasphate  1S3  (rain*. 

Iron   glj^ceropliosphate    It  giaina. 

Maonnese   glycerophoaphate    IS  graini. 

Qninlne  iljrceropbcKihaic    S  graiiu. 

SlryehaiiM  ■Ijrceropaoaphate    1  grain. 

ffljKerin    a  ounces. 

Snsp   ■ 1  ounc«i. 

AlcoEol  1  ounce. 

Sodium  citrate   M  ounce. 

Acid  hypophoiphoroui,  GO  per  cent. 6  minima. 

The  calcium  slrcerophoapbate  i*  rubbed  imooth  with  glycerin  and 
then  e  ouneea  of  water  added.  To  thii  aoluiion  ii  added  the  aodium 
llTcerophocphale,  diiaolved  in  one-half  ounce  of  hoi  water.  The  iron 
■iTcerophoaphate,  manganeie  glycerophoaphate,  and  sodium  citrate  are 
mixed  with  one  ounce  of  water  and  heated  until  diaaolved.     The  quinine 

Stjceropbotldiale  and  nrychnine  glyceropbosphale  aie  miied  with  one- 
■If  ounce  of  water  and,  having  added  the  hypaphoBphora*  acid,  a 
wanoed  until  iolatioa  ia  effected.  Theie  loluliona  are  then  all  miied 
together,  the  tyiap  poured  in,  and  the  alcohol  and  enough  water  added 
to  make  IS  ounces. 

The  important  feature  of  this  formula  ia  that  instead  of 
using  citric  acid,  which  is  incompatible  with  calcium  salts  in 
solution,  due  to  the  tendency  to  form  the  insoluble  calcium 
citrate,  hypophosphorous  acid  is  employed.  Furthermore, 
there  is  only  sufficient  sodium  citrate  present  to  be  entirely 
occupied  with  iron  salt,  and  its  presence,  according  to  the 
experience  of  the  writer,  causes  no  precipitate  with  the  cal- 
cium salt,  but  is  of  value  in  effecting  a  clear,  greenish-yellow, 
attractive  solution.  The  quantity  of  alcohol  directed  in  the 
formula  is  not  sufficient  to  cause  precipitation  and  is  desir- 
able as  a  preservative.  Either  the  syrup  or  glycerin,  or  both, 
may  be  increased  in  amount,  and  the  water  decreased  if 
thought  desirable  to  make  a  heavier  liquid. 

A  Dry  Shampoo. 
I.  A.  W. — Preparations  of  this  character  are  highly  spir- 
ituous.   The  following  is  a  typical  formula: 

Wbite   Cattile  utp 1  drachm. 

Oil  of  lavender 1  drachm.' 

Alcohol    S  ounce). 

Water     S  ounce*. 

Macerate  for  ■  dar  oritwo.  filter,  and  add 

Ammonia  water,  lO-per-ceal 1  otince. 

Mix.  

Transfer  Paper. 

J.  L. — Rub  into  thin  white  paper  a  mixture  of  6  parts 
lard  and  1  part  beeswax,  with  sufficient  fine  lampblack  to  give 
it  a-^ood  color;  apply  the  mixture  warm,  and  not  in  excess. 

Under  exactly  the  same  conditions  use  a  compound  con- 
sisting of  2  ounces  of  tallow,  yi  ounce  of  powdered  black- 
lead  (graphite),  %  pint  linseed  oil,  and  enough  lampblack 
to  produce  a  creamy  consistence. 


Asthma  Powder. 
J.  C.  C. — We  do  not  publish  the  formulas  of  proprietary 
preparations.     But  the  following  compound  may  serve  your 
purpose.    It  is  known  as  Mackenzie's  asthma  powder: 

Idbeli*     1  ounce. 

Black  tea    1  ounct. 

Stramonium    1  ounee. 

PotaMium  nitrate   1  ounce. 

Fennel     1  drachm. 

Attention  to  the  stomach  will  do  most  for  many  asthmatic 
patients.  An  important  point  is  to  take  the  heaviest  meal 
early  in  the  day,  and  very  little  solid  food  after  2  p.m. 
Shower-baths  and  out-of-door  exercise,  not,  however,  to  a 
fatiguing  extent,  are  serviceable. 

A   Troublesome  Prescription. 
R.   J.    C.   writes:     "Below  appears   a   prescription   from 
which  I  do  not  get  the  best  results.    I  am  unable  to  make  a 
good  solution  of  the  ingredients." 

Salicylic  acid    W  ounce. 

Liquor  ammonium  acetate bounces. 

Spirit  of  nitrous  ether 1  ounce. 

Simple  ayrup    1  ounce. 

If  compounded  as  follows,  a  clear  preparation  may  be  ob- 
tained, which,  however,  darkens  on  standing:  Mix  the  liquor 
of  ammonium  acetate  with  the  spirit  of  nitrous  ether.  Dis- 
solve the  salicylic  acid  in  the  solution  and  add  the  syrup. 

To  Prevent  Eye-glasses  from  Steaming. 

B.  A.  N.— The  following  paste  has  been  used  for  this  pur- 

Glyeerin     '.".'.'.'.'.'.'.'.'.'.'.'.','.",'.".'.', .  .1  ounce. 

Oil  of  turpentine 1  drachm. 

Soft  soap  may  be  used,  instead  of  the  potassium  oleate, 
though  the  results  are  not  as  satisfactory.  Melt  the  oleate 
and  glycerin  together  on  a  water-bath;  then  add  the  turpen- 
tine. Should  the  paste  be  too  thick,  it  may  be  thinned  by  the 
addition  of  more  glycerin. 

The  National  and  United  Stales  Dispensatories. 
J.  L.— Either  the  National  Standard  or  the  United  States 
Dispensatory  is  a  complete  compendium  of  pharmaceutical 
information.  Both  are  based  on  the  eighth  revision  of  the 
United  States  Pharmacopceia.  If  you  want  a  book  for  gen- 
eral reference,  either  of  these  works  will  prove  highly  satis- 
factory. The  United  States  Dispensatory  is  ptAIished  by  the 
J.  B.  Lippincott  Company  of  Philadelphia,  the  National 
Standard  by  Lea  Brothers  &  Co.  of  Philadelphia  and  New 
York. 

C.  W.  T. — "Currier's  oil"  is  commonly  called  tanner's  oil. 
It  consists  of  fish  oil.  This  product  is  empjc^fed  for  tanning 
leather  and  is  also  used  on  horses'  hoofs.    V^^OOQ  IC 
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DRUGGISTS'  SPECIALTIES. 


Perborate  of  Soda  in  Cold  Cream. 
A.    B.    C.   writes :     "Can   you   inform   me   regarding   th« 
properties  of  sodium  perborate?    May  I  use  it  in  cold  cream 


We  have  had  rio  personal  enperience  with  this  new 
oxygen  salt  However,  we  have  tried  the  addition  of  hydro- 
gen peroxide  to  cold  cream  containing  borax.  This  makes  a 
preparation  similar  to  the  one  desired  by  our  correspondent. 
Our  experiments  were  not  entirely  satisfactory.  While  some 
ladies  hlced  the  product,  others  complained  of  a  "burning" 
sensation  on  applying  it  to  the  skin.  So  we  abandoned  the 
preparation.  , 

In  the  April  Buu-mM,  1606,  Mr.  Frank  P.  Robinson  con- 
^tributed  the  folkjwing  formula  for  making  sodium  perborate: 


Sodium 


of  sodjnin  hydroxide,  B  per  gciii:....du  u:. 
of  hydrogen  peroxide 7GCc 


Cc. 


Dinolve  the  sodium  bor4te  in  SO  Cc.  of  b 
Cool,  add  the  lolution  of  (odium  hydroxide,  an( 
hydiogcD    peroxide.      Set    the   mixture   uiile    for 


W»sh   the   erystili 


i  d.y  tl 

A  very  interesting  article  on  this  salt  and  its  uses  by 
Richard  von  Foregger  appeared  in  the  American  Druggist, 
and  was  reprinted  in  the  Bulletin  for  July,  1909.  The 
doctor  particularly  recommended  it  for  a  foot  powder,  because 
it  slowly  liberated  nascent  oxygen,  destroying  the  odor  and 


lessening  the  acidity  of  the  perspiration.  He  gave  several 
formulas  and  mentioned  the  need  of  an  oxygen  face  cream; 
but  so  far  as  we  know,  no  one  has  printed  such  a  formula. 
You  might  experiment  in  this  direction  and  publish  the  results 
for'  the  benefit  of  others. 

We  suggest  that  you  use  as  a  starter  the  same  amount 
of  sodium  perborate  that  you  would  of  borax,  and  increase 
the  amount  until  you  strike  it  right.    Let  us  hear  from  you, 

Criticiitn  of  a  Hair  Tonic  Formula. 
E.  C,  M.  submits  for  criticism  a  formula  for  a  hair  tonic. 
He  is  thinking  of  adding  it  to  his  specialties.    He  also  wishes 
information  about  stating  the  content  of  alcohol  on  the  label. 

Fluidextract  of  i»ge 8  fluidounce*. 

Tincture  of  green  so»p 7}4  fluidouncei. 

Tinclore  of  cantharides 1}4  Huidounces. 

Glycerin   «  flnidounco. 

Chloral  hydrate    SO  drachms. 

(or  menthol,  ISO  sraint) 

Cologne  or  hay  rum IB  ouncei. 

Oil  of  betgan,ol 4  flmdracbrn.. 

Oil  of  iweet  orange «  fluidraabms. 

Alcohol *  fluidouncei. 

CaliforaU  brandy. 

Water,  of  each  sufGcienl  to  make 1  gallon. 

Sage  is  considered  of  value  as  an  addition  to  hair  tonics. 
It  is  astringent  and  has  a  tendency  to  darken  the  hair. 
Whether  it  has  any  real  value  we  are  unable  to  say;  but  as 
you  have  made  it  the  main  part  of  your  formula,  you  must 
have  bad  some  experience  or  knowledge  of  its  good  effects. 

The  tincture  of  green  soap  we  should  omit.  Tincture  of 
cinchona  and  tincture  of  cantharides  are  all  right.  Cut  out 
the  160  grains  of  chloral;  use  instead  4S  grains  of  menthol. 


Thi  CuiToilni  OF  A  NoiTE  Daiot, 
io  Dickinioa.  North  Dakota.  Itexhihilsa 
Lest  thoie  who  read  while  chey  run  may  ai 
right  boaita  no  such  ancient  and  dtstiniuia 
RobiiuoB  luppened  to  be  on  luBd  when  III 


le  papoose  in  his  arms  that  he  had  bein 
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Omit  th«  cologne,  bay  rum,  and  brandy.    Your  forninla  would 
then  read: 

Fluldextract  of  SB|e 8  lluidounc«. 

Tinclure  of  red  cinchon* 3  fluidoancH. 

Tincture  of  caolliaride* lH  ttaidovntt*. 

Glycerin    *   Buidooncei. 

Menthol    U  grilnt. 

Oil  of  rote  settnium I  fluidruhm. 

Oil  of  beriunot 1  floidnehni*. 

OU  of  *weet  onnge 4  fluidnchmg. 

Dilated  akohol,  la  make 1  lallon. 

Mix.  tet  the  mlxlure  iisnd  a  few  daya,  «nd  filter  it. 

According  to  the  Federal  law  the  quantity  of  akohol  con- 
tained in  the  finished  product  must  be  stated  on  the  label. 

Roup  Cwe. 

Ellis  wants  a  formula  for  the  cure  of  cholera,  limbemeck, 
and  roup,  with  directions  for  usii^. 

We  answered  a  similar^query  for  our  friend  last  year, 
and  we  can  add  nothing  to  what  was  stated  at  the  time. 

Mr.  H.  C.  Fueller,  of  Grafton,  West  Virginia,  says  he 
has  had  good  success  with  a  roup  cure.  He  colors  grai^u- 
lated  copper  sulphate  with  aniline  red  and  sells  it  in  a  package 
of  25  drachms  for  50  cents. 

The  directions  on  the  package  read:  "Dissolve  one  tea- 
spoonful  of  the  red  powder  in  a  gallon  of  soft  water.  The 
resulting  solution  is  drunk  by  the  chickens.  Bathe  their 
heads  in  it  when  they  are  sore." 

W.  B.  S. — Any  jobber  in  perfume  material  could  supply 
you  with  such  coloring  matter  as  you  suggest:  several  such 
houses  will  be  found  mentioned  in  the  advertising  columns  of 
the  BUU.ETIN.  We  are  not  familiar  with  the  particular  toilet 
product  mentioned  in  your  letter. 


BOOKS. 


A  History  op  Cheuistby. 
A  book  with  the  foregoing  title  has  been  written  by  Dr. 
Hugo  Bauer,  of  the  Royal  Technical  Institute  in  Stuttgart, 
Germany.  Translated  by  R.  V.  Stanford,  B.Sc,  it  has  been 
published  in  London  by  Edward  Arnold  and  is  sold  at  3s.  6d. 
The  book. is  intended  to  supply  students  of  chemistry  with  an 
outline  of  the  general  development  of  the  science.  Inter- 
esting accounts  are  given  of  the  chemistry  of  the  ancients,  of 
the  period  of  alchemy,  the  period  of  phlogistic  chemistry,  the 
work  of  Lavoisier,  Dalton,  Gay-Lussac  and  Berzelius,  the 
development  of  organic  chemistry  and  the  chemistry  of  the 
present  day.  All  these  periods  are  treated  as  exhaustively  as 
the  space  permits,  with  accuracy  and  with  considerable  liter- 
ary skill,  and  the  book  should  be  of  some  value  to  the  historic 
student 

A  New  Wobk  oh  Chemical  Diagnosis. 
"Clinical  Chemistry,"  by  Elias  H.  Bartley,  B,S.,  M.D., 
Ph.G.,  has  recently  come  from  the  press.  This  manual  will 
be  of  much  value  to  any  pharmacist  who  may  engage  in  the 
examination  of  urine,  gastric  contents,  blood,  feces,  and  milk. 
It  contains  innumerable  qualitative  tests  for  detecting  patho- 
le^cal  products  in  the  body.  This  book  is  published  by  P. 
Blakision's  Son  &  Co..  Philadelphia,  and  .costs  $1.00  net. 


A  Book  on  Plant  Anaiouy. 

Whil^the  phenomena  of  modem  science  are  seldom  new, 
they  are  constantly  eliciting  from  research  scholars  a  further 
and  more  ultimate  explanation.  "Plant  Anatomy,"  by  Prof. 
William  Chase  Stevens  of  Kansas  University,  is  a  good 
example  of  this  movement  It  is  written  particularly  with 
a  view  to  explaining  the  development  and  functions  of  plant 
tissues.  Professor  Stevens  aims  to  delve  within  the  cell  in 
order  that  be  may  indicate  more  fully  the  physical  and  chemi- 
by  whit±  plants  wrest  a  sustenance  from  their 
The  chapters  on  plant  nutrition  contain  one 
feature  which  we  have  never  observed  in  any  similar  work, 
namely,  diagrams  showing  the  intake  of  food  elements  by  the 
cell 

While  Professor  Stevens's  book  is  a  capital  explanation  of 
plant  growth,  it  is  not  a  work  oti  pharmacognosy.  There  are, 
however,  some  excellent  chapters  on  the  use  of  reagents  and 
stains..  The  chapters  on  microscopy  and  staining  are  perhaps 
the  only  ones  in  the  book  which  will  be  of  much  interest  to 
the  laboratory  student  of  pharmacognosy.  Stevens's  Plant 
Anatomy  is  published  by  P.  Blakiston's  Son  &  Co.,  Philadel- 
phia, and  costs  $3.00  net 

A  Medical  Handbook  fob  Dbuggists. 
A  useful  little  book  entitled  "The  Chemist's  Dictionary  of 
Medical  Terms  and  Treatment"  has  just  been  published  at 
the  olGces  of  the  Chemist  and  Druggist,  43  Cannon  Street, 
London,  E.  C.  The  text  comprises  an  alphabetical  arrange- 
ment of  medical  terms  and  disease  names.  Each  is  first 
defined  and  the  definition  is  then  followed  by  a  concise  state- 
ment of  the  therapeutic  treatment  indicated.  The  book  was 
prepared  by  a  general  medical  practitioner  in  England  who  is. 
also  an  experienced  pharmacist.  The  little  volume  comprises 
283  pages  of  text  and  is  of  a  size  suitable  for  slipping  in  the 
pocket.  The  cost  is  2s.  ed.  net  in  London,  and  the  book  is 
sold  in  this  country  by  McKesson  &  Robbins,  of  New  York 
City. 

A  CoNVEHiEHT  Dose  Book. 
"The  Stearns  Dose  Book"  is  a  useful  pocket  compendium. 
It  enumerates  practically  all  of  the  drugs  in  use,  covering 
many  medicaments  in  addition  to  those  official  in  the  Phar- 
macopceia,  Doses  are  given  in  both  the  apothecaries'  and  the 
metric  system.  At  the  end  of  the  book  is  a  table  of  solubili- 
ties, a  short  chapter  on  poisons  and  antidotes,  and  a  brief 
treatment  of  the  subject  of  prescription  incompatibilities.  The 
Stearns  Dose  Book  will  be  sent  free  to  any  druggist  or  clerk 
who  encloses  4  cents  postage  in  his  letter  to  cover  the  cost  of 
mailing.  The  publishers  are  Frederick  Steams  &  Co.  of 
Detroit. 

Two  Physicians*  Call  Lists. 
The  Bulletin  office  is  in  receipt  of  editions  for  1S08  of 
two  very  popular  and  well-known  physicians'  visiting  lists — 
"The  Physician's  Call  List  and  Record,"  published  by  E.  G. 
Swift  of  Detroit,  and  the  "Physician's  Visiting  List"  pub- 
lished by  P,  Blakiston's  Son  &  Co.  of  Philadelphia.  Both  are 
too  well  known  to  need  any  further  description.  They  have 
been  referred  to  annually  in  the  BtnXETiN  for  many  years 
past.  Familiar  features  are  to  be  found  m--4hem,  andithey 
have  of  course  been  revised  and  brought  ^JI>ilO^^Q  I C 
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at  Albany,  but  there  has  been  more  or  less  disagree- 
ment between  the  various  branches  of  the  drag 
trade  over  some  of  the  details  of  the  draft.  The 
Federal  food  and  drugs  act  provides  that  products 
may  depart  from  the  standards  of  the  U.  S.  P.  and 
the  N.  F.  in  case  "the  standard  of  strength,  qual- 
ity, or  purity  be  plainly  stated  upon  the  bottle,  box, 
or  other  container."  This  provision  has  been  the 
source  of  considerable  contention  among  the  New 
Yorkers,  and  it  has  been  the  chief  subject  of  dis- 
cussion at  several  special  meetings  called  for  the 
consideration  and  adoption  of  a  suitable  measure. 
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THE  MONTH'S  HISTORY. 


From  a  news  point  of  view  the 
"™Bu™r     ^-l-J'"    "Mch    seems    to    loom 

largest  on  the  pharmaceutical 
horizon  just  now  is  food  and  drug  legislation. 
Amendments  to  the  Federal  act  have  been  intro- 
duced in  Congress,  while  bills  based  upon  the  na- 
tional law  have  either  been  introduced,  or  have 
been  brought  into  readiness  for  introduction,  in 
the  legislatures  of  several  States.  Last  year,  when 
upwards  of  thirty  States  followed  the  initiative  of 
the  Federal  Congress,  New  York  resisted  the  en- 
actment of  a  food  and  drug  law  on  the  ground 
that  some  experience  ought  to  be  had  with  the 
Fcflerar  act  before  it  was  made  the  subject  of  uni- 
versal adoption.  The  New  York  druggists  are 
ready  this  year  to  introduce  a  bill  in  the  legislature 


The  retail  druggists  and  the  mem- 


OF  STANDARDS. 


in  New  York  State  have  been  in- 
clined to  insist  that  no  departure  from  the  stan- 
dards of  the  N.  F.  and  the  U,  S.  P.  should  be  per- 
mitted in  a  food  and  drug  law,  even  though  the 
facts  be  stated  on  the  label.  The  jobbers  and  the 
manufacturers,  on  the  other  hand,  have  been  equally 
insistent  that  the  Federal  provision  be  adopted  in 
the  New  York  bill,  and  up  to  this  writing  no  agree- 
ment has  been  effected.  It  seems  likely,  however, 
that  a  compromise  will  be  reached  ere  long,  since  a 
struggle  between  different  branches  of  the  drug 
trade  in  the  legislature  would  be  unseemly  and 
would  invite  the  attacks  of  those  outside  the  trade. 
We  must  confess  that  our  sympathies  are  wholly 
with  the  jobbers  and  the  manufacturers  on  this 
proposition.  The  whole  essence  of  the  Federal  act 
is  this :  "Tell  the  truth  on  the  label  and  let  the  con- 
sumer know  what  he  is  buying,  thus  eliminating 
fraud  and  deception.  Cotton-seed  oil  must  not  be 
called  olive  oil,  nor  shall  apple  jelly  be  so  colored, 
flavored,  and  labeled  as  to  be  purchased  .for  currant 
jelly.  Let  the  people  understand  what  they  are  get- 
ting so  that  they  may  purchase  supplies  with  their 
eyes  open."  This,  we  repeat,  is  the  fundamental 
principle  of  the  whole  act,  and  this  is  a  much  wiser 
position  to  take  than  one  which  would  dictate  arbi- 
trary and  detailed  standards  from  which  no  depar- 
tures would  be  permitted  under  any  circumstances. 
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Manufacturing  phannacists  have 
""c^^HS^?"  found,  for  instance,  that  a  num- 
ber of  fluidextractS'  and  other 
products  are  much  more  satisfactory  and  perma- 
nent in  character  if  made  from  menstrua  sHghtly 
difEerent  in  strength  or  character  from  those  pre- 
scribed in  the  Pharmacopceia.  If  they  use  such 
menstrua,  and  if  the  alkaloidal  and  the  dru^ 
strength  of  the  product  be  exactly  that  prescribed 
by  the  U.  S.  P.,  are  their  products  to  be  declared 
■  adulterated  within  the  meaning  of  the  law?  Are 
manufacturers,  indeed,  to  have  their  hands  so  tied 
that  they  cannot  improve  upon  pharmacopoeial 
processes  for  ten  years  until  another  Pharmacopoeia 
has  been  revised  and  published?  Would  such  a 
condition  of  things  make  for  progress  in  phar- 
macy and  for  a  better  advancement  of  the  public 
health?  As  we  write  it  looks  as  though  the  New 
Yorkers  would  agree  upon  a  compromise  leaving 
room  for  differences  in  menstrua  and  insisting  upon 
the  U.  S.  P.  and  N.  F.  standards  as  to  alkaloidal  and 
drug  strength.  But  there  is  still  another  reason  why 
the  proviso  in  the  Federal  law  should  be  adopted 
also  in  New  York  and  in  other  States.  It  is  this: 
there  must  be  uniformity  between  Federal  and  State 
enactments  if  confusion  and  embarrassnoent  are  to 
be  avoided. 

•     •     *      ' 

The  New  York  druggists,  in- 
""sSt?^*^  deed,  ought  to  profit  by  the  ex- 
perience of  their  New  Jersey 
brethren.  A  food  and  drug  law  was  enacted  in 
New  Jersey  last  year,  and  the  very  provision  of 
the  Federal  act  which  we  have  been  discussing  in 
the  foregoing  paragraphs  was  stricken  out.  Scarcely 
had  the  bill  passed  the  legislature  before  the  drug 
trade  of  the  State  realized  what  a  blunder  had  been 
perpetrated.  This  year  we  find  fhe  drug  inter- 
ests of  New  Jersey  combining  in  an  effort  to 
amend  the  law  in  such  manner  that  the  standards 
of  the  U.  S.  P.  and  the  N.  F.  may  be  departed 
from  providing  the  facts  are  plainly  stated  upon 
the  label,  an  exception  being  made,  however,  in 
that  none  but  strictly  official  preparations  of 
opium,  iodine,  and  camf^or  shall  be  dispensed. 
It  seems  quite  likely  that  such  an  amendment  will 
be  adopted  at  the  present  session'  of  the  New  Jer- 
sey legislature.  Of  the  thirty  pure  food  and  drug 
bills  enacted  in  various  States  last  year,  only  two 
or  three  others  in  addition  to   the  New  Jersey 


measure  were  robbed  of  the  qualifying  provision 
of  the  Federal  act.  We  have  not  been  informed 
as  to  whether  the  mistake  is  to  be  corrected  at  the 
next  sessions  of  the  respective  legislatures,  but  we 
may  say  that  these  bills  have  been  the  object  of 
general  dissatisfaction  amoi^  students  of  pure  food 
and  drug  legislation. 

*  *     * 

Another  feature  of  the  pure  food 
LAa""^LA*sB.  an'*    <i™e    laws    which    attracts 

considerable  attention  is  that  re- 
ferring to  the  presence  in  medicaments  of  alcohol, 
morphine,  opium,  heroin,  cannabis  indica,  and  cer- 
tain other  narcotics.  The  drug  trade  of  the  coun- 
try has  properly  expressed  a  great  deal  of  dissat- 
isfaction because  prescriptions  and  N.  F.  and  U.  S. 
P.  preparations  were  not  exempted  frcan  the  clause 
of  the  Federal  act  specifying  that  the  amount  of 
these  substances  be  mentioned  upon  the  label.  That 
the  law  will  in  time  be  amended  at  this  point  seems 
reasonably  certain.  In  the  meantime  the  great 
majority  of  the  State  laws  have  made  the  neces- 
sary exemption  and  we  observe  that  the  proposed 
measure  in  New  York  is  sound  in  this  respect.  A 
bill  has  recently  been  approved  in  Maryland  for 
introduction  in  the  State  legislature,  but  we  note 
that  while  prescriptions  are  exempted  from  the 
labeling  clause,  preparations  of  the  N.  F.  and  the 
U,  S.  P.  are  not — certainly  a  mistake  which  the 
druggists  of  the  State  will  realize  in  time.  In  Mis- 
sissippi and  one  or  two  other  States  pure  food  and 
drug  legislation  is  to  be  enacted  this  year,  but  we 
have  not  seen  copies  of  the  proposed  laws. 

*  *     * 

In  the  meantime  several  amend- 
ments to  the  Federal  food  and 
drugs  act  have  been  introduced 
in  Congress.  One,  fathered  by  Senator  Gallii^r, 
proposes  .to  make  the  "Homeopathic  Pharmaco- 
poeia of  the  United  States"  a  drug  standard  along- 
side the  U.  S.  P.  and  the  N.  F.  Some  objections 
have  been  registered  against  this  amendment,  one 
argument  being  that  there  is  an  "American  Homeo- 
pathic Pharmacopceia"  which  is  used  quite  as  much 
as,  if  not  more  than,  the  book  specified  by  Senator 
Gallinger,  and  the  standards  of  which  would  conse- 
quently be  rendered  illegal  in  case  the  Gallinger 
amendment  carried.  A  second  amendment  to  the 
Federal  act  would  make  it  unlawful  to  print  on 
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the  label  a  statement  to  the  effect  that  a  product 
is  "guaranteed  under  the  food  and  drugs  act  of 
June  30,  1906."  The  purpose  of  this  amendment 
is  of  course  plain:  it  represents  an  endeavor  to 
prevent  language  being  used  on  the  label  which 
would  seem  to  surest  that  a  product  had  been 
guaranteed  by  the  government  itself.  But  it  has 
wisely  been  pointed  out  that  the  Board  of  Food' 
and  T>Tvg  Inspection  has  abundant  administrative 
power  to  regulate  this  matter  by  rulings  and  regu- 
lations without  the  necessity  of  congressional  en- 
actments. Furthermore,  in  outlawing  the  phrase 
•quoted  above,  Congress  would  make  ill^al  the 
very  phrase  which  the  govertiment  officers  them- 
selves constructed  and  directed  manufacturers  to 
«mploy  1 


WHO  SHOULD 


Who  should  enforce  food  and 
BNFOKCE  ruKE  drug  legislation  in  the  States,  at 
mvo  EAWS?  [g^3j  jjjQjg  sections  referring  to 
drugs?  Should  the  statutes  be  placed  in  the  hands 
of  the  dairy  and  food  commissioner,  the  board  of 
health,  or  the  board  of  pharmacy?  These  ques- 
tiotis  have  been  uppermost  during  the  last  year  or 
two,  and  reference  has  several  times  been  made  in 
the  Bulletin  to  the  fact  that  in  strikingly  few 
cases  have  boards  of  pharmacy  been  given  any  jur- 
isdiction over  the  enforcement  of  food  and  drug 
legislation.  In  New  York  State  the  drug  trade  is 
•determined  to  make  a  strong  effort  to  place  the 
enforcement  of  the  drug  sections  of  the  proposed 
law  in  the  hands  of  the  board  of  pharmacy.  Prof. 
James  H.  Beal,  in  a  paper  read  before  a  meeting 
of  food  and  drug  chemists  and  reprinted  in  one  or 
two  of  the  drug  journals,  declared  that  while  the 
food  and  dairy  commissioner  usually  has  the.ma- 
.chinery  for  the  enforcement  of  legislation  of  this 
kind,  the  board  of  pharmacy  ordinarily  has  neither 
the  machinery  nor  the  money  to  instal  it  with.  If 
the  pharmacy  boards  are  therefore  to  be  vested 
with  this  new  authority,  asserted  Professor  Beal, 
they  must  be  provided  by  the  State  with  sufficient 
funds  for  the  purpose.  That  this  is  an  important 
phase  of  the  situation  can  scarcely  be  gainsaid. 


In  New  York  State,  however, 
"■n°  Ew"^?"  *he  Board  of  Pharmacy  is  not  as 

poverty-stricken  as  many  of  the 
other  boards  unfortunately  are,  and  it  may  be 
added  that  the  New  Yorkers  have  for  several  years 


carried  on  a  very  efficient  and  thoroughgoing  in- 
spection of  drug  stores  throughout  the  State.  That 
they  have  the  machinery  available  for  the  enforce- 
ment of  a  pure  drug  law  can  scarcely  be  questioned. 
From  the  last  annual  report  of  the  New  York 
Board,  rendered  in  Albany  early  in  January,  we 
find  that  2912  stores  have  been  inspected  during  the 
year.  The  Eastern  Branch  of  the  Board  col- 
lected 3594  specimens  of  drugs  and  found  370 
of  them  deficient  in  character — a  good  average 
considering  that  those  particular  drugs  were  se- 
lected for  examination  which  are  from  their  very 
character  ordinarily  found  below  the  standards  of 
strength.  The  Middle  Branch  examined  748  speci- 
mens and  found  76  of  them  deficient.  The  Western 
Branch  collected  126  specimens  and  found  IS  de- 
ficient. It  was  stated  in  the  report  that  in  all  cases 
the  goods  had  been  purchased  by  ^  inspectors  who 
were  -not  known  personally  to  the  dru^sts,  and 
that  subsequently  half  of  each  sample  had  been 
left  with  the  seller  in  order  that,  if  desired,  he 
might  have  an  independent  investigation  made  and 
protect  himself  against  ai^  possible  imposition  or 
error. 

*     *     « 

Another  question  came  up  at  the 
m/^^^!^m      annual  meetiM-  of  the  New  York 

Board  of  Pharmacy  which  m- 
terests  us  considerably.  George  Reimann  declared 
in  his  presidential  address  that  during  the  last  year 
the  board  had  been  gradually  abandoning  practical 
work  in  its  examinations,  and  he  expressed  a 
strong  conviction  that  this  was  a  serious  mistake. 
He  recommended  that  examinations  hereafter  con- 
sume two  days  of  time;  that  the  written  examin- 
ation be  given  during  the  momii^  and  the  after- 
noon of  the  first  day;  and  that  the  second  day  be 
entirely  devoted  to  practical  work  b^inning  at  10 
o'clock  in  the  morning.  That  President  Reimann's 
position  on  this  question  was  absolutely  sound,  we 
do  not  doubt  for  a  minute.  Practical  dispensing 
woric  at  board  examinations  is  a  vital  necessity  if 
the  real  ability  of  the  candidate  is  to  be  determined 
on  the  one  hand,  and  if,  on  the  other,  quiz-com- 
pend  crammers  are  to  receive  the  "plucking" 
which  they  deserve.  During  the  last  few  years, 
fortunately,  five  or  six  boards  of  pharmacy  have 
adopted  practical  examinations,  and  we  certainly 
hope  that  neither  the  New  York  Board  nor  any 
other  will  take  a  backward  step. 
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Representative    De    Armond, 


FATEKNALUy. 


sentatives  from  Missouri,  and  a 
prominent  floor  leader  of  the  Democratic  party, 
has  introduced  a  measure  into  Congress  providing 
for  the  manufacture  and  sale  of  antidiphtheric 
serum  by  the  Federal  government.  The  bill  would 
authorize  an  expenditure  of  $100,000,  and  the 
serum  would  be  supplied  to  the  medical  profession 
at  a  price  not  exceeding  10  per  cent  above  the  cost 
of  production.  What  possible  reason  is  there  for 
the  government  to  undertake  the  manufacture  of 
diphtheria  antitoxin  ?  Why  not  make  quinine 
pills,  shoes,  fancy  vests,  or  any  other  article  used 
by  the  consumer?  What  excuse  can  be  invented 
for  this  unwrarranted  interference  with  private  en- 
terprise? If  antidiphtheric  serum  were  dilHcuIt  to 
get  in  the  open  market,  or  if  the  available  supply 
were  impure,  unsafe,  or  otherwise  unsatisfactory, 
some  reason  might  be  ascribed  for  this  proposed 
action  of  the  government.  The  only  argument  so 
far  advanced  is  that  the  commercial  price  is  a  large 
one,  but  students  of  the  subject  know  that  the 
manu^cture  of  biological  products  involves  so 
large  an  equipment,  and  means  so  much  expense, 
care  and  precautipn  of  every  kind  and  nature,  that 
the  cost  of  production  is  necessarily  very  great. 
Nothing  in  the  situation  excuses  the  government 
for  interfering  with  manufacturing  houses  on  the 
one  hand,  or,  on  the  other,  with  retail  druggists 
who  distribute  the  serum  to  physician  and  patient. 


The    druggists    of    one    of    the 

i°SSMSL.tS.  ~""«'»  '"  Ka"»='»  have  recmly 
been  criticized  for  the  illegal 
sale  of  liquor,  largely  as  a  result  of  the  activ- 
ities of  a  local  temperance  society.  At  a  confer- 
ence held  primarily  for  the  purpose  of  instructing 
the  druggists  as  to  the  nature  of  the  law,  the  prose- 
cuting attorney  for  the  county,  in  the  presence  of 
a  probate  judge  who  was  also  in  attendance,  told 
the  pharmaceutical  men  that  intoxicating  liquors 
were  being  freely  sold  in  many  drug  stores  through- 
out the  county;  that  to  sell  to  minors  or  to  men 
who  were  in  the  habit  of  becoming  intoxicated 
was  made  a  crime  by  the  law  of  the  State;  that 
ignorance  of  the  law  was  no  excuse;  that  liquor 
could  only  be  sold  by  the  druggist  for  medicinal 
purposes;  that  each  purchaser  must  state  the  dis- 
ease for  which  the  liquor  was  wanted,  must  hold 


up  his  hand  and  be  sworn,  and  must  make  but  a 
single  purchase  on  each  affidavit;  and  that  in  thus 
selling  liquor  only  for  medicinal  purposes  any  sale 
above  a  half-pint  inight  properly  be  considered  as 
suspicious..  At  the  end  of  the  conference  the  drug- 
gists all  promised  to  assist  the  prosecuting  officers, 
to  observe  the  law  in  letter  as  well  as  in  spirit,  and 
to  cooperate  with  the  officials  in  the  detection  and 
punishment  of  consumers  who  make  false  state- 
ments in  order  to  procure  liquor  for  other  people, 
*     *     • 

Our  pharmaceutical  friends  across 
"it  ™"«S"    ">=  "order  in  Canada  have  been 

discussing  patent-medicine  l^s- 
lation  for  the  last  two  or  three  years.  So  wide  a 
difference  of  opinion  manifested  itself  last  winter 
that  the  bill  which  had  been  introduced  in  the 
Dominion  Parliament  was  finally  tabled.  A  new 
measure  has  now  made  its  appearance,  the  central 
feature  of  which  provides  that  no  patent  medicine 
may  be  sold  unless  a  license  has  first  been  procured 
from  the  Minister  of  Inland  Revenue.  Appended 
to  the  bill  is  a  list  of  about  30  drugs,  chief  among 
them  being  such  substances  as  alcohol,  acetanilide, 
belladonna,  chloroform,  cocaine,  morphine,  opium, 
strychnine,  phenacetine,  etc.,  the  amoiuit  of  which 
in  any  patent  medicine  must  in  every  case  be  stated 
on  the  label.  In  order  to  procure  a  license  the 
manufacturer  must  submit  specimens  of  his  pro- 
duct to  the  Minister,  together  with  a  statement  of 
the  exact  content  of  any  of  the  proscribed  drugs, 
and  a  certificate  will  then  be.  issued  by  the  author- 
.  ities  providing  the  facts  are  found  to  be  as  stated, 
and  providing  also  the  dangerous  drugs  are  not 
considered  to  be  present  in  excessive  quantities  and 
the  product  is  not  deemed  to  be  inimical  to  the  in- 
terests of  the  public  health.  This  licensing  system 
has  much  to  commend  it,  and  to  many  students  of 
the  subject  it  seems  about  the  only  wise  solution 
of  the  problem  of  patent-rfiedicine  regulation. 
«     *     * 

There  are  many  evidences  that 
'="JJ;^"'°  early-closing  reform  is  gradu- 
ally if  slowly  coming  into  its 
own.  In  Fort  Dodge,  Iowa,  tfie  drug^sts  of  the 
city  have  agreed  to  keep  their  stores  closed  on  Sun- 
day between  the  hours  of  1  and  5  o'clock,  and  they 
will  close  every  evening  except  Saturday  an  hour 
before  the  accustomed  time.    In  Waterville,  Maine, 


Digjiized  by 


Google 


BULLETIN  OF  PHARMACY 


an  8  o'clock  closing  hour  has  been  generally 
adopted,  applying  to  every  evening  except  Saturday, 
while  on  Sundays  the  stores  will  be  closed  all  day 
long.  In  many  other  towns  and  cities  similar  agree- 
ments have  been  effected.  Two  or  three  interesting 
letters  on  the  subject  of  shorter  hours  and  Sunday 
closing  will  be  found  elsewhere  in  the  present  issue 
of  the  Bulletin. 

*  *     * 

Now  that  Oklahoma  and  Indian 
MoS!;££!?^s.     Territories  no  kjnger  exist,  the 

territorial  boards  of  pharmacy 
have  passed  away  with  other  evidences  of  the  old 
condition  of  things,  and  Governor  Haskell  has  ap- 
pointed a  Board  of  Pharmacy  for  the  new  State 
of  Oklahoma.  The  Board  comprises  W.  F.  Dodd, 
of  Cadde,  president;  J.  C.  Burton,  of  Stroud,  sec- 
retary; and  F.  B.  Lillie,  of  Guthrie,  treasurer. 
The  Board  has  temporarily  adopted  the  rules  and 
regulations  of  the  Oklahoma  territorial  board  and 
has  consequently  provided,  among  other  things, 
that  the  qualifications  imposed  for  full  registration 
are  four  years  of  practical  dispensing  experience, 
a  high-school  education  or  its  equivalent,  and  evi- 
dence of  a  good  moral  character.  Assistant  phar- 
macists must  have  had  two  years  of  practical  ex- 
perience, a  common-school  education,  and  must 
present  evidence  of  a  good  moral  character.  It  is 
af^rent  that  in  some  respects  the  standards  of  the 
Board  of  Pharmacy  of  this  newest  State  in  the 
Union  might  well  be  adopted  in  States  where  the 
boast  is  made  of  an  older  and  more  perfected  civ- 
ilization! 

*  *     * 

An  interesting  case  has  recently 
DBasI^S!        '^^^  <*«=><!«<*  by  the  Circuit  Court 

of  Ajq>eals  sitting  in  Cincin- 
nati. Emilie  Saxlehuer,  owner  of  the  Hunyadi 
Springs  of  Budapest,  Austria-Hungary,  and  pro- 
ducer of  the  Hunyadi  water,  brought  suit  against 
Edward  Wagner,  of  Cincinnati,  seeking  to  pre- 
vent him  from  making  and  selling  "Artificial  Hun- 
yadi Janos,"  Wagner  contested  the  case  vigor- 
oudy,  declared  that  in  labeling  his  product  "Arti- 
ficial" he  had  acted  in  good  faith,  and  insisted  that 
he  had  neither  misled  the  public,  misrepresented 
his  water,  or  infringed  upon  the  rights  of  Mrs. 
Saxlehuer.  The  court  sustained  Wagner's  claim 
and  dismissed  the  case.  Julius  Greyer,  a  member 
of  the  Wagner  firm,  and  incidentally  a  member 
also  of  the  Ohio  Board  of  Pharmacy,  is  largely 


entitled  to  the  credit  for  fighting  Mrs.  Saxlehuer 
and  bringing  the  case  to  a  successful  conclusion. 
The  suit  has  figured  in  the  courts  for  upwards  of 
seven  years. 

*  *     * 

Dr.  C.  H.  Irion,  president  of  the ,  Louisiana 
State  Board  of  Health,  is  causing  the  druggists 
of  the  State,  and  particularly  those  of  New  Or- 
leans, a  few  bad  half-hours  over  the  threat  to 
adopt  a  measure  prohibiting  the  refilling  of  pre- 
scriptions. The  druggists  declare  that  while  it 
would  be  perfectly  proper  to  prohibit  the  repeti- 
tion of  prescriptions  containit^  narcotics,  any 
measure  which  went  beyond  this  would  be  entirely 
inexcusable. 

A  physician  of  St.  Louis  has  been  inaugurating 
an  anti-suicide  crusade,  and  among  other  things 
has  announced  his  intention  of  seeing  that  a 
stricter  enforcement  is  made  of  the  unfamiliar 
local  ordinance  providing  that  no  poison  must  be 
sold  without  a  physician's  prescription  or  a  board 
of  health  permit.  The  dru^sts  of  the  city  are 
apparently  surprised  to  know  of  the  existence  of 
such  an  ordinance. 

*  *     * 

The  W.  W.  Hill  Co.  of  Detroit  has  brought 
suit  against  a  local  firm  of  druggists  for  violation 
of  its  contract  plan,  and  has  secured  an  injunction 
from  the  Circuit  Court  of  Wayne  County  prohib- 
iting the  defendants  from  selling  the  goods  at  a 
cut  price  or  from  securing  supplies  by  indirection 
from  contractual  agents  of  the  Hill  Co. 

*  *     « 

The  Supreme  Court  of  South  Dakota  has  ruled 
against  the  Food  and  Drug  Commissioner  in  the 
latter's  assiamption  that  the  pure  food  and  drug 
law  of  the  State  requires  patent  medicines  to  bear 
their  formulas  on  the  label.  A  ruling  to  this  effect 
which  had  been  promulgated  by  the  Commissioner 
was  declared  void  by  the  court. 

One  Loren  Wright,  who  claims  a  residence  in 
Elkhart,  Ind.,  has  been  sentenced  to  imprisonment 
for  sixty  days  in  default  of  payment  of  a  $35  fine. 
Wright's  offense  was  selling  packages  of  medi- 
cine worth  a  few  cents  to  farmers  for  $5  on  the 
false  pretense  that  he  represented  Parke,  Davis  & 
Co.,  of  Detroit. 
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LIQUOR  AND  THE  DRUG  STORE. 

One  of  the  constant  readers  and  good  friends  of 
the  Bulletin  takes  us  rather  severely  to  task  be- 
cause we  have  on  two  or  three  occasions  quoted  the 
remarks  of  public  officials 'who  have  criticized  the 
druggists  of  certain  cities  for  their  indiscriminate 
sale  of  liquor.  He  thinks  we  should  have  had  more 
consideration  for  the  feelings  of  our  readers  than  to 
reprint  such  criticisms.  He  believes  that  the  editor 
of  a  drug  journal  "should  defend  the  druggists  in- 
stead of  assisting  in  defaming  them." 

This  is  the  first  letter  of  the  kind  we  have  ever 
received,  and  we  do  not  know  whether  other  readers 
have  held  similar  opinions  or  not.  But  it  may  be 
well  to  grasp  this  occasion  to  say  a  few  words  on  a 
subject  of  deep  concern  to  the  welfare  of  American 
pharmacy.  It  is  a  simple  fact  that  in  some  of  our 
cities  and  States  there  is  always  a  small  minority  of 
druggists  who  abuse  their  liquor  privileges  shame- 
fully and  whose  acts  consequently  bring  discredit 
and  frequently  disgrace  upon  the  entire  calling. 
What  is  the  result? 

Every  few  months  we  hear  that  some  city  council 
or  some  State  legislature  has  been  called  upon  to 
pass  a  rigid  liquor  law  affecting  pharmacists.  Such 
measures  either  restrict  the  sale  of  liquor  to  physi- 
cians' prescriptions,  or  else,  leaving  the  sale  more 
open,  impose  a  high  license  fee  upon  the  druggist. 
The  men  who  stand  behind  the  bills  invariably  de- 
clare that  dru^ists  are  rum-sellers  by  inclination, 
that  they  are  saloon-keepers  in  disguise,  and  that  if 
they  want  to  practice  the  saloon-keeper's  business 
they  should  be  made  to  stand  out  in  the  open  and 
pay  the  price.  Such  assauHs  are  contemptible  af- 
fairs. They  are  without  adequate  foundation.  They 
work  untold  harm  to  the  reputation  of  pharmacy. 

The  newspapers,  always  looking  for  a  sensation, 
seize  upon  these  criticisms  and  exploit  them  to  the 
uttermost.  Letters  are  published  from  persons  on 
both  sides  of  the  question.  The  situation  is  dis- 
cussed pro  and  con,  and  meanwhile  pharmacy  be- 
comes the  object  of  a  blasting  injury  from  which  it 
recovers  itself  with  difficulty.  And  all  because  a 
few  druggists,  incapable  of  realizing  their  duty  to 
th^  profession,  or  indifferent  in  the  face  of  realiza- 
tion, cultivate  the  trade  of  liquor  habitues,  without 
stint  and  without  shame!    There  are  not  many  of 


them,  but  there  are  enough  to  brit^  occasional  as- 
saults and  attacks  upon  the 'entire  calling. 

Realizing  this  condition  of  things,  we  have  sought 
now  and  then  to  awaken  pharmacists  to  the  impor- 
tance of  the  situation.  We  have  printed  the  criti- 
cisms of  a  few  public  officials  in  order  that  we  might 
point  the  moral.  We  have  endeavored  to  show  drug- 
gists the  necessity  of  grasping  the  bull  by  the  horns 
and  solving  the  problem  with  determination  and 
energy.  There  is  just  one  wise  thing  to  do,  and 
that  is,for  pharmacists  to  undertake  the  reform  and 
discipline  of  those  within  their  own  ranks  who  bring 
calutnny  upon  us  all.  Liquor  laws  should  be  intro- 
duced by  pharmacists,  supported  by  pharmacists, 
and  enforced  by  pharmacists — and  these  liquor  laws 
should  impose  suitable  restrictions  upon  every  one 
alike.  In  this  way  only  can  we  convince  the  public 
that  we  are  anxious  to  punish  those  drug^sts  who 
insist  upon  being  druggists  at  our  expense. 


WORK  FOR  THE  N.  A.  R.  D. 

"N.  A.  R.  D.  Notes,"  in  the  first  two  or  three 
numbers  issued  in  January,  published  a  series  of 
articles  from  association  workers  throughout  the 
country  discussing  in  general  terms  "the  old  year 
and  the  new" — the  plans  of  the  past  and  the  plans 
of  the  future.  One  of  the  contributions  which 
challenged  our  attention  was  that  by  Lewis  G.  Gil- 
man,  of  Manchester,  N.  H,,  who  declared  in  con- 
vincing words  that  he  knew  of  no  field  of  action 
where  so  much  good  could  be  wrought  by  the  N. 
A.  R.  D.  as  in  the  accomplishment  of  shorter 
hours. 

Mr.  Gilman  believed  that  it  was  more  impor- 
tant "to  have  good  hours  than  good  prices;"  that 
one's  health  was  of  far  more  significance  than  his 
bank  account ;  that  there  was  no  reason  why  the 
druggist  should  be  required  to  work  longer  hours 
than  the  ordinary  merchant;  and  that  a  shorten- 
ing of  the  work-day  throughout  the  country  by  the 
N.  A.  R.  D.  would  satisfactorily  answer  the  ques- 
tion, "What  can  the  National  Association  do  to 
accomplish  the  greatest  good  in  the  year  1908?" 

The  Bulletin  has  been  of  the  opinion  for  two 
or  three  years,  and  has  on  several  occasions  ex- 
pressed the  conviction  in  print,  that  the  power  of 
organization  represented  in  the  N.  A.  R.  D.  could 
achieve  a  settlement  of  the  early-closing  problem 
in  pharmacy  if  the  task  were  approached  in  a  sys- 
tematic and  vigorous  nranner  all  alpng  the  Jine. 
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Heretofore  there  have  been  sporadic  efforts  in  this 
town  and  that,  and  during  the  last  few  months 
much  has  been  done  in  one  way  and  another  in 
various  cities  throughout  the  country.  In  this 
issue  of  the  Bulletin,  indeed,  there  will  be  found 
several  letters  and  notes  referring  to  early-closing 
movements.  But  while  something  has  been  achieved 
in  these  directions,  and  while  the  demand  for  a 
shorter  work-day  is  manifestly  gaining  ground  in 
the  drug  trade,  satisfactory  relief  will  never  be 
yielded  until  the  issue  becomes  a  national  one  and 
until  some  organization  like  the  N.  A.  R.  D.  at- 
tacks the  problem  in  an  energetic  manner. 

Now  that  the  N.  A.  R.  D.  is  broadenit^  its 
field  of  activities,  and  is  assuming  one  function 
after  another  which  were  not  contemplated  in  the 
earlier  years  of  its  existence,  it  is  not  improbable 
that  sooner  or  later  a  shorter-hours  movement  will 
enlist  its  active  and  determined  support.  Once  let 
the  national  oi^nization  turn  itself  loose  on  this 
problem  as  it  did  upon  the  problem  of  cut-rates 
for  so  many  years,  and  we  shall  find  that  salutary 
results  will  be  forthcoming.  And  what  more  be- 
neficent work  could  possibly  be  undertaken? 

We  do  not  mean  to  rehearse  the  whole  subject 
of  a  shorter  work-day  in  this  brief  editorial.  The 
topic  is  a  broad  one  and  either  directly  or  indi- 
rectly affects  many  other  topics  in  pharmacy.  It 
may  be  pointed  out  again,  however,  that  the  strin- 
gency in  the  clerk  market  will  never  be  satisfac- 
torily overcome  until  the  druggist's  day  of  woric 
has  been  materially  shortened,  and  until  the  phar- 
macist and  his  assistants  cease  to  be  at  the  beck 
and  call  of  the  selfish  public  at  nearly  every  hour 
of  the  day  and  night  and  all  day  on  Sunday. 


HOT-HOUSE  PHARMACY. 

Mimiesota,  pharmaceutically  considered,  is  one 
of  the  most  unique  States  in  the  entire  country. 
Among  its  other  achievements  Minnesota  has  dis- 
covered ways  and  means  of  making  druggists  by 
the  himdred  at  a  single  operation.  In  that  fertile 
State,  indeed,  druggists  are  frequently  turned  out 
by  the  dozen  or  the  gross  with  as  much  facility  as 
a  magician  causes  a  beautiful  rose-bush  suddenly 
to  ai^jcar  from  vacant  space. 

Is  this  enigmatic?    Then  listen: 

In  1885,  when  the  first  pharmacy  law  was  en- 
acted in  Minnesota,  three  months'  grace  was  given 


in  which  pharmacists  could  register  without  exam- 
ination. Well  and  good.  But  in  1890,  and  again 
in  1891,  a  generous  and  beneficent  legislature  pro- 
vided for  thirtynday  periods  during  which  drug- 
gists could  be  registered  without  examination  pro- 
vided they  had  lived  in  the  State  a  prescribed 
length  of  time  and  had  enjoyed  a  prescribed 
length  of  drug-store  experience.  In  1897  another 
"open  season"  was  set  aside  by  the  legislature,  and 
this  time  the  Biblical  period  of  forty  days  and 
forty  nights  was  permitted  during  which  druggists 
could  escape  from  the  restrictions  of  the  Board  of 
Pharmacy  and  gain  their  registration  certificates 
by  the  easy  method  of  asking  for  them  and  paying 
the  price.  Finally,  the  legislature  of  3907,  desir- 
ing to  live  up  to  the  humanitarian  record  of  its 
predecessors,  passed  a  law  permitting  pharmacists 
of  more  than  fifteen  years'  experience  to  register 
without  examination,  provided  they  did  so  within 
ten  days  after  the  act  became  operative. 

Over  500  applications  were  made  in  response  to 
the  law  of  1907,  but  the  Board  of  Pharmacy  sifted 
the  number  down  to  190  by  a  rather  severe  inter- 
pretation of  the  meaning  of  the  word  "experience." 
At  this  juncture  the  Minnesota  Pharmaceutical 
Association  secured  a  temporary  injunction  re- 
straining the  Board  of  Pharmacy  from  granting 
registration  to  these  190  candidates.  After  a 
hearing,  however,  the  judge  who  issued  the  injunc- 
tion finally  rendered  a  decision  dismissing  it  and 
upholdii^  the  law.  The  claim  of  the  pharmacists 
was  that  the  law  was  contrary  to  public  policy  in 
that  it  granted  licenses  to  pharmacists  whose  actual 
qualifications  had  not  been  and  could  not  be  ascer- 
tained, but  this  reasoning  did  not  seem  valid  to  the 
judge,  and  the  consequence  was  that  the  members 
of  the  State  association  collected  funds  among 
themselves  and  made  preparations  to  appeal  the 
case  to  the  Supreme  Court. 

The  Supreme  Court  of  the  State  has  now  de- 
clared the  law  to  be  constitutional,  and  the  Board 
of  Pharmacy  therefore  has  no  alternative  but  to 
give  registration  certificates  to  the  candidates 
who  have  conformed  to  the  requirements  of 
the  law.  What  a  travesty  upon  pharmaceutical 
legislation!  What  a  contempt  for  the  interests  of 
the  public  health!  The  legislature  of  Minnesota 
ought  from  now  on  to  be  watched  with  great  zeal 
by  the  pharmacists  of  the  State  in  order  that  such 
disgraceful  history  may  not  repeat  itself. 
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PERSONAL. 


MARTIN  I.  WILBERT. 

Mr.  Wilbert  has  become  pretty  well  known  of  re- 
cent years  by  virtue  of  earnest  and  single-hearted 
work  along  a  number  of  lines.  Numerous  papers 
on  practical  pharmaceutical  subjects  have  been  read 
before  the  Pennsylvania  and  American  Pharmaceu- 
tical Associations,  not  to  mention  the  monthly  meet- 


Tbc  GenDM  HosplUI  in  PbiUdelphia. 

ings  of  the  Philadelphia  College  of  Pharmacy.  Most 
of  these  have  gained  quite  general  publication  in  the 
phannaceutical  press. 

More  particularly,  however,  Mr.  Wilbert  has  di- 
rected his  pen  toward  the  accomplishment  of  ethical 
pharmacy.  He  has  rigid  notions  about  some  things. 
If  he  had  his  way,  and  if  the  autocratic  powers  of 
the  Czar  of  Russia  were  to  be  conferred  upon  him, 
he  would  wipe  every  patent  medicine  and  secret  spe- 
cialty off  the  face  of  the  earth.  These  things,  in 
Mr.  Wilbert's  opinion,  hinder  and  oppress  pharmacy 
and  prevent  it  from  rising  into  its  heritage.  As  the 
secretary  of  the  Philadelphia  branch  of  the  A.  Ph. 
A,,  Mr.  Wilbert  has  so  arranged  most  of  the  pro- 
grammes for  the  monthly  meetings  as  to  bring  these 
subjects  uppermost,  and  he  has  been  zealous  in  his 
efforts  to  purify  and  uplift  the  calling  along  the  lines 
which  seem  to  him  so  vital  and  necessary. 

It  is  probably  quite  well  known  that  Mr.  Wilbert 
is  the  chief  pharmacist  in  the  German  Hospital  in 
Philadelphia.  The  hospital  is  one- of  the  best  and 
largest  in  the  city,  and  Mr,  Wilbert  has  two  or 
three  assistants  to  help  him  in  his  work.  His  first 
assistant,  Mr.  Thirni,  frequently  reads  papers  before 


the  monthly  meetings  of  the  Philadelphia  College. 
The  pharmacy  department  of  the  hospital  comprises 
four  regular  rooms,  with  two  overflow  rooms  used 
for  purposes  of  storage.  The  equipment  is  perfect 
in  every  way  and  was  made  the  subject  of  descrip- 
tion several  years  ago  in  the  Bulletin.  These 
rooms  are  in  the  basement,  and  up  on  the  first  floor. 
opposite  the  office  of  the  chief  physician,  Mr.  Wil- 
bert has  a  comfortable  study.  Here  he  may  be  found 
on  duty  from  8  to  6  o'clock — that  is,  when  not  down- 
stairs in  the  pharmacy  department,  or  when  not  way 
up  on  the  fourth  floor  dabbling  with  jr-ray  experi- 
ments. 

Mr.  Wilbert,  indeed,  has  done  considerable  good 
work  with  the  jf-ray  machine,  and  of  late  has  de- 
voted more  time  to  this  than  to  the  pharmacy  de- 
partment. A  number  of  valuable  articles  have  ap- 
peared in  the  medical  journals  and  elsewhere  under 
Mr.  Wilbert's  signature. 

Mr.  Wilbert  was  bom  in  Utica,  N.  Y.,  and  after 
graduating  from  the  high  school  spent  some  time 
in  a  wholesale  drug  house.  He  came  to  Philadel- 
phia to  attend  the  college  of  pharmacy,  and  during 
his  course  there  served  as  clerk  in  one  of  the  drug 
stores  of  the  city.  He  was  graduated  in  1890  and 
has  been  in  the  German  Hospital  ever  since. 

It  may  be  said  in  conclusion  that  Mr.  Wilbert  is 


le  GermiD  Hoapil*!.  a 


somewhat  eccentric.  One  of  his  eccentricities  is 
found  in  his  positive  and  absolute  refusal  to  furnish 
anybody  with  a  portrait  of  himself,  which  explains 
why  this  brief  personal  sketch  is  not  illustrated  with 
his  likeness.  ^ 
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FRANK  H.  FRBERICKS. 

No  one  has  done  more  than  Frank  H.  Freericks  to 

convince  the  drug  trade  of  the  country  that  it  ought 

to  be  active  in  efforts  to  secure  amendments  to  the 

Sherman  law.    He  has  labored  in  season  and  out  of 


company  had  succeeded  In  reducing  rates  to  the 
extent  of  at  least  25  per  cent  and  at  the  same  time 
had  made  satisfactory  earnings  for  the  benefit  of  its 
stockholders.  Some  of  the  delegates  had  come  to 
Chicago  with  a  proposition  to  have  the  N.  A,  R,  D. 
affiliate  Itself  with  the  Fire  Insurance  Co.,  but  Mr. 
Freericks  soon  made  it  clear  that  his  concern  was 
looking  for  no  strategic  advantages  of  this  kind. 


A  MEMBER  OF  THE  EDITORIAL  FRATERNITY. 
Caswell  A,  Mayo,  editor  in  chief  of  the  American 
Druggist,  is  known  by  name  to  the  readers  of  that 
popular  periodical,  and  he  is  known  in  person  to 
nearly  everybody  who  attends  the  meetings  of  such 
prominent  organizations  in  the  drug  trade  as  the 
American  Pharmaceutical  Association  and  the 
National  Wholesale  Druggists'  Association.  Occa- 
sionally, too,  he  may  be  seen  at  conventions  of  the 


1  to  develop  such  a  sentiment.  At  the  Chicago 
convention  of  the  N.  A.  R.  D.,  held  last  September, 
he  made  two  or  three  ringing  speeches  on  the  sub- 
ject and  ui^ed  the  delegates  to  go  home,  preach  this 
gospel  to  the  public,  interest  their  congressmen  and 
senators,  and  do  whatever  could  be  done  toward  the 
accomplishment  of  the  desired  end.  Mr.  Freericks 
believes  that  if  -the  Sherman  law  could  be  amended 
the  druggists  of  the  country  would  again  be  in  posi- 
tion to  correct  the  cut-price  situation  as  they  were 
doing  prior  to  the  Indianapolis  decree. 

More  recently  Mr.  Freericks  has  appeared  before 
the  Ohio  legislature  and  argued  a  modification  of 
the  Valentine-Stewart  anti-trust  law  of  that  State, 
which  is  open  to  the  same  objections  as  the  Sherman 
law. 

Incidentally  we  may  grasp  this  occasion  to  remark 
that  Mr.  Freericks  is  a  speaker  whom  it  is  a  pleasure 
to  listen  to.  His  voice  has  a  distinct  silvery  quality. 
His  language  is  well  chosen  and  effective.  His 
manner  is  earnest  and  convincing,  and  he  never  gets 
on  the  floor  without  doing  himself  credit  and  without 
furthering  the  cause  which  he  r^resents. 

At  the  Chicago  convention,  too,  Mr.  Freericks 
explained  at  considerable  length  the  operations  and 
activities  of  the  American  Druggists'  Fire  Insurance 
Co.    He  pointed  out,  among  other  things,  that  this 


New  York  State  Association  and  the  National  Asso- 
ciation of  Retail  Druggists,  though  these  two  bodies 
are  usually  "covered"  by  the  associate  editor, 
Thomas  J.  Keenan. 

In  the  accompanying  snapshot  Mr.  Mayo  is  seen 
under  his  own  vine  and  fig  tree.  His  home  is  in 
some  secluded  nook  far  from  the  madding  crowd  of 
Broadway,  but  even  here  he  cannot  entirely  escape 
from  things  pharmaceutical,  as  witness  the  copy  of 
"The  Ebert  Memorial  Volume"  which  he  is  indus- 
triously engaged  in  reading.  Mr.  Mayo's  great 
hobby  is  a  desire  to  improve  the  rank  and  status,  of 
the  pharmacists  in  the  gov*niSWint,  aipplgj^jOllg 
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lives  long  enough,  and  if  the  government  proves 
willing,  he  will  achieve  his  ends.  Another  keen 
desire  of  Mr.  Mayo's  is  to  have  clinical  thermometers 
so  made  that  they  will  register  results  in  exactly 
sixty  seconds  by  the  watch.  The  American  Druggist 
was  turned  loose  on  this  reform  sdme  years  ago  and 
the  manufacturers  of  thermometers  had  a  few  bad 
half-hours  at  the  time. 


FRANKLIN  M.  APPLE. 
Franklin  M.  Apple,  of  Philadelphia,  is  chairman 
this  year  of  the  Section  on  Practi(^  Pharmacy  and 
Dispensing  of  the  American  Pharmaceutical  Asso- 


ciation. At  the  Indianapolis  meeting  a  year  ago  Mr. 
Aiq)le  read  a  paper  on  what  he  called  "A  Square 
Deal  Prescription  Blank."  The  paper  aroused  a 
great  deal  of  attention  at  the  time,  and  was  not  only 
discussed  at  considerable  len^h  by  the  A.  Ph.  A. 
but  afterwards  attracted  the  attention  of  the  N.  A. 
R.  D.  The  Utter  took  up  Mr.  Aj^le's  blank,  had  a 
liberal  supply  printed,  and  began  furnishing  the 
article  to  members  of  the  organization.  Incidentally 
Mf.  Apple's  contribution  was  so  well  received  at  the 
Indianapolis  meeting  that  he  was  elected  secretary 
of  the  section  before  which  he  read  the  paper — the 
Section  on  Practical  Pharmacy  and  Dispensing.  At 
the  New  York  meeting  last  September  he  was  ele- 
vated to  the  chainnanship  of  the  section.  His 
"square-deal  blank,"  as  everybody  knows  by  this 
time,  was  intended  to  curtail  and  regulate  the  repe- 
tition of  prescriptions  and  at  the  same  time  to  place 


the  responsibility  upon  the  physician.  Incidentally 
we  may  observe  that  Mr.  Apple  belongs  to  that  com- 
mendable class  of  druggists  who  seek  to  establish 
the  closest  possible  relations  with  the  physicians  in 
the  community  and  who  desire  to  give  the  latter  a 
square  deal  on  every  occasion. 


PROFITS  AND  EARNINGS. 


A  STATEMENT  WITH  A  MORAL. 

We  have  received  a  statement  from  "A  Small 
Town  Druggist"  which  nicely  illustrates  one  of  the 
points  upon  which  we  have  often  dwelt  in  this 
department,  namely,  that  the  figures  on  papet  should 
be  checked  up  at  the  end  of  the  year  by  the  actual 
money  in  the  bank,  in  the  form  of  investments,  or 
elsewhere.  There  is  a  considerable  deficiency  in  this 
statement  which  we  shall  point  out  later  on.  The 
letter  is  as  follows: 
To  the  Editor: 

Your  articles  on  profits  and  earnings  are  read  carefully 
and  with  much  value  by  a  great  many  of  your  readers.  So 
many  druggists  do  business  with  no  system  whatever  that 
-your  many  suggestions  should  prove  of  great  help  to  them. 
Furthermore,  we  always  like  to  hear  what  our  neighbors  are 
doing  and  to  make  comparisons  with  our  own  bnsiness.  I 
would  be  pleased  to  have  you  comment  on  my  showing  for 
1907,    Here  is  my  statement : 

Stock  9  5,650  OO 

Sales    11,612  80 

Purchases    7,428  31 

Expenses : 

Regular  expenses  $2,006  00 

Proprietor's  salary   I,00ft  00 

Total  expenses  $  3,008  OO 

Cash  taken  from  the  business  during  the  year 846  00 

Increase  in  the  stock 106  40- 

Increase  in  the  book  accounts 172  GO- 

I  f^re  from  the  foregoing  statement  that  nay  gross  profits 
for  the  year  totaled  as  follows : 

Expenses    $2,008  OO 

Salary    1,000  00 

Cash  taken  from  the  business 849  00' 

Increase  in  the  stock 106  40 

Increase  in  the  book  accounts 172  SC^ 

Total  gross  profits $4,132  9» 

A  SUALL  Town  Dbuogist. 

From  the  foregoing  statement  it  appears  that  the 
purchases  for  the  year  were  $7428.31.  Goods  to  the 
amount  of  $106.40,  however,  went  into  the  perma- 
nent stock,  so  that  the  CM^^o^jth^^^i^^^^ly 
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sold  over  the  counter  was  $7321.91.  They  brought 
$11,912.60,  and  the  gross  profits  were  consequently 
$4590.69.  The  expenses  in  the  meantime  were 
$3008,  and  the  net  profits  therefore  $1582.69.  Add- 
ing to  these  net  profits  the  prc^rietor's  personal 
salary  of  $1000,  we  find  total  earnings  from  the 
business  of  $8532.69.  Dividing  the  gross  profits  by 
the  sales  we  find  a  percentage  of  gross  profit  of  38. 
Dividing  in  similar  manner  the  expenses  by  the  sales, 
we  have  a  percentage  expense  of  25.  On  the  basis 
of  this  showing  the  net  profits  amounted  to  13  per 
cent — a  pretty  good  figure.  It  may  be  added  that 
total  earnings  from  a  $12,000  business  of  $2582.69 
are  entirely  satisfactory. 

Now  for  the  loose  screw.  From  calculations  based 
on  this  druggist's  business  Statement  we  find  him  to 
have  made  a  gross  profit  of  $4590.69.  He  is  able, 
however,  to  figure  up  actual  profits  of  only  $4132.90. 
It  aK)ears,  therefore,  that  the  very  neat  little  sum  of 
$457.79  has  somewhere  been  lost  in  the  shuffle. 
Where?  Well,  for  one  thit^,  his  list  of  expenses 
was  probably  not  sufficiently  inclusive,  and  he  doubt- 
less paid  out  money  for  one  expense  or  another 
without  recording  it  every  time.  There  were  prob- 
ably other  leaks,  too — the  average  retail  business 
affords  plenty  of  chances  for  losses  of  this  kind  if 
the  proprietor  is  not  constantly  on  the  lookout,  and 
if  his  bookkeepir^  is  not  thorough  enough.  The 
incident  is  exceedingly  suggestive  as  showing,  what 
we  have  pointed  out  again  and  again,  that  the  annual 
statement  ought  to  tally  with  the  actual  facts — 
otherwise  the  statement  is  inaccurate  and  calcula- 
tions based  upon  it  are  misleading.  In  this  particular 
case  such  calculations  as  we  have  given  regarding 
the  percentage  of  expense,  the  percentage  of  gross 
profit,  and  the  like,  are  more  or  less  wide  of  the 
mark. 

If  the  facts  respecting  the  business  of  this  par- 
ticular druggist  had  been  accurately  presented  in 
detail  in  his  statement,  he  would  have  been  able  to 
take  from  the  business  in  cash  during  the  year,  not 
$846.00,  but  $1303.79— the  difference  being  the 
$457.79  which  was  somewhere  lost  in  the  calcula- 
tions. In  addition  to  the  amount  of  actual  cash 
which  should  have,  been  taken  from  the  business,  the 
drug^st  of  course  also  profited  to  the  extent  of 
$106.40  by  the  increase  in  the  stock,  as  well  as 
$172.50  by  the  increase  in  the  book  accounts.  This 
would  have  made  a  total  net  profit  of  $1582.69 — a 
ntft  profit  which  would  then  have  squared  with  the 
figures  in  the  statement. 


All  of  which  goes  to  show  that  money  is  a  very 
slippery  and  elusive  element.  It  often  disappears, 
and  we  know  not  whither  it  goeth. 


IS  THE  SODA  BUSINESS  PROFITABLE? 

A  druggist  who  hides  behind  the  nom  de  plume  of ' 
"Minnesota"  sends  us  an  account  of  his  soda  business 
during  the  last  summer  season.  From  May  to  Octo- 
ber his  total  receipts  were  $1330.30.  His  expenses 
were  $933.57,  leaving  a  profit  of  $396.73.  He  asks 
us  whether  we  consider  the  season's  business  to  have 
been  sufficiently  profitable.  He  is  at  a  loss  to  know 
whether  his  fountain  pays  him  or  not. 

We  assume  that  these  expenses  of  $933.57  do  not 
include  the  pro  rata  share  of  the  expenses  of  the  store 
as  a  whole — that  is,  the  general  expenses  for  heat, 
light,  insurance,  clerk  hire,  proprietor's  salary,  etc., 
etc  If  they  did,  profits  of  $396.73  would  be  a  pretty 
fair  showing,  since  they  would  then  be  net  profits. 
Considering  them  to  be  gross  profits,  which  they 
doubtless  are,  they  represent  an  average  of  30  per 
cent 

Our  observation  of  soda  profits  has  not  been  great 
enough  to  warrant  us  in  saying  whether  or  not  this  is 
a  very  satisfactory  figure.  It  strikes  us,  however, 
that  the  druggist  ought  to  make  more  money  than 
this  on  his  fountain.  Experts  write  off  10  per  cent 
eve'ry  year  for  depreciation  on  the  soda  fountain,  and 
this  amount  alone  plays  havoc  with  a  small  business. 
Our  advice  to  "Minnesota"  would  be:  See  if  you 
can't  sell  more  ten-cent  drinks,  and  strive  in  this  and 
in  other  ways  to  increase  your  percentage  of  profit, 
while  preserving  the  quality  of  your  output  and 
bankit^  on  that  chiefly  for  your  business. 

This  case  suggests  the  statement  that  most  drug- 
gists do  not  make  as  much  money  from  their  soda 
business  as  they  think  they  do.  It  is  richly  worth 
while  to  keep  track  of  the  figures  as  "Minnesota"  has 
done,  and  then  if  one  finds  that  he  is  doing  less  than 
he  expected  he  is  in  position  either  to  improve  the 
situation  or  throw  out  the  department  entirely. 
Before  he  abandons  his  soda  business,  however,  the 
druggist  should  decide  whether  some  other  side-line 
can  be  put  in  its  place  which  will  yield  larger  returns. 
For  when  a  given  line  is  thrown  out,  the  total  sales  of 
the  store  as  a  whole  are  accordingly  reduced,  and  the 
general  percentage  expense  is  proportionately  in- 
creased. ,  Thus  it  sometimes  pays  to  continue  a 
department  even  if  it  doesn't  seem  to  yield  a  very 
large  profit — sometimes,  but  not  always. 
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DR.  OTTO  A.  WALL. 

The  Lite  and  Peraonallty  ot  Oa«  of  th«  Intereatini  Fltfares    In   American  rharmacy— Tribnte  Written 

by  One  Wbo  Has  Been  Aasoclated  with  Him  in  Edacatlonal  and  Editorial 

Work  Over  3d  Years. 

By  H.  H.  WHBLFLEY.  rh.G.,  M.D. 


On  October  10,  1881,  as  a  junior  student  at  the 
St.  Louis  College  of  Pharmacy,  I  met  Dr.  Wall  for 
the  first  time  and  attentively  listened  to  his  lecture 
on  pnaimacognosy  which  opened  the  course  of  work 
in  that  institution  for  the  session.     I  use  the  word 


Dr.  Otto  A.  Wall  o(  St.  Lou<i. 


"met"  advisedly,  for  every  student  in  the  room  felt 
personally  acquainted  with  the  professor  before  the 
hour  was  over,  although  he  looked  into  vacant  space 
without  even  a  glance  at  the  class  and  talked  so 
rapidly  that  we  novices  could  not  take  notes. 

At  the  close  of  the  period  several  of  us  crowded 
around  him  with  a  bombardment  of  such  foolish 
questions  as  only  freshmen  can  invent.  The  doctor 
answered  each  interrogation  in  a  satisfactory  man- 
ner, and  evidenced  such  interest  in  our  welfare  that 
we  at  once  recognized  him  as  a  resourceful  friend 
of  the  students.  Each  year  since  1873,  when  Dr. 
Wall  succeeded  Dr.  Enno  Sander  as  professor  of 
materia  medica  and  botany,  the  new  students  have 
enjoyed  an  experience  similar  to  my  own  on  that 
historic  evening  for  me. 


Dr.  Chas.  O.  Curtman  selected  me  as  student 
assistant  in  chemistry,  so  that  I  soon  caught  a 
glimpse  of  the  faculty  life  of  these  two  close  friends, 
who  enjoyed  the  ways  of  German  professors.  Again 
in  my  senior  year  I  assisted  Dr.  Curtman  and  became 
still  more  intimately  acquainted  with  the  faculty  in 
general,  and  Drs.  Wall  and  Curtman  in  particular. 
After  graduation  these  two  teachers  urged  Francis 
Hemm  and  me  to  organize  quiz  classes.  I  quizzed 
on  materia  medica  and  chemistry,  and  for  several 
years  listened  to  all  of  Dr.  Wall's  lectures  and 
assisted  him  in  his  stereopticon  work.  Here  I  began 
to  know  him  in  his  larger  relations  and  to  under- 
stand that  he  was  carried  away  with  his  calling  and 
thus  carried  his  students  with  him.  He  is  one  of 
the  teachers  who  invests  himself  in  his  work  and 
never  asks  about  the  rate  of  interest  to  be  realized. 
My  personal  Experience  of  over  twenty-six  years  as 
an  intimate  acquaintance  of  the  doctor  and  his 
family  has  only  intensified  my  first  impressions. 

DR.  wall's  early  EDUCATION. 

Otto  Augustus  Wall  was  bom  in  St.  Louis  county, 
Missouri,  September  27,  1846.  His  father  was  a 
German  Evangelical  minister  and  one  of  the  leaders 
in  educational  and  literary  work  in  the  German 
society  of  his  community.  The  family  soon  moved 
into  the  city,  and  young  Otto  attended  private  and 
public  schools  and  academies  until  June,  1864. 
During  all  of  these  years  he  was  carefully  tutored 
at  home  by  his  parents,  who  were  justified  in  their 
proud  interest  in  his  educational  progress, 

The  young  man,  now  eighteen  years  old,  entered 
the  drug  business  as  an  apprentice  under  Dr.  Enno 
Sander,  who  then  had  one  of  the  leading  stores  in 
St.  Louis  and  who  advised  him  to  attend  college. 
He  graduated  with  honors  from  the  St.  Louis 
College  of  Pharmacy  in  1868.  In  1869  the  young 
pharmacist  was  as  anxious  as  the  drug  clerk  of 
to-day  to  become  a  proprietor,  and  his  desire  was 
soon  gratified.  His  ambition,  however,  did  not  stop 
here,  as  we  find  him  a  student  first  at  the  Humboldt 
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and  then  at  the  Missouri  Medical  College  while 
continuing  in  the  drug  business.  Dr.  Wall  was 
graduated  in  medicine  from  the  Missouri  College  in 
1870  with  classmates  who  are  to-day  among  the 
leaders  in  their  profession  in  this  country.  He  was 
considered  by  his  teachers  one  of  the  best  informed 
young  men  that  ever  received  a  diploma  from  the 
college.  He  did  not  discontinue  his  medical  studies, 
but  went  to  New  York  City  and  graduated  from  the 
Bdlevue  Hospital  Medical  College  in  1871. 

Perhaps  it  was  fate  more  than  design  that  made 
Dr.  Otto  A.  Wall  a  physician  and  an  educator.  His 
parents  hoped  that  he  would  be  a  missionary,  and 
much  of  his  early  education  was  planned  with  that 
future  in  view.  He  early  developed,  however,  an 
extraordinary  talent  as  an  artist,  which  attracted  the 
attention  of  local  members  of  the  profession,  who 
used  their  best  endeavors  to  have  the  young  man  go 
abroad  to  complete  his  education  in  art.  He  had 
already  taken  extended  instruction  in  drawing  and 
painting  in  oil,  as  well  as  in  water-colors,  one  of  his 
teachers  being  the  then  celebrated  Professor  Levi, 
who  painted  the  death  of  General  Lyon  in  the  State 
capitol  at  Jefferson  City.  Before  he  was  seventeen 
years  of  age  he  was  entrusted  with  and  well  paid  for 
sketching  at  Old  Mines,  near  Potosi,  Mo. 

A  few  of  the  doctor's  oil  paintings  are  stil!  in 
existence.  One  of  them  is  prized  by  his  classmate, 
Surgeon-General  Walter  Wyman,  at  Washington, 
Perhaps  the  most  attractive  oil  painting  is  that 
preserved  by  Mrs.  Wall  at  the  family  residence. 
The  doctor  would  undoubtedly  have  become  an  artist 
of  international  note  if  he  had  continued  that  line  of 
study. 
As  a  young  man  he  also  gave  considerable  atten- 


tion to  music,  more  particularly  piano  playing, 
including  the  theory  of  music.  He  was  for  several 
years  in  the  early  nineties  professor  of  art  anatomy 
at  Washington  University.  The  doctor  has  entirely 
given  up  music,  but  his  natural  skill  and  training  as 
an  artist  stands  him  well  in  illustrating  his  works, 
demonstrating  on  the  blackboard  before  his  classes, 
coloring  lantern  slides,  engrossing  the  college 
diplomas  and  special  certificates,  and  in  various  other 
useful  directions. 

In  the  early  seventies  Dr.  Wall  was  a  member  of 
the  Board  of  Directors  of  the  St.  Louis  public 
schools;  he  was  chairman  of  the  "Committee  on 
Course  of  Studies,  Text-books,  and  Apparatus"  for 
several  years  during  the  time  when  Prof.  William  T. 
Harris  was  superintendent  of  the  St.  Louis  schools. 
Physical  apparatus  was  first  used  in  the  schools  to 
illustrate  physics  while  he  held  tfiis  position. 

DR.  WALL  AS  A  TEACHER. 

Returning  from  New  York  City  to  St.  Louis,  the 
doctor  was  offered  and  accepted  the  chair  of  pharma- 
cognosy and  botany  in  the  St.  Louis  College  of  Phar- 
macy, and  has  since  held  the  position  for  thirty-five 
consecutive  years.  His  abilities  as  a  teacher  were 
also  recognized  by  another  alma  mater,  the  Missouri 
Medical   College,    which    made    him   professor   of 
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Tbe  Wall  rciidcnce  in  St.  Loula. 

materia  medica  and  therapeutics.  He  continued  in 
this  chair  some  years,  and  then  taught  chemistry  for 
three  years,  which  he  gave  up  in  1886,  when  other 
duties  pressed  him  for  time. 

My  introduction  to  this  sketch  has  given  a 
glimpse  of  the  doctor  as  a  teacher.  His  preeminent 
success  and  great  popularity  in  this  work  are  due  to 
his  thorough  understanding  of  his  subject,  his  prac- 
tical manner  of  presentation,  ability  as  a  speaker, 
earnestness  in  the  work,  and  great  personal  mag- 
netism. Dr.  Wall  uses  the  blackboard  and  chalk 
with  a  skill  equaled  by  few  professional  sketch 
artists.  His  thousands  of  lantern  slides,  many  of 
them  being  of  crude  drugs,  are  marvels  of  photo- 
graphic work  and  artistic  coloring.  As  a  quiz-mas- 
ter the  doctor  is  a  past  master,  and  can  give  points 
to  legal  cross-questioners  "seeking  the  truth." 

The  doctor  sold  his  drug  store  in  1873  because 
business  duties  interfered  with  his  work  as  a  prac- 
-titioner  of  medicine  and  a  teacher  of  pharmacy  and 
medicine.  In  1883  he  withdrew  from  practice  to 
iake  an  interest  in  the  OMberg-Wall  Laboratory, 
which  he  helped  organize  and  of  which  he  now  has 
entire  charge. 

DR.   wall's  literary   WORK. 

As  a  young  man  Dr.  Wall  was  active  in  literary 
societies  and  debating  clubs.  One  time  in  a  fit  of 
■confidence  he  showed  me  some  old  manuscripts  of 
dramatic  pieces  and  one  of  verses  which  were  of  a 
much  higher  order  than  those  that  are  technically 
known  as  "pot-boilers"  by  the  authors  who  live  by 
the  aid  of  their  pens.  The  doctor  is  not  now,  as  he 
was  for  many  years,  a  frequent  contributor  to  the 
professional  or  technical  press,  but  is  always  a  clear 
and  forceful  writer,  who  shows  that  he  has  studied 


his  subject  and  writes  what  he  thinks.  His  recent 
articles  on  high-school  requirements,  while  at  first 
misunderstood  by  those  who  knew  of  them  only  by 
hearsay  and  then  misrepresented  by  others,  are  now 
bearing  fruitful  results  and  show  that  the  doctor  is 
at  home  in  a  much  broader  educational  field  than 
that  circumscribed  by  pharmacy.  In  the  early 
eighties  he  wrote  much  upon  microscopy,  photo- 
graphy, and  photomicrography.  This  was  at  a  time 
when  the  subjects  were  comparatively  new  in  phar- 
macy. His  series  of  articles  on  lantern  slide  making 
is  wonderfully  clear  and  practical. 

From  1885  to  1887  he  was  associated  with  me  in 
the  editorial  management  of  the  National  Druggist, 
which  was  then  a  weekly  publication.  When  I  took 
charge  of  the  St.  Louis  Drug  Market  Reporter, 
January  1,  1888,  which  was  then  changed  in  name 
to  Meyer  Brothers  Druggist,  the  doctor  was  one  of 
the  first  contributors,  and  has  been  a  useful  friend  in 
my  editorial  work  ever  since.  The  BtiUetin  of  the 
St.  Louis  College  of  Pharmacy,  recently  authorized 
by  the  Board  of  Trustees,  will  be  edited  by  Dr.  Wall, 
who  is  in  charge  of  the  official  college  correspond- 
ence and  chairman  of  the  Committee  on  Publication. 
The  College  catalogues  for  several  years  past  have 
been  edited  by  the  doctor. 

The  first  book  edited  by  Dr.  Wall  alone  was  "The 
Prescription."  This  is  easily  the  most  exhaustive 
treatise  on  the  subject  in  the  English  language,  and 
is,  in  a  way,  a  classic.  Then  followed  his  "Pharma- 
cc^nosy  Notes,"  which  best  portrays  his  practical 
turn  of  mind  and  shows  his  skill  as  an  artist,  for  the 
hiuidreds  of  illustrations  are  all  from  his  own 
drawings.  Wall's  "Latin  Lessons"  are  the  outgrowth 
of  talks  on  the  subject  for  pharmacy  students.    This 
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work  is  not  on  the  style  of  "Easy  Spanish  in  Ten 
Lessons,"  but  it  gives  more  Latin  of  interest  to 
pharmacists,  and  less  which  is  not  essential,  than 
any  stmiiar  work  that  I  have  examined.  Wall's 
books  are  not  exploited  by  a  general  publisher,  as 
they  are  all  published  by  himself  and  for  the  use  of 
his  own  students.  This  explains  why  these  useful 
works  are  not  more  widely  known.  The  "Com- 
panion to  the  Pharmacopoeia,"  by  Oldberg  and  Wall, 
published  in  1884,  was  illustrated,  and  the  portions 
devoted  to  materia  medica  and  microscopy  were 
written  by  Dr.  WalL 

DR.  WALL  AS  AH  ASSOCUTION  MAH. 

I  regret  for  the  sake  of  pharmacy  to  say  that  the 
doctor  has  almost  a  morbid  dislike  for  conventions, 
and  when,  through  a  sense  of  duty,  he  attends  such 
a  gathering,  you  will  Hkdy  find  him  in  somt 
secluded  comer  earnestly  chatting  with  intimate 
friends.  If  Dr.  Wall  attended  national  and  State 
association  meetings  regularly,  he  would,  during  the 
discussions  on  the  floor  and  in  private  conversation, 
disseminate  much  of  value  in  the  way  of  pharma- 
ceutical knowledge  and  its  broader  relations,  for 
pharmacy,  like  medicine,  touches  elbows  with  a 
lai;ge  number  of  neighboring  arts,  professions,  and 
sciences. 

Dr.  Wall  joined  the  A.  Ph.  A.  in  1884  and  the 
State  association  in  1880.  He  was  twice  president 
of  the  Missouri  Association  in  its  early  history.  The 
doctor  feels  more  at  home  in  a  small  organization, 
like  the  St.  Louis  Medical  History  Club,  of  which 
he  is  a  charter  member.  His  recent  activities  in 
that  club  brought  him  prominently  before  the 
St.  Louis  Medical  Society  and  caused  his  unsolicited 
election  as  counselor  for  three  years.  The  doctor 
was  a  member  of  the  United  States  Pharmacopoeial 
Convention  of  1880,  where  he  was  elected  to  the 
Committee  on  Revision,  and  again  in  1890.  In 
1900  the  convention  made  him  second  vice-president. 
Owing  to  the  death  of  the  first  vice-president.  Dr. 
Albert  B.  Prescott,  Dr.  Wall  will,  if  present,  be 
called  upon  to  occupy  the  chair  when  President  Dr. 
Horatio  C.  Wood  delivers  his  address.  Dr.  Wall  is 
a  good  parliamentarian  and  able  to  preside  on  any 
occasion  with  becoming  dignity  and  justice. 

DR.  wall's  personality. 

Dr.  Wall  will  be  quickly  recc^nized  in  any  gath- 
ering as  a  refined,  educated,  intelligent  person  whose 
laige  form  and  easy  carriage  mark  his  pleasing 
personality.    When  among  strangers  he  speaks  in  a 


diffident,  quiet  manner,  unless  delivering  an  address 
or  reading  a  paper,  when  he  throws  his  entire  self 
into  the  presentation.  It  is  in  the  classroom  that  the 
doctor  appears  to  the  best  advantage.  Here  he  is 
absolutely  at  ease  and  presents  his  subject  ia  such  an 
attractive  manner  that  those  students  who  might 
actually  snore  during  an  ordinary  lecture  find  it 
difficult  to  catch  even  a  wink  of  sleep  while  Dr.  Wall 
is  trying  to  hold  their  attention. 

But  to  know  the  doctor  as  a  man,  a  husband  and  a 
father,  you  must  meet  him  in  his  large  and  hospitable 
hcwne,  richly  furnished  with  works  of  art  and  amply 
provided  with  every  facility  for  comfort  Each 
room  is  inviting  and  breathes  a  literary  air,  for 
standard  books  and  leading  periodicals  constitute  a 
part  of  the  regular  diet  for  the  doctor  and  his  family, 
which  consists  of  his  good  wife,  two  daughters,  and 


a  brother  at  home.  The  son.  Dr.  Otto  A.,  Jr.,  is 
married,  has  a  home  of  his  own,  and  is  engaged  in 
the  practice  of  medicine. 

The  subject  of  this  sketch  is  a  man  who  enjoys 
true  friendship  and  fully  realizes  the  rare  privileges 
and  great  possibilities  of  this  highest  and  purest 
form  of  human  relationship.  His  head  as  well  as  his 
heart  guide  him  in  the  formation  of  friendships. 
Among  those  prominent  in  pharmacy  whose  close 
friendship  he  held  and  whose  correspondence  he  still 
prizes  I  recall  the  names  of  the  late  Prof.  J.  M. 
Maisch,  Dr.  Chas.  Rice,  and  Mr.  Albert  E.  Ebert. 
To-day  he  cherishes  the  friendly  esteem  of  many 
leaders  in  pharmacy,  some  of  whom  have  enjoyed 
the  hospitality  of  his  interesting  home.  Local 
pharmacists  and  physicians  are  frequently  enter- 
tained at  social  functions  given  by  the  \^all  family. 
The  farewell  banquet,  recently  tendere(^Pf-(J|4{el^^t^ 
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W,  Millican,  was  the  result  of  a  proposition 
developed  at  a  social  gathering  of  prominent  mem- 
bers of  the  St.  Louis  Medical  Society  at  the  Wall 
residence. 

Perhaps  the  best  example  of  the  a^reciation  and 
esteem  in  which  former  students  and  associates  hold 
Dr.  Wall  was  the  celebration  of  his  thirtieth  year  as 
a  teacher  in  the  St.  Louis  College  of  Pharmacy. 
The  bronze  medallion  presented  to  the  College  and 
the  one  given  to  the  family,  followed  by  a  banquet, 
were  the  result  of  the  eager  interest  on  the  part  of 


hundreds  of  former  students,  who  were  anxious  to 
pay  tribute  to  their  old  friend  and  teacher.  The 
large  bound  volume  of  letters  and  telegrams  from 
distant  points  indicate  the  genuineness  of  the  friend- 
ship which  exists,  even  after  years  have  passed  since 
graduation.  This  same  volinne,  treasured  by  the 
family,  is  rich  in  expressions  from  prominent  phar- 
macists and  physicians  the  country  over,  who  in  one 
way  or  another  have  caught  a  glimpse  of  Dr.  Otto 
Augustus  Wall  as  I  have  known  him  since  October 
10,  1881. 


OPTICS  AS  A  PROFITABLE  SIDE-LINE. 

How  to  Dctcrmln*  Low  Error*  of  BefractloD— Tha  Oncallon    of    Faea  (or  Optical  Sarvlcea— Avoiding 

Malpractice — Corraapondencc  with  Out -of- town  Cnatomera. 

By  ERNEST  C  CSIPPS. 

B^riifaaautod,  Eadlaad. 


Readers .  of  the  Bulletin  of  Pharmacy  will 
remember  that  in  the  issue  for  December,  1J(08, 
appeared  an  article  by  myself,  entitled  "A  Profitable 
Side  Line,"  drawing  attention  to  the  practice  of 
optics  as  a  profitable  source  of  income  for  the 
chemist.  I  know  that  many  in  this  country  were 
induced  to  add  an  optical  branch  to  their  business, 
with  very  satisfactory  results.  The  object  of  the 
present  article  is  to  discuss  certain  aspects  of  the 
work  which  may  have  been  overlooked  at  first,  but 
which  in  the  light  of  our  present  knowledge  appear 
of  great  importance.  I  shall  endeavor  to  keep  my 
remarks  as  non-technical  as  possible,  so  that  those 
who  do  optical  work  can  understand  it. 

LOW  ERHORS  OF  REFRACTION. 

Probably  the  most  difficult  part  of  the  ordinary 
routine  work  of  the  sight-testing  optician  is  the 
recognition  and  detection  of  low  errors  of  refraction. 
It  is  a  comparatively  easy  matter  for  one  possessing 
a  knowledge  of  optics  to  locate  and  correct  a  big 
departure  from  the  normal,  but  it  tries  the  patience 
and  skill  of  the  expert  to  discover  the  apparently 
insignificant  one.  It  is  a  fact,  however,  that  nothing 
brings  greater  relief  and  satisfaction  to  the  client, 
and  more  lasting  gratitude  to  the  optician,  than  the 
correction  of  these  low  errors. 

It  is  well  known  that  a  large  proportion  of  head- 
aches are  caused  by  them..  Frequently  grateful 
patients  have  told  me  that  the  spectacles  prescribed 
have  given  such  relief  that  their  outlook  on  life  has 


been  completely  changed.  It  is  well  then  to  search 
patiently  and  diligently  for  trouble,  when  apparently 
there  is  normal  vision  and  when  the  addition  of 
spherical  lenses,  either  convex  or  concave,  blur  the 
distance,  or  do  not  improve  it. 

Most,  if  not  all,  of  these  low  errors  are  due  to 
astigmatism,  generally  of  the  simple  variety,  though 
occasionally  compound  or  even  mixed.  The  best 
method  of  detecting  such  error  is  by  the  "fogging" 
system.  A  full  description  of  this  will  be  found  in 
most  text-^ooks  on  the  subject,  but  it  consists  essen- 
tially in  the  relaxing  of  the  accommodation  by  strong 
plus  sphericals,  and  the  correction  of  the  astigmatism 
by  minus  cylinders,  with  the  transposition  of  the 
resulting  powers.  I  may  say  that  I  correct  all  cases 
of  astigmatism  by  this  method.  My  successes  have 
greatly  increased  since  using  it.  The  operator  must 
thoroughly  grasp  the  principles  involved  in  it,  and 
above  all  things  he  must  not  "lose  his  head."  If 
used  systematically  and  intelligently,  it  is  ideal,  but 
if  not  understood  thoroughly  it  tires  the  patient  and 
results  in  his  resorting  to  the  usual  method. 

WHAT   PRICES  TO   CHARGE. 

Another  question  that  faces  us  all  at  different 
times  is,  "Shall  we  charge  for  testing  if  no  sale  of 
spectacles  follows?"  Most  of  us  display,  or  have 
done  so  at  one  time  or  another,  the  inscription  "No 
Charge  Made  for  Testing."  In  the  majority  of 
cases,  after  testing  our  clients,  we  supply  them  with 
the  lenses.     The  sum  w;h^^tl^^gf|^^(W:^de5 
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remuneration  for  our  time.  But  it  happens,  not 
seldom,  that  we  cannot  help  them,  and  we  have  to 
send  them  to  an  oculist.  Persons  suffering  from 
cataract,  tobacco  poisoning,  progressive  myopia,  or 
many  other  diseases,  form  this  class.  The  oculist 
does  not  always  reciprocate,  especially  if  he  does  not 
reside  in  the  same  town,  by  referring  them  back  to 
us  for  glasses  if  such  are  necessary.  In  this  case  it 
is  fair,  both  to  our  client  and  to  ourselves,  to  make  a 
small  charge  to  cover  our  time  and  trouble.  Gener- 
ally such  cases  necessitate  more  work  than  the 
ordinary  kind.  Frequently  they  remain  in  our  test- 
ing rooms  for  an  hour  or  .even  longer.  We  must 
remember  that  if  we  do  not  value  our  services,  our 
customers  will  not.  Often  the  advice  we  can  give 
them,  even  though  we  ■  cannot  afford  them  practical 
assistance,  may  save  them  both  worry  and  expense. 

THE  DIVIDING  LINE  BETWEEN  OPTICIAN  AND  OCUIJST 

This  leads  me  to  the  question,  Where  does  the 
province  of  the  optician  end  and  that  of  the  oculist 
b^n  ?  In  other  words,  what  case  should  be  referred 
to  the  oculist  or  physician?  I  think  it  is  generally 
conceded  that  all  diseases  of  the  ey«,  recognized  as 
such,  should  not  be  treated  by  the  t^tician,  but 
should  be  referred  at  once  to  the  medical  authority. 
Frequently  we  are  consulted  by  aged  persons  who 
complain  of  failing  sight,  and  who  are  undoubtedly 
suffering  from  cataract.  It  is  possible  of  course  to 
do  something  for  them  by  means  of  change  of 
lenses,  but  the  more  honorable  way  is  to  recomftiend 
medical  advice. 

Victims  of  the  drug  or  tobacco  habits  occasionally 
visit  us.  Here  again  we  can  do  very  little  good. 
People  suffering  from  diseases  such  as  diabetes, 
gout,  kidney  ''affections,  brain  disease,  or  head 
trouble,  may  by  reason  of  changing  vision  find  their 
way  to  our  rooms. 

It  would  be  criminal  on  our  part  to  do  anything  to 
delay  their  securing  expert  medical  advice ;  for  fre- 
quently changes  in  the  retina  are  the  first  signs  of 
the  particular  disease,  and  by  recommending  medical 
service  we  may  help  check  its  further  progress. 
Make  this  a  rule:  any  case  in  which  you  cannot 
obtain  normal  vision  with  or  without  lenses,  and 
which  with  the  "pin-hole"  test  shows  diseased  retina, 
shall  be  referred  by  you  to  an  oculist  or  physician. 
Such  action  will  win  you  the  esteem  of  the  patient 
and  the  doctor.  You  will  also  have  the  satisfaction 
of  knowing  tilat  you  have  done  the  right  thing,  and 
have  not  sacrificed  your  client's  eyesight  for  the  sale 
of  a  pair  of  spectacles. 


PROPER  FURNISHINGS  FOR  THE  TESTING-ROOM. 

We  should  also  emphasize  the  professional  side  of 
our  business  more  tiian  we  do,  especially  in  the 
arrangement  of  our  testing-rooms.  How  often  do 
we  find  these  offices  the  abode  of  advertisements 
which  are  displayed  on  the  walls.  The  impression 
our  clients  receive  from  a  visit  to  such  a  place  must 
be  that  we  want  to  sell  them  something  in  addition 
to  the  spectacles.  The  ostentatious  display  of  an 
array  of  instruments,  such  as  ophthalmometers,  pho- 
rometers  and  other  apparatus,  I  strongly  deprecate : 
the  more  homely  the  room  the  better  our  client  likes 
it. 

Often  they  are  nervous  and  do  not  know  what  to 
expect ;  the  sight  of  mysterious  and  unfamiliar 
things  is  bound  to  affect  their  nerves  and  eventually 
their  eyes.  Furnish  your  rooms  simply  but  taste- 
fully; do  not  overcrowd  things,  and  keep  all  the 
implements  of  your  craft  in  the  lackground. 

THE  NEED  OF  SECRECY. 

Remember,  too,  that  the  refractioaJst  is  like  the 
medical  man  in  that  he  possesses  the  confidence  of 
his  clients.  You  will  hear  much  that  is  told  you, 
which  you  are  expected  to  treat  confidentially.  The 
ages  of  your  fair  visitors  whispered  in  your  ear,  so 
that  the  four  walls  may  not  hear,  must  be  treated  by 
you  as  sacred.  Not  infrequently  you  are  told  much 
that  has  not  been  revealed  outside  the  family  circle. 
Many,  especially  the  "weaker  sex,"  do  not  wish  it 
known  that  they  are  seeking  artificial  aids  to  vision. 

THE  DIFFICULTY  OF  FITTING  GLASSES. 

A  word,  too,  on  frame  fitting  will  not  be  out  of 
place.  It  is  a  truism  experienced  by  us  all  that  it  is 
as  difficult  to  fit  the  face  for  frames  as  the  eyes  for 
lenses.  From  experience  gained  by  observation,  I 
am  inclined  to  think  that  our  American  friends  are 
ahead  of  us  in  this  respect.  Certain  it  is  that  the 
face  requires  study  before  the  frame  is  decided  upon. 
It  is  impossible  to  fit  satisfactorily  all  faces  with 
lenses  of  the  same  size.  Most  refractionists  keep 
but  one  size  lens,  the  No.  1,  but  a  stock  of  the 
smaller,  No.  2  size,  should  also  be  kept,  as  well 
as  a  few  of  the  larger.  No.  0. 

WRITTEN   MEMORANDA  OF  CASES. 

Before  I  close  I  must  mention  the  importance  of 
keeping  correct  records.  I  presume  that  we  all  niake 
a  record  of  every  case  which  comes  under  our 
notice,  giving  the  usual  particulars,  and  noting  the 
chai^,  the  style  and  quality  of  the  frames  and  the 
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history  of  the  case.    These  records  are  valuable  in  a 
number  of  ways,  especially  in  the  sale  of  a  business. 

FOLLOW-UP  LETTERS. 

Send  each  client  a  letter,  asking  whether  the  lenses 
are  still  satisfactory,  and  reqiiesting  the  wearer  to 
pay  you  another  visit  if  any  further  attention  is 
necessary.  It  is  surprising  how  this  practice  keeps 
the  optician  and  client  in  touch  with  each  other. 
Even  when  a  patient  has  left  the  town,  he  will  often 
make  a  journey  by  rail  to  consult  his  optician ;  or,  if 


the  distance  is  not  too  long,  he  may  wait  till  he  visits 
friends  in  the  same  town.  For  after  all  our  business 
is  a  personal  one,  and,  if  properly  conducted,  no 
amount  of  opposition  can  ever  deprive  us  of  it.  Let 
_  us  accentuate  this  aspect  by  every  means,  let  us  make 
our  clients  realize  that  we  take  an  interest  in  than 
quite  apart  from  any  financial  profit  to  be  derived 
from  their  patronage.  We  may  find  this  "side  line" 
small  at  first,  but  it  will  develop  year  by  year  into  a 
business  that  may  eventually  equal,  if  not  surpass, 
the  parent  one  from  which  it  has  sprui^. 


SOME  BOARD  QUESTIONS  ANSWERED. 

An  ExaailnaUoB  Pap«r  K«c«nlly  Ucad  by  the  Ohio  Board  of  Phormasy  1«  Scladcd,  and  Bcpllai 
PrapMad  for  tha  Bana&t  of  Clei^  and  Othara  Who  Hay  Find  th»  iBtormation  Halpfol. 
Compdad  by  JOHN  HELFHAN. 
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CHEMISTRY. 

1.  Define  titration  and  explain  how  the  process  is 
ccmducted. 

Titration  is  the  operation  involved  in  adding  the 
standard  test  solution,  from  graduated  vessels,  to 
the  solution  of  the  substance  to  be  examined.  For 
example,  to  determine  the  strength  of  a  solution  of 
sulphuric  acid  place  a  definite  quantity  in  a  beaker 
and  run  in  from  a  burette  a  solution  of  potassium 
or  sodium  hydroxide  of  known  strength,  using 
phenolphthalein  as  an  indicator.  The  strength  of 
the  alkali  is  accurately  fixed  and  from  the  volume 
employed  to  bring  about  the  reaction  we  can  figure 
out  the  quantity  of  acid  present  in  the  original  solu- 
tion. This  is  done  by  using  the  laws  of  chemical 
equivalents. 

2.  I>efine  a  hydrocarbon.  Give  an  official  ex- 
ample. 

A  hydrocarbon  is  a  chemical  compound  of  carbon 
and  hydrogen.  The  official  petroleum  benzin  is  a 
mixture  of  hydrocarbons. 

3.  How  is  acetic  acid  made?  What  is  glacial 
acetic  acid  ?    Give  chemical  formula. 

Acetic  acid  is  made  by  the  oxidation  of  ethyl 
alcohol  or  the  destructive  distillation  of  wood. 
Glacial  acetic  acid  contains  not  less  than  9d  per  cent 
by  weight  of  absolute  acetic  acid  and  not  more  than 
one  per  cent  of  water.  The  chemical  formula  is 
HC,H»0,. 

4.  What  change  takes  place  in  boric  acid  when  it 
is  heated  to  100"  C? 


On  heating  boric  acid  to  100°  C,  water  is  driven 
off,  resulting  in  the  formation  of  metaboric  acid, 
which  slowly  volatilizes  at  that  temperature.  The 
reaction  is  as  follows :  H,BO, — H,0=HBO,. 

6.  Give  outline  of  the  U.  S.  P.  process  for  the 
assay  of  opium. 

Introduce  the  opiimi,  powdered,  into  an  Erlen- 
meyer  flask  containing  water.  Agitate  it  in  a  shaker 
for  three  hours.  Filter  and  wash  the  residue  thor- 
oughly three  times.  First  evaporate  the  second  fil- 
trate to  a  small  volume  in  a  tared  dish,  then  add  the 
first  filtrate,  rinse  the  vessels  with  the  third  filtrate, 
and  evaporate  until  the  residue  weighs  fourteen 
grammes.  Transfer  the  solution  to  an  Erlenmeyer 
flask.  Add  alcohol  and  ether  and  shake.  Add 
ammonia  water  from  a  graduated  burette,  stopper 
the  flask  with  a  cork,  shake  the  mixture  ten  minutes, 
and  then  let  it  stand  sixteen  hours.  Filter  carefully, 
using  ether  to  wash  the  filter  paper  and  flask.  Wash 
the  crystals  with  ether.  Use  less  than  15  Cc.  of 
water  in  removing  the  crystals  from  the  flask  and  in 
washing  the  filter  paper.  Next  apply  to  the  crystals, 
drop  by  drop,  a  saturated  alcoholic  solution  of 
powdered  morphine,  and  lastly  wash  with  ether. 
Dry  the  crystals  in  a  moderately  warm  place  and 
weigh  them  on  a  watch-glass. 

To  purify  the  crystals,  place  them  in  an  Erlen- 
meyer flask,  add  lime  water,  and  shake  at  intervals 
during  half  an  hour.  Filter  and  wash  the  residue 
with  lime  water  until  the  filtrate,  when  acidulated, 
does  not  yield  a  precipitate  with  mercuric  potassium 
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iodide  test  solution.  Subtract  the  weight  of  the 
residue  from  that  of  the  impure  morphine  and 
multiply  the  difference  by  ten  to  get  the  percentage 
of  crystallized  morphine  in  the  drug. 

6.  Give  a  test  to  distinguish  cresol  from  phenol. 
To  distinguish  cresol  from  phenol  heat  and  take 

the  boiling  points.  Secondly,  a  five-per-cent  aque- 
ous solution  of  phenol  is  clear,  while  a  solution  of 
cresol  exceeding  two  per  cent  is  turbid. 

7.  Give  a  chemical  test  by  which  you  can  detect 
starch  in  sugar  of  milk. 

Boil  the  milk-sugar  in  water  and  add  iodine  test 
solution.  The  presence  of  starch  will  cause  the  for- 
mation of  the  blue  iodide  of  starch. 

8.  Give  the  U.  S.  P.  time-limit  test  for  heavy 
metals. 

Ten  cubic  centimeters  of  a  solution  of  the  sub- 
stance in  distilled  water  is  acidulated  in  a  test  tube 
with  hydrochloric  acid  and  warmed-  Then  an  equal 
volume  of  freshly  prepared  hydrogen  sulphide  test 
solution  is  added.  After  half  an  Hour,  any  turbidity 
or  coloration  is  noted.  Different  metals  will  give 
their  characteristic  sulphides. 

9.  Write  out  in  chemical  equation  the  reaction 
which  occurs  in  making  diluted  hydrocyanic  acid  by 
the  U.  S.  P.  extemporaneous  process. 

AgCN-fHCl— H.O=AgCl-|-HCN-|-H.O. 

10.  Complete  the  following  reactions  and  name 
the  products  cAtained: 

6KOH+8Cl,=8Ka-t-3H,0+3KC10. 
3P+5HNO,-|-2H.O=8H,PO,-f-6NO. 

11.  Give  the  tests  for  identity  of  (a)  NH4CI,  and 
(6)  KNO,. 

(o)  Either  NaOH  or  Ca(OH)„  when  heated 
with  a  solution  of  N'HiCI,  gives  off  NH„  which  may 
be  detected  by  the  smell.  This  vapor  turns  red  litmus 
paper  blue.  The  presence  of  the  chlorine  radical 
may  be  determined  by  adding  silver  nitrate  in  the 
usual  way. 

(&)  If  6  Q:.  of  an  aqueous  solution  of  KNO«  be 
agitated  with  an  equal  volume  of  HjS04,  and  the 
liquid  cooled  and  a  crystal  of  ferrous  sulphate  placed 
in  it,  a  dark-brown  color  will  appear  around  the 
crystal.  The  presence  of  potassium  may  be  estab- 
li^ed  by  the  flame  test. 

12.  Give  the  chemical  formulas  of  the  fpUowii^: 
Ammonium  iodide,  tartar  emetic,  silver  oxide, 
potassium  dichromate. 

Ammonium  iodid^=NH<I. 

Tartar  emetic=3K(SbO)C.H.O,+H,0. 

Silver  oxid^=Ag,0. 

Potassium  dichromate=KtCr,0,. 


13.  Give  an  outline  of  the  process  by  which  iron 
is  extracted  from  the  ore. 

The  iron  ore  in  small  pieces  is  heated  with  char- 
coal or  coke.  Limestone  is  added  to  take  up  the 
impurities,  while  the  carbon  monoxide  formed  .from 
the  carbonaceous  matter  reduces  the  iron  to  the 
metallic  state.  The  slag  is  removed  through  a  hole 
in  the  side  of  the  furnace  and  the  melted  metal  is  run 
through  an  aperture  in  the  bottom  into  a  series  of 
sand  molds.    Here  it  solidifies  into  pig  or  cast  iron. 

14.  How  can  you  detect  free  chlorine  in  hydro- 
chloric acid? 

Dilute  1  Cc.  of  the  acid  with  5  Cc.  of  water  and 
add  1  Cc.  of  potassium  iodide  test  solution  with  1 
Cc.  of  chloroform.  The  chloroform  will  show  a 
violet  coloration  if  chlorine  be  present. 

16.  Write  out  the  meaning  of  the  following  abbre- 
viations: V.  S.,  T,  T,  rir- 

V-  S.^=volumetric  solution. 

y  =normal, 

T=twice  normal. 

■nr=decinormal. 

16.  Give  the  outline  of  the  U.  S.  P.  assay  of 
pancreatin. 

Boil  the  starch  in  distilled  water.  Cool  the  re- 
sulting paste  to  4^.6°  C.  and  add  the  solution  of 
pancreatin.  Shake,  maintain  the  temperature;  and 
after  five  minutes  the  paste  will  not  give  the  blue 
iodide  of  starch  reaction,  having  been  converted  into 
sugar. 

17.  How  would  you  restore  the  color  of  am- 
monium iodide  stained  through  exposure? 

Add  to  a  concentrated  aqueous  solution  of  the 
salt  sufHcient  ammonium  sulphide  test  soluticm  to 
render  it  colorless,  then  filter  and  evaporate  on  a 
water-bath  to  dryness. 

18.  How  much  solution  of  ferric  sulphate,  con- 
taining 10  p^r  cent  of  metallic  iron,  is  required  to 
make  100  grammes  of  ferric  hydrate ;  av.  wt. 
Fe=55.6;  0=15.88;  H=l. 

The  molecular  weight  of  ferric  hydrate  is  to  the 
atomic  weight  of  iron  as  100  is  to  X.  X  equals  the 
amount  of  iron  in  100  grammes  of  Fe  (OH),,  or 
52.289  grammes;  X  multiplied  by  10  equals  622.89 
grammes,  the  amount  of  10-per-cent  ferric  sulphate 
solution  necessary  to  make  100  grammes  Fe  (OH),. 

19.  Give  the  chemical  characteristics  of  the  alums. 
Give  chemical  formulas  of  alum  and  ammcmiiun- 
ferric  alum. 

Alum  is,  generally  speaking,  a  double  sulpjiate  of 
aluminum  and  potassium,  A1K(S04),-|-12H,0.  A 
series  of  similar  salts  have  been  prepared  in  which 
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sodium  or  ammonium  takes  the  place  of  potassium ; 
and  iron  or  chromium  replaces  the  aluminum. 
These  double  sulphates  are  also  called  alums. 
The  student  should  note  that  iron  alum  and 
chrome  alum  do  not  contain  altuninimi.  Ferri  et 
ammonii  sulphas,  U.  S.  P.,  is  iron  alum : 
FeNHCSO.),,  ISHjp.  The  aluminum  atom  is 
trivalent  and  all  alums  crystallize  in  octahedra. 
Alum  fuses,  giving  off  the  water  of  crystallization, 
forming  exsiccated  alum.    The  metal  radical  may  be 


precipitated  by  ammonia,  the  sulphate  by  barium 
chloride  solution. 

20.  Name  the  ingredients  of  Fehliog's  solution 
and  state  its  use. 

Cupric  sulphate  solution  and  a  solution  of  potas- 
sium and  sodium  tartrate,  rendered  alkaline  by 
potassium  hydroxide,  are  the  ingredients  of  Fehling's 
solution.  For  use,  mix  eqiul  volumes  of  the  two 
liquids  at  the  time  required. 

(To  be  continued.) 
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How  to  Advertise  the  Various  Keqnlaltea  Used  (or  the  Care  and  Treatment 

of.  Patients— Some  Capital  Sntftfestlons. 

1  By  PBAN8  FABRINOTON. 


A  large  proportion  of  the  druggist's  goods  are 
sold  for  use  in  the  sick-room.  The  man  who  sells 
the  most  of  such  supplies  will  find  them  very  profit- 
able. Moreover,  the  people  who  have  sufficient 
confidence  in  a  dru^ist  to  depend  upon  him  when 
they  are  sick,  will  be  pretty  apt  to  patronize  him 
when  they  are  well  and  want  things  which  are  less 
necessary. 

The  booklet  described  below  contains  matter  of 
permanent  interest  regarding  the  sick-room,  and  I 
trust  the  recipients  of  it  will  keep  it  for  reference. 
It  is  purposely  designed  to  be  of  convenient  size  and 
a  hole  should  be  punched  in  the  upper  left-hand 
comer  so  that  it  may  be  hung  up.  Any  booklet 
>\'hich  you  mail  should  be  made  to  be  hung  up  if  you 
want  it  kept.  A  housekeeper  will  take  the  trouble 
to  find  a  place  to  hang  almost  anything  that  contains 
a  little  information  which  may  "conie  in  handy" 
some  time. 

This  is  a  booklet  3^^  by  6  inches  and  will  mail 
easily  in  a  6^  envelope.  It  contains  eight  pages  and 
a  cover,  the  cover  printed  only  on  the  outside. 

On  the  first  cover  page  is  the  following: 
SICK   ROOM    BOOKLET. 
WORTH    SAVING. 

From 

Blank's  Dbuc  Stoke, 

BUnkville. 

The  back  cover  page  should  contain  the  following, 
or  a  similar  good  hot-water  bottle  advertisement. 
Make  the  prices  here,  and  indeed  all  through  the 


booklet,  such  that  as  far  as  possible  they  will  be  good 

as  long  as  the  booklet  is  likely  to  be  preserved. 

Avoid  quotations  which  may  not  be  permanent. 

The  last  cover  page  may  convey  this  information : 

HOT-WATER  BOTTLE. 

Special! 

In  the  sick-room  there  is  scarcely  one  article  of' 

greater  utility  than  the  hot-water  bottle. 

We  need  not  add  that  a  leaky  hot-water  bottle 
may  do  damage  at  any  time  and  in  any  place. 

We  carry  at  atl  times  a  large  variety  of  GOOD 
hot-water  bags,  the  kind  that  we  warrant  not  to 
leak. 

We  also  have  cheap  ones  which  are  not  guar- 
anteed.   The  cheap  ones  sell  as  low  as  48  cents. 
The  good  ones,  the  kind  we  warrant,  begin  at 
9S  cents  in  price  and  go  up  from  that  figure. 
This  is  for  a  2-quart  one. 

When  we  warrant  a  hot-water  bag,  that  means 
that  a  it  leaks  from  any  cause  but  a  hole 
punched  in  it,  we  will  give  you  a  new  bottle 
free  for  the  old  one. 

Blank's  Drug  Store. 
Throughout  the  inside  of  the  booklet  use  the 
uppfer  two-thirds  of  every  page  for  matter  of  interest 
and  the  lower  third  of  the  page  for  the  advertise- 
ment of  such  goods  as  are  connected  with  the  reading 
matter  above. 

On  the  first  inside  page  use  copy  like  this : 
SICK-ROOM   POINTERS. 
The  room  should  be  large  to  make  ventilation 
easy.    Southern  or  western  exposure  is  best 

The  top  of  the  house  is  quieter  ^nd  the  air 
b«l,r.    Q«=.  i.  "•"-■Jifeed  by  Google 
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AiraDge  the  windows  and  screens  to  prerent 
drafts.     Admit  fresh  air  from  the  tops  of  win- 
Have  only  necessary  furniture  and  avoid  heavy 
curtains  or  window  hangings. 

Sick  people  need  more  fresh  air  than  healthy 

Qean  the  sick-room  with  a  damp  cloth  for 
dusting  and  a  cloth-bound  broom  dipped  in  dis- 
infectant solution  for  sweeping.  Scrubbing  is 
rarely  necessary  aod  leaves  the  air  damp. 

Whispered  talk  and  tiptoe  walking  often  irri-  ■ 

tate  the  patient.    Speak  quietly  but  distinctly,  and 
walk  lightly  though  firmly. 

Direct  siuilight  is  usually  a  valuable  medicinal 
aid  unless  in  eye  troubles. 

The  above  text  is  to  occupy  the  upper  part  of  the 
first  inside  page.  Separate  the  reading  matter  from 
the  ad.  on  the  lower  third  of  the  page  by  a  rule  in 
every  case.  Below  the  rule  on  page  one  use  an  ad. 
like  this: 

DISINFECTANT. 
The  best  disinfectant  for  the  sick-room  is  one 
that  is  deodorizing  though  odorless. 
Such  a  one  is  Blank's  Chlorides. 
We  put  this  up  in  pint  and  quart  bottles  at  3S 
cents  and  50  cents. 
A  quart  makes  ?  gallons  ready  for  use. 
Use   this    freely   according   to    instructions   on 
the  bottles  and  it  will  keep  the  air  sweet  and 
free  from  germs. 

Page  2,  inside: 

ABOUT  THE  BED. 

Most  important  in  the  sick-chamber  is  the 
bed.    It  should  be  metal  with  woven  wire  springs. 

Such  a  bed  is  easily  moved,  easily  cleaned, 
disinfected,  or  aired,  and  allows  free  ventilation. 

The  hair  mattress  is  best.  The  best,  will  be 
none  too  comfortable.    Never  use  feathers. 

Cotton  sheets  are  better  than  linen  except  in 
very  hot  weather.  Use  blankets  whenever  pos- 
sible. The  bed  covering  should  be  as  light  as 
the  desired  warmth  will  permit 

Two  beds  (in  a  large  room)  permit  the  airing 
of  one  while  using  the  other. 

Change  the  bedding  frequently  and  turn  and 
reverse  the  mattress  frequently.  It  should  be  in 
two  pieces  to  make  this  easy. 

The  location  of  the  bed  should  be  such  as  to 
give  the  patient  the  most  fresh  air  and  sunlight 
with  the  least  discomfort  to  eyes. 

Advertisement  for  page  2 : 

INVALID  CUSHIONS. 

No  one  who  has  not  passed  through  a  severe 

illness   can   realize  the  comfort  of  a   good  air 


They  help  the  patient  to  convalescence  i 
than  you  think. 


We  carry  in  stock  a  full  line  of  all  sizes  in 
the  rubber  rings  for  cushions.  The  sizes  are 
from  9  to  IS  inches  diameter. 

The  prices  from  $—  to  t— , 

Page  3,  inside : 

THE    MEDICINE 

It  is  not  possible  to  exercise  too  much  care  in 

the  handling  of  the  medicine  used  in  the  sick- 

Upon  the  medicine  all  depends. 

Never  give  medicine  of  any  kind  without  being 
absolutely  certain  that  yon  have  the  right  bottle 
and  iaiow  the  dose. 

Read  the  label  every  time. 

Keep  external  and  pobonous  medicines  separ- 
ate from  all  others.  Have  no  poisons  around 
unless  labeled  "Poison  I" 

Always  shake  the  bottle  before  using.  Measure 
the  dose  carefully. 

Pour  from  the  side  opposite  the  label  to  avoid 
staining  the  label. 

Wash  the  glass  after  each  dose. 

dvt  the  medicine  punctually  at  the  appointed 
time. 

Keep  the  bottles,  especially  sleeping  potions, 
where  the  patient  cannot  reach  them. 

Ad.  for  page  3 : 

MEDICINE  GLASSES. 

Do  not  guess  at  doses  or  measure  them  in  tea- 
spoons of  unequal  and  uncertain  sizes. 

A  medicine  glass  of  guaranteed  accuracy,  in  a 
wooden  case,  costs  you  but  a  dime. 

If  the  dose  is  in  drops,  you  cannot  know  how 
much  you  are  giving  unless  you  have  a  medicine 
dropper. 

They  cost  five  cents  each,  straight  tip  or  bent 

Page  4,  inside : 

MEANING  OF  DIRECTIONS. 
Even  when  the  doctor's  instructions  on  the  bot- 
tle are  written  plainly  and  in  ordinary  language,  a 
little  interpretation  is  sometimes  desirable. 
"Three    times    a    day"    means    11,    3,    and    7 

"Four  times  a  day"  means  10,  2,  6  o'clock,  and 
once  during  the  night  (unless  otherwise  stated). 

"Every  six  hours,"  13  and  6,  night  and  day. 

"Every  four  hours,"  11,  3,  and  7,  both  night 
and  day. 

"Every  three  hours,"  3,  8,  B,  and  12,  night 
and  day. 

Here  are  the  equivalent  doses  as  understood  in 
the  directions: 

Teaspoonful,  one  fluid rachm. 

Dessertspoonful,  two  fluid rachms. 

Tables poonful,  four  fluidrachms. 

Wtneglassful,  two  iluidonnces. 

Teacup,  four  fluidounees. 


Tumblerful,  eight  ftuidouncei. 
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Ad.  for  page  4 : 

PRESCRIPTIONS. 

Of  course  you  expect  to  give  the  filling  of  your 
prescriptions  to  none  but  a  druggist  whom  you 
trust. 

That  means  a  druggist  whom  you  believe  to  be 
fully  qualified  to  prepare  medicine.  A  druggist 
whom  you  believe  to  have  the  necessary  knowl- 
edge and  one  who  will  act  up  to  the  best  of  bis 
knowledge  every  time. 

We  have  the  knowledge  and  we  live  up  to  it. 
We  put  up  prescriptions  right  or  not  at  all. 

Page  5,  inside : 

FEVER  TEMPERATURES. 

The  normal  temperature  of  the  healthy  human 
being  is  B8.8  degrees  Fahrenheit. 

A  temperature  of  101*   is  slight  fever ;   103* 

is  moderate  fever;  close  to  105°  degrees  is  high 

fever;  106°  is    hyperpyrexia  and  is  beyond  safety. 

BATH  TEMPERATURES. 

When  the  doctor  prescribes  a  bath,  follow  the 
table  below; 

For  cold  bath,  83°  to  6S°  F. 

For  cool  bath,  89*  to  sa"  F. 

For  tepid  bath,  80*  to  90°  F. 

For  warm  bath,  90*  to  100°  F, 

For  hot  bath,  100°  to  II!'  F. 

Ad.  for  page  5 : 

THERMOMETERS. 

To  know  the  temperature  of  the  room,  the 
patient,  or  the  bath,  without  a  thermometer  is 
impossible. 

Good  clinical  thermometers  for  taking  the 
patient's  temperature,  warranted  right,  SI. 23. 

Good  bath  thermometers — they  will  float — 
from  25  cents  to  11.00. 

Accurate  atmosphere  thermometers,  35  cents. 
We  warrant  these  to  be  correct 

Page  6,  inside : 

BATHING  THE  PATIENT. 

It  is  a  rare  patient  that  would  not  be  benefited 
by  being  washed  nearly  every  day. 

It  is  of  the  greatest  importance  that  a  side 
person  be  bathed  carefully,  often,  and  thoroughly. 

Follow  the  doctor  strictly  in  this. 

In  most  cases  do  not  hurry.  Expose  and  bathe 
but  a  smaU  portion  of  the  patient  at  one  time. 
Dry  the  part  washed  carefully  before  going 
farther. 

Have  clean  clothing  at  band,  warm,  with  which 
to  replace  the  soiled. 

Keep  the  patient  scrupulously  dean,  washing 
hands  and  face  at  least  night  and  morning. 

It  is  not  too  much  to  say  that  a  complete  bath 
should  be  insisted  upon  twice  a  week  under  all 
drcumstances. 

Wash  the  mouth  and  brush  the  teeth  with  lis- 


terine  or  similar  solution;  often  incrustations  may 
be  removed  with  l«non  peel  or  a  solntion  of  bi- 
carbonate of  soda. 

Ad.  for  page  6 : 

FOUNTAIN  SYRINGES. 

No  sick-room  and  no  home  at  all  times  can 
exist  in  perfect  cleanliness  without  a  good  foun- 
tain syringe. 

Good  fountain  syringes  of  the  rapid  flow,  guar- 
anteed sort,  cost  at  our  store  Sl.OO. 

Cheaper  ones  cost  58  cents,  and  the  best  S1.98. 

Bul^  syringes  range  from  S5  cents  up. 

Page  7,  inside: 

FIRST-AID  POINTERS. 

These  are  some  of  the  things  that  should  be 
done  at  once  in  the  case  of  illness  coming  sud- 
denly in  the  absence  of  a  physician: 

Move  the  patient  to  a  dry,  airy  place. 

Keep  bystanders  away.  Have  plenty  of  air 
available  for  the  sufferer. 

Give  the  patient  a  comfortable  position,  placing 
the  head  on  a  level  with  the  body  unless  the  head 
is  injured. 

In  case  of  vomiting,  turn  the  patient  on  one 
side  with  the  head  low. 

Take  steps  to  stop  any  serious  bleeding  at  once 
by  placing  pressure  upon  the  artery  severed  at  a 
point  nearer  the  heart.  This  can  be  done  by  knot- 
ting a  handkerchief  so  that  the  knot  will  press 
the  artery.  Then  insert  a  stick  and  twtst  until 
bleeding  ceases,  no  further. 

(Continued  on  next  page.) 
Ad.  for  page  7 : 

SPONGES. 

Good  sponges  are  a  necesuty  in  the  sick- 
room and  in  surgical  cases. 

Good  sponges  are  soft,  free  from  sand  and 
shells. 

We  buy  our  sponges  from  the  importers  and  sell 
them  as  cheaply  as  good  sponges  can  be  sold. 

Good  bathing  sponges  are  from  10  cents  up  for 
"Mediterranean  Bath,"  according  to  the  site. 

Page  8,  inside: 

FIRST-AID  POINTERS. 

iConttnued.') 

Never  touch  a  wound  with  the  hands. 

Do  not  loosen  blood  clots  formed  on  the  woimd. 

Arteries  bleed  in  spurts.    Danger  I    Act  quickly  1 

Elevate  the  wounded  part     Apply  pressure  at 

once  with  thumb  and  finger. 

Veins  flow  steadily,  dark  red.  Loosen  tight 
clothing.  Elevate  wounded  part.  If  serious,  press 
cold  gauze  compress  on  the  wound. 

In  nosebleed,  lay  the  patient  on  his  back  and 
raise  the  arms  over  his  head.  Apply  ice  to  the 
forehead  and  hack  of  the  nedc 
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Animal  bites. — Wash  the  wound  with  anti- 
septic soap.  Apply  hartshorn.  If  the  bite  comes 
from  a  sick  animal,  suck  the  wound  after  cleans- 
ing it 

In  fractures,  make  the  patient  comfortable 
and  put  the  limb  in  long  splints  before  moving. 

Never  stitch  a  wound.  Leave  that  for  the 
doctor. 

Keep  the  patient  quiet  always. 

Ad.  for  page  8 ; 

SURGICAL  SUPPLIES. 
In  case  of  accident,  an  emergency  case  is  one 
of  the    most    desirable    articles.     A    good    and 
simple  one  we  sell  for  a  dollar. 

Cotton    and   gauze   bandages   we  have   in    all 
sizes, — but  of  one  quality,  the  best. 
Adhesive  plaster  in  spools  from  10  cents  up ; 


one  inch  wide  and  one  yard  long,  and  all  larger 
siKes. 
•        We  have  all  the  things   needed   for  accident 
or  sickness.    You  cau  depend  upon  what  we  selL 

The  matter  which  I  have  suggested  for  the  sick- 
room pamphlet  is  of  course  subject  to  alteration,  but 
this  will  give  any  druggist  a  working  basis,  and  it 
can  be  followed  as  closely  as  may  be  desired. 

This  booklet  is  not  expensive,  depending  largely 
upon  your  printer.  Perhaps  twelve  to  fifteen  dollars 
a  thousand  would  be  a  fair  estimate. 

Such  advertising  is  of  the  highest  order  and  it  is 
likewise  of  the  greatest  profit.  It  brings  direct 
returns  and  gives  the  druggist  a  standing  as  a 
reputable  pharmacist,  one  who  knows  about  such 
things. 


A  DISPLAY  OF  SARSAPARILLA. 


The  display  shown  in  the  accompanying  illustra-  order  to  produce  this  effect  a  sheet  with  cut-out 

tion  was  sent  to  the  Bulletin  by  J.  T.  Pepper  of  figures  of  different  nationalities  pasted  on  it  was 

Woodstock,  Ontario,     The  subject  was  a  spring  hung  about  two  inches  behind  the  map.    The  signs 

sarsaparilla  which  the  owner  had  made  himself,  in  the  circle  read,  when  completed;    "The  ^world) 


The  central  piece  was  a  map  of  the  hemisphere  of 
North  and  South  America  in  colors.  It  had  been 
secured  from  a  bill-poster  and  was  originally  part  of 
a  cigar  advertisement.  The  jagged  hole  in  the 
center  revealed  a  number  of  foreign  people.     In     covered  with  white  paper. 


is  full  of  (people)  who  should  use  Pepper's  Sarsa- 
parilla." The  hangers  on  either  side  were  very  plain 
and  legible.  Bottles  of  the  sarsaparilla  itself  were 
placed  on  a  platform  of  steps,  and  on  two  boxes 
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AROUND  THE  CAMP-FIRE. 

BUtLETIN    KeAdwrs    Recall    Their    Early    Experlencca    In    th«    Dmtf    Bnaincsa— The    Yodd^   Man    Who 

Thonriht  Be  Knaw  Bow  to  Sell  Sponge*— The  Clark  Who  Confounded  Castor  and 

Olive  Olla— Chrome  Green  Sold  (or  Paris  Oreen. 


Bulletin  readers  are  spinning  yarns  again.  This 
time  the  stories  are  no  boasts  of  prowess.  On  the 
contrary  they  come  from  men  who  are  humble 
enough  to  believe  "we  may  err."  i  The  first  one  is 
contributed  by  a  prominent  British  pharmacist.  For 
obvious  reasons  he  desires  to  keep  his  identity  secret : 

HIS  FIRST  LESSON  IN  DIPLOMACY. 

An  incident  I  recall  of  my  salad  days  may  be  cited 
as  an  example  of  how  not  to  do  it.  It  was  about  the 
time  that  bleached  sponges  were  introduced.  I  had 
been  reading  some  yellow-press  yam  to  the  effect 
that  the  sponges  used  in  hospitals  were  thrown  away 
after  the  operations,  and  were  subsequently  recov- 
ered by  the  rag-pickers,  cleaned  and  bleached,  and 
then  placed  on  the  market  as  the  new  article. 

Whether  this  story  was  true  I  have  no  idea,  but  at 
the  time  I  considered  it  a  good  one.  One  day  a 
customer,  a  clergyman  by  the  way,  called  to  buy 
some  sponges.  The  (^portunity  was  too  good  to  be 
lost,  so  I  retailed  to  him  my  story  of  the  bleached 
sponge.  As  it  happened  there  were  a  few  bleached 
sponges  in  the  stock,  and  it  never  entered  my  swelled 
head  that  the  customer  would  at  once  jump  to  the 
conclusion  that  all  such  sponges  belonged  to  this 
same  delightful  category.  I  did  observe  that  he 
handled  the  things  very  gingerly,  but  in  the  end  he 
bought  a  few  sponges,  unbleached.  Not  many  hours 
after,  in  came  the  same  gentleman,  and  handing  over 
the  parcel  of  sponges  to  my  governor,  asked  that  it 
be  exchanged  for  some  proprietary  medicine. 

His  request  was  granted  and  he  went  off  much 
relieved.  My  employer  grew  curious,  and  of  course, 
nothing  loath,  1  narrated  my  sponge  story.  I  draw 
a  veil  over  the  rest  of  that  scene;  it  beggars  descrip- 
tion. To  this  day  I  still  remember  the  lesson  I 
learned  on  "How  not  to  do  it." 

A  PARIS  GREEN  THAT  PROVED  INERT. 

Miss  Nora  I.  Mitchell,  Sparta,  Michigan,  main- 
tains that  she  is  not  infallible.  In  fact,  she  has  sent 
us  a  double  contribution  which  gives  proof  of  the 
fact: 


School  had  been  closed  only  a  week,  and  I  had 
taken  a  position  behind  the  counter.  One  cannot 
learn  the  location  of  every  article  in  so  short  a  time, 
as  I  have  found  out  since.  But  at  that  time  I 
thought  I  "knew  it  all,"  so  when  Mr.  B.  planned  to 
go  to  the  city  one  afternoon,  I  said,  "Certainly,  I'll 
be  able  to  take  care  of  the  store." 

Everything  was  lovely  until  an  old  man  who  lived 
four  miles  out  in  the  country  entered.  After  buying 
a  box  of  "special  priced"  soap  which  we  were 
advertising  and  had  displayed  in  the  window,  he 
asked  for  a  half  pound  of  Paris  green.  Dear  mel 
Where,  oh  where  was  the  Paris  green  ? 

"Oh !  yes,  we  have  it,"  I  said,  trying  to  remember 
where  to  find  it.  "We  aim  to  keep  everything  that 
should  be  kept  in  an  up-to-date  drug  store." 

I  began  to  look  around,  and  finally  the  old  man 
surmised  that  I  did  not  know  where  it  was,  and  made 
some  remark  to  that  effect  I  was  greatly  humbled 
when  I  had  to  explain  that  I  had  not  been  in  the 
store  very  long  and  did  not  know  where  to  find 
everything.  He  began  to  help  me,  and,  at  last,  in  a 
tall  can  high  upon  the  shelf,  the  desired  article  was 
found. 

"Yes,  sir'ee,  I'd  know  that  was  Paris  green ;  there 
ain't  anything  else  just  that  pretty  green  color,"  he 
said  as  he  Hfted  the  can  down.  I  weighed  out  his 
half  pound  and  he  went  on  his  way  rejoicing. 

That  night  Mr.  B.  returned,  and  I  told  him  I  had 
no  trouble  about  finding  things,  except  the  Paris 
green. 

"Well,  you  didn't  find  any  here,  did  you?"  he 
laughingly  asked. 

"Why,  sure,  I  did,"  and  I  told  him  where  it  was. 
When  he  saw  the  can  he  laughed  and  said :  "Well, 
the  old  man  might  paint  his  vines  with  that,  but  I 
fear  not  many  potato  bugs  will  care  about  it.  The 
Paris  green  is  in  that  keg  in  the  back  room.  I 
thought  after  I  had  gone  that  it  had  not  been 
opened."  , 

Thereupon  he  put  the  chrome  green  can  back  on 
the  shelf  among  the  dry  paints.  The  next  week  the 
old  man  appeared  and  said  his  Paris  green  didn't 
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work  first  rate,  and  he'd  take  a  pound  this  time  an' 
give  it  to  'em  stronger! 

DISPENSING  CASTOK  OIL  FOR  OLIVE  OIL. 

Miss  Mitchell  sends  us  a  second  contribution  which 
emphasizes  again  the  need  of  vigilance : 

The  store  was  full  of  customers  and  a  lady  wear- 
ing a  black  silk  dress  rustled  in.  "I  want  some 
medicine  for  my  daughter,"  she  said,  looking  dubi- 
ously at  the  little  girl  who  came  forward  to  wait  on 
her. 

"Yes,  ma'am,  what  will  it  be?" 

"I  want  some  olive  oil  in  this,"  and  she  produced 
a  three-ounce  bottle.    "Can  yoit  get  it?" 

"Oh  yes,  ma'am.  Did  you  want  the  best  oil  ?  We 
have  two  grades." 

"Certainly  I  do.  I  will  take  no  other.  My 
daughter  is  trying  to  use  it  internally  and  it  is  hard 
for  her  to  take  it.  When  she  was  a  child  I  could  not 
get  her  to  take  castor  oil,  and  she  can't  to  this  day," 
she  explained. 


Dear  met  dear  mel  Why  did  she  talk  about 
castor  oil  t,  The  bottle  was  soon  filled  and  labeled, 
and  the  lady  in  silk  rustled  out  upon  the  street. 

The  next  morning  the  usually  smiling  husband  of 
the  young  daughter  entered  the  store  with  a  clouded 
face  as  if  there  might  be  a  storm  brewing.  "What- 
ever did  you  sell  Mrs.  E,  last  night?"  he  adeed  in 
thunder  tones. 

"She  wanted  some  olive  oil,"  faltered  the  little 
girl,  her  heart  seeming  to  give  one  last  beat. 

"Yes,"  he  continued,  "she  asked  for  olive  oil,  but 
this  is  what  she  got,"  holding  forth  the  identical 
three-ounce  bottle.  "My  wife  took  a  big  table- 
spoonful  of  it  and  is  terribly  sick.    Will  it  hurt  her?" 

"Oh,  no!  Oh,  no!  That's  only  castor  oil," 
bravely  declared  the  clerk,  beginning  to  breathe 
easier.  "Dr.  Z.  often  prescribes  larger  doses  than 
that.  It  is  good  for  people.  I'll  get  you  another 
bottle  and  fill  it  with  olive  oil ;"  which  she  did,  and 
the  storm  cleared  away,  though  confidence  and  a 
customer  were  lost  forever. 


SUGGESTIONS  OF  INTEREST  TO  CLERK  AND  PROPRIETOR. 


Plaa  for  ■  WlndDwdraaalD^  Conleat— C«r«  aboat  Onc'a  P«raoiial  Hablta— Good 
Graatln^How  a  Drntf^lat  Pnl  a  Slop  to  Inattention. 
By  XENO  W.  PtJTNAH. 


Che«r  IB  the  Horning 


A   WINDOW-DRESSING   CONTEST. 

A  window-dressing  contest  among  the  clerks  is 
sure  to  attract  great  local  interest,  particularly 
among  the  friends  of  the  participants. 

Give  each  clerk  in  turn  a  window  to  dress  en- 
tirely to  his  own  taste.  At  the  beginning  of  the 
contest,  it  would  be  well  to  sfct  some  cost  limit 
which  no  clerk  must  exceed.  Within  that  limit 
each  should  be  governed  only  by  his  own  taste. 

Advertise  the  contest  freely  in  the  newspapers; 
alst)  display  both  in  the  ad.  and  in  the  window  the 
name  of  the  clerk  whose  window  is  on  exhibition 
at  the  time.  Simultaneously  run  a  popular  vot- 
ing contest  to  determine  which  window  is,  in  the 
estimation  of  the  public,  the  winner,  and  offer  the 
winning  clerk  a  prize.  No  doubt  a  good  many 
votes  will  be  cast  for  favorite  clerks  without  re- 
gfard  to  merit,  but  by  requiring  some  reason  for 
the  choice  with  each  vote  submitted  a  good  many 
valuable  suggestions  will  be  received  from  the  peo- 
ple themselves,  as  to  what  pleases  them  and  how 
th^    are    impressed  by    various    window-dressing 


problems.  In  any  event,  it  will  insure  a  more 
critical  window  inspection  from  many  people  if 
they  must  search  out  some  good  "reason"  for  vot- 
ing in  favor  of  a  certain  pet  clerk.  At  the  end  of 
the  contest  the  community  will  be  far  more  famil- 
iar with  the  variety  of  goods  which  an  up-to-date 
drug  store  keeps  than  it  ever  becomes  through 
inspecting  the  work  of  a  single  window  dresser. 

PERSONAL  HABIT  A  COMMERCIAL  ASSET. 

The  commercial  value  of  personal  habit  can 
hardly  be  overestimated  by  any  business  man.  It 
vitally  affects  our  interests  with  people  with  whom 
we  only  come  in  contact  either  daily  or  occasion- 
ally. The  jovial  commercial  man  engages  us  in  a 
wine  supper  or  game  of  poker  with  seemingly  no 
thought  beyond  the  passing  of  an  idle  hour.  But 
in  his  next  report,  if  he  is  observing  and  consci- 
entious, may  appear  a  word  of  warning: 

"Better  be  careful  of  Brown's  account.  He 
drinks  with  too  much  relish  and  bears  a  practiced 
hand  at  the  tables." 

Then  Brown  notices  a  little  tightening  up  yflHi^ 
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credit  and  wonders  why;  lays  it  to  hard  times, 
dyspepsia,'  anything,  in  fact,  but  the  true  cause — ■ 
that  little  blowout.  Perchance  there  isn't  any 
dinner  at  all;  only  a  somewhat  convivial  conver- 
sation. Then  the  traveling  man's  note  of  warning 
reads : 

"Brown  will  do  to  watch.  He's  a  good  fellow, 
but  can  tell  altogether  too  much  about  the  fast  set 
of  the  town  and  where  to  have  a  good  time." 

The  credit  of  more  than  one  house  has  been  cur- 
. tailed,  even  though  the  bills  had  been  paid  promptly 
and  the  rating  remained  unchanged,  simply  be- 
cause the  wholesaler's  representative  had  sent  in  a 
report  which  aroused  suspicion. 

A  retailer  not  long  since  advertised  for  a  busi- 
ness partner,  and  after  some  little  delay  received 
correspondence  from  a  man  who  seemed  specially 
adapted  to  the  place.  Investigation  proved  to  be 
mutually  satisfactory,  and  the  papers  of  the  part- 
nership were  made  out  ready  for  signature.  Twice 
the  applicant  called  at  his  future  partner's  office 
during  business  hours  to  discuss  some  trivial  de- 
tail, only  to  find  his  man  out  on  both  occasions. 
The  Spirit  of  inquiry  happened  to  be  upon  him, 
and,  without  suspecting  anything  wrong,  he  traced 
his  tardy  business  friend  to  a  near-by  pool-room. 
That .  settled  the  partnership.  The  business  itself 
was  all  that  he  could  ask  of  it,  but  the  man  behind 
it  was  open  to  just  enough  question  to  spoil  an 
otherwise  ideal  association. 

It  is  impossible  for  us  to  know  just  how,  when, 
or  where  personal  habits  are  scrutinized  by  some 
commercial  connections  with  whom  we  do  business. 

THE   MORNING  GREETING. 

There  is  a  magical  enthusiasm  or  its  opposite 
communicated  to  the  employees,  and  through  than 
to  the  public,  in  the  way  the  proprietor  -says  "Good 
morning"  to  them  when  he  first  comes  in.  If  he 
greets  them  not  at  all  or  in  an  indifferent,  haughty 
manner,  a  cloud  comes  over  the  spirit  of  the  men 
and  they  work  solely  for  the  purpose  of  drawing 
their  salary.  Everybody  feels  the  wet  blanket  and 
the  chill  of  the  soda  fountain  permeates  the  room 
for  the  rest  of  the  day  so  thoroughly  that  any  pro- 
spective purchaser  freezes  up  before  he  has  time 
to  untie  his  purse-strings, 

A  bright,  cheery  greeting  sends  a  glow  of  inter- 
est into  the  whole  force,  from  the  demure  young 
lady  who  dispenses  smiles  and  soda  to  the  office 


boy    who    murmurs,     "Golly!     That's     warming. 
Here's  where  I  thaw  out  and  get  busy."  . 

If  you  smile  but  once  during  business  hours, 
let  that  be  when  you  say  "Good  morning"  to  your 
employees.  This  at  least  "unlimbers"  them  for  the 
day  and  enables  them  to  give  the  "glad  hand"  to 
that  part  of  the  world  with  which  they  come  in 
contact,  your  customers. 

DESTROYING   THE   "WHAt"    HABIT, 

Impress  upon  the  clerks,  both  by  precept  and  ex- 
ample, the  importance  of  distinct  speech.  Con- 
versation carried  on  by  a  group  of  average  young 
people  is  generally  interspersed  with  exclamations 
of  "What,"  "What  did  you  say,"  "I  didn't  under- 
stand you,"  until  one  is  inclined  to  class  the 
"what"  habit  along  with  the  cigarette  and  the  gum 
habit. 

There  is  a  good  deal  of  carelessness  both  on  the 
part  of  speaker  and  listener,  all  the  outgrowth  of 
the  very  habit  that  it  fosters.  It  is  so  easy  to  ask 
for  a  repetition  that  no  s^jccial  effort  is  made  to 
understand  the  speaker  in  the  first  instance.  Fur- 
thermore, when  one  knows  that  he  will  be  asked 
to  repeat,  what  is  the  use  of  speaking  distinctly? 

One  merchant,  realizing  that  some  of  these 
thoughtless  young  people  were  occupying  places 
where  they  conversed  with  people  who  are  accus- 
tomed to  having  their  orders  understood,  "electri- 
fied" his  force  one  morning  by  placarding  his  en- 
tire store  with  "what"  in  every  conceivable  man- 
ner and  position.  Cards  of  all  sizes  bore  it.  His 
window  drapery  fell  into  festoons  which  repro- 
duced the  four  letters.  Even  his  newspaper  adver- 
tisements were  thus  headed  in  lai^e  type ;  the  ads. 
were  in  turn  followed  up  with  some  general  an- 
nouncement of  "What  we  have."  The  whole 
affair  was  so  unusual  that  it  created  considerable 
talk,  though  nearly  everybody  agreed  that  it  was  a 
sample  of  very  poor  advertising.  At  least  it  ban- 
ished the  objectionable  word  from  his  establish- 
ment so  effectually  that  whenever  a  forgetful  clerk 
lapsed,  he  was  at  once  the  storm  center  of  ridi- 
cule among  his  fellows;  so  the  ad.  accomplished 
the  purpose  for  which  it  was  intended. 

Of  course  the  employees  were  given  printed  slips 
regarding  the  "what  habit"  that  rendered  the  true 
purpose  of  the  unusual  display  plain  enough  to 
them,  although  the  public  were  none  the  wiser  re- 
garding the  heroic  treatment  of  a  seemingly  insig- 
nificant but  rapidly  growing  disease. 
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DOLLAR  IDEAS. 


UNIQUE  ADVERTISINa 
C.  E.  Frost,  Wapello,  Iowa:  We  supply  the  bar- 
bers with  shaving  papers  bearing  our  ads.  They 
hang  on  a  hook  in  front  of  the  chair.  We  use  six 
designs  and  place  them  cm  the  hook  alternately;  so 
each  time  a  man  is  shaved  he  sees  a  different  ad. 


A  Uttl*  Mmi  !■;■ 
■  LUUe  BoUla  •! 


FROSrS  SURE 
CORN  RELIEF 

Sail  ul  twutMi  tr 

C.  E.  Frost 

DRUOOIST. 


LYGIA 


SoldoalTbir 

C.  E.  FROST 

Dniggi<t. 


Only  well-known  articles  are  advertised.  This  idea 
is  well  worth  tryit^  as  the  papers  cost  only  60  cents 
a  thousand  and  bring  good  returns.  Two  of  the  ads. 
are  shown  in  the  accompanying  displays,  reduced 
considerably  in  size.  The  originals  are  4^x5^ 
inches  in  size. 


GLYCERIN,  BENZOIN,  AND  ROSE-WATER. 

E.  P.  Ferti,  Spokane,  Wash.:  So  much  trouble  is 
experienced  in  mixing  tincture  of  benzoin  with 
aqueous  solutions,  particularly  in  the  familiar  toilet 
preparations  of  glycerin,  benzoin,  and  rose-water, 
that  I  offer  my  method  of  manipulation.  It  answers 
perfectly.  I  put  the  water  or  aqueous  solution  into 
a  wide  graduate  and  stir  it  rapidly  with  a  circular 
motion  with  a  glass  rod.  At  the  same  time  I  drop 
in  the  benzoin  gradually  near  the  periphery  of  the 
rapidly  moving  solutioa   Saturation  follows  quickly. 

[Non  BY  TH«  Editor. — In  this  connection  it  may  be  per- 
tinent to  mention  a  paper  by  Fnnklin  M.  Apple,  of  Phila- 
delphia, on  a  similar  preparation.  Mr.  Apple's  method  of 
preparing  a  mixture  of  glycerin,  benzoin,  and  rose-water 
appeared  in  fall  on  page  427  of  the  October  BuuEnH.] 


FOR  CHAPPED  AND  CRACKBD  HANDS   OP 
LABORERS. 

Frank  Green,  Jr.,  Maryville,^o.:  Here  is  a  good 
formula  for  an  antiseptic  skin  lotion  to  be  used  on 
the  chapped  and  cracked  hands  of  laborers,  farmers, 
mechanics,  and  miners.  Their  hands  are  usually  so 
callous  that  the  ordinary  toilet  creams  do  not  soften 
and  heal  them. '  My  formula  makes  an  excellent 
application  for  bums,  stings,  and  all  irritations  where 
a  cooling,  healing,  antiseptic  lotion  is  indicated.  It 
is  also  useful  as  an  after-shave. 

Boric  add 8  drachms. 

Salicylic  add 4  drsduu. 

Zinc  sulphocarboUte 80  grains. 

Menthol  10  grains. 

Spirit  of  camphor S  flnidonnces. 

Glycerin i  fluidonnces. 

Spirit  lavender  compound ^  fluidonnce. 

B^  ram,  q.  a is  fluidomices. 

This  preparation  may  be  put  up  under  any  appro- 
priate name  in  4-ounce  packages,  which  retail  at  26 
cents.  This  price  gives  the  retailer  a  good  profit  and 
pleases  the  consumer. 


A  SUOGBSTION  FOR  PERFUME  LABELS. 

Calvin  Wadsworth,  Jr.,  Saginaw,  Mick.:  Writ- 
ing perfume  labels  while  the  customer  waits  for  the 
package  is  not  a  good  practice.  It  is  conducive  to 
scribbling,  and  in  any  event  involves  a  waste  of  time 
for  the  druggist  and  patron  alike.  A  neat  system  is 
as  follows :  Let  the  best  penman  in  the  store  first 
write  a  stock  of  the  labels  at  his  leisure,  doing  the 
job  nicely.  Then  have  the  same  min  take  some 
small,  blank  drug  envelopes,  equal  in  number  to  the 
different  bulk  odors  in  the  perfumery  case,  and 
write  the  names  of  the  odors  in  large  and  clear 
lettering  on  the  flaps:  Distribute  the  labels  in  the 
envelopes  and  put  the  latter  upright  in  a  suitable 
box,  classifying  them  alphabetically.  By  this  method 
any  envelope  can  be  easily  found,  and  the  labels  are 
ready  for  instant  use.  A  relatively  lai^er  number  of 
labels  can  of  course  be  written  for  the  more  popular 
odors. 

HOW  TO  WEAR  EYE-GLASSES  WITH  SECURITY 
AND  COMFORT. 

Aaron  Lale,  Boston,  Mass.:  Those  who  wear 
eye-glasses  are  usually  troubled  because  they  either 
slip  from  being  too  loose  or  cause  pain  and  inflam- 
mation by  reason  of  a  tight  adjustment.  Happening 
to  be  one  of  these  victims  myself,  it  occurred  to  me 
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that  I  could  prevent  all  trouble  by  applying  tincture 
of  benzoin  compound  to  the  nose  guards.  The 
preparation  proved  to  be  excellent  for  the  purpose. 
I  l^ve  used  it  for  about  two  years.  I  keep  the 
tincture  in  a  2-drachm  vial  with  a  brush  in  the  corfc 
and  apply  it  to  the  guards  about  once  a  week, 
making  each  application  in  three  layers  and  blowing 
away  the  alcohol  solvent  each  time.  It  strikes  me 
that  this  product  can  frequently  be  sold  in  the  drug 
store  by  mentioning  it  to  such  suflerers.  Or  it  may 
be  regularly  put  up,  neatly  mounted  on  a  display 
card  and  placed  on  the  show-case. 


A  RECORD  OF  PRESCRIPTION  REFILLS. 

Lewis  S.  Hatnmerslougk,  Baltimore,  Maryland: 
Often  a  customer  wants  a  prescription  refilled  but 
has  lost  the  container.  He  cannot  give  you  the  date 
of  the  original  prescription,  but  can  tell  approxi- 
mately the  week  or  month  during  which  it  was  last 
refilled.  For  such  customers,  and  for  other  purposes 
as  well,  I  find  my  "Book  of  Repetitions"  indispensa- 
ble.   It  reads  as  follows : 


nnil,  Sup.     Price. 


A  SERVICEABLE  SOAP. 

John  Blarney,  Falmouth,  England:  In  common 
with  many  of  your  readers,  I  occasionally  ■  receive  a 
call  for  a  powerful  detergent  to  remove  grease, 
stains,  and  dirt  from  the  hands.  The  following  is 
not  only  extremely  effective  but  also  very  profitable : 

Saponis  mollis 3  pounds. 

Turpentine 1   pint. 

Melt  the'  soap  in  an  evaporating  dish.  Remove  it  from 
the  fire.  Add  the  turpentine  little  by  little,  stirring  after 
each  addition.  When  coW,  rub  a  small  piece  into  the  hands, 
rinse  with  warm  water,  and  you  can  remove  the  most  ob- 
stinate stains. 

This  preparation  also  removes  the  objectionable 
odor  of  iodoform  and  is  much  appreciated  by  sur- 
geons and  nurses. 


A   SUGGESTION    FOR    MAKING  BASHAM'S   HIX. 
TURE. 

William  R.  Cobb,  Paterson,  l^ew  Jersey:  Your 
"Idea"  column  is  all  right — a  good  idea.  Here  is  a 
kink  regarding  Basham's  mixture  that  has  saved  me 
many  hours  during  my  years  at  the  counter :  I  keep 
a  stock  bottle  containing  all  of  the  ingredients  of 
this  preparation  except  the  tincture  of  iron.-  This 
should  be  kept  in  a  separate  container.  Ten  minims 
of  the  tincture,  when  added  to  one  ounce  of  the  first 
solution,  gives  a  bright  preparation  of  Basham's 
mixture.  When  this  product  is  made  in  the  usual 
way  it  deteriorates,  and  so  I  recommend  two  stock 
solutions  of  Basham's  mixture  instead  of  one. 


.A  SIFTING  DEVICE. 
M.  R.  Shotwell,  Denver,  Colorado:  Some  drugs 
run  through  a  sieve  slowly,  notably  compound 
licorice  powder  and  condition  powders.  I  find  that 
the  following  method  facilitates  the  work  immensely: 
I  fill  the  sifter  with  the  powder  and  then  take  an 
ordinary  soda  glass,  invert  it  and  press  the  edge 
down  through  the  powder  until  it  touches  the  wire 
meshes.  By  giving  the  glass  a  circular  motion,  at 
the  same  time  maintaining  the  contact  with  the  siove, 
you  can  force  the  powder  through  a  fine  mesh. 


A  FLAKY  COLD  CREAM. 
Lillian  L.  Goldblatt,  New  York  City:  To  make  a 
light,  flaky  cold  cream  pour  the  melted  wax  and  oil 
into  the  hot  mortar,  and  then  pour  the  rose-water- 
borax  solution  at  once  into  the  hot,  almost  boiling 
oil.  Be  sure  to  have  the  rose-water  boiling  hot. 
Continue  the  stirring  with  the  pestle  until  the  cream 
congeals,  always  describing  an  eight  within  a  circle. 
The  result  will  be  a  light,  flaky  product  similar  to 
some  of  the  fine  proprietary  cold  creams  now  on  the 
market. 


ANOTHER  METHOD  OF  MIXING  OINTMENTS. 

A.  H.  Bosworth,  Wichita,  Kansas:  For  mixing 
and  triturating  ointments,  a  shallow,  enameled,  steel 
evaporating  dish  and  a  flexible  spatula  are  very 
handy.  These  utensils  enable  you  to  triturate  the 
ointment  while  wann,  wherever  this  is  desirable. 
The  spatula,  by  its  flexibility,  readily  fits  the  curve 
of  the  dish,  thus  insuring  thorough  and  rapid  work- 
manship. In  a  one-gallon  dish  you  may  prepare 
from  one  to  five  pounds  of  ointment  at  a  time. 
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SELECTIONS. 


SHOULD  ALCOHOLIC  DRINKS  BE  DRUNK7 

Two  things  have  happened  recently  that  seem  to 
have  led  to  unusua]  popular  interest  in  the  question 
as  to  the  wisdom  of  employing  alcoholic  drinks 
medicinally  and  in  other  ways.  One  of  them  is  a 
communication  signed  by  sixteen  British  physicians 
of  great  eminence,  published  in  the  Lancet  of  March 
30.  The  signers  declare  their  belief  in  the  correct- 
ness of  the  opinion  that  in  disease  alcohol  is  "a  rapid 
and  trustworthy  restorative."  "In  many  cases," 
they  add,  "it  may  be  truly  described  as  life-preserv- 
ing, owing  to  its  power  to  sustain  cardiac  and 
nervous  energy  while  protecting  the  wasting  nitro- 
genous tissues."  They  further  say:  "As  an  article 
of  diet,  we  hold  that  the  universal  belief  of  civilized 
mankind,  that  the  moderate  use  of  .alcoholic  bever- 
ages is,  for  adults,  usually  beneficial,  is  amply 
justified.  We  deplore  the  evils  arising  from  the 
abuse  of  alcoholic  beverages.  But  it  is  obvious  that 
there  is  nothing,  however  beneficial,  which  does  not 
by  excess  become  injurious." 

The  other  thing  is  the  publication  by  the  Putnams 
of  an  English  translation  of  a  remarkable  German 
book,  by  Dr.  J.  Starke,  strongly  advocating  the 
habitual  use  of  alcohol  in  moderation  under  the 
strenuous  conditions  of  modem  life.  Between 
them,  these  two  publications  have  incited 
some  of  the  New  York  newspapers  to  pre- 
sent the  views  of  several  well-known  physicians.  As 
might  have  been  expected,  these  views  differ 
radically,  and  we  doubt  if  the  pubHc  will  be  much 
benefited  by  being  made  acquainted  with  them. 
Physicians  are  not  always  free  from  fanaticism, 
which,  on  this  question,  may  take  either  the  one 
■direction  or  the  other,  that  of  the  very  free  stimula- 
tion advocated  fifty  years  ago  by  Todd  or  that  of  the 
absolute  disuse  of  alcohol  said  to  be  carried  out 
literally  by  Sir  Frederick  Treves,  of  whom  it  is 
reported  that  he  will  not  allow  a  drop  of  any  alco- 
Tiolic  drink  to  be  taken  into  his  house. 

It  seems  to  us  that  both  these  extremes  should  be 
avoided,  and  we  think  there  is  a  great  deal  of  sense 
in  what  the  Sun  represents  Dr.  Francis  Delafield  to 
"have  said:  "I  use  it  myself  as  a  beverage  whenever 
I  feel  like  it,  and  prescribe  it  to  my  patients  when  1 
■think  it  will  do  good."  Nobody  questions  that  the 
immoderate  use  of  alcohol  is  to  be  deplored,  and  we 


as  a  profession  ought  to  consider  whether  we  cannot 
do  more  than  we  are  now  doing  to  combat  the  drink 
habit  We  think  Dr.  Crothers,  of  Hartford,  is  quite 
right  in  pleading,  as  he  has  recently  done  in  the 
Albany  Medical  Annals,  for  the  more  general  in- 
struction of  medical  students  in  the  means  of  reclaim- 
ing persons  who  are  falling  into  the  habit.— Editorial 
in  the  New  York  Medical  Journal. 


REGARDING  "KEY  WEST"  CIGARS. 

The  movement  recently  inaugurated  by  manufac- 
turers and  citizens  to  protect  the  integrity  of  the 
name  of  Key  West,  when  used  in  connection  with 
cigars,  is  a  step  in  the  right  direction,  and  one  which 
should  be  encouraged  by  the  trade  generally. 

It  is  possible  to  find  cigars  that  were  made  in  New 
York,  in  Pennsylvania,  and  in  various  other  sections 
of  the  United  States,  openly  masquerading  as  Key 
West  goods.  Most  of  these  cigars  that  thus  appro- 
priate the  name  of  Key  West  are  of  indifferent 
quality,  while  some  of  them  are  positively  rank.  As 
a  natural  consequence,  the  smoker  who  gets  a  cigar 
of  mediocre  quality  which  is  wrongfully  labeled  as  a 
Key  West  product  is  almost  certain  to  acquire  more 
or  less  prejudice  against  the  genuine  Key  West 
cigar. 

Key  West  came  into  existence  as  a  cigar  manufac- 
turing center  under  most  auspicious  circumstances, 
and  had  it  been  possible  from  the  beginning  to  have 
prevented  anything  but  high-grade  clear  Havana 
cigars  from  being  packed  and  sold  as  Key  West 
goods,  the  city  would  undoubtedly  have  come  to  be 
of  far  more  importance  commercially  than  it  is  at 
the  present  time. 

In  all  frankness,  however,  it  must  be  admitted  that 
the  first  really  serious  blow— and  a  blow  that  at  one 
time  threatened  to  prove  fatal  to  the  best  interests  of 
Key  West  as  a  cigar  manufacturing  center— was 
struck  not  from  without,  but  from  within. 

It  was  not  long  after  Key  West  had  attained  to 
fame  as  a  place  that  produced  absolutely  fine  cigars, 
when  a  few  fakirs  descended  upon  the  town,  and  for 
the  sake  of  quick  profits  for  themselves  went  far 
toward  robbing  the  Key  West  cigar  of  its  good 
name.  Key  West,  of  course,  gained  its  reputation  on 
fine  clear  Havana  cigars,  made  by  workmen  from 
Cuba,  employed  under  essentially  the  same  climatic 
conditions  that  prevail  in  Havana. 

With  the  entry  of  the  fakirs  into  the  cigar  manu- 
facturing industry  in  Key  West,  cigars  that  3 
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anything  but  clear  Havana  were  put  out  under  the 
Key  West  label  and  brand  mark,  and  considerable 
quantities  of  Pennsylvania,  Ohio,  and  other  cheap 
domestic  tobaccos  found  their  way  into  cigars  made 
in  Key  West. 

To  the  everlasting  credit  of  the  cigar  industry  it 
should  be  said,  however,  that  these  fakirs  were  com- 
paratively few  in  number,  and  that  the  great  major- 
ity of  cigar  manufacturers  in  Key  West  maintained 
the  integrity  of  their  cigars  as  clear  Havana  goods. 
At  the  present  time  the  general  standard  of  quality 
of  Key  West  cigars  is  as  high  as  it  has  ever  been 
before,  if  not  even  higher. 

It  is  therefore  extremely  essential  that  every 
proper  precaution  should  be  taken  to  prevent  that 
standard  from  being  lowered  in  the  estimation  of 
smokers,  through  having  inferior  cigars  made  in 
other  sections  offered  as  Key  West  goods. — Tobacco. 


RUBBER  FROM  WHEAT. 
That  a  substance  chemically  identical  with  india- 
rubber  may  be  made  from  wheat,  and  that  a  process 
for  manufacturing  it  has  been  perfected  by  William 
Threnfall  Carr,  an  English  inventor,  is  asserted  by 


William  Thomas  Walsh,  writing  in  the  Technical 
World  Magasine.  The  peculiarity  of  this  process 
is  that  it  requires  an  organic  substance — the  fer- 
ment of  ordinary  saliva — which  the  inventor  pro- 
poses to  secure  in  sufficient  quantity  from  animals. 
Says  Mr.  Walsh : 

"It  was  by  accident  that  Mr.  Carr  made  the  first 
step  in  his  great  discovery.  He  was  but  a  small  boy 
then.  Passing  one  day  through  a  field  of  wheat, 
he  plucked  a  few  grains  of  the  cereal,  and,  chewing^ 
them,  formed  the  glutinous  compound  so  familiar 
to  every  country  lad.  Many  years  later,  recalling 
his  early  experience,  he  began  putting  his  theory 
to  the  test.  His  first  laboratory  was  a  small  shed 
in  his  back  yard;  his  apparatus,  a  coffee-grinder 
and  a  kettle  of  hot  water.  Later  he  was  able  to- 
obtain  the  use  of  the  best  shops  and  laboratories  in 
England. 

"His  early  experiments  showed  his  thfory  to  be 
founded  on  fact — namely,  that  wheat  mixed  with 
saliva,  or  rather  with  ptyalin,  a  chemical  element 
found  in  saliva,  does  produce  a  kind  of  rubber. 
,  Ptyalin  acts  as  a  ferment,  and,  combined  with 
starch,  forms  what  is  called  dextrose,  which  in  its 
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turn,  treated  by  special  processes,  takes  on  the  char- 
acteristics of  rubber.  The  ascertaining  of  these 
facts  was  but  finding,  not  solving,  the  problein.  In 
what  proportions  to  mingle  the  two  ingredients, 
and  where  to  procure  ptyalin  in  sufficient  quantities, 
were  questions  that  had  to  be  answered,  if  the  dis- 
covery was  to  be  anything  more  than  a  curious 
scientific  fact.  Prolonged  tests  showed  that  there 
is  no  substitute  for  ptyalin;  but  they  also  showed 
that  the  common  hog  secretes  this  chemical  in  im- 
usual  quantities.  This  point  settled,  the  rest  was  a 
matter  of  patience,  skill,  and  time. 

"The  various  grades  of  rubber  in  use  are  quite 
numerous.  They  range  from  the  thin  solution  for 
water-proofing  to  the  tough  material  of  the  golf- 
ball.  Mr.  Carr  discovered  that  any  particular  grade 
might  be  produced  by  arresting,  at  a  precise  mo- 
ment, the  fermentation  process  between  the  wheat 
and  ptyalin.  The  most  accurate,  painstaking,  and 
prolonged  effort  was  required  to  discover  the  pre- 
cise moment  in  each  case.  Six  grades  of  rubber 
are  the  result.  They  may  be  used  for  the  following 
purposes:  for  water-proofing;  for  tubes  and  other 
flexible  material;  for  tires;  as  a  substitute  for  lino- 


leum; for  paving  purposes;  and  for  golf-balls. 
Others  will  follow  from  time  to  time.  A  syndicate 
has  been  formed  in  England  to  push  the  new  prod- 
uct ;  and  two  of  the  governments  on  the  Continent 
are  said  to  have  purchased  the  patent  rights  for 
their  respective  countries. 

"In  the  face  of  the  fact  that  so  many  men  have 
failed  in  their  attempts  to  produce  a  similar  product, 
how  can  we  be  at  all  certain  that  the  new  product' 
will  realize  our  expectations?  There  is  usually  a 
specific  test  for  the  genuine  as  against  the  spurious. 
In  the  case  of  cereal  rubber  the  test  is  vulcanization. 
This  is  a  process  of  hardening,  through  the  intro- 
duction of  sulphur,  to  enable  rubber  to  resist  the 
action  of  heat  and  solvent  chemicals.  But  three 
substances,  so  far  as  is  known,  can  stand  this  proc- 
ess; they  are  natural  rubber,  gutta-percha,  and  the 
new  product  known  as  cereal  rubber, 

"Finally,  the  question  of  the  cost  presents  itself. 
For  practical,  purposes  that  is  the  vital  question. 
And  the  answer  is,  cereal  rubber  can  meet  natural 
rubber,  in  open  competition,  in  the  markets  of  the 
world.  It  can  undersell  it.  The  initial  cost  of  trans- 
porting the  liquid  product  of  the  forest  to  the  man-  . 
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ufacturing  plant  is  a  heavy  one.  Moreover,  addi- 
tional expense  is  entailed  by  the  necessity  of  remov- 
ing certain  impurities  which  natural  rubber  accu- 
mulates in  its  crude  state.  Indeed  the  question  is 
rather,  will  natural  rubber,  on  which  the  world  has 
depended  in  the  past,  continue  to  find  a  place  as  an 
article  of  commerce?" — The  Literary  Digest. 


HOW  TO  DISPENSE  A  PRESCRIPTION. 

When  a  prescription  is  brought  in,  read  it  over 
and  be  sure  that  you  understand  what  the  physician 
wants,  and  if  it  is  necessary  to  ask  the  customer  any 
questions  about  the  prescription,  do  it  then.  Explain 
to  your  customers  how  long  they  will  have  to  wait, 
and  ask  them  to  be  seated  until  the  prescription  is 
ready.  Sometimes  if  you  are  in  doubt  about  a 
prescription,  you  can  get  some  light  upon  it  by 
asking  the  customer  about  how  old  a  person  the 
medicine  was  intended  for,  and  what  verbal  direc- 
tions the  physiciaji  gave,  etc.,  without  in  any  way 
disparaging  the  physician. 


If  possible,  prevent  all  talking  behind  the  prescrip- 
tion counter,  but  if  you  are  unavoidably  interrupted, 
stop  ail  work  until  you  have  answered  the  questions 
and  then  take  up  your  work  again.  Before  com- 
pounding a  prescription,  examine  it  carefully  to  see 
if  the  doses  are  correct  and  if  any  incompatibles 
occur.  Decide  upon  the  proper  method  of  com- 
pounding the  prescription. 

To  facilitate  this  work  I  keep  hanging  over  the 
prescription  scales  a  book  of  doses  and  incompatibles. 
for  convenience  in  looking  up  such' things  quickly  if 
I  am  in  doubt  about  any  point.  If  the  dose  is 
unusual,  find  out  from  the  physician  if  any  peculiar 
condition  is  to  be  met. 

For  instance,  I  have  a  prescription  for  an  unusually 
large  dose  of  morphine,  and  in  ordinary  cases  it 
would  have  killed  the  patient,  but  upon  inquiring  of 
the  physician  he  said  the  patient  was  addicted  to  the 
use  of  the  drug  and  required  the  large  dose. 

Having  satisfied  yourself  upon  these  points,  take 
down  from  the  shelves  the  articles  needed  for  com- 
pounding the  prescription  and  place  them  before  you. 


i«4e«B  on  the  le 
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Upon  weighing  or  measuring  each  ingredient,  check 
it  off  on  the  prescription,  just  as  you  would  check  an 
item  on  an  invoice.  Then,  before  putting  the  pack- 
age back  in  its  place  on  the  shelf,  look  at  the  label 
again  and  thus  be  certain  that  you  have  used  the 
proper  medicine. 

A  habit  well  fixed  upon  us  is  a  great  help,  if  it  is  a 
good  habit  So  this  habit  of  looking  at  the  label  the 
second  time  I  have  found  to  be  of  very  great  benefit 
to  me.  After  compounding  your  recipe,  read  it  over 
again  carefully  to  be  sure  that  you  have  it  right  If 
you  have  given  the  proper  attention  to  reading  the 
prescription  you  should  be  able  to  repeat  from 
memory  each  ingredient  it  contains  and  the  amount 
of  each  prescribed. 

The  labeling  of  the  package  is  the  next  step,  and 
this  should  have  the  same  care  that  you  have  be- 
stowed upon  compounding  the  prescription. 

The  label  should  have  upon  it  the  name  of  the 
patient,  and  if  the  physician  has  failed  to  put  the 
name  on  the  prescription,  find  it  out  if  possible  and 
put  it  on  your  label.  The  label  also  should  have  the 
number  of  the  recipe,  the  date  upon  which  it  was 
filled,  and  the  physician's  name,  as  well  as  the  full 
directions  for  taking  the  medicine.  The  prescription 
should  have  the  corresponding  number  and  date 
upon  it  and  the  price  marked  in  your  private  system. 
The  prescription  should  have  marked  upon  it  also 
anything  of  special  note,  like  some  particular  manu- 
facture of  a  pharmaceutical  used,  etc  This  will 
greatly  aid  in  accuracy  in  refilling  the  prescription  if 
it  is  brought  back. 

Another  thing  that  will  aid  greatly  in  the  proper 
understanding  of  your  prescriptions  is  to  make  your- 
self familiar  with  the  handwriting  of  your  local 
physicians.  For  these  doctors  are  the  ones  whose 
prescriptions  you  will  have  'to  compoimd  oftenest. 
Also  familiarize  yourself  with  the  abbreviations  they 
use  and  the  particular  preparations  they  prefer.  For 
instance,  we  have  a  physician  that  uses  the  normal 
tinctures  exclusively,  and  although  he  does  not 
specify  them  in  his  prescriptions,  we  understand  that 
he  wants  them  used. 

Another  writes  simply  "c.  s.  and  p.  tablets"  for 
tablets  of  calomel,  soda  and  podophyllin.  Perhaps 
some  one  will  say  the  physician  should  specify  more 
particularly  what  he  wants.  True,  but  I  am  writing 
of  conditions  as  they  are  and  the  best  way  to  meet 
the  difficulties  that  exist, — From  a  paper  contributed 
by  H.'  W.  McDonald  to  the  Tennessee  Pharma- 
ceutical Association. 


LETTERS. 


SUNDAY  SALES  IN  NASHVILLE. 

To  the  Editor: 

You  ask  for  the  facts  concerning  the  enforcement 
of  our  Sunday  closing  law  in  Nashville.  About  the 
first  of  October  a  new  mayor  was  elected  in  our 
town,  and  he  at  once  proceeded  to  enforce  all  the 
laws  in  the  city  code,  in  a  ve^  vigorous  manner. 
In  fact  his  honor  dug  up  some  old  statutes  which 
were  not  known  before  that  time  to  be  in  existence. 
Some  of  these  obsolete  laws  aflFected  the  drug  busi- 
ness very  materially,  inasmuch  as  the  sale  of  all 
merchandise  was  prohibited  with  the  exception  of 
medicines,  soda  water,  and  cigars.  The  writer  and  a 
□umber  of  other  druggists  thought  this  state  of 
affairs  offered  a  golden  opportunity  to  get  together 
on  some  sort  of  a  Sunday-closing  arrangement. 

Unfortunately,  however,  there  were  enough  drug- 
gists in  the  town  who  thought  differently  to  outvote 
us.  In  the  meantime  the  ice  cream,  confectionery, 
and  other  interests  became  very  active  and  caused  to 
have  introduced  in  the  city  council  a  number  of  bills 
to  amend  the  present  law,  and  some  of  these  have 
had  one  and  others  two  readings  in  the  council.  As 
the  conditions  are  at  this  writing  I  am  thinking  we 
will  not  have  Sunday-closing  hours  in  Nashville  for 
some  time  to  come !  Ira  B.  Clark. 

Nashville,  Tenn. 


THE  WISE  THING  TO   DO. 

To  the  Editor: 

The  drug-store  proprietors  of  Bellefontaine,  Ohio, 
believe  in  shorter  hours  and  Sunday  closing.  They 
have  agreed  to  a  man  to  close  their  stores  every 
evening  at  8  o'clock  from  January  1  to  April  1. 
Consequently  their  clerks  feel  very  grateful.  In  the 
past  they  have  kept  their  stores  open  for  two  or 
three  hours  on  Sunday  to  accommodate  physicians, 
but  beginning  with  the  first  Sunday  in  1908  their 
stores  will  be  closed  tight  ail  day  Sunday. 

Then  the  emergency  question  arises.  Well,  they 
get  around  that  very  nicely;  every  druggist  or  drug 
clerk  has  a  'phone,  and  quickly  responds  to  calls  of 
necessity.  Such  a  summons  is  always  expected,  and 
one  feels  willing  to  answer  it  since  he  realizes 
that  by  so  doing  he  can  enjoy  a  Sunday  rest. 

The  physicians  of  the  same  town  have  also  signed 
an  agreement  to  close  their  offices  each^vening  at  6 
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o'clock,  that  they  may  have  more  time  to  spend  with 
their  wives  and  families,  and  more  time  to  devote  to 
reading  and  recreation,  A  Clerk. 

January  4,  1908. 


A  NOVEL  DISPLAY  OF  OLIVE  OIL. 
To  the  Editor: 

In  displaying  a  window  of  olive  oil  the  druggist 
comes  in  direct  competition  with  the  grocer.  A 
grocer  is  not  warranted  in  constantly  filling  a  win- 
dow with  bottles  and  cans  of  oil,  as  every  one  is 
familiar  with  this  display.  The  public  does  not  give 
a  window  full  of  bottles  a  second  thought.  Some- 
thing else  must  be  added  to  attract  the  attention  of 
the  public,  and  the  live  druggist  must  differentiate 
his  window  from  that  of  his  neighbor.  At  present 
when  the  pure  food  agitation  is  prominent,  it  is  well 
to  take  advantage  of  it  and  combine  our  knowledge 
and  skill  as  pharmacists  in  displaying  a  window 
which  will  demonstrate  quality  and  do  credit  to  our 
profession. 

Our  plan  is  simple  and  easily  carried  out.  An 
ordinary  display  rack,  plenty  of  olive  oil,  a  few  show 
cards,  and  a  little  apparatus  suffice.  Make  a  setting 
of  olive  green  tissiid  covering  the  floor  and  back- 
ground; place  the  bottles  and  cans  of  oil  on  the 
shelves  of  the  rack  and  around  on  the  floor,  but 
leave  one  side  free :  here  place  the  apparatus,  racks 
of  test  tubes  filled  with  colored  liquid,  a  hydrometer 
containing  water  colored  olive  green,  a  burette  or 
two,  and  a  few  flasks  and  beakers.  In  front  of  this 
collection  of  apparatus  place  test  tubes  visible  from 
the  outside,  one  containing  olive  oil  and  one  full  of 
cottonseed  oil.  Perform  the  official  nitric  acid  test 
for  cottonseed  oil  and  olive  oil  or  some  other  simple 
test,  and  label  it  in  plain  language.  Near  the  test 
tubes  place  this  show  card : 

Th«  PURE  FOOD  LAW  Test  for  Olive  Oil 

USED  BY  THE  U.  S.  €K>VERNMENT. 

We  Have  the  PURE  Oai 

At  prominent  positions  in  the  window  may  be  put 
these  cards : 

Warranted  ABSOLUTELY  PURE  OLIVE  OIL, 

Free  From  Peanut  and  Cottonseed 

Oils. 

EXTREMELY  Palatable  and  Noarishing. 

Be  sure  to  have  cards  giving  prices  of  the  various 
sizes  plainly  in  view.  This  window  attracts  consid- 
erable attention,  and  is  well  worth  the  time  spent  in 
the  preparation.  Frank  H.  Foster,  Ph.C. 

Oak  Park,  Illinois. 


ARE  DRUG-STORE  COMBINATIONS  SUCCESSFUL? 
To  the  Editor: 

I  am  at  present  a  drug  clerk,  and  I  have  been 
reading  with  a  great  deal  of  interest  the  articles 
which  Harry  B.  Mason  has  been  contributing  to  the 
Bulletin,  describing  the  operations  of  the  large 
drug  stores  and  their  branches.  I  wish  to  ask  you  if 
in  your  opinion  a  company,  with  ample  capital  and 
conducted  on  careful  business  principles,  is  generally 
successful  with  two  or  more  stores?  Why  are  so 
many  ventures  a  failure  in  that  line? 

Can  a  firm  do  business  on  a  gross  profit  of  40  per 
cent?  I  mean  taking  67  per  cent  as  a  basis  for 
figuring,  counting  25  per  cent  for  operating  expenses 
and  estimating  15  per  cent  for  net  profits. 

I  am  anxious  to  have  your  personal  opinion  on 
this  because  I  am  considering  such  a  move,  for  the 
reason  that  I  am  not  willing  to  be  contented  with  a 
small  store  and  the  bare  living  with  which  most 
druggists  have  to  content  themselves. 

Inquirer. 

[Note  by  the  EonoB.— In  the  veiy  nature  of  things  we 
shall  be  unable  to  render  a  definite  and  satisfactory  reply  to 
your  letter.  Given  the  proper  conditions,  and  assured  a  com- 
petent management,  combination  drug  stores  are  a  decided 
success,  but  as  the  opportunities  for  development  are  greater, 
so  are  the  chances  for  failure  larger,  and  there  is  more  need 
for  ability  and  aegressiveness  than  in  the  single  store.  This 
is  the  whole  question  in  a  nutshell. 

We  do  not  know  how  much  managerial  and  constmctive 
ability  you  possess.  We  do  not  know  just  how  good  the  con- 
ditions are  in  the  locality  which  you  propose  entering.  For 
these  reasons  wc  cannot  hold  out  any  definite  assurances  to 
you  personally.  There  are  several  combinations  of  drug  itores 
throughout  the  country  which  are  meeting  with  a  distinct 
success  and  which  are  paying  handsome  profits  to  their  pro- 
moters. Others,  on  the  contrary,  have  failed  lamentably.  It 
takes  a  good  deal  more  brains  and  experience  to  run  three  or 
four  stores  than  it  does  to  run  one,  and  managerial  ability  is 
a  thing  which  has  not  yet  been  developed  on  a  very  large 
scale  in  the  retail  drug  business. 

You  ask  whether  a  firm  could  do  business  on  a  gross  profit 
of  40  per  cent,  and  we  reply  "yes"  in  a  most  positive  manner. 
Forty  per  cent  would  be  a  large  profit  tor  a  group  of  drug 
stores,  for  the  reason  that  such  stores  usually  satisfy  them- 
selves with  smaller  profits  in  order  to  get  the  public  coming 
their  way,  A  net  profit  of  15  per  cent  is,  gratifying  in  any 
kind  of  a  retail  drug  business,  and  we  venture  to  say  that  it 
is  more  than  is  realized  by  nine  druggists  out  of  ten.  If  you 
could  establish  a  percentage  expense  of  25,  and  realize  a  gross 
profit  of  40  per  cent,  you  would  certainly  succeed  in  your  ven- 
ture, and  succeed  most  brilliantly. 

To  sum  up,  your  success  or  failure  would  depend  primarily 
upon  your  ability,  and  secondarily  upon  the  conditions  which 
surround  you.    In  the  language  of  the  day,  k  is  up  to  toibI 
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DBNATURBD    ALCOHOL    AND    PHYSIOLOOICAL 
NORMAL  SALT  SOLUTION. 

To  the  Editor: 

Mr.  F.  W.  R  Stedem  strikes  the  nail  squarely  on 
the  head  in  his  letter  referring  to  the  price  and 
demand  for  denatured  alcohol  as  printed  in  the 
Bulletin  for  December. 

The  best  price  obtainable  on  denatured  alcohol  in 
half-barrel  lots  from  San  Francisco  jobbers  a  few 
months  ago  was  55  cents.  The  present  price  is  no 
doubt  lower,*  but  this  figure  gives  an  idea  of  what 
the  small  dealer  has  to  pay. 

I  advertised  the  article  quite  extensively  at  that 
time  in  an  endeavor  to  work  up  a  demand  for  it,  but 
the  presence  of  benzine  is  a  great  objection  when 
the  alcohol  is  employed  for  burning  purposes,  and 
that  is  about  the  only  use  for  which  the  druggist 
may  recommend  it. 

I  cannot  see  wherein  denatured  alcohol  possesses 
any  advantages  over  wood  alcohol  for  the  mixing  of 
paints  and  similar  purposes. 

I  have  noticed  also  the  recent  references  in  the 
Bulletin  to  physiological  normal  salt  solution.  I 
have  spent  several  years  in  various  hospitals  as 
pharmacist,  and  I  have  always  put  up  and  instructed 
nurses  to  use  .6  of  1  per  cent  of  sodium  chloride  in 
making  physiological  or  normal  salt  solution. 

Fred  I,  Lackenbach. 

Saratoga,  III. 


A  WASHINGTON'S   BIRTHDAY   PARTY. 

To  the  Editor: 

With  the  approach  of  Washington's  birthday, 
many  druggists  will  be  devising  schemes  for  a  holi- 
day window.  Last  year  I  arranged  a  display  which 
proved  a  wiimer.  We  draped  the  floor  of  the 
window  with  green  cloth,  thus  securing  a  grass  color 
effect.  This  was  covered  with  cherry  branches  and 
cherry  logs  with  Washington  hatchets  in  them. 
There  were  candy  boxes  picturing  Washington  and 
his  home  on  the  covers.  Washington  buttons 
and  rosettes,  American  flags  of  silk,  and  post 
cards  depicting  leading  scenes  in  Washington's 
life,  were  features  of  the  display.  A  flag  was  kept 
flying  by  the  breeze  from  an  electric  fan.  Pedes- 
trians up  and  down  the  street  could  see  it  fluttering 
in  the  air. 

At  the  rear  of  the  window  were  two  American 

s  in  batreh  and  42  cents  in  half  barrels. — 


flags  5  by  7  feet,  held  back  by  curtain  cords.  Between 
them  was  a  picture  of  Washington,  handsomely 
framed  and  bearing  a  card  reading  "Ofiicial  Portrait 
of  Washington  from  the  White  House  Gallery  of 
Presidents'  Portraits."  Wfe  had  36  electric  bulbs 
which  had  been  dipped  in  solution  so  that  they 
alternated  red,  white  and  blue  all  around  the  win- 
dow. The  candy  which  we  sold  in  the  store  during 
that  week  was  put  up  in  boxes  with  American  flags 
embossed  on  the  cover. 

It  was  surprising  to  notice  the  number  of  school- 
teachers who  visited  our  store  and  bought  post  cards 
and  novelties  for  the  pupils,  as  these  emblems  were 
instructive.  I  think  liiis  display  will  prompt  many 
readers  of  your  journal  to  put  in  similar  exhibits  for 
Memorial  Day,  the  Fourth  of  July,  and  other 
patriotic  occasions.  We  have  a  special  display  for 
every  holiday.  It  shows  originality,  creates  curi- 
osity, attracts  the  people,  and  brings  in  'new  cus- 
tomers. Furthermore,  it  demonstrates  that  the  store 
is  up-to-date  and  that  the  latest  thing  can  be  found 
here. 

D.  Chas.  O'Connor, 

Fitcbburg,  Mau. 


A  FREE  BOOK  ON  "ESPERANTO,"  THE  INTER- 
NATIONAL LANGUAGE. 

To  the  Editor: 

Notwithstanding  the  immense  amount  of  publicity 
which  has  been  given  to  Esperanto,  the  international 
language,  I  find  that  at  this  time  not  more  than  one- 
tenth  of  the  people  of  the  United  States  have  even  a 
vague  idea  of  its  purpose  and  scope,  and  perhaps  not 
one  in  a  hundred  has  a  reasonably  definite  conception 
of  it.  As  a  sort  of  counter-irritant  to  the  irrespon- 
sible criticism  which  is  occasionally  circulated  by  the 
uninformed,  I  have  printed  for  free  distribution  a 
second  edition  of  100,000  copies  of  a  small  primer, 
"Elements  of  Esperanto,"  settii^  forth  the  gram- 
mar, word<onstruction,  and  purpose  of  the 
language,  and  will  mail  a  copy  to  any  person  who 
requests  it,  sending  stamp  for  postage.  While  you 
may  not  be  personally  interested,  there  are  thousands 
of  your  readers  to  whom  this  movement  for  an 
international  auxiliary  language,  which  now  covers 
every  coiuitry  on  earth,  will  appeal  as  something 
more  than  a  fad,  and  they  would  appreciate  your 
giving  publicity  to  this  letter. 

Arthur  Baker, 
Editor  "Amerika  Espenntisto." 

tS39  Michigan  Ave.,  Chicago,  III. 
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THE  INVENTORY  NOT  SUCH  A  BUGBEAR  AFTER 
ALLI 

To  the  Editor : 

The  Spirit  moves  me  to  thank  you  for  your  efforts 
along  the  line  of  urging  druggists  to  take  annual 
inventories.  Immediately  after  my  return  from  the 
New  York  meeting  of  the  A.  Ph.  A.,  at  which  the 
editor  of  the  Bulletin  instigated  a  long  and  profit- 
able discussion  on  the  question  of  invoicing,  we  took 
the  matter  up  in  our  store,  and  at  the  end  of  ten 
days  we  had  completed  a  job  which  I  had  previously 
looked  upon  as  impossible  even  if  necessary.  Our 
every-day  business  was  not  interfered  with  in  the 
least,  and  the  satisfaction  that  the  knowledge  gave 
us  amply  repaid  for  the  extra  work  involved.  With 
kindest  regards,  I  am,  Frank  H.  Carter. 

Indianapolis,  Ind. 

[Note  by  the  Editob.— Even  ten  days  is  a  long  time  for 
the  completion  of  an  inventory,  and  it  is  doubtless  ac- 
counted ior  by  the  fact  that  Mr.  Carter  had  not  taken  an 
inventory  in  many  years,  and  had  thus  developed  no  system 
to  make  the  task  easy  and  relatively  simple.  Once  the  in- 
ventory has  been  initiated,  two  or  three  days  at  the  outside 
ousht  to  prove  sufficient] 


A  USEFUL  STIRRING  ROD. 

To  the  Editor: 

There  are  many  little  "wrinkles"  which  may  be 
observed  to  good  advantage  in  making  tools  for  the 
prescription  counter.  Though  the  idea  which  I 
submit  may  not  be  entirely  new  to  many  pharmacists,  ■ 
it  will  doubtless  be  of  service  to  a  great  many : 

Take  one  of  your  glass  stirring  rods,  heat  it  to  a 
red  heat  in  an  alcohol  flame  and  press  the  soft  end 
against  a  cool  spatula  or  pill  tile.  This  puts  a  wide, 
circular  disc  on  the  end  of  the  rod.  When  one 
desires  to  break  up  small  undissolved  crystals  in 
solution  he  will  find  this  rod  very  suitable.  It  breaks 
up  the  crystals  and  hastens  solution. 

Stamford,  N.  Y.  E.  C.  HaNFORD. 


REMOVING  STAINS  CAUSED  BY  PHOTOGRAPHIC 

MATERIAL. 
To  the  Editor: 

I  noticed  in  the  October  Bulletin,  on  page  433, 
a  paragraph  suggesting  potassium  cyanide  as  a 
remover  of  stains  caused  by  silver  nitrate.  It  has 
been  my  custom  to  rub  this  potassium  salt  over  my 
hands  and  then  wash  it  off  with  running  water,  but 
there  is  another  chemical  which  does  the  work  more 
quickly  and  is  at  the  same  time  perfectly  harmless. 


Simply,  cover  the  stained  parts  with  tincture  of 
iodine,  and  then  wet  the  hands  freely  with  water  of 
ammonia  and  rinse  them  in  clear  water.  Use  no 
soap.  I  do  not  know  whether  a  weaker  solution  of 
iodine  would  do  just  as  well,  nor  am  I  sure  that  it 
would  remove  all  kinds  of  stains,  but  it  certainly  has 
proved  efiEective  in  decolorizing  the  hands  when  they 
have  been  dyed  by  toning  prints.  It  is  equally 
effective  in  treating  silver  and  certain  drug  stains. 
Harrisburg,  Pa.  MlLLABD  F,  McHeneRY. 


CAUGHT  UP  FOR  SELLING  JAMAICA  GINGER. 
To  the  Editor: 

I  was  reported  last  month  for  selling  essence  of 
Jamaica  ginger,  and  had  to  pay  the  revenue  license 
as  liquor  dealer  to  keep  from  being  prosecuted.  I 
would  like  to  know  what  readers  of  the  Bulletin 
think  about  this,  I  can  sympathize  now  with  Mr. 
J.  P.  Freeman,  whose  experience  in  selling  Hos- 
tetter's  Bitters  was  chronicled  in  the  "Letter" 
department  of  the  December  Bulletin. 

Columbia,  Ala.  G.  C.  MoORE. 


FROM  AN  ENGLISH  READER. 
To  the  Editor: 

I  may  say  that  I  receive  considerable  help  and 
inspiration  from  reading  the  Bulletin.  I  simply 
could  not  do  without  it.  With  every'  good  wish, 
believe  me,  yours  most  sincerely, 

Falmouth.  England.  JOHN  BlAMEY. 


To  the  Editor: 

Your  letter  at  hand  and  contents  noted.  I  must 
say  the  Bulletin  has  been  a'  great  help  to  me,  and 
it  should  be  found  in  every  drug  store  as  it  is  cer- 
tainly the  best  journal  out. 

DiUsburg.  Pa.  C.  K.  BUSHEY. 

*  *   ,  « 
To  Uie  Editor: 

I  have  only  recently  embarked  in  the  drug  busi- 
ness, and  I  api  more  than  pleased  with  the  Bulletin 
OF  Pharmacy — in  fact  would  not  be  without  it  for 
many  times  its  price.  , 

Lamar,  Mo.  CiTY  DrUG  Store. 

*  *      « 
To  the  Editor: 

I  like  the  Bulletin  better  than  any  of  the  jour- 
nals I  am  taking  and  wish  you  the  greatest  success. 
Memphis,  Tenn.  Gus.  A.  LaVISON. 
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BUSINESS  HINTS. 


A  ToUet  Window.— 

A  neat  display  of  toilet  articles  appeared  not  long  since 
in  the  window  of  Dr.  J.  A.  Taylor  &  Son,  of  GrJdley,  Illinois. 
The  arrangement  is  simple,  but  artistic  Two  steps,  elevated 
from  the  floor  of  the  window,  are  carpeted  with  a  white 
cloth.     The  first  row  of  articles  includes  an  assortment  of 


■  ikin  that 

-,    jm  all  anb. 

lElkatG  aldn.     It  ia  ao 

IN  THE  KURSERY 
it  talces  the  place  of  powdcri,  lalTci.  aintmcnta,  n 

applioaliom   for   relieving   irr' — '~    "    '        ■- 

miliar  drin  itlnienta  and  hurti. 

It  acta  like  a  chua  upon  ■  Udr'a  lido,  quicktr  lofteaing  and 
smoDthinji  rough  patchci.  hcalina:  chapped  autficea  md  cracki,  moia- 
lenins  dry.  harth  tpati,  rcttoring  the  color  to  fadrd  eomplerloiu, 
cleanng  the  akin  of  pimplea,  blackhcada,  and  the  like,  fillini  up  hollov 
placu,  and  taking  avay  preinalure  wiinklei.  line*,  and  other  marka 
o£  advaneinl  year.. 

IN  THE  SUMMER  it  ia  one  a!  Ihe  beat  tbinga  tliat  we  know  of 
for  rcliering  and  healing  lunhurn,  and  for  removing  tan  and  freckjea. 

IN  THE  WINTER  il  ia  very  healing  for  all  kindi  of  chapa,  cracka, 
and  roughneaaei.  keeping  the  akin  clear  and  loft. 

IN   THE    SPRING   it   ii  very   effective    for   removing  and   healing 
I  of  the  akin,  and  for  clearing  the  akin  of  a  muddjr  appearance. 


IN  THE  AUTUMN  il 


teracling  the  ill  effecta  of  summe 

r  lunhum  and  for  rapidly  reatoring  the 

ildn  lo  Tti  natnral  aoftieu  and 

Ladie*  wh«e  complexion,  ar 

"f^^ng-and  wrinkling,  become  greatly 
oon  »•  they  know  of  Iti  deUgbiful  and 

atlacbed  ta  thii  preparation  aa 

beneficUI  reaulta  from  actual  us 

We  aak  you  to  give  it  a  trial 

'coofidenilr  believing  that  if  yon  do  ao 

yon  will  be  like  the  other  ladiea 

who  have  tried  it,  and  always  keep  It 

dentifrices  and  talcum  powders,  showing  an  array  of  attrac- 
tive packages.  The  step  above  exhibits  combs,  brushes  and 
other  toilet  accessories.  The  top  row  displays  a  number  of 
shaving  requisites.  The  pots  of  ferns  serve  to  enhance  the 
general  artistic  appearance  of  the  winaow. 

Advertisiiig  ■  MasMge  Cream>- 

R.  B,  Hanlon,  a  reader  of  the  Bollbtim  in  Wellii^on, 
New  South  ^^ales,  Australia,  sends  us  an  admirable  little 
booklet  which  he  has  recently  issued  for  the  purpose  of 
cxploitiRg  "Hanlon's  Massage  Cream."  We  shall  not  describe 
the  make-up  of  the  booklet  further  than  to  say  that  it  was  a 
fine  specimen  of  the  printer's  art— coated  paper  being  used, 
tint  blocks  being  employed,  illustrations  being  used  with  good 
effect,  and  the  whole  thing  being  gotten  up  generally  with 
fine  taste.    Mere  is  the  text: 

HANLON'S  MASSAGE  CREAM. 

The  practice  of  maaaaglng,  Or  gently  rubbing  tbe  ikin,  hta  become 
popniar  in  all  circle!  Df  toattf.  The  only  explanation  of  the  wide- 
ipread  popularity  of  thia  practice  ia  that  Ihe  art  of  mauage  baa  denoa- 
atrated  that  it  haa  beneficial  effecta  upon  the  akin,  juat  as  pleaaanl  and 
iudiciona  daily  e»erci«e  haa  upon  the   whole  body. 

Indeed,  nanage  it  nothing  more  than  a  acientific  mode 
(xerciaing  the  (kin  and  ila  underlying  tiiauei.  Ihua  clearing  oi 
tiet.  toning  up  the  circuliitiou  of  the  blood  through  the  minu 
of  tbe  dennia  (lower  ikiii).  and  infuiiog  the  epidermia  (aurf 
with  new  vitality  and  t  healthy  color. 


Regarding  Cough  Sjrmps. — 

Fred  W.  Connolly,  a  successful  druggist  in  Dorchester, 
Mass.,  recently  suggested  in  an  article  contributed  to  The 
Apothecary  that  in  the  sale  of  specialties  the  druggist  should 
have  two  or  more  preparations  of  each  kind.  He  recom- 
mended particularly  that  there  be  two  or  three  cough  syrups — 
one  especially  adapted  (or  children  and  for  general  purposes, 
and  another,  perhaps  more  sedative  in  character,  to  be  used 
for  obstinate  coughs.  This  reminds  us  that  Charles  Rehfuss, 
the  well-known  Philadelphia  druggist,  has  at  least  three  cough 
syrups,  his  idea  being  that  if  a  man  tries  one  and  doesn't  think 
it  c£Gcient,  another  may  still  be  suggested  to  him  under  the 
plea  that  no  one  product  is  universally  suited  to  all  cases. 

A  "Spruce"  Looking  Store.— 

D.  F.  Davis,  one  of  the  readers  o£  the  Bulletin,  gets  out 
a  White  Pine  and  Red  Spruce  cough  mixture  of  his  own. 
Last  year  at  tbe  appropriate  season  he  advertised  it  in  the 
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all  f: 


d  Irri 


HANLON'S   IS  AN   IDEAL  MASSAGE   CREAM. 
It  is  a  combinatlOD  of  the  pureii  material!  that  can  he  obtained. 

Hnea  tbe  nearest  of  anvlbing  that  we  know  of  lo  replacing  tbe  nan 
il  of  the  akin,  which  a  laclcing  in  ail  of  the  conditiona  already  n 


manner  shown  in  the  accompanying  photograph.  The  prep- 
aration itself  was  put  in  one  window,  while  the  other  con- 
tained, as  the  legend  on  the  glass  indicates,  some  "pure 
spruce  gum  from  the  woods  of  Mai 
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A  Circular  for  Toilet  Cream.— 

P.  W.  Meriield,  of  Kew,  Australia,  has  made  contributions 
of  one  kind  and  another  to  the  Bulletin  on  several  recent 
occasions.  In  the  present  instance  we  are  reproducing  a  cir- 
cular which  Mr.  Merfield  published  last  winter  for  the  pur- 


Effeds  of  Winter  Winds! 


p^j-ij^jg:^ 


j  Witch 
Hazel 
Cream 


am^Hmtrra^^tiTiAnid.^  iLb* 

P.  W.  MerOeM  Sn%<£ri:S£  Kew 


ill 

1 11 

«     !! 

:]     ill 

"P  verythin^  lo  Wrile  With 
J— ]  &  Everything  for  School  1 

Thi  le>cr  of  B^r  Wrrlini  l^ptrl  cm  be  lulKd                        | 
iKn  vheihcf  nndlni  ■  »o.  oF  .he  Ihck  irylt  r>( 
p.K,.or.flne,.b[«.„h««k.pBB.m-clu     I 
h.vc  p.pcr  l™  E,B„  «  Hurtb-,  VhUlH.  Cr«. 
■od  cxhir  K»d  MIX.  >T>llen.     Prim  Uaiyt  Mr 
■Kl  ■nurdlni  m  Qu.l.iy.  >>>>.»>.(#>       i 
SCHOOL  BOOKS  AND  SCHOOL  SUPPUES 

Owen    «aymo.   The    Wayne   'Drul£l« 

stipply  to  the  school-teachers  to  be  distributed  as  needed.  The 
blotter  is  3'/i  by  6%  inches.  The  type  is  blue,  the  back- 
ground green. 


Some  Neat  Advertiaing. — 

One  of  the  handsomest  booklets  to  come  under  our  notice 
is  distributed  by  W.  T,  Esdale.  Calgary,  Alta.,  N.  W.  T., 
entitled  "A  Friend  in  Need."  The  cover  is  a  parchment  paper. 
The  lettering  of  red  ink  is  surrounded  by  a  delicate  gold 
border.  It  is  essentially  a  "first  aid"  book.  Two  pages  are 
given  to  the  mention  of  physicians'  names  and  their  telephone 
numbers,  while  the  rest  of  the  text  is  devoted  mainly  to  the 
care  of  the  sick.  "What  To  Do  Until  the  Doctor  Comes," 
"Useful  Receipts  for  the  Sick,"  "Disinfectants  and  How  to 
Use  Them"  occupy  the  major  portion  of  the  space.  The 
advertising  value  of  the  book  lies  in  the  fact  that  Mr.  Esdale 
carries  the  various  articles  which  find  mention.  The  style 
throughout  is  most  tasty,  and  the  booklet  is  intended  not  for 
a  single  perusal  but  as  a  permanent  source  of  reference. 

Exploiting  a  Headache  TaUet.—  ■ 

Wilkinson  &  Co.,  Keokuk,  Iowa,  are  calling  attention  to 
their  headache  tablet.  The  slip  which  they  employ  for  the 
purpose  is  2^  by  S^  inches  in  size.    The  subject  matter  is 


pose  of  exploiting  his  witch-hazel  cream.  The  original  was 
5^  by  8^  inches  in  size  and  was  printed  in  red  and  black 
ink  on  white  slock,  Mr,  Merfield  visited  America  a  year  ago, 
n  spent  a  few  hours  in  the  Bin.LeTiK  ofBce. 


A  School  Blotter.— 

A  particularly  neat  blotter  has  recently  been  submitted  by 
Owen  Raymo,  Wayne,  Mich.  One  is  placed  in  every  box  of 
paper  sold  and  in  each  good  tablet    Mr.  Raymo  also  sends  a 


When  Yoxir 
Head  Aches 


Uvulu  Headache 
TableU 

■nd  roil  «jii  f 


Ihc«e  ublata  will  slop  tlie  i 
(or  you  tlie  lAinr  w  mer  are 
tag  tor  hundred)    ol    lullerert 


lOc  and  26c  a  box 
-VtnUUNSON  &  CO. 

Kaokwli'i     BiBB'it'     Bui.iat     ant 


set  up  in  very  readable  type,  there  being  plenty  of  white 
space.  But  on  the  whole  it  strikes  us  that  the  ad.  ii  some- 
what overdone.     The  cut  is  too  severe  to  invite  a  careful 


penisal  of  the  text. 
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PRACTICAL  PHARMACY. 


Recent  Contribations  to  Vbrnnaazyj— 

E.  F,  Kelly  contribntes  some  interesting  observations  to 
The  Apothecary. 

HAKIKG    ABOHATIC    CASCAKA    WITH    IIAGMBSIUU    OXmX. 

According  to  Panchaud,  m^nesium  oxide  should  not  be 
used  in  the  preparation  of  ftuidextract  of  cascara,  because  it 
formt  with  oaym ethyl anthraquinone  a  magnesium  salt  dif- 
ficulty soluble  in  alcohol,  thereby  depriving  the  product  partly 
of  its  activity.  This,  as  mentioned  by  another  writer,  is 
attaddfig  an  almost  established  pharmaceutical  fact  and  calls 
for  unmistUcable  proof. 

YELXOW  lODISB  OF  UESCUSY. 

A  novel  method  of  preparing  mercnroua  iodide  is  pro- 
posed by  Syilard.  Disintegrate  the  mercury  by  shaking  it 
violently  with  chloroform.  Then  add  the  iodine  dissolved  in 
much  chloroform.  Reaction  takes  place  at  once.  The  salt  is 
precipitated  and  can  be  removed  and  dried  in  the  dark. 

DIACHYIAH  OINTUENT. 

Kuester  mentions  that  diachylon  ointment  should  never  be 
kept  more  than  six  weeks,  as  decomposition  results.  No  men- 
tion, however,  is  made  of  the  decomposition  products.  Blanhi 
contributes  a  method  for  the  preparation  of  iodine  ointment 
using  the  iodo-oleates.  The  alcoholic  solution  of  the  iodine 
is  shaken  with  three  parts  of  oleic  acid.  The  alcohol  is  evap- 
orated at  a  low  temperature  and  the  residue  heated  in  a 
closed  bottle  to  100°  C  for  some  hours  before  being  mixed 
with  ointment  base.  Swan  recommends  the  use  of  wooUfat 
two  parts,  hard  paraffin  two  parts,  and  soft  paraffin  (meltiim 
point  30-39°  C.)  'six  parts,  as  a  base  for  phenol  ointment 
instead  of  white  petroleum. 

pnOXm  CBEPAKATIONS. 

Mention  should  be  made  of  the  attention  and  work  which 
is  being  devoted  to  the  oxygen  liberating  preparations.  Their 
value  depends  upon  the  presence  of  either  perdxides  or  per- 
borates. The  peroxide,  usually  that  of  calcium  or  sine,  hTwr- 
atcs  first  hydrogen  dioxide,  which  in  turn  furnishes  active 
oxygen,  while  the  perborate,  usually  that  of  sodium,  liber- 
ales  active  oxygen  upon  coming  into  contact  with  water,  and 
is,  therefore,  the  more  desirable.  This  property  of  the  per- 
oxides and  the  perborates  is  taken  advantage  of  in  various 
powders. 
Formnla  for  ThTmoI  Iodide.— 

Since  thymol  iodide  has  now  become  official,  many  formu- 
las for  its  preparation  will  no  doubt  spring  up.  For  several 
years  a  product  made  by  the  following  formula  has  been  used 
both  in  private  and  hospital  work,  with  results  most  gratify- 
ing (Frederick  R  Niece,  New  York  Gty)  : 

PoturioiB    bydroKidc l  ounce. 

PotudDm    Iodide 1  ounce. 

Iodine yi  ounce. 

Gimpletely  dissolve  the  potassium  hydroxide  in  one  pint 
of  warm  water,  then  add  the  thymol  in  a  very  fine  state  of 
division,  and  completely  dissolve  the  same  in  the  solution. 


Then  dissolve  the  potassium  iodide  in  one  pint  of  water,  add 
the  iodine  in  portions,  completely  dissolving  it  in  this  solu- 
tion. Combine  these  two  solutions  by  mixing  with  constant 
stirring,  and  allow  the  mixture  to  stand  a  while. 

Prepare  a  fresh  solution  of  chlorinated  lime  by  adding 
one  pound  of  the  purest  grade  of  lime  obtainable  to  two 
gallons  of  water.  Into  this  solution  pass  chlorine  gas  for  a 
few  minutes,  which  greatly  aids  the  virtue  of  the  solution  in 
a  subsequent  reaction.  Allow  this  solution  to  stand  also  until 
the  undissolved  or  more  compact  lime  particles  settle  to  the 
bottom  of  the  container.  After  subsidence  has  taken  place  to 
some  extent  carefully  pass  the  solution  through  a  finely 
meshed  straining  doth,  retaining  in  the  doth  as  much  of  the 
lime  as  possible.  The  lime  left  on  the  doth  may  be  thrown 
away.  Thb  solution  should  not  be  clear,  for  a  slightly  turbid 
solution  is  preferable  on  account  of  the  suspended  lime 
present.  Place  this  solution  in  a  five-gallon  earthen  vessel 
and  add  the  combined  solution  of  salts  in  portions,  mixing 
wdl  by  constant  stirring.  In  a  few  minutes,  or  by  the  time 
all  of  the  solution  of  salts  is  added,  a  heavy,  copious,  reddish- 
brown  precipitate  will  have  formed.  The  precipitate  com- 
pletdy  settles  by  allowing  the  vessel  to  remain  standing  for 
some  time,  and  soon  after  the  supernatant  liquid  is  carefully 
removed  and  passed  through  a  double-pleated  filler.  The  fil- 
trate is  preserved  for  future  treatment  as  above  by  the  addi- 
tion of  a  new  supply  of  a  fresh  solution  of  chlorinated  lime 
for  the  purpose  of  obtaining  a  complete  separation  of  the 
iodide  thymol.  The  remaining  portion  of  the  solution  hold- 
ing the  precipitate  is  next  poured  on  the  above  filter,  the  pre- 
dpitate  is  allowed  to  drain,  and  then  is  thoroughly  washed 
while  still  moist  with  large  quantities  of  water  addulated  with 
hydrochloric  add  (six  ounces  of  add  to  the  gallon  of  water). 
This  treatment  should  be  carefully  made  in  order  to  free 
the  predpitate  as  far  as  possible  from  the  excessive  lime  and 
alkalies  present,  and  in  such  a  manner  as  not  to  alter  the 
product  chemically.  Follow  this  treatment  with  a  thorough 
wash  with  pure  water,  until  the  wash  water  fails  to  act  with 
litmus  paper.  Dry  the  predpitate  at  not  over  08'  F.  in  a 
dry,  dark  place.  Weigh  the  dry  product,  deduct  the  weight  of 
one  filter,  and  the  net  weight  Is  obtained.  The  yidd  should 
be  from  four  to  five  ounces,  at  a  cost  of  from  twenty  to  thirty 
cents  an  ounce  if  prepared  on  a  \axgK  scale.  The  dried 
product  is  then  carefully  powdered  and  stored  in  pasteboard 
packages  or  glass  bottles. 

If  the  process  is  carefully  carried  out  the  product  should 
stand  every  offidal  test. 
Sympus  HTdrochlorphoaphatum,  N.  F.— 

At  a  recent  meeting  of  the  Chicago  Branch  of  the  Amer- 
ican Pharmaceutical  Association,  F.  W.  Nitardy  presented 
an  improved  formula  for  this  preparation.  The  amount  of 
sugar  was  reduced  from  S25  grammes  to  4SS  grammes  for 
1000  Cc,  of  the  finished  syrup.  He  had  found  it  impossible 
lo  prepare  this  syrup  according  to  the  N.  F.  directions.  In 
the  mixture  of  phosphoric  add  and  water  the  dtric  add 
would  not  dissolve,  at  least  not  without  heat.  By  dissolving 
the  citric  add  in  the  water  alone,  solution  is  easily  accom- 
plished, and  the  phosphoric  add  may  then  be  added.  The 
carbon  dioxide  formed  by  the  reaction  saturates  the  liquid 
and  causes  trouble  by  slight  effervescence  during  the  remain- 
der of  the  process;  it  may  be  driven  off  by  gently  heating  the 
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solution  aX  thiE  point.  If  the  alkaloidal  salts  and  the  soluUe 
ferric  phosphate  are  placed  for  solution  in  the  oi:aj9C«-flower 
water  a  precipitate  forma  which  requires  so^anch  heat  to  dis- 
solve it  that  the  flavor  of  the  i  i  imi  lln  1 1 1  water  is  mostly 
lost.  This  is  prevented  itg  4lisso1ving  the  alkaloidal  salts  only 
in  the  orange-flover  water  and  the  soluble  ferric  phosphate 
in  a  saalX  quantity  of  hot  water  and  adding  these  solutions 
to  the  first  one.  The  mixed  solution  should  be  filtered  at  this 
point,  and  as  much  water  should  be  added  as  possible  so  that 
the  addition  of  the  glycerin  and  sugar  will  make  nearly  1000 
Cc.  It  is  found  that  enough  water  to  make  the  filtrate  measure 
470  Cc  can  be  added,  in  which  the  sugar  should  be  dissolved 
before  the  glycerin  is  added.  The  syrup  under  the  improved 
formula  is  easily  and  quickly  made  and  presents  an  elegant 
appearance. 

A  New  Incompatibility  of  Reaorcin  and  PetroUtum. — 

At  the  last  annual  meeting  of  the  Pennsylvania  Pharma- 
ceutical Association,  L.  L.  Walton  read  a  paper  on  a  persistent 
incompatibility : 

Uenlhol   I  enina. 

Eoealntol   S  minimi. 

ReMremoI    )  enliu. 

PetTDUtsm,    liquid H   flmdoonce. 

'  Ft  (Ol.  Uud  u  m  nisal  ipny. 
Mr.  Walton  stated  that  the  insolubility  of  resorcinol  in 
liquid  petrolatum  was  at  once  recognized ;  but  he  thought  its 
property  of  liquefying  when  rubbed  with  menthol  might  pos- 
sibly overcome  the  difficulty.  A  turbid  looking  mixture  re- 
sulted, which  afterwards  showed  a  yellow,  resinous  precipitate 
which,  separated  and  tested,  gave  the  characteristic  color  reac- 
tion for  resorcinol.  Additional  experiments  were  tried,  using 
ether,  acetozone,  absolute  alcohol,  and  acetic  ether,  without  ob- 
taining any  satisfactory  results,  so  that  Mr.  Walton  was  unable 
to  dispense  the  prescription  at  all  as  a  permanent  solution. 
He  read  the  paper  to  elicit  suggestions  which  might  help  him 
surmount  the  difficulty. 

PixinK  m  Standard  for  Pepper. — 

At  a  recent  meeting  of  the  Philadelphia  G>llege  of  Phar- 
macy, Henry  Kraemer  and  Harry  E.  Sindall  presented  a  joint 
paper  on  "The  Microscopical  and  Chemical  Examination  of 
Black  Pepper."  Professor  Kraemer  stated  that  this  was  the 
first  of  a  series  of  similar  papers  which  he  and  Mr.  Sindall 
intended  to  present  Then,  taking  up  the  subject  of  the 
paper,  he  said  that  while  pepper  is  official  in  several  of  the 
pharmacopeias,  little  of  it  is  employed  in  medicine,  its  chief 
use  being  as  a  condiment,  and  it  is  wisely  being  dropped 
from  the  pharmacopeias.  He  pointed  out  that  there  are  a 
number  of  products  official  in  the  U.  5.  Pharmacopoeia  which 
are  used  as  spices  or  for  flavoring  purposes,  for  which  no 
delinite  standards  are  given,  while  the  U.  S.  Government  has 
adopted  exact  standards  relating  to  the  quality  of  these  prod- 
ucts. This,  the  speaker  said,  emphasized  the  desirability  of 
the  revisers  of  the  Fharmacopceia  taking  advantage  of  scien- 
tific investigations  pertaining  to  every  official  product,  and  of 
fixing  high  standards  for  them.  Professor  Kraemer  demon- 
strated the  histological  structure  of  the  pepper  fruit  by  means 
of  blackboard  drawings,  and  called  attention  to  the  micro- 
scopical characters  distinguishing  the  chief  adulterants  of 
pepper  now  employed,  namely,  pepper  hulls,  olive  stones, 
:  shell,  Cayenne  pepper,  and  wheat  middlings.     He 


then  called  upon  Mr.  Sindall  to  present  some  of  the  analytical 
data  which  he  had  obtained  in  the  examination  of  samples 
of  known  quality  and  of  commercial  samples. 

Symp  of  th«  Phosphates  of  Iron,  Qninine,  and  Stiycb- 

Commenting  on  various  pharmacopceial  preparations  in  a 
paper  read  before  the  New  York  State  Pharmaceutical  As- 
sociation, Alfred  I.  Cohn,  Phar.D.,  remarked  that  it  was 
rather  difficult  to  see  why  a  special  preparation — glyceritc  of 
the  phosphate  of  iron,  quinine,  and  strychnine — should  have 
been  necessary  to  add  to  the  list  of  U.  S.  P.  preparations 
just  for  the  purpose  of  making  one  syrup,  which  can  be  very 
simply  made  by  a  modification  of  the  formula  for  the  elixir 
of  the  phosphates  of  iron,  quinine,  and  strychnine.  Dr.  Cohn 
thought  there  could  surely  be  no  good  reason  for  making 
and  keeping  in  stock  the  glycerite,  if  the  following  formula, 
adapted  to  the  U.  S.  P.  requirements,  is  employed ; 

Soluble  ferric  phMphatc 20.00  Gm. 

Suininc ZB.OOGm. 
tryebnine 0.20  Gm. 

DiiliUcd  water 30.00  Cc. 

Alcohol 60.00  Cc. 

Dil.  nlphiiric  add.. 8.00  Cc. 

S»rup to  make  1000.00  Cc. 

DiaaolTC  the  ferric  phoiphate  Id  the  dinilled  water  br  tbe  aid  of 
heat,    ind   add    400    Cc.    of    aTrap.      On    the   other    hand,   diuolre   the 

IDinine  and  atrrchnine  In  the  alcohol  by  the  aid  of  heat  and  the 
ilntlc  aalphnric  acid,  and  add  400  Cc.  of  irrup.  Now  poor  the 
allialoidal  mbctore  into  the  (olation  of  tbe  iron  pboaphate,  and  add 
tuSeient  lyrup  to  make  the  whole  meaaure  lOOO  Cc  In  thii  caae, 
IDO,  care  mpat  be  taken  not  to  pour  the  aolutlon  of  tbe  Iron  pboa- 
pbate  Into  the  alkaloidal  aolation,  otberwiie  a  precipitate  foima  which 
II  iitber  unmanageable. 

The  small  quantity  of  diluted  sulphuric  acid  imparts  no 
noticeable  acidity  to  the  preparation.  Should  the  presence 
of  acid  be  objectionable,  however,  quinine  btsulphate  and 
strychnine  sulphate  in  proportionate  quantities  may  be  used. 
The  result  is  all  that  could  be  desired. 

A  Color  Chart  for  N.  F.  Preparations.— 

At  a  recent  meeting  of  the  Northern  Ohio  branch  of  the 
American  Pharmaceutical  Association,  Professor  Feil  brought 
up  the  question  of  a  standard  color  for  N.  F.  preparations 
tinted  with  cudbear  and  other  dyes.  He  said  that  the  official 
color  standard  among  artists  is  the  Prang  color  chart;  that 
on  this  chart  there  is  a  tint  which  corresponds  to  the  proper 
color  for  alkaline  antiseptic  solution;  that  it  would  be  a 
good  idea  for  the  National  Formulary  Committee  to  print 
such  a  chart,  which  is  inexpensive  and  can  be  easily  pur- 
chased in  quantity  lots,  as  a  frontispiece  to  subsequent  edi- 
tions of  the  National  Formulary,  thereby  establishing  an  offi- 
cial standard  of  color. 

A  Non-greasy  Skin  Cream.^ 

Dr.  I.  V.  S.  Stanislaus,  writing  in  Tkt  Apothecary,  gives 
a  formula  for  a  skin  cream  which  contains  neither  oil  nor 
grease  and  which  can  be  sold  in  collapsible  tubes: 

''Pure   (tearic   acid SO  iraina. 

Cacao    butter S  cralna. 

Sodium   carbonate tO  (ralna. 

Borax S  grafna. 

Ghpcerin M  Cc 

Water 400  Cc 

Mucilage  of  tragacanth 100  Cc 

Place  tbe  ingredients  in  a  capsule, over  a  witer-batb.  and  beat  until 

berini  to  atlfCen.  add  alcohol,  SO  Cc.  containing  tbe  deiired  perfnme  in 

Now  reapply  the  heat,  t^t  up  vigorously  until  aufty  and  creamjr,  anit 
bll  into  tubea. 
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BOTANY  AND  MATERIA  MEDICA. 

Monthly  review  by  Ouvbb  A.  PakwBix, 

BotBnU  of  Farke,  Darto  ft  Co. 


Anniul  Report  of  the  If  iuonri  Botanical  Qarden. — 

The  eighteenth  annual  report  of  this  institution  containa  a 
number  of  scientific  papers,  amontr  which  may  be  enumerated 
the  following: 

The  literature  of  FurcrKa,  with  a  synopsis  of  the  Imown 
species,  by  J.  R.  Drummond. 

Plants  Lindheimerianat,  Part  III,  by  J.  W.  Blankinship. 

Additions  to  the  genus  Yucca,  by  Dr.  W,  Treleasc. 

Agave  tnacroacantha  and  allied  Eugavcs,  by  Dr.  W.  Tre- 
lease. 

The  germination  of  Hydrastis  canadensis,  by  Henri  Hna 

Of  these  papers  the  most  interesting  is  the  Plants  Lind- 
heimerianx,  giving  a  short  account  of  Lindheiraer's  botanical 
work  in  Texas,  a  short  biographical  sketch  of  the  man,  and 
an  enumeration  of  the  plants  collected  by  hitn  during  the 
years  IMfl  to  1851  inclusive.  This  paper  supplements  Engel- 
mann  and  Gray's  Plants  Lindheimerians  and  completes  the 
publication  of  Lindbeimer's  Texas  collections.  Fifty  sets  of 
about  550  numbers  will  be  distributed  among  various  herbaria. 

Gnaynlc  Rubber.^ 

According  to  Mr.  Hillier  in  the  Kew  BuUeHn  the  guaytile 
rubber  plant  of  Mexico  has  been  identified  ai  Parthenmm 
argenlatum  A.  Gray,  one  of  the  sunflower  tribe  of  the  aster 
family  (Composits).  The  plant  produces  an  inferior  grade 
of  rubber  that  can  be  used  as  a  substitute  in  many  forms  of 
manufacture,  especially  in  a  vulcanized  fonn.  The  wild  plant 
brings  as  high  as  1100  Mexican  per  ton  and  contains  18  per 
cent  of  rubber;  thus  far,  however,  manufacturers  have  been 
able  to  obUin  only  about  12  per  Cent  rubber.  The  wild  plant 
grows  -in  sufficient  quantities  in  Mexico,  Texas,  and  Arizona 
to  supply  the  demand  for  many  years  to  come.  The  plant 
can  be  cultivated,  but  it  takes  about  ten  years  to  bring  it  to  a 
size  fit  for  profitable  working.  The  visible  supply  ol  wild 
gnayule  is  not  so  lai^e  as  at  first  believed  to  be,  as  it  has 
been  confounded  with  the  closely  related  Mariola,  Parlhenivm 
tHmtiHM  H.  B.  K 

Sonrce  of  Gam  Ammoniac  (Faahook). — 

The  identity  of  the  plant  yieldmg  the  African  gum  am- 
moniac (the  ammoniac  .of  the  ancients)  has  been  solved 
through  the  successful  cultivation  of  the  plant  at  Kew.  It  is 
illustrated  and  described  in  the  Botanical  Magazine  as  Fervia 
communis  Lin,  var  brevifoUa  Mariz.  It  differs  from  the 
type  only  in  having  shorter  ultimate  segments  of  the  leaves, 
which  are  filiformly  dissected.  Fortnerly,  it  was  believed  that 
Ferula  tingHana  Lin.  yielded  this  product. 

Bnlletin  of  the  N«w  York  Botanical  Garden. — 

The  last  number,  vol.  iv..  No.  14,  is  devoted  to  the  final 
instahnent  of  Dr.  H.  H.  Rusby's  enumeration  of  the  plants 
collected  in  Bolivia  by  Miguel  Bang,  with  additions,  notes, 
and  corrections  referring  to  the  previous  parts  which  ap- 


peared in  the  memoirs  of  the  I'orrey  Botanical  Club.  The 
publication  of  the  gramines  of  this  collection  has  been  de- 
ferred, as  it  is  not  possible  to  give  them,  at  the  present  time, 
the  critical  study  of  specialists  which  they  demand.  The 
importance  of  this  contribution  to  systematic  botany  becomes 
evident  on  glancing  through  its  pages;  226  new  spedes  are 
described ;  three  new  genera — two  (Toumefortiopsis  and 
P<£deriopsis)  of  the  Rubiacese  and  one  (Vassobia)  of  the 
Solanacese— are  also  described.  A  number  of  undescribed 
spedes  collected  by  Mr.  Bang,  but  not  included  in  the  dis- 
tributions, will  probably  be  published  later  in  connection  with 
the  publication  of  Mr.  R.  S.  Williams's  collections. 

The  Sponge  or  Dlab-dvtfa  tiourd  Poisonous.— 

Mr.   C.  L.   Bose,  chemical  examiner  to  the  Bengal  gov- 


the  investigation  (Calcutta  Medical 
Journal)  of  the  dish-cloth  gourd  (Luffa  Mgyptiea  Mill.),  on 
account  of  a  poisoning  brought  about  by  the  use  of  the  fruit 
of  this  vine  for  cooking  purposes.  It  appears  that  there  are 
two  forms  of  this  plant,  one  yielding  a  bitter,  non-edible,  and 
poisonous  fruit,  and  one  an  edible  fruit  The  bitter  fruit 
yielded  two  toxic  glucosides,  one  of  which  is  an  emetic  sfnd 
the  other  a  purgative  resembling  colocynthin  in  its  appearance 
and  physiological  action. 


BOOKS. 


The  Piakoljst." 
Music  and  pharmacy  are  not  particularly  related  to  one 
another,  but  druggists  may  nevertheless  be  interested  in  a 
guide  for  pianola  players  which  the  Bulixtin  has  just  re- 
ceived from  the  publishers.  Thousands  of  persons  with  a 
keen  delight  in  music,  and  thoroughly  appreciating  the  really 
good  thing  in  musical  art,  have  for  the  first  time  in  their 
lives  been  enabled  to  gratify  their  tastes  through  the  medium 
of  the  mechanical  piano  player,  which,  while  "mechanical"  in 
name,  is  after  all  anything  but  mechanioil  in  effect,  since 
abundant  latitude  is  left  for  individual  interpretation  and 
expression.  It  is  to  such  persons  that  "The  Pianolist"  is 
addressed.  The  book  is  written  by  Gustav  Kobb£,  who  is, 
we  believe,  a  musical  critic  of  some  pretension  in  New  York. 
For  the  most  part  the  volume  takes  up  the  more  conspicuous 
examples  of  musical  art  in  some  systematic  order,  discusses 
their  meaning  and  nature,  and  gives  suggestions  for  theii~ 
interpretation.  The  publishers  are  Mofllat,  Yard  &  Co.,  and 
the  price  of  the  book  is  SI. 00  net 


A  Book  on  Dkug  Svnokyus. 
A  handy  little  vest-pocket  booklet  of  H  pages  has  recently 
been  compiled  and  arranged  by  O.  V.  R.  Smith,  Ph.M.  It 
contains  2000  synonyms  and  Uieir  names  with  English  equiv- 
alents, and  is  published  by  the  George  A.  Miller  Printing  Co., 
of  Des  Moines,  Iowa.  The  names  involved  are  all  drug 
titles.  The  booklet  will  be  found  valuable  to  druggists  and 
clerks  who  frequently  receive  calls  for  articles  under  names 
which  are  somewhat  unfamiliar. 
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QUERIES. 


Inforrnation  is  given  in  this  department  under  the 
following  conditions  only :  {/)  No  queries  are  answered 
by  mail;  (,2)  queries  must,  reach  us  be/ore  the  i^th  of 
the  month  to  be  answered  in  the  BuLtaTiN  of  the  month 
following;  (j)  inquirers  must  in  every  insimice  be  reg- 
ular subscribers;  and  (^)  names  and  addresses  must  be 
affixed  to  all  communications. 


The  Estimation  bf  Akohol  in  Liquid  Pharmaceuticals. 

W,  E.  F. — Wilbur  L.  ScoviUe,  writing  in  the  January 
issue  of  the  Druggists  Circular,  contributes  some  interesting 
literature  on  this  subject.    He  says  in  part: 

"For  determining  the  percentage  of  alcohol  in  tinctures, 
fluidextracts,  and  mast  galenical  preparations,  the  distillation 
method  is  better.  If  the  alcoholic  strength  by  volume  is 
required,  as  is  usually  the  case,  the  liquid  is  first  cooled  (or 
warmed]  to  the  required  temperature,  and  the  specific  gravity 
flask  is  used  to  measure  it.  The  measured  portion  is  then 
poured  into  a  still,  and  the  flask  rinsed  out  with  a  little 
water  which  is  added  to  the  contents  of  the  Still.  A  suitable 
distilling  apparatus  consists  of  a  200  Cc.  Erlenmeyer  flask, 
connected  to  a  Liebig  (or  worm)  condenser  with  an  inter- 
vening steam  trap.  Glass  steam  traps  for  distillation  are 
obtained  of  apparatus  dealers  easily.  They  are  not  essential 
to  the  process,  but  in  case  of  frothing  or  spurtii^  during  dis- 
tillation they  often  save  the  operation. 

"In  the  absence  of  the  steara  trap,  a  bent  tube,  passing 
through  the  stopper  of  the  Erlenmeyer  flask,  will  serve  to 
connect  with  the  condenser.  Having  adjusted  a  tared  (or 
weighed)  receiving  flask  so  that  the  end  of  the  condenser  dips 
into  it,  beat  is  applied  to  the  distilling  flask  (by  a  Bunsen 
burner)  and  the  contents  is  distilled  slowly  until  about  four- 
fifths  has  passed  over.  The  remainder  is  then  cooled,  2s  Cc 
of  water  added,  and  the  distillation  continued  until  about 
2S  Cc.  more  has  been  collected.  The  distillate  is  then  weighed 
and  its  specific  gravity  is  taken  carefully.  The  volume  of  the 
distillate  is  then  calculated  by  dividing  its  weight  by  its 
specific  gravity,  while  its  alcoholic  strength  is  found  by  re- 
ferring to  the  specific  gravity  table.  The  alcoholic  strength 
of  the  original  fluid  is  then  found  by  the  following  pro- 
portion : 

"The  volume  of  the  original  is  to  the  volume  of  the 
distillate  as  the  alcoholic  strength  of  the  distillate  is  to  the 
alcoholic  strength  of  the  original. 

"This  distillation  method  is  the  one  most  commonly  em- 
ployed for  pharmaceutical  preparations." 

Two  Incompatible  Prescriptions. 
W.  E.  F.  has  had  a  few  prescription  difficulties.    The  first 
one  is  as  follows; 

Iodide  of  potuaiuia 1  anoce. 

Fowler'i  wilutlon  1  onnce. 

Mix  tbe  iaETcdienti  and  nulu  ■  nlutioa. 

W.  £.  F.  observed  a  flocculent  precipitate  in  the  mixture. 
According  to  Ruddiman,  the  precipitate  gives  a  test  of  both 


arsenic  and  iodine.  There  may  be  an  oxy-iodide  of  arsenic 
formed.  If  this  mixture  be  dispensed  at  all,  it  should  be 
with  a  "Shake  well"  label 

A  second  troublesome  formula  is  tbe  following: 

Ammania  chloride  of  ncrcarr 1  ooncft 

B»l»wn  of  Pern  *  inebna. 

WMhed  TOlphnr  *  di»chni». 

Vuelin,  to  nuke  I  oiincei. 

This  ointment  makes  a  granular  mass.  The  querist  says 
that  "the  trouble  seems  to  be  with  the  balsam  of  Peru  and 
the  chloride  of  mercury." 

The  BuLUTiN  suggests  the  fallowing  way  of  making  a 
smooth  ointment  from  this  prescription:  Triturate  the  am- 
moniated  mercury  and  the  sulphur  with  3  drachms  of  oil 
of  sesame  (or  any  similar  oil)  ;  add  the  adeps  lanae  hydrosns, 
and  lastly,  the  balsam  of  Peru.  Of  course,  it  is  necessaiy  to 
consult  the  physician  before  making  a  chai^  of  this  kind. 


A   Stock  Solution  of  Magnesium  Citrate. 

F.  G.  M. — In  making  the  tronblesome  solution  of  mag- 
nesium citrate,  U.  S.  P.,  O,  C  Moderow  uses  a  stock  solu- 
tion of  the  salt  in  concentrated  form  and  then  prepares  the 
U,  S.  P.  product  extemporaneously.  The  stock  is  prepared 
as  follows:  Dissolve  22 Ji  ounces  of  citric  acid  in  4  pints  of 
hot  water,  and  add  10  ounces  and  BOO  grains  of  powdered 
magnesium  carbonate  gradually.  After  effervescence  has 
ceased,  heat  the  mixture  until  all  the  carbon  dioxide  has 
been  driven  o9.  When  the  solution  has  cooled,  add  enough 
water  to  make  7H  pints  and  filter. 

To  dispense  liquor  magnesii  dtratis,  U.  S.  P.,  Mr.  Mod- 
erow takes  S  ounces  of  this  concentrated  solution,  2  ounces 
of  syrup  of  citric  acid,  and  a  sufficient  quantity  of  water  to 
fill  one  bottle.  Then  he  adds  one  compressed  Ublet  of 
potassium  bicarbonate,  40  grains,  making  a  bottle  of  fresh, 
clear  solution  equivalent  in  strei^th  and  action  to  the  official 
product 

Cloudy  Syrup  of  Hypophospkites. 
M.   J..— The    following   formula   has   been   suggested    for 
cloudy  syrup  of  hypophosphites : 

Cilclum  hypophoapliite , US  iraiiu. 

Sodium  hrpopbosphiu    M  ciain*. 

Potudnn  DTpophoipbiU   fl*  gisin*. 

Quinine  lalphaie   40  E»ini. 

Iren  pyrophoiptutc,  lole M  ■nin*. 

StrTchoine   nlpbita    e  train*. 

Sunr   IM   ponada  bt. 

Water  si  amdoiuDoa. 

Simple  iTiap,  eDaiiKh  to  make H  Ballon. 

Uix  the  three  hTpopboiphitee,  quinine  aalpbatt,  and  water  ta  a 
tujtable  dlab,  applr  a  ycntle  lieat  tmUl  all  ate  diaaolved.  add  tbe  near, 
coatlaiie  the  beat  until  It  ti  diaaalTed,  then  brins  the  liquid  ta  a  boD; 
remOTe  the  veaael  from  the  •onrce  af  heat,  add  the  Iron  prtophoaphale, 
■tlr  the  liquid  until  it  ia  diaaolnd,  dluoWe  the  atrjehnine  nlphata  in 
about  e  fluidrmcbm*  of  diitilled  water,  add  to  the  preceding  lolutioa, 
atritn  the  whole  tbroufb  eloth,  and  add  enonah  aimple  ajrup,  if  n««M- 
uty,  to  make  the  liquid  meatnre  one-half  gallon. 

This  makes  a  thick  syrup  in  which  the  cloudy  matter  sub- 
sides slowly  and  is  readily  diffused  through  the  liquid  on 
agitatioa  It  should  be  preserved  from  the  light,  as  it  becomes 
darker  on  exposure. 

Deodorizing  Denatured  Alcohol. 
J.  G.  C.  writes:  "Can  you  tell  roe  what  I  can  add  to  wood 
or    denatured   alcohol    to   disguise   the   persistent,   offensive 
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odor?  I  have  tried  royrbacc  and  other  aromatic  oils,  bat 
tbey  are  not  satisfactory." 

We  know  no  way  of  overcoming  the  smell  of  denatured 
alcohol.  Benzine  is  the  offensive  ingredient.  The  odor  of 
this  product  can  be  disgtiised  somewhat  with  aromatioi,  but 
not  with  entire  success. 

On  page  132  of  the  March  Buixtnif  for  1B05,  methods 
were  published  for  deodorizing  benzine.  But  we  doubt 
whether  they  are  effective  in  combination  with  denatured 
alcohol 

The  following  method  is  used  for  deodorizing  alcohol: 

Alcohol    IW   cmnca. 

Powdered  quicklinK' 100  gniat. 

Powdered  Blum    ISO  (tbIb*. 

Spirit  of  Ditroiu  ether lH  druhou. 

Hix  the  lime  init  ilum  iotimKelr  br  tritarstloo;  mdd  the  ilcohal 
and  (bake  well,  then  idd  Che  tpirlt  af  nilroui  ether;  Kt  the  mixtan 
•aide  for  wven  daji  ind  filter  throush  launal  chsrcoaL 


An  Incompatible  Hair  Tonic. 
A.  V.  T.  sends  us  the  following  query:  "Here  b  a 
formula  for  a  dandruff  cure.  It  gives  a  white  precipitate 
which  I  do  not  like.  It  will  dissolve  in  a  little  hydrochloric 
add,  but  I  do  not  know  whether  that  is  desirable  or  whether 
the  residue  ought  to  be  filtered  away.  Please  criticiie  the 
mixture." 

Chloral  hrdrate    SO  greloi. 

Kaaorcte    so  (niiu. 

Tannin    ■ >G  grauu. 

Gljrccria    H  ounce. 

nnetur*  of   canthiridea ii  ounce. 

Qoininc  Uanlpbate 10  sralu. 

Water,  nffcteot  to  uulce *  onncei. 

Let  the  mlxMre  ataod  KTcral  dara  in  tha  Uibt  and  filter  It  throogh 

Quinine  and  tannin  are  incompatible  in  solntion,  the  alka- 
loid precipttatit^:  as  a  tannate.  Leave  out  either  of  these 
ingredients,  preferably  the  taimin,  and  the  difficulty  will  be 
overcome. 

Petrolatum  Safanalum  Liqwlnm. 

"A  Subscriber"  tears  out  of  his  copy  of  the  Bullktim  the 
editorial  on  "A  Troublesome  Question"  which  appeared  on 
page  491  of  the  December  issue.  One  sentence  of  that  edi- 
torial reads  as  follows:  "One  druggist,  not  knowing  that 
petrolatum  saponatum  liqnidtun  was  an  N.  F.  preparation, 
had  searched  through  a  number  of  his  price  lists  without 
finding  any  reference  to  the  product,  and  finally  declared  that 
he  was  unable  to  furnish  it"  "A  Subscriber"  remarks  that  he 
"would  like  to  know  wbere  this  item  is  to  be  found  in  the 
National  Formulary,"  and  the  tone  of  bis  inquiry  suggests 
that  the  N.  F.  contains  no  such  product.  We  advise  him  to 
consult  page  120  of  the  last  edition  of  the  National  Formulary, 
published  during  IHM. 

We  are  bringing  this  matter  before  all  our  readers  from  a 
feeling  that  perhaps  others  besides  "A  Subscriber"  would  be 
interested. 

Decolorising  Carbolic  Acid;   Veronal. 

J.  J.  O.  wishes  to  learn  how  phenol  may  be  decoloriied 
after  it  has  reddened. 

A  good  method  is  to  add  alcohol  to  the  phenol  and  then 
cool  the  mixture  to  a   low  temperature.     The  phenol   will 


crystallize    out    in    a    colorless    condition,    and    the    colored 
alcohol  may  then  be  rejected. 

Veronal  is  chemically  dietbyl-malonyl-urea.  The  dose  is 
five  to  ten  grains.  It  induces  sleep,  does  not  affect  the  heart, 
circulation,  or  kidneys,  and  is  free  from  after-effects.  It  occa- 
sionally causes  some  motor  incoordination,  especially  in  the 
lower  extremities;  also  an  erythematous  eruption  and  neu- 
ralgia. Generally  speaking,  veronal  is  said  to  be  a  safe 
hypnotic. 


A  Saponaceous  Tooth-wash. 
C.    W.    B.-T-The    following    formula    makes    a   dentifrice 
which  will  doubtless  serve  your  purpose: 

White  Canile  aoap  ....; ITD  (ralni, 

Gl^erin    tfi   fluidr--— 

Simple  arrup   S  flaidi 

Water     It  flnfA 

Alcohol    llfl 

Tincture  of  cardamom 

Tincture  of  Canada  tnakctoot  (1 

in  IS)    S  fluidrachnt. 

Oil  of  peppcRBinl  W  minjma. 

Oil  of  winteriieen. IS  adnlmi. 

Oil  of  clove  t  drops. 

Oil  of  caaaia t  dnjft. 

Solution  of  earmlne,  nifficient  to  color. 
Mix  the  lOap,  ilrcerin,  lyrup,  and  water;  itir  wall,  add  the  aleobol, 
then  the  remainder  of  the  ingredlenta,  and  let  the  mixture  atand  a  f«w 
da^a.     ^Iter  Che  preparation  at  a  low  temperature  to  prcTcnt  the  loait 


A  Good  Face  Cteam. 
L.  E.  B. — We  cannot  furnish  the  formula  for  the  pro- 
prietary mixture  which  you  mentJoa    Mr.  Ernest  Melting,  of 
Bryn,  England,  has  had  much  success  with  what  he  calls 
"Hazoma  Cream."    The  formula  is  as  follows: 

Powdered  tracacanth....9  drachm*  and  M  mina. 

Glrcerin     ,.,,..,,.... S  fiaidoiiiieea. 

Alcohol S  flnidonnceb 

Tincture  of  beuoin 

Oil   of   neroli 

Oil  of  bcrgamot  

Oil  of  geranium  

DtatUied   water   

OH  of  aweet  almooda 

Rah    the    traiacanth    with    the   alcohol,    add  the  benioin,   then   the 
glrcerin  and  the  oili,  and  laatlr  the  water. 

This  is  one  of  Mr.  Melling's  best  specialties,  and,  if  nicely 
made,  is  an  elegant  cream.   He  uses  a  label  of  bronze  green. 


A   Troublesome  Cream. 
H.  G.  H.  asks  whether  the  following  recipe  can  be  com- 
pounded : 

EcMoa  lall  4  ouncea. 

Tlnctnra  of  ujrrb   *  drachma. 

Tiacnire  of  boui^ 4  drachma. 

Soft  water,  nifficieat  to  make S  or  11  ounce*. 

In  the  above  formula  the  gums  precipitate.  To  make  a 
creamy  mixture  we  suggest  the  following  modification: 

Uafne^m    aniphate    4  oancea. 

Powdered   tragacantb    <M  graina. 

TincCnre  of  benioin  )t  onncc. 

Tincture  of  mrrrh   }i  ounce. 

Water,  inficieut  to  mahc IS  ounces. 

To  the  powdcied  tragaeantta  add  the  gtyeeiia  and  about  three 
ouncci  of  water.  Triturate  the  mixture  until  It  becomei  ■mooth  and 
then  add  the  tinctures.  Diualve  the  mignesiiira  eulphaie  in  water 
niffidcnl  to  make  aix  or  eight  ounce*.  Add  the  mucilage  and  enough 
waCer   to    mak«    IS    ounce*.      Finilly    pa**    the   cream    througb    cheeae- 
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A  Palatable  EtiMtiiOH  of  CreojotaL 
H.  A.  X^  wants  a.  foimula  for  an  emulsion  of  creoaotal 
which  is  misdHle  with  water.     It  may  be  necessary  for  the 
reader  to  do  some  experimental  work  on  bis  own  part  before 

he  secures  the  most  suitable  combination.     As   a   working 
basis,  however,  we  submit  the  following  formula: 

Cmioul S  dncbms. 

Gum  ■cteic,  powdered S  oimee*. 

Oil  of  eusii  1  minim. 

Oil  of  dares 1  minim. 

Oil  of  almendi 1  minim.  ' 

Oil  of  lemon   S  minima. 

Glycerin   I  ounce*. 

Alcohol  a  ounce. 

Srnip  S  ouncea. 

Water,  >  laSelcDt  qncnCitr  to  make 1  pint. 


A  Tobacco  Antidote. 

F.  G. — According  to  the  National  Drtiggisi,  the  bark  of 
the  tuJip  tree,  Ltriodendron  TvHpifera  Lin.,  is  a  good  cure  for 
the  tobacco  habit.  A  small  piece  of  the  inner  bark  is  chewed 
whenever  the  habitud  has  a  desire  to  chew  or  smoke. 

We  understand  that  tablets  of  gentian,  cinchona,  and  other 
bitter  tonics  are  sometimes  used.  The  explanation  for  the 
efficacy  of  these  bitter  drugs  is  twofold;  First,  they  remove 
the  desire  for  tobacco  to  some  extent;  secondly,  by  virtue  of 
their  taste  and  presence  in  the  mouth,  they  take  the  place  of 
tobacco.  The  tablets  are  not  swallowed,  but  are  allowed  to 
dissolve  on  the  tongue. 

The  Origin  of  the  Show  Bottle. 
C.  E.  C — The  show  bottle  is  a  thing  of  somewhat 
obscure  origin.  In  the  early  days  of  pharmacy  the  apothecary 
was  wont  to  keep  tinctures  and  fluidextracts  in  the  -window. 
Later  he  discovered  that  these  products  deteriorated  on 
exposure  to  light.  Dyes,  then,  were  employed  as  a  substitute. 
In  time  ornamental  containers  were  supplied  for  the  purpose. 
Inasmuch  as  these  show  bottles  proved  to  be  more  attractive 
in  the  window  than  the  conventional  kind  which  they  sup- 
planted, they  became  a  permanent  thing. 


An   Umtgktly  Mixture. 
C  B.  writes:  "Wbat  kind  of  a  mixture  does  the  follow- 
ing formula  make?" 

Snlelailver   4  onncet. 
Blphnric  add   t  driehmi. 

Niliic   acid   4  drachma. 

Powdered   eanlharidea 1   dracbm. 

This  compound  is  unsightly.  The  ingredients  and  quan- 
tities are  similar  to  those  of  Hydrargyri  Subsulphas  Flavus, 
U.  S.  P.,  1890. 


Liquor  Ammonii  Anisalus. 
S.  C— The  formula  for  this  preparation  appears  in  Mager's 
"Manual  Fhannaceuticum."    It  reads  as  follows: 

Bi«blT  rectified  alcoliol 14  pifM. 

Oil  of  aoiae   I  parL 

Hix  and  diaaolTC  the  oil  br  aiilatioa  In  tbe  atcoiioL     Tben  add: 

Keep  the  preparation  in  a  closed   flask.     The  liquid   is 
light  yellow. 


A  Good  Floor  Wax. 
G.  A.  F. — This  preparation  is  composed  of  2  parts  of 
wax  and  3  parts  of  Venice  turpentine,  melted  together  on 
a  water-bath.  The  mixture  is  applied  while  hot,  using  a 
pencil'  or  brush  for  the  application.  When  the  wax  has 
become  solid  and  dry,  it  should  be  diligently  nibbed  or 
polished  down  with  a  woolen  cloth,  or  with  a  floor  brush 
made  especially  for  the  purpose. 

A  Worm  Powder  for  Horses. 
S.  C  G. — The  followiiig  formulas  appear  to  be  efficient: 

(1)    Santonin 40  graina. 

Exaiecated  femm*  lulpbate   SO  vnlna. 

Barbadoei    aloca 00  graini. 

Cumin    fruit ISO  (laiaa. 

Hix  the  iniredienta  to  form  a  powder. 

(1)    Tartrate   of   antimonr SO  iraina. 

Exiiccated  ferroua  aulpbate .00  traina. 

Barbadoei  aloca  00  araina. 

Areea  not    110  Krajna. 

Sodium  diloride  110  iruna. 

Mix  Ibe  iniredienta  to  form  a  powder. 

White  Stamping  Ink  for  Black  Leather. 
A.  F.  A.— Try  this  formula-: 

ZItic  white 1  drachma. 

While  predpitate   S  graina. 

Mncilace    1   drachm. 

Water   0  drachma. 

Triturate  tin  line  white  and  while  predpiute  with  a  amail  qnantitr 
of  water  until  tha  mbcture  tiecomea  quite  amooth.  Then  add  the  mnci- 
lace and  the  remainder  of  the  water. 


A  Caustic  for  Corns. 
T.  D.  Co.— Two  to  four  applications  of  this^ 
said  to  effect  a  tnire : 

Liquid  terchloridc  of  anlimonT 1  drachmi. 

Tincture    of    iodine B  drachma. 

Bdienta  and  prcaeroe  the  preparation 


vial. 


wdl 


For  Completing  the  Combustion  of  Ashes. 
M.  J.  wishes  to  learn  the  formula  of  a  preparation  which 
is  used  to  render  ashes  combustible.    During  the  last  year  or 
two  oxalic  acid  has  been  employed  for  this  purpose.  Sprinkled 
on  the  ashes,  it  is  said  to  further  their  ignition. 

Oxygenated  Hand  Cleaner. 
W.  F.  W. — A  good  and  wholesome  hand  cleaner  in  powder 
form  is  made  up  in  the  following  way: 

Powdered  Caatile  loap 10  parU. 

Powdered   pumice    S  parta. 

China  cUj   t6  parta. 

Sodium   perborite    23  parta. 

Short  Answers. 

C.  C.  S. — The  subject  of  embalming  fluids  was  discussed 
by  Mr.  Cooban  in  the  department  of  "The  Druggist's  Special- 
ties," on  page  304  of  the  BuiiETiu  for  July,  1905. 

B.  M.  E. — The  cultivation  of  golden  seal  was  a  subject 
treated  comprehensively  by  Northam  Warren,  Ph.G.,  in  the 
August  ButJXTiN,  1905. 

R.  B.  C— A  process  for  silvering  mirrors  was  published 
on  page  30a  of  the  July  Bulx£TIM,  1907.    ^-.  . 

lOitizedbyCjOOgle 


Bulletin  of  Pharmacy 


Vol.  XXII. 


DETROIT,  MICH.,  MARCH,  1908. 


No.  3. 


BULLETIN  OF  PHARMACY 


E.  G.  SWIPT,  PuBusHBK, 

Conier  Jowph  Campaa  Atc.  and  Atwater  St 


,  DaTROIT,  H ICH. 


EdWor:  harry  B.  mason,  Ph.G. 

s  Managhr:  harry  SKILLMAN. 


8DB8CSIPTION  RATSS: 


|1J)0  par  year 
1 JH)  per  year 


WAI.KBKVnXB,  ONT..  CAN. 

ffra  ST.  PAUI,  STRSBT.  -  -  MONTRKAI„  Qua.,  Cah. 

19  AND  aO  GREAT  PUI,TKNEV  STREET,  W.,  I.ONDON,  ENG. 

e  O'CONNEU.  STREET,  -  STDNBY,  N.  8. 


il  artlcla  for  pablloUon  ■nd  all  cc 


la  bearing  on  the  lent 


loeaa  letten  ahoDld  be  addnaicd: 


IMPORTANT  NOTICE  TO  SUBSCRIBERS. 

The  Post-office  Department  at  Washington 
has  recently  issued  a  regulation  which  directly 
affects  some  of  our  subscribers.  It  declares  that 
all  subscriptions  to  periodicals  must  be  paid  in 
advance;  that  all  renewals  must  be  subject  to  the 
same  .conditions;  that  only  four  months'  grace 
will  be  permitted  with  monthly  periodicals,  and 
that  if  subscriptions  or  renewals  are  not  paid 
within  this  time  copies  of  the  journal  to  such 
persons  uoill  be  denied  transmission  in  the  mails 
at  second-class  rates.  Will  our  readers  be  con- 
siderate enough  to  bear  this  in  mind  and  save 
embarrassment  to  themselves  and  to  us  by  pay- 
ing their  renewals  as  promptly  as  possible?  We 
are  left  with  no  power  to  extend  credit.  The 
Government  is  supreme  in  matters  of  this  kind, 
and  we  must  observe  its  mandates. 


THE  MONTH'S  HISTORY. 


The  subject  of  food  and  drug 
^oisiation"*'    legislation  still  occupies  the  center 

of  the  phannaceutical  stage.  Last 
month  we  discussed  at.  considerable  length  the  bill 
which  the  drug  interests  of  New  York  State  were 
endeavoring  to  agree  upon  in  order  that  it  might 
be  introduced  in  the  legislature  at  Albany.  As  we 
foreshadowed,  a  compromise  was  finally  effected 
permitting  N.  F.  and  U.  S.  P.  products  to  depart 
from  the  standards  prescribed  in  these  books  so 
far  as  menstrua  are  concerned,  providing,  of  course, 
that  the  facts  are  plainly  stated  upon  the  label. 
This  was  thought  to  leave  room  for  improvement 
in  manufacturing  processes  and  extractive  solvents 
while  preserving  the  alkaloidal  or  drug  strength 
made  official  in  the  N.  F.  and  U.  S.  P.  No  serious 
fault  can  be  found  with  such  a  disposition  of  the 
matter  save  the  following :  ■  The  terms  of  this 
exempting  proviso  are  not  those  prescribed  in  the 
Federal  act,  and  every  time  a  State  law  departs 
from  the  Federal  pattern  confusion  and  embarrass- 
ment are  caused  manufacturers  and  jobbers  who 
must  prepare  their  goods  for  consumption  in  differ- 
ent States,  and  who  must  have  different  labels  and 
different  products  for  different  sections  of  the  coun- 
try. We  observe,  too,  that  while  prescriptions,  U. 
S.  P.  products,  and  preparations  of  the  homeopathic 
pharmacopceias  are  specifically  exempted  from  the 
labeling  clause  of  the  draft,  no  exemption  is  made 
in  favor  of  N.  F.  products.  Why  this  discrimina- 
tion? 


WHO  SHALL        ^"  ^^™  York  State,  however,  the 
BNFOiCE  THE      various    branches    of    the    drug 
trade  have  had  much  less  diffi- 


NEW  YORK  LAW? 


culty  in  reaching  a  common  agreement  among 
themselves  than  in  bringing  other  interests  to  their 
point  of  view.     The  great  struggle  has  been,  and 
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continues  to  be,  over  the  question  of  enforcement. 
As  we  have  previously  made  clear,  the  pharmacists 
of  the  State  are  determined  that  a  pure  drug  bill 
shall  be  placed  for  enforcement  in  the  hands  of  the 
Board  of  Phannacy.  The  Board  of  Health,  how- 
ever, has  refused  to  yield  its  demand  for  complete 
jurisdiction  over  such  legislation,  and  the  result  is 
that  no  fewer  than  four  pure  food  and  drug  meas- 
ures have  been  introduced  in  the  legislature.  The 
drug  interests  are  fighting  for  the  success  of  the 
so-called  Whitney  measure,  which  is  the  one  made 
the  basis  of  comment  in  the  preceding  paragraph. 
This  measure  is  in  the  form  of  an  amendment  to 
the  State  pharmacy  law:  it  deals  exclusively  with 
the  question  of  pure  drugs  and  has  nothing  to  say 
about  pure  foods.  The  outcome  of  the  fight  will 
be  watched  with  interest  all  over  the  country.  The 
question  is  one  of  vital  importance  to  pharmacy  and 
pharmacists,  and  we  may  say  in  passing  that  the 
very  same  issue  is  now  being  fought  out  in  the  leg- 
islature of  Maryland,  where  three  or  four  measures 
have  likewise  appeared  and  are  being  supported  by 
the  various  interests  affected. 

In  the  meantime  the  several 
™  ™™L  A™,  amendments  to  the  Federal  act 
-  which  have  been  introduced  in 
Congress  are  the  subject  of  considerable  debate. 
Several  prominent  jobbers,  headed  by  Mr.  Kline  of 
Philadelphia,  went  to  Washington  last  month  and 
put  in  a  vigorous  plea  against  the  Mann  amendment 
providing  for  another  government-  board  to  devise 
new  standards  of  quality  and  to  outlaw  the  label 
phrase:  "Guaranteed  under  the  food  and  drugs  act 
of  June  30,  1906."  The  point  is  that  such  a  change 
in  the  law  would  subject  manufacturers  and  jobbers 
to  the  necessity  of  destroying  thousands  of  labels 
which  have  been  printed  at  considerable  expense 
and  at  the  behest  of  the  government  itself.  Neither 
is  it  clear  that  the  elimination  or  change  of  the 
guaranty  label  phrase  would  yield  any  benefit,  since 
the  government  at  present  has  abundant  adminis- 
trative power  to  prevent  the  abuse  of  this  language 
by  unscrupulous  manufacturers.  In  the  meantime 
certain  manufacturing  interests  are  declaring  that 
the  rulings  of  the  Board  of  Food  and  Drug  Inspec- 
tion regarding  the  use  of  preservatives  are  un- 
necessarily strict,  and  so  much  pressure  has  been 
brought  to  bear  that  the  President  has  appointed  a 
new  board  of  chemical  experts  to  settle  moot  scien- 


tific questions  of  this  character — a  board  comprising 
five  chemists  selected  from  five  of  the  leading  uni- 
versities. 

*  *     * 

Another  respect  in  which  the 
.EO«Dr™':?«».   Board  of  Food  and  Dn.g  Inspec- 

tion,  under  the  chairmanship  of 
Dr.  Wiley,  has  been  rather  rigid  in  its  rulings  is 
that  with  reference  to  the  use  of  aniline  dyes.  Reg- 
ulation No.  76  excluded  all  coal-tar  dyes  from  use 
in  foods  with  the  exception  of  the  following: 

Red  shades : 

107.  Amaranth. 
56.  Ponceau  3  R. 
517.  Erythrosin. 
Orange  shade : 

85.  Orange  I. 
Yellow  shade : 

4.  Naphthol  yellow  S. 
Green  shade: 

^35,  Light  green  S.  F.  yellowish. 
Blue  shade : 

692.  Indigo  disulfoacid. 

It  is  understood  by  druggists,  of  course,  that  this 
decision  affects  products  like  soda  syrups  as  well  as 
foods  in  the  more  narrow  sense.  So  far  only  slight 
attention  has  been  paid  to  the  ruling  by  manufac- 
turing interests,  and  it  is  announced  from  Wash- 
ington that  the  Bureau  of  Chemistry  is  ready  with- 
out further  delay  to  institute  proceedii^s  looking 
toward  the  prevention  of  the  use  of  any  aniline 
dyes  except  those  specifically  permitted.  The  posi- 
tion of  Dr.  Wiley  and  the  Bureau  is  that  there 
exists  an  abundant  supply  of  harmless  vegetable 
dyes  and  colorings  necessary  to  meet  all  proper 
demands  without  resort  to  the  aniline  compounds. 

*  *     * 

A  NBW  KULiNG      ^^OTB  recently  a  decision  has  been 

lEsrECTiNO       rendered  by  the  Board  of  Food 

BITTERS.  g^jj  pj^g  Inspection  which  will 

prove  of  significance  to  the  drug  trade.     It  refers 

to  the  labeling  of  "bitters"  with  respect  to  their 

content  of  alcohol.     Heretofore  manufacturers  of 

this  class  of  goods  have  apparently  acted  on  the 

assumption  that  the  products  were  liquors  instead 

of  drugs,  and  that  the  amount  of  alcohol  present  in 

them  need  not  be  printed  on  the  package,  since  the 

law  makes  this  demand  only  of  drugs  and  not  of 

liquors.    The  board  holds,  however,  that  wherever 
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a  "bitters"  is  described  "on  a  carton  or  label  at- 
tached to  the  bottle,  or  in  advertising  matter  ac- 
companying the  package,  as  possessing  any  medic- 
inal or  tonic  properties,  or  wherever  in  fact  it  does 
possess  such  value,  it  must  of  necessity  be  classed 
as  a  drug  product  and,  in  consequence  of  this  classi- 
fication, bear  a  statement  of  the  quantity  or  propor- 
tion of  any  alcohol  contained  therein."  And  the 
board  explains  that  "the  method  of  stating  the  pro- 
portion of  alcohol  is  that  of  percentages  by  vol- 
ume," as  indicated  in  previous  regulations.  Drug- 
gists and  others  who  are  interested  will  do  well  to 
see  that  this  precaution  is  observed. 


It  is  only  recently  that  the  gov- 


riosecirriON. 


readiness  to  undertake  prosecu- 
tions under  the  food  and  drugs  act.  The  first  actual 
case  before  the  courts,  indeed,  developed  only  a 
few  weeks  ago  in  Washington.  Robert  N.  Harper 
was  then  attacked  by  the  government  for  the  manu- 
facture and  sale  of  "Cuforhedake  Brane  Fude,"  and 
four  Washington  druggists  were  involved  in  the 
prosecution  because  the  product  was  found  on  their 
shelves.  The  government  contends  that  the  title 
of  this  preparation  is  proof  presumptive  that  the 
product  is  claimed  to  be  a  cure,  and  that  such  an 
employment  of  the  word  constitutes  misbranding 
under  the  terms  of  the  food  and  drugs  act  unless 
the  product  really  does  what  it  claims  to  do.  Many 
people  have  believed  all  along  that  the  government 
has  taken  an  untenable  position  in  its  rulings  with 
respect  to  the  word  "cure,"  and  under  the  circum- 
stances the  outcome  of  the  Harper  trial  will  be 
watched  with  eagerness  and  interest  all  over  the 
country.  It  is  announced  that  the  loser,  on  which- 
ever side  he  may  be,  will  carry  the  case  to  the 
higher  courts  in  order  to  settle  the  question  once 
for  all.  It  is  also  announced  that  the  government 
has  up  its  sleeve  no  fewer  than  200  other  cases 
which  will  be  brought  to  trial  in  the  event  of  suc- 
cess in  the  present  instance, 

lEOULATiNG  ^^  ^^^  govcmment  succeeds  in 
FATENT  cases  of  this  kind  it  can  be  seen 

HEDiciNBS.  3j  g  glance  that  exaggerated 
claims  for  patent  medicines  may  not  in  the  future 
be  made  on  the  package — either  on  the  label,  the 
circular,  or  the  carton.    The  provisions  of  the  food 


and  drugs  act  regarding  the  "misbranding"  of 
drugs  will  under  such  circumstances  supply  the 
government  with  ample  power  along  these  lines. 
Patent  medicine  proprietors,  however,  will  still 
be  left  to  make  whatever  claims  they  desire  in 
their  advertisements,  and  in  order  to  control  this 
phase  of  the  situation  a  radical  bill  has  just  been 
introduced  into  Congress  by  Representative  Cou- 
drey  of  Missouri.  Penalties  are  provided  against 
such  advertisements  as  may  be  classed  as  "objec- 
tionable, pernicious,  false,  fraudulent,  or  mislead- 
ing," In  a  word,  it  is  the  purpose  of  the  bill  to 
make  it  a  misdemeanor  to  deceive  the  public  in  any 
manner  whatsoever  through  the  medium  of  adver- 
tisements. Every  day's  continuance  of  an  alleged 
deceptive  advertisement  is  made  a  separate  offense 
and  will  subject  the  offender  to  a  minimum  fine  of 
$100.  It  seems  abundantly  evident  that  the  Federal 
government  is  determined  to  gain  a  thorough  con- 
trol over  the  food  and  drug  industries  of  the 
country. 

*     *     * 

In  an  editorial  printed  elsewhere 
in  this  issue  of  the  Bulletin 
we  have  dwelt  at  some  length 
on  the  temptation  now  presented  to  druggists  by 
the  onward  sweep  of  the  prohibition  movement 
throughout  the  country.  Some  of  the  points  made 
in  our  editorial  are  being  illustrated  by  the  present 
situation  in  Georgia.  Georgia,  it  will  be  remem- 
bered, enacted  a  drastic  prohibition  law  a  year  or 
so  ago.  Despite  the  fact  that  pharmacists  were 
specifically  forbidden  to  sell  liquor  even  on  a  phy- 
sician's prescription,  and  were  permitted  to  sell 
alcohol  only  under  very  severe  restrictions,  a  few 
druggists  have  sought  to  take  advantage  of  the 
closing  of  the  saloons  throughout  the  State.  As  a 
consequence,  public  opinion,  always  adjusted  on  a 
hair  trigger  in  this  respect,  has  been  quick  to  de- 
clare that  after  a  short  time,  when  matters  have 
settled  down  somewhat,  "the  drug  stores  would 
defeat  the  prohibition  law  by  selling  intoxicating 
liquors  as  a  beverage" — either  by  surreptitiously 
evading  the  law  or  by  having  it  amended  in  the 
legislature.  Under  the  circumstances  we  are  ex- 
ceedingly gratified  to  see  that  the  members  of  the 
Atlanta  Druggists'  Association,  in  meeting  assem- 
bled, have  passed  a  series  of  resolutions  vigorously 
defending  themselves  against  such  charges  and  de- 
claring in  strong  words  that  they  would^observe  the 
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law  in  spirit  and  in  letter.  The  Association  de- 
clared that  "our  members  are  engaged  in  a  legiti- 
mate business;  it  is  indispensable  to  the  public 
welfare;  we  are  conducting  it  in  a  perfectly  legiti- 
mate manner  and  we  shall  continue  to  do  so." 


In  one  respect,  however,  the 
uwifn  DBCi^N.  Georgia  law  unfortunately  threat- 
ens to  work  a  great  injury  to  the 
druggists  of  the  State,  The  act  outlaws  all  intoxi- 
cating liquors,  intoxicating  bitters,  "or  other  drinks 
which  if  drank  to  excess  will  produce  intoxication." 
This  quoted  clause  has  made  it  possible  for  the  city 
officials  and  one  of  the  judges  of  Atlanta  to  declare 
that  most  of  the  common  galenicals  and  many  of 
the  proprietary  preparations  are  involved  within 
the  meaning  of  the  act  and  may  consequently  not 
be  sold  except  upon  a  physician's  prescription. 
Four  druggists,  indeed,  were  brought  into  court  for 
selling  such  things  as  Listerine  and  essence  of 
Jamaica  ginger !  All  four  cases  were  dismissed  by 
the  judge,  but  the  druggists  were  notified  to  take 
warning  and  to  refrain  hereafter  from  the  sale  of 
such  alcoholic  compounds  except  on  prescription. 
It  is  inconceivable  to  us  that  a  legal  mind  could 
possibly  construe  the  law  in  any  such  manner,  and 
it  seems  inevitable  that  the  higher  courts  would 
reverse  a  decision  of  this  kind  if  it  were  brought 
before  them.  In  the  meantime,  however,  the  drug- 
gists of  the  State,  and  particularly  those  of  Atlanta, 
find  themselves  in  an  embarrassing  position,  and 
we  may  add  that  a  police  justice  in  Asheviile,  N.  C, 
has  been  radical  and  biased  enough  to  render  a 
similar  decision  with  reference  to  Jamaica  ginger. 
*     ♦     * 

Liotot  LEOiSLA-  Wh'l^  °"  this  subject  of  liquor 
HON  IN  legislation  we  may  point  out  that 

HAMACHusEiTs.  jj,^  druggists  of  Massachusetts 
are  on  the  eve  of  changing  a  liquor  law  which  has 
been  on  the  statute  book  for  fifteen  or  twenty 
years.  This  law  provides  that  no  pharmacist  may 
sell  liquor  until  he  has  first  received  "a  certificate 
of  fitness"  from  the  State  Board  of  Pharmacy,  and 
it  also  gives  the  board  power  to  suspend  or  revoke 
the  pharmaceutical  registration  of  any  draggist  on 
the  second  or  third  conviction  of  the  illegal  sale  of 
liquor.  This  measure,  when  first  enacted  and  for 
several  years  thereafter,  was  looked  upon  as  a  very 
happy  solution  of  the  liquor  problem  as  it  affected 
the  drug  trade,  but  in  later  years  it  has  not  worked 


out  so  successfully.  Among  other  things  it  has 
vested  the  Board  of  Pharmacy  with  judicial  func- 
tions which  it  is  exceedingly  difficult  to  discharge 
properly,  and  it  has  also  brought  about  a  political 
situation  which  has  been  greatly  deplored.  At  the 
midwinter  meeting  of  the  Massachusetts  Pharma- 
ceutical Association,  held  last  month  in  Boston,  it 
was  consequently  decided  to  work  for  the  repeal  of 
this  measure  and  to  have  substituted  for  it  a  law 
restricting  the  sale  of  liquor  by  druggists  to  physi- 
cians' prescriptions.  Readers  of  this  department  of 
the  Bulletin  will  recall  that  some  of  the  pharma- 
cists of  New  York  City  suggested  a  similar  law 
for  the  State  of  New  York  some  weeks  ago.  The 
liquor  problem,  however,  is  a  very  perplexing  one, 
and  we  observe  that  several  physicians  in  the  town 
of  Laconia,  N,  H.,  are  now  under  suspicion  by  the 
State  Liquor  License  Commission  of  doing  a  thriv- 
ing business  in  the  sale  of  prescriptions  calling  for 
liquors  at  25  cents  apiece! 


The  N.  F.  and  U.  S.  P.  propa- 

^"riopAOANDA  ■''■  ^"'^  '^  ^'"^  conducted  with 
considerable  vigor  in  some  of  the 
leading  cities.  In  Greater  New  York  five  or  six 
pharmaceutical  societies  have  formed  a  joint  "Prop- 
aganda Committee"  with  Jacob  Diner  as  chairman 
and  C.  F.  Schleussner  as  secretary-treasurer.  It  is 
planned  to  present  every  practicing  physician  in  the 
city  with  a  copy  of  the  "Physicians'  Manual  of  the 
U.  S.  P.  and  N.  F."  published  by  the  American 
Medical  Association.  To  do  this  will  cost  $1500, 
and  the  expense  is  to  be  defrayed  by  collecting  a 
dollar  each  from  the  druggists  of  the  city.  Brook- 
lyn, however,  is  outside  this  arrangement,  and  in 
conducting  a  special  campaign  of  its  own  the  Kings 
County  Society  has  already  spent  about  $1500  this 
winter.  In  Chicago  a  great  banquet  was  recently 
given  in  the  famous  Golden  Room  of  the  Auditorium 
Hotel  by  the  members  of  the  C.  R.  D.  A.,  and  the 
physicians  of  the  city  were  present  as  guests.  In- 
teresting speeches  were  made  by  prominent  repre- 
sentatives of  both  professions.  In  Minneapolis  a 
banquet  was  held  early  last  month  and  covers  were 
laid  for  107.  Similar  banquets  have  been  tendered 
the  physicians  in  Jersey  City,  Wheeling,  W.  Va., 
and  in  two  or  three  other  places.  In  Cleveland, 
however,  financial  contributions  to  the  cause  from 
the  druggists  of  the  city  have  been  so  discouraging 
that  the  work  has  received  a  temporary  setback.    In 
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Detroit  a  secretary  has  been  employed  who  will 
devote  his  entire  time  to  the  local  association  and 
who  will  be  paid  a  salary  of  $1200  a  year. 


Reference  has  already  been  made 
"™,*S:'™or  i"    ">is   departmen.   to   the  new 

anti-cocaine  law  of  Illinois.  The 
measure*  was  secured  at  the  behest  of  the  druggists 
of  Chicago,  who  were  particularly  anxious  to  dis- 
prove the  frequently  repeated  charges  of  the  public 
press  that  druggists  as  a  class  wink  at  the  narcotic 
evil.  The  law  is  not  markedly  different  from  the 
run  of  similar  measures,  and  about  the  only  novel 
feature  is  a  provision  compelling  jobbers  to  keep  a 
record  of  their  sales  <jf  cocaine  and  eucaine  in  order 
that  officers  of  the  law,  when  suspecting  any  par- 
ticular druggist  or  dealer,  may  get  such  confirma- 
tory evidence  as  the  record  of  large  purchases  of 
these  drugs  would  indicate.  Only  cocaine  and 
alpha-  and  beta-eucaine  are  mentioned  in  the  law, 
morphine  having  been  eliminated  during  the  discus- 
sion of  the  measure  by  the  legislature — an  exceed- 
ingly unfortunate  omission,  since  habitues  who  are 
denied  one  narcotic  will  usually  turn  to  another  for 
relief.  The  sale  of  the  proscribed  narcotics  is  of 
course  restricted  to  physicians'  prescriptions,  repe- 
titions are  prohibited,  and  it  is  provided  that  upon 
the  second  conviction  a  pharmacist's  license  as  such 
shall  be  revoked.  The  penalty  for  the  first  offense 
is  a  fine  not  greater  than  $1000,  or  imprisonment 
in  the  county  jail  not  exceeding  one  year,  or  both. 
Other  anti-cocaine  or  anti-narcotic  measures  are 
pending  in  the  legislatures  of  Virginia  and  one  or 
two  other  States. 

*     *     « 

We  hear  much  about  the  "Great 
-.!^-«5iT,-      White    Plague"    of   tuberculosis, 

BLACK  rliAtillB.  "^ 

but  very  little  of  the  Great 
Black  Plague"  of  syphilis  and  gonorrhea.  One 
claims  as  many  victims  as  the  other,  is  equally 
blasting  in  its  destruction  of  human  life,  and  causes 
quite  as  much  suffering  and  despair.  The  Philadel- 
phia branch  of  the  American  Pharmaceutical  Asso- 
ciation devoted  its  February  meeting  to  "The  Re- 
sponsibility of  the  Retail  Druggist  for  the  Spread 
of  the  Great  Black  Plague,"  and  a  series  of  remark- 
able addresses  was  delivered  by  prominent  local 
physicians.  It  was  an  object-lesson  of  deep  signifi- 
cance. The  speakers  proved  the  falsity  of  the  old 
notion  that  venereal  diseases  were  insignificant  in 


character,  and  they  showed  by  statistics  and  reports 
that  few  human  ailments  are  so  insidious,  so  diffi- 
cult to  treat,  so  well-nigh  impossible  to  cure,  so 
numerous  in  their  manifestations,  and  so  vindictive 
and  inevitable  in  their  consequences.  It  was  abun- 
dantly shown,  what  the  Bulletin  has  more  than 
once  declared,  that  no  pharmacist  should  ever  at- 
tempt to  treat  a  venereal  disease  himself  or  even 
undertake  the  responsibility  of  selling  a  patent 
medicine  for  it.  Patients  should  be  led  to  under- 
stand the  gravity  of  their  condition  and  referred 
at  once  to  the  care  of  competent  physicians. 

By  the  terms  of-  a  very  satisfactory  arrangement 
recently  perfected  with  the  local  telephone  com- 
pany, the  druggists  of  Chicago  now  guarantee  fif- 
teen cents  a  day  on  each  telephone  booth  and  receive 
50  per  cent  of  all  the  receipts  above  that  figure. 
This  arrangement  ought  to  prove  an  inspiration  to 
other  local  associations  throughout  the  country. 

The  recent  death  of  M^.  Diego  Gibson,  of 
Buenos  Aires,  was  a  great  blow  to  the  business 
interests  of  his  city,  and  removed  the  largest  retail 
druggist  of  South  America.  The  two  Gibson 
pharmacies  were  made  the  subject  of  illustration 
and  description  in  an  article  printed  in  the  Bul- 
letin for  September  of  last  year. 

*  •     * 

The  familiar  Currier  patent  law  bill,  prohibit- 
ing citizens  of  a  foreign  country  from  procuring 
patents  except  under  such  terms  as  are  granted  by 
that  country  to  citizens  of  the  United  States,  has 
been  reintroduced  in  Congress  at  the  behest  of  the 
N.  A.  R.  D. 

*     *     * 

Bills  imposing  license  fees  upon  itinerant  venders 
of  medicines  are  pending  in  the  legislatures  of  Okla- 
homa, Virginia,  Ohio,  and  two  or  three  other 
States.  Pharmacists  have  been  very  active  during 
the  last  few  years  in  seeking  restrictive  legislation 
of  this  kind. 

*  *     * 

The  Commissioner  of  Internal  Revenue  at  Wash- 
ington has  classified  coca  wine  as  a  compound 
liquor,  and  has  declared  that  the  product  may  here- 
after be  sold  only  by  those  dealers  who  have  taken 
out  government  liquor  licenses.  ^^  . 
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WILL  WE  MEET  THE  ISSUE? 

The  retail  drug  trade  of  the  United  States  will 
soon  be  compelled  to  face  a  moral  emergency. 
Will  it  do  so  courageously?  Will  it  come  out  of 
the  fire  unscathed  and  with  heightened  reputation? 
Or  will  it  fail  to  meet  the  issue  and  lose  heavily  in 
public  regard  and  self-respect? 

This  is  the  situation:  The  prohibition  move- 
ment, which  has  always  been  academic  in  character 
and  ineffective  in  method,  has  been  succeeded  with- 
in the  last  year  or  two  by  a  rational,  a  practical, 
a  systematic,  an  economic  demand  for  wise  liquor 
restrictions,  and  this  has  swept  the  country  from 
one  end  to  the  other.  The  anti-saloon  sentiment 
has  spread  with  great  rapidity  in  every  part  of  the 
Union  except  Pennsylvania.  New  Jersey,  and  the 
Rocky  Mountain  States.  Nearly  one-half  of  the 
total  area  of  the  country  is  now  "dry,"  and  the  end 
is  by  no  means  yet  io  sight. 

The  out-and-out  prohibition  States  are  six  in 
number — Maine,  Kansas,  North  Dakota,  Oklahoma, 
Georgia,  and  Alabama.  The  three  last  named  are 
recent  additions  to  the  list,  and  the  Alabama  law 
does  not  go  into  effect  until  the  first  of  January 
next.  In  Kansa?,  where  prohibition  has  usually 
been  honored  quite  as  often  in  the  breach  as  in  the 
observance,  the  law  has  of  late  been  enforced  with 
such  vigor  that  even  the  "blind  tigers"  have  been 
rooted  out.  In  most  of  the  other  States  of  the 
Union — States  where  total  prohibition  does  not 
obtain — local-option  laws  are  in  force,  and  town 
after  town,  county  after  county,  are  voting  them- 
selves "dry"  and  abolishing  the  saloons.  Even  in 
Kentucky,  where  at  least  a  hundred  million  dollars 
is  invested  in  distilleries,  most  of  the  State  has 
done  "dry,"  and  the  liqlior  wholesalers  are  making 
a  desperate  effort  to  so  reform  saloons  as  to  head 
off  the  demand  for  a  uniform  prohibition  law. 

This  is  not  the  old  prohibition  movement.  It  is 
not  being  fathered  and  pushed  by  the  so-called  pro- 
hibition party.  It  is  an  economic  movement,  and 
it  is  fostered  by  people  who  realize  that  intoxication 
strikes  at  the  root  of  industrial  efficiency,  and  that 
a  drunken  man  is  a  public  menace  and  a  public 
expense.  In  the  interests  of  economic  efficiency,  in 
the  furtherance  of  public  decency  and  order,  many 


men  have  proved  themselves  willing  to  overlook 
their  individual  preferences  and  unite  in  passing 
laws  designed  to  uplift  their  communities. 

How  is  the  retail  drug  trade  affected?  In  this 
way: 

A  prohibition,  high-license,  local-option,  or  tem- 
perance law  of  any  kind  always  imperils  the  standing 
of  pharmacy.  It  always  presents  pharmacy,  with  a 
temptation.  As  soon  as  you  close  up  the  saloons, 
or  limit  their  number,  people  with  thirsts  will  go 
to  the  drug  store  to  have  them  quenched.  Only  a 
small  minority  of  druggists  are  weak  enough  or 
grasping  enough  to  yield  to  the  situation,  but  there 
are  always  some  who  do,  while  there  are  other  men 
outside  of  pharmacy  who  at  oqce  proceed  to  trade 
upon  the  fair  name  and  the  respectability  of  the  call- 
ing in  a  most  scandalous  and  contemptible  manner. 
They  open  a  nominal  drug  store,  put  a  registered 
pharmacist  in  charge  of  the  front  room,  in  the  back 
room  do  a  thriving  but  perhaps  secret  business  in  the. 
sale  of  liquor,  and  thus  defy  the  law,  flout  public  sen- 
timent, and  bring  the  name  of  pharmacy  to  the  dust. 

History  repeats  itself.  That  all  this  will  happen 
again  as  the  present  temperance  movement  pro- 
ceeds can  scarcely  be  doubted.  Pharmacy  will  be 
on  trial — is  already  on  trial,  indeed — and  its  duty 
is  writ  in  large  and  clear  characters  on  the  wall. 
Individually  we  must  resist  the  temptation,  and, 
remembering  that  we  are  already  under  suspicion, 
stand  up  so  straight  that  we  shall  be  in  danger  of 
falling  over  backward.  Collectively  we  must  stand 
together,  ostracize  those  within  the  ranks  who  dis- 
grace their  calling,  expose  all  who  seek  to  be- 
come saloon-keepers  in  the  disguise  of  druggists, 
enact  and  enforce  laws  wherever  necessary  that  will 
enable  us  to  control  the  situation  as  it  affects  our- 
selves, and  in  every  way  possible  convince  the  pub- 
lic, the  legislatures,  and  the  officers  of  the  law  that 
we  respect  ourselves  and  our  profession,  that  we 
shall  not  harbor  criminals  within  our  own  ranks, 
and  that  we  are  anxious  to  punish  the  sinners  and 
expose  them  to  public  disgrace  and  calumny. 


A  SENSATION  IN  CUBA. 
Governor  Magoon  has  Cuban  pharmacy  by  the 
ears.  The  atmosphere  in  Havana  drug  circles  has 
become  very  warm  and  electrical  during  recent 
weeks.  There  have  been  criminations  and  recrim- 
inations, and  even  President  Roosevelt  has  been 
drawn  into  the  tangle.  ^^  . 
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It  seems  that  years  ago  the  Spanish  government 
decreed  that  pharmacies  could  be  owned  and  con- 
ducted only  by  graduates  of  the  pharmacy  course 
of  the  University  of  Havana.  Well  and  good.  But 
in  time  grave  abuses  developed.  The  government 
at  first  permitted  the  heirs  of  a  deceased  druggist 
to  employ  a  registered  pharmacist  to  conduct  the 
business,  providing  the  ownership  of  the  stock  was 
placed  in  the  pharmacist  so  employed,  and  providing 
such  ownership  was  duly  recorded  in  the  register 
of  property.  Next  it  became  a  more  or  less  regular 
practice  for  the  real  owner  of  the  ■business,  if  not 
in  possession  of  a  diploma,  to  sell  his  store  nomi- 
nally to  a  graduate  while  really  maintaining  its 
ownership  by  indirection.  The  graduates  so  util- 
ized became  known  as  "regentes,"  and  it  is  de- 
clared that  there  are  over  300  of  these  "regente" 
drug  stores  on  the  island.  In  very  few  cases  are 
the  nominal  proprietors  even  on  the  premises,  and 
the  diploma  which  hangs  in  a  conspicuous  position 
is  nothing  but  a  farce  and  a  travesty. 

Governor  Magoon  has  sought  to  end  all  this  by 
abolishing  the  law  compelling  proprietors  of  phar- 
macies to  be  graduates  of  the  university.  He  has 
accordingly  issued  a  ruling  which  inaugurates  a 
system  of  board  examinations  like  that  prevailing 
for  the  most  part  in  the  United  States.  Candidates 
who  pass  the  examination,  who  have  had  five  years' 
experience,  and  who  conform  to  certain  other  re- 
quirements are  p^miitted  to  practice  pharmacy  and 
to  own  stores. 

This  decree  immediately  provoked  a  storm  and 
divided  the  retail  drug  trade  into  two  opposing 
camps.  The  "practical"  men  were  enthusiastic. 
The  university  graduates  were  indignant.  The 
students  at  present  in  attendance  upon  the  pharmacy 
course  at  the  University  of  Havana,  indeed,  went 
so  far  as  to  go  on  a  "strike,"  and  so  much  support 
was  accorded  them  that  a  benefit  was  given  at  the 
National  Theater  in  Havana  for  the  purpose  of 
defraying  their  expenses.  A  protest  was  framed 
and  a  ctwnmission  was  sent  to  Washington  to  lay 
it  before  President  Roosevelt.  In  the  meantime 
Governor  Magoon,  about  to  go  to  Washington  him- 
self on  other  business,  promised  to  suspend  the 
decree  until  he  had  returned. 

Governor  Magoon's  position  is  that  the  regente 
situation  "is  a  scandalous  evil  that  ought  to  be 
stopped."  He  believes  that  requirements  which 
can  actually  be  enforced  are  more  to  be  preferred 
than  those  which,  though  more  ideal  from  an  ab- 


stract point  of  view,  are  honored  in  the  breach 
more  often  than  in  the  observance. 

The  end  is  not  yet — and  we  shall  wait  with  curi- 
osity to  see  how  it  all  comes  out. 


"MY   BEST  ADVERTISING  SCHEME." 

Some  years  ago  the  Bulletin  established  a  per- 
manent offer  of  five  dollars  in  cash  for  suitable 
photographs  and  descriptions  of  window  displays. 
I-ast  year  we  went  farther  and  offered  one  dollar 
each  for  short,  terse  "ideas"  of  a  commercial  or 
pharmaceutical  character. 

Both  offers  have  enabled  us  to  lay  before  our 
readers  material  of  the  most  practical  and  interest- 
ing sort.  So  successful  have  they  been,  indeed, 
that  we  are  now  establishing  a  third  in  the  series. 

"My  Best  Advertising  Scheme"  mil  be  the  sub- 
ject, and  Tt'C  shall  pay  $2.^0  in  cash  for  every  ac- 
cepted contribution. 

Please  understand  that  a  mere  advertisement  of 
an  article,  however  clever  and  convincing,  will  not 
fall  within  this  category.  We  are  always  glad  to 
have  such  ads,  for  reproduction  in  "Business 
Hints,"  but  they  are  not  eligible  for  the  prize  offer. 

We  want  advertising  plans — advertising  schemes 
— methods  which  have  been  devised  and  success- 
fully carried  out  to  boom  the  sales  of  some  one 
article  or  perhaps  bring  the  store  itself  into  prom- 
inence. 

Special  offers;  window  contests;  prize  schemes; 
soda  "openings" — these  suggest  what  we  are  look- 
ing for. 

Then  observe  three  requirements:  (1)  Describe 
the  plan  with  sufficient  detail  so  that  others  will 
have  no  trouble  in  duplicating  it.  (2)  Send  along 
whatever  printed  matter  was  used  to  exploit  it, 
(3)  Tell  what  the  results  were. 

We  don't  want  long  articles — first  because  we 
don't  expect  too  much  for  our  money,  and  secondly 
because  shorter  papers  are  better  anyway.  But  the 
articles  ought  to  be  sufficiently  complete  to  cover 
in  a  terse  and  concise  manner  the  three  require- 
ments named  above. 

All  plans  accepted  by  us  will  be  paid  for  by 
return  mail,  and  we  shall  then  ask  contributors  for 
portraits  to  be  printed  in  connection  with  their 
articles. 

This  about  covers  it.  Now  let  us  hear  from  you. 
We  have  some  $2..50  checks  that  we  are  anxious 
to  get  rid  of — providing  we  can  exchange  them 


for  good  material. 
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PROFITS  AND  EARNINGS. 


A  PRETTY  GOOD  BUSINESS  IN  CANADA. 

The  editor  is  in  receipt  of  a  statement  from  Brit- 
ish Columbia  which  indicates  the  possession  of  a 
pretty  profitable  business: 
To  the  Editor: 

I  have  been  very  much  interested  in  your  monthly  criti- 
cisms of  business  statements  from  druggists.  I  enclose  mine 
for  comment : 

ASSETS. 

Value  of  stock $  s,283  07 

Fixtures  (5  per  cent  off  for  depreciation) 2,010  50 

Book  accounts  (doubtful  ones  excluded) ,     2,767  10 

Cash  on  hand (MS  63 

Credit  balance  with  jobber  11  58 

Note   due  the  proprietor 1,215  00 

Total    $ll,-962  88 

LIABU-niES. 

Bills   payable    S     880  S3 

Note    300  00 

Total    $  1,180  83 

CONCLUSIONS, 

Assets    $11,862  8S 

Liabilities    1,180  83 

Value  of  property   $10,782  05 

Total  cash  and  credit  sales  for  the  year $15,000  00 

Net  cost  of  purchases 8,100  00 

Expenses,  including  proprietor's  salary  of  $1,000...     2,675  00 

Cash  discounts   275  00 

A  B.  C.  Dhuccisi. 

With  sales  of  $15,000,  and  purchases  of  $0100 
net,  the  gross  profits  for  the  year  were  $5900 — a 
little  less  than  40  per  cent.  The  expenses  were 
$2675,  or  a  little  over  17  per  cent — a  very  low 
expense  even  for  a  fifteen-thousand-dollar  business. 
This  left  net  profits  of  23  per  cent,  which  ought 
certainly  to  be  very  gratifying  to  the  proprietor. 
Subtracting  expenses  of  $2675  from  gross  profits 
of  $5900,  we  find  net  profits  of  $3225.  Add  to 
this  amount  the  proprietor's  salary  of  $1000  and 
we  have  total  earnings  from  the  business  amounting 
to  $4225 — a  pretty  nice  thing!  Here  is  certainly 
one  man  who  makes  the  drug  business  pay  him — 
and  pay  him  handsomely. 

It  would  seem,  moreover,  that  "B.  C.  Druggist" 


has  been  careful  in  making  his  calculations.  We 
find,  for  instance,  that  he  has  written  off  5  per  cent 
for  depreciation  in  his  fixtures,  and  that  he  has  also 
excluded  all  doubtful  book  accounts  from  his  state- 
ment of  assets.  If  he  has  been  equally  careful  in 
calculating  all  of  his  expenses,  and  in  recording  all 
of  the  other  figures,  his  conclusions  may  be  de- 
pended upon  for  their  accuracy.  Incidentally  we 
may  grasp  this  occasion  to  point  out  that  we  have 
been  very  gratified  to  note  from  several  of  the  last 
business  statements  presented  and  criticized  in  this 
department  that  two  of  the  points  upon  which  we 
have  time  and  again  placed  emphasis  have  been 
given  increasing  attention  by  our  readers.  We 
refer  in  the  first  place  to  the  necessity  of  writing  off 
something  annually  for  depreciation  in  fixtures  and 
book  accounts,  and  we  refer  in  the  second  place  to 
the  imperative  necessity  of  making  yearly  inven- 
tories the  basis  of  any  system  of  business  account- 
ing. 

Before  concluding  this  article  it  occurs  to  us 
that  we  might  well  reprint  the  definite  form  of 
statement  for  general  adoption  which  was  sug- 
gested in  the  September  Bulletin; 
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If  some  such  form  as  this  were  to  be  used  by 
druggists  sending  us  statements  for  criticism  in  this 
department,  it  would  make  comparisons  more  easy 
and  might  possibly  render  the  subject  more  profit- 
able and  attractive. 


The  Texas  Board  of  Pharmacy  has  decided  to 
exchange  registration  certificates  with  those  boards 
which  grant  Texas  the  same  courtesy,  providing  the 
candidates  have  had  four  years'  experience,  attained 
a  general  average  of  75  per  cent  in  their  examina- 
tions, and  a  minimum  average  of  60  per  cent  in 
any  one  branch.  Diplomas  will  also  be  recognized 
from  the  colleges  and  schools  of  pharmacy  com- 
prised in  the  membership  of  the  American  Confer- 
ence of  Pharmaceutical  Faculties. 
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PERSONAL. 


THE  PRESIDENT  OP  THE  N.  A.  R.  D. 

The  president  of  the  National  Association  of 
Retail  Druggists  is  one  of  the  most  popular  men 
in  the  drug  trade.  To  his  confreres  in  Philadel- 
phia, and  to  others  throughout  the  country  who 
know  the  man  personally,  he  is  always  referred  to 
affectionately  as  "Tom"  Potts.  The  Philadelphia 
and  Pennsylvania  delegates  went  to  the  Chicago 
meeting  of  the  N.  A.  R.  D.  last  September  with  a 
strong  and  united  determination  to  make  their  co- 
worker president  of  the  organization,  and  the  stand- 
ing and  personal  character  of  the  man  were  such 
that  the  movement  began  spreading  rapidly  as  soon 
as  the  convention  opened.  The  day  was  carried 
with  very  little  effort. 

Returning  to  Philadelphia,  Mr.  Potts  was  greeted 
at  an  enthusiastic  reception  given  at  the  rooms  of 
the  new  Drug  Club.     Speeches  of  the  warmest  and 


a  source  of  keen  joy  to  the  pharmacists  of  Phil- 
adelphia. 

Mr.  Potts  has  of  course  been  a  conspicuous  na- 
tional and  local  worker  for  years.  He  served  twice 
as  president  of  the  Philadelphia  Association,  and 
previous  to  that  time  was  chairman  of  the  Execu- 
tive Committee.  He  was  for  two  or  three  years  a 
member  of  the  Executive  Committee  of  the  N.  A. 


Mr.  Potti'i  pbannicy  tt  Ibc  corner  of  17(h  Street  ind  UontBomery  Avenue. 

R.  D.  and  has  throughout  the  history  of  the  Na- 
tional organization  been  prominent  in  its  counsels. 
Bom  in  1852,  educated  in  private  schools  until  the 
age  of  14,  and  then  beginning  his  apprenticeship 
in  the  drug  business  in  Philadelphia,  Mr.  Potts  was 
graduated  from  the  Philadelphia  College  of  Phar- 
macy in  the  class  of  '71.  He  was  president  of  the 
Alumni  Association  of  the  college  during  1882  and 
1883.  His  pharmacy  is  located  in  Philadelphia  at 
the  corner  of  North  17th  Street  and  Montgomery, 
Avenue,  in  the  center  of  a  good  residence  district. 


Thomu  Potts  of  Philidelpbit. 

-most  appreciative  character  were  made  by  many 
of  his  pleased  and  admiring  townsmen,  and,  quite 
as  much  to  the  point,  a  handsome  gold  watch  was 
given  him  to  take  the  place  of  the  one  which  he 
had  been  unfortunate  enough  to  lose  during  the 
week  in  Chicago.  Altogether  it  was  made  abun- 
dantly manifest  that  the  election  of  Mr,  Potts  was 


A  HUSTLING  NEW  YORKER. 
Perhaps  Mr.  Jacob  Diner,  the  prominent  New 
York  pharmacist,  will  not  feel  inclined  to  thank  the 
Bulletin  for  reproducing  the  photograph  shown 
in  the  accompanying  illustration,  and  we  must  ad- 
mit that  it  scarcely  does  him  justice.  It  was  an 
amateur  "snapshot"  taken  at  the  New  York  meet- 
ing of  the  American  Pharmaceutical  Association 
last  September.  The  scene  was  a  boat-ride,  and  the 
occasion  was  an  argument  in  which  Mr.  Diner  was 
rather  heatedly  engaged.     The  expression  was  a 
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fleeting  one,  but  the  camera  has  unfortunately  made 
it  permanent.  At  the  New  York  meeting  of  the  A. 
Ph.  A.   Mr.  Diner  was  elected  chairman  of  the 


Broadway  and  31st  Street  until  it  was  purchased 
by  the  Caswell-Massey  Co.  two  or  three  years  ag-o 
and  made  one  of  a  chain  of  six  or  eight  stores 
throughout  the  city.  At  that  time  Dr.  Alpers  ac- 
cepted a  position  as  laboratory  manager  of  the  con- 
cern. This  post  he  resigned  some  months  ago  and 
the  company  afterwards  went  into  bankruptcy.  Dr. 
Alpers's  friends  will  be  glad  to  hear  that  he  has  re- 
entered the  ranks  of  proprietors. 


A  NEW  JUNGMANN  STORE. 

Dr.  J.  Jungmann,  the  prosperous  retailer  in  New 

York  City  owning  and  operating  three  large  stores, 

will  establish  a  fourth  pharmacy  in  the  new  Hudson 


Commercial  Section,  and  such  are  his  hustling  qual- 
ities that  within  twenty-four  hours  afterwards  he 
was  buttonholing  people  and  assigning  them  topics 
for  next  year's  meeting!  That  the  Commercial 
Section  at  the  Hot  Springs  gathering  in  1908  will 
be  full  of  interest  from  beginning  to  end  need 
scarcely  be  predicted. 


DR.  ALPERS  IN  BUSINESS  AGAIN. 
Dr.  William  C.  Alpers,  the  well-known  pharma- 
cist of  New  York  City,  has  recently  purchased  the 


Terminal  building  at  Fulton  and  Church  Streets. 
The  building  will  probably  not  be  completed  until 
May  or  June.  Dr.  Jungmann  is  reported  to  have 
obtained  a  lease  on  the  premises  to  run  for  twelve 
years  at  a  very  high  figure.  The  Doctor  is  a 
graduate  of  the  Philadelphia  College  of  Pharmacy 
and  was  for  several  years  a  laboratory  assistant  of 
Maisch.  The  Jungmann  pharmacies  were  made  the 
subject  of  an  illustrated  article  in  the  Bulletin 
about  two  years  ago. 


AN  INTERESTING  PICTURE. 

P.  O.  Bugge  is  now  a  pharmacist  in  Columbus, 

North  Dakota,  and  he  has  recently  erected  a  24  by 

old  established  store  of  E.  Lindermann  at  495  Co-     72  store  for  his  purposes.    Mr.  Bugge,  however,  has 

lumbus  Avenue.    It  will  be  recalled  that  Dr.  Alpers     not  been  long  in  this  country.     The  accompanying 

conducted  a  prescription   store  at   the  comer  of     portrait  was  taken  in  1889,  and  at  that  time  he  was 
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studying  chemistry  in  his  native  country  of  Norway. 
The  picture  is  unique  in  that  it  shows  him  in  two 
positions  in  the  same  photograph.    Mr.  Bugge  is  a 


year,  and  he  and  his  associated  officers  succeeded 
in  building  up  a  very  successful  Club.  The  selection 
of  Mr.  Cliffe  was  a  happy  one.  He  is  always  in- 
terested in  every  institution  or  movement  which  is 
of  any  direct  or  indirect  benefit  to  pharmacy,  and 
he  can  be  depended  upon  to  give  freely  of  his  time 
and  energy.  A  sketch  of  Mr.  Cliffe,  together  with 
some  reference  to  his  business,  appeared  in  the 
November  Bulletin. 


A  DRUGGIST  CARTOONED. 

The  Daily  Herald  of  Port  Huron,  Mich.,  has 
been  cartooning  what  it  calls  the  'Tort  Huron  men 
of  affairs."  One  of  the  recent  victims  was  Major 
Ed.  J.  Rodgers,  who  is  not  only  a  successful  drug- 
gist but  a  prominent  citizen  of  the  community  as 


graduate  of  the  Unversity  of  Christiania  in  Norway 
and  he  passed  the  pharmaceutical  examination  with 
the  highest  grade  ever  obtained  in  his  country. 


A  NEW  HONOR. FOR  WILLIAM  L.  CLIFFE. 

William  L.  Cliffe,   the  prominent  Philadelphia 

druggist,  was  recently  elected  to  the  presidency  of 


the  Philadelphia  Drug  Club,  an  organization  which 
is  now  in  Ui«  second  year  of  its  existence.  Pro- 
fessor La  Wall  served  as  president  during  the  first 


ED.  J.  RODGERS 

well.  We  are  reproducing,  in  considerably  re- 
duced size,  the  cartoon  devoted  to  Major  Rodgers. 
The  Major,  as  his  title  indicates,  is  very  much 
interested  in  military  affairs,  and  if  we  are  not  mis- 
taken he  attained  his  rank  in  the  National  Guard. 
As  a  druggist  he  is  particularly  proud  of  his  unique 
and  successful  window  displays,  and  the  Bulletin 
has  had  occasion  to  describe  a  number  of  them  in 
the  department  of  "Business  Hints"  from  time  to 
time.  Recently  he  has  been  appointed  a  member 
of  the  Michigan  Board  of  Pharmacy  by  Governor 
Warner. 
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SEVEN  DRUGGISTS  DISCUSS  STATIONERY. 

An    Exchange    of   Views   which    Will    Be   Foand    Full    of  Valnable    Sn^eaUone  — The   Necesslly  t 
Carefnl  Selection  of  Slock— How  to  Advertise  this  Profllable  Lloe— Selling  Methods 
which  Have  Proved  SnccesafnI. 


How  many  druggists  have  made  the  stationery  line  the  object  of  their  careful  attention?  How 
many  aim  to  keep  in  touch  with  the  new  styles  which  appear  from  time  to  time?  How  many  exercise 
due  caution  to  avoid  overstocking  on  novelty  papers  ?  These  questions  are  suggestive  and  offer  much 
food  for  reflection.  Seven  druggists  are  this  month  giving  Bulletin  readers  the  fruits  of  their  expe- 
rience in  the  handling  and  sale  of  stationery.  Their  articles  are  short,  practical,  and  full  of  useful  in- 
formation. Any  druggist  who  has  not  had  the  time  or  inclination  to  expend  much  thought  on  this 
line  will  profit  by  reading  the  symposium. — The  Editor. 

that  box  papers  which  range  in  price  from  25  to  75 
cents  are  the  popular  sellers,  while  in  tablets  we 
carry  the  line  from  the  common  five-cent  tablet  to 
the  twenty-five-cent  kind  made  of  fine  linen  paper. 


O.  R.  N0RKI5, 

South  Whitley,  Indiana. 

The  stationery  department  in  our  store  is  a  very 
profitable  one,  and  we  take  as  much  pride  and  care 
in  keeping  the  stock  up,  and  in  introducing  new  and 
popular  styles,  as  we  do  with  any  other  department 
in  the   store. 

We  are  partial  to  the  Elaton-Hurlbut  line  of  box 
papers  because  our  customers  are  better  pleased 


with  this  class  of  goods.  While  we  encourage  the 
sale  of  box  papers,  we  also  carry  a  complete  line 
of  papers  in  pound  packages  with  envelopes  to 
match,  and  a  complete  assortment  also  of  the 
higher  grade  of  tablets,  with  a  line  of  the  cheaper 
ones  which  we  of  necessity  have  to  carry.    We  find 


CATERING  TO  THE  SCHOOL  TRADE. 

Another  class  of  trade  we  always  endeavor  to 
reach  is  that  represented  by  the  school  board  and 
the  school  inspectors.  We  make  it  a  point  to  secure 
all  their  special  orders  for  school  supplies.  If  they 
know  at  the  beginning  of  the  term  what  special 
tablets  or  papers  they  will  use,  we  always  plan  to 
have  this  line  on  hand  to  meet  the  demands  of  the 
pupils  on  the  first  day  of  school.  There  is  a  good 
margin  of  profit  in  this  special  stationery.  Simul- 
taneously with  our  advertising  for  the  students' 
business,  we  make  a  special  effort  to  impress  upon 
pupils  that  we  have  just  what  they  have  been  in- 
structed to  use  in  the  line  of  tablets  and  special 
papers.  As  a  result  we  have  always  been  rewarded 
by  the  larger  part  of  the  students'  stationery  trade. 

AN   EFFECTIVE  ADVERTISING  CONTEST. 

We  have  tried  many  special  features  in  adver- 
tising the  stationery  line.  One  effective  scheme  is 
to  take  space  in  the  local  newspaper  and  at  the 
same  time  make  a  neat  and  attractive  window  dis- 
play.   This  always  brings  increased  stationery  sales. 

A  method  which  we  used  on  one  occasion  was 
the  following:  We  announced  in  the  local  paper 
that  we  would  give  every  man  or  woman  a  free 
chance  in  our  stationery  contest.  The  contestants 
were  required  to  write  us  a  letter  upon  stationery 
purchased  at  our  store,  giving  ten  suggestions  as 
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to  what  constituted  an  ideal  city  to  reside  in.  Our 
prizes  were  as  follows:  The  first,  $3  in  cash;  the 
second,  $2  in  cash ;  the  third,  $1  in  cash ;  and  each 
of  the  next  five  a  box  of  stationery.  This  contest 
was  conducted  for  a  month,  and  at  its  close  we 
selected  three  professional  men  as  judges.  They 
carefully  looked  over  each  letter  and  gave  credits 
for  neatness  in  penmanship,  correctness  in  spelling 
and  punctuation,  and  the  best  and  most  practical 
ideas  as  to  what  constituted  an  ideal  city  for  a  home. 
This  contest  brought  many  new  customers  to  our 
store,  and  proved  a  good  venture  financially. 


J.  H. 


HUGHES.  PH.G^ 
Garfield,  Wash. 


Replying  to  your  question,  "Does  stationery  as  a 
side-line  pay?"  I  shall  answer  both  "yes"  and  "no." 
When  we  first  opened  up  here — a  town  of  about 


1500  people — we  had  a  general  line  of  stationery, 
such  as  pencils,  school  tablets,  and  school  supplies 
generally.  I  soon  found,  however,  that  all  the 
general  stores  in  town  carried  such  a  line,  conse- 
quently there  was  not  much  business  in  it  for  any 
of  us.  We  therefore  closed  out  the  line  and  now 
carry  only  a  high  grade  of  stationery,  such  as  pape- 
teries  and  the  better  grade  of  tablets — goods  which 
the  other  dealers  have  never  carried. 

STOCKING  HIGH-GRADE  GOODS, 

At  first  the  outlook  was  anything  but  encourag- 
ing.    People  were  not  used  to  75-cent  and  $1.00 


boxes  of  writing  paper.  Twenty-five  cents,  they 
thought,  was  enough  to  pay,  and  it  looked  as  if  we 
were  holding  them  up.  But  I  stayed  by  it.  I  made 
an  elegant  display  of  Whiting's  goods  in  the  win- 
dow and  left  it  in  for  one  week — and  let  me  say 
that  there  is  nothing  that  will  attract  the  people's 
attention  more  in  a  country  town  than  a  good  dis- 
play of  this  kind-  In  addition  to  this  window  ex- 
hibit I  ran  a  display  ad.  in  the  paper  and  used 
announcement  cards  throughout  the  store. 

This  put  our  stationery  business  on  a  paying 
basis  and  it  has  been  there  ever  since.  We  have 
educated  the  people  to  understand  that  when  they 
want  the  correct  thing  in  stationery  we  have  it  for 
them,  and  we  have  no  trouble  getting  the  money 
for  the  goods.  Our  stationery  line  pays  us  a  net 
profit  of  40  per  cent,  and  we  like  it  better  than 
selling  Peruna ! 

ARCHIE  STEVENSON, 
Alice,  N.  D. 

To  make  a  success  of  the  stationery  department 
it  is  necessary  to  begin  with  the  buying.  First  bear 
in  mind  that  you  are  buying  for  the  ladies,  the 
influential  and  most  refined  in  the  community. 
Please  them,  and  the  rest  is  easy.  You  know  some 
of  their  tastes  and  desires,  and  from  that  buy  a 
staple  line  that  you  know  will  please.  Then  take 
a  lead  out,  buy  a  few,  not  many,  of  some  brand 
just  a  little  better. 

I  aim  to  keep,  in  stock  a  good  assortment  of 
5-ccnt  scratch  tablets,  and  a  few  different  kinds  of 
5-,  10-,  and  IS-cept  ink  tablets.  I  have  three  kinds 
of  envelopes — the  ordinary  No.  6  envelope  to  re- 
tail at  5  cents;  a  No.  634,  of  better  quality,  to 
retail  at  10  cents,|and  a  fine  wallet-flap  to  retail  at 
15  cents.  This  jassortment  answers  my  purpose 
very  nicely.  In  box  paper  my  trade  calls  for  about 
from  35  cents  to%0  cents  a  box,  so  I  stock  most 
heavily  with  those  prices. 

HANDLING  THE  CUSTOMER. 

I  make  it  a  point  to  show  my  best  goods  first  in 
whatever  line  it  may  be.  I  generally  open  the  subject 
by  saying,  "Do  you  want  something  pretty  good?" 
If  the  answer  is  in  the  afliimative,  I  begin  with  the 
best  and  talk  quality,  the  evenness  of  design,  the 
shape  of  the  box,  and  the  usefulness  of  the  box 
after  the  paper  and  envelopes  are  used  up.  I  find 
the  customer  will  usually  buy  a  little  better  quality 
than  he  at  first  intends  to  if  properly  handled. 
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If  my  question  is  answered  in  the  negative,  and 
I  find  that  the  customer  wants  something  cheap,  I 
begin  at  the  other  end  of  the  line  and  work  up. 
After  I  have  reached  my  customer's  hmit,  I  show 
her  just  one  or  two  more  styles  and  quit.  I  do  this 
with  a  psychological  purpose.  I  am  educatii^  my 
patron  to  buy  something  better,  and  she  will  the 
next  time,  i  never  urge  a  customer  to  buy,  but  I 
enlat^e  on  the  merit  of  the  goods,  being  careful  not 
to  make  any  statements  which  cannot  be  made  good. 

WINDOW  DISPLAYS. 

Window  displays  of  stationery  have  been  profit- 
able with  me,  and  they  can  be  made  especially  so 
if  the  show  window  is  situated  so  as  to  be  protected 
from  the  strong  sunlight.  Otherwise  care  should 
be  taken  not  to  have  the  display  ruined.  I  have 
not  found  it  profitable  to  handle  the  fancy  colors 
either  in  box  paper,  tablets,  or  envelopes.  I  leave 
that  for  some  one  who  has  more  money  to  be  tied 
up  in  stock  than  I  have. 

H.  U.  CURRY, 

Ellsworth,  Kansas. 

Our  Stationery  department  pays  us  very  well. 

The  class  of  goods  most  profitable  is  the  medium 

and  high-grade  lines.    Cheap  stuff  is  unsatisfactory 


from  any  view-point,  excepting  perhaps  one  or  two 
special  leaders,  such  as  a  school  tablet  or  a  compo- 
sition book  which  can  be  sold  at  five  cents.  These, 
to  be  winners,  must  be  bought  in  a  quantity  suflli- 
ciently  large  to  secure  a  good  quality  at  a  price 
yielding  a  profit  sufficient  to  pay  for  handling.  But 
such  goods  should  be  regarded  as  more  of  an  adver- 
tising medium  than  a  profit-bearing  investment. 


SELUNG   SUGGESTIONS. 

Get  the  schoolchildren  to  thinking  that  you  give 
them  better  value  than  the  other  fellow,  and  you 
are  placing  stepping-stones  for  future  customers. 
The  "kid"  of  to-day  will  be  the  man  of  to-morrow. 

We  usually  figure  a  profit  of  from  60  to  100  per 
cent  on  stationery,  depending  largely  upon  the  g"en- 
eral  appearance  of  the  article  in  comparison  with 
its  cost. 

I  have  used  all  kinds  of  methods  for  advertising', 
and  have  found  that  newspapers  and  window  dis- 
plays, with  price  cards,  are  the  most  effective. 

A  "clean-up"  sale. 

We  occasionally  make  a  "clean-jup"  sale,  mark 
the  goods  at  a  very  low  price,  get  rid  of  the  "stick- 
ers," and  thus  keep  the  line  up  to  date;  Fancy 
boxes  are  all  right  during  holiday  times,  but  ordi- 
narily a  neat  box  filled  with  good  paper  will  sell 
much  more  easily. 

In  this  line,  as  in  many  others,  a  pleased  cus- 
tomer is  the  best  advertisement. 

We  use  continually  a  neatly  printed  blotter  which 
we  place  in  each  package  of  stationery  sold.  This 
we  believe  to  be  a  good  idea.  We  use  show  cards 
also  to  call  attention  to  all  new  goods  received. 


WM.  O-  FRAILEY,  PH.G., 
Lancaster,  Pa. 

As  to  the  question  of  stationery,  I  sell  it  and 
have  a  fair  trade  in  tablets,  envelopes,  and  papeteries, 

i  never  made  any  extraordinary  effort  to  adver- 
tise stationery  in  the  newspapers  or  by  circulars. 
My  methods  have  been  confined  exclusively  to  dis- 
plays in  the  windows  and  show-cases.  I  keep  one 
eight-foot  show-case  filled  with  displays  of  station- 
ery, and  think  I  sell  my  share  considering  the  fact 
that  the  book  stores,  department  stores,  and  many 
of  the  grocers  keep  a  line  of  tablets  and  envelopes. 

I  invariably  mark  the  selling  price  on  everything 
I  display  in  the  windows  and  show-case.  I  sell 
pens,  ink,  erasers,  composition  books,  drawing 
books,  and  crayons. 

I  aim  to  handle  a  fairly  large  variety  and  seldom 
miss  a  sale.  I  believe  I  could  do  more  business  in 
the  line  if  I  devoted  more  attention  to  it,  but  I 
would  then  miss  the  results  of  some  of  the  effort 
which  I  put  into  my  own  make  of  preparations  with 
better  profit.    In  fact,  I  cannot  spare  any  more  bus- 
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tie  for  side-lines  for  that  reason.  I  enjoy  a  fine 
trade  on  my  own  preparations,  and  it  has  been 
built  up  by  careful  attention  to  details  in  preparing 
and  advertising  the  goods. 

Retail  druggists  who  do  not  make  their  own 


preparations,  and  who  want  to  increase  their  gen- 
eral business,  can  easily  build  up  a  good  trade  in 
stationery,  as  it  appeals  to  nearly  every  one  who 
lays  eyes  on  a  good  display  of  it, 

OWEN  RAYHO, 

Wayne,  Michigan. 
"How  to  develop  the  stationery  trade  in  a  drug 
store"  is  the  question  before  the  house.  I  can 
speak  only  from  the  view-point  of  a  country  drug- 
gist. I  remember  that  the  first  box  paper  I  pur- 
chased in  any  considerable  quantity  was  made  by 
the  Cranes.  It  made  an  excellent  seller  at  25  cents 
a  box,  I  carried  this  brand  for  several  years-  with- 
out buying  anything  more  expensive. 

HOW  TO  DEVELOP  THE  TRADE. 

I  have  always  used  my  windows  to  help  sales  in 
any  line,  and  as  I  displayed  the  paper  and  adver- 
tised it  in  the  newspaper,  I  gradually  found  out 
that  I  might  just  as  well  be  selling  better  and  more 
profitable  goods.  Accordingly  I  bought  the  finer 
grades  of  Crane  and  Whiting  papers,  selling  them 
at  30,  40,  and  60  cents  a  box,  and  sometimes  60 


and  75  cents.  From  a  few  boxes  of  cheap  papers, 
my  trade  gradually  developed  until  I  procured  a 
six-foot  show-case  for  this  stock.  I  have  kept  it 
filled  for  several  years  with  the  finer  grades,  placing 
the  cheaper  goods  on  the  shelf  or  under  the  counter. 
I  always  try  to  sell  the  customer  the  best  paper  in 
stock  if  possible.  Where  I  can't  sell  the  best,  T 
offer  cheaper  goods,  but  try  to  sell  the  highest 
priced  box  the  customer  will  buy.  Educating  peo- 
ple to  buy  high-grade  goods  is  like  any  kind  of 
instruction;  it  takes  time,  patience,  and  persistence 
to  accomplish  anything  worth  while. 

ADVERTISING   METHODS. 

In  newspaper  advertising  I  have  used  electros 
furnished  by  the  manufacturers.  I  also  buy  quan^ 
titles  of  cardboard  cut  about  post-card  size,  and 
print  the  electro  ads.  on  them  to  be  distributed  with 
packages  or  to  be  sent  by  mail  to  my  "prospects." 
I  keep  at  it,  month  after  month,  and  year  after  year, 
giving  my  customers  the  finest  papers  I  can  sell  at 
a  fair  price. 

The  sale  of  paper  in  tablets  has  developed  in  the 
same  way.  I  buy  the  best  grade  of  10-,  15-,  and 
25-cent  tablets  that  can  be  had.  My  customers 
knotv  that  when  they  buy  paper  here,  they  will  get 
the  worth  of  their  money.  It  pays  to  treat  your 
customer  as  a  friend  in  whom  you  have  confidence, 
and  you  will  get  what  you  give. 

But  to  sum  up:  Use  the  windows  frequently  to 
show  fine  papers.  Employ  newspaper  space  regu- 
larly to  tell  about  them,  and,  what  I  consider  of 
greater  importance,  give  special  and  personal  atten- 
tion to  showing  and  sellii^  the  best  goods,  just  as 
if  there  were  no  cheap  grades. 

SELL  ADVERTISED  LINES. 

In  the  small  towns  the  druggist  should  and  can 
sell  all  the  stationery  used,  especially  by  the  ladies, 
and  they  are  the  chief  buyers  of  box  papers.  But 
to  get  the  trade  and  then  hold  it,  the  druggist  must 
adopt  a  fair  system  and  "keep  at  it."  I  will  say, 
too,  that  I  consider  it  an  advantage  to  sell  adver- 
tised goods.  I  believe  the  best  known  are  the 
Eaton-Hurlbut  and  the  Autocrat  lines.  The  manu- 
facturers of  these  furnish  electros  and  window  dis- 
plays, and  they  help  in  various  ways  to  sell  the 
goods.  My  advice  is  to  use  their  help  to  the  utmost. 
They  are  glad  to  assist  the  man  who  means  busi- 
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B.  W.  MORRIS, 

Emporia,  Kansas. 
As  our  town  supports  some  very  good  exclusive 
stationery  stores  we  have  not  attempted  much  in 
this  line.  Our  sole  aim  is  to  carry  only  the  most 
staple  sellers,  such  as  box  papers,  tablets  and  envel- 
opes, pencils  and  inks.  As  we  do  not  cut  prices 
on  patent  medicines,  we  use  our  line  of  stationery 
as  a  drawing  card,  offering  special  sales  of  box 
papers. 

SPECIAL  SALES. 

We  buy  100  boxes  of  one  kind  of  paper  and  run 

a  special  sale  for  two  or  three  days.    We  find  that 

three  days  is  about  the  proper  limit.     This  is  re- 


Another  Lot  of 

Ripple  Linen 
Stationery 


25! 


Thursday,  Friday  and 
Saturday 


Double  alzeboxMres- 
ular  4(lc  value 


-  Wmrt  Quilit;  Oont*" 


Ripple  Linen 
Stationery 


25c 


vilopol  Df  hiEh  Br 
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Our  last  sale  occurred  about  two  months  ago,  and 
only  recently  we  had  a  customer  ask  for  a  box  of 
our  special  price  stationery.  We  cannot  help  but 
think,  therefore,  that  these  sales  do  impress  the 
people  and  cause  them  to  keep  us  in  mind.  And, 
after  all,  this  is  what  we  advertise  for! 


peated  two  or  three  times  a  year.  We  use  our 
space  in  the  daily  paper  as  illustrated  in  the  accom- 
panying ads.  At  the  same  time  we  arrange  a  window 
display  of  this  particular  kind  of  paper,  and  gener- 
ally dispose  of  about  fifty  boxes  during  the  sale. 

During  our  last  sale  we  sold  as  many  as  six 
boxes  to  one  person  and  had  quite  a  few  telephone 
orders  for  it.  The  boxes  we  sold  contained  48 
sheets  of  paper  and  48  envelopes,  and  retail  ordi- 
narily at  35  cents  each.  But  during  these  special 
sales  we  made  a  price  of  25  cents  a  box,  which  still 
allowed  us  a  profit  of  6  cents. 

After  the  sale  we  always  put  away  what  is  left, 
and  then  bring  it  out  for  the  next  sale.  Thereby 
we  lessen  the  chance  of  receiving  demands  for  the 
goods  at  the  sale  price  and  make  it  a  special  object 
for  customers  to  buy  during  the  sale. 


SATURDAY  SAVE.  OF 
riNE*STATIONERy 

On  Saturday  we  shall  place  on  aale  odc  hua- 
*'drecl  latKe  aize  boxes  (lorty-eifjht  (heel*  and  Torly- 
eight  envelope*)  or  fine  linen  paper  and  envelope*  at 

24c  bl  Box 

Rej;ular  value  frOm  40c  10  50c  a  box.  The  bed 
bargiia  in  st'lioneiy  ever  offered  in  Emporia. 

Saturday  Only 

Remember,    only    one 
so'd.  so  come  early  if  you  « 


hundred  boxes    will  be 
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A  TRIP  TO  BOSTON. 


my  Scenes  of  Daep  Historic  Interest— The   Leading  Dm^  Stores— The  Men  PromlDenI  ■■  Assocla- 
UoB  Work— The  Draj  Jonmals- Prtce  Conditions  and  PharmaceaUcal  Affairs  Oeaerally. 

By  HAKKY  B.  MASON. 


A  trip  to  Boston  is  a  real  treat  to  the  American 
interested  in  the  history  of  his  own  country.  If 
he  "puts  up"  at  the  Touraine,  one  of  the  most  com- 
fortable and  luxurious  hotels  in  the  country,  he 
looks  out  of  the  windows  at  the  famous  Boston 
Common — originally  a  cattle^razing  field  belong- 
ing to  the  community  at  large,  now  a  park  in  the 
very  heart  and  center  of  the  city,  and  in  times  past 
the  theatre  of  many  a  dramatic  and  interesting 
event.  The  Common  was  the  training  field  for  the 
Colonial  troops  and  the  chief  mustering  place  in 
war  times  from  Provincial  to  Revolutionary  days. 
Seized  by  the  British  in  1775  and  used  as  a  British 
camp,  it  was  here  that  the  force  for  Bunker  Hill 
was  arrayed  before  crossing  the  river  for  Charles- 
town.  It  is  interesting  to  recall,  too,  that  the 
Touraine,  from  the  windows  of  which  we  are  sur- 
veyii^  Boston  Common,  occupies  the  very  site  of 
the  mansion  where  John  Quincy  Adams  lived  the 
greater  part  of  his  life. 

A   LITTLE   BOSTON    HISTORY. 

Leavii^  the  Touraine  and  walking  down  Tre- 
mont  Street  you  skirt  the  Common  all  the  way,  and 
one  of  the  first  things 
to    catch    your    eye, 
across   the  park  and 
up  on  Beacon  Hill,  is 
the  gilded  dome  of  the 
"New"  State  House, 
shining    and    glisten- 
ing in  the  sun.     Bea- 
con Street  flanks  the 
Common  in  front  of 
the  State  House,  and 
either  on  Beacon  or  the  streets  running  up  from  it 
are  the  homes  of  such  men  as  Hancock  the  Patriot, 
Copley  the  Painter,    Prescott  the  Historian,  and 
Oliver  Wendell  Holmes  the  Gentle  Autocrat. 

But  you  are  still  stroHii^  north  on  Tremont 
Street,   headed    in   the  direction   of  the   crowded 
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down-town  center.  In  a  few 
minutes  you  reach  the  north 
end  of  the  Common,  pass  by 
the  old  Park  Street  church 
on  the  comer,  and  then  find 
Tremont  Street  built  up  on 
both  sides  with  modem  busi- 
ness structures.  But  presently 
you  see  the  Old  Granary  Bury- 
ing Ground  across  the  street 
on  the  upper  side,  and  your 
eye  is  held  with  singular  in- 
terest by  this  legend  on  a  rough  stone  boulder; 

Here  lies  buried 

Sauubl  Adaus 

Signer  of  the  Declaration  of  Independence 

Governor  of  this  Commonwealth 

A  leader  of  men  and  an  ardent  patriot 

.    Bom  1723  Died  1B03 

You  are  spellbound,  too,  as  you  find  here  the  monu- 
ments of  John  Hancock,  James  Otis,  the  parents 
of  Benjamin  Franklin,  and  many  others  whose 
names  are  written  large  in  the  pages  of  American 
history. 

Still  a  block  farther  down  Tremont  Street,  and 
on   the  opposite  or  lower  side,    you   see   King's 
Chapel — originally     built     in 
1688  as  the  first  church   in 
Boston    and    rebuilt    in    its 
present     form     in     1710 — a 
Roman-like  structure  of  sin- 
gular dignity  and  historic  in- 
terest.    Around  the  back  of 
the  Chapel  is  the  old  burying 
ground   where  many  of  the 
men  prominent  in  earlier  Colonial  life  were  laid  be- 
fore the  Granary  Burying  Ground  was  established. 

THE  BOSTON  TEA  PARTY, 

Leaving  Tremont  now,  and  turning  down  School 
Street  to  Washington,  you  are  pleased  to  findi  at 
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the  juncture  of  School  and  Washington  Streets  the 
"Old  Comer  Book  Store" — for  generations  a  fre- 
quenting place  for  the  intellectual  lights  of  Boston 
and  at  present  occupied  by  the  United  Cigar  Stores 
Company.  You  are  now  on  Washington  Street, 
which  runs  parallel  with  Tremont,  and  which  is  the 
great  retail  and  theatrical  thoroughfare  of  Boston. 
Before  you  know  it  you  observe  the  Old  South 
Church  on  the  lower  side  of  Washington,  right  in 
the  midst  of  modem  business  stmctures,  and  imme- 
diately you  leave  the  present  and  live  in  the  past 
as  you  recall  that  here  the  Boston  Tea  Party  was 
organized.  You  can  almost  see  that  body  of  high- 
spirited  patriots  as  they  set  out  for  the  Harbor,  de- 
termined to  show  their  contempt  for  the  grasping 
and  autocratic  policy  of  the  mother  country  and 
resolved  to  tolerate  it  no  longer. 

But  my  pen  is  ranning  away  from  me.  I  started 
out  to  give  a  rapid  sketch  of  a  few  things  of  phar- 
maceutical interest  in  Boston,  and  the  brief  intro- 
duction of  historical  material  which  I  expected  to 
confine  to  a  paragraph  or  two  has  already  run  into 
several.  I  should  like  to  speak  of  Faneuil  Hall, 
the  "Cradle  of  Liberty"  of  the  Revolutionary 
period ;  the  home  of  Paul  Revere ;  the  Old  State 
House;  I  should  like  to  say  a  few  words  about  the 
magnificent  and  modern  Public  Library,  with  its 
mural  frescoes  by  Sargent,  Abbey,  and  de  Cha- 
vannes ;  and  Trinity  Church,  the  finest"  specimen  of 
modern  Gothic  architecture  in  America;  but  I  must 
pass  by  these  and  other  interesting  things  before 
my  readers  are  wearied. 

SALES  OF  A  MILLION  AND  A  HALF, 
The  largest  single  factor  in  the  retail  drug  trade 
of  Boston  is  represented  in  the  five  big  stores  of  the 
Riker-Jaynes  people.  The  business  was  built  up 
on  original  lines  by  C.  P.  Jaynes,  one  of  the  most 
aggressive,  resourceful,  eccentric,  creative  men  in 
the  drug  trade  of  the  country,  but  a  man  who  has 
studiously  kept  his  own  personality  out  of  the  lime- 
light. Advancing  in  years,  and  weighed  down 
with  growing  responsibilities,  Mr.  Jaynes  welcomed 
a  handsome  chance  to  sell  his  properties  last  year 
to  the  Wm.  B.  Riker  &  Son  Co.,  owners  of  a  chain 
of  nine  or  ten  stores  in  New  York  and  Brook- 
lyn. The  Riker-Jaynes  pharmacies  did  a  business 
in  1907  of  a  million  and  a  half  dollars,  and  nearly 
$500,000  of  this  was  piled  up  alone  in  the  head- 
quarters store  at  50  Washington  Street.    This  par- 


Headquarten  atore  of  the  Riker- Jirnei  groap  it  50  Wiahioiton  Street. 

The  entire  buUdint  ia  uaed. 

ticular  store  is  pretty  well  down-town  in  the  market 
district,  and  Faneuil  Hall,  which  on  the  main  floor 
is  and  always  has  been  a  unique  collection  of  meat 
markets,  is  only  a  square  away.  There  is  a  Riker- 
Jaynes  store  farther  up  Washington  in  the  heart  of 
the  shotting  district,  another  still  farther  up,  and 
two  on  Summer  Street  in  strategic  positions  near 
the  South  Station,  where  the  commuters  flock  by 
daily  in  great  droves.  John  S.  Alley  is  the  Boston 
manager  for  the  Riker  people,  and  he  was  also  the 
manager  of  the  business  under  Mr.  Jaynes,  Alfred 
H.  Cosden  is  the  general  manager  of  the  entire 
Riker  properties. 

SOME  OF  THE  BOSTON  STORES, 

Next  to  Riker-Jaynes  in  point  of  size  is  probably 
Lewis  &  Co.  Mr,  Lewis  is  a  graduate  of  the  Jaynes 
school,  and  the  outside  of  his  main  store  on  Adams 
Square,  not  far  from  the  headquarters  pharmacy  of 
the  Riker-Jaynes  group,  very  much  resembles  the 
latter  in  appearance.  A  handsome  business  is  done 
here,  and  also  in  a  second  store  at  130  Portland 
Street.  When  I  visited  Boston  in  January  the  two 
Klein  pharmacies  were  apparently  very  prosperous, 
but  just  as  I  am  penning  this  article  I  learn  that 
Mr.  Klein  has  made  an  assignment.  The  Wood- 
ward Drug  Co.,  with  J.  F.  Finneran  as  the 
leading  spirit,  have  a  nice  business  in  the  Paddock 
Building  on  Tremont,  right  across  from  the  Gran- 
ary Burying  Ground,  and  they  also  have  a  second 
store  in  another  location.  The  W.  B.  Hunt  Co. 
have  three  stores — one  in  the  shopping  district  at 
707  Washington,  and  one  each  in  Cambridge  and 
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Maiden.  Hubbell  &  McGowan  have  one  of  the 
handsomest  stores  in  Boston  at  the  comer  of  Mas- 
sachusetts and  Huntington,  and  another  pretty 
well  up  Washington  Street  at  number  1553.  J.  G. 
Godding  now  has  two  stores  in  the  fashionable 
Back  Bay  district,  having  recently  bought  out  W. 
D.  Wheeler;  the  Huggan  Drug  Co.  has  a  beautiful 
and  prosperous  pharmacy  at  128  Massachusetts 
Avenue,  not  far  from  the  Public  Library  and  the 
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Art  Museum;  and  I  might  go  on  indefinitely  point- 
ing out  one  store  after  another  deserving  of  special 
mention. 

TWO  HISTORIC  PHARMACIES. 

Boston  has  two  pharmacies,  however,  which  I 
have  reserved  for  a  separate  paragraph — Metcalf's 
and  Melvin  &  Badger's.  Metcalf's  is  at  39  Tre- 
mont  Street  right  across  the  street  from  -King's 
Chapel,  to  which  reference  has  already  been  made. 
Melvin  &  Badger  are  on  Temple  Place  half  a  block 
or  so  from  the  Common  and  just  off  Tremont 
Street — perhaps  two  or  three  squares  from  Met- 
calf's, Both  stores  have  good  locations  and  both 
have  been  distinguished  throughout  their  long  and 
almost  historic  careers  for  their  prescription  opera- 
tions. Both  number  the  "best  people"  in  Boston 
among  their  customers.  During  the  last  year  the 
Metcalf  pharmacy  has  experienced  a  change  in 
management  and  the  store  is  now  undergoing  a 


process  of  "modernization."  Melvin  &  Badger  are 
still  hewing  close  to  the  professional  line,  however, 
and  the  store  probably  has  the  best  prescription  busi- 
ness in  the  city. 

Perhaps  I  ought  to  say  a  word  or  two  about  the 
drug  business  .done  in  the  department  store  of  the 
Houghton  &  Dutton  Co.,  situated  on  Tremont 
Street  two  or  three  doors  from  Boston  Common, 
As  I  write  I  have  before  me  a  quarter-page  news- 
paper ad.  in  which  the  Houghton  &  Dutton  people 
claim  that  they  do  "the  largest  retail  drug  business 
transacted  in  any  one  store  in  America."  I  very 
much  doubt  the  accuracy  of  this  statement  even  if 
it  were  confined  to  Boston.  The  drug  department 
is  up  on  the  second  floor  and  I  interested  myself 
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by  walking  through  it  on  two  or  three  occasions 
while  I  was  in  the  city.  Patent  medicines  and 
toilet  articles  comprise  the  stock  for  the  most  part, 
although  I  saw  two  prescriptionists  at  work  behind 
a  rather  old-fashioned  prescription  desk  at  one  side. 


Mi>9ichusetl9  Collece  of  Pharmicr. 

I  may  have  visited  the  department  at  the  wrong 
hours  of  the  day,  but  I  did  not  see  as  much  busi- 
ness transacted  as  I  witnessed  in  the  headquarters 
store  of  the  Riker-Jaynes  group  or  in  one  or  two 
other  Boston  pharmacies  that  I  might  mention. 

PRICE  CONDITIONS   IN   BOSTON. 

This  reference  to  the  Houghton  &  Dutton  Co. 
suggests  the  rather  interesting  and  significant  state- 
ment that  the  price  situation  in  Boston  seems  on 
the  whole  to  be  very  satisfactory.  A  fierce  out- 
break of  cutting  developed  three  or  four  years  ago, 
but,  singularly  enough,  things  have  been  relatively 
quiet  since  the  Indianapolis  decree.  There  is  now 
and  then  a  little  sporadic  cutting,  but  it  is  neither 
serious,  systematic,  nor  continuous.  At  one  time 
during  the  past  year,  indeed,  the  Houghton  & 
Dutton  Co,  sold  Cuticura  Soap  at  3  cents  (I  won- 
der if  I  caught  .this  price  correctly — it  does  seem 
almost  incredible!).  Others  among  the  large  down- 
town dealers  followed  suit,  but  very  soon  all  of 
them  decided  that  they  represented  several  varieties 
of  the  genus  fool,  and  the  consequence  was  they 
got  together  and  agreed  on  a  schedule  for  many 
things  which  had  previously  lent  themselves  to  cut- 
ting. This  was  naturally  a  source  of  considerable 
pleasure  to  the  rank  and  file  of  druggists  through- 
out the  city,  and  no  one  seems  now  to  be  very  much 
in  fear  of  further  outbreaks.  The  Riker-Jaynes 
people  believe  in  getting  good  prices,  and  they  are 
not  feared  as  a  disturbing  factor. 


A  MEETING  AT  THE  COLLEGE. 

Much  to  my  pleasure,  the  annual  meeting  of  the 
Boston  Association  of  Retail  Druggists  was  held ' 
while  I  was  in  the  city — at  the  Massachusetts  Col- 
lege of  Pharmacy.  Mr.  Ernst,  whom  I  had  seen 
a  few  evenings  before  in  Mr.  Finneran's  privaite 
office  in  the  Paddock  Building  on  Tremont  Street, 
when  the  Auditing  Committee  of  the  B.  A.  R.  D. 
was  holding  a  session,  suggested  that  I  attend  the 
meeting,  and  I  was  very  glad  to  do  so.  When  I 
reached  the  College  oh  this  particular  Wednesday 
afternoon,  the  first  man  whom  I  saw  as  I  entered 
the  building  was  J.  G.  Godding,  an  A,  Ph.  A.  ac- 
quaintance of  several  years  standing.  Mr.  Godding 
was  kind  enough  to  show  me  through  the  College 
and  to  point  out  collections  and  books  of  particular 
interest.  Among  other  things,  he  called  my  atten- 
tion to  a  brass  plate  which,  occupying  a  prominent 
position  in  the  main  hallway,  recorded  the  hand- 
some fund  bequeathed  to  the  College  by  Mrs.  War- 
ren B.  Potter,  wife  of  the  man  who  made  a  fortune 
in  the  manufacture  of  the  Cuticura  remedies — a 
fund  amounting  to  nearly  $200,000!     As  soon  as 


proper  arrangements  can  be  made  with  a  good  art- 
ist, this  plate  will  give  way  to  a  modeled  bust, 
containing  an  inscription  suitable  to  the  occasion. 
Mr.  Godding,  as  the  treasurer  of  the  College,  has 
charge  of  the  Potter  fund,  and  the  money  has  been 
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properly  invested  so  that  it  will  yield  the  institution 
a  handsome  income. 

The  annual  meeting  of  the  B.  A.  R.  D.  was  held 
in  the  large  lecture  room  on  the  first  floor  of  the 
College,  and  here  I  was  glad  to  see  and  to  meet 
some  of  the  prominent  Boston  pharmacists  whose 
acquaintance  I  had  not  previously  made  at  conven- 
tions of  the  N.  A.  R.  D.  and  the  A.  Ph.  A.  Prof. 
E.  H,  La  Pierre  was  of  course  chairman  of  the 
meeting  in  his  capacity  as  president  of  the  asso- 
ciation, and  Mr.  Davis  was  the  secretary.  Later  in 
the  meeting,  when  officers  were  chosen  for  the  en- 
suing year,  Messrs,  La  Pierre  and  Davis  were  re- 
elected. Mr.  Godding,  who  had  for  two  or  three 
years  been  treasurer'  of  the  B.  A.  R.  D.  in  addition 
to  his  duties  of  many  years  standing  as  treasurer 
of  the  College,  refused  a  reelection,  and  Lyman  W. 
Griffin  was  chosen  unanimously  in  his  place. 
Among  those  who  took  the  floor  during  the  meeting 
were  F.  F.  Ernst,  J.  F.  Finneran,  W.  F.  Sawyer, 
I.  P.  Gammon,  and  W.  D.  Wheeler.  As  chairman. 
Professor  La  Pierre  makes  a  rather  unique  impres- 
sion of  a  man  who  is  very  quiet,  low-voiced,  pa- 
tient, and  yet  who,  without  seeming  at  all  to  do  so, 
keeps  a  close  watch  of  every  development  on  the 
floor  and  puts  his  hand  skilfully  to  the  wheel  when 
it  is  necessary  to  do  so. 

THE   SHEPPARD   PHARMACY, 

Reference  to  my  visit  to  the  MassacKusetts  Col- 
lege of  Pharmacy  inevitably  recalls  the  personality 
of  S,  A.  D.  Sheppard — a  man  who  has  done  much 
for  the  College,  for  Boston  pharmacy  in  general. 


and  for  American  pharmacy  at  large.  It  was  Mr. 
Sheppard,  indeed,  who  induced  Mr,  and  Mrs.  Pot- 
ter to  bequeath  the  handsome  fund  to  the  Massa- 
.  chusetts  College  to  which  reference  has  already 
been  made.    The  Sheppard  store  is  situated  at  the 


The  Sbrppard  pharmacy  it  the  ci 


Hcnrr  Thornton.  Boston  mtniKcr  o(  Parke,  DaVfi  £  CK 

comer  of  Washington  and  Dover  Streets,  where  it 
was  established  by  Mr.  Sheppard  forty  years  ago 
this  very  month.  For  upwards  of  a  decade,  how- 
ever, Mr,  Sheppard  has  left  the  active  management 
of  the  business  to  his  partner,  Mr.  Henry  Thacher, 
and  his  winters  are  now  spent  at  Pinehurst  in 
North  Carolina.  He  was  of  course  not  in  Boston 
during  my  stay,  but  I  visited  the  pharmacy  and  had 
a  very  pleasant  chat  with  Mr.  Thacher.  An  inte- 
rior view  of  the  Sheppard  pharmacy  is  shown  in 
one  of  our  reproductions. 

THE  BOSTON  DRUG  JOURNALS. 

Nor  could  \,  as  a  pharmaceutical  journalist,  visit 
Boston  without  calling  at  the  editorial  offices  of  our 
two  contemporaries  in  that  city — The  Apothecary 
and  The  Spatula.  The  Apothecary  is  located  down 
on  High  Street.  I  found  Mr.  Hagar  very  com- 
posedly reading  proofs  amid  the  awful  din  and  the 
frequent  shouting  which  are  so  characteristic  of  a 
printing-room,  but  he  took  me  up  to  his  editorial 
office  on  the  floor  above,  and  there  we  had  a  very 
pleasant  conference  over  things  journalistic  and 
pharmaceutical.    Mr.  Fox,  the  publisher  and  editor 
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of  The  Spatula,  has  his  office  and  printing-room  in 
the  Sudbury  Building  on  Sudbury  Street,  and 
among  other  things  I  was  pleased  to  see  an  edition 
of  the  bright  little  Spatula  running  through  the 
press.  Mr,  Fox  is  a  rather  versatile  man,  and  thus 
it  happens  that  he  publishes  a  religious  paper  and 
a  trade  journal  in  addition  to  a  pharmaceutical 
magazine. 

Many  other  men  and  many  other  places  of  phar- 
maceutical interest  I  was  able  to  visit  while  in  Bos- 
ton.   Mr.  Henry  Thornton,  manager  of  the  Boston 


branch  of  Parke,  Davis  &  Co.,  I  found  entrenched 
at  46  Comhill  Place.  His  shadow  had  not  grown  • 
thinner,  nor  had  his  capacity  to  make  friends  and 
sell  large  orders  suffered  any  diminution.  Mr.  E. 
L.  Patch,  an  old  A.  Ph.  A.  acquaintance,  I  visited 
at  the  headquarters  of  the  E.  L.  Patch  Co.  on 
Broad  Street — and  I  should  like  to  go  on  and 
speak  of  much  else  that  interested  me  during  my 
week  or  ten  days  in  Boston.  But  I  must  stop  some- 
where, and  I  suppose  the  only  way  to  stop  is  to 
do  it. 


AN  ATTRACTIVE  EASTER  DISPLAY. 


The  display  shown  in  the  accompanying  engrav- 
ing was  gotten  up  last  year  by  J.  D.  Hogg,  the 
druggist  in  Detroit  whose  store  is  at  1381  Jefferson 
Avenue.  Mr.  Hogg  is  located  not  far  from  the 
entrance  to  Belle  Isle,  Detroit's  leading  park,  and 
hundreds  of  people  pass  his  windows  daily.     This 


interest.  The  contented  hen  clucked  all  day  long; 
the  chicks  ran  about  hither  and  yon;  and  the  rab- 
bits glided  about  and  curiously  poked  their  noses 
in  the  straw  in  a  characteristic  manner. 

The  only  article  advertised  in  the  window  was 
Fleck's  Egg  Dyes.    An  assortment  of  the  dyes  was 


Easter   exhibition    proved    a   very   attractive    one. 
Crowds  gathered  about  it. 

As  will  be  seen  more  or  less  clearly  from  the 
engraving,  the  window  comprised  a  hen  with  a 
brood  of  chicks  on  the  one  hand,  and  a  number  of 
live  rabbits  on  the  other.  It  was  a  happy  family 
that  could  scarcely  fail  to  attract  and  chain  the 


shown  on  a  wooden  box  in  the  rear  center  of  the 
window,  while  more  of  them  were  exhibited  in  the 
lower  right-hand  comer.  A  couple  of  small  mor- 
tars were  used  for  the  rabbits  to  eat  out  of,  while 
the  chickens  were  provided  with  suitable  pabulum 
in  a  tin  dish  on  the  other  side.  The  window  floor 
was  covered  with  straw  and  coarse  sawdust. 
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THE  WISE  DRUGGIST  WHO  LIVED  HIGH. 


He   Did    (or  a   While  — He    Spent    Money    Like    Water  — He    had    a 

Awahenlnj  Came  and  It  was  a  Severe   One-'AII  of  which  I 
DrDtf-«torc  Fable  loientonaly  Told.* 


Olorlons   Time- 


There  was  once  a  Wise  Druggist  who  thought 
Modem  Methods  for  Keeping  Tab  on  your  busi- 
ness were  all  Tommyrot.  They  involved  a  waste 
of  time  which  a  Busy  and  Successful  druggist 
couldn't  afford  to  lose.  If  he  made  money,  why, 
then,  he  made  it,  didn't  he?  And  if  he  made  it  he 
had  it,  and  if  he  had  it  he  could  spend  it,  and  if 
he  spent  it  he  was  Getting  Something  out  of  Life. 
If  he  didn't  make  it  he  didn't  have  it — ^that's  all ! 

This  certainly  sounded  like  Flawless  Logic.  It 
ought  to  have  made  the  druggist  Professor  of 
Philosophy  in  one  of  John  Rockefeller's  half  dozen 
or  so  universities. 

Well,  he  had  a  chance  to  buy  a  well-stocked 
store,  and  one  of  his  Wife's  Relatives  put  up  the 
Stuff  for  it.  It  was  on  a  street  where  the  Nobs 
lived  and  the  expenses  were  a  little  stiff.  But  the 
trade  was  good  and  the  Wise  and  Sapient  Druggist 
started  in  to  Make  Money.  Of  course  he  was 
going  to  spend  it,  too,  for  he  was  tired  of  wearing 
patched  trousers  and  sitting  in  Nigger  Heaven 
every  time  he  took  his  family  to  the  show. 

The  money  came  in  and  the  money  went  out. 
Trade  was  brisk,  and  at  last  he  was  Striking  his 
Gait.  The  Moon  hung  high  Jn  the  Heavens  above, 
and  the  Sun  was  Bright  all  the  time. 

Mrs.  Druggist  began  to  Put  on  Airs.  There 
were  no  more  $2,98  last-year  marked-down  hats 
for  hers.  She  got  a  little  Ahead  instead  of  Behind 
the  style  and  she  paid  $18  per.  When  she  wanted 
anything  she  walked  into  the  store  and  TaK)ed  the 
Cash  Drawer. 

The  Kids  had  outfits  equal  to  the  others  in  the 
neighborhood.  Why  not?  If  you  made  money 
why  couldn't  you  spend  it?  "Don't  be  a  Tight 
Wad"  was  one  of  this  druggist's  wise  principles. 
For  the  first  time  in  his  experience  he  was  going 
to  Loosen  up  and  be  Somebody, 

The  druggist  kept  no  account  of  the  money  he 
withdrew  from  the  business,  and  Sarah  left  no  slip 
in  the  drawer  when  she  walked  off  with  a  Few 


•From  Modem  Pharmacy. 


Bills.  The  Lucre  was  there  to  spend,  wasn't  it? 
And  if  you  were  going  to  spend  it  what's  the  use 
of  bothering  to  Keep  a  record  of  it? 

The  druggist  didn't  know  what  his  expenses 
were,  nor  what  his  profits  actually  amounted  to. 
He  had  no  figures  to  show  whether  he  was  really 
making  or  losing  money,  but  what's  the  use  of 
bothersome  figures  when  you  have  the  Cold  Cash? 
Isn't  that  proof  enough? 

More  Flawless  Logic! 

Well,  this  Hot  Pace  was  Kept  up  for  a  happy 
year  or  two.  No  inventory  was  taken — it  would 
have  been  a  waste  of  time,  and  the  time  couldn't 
be  spared.  The  druggist  was  too  busy  Enjoying 
Himself. 

But  things  began  to  Look  Different.  Purchases 
of  stock  grew  heavier  for  some  strange  reason  and 
they  drained  the  cash  drawer  to  the  Limit  Soon 
there  wasn't  enough  to  pay  off  the  boys  every  Sat- 
urday night.  Sarah  and  the  Kids  had  to  put  off 
buying  some  New  Duds  from  week  to  week,  and 
finally  the  grocer  had  to  be  Argued  off  the  Prem- 
ises. 

What  the  Dickens  was  the  Matter? 

Trade  was  still  good,  and  Why  on  Earth  didn't 
the  cash  drawer  yield  its  accustomed  surplus? 

The  druggist  was  mystified,  but  not  for  long. 
The  Rich  Relative  died  who  had  furnished  the  cap- 
ital, and  the  Trust  Company,  in  settling  up  her 
affairs,  asked  Mr,  Druggist  why  he  didn't  continue 
his  payments  of  interest.  Trust  companies  are 
Heartless  Corporations  anyway,  and  finally  this  one 
insisted  on  Looking  into  Things  with  uncomfort- 
able thoroughness. 

A  man  was  sent  to  examine  the  books  and  to 
have  an  inventory  taken.  He  found  from  the  in- 
ventory that  the  stock  had  decreased  from  about 
$8000  to  less  than  $4000.  The  mystery  was  solved. 
This  wise  druggist  had  been  Gnawing  Away  at  his 
Capital  without  knowing  it.  He  had  been  selling 
goods  and  spending  the  money  on  his  family  in- 
stead of  replacing  the  stock. 
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A  few  simple  business  records  would  have  shown 
him  that  he  was  really  making  very  little  money, 
and  they  would  have  Put  him  Wise  so  that  he  could 
have  Gotten  Busy  and  improved  things  all  along 
the  line.  An  inventory  would  have  told  him  why 
he  had  so  much  Ready  Cash  on  hand  during  the 
first  year. 


Did  he  profit  from  the  lesson?  Alas,  the  world 
will  never  know.  The  Soulless  Trust  Company 
fired  him  out  and  he  took  to  the  Long  Grass.  At 
last  accounts  he  was  clerking  at  $11  per,  and  Sarah 
and  the  girls  were  making  their  own  clothes  and 
washing  their  own  dishes. 

Mdral :    It's  easier  to  go  down  hill  than  up. 


SOME  BOARD  QUESTIONS  ANSWERED. 

An  ExamlaatlOB  Paper  Reccatly  Usad  by  tha  Ohio  Board  of  Pliamacy  Is  S«l«Gt«d.  and  Rcpitu 
Preparad  for  tha  Benafll  of  Oarlu  and  Othara  Who  Hay  Find  the  iBtormaUon  Halpfnl. 
Compiled  by  JOHN  HELFHAN. 

(Conlintud  tram  fait  6t  of  tht  February  Bulletin  J 


PHARMACY. 

1.  When  iodides  assume  a  dark  color,  what  is  in- 
dicated? Should  they  be  dispensed?  Give  reason 
for  your  answer. 

The  liberation  of  free  iodine  is  indicated.  They 
should  not  be  dispensed.    Free  iodine  is  poisonous. 

8.  How  would  you  recognize  a  good  specimen  of 
ammonium  carbonate? 

I  should  recognize  a  good  specimen  of  ammonium 
carbonate  by  the  white,  hard  lumps  and  the  odor  of 
ammonia. 

3.  Name  a  tincture  that  gelatinizes  by  age,  and 
state  how  this  can  be  partly  overcome. 

Tincture  of  kino  gelatinizes  with  age.  This  can 
be  overcome  by  making  the  tincture  with  heat  as 
indicated  in  the  Pharmacopoeia. 

4.  How  is  official  soap  liniment  prepared  and 
what  form  of  soap  is  used  ? 

Soap  liniment  is  prepared  from  soap,  dried  and 
granulated,  camphor,  oil  of  rosemary,  alcohol,  and 
water.  The  soap  is  added  to  two  hundred  cubic  cen- 
timeters of  boiling  water,  and  the  mixture  is  heated 
on  a  water-bath  until  a  clear,  gelatinous  mass  results. 
This  is  mixed  while  yet  warm  with  most  of  the  alco- 
hol, and  stirred  until  solution  is  effected.  The  cam- 
phor and  oil  of  rosemary  are  dissolved  in  the  rest  of 
the  alcohol  by  agitation  in  a  bottle;  this  solution  is 
added  to  the  warm  soap  mixture ;  the  whole  is  mixed 
thoroughly,  and,  if  necessary,  enough  water  is  added 
to  make  the  product  measure  1000  Cc.  The  liniment 
is  then  set  aside  in  a  cool  place  for  twenty-four 
hours,  and  finally  filtered. 

5.-  State  the  percentage  of  iodine  in  liquor  iodi 


compositus.    What  salt  is  used  in  the  solution,  and 
why? 

There  is  5  per  cent  of  iodine  in  liquor  iodi  com- 
positus. The  potassium  iodide  makes  possible  the 
solution  of  the  iodine. 

6.  How  would  you  clean  a  mortar  soiled  by  (o) 
resin,  (6)  balsam  fir,  (c)  oil  of  tar,  and  (d)  iodo- 
form? 

To  clean  a  mortar  remove  mechanically  as  much 
of  the  adhering  substance  as  possible.  Then  for  a 
resin  use  alcohol ;  for  balsam  fir,  apply  heat  to  soften 
the  substance  and  remove  it  with  alcohol ;  for  oil  of 
tar  use  alcohol ;  for  iodoform  proceed  as  follows : 
Rub  out  the  container  with  sawdust."  Then  wash  it 
with  hot  water  and  soap.  Lastly  rub  the  utensil  with 
flaxseed  meal.  Wash  off  the  meal  with  water.  On 
drying  there  will  be  no  odor  of  iodoform. 

7.  What  is  spirit  of  mindererus  ?  Into  what  offi- 
cial preparation  does  it  enter? 

Spirit  of  mindererus  is  the  U.  S.  P.  solution  of 
ammonium  acetate.  It  enters  into  the  official  solu- 
tion of  iron  and  ammonium  acetate. 

8.  Give  the  composition  of  the  following:  (o) 
Citrine  ointment;  (&)  hive  syrup. 

Citrine  ointment  is  made  from  the  following  in- 
gredients :  mercury,  nitric  acid,  and  lard,  free  from 
water. 

Hive  syrup  is  compound  syrup  of  squill  composed 
of  the  fluidextracts  of  squill  and  senega,  antimony 
and  potassium  tartrate,  sugar,  and  water.  Purified 
talc  is  used  as  a  filtering  agent. 

9.  Name  a  pill  excipient  for  oxidizable,  inert,  and 
liquid  substances,  and  tell  how  pills  are  made  of  uni- 
form size. 
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An  excipient  for  an  oxidizable  substance  would  be 
equal  parts  of  tragacanth  and  althaea.  Glycyrrhiza 
and  acacia  are  also  used  for  this  purpose.  If  neces- 
sary, add  water  to  form  a  mass.  The  pills  are  made 
of  uniform  size  by  rolling  the  mass  into  a  cylinder 
and  then  dividing  it  into  equal  parts  according  to 
the  rule  on  the  tile. 

10.  You  receive  a  prescription  containing  calomel 
4  grains,  antipyrin  20  grains.  Mix,  divide  into  four 
powders.  For  headache.  Would  you  dispense  the 
a:bove?    Give  reason  for  your  answer. 

I  would  not  dispense  a  prescription  of  calomel  and 
antipyrin  for  headache.  In  the  presence  of  moisture 
they  react,  forming  injurious  compounds. 

11.  Translate  the  following  terms :  (a)  Dieb.  alt., 
(6)  haust,  (c)  aq.  ferv.,  (d)  bis  die. 

Dieb.  alt.,  every  other  day;  haust,  a  draught; 
aqua  fervens,  hot  water;  bis  die,  twice  a  day. 

12.  What  is  the  percentage  of  morphine  in  Tully's 
powder,  and  of  opium  in  Dover's  powder? 

The  percentage  of  morphine  sulphate  in  Tully's 
powder  is  IJ^  per  cent,  and  of  opium  in  Dover's 
powder  10  per  cent. 

13.  Describe  a  retort  still  and  condenser,  either  by 
words  or  diagram. 

A  retort  still  consists  essentially  of  a  bulb  and  a 
beak  or  tubulature,  which  serves  as  a  condenser. 

14.  What  is  the  general  formula  for  tinctures  of 
fresh  herbs? 

Tinctures  of  fresh  herbs,  when  not  otherwise  di- 
rected, are  prepared  according  to  the  following 
formula : 

The  fresh  herb,  cut,  bruised,  or 

cntshed 500  Gm. 

Alcohol 1000  Cc. 

Macerate  the  herb  with  the  alcohol  in  a  closed  vessel  in  a 
moderately  warm  place  during  fourteen  days,  with  occasional 
stirring;  then  express  the  liquid  thoroughly  and  filter  it 
through  paper. 

15.  How  is  syrup  of  hydriodic  acid  prepared,  and 
how  should  it  be  kept? 

Syrup  of  hydriodic  acid  is  prepared  by  mixing 
100  grammes  of  diluted  hydriodic  acid  with  300 
grammes  of  water  and  600  grammes  of  syrup.  It 
should  be  kept  away  from  the  light. 

16.  How  is  solution  of  ferric  chloride  prepared, 
and  in  what  official  preparation  does  it  enter? 

Solution  of  ferric  chloride  is  made  as  follows: 
Introduce  the  iron  wire  into  a  large  flask,  pour  upon 
it  the  hydrochloric  acid  and  water,  heat  the  mixture 


on  the  water-bath  for  over  an  hour  until  efferves- 
cence ceases ;  then  boil  the  liquid,  filter  it,  and  having 
rinsed  all  the  residue  with  hot  distilled  water  pass 
the  washings  through  the  filter.-  Add  the  remaining 
hydrochloric  acid  and  pour  the  mixture  slowly  into 
the  weighed  quantity  of  nitric  acid  in  a  large  porce- 
lain vessel,  and  warm  gently.  Drive  off  the  excess 
of  nitric  acid  by  heating  on  a  sand-bath,  stirring  oc- 
casionally. If  the  solution  has  acquired  a  black 
color,  continue  the  addition  of  nitric  acid,  drop  by 
drop,  until  red  fumes  are  no  longer  evolved  and  the 
solution  assumes  a  clear,  reddish-brown  color. 
Finally  add  the  rest  of  the  hydrochloric  acid  and 
water. 

Solution  of  ferric  chloride  enters  into  the  prepara- 
tion of  tincture  of  ferric  chloride. 

17.  How  many  grains  does  one  liter  of  sulphuric 
acid,  U.  S.  P.,  weigh? 

One  liter  of  sulphuric  acid,  U.  S.  P.  (sp.  gr. 
1.826),  weighs  1.826X1000X15.4=28,120  grains. 

18.  Give  the  natural  source  of  benzoic  acid,  and 
state  how  it  is  obtained  from  this  source. 

Benzoic  acid  is  obtained  from  benzoin  by  sublima- 
tion. 

19.  State  how  liquor  chlori  compositus  is  pre- 
pared. What  amount  of  active  constituent  does  it 
contain  ? 

Chlorine  water  contains  0.4  per  cent  of  chlorine. 
To  make  it,  add  the  hydrochloric  acid  and  water  to 
potassium  chlorate  contained  in  a  flask.  Insert  in 
the  flask  a  stopper  perforated  to  admit  a  funnel  of 
the  capacity  of  about  100  Cc.  containing  about  10 
grammes  of  purified  cotton  well  wetted  with  cold 
water;  place  the  flask  on  a  water-bath  containing 
boiling  water,  for  two  or  three  minutes;  when  the 
flask  is  completely  filled  with  a  greenish-yellow  gas 
remove  it  from  the  bath  and  add  cold  distilled  water 
through  the  cotton  in  the  funnel  in  two  separate  por- 
tions. After  the  addition  of  each  portion  stop  the 
flask  securely,  invert,  and  thoroughly  agitate  the 
contents.  The  solution  should  be  freshly  made  when 
wanted. 

20.  Name  three  official  ointments  in  which  benzo- 
inated  lard  is  used  as  a  base,  and  state  why  it  is  used. 

Benzoinated  lard  enters  into  the  preparation  of 
sulphur  ointment,  zinc  oxide  ointment,  and  mercu- 
rial ointment.  It  is  used  because  it  is  readily  ab- 
sorbed by  the  skin  and  makes  a  smooth  ointment 
which  does  not  turn  rancid. 


(_To  be  contiHued.) 
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AN  ARTISTIC  EASTER  WINDOW. 


A  single  glance  at  the  accompanying  window 
display  will  convey  to  the  observer  a  most  accept- 
able Easter  greeting.  The  floral  effect  is  one  of 
simple  beauty  quite  characteristic  of  the  season. 

This  display  comes  from  H.  M.  Curry,  of  Ells- 
worth,   Kansas.      The  background  consists   of  a 


strip  of  white  crepe  paper  held  in  place  with  muci- 
lage and  gold  passe-partout  braid.  The  cross  seen 
in  the  center  of  the  display  is  of  gilded  cardboard. 
The  shelves  on  either  side  of  the  window  are 
covered  with  lavender  tissue.  Over  the  long  shelf 
in  the  center  is  spread  white  crepe  tissue  decorated 


wooden  frame  covered  with  wall-paper  at  the  top 
and  hung  with  pleated  white  cheese-cloth  below. 
The  "Easter  Greeting"  design  is  a  scroll  cut  out  of 
white  cardboard  and  mounted  on  a  sheet  of  purple 
crepe  tissue.  The  lettering  is  done  in  purple  and 
gold.     Around  the  edge  of  the  purple  tissue  is  a 


with  violets.  Across  the  top  of  the  window  runs 
a  string  of  green  moss  grass.  Artificial  lilies  are 
used  to  heighten  the  effect. 

Perfumes  in  purple  and  gold  packages  are  fea- 
tured. The  floor  of  the  window  is  white.  There 
are  two  placards  advertising  a  popular  perfume. 


THE  TONICS  USED  IN  SPRING. 


By  HABMON  D.  WILSON. 

[Pnm  "Tnnhlaf  ol  a  Wotri*d  lUo.' 


In  the  spring  the  druggist's  fancy 

Ijghtly  turns  to  thoughts  of  dope 
That  will  make  the  blood-corpuscles 

Hustle  forward  on  the  lope ; 
And  he  tills  his  big  show  windows 

With  a  lot  of  sassafras, 
And  a  pile  of  other  plunder 

Of  rejuvenating  class. 
Then  in  big  wood -letter  posters 

He  begins  to  advertise; 
Starts  the  pump  on  hot-air  stories; 

Tells  the  people  if  they're  wise 


They  will  hasten  to  his  drug  shop, 

Trade  their  money  for  his  dope, 
And  by  using  it  find  pleasure. 

Health  and  happiness  and  hope. 
And  the  people  they  believe  him — 

They  believe  his  drug-store  signs; 
And  they  fly  to  him  with  dollars, 

And  they  rush  to  him  with  dimes. 
And  a-counting  up  his  profits 

You  can  hear  the  drug  man  sing; 
'There  is   nothing  brings  the  lucre 

Like  the  tonics  used  in  spring. "_,^ 
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DOLLAR  IDEAS. 


A   NEW  CARBOY  SIPHON. 

Chas.  H.  Yexter,  Perkasie,  Pa.:  I  herewith 
submit  a  photograph  of  an  apparatus  for  the  emp- 
tying of  large  carboys  of  ammonia  or  the  strong 
acids.  The  idea  may  not  be  a  new  one  to  some  read- 
ers, although  it  is  to  me.  The  principle  involved  is 
the  well  known  law  of  hydrostatics. 

The  total  cost  of  the  apparatus,  which  any  drug- 
gist can  make  for  himself,  does  not  exceed  50  cents, 
and  consists  of  a  bicycle  pump,  a  one-piece,  rapid- 


Start  the  flow  by  attaching  the  pump,  by  means 
of  the  two  short  pieces  with  the  valve  between 
them,  to  the  glass  tube  which  is  inserted  J4  inch 
through  the  other  opening  in  the  stopper.  Then 
start  the  pump  going.  The  valve  will  prevent  the 
return  of  the  air  from  the  carboy,  thus  forcing  the 
liquid  through  the  only  available  opening  into  the 
receiver. 

The  pump  may  then-  be  removed,  allowing  the 
long  tube  to  act  merely  as  a  siphon,  or  may  be  left 
in  place  and  the  liquid  run  out  under  pressure.  To 
stop  the  flow,  remove  the  pump,  thereby  releasing 
the  pressure,  and  raise  the  outer  end  of  the  long 
tube  to  run  the  liquid  in  it  back  into  the  carboy,  or 
if  several  small  bottles  are  to  be  filled,  check  the 
flow  by  means  of  a  pinch-cock  temporarily.  When 
the  work  is  finished,  remove  the  apparatus  from 
the  carboy,  as  rubber  is  aflfected  by  long  contact 
with  the  strong  acids  or  ammonia.  The  time  re- 
quired to  start  the  flow  in  a  carboy,  nearly  empty, 
does  not  exceed  thirty  seconds. 

The  writer  once  lost  a  leg  (of  the  trousers  only) 
by  mishandling  a  large  carboy  of  sulphuric  acid. 
This  contrivance  may  assist  others  in  avoiding  a 
similar  calamity.  The  apparatus  which  I  suggest 
costs  less  than  a  rocker  frame.  It  is  more  compact 
and  involves  less  labor. 


PREPARING  PACKAGES  FOR  DELIVERY. 

/.  P.  Shores,  Talladega,  Alabama:  Anything 
that  will  bring  order  out  of  confusion  merits  our 
special  attention.  A  druggist  has  so  many  details 
to  look  after  that  any  plan  which  makes  for  system 
In  the  store  appeals  to  him  at  once.  Here  is  an 
idea  which  I  have  found  very  serviceable  in  pre- 
paring packages  for  delivery.     It  is  simply  a  box 


flow  syringe  tubing,  a  large  rubber  stopper  per- 
forated with  two  holes,  a  piece  of  glass  tubing, 
two  short  pieces  of  rubber  tubing,  and  a  valve  from 
a  discarded  atomizer  bulb. 

Construct  the  apparatus  as  shown  in  the  photo- 
graph. To  use  it,  place  the  rubber  stopper  firmly 
in  the  neck  of  the  carboy  to  prevent  the  escape  of 
air,  allowing  one  end  of  the  rapid-flow  tubing  to 
extend  through  one  opening  of  the  stopper  to  the 
bottom  of  the  carboy  while  the  other  end  protrudes 
into  the  receptacle  for  the  liquid. 


33 


[express   1     iMq/t-   )      fCflLL  PQfl]     t DELIVER] 


containing  four  compartments.  Obviously  the 
front  board  should  be  lower  than  the  back  one.  As 
fast  as  the  packages  are  wrapped,  deposit  them  in 
the  proper  places.  The  sections  are  labeled  respect- 
ively "express,"  "mail,"  "call  for,"  and  "deliver." 
Such  a  receptacle  prevents  packages  from  lying 
strewn  about  a  store,  where  they  cannot  be  found 
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when  wanted.  It  enables  you  to  locate  goods 
promptly,  the  moment  the  customer  calls,  or  when 
the  messenger  is  ready  to  go  out. 


BREAKING   STRING  WITH    THE    FINGERS. 

E.  L.  Cheeseman,  Ithaca,  N.  Y.:  After  tying  a 
package,  to  break  the  string  quickly  and  neatly  is 
an  art.  I  have  used  the  following  simple  method 
for  several  years:  Let  the  package  He  on  the 
counter;  take  the  string  in  your  right  hand,  and 
wind  the  free  segments  around  the  forefinger  of 


the  left  hand  as  shown  in  Fig.  1.  With  a  slight 
turn  of  the  finger,  as  in  Fig,  2,  form  a  loop  like 
Fig.  3,  close  the  thumb  tightly  on  the  loop  and 
give  a  quick  jerk  with  the  right  hand.  The  string 
will  break  at  the  loop.  After  a  little  practice  one 
can  sever  the  strongest  cord  with  ease.  The  loop, 
acting  like  a  knife,  fairly  cuts  the  string. 


PREVENTING 


THE      FAUCET 
SPLASHING. 


WATER     FROM 


C.  R.  Middleton,  New  Hope,  Pa.:  The  device 
consists  of  a  piece  of  sheet  iron  12  by  10  inches 
nailed  to  a  block  of  wood  3  by  4  by  6  inches.  Both 
parts  are  painted  with  roofing  paint  to  prevent  the 
iron  from  rustii^  and  to  make  the  wood  impervious. 
Place  this  device  in  the  sink  8  or  10  inches  from  the 


spot  where  the  water  from  the  faucet  strikes  the 
bottom  of  the  sink  and  it  will  prevent  the  water  from 
splashing  on  the  clothing.  This  is  desirable  because 
the  wet  surface  takes  up  dust,  causing  spots  on  the 
front  of  the  coat,  vest  and  pants  of  the  druggist. 
I  have  used  this  device  for  some  time  with  great 
satisfaction.  It  may  be  removed  from  the  sink 
easily  when  more  room  is  wanted. 

[Note  by  the  Editok.— A  piece  of  rubber  tubing  extend- 
ing from  the  mouth  of  the  faucet  to  within  five  inches  of 
the  bottom  of  the  sink  will  also  prevent  splashing.] 


USING  ACACIA  AS  AN  EMULSIFYING  AGENT. 

H.  F.  Emerson,  Cincinnati,  Ohio:  Where  you 
wish  to  incorporate  an  oil  or  salt  in  syrup  of  acacia, 
rub  them  up  first  with  the  dry  acacia.  Then  add 
the  syrup.  This  ts  much  quicker  than  making  a 
fresh  syrup  of  acacia  for  the  prescription  every 
time. 


DISPOSING  OF  CORNS  AND  OTHER  TROUBLES. 

Crawford  T.  Ruff,  Montgomery,  Alabama:  The 
best  remedy  I  have  ever  found  for  hard  corns,  warts, 
callous  spots  and  the  like  is  a  saturated  solution  of 
salicylic  acid  in  alcohol.  It  should  be  carefully 
applied  with  a  camel's-hair  pencil  to  the  com  or 
other  growth  which  it  is  desired  to  remove. 


A  WALL  DEVICE  FOR  DISPLAYING  POST-CARDS. 

C.  E.  Frost,  Wapello,  Iowa:  Take  eight  strips  of 
six-inch  wrapping  paper  five  feet  long  and  cut  slits 
in  them  so  they  will  hold  the  cards  as  do  the  pages 
of  a  post-card  album.  This  will  show  from  90  to 
125  cards  according  to  the  way  they  are  displayed. 

[MoTK  BY  THE  EDITOR. — The  foregoing  suggestion  strikes 
us  as  being  a  good  one,  although  it  would  seem  that  some 
more  ornamental  background  than  wrapping  paper  could 
be  selected  for  the  purpose.] 


REMOVING     METHYLENE     BLUE     FROM     THE 
HANDS. 

C.  A.  Sieplein,  Cleveland,  Ohio:  In  working  with 
methylene  blue  my  hands  become  stained.  To  re- 
move the  dye,  I  rub  some  French  chalk  or  talcum 
powder  over  them,  being  careful  to  cover  any  area 
of  the  skin  where  the  blue  color  is  visible.  Then  I 
wash  my  hands  in  water  and  the  dye  comes  off 
easily.  This  method  is  also  useful  in  removing 
charcoal  and  many  other  stains  from  the  skin. 
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LETTERS. 


FOUR  PRACTICAL  SUGGESTIONS. 

To  the  Editor : 

I  have  been  reading  the  department  of  Dollar 
Ideas  with  a  good  deal  of  interest,  and  I  desire  to 
offer  further  suggestions  regarding  some  of  the 
methods  and  processes  which  have  been  touched 
upon  in  that  department  during  recent  months: 

HOW   TO   HANDLE   MERCURY. 

I  consider  the  pipette  the  most  practical  method 
of  handling  mercury,  not  only  for  the  minuteness 
of  the  amount  that  may  be  delivered  but  by  being 
able  to  direct  or  carry  it  about  at  pleasure.  The 
air  pressure  may  be  easily  controlled  with  the 
finger. 

REMOVING  THE  ODOR  OF  IODOFORM. 

Iodoform  and  its  odor  may  be  removed  from 
utensils  by  the  use  of  either  sodium  or  potassium 
hydroxide,  followed  with  alcohol.  For  the  hands, 
a  tannic  acid  paste  as  suggested  by  Dr.  J.  J.  Ste- 
phenson on  page  516  of  the  December  issue  Is  very 
good, 

PERMANENT  SOAP  LINIMENT. 

Use  U.  S.  p.  amounts  of  soap,  camphor,  and  oil 
of  rosemary.  Dissolve  the  soap  as  nearly  as  pos- 
sible in  225  Cc.  of  boiled  distilled  water,  and  when 
sufficiently  cooled  add  one-half  the  alcohol  and  agi- 
tate until  the  soap  is  dissolved.  Dissolve  the  cam- 
phor and  oil  of  rosemary  in  the  balance  of  the 
alcohol  and  add  this  to  the  soap  solution;  lastly 
add  enough  diluted  alcohol  to  make  1000  Cc.  This 
makes  a  product  that  keeps  admirably. 

CLEANING  A  GREASY  APPARATUS. 

Nothing  beats  sawdust  for  the  rough  cleaning  of 
an  apparatus:  this  may  be  followed  with  a  weak 
alkali  solution  if  necessary.  If  fresh  sawdust  be 
used  each  time,  no  washing  is  necessary.  The 
sawdust  should  be  burned  after  using,  to  avoid  any 
possibility  of  fire  from  spontaneous  combustion.  I 
have  used  this  method  in  the  laboratory  for  years, 
and  find  nothing  better. 

Oliver  V.  M.  Smith. 
(Professor  of  Pharmacy,  Highland   Park  College  of  Phar- 

Des  Moines,  Iowa. 


A  DRUG  STORE  BELOW   THE  SEA. 
To  the  Editor: 

I  enclose  a  post-card  showing  the  interior  of  a 
drug  store  69  feet  below  sea  level.  The  store  in 
question  is  the  Imperial  Pharmacy,  Imperial,  Cali- 
fornia, of  which  Mr.  H.  F.  Fuller  is  manager. 

The  "Imperial  Valley  is  located  in  the  extreme 
southeastern  corner  of  the  State,  in  the  new  county 
of  Imperial,  and  has  been  made  famous  by  reason 
of  the  great  break  made  in  the  Colorado  River 
some  two  years  ago.  There  was  then  found  in  this 
valley  the  great  Salton  Sea,  an  inland  sea  about 
30  miles  wide  at  its  widest  and  about  65  or  70 
miles  long.  The  break  was  finally  stopped  by  the 
engineering  forces  of  the  Southern  Pacific  Railway, 


but  at  a  cost  of  several  millions  of  dollars.  The 
water  is  gradually  receding,  but  it  will  require  sev- 
eral years  for  this  sea  to  disappear  by  the  rather 
slow  process  of  evaporation. 

There  are  three  other  stores  in  the  valley,  one 
being  at  Calexico,  one  at  El  Centro,  and  the  third 
at  Imperial,  All  these  are  below  the  sea  level,  but 
the  ones  at  Imperial  are  the  lowest,  and  I  think 
hold  the  record,  although  a  new  store  is  to  be 
opened  at  Brawley  in  this  same  valley,  which  will 
be  several  feet  lower  still. 

All  this  valley,  once  a  desert,  is  now  irrigated  by 
water  from  the  Colorado  River,  and  is  to^iay  one 
of  the  most  productive  sections  of  California  in  the 
line  of  general  farming. 

Mr.  Fuller  is  now  a  subscriber  to  the  Bulletin, 
and  I  send  this  card  and  make  these  few  explana- 
tory remarks  thinking  that  the  material  might 
prove  of  interest  to  Bulletin  readers,  and  that 
some  time  you  might  wish  to  utilize  it,  as  drug 
stores  "below  the  sea"  are  uncommon  in  most 
places  and  to  most  persons. 

San  Bernardino,  California.     HerBERTz-A.  AdaMSi 
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TWO   CORRECTIONS. 

To  the  Editor: 

I  beg  to  call  your  attention  to  two  things  in  the 
February  Bulletin  of  Pharmacy. 

BASHAU'S   MIXTURE. 

On  page  72  William  R.  Cobb  describes  a  method 
of  preparing  Basham's  mixture.  The  modus  oper- 
andi is  all  right,  and  it  is  the  custom  in  many 
pharmacies  to  keep  Basham's  mixture  minus  the 
tincture  of  iron  in  a  stock  bottle  and  then  to  add 
the  iron  when  the  product  is  desired.  But  do  not 
do  as  Mr.  Cobb  does  and  add  ten  minims  of  the 
tincture  of  iron  to  one  fluidounce  of  the  stock  solu- 
tion: twenty  minims  should  instead  be  added  to 
each  ounce.  Mr,  Cobb  is  evidently  not  aware  of 
the  fact  that  the  strength  of  Basham's  mixture  was 
doubled  in  the  eighth  revision  of  the  Pharmacopteia. 

LIQUOR  AMMONn  ANISATUS. 

On  page  88  of  the  February  Bulletin  you  give 
Hager's  formula  for  liquor  ammonii  anisatus  in 
response  to  the  request  of  a  correspondent.  The 
formula  you  print,  however,  is  that  of  the  German 
Pharmacopceia  of  1890.     The  last  edition  orders: 

Anethol 1 

Alcohol  24 

Aminoiiia  water  5 

These  quantities  being  parts  by  weight 

Anethol  is  the  stearopten  of  oil  anise,  and  is  used 
because  it  has  a  finer  and  purer  aroma.  It  pro- 
duces in  this  instance  a  colorless  product.  The 
alcohol  should  be  90  per  cent  by  volume,  and  the 
ammonia  water  should  contain  10  per  cent  of  am- 
monia gas.  The  stronger  water  of  ammonia  is  no 
longer  directed  to  be  employed. 

Brooklyn,  N.  Y.  OttO  RaUBENHEIMER. 

[Note  by  the  EDiTOa.-"Two  or  three  other  correspondents 
have  also  been  kind  enough  to  call  our  attention  to  the  fact 
that  the  present  fomiula  for  liquor  ammonii  anisatus  in  the 
German  Pharmacopceia  is  somewhat  different  from  that  given 
in  the  previous  edition  and  reproduced  in  Hager.  We  are 
indebted  to  tbero  for  their  courtesy.] 


A  USEFUL  PRESCRIPTION  FILE. 
To  the  Editor: 

From  time  to  time  I  have  noticed  in  the  Bul- 
letin various  methods  for  filing  prescriptions. 
Here  is  one  which  we  use  in  our  own  store : 

We  had  always  been  in  the  habit  of  filing  the 
refills  in  the  same  manner  as  we  did  the  originals 
until  the  past  year,  when  we  discontinued  the  prac- 
tice.    But  we  found  it  necessary  to  resume  our 


former  method  to  prevent  many  wearisome  hunts 
through  the  old  files  to  find  some  prescription  the 
number  of  which  had  been  lost  by  the  customer. 

We  have  used  the  Colby  prescription  file  made 
in  St.  Louis  for  a  number  of  years.  It  consists  of 
a  set  of  long  cloth  leaves  made  with  pockets  into 
which  the  folded  prescription  can  be  inserted,  leav- 
ing about  one-third  of  its  length  projecting.  Each 
pocket  holds  100  prescriptions.  After  inserting  the 
prescription  we  write  on  it  the  number,  the  date, 
the  name  of  the  patient  and  the  price.  This  is 
done  on  the  original.  On  a  refill  we  insert  a  blank 
with  a  consecutive  number  and  write  "Repeat" 
with  the  number  of  the  original.  For  example: 
"10629— Repeat  No.  8266." 

We  find  that  the  Colby  file  does  all  the  work 
that  the  various  complex  systems  of  keeping  pre- 
scriptions accomplish,  and  has  the  additional  con- 
venience that  the  desired  number  can  be  found 
almost  instantly.  Furthermore,  in  refilling  a  pre- 
scription there  is  no  book  or  wire  file  of  prescrip- 
tions to  be  manipulated.  One  handles  only  a  single 
prescription  in  refilling  an  order. 

I  know  of  only  one  other  druggist  in  the  east 
who  employs  this  file,  but  I  am  sure  of  its  useful- 
ness and  convenience.  It  is  certainly  superior  to 
the  usual  system.  E.  C.  Hanford. 

Stamford,  N.  Y, 


A  ST.  PATRICK'S  DAY  WINDOW. 

To  the  Editor: 

Last  year  our  exhibit  for  St.  Patrick's  Day  was 
remarkably  striking,  everything  being  green. 
Thirty-six  lights  were  dipped  in  green  solution. 
Green  silk  cloth  was  spread  over  the  floor  of  the 
window.  We  had  green  boxes,  novelties,  snakes, 
post-cards,  shamrock,  shamrock  vines,  and  small 
clay  pipes;  candy  boxes  covered  with  green  silk; 
two  green  flags,  5  by  1,  at  the  back  of  the  window ; 
and  fancy  green-paper  flower  baskets  suspended  in 
the  center  combined  to  make  a  very  attractive 
effect.  The  candies  were  all  green,  having  been 
made  to  order  by  a  Boston  confectioner.  The  price 
tickets  and  signs  were  green. 

The  effect  from  across  the  street  was  particu- 
larly striking,  as  the  lights  shining  in  through  the 
green  globes  caused  the  plate  glass  to  look  as 
though  it,  too,  were  green  instead  of  white.  Many 
people  had  green  parties  on  March  17;  others  gave 
birthday  parties  on  that  day.  We  had  a  big  sale 
of  the  articles,    A  write-up  aK)eared  in  the  papers, 
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and  nearly  every  one  in  the  vicinity  heard  of  that 
"Green  Window."    We  have  earned  a  big  reputa- 
tion for  original  window  displays  in  this  section. 
FitchbuTg,  Mass.  D.  Chas.  O'Connor. 


A  CORRECTION  IN  THE  FORMULA  OF  DR.  STAN- 
ISLAUS'S NON-GREASY  SKIN  CREAH. 

To  the  Editor : 

I  am  in  receipt  of  a  letter  from  Mr.  George  A. 
Bunting,  of  Baltimore,  Md,,  in  reference  to  the 
non-greasy  skin  cream,  the  formula  of  which  you 
reprinted  from  the  Apothecary  in  your  February 
issue,  Mr.  Bunting  states  that  he  has  had  no  suc- 
cess in  making  the  cream  according  to  the  formula 
and  sends  it  to  me  for  verification.  In  printing  the 
original  contribution  in  the  Apothecary,  from  which 
you  borrowed  the  formula,  an  error  crept  in.  The 
quantities  of  the  first  four  ingredients  should  have 
read  grammes  instead  of  grains  to  conform  with 
the  other  metric  quantities.  Therefore,  for  the 
benefit  of  Mr.  Bunting  and  all  others  interested  in 
my  formula  for  this  cream,  please  reprint  it  cor- 
rectly as  follows: 

Pure  stearic  acM  30  graiames. 

Cacao  butter  5  grammes. 

Sodium  carbonate   20  grammes. 

Borax 5  grammes. 

Glycerin  25  Cc. 

Water  400  Cc 

Mucilage  of  tragacanth 100  Cc. 

Place  the  ingredients  in  a  capsule  over  a  water-bath,  and 
heat  until  effervescence  ceases.  Remove  the  mixture  from  the 
heat,  and  when  it  begins  to  harden,  add  alcohol,  30  Cc,  con- 
taining the  desired  perfume  in  sufficient  quantity,  and  mix 
well.  Permit  the  preparation  to  harden.  Now  reapply  the 
heat,  beat  up  vigorously  until  the  preparation  becomes  fluffy 
and  creamy,  and  fill  into  tubes. 

This  cream  contains  neither  oil  nor  grease  and 
may  be  sold  in  collapsible  tubes. 

Philadelphia.  I.  V.  S.   STANISLAUS. 


"LIQUOR  AND  THE  DRUG  STORE." 

To  the  Editor ; 

I  wish  to  commend  your  excellent  editorial  in 
the  February  Bulletin  on  "Liquor  and  the  Drug 
Store,"  I  have  been  in  the  drug  business  in  Spring- 
field for  the  last  fifteen  years,  and  have  been  a 
regular  subscriber  and  constant  reader  of  the  Bul- 
letin OF  Pharmacy  during  that  time. 

The  temperance  movement  now  going  on  all 
over  the  country  is  no  myth.  It  is  an  actual  fact 
and  represents  a  condition  that  all  druggists  must 
consider  and  make  preparations  for.     The  sooner 


they  get  in  line  the  better.  If  they  will  not  join  in 
the  movement  and  obey  the  laws  they  are  going  to 
be  forced  to  do  so  sooner  or  later. 

Many  druggists,  and  one  might  say  the  majority 
in  some  localities,  think  it  no  crime  to  violate  the 
liquor  law  unless  they  are  found  out.  Then,  as  you 
say,  the  public  and  the  newspapers  point  to  the  one 
druggist  who  is  discovered,  assume  that  he  repre- 
sents the  entire  calling,  and  thus  do  a  lasting  harm 
and  wrong  to  pharmacy. 

Your  editorial  is  an  excellent  one,  and  the  sooner 
it  is  heeded  the  easier  will  it  be  for  those  who  are 
violating  the  law,  and  the  better  will  it  be  for  true 
pharmacy.  The  retailing  of  liquor  is  in  my  opinion 
no  part  of  the  drug  business. 

Springfield,  Mo.  J.  L.  OrMSBEE. 

HE  CRITICIZES  OUR  REPLIES  TO  QUERISTS. 

To  the  Editor; 

It  is  seldom  that  I  offer  suggestions  to  your 
journal,  but  a  few  of  the  queries  which  appeared 
in  the  Febniary  issue  have  aroused  my  interest. 

W.  E.  F.  has  had  difficulty  in  making  the  fol- 
lowing ointment: 

Ammonia  chloride  of  mercury 1  ounce. 

Balsam  of  Peru   4  drachms. 

Washed  sulphur   4  drachms, 

Vaselin,  to  make  3  ounces. 

I  suggest  that  he  make  two  ointments  of  this 
formula.  Let  him  rub  the  sulphur  fine  witli  two 
ounces  of  petrolatum  and  then  add  the  balsam  of 
Peru,  Let  him  rub  the  mercury  with  the  balance 
of  the  petrolatum  and  then  mix  the  two  ointments. 
A  fine,  smooth  product  will  result. 

H.  A.  L,  asked  for  a  formula  for  creosotal  emul- 
sion and  received  the  following  suggestion: 

Creosotal  8  drachms. 

Gum  acacia,  powdered  3  ounces. 

Oil  of  cassia  1  minim. 

Oil  of  cloves 1  minim. 

Oil  of  almonds   1  minim. 

Oil  of  lemon  2  minims. 

Glycerin   2  ounces. 

Alcohol  J4  ounce. 

Syrup  ■ 3  ounces. 

Water,  a  sufficient  quantity  to  make.  .1  pint. 
The  answer  recommends  too  much  acacia.  Three 
drachms  are  sufficient.  Two  drachms  of  creosotal 
will  readily  emulsify  with  one  ounce  of  mucilage  of 
acacia.  I  do  not  understand  the  purpose  of  the  alco- 
hol in  this  formula.  The  essential  oils  will  emulsify 
the  creosotal.  If  I  am  off,  toss  this  letter  into  the 
waste  basket.  George  jV  J'resley. 

Mil.c,  Minn.  digitized  by  GOOg  Ic 
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FROM  A  "COTTON-PATCH  NEGRO." 
To  the  Editor: 

I  find  the  curio  column  of  the  Bulletin  very 
interesting,  and  I  believe  the  enclosed  order  de- 
serves space  in  that  deirartment  of  the  journal.     It 


THE  MAGNESIUM  CITRATE  SOLUTION 
PROBLEM. 

To  the  Editor: 

An  increasing  demand  for  this  product  has  in- 
duced me  to  find  a  process  which  permits  of  quick 
preparation  and  rapid  bottlii^.  I  have  a  large 
crock,  graduated  to  hold  230  fluidounces.  I  have 
figured  out  the  amount  of  citric  acid  in  the  syrup 
of  citric  acid,  and  this  I  add  with  the  quantity  of 
acid  prescribed  in  the  U.  S.  P.,  making  in  all  35^^ 
ounces.  First  I  heat  about  one-half  of  the  required 
water  and  add  it  to  the  acid  carbonate  of  magnesia 
(1  pound)  and  spirit  of  lemon  already  placed  in 
the  crock,  and  put  over  it  a  loose  cover.  When 
eflfervescence  has  ceased  I  add  water  up  to  the 
graduation  mark.  Then  I  filter  through  purified 
talc.  When  warm,  the  product  will  filter  rapidly, 
giving  a  beautifully  clear  solution. 


In  each  bottle  I  put  2  ounces  of  simple  syrup  and 
then  fill  it  with  the  solution.  The  bicarbonate  of 
potash  is  finally  added  in  crystalline  or  tablet  form. 

Brooklyn,  N.  Y.  Wm.  F.  MORGAN. 


was  written  by  a  "cotton-patch  negro,"  and  we 
translated  it  as  follows: 

Sir,  Mr.  Drug  Master,  Sir,  I  want  a  little  bottle  of  eye- 
drops for  weak  eyes  and  one  bottle  of  carbolic  acid,  one  S 
cents'  worth  of  camphor  gwn. 

Let  me  grasp  this  occasion  to  say  that  I  like  the 
Bulletin  from  cover  to  cover  and  would  not  at- 
tempt to  do  without  it.  It  has  been  our  friend  for 
a  long  time.  W.  T.  McCij^nahan. 

England,  Arkansas. 


CLEANING    GREASY    UTENSILS. 

To  the  Editor: 

.  I  noticed  in  the  November  and  December  issues  of 
the  Bulletin  methods  for  cleaning  greasy  utensils. 
Here  is  a  procedure  which  I  follow :  I  take  an 
empty  Antikamnia  box,  make  several  perforations 
in  the  cover  and  fill  the  box  with  sodium  bicarbonate. 
Having  screwed  on  the  cover  I  take  a  supply  of 
excelsior  from  a  box  under  the  sink,  sprinkle  on  it  a 
little  of  the  sodium  bicarbonate,  add  a  dash  of  water 
from  the  faucet,  and  then  rub  the  excelsior  over  the 
utensil.  A  greasy  mortar  or  graduate  may  be 
cleaned  readily  in  this  manner.  The  sodium  bicar- 
bonate doubtless  saponifies  the  fats  in  some  measure, 
while  the  excelsior  serves  as  an  excellent  mechanical 
cleanser.  A.  E.  Campbell. 

Rochester.  N.  H. 


THREE  GOOD  ONES. 
To  the  Editor :  ' 

The  Bulletin  is  a  thing  of  beauty — good  paper, 
clear  type,  and  interesting  matter.  Its  editorial 
management  has  fallen  into  good  hands. 

John  F.  Patton. 
(Ex- President  of  the  American  Pharmaceutical  Association.) 
York,  Pa. 

*      *      * 
To  the  Editor: 

What  is  home  without  a  mother,  and  what  is  a 
drug  store  without  the  Bulletin  of  Pharmacy? 


Lima,  Ohio. 


C.  S.  Bennett. 


To  the  Editor: 

I  am  almost  as  eager  to  get  the  Bulletin  each 
month  as  I  am  my  salary.  Wm.  R.  White. 

Nashville,  Tenn. 


FROM  AN  AUSTRALIAN  READER. 
To  the  Editor: 

I  have  been  taking  the  Bulletin  now  for  five 
years  and  I  would  not  dream  of  doing  without  it. 
I  have  gleaned  many  ideas  of  the  greatest  use  from 
its  columns.  George  Turvey. 

Hinty,  New  South  Wales,  A^ffi?^by  GoOglC 
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SPECIMEN  ADVERTISEMENTS. 


A  TOILET  CREAM  PAMPHLET. 
The  Riley  Drug  Co.,  San  Jose,  Cal.,  are  clever 
advertisers.  They  have  recently  sent  us  a  little 
pamphlet  exploiting  "Calipoppy  Complexion 
Cream."  While  not  expensively  gotten  up,  it  is 
yet  very  attractive  in  typography  and  arrangement! 
It  contains  eight  pages  and  cover  and  is  small, 
being  only  2^^  by  5  inches  in  size  and  opening  on 


the  end.  The  front  cover  is  shown  in  one  of  the 
accompanying  illustrations,  although  our  reproduc- 
tion does  not  indicate  the  very  neat  effect  produced 
by  the  use  of  yellow  ink  on  a  black  background. 

The  second  cover  page  simply  bore  this  dedica- 
tion :  "To  those  ladies  who  appreciate  the  value  of 
a  clear  and  beautiful  complexion  this  little  book  is 


One  of  the  iniide  p>«ea.  shawiDt  arraDSement  of  the  cut  ind  text. 

respectfully  dedicated."  The  third  and  fourth 
cover  pages  were  left  entirely  blank.  As  for  the 
booklet  proper,  the  arrangement  was  simple  and 
uniform  throughout :  each  page  consisted  of  a  half- 
tone cut  of  some  beautiful  woman,  usually  an  act- 
ress, together  with  a  few  words  regarding  Cali- 
poppy Complexion  Cream,  The  appearance  and 
character  of  these   inside  pages  will  be   realized 


from  a  glance  at  the  accompanying  reproduction 
of  one  of  them.  Among  the  beauties  represented 
were  actresses  like  Lillian  Russell  and  Julia  Mar- 
lowe. The  cuts  were  all  IJ^  by  2  inches  in  size. 
BEAUTY 

Is  one  of  nature's  most  precious  gifts  and  few 
women  are  wholly  without  it  True,  some  seem 
unusually  favored,  but  in  many  cases  this  is  due 
to  the  great  care  taken  of  the  charms  bestowed 
and  the  acquirement  of  others  which  nature  has 
overlooked. 

To  those  that  have,  by  neglect  or  otherwise, 
lost  this  charm  the  discovery  of  CALIPOPPY 
COMPLEXION  CREAM  is  of  especial  value, 

A  little  care,  a  little  time  and  a  few  simple 
massage  treatments  will  work  wonders  and  give 
to    every   woman   a   clear   skin — and   this   is   the 
foundation  of  all  real  beauty. 
CALIPOPPY  COMPLEXION   CREAM. 

CALIPOPPY  Complexion  Cream  is  the  dis- 
covery of  a  chemist  in  the  far  West.  Its  name 
is  derived  from  a  combination  of  the  words  Cali- 
fornia and  poppy,  the  latter  being  the  State  flower. 
It  is  a  snow-white  cream  of  delightful  fragrance, 
put  up  in  opal  glass  jars  with  aluminum  covers — 
an  ornament  to  any  dressing  table. 

It  contains  not  a  particle  of  vaselin,  lanolin, 
lard,  or  any  animal  fat,  and  will  not  grow  hair 
upon  the  face. 

We  absolutely  guarantee  that  each  and  every 
ingredient  is  pure  and  will  not  harm  the  most 
delicate  skin. 


MARVELOUS  PROPERTIES. 

For  many  years  chemists  have  sought  t 


find 


a  cream  for  the  skin  that  would  unite  a  sooth- 
ing food  for  the  flesh  with  something  that  would 
bleach  the  skin  and  restore  the  clear  red  tints  of 

In  CALIPOPPY   COMPLEXION    CREAM 

we  have  just  such  a  combination,  and  we  assert, 
without  fear  of  successful  contradiction,  that  it  is 
the  only  one  on  the  market. 

It  will  remove  pimples,  blackheads,  large  pores, 
sunburn  and  wrinkles.    In  fact  it  cleanses  the  skin 
of  all 'foreign  particles  and  restores  the  childlike 
softness  and  brilliant  tints  of  youth. 
FACIAL  BEAUTY. 

THREE  things  are  necessary  to  facial  beauty 
— rounded  features,  absence  of  wrinkles,  and  a 
clear  skin.  To  obtain  these  it  is  necessary  to 
massage  the  face  with  CALIPOPPY  COM- 
PLEXION CREAM.  By  so  doing  the  hollow 
places  are  filled  out,  the  wrinkles  vanish  and  a 
marvelous  clearness  comes  to  take  the  place  of 
the  duU  coloring  so  often  found. 

Of  course  these  results  cannot  be  obtained  in 
a  day  or  a  week,  but  any  woman  will  be  repaid 
a  thousand  times  for  every  half-hour  she  devotes 


a  beauty  making. 
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SPECIAL  DIRECTIONS. 

FIRST  cleanse  the  face  with  any  good  soap 
and  a  little  wann  water,  and  rinse  the  face  well 
to  remove  all  the  soap.  The  Cream  is  best  applied 
at  night  and  should  be  applied  with  the  tips  of 
the  fingers  in  the  manner  described  below. 

To  remove  wrinkles;  Place  a  little  Cream 
upon  the  tips  of  the  fingers  of  both  hands,  and 
starting  from  the  center  of  forehead  rub  outward 
(never  inward  or  downward),  this  movement  to 
be  maintained  five  minutes.  Movement  No.  2 — 
Commencing  just  atiove  each  eye  rub  downward 
and  in  a  circle  toward  the  nose.  This  is  to  remove 
the  fine  lines  and  "crow's-feet"  at  the  corner  of 
the  eye.  Movement  No.  3 — Commencing  at  the 
center  of  the  chin  jub  upward  toward  the  ear^ 
this  is  to  prevent  the  muscles  relaxing  and  to 
make  the  flesh  of  the  cheeks  firm.  Movement 
No.  i — F6r  the  throat  use  a  rotary  movement 
and  take  plenty  of  time.  You  will  be  amply  re- 
warded for  every  minute  so  spent.  For  the  bust 
special  directions  will  be  sent  upon  request. 
FOR  THE  BUST. 

THE  marvelous  properties  of  CALIPOPPY 
COMPLEXION  CREAM  as  a  flesh  food  are  well 
known,  and  in  bust  development  it  is  a  wonder. 
To  those  who  are  interested  we  will  send  special 
directions  and  an  outline  of  a  system  which,  if 
followed,  will  lead  to  the  development  of  a  per- 
fect bust. 
THINGS  TO  BE  REMEMBERED. 

USE  only  good  soaps  if  you  would  have  a 
beautiful  skin.  Beware  of  cheap  ones,  they  will 
rain  your  complexion.  We  recommend  Cali- 
poppy  Complexion  Soap,  for  we  know  it  to  b« 
absolutely  pure.    Sent  anywhere  for  SSc  in  stamps. 

Apply  the  Cream  in  small  quantities,  massag- 
ing until  it  is  absorbed. 

Your  beauty  depends  in  great  measure  upon 
your  efforts  to  secure  and  preserve  it.  Be  patient 
and  persevering. 

CALIPOPPY  COMPLEXION  CREAM  con- 
tains no  harmful  ingredients  and  is  as  innocent 

.Sent  to  any  address  in  the  United  Slates  upon 
receipt  of  price,  SO  cents. 

RILEY  DRUG  CO., 

Sole  Agents, 
San  Jose,  Caufornia. 


A  Uonthly  Dnig-store  Pap«r. — 

A  newspaper  11  by  16  indies  is  distributed  by  Belmonte's 
Pharmacy  of  QeveUnd,  Ohio.  The  publisher  evidently 
thought  that  good  reading  matter  will  support  its  own  weight 
of  advertising.  The  text  occupies  one-half  of  the  paper,  while 
the  display  ads.  take  up  the  remaining  space.  The  ads.  are 
written  in  a  cheerful  vein  and  are  well  illustrated.  "Bel- 
monte'a  Items  of  News"  is  published  once  a  month. 


BUSINESS  HINTS. 


A  Clever  Idea. — 

A  unique  ad.  was  recently  issued  by  B.  S.  Cooban  &  Com- 
pany of  Chicago.  The  peculiar  feature  lies  in  a  coupon  which 
is  separated  from  the  body  of  the  announcement  by  a  per- 
forated line.  The  paper  is  cardboard,  S^  x  Hyi  inches,  and 
was  sent  out  to  the  customers  in  a  maihng  envelope.  Obviously 


SAVE 

lOc 

WA^T^mm^Mimt^ 

Cooban's  Cooling  Cteam 

THERE'S  ONLY  ONE  WAY 
A'HAT  rw  u>  lun  b«MH.'Hh  -ibi.  fn*  Iran  d 

Cooban 's  G>oling  Cream 


k  *  m  tm^mtt  tmi  i. 


caAtikii.    C»d  In  t«ll«*  Wht  ■(■••ini     Sifi  »  WW  *•  BM 


COOeAN'S  DRUG  STORE  u  tbc  omM  ^  lU 


>ICWw'<M>M0n>l9H> 


B.  S.  COOBAN  &  COMPANY 


Chkago'i  Model  Drug  Shwe  | 


the  coupons  which  are  returned  by  the  recipients  not  only 
help  to  sell  the  specialties  of  the  store,  but  they  afford  a 
nucleus  of  a  very  good  mailing  list.  They  represent  the 
receptive  customers,  the  kind  that  can  be  interested.  An 
illustration  of  how  this  coupon  system  is  carried  into  execu- 
tion is  seen  in  the  accompanying  ad. 

Two  or  Three  Advertising  Suggestions. — 

Discrimination  in  advertising  is  always  worth  while.  How 
to  distribute  blotters  in  a  manner  that  will  bring  returns  may 
be  seen  from  the  following  suggestion,  contributed  to  the 
Western  Druggist  by  W.  J.  Boulet:  "I  supply  the  schools  in 
my  locality  with  all  the  blotters  they  need.  I  don't  give  them 
to  the  children,  however.  I  tie  them  up  in  bundles  of  about 
a  hundred  or  more,  according  to  the  siie  of  the  schoolrooms, 
and  send  them  to  the  teachers.  They  distribute  the  blotters 
and  are  glad  of  the  opport^unity.  I  use  a  good  blotting  paper 
about  3x5,  with  my  ad.  on  one  side.     I  change  the  ad.  for 
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«ach  new  lot  I  also  supply  the  schools  with  an  envelope  of 
suitable  size  to  holil  the  report  cards.  In  one  comer  of  the 
envelope  is  my  card,  and  in  the  center  "Report  card  of  and 

"Grade  No,  ."     This  goes  into  the  home  at  least  nine 

times  a  year  and  is  always  a  reminder,  if  nothing  else.  Adver- 
tising matter  of  this  kind  must  be  made  from  good  material. 
Never  use  anything  of  inferior  grade.  It  might  act  just  oppo- 
site to  the  way  which  you  intended." 

A  Catchjr  Ad.— 

From    Horatio    Todd,    M.P.S.I.,    Belfast,    comes    a   little 
eight-page  folder,  SH  by  aji   inches.     It  is  set  with  care. 


ODENTINE 


TEETH  *"»  BREATH. 


Hordena  fbe  Onma. 
Parlflcs  Iha  Httirth. 
Prevents  Decay.  .  . 


Thia  Liquid  Tooth  tnd  Moulb  Wiib  [9  pre) 
from  the  formult  of  an  eminent  Denti> 
It  ii  tbe  most  refreihioa  Tooth 
Wuh  on  the  market. 


CLEANSES  and 
KEAUnFlES  the  Teefb. 


TRY  IT,  and  yoM  are  sure  to  like  it. 


Bottles.  1/-.  1/9.  and  3/-. 


The  heavy  display  lines  and  blue  text  on  a  red  paper  are 
appealing  to  the  eye.  The  general  character  of  the  ads.  may 
be  judged  from  the  one  here  reproduced. 

He  Refuses  to  Charge  Patents. — 

Andrew  R.  Cunningham,  the  well-known  Detroit  druggist, 
has  for  the  last  year  firmly  carried  out  the  policy  of  refusing 
to  give  any  credit  whatsoever  on  patent  medicines.  A  neatly 
printed  sign  may  be  found  on  the  top  of  his  cash  register  in 
so  conspicuous  a  position  that  every  one  may  see  it:  "No 
Patent  Medicines  Charged."  Mr.  Cunningham  reports  that 
when  the  rule  was  first  adopted  it  met  with  protests  on  the 
part  of  his  customers,  but  they  have  now  long  since  adapted 
themselves  to  the  change  without  any  difficulty.  The  idea  is 
an  excellent  one.  Patent  medicines  bring  the  druggist  a  very 
small  margin  of  profit,  and  in  some  instances  really  involve 
him  in  a  loss.  What  is  the  use,  therefore,  of  putting  oneself 
to  the  inconvenience  of  bookkeeping,  not  to  mention  the 
occasional  further  losses  in  the  way  of  bad  accounts? 


A  Displajr  of  Hot-water  Bottles.— 

A.  C.  Walker,  corner  of  Broad  and  Beaver  Streets,  Se- 
wickley.  Pa.,  sends  us  the  photograph  reproduced  in  the 
accompanying  engraving.  Hot-water  bottles,  as  may  readily 
be   seen,   were  the   object  of   the   display.     The   circle  in  the 


window  was  9  feet  in  diameter  and  had  75  squares  for  as 
many  fcoltles.  The  framework  was  made  of  strips  of  wood 
covered  with  tissue-paper.  Mr.  Walker  tells  us  that  the  dis- 
play was  in  the  window  for  two  weeks,  and  that  he  averaged 
from  one  to  three  sales  of  hot-water  bottles  a  day. 

A  Neat  Prescription  Blank. — 

Charles  5.  Elliott,  Detroit,  Mich.,  distributes  among  the 
doctors  a  prescription  blank  of  his  own  invention.  The  unique 
feature  is  the  telephone  character.    It  serves  to  impress  npon 


the  patient  and  doctor  Mr.  Elliott's  telephone  number. 

obvious  that  (his  little  device  not  only  lends  novelty  to  the 
blank,  but  has  a  certain  business-bringing  value. 

A  Soda  Opening.— 

Larkin  &  Davenport,  a  new  firm  of  successful  druggists  in 
Glens  Falls,  N.  Y.,  had  a  soda  opening  last  year  on  Saturday, 
April  6.  A  neat  little  four-page  folder,  of  a  size  just  right 
to  slip  into  a  business  envelope,  was  printed  and  quite  gener- 
ally distributed.  On  the  third  page  appeared  this  invitation : 
"In  order  that  you  may  become  acquainted  with  the  quality 
of  our  soda,  we  shall  be  happy  to  serve  you  with  an  ice- 
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cream  soda  free  oi  cost  on  presentation  of  the  attached  cou- 
pon." The  coupon  itself  was  separated  from  the  rest  of  the 
folder  by  a  dotted  line  so  that  it  could  easily  be  torn  off.  It 
read  as  follows :  "This  coupon  is  good  for  one  ice-cream  soda 
at  our  new  fountain.  Larkin  &  Davenport,  2-3  Thomson 
Building,  South  Street"  Three  thousand  copies  of  the  folder 
were  printed  and  they  were  delivered  from  bouse  to  house. 
In  every  case  the  folder  was  left  with  some  member  of  the 
family  and  was  not  stuck  under  the  door  or  in  the  mail-box. 
It  was  first  placed  in  an  envelope,  sealed,  and  the  envelope 
was  made  to  bear  the  compliments  of  the  finn.  The  opening 
was  a  very  successful  one,  and  the  new  druj^sts  started  off 
their  soda  season  with  a  rush.  We  neglected  to  say  that  the 
front  cover  of  the  folder  bore  a  handsome  half-tone  of  the 
new  soda  fountain. 

A  C.  O.  D.  Slip,— 

Bulletin  readers  will  be  interested  in  an  order  record 
employed  by  Fuhrmann's  Pharmacy,  Washington,  D.  C     It 


FROM  PHONc  CAST  1B0I 

rUHUiANN'S  PHARMACY 


DaU. 

Name 

Address - 


Ampunl 

Change  se*t 

AmOMHl  lo  come  back... 


Delivered  by .. 

Returned  to 

Remarks.- 


accompanies  every  parcel  which  is  sent  out  for  cash  on  de- 
livery. 

The  Propriety  of  Selling  Souvenir  Post-cards. — 

In  a  paper  read  before  the  Pennsylvania  Pharmaceutical 
Association,  W,  G.  Greenawalt  dwelt  incidentally  on  his  atti- 
tude toward  the  fitness  of  carrying  postal  cards.  Mr.  Greena- 
walt said' in  part:  "As  a  business  bringer  the  post-card  is 
one  of  the  best  we  have  ever  had,  and  it  bids  fair  to  continue. 
There  are  post-cards  and  post-cards.  There  are  those  of  a 
high  class,  which  have  an  educating  and  refining  influence, 
and  their  sale  adds  to  the  tone  and  dignity  of  any  establish- 
ment in  which  they  are  found.    There  are  others  much  less 


so,  yet  still  attractive  and  interesting,  and  also  the  cheaper 
common  ones,  which  are  crude,  coarse,  and  often  vulgar. 
These  naturally  prove  a  disadvantage,  but  it  is  good  to  know 
that  few  pharmacists  have  taken  them  up.  Generally  he  pre- 
fers better  cards,  and  so  long  as  he  does  so  he  will  most 
surely  derive  profit  and  pleasure,  even  though  his  ethical 
sensibilities  are  shocked.  However,  he  has  as  his  defense 
that  he  must  live,  and  if  the  sale  of  souvenirs  and  post-cards 
is  creditable,  and  makes  him  more  comfortable  than  some 
other  side-Imes,  it  should  console  him  for  any  injury  to  his 
feelii^  in  the  matter." 

A  Neat  Easter  Ad. — 

With  the  approach  of  Easter  many  druggists  will  be  pre- 
paring a  special  announcement     The  Bulletin    reproduces 


euteh  perfumes  m  sighets 

As  the  Baster  season  approaches  thoughts 
of  the  new  gowu  and  lu  accessories  com- 
mand our  attentloB.  A  dainty,  delicate, 
lasting  perfume  Is  as  necessnry  for  a  coa- 
tnme  as  the  lace  or  lining.  A  perfume 
that  meets  these  requirements  is  the 

ROYAL  SHAMROCK 

recogolzed  ss  the  perfectiou  of  the  per- 
fomo^'s  ait.  It  la  largely  used  in  the 
leading  cities  of  Bnrope  and  is  immensely 
popular  in  New  York  City.  We  have  the 
sole  agency  for  this  p^fnme  In  Fitch- 
burs;.    All  our  customers  praise  it  In  the 

jest  terms.   75  cents  an  ounce.   Fancy 

boxes  at  ^i.  ao  each. 

Hndnat'i  new  neheta— I.e  Bere,  Chrj^  Sweet 
■ppcdodticc  bottlcmatSBC:  PtTn** 
gluatan,  i.<mnce  site,  sac;  Vao- 


highe 
giftb 


-  „   ■J'l . 

J  Oriental  Sachet  in  IS 

from  the  leading  Eturopean  ai 


THE  WHITE  DRUG  STORE 


the  accompanying  ad.,  used  last  year 
Chas.  O'Connor,  of  Fitchburg,  Mass. 


A  Soda  Postal  Card. — 
Here 


1  the  newspapers  by  D, 


is  an  artistic  announcement  that  will  appeal  to  soda 
It  was  produced  by  Mr.  C.  L.  Bonta,  of  Philadelphia. 


BontK's  "Twilight  Soda," 

One  and  all  oiree. 
Is  just  fine  as  a  valentine— 

For  it  touches  the  heartt 


"ffiJWitSlqi" 

OAK  LANB 


"tf'IiioHwrjSHmi" 

PronI  Sent  nd  WyoauDS  Avcdu* 


i  and  has  originated  some  clever  adver- 


tising.    This  particular  postal  was  printed  in  red  inkj' 
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EmuIaionB  of  Castor  OiL — 

M.  O.  Wilbert,  writing  in  the  American  Journal  of  Phar- 
macy, says  that  numerous  attempts  have  been  made,  from 
time  to  time,  to  present  castor  oil  in  a  form  which  would  be 
quite,  if  not  entirely,  unabjectioiiable.  He  suggests  the  fol- 
lowing as  a  satisfactory  soap  emulsion: 

Caiior   oil GO.O  Cc. 

Powdered  Ciatile  loap 1.6  Gm. 

Spirit  of  peppermint J.O  Cc. 

Solution  of  Mccharin.  N.  F 1.0  Cc 

Diililled  water,  enough  to  nuke 100.0  Cc 

To  the  powdered  map,  in  a  clean,  dry  mortar,  add  the  caator  oH 
and   the  apirit  of  peppermint;   mix  the  ingredienta   wel1_  and   (radiull)' 


■ring,  I 


aolutioi 


The  resulting  mixture  is  a  white,  limpid  emulsion.  It 
separates  partially  on  long  standing,  but  will  readily  emulsify 
again  on  shaking. 

The  procedure  for  making  an  emulsion  with  liquid  soap 
would  be  about  as  follows:  To  60  Cc.  of  castor  oil  and  3 
Cc.  of  spirit  of  pepperntint,  in  a  suitable  bottle,  add  5  Cc.  of 
liquid  soap.  Mix  the  ingredients  thoroughly  by  shaking,  and 
add  the  solution  of  saccharin  and  enough  water  to  make  100 
Cc.  The  solution  of  saccharin  may  be  replaced  by  an  equiva- 
lent quantity  of  syrup. 


poiite  pagea  * 


ving  eitcrior  and  ioIeHor  vlewa  of  an  interealins 
dia.  Both  a  whoieiale  and  a  retail  buaineaa  are 
are  B.  K.  Paul  &  Co.  The  ownera  and  empioyeea. 
leen  In  this  view,  are  all  of  them  natives  of  India. 
e  and  ii  one  of  the  largeit  in  Calcutta.  We  are 
pha  to  Frank  G,  Ryan,  Preaident  ol  Parke,  DiTia 
ud  other  poiota  in  the  Orient  laat  year. 


'  A  New  Cannabis  on  the  Market.^ 

For  the  purpose  of  studying  the  comparative  value  of 
Indian  hemp  and  hemp  grown  in  America,  Houghton  and 
Hamilton  (American  Journal  of  Pharmacy)  have  carried  out 
a  series  of  experiments  on  dogs.  The  method,  which  was 
elaborated  by  Houghton,  consists  in  administering  to  a  dog  a 
given  amount  of  the  drug  to  be  tested  and  comparing  the 
physiological  results  with  those  which  follow  the  adminis- 
tration of  a  drug  of  known  potency.  In  carrying  oat  the 
experiment,  the  standard  drug  is  administered  to  one  dog 
and  the  unknown  to  a  second.  Careful  notes  are  kept  as 
to  the  time  and  severity  of  the  reaction.  On  the  second  day 
the  dogs  are  reversed,  each  receiving  the  drug  which  the  other 
had  previously  swallowed,  and  the  reaction  is  again  noted. 
According  to  these  authors,  an  experienced  observer  may 
reach  a  fairly  accurate  conclusion  as  to  the  strength  of  a 
sample  of  the  Cannabis  saliva^  particularly  if  the  experiment 
is  repeated  with  several  other  dogs.  A  number  of  samples 
from  Mexico,  Kentucky,  Michigan,  and  Minnesota  were  in- 
vestigated by  this  method,  and  it  was  shown  that  these 
drugs  were  fully  as  active  as  the  best  imported  Indian-grown 
cannabis.  An  interesting  fact  pointed  out  by  Houghton  and 
Hamilton  concerned  the  generally  accepted  idea  that  it  is 
necessary  to  utilize  the  flowering  tops  of  the  unfertilized 
female  plants  only.  They  have  remarked  that  while  the  seeds 
of  the  plant  contain  none  of  the  active  principle,  samples  of 
the  drug  which  contain  large  quantities  of  seed  yield  extracts 
which  are  in  no  way  inferior  if  the  seeds  be  removed  before 
percolation. 

A  Modification  of  Fcfaling'a  Test. — 

K.  Grube  (Munch,  med.  IVoch.)  proposes  a  modification 
o£  Fehling's  test  for  determining  the  presence  of  sugar.  He 
uses  the  following  solutions,  which  have  been  extensively  tried 
and  approved  by  A.  Wolff;  (l)  Copper  sulphate  34.6S 
grammes,  distilled  water  sufHcient  to  make  1  liter;  (3) 
Rochelle  salt  173  grammes,  solution  of  sodium  hydroxide  (Ph. 
G.  IV)  ^50  grammes,  diitilled  water  to  make  1  liter.  Two 
cubic  centimeters  of  each  of  the  two  solutions  are  well  mixed 
in  a  test-tube,  and  carefully  heated  over  a  spirit  lamp  tintil 
the  liquid  boils.  The  urine  is  then  added  in  drops  and  the 
liquid  reheated.  This  is  continued  until  the  blue  color  of  the 
liquid  disappears.  The  test  solution  is  so  adjusted  that  each 
4  Cc  reduces  exactly  0.01  gramme  of  sugar.  The  quantity  of 
sugar  present  can  readily  be  calculated  from  the  amount  of 
urine  which  it  has  been  necessary  to  add  to  produce  decolora- 
tion of  the  test  liquid. 

Liquid  Court  Plaster.— 

The  Relaii  Druggist  suggests  the  following  formula  for  a 
liquid  court  plaster: 


This  solution  consists  of  a  form  of  collodion  in  which 
camphor  and  oil  of  cloves  are  used  as  flavoring  ingredients 
and  antiseptics.  It  is  best  to  prepare  the  mixture  from  a  good 
quality  of  guncotton  or  pyroxylin.  /""    -,  ^-.  ,-,  I  ,-> 
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Liquor  Cmolis  Compoiitiu,  U.  S.  P. — 

The  faults  most  generally  found  with  the  U.  S.  P.  prep- 
aration are  (^Bulletin  of  the  A.  Ph.  A.}  that  it  does  not  pro- 
duce a  dear  mixture  with  water,  that  it  varies  too  much  in 
color,  and  that  it  may  be  too  alkaline. 

It  is  found  that  the  U.  S.  P.  preparation  as  ordinarily  made 
contains  unsaponified  linseed  oil,  which  of  course  would  cause 
a  turbid  mixture  with  water.  The  reason  that  all  of  the  oil 
is  not  usually  saponified  is  due,  possibly,  to  the  use  of  raw 
oil  containing  some  "boiled"  oil — i.e.,  a  portion  of  the  raw 
oil  is  changed  by  the  heat  used  in  the  process  of  extraction 
or  by  exposure  to  air.  Therefore  a  pure  fresh  raw  oil  should 
be  used.  Saponification  may  be  completed  by  heating  the  oil 
and  potash  solution  instead  of  allowing  them  to  remain  cold. 
The  principal  difficulty  with  saponification  is,  however,  due  to 
a  lack  of  water,  and  if  more  water  be  added  the  desired  result 
is  quickly  attained.  In  fact  the  U.  S.  P.  formula  calls  for 
too  much  soap.  If  the  quantity  of  alkali  and  oil  provided  for 
1000  Cc.  of  finished  product  be  used  for  making  three  pints 
of  the  preparation,  the  difference  being  made  up  of  equal 
parts  of  water  and  cresol  so  as  to  maintain  50-per-cent  cresol, 
a  very  bright,  handsome  product  results  which  is  freely 
miscible  with  water. 

It  was  found  by  experiment  that  cottonseed  oil  substituted 
for  linseed  oil  in  the  U.  S.  P.  formula  saponified  perfectly. 
Castor  oil  completely  saponified  almost  immediately,  and  the 
finished  preparation  could  be  made  in  five  minutes. 

In  the  discussion  which  followed  the  committee's  report 
on  this  preparation,  Mr.  F.  W.  Nitardy  offered  an  improved 
formula  in  which  saponification  is  completed  by  heat  and  the 


addition  of  a  little  alcohol  (3S  Cc.  for  1000  Gm.).  Samples 
of  the  U.  S.  P.  preparation  and  the  turbid  appearance  when 
mixed  with  water,  and  of  this  improved  preparation  which 
caused  no  turbidity  in  water,  were  shown. 

Mr.  Becker  stated  that  he  made  large  quantities  of  a 
preparation  closely  resembling  the  proprietary  preparation  by 
mixing  cresol  in  commercial  soft  soap  of  good  quality.  As 
the  soap  contained  much  water  it  was  not  possible  to  dissolve 
more  than  47  per  cent  of  cresol  in  it. 

Mr.  S.  K.  Sass  added  30  per  cent  of  water  to  the  soap  of 
the  official  formula  and  then  30  per  cent  additional  of  creaol. 
This  gave  a  clear  preparation  perfectly  miscible  with  water. 

Compoimd  Reaorcin  Ointment. — 

In  a  paper  read  before  the  Northern  Ohio  branch  of  the 
American  Pharmaceutical  Association  Mr.  W.  H.  Hankey 
commented  on  Compound  Resorcin  Ointment,  N.  F.  He 
had  found  the  formula  unsatisfactory  because  of  its  tendency 
to  darken  within  twenty-four  hours  after  shaking.  His  experi- 
ments showed  that  this  darkening  could  be  prevented  by 
avoidmg  undue  moisture,  by  using  anhydrous  lanolin,  and 
particularly  by  adding  12  per  cent  of  starch.  He  found  that 
by  dissolving  the  6  parts  of  resorcin  in  3  parts  of  water  before 
triturating  with  zinc  oxide  and  bismuth  subnitrate,  a  smoother 
product  was  yielded ;  that  the  addition  of  this  3  per  cent  of 
moisture  (provided  anhydrous  lanolin  and  12  per  cent  of 
starch  were  used)  did  not  cause  a  darkening  of  the  product; 
that  a  more  satisfactory  preparation  was  obtained  by  using 
half  the  amount  of  oil  of  cade  directed  by  the  National  For- 


A  pHAKUACiDTicAL  EsTAiLiSHHiHT  III  IxDiA.-Thii  vicw  exhibilt  on«  o(  the  show  rooms 
DDcbaracteriitic  oi  the  eiMbliihmcnl,  however,  lince  it  is  quite  European  in  appearance.  All  a( 
It  mar  be  IntereidDc  to  Mate  in  thii  connection  that  B.  K.  Fanl  &  Co.  issue  ■  "paniaki"  or  aiina 
dolh-boaiid  bookol  leveral  hundred  pases.  Last  year  more  than  M.DOO  copiea  were  dlalributed.  i 
lluvuKbaat  lie  book,  ininjr  of  them  of  American  iirodacti.    Mr.  Rjian  tells  u>  that  Anericin  aooda 


e  ol  Paul  &  Co.    It  ii 
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QUERIES. 


In/ormation  m  given  in  this  department  under  the 
following  conditions  onty:  (i)  No  queries  are  answered 
by  wail;  {3)  queries  must  reach  us  before  (he  yjW  of 
the  month  to  be  answered  in  the  Bin,i,sriN  o/the  month 
following;  (j)  inquirers  must  in  every  instance  be  reg- 
ular subscribers;  and  {4)  names  and  addresses  must  be 
affixed  to  all  communications. 


Two  Spring  Products. 
H.  G.  H.— A  compound  sarsaparilla  seems  to  be  the  type 
for  spring  medicines.  It  must  be  a  combination  of  good 
alteratives  and  a  laxative,  pleasing  alike  to  the  eye  and  the 
palate.  It  should  be  laxative  enough  to  move  the  bowels 
gently:  that  shows  results.  Below  is  a  formula  made  from 
fluidextracts  and  published  by  Mr.  Cooban  in  the  Bulletin 
some  years  ago :  , 

A  COUPOUND   SARSAPARILLA. 

F!.eKt  of  «arMp«rill« S  fluidonnees. 

Fl.cit  of  itiUingii  comp 10  liuidouncee. 

Fl-mt.    of   Mnna 0  fluidonnee.. 

Alcohol  IB  fluidounces. 

Simple  irnip   S3  fluidauncci. 

PoUiiium  iodide  1  ounce  av. 

Wmter,  enough  to  make 1  gallon. 

Mix.     Lei  the  inixtnre  Muid  two  or  three  diyi.     Shake  well  tod 
filler. 

Put  the  preparation  up  in  12-ounce,  green,  panel  bottles, 
label  them,  and  place  each  one  in  a  carton. 

COST. 

1  dozen  bottles  and  corlts $  .50 

1  dozen  cartons 27 

1  dozen  labels   10 

Compound  extract  of  sarsaparilla 3.00 

$3.87 
This  makes  the  total  cost  about  3S  cents  a  bottle. 


U  and  acorea  of  Egyptian 


unloaded  in  the  open  market. 


A    SPRING    TONIC 

"A  good  all-around  tonic,"  remarked  Mr.  Cooban  in  the 
same  article,  "is  a  seller  at  this  season — something  which  will 
tone  up  the  system,  brace  up  the  nerves,  increase  the  appe- 
tite, and  in  short  be  a  genera)  invigorator.  For  this  purpose 
you  might  put  up  an  elixir  of  cinchona  alkaloids  with  pyro- 
phosphate of  iron  and  strychnine  in  six-ounce  bottles  at  fifty 
cents,  and  pint  bottles  at  one  dollar.  This  is  a  most  excellent 
tonic  and  sells  all  through  the  year,  but  of  course  goes  best 
during  the  spring." 

Quinine  nilphate  Tl  graliia. 

Quinidine  aulphale 80  grains. 

Cinchonine  aulphate IS  grains. 

Strj^nine  aulphate  B  (raini. 

Prrophoaphate    of    iron t    ouncea. 

Simple  elixir,  enough  (0  mdie 1  gallon. 

Disiolve  the  alkaloid)  in  a  portion  of  the  elixir;  diaaolve  the  troB 
and  atrychnine  in  the  water;  then  mix  both  tolntiona  and  add  enimih 
elixir  to  make  one   gallon. 

Six-ounce  bottles  cost  $1.10  a  dozen ;  16-ounce  bottles  cost 
$2.85  a  dozen. 

A  Polish  for  Copper  Articles. 

C.  R.  M.— Make  a  mixture  of  powdered  charcoal,  very 

fine,  4  parts ;  spirit  of  wine,  3  parts ;  and  oil  of  turpentine,  2 

parts.     To  this  add  water  in  which  one-third  of  its  weight 

of  oxalic  acid  has  been  stirred.     Rub  the  objects  with  this 


Cooban's  Massage  Cream. 

P.  E.  B, — After  considerable  experiment  Mr.  B.  S.  Cooban, 

of  Chicago,  devised  a  formula  for  a  massage  cream  which 

has  appeared  in  the  Bulletin  before.    It  has  since  been  used 

quite  widely  by  pharmacists.    The  formica  was  as  follows : 

Skinuned  milk  1  gallon. 

Hrdrochlorie  acid   1  fluidounce. 

Boric  acid 1  ounce. 

Oil  of  bitter  almond.. ............... ...lOdropa. 

Oil  of  lose  geranium M  drops. 

Oil  of  m-eet  almond H  fluidoance. 

Solution  of  carmine aulEcient  to  tint. 

Add  to  the  milk  one  gallon  of  hot  water— hoi  enough  to  raise 
the  temperature  to  about  SO"  F.  Mix  the  bydrocfaloHc  acid  with  one 
pint  of  water,  and  add  this  to  the  diluted  milk  slowly,  with  conitant 
stirring  sufficiently  to  completely  coagulate  the  casein,  which  aeparatea 
in  a  finely  divided  condition.  Allow  to  atand  foD'a?  hour,  coltedl  the 
::l,Z==D,V:,OOl^t 
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the  February  issue  of  the  Bulletin  in  the  department  of 
"Queries."  In  the  department  of  "Letters"  this  month  appears 
a  formula  for  a  non-greasy  cold  cream  by  Dr.  I.  V,  S.  Stanis- 
laus. Innumerable  other  formulas  have  been  published  from 
time  to  time  in  the  Bulletin. 


Some  Soda  Fountain  Formulas. 
.  N.  requests  the  following  formulas : 


been  pn 

Eptred  ind  the  owners  c 

■i  tfae  lum  are  r 

eady  i 

of  the 

produci 

to  purchisers.     The   cl 

laricteriscic    Egyclian 

evidenc. 

™r" 

iftcr   dr.mi>.| 

retur. 

:i   the   misa 

to   the 

■"^."iS 

Z'.S-L'-™, 

uiuble 

li.     Of 

put  it   1 

>idly,  and   n 

mit  be 

It  must  be  remembered  thai  casein  will  hold  just  a  certain 
amount  of  moisture,  and  while  it  may  seem  lo  take  up  a 
ijuantity,  any  excess  will  be  thrown  out  on  standing.  It  is 
impossible  to  state  just  the  amount  of  water  to  use  before 
grinding;  this  must  be  determined  6y  experience.  It  is  better 
to  have  the  product  a  little  dry,  and  then  moisten  it  when  used, 
than  to  have  your  preparation  unsightly  from  rejected  mois- 
ture after  the  package  has  been  placed  on  sale. 

Toilet  Creonu. 

H.  G.  H.  has  evidently  been  having  his  troubles.  He 
writes :  "I  confess  tbat  although  I  have  tried  a  great  many 
formjilas  for  toilet  creams,  I  have  not  found  a  suitable  one. 
It  is  I  difficult  to  produce  a  nice,  creamy  preparation,  or  even 
one  of  a  quince-emulsion  appearance,  that  is  not  sticky.  1 
want  one  that  will  permit  gloves  to  be  worn  immediately 
after  applying  it.  Moreover,  a  toilet  cream  made  from  gum 
tragacanth  or  quince  seed  will  vary  with  different  lots." 

V(c  have  referred  this  question  to  Prof.  Wilbur  L.  Sco- 
ville. :  He  advises  the  use  of  less  than  B  per  cent  of  glycerin 
and  between  25  and  4S  per  cent  of  alcohol.  Naturally,  how- 
ever, a  large  percentage  of  alcohol  will  raise  the  price  of  the 
cream.  This  is  doubtless  where  the  shoe  pinches.  If  the 
druggist  will  use  only  a  small  quantity  of  glycerin  and  a 
comparatively  large  amount  of  alcohol  as  we  have  specified, 
the  cream  will  dry  quickly. 

In  this  connection  we  wish  to  call  attention  to  the  formula 
of  Mr.  Ernest  Melling,  of  Bryn,  England,  which  appeared  in 


Ormnge  lynip    IK  ouneei. 

lie     two-thirdi. 

Soda,  ■  lufficieni  quantilj'. 

CaOCOLAlE     SYRUP. 

Here  is  a  formula  which  is  said  to  make  an  excellent 

Ground   chocolate    8  ouncM. 

Glycerin     g  ounce.. 

Sugar     a  pounds. 

Sweet  milk,  luffide'ntVo' mifceV.V.V."!.  .1  gillon. 
Mix   the   chocolate  and  (ugar   tfaoroushlr  and  add   the  milk.     Let 
the  mixture  come  to  *  boil  and  pour  in  the  glycerin.     Wlien  the  lugtr 
baa  cooled,   add  the  vanilla. 

ROOT    BEZR    EXTRACT. 

The  following  preparation  makes  a  root  beer  "extract" 
which  may  be  mixed  with  syrup ;  or  it  may  be  diluted  with 
nine  gallons  of  water  containing  one  gallon  of  refined 
molasses,  and  charged  in  a  fountain : 

Fluidextract    of    laraaparilla ID  fluidrachnu. 

Flaideilrtct    of    pIpliSKwa 10  fluidrachma. 

Flnldextracl  of  licorice 4  fluidrachina, 

Fluidextract  of  wintergreen 4  fluidrachms. 

Oil  of  wintergreen 48  dropa. 

Oil  of  taaiafras 14  drop*. 

Oil  of  clove* 11  drop*. 

Alcohol 10  fluidounce*. 

If  it  is  preferred  to  uae  a  fermented  article,  add  the  viler  and 
molasaea,  uilng  warm  water,  a1)0  one  quart  of  reaat.  and  keep  the  mix. 

This  product  may  be  put  up  in  bottles  if  desired. 

Fortifying  White  Pine  Cough  Syrup. 
S.  brings  up  a  question  which  is  of  more  than  passing 
interest     He  asks:    "What   ingredient  other   than   menthol 
may  be  added  to  white  pine  cough  syrup  to  make  it  more 
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Ill  St  be  safe  and   free 


effective?     The  moditied  compound 
from  any  sediment." 

Tar  and  ammonium  chloTide  are  used  for  the  purpose. 
We  do  not  recommend  the  addition  of  any  opium  derivative 
such  as  morphine,  codeine,  or  heroin  for  this  reason:  Cough 
syrups  are  often  taken  by  children,  and  if  the  preparation  be 
sweet  they  will  swallow  a  liberal  dose.  Any  cough  syrup 
which  is  sold  over  the  druggist's  label  must  consequently  not 
be  too  highly  medicated. 

A  Pile  Remedy. 
J.  E.  B. — We  are  unable  to  furnish  you  with  the  formula 
of  the  proprietary  preparation  which  you  mention.     The  fol- 
lowing ointment  may,  however,  serve  your  purpose: 

Tannic  uid  1  icruple. 

BiUDutb  lubnilnte 1  dfacfam. 

Powdered  opium 10  grain*. 

Soft  paraffin .-..,..,..-...-...  .1  ounce. 

A  Kidney  Pill. 
H.  G.  H.  submits  three  formulas  for  a  kidney  pill,  asking 
which  one  is  the  best.    We  have  referred  them  to  our  expert 
medical  adviser,  and  he  selects  this  one  of  the  three  recipes : 

Extract  of  huchu.. Ji  griin. 

Powdered  apiicam   ".'.'.'.'.'..'.'.'.'.'.'. .'.'.'.'.'.'.yi  (rain! 

PoUuium  nitrate 1  grain. 

Oil  of  juniper 5i  grain. 

In  this  formula  we  omit  the  eighth  of  a  grain  of  podo- 
phyillum  resin,  because  this  cathartic,  when  taken  three  times 
a  day,  might  prove  objectionable. 


A  Color  for  SolidiRed  Liniment. 

G.  F.  L.  has  made  a  solidified  liniment  which  he  desires 
to  color  a  transparent  vermilion  red.  He  has  tried  all  the  red 
colors  with  unsatisfactory  results. 

We  cannot  tell  the  cause  of  the  trouble  without  seeing  the 
formula.  Some  of  the  ingredients  may  be  interfering  with 
the  color.  If  our  correspondent  will  inquire  of  a  dye  man- 
ufacturer, he  will  doubtless  succeed  in  securing  a  suitable 
coloring  agent  We  refer  him  to  Theodore  Eaton  &  Co.,  of 
Detroit,  Michigan. 

Distemper  Remedies. 
R.  J.   M. — The   following   formulas   are   borrowed    from 
the  Standard  Formulary: 

(1)       Antimonial  powder IK  grains. 

Mercury  with  chalk S  grains. 

£inine    lulphate    l}i    grains, 
iract  of  DUX  vomica %  grain. 

Make  into  one  pilL     Give  one  such  pill  two  or  three  limo  >  week. 

(S)       Pouasinm  nitrate 1  aTOirdupois  ounces. 

Sulphur  .....,..,., 4  avoirdupois  ouncea. 

Charcoal   40  grains. 

Black  antimony 40  ^alns. 

Reduce  all  to  powder  and  mix  well  Make  about  SO  graina  Into  ■ 
ball  with  lard  or  butter,  and  give  one  tuch  ball   in  the   morning  and 

A  Skin  Food. 
E.  A.— We  are  unable  to  furnish  you  with  the  formula  of 

the  proprietary  preparation  which  you  mention.  The  fol- 
lowing formula  for  a  product  of  this  character  was  contrib- 
uted to  the  Bulletin  some  time  ago  by  Mr.  Cooban; 

Spermaceti  a  ounce. 

White  wax p  ounce. 

Linolin  *.!... ™'!.'.'.'.'.'.'.',''.'.;.',''.'.'...!'.'l''ou^ 

Cocoanut  oil 1  ounce. 

Orange-flower  water .  • ......I  fluidouncc 

Tincture  of  benioin S  dropa. 

Melt  the  Erst  five  ingredient!  in  a  porcelain  bath,  remove  tile  mix- 

and  beal  the  preparation  until  it  is  cold.  Then  it  will  be  uniformlj 
■moath  and  creamy. 

A  few  drops  of  oil  of  neroli  improves  the  odor  and  will 
be  found  an  advantage. 


Removing  Stains  fro 
— Try  this  mixture : 


Foui  N,  A.  R.  D.  Sha  PS  HOTS  .—This  pholotrapb  is  unfortunalelT  not 
very  clear,  but  friends  of  W.  O.  Frailey.  of  Lancaster,  Pa.,  will  recogniie 
bim  in  the  center  of  the  groap.  The  other  fiaures  are  Thomas  F.  McCoy  of 
Coshoclon,  Pa,.  Josh  E.  Marsden  of  Philadelphia,  and  Walter  Rothwell  of 
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Foua  N.  A.  R.  D.  Skats. 
Witliim  Muir  oi  Brooklyn,  t 
oi  tbe  N.  A.  R.  D.  delc«aCc> 


An  Incompatible  Hair  Tank. 
C.  Z.  B.  has  had  trouble  in  mixing  the  following  formula 
for  a  hair  tonic : 

Quinine  inlphitc 10  gnint. 

Dilute  lulpfauric  acid 16  mmims. 

Retorcia    K  ounce. 

Tlncluie  of  cijMicuin l  dndun. 

Flaidexlnct  of  pilocirput 1  dnchmi. 

Tincture  of  cantbaridei.. .1  drachnu. 

Bir  rum 1  ounce. 

Spirit  of  inunonia,  aromatic ...T  drop*. 

Witch-tiaiel    4    ouncei. 

Aicofaol I  oUDCea. 

Water,  iuSicient  Eo  make IS  onncei. 

After  this  preparation  is  made  and  filtered  through  talcum, 
it  deposits  flaky  particles  on  standing.  The  querist  adds:  "I 
think  the  precipitate  is  quinine  tannate,  due  to  the  action  of 
the   tannin   in  the  witch-hazel." 

Distilled  witch-hazei  has  no  tannin.  If  C.  Z.  B.  will  re- 
duce the  resorcin  to  a  reasonable  amount,  and  omit  tbe 
dilute  sulphuric  acid  and  the  aromatic  spirit  of  ammonia,  both 
of  which  are  of  no  use,  his  trouble  will  be  overcome.  Ten 
or  fifteen  grains  of  resorcin  is  ample  {or  a  pint 


Mange  Remedies. 
R.  J.  M.— In  addition  to  using  the  remedies  mentioned 
below,  the  kennel  should  be  thoroughly  disinfected. 

<1)       Beniine    7  fluidoimcea. 

Oil   of  ode S  fluidounces. 

Coal  tar  1  fluidonnce*. 

Green   aoap 1  fluidonnce*. 

Oil  of  turpentine i  fluidounces. 

Rub  tbe  toap  and  tar  loselher,  add  the  oil  of  cade,  and  then  Incoi^ 
porate  tbe  other  ingredientt. 

Rub  this  in  once  daily. 

C»)       Salicylic   acid :-■■■•*  V»ioM. 

This  ointment  is  recommended  for  application  to  the  head 
because  soap  cannot  be  used  easily  about  the  eyes.  It  is  to 
be  applied  once  a  day. 

A  Rubefacient  Oinlment. 
N.  E.  C.  &  S. — The  following  is  an  excellent  formula  for 

a  pain-subduing  preparation  and  it  ought  to  be  of  service  as 
a  rubefacient.  The  amount  of  capsicum  can  be  increased  if 
the   ointment   is   not   sufficiently   counter-irritant. 

Tincture    of    capiieum ....5  parla. 

Spirit   of  campbor 1  part- 
Ammonia   water .............fl  parts. 

Soap  liniment 1  parti. 

The  degree  of  redness  produced  by  this  mixture  will  vary 
directly  with  the  vigor  with  which  it  is  rubbed  in. 

Some   Information  About   Ginger  Extracts. 

F.  W.  H.  writes:  "Will  ptl^ei  extract  made  with  steam 
pressure  form  a  soluble  product?  How  does  this  extract 
compare  with  one  made  with  alcohol?" 

We  have  no  data  on  the  extraction  of  ginger  with  steam 
under  pressure.  But,  reasoning  by  analogy,  we  are  inclined 
to  believe  that  this  drug  would  not  yield  a  soluble  extract 
Such  a  preparation  would  probably  be  much  weaker  than  an 
alcoholic  extract  because  it  would  contain  more  of  the  inert 


Bottle  Manufacturers. 
S.  B.  M.  C— The  Whitney  Glass  Works  make  a  high 
grade  of  amber,  greeRi  and  flint  bottles  and  vials.  Their 
main  office  is  in  Glassboro,  New  Jersey.  They  have  offices 
in  New  York,  Philadelphia,  and  Chicago.  They  will  doubt- 
less be  able  to  meet  your  requirements.  The  Whitall  Tatum 
Company  also  carries  a  complete  line  of  bottles.  This  tirm 
has  offices  in  Philadelphia,  New  York,  Boston,  San  Fran- 
cisco, and  Sydney,  N.  S.  W. 


Keeping  Strained  Honey. 

T.  E.  B.  requests  us' to  publish  a  formula  or  process  which 
will  prevent  pure,  strained  honey  from  turning  to  sugar. 

lliis  substance  does  ciystaltize  on  aging.  The  Bulletin 
is  inclined  to  believe  that  the  addition  of  ten  per  cent  of 
glucose  to  honey  will  prevent  this  crystallization. 


Foua  N.  A.  R.  D.  Ska?ihot» 


Col.  I(An  W.  Low. 
of  Bmlon.  P.  B.  M 
apoli..  J.  L.  Wbile 
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matter  of  the  drug  hydrolized  or  inverted  by  digestion  at 
that  temperatnre  and  either  disserved  or  washed  out  in  the 

decoction. 

Embalming  Flvid. 
F.  W.  W.— Success  in  the  use  of  any  embalming  fluid 
depends  largely  on  manipulation,  an  important  part  of  the 
process  being  the  thorough  removal  of  fluid  from  the  cir- 
culating system  before  undertaking  the  injection  of  the  soiu- 
tion.     The  following  forninla  has  been  used: 

SolntiDB  d(  line  cblorids  (U.  S.  P.) I  itlloD. 

Solution  of  Hdium  cblorids  (S  onncei  to 

the  pint)    9  pint*. 

Solatlon  of  mercuric  chloride  (1  ounce 

Alcohol   . ! ,  1'.'° . . . .' .' .' .' ; ." .' .' .' .' .' .' .' .' .' .' '. '. '. '. '.  .'*  pint*. 

Cirbolic  acid   (pure) 8  ounce*. 

Glycerin   t<  BnidoanccL 

Hix  the  tlycetin  and  carbolic  add  and  then  alt  the  other  ingre- 

This  gives  a  solution  of  3  gallons,  which  is  the  proper 
amount  for  a  body  weighing  150  pounds. 

Overcoming  Liquefaction  in  an  Aperient  Salt. 
H.  G.  C.  wishes  to  learn  how  to  prepare  the  followii^ 
recipe: 

Huneaiuoi    mlpfaite    .  -. It  grammn. 

Sodhim  (ulpbate    IS  granunn. 

Sodium  phoKphatc    ........-.-..-.  .11.6  grammea. 

Acid  urtaric   a.B  granune*. 

(Mual  be  bydrated.) 
Doae:      A  quarter  teaapoonful  in  a  glaia  of  hot  water  night  ud 

The  Statement  "must  be  *ydrated"  should  read  "must 
be  rfihydrated."  Magnesium  sulphate,  U.  S.  P.,  has  seven 
molecules  of  water,  sodium  sulphate  ten  molecules,  and 
sodium  phosphate  twelve.  Combined  with  tartaric  add  they 
form  a  semi-liquid.  By  depriving  the  sodiimi  salts  of  their 
water  of  crystallization  the  difliculty  can  be  overcome.  The 
small  dose  prescribed  would  also  indicate  that  the  dehydrated 
salts  were  intended. 

A   Violet  Dye  for  Ammonia. 
F.  W.  H.  inquires,  "What  will  give  a  permanent  violet 
color  to  ammonia?"    Alizarin  blue  ought  to  serve  the  pur- 
pose.   On  boiling  this  dye  with  ammonia  water  the  color  is 
unchanged,  which  is  proof  of  its  permanency. 

The  "Burning"  of  Ashet. 
M.  J. — Supplementing  our  answer  to  your  question  last 
month,  we  wish  to  add,  at  the  suggestion  of  Prof.  W.  L. 
Scoville,  that  calcium  carbide  is  the  latest  thing  for  complet- 
ing the  combustion  of  ashes. 

Short  Answers. 

H.  S.  G. — You  can  probably  obtain  bear's  oil  and  deer 
suet  either  from  Herman  Metzger,  Portland,  Oregon,  or  from 
Traugott  Schmidt  &  Son,  Detroit,  Mich. 

H.  R.  H.— Magendie's  solution  of  morphine  is  "liquor 
morphinK  hypodermicus"  of  the  National  Formulary. 

X.  V.  Z.— We  are  unable  to  furnish  you  with  the  formula 
of  the  proprietary  mixture  which  you  mention. 

M.  D.  C — Quicklime  is  commonly  used  in  country  water- 
closets.    It  prevents  putrefactive  decomposition. 

O.  A,  B. — "Aqua  regia"  is  nitrohydrochloric  acid,  U.  S.  P. 


BOOKS. 


"Pharmaceutical  and  Chemical  Pkctleus." 

The  fourth  edition  of  this  book  represents  a  distinct  eSon 
on  the  part  of  its  author.  Prof.  Oscar  Oldberg.  The  text  has 
been  almost  entirely  rewritten  and  greatly  enlarged  so  that 
it  is  now  a  complete  work  on  the  subject  The  author  recog- 
nizes the  fact  that  pharmaceutical  students  often  display  a 
serious  deficiency  in  their  arithmetic,  and  he  supplies  a  remedy 
by  introducing  a  review  course  without  which  many  students 
would  find   further  progress  impossible. 

A  great  variety  of  problems  are  presented,  varying  from 
the  easy  to  the  difficult.  Atomic  combining  values,  oxidation 
and  reduction,  chemical  notation  and  nomenclature,  the  classi- 
fication of  chemical  compounds  on  the  basis  of  structure, 
equation  writing  and  related  subjects,  are  given  a  much 
greater  share  of  attention  than  is  customary. 

The  author,  whose  reputation  and  long  experience  as  a 
teacher  of  pharmacy  and  applied  pharmaceutical  chemistry 
are  well  known,  calls  attention  in  the  preface  to  the  fact  that 
a  thorough  command  of  the  subjects  embraced  in  this  work 
is  indispensable  to  pharmacists  and  chemists. 

On  pages  .177  and  178  will  be  found  tables  for  identifying 
positive  and  negative  elements  which  Professor  Oldberg 
exhibited  at  the  New  York  meeting  of  the  A.  Ph.  A.  last 
September,  and  which  at  that  time  attracted  great  attention 
for  their  originality. 

The  book  is  published  by  the  Chicago  Medical  Book 
Company,  of  Chicago,  contains  363  pages,  costs  (3.00,  and  is 
bound  in  cloth. 


A  New  Book  by  Professor  Beai. 
Prof.  James  H.  Beal,  the  well-known  teacher,  v 


authority  on  pharmaceutical  jurisprudence,  has  just  brought 
out  a  new  book,  "Prescription  Practice  and  General  Dis- 
pensing." It  fills  a  niche  of  its  own  very  nicely,  and  is  well 
calculated  to  be  of  distinct  practical  service  to  the  prescrip- 
tionist — not  alone  to  the  student  who  is  acquiring  knowledge 
of  prescription  practice  at  the  outset  of  his  pharmaceutical 
career,  but  to  the  druggist  of  more  experience  who  needs 
something  in  the  way  of  a  useful  handbook.  The  first  chapter 
is  devoted  to  'The  Library  and  Laboratory  of  the  Dispensing 
Pharmacist,"  and  we  are  gratified  to  find  here  a  warm  tribute 
to  the  pharmaceutical  press.  There  is  a  very  confise  and 
excellent  chapter  on  prescription  Latin,  another  on  the  pre- 
scription itself,  a  third  on  methods  of  filling  and  filing  pre- 
scriptions, and  then  we  come  to  a  consideration  of  the  vari- 
ous types  of  prescriptions — capsules,  konseals,  ointments, 
cerates,  pills,  suppositories,  etc,  etc.,  down  through  the  entire 
-list.  At  the  end  of  the  book  are  chapters  on  incompatibility 
and  the  emergency  treatment  of  cases  of  poisoning.  The 
volume  is  cloth  bound,  contains  217  pages,  and  is  published 
by  theaulhor  at  Scio,  Ohio. 

Teaches:  "Suppose  your  father  gave  your  mother  ISO,  and 
then  took  $5  back  again.    What  would  that  make?" 
Tommy:  "AH  kinds  o'  trouble."— PAi7orf*/^Aia  Ledger. 
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have  the  law  placed  under  the  jurisdiction  of  the 
Maryland  Agricultural  College.  In  New  York 
State  the  great  fight  has  similarly  been  over  the 
question  as  to  whether  the  Board  of  Pharmacy  or 
the  Board  of  Health  should  be  charged  with  the 
enforcement  of  the  law,  and  this  issue  is  just  now 
being  sharply  contested.  The  Whitney  bill,  intro- 
duced by  the  druggists  and  descriiaed  in  these  col- 
umns last  month,  has  apparently  made  good  head- 
way in  the  legislature,  but  strong  support  is  being 
given  the  so-called  Tully  measure  by  other  interests. 
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TBB  SEVERAL 


March  is  usually  the  month  of  the 
FUM  DRUG  BILLS,  y^^  ™^^"  ^^6   legislative  kettle 

boils  the  hardest,  and  during  the 
last  few  weeks  it  has  been  singing  quite  merrily. 
Interest  continues  to  center,  of  course,  in  the  pure 
food  and  drug  bills,  Kentucky  has  enacted  a  law 
based  upon  the  Federal  act  and  apparently  satisfac- 
tory to  the  dru^ists  of  the  State,  who  were  quite 
active  during  the  weeks  in  which  it  was  being  dis- 
cussed in  the  legislature.  The  New  Jersey  bill  is  at 
this  writing  still  in  process  of  discussion  and 
amendment,  the  purpose  of  the  draft  being  to  soften 
the  rigors  of  the  law  enacted  last  year  without  due 
consideration.  In  Maryland,  where  a  fight  has  been 
made  over  the  question  of  enforcement,  it  is  re- 
ported that  the  Board  of  Health  and  the  Board  of 
Pharmacy  have  compromised  and  have  agreed  to 


NEW  BULINOS 

FROM 
WASBINOTON. 


In  the  meantime  the  several 
amendments  to  the  Federal  food 
and  drugs  act,  pending  in  the 
National  Congress,  are  apparently  exciting  little 
interest  or  attention.  Several  new  decisions  have 
recently  emanated  from  the  Board  of  Food  and 
Drug  Inspection,  however,  which  in  effect  amount 
to  amendments  of  the  act.  When  the  regulations 
governing  the  law  were  first  issued  it  was  held  by 
many  competent  lawyers  that  in  some  respects  they 
would  fail  to  hold  water  when  submitted  to  the  test 
of  court  construction.  Since  that  time  the  Board 
of  Food  and  Drug  Inspection  has  been  organized 
with  George  P.  McCabe,  a  lawyer,  as  one  of  its 
members,  and  the  presence  of  Mr.  McCabe  on  the 
Board  probably  explains  the  issuance  of  recent  re- 
visions of  a  few  of  the  earlier  regulations.  For 
the  most  part  the  new  rulings  substitute  the  word 
"should"  for  "shall,"  which  means  that  such  gov- 
ernmental regulations  are  advisory  rather  than 
mandatory — a  distinction  of  some  significance.  In 
one  respect,  however,  that  with  reference  to  the 
interpretation  of  the  phrase  "an  original,  unopened 
package,"  the  Board  has  practically  reversed  the 
early  regulation.  In  conformity  with  previous 
rulings  of  the  Supreme  Court,  as  set  forth  in  the 
Bulletin  over  a  year  ago,  it  is  now  held  that  an 
original  package  is,  not  a  bottle  of  100  tablets,  a 
pint  of  a  fluidextract,  or  a  single  bottle  of  a  patent 
medicine,  but,  very  different  from  these,  "the  unit, 
complete  in  itself,  delivered  by^.thg  lyN^^O^t^lC 
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carrier,  addressed  to  the  consignee,  and  received  by 
him  in  the  identical  condition  in  which  it  was  sent, 
without  separation  of  the  contents  in  any  manner." 
In  other  words,  an  "original  package"  is  the  box, 
barrel  or  crate  made  the  subject  of  shipments,  and 
it  is  only  over  such  packages,  shipped  across  State 
borders,  that  the  Federal  government  has  any  juris- 
diction. Another  recent  ruling  declares  that  the 
use  of  sodium  benzoate  will  be  permitted  as  a  pre- 
servative in  quantities  of  one-tenth  of  one  per  cent, 
*     *     * 

The  original  regulations  govem- 
""^VeV^Ise™*  '"&  t**^  enforcement  of  the  food 

and  drugs  act  also  took  rather 
severe  ground  regarding  the  use  of  the  word  "cure" 
on  patent  medicines  and  other  medicaments,  de- 
claring that  this  would  constitute  misbranding  under 
the  terms  of  the  law  unless  it  could  be  satisfactorily 
proved  that  the  article  really  did  cure  the  disease 
named  in  the  great  majority  of  cases.  Many  critics 
declared  at  the  time  that  this  position  was  a  radical 
and  somewhat  finical  one  which  would  not  be  sup- 
ported by  the  courts,  and  it  is  therefore  of  consider- 
able significance  and  importance  to  note  that  the 
government  has  now  won  its  point  in  the  first  case 
involving  the  settlement  of  the  question.  This  was 
the  Harper  case,  made  the  subject  of  explanation  in 
these  columns  last  month.  Robert  N.  Harper,  man- 
ufacturer of  a  product  known  as  "Cuforhedake 
Brane  Fude,"  was  prosecuted  on  the  ground  that 
his  product  was  not  a  cure  in  the  proper  sense  of 
the  word,  and  on  the  additional  ground  that  no 
such  thing  as  a  "brain  food"  was  known  to  medical 
science.  The  case  was  fought  out  in  Washington 
for  three  weeks  and  Harper  was  finally  convicted. 
It  was  reported  in  the  newspapers  the  next  day  that 
the  president,  desiring  to  make  the  most  of  this  first 
conviction  under  the  food  and  drugs  act,  and  to 
gain  universal  respect  for  the  law,  requested  the 
court  to  impose  a  sentence  of  imprisonment  on 
Harper,  but  it  was  announced  a  month  ago  that  if 
Harper  lost  he  would  carry  the  case  to  the  higher 
courts. 


The  rapid  progress  of  the  tem- 
*uoS'oS'wLi!f.'"  PCJ'^"*^*  snd  anti-saloon  move- 
ment throughout  the  country  has 
been  referred  to  several  tjmes  in  recent  issues  of 
the  Bulletin.  One  phase  of  the  movement  is  seen 
in  the  introduction  of  no  fewer  than  20  bills  in  the 


National  Ccmgress  at  Washington  seeking  to  pro- 
hibit the  interstate  transportation  of  distilled  spirits, 
the  idea  being,  of  course,  that  a  State  prohibition 
law  is  nullified  to  a  considerable  extent  so  long  as 
beverages  may  be  received  across  the  border  from 
another  State.  So  far  well  and  good.  Incidentally, 
however,  it  has  been  discovered  that  most  of  these 
congressional  bills  include  alcohol  as  well  as  bever- 
ages within  their  scope,  and  this  would  seem  to  pre- 
vent interstate  shipments  of  alcohol  even  when 
intended  for  legitimate  manufacturing  purposes. 
The  drug  trade  is  at  once  involved.  Several  prom- 
inent jobbers  consequently  appeared  before  a  house 
committee  last  month  and  argued  the  necessity  of 
so  amending  any  bill  which  Congress  might  pass 
that  alcohol  could  be  made  the  subject  of  interstate 
shipment  when  needed  for  use  in  the  manufacture 
of  medicinal  and  pharmaceutical  supplies.  It  seems 
likely  that  such  an  amendment  will  be  made. 


In  this  department  of  the  Marcli 
"JSJJSm^     Bulletin  we  reported  that  the 

Massachusetts  pharmacists  had 
decided  to  seek  the  introduction  of  a  bill  in  the 
State  legislature  restricting  the  sale  of  liquor  by 
pharmacists  to  physicians'  prescriptions — a  plan 
which  would  involve  the  abandonment  of  the  pres- 
ent system  of  giving  the  Board  of  Pharmacy  power 
of  decision  over  the  issuance  of  liquor  licenses  to 
■^i^ggists,  and  authority  also  to  revoke  the  registra- 
tion certificate  of  any  pharmacist  twice  convicted 
in  court  for  violating  the  liquor  law.  We  now  find 
that,  on  the  contrary,  a  bill  has  been  introduced  in 
the  Massachusetts  legislature  still  further  increasing 
the  powers  of  the  Board  of  Pharmacy  and  giving  it 
entire  jurisdiction  over  the  whole  matter  of  licens- 
ing druggists  to  sell  liquor.  The  Board  is  itself  to 
issue  liquor  permits  to  pharmacists,  is  to  see  that 
the  law  is  enforced,  is  to  withdraw  the  permit  for 
a  year  whenever  the  law  is  once  violated,  and  is  to 
revoke  a  pharmacist's  certificate  of  registration 
upon  conviction  of  the  third  violation.  A  recent 
hearing  on  the  measure  was  attended  by  250  drug- 
gists, and  they  were  about  equally  divided  in  sup- 
porting and  opposing  the  bill.  It  is  at  least  seri- 
ously to  be  doubted  whether  the  plan  is  a  wise  one. 
It  goes  pretty  far  in  conferring  both  judicial  and 
legislative  functions  upon  a  purely  administrative 
board,  and  it  opens  the  way  for  pressure  and  sus- 
picion of  a  grave  character.  r^  -»^-.^-il^ 
i^itized  by  VjOOy  It 
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The  Massachusetts  legislature  is 
*^^^^*=      also   considering   at    this   time   a 

radical  anti-cocaine  bill.  This 
measure  forbids  even  the  manufacture  of  a  catarrh 
powder  or  any  proprietary  preparation  containing 
cocaine  or  any  of  its  salts  or  synthetic  substitutes, 
and  it  declares  that  any  pharmacist  who  sells  such 
a  preparation  after  he  has  been  notified  regarding 
its  character  shall  be  imprisoned  for  at  least  six 
months  and  shall  be  subjected  also  to  a  fine  ranging 
between  $250  and  $500.  Furthermore,  the  mere 
possession  or  custody  of  cocaine,  its  salts  or  syn- 
thetic substitutes,  with  intent  to  sell  or  give  away, 
will  subject  the  possessor  to  imprisonment  and  fine. 
We  are  led  to  inquire :  How  can  physicians  secure 
cocaine  in  the  State  of  Massachusetts  for  their  legit- 
imate purposes  if  such  an  act  becomes  law?  New 
York  State  enacted  an  anti-cocaine  law  a  year  or 
two  ago,  and  another  measure  is  now  pending 
which  would  in  addition  restrict  the  sale  of  opium, 
morphine,  and  their  preparations.  In  Georgia  the 
Board  of  Pharmacy  is  having  an  analysis  made  of 
proprietary  articles  suspected  of  containing  nar- 
cotics in  order  that  the  law  may  be  properly  en- 
forced with  respect  to  such  preparations.  In  Con- 
gress a  modification  has  been  introduced  of  "the 
Chicago  Conference  Measure,"  adopted  last  Sep- 
tember by  the  N.  A.  R.  D.  in  Chicago,  and  intended 
to  affect  interstate  traffic  in  narcotics.  Anti-narcotic 
measures  are  now  pending  also  in  New  Jersey  and 
one  or  two  other  States, 


Striving  now  to  refer  in  one  para- 

ing  bills  affecting  pharmacy  and 
pharmacists,  we  may  remark  that  1908  has  pfoduced 
fewer  patent  medicine  measures  than  we  have  be- 
come accustomed  to  in  recent  years.  Two,  however, 
are  pending  in  New  York,  besides  a  few  additional 
ones  in  other  States,  The  Bennett  bill  in  Congress, 
increasing  the  salaries  of  superintendents  of  post- 
office  contract  stations,  is  of  interest  to  many  drug- 
gists and  is  receiving  their  hearty  support.  Two 
measures  are  also  pending  in  Congress  which  would 
elevate  the  status  of  pharmacists  in  the  government 
service.  One,  aflfecting  the  army,  would  provide  a 
"medical  corps"  and  a  "medical  reserve  corps,"  and 
among  other  things  would  establish  a  department 
of  pharmacy  presided  over  by  a  chief  pharmacist 
with  the  rank  of  Colonel,  ti^ether  with  commis- 
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sioned  subordinates  ranking  as  majors,  captains, 
and  lieutenants,  all  of  whom  must  be  graduates  of 
recognized  colleges  of  pharmacy.  The  other  bill 
has  reference  to  the  Public  Health  and  Marine  Hos- 
pital Service.  Three  grades  are  provided  for: 
"Pharmacists"  who  would  receive  $2000  per  an- 
num ;  "passed  assistant  pharmacists"  who  would 
receive  $1800;  and  "assistant  pharmacists"  who 
would  receive  $1600.  In  each  case  the  government 
would  furnish  quarters,  fuel,  and  lights. 

•  *     * 

The  disposition  to  honor  men  who 
^'  have  rendered  notable  services  to 
the  calling  is  fortunately  growing 
among  pharmacists.  At  the  present  time,  for  in- 
stance, no  fewer  than  three  movements  are  in  prog- 
ress to  found  scholarships  in  honor  of  prominent 
pharmacists — one  living  and  two  dead.  The  Alumni 
of  the  Philadelphia  College  of  Pharmacy  are  en- 
deavoring to  raise  $3000  for  a  scholarship  in  honor 
of  Thomas  S.  Wiegand,  Ph.M.,  who  is  now  the 
oldest  living  alumnus  of  the  institution,  and  who 
has  been  librarian  of  the  college  for  many  years. 
The  Alumni  of  the  Pharmacy  Department  of  the 
University  of  Michigan  are  working  on  a  some- 
what different  plan  to  honor  the  memory  of  Dr. 
Prescott.  It  is  hoped  to  raise  a  memorial  fund  of 
three  or  four  thousand  dollars  for  the  purpose  of 
loaning  the  principal  in  necessary  amounts  to 
worthy  young  men  who  need  financial  assistance, 
and  who,  it  is  expected,  will  be  able  to  repay  the 
loans  within  a  few  years  after  their  graduation.  In 
the  third  place  the  suggestion  has  recently  been 
made  that  an  Ebert  scholarship  be  established  in 
the  Chicago  College  of  Pharmacy,  although  it  is 
likely  that  nothing  will  be  done  to  carry  this  plan 
out  until  the  fund  shall  have  been  completed  which 
is  now  being  raised  to  provide  a  suitable  monument 
for  the  Ebert  grave  and  to  look  after  the  perma- 
nent maintenance  of  the  lot. 

*  *     * 

It  begins  to  look  as  if  Congress 
Aim"«UOT  LAWS,   "'•e'^t  pass  an  amendment  to  the 

Sherman  act  at  the  present  ses- 
sion. The  suggestions  made  by  the  national  con- 
ference held  in  Chicago  last  fall  have  been  up  for 
consideration  in  one  of  the  house  committees,  but 
so  far,  however,  nothing  definite  has  been  attempt- 
ed. In  the  meantime  the  Valentine-Stewart  anti- 
trust law  in  Ohio,  similar  in  charactef-te  the  Sher- 
atzecoyLiOOglC 
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man  act,  has  been  the  object  of  considerable  atten- 
tion at  the  hands  of  the  Ohio  Valley  Druggists' 
Association  in  Cincinnati.  At  the  suggestion  of 
Mr,  Freericks  it  was  declared  at  a  recent  meeting 
that  the  law  ought  to  be  amended  in  such  form  as 
to  exempt  the  following  from  the  operations  of  the 
act: 

.  1.  Organizations  of  labor  and  their  reasonable  trade  agree- 
ments with  employers  relating  to  wages,  hours  of  labor,  and 
conditions  of  employment. 

2.  Associations  of  farmers,  intended  to  secure  a  reason- 
able, stable,  and  equitable  market  for  the  products  of  the 
soil,  free  from  fluctuation  due  to  speculation. 

3.  Reasonable  business  and  industrial  agreements,  seeking 
to  prevent  ruinous  competition  and  rate  cutting,  and  to  pro- 
tect against  unlawful  monopoly,  or  tendency  to  monopolize. 

Mr.  Freericks  has  presented  this  amendment  to 
the  members  of  the  legislature  from  Hamilton 
county  and  is  prepared  to  discuss  the  question 
when  it  has  properly  come  before  the  legislature. 


It  would  appear  that  carbolic  acid 
POBOiMi^         is    quite    as    popular    a    suicidal 

agent  in  England  as  in  the  United 
States,  A  recent  annual  report,  covering  both  Eng- 
land and  Wales,  shows  that  1085  deaths  were 
caused  by  poisons  during  the  last  year.  These  cases 
may  be  classified  as  follows :  Poisons  accidentally 
administered,  245;  poisons  taken  by  suicides,  534; 
poisons  administered  as  anesthetics,  183;  poisons 
used  by  murderers,  5 ;  deaths  attributed  to  morphia 
habit,  9 ;  deaths  due  to  poisonous  fumes,  109.  The 
poison  most  generally  employed  for  suicidal  pur- 
poses is  carbolic  acid,  which  was  taken  with  fatal 
consequences  in  120  cases;  next  comes  oxalic  acid, 
which  was  taken  by  90  suicides;  the  next  "spirits 
of  salts,"  by  86;  next  "opium,  laudanum,  and  mor- 
phine," by  52.  Of  deaths  caused  by  poisons  taken 
by  accident  with  fatal  results  73  were  due  to 
"opium,  laudanum,  and  morphine."  Of  the  deaths 
due  to  anesthetics  107  were  caused  by  chloroform. 
Curiously  enough  only  3  deaths  were  attributed  to 
cocaine. 


In  an  editorial  last  month  we 
"bcie'e.'*  ^^^'^  "P°"  *'^*  sensation  which 
Governor  Magoon  had  caused  in 
Cuba  by  issuing  a  decree  providing  that  hereafter 
State  examinations  in  pharmacy  would  be  substi- 
tuted for  diplomas  from  the  Pharmacy  Department 
of  the  University  of  Havana,     It  has  since  been 


announced  authoritatively  that  the  administration 
at  Washington  would  suffer  no  change  in  the  decree 
and  that  the  hands  of  Governor  Magoon  would  be 
upheld.  The  commissioners  whom  the  students  of 
the  University  sent  to  Washington  have  returned  to 
Havana.  Governor  Magoon  also  returned  from 
Washington  last  month  and  declared  that  while  the 
decree  would  remain  in  force,  he  would  see  to  it 
that  the  State  examinations  were  made  sufficiently 
rigid  to  preserve  the  interests  of  the  public  health 
and  to  prevent  any  deterioration  in  pharmaceutical 
standards.  The  main  object  of  the  decree,  as  we 
explained  last  month,  is  to  prevent  the  "regente" 
evil,  where  the  owner  of  a  university  diploma  loans 
it  out  to  the  real  proprietor  of  a  pharmacy  for  a 
consideration — or  perhaps  loans  it  to  several  such 
proprietors!  Governor  Magoon  declares,  too,  that 
the  number  of  graduates  of  the  University  is  not 
ample  for  the  purposes  of  the  island,  and  that  a 
system  of  rigid  State  examinations  will  increase 
the  number  while  in  nowise  lowering  the  standard. 


It  has  often  been  pointed  out  that 
ANiTTBE^ir'sf  f     ^^^  reason  why  physicians  do  not 

more  generally  prescribe  N.  F, 
and  U.  S.  P.  goods  is  because  the  medical  colleges 
of  the  country  do  not  use  the  U.  S.  P.  and  the  N,  F. 
as  text-books  or  give  instruction  to  any  extent  in 
practical  pharmacy.  Hence  the  significance  of  the 
following  resolution,  adopted  at  an  informal  con- 
ference called  by  Prof.  Joseph  P,  Remington  and 
attended  by  a  number  of  teachers  in  the  medical 
schools  of  Philadelphia:  "Resolved,  that  it  is  of 
the  utmost  importance  for  accuracy  in  prescribing, 
and  in  the  treatment  of  disease,  that  students  of 
medicine  be  instructed  fully  as  to  those  portions  of 
the  United  States  PharmacopcEia  which  are  of 
value  to  the  practitioner,  and  that  members  of  the 
medical  profession  be  urged  to  prescribe  the  prep- 
arations of  that  publication,  and  further,  that  this 
resolution  be  forwarded  to  the  medical  and  phar- 
maceutical journals,  and  to  the  teachers  of  medicine 
and  therapeutics  in  the  United  States."  This  reso- 
lution was  signed  by  the  following  medical  teach- 
ers :  James  Tyson,  John  H.  Musser,  John  Marshall, 
Horatio  C.  Wood,  Jr.,  H.  A.  Hare,  Alfred  Stengel, 
J.  W.  Holland.  David  L.  Edsall,  Seneca  Egbert.  M. 
C.  Thrush,  James  Wilson,  E.  Q.  Thornton,  John 
V.  Shoemaker,  I.  Newton  Snively,  J.  M.  Anders, 

and  S.  Solis  Cohen.  T^/Ar-^ol^ 

lOitized  by  VjOOy  It 
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The  Pennsylvania  State  Board  of 
"hbtbo™"  Pharmaceutical  Examiners  adopt- 
ed the  system  some  months  ago 
of  using  separate  sets  i?f  questions  for  registered 
pharmacists  and  qualified  assistants.  The  members 
of  the  Board  are  now  united  in  believing  that  the 
plan  is  a  pronounced  success.  At  the  present  time 
they  are  at  work  on  another  improvement  in  the 
examination  system,  which  is  being  tried  in  part  in 
the  qualified  assistant  examinations.  In  the  past, 
the  questions  all  had  the  same  value  in  the  marking, 
although  some  of  them  perhaps  involved  only  the 
retention  of  some  fact  in  the  memory.  Others 
more  thoroughly  tested  the  general  or  particular 
professional  knowledge  of  the  applicant.  Questions 
of  the  latter  class,  in  the  opinion  of  the  members  of 
the  Board,  should  have  a  higher  relative  value. 
This  idea  has  been  applied  recently  to  the  qualified 
assistant  examinations,  in  which  seventeen  questions 
are  asked.  Most  of  them  have  a  different  relative 
value,  and  the  results  are  finally  worked  out  on  a 
percentage  basis.  The  same  method  will  shortly  be 
applied  to  the  questions  in  the  registered  pharma- 
cists' examination. 


The  newspapers  last  month  had 
iiEi.*cm"«isT?  ^^^^"  sensational  reports  regard- 
ing a  proposed  combination  of  the 
manufacturers  of  a  large  number  of  profitable  and 
non-competing  patent  medicines.  It  was  said  that 
a  proposition  emanating  from  a  New  York  firm  of 
promoters  had  been  sent  to  proprietary  manufac- 
turers throughout  the  country.  The  plan  was  to 
"organize  a  corporation  with  substantial  financial 
backing  to  acquire  the  good-will  and  the  business 
of  a  number  of  proprietary  medicine  concerns  with 
the  purpose  of  more  economically  and  effectively 
developing  the  business  of  each  by  the  employment 
of  those  methods  familiar  to  practical  men  in  this 
age  of  consolidated  effort."  Sounds  rather  ambi- 
tious, doesn't  it?     Will  anything  come  of  it? 


The  Chicago  Veteran  Druggists' 
™etbIl^™      Association   is  one  of  the  most 

unique  pharmaceutical  societies  in 
the  country.  The  members  of  this  body  are  united 
by  many  ties  of  congeniality,  brotherhood,  and  long 
association.  At  a  recent  meeting  Thomas  N.  Jamie- 
son,  a  pharmacist  who  has  done  much  for  the  Vet- 
erans' Association,  and  who  has  of  recent  years 
been  more  or  less  prominent  in  political  affairs,  was 


the  guest  of  honor  at  a  birthday  dinner.  Toasts 
were  responded  to  on  such  subjects  as  "Jamieson 
the  druggist,"  "Jamieson  the  politician,"  "Jamieson 
the  friend."  At  another  meeting  of  the  association 
(or  was  it  at  the  same  one?)  Mr.  Blocki,  about  to 
leave  for  a  trip  to  Europe  and  the  Far  East,  was 
liberally  toasted  and  was  given  a  unique  "bill"  of 
lading  and  passport"  by  Secretary  Bodemann.  This 
was  gotten  up  in  Mr.  Bodemann's  most  humorous 
and  entertaining  style  and  was  quite  an  original 
document. 


THE  DKUGOIST'S 


The  pharmacist  who  picks  up  the 
SENSE  daily  paper  to  find  that  another 

orsECiiWTY.      st^t^  fjgg  gQ„^  ..j^..  ^.^n  hg^dly 

refrain  from  congratulating  himself  on  the  perma- 
nence of  his  own  vocation.  The  drug  trade  cer- 
tainly enjoys  an  enviable  position.  Panic  or  no 
panic,  the  situation  of  the  pharmacist  is  never  pre- 
carious. Headaches  and  stomach  pains  depend  on 
the  weather,  but  are  little  affected  by  the  currency. 
At  all  times  people  must  have  drugs.  While  the 
large  distilleries  are  appalled  at  the  prohibition 
movement,  while  the  market  value  of  the  stodi  of 
the  whisky  trust  has  tumbled  from  point  to  point, 
the  pharmaceutical  manufactories  have  with  a  few 
exceptions  showed  little  alarm  and  their  stocks 
have  suffered  no  depression.  It  is  certainly  a  source 
of  consolation  to  the  whole  craft  to  observe  that  the 
drug  trade  is  throughout  an  institution  of  solidity, 
little  affected  by  the  temperance  movement  or  other 
social  and  political  developments. 


A  new  chapter  of  the  Women's 
WOMEN  BUSY.  Organization  of  the  National  As- 
sociation of  Retail  Druggists  has 
been  organized  in  St.  Louis.  Mrs.  Sol.  Boehm  is 
president,  Mrs.  William  Ittner  first  vice-president, 
and  Mrs.  Paul  Schneider  secretary.  The  other 
chapters  of  the  W.  O.  N.  A.  R.  D.  throughout  the 
country  are  holding  monthly  meetings.  One  of  the 
interesting  facts  brought  out  at  the  March  meeting 
of  the  Chicago  chapter  was  that  in  one  locality  em- 
bracing about  two  square  miles  the  druggists  had 
formed  a  local  society  which  holds  meetings  at  the 
homes  of  the  members  once  a  week  for  social  enjoy- 
ment. Not  only,  however,  have  the  druggists'  fam- 
ilies become  good  friends,  but  such  an  understand- 
ing has  been  reached  among  the  druggists  them- 
selves that  they  now  close  their  stores  at  9  o'clock 
every  evening  without  any  fear  that   "the  other 
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fellow"  will  gain  an  undue  advantage.  It  was 
pointed  out  at  the  meeting  of  the  Chicago  chapter 
that  it  was  for  the  accomplishment  of  just  such 
results  as  this  that  the  Women's  Organization 
existed. 

*  *     * 

Some  of  the  local  associations 
OT  "IktJKS"    throughout  the  country  are  be- 

ginning  to  take  cognizance  of  a 
form  of  competition  which  retailers  in  several  lines 
have  suffered  for  years.  We  have  reference  to 
children  and  women  who  take  orders  for  mailnarder 
houses  and  soap  manufacturing  concerns,  and  who 
strive  to  sell  ten  or  fifteen  dollars'  worth  of  goods 
to  their  friends  for  the  purpose  of  securing  a  prize 
supposed  to  be  worth  the  value  of  the  order.  A 
soap  concern  in  Buffalo  is  one  of  the  worst  offend- 
ers in  this  direction.  The  Western  Pennsylvania 
Retail  Druggists'  Association  in  Pittsburg  has  re- 
cently taken  up  the  question  and  has  acted  by  call- 
ing the  matter  to  the  attention  of  the  Mercantile 
Appraiser.  This  official  has  agreed  to  assess  every 
local  agent  of  such  concerns  as  we  are  describing 
and  to  compel  the  payment  of  the  mercantile  tax. 
The  Pittsburg  Association  is  requested  to  furnish 
names  and  addresses  and  the  Appraiser  says  he 
will  do  the  rest! 

*  *     * 

The  Pennsylvania  Board  of  Pharmacy  has  an- 
nounced its  intention  of  getting  after  those  drug- 
gists who  are  violating  the  pharmacy  law  in  one 
way  and  another,  and  recently  in  Harrisburg  two 
druggists  were  successfully  prosecuted  for  conduct- 
ing a  drug  store  without  being  registered.  Two  or 
three  substances  purchased  at  the  store  were  found 
by  the  State  chemist.  Professor  La  Wall,  to  be 
deficient  in  pharmaceutical  strength. 

*  *     * 

Dr.  Henry  Beates,  Jr.,  president  of  the  Pennsyl- 
vania Board  of  Medical  Examiners,  and  a  prom- 
inent Philadelphia  practitioner,  severely  "roasted" 
some  of  his  fellow  physicians  in  an  address  deliv- 
ered recently  at  a  joint  meeting  of  druggists  and 
doctors  in  Philadelphia,  Among  other  things  he 
is  reported  to  have  said  that  "half  the  physicians 
nowadays  don't  know  how  to  write  prescriptions." 


$S500  was  raised,  and  during  the  evening  a  check 
for  $1000  was  turned  over  to  President  Potts  of 
the  N,  A.  R.  D,,  who  was  present  at  the  gathering 
and  who  made  a  speech  of  acceptance, 

*  *     * 

Theodore  Weicker  has  resigned  as  the  president 
and  general  manager  of  E.  R.  Squibb  &  Sons,  and 
he  has  been  succeeded  by  Lowell  M.  Palmer.  Mr. 
Palmer  was  previously  the  vice-president,  and  the 
two  men  exchanged  positions.  Mr.  Weicker  will 
spend  several  months  in  the  South  in  search  of 
renewed  health. 

On  page  355  of  the  Bulletin  for  last  Septem- 
ber we  gave  a  list  of  the  cocaine-containing  pro- 
prietaries which  the  State  Board  of  Health  had 
declared  unsalable  in  Massachusetts.  To  that  list 
the  following  products  have  now  been  added  by 
the  Board :  Opal  Catarrhal  Powder  and  Quinia 
Laroche. 

*  *     * 

The  Supreme  Court  of  Minnesota  has  recently 
upheld  the  constitutionality  of  the  reregistration 
clause  of  the  State  pharmacy  law.  This  decision. 
so  far  at  least  as  that  particular  State  is  concerned, 
settles  one  of  the  moot  points  which  occasionally 
arise  in  the  discussion  of  pharmaceutical  legisla- 
tion. 

*  *     * 

The  N,  A,  R,  D.,  desiring  to  increase  in  useful- 
ness to  its  membership,  has  recently  undertaken  the 
publication  of  a  syndicate  drug-store  paper  for 
druggists  and  has  also  arranged  to  secure  "liability 
insurance"  for  dues-paying  members  at  a  discount 
of  10  per  cent. 

*  *     * 

It  appears  that  a  few  registered  pharmacists  in 
Ohio  have  done  a  thriving  business  in  the  rental 
of  their  registration  certificates.  Certain  drug- 
gists "needed  them  in  their  business,"  and  now  the 
Board  of  Pharmacy  is  after  the  culprits  hot-foot. 
«     *     * 

Horace  Burrough,  president  of  the  Burrough 
Bros.  Manufacturing  Co.,  chemists  and  manufac- 
turing pharmacists  in  Baltimore,  died  recently  at 
the  age  of  63  after  an  operation  for  appendicitis. 


The  Metropolitan  Association  of  Retail  Druggists 
in  New  York  City,  desiring  to  pay  off  its  indebted- 
ness of  $1000  to  the  N.  A.  R.  D..  recently  gave  a 
big   vaudeville    entertainment    and    ball.       Nearly 


Louis  Emanuel  of  Pittsburg  has  been  reappointed 
to  membership  on  the  Board  of  Pharmacy,  and 
William  L,  Cliffe,  whose  term  expires4n  June,  will 
undoubtedly  be  reappointed  also.      ^iOOQIC 
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EDITORIAL. 


WITH  REFERENCE  TO  PURE  POOD  AND  DRUG 
LEGISLATION. 

In  discussing  the  recent  horde  of  pure  food  and 
drug  enactments  the  Bulletin  and  other  journals 
have  repeatedly  pointed  out  the  necessity  of  seeing 
to  it  that  prescriptions  and  N.  F.  and  U.  S.  P. 
goods  are  specifically  exempted  from  the  labeling 
clause  providing  that  the  content  of  alcohol,  opium, 
morphine,  cocaine,  acetanilide,  heroin,  and  certain 
other  narcotics  must  in  every  case  be  stated  on  the 
label.  We  have  more  than  once  called  attention  to 
the  beastly  nuisance  of  figuring  out  percentages  of 
these  various  substances  and  writing  them  on  every 
prescription.  And  not  only  is  it  a  nuisance,  but  it 
is  entirely  unnecessary.  It  serves  no  good  end  in 
the  interests  of  the  public  health.  More  than  that, 
in  large  measure  it  defeats  the  purpose  of  the  pre- 
scriber,  who  for  obvious  reasons  does  not  want  his 
patients  to  know  what  they  are  taking. 

Despite  these  repeated  warnings,  however,  the 
labeling  clause  of  the  national  law  has  been  literally 
copied  in  many  of  the  States,  and  the  druggists  of 
several  commonwealths  are' now  faced  by  an  em- 
barrassing situation.  In  Indiana  the  law  exempts 
physicians'  prescriptions,  but  it  does  not  exempt 
N.  F.  and  U.  S.  P.  goods.  Every  time  the  drug- 
gist sells  an  ounce  of  N.  F.  or  U.  S.  P.  products 
over  the  counter  he  must  go  to  the  trouble  of  dis- 
covering the  percentage  present,  if  any,  of  the  sev- 
eral proscribed  substances  and  write  them  on  the 
label.  If  he  puts  up  a  polypharmaceutical  "home 
mixture"  for  one  of  his  customers  who  brings  the 
recipe  into  the  store,  he  must  indulge  in  a  still 
longer  and  more  troublesome  period  of  mathemat- 
ical exercise  in  order  to  comply  with  the  law. 

It  is  well  enough  to  have  the  facts  stated  on  the 
label  of  proprietary  and  other  secret  and  unofliicial 
remedies.  Formulas  for  the  U.  S.  P.  and  N.  F. 
preparations,  however,  are  open  to  everybody. 
There  is  nothing  secret  about  them.  The  facts  are 
within  easy  reach.  No  necessity  exists  for  subject- 
ing pharmacists  to  the  embarrassment  and  incon- 
venience of  figuring  out  alcohol,  cocaine,  morphine, 
and  other  percentages  in  every  substance  sold  over 
the  counter,  or  in  every  mixture  dispensed  on  a 
physician's  prescription.  Several  pure  food  and 
drug    laws    are    now    pending    in    different    State 


legislatures,  and  it  might  be  well  to  bear  these 
considerations  in  mind. 

In  two  or  three  States  the  authorities  vested  with 
the  enforcement  of  the  law  have  declared  in  re- 
sponse to  questions  that  the  law  involves  prescrip- 
tions as  well  as  other  medicaments,  and  that  offi- 
cials could  exercise  no  discrimination  in  the  honest 
enforcement  of  the  statute.  It  is  doubtless  true 
that  in  most  instances  wise  and  discreet  commis- 
sioners will  wink  at  this  particular  feature  of  the 
law,  but  no  one  can  tell  when  some  quixotic  official 
will  take  it  into  his  head  to  discharge  his  duty  from 
Alpha  to  Omega.  Why  have  laws  which  render 
such  possibilities  imminent? 

Many  of  the  State  acts,  rushed  through  the  legis- 
latures in  hot  haste  last  year,  will  need  revision  in 
the  years  to  come  if  the  interests  of  the  drug  trade 
are  to  be  protected  properly. 


OP  IMPORTANCE  TO  ALL  OUR  SUBSCRIBERS. 

We  pointed  out  last  month  that  the  Post-office 
Department  at  Washington  had  recently  issued  a 
regulation  which  directly  affects  some  of  our  sub- 
scribers. It  declares  that  all  subscriptions  to  period- 
icals must  be  paid  in  advance ;  that  all  renewals 
must  be  subject  to  the  same  conditions;  that  only 
four  months'  grace  will  be  permitted  with  monthly 
periodicals,  and  that  if  subscriptions  or  renewals 
are  not  paid  within  this  time  copies  of  the  journal 
to  such  persons  ■mil  be  denied  transmission  in  the 
mails  at  second-class  rates. 

Under  the  circumstances  we  asked  our  readers 
if  they  would  kindly  bear  this  ruling  in  mind  and 
save  embarrassment  to  themselves  and  to  us  by 
paying  their  subscriptions  promptly  as  they  fall  due. 

Since  then  one  or  two  subscribers  have  written 
in  to  ask  why  the  government  should  issue  such  a 
regulation.  •  Why  should  it  be  concerned  with  the 
payment  of  bills  between  publisher  and  subscriber? 

The  reason  is  simple.  The  government  carries 
all  so-called  "second-class  matter"  at  a  loss,  and  it 
does  so  because  it  desires  to  favor  the  publication 
of  legitimate  periodicals  and  thus  put  a  premium 
on  public  enlightenment  and  education.  But  many 
publishers  have  greatly  abused  the  privilege.  Issu- 
ing journals  for  some  other  purpose  than  that  of 
building  up  a  legitimate  subscription  list,  being 
really  indifferent  to  subscription  returns,  and  desir- 
ing only  a  large  circulation  for  the  furtherance  of 
some  advertising  or  other  purpose,' tliey  haver  s^nt 
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their  journals  broadcast  to  people  who  never  sub- 
scribed for  them  at  all. 

Such  periodicals  are  entitled  to  second-class  post- 
age rates  only  to  the  extent  that  they  have  a  paid 
subscription  list,  and  beyond  this  they  should  pay 
the  much  higher  rates  of  third-class  postage.  In 
order  to  see  that  this  is  done,  and  that  the  govern- 
ment treasury  is  not  tapped  annually  to  the  tune  of 
thousands  and  perhaps  hundreds  of  thousands  of 
dollars,  the  ruling  to  which  we  have  referred  was 
issued  in  December  last.  But  of  course  such  a 
ruling  must  needs  affect  every  periodical,  honest 
or  dishonest,  as  the  rain  falls  alike  upon  the  just 
and  the  unjust.  As  so  often  happens  in  every 
department  of  life,  the  Bulletin  must  suffer  for 
the  sins  of  others. 

Will  our  readers  therefore  please  bear  this  ruling 
in  mind  and  pay  their  bills  promptly  as  they  receive 
them  throughout  the  year — or  send  remittances 
without  waiting  for  bills?  We  shall  find  it  impos- 
sible to  send  copies  of  the  journal  to  delinquent 
subscribers  at  second-class  rates. 


A   NEW   METHOD   OF  DETECTING  TUBERCU- 
LOSIS. 

The  science  of  bacteriology  has  given  to  mankind 
not  only  the  means  of  combating  and  preventing 
diseases,  but  the  methods  also  of  diagnosing  them. 
The  detection  of  specific  infections  like  typhoid  and 
tuberculosis  by  a  naked-eye  examination  in  a  local- 
ity where  test  tubes  and  culture  media  are  unavail- 
able is  one  of  the  triumphs  of  modern  research. 

The  Widal  reaction  for  determining  the  presence 
of  the  typhoid  bacilli  in  the  human  blood  formerly 
required  a  microscope  and  an  expert  to  carry  out 
the  test.  To-day  this  reaction  may  be  observed  in 
a  test  tube  with  the  assistance  of  no  instrument 
other  than  the  naked  eye. 

Recently  science  has  developed  a  simple  means 
of  diagnosing  tuberculosis  in  an  infected  patient. 
That  insidious  disease  which  steals  over  the  victim 
and  half  destroys  him  before  he  realizes  his  afflic- 
tion, can  now  be  detected  in  its  incipient  stage  by 
the  ordinary  practitioner.  The  test  is  known  as  the 
ophthalmo-tuberculin  reaction.  The  doctor  drops  a 
one-per-cent  solution  of  purified  tuberculin  into  one 
eye  of  the  suspected  patient,  the  other  eye  serving 
as  a  normal  for  comparison.  The  reaction  which 
occurs  in  the  eye  of  a  tuberculous  patient  is  mani- 
fested by  redness,  lacrimation,  and  some  discom- 


fort. This  usually  becomes  manifest  from  three  to 
ten  hours  after  applying  the  tuberculin. 

The  value  of  the  test  lies  largely  in  its  simplicity. 
For  the  country  practitioner  miles  removed  from 
the  bacteriological  laboratory  needs  neither  micro- 
scope nor  a  command  of  any  particular  technique 
to  carry  it  out.  The  work  is  easily  within  the 
range  of  every  physician.  The  numerous  investiga- 
tions and  several  contributions  on  the  subject  both 
in  France  and  Germany  are,  on  the  whole,  favor- 
able as  to  the  probable  value  of  the  test. 

The  importance  of  the  ophthalmo-tuberculin  reac- 
tion is  not  to  be  underestimated.  Tuberculosis  is  a 
dread  disease.  Discovered  early  enough  it  yields  to 
treatment  in  an  increasingly  large  number  of  in- 
stances. Discovered  too  late  it  is  well-nigh  impos- 
sible to  stay  it.  Hence  the  significance  to  mankind 
of  any  method  which  assists  in  its  early  detection. 


SWIMMING  WITH  THE  TIDE. 

The  recent  period  of  financial  and  industrial 
depression  is  ]f  raught  with  meaning  to  every  aspiring 
drug  clerk.  During  the  past  few  years  the  young 
pharmacists  of  this  country  have  been  noticeably 
restless.  Inspired  doubtless  by  the  general  pros- 
perity, every  subordinate  in  the  store  has  had  his 
eye  on  a  proprietorship.  It  is  an  ill  wind  which 
blows  no  good,  and  the  recent  financial  flurry,  if 
it  does  nothing  else,  ought  to  serve  as  a  wholesome 
check  on  the  clerks'  megalomania. 

The  last  few  years  of  industrial  expansion  saw  a 
host  of  druggists  start  in  for  themselves.  Money 
was  plentiful,  credit  easy,  and  the  result  was  that 
a  clerk  of  any  standing  could  get  backing  for  a  new 
store.  Pharmacies  sprang  up  in  the  night.  In  the 
large  cities  their  frequency  verily  led  the  layman 
to  exclaim,  "Where  do  all  these  drug  stores  get 
thei-  business?"  Now  the  day  of  reckoning  has 
come.  The  lad  who  started  in  for  himself  without 
anticipating  the  possibilities  of  a  financial  strin- 
gency, and  without  actually  owning  the  business, 
is  pretty  apt  to  find  himself  the  victim  of  a  remorse- 
less banker  or  a  hard-pressed  jobber. 

Of  course  the  drug  trade  is  peculiarly  protected. 
People  must  have  medicine,  and,  thank  goodness! 
druggists  are  not  dependent  on  a  precarious  market 
like  the  liquor  dealers.  But  while  the  Bulletin  is 
honestly  optimistic  about  the  situation,  and  feels  that 
the  drug  trade  has  nothing  to  fear,  it  can't  refrain 
from  a  word  of  caution  to  the  clerk,  /-tet  this  ba  a 
GitizedbyLiOOQle 
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lesson  to  the  young  man  who  would  go  into  busi- 
ness for  himself  without  ample  cash.  True,  many 
have  succeeded  in  such  a  venture,  but  woe  to  the 
fellow  who  gets  caught  in  a  panic  with  nothing  but 
the  good-will  of  a  local  banker  or  a  friendly  jobber 
to  help  him  out. 

At  present  every  money-lending  institution  is 
drawing  in  the  reins.  That  fact  should  in  itself 
convey  a  wholesome  lesson  to  every  aspiring  clerk. 
Let  him  look  out  for  the  cars.  Financial  depres- 
sions are  always  a  possibility,  and  no  one  should 
start  in  for  himself  unless  he  is  in  a  fair  way  pre- 
pared for  the  unexpected  and  has  the  money  in 
hand. 


THE  OBSERVER'S  COLUMN. 


"MY  BEST  ADVERTISING  SCHEME." 
Last  month  we  announced  a  new  prize  offer  in 
the  Bulletin.  We  asserted  that  $2.50  iR  cash 
would  be  paid  promptly  for  every  accepted  contri- 
bution describing  "My  Best  Advertising  Scheme," 
We  explained  that  we  did  not  want  mere  advertise- 
ments, however  good.  We  are  after  advertising 
plans  and  methods — such  things  as  special  offers, 
window  contests,  prize  schemes,  "opening"  days, 
and  the  like.  And  we  want  schemes  which  have 
proved  to  be  winners. 

There  are  three  requirements  to  be  observed: 
(1)  Describe  the  plan  with  sufficient  detail  so  that 
others  will  have  no  trouble  in  duplicating  it.  (2) 
Send  along  whatever  printed  matter  was  used  to 
exploit  it.     (3)  Tell  what  the  results  were. 

Let  us  hear  from  you  if  you  have  anything  good 
to  offer.  Several  contributions  have  been  received 
and  we  shall  begin  the  new  department  next  month. 


SHALL  WE  CONTINUE  THEM? 
In  this  issue  of  the  Bulletin  appears  the  last 
instalment  of  an  examination  paper  given  by  the 
Ohio  Board  of  Pharmacy,  together  with  answers 
prepared  by  Mr.  John  Helfman  at  the  request  of 
the  editor.  This  new  feature  of  the  Bulletin  was 
begun  in  January  and  was  something  of  an  experi- 
ment. We  should  be  glad  to  know  whether  our 
readers  would  care  to  have  us  continue  such  ques- 
tions and  answers,  based  upon  board  examinations, 
and  it  would  please  us  to  hear  from  them  on  the 
subject  if  they  are  interested.  If  we  feel  warranted 
in  doing  so  we  shall  establish  a  regular  department 
and  thus  make  the'  feature  a  permanent  one,  but  in 
this  as  in  other  things  we  must  be  guided  by 
the  desires  of  our  subscribers. 


The  Observer  isn't  a  prude.  He  doesn't  remem- 
ber that  any  one  ever  called  him  "an  old  woman." 
His  sensibilities  are  not  developed  much  beyond 
the  age  in  which  he  has  chosen  to  appear  upon 
earth.  But  there  are  many  things  which  offend 
his  normal  sense  of  decency,  and  some  of  his  phar- 
maceutical friends  occasionally  perpetuate  offenses 
which  bring  insult  to  his  nostrils. 

Only  the  other  day,  for  instance,  the  Observer 
saw  an  exhibit  in  a  drug-store  window  in  an  East- 
ern city  which  filled  him  with  disgust.  Souvenir 
post-cards  were  the  subject  of  the  display.  They 
were  skilfully  distributed  about  the  window.  For 
the  most  part  they  were  attractive  cards.  But  some 
of  them  were  positively  indecent,  and  the  Observer 
doubts  if  the  government  would  have  permitted 
them  to  pass  through  the  mails. 

And  worse  than  all,  two  or  three  youngsters 
(and  youngsters  are  too  worldly  wise  in  this  day 
and  generation)  were  looking  in  at  the  cards  as  the 
Observer  stopped  before  the  window,  and  they  were 
nudging  each  other  and  covertly  calling  attention 
to  the  suggestive  pictures  within,  A  nice  spectacle, 
wasn't  it?  How  gratifying  to  a  man  who  has  a 
high  regard  for  the  dignity  of  pharmacy  and  phar- 
macists I 

Nor  was  this  the  first  time  that  the  Observer  had 
seen  similar  exhibitions  in  drug  stores — either  in 
windows  or  on  the  show-cases  inside.  For  the 
sake  of  Decency  and  Self-respect,  can't  we  leave 
things  of  this  kind  to  the  shops  on  the  Board  Walk 
in  Atlantic  City? 

And  while  the  Observer  is  about  it  he  would  like 
to  express  his  opinion  that  the  pharmacist's  window 
is  no  fit  place  for  the  display  of  such  articles  as 
suppositories,  urinals,  and  bedpans.  People  who 
need  these  things  know  where  to  go  for  them — 
they  are  not  kept  by  the  confectioner  or  the  butcher. 
The  public  exhibition  of  them  will  not  increase 
their  sale  noticeably,  and  even  if  it  did  a  sense  of 
modesty  should  prevail  to  keep  them  out  of  the 
window.  To  flaunt  them  in  the  faces  of  passers-by 
is  to  trample  upon  instincts  of  refinement  which 
every  man  ought  to  respect  in  himself  and  in  others. 

And  yet  how  frequently  docs  the  Observer  see 

exhibits  of  this  kind!  C^ i^(^^i^\c> 
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PROFITS  AND  EARNINGS. 


A  GOOD  SHOWING. 

The  druggist  who  conducts  a  pharitiacy  in  a 
town  where  the  doctors  dispense  will  be  particu- 
larly interested  in  the  publication  and  criticism  of 
the  following  statement.  The  figures  represent  the 
operations  of  a  Michigan  druggist  who  enjoys  no 
prescription  business.  The  doctors  in  the  town 
carry  their  own  pharmaceuticals.  This  proprietor 
handles  a  general  drug  line,  cigars,  and  stationery, 
and  usually  commands  a  good  holiday  trade.  His 
statement  reads  as  follows: 

Inventory  January  1,  1908  $  4,100 

Inventory  January  1,  1907  4,300 

Sales 10,106 

Merchandise  purchased  6,650 

Net  cost  of  goods  after  subtracting  discounts 6,545 

Expenses,  including  freight  and  salaries  of  proprietor 

and  clerks  1,004 

Gross  profits  3,761 

Net  profits  1,857 

Mr.  Blank  does  almost  a  cash  business.  His  loss 
on  book  accounts  does  not  exceed  one  per  cent. 

For  a  store  which  receives  no  prescription  busi- 
ness this  is  an  unusually  good  showing.  A  net 
profit  of  $1657  over  and  above  the  proprietor's 
salary  would  be  very  acceptable  even  in  a  store 
which  enjoys  the  patronage  of  the  doctors.  Figur- 
ing the  owner's  salary  as  ten  or  twelve  hundred 
dollars  a  year,  his  total  income  is  $2657  or  $2857, 
as  the  case  may  be,  which  is  pretty  fair  for  a  busi- 
ness amounting  to  $10,106  a  year. 

The  item  of  freight,  as  we  have  declared  on  pre- 
vious occasions,  should  be  charged  to  merchandise 
purchased  and  not  against  the  expenses,  because  it 
is  properly  a  part  of  the  cost  of  the  goods.  The 
purchases  amounted  to  $6650,  and  goods  to  the 
extent  of  $300  went  into  permanent  stock,  as  indi- 
cated by  the  difference  in  the  annual  inventories. 
Evidently  the  buying  was  carefully  done  or  the 
accumulated  stock  would  have  exceeded  this  sum. 
Subtracting  $200  from  the  goods  purchased,  $0545, 
we  have  $6345  worth  of  merchandise  actually  sold 
over  the  counter.  This  brought  $10,106  in  sales, 
allowing  a  gross  profit  of  $3761.  The  correspond- 
ent, however,  failed  to  subtract  accumulated  stock 
from  goods  purchased  in  determining  the  amount 
actually  sold. 

Dividing  $3761  by  the  sales  we  find  that  the  per- 
centage of  gross  profit  amounted  to  37.     Dividing 


$1904  by  the  sales  of  $10,106,  to  discover  the  per- 
centage of  expense,  we  find  the  figure  to  be  about 
19.  This  is  a  low  rate  of  expense.  The  economy 
exercised  in  running  the  business  explains  the  good 
income  of  the  proprietor,  as  the  gross  profits  are 
not  especially  large.  Subtracting  the  percentage 
of  expense,  19,  from  that  of  the  gross  profits,  37, 
we  find  the  net  profit  amounts  to  18 — a  high  figure 
under  any  circumstances. 


PERSONAL. 


ANOTHER   PICTURE   OF  DR.  WALL. 

The  personal  sketch  of  Dr.  Otto  A.  Wall  con- 
tributed by  Dr.  Whelpley  to  the  February  Bulle- 
tin has  attracted  considerable  interest.    Under  the 


circumstances  we  are  moved  to  print  another  pic- 
ture of  the  Doctor,  which  has  reached  us  since  the 
publication  of  the  February  article.  Dr.  Wall  is 
seen  seated  in  the  drawing-room  of  his  fine  old  resi- 
dence in  St.  Louis,  and  the  piece  of  statuary  behind 
him  suggests  the  extent  to  which  the  house  is 
embellished  with  works  of  art  of  every  kind. 


HENRY  HEIH. 


Henry  Heim,  of  Saginaw,  is  one  of  the  well- 
known  druggists  of  Michigan.  He  was  a  member 
of  the  State  Board  of  Pharmacy  for  two  terms,  and 
hundreds  of  clerks  and  druggists  throughout  the 
State  are  consequently  acquainted  with  his  signa- 
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ture  on  their  registration  certificates.  He  is  a  famil- 
iar figure  also  at  the  annual  meetings  of  the  State 
Association.     Mr.  Heim  is  associated  in  the  retail 


bound  for  Coney  Island.  Amateur  camerists  were 
everywhere.  Several  kodaks  were  aimed  at  Pro- 
fessor Remington,  but  none  had  any  particular  suc- 
cess in  getting  him  until  O.  W.  Bethea,  of  Merid- 
ian, Miss.,  had  a  happy  inspiration.  Professor 
Remington  and  a  friend  were  leaning  against  the 
back  of  a  bench,  and  getting  around  behind  them 
Mr.  Bethea  suddenly  exclaimed  in  a  very  unsus- 
picious and  conversational  tone:  "Oh,  Professor 
Remington,  look  here!"  The  Professor  turned  to 
look.  Mr.  Bethea  coolly  snapped  the  button  and 
said,  "Thank  you — that's  all." 


A  PROMINENT  TEACHER  AND  CHEMIST. 
Every  pharmacist  who  received  his  training  in 
the  Albany  .College  of  Pharmacy,  and  who  conse- 
quently sat  at  the  feet  of  Prof.  Willis  G.  Tucker, 


drug  business  with  his  brother  in  Saginaw,  and 
both  men  are  graduates  of  the  Department  of  Phar- 
macy of  the  University  of  Michigan, 


A  "SNAPSHOT"  OF  PROFESSOR  REMINGTON. 

The  exceedingly  interesting  picture  of  Professor 
Remington  shown  in  the  accompanying  reproduc- 


n-  Reminclon  it  tfae  A.  F 


tion  was  "snapped"  under  peculiar  conditions  at  the 
last  meeting  of  the  American  Pharmaceutical  Asso- 
ciation.    The  members  were  on  a  river  steamer 


retains  a  vivid  impression  of  the  virile  and  mag- 
netic personality  of  the  man.  Teachers  are  more 
than  fine  buildings  or  lavish  equipment,  and  that 
individual  is  fortunate  who  came  under  the  influ- 
ence of  Dr.  Tucker  during  the  formative  period  of 
his  life.  He  received  a  clear  and  inspiring  concep- 
tion of  chemistry  which  it  would  be  difficult  to 
secure  elsewhere,  but,  more  than  that,  he  was  vital- 
ized with  ambition  and  made  to  hunger  after  honor, 
success,  achievement. 

Dr.  Tucker  has  been  the  Professor  of  Chemistry 
in  the  Albany  College  of  Pharmacy  ever  since  the 
organization  of  the  school  in  1881.  He  has  occu- 
pied the  same  chair  in  the  Albany  College  of  Medi- 
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cine  during  even  a  longer  period,  and  for  many 
years  he  has  also  been  registrar  of  the  latter  insti- 
tution. As  a  chemist  he  is  one  of  the  most  prom- 
inent in  the  country,  and  he  has  filled  many  posi- 
tions and  offices  of  importance.  He  was  State 
Chemist  in  New  York  for  many  years.  His  private 
chemical  practice  is  very  large,  and  his  services  are 
frequently  in  demand  as  an  expert  witness  in  med- 
icolegal matters.  Along  with  his  other  accomphsh- 
ments  Dr.  Tucker  is  a  keen  student  of  literature, 
and  his  occasional  addresses  on  educational  and 
other  topics  are  graced  with  a  literary  charm  which 
points  to  many  hours  spent  with  the  masters  of  the 
written  language. 


DR.  KEBLER  ADVANCED  BY  THE  GOVERN- 
MENT. 

Dr.  Lyman  F.  Kebler,  head  of  the  Drug  Labora- 
tory in  Washington,  has  recently  received  a  well- 
deserved  promotion.  His  laboratory  has  been 
raised  to  the  rank  of  a  division  in  the  Bureau  of 
Chemistry  of  the  Department  of  Agriculture,  and 
his  salary  has  been  advanced  from  $2750  to  $3000. 
This  puts  the  Drug  Laboratory  on  an  equal  footing 


Dt.  Lthah  F.  Kiilii. 

with  the  Food  Laboratory.  Dr.  Kebler  has  done  a 
good  deal  of  work  in  connection  with  the  food  and 
drugs  act.  He  has  examined  the  medicaments 
which  have  been  under  suspicion  by  the  Board  of 
Food  and  Drug  Inspection,  and  he  has  likewise 
aided  the  Commissioner  of  Internal  Revenue  in 
the  latter  official's  effort  to  make  liquor-containing 
proprietaries  stand  out  in  the  open. 


REGARDING  DRUGGISTS  AND  MAYORS. 

During  the  last  few  years  a  surprising  number 
of  American  druggists  have  proved  their  standing 
in  the  community  by  election  to  mayoralties. 
Among  other  instances  that  might  be  cited,  if  this 


article  were  intended  to  cover  the  subject  with 
statistical  completeness,  are  two  prominent  pharma- 
cists in  Massachusetts  who  are  at  present  standing 
at  the  head  of  their  respective  municipalities.  In 
Michigan  Mr.  W.  W.  Todd,  a  successful  pharma- 
cist in  the  city  of  Jackson,  has  not  long  since  re- 
tired from  a  three  years'  occupancy  of  the  mayor's 
chair, 

Mr.  Todd,  be  it  said,  stirred  up  things  during 
his  tenure  of  office.  He  kept  the  municipal  affairs 
of  Jackson  moving.  Among  his  other  achieve- 
ments he  restored  the  credit  of  the  city,  improved 
the  conditions  with  respect  to  the  Board  of  Health 
and  sanitary  matters  generally,  closed  up  all  the 
gambling  places  and  houses  of  prostitution,  and 
saw  to  it  that  the  liquor  laws  were  enforced  and 
that  every  liquor  dealer  operated  under  a  State 
license  as  well  as  under  immediate  police  jurisdic- 
tion. 

Mr.  Todd  is  the  active  member  of  the  firm  of 
Waldron  &  Todd,  whose  prosperous  store  is  located 
at  130  and  132  Main  Street  East  in  Jackson — a 
city  of  about  30,000  inhabitants.  Recently  Mr. 
Todd  has  greatly  interested  himself  in  the  subject 
of  pharmaceutical  legislation,  and  he  will  doubtless 
be  heard  from  before  the  biennial  session  of  the 
Michigan  legislature  convenes  at  LaaSihg. 
■i^itized  by  V  ~ 
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THREE  LIVE  PAPERS  ON  POST- CARDS. 

Usefal  Sa^eatlona  from  Men  Who  Have  H«de  «  Saccess  of  tbia  Popalar   and   Profitable   Slde-llni 
The  Importance  of  AMracUvc  Olaplaya — Polntera  on  Buying  —  Hethoda  of 
ExploltaUon  -  Whal  Carda  Have  Proved  the  Moat  Salable. 


Souvenir  post-cards  have  become  one  of  the  most  profitable  side-lines  in  the  drag  store.  It  is 
really  quite  remarkable  how  the  drug  business  has  in  so  short  a  time  developed  a  new  department 
which  in  advertising  and  money-bringing  value  ranks  with  the  soda  fountain,  and  which  in  the  hands 
of  many  dra^sts  surpasses  it.  The  author  of  one  of  the  following  articles  declares,  too,  that  post- 
cards have  brought  him  more  profit  than  his  cigar  business.  It  is  evident  that  souvenir  cards  should 
interest  every  druggist  who  is  on  the  lookout  for  successful  side-lines.  They  sell  easily;  they  bring 
people  to  the  store ;  they  involve  but  a  small  investment.  Not  infrequently  they  are  sufficient  in  them- 
selves to  pay  the  rent.  The  three  draggists  whose  contributions  on  the  subject  we  are  printing  this 
month  have  all  of  them  made  a  distinct  success  of  their  post-card  departments,  and  their  suggestions 
will  be  read  with  profit  and  value. — The  Editor, 


A.  L.  REMINGTON. 
Silver  Springs,  N.  Y. 
There  is  more  profit  in  selling  a  thousand  post- 
cards at  two  for  a  nickel  than  in  handling  a  thou- 
sand good  five-cent  cigars,  and  the  investment  is 


much  less.  This  is  startling  but  true.  There  is  no 
other  side-line  in  the  drug  store  for  which  every 
person  who  enters  is  a  possible  customer. 

I  shall  give  you  my  actual  experience  and  the 
way  in  which  I  handle  post-cards.  During  the 
summer  months  we  have  quite  a  transient  trade 
from  people  who  are  changing  cars  here  on  their 
way  to  a  summer  resort,  a  few  miles  away.    The 


rest  of  the  year  we  depend  largely  on  our  home 
population.  However,  we  sell  as  many  cards  in 
winter  as  in  summer  on  account  of  the  special  days, 
such  as  Christmas,  St.  Valentine's  day,  etc. 

METHODS  OF  DISPLAYING   C.^RDS, 

My  store  is  in  sight  of  the  Union  Station,  and  I 
have  a  large  sign  out  on  the  comer  which  can  be 
seen  as  passengers  get  off  the  train:  "REMING- 
TON'S PHARMACY.  SOUVENIR  POST- 
CARDS, 3  FOR  5c." 

I  had  a  frame  made  and  covered  it  with  glass. 
This  case  fits  an  odd  space  just  outside  my  door. 
It  is  4  feet  6  inches  high  and  a  little  over  a  foot 
wide.  It  is  held  in  place  by  screws,  is  easily  taken 
down,  and  will  display  over  twenty  cards  with 
prices.  I  change  the  assortment  frequently  and  try 
to  exhibit  timely  subjects.  About  ten  days  before 
Easter  I  put  holiday  cards  in  the  frame,  and  follow 
the  same  procedure  on  any  other  special  occasion. 
The  rest  of  the  time  I  keep  it  filled  with  local  views 
and  birthday  cards. 

I  have  tried  several  kinds  of  racks  for  inside  dis- 
play and  have  finally  adopted  the  easel  style.  Those 
which  I  use  are  made  of  tin  and  copper  wire.  They 
are  very  light  and  hardly  any  of  the  rack  shows 
when  they  are  filled  with  cards.  They  have  twenty- 
five  compartments,  each  one  of  which  holds  about 
twenty  cards.  I  have  a  string  of  these  racks  set 
end  to  end  on  top  of  my  silent  salesman  show-cases 
and  they  only  take  up  nine  inches  of  space  from 
back  to  front.  They  are  not  so  high  but  that  any- 
one behind  the  counter  can  see  over  thesi.  ■ 
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This  style  of  rack  has  many  advantages:  First, 
any  number  of  people  can  look  at  the  cards  at  once 
without  incommoding  each  other.  Secondly,  the 
customer  has  a  large  number  of  cards  before  him 
at  once.  Frequently  I  have  seen  a  customer  go 
along  the  line  and  pick  off  card  after  card,  perhaps 
fifteen  or  twenty,  when  I  know  from  experience 
that  they  would  not  have  taken  more  than  two  or 
four  from  any  other  kind  of  a  rack.  Thirdly,  they 
are  light  and  compact  and  can  be  moved  to  any 
part  of  the  store  or  put  into  the  window.  Fourthly, 
with  these  racks  the  cards  can  be  classified  easily. 
Local  views  can  be  put  upon  some  of  the  frames, 
foreign  or  birthday  cards  upon  others.  In  the  fifth 
place,  the  cost  of  the  racks  is  small.  I  secured  mine 
from  a  stationery  jobber  and  paid  ninety  cents  each 
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for  them.  Special-day  cards  I  always  put  on  sep- 
arate stands,  and  I  use  price  marks  everywhere. 

Although  I  make  frequent  window  displays  of 
new  cards,  I  do  not  attempt  anything  out  of  the 
ordinary,  for  I  find  that  a  window  full  of  new 
cards  displayed  on  my  regular  racks  without  any 
further  elaboration  attracts  much  attention.  As  I 
said  before,  I  am  always  particular  to  display  prices 
in  the  window. 

I  furnish  pen  and  ink,  and  would  sell  stamps  if 
we  were  not  next  door  to  the  post-office,  where 
everything  has  to  be  mailed.  I  use  the  newspaper 
when  I  have  something  unusual  in  the  card  line  to 


talk  about,  such  as  a  new  lot  of  local  views,  New 
Year  and  St,  Patrick's  day  cards,  etc. 

SUBJECTS   AND   PRICES. 

Now  as  to  what  we  handle.  I  do  not  sell  "com- 
ics" for  various  reasons :  They  do  not  add  dignity 
to  the  rest  of  the  stock,  and  the  sight  of  them  is 
apt  to  offend  a  good  customer.  My  best  sellers 
are  local  views,  streets,  schools,  churches,  factories, 
and  near-by  summer  resorts.  Most  of  my  local 
views  are  German  work.  I  buy  a  thousand  of  a 
subject,  and  pay  $7.50  for  the  best  black  and  white 
cards  and  $10  for  the  best  colored  work.  I  think 
it  well  not  to  have  too  many  of  your  local  views 
colored.  Streets,  streams,  and  trees  lend  them- 
selves to  such  treatment,  but  for  ordinary  buildings 
I  prefer  the  black  and  white.  I  could  get  a  lower 
price  by  buying  three  or  five  thousand  of  a  subject, 
but  I  prefer  to  get  one  thousand,  and  when  that  is 
gone  get  some  modification  of  the  same  picture.  In 
this  way  my  stock  is  left  new  and  attractive. 

There  are  always  some  subjects  which  are  slow 
sellers  but  which  one  must  have.  No  one  wants  a 
thousand  of  such  cards  made,  so  I  collect  ten  or 
more  slow  sellers  and  have  250  of  each  made.  This 
is  American  work.  It  costs  a  little  more  in  such 
small  lots,  but  I  can  still  sell  two  cards  for  five  cents 
and  make  a  fair  margin  without  having  much 
money  tied  up  in  slow  stock.  I  sell  birthday  post- 
cards, the  prettiest  I  can  find,  and  they  go  fast.  I 
pay  on  an  average  $10  a  thousand  for  such  cards 
and  from  $7.50  to  $12.50  for  those  bearing  flowers, 
"Best  wishes,"  a  stork  announcing  births,  "Con- 
gratulations," etc.  I  find  these  good  sellers.  I  sell 
colored  cards  from  everywhere.  People  buy  them 
for  collections  or  to  mail  to  friends.  If  I  order 
them  from  an  importer  and  specify  the  subjects 
which  I  want,  I  have  to  pay  about  $10  for  them, 
but  I  can  often  pick  up  an  odd  thousand  of  a  jobber 
and  get  good  sellers  for  five  or  six  dollars.  For 
most  of  my  special-day  cards  I  pay  from  $7.50  to 
$12.50  a  thousand.  All  of  the  cards  which  I  have 
mentioned  so  far  I  sell  2  for  5  cents. 

HOLIDAY    CARDS   OF   VARIOUS    KINDS. 

In  addition  to  these,  I  get  a  few  hundred  better 
cards  at  seasons  like  Christmas,  Easter,  or  Thanks- 
giving, and  sell  them  at  5  cents  each.  For  these  I 
pay  about  $2.50  a  hundred, 

I  seldom  have  many  of  these  special-day  cards  to 

carry  over.     The  essential  thing,  I  find,  in  this 

class  of  cards  is  to  keep  them  welt  displayed.     I 
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buy  about  ISOO  Christmas,  400  New  Year,  500  St. 
Valentine,  200  Washington's  birthday,  200  St. 
Patrick,  1000  Easter,  and  500  Thanksgiving  day 
cards. 

My  total  sales  are  about  15,000  cards  a  year,  and 
it  is  an  easy  matter  to  figure  my  profit  on  that  num- 
ber. My  constant  investment  is  about  one  hundred 
dollars.  This  town  has  only  one  thousand  inhab- 
itants, and  there  is  one  other  place  handling  cards. 

NATHAN  A.  COZENS,  PH.G., 
Philadelphia,  Pa. 
In  my  opinion  the  souvenir  post-card  line  is  one 
of  the  best  at  the  present  time,  and  I  think  it  is  still 
in  its  infancy.  I  have  found  post-cards  a  most 
profitable  investment,  and  am  now  selling  a  great 
many.    It  needs  very  little  attention;  the  cards  be- 


Natrah  a.  Cozm 


ing  on  exhibit,  customers  make  selections  without 
much  care  on  our  part. 

QUALITY  IN  CARDS. 

I  am  particular  to  carry  a  high-grade,  clean 
stock,  with  desirable  coloring.  The  prices  range 
from  $7.50  to  $25  a  thousand,  only  a  few  being 
above  this  figure.  Five  cents  is  the  popular  price 
with  us  for  a  card,  and  we  carry  a  large  assortment 
in  city  views,  birthday,  and  fancy  or  flower  cards 
at  that  price.  There  is  one  class  of  cards  with 
which  we  have  not  been  successful — the  love  card. 
I  have  discontinued  )/  because  of  no  sale. 


I  find  colored  thread  views  the  best  sellers  with 
birthday  cards.  As  a  good  second  we  handle  the 
various  holiday  cards,  such  as  Christmas,  New 
Year,  Valentine,  and  Easter  subjects.  When  we 
sell  these,  we  clear  everything  else  away  in  the 
card  line  and  give  all  the  space  to  the  one  kind. 
Just  now  we  have  on  display  a  great  variety  of  val- 
entines comprising  post-cards,  sentimental  and 
comic,  fancy  lace  valentines,  drops,  booklets  and 
celluloid  novelties,  ranging  in  price  from  1  cent 
to  $1. 

DISPLAY  METHODS.    ' 

I  endeavor  to  display  these  goods  to  the  very 
best  advantage.  It  pays.  I  have  two  good  win- 
dows, and  I  have  noticed  that  a  large  display  of 
pretty  cards  will  attract  more  people  than  the  same 
window  full  of  medicines;  hence  I  show  them  cards 
for  a  week  every  month.  !  use  wire  racks  for  the 
background,  and  with  a  slanting  bottom  the  effect 
is  good.  I  use  two  revolving  racks  on  the  show- 
case back  of  the  window  which  is  viewed  from  the 
interior. 

I  have  never  advertised  the  line  in  any  way,  but 
I  am  satisfied  that  judicious  publicity  would  in- 
crease my  sales  in  this  direction. 

I  have  a  P.  O.  station,  and  of  course  sell  stamps 
in  any  quantity.  If  I  did  not  have  the  station  I 
should  still  furnish  desk,  pen  and  ink.  With  a  post- 
card-loving public  such  favors  are  appreciated  and 
go  far  toward  selling  the  goods. 

I  give  Mr.  George  S.  Carrington  credit  for  hav- 
ing started  me  in  the  business.  He  is  the  man  who 
showed  me  the  way  to  make  easy  money  on  the 
cupid  card. 

I  consider  there  is  a  good  field  for  the  druggfist 
in  the  card  line.  It  is  adapted  to  the  store,  and 
with  the  great  variety  of  subjects  one  can  always 
make  a  good  display  without  a  great  expenditure. 

E.  C  BENT, 
Dell   Rapids,  S.   D. 

Permit  me  to  say  first  of  all  that  I  believe  the 
potal-card  industry  has  come  to  stay.  Every  up-to- 
date,  wide-awake  retail  druggist  should  have  a  well- 
selected,  clean  stock  of  postal  cards.  I  was  one  of 
the  many,  a  short  time  ago,  who  thought  it  was  a 
"fad"  and  would  soon  disappear  and  be  forgotten, 
or  be  remembered,  if  at  all,  by  the  harm  it  had 
done. 

But  I  have  changed  my  mind.  Cards  are  of 
value  in  more  ways  than  one.     They 
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a  profitable  side-line,  but  they  are  valuable  as  an 
advertising  medium.  They  bring  many  people  into 
your  place  of  business,  and  frequently  lead  to  other 
purchases. 

CARDS  AKE  EDUCATORS. 

From  a  moral  standpoint  they  are  either  debas- 
ing or  uplifting,  for  as  surely  as  men  and  women 
are  known  by  the  company  they  keep,  more  cer- 


tainly is  the  dealer's  real  character  estimated  by  the 
class  of  postals  he  sells.  They  are  an  educator,  and 
I  will  venture  the  assertion  that  the  young  people 
of  our  country  become  better  acquainted  with  the 
nation's  geography  through  the  postal  card  than 
they  do  through  the  public  school.  How  won- 
derfully beautiful  America  is  being  portrayed 
through  this  inexpensive  medium !  Local  views 
testify  to  the  thrift  and  prosperity  of  the  country. 


They  inspire  a  desire  for  still  greater  knowledge  of 
our  varied  industries  and  innumerable  avenues  open 
for  commercial  activities  and  investment.  Then 
again  the  postal  brings  our  people  into  closer  touch 
with  one  another.  Letter-writing  takes  too  much 
valuable  time.  An  illustrated  postal  with  a  word 
of  greeting  is  more  frequently  sent,  and  in  this 
way  the  friends  and  dear  ones  are  more  often  re- 
membered and  made  happy. 

MAKES  75  PER  CENT  ON  HIS  INVESTMENT. 

But  I  am  digressing  somewhat  from  the  inquiries 
you  propounded.  I  have  found  that  I  make  a  good 
75  per  cent  on  my  investment.  Every  dealer  can 
dispose  of  accumulated  and  unsalable  stock  for  at 
least  cost;  and  if  one  can't  do  that,  he  can  turn 
it  into  a  source  of  profit  by  printing  or  writing 
some  message  regarding  bai^ains  at  his  store  and 
mailing  the  cards,  to  his  customers  or  possible 
patrons. 

I  have  never  attempted  any  special  newspaper 
advertising  for  postals  for  the  reason  that,  like  our 
good  sisters,  "they  need  no  eulogy,  they  speak  for 
themselves."  Display  racks  on  the  show-cases  in 
the  front  portion  of  the  store,  and,  at  special  times 
and  seasons,  a  good  assortment  in  ordinary  long 
card  racks,  hung  in  the  windows,  have  been  my  cus- 
tom. The  public  soon  learns  to  know  where  the 
good  assortments  are  kept  on  sale.  In  this  day  and 
age  a  drug  store  without  postals  is  a  rare  thing. 

The  number  of  cards  sold  is  quite  large  in  the 
aggregate.  Although,  like  much  of  the  drug-store 
business,  individual  sales  are  small,  they  are  valua- 
ble nevertheless.  Residing  in  a  small  village  where 
the  post-office  is  convenient  to  all,  we  do  not  enrich 
ourselves  with  the  sale  of  stamps. 


A  BEAUTY  QUESTION. 

By  O.  HOWE. 


On  looking  through  a  magazine, 

I  found  much  food  for  thought. 
Three  firms  there  wert  each  claiming  that 

From  them  was  beauty  bought. 
The  first  by  words  qoile  medical 

Implied  that  I  was  ill. 
Then  ended  up  by  telling  me 

To  try  their  liver  pill. 

Another  made  me  jealous  quite, 

Such  beauty  it  described, 
And  said:    "In  blood  the  secret  is. 

To  get  it  purified." 


A  third  most  modestly  held  out. 

For  homely  people,  hope — 
"Beauty  is  yours  I    Use  Peachlet  Bloom, 

Our  new  complexion  soap." 

So  what  I  want  to  find  out  now. 

Is  which  should  I  believe? 
It  seems  there  must  be  somebody 

Who's  trying  to  deceive. 
If  Venus  gave  you  lovely  cheeks, 

Due  praise  you  ought  to  give  her,    ^  ^ 

If  not,  what  would  you  monkey  ^^flCjOOQlC 

Your  skin,  or  blood,  or  liver?     '  Q 


MELVIN  STICKNEY'S  LITTLE  GAME. 

Waa  m  Patent  -  medicine   Faker,   anil   Be   Laid   Sletfe  to   the  HeaH   of  a   Wamaa   Dra^sl    with 
Honey— It  All  Ended  Very  Dramatically  and  Kather  Sadly  for  Helvln. 
By  ABTHUK  L.  BtlZZEU. 


"But  somehow,"  continued  the  Villj^  Pest,  "I 
never  get  to  thinking'  about  old  Deader  Thwnpkins 
but  what  my  mind  runs  onto  his  nephew,  Melvin 
Stickney,  the  marble  worker,  and-  the  time  that 
Mel  and  I  started  off  across  the  country  with  that 
sovereign  remedy,  'Dr.  Von  Himmelstein's  Cele- 
brated Indian  Blood  Purifier.'  I  don't  remember 
whether  I  have  ever  told  you  about  that  Blood 
Purifier  or  not,  but  if  I  haven't  -: " 

"Merciful  Maria!"  cried  the  druggist.  "Dr. 
Von  Himmelstein — that  name  rings  in  my  ears 
when  I  sleep!  If  I  have  heard  about  that  fake 
once  I  have  ten  thousand  times." 

"We  struck  Trevino  along  about  June  31,  shortly 
after  supper,"  continued  the  old  man,  not  in  the 
least  disturbed  and  ta[^ing  the  floor  with  his  cane 
meditatively.  "Fine  evening,  I  remember,  in  spite 
of  the  fact  it  was  raining.  I  let  Melvin  out  at  the 
local  pill  exchange  to  get  a  Scidfitz  powder  while 
I  steered  the  old  horse  over  to  the  best  hotel  and 
got  him  in  where  it  was  warm.  After  a  good  feed 
'a  horseradish,  and  pickled  pig's-feet,  I  lit  my  pipe 
and  sat  down  and  listened  to  a  learned  theological' 
discussion  between  Pegs,  the  shoemaker,  and  Pig- 
iron  Pete,  who  drove  team  for  Reynolds  the  coal 
man.  One  hour-^two  hours — three  hours  passed, 
and  no  Melvin! 

"However,  I  wa'n't  worrying  none.  I  flattered 
myself  that  I  was  wise  to  the  situation,  knowin' 
Melvin,  and  between  puffs  I  formed  a  conjecture  or 
two  which,  later,  I  had  ample  opportunity  to  con- 
firm. 

"Well,  we  didn't  open  up  for  business  in  Tre- 
vino. Melvin  did  not  have  time.  He  was  too 
much  interested  in  the  female  druggist  he  had 
found  in  charge  of  the  pill  shop. 

"She  wa'n't  much  to  look  at — ^just  a  common, 
every-day  old  maid  with  a  neck  like  a  giraffe's, 
cheek-bones  like  a  Chinaman's,  waist  not  bigger'n 
a  wasp's,  and  chest  as  flat  as  a  snow-shovel.  But 
she  had  carriage  and  a  plenty  of  it;  she  was  as 
high  and  mighty  as  a  chambermaid  promoted  to  a 
duchess ;  and  looking  at  the  matter  by  the  light  of 


years  gone  by,  I  think  that  it  was  this  here  band- 
master attitude  of  her's  that  fetched  Melvin. 

"At  any  rate  he  took  a  shine  to  her  right  off'n 
the  reel;  and  when  he  found  out  that  the  drug 
store  that  she  ran  was  really  and  truly  her'n,  that 
she  had  the  papers  to  run  it,  that  in  addition  to 
the  store  she  owned  a  snug  little  house  and  tot 
where  she  lived  with  her  old  mother,  who  might 
be  expected  to  check  out  any  time,  that  she  was 
up  on  how  to  dam  socks  and  bake  beans  and  down 
on  Browning  and  Walt  Whitman,  and  that  her 
name  was  Colista — when  he  found  out  all  this, 
Melvin  must  have  said  to  himself:  "This  here  is 
good  enough  for  me  I' 

"And  with  Melvin  to  think  was  to  act  I 

"It's  a  peculiar  fact  that  a  man  always  wants 
to  do  just  what  he  ain't  doing.  If  he's  set  in  a 
place,  treading  along  at  a  steady  g^ind,  he  wants 
to  get  out  and  thrash  around ;  and  if,  on  the  other 
hand,  he's  out  chasing  some  dollar  will-a'-th'-wisp 
from  pillar  to  post,  never  knowing  tonday .  what 
to-morrow  is  going  to  bring  forth,  he  gets  a  loi^- . 
ing  after  awhile  that  gradually  grows  to  a  mania 
to  light  somewhere,  •  settle  down,  and  stay  there. 
Even  a  patent-medicine  man  gets  full  a'  home  mi- 
crobes at  times,  especially  in  the  fall,  when  it's  in- 
stinct to  put  punkins,  rutabagies,  and  potatoes  into 
the  cellar,  kill  a  pig,  and  bank  up  the  house. 

"The  old  maid  didn't  kick.  Girls,  no  matter  how 
old,  like  to  be  edged  up  to  by  soldiers,  conductors, 
baseball  players,  show-people,  and  patent-medicine 
fakers.  It's  the  regalia  and  the  assumption  that 
ketches  'em,  1  guess. 

"At  first  I  didn't  mind,  not  fully  comprehendin'. 
If  Melvin  wanted  to  rest  up  a  little  after  a  strenu- 
ous campaign,  and  by  way  of  recreation  amuse 
himself  by  being  nice  to  the  old  lady,  why,  that  was 
his  business,  and  her's — certainly  not  mine.  But 
after  three  weeks  of  checker-playing  with  the  land- 
lord I  commenced  to  get  a  little  restless,  and  one 
night  after  the  corks  had  blowed  out  of  all  the 
Dr.  Von  Himmelstein  that  we  had  on  hand  I  got 
to  thinking  the  matter  over  a  little,  and  the  real 
seriousness  of  the  situation  came  to  m&,  all  at  oace. 
,;:l,zecoyCiOO<^Te 
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I  filled  my  pipe  and  took  to  the  hills  to  meditate. 
Meivin  must  be  rescued.  I  needed  him  worse'n 
the  old  maid  did.  She  had  money  in  the  bank — 
I  didn't. 

"Next  morning  I  strolled  over  to  the  telegraph 
office,  and  when  there  wa'n't  nobody  looking  I 
hooked  three  blanks  and  three  envelopes :  this  was 
the  beginning  of  my  campaign.  Next  I  looked  up 
three  promisin'  kids  and  gave  each  of  'em  a  dollar, 
a  telegram,  and  some  instructions.  Then  I  goes 
over  to  the  drug  store  and  sets  down  to  read  the 
morning  paper.  Of  course  Meivin  was  there;  he 
almost  lived  there;  and  he  and  the  old  girl  was 
busy  as  two  turtle-doves  rearrangin'  some  hair 
brushes,  lamb  nipples,  and  hoss  syringes  in  a  show- 
case. While  it  wa'n't  intended  for  my  ears  I 
nevertheless  couldn't  help  hearing  what  they  said. 
Meivin -was  telling  her  about  Anthony  Comstock 
goin'  over  into  Egypt,  getting  stuck  on  Cleopatra, 
and  how  he  stayed  and  stayed,  spellbound,  when  he 
ought,  to  ha'  been  crossin'  the  Alps;  and  CoHsta 
,  came  right  back  by  saying  that  she  didn't  blame 
Cleopatra,  not  one  bit,  for  wanting  Tony  to  stay — 
that  is,  of  course,  if  he  was  a  real  nice  man  and 
could  play  croquet. 

"It  seemed  a  sin  to  break  in  onto  this,  sure's 
you're  a  foot  high  it  did,  and  I  had  just  begun  to 
repent  and  feel  sorry  and  figger  how  I  could  push 
back  the  three  streaks  a'  greased  lightning  that 
were  on  the  way,  when  in  pops  kid  No.  1.  Up  to 
Meivin  he  bristles  like  a  little  banty  rooster. 

"  'A  telegram  from  yer  wife,  mister,'  he  said. 

"Well,  sir,  it  was  worth  a  dollar  of  any  man's 
money  to  see  Melvin's  face.  First  he  turned  as 
pale  as  a  paper  collar;  then  the  blood  surged  back 
and  he  reddened  up  redder'n  any  noble  Red  Man 
that  ever  stood  outside  of  a  cigar  store;  then  he 
got  gray  and  sick  looking.  Once  he  tried  to  speak, 
but  no  noise  came  out. 

"  'What's  that?'  asked  CoHsta,  her  eyes  gradually 
gettin'  bigger,  like  soap-bubbles,  and  her  Adam's 
apple  working. 

"  'A  telegram  from  his  wife !'  yelled  the  boy  de- 
fiantly, and  tossing  the  envelope  onto  a  show-case 
the  little  rag-muffin  went  out. 

"'Mr.  Stickney,  explain  this!'  demanded  Miss 
Colista,  drawing  herself  up  stiff-like.     . 

"  'Why,  there's  really  nothing  to  explain,'  said 
Meivin  as  quietly  as  possible.  'Some  kind  of  a 
mistake  has  been  made,  that's  all.  Of  course  it 
puts  me   in  a  rather  embarrassing  position,  but 


there's  really  nothing  to  it.  Very  likely  the  boy 
took  several  long  leaps  at  a  conclusion;  he  could 
have  no  way  of  knowing  who  the  telegram  is  from. 
In  all  probability  it  is  from  one  of  my  patients. 
Open  it  and  read  it' 

"The  old  maid  ripped  open  the  envelope,  un- 
folded the  paper,  and  read  aloud:  'My  Dear  Hus- 
band— Better  come  home  at  once.     Minnie.' 

"Meivin  snatched  the  message  from  her  hand. 
He  was,  I  think,  the  most  astonished  man  that  I 
ever  saw  in  ray  life. 

'"It's  a  lie!  An  infamous  lie!'  he  roared.  "I 
haven't  got  a  wife  in  the  world — ^never  had  one! 
It's  a  mistake,  some  big  mistake!' 

"  'Well,'  said  Colista,  a  bright  spot  burning  on 
either  cheek,  'until  you  can  clear  up  this  matter  I 
shall  have  to  ask  you  never  to  speak  to  me  again.' 

"Right  here  in  pops  kid  No.  2. 

"  'A  telegram  for  you,  sir,'  he  said  with  a  grin. 

"Meivin  took  this  one  without  comment  and 
opened  it  mechanically,  being  dazed  like. 

"  'Better  come  at  once — Bad  case — Hatcher,'  he 
read. 

"  'Hatcher — Come  at  once — Bad  case.  What 
does  it  mean?'  demanded  Colista. 

"Meivin  sat  down  and  tried  to  think.  Clearly, 
it  was  up  to  him  to  say  something — to  explain. 
But  how  could  he?  The  whole  thing  was  as  much 
a  mystery  to  Meivin  as  it  was  to  anybody — perhaps 
a  little  more  so.  But  something  had  to  be  said; 
silence  was  confession. 

"  'That  first  telegram  I  don't  know  anything 
about,  Colista,'  he  said  at  last.  'It's  Greek  to  me. 
All  that  I  can  say — and  I  say  it  upon  my  honor  as 
a  gentleman — is  that  I  have  no  wife.  Believe  it  or 
not,'  he  said,  springing  to  his  feet,  'it  is  gospel 
truth !' 

"Now  that .  was  the  proper  move,  that  defiant 
declaration,  and  it  was  convincingly  made,  too. 
Had  Meivin  taken  the  same  kind  of  a  stand  regard- 
ing the  more  vague  second  message  he  might  have 
carried  the  day  and  my  planning  might  have  been 
in  vain.  But  he  didn't.  The  tendency  to  explain 
got  away  with  him. 

"  'This  second  telegram  I  can  understand,'  he 
continued,  lying  like  a  pirate.  'It  is  from  a  man 
named  Hatcher  at  Swartzville  whom  I  have  been 
treating  for  tapeworm.  He  is  probably  frightened 
by  results  and  wants  me  to  come  at  once.  I  shall 
not  do  so,  however,  until — ' 

"In  came  kid  No.  3,  interrupting- him.  ■ 
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"  'Another  tel^ram,  boss!'  he  yelled,  rushing  up. 

"Melvin  grabbed  it  with  a  threatening  face.  He 
was  becoming  desperate. 

'"Let  me  read  it!'  demanded  Colista,  snatching 
it  from  his  hand.  She  broke  the  seal  and  held  it 
before  her. 

"  'Twins — Congratulations — Doc.  Hatcher!'  she 
screamed.  'Oh,  you  base,  deceitful  man!'  she 
shrieked,  throwing  the  paper  into  his  face. 

"And,  say,  the  way  she  lit  into  Melvin  was  a 
caution  to  snakes!  I  don't  think  the  man  ever 
lived  that  got  a  worse  tongue-lashing  than  'Doc' 
Stickney  did  that  forenoon.  If  he'd  only  been  in 
his  right  senses  he'd  ha'  seen  right  then  and  there 
what  he'd  missed,  but  he  wa'n't.     He  tried  to  ex- 


plain, to  parley,  to  fix  up,  but  she  wouldn't  hear  it 
— nay,  nay,  Natalie.  And  as  a  grand  finale  he  was 
forcibly  ejected  from  the  store  by  five  natives  who 
came  rushing  in,  attracted  by  the  old  girl's  parrot- 
like screaming. 

"That  night  we  hitched  up  old  Lazrus  and  took 
the  back  track  to  Powder-Hom  Crossing,  arriving 
there  at  noon  the  next  day.  After  dinner — which 
he  didn't  eat — Melvin  wended  his  way  to  the  photo- 
graph gallery,  and  starting  with  the  statement  that 
'he'd  teach  some  people  to  send  telegrams,'  he 
mauled  poor  little  Tin  Types  till  he  squealed  like 
a  pig. 

"And  to  this  day  he  thinks  he  soaked  the  right 
man !" 


A  LEADING  PRESCRIPTION  BUSINESS  IN  BOSTON. 

That  of  Hftlvln  &   Badger  at  43  Temple   Place— A  Firm  with  a   Historic  Care rr—Allotf ether  6OO.0OO 

Preacrlptlana  have  been  Prepared,  and  10  Dlapenaera  are  Now  Employed — Tiiere  Is 

a  Store  Force  ol  23  People  and  a  Stock  of  $40,000. 

By  HASEY  B.  MASON. 


One  of  the  lai^est  and  most  successful  prescription     historic  and  commercial  value,  particularly  in  a  con- 
pharmacies  in  the  United  States  is  that  in  Boston     servative  city  like  Boston.    The  store  is  located  at 
which  still  does  business  under  the  name  of  Melvin     43  Temple  Place;  half  a  block  or  so  from  Boston 
—although    both    Messrs.    Melvin    and     Common  and  right  in  the  heart  of  the  retail  district. 

A  "legitimate"  business. 
The  Melvin  &  Badger  business  is  almost  purely 
professional.  There  are  no  cigars.  There  is  no 
stationery.  No  candy  is  kept  except  in  the  form  of  a 
few  choice  boxes.  The  traditional  soda  fountain 
may  be  seen  at  the  left  as  you  enter  the  store,  but  no 
effort  is  made  to  develop  the  soda  trade.  A  fine  line 
of  toilet  soaps,  sachets  and  perfumes  is  carried, 
however,  and  particular  emphasis  is  placed  upon  the 
more  choice  foreign  brands.  For  the  rest,  the  stock 
comprises  an  ample  assortment  of  sick-room  supplies, 
hospital  goods,  sponges  and  medicaments  of  every 
sort  demanded  by  physicians  and  laity.  Despite  the 
fact  that  the  trade  is  "legitimate"  in  character,  there 
is  something  like  $40,000  worth  of  goods  in  the 
store,  and  a  force  of  twenty-two  employees  is  re- 
quired to  transact  the  business. 
,h.  Ph.c.  «nior  ™.mb«  of  the  firm  oi  M.ivia  &  B»d,«.         qj  ^^^^^^  ^j^^  backbone  of  the  establishment  is  the 

prescription  business.  The  store  was  founded  in 
1831,  and  throughout  its  really  historic  career  it  has 
always  been  distinguished  for  its  prescription  ser- 
vices.   At  the  present  time  there  arerfeft  b 

viyjlizedby  V  ^•^ 


Badger  went  to  their  permanent  rest  many  years  ago. 
The  present  owners  of  the  business  are  Edwin  P. 
Burleigh  and  Arthur  H.  Chase.  The  old  firm  name 
is  maintained  for  obvious  reasons — it  has  a  distinct 


152 


BULLETIN  OF  PHARMACY 


clerks,  while  three  messenger  boys  are  kept  con- 
stantly on  the  go  in  delivering  prescriptions  to  cus- 
tomers. The  "best"  families  in  Boston  and  many 
of  the  leading  physicians  have  always  been  patrons 
of  the  store:  living  miles  distant  in  many  instances, 
they  use  the  telephone  with  great  frequency,  and 
two  instruments  are  kept  pretty  well  engaged  all  day 
long  in  receiving  orders.  When  I  visited  Boston  in 
January  the  total  number  of  prescriptions  dispensed 
by  the  house  had  reached  the  gratifying  figure  of 
nearly  600,000. 

THE  ORIGINAL  PRESCRIPTION  ALWAYS  RETURNED! 

Among  many  other  interesting  features  of  the 
prescription  business  there  are  two  in  particular 
which  deserve  comment.  In  the  first  place,  in 
accordance  with  the  almost  universal  practice  in 
Boston,  the  original  prescription  is  invariably 
returned  to  the  customer.     Copies  of  all  prescrip- 
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tions  are  made  in  large  books  used  for  the  purpose, 
and  two  of  these  books  are  employed  at  a  time  so 
that  two  clerks  may  work  concurrently  in  recording 
prescriptions.  One  book  is  started  5000  numbers 
ahead  of  the  other  in  order  to  avoid  any  confusion 
in  the  numbering  system,  and  in  each  case  the  clerk 
who  dispenses  the  prescription  is  the  one  who  copies 
it  in  the  book. 

It  is  usually  argued,  and  with  much  force,  I  think, 
that  the  pharmacist  needs  the  original  prescription 
for  his  own  protection  in  the  event  that  litigation 
should  develop.  I  asked  Mr.  Chase  what  his  views 
were  on  this  point,  and  he  replied  that  Melvin  & 


Badger,  throughout  the  long  history  of  the  firm  as 
prescriptionists,  had  never  experienced  a  single 
instance  of  embarrassment.  Never  had  any  legal 
trouble  arisen  over  the  dispensing  of  a  prescription, 
and  never  had  it  been  necessary  for  the  house  to 
defend  itself  against  prosecution.  He  furthermore 
contended  that  the  system  of  copying  all  prescrip- 
tions in  books  resulted  in  a  much  neater  record — a 
point  which  of  course  cannot  be  gainsaid.  Asked 
why  it  was  that  in  Boston  alone  the  practice  was 
followed  of  returning  the  original  prescription,  Mr. 
Chase  replied  that  it  was  probably  due  to  the  fact 
that  Bostonians  are  great  travelers  and  frequently 
need  to  keep  their  prescriptions  in  order  that  they 
may  have  them  refilled  elsewhere — although  this 
does  not  constitute  any  valid  reason  why  a  copy 
wouldn't  serve  the  same  purpose. 

AN  "open"  prescription  DEPARTMENT. 

The  second  respect  in  which  Melvin  &  Badger  run 
somewhat  counter  to  prevailing  notions  in  pharmacy 
is  seen  in  their  employment  of  an  "open"  prescription 
department — although  a  few  leading  pharmacists 
throughout  the  country  have  adopted  this  method  of 
late  years.  The  prescription  department  occupies 
the  lower  half  of  the  right  side  of  the  store,  and 
every  dispenser  works  in  full  view  of  patrons.  Mr. 
Chase  said  he  had  never  found  that  customers  took 
advantage  of  the  opportunity  to  disturb  prescrip- 
tionists by  talking  to  them ;  neither  did  he  take  any 
stock  in  the  argimient  that  an  atmosphere  of  mystery 
ought  to  surround  dispensing  operations.  On  the 
contrary,  he  believed  that  the  public  was  very  much 
interested  in  prescription  operations  and  he  declared 
that  an  open  prescription  counter  was  an  excellent 
advertisement. 

The  prescription  counter,  although  beginning  half 
way  down  the  right  side  of  the  store,  reaches  into 
the  large  back  room,  and  there  we  find  facilities  for 
manufacturing  operations.  The  visitor  on  going 
into  this  room  sees  quite  a  library  of  pharmaceutical 
and  chemical  books,  and  as  he  watches  the  opera- 
tions of  the  dispensers,  glances  at  some  of  the  pre- 
scriptions, and  observes  the  routine  for  an  hour  or 
so,  he  finds  many  unusual  things  to  interest  him. 
The  Boston  peot)le,  as  has  already  been  remarked, 
are  the  greatest  travelers  in  the  country.  Then,  too, 
many  people  from  abroad  are  constantly  visiting 
Boston,  and  the  result  is  that  prescriptions  from  all 
countries  and  of  all  kinds  float  into  the  establish- 
ment. Among  the  dispensers  are  a  ,E!fenchman^  and 
an  Armenian,  while  one  or  two  o(jji0i^Op^n 
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speak  German  fluently.  One  Armenian  prescription 
was  shown  me  as  I  watched  the  dispensers,  and  I 
must  confess  that  it  would  have  embarrassed  me 
seriously  had  I  been  called  upon  to  compound  it 
myself. 

FEATURES  OF  THE  PKESCRIPTION  DEPARTMENT. 

In  front  of  the  dispensers,  as  they  work  at  the 
counter  and  face  the  interior  of  the  store,  are  two 
or  three  shelves  containing  the  drugs  and  chemicals 
most  frequently  needed  in  prescription  work,  while 
on  the  shelves  behind  them  is  the  usual  stock  of 
galenicals.  In  the  center  of  the  latter  series  of 
shelving  is  a  glass-covered  section  devoted  to  rare 
chemicals  and  alkaloids — things  infrequently  called 
for.  Most  of  these  are  in  small  containers,  and 
altogether  the  case  probably  has  several  hundred 
bottles.  The  shelves  on  one  side  bear  numbers, 
those  on  the  other  side  bear  letters  of  the  alphabet, 
and  by  means  of  these  keys  any  particular  article  is 
easily  located  from  the  book  index  which  is  always 
kept  in  a  little  niche  in  the  center  of  the  case.  The 
remainder  of  the  stock  in  the  store  is  indexed  on 
cards. 

In  a  store  which  must  carry  so  large  a  stock  and 
so  varied  an  assortment,  while  at  the  same  time 
being  rather  cramped  for  room,  it  is  necessary  to  use 
the  space  to  the  uttermost.  In  many  instances  I 
found  on  the  shelves  in  the  dispensing  department  a 
number  of  wood  boxes  provided  with  buttons  in 


front  so  that  they  could  be  lifted  down :  each  box 
contained  perhaps  half  a  dozen,  perhaps  a  dozen, 
small  bottles  of  pills,  tablets,  or  possibly  rare  chem- 
icals and  alkaloids.    The  front  of  the  box  of  course 


contained  an  index  of  the  contents.  Then,  too,  I 
saw  a  section  of  shallow  drawers  containing  bottles 
of  pills  laid  flat  down  with  the  labels  facir^  the  clerk 
as  he  opened  the  drawer. 

A  PLACE  FOR  FINISHED  PRESCRIPTIONS. 

A  practical  system  is  used  for  laying  prescription 
mixtures  aside  until  customers  call  for  them.  Where 
so  many  are  dispensed  throughout  the  day,  and 
where  time  is  so  valuable,  it  would  not  do  to  follow 
the  ordinary  hit-and-miss  method  of  simi^y  putting 
all  the  prescriptions  together  on  a  shelf  and  then 
picking  them  out  when  customers  returned.  Thus 
we  find  at  the  front  end  of  the  dispensing  counter, 
against  the  wall  in  just  about  the  center  of  the  store, 
a  cupboard-like  series  of  ten  compartments,  bearing 
numbers  from  1  to  10  respectively.  Prescriptions 
are  put  in  these  compartments  as  fast  as  they  are 
finished,  and  the  last  figure  of  the  prescription  num- 
ber in  each  case  furnishes  the  key  and  determines 
into  which  compartment  the  package  shall  be  placed. 
When  the  customer  returns  and  hands  in  his  claim 
check,  the  latter  of  course  bears  the  prescription 
number,  and  the  bottle  is  easily  found  in  the  appro- 
priate compartment.  The  prescription  check  used 
by  Melvin  &  Badger,  it  may  be  said  in  passing,  is 
shown  in  one  of  our  reproductions. 

A  thorough  checking  system  is  of  course  employed 
in  the  dispensing  of  prescriptions,  one  man  calling 
off  to  the  other  with  the  bottles  still  before  him  and 
doing  this  from  memory,  while  the  "checker"  holds 
the  prescription  in  his  hand.  The  method  used  for 
making  charges  on  prescriptions  is  the  following: 
an  advance  of  50  per  cent  is  realized  on  the  cost  of 
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the  supplies,  and  a  dollar  an  hour  is  estimated  for 
the  time  of  the  dispenser.  Of  course  this  method 
has  to  be  subjected  to  modification  in  unusual  cases, 
but  it  is  followed  as  closely  as  possible. 

Although,  as  previously  suggested,  a  fine  support 
is  received  from  the  physicians  ot  the  city,  this  has 
been  the  result  of  a  long  record  of  high-class  and 


pitsinpiiDiiiiint^ 

Oln,^,  .    , 

enjoys  a  large  sale.  Up-stairs  in  the  back  room  is 
another  refrigerator  used  chiefly  for  vaccines, 
serums,  and  other  biological  products.  In  the  base- 
ment, under  the  street  in  front,  is  a  room  perhaps  6 
by  8  feet  in  size  for  storing  such  things  as  acids, 
ammonia,  and  the  like.  Right  alongside  it  is  another 
employed  for  essential  oils,  the  stock  of  which  is 
large  and  varied.  The  line  of  Melvin  &  Badger 
specialties  is  an  extended  one,  including  perhaps  75 


The  pTacription  check  uicd  by  Melvin  &  Badger. 

expert  service.  When  I  asked  Mr.  Chase  if  he  did 
any  advertising  among  the  doctors,  he  replied  "very 
little."  Prescription  blanks  are  given  to  physicians 
in  the  conventional  manner,  and  occasionally  a  postal 
card  or  a  circular  letter  is  sent  out  notifying  them 
that  some  new  product  has  been  stocked.  There  is 
no  regularity  or  system,  however,  in  this  work. 

THE  MAIL-ORDER  BUSINESS, 

A  considerable  mail-order  business  has  developed 
of  itself  and  without  very  much  effort  up  to  the 
present  time — although  Mr.  Chase  told  me  that  it 
was  the  intention  of  the  firm  to  increase  this  feature 
of  its  business  to  a  larger  extent  in  the  near  future. 
The  wealthy  customers  of  the  house  are  all  of  them 
away  during  the  summer  and  they  order  supplies 
from  their  summer  homes.  The  transient  public, 
too,  having  prescriptions  dispensed  while  in  Boston, 
very  frequently  send  for  renewals  after  they  leave 
the  city,  and  it  is  no  uncommon  thing  to  get  letters 
of  this  kind  from  European  countries.  One  order 
shown  me,  for  instance,  and  received  from  Italy, 
called  for  four  ounces  of  compound  tincture  of 
cinchona  and  enclosed  the  money ! 

The  mail-order  business  has  thus  grown  to  quite  a 
nice  thing  without  much  forcing.  Circulars  are 
always  enclosed  in  shipments  and  bills  sent  to 
customers  out  of  town.  Occasionally  circulars  are 
also  sent  out  to  a  mailing  list  made  up  from  those 
who  have  ordered  goods  in  the  past,  supplemented 
perhaps  by  names  secured  from  directories  of  the 
coast  resorts, 

OTHER  INTERESTING  FEATURES. 

I  should  like  to  dwell  upon  many  other  interesting 
features  of  the  Melvin  &  Badger  business,  but  I 
must  hurry  along.  One  sees  in  the  basement,  for 
instance,  a  refrigerator  employed  for  keeping 
kumiss — a  home-made  product  on  which  the  firm 


This  view,  liken  from  the  bick  room,  ihowi  the  diipeniing  counter  in 
the  ditlinee.  Ten  dbpenKrs  ire  used  ior  the  preacription  work,  and 
Melvin  &  Bidger  have  one  ol  the  finest  prescription  busmeaae*  In  the 

products,  and  representing  a  tooth-wash,  a  cologne, 
a  witch-hazel,  an  "English  lavender,"  a  cod-liver  oil, 
and  many,  many  other  things, 

MESSRS.  BURLEIGH  AND  CHASE,  THE  PRESENT 
OWNERS, 

I  have  already  remarked  that  the  present  owners 
of  the  business  are  Edwin  P.  Burleigh  and  Arthur 
H,  Chase,  Mr,  Burleigh,  the  senior  member,  was 
born  in  East  Wakefield,  New  Hampshire,  in  1854, 
was  educated  in  the  high  school  in  Portsmouth,  and 
spent  three  years  of  apprenticeship  in  the  Ports- 
mouth pharmacy  of  William  R.  Preston.  In  1873 
he  was  engaged  as  junior  clerk  by  Melvin  &  Badger, 
and  two  years  later,  at  the  age  of  21,  he  was 
advanced  to  the  position  of  head  clerk.  Under  his 
management  and  direction  the  business  advanced  in 
every  respect,  Mr.  Burleigh  was  graduated  from 
the  Massachusetts  College  of  Pharmacy  in  1877,  and 
in  1888  he  became  a  partner  in  the  firm  of  Melvin 
&  Badger,  purchasing  the  Melvin  interest, 

Mr,  Chase  also  has  a  long  record  of  connection 
with  the  establishment.  He  entered  the  store 
twenty-seven  years  ago,  but  did  not  purchase  a  part- 
nership interest  until  1905.i3itized  by VjOOQiC 


TWO  CONTRIBUTIONS  ON  STATIONERY. 

Messrs.  Prllchard  and  Barber  Kcspoad  to  a  Bequest  fram  tli«  Editor  and  Describe  Their  Hethods  of 
Handling  tbls  Line — Meaty  aod  Practical  Hints  Based  on  Lon^  Experience. 


H.  K.  BARBER, 

Lamed,  Kansas. 

The  handling  of  stationery  is,  in  my  opinion,  a 
very  profitable  venture. 

While  I  have  always  sold  tablets  and  envelopes, 
about  four  or  five  years  ago  I  added  a  few  boxes 


of  paper  as  an  experiment.  I  was  rather  doubtful 
about  the  selling  possibilities,  but,  since  others  sold 
the  goods,  I  saw  no  reason  why  I  shouldn't.  I  put 
in  three  or  four  dozen  boxes  as  a  starter,  to  retail 
at  from  ten  to  twenty-five  cents,  and  was  surprised 
at  the  quick  sales. 

I  use  newspaper  space  occasionally,  but  I  believe 
my  best  results  have  been  from  window  displays. 
About  once  a  month  I  make  a  window  display  for 
a  week,  using  only  one  kind  of  stationery,  with  a 
price  card  prominently  displayed.  If  I  do  not  have 
enough  of  one  brand  to  make  a  good  display,  I  use 
several,  attaching  price  tags  to  the  various  pack- 
ages. 

DISPLAYING  THE  BEST. 

I  feature  high-grade  goods  always  and  have  a 
few  boxes  on  hand  all  the  time  which  are  worth 
from  one  to  three  dollars.  These  are  not  handled 
so  much  for  the  purpose  of  selling  as  for  the  effect. 
They  are  constantly    displayed    in  the  stationery 


case,  and  when  a  customer  wants  to  look  at  box 
paper  I  invariably  show  them  first. 

For  a  specialty  one  may  push  a  high  grade  of 
twenty-five-cent  box  paper.  This  I  buy  in  one- 
hundred  box  lots  at  from  sixteen  to  eighteen  cents 
a  box.  While  this  price  leaves  a  small  margin  of 
profit,  at  the  same  time  the  article  makes  a  good 
leader.  It  may  be  featured  as  a  regular  fifty-cent 
value  for  twenty-five  cents,  as  it  is  really  as  good 
as  the  ordinary  fifty-cent  paper. 

I  keep  one  show-case  filled  with  box  stationery 
exclusively,  and  have  it  near  the  front  of  the  store. 

SOME  INVENTORY   FIGURES. 

I  have  just  finished  invoicing,  and  I  find  that  I 
have  on  hand  $49.53  worth  of  box  stationery.  This 
showing  after  Christmas  indicates  that  the  stock 
was  probably  twice  as  large  before  the  holidays. 
This  is  perhaps  not  a  great  deal,  but  our  town  only 
has  a  population  of  3000,  and  there  are  three  or 
four  other  stores  which  keep  stationery.  I  suppose 
my  stock  will  ordinarily  run  from  $50  to  $60,  and 
with  that  assortment  I  seldom  ever  miss  a  customer. 
I  intend  to  make  an  average  of  about  50  per  cent 
on  this  line  of  goods,  and  I  principally  keep  in  stock 
the  following  makes:  Eaton-Hurlbut's,  Whiting's, 
and  I-ee  &  Monroe's. 

I  have  never  been  able  to  do  anything  here  with 
monogram  stationery. 

KEEPING  UP  TO  DATE. 

The  styles  change  in  box  stationery  as  much  as 
in  any  other  line  of  goods,  and  one  must  keep  up 
with  the  times  if  he.  expects  to  hold  the  trade.  Two 
or  three  years  ago  colored  papers  were  a  big  seller 
with  me ;  now  no  one  ever  calls  for  a  box  of  colored 
stationery.  Then  the  long  envelope  was  the  rage 
and  everybody  wanted  the  wallet-fiap  style.  Now 
•people  are  buying  the  long  pointed  flap  kind. 
Plain  white  is  the  color  now,  while  a  few  months 
ago  it  was  cream. 

However,  there  is  no  need  of  carrying  a  large 
amount  of  out-of-date  stuff  on  hand.  When  one 
sees  from  the  demand  that  a  new  kind  of  paper  is 
coming  into  vogue,  handling  a  smalklihe^as.  Ldo^ 
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he  can  put  a  little  push  behind  the  out-of-date 
goods  and  dispose  of  them  to  make  room  for  the 
new  style. 

WHAT  SELLS  AND  WHAT  DOESN'T, 

Small  invitation  papers  are  a  good  seller,  as  are 
the  juvenile  invitations.  Calling  cards  are  steady 
sellers  also.  Mourning  paper  is  a  very  slow  one, 
strange  to  say,  as  there  are  as  many  people  dying 
now  as  ever.  In  fact,  people  are  dying  now  who 
never  died  before,  but  I  suspect  it  is  out  of  style 
now  to  use  mourning  stationery. 

I  handle  no  box  paper  to  retail  for  less  than  25 
cents.  I  always  have  in  stock  a  few  boxes  of 
fiower-decorated  stationery,  as  the  country  trade 
demands  it. 

The  stationery  line  is  one  that  I  believe  any 
druggist  anywhere  can  handle  to  advantage,  for, 
as  some  "wise  one"  has  said,  "we  are  a  nation  of 
letter-writers,"  and  what  nicer  side-line  can  a  drug- 
gist have  than  stationery? 

There  is  absolutely  no  loss  from  deteriorated 
stock,  and  it  represents  a  line  that  appeals  partic- 
ularly to  the  women. 


be  expected  to  purchase  from  such  a  conglomerate 
jumble. 

DIFFERENT   CLASSES   OF   GOODS. 

Stationery  should  by  all  means  be  given  the  ex- 
clusive use  of  an  attractive  show-case  prominently 
situated  in  the  store,  and  it  should  be  tastefully 
displayed  therein.  The  character  of  the  papers  to 
be  exploited  depends  upon  the  class  of  people  con- 
stituting the  store's  clientele.  If  the  neighborhood 
is  made  up  of  foreigners  and  working  people,  the 


B.  E.  PRITCHARD, 

McKeesport,  Pa. 

"Stationery"  and  "stationary"  are  two  common 
words  with  widely  different  meanings,  although  the 
spelling  varies  so  slightly  that  each  is  oftentimes 
used  where  the  other  is  indicated.  The  methods 
followed  by  nearly  seventy-five  per  cent  of  the 
druggists  who  handle  stationery  are  such  as  to 
make  the  application  of  both  forms  of  spelling  the 
words  quite  appropriate  as  regards  their  stock  of 
box  papers  and  writing  tablets. 

There  are  but  few  drug  stores  in  which  one  finds 
a  really  desirable  selection  of  correspondence  pa- 
pers, and  yet  nearly  every  druggist,  no  matter 
where  he  may  be  located,  pretends  to  keep  station- 
ery as  a  regular  part  of  his  stock.  Usually  the 
selection  consists  of  possibly  three  varieties  of  four 
boxes  each,  tossed  into  the  comer  of  any  old  show- 
case, and  frequently  without  the  slightest  regard 
for  the  other  goods  displayed  in  the  same  place. 
The  most  frequent  neighbors  to  be  found  under 
these  conditions  are  a  few  combs,  a  variety  of  bris- 
tle goods,  Banked  by  cheap  toilet  soaps,  face  pow- 
ders, and  the  like.  Sales  under  such  conditions  are 
few  and  far  between,  and  no  woman  who  exercises 
taste  in  her  selection  of  correspondence  paper  could 


B,  E.  PiTTCHllD. 

textures  and  shapes  should  be  of  the  ordinary  plate 
finish  and  linen  face  paper,  ruled.  Such  persons 
rarely  care  for  plain  papers  or  sizes  out  of  the  ordi- 
nary. 

If  the  store  is  located  in  a  neighborhood  occupied 
by  intelligent  middle-class  people,  greater  care  in 
the  selection  of  textiles  must  be  taken.  The  plain 
calender-faced  paper  is  never  popular  to  a  great 
extent,  while  the  linen-finished  and  fancy  cloth- 
faced  papers  which  have  a  nice  appearance  are 
mostly  demanded.  The  ratio  between  ruled  and 
plain  papers  among  this  class  of  people  is  about  one 
of  the  ruled  to  three  of  the  unruled.  Box  papers 
can  be  found  in  the  market  to  retail  as  low  as  ten 
cents  with  a  reasonably  good  profit,  but  such  sales 
should  not  be  encouraged  by  displays  and  exploita- 
tion at  low  prices.  It  tends  to  lead  customers  into 
decidedly  cheap  notions,  which  react  upon  the  deal- 
er when  his  customers  receive  letters  from  friends 
which  are  written  on  finer  and  more  elegant  stock. 

What  is  more  likely  to  produce  an  unfavorable 
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impression  upon  the  mind  of  the  recipient  of  a 
letter  than  to  note  that  it  is  written  upon  cheap, 
flimsy  paper  which  also  interferes  greatly  with  ele- 
gant penmanship?  On  the  other  hand,  what  a  pleas- 
ure it  gives  a  refined  person  to  receive  a  letter  from 
a  friend  written  upon  fine  paper,  elegantly  envel- 
oped, and  daintily  addressed  in  a  handwriting 
which  can  never  be  satisfactorily  placed  upon  cheap, 
common- faced  paper!  If  you  want  to  elevate  your 
customers  socially  and  thereby  do  them  as  well  as 
yourself  a  kindness,  educate  them  to  use  only  the 
better  grades  of  correspondence  stationery.  To  do 
this  may  require  skill  and  discretion,  but  it  pays 
-  both  in  profits  and  increased  esteem. 

A  NOVEL  SUGGESTION, 

When  the  writer  began  to  cater  to  the  corre- 
spondence stationery  trade,  it  was  his  custom  to 
place  into  each  box  of  paper  a  neat  little  envelope 
containing  a  few  grains  of  sachet  powder,  sprinkled 
between  thin  layers  of  cotton.  The  result  was  that 
when  the  box  was  opened  a  delightfully  delicate 
odor  became  apparent.  Even  after  passing  through 
the  mails  the  recipient  of  a  letter  written  upon 
paper  taken  from  our  box  stationery  would  detect 
a  faint,  delightful  odor  which  was  distinctly  agree- 
able.    This  feature  made  our  box  papers  famous. 


and  the  writer  learned  frequently  from  patrons  that 
they  could  find  no  such  stationery  anywhere  else. 
Sales  grew  until  purchases  of  seven  hundred  boxes 
at  a  time  were  not  too  large.  One  invoice  even 
reached  1200  boxes,  and  it  was  all  disposed  of  in 
two  or  three  months. 

Box  papers  retailing  at  from  25  cents  to  50  cents 
are  usually  ready  sellers,  while  ultra-fastidious  cus- 
tomers will  sometimes  pay  higher  prices.  Inva- 
'  riably  the  finer  papers  are  demanded  unruled,  and 
only  the  proletarians  nowadays  demand  ruled  stock. 

WOMEN   THE  BEST  STATIONERY  CLERKS. 

I  would  Strongly  recommend  that  the  stationery 
department  be  placed  under  the  care  of  a  young 
woman,  not  the  fluffy-haired,  cheaply-jeweled,  gum- 
chewing  sort,  but  one  of  quiet  tastes  and  good 
manners.'  There  is  to  my  mind  no  side-line  in  the 
pharmacy  that  lends  itself  more  readily  to  feminine 
salesmanship. 

To  any  druggist  with  a  fairly  good  location  I 
would  recommend  that  he  cast  about  for  such  a 
woman  assistant  and  with  her  help  establish  a  sta- 
tionery department  The  result  will,  if  he  is  a 
judicious  man,  repay  him  well  both  in  trade  and 
satisfaction. 


SPECIAL  SALES. 


r  Valne  to  tb«  Dmrf  B««lne«a— The    Neceoally  of  Occ«*loiially  Offering   Some    Indncemcnta  to 
Cnalomer*— OrlipBal  Trade  ScfacdiCB  from  One  Wbo  Has  Tried  Them— 
Several  Plana  and  Snj^stlona. 
By  FRANK  FAKHNGTON.' 


Few  druggists  indulge  in  special  sales.  They 
leave  tliat  sort  of  thing  to  the  bargain  stores,  the 
dry  goods  and  notion  people.  The  only  apparent 
reason  is  that  druggists  are  still  flattering  them- 
selves that  they  are  professional  men  and  do  not 
need  to  resort  to  the  ultra-commercial  methods  of 
the  storekeeper. 

Any  professional  man  can  be  a  storekeeper,  and 
probably  a  good  one  and  a  successful  one  if  he 
will  make  the  effort.  On  the  other  hand,  not  all 
storekeepers  can  be  professional  men,  and  in  that 
the  dru^^st  has  the  advantage.  He  can  be  pro- 
fessional and  at  the  same  time  be  as  much  of  a 
merchant  as  he  has  ability  to  be  without  in  any 
way  lowerir^  his  professional  standing. 

The  doctor  and  the  dentist  and  the  lawyer  are 
disparaged  if  their  business-getting  methods  verge 


too  close  on  advertising.  The  druggist,  the  phar- 
macist, if  you  prefer,  is  esteemed  the  more  highly 
on  account  of  his  publicity;  in  fact,  he  can  adver- 
tise himself  into  popularity  if  he  knows  the  adver- 
tising business  well. 

THE  FUNCTION  OP  THE  SALE, 

We  are  all  in  the  drug  business  to  make  money, 
and  we  need  customers  to  help  us  make  it.  We 
properly  expect  the  people  to  walk  into  our  stores 
and  ask  for  the  goods  which  we  have  on  sale.  If 
we  want  to  make  a  good  deal  of  money  and  make 
it  at  the  expense  of  the  man  across  the  street,  w^ 
must  bethink  ourselves  of  ways  in  which  we  can 
induce  people  to  walk  into  our  store  instead  of 
walking  into  his.  "•  i 

Special  sales  and  bargain  offer^~atVwn^ 'rae 
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successful  men  in  all  other  lines  are  using  to  diaw 
trade.  The  same  methods  will  draw  trade  for  us 
in  the  drug  hne.  A  bargain  is  a  bargain,  whether 
it  is  muslin  or  toilet  soap.  Bargains  and  low  prices 
are  what  get  the  people  in.  Sell  them  as  good 
goods  as  you  can  after  you  get  them  there. 

Doubtless  many  druggists  have  considered  the 
special  sale,  but  have  hesitated  to  start  one.  They 
have  said  to  themselves,  "Oh,  yes,  Smith's  dry 
goods  store  can  do  that,  and  Milligan's  grocery,  but 
it's  out  of  my  line.  People  won't  buy  Hood's  sar- 
saparilla  at  a  bargain  sale,  because  they  won't  buy 
it  anyway  until  they  want  it." 

That  is  partly  true,  and  only  partly,  because  peo- 
ple mil  buy  things  at  a  bargain  before  they  want 
them.  The  only  reason  in  the  world  why  the  big 
white  goods  sales  all  over  the  country  in  February 
are  so  successful  is  that  the  women  are -willing  to 
stock  up  then  with  goods  which  they  won't  want 
until  spring. 

The  way  the  dry  goods  people  look  upon  the 
sale  problem  is  this:  A  man  can  afford  to  exert 
himself  and  reduce  prices  if,  by  this  means,  he  is 
enabled  to  induce  people  to  come  to  his  store  and 
buy  things  in  advance  of  the  season.  If  they  do 
come  and  if  they  do  buy,  he  will  have  the  pleasure 
of  supplying  a  good  many  of  his  competitors'  cus- 
tomers before  the  other  stores  are  ready  to  sell  the 
goods.  He  will  also,  you  say,  have  the  pleasure  of 
supplying  some  of  his  own  customers  with  goods 
at  a  cut  price  when  they  would  a  little  later  have 
bought  anyway  from  him  and  at  the  regular  price. 

Perhaps  they  would  have  bought  from  him — if 
his  cqmpetitor  had  not  happened  to  come  to  the 
front  with  an  inducement  that  side-tracked  them. 
There's  many  a  slip  'twixt  the  cup  and  the  lip,  and 
no  customer  is  yours  for  a  certain  purchase  until 
you  have  closed  the  sale. 

SALES   INCREASE   CONSUMPTION   OF  GOODS. 

And  then,  when  you  sell  people  goods  of  any 
sort  in  advance  of  their  need,  the  chances  are  they 
will  use  fifty  per  cent  more  of  those  items  than  if 
they  should  buy  them  just  to  satisfy  immediate 
wants.  You  know  how  it  is  about  selling  cigars 
by  the  box.  If  a  man  has  a  whole  box  to  draw 
from,  it  looks  like  an  inexhaustible  supply  until  he 
.  gets  down  to  the  bottom  layer.  He  smokes  and 
smokes  and  gives  away  to  his  friends  until  he  has 
used  up  those  fifty  cigars  in  the  time  that  he  would 
have  been  smoking  about  twenty  bought  two  or 
three  at  a  purchase. 


Again,  admitting  that  you  are  selling  your  own 
regular  customers  their  stock  at  less  than  usual 
profitable  rates,  and  admitting  that  they  use  up  the 
goods  no  faster  and  that  they'  would  have  in  the 
end  come  to  you  anyway,  the  sale  scheme  is  still 
a  good  one.  You  sell  enough  extra  goods  to  people 
who  would  never  have  come  to  you  to  more  than 
make  up  for  any  possible  loss  in  other  ways,  and 
you  are  getting  that  many  people  who  are  strange 
to  your  store  to  patronize  it  once,  and  once  means 
future  patronage  if  you  treat  them  right. 

Now  what  kind  of  special  sales  can  a  druggist 
have? 

The  soda  fountain  opening  you  know  all  about.- 
Every  fountain  ought  to  have  such  a  time  every 
spring  whether  it  runs  all  winter  or  not.  It  is  the 
only  way  to  start  the  season.  It  means  all  the  dif- 
ference between  running  a  fountain  in  a  live  and 
profitable  fashion  and  conducting  it  in  a  listless 
fashion. 

The  druggist  who  will  take  the  pains,  can  make 
his  store  a  matter  of  interest  to  every  woman  with- 
in trading  distance  by  giving  her  some  special  offer 
every  week. 

Run  each  offer  a  full  week  and  advertise  it  in 
the  local  papers  and  in  every  way  that  will  further 
publicity. 

During  one  week  the  druggist  can  give  free  with 
every  hair-brush  and  comb  purchase  a  50-cent  bottle 
of  his  own  brand  of  hair  tonic.  If  he  is  making 
100  per  cent  on  his  own  preparations,  that  means 
a  discount  of  35  per  cent  on  the  hair-brush  and 
comb  purchase.  And  a  customer  who  will  give  his 
hair  tonic  a  thorough  trial  will,  if  it  be  good,  buy 
more  in  the  future.  That  looks  to  me  like  a  good 
proposition  for  the  druggist  and  a  splendid  one  for 
the  customer.  If  the  hair  tonic  is  not  a  repeater, 
don't  try  the  scheme. 

Another  week  offer  a  box  of  10-cent  charcoal 
lozenges  and  a  package  of  your  own  10-cent  head- 
ache tablets  free  with  a  bottle  of  your  own  sarsa- 
parilla.  Make  a  special  price  on  the  sarsaparilla. 
The  headache  tablets  cost  you  probably  less  than  a 
cent  an  envelope  and  the  charcoal  lozenges  about 
5  cents.  The  sarsaparilla  is  worth  introducing  at 
a  special  rate  to  get  a  customer  started  on  it. 

Induce  your  customers  to  use  your  own  special 
brands.  If  you  have  a  special  offer  on,  it  is  twice 
as  easy  to  speak  of  your  own  line  when  they  ask 
for  the  advertised  kind  that  doesn't  pay  any  profit 
Druggists  are  still  making  plenty  of  money  pushing 
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their  own  special  lines  in  the  face  ol  calls  for  adver- 
tised goods. 

Other  special  offers  which  you  can  make  depend 
somewhat  upon  the  nature  of  the  trade  in  your 
vicinity.  If  you  have  a  good  fanning  trade,  men 
who  keep  many  horses  and  cattle,  you  will  find 
that  class  interested  in  special  offers  along  veteri- 
nary lines. 

Suppose  you  put  up  a  good  spavin  cure  and  gen- 
eral liniment  like  the  one  described  in  these  col- 
unlns  last  year.  Suppose  you  want  to  introduce 
this  preparation  and  its  regular  price  is  75  cents  to 
horsemen.  Perhaps  that  liniment  costs  you  25 
cents.  Mail  a  circular  to  your  farmer  constituents 
offering  a  bottle  of  it  free  with  every  dollar  pur- 
chase of  stock  food,  horse  or  cattle  salts,  or  flaxseed 
meal,  or  other  things  along  that  line.  Get  the 
farmer  interested  in  the  liniment  and  then  show 
him  how  to  get  it  free  in  the  regular  75-cent  size. 
The  liniment  is  a  repeater,  and  that  will  be  where 
you  will  make  your  best  profit  on  the  deal, 

STATIONERY  AND  POST-CARDS. 

Most  druggists  sell  stationery  and  post-cards. 
The  post-card  business  is  still  good  but  a  little  on 
the  wane.  Offer  for  one  week  to  give  free  with 
any  purchase  of  a  box  of  writing  paper  amounting 
to  ten  cents  or  more,  ten  one-cent  post-cards,  or 
you  might  say  ten  cents'  worth  of  post-cards.  You 
can  handle  this  to  use  up  a  line  of  post-cards  which 
has  ceased  to  sell  with  you,  old  comics  or  uncolored 
locals  which  the  people  are  not  buying  much.  Of 
course  you  must  make  the  free  goods  desirable  or 
the  offer  will  be  a  boomerang.  In  the  case  of  a 
ten-cent  box  of  paper  you  will  break  even,  and  on 
the  better  ones  you  will  net  a  fair  profit.  It  will 
get  you  some  new  stationery  customers,  though, 
without  doubt. 

Offer  for  a  week  to  throw  in  a  package  of  your 
own  tooth  dentifrice  with  a  35-cent  tooth-brush. 
Make  up  a  window  display  of  35-cent  brushes  fast- 
ened to  the  necks  of  the  dentifrice  bottles  by  rubber 
bands. 

Always  make  up  a  window  display  showing  the 
current  special  offer.  Take  pains  to  make  offers 
that  will  have  a  tendency  to  introduce  new  goods 
or  special  brands  of  your  own  which  you  want 
tried,  brands  which  you  know  are  good  enough  to 
be  repeaters. 

If  you  educate  the  public  to  look  for  something 
special  at  your  store  every  week,  they  will  take 
pains  to  notice  what  you  are  giving  and  will  come 


out  of  their  way  to  take  advantage  of  your  bar- 
gains.    They  will  tell  their  friends,  too. 

COMBINATIONS. 

A  series  of  special  offers  that  will  take  are  those 
which  make  up  a  bargain  combination  for  a  certain 
price.  Suppose  you  start  in  with  a  nine-cent  offer 
one  week,  perhaps  a  bottle  of  your  own  liver  pills 
or  a  ten-cent  tooth-brush  with  a  two-drachm  sam- 
ple bottle  of  tooth  powder,  the  kind  you  make  your- 
self. Then  next  week  offer  a  nineteen-cent  com- 
bination, then  one  for  twenty-nine  cents,  and  so  on 
up.  giving  a  good,  generous  value  every  time. 

A  special  family  medicine  chest  can  be  made  up 
right  in  the  store  and  a  good  business  worked  up 
on  it. 

Combine  various  kinds  of  brushes — hair-brush, 
tooth-brush,  nail-brush,  and  clothes-brush — at  a  spe- 
cial figure. 

Offer  a  pen,  penholder,  and  bottle  of  ink  free 
with  a  "quarter"  box  of  stationery. 

These  are  none  of  them  plans  that  will  crowd 
your  store  with  people  or  make  you  rich  in  a  min- 
ute, but  a  continued  hammering  along  this  line  is 
sure  to  be  the  means  of  increasing  your  sales 
steadily  from  week  to  week. 


Among  the  goods  which  you  can  use  for  making 
bigger  special  sales  are  candy,  which  is  always  a 
seller  with  big  possibilities  in  the  way  of  window 
display  and  trade  stimulation,  and  perfumery, 
which  appeals  to  a  woman  at  any  time. 

If  you  have  not  been  handling  the  higher  priced 
odors  like  the  imported  lines,  you  may  be  sur- 
prised to  find  what  a  trade  can  be  worked  up  in 
this  direction.  Many  druggists  think  that  in  their 
town  there  are  no  possibilities  for  perfumes  that 
retail  from  two  dollars  up.  They  don't  know  how 
many  women  are  now  sending  to  the  nearest  city 
for  those  goods  because  no  one  at  home  carries 
them.  Have  a  perfume  opening  and  show  the 
women  of  the  town  what  you  can  do  along  that 
line. 

Advertise  this  opening  well,  and  have  a  full  line 
of  goods  at  the  start  with  plenty  of  sample  bottles 
of  the  brand  of  perfume  which  you  wish  to  make 
most  popular. 

PERFUMES. 

In  the  way  of  perfumes  there  are  two  kinds  of 
demand.  One  class  of  women  want  the  popular 
odor,  the  one  which  every  one  is  getting.    Another 
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class  want  a  fine  perfume  that  is  not  in  general  use. 
They  seek  to  make  that  perfume  distinctive  in  their 
individual  case.  Look  out  for  both  classes  of  trade 
and  cater  to  both. 

If  the  frequent  bargain  sales  produce  no  other 
advantage,  they  induce  people  to  read  your  adver- 
tisit^  with  more  care  and  closer  attention. 


The  buyers  of  your  town  and  the  buyers  of 
every  other  town  are  on  the  lookout  for  chances  to 
save  money,  and  they  are  on  the  watch  for  new 
goods.  The  druggist  who  knows  best  how  to  take 
advantage  of  these  two  inclinations  will  be  the 
winner  in  his  town.  The  rest  will  be  among  the 
"also  ran," 


SOME  BOARD  QUESTIONS  ANSWERED. 

An  ExamlaatloB  Paper  Keccntly  llaed  by  lh«  Ohio  Board  of  Pharmacy  l«  Selectwd,  and   Kapllai 
Prepared  for  the  Benefit  of  CIcrka  and  Others  Who  May  Find  the  Infomatlan  Helpfnl. 
Compiled  by  JOHN  HELFMAN. 


TOXICOLOGY. 

1.  What  is  the  difference  between  the  old  and 
the  new  Pharmacopoeia  relating  to  doses? 

Doses  were  not  given  in  the  old  Pharmacopceia, 
but  they  do  appear  in  the  new. 

3.  Give  capacity  in  minims  of  (o)  teaspoon, 
{b)  dessertspoon,  (c)  and  tablespoon. 

A  teaspoonful^SO  minims. 

A  dessertspoonful=120  minims. 

A  tablespoonful^240  minims, 

3.  What  objection  is  there  to  the  use  of  spoons 
in  administering  medicines? 

The  objection  lies  in  the  varying  sizes  of  spoons. 
The  capacity  of  all  teaspoons'  is  not  the  same.  To 
measure  out  a  liquid  accurately,  a  graduated  vessel 
is  required.' 

4.  What  is  the  proper  dose  of  mercuric  chloride 
solution  having  three  grains  of  the  salt  in  four 
ounces  of  solution? 

The  average  dose  of  mercuric  chloride  is  1/20 
grain.  To  obtain  this  amount  of  the  salt  in  the 
given  amount  of  solution,  it  would  be  necessary  to 
take  1/60  of  four  ounces,  or  32  minims. 

5.  Give  the  averse  dose  of  (o)  tincture  of  vera- 
trum,  and  (6)  tincture  of  nux  vomica. 

The  dose  of  tincture  of  veratrum  is  15  minims, 
of  tincture  of  nux  vomica  10  minims. 

6  and  7.  Give  the  dose  of  dilute  hydrocyanic 
acid,  dilute  hydrochloric  acid,  methylene  blue,  and 
aromatic  spirit  of  ammonia. 

The  dose  of  dilute  hydrocyanic  acid  is  V/i  min- 
ims, of  dilute  hydrochloric  acid  15  minims,  of 
methylene  blue  '4  grains,  and  of  aromatic  spirit  of 
ammonia  30  minims. 


8.  What  is  approximately  the  percentage  of  ar- 
senic in  Fowler's  and  Donovan's  solutions? 

Fowler's  solution  contains  1  per  cent  of  arsenic 
trioxide.  Donovan's  solution  contains  1  per  cent 
of  arsenous  iodide. 

9.  Give  the  average  dose  of  each  of  these  solu- 
tions. 

That  of  Fowler's  solution  is  3  minims,  of  Dono- 
van's 1J4  minims. 

10.  What  is  the  average  dose  of  flilidextract  of 
conium  ? 

Three  minims. 

11.  Give  some  antidote  for  poisoning  by  oxalates. 
Chalk  in  suspension,  and  also  lime-water,  are 

chemical  antidotes. 

12.  Name  the  standard  antidote  for  arsenic  and 
give  method  of  preparation. 

Give  freshly  prepared  ferric  hydroxide.  This  is 
best  prepared  by  the  action  of  calcined  magnesia 
on  solution  of  tersulphate  of  iron.  However,  a 
solution  of  any  ferric  salt,  precipitated  by  any  of 
the  alkalies  or  their  carbonates,  will  suffice.  Dial- 
yzed  iron  is  also  used. 

13.  What,  if  any,  is  the  danger  of  using  methyl 
alcohol  in  external  preparations? 

Methyl  alcohol  is  a  poison  which  in  external 
preparations  exerts  its  toxic  effects  in  less  degree 
only  than  when  employed  in  internal  products. 
Absorption  of  the  volatile  portion  causes  the  devel- 
opment of  poison  symptoms. 

14.  Give  one  or  more  antidotes,  or  some  emer- 
gency treatment,  for  poisoning  by  methyl  alcohol. 

Wash  out  the  stomach  and  adntinister  jMlocar- 
pine  hypodermically. 
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15.  Name  a  ready  antidote  for  carbolic  acid  poi- 
soning in  early  stages. 

Wash  out  the  stomach  with  a  solution  of  sodium 
sulphate  or  dilute  alcohol,  or  in  the  absence  of 
these,  with  demulcent  fluids. 

16.  What  acid  is  a  general  antidote  for  poison- 
ous alkaloids? 

Tannic  acid. 

17.  After  this  acid  is  given,  what  should  follow? 
Why? 

An  emetic,  to  rid  the  stomach  of  all  the  alkaloid, 
if  possible.  The  tannates  will  be  slowly  absorbed 
if  allowed  to  remain. 

18.  How  many  narcotic  drugs,  such  as  opium, 
morphine.and  cocaine,  maybe  la  wfullysold  inOhio? 

Only  morphine  sulphate  may  be  sold,  and  this 


drug  only  in  original  packages  containing  not  less 
than  J-^  ounce.  Each  package  must  be  property 
'registered.  Of  course  all  three  drugs  can  be  dis- 
pensed on  prescription. 

19.  What  is  lawful  in  refilling  prescriptions  for 
narcotic  drugs? 

Such  prescriptions  may  be  refilled  only  on  the 
written  order  of  the  prescriber. 

20.  What  is  required  in  the  sale  of  all  poisons 
other  than  narcotic  drugs? 

It  shall  first  be  learned  that  the  recipient  is 
aware  of  the  poisonous  character  of  the  substance, 
that  the  product  is  desired  for  a  lawful  purpose, 
that  it  is  labeled  "poison,"  and  that  the  names  of 
antidotes  are  given.  A  record  of  the  sale  must  be 
made  in  a  suitable  book. 


AN  EASTER  PERFUME  DISPLAY. 


This  display  appeared  last  year  at  Easter  in  the  rabbits,    leaping   as    it   were    over    the    ledges   of 

window  of  Cooban's  drug  store  in  Chicago.     The  the  floor,  enliven  the  display.     Signs  are' used  in 

settings  are  beautiful.    Nothing  is  overdone.    Only  profusion.     The  one  in  the  center  bears  the  mes- 

a  few  bulk  odors  are  on  exhibit.     Four  pots  of  sage:   "Special    Easter  Lily    Perfume,   25   cents." 


Easter  lilies  serve  to  bring  out  the  idea  of  fra- 
grance. The  pots  are  covered  with  delicate  crepe 
paper  which  harmonizes  with  the  covering  on  the 
floor.  Altogether  the  white  carpet  and  the  flowers 
lend  a  charming  effect  to  the  window.    A  pair  of 


Starting  from  the  extreme  left  the  smaller  placards 
read:  "The  Kind  that  Friends  Will  Ask  About." 
"Delicate."  "Exquisite."  "Refined."  "Lasting." 
"If  it  is  Perfume,  Come  in  and  Have  It."  "Easter 
Lily  Perfume,  50  cents." 
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A  SICK-ROOM  IN  THE  WINDOW. 


A.  M,  Horn,  of  Washington,  Pa.,  makes  a  spe- 
cial bid  for  prescription  business.  One  of  his 
efforts  in  this  direction  is  shown  in  the  accompany- 
ing photograph.  It  represents  a  sick-room  scene 
with  the  patient  in  bed  and  the  doctor  and  nurse  in 
attendance — all  represented  in  the  window, 

Mr.  Horn  borrowed  the  wax  figures  from  a 
neighboring  dry-goods  merchant  with  the  under- 
standing that  he  was  to  return  them  in  good  con- 


nurse,  we  are  told,  was  dressed  in  an  outfit  which 
had  been  borrowed  from  a  dry-goods  merchant  for 
a  trifle.  The  couch  was  a  child's  bed-belonging  to 
the  proprietor  of  the  store.  At  the  head  of  the  bed 
hung  this  sign:  "Nurse:  Give  the  patient  Parke, 
Davis  &  Co.'s  remedies  only,  and  wrap  the  child's 
hands  in  Johnson  &  Johnson's  bandages.  Then 
she  will  soon  recover." 

The  rugs  on  the  floor  were  loaned  to  Mr.  Homer 


dition.  He  set  a  small  stand  at  the  head  of  the 
bed,  placing  thereon  a  glass  of  water  and  an  empty 
glass  holding  a  spoon.  Near  by  were  a  bottle  of 
medicine  and  a  vase  of  flowers.  The  back  of  the 
window  was  covered  with  white  cheese-cloth 
stretched  tight  to  represent  a  wall,  while  an  old 
door  gave  the  scene  the  appearance  of  a  real  room. 
The  door  itself  was  borrowed  from  a  lumber-yard, 
having  been  taken  from  a  demolished  house. 

The  doctor  put  on  no  special  clothes  for  the 
occasion,  but  wore   second-hand   garments.     The 


for  a  small  sum  by  a  house-furnishing  establish- 
ment. They  consisted  of  a  few  different  styles  of 
Brussels  carpet — remnants. 

A  window  of  this  kind  is  undoubtedly  a  relief 
from  the  conventional  trim  in  the  drug  store  and 
never  fails  to  attract  attention.  Men  and  women  are 
more  interesting  than  things  to  the  average  ob- 
server, and  wax  figures  representing  human  beings 
gain  an  audience  where  a  less  lifelike  display  would 
escape  notice.  Druggists  should  bear  this  sugges- 
tion in  mind. 
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DOLLAR  IDEAS. 


The  editor  of  the  Bcixetin  Jirill  pay  ff  in  cash  for 
every  practical  idea  accepted  for  this  department.  What 
is  wanted  are  good  formidas,  dispensing  kinks,  book- 
keeping suggestions,  business  plans,  advertising  schemes, 
new  soda  drinks,  and  everything  else  of  a  novel  and 
useful  nature. 


George  C.  Greene,  Wollasion,  Mass.:  Into  a 
good  cork  for  a  one-  or  five-gallon  bottle  fit  two 
pieces  of  glass  tubing,  both  bent  at  right  angles  at 
the  top,  one  reaching  to  within  four  inches  of  the 
bottom  of  the  bottle,  the  other  just  passing  through 
the  cork.  Attach  an  atomizer  bulb  to  the  shorter 
tube  and  four  inches  of  rubber  tubing  to  the  longer. 
Many  druggists  are  doubtless  familiar  with  similar 
devices  used  in  "washer  bottles"  for  qualitative 
analysis.  • 

Prepare  the  lime-water  as  directed  in  the  U.  S. 
P.,  and  after  it  settles  insert  the  cork.  By  squeez- 
it^  the  bulb  a  steady  stream  of  clear  lime-water 
will  be  discharged  through  the  rubber  tubing  with- 
out disturbing  the  residue  of  lime. 

If  fresh  calcium  oxide  be  added  occasionally,  and 
the  bottle  filled  with  water  each  night,  a  supply  of 
full-strength  lime-water  will  be  constantly  on  hand. 


Broken  Record."  Allow  one  page  for  each  person 
in  the  store,  the  "boss"  included.  Devote  columns 
on  each  page  to  the  date  of  the  accident,  the  name 
of  the  broken  article,  and  the  cost.  I  insist  that 
each  person  enter  his  own  breakages  regardless  of 
the  circumstances  and  the  amount  of  the  loss.  Let 
all  the  help  clearly  understand  that  any  breakage 
not  entered  will  be  charged  at  full  cost  to  the  proper 
person,  and  then  exact  the  charge  in  every  instance. 
The  men  are  reluctant  to  enter  their  own  break- 
ages, but  this  system  makes  it  impossible  to  escape 
detection.     It  stops  destruction! 


STOPPIHO  BREAKAGES:  A  UNIQUE  SCHEME. 

"A  More  Than  Satisfied  Reader  f  Boys  are  art- 
ists at  breaking  things.  I  was  equally  bad.  One 
lad  I  had  was  a  king  at  it.  But  I  cured  this  young- 
ster and  all  the  clerks  after  him.  If  you  wish  to 
follow  my  scheme,  get  a  small  memorandum  book 
and  place  a  label  on  the  front  cover  reading :  "The 


A  WINDOW  DISPLAY  STAND. 
O.  B.  Porter,  Fort  Fatrheld,  Maine:  I  submit 
the  description  of  a  fixture  which  can  be  used  to 
great  advantage  in  a  window  exhibit.  It  is  easily 
made.  Take  five  circular  shelves  15,  IS,  9,  6,  and 
4  inches  respectively  in  diameter  and  one  inch  thick. 
Pass  a  one-  or  two-inch  pole  through  their  centers 
as  shown  in  the  picture.    To  make  a  smaller  fixture 


REGARDING  SPIRIT  OF  NITROUS  ETHER. 

Crawford  T.  Ruff,  Montgomery,  Alabama:  Do 
you  prepare  your  spirit  of  nitrous  ether  from  the 
concentrated  spirit?  If  you  do,  you  probably  have 
trouble  with  floating  particles  of  cork.  Adopt  the 
following  expedient :  After  cooling  the  alcohol  and 
the  ether,  remove  the  stopper  from  the  ether  bottle, 
place  a  piece  of  cheese-cloth  over  the  mouth  of  the 
latter,  and  then  pour  the  ether  directly  through  the 
cloth  into  the  bottle  containing  the  alcohol.  This 
acts  as  an  extemporaneous  strainer  very  nicely. 


by  way  of  variety,  use  shelves  having  the  diameters 
of  7,  5,  and  3  inches  respectively.  The  woodwork 
can  be  done  at  any  planing  mill.  Sandpaper  the 
entire  fixture  and  then  stain  or  varnish  it. 

If  made  of  soft  pine,  the  cost  of  a  set  of  stands 
is  surprisingly  light,  less  than  a  dollar  and  a  half. 
The  fixtures  can  be  made  in  sections,  if  the  druggist 
desires  that  they  be  convenient  for  storage.  A 
glance  at  the  accompanying  illustration  will  con- 
vince the  observer  that  perfume,  cough  syrup,  tooth 
powder,  and  a  host  of  articles  can  be  displayed  to 
advantage  on  such  stands.  r^  i 
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AN  INGENIOUS  BOTTLE  FILLER. 
Elmer  W.  Rice,  Westport  on  Lake  Champlain, 
New  York:  A  handy  device  for  filling  bottles  with 
toilet  preparations  having  a  tragacanth  base  is  made 
as  follows:  Take  a  percolator  of  convenient  size 
and  attach  an  ordinary  nipple  to  the  end  with  a  fine 
wire,  having  first  trimmed  the  hole  larger.     Put  a 


pinch-cock  on  the  nipple,  set  the  percolator  in  a 
retort,  and  fill  it.  The  rest  of  the  operation  needs 
no  explanation.  About  four  three-ounce  bottles  a 
minute  can  be  filled  without  spilling  a  drop  on  the 
outside  of  the  containers.  This  device  may  be  used 
for  any  thick  liquid. 


UOISTENINO  POWDERS  FOR  PERCOLATION. 

A.  H.  Bosworth,  Wichita,  Kansas:  To  moisten 
powders  for  percolation,  I  find  that  a  shallow  steel 
evaporating  dish  and  a  common  wooden  potato 
masher  do  the  work  very  well.  Then,  too,  consid- 
erable pressure  must  often  be  applied  to  crush  the 
wet,  pasty  lumps — and  by  mixing  the  drugs  in  a 
steel  dish  you  eliminate  any  chance  of  breaking  the 
container. 


A  DISPENSING  KINK. 

A  New  Jersey  Druggist:  To  make  a  solution  of 
glycerin,  rose  water,  and  tincture  of  benzoin  pro- 
ceed as  follows :  Add  the  glycerin  to  the  tincture  of 
benzoin  carefully  and  do  not  mix.  Run  in  the  rose 
water  all  at  once,  invert  the  bottle,  and  stand  it  on 
the  cork.  After  a  few  minutes  restore  the  bottle  to 
its  proper  position.    The  rose  water  must  be  luke- 


warm. A  little  experimentation  will  impress  drug- 
gists with  the  value  of  my  method.  I  have  kept  a 
few  ounces  of  this  preparation  for  over  two  years. 
There  is  only  a  slight  brown  color  in  the  solution 
due  to  the  separation  of  benzoin.  In  conclusion,  I 
may  state  that  this  product  has  been  a  good  seller 
with  me. 

[Note  by  the  Editor.— See    the  process   for  dispensing 
this  mixture  given  by  E.  P.  Ferte  on  page  71  ot  the  Febmary 

BlJLLETlN.] 


OUTSIDE  DISPLAY   OF  POST-CARDS. 

A.  L.  Remiitgto»,  Silver  Springs,  N.  Y.:  Many 
stores  have  outdoor  space  in  front  which  is  avail- 
able for  use.  Have  a  frame  and  glass  constructed 
to  fit  it.  Impress  upon  the  carpenter  that  this  case 
must  be  taken  down  and  put  up  without  effort. 
Screws  are  best  for  the  purpose.  Change  the  cards 
frequently  and  give  prices.  Keep  the  glass  clean. 
My  own  case  holds  about  20  cards,  and  I  make 
special  displays  of  anything  new,  such  as  New 
Year's,  valentine,  and  Easter  cards. 


A  HELP  IN  SUPPOSITORY  MAKING. 

C.  K.  Bushey,  Dillsburg,  Pennsylvania:  Much 
difficulty  is  experienced  in  making  suppositories 
containing  a  granular  powder  like  powdered  lupu- 
lin.  The  mass  crumbles  when  you  roll  or  shape 
the  suppository,  especially  if  it  becomes  cold.  To 
overcome  this,  add  about  two  grains  of  petrolatum 
to  each  sui^msitory.  The  result  will  be  an  easily- 
worked  mass,  and,  furtheimore,  the  suppositories 
will  be  stable. 

[Note  by  the  Editor. — See  the  many  other  suggestions 
apropos  of  suppositories  which  have  previously  appeared  in 
this  department] 


INCORPORATING  SALTS  AND  EXTRACTS  IN 
OINTMENTS. 

C.  C.  Price,  Buffalo,  New  York:  Doctors  fre- 
quently prescribe  ointments  containing  salts  and 
extracts.  For  this  purpose  I  recommend  the  fol- 
lowing procedure :  Rub  the  extracts  in  alcohol  or 
water.  Dissolve  the  salts  in  a  small  amount  of 
water.  After  these  ingredients  have  been  reduced 
to  a  smooth  consistency  incorporate  them,  not  in 
the  hydrous  lanolin,  but  the  anhydrous;  the  idea 
being  that  the  latter  will  take  up  water,  whereas 
the  hydrous  product  is  already  satu 
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LETTERS. 


DRUGGISTS    AND    THE    PROHIBITION    MOVE- 
MENT. 
To  the  Editor: 

The  timely  editorial  in  the  Bulletin  for  March, 
"Will  We  Meet  the  Issue?"  affords  an  opportunity 
for  directing  the  attention  of  your  readers,  espe- 
cially those  in  Ohio,  to  the  county  local  option  law 
quite  recently  enacted  by  the  General  Assembly  of 
this  State.  This  law  becomes  effective  September 
1,  1908,  and  provides  for  elections  in  any  county  at 
any  time  by  filing  a  petition  with  the  county  com- 
missioners or  the  judge  of  the  court  of  common 
pleas  signed  by  twenty-five  per  cent  of  the  voters  of 
the  county.  Such  election  is  thereupon  ordered  to 
be  held  within  thirty  days  after  the  filing  of  the 
petition,  and  the  question  to  be  voted  upon  is, 
"Shall  the  sale  of  intoxicating  liquors  be  prohibited 
in  this  county?" 

Under  this  law  the  superintendent  of  the  anti- 
saloon  league  confidently  claims  that  seventy  of  the 
eighty-eight  counties  in  Ohio  will  vote  for  prohibi- 
tion. There  is  already  a  large  section  of  "dry"  ter- 
ritory in  this  State  under  the  ward,  township,  and 
municipal  local-option  act  passed  about  five  years 
ago,  and  this  act  is  not  repealed  by  the  recent 
county  law.  A  striking  feature  of  the  county  option 
act  is  that  when  any  county  votes  "dry"  this  binds 
the  entire  county  even  if  municipalities  or  town- 
ships have  previously  voted  "wet,"  although  "dry" 
townships  or  towns  are  not  made  "wet"  if  the 
county  votes  against  prohibition. 

There  are  now  temperance  laws  on  the  statute 
books  of  this  State  of  a  most  drastic  character,  and 
within  the  next  year  they  will  make  Ohio  a  prohibi- 
tion State  outside  those  counties  wherein  the  large 
cities  are  found,  and  even  some  of  these  may  be 
considered  doubtful.  Hence  it  behooves  the  drug- 
gists of  this  State  who  have  found  some  profit  in 
supplying  thirsty  patrons  with  intoxicants  to  accept 
the  wise  counsel  given  in  your  editorial  and  pre- 
pare to  abandon  this  sort  of  business. 

Legislation  of  this  kind  is  the  result  of  a  genuine 
popular  sentiment  in  this  State  analogous  to  that 
which  is  manifest  in  other  sections  of  the  country, 
and  is  not  produced  by  any  special  effort  along 
sensational  lines.  As  you  suggest,  it  has  become 
largely  a  question  of  economics,  and  the  people  are 


fast  reaching  the  conclusion  that  the  welfare  of  the 
majority  will  be  promoted  by  eliminating  the  sa- 
loon. When  the  order  is  given  for  the  saloon  to 
march  the  saloon  drug  store  had  better  fall  in  line! 
Columbus.  O.  W.  R.  OgIER. 


THE  RENEWAL  OF  PRESCRIPTIONS. 

To  the  Editor; 

The  enactment  of  the  anti-cocaine  law  in  New 
York  State,  together  with  the  Federal  Pure  Food 
and  Drugs  act,  was  a  kind  of  insurance  policy 
against  the  consumption  of  habit-forming  drugs. 

According  to  the  former  law,  no  cocaine  is  to  be 
sold  by  any  registered  druggist  unless  on  a  physi- 
cian's prescription.  The  authorities  engaged  in 
making  this  law,  however,  have  overlooked  the  fact 
that  many  other  poisonous  drugs  enter  into  the 
same  category  and  can  produce  just  as  many  vic- 
tims as  cocaine  does. 

For  instance,  a  physician  is  called  to  attend  a 
patient  suffering  from  insomnia  or  nervousness. 
He  prescribes  either  bromides,  codeine,  or  mor- 
phine. Now  the  patient,  seeing  that  the  kind  of 
medicine  prescribed  by  the  physician  has^  done  some 
good,  goes  to  the  drug  store  to  have  his  medicine 
renewed.  The  druggist,  viewing  his  profession 
with  a  practical  eye,  thoughtlessly  gets  the  number 
of  the  prescription  and  puts  up  a  box  of  25  mor- 
phine tablets,  or  a  one-ounce  bottle  of  Fowler's  so- 
lution, or  even  some  cocaine. 

Little  by  little,  the  dose  of  tablets  or  drops  is 
"increased  daily  as  directed,"  and  so  a  larger  quan- 
tity of  the  medicine  is  required.  Then  they  come 
^ain  to  their  "old"  druggist  and  say  in  a  very 
friendly  tone :  "Will  you  kindly  put  this  up  double 
the  quantity?"  Double  the  quantity  means  2x85 
cents  for  the  druggist ;  he,  the  man  supposed  to  pro- 
tect human  health,  frequently  puts  up  double  the 
quantity  and  writes  the  usual  label:  "Use  and  in- 
crease as  directed."  Double  the  quantity,  double 
the  money! 

And  in  this  way  new  victims  are  added  to  the 
great  number  of  drug  eaters. 

Now,  let  me  ask  the  legislators:  "What  good  is 
the  anti-cocaine  law  if  drugging  with  morphine, 
codeine,  and  arsenic  is  practiced  on  such  a  large 
scale  day  after  day?  All  these  drugs  of  a  poison- 
ous nature  have  the  tendency  to  lead  into  the  drug 
habit.  Our  modem  hypnotic  remedies — have  they 
not  the  same  tendency?   Why  are  trionaL  .yeroiaj. 
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bromidia,  somnos,  and  all  the  rest  of  them  dispensed 
freely  to  any  one  who  asks  for  them? 

I  wish  I  could  impress  the  idea  upon  every  drug- 
gist that  for  the  sake  of  our  profession,  and  for  the 
benefit  of  humanity,  no  prescription  containing  any 
of  the  habit-making  drugs  should  be  renewed,  un- 
less ordered  by  the  physician  in  attendance.  "N. 
R,"  marked  on  the  label  should  be  a  warrant  for 
the  dispenser,  and  such  renewals  should  be  refused 
without  the  least  hesitation. 

New  York  City.       Isidore  A,  Weinberg,  Ph,G. 


THREE  GOOD  SPECIMENS. 
The  three  illiterate  orders  shown  in  the  accom- 
panying reproduction  have  all  been  sent  in  to  us  by 
interested  readers  of  the  Bulletin.  The  first, 
from  S.  L.  Toomer,  Auburn,  Ala.,  was  interpreted 
to  mean  chlorate  of  potash.  The  second,  from  W. 
J.  Bishop,  of  Telluride,  Col.,  represents  a  perfectly 
stupendous  and  heroic  effort  to  spell  antiphlogistine. 
Mr.  Bishop  remarks  that  the  apprentice  to  whom 
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this  order  was  handed  "arrived  at  the  prompt  con- 
clusion if  this  was  the  kind  of  hieroglyphics  he 
would  have  to  deal  with  before  he  could  be  a  Ph.G. 
he  would  quit  the  drug  business."  The  third  and 
last  was  received  from  C.  H.  Schwerin,  of  Hins- 
dale, III.,  and  after  considerable  inquiry  was  found 
to  represent  a  call  for  powdered  boric  acid. 


A  PLACE  FOR  WOMEN  IN  THE  DRUG  STORES. 
To  the  Editor: 

Not  many  years  ago  druggists  derived  a  big 
profit  from  the  sale  of  rubber  goods  and  toilet 
articles;  in  fact,  most  of  the  total  profit  was  de- 
rived from  them.  This  trade  largely  has  passed 
from  the  pharmacy  to  the  department  stores. 

What  is  the  reason?    There  are  several. 


Times  have  changed.  Drug  stores  are  more  pub- 
lic than  formerly.  Before  the  introduction  of  the 
soda  fountain  the  patrons  of  a  drug  store  were 
more  elderly  persons  and  the  druggist  was  of  mid- 
dle age  or  nearly  so.  People  who  desired  informa- 
tion on  matters  relating  to  diseases  would  consult 
the  dru^ist  before  going  to  the  physician. 

All  this  has  changed.  Since  the  introduction  of  the 
soda  fountain  and  ice-cream  parlors,  the  employees 
in  the  store  are  younger  men,  in  many  cases  mere 
youths.  When  they  are  not  occupied  at  the  foun- 
tain they  wait  on  trade  in  general.  Ladies,  and 
especially  young  married  women,  who  want  a  foun- 
tain syringe  or  other  such  articles,  do  not  care  to 
have  a  young  man  wait  upon  them,  nor  do  they 
wish  every  one  to  know  what  they  are  purchasing. 
Therefore  they  go  to  a  physicians'  supply  house 
where  there  are  women  attendants,  or  to  the  de- 
partment drug  store. 

As  to  the  toilet  articles,  many  mercantile  stores 
have  a  drug  department  in  connection  with  the 
store.  When  women  are  shopping  in  the  store  they 
buy  their  drugs  there  at  cut-rate  prices.  The  only 
way  to  regain  the  trade  in  sundries  and  toilet  article* 
is  to  employ  women  in  these  two  departments. 

Pittsburg,  Pa.  D.  W.  Robin,  Ph.G.,  R.P. 


A  WINDOW  DISPLAY  SUGGESTED  BY  THE  LONG 

TRIP  OF  OUR  PACIFIC  FLEET. 
To  the  Editor: 

The  following  description  of  a  display  in  the 
window  of  Parkin  &  Son,  Owosso,  Michigan,  may 
be  of  interest,  as  it  differs  from  anything  we  have 
seen  or  heard  of. 

A  large  picture  of  a  battleship,  with  each  part 
(500  pieces  in  all)  numbered  and  named,  was 
placed  in  the  center  of  the  window  about  two  feet 
back  from  the  glass.  Two  pictures  of  U.  S.  S. 
Charleston,  one  a  full  view,  the  other  showing  the 
officers  and  crew  on  the  main  deck,  were  placed  at 
either  side  of  a  large  picture.  An  Owosso  boy  is 
paymaster  on  the  Charleston,  and  his  picture  was 
prominent  among  the  officers. 

Signs  were  placed  on  these  pictures  explaining 
what  they  were,  giving  the  number  of  officers  and 
men,  and  also  calling  attention  to  the  fact  that  the 
Owosso  boy  in  question  was  paymaster  of  the  ship. 

In  front  of  these  pictures  were  about  50  different 
Rexall  remedies,  from  hair  tonic  to  com  solvent 
and    bunion    ease.      Between  thes^pajlcages^  Bnd 
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.  the  pictures  was  the  sign :  "They  are  well  fortified 
against  any  attack  if  a  good  supply  of  Rexail  reme- 
dies is  on  board." 

In  the  background  of  the  window,  corded  high, 
were  original  cases  of  Rexail  remedies.  This  dis- 
play attracted  much  attention.  While  the  Rexail 
remedies  were  exploited,  it  will  be  of  course  ap- 
parent to  the  reader  that  any  other  class  of  products 
would  be  similarly  pertinent.  We  used  the  Rexail 
line  because  we  happened  to  be  the  Owosso  agents. 

Owosso.  Mich.  W.  B.  CambuRN. 


fill  up  the  student.  Predigestion  in  a  teacher  is 
much  more  important  than  predigestion  in  our  ad- 
vertised breakfast  foods! 

ChicaEio,  III.  William  Bodemann. 


SAMPLING  FLAVORING  EXTRACTS. 
To  tbe  Editor: 

I  am  inclined  to  think  that  flavoring  extracts  rep- 
resent a  line  that  most  druggists  neglect,  and  yet 
it  is  a  comparatively  easy  matter  to  interest  a 
woman  into  making  purchases  of  a  better  grade  of 
extracts  than  she  ordinarily  gets  at  the  grocery 
store.  It  is  our  custom  when  wrapping  up  a  pack- 
age at  the  counter  to  enclose  a  circular  on  our 
flavoring  extracts  and  to  say  a  few  personal  words 
also  to  the  patron.  We  make  a  little  talk  on  qual- 
ity, and  where  we  know  the  woman  is  capable  of 
discrimination  we  give  her  a  sample  of  one  of  our 
extracts  for  trial.  In  this  way  we  have  built  up  a 
very  nice  trade  on  the  goods,  and  we  have  yet  to 
find  a  case  where  our  expenditure  has  not  proved  a 
profitable  investment,     jqe  Christopherson, 

Manager  of  the  McCoy  Pharmacy. 

Dassel,  Minnesota. 


REGARDING  PROFESSOR  SEAL'S  NEW  BOOK. 
To  the  Editor : 

I  read  with  interest  your  review  in  the  March 
Bulletin  of  Professor  Beal's  new  book,  "Prescrip- 
tion Practice  and  General  Dispensing."  AH  you 
said  is  true,  but  you  left  out  the  main  thing  in  my 
estimation,  and  that  is  the  charming  way  in  which 
the  writer  has  imparted  his  knowledge.  If  he  knew 
only  half  of  what  he  does,  he  would  still  be  a  splen- 
did teacher! 

According  to  my  judgment,  the  real  teacher  is 
he  who  knows  how  to  impart  knowledge  to  his 
students  in  an  attractive,  stimulating  way.  The 
long-winded,  tedious  teacher  is  more  successful  in 
putting  his  audience  to  sleep  than  in  convincing  the 
listener  how  stupendously  learned  he  is.  Greater 
than  the  amount  of  knowledge  is  the  art  of  teach- 
ing, and  the  fine  art  of  boiling  down,  so  as  not  to 


ON  THE  DRUGGIST  THIS  TIHEI 
To  the  Editor: 

The  illiterate  orders,  and  the  descriptions  of  the 
amusing  manner  in  which  the  public  sometimes 
makes  its  "wants  and  wishes  known,"  make  very 
interesting  reading.  But  don't  you  think  it  would 
be  a  good  idea  to  print  an  occasional  joke  where 
the  customer,  reversing  the  usual  order  of  business, 
gets  one  on  the  druggist  ?  I  make  this  suggestion 
cheerfully,  as  the  following  incident  did  not  happen 
to  me. 

I  chanced  to  be  in  a  drug  store,  which,  by  the 
way,  carries  a  stock  of  about  $25,000,  when  a 
nurse  came  in.  The  proprietor  stepped  forward  to 
wait  on  her. 

"Have  you  any  sputum  cups?"  she  inquired. 

"No,  we  do  not  carry  them." 

"Well,  it  seems  very  strange  that  I  cannot  obtain 
them  in  a  town  of  this  size." 

The  druggist  looked  rather  puzzled.  "Ah,  have 
you — er — tried  the — er — hardware  store?" 

The  Dalles,  Oreson.  A,  V,  A. 


A   POINT   IN   ESTIMATING  STOCK. 
To  the  Editor: 

A  large  number  of  druggists  have  presumably 
acquitted  themselves  well  in  their  yearly  ordeal  of 
taking  stock,  but  how  near  did  they  come  to  the 
real  inventory  of  chemicals,  pills,  or  liquids  unless 
they  went  to  the  painful  method  of  weighir^, 
counting,  or  measuring  them  ?  Chemicals  very  sel- 
dom fill  the  containers  completely.  The  same  is 
true  of  pills  and  liquids;  some  barely  fill  the  con- 
tainers half  full.  When  such  a  package  has  been 
opened  the  owner  is  naturally  at  a  loss  to  estimate 
the  value  of  the  remaining  quantity.  I  have  seen 
a  ^ -ounce  package  of  heroin,  less  a  grain,  "lumped" 
at  10  grains  simply  because  the  bottle  did  not  seem 
to  be  one-quarter  full.  I  have  seen  990  pills  esti- 
mated at  400  for  the  same  reason.  Five  pounds  of 
nitric  acid,  C.  P.,  were  called  two  pounds.  During 
the  last  few  years  I  have  made  it  a  rule  to  mark 
on  the  label,  as  soon  as  a  new  package  is  opened, 
something  like  this:  "500  pills  full  to-*he  top/'i  or 
^itized  by  Google 
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"1000  pills  full  to  here,"  drawing  a  heavy  line 

across  the  label  as  an  indicator.     Where  this  is 

impracticable  I  paste  on  a  sticker  for  the  purpose. 

FessCTiden,  N.  D.  Louis  A.   LeU. 


THE  WINDOW  DISPLAY  VERSUS  THE  NEWS- 
PAPER AD. 

To  the  Editor: 

I  recently  tried  to  determine  the  relative  value  of 
a  newspaper  ad.  and  a  window  display.  We  pay 
$5  an  inch  for  newspaper  space,  using  three-  to 
four-inch  display  ads.  I  wrote  the  best  ad.  I  could, 
telling  of  our  corn  cure,  and  published  a  guarantee 
endorsed  by  our  bank  to  refund  the  price  if  the 
remedy  did  not  remove  the  com.  This  was  a 
good  ad.,  we  thought.  We  sold  15  bottles  in  five 
<lays. 

I  then  arranged  a  show  window  draped  entirely 
in  red.  In  the  center  we  had  a  black  plate.  On 
this  were  some  pieces  of  gum  tragacanth  to  repre- 
sent corns,  with  a  display  of  the  com  remedy  and 
appropriate  signs.  We  had  10  gross  of  the  com 
cure  in  2-drachm  bottles,  with  glass  rods  for  stop- 
pers. We  sold  them  out,  and  in  order  to  keep  up 
with  the  sale  are  now  using  an  ordinary  2-drachm 
bottle  with  a  camel's-hair  brash  in  each  package, 
although  we  telegraphed  for  more  of  the  regular 
containers. 

How  many  druggists  are  wasting  the  best  things 
they  have,  their  show  windows,  or  filling  them  up 
with  somebody's  patent  medicine  at  37  cents! 

Shreveport,  La.  Meyer. 


WHAT  PRICE  OUGHT  TO  BE  CHARGED  FOR  IT? 

To  the  Editor: 

The  following  prescription  was  handed  to  me 
the  other  day.  The  patient  asked  me  what  I  would 
charge  to  fill  it.  After  looking  it  over  I  gave  her 
a  price.  She  replied  that  I  asked  her  too  much 
and  that  a  druggist  in  a  certain  Indiana  town  had 
put  up  the  prescription  for  70  cents  at  least  a  dozen 
times.     Here  is  the  prescription: 

Potassium  iodide  (Merck's)    V/i  ounces. 

Fluidextract  of  sarsaparilla  (P.  D. 

&Co.)   3  ounces. 

Fluidextract  of  burdock-root   (P. 

D,  &  Co.)  1  ounce. 

Simple  syrup 3  ounces. 

Water,  enough  to  make 8  ounces. 

Mix  and  direct  one  teaspoonful  to  be  taken  after  each 


Now  in  my  opinion  it  is  impossible  to  put  up  this 
prescription  at  70  cents,  for  this  price  barely  covers 
the  cost  of  the  drags.  I  should  like  to  know  what 
other  readers  of  the  Bulletin  think  about  it,  and 
I  should  be  glad  to  have  them  given  their  opinions. 

Stuttgart,  Arkansas.  H.  H.  H. 


"BURNING"  ASHES. 

To  the  Editor; 

In  reply  to  M.  J.  in  the  Febraary  Bulletin,  I 
submit  the  following  formula  for  completing  the 
combustion  of  ashes: 

Ashes  2  buckets. 

Coal  dust  1  bucket 

Common  salt  1  pound. 

Oxalic  add  1  ounce. 

Mix  the  ingredients  together  in  a  box. 

This  will  bum  with  a  very  strong  heat,  leaving 
very  little  residue.  l.  R.  Anderson. 

What  Cheer,  Iowa. 


CLEANING  GREASY  UTENSILS. 
To  the  Editor: 

For  cleaning  ointment  slabs,  oily  mortars,  and 
graduates,  the  sawdust  "tip"  by  Mr.  T.  S.  Wolf  in 
the  December  Bulletin  is  best  of  all.  I  have  used 
it  for  years.  In  my  store  a  large  box,  12  by  20  by 
8  inches,  lies  under  the  dispensing  counter  and 
serves  as  a  receptacle  for  dirty  utensils.  They  are 
put  there  by  the  clerks  and  Uie  boy  does  the  rest 
with  plain  sawdust.  The  cleansing  is  completed 
with  a  weak  solution  of  liquor  potassa  and  water. 
A  New  Zealand  Reader. 


FROM  IRELAND. 

To  the  Editor: 

Even  in  this  unenlightened  part  of  the  globe 
your  joumal  is  much  appreciated  and  I  get  many 
valuable  hints  from  it.  Horatio  Todd. 

Belfast,  Ireland. 


To  the  Editor: 

You  may  send  me  the  Bulletin  steadily.  I  have 
gone  back  to  the  drag  business  after  a  much  needed 
rest,  and  I  would  not  be  without  your  magazine  for 
ten  times  its  cost.         Theodore  B.  Wettstein. 

Green  Bay,  Wisconsin.  /-^  i 

laitizedbyCjOOgle 
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BUSINESS  HINTS. 


A  Souvenir  Ha;  Da;.— 

Minor  E.  Keyes,  of  204  Jos.  Campau  Avenue,  Detroit, 
Mich.,  is  an  aggressive  druggist  who  is  always  scheming 
something  new.  At  least  once  a  year  he  has  a  special  day 
of  some  kind,  and  spends  a  week  in  advance  in  preparing 
for  it  and  in  getting  people  to  look  forward  to  the  date. 
Last  year  he  had  a  "Souvenir  May  Day,"  and  the  plan  was 


L:rrj 


MINOR  E.  KEYES 


204  Jo*.  Cunp&o  Avenue 


A  Tooth-brush  Window.— 

P.  Henry  Utech,  of  Meadville,  Pa.,  displayed  this  tooth- 
brush design  in  his  window  some  time  ago  with  good  results. 
The  idea  is  more  or  less  familiar  to  druggists,  hut  is  never- 
theless 3  good  one.  It  always  attracts  attention  and  sells  the 
goods.  The  card  in  the  bottom  of  Mr.  Utech's  window  bore 
the  following  text,  well  displayed:  "Bristle-proof  Tooth- 
brttskes.  Every  Brush  Guaranteed.  Money  Back  if  Not  Sat- 
isfactory,    2$  cents"     The  display  was  exhibited   for  two 


[lm1mr»Mm^^mim 


JmtATtm 
Sowvnii  Day  Attractioai 


Imported  China 
200  Ptecct  Free 


FrM  to  Gentlemen 


jUlUiSctlflllJwSwTeiirlliTPiTl 


25c  Comb  Free 
Free  To  Boys 


A  Hint  of  Souvenir 
M&y  Day  Prices 


described  in  a  four-page  folder,  5^  by  S'/i  inches  in  size — 
all  four  pages  of  which  are  shown  in  the  accompanying 
reproductions,  greatly  reduced  in  dimensions.  When  the 
day  finally  arrived  it  took  several  additional  clerks  to  handle 
the  people,  and  the  feature  was  a  brilliant  success.  The 
sales  were  nearly  four  times  the  average  for  a  Saturday, 
and  the  advertising  impetus  given  to  the  business  lasted  for 
several  months — and  by  that  lime  Keyes  was  making  plans  for 
another  special  day! 


weeks,  and  during  that  time  over  four  dozen  were  sold.  A 
network  of  hne  wire  was  first  constructed  and  nailed  to  cleats 
on  the  window  ceiling.  From  the  intersections  of  .this  the 
strings  were  then  suspended.  One  string  contained  &ve  tooth- 
brushes looped  on  at  equal  distances  apart:  the  next  con- 
tained four  brushes,  and  this  process  of  alternation  was  kept 
up  throughout  the  window.  Dark-colored  cheese-cloth  was 
used  as  a  background  and  on  the  floor  of  the  window. 

A  Soda  Opening. — 

Mr.  Herbert  G.  Robertson,  a  pharmacist  in  Barrie,  On- 
tario, makes  quite  a  feature  of  his  soda  business  and  has 
what  he  calls  a  "palm  room"  for  soda  patrons  reached 
directly  from  the  street.  By  this  method  the  ordinary  trans- 
actions of  the  store  proper  are  not  interfered  with.  Mr, 
Robertson  always  has  a  soda  opening  on  the  first  of  May 
every  year.  Last  year  he  issued  a  handsomely  printed  an- 
nouncement containing  the  following  text : 
ROBERTSON'S. 

our  many  patron*  ai  the  reopening  of 
t  of  Ihe  Birric  Hotel.  Dunlop  Slrtel. 
,  leOT.  A  full  line  of  Delicioui  Bon- 
I  Novelliei  in  Fancr  Bone*,  will  at  all 


We  thai]  be  pleased  lo 
our  Palm  Room,  one  dnor 
Barrie,  on  Wedneadaj,  May 
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Ice  Cream,    Ice   Cre*m  Soda,  and 

By  methods  of  this  kind  Mr.  Robertson  has  built  up  a 
large  and  profitable  soda  business,  and  when  the  patrons 
arrive  at  the  store  he  sees  to  it  that  they  are  given  the  very 
best  of  service. 

A  Few  Hay  Sellers. — 

House  cleaning  is  always  a  subject  of  interest  to  the 
women.  An  ad.  indicatii^  the  various  agents  which  are  used 
in  this  work  will  find  many  readers.  D.  Oias.  O'Connor,  of 
Fitchburg,  Mass.,  carries  a  number  of  aids  for  housecleaning 
which  ought  to  enjoy  a  large  demand  if  properly  advertised. 
The  following  ad.  appeared  in  Mr.  O'Connor's  local  paper  in 
April  last  year: 


MAY  TIME  IS  HOUSE- 
CLEANING  TIME 

A  period  of  the  year  dreaded  bj  Eiouiekeeperi.   Tbii 

necessary  duty  will  be  rendered  less  disaireeable  by 

emplayiriE  the  aidi  mentioned  here. 

RUBBER  OLOVeS  foi  protectini  the  hands, 

50c,  7Sg  pirir 

KUBANALL,  ■  wonderful  cleansing  and  bleachuii  pow- 
der: contents  oE  one  can  make  2  aallDUB  of  washine 
fluid 20c  cu 

CUIICLINB  removea  paint,  dirt,  lod  Brime  from  the 
bands tOcaiKl  29c  can 

SILVER  SOAP,  for  polishlns  ill  verwiT lOc  take 

NOXALL  PA9TB  MBTAL  POLISH  will  make  silver- 
ware look  u  good  as  new 10c 

Nonall  Polish,  liquid. Z»c 

ORB'SOLVBNr,  for  removina  areiae  staini.  dirt,  ink 
from  the  hands 10c  and  ZSttox 

INSECT  POWDER,  for  bedbugs,  cockroaches,  anti. 

lOe  wHl  ZSc  can 
Disinfectaot*.  deodoriien,  Bermicides.  fumigators. 

polasb.   ammoma,   formaldebyde.     Buy   your  House- 

cleaning  SuppUes  at 

THE  WHITE  DRUG  STORE 

343  Main  Street. 


CHAS.  J.  FUHRMANN,  Pfaarmacist. 

8th  and  E.  Capftol  StreeO.  WASHINQTON.  D.  C 


envelope  for  the  purpose.  It  may  also  be  used  for  enclos- 
ing stamps  and  other  things  which  pass  over  the  counter 
from  time  to  time. 


Using  Souvenir  Postals  as  Ads. — 

We  have  previously  referred  to  the  fact  in  this  depart- 
ment of  the  Bulletin  that  many  druggists  have  established 
the  custom  in  the  last  year  or  two  of  sending  out  souvenir 
post-cards  bearing  pictures  of  their  stores,  thus  taking  advan- 
tage of  the  post-card  craze.  We  are  reproducing  three  such 
cards   in  this    connection.     They  were   issued  by  Olson   & 


A  Useful  Envelope. — 

Frequently  the  patient  wishes  a  copy  of  his  prescription. 
Chas.  J.   Fuhrmann,   Washington,   D.  C,  utilizes  a  special 


Fjeldstad  of  Blooming  Prairie,  Minn.,  W.  L.  Cliffe  of  Phila- 
delphia, and  E.  A.  Pfefferle  of  New  Ulm,  Minn.  The  OifFe 
and  FfeSerle  cards  were  photographs,  while  the  card  of 
Olson  &  Fjeldstad  was  a  half-tone  reproduction.  Three  other 
cards  of  this  same  general  character  were  reproduced  on  page 
517  of  the  Bulletin  for  last  December.  /"  ^ /-v/^Ai-^  li^ 
iCjtizedbyV^iOOyit: 
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PRACTICAL  PHARMACY. 


Tinctttre  of  Cudbear.— 

Some  time  ago  the  Northern  Ohio  branch  of  the  American 
Pharmaceutical  Association  appointed  a  special  committee  to 
investigate  the  best  process  for  making  tincture  of  cudbear. 
At  a  recent  meeting  Mr.  W.  T.  Hankey,  a  member  of  this 
body,  reported  that  the  recipe  of  the  National  Formulary  is 
impracticable;  that  percolation  consumes  a  large  amount  of 
time;  that  maceration  yields  a  product  as  highly  colored  as 
that  obtained  by  percolation,  while  the  process  consumes 
much  less  time.  He  carried  out  the  following  experiments 
with  a  view  of  finding  what  menstruum  was  best  adapted  for 
extracting  the  tinctorial  power  of  cudbear,  macerating  dif- 
ferent batches  of  this  drug  with  water,  ID-per-cent  alcohol, 
20-per-cent  alcohol,  25-per-ccnt, alcohol,  33j4-per-cent  alcohol 
(the  N.  F.  strength  of  menstruum),  50-per-cent  alcohol,  80- 
per-cent  alcohol,  7B-per-cent  alcohol,  85-per-cent  alcohol,  and 
U.  S.  P.  alcohol.  He  tested  the  tinctorial  strength  of  each 
of  these  products  by  mixing  a  definite  quantity  of  each  linc- 
ture  with  the  same  quantity  of  water,  these  diluted  watery 
preparations  being  exhibited  at  the  meeting.  From  these 
dilutions  it  was  dearly  shown  that  T5-per-cent  alcohol  (alco- 
hol, U.  S.  P.,  7S  Cc,  water  25  Cc)  shows  the  maximum 
tinctorial  power.  All  these  tinctures  experienced  a  decided 
change  of  color  when  adds  were  added  to  them. 

Here  is  a  process  which  Mr,  Hankey  offered  as  a  distind 
improvement  on  the  official:  Take  12.5  grammes  of  cudbear, 
24  Ck:.  of  lO-per-cent  ammonia  water,  and  SOO  Cc  of  water. 
Extract  the  drug  by  circulatory  maceration  for  three  days. 
Evaporate  the  watery  extract  to  50  Cc.  Then  add  33  Cc.  of 
alcohol  and  water  sufficient  to  make  100  Cc. 

The  extracted  residue  can  be  treated  in  the  same  manner 
as  the  original  drug.  According  to  Mr.  Hankey  the  extrac- 
tion with  ammonia  yields  a  product  far  superior  to  that  pro- 
duced  by  the   N.   F,   process. 

Variations  in  the  Capadtjr  of  Prescription  Bottles.^ 

Pondering  on  the  peculiarities  of  bottle-makii^,  the  thought 
occurred  to  the  National  Druggist  to  test  a  few  of  the  pre- 
scription bottles  on  the  market.  It  accordingly  purchased  a 
dozen  each  of  two-,  four-,  six-,  and  eight-ounce  vials,  which 
the  wholesaler  represented  as  the  best  made.  It  found  wide 
variations  in  the  capacities  of  the  bottles.  This  only  serves 
to  emphasize  the  inaccuracy  of  the  filling  process  now  so 
■commonly  employed  by  the  best  prescription  is  ts. 

Judging  from  some  data  compiled  by  the  National  Drug- 
gist errors  amounting  to  1*  per  cent  may  be  committed  by 
such  loose  dispensing,  a  matter  of  serious  import  to  the  drug- 
gist and  physician  alike. 

In  view  of  these  facts,  it  is  evident  that  the  pharmacist 
should  select  his  prescription  bottles  more  carefully  than  has 
been  his  custom,  abandon  the  practice  of  filling  into  the  bot- 
tle direct  and  using  it  as  measure  of  quantity.  For  prescrip- 
tions containing  no  drugs  of  great  potency,  filling  the  bottles 
to  fulness  with  the  diluent  may  be  excusable,  but  where  active 
remedies  are  prescribed,  there  is  too  little  accuracy. 


Compound  Resorcin  Ointment, — 

At  a  recent  meeting  of  the  Chicago  branch  of  the  Ameri- 
can Pharmaceutical  Association,  Henry  Pfaff  submitted  ■  a 
modiRcation  of  the  N.  F.  formula  for  compound  resordn 
ointment.  He  substituted  white  wax  for  paraffin,  replaced 
one-half  the  amount  of  hydrous  wool-fat  with  anhydrous 
wool-fat,  and  dissolved  the  resorcinol  in  a  little  water  before 
incorporating  it. 

Zinc  oxide   B  p»rts. 

Bismuih   lubniirate    8  parts. 

Pciralstum     11  parta. 

While  wM  10  part*. 

Hydroni  wool-fat 1T,E  parts, 

AnbydrouB    wool-fat    ,-,--,----,,-.-  ,-lT-£  partft- 

Re»rcinal     t  pam. 

Oil    of    'ca^'.'.'..'.'.'.'.'.'.'.'.'.'.'.'.'.'.'.'.'.'.'.'.'.'.'.'AS  parU. 

thorougblT    with    11    parti    of   peCrolatum.      Then    meit    the    petro latum 
and  white  wan  together  and  incorporate  the  line  and  biamnih  mixlBre 

cinol    diMolved   in    the   water,    and    tboioughlr    mix   ihts    miiture    widi 

malcine  100  parti  of  compound  resorcin  ointment. 

The  product  is  perfectly  smooth,  is  somewhat  firmer  than 
the  ofRcial  article,  and  is.  therefore  a  better  dressing. 

Some  Dangerous  Incompstibles^- 

In  addition  to  the  well-known  explosive  mixtures  contain- 
ing potassium  chlorate  in  combination  with  charcoal,  sulphur, 
sugar,  salol,  thymol,  and  other  drugs,  a  mixture  of  potassium 
chlorate,  calcium  hypophosphite,  and  ferrous  lactate  is  also 
mentioned  (National  Druggist).  A  mixture  of  potassium 
chlorate,  ferrous  oxalate,  and  corrosive  sublimate  is  also 
explosive.  An  especial  warning  is  given  as  to  mixtures  of 
potassium  chlorate  and  potassium  iodide.  When  these  salts 
are  brought  in  solution,  chlorine  is  set  free  from  the  chlorate, 
and  this  liberates  the  iodine  from  the  iodide,  which  in  tarn 
forms  potassium  iodate ;  this  last  salt  is  quite  poisonous.  It 
was  found  that  a  mixture  of  five  to  seven  grains  of  each  salt 
was  sufficient  to  kill  a  dog. 

Cleaning  Extract  of  Indian  Cannabb  from  Fingers  and 
Utensils, — 

The  resin  or  oleoresin  of  cannabis  indica  has  the  nature  of 
a  deep  green  resinous  tar,  very  sticky,  and  impossible  to 
remove  by  means  of  soap  and  water.  The  Eclectic  Medical 
Gleaner,  published  by  the  Lloyd  Library,  says  r  "A  piece  of 
tissue-paper  wet  with  chloroform  will  almost  instantly  remove 
this  sticky  substance  from  the  fingers.  Do  not  forget,  bow- 
ever,  that  in  this  comment  we  do  not  refer  to  the  inferior 
brown,  aqueous  extracts  of  cannabis." 

Another  method  which  has  been  su^ested  for  removing 
cannabis  indica  extract  from  mortars  and  funnels  is  the  use 
of  sodium  bicarbonate  solution.  It  is  a  cheap  and  effective 
agent  for  the  purpose. 

Vapor-tight  Corka. — 

According  to  the  Professional  and  Amateur  Photographer, 
corks  may  be  rendered  vapor-tight  by  dipping  them  into  a 


d  Mir.     WJ 

tizec  oy 


VkeD>  th*  whitiaB  ii 

Google 
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BOOKS. 


A  Book  on  Window  Displays  for  Druggists. 

During  the  last  few  years  many  druggists  have  realized 
that  the  window  is  at  once  the  best  and  the  cheapest  adver- 
tising medium  at  their  disposal,  and  with  this  conviction  in 
mind  they  have  sought  to  make  the  most  of  the  opportunity. 
The  consequence  has  been  a  considerable  demand  for  a  book 
on  window  advertising  especially  suited  to  the  needs  of  drug- 
gists, but  until  now  nothing  of  the  kind  has  ever  appeared. 
Responding  to  the  situation,  E.  G.  Swift,  publisher  of  the 
Bulletin  of  Pharmacy,  has  just  issued  a  book  entitled 
"Window  Displays  for  Druggists,"  and  it  will  doubtless  meet 
with  a  ready  appreciation.  The  book  is  edited  by  Harry  B, 
Mason,  editor  of  the  Bulletin,  and  it  is  replete  with  prac- 
tical suggestions  from  cover  to  cover. 

Part  1  contains  four  chapters  on  the  subject  of  window 
dressing  in  general,  C.  G.  Buchaijan,  a  well-known  and  suc- 
cessful druggist,  contributes  Chapter  I  on  "Trimming  the 
Window."  J.  T.  Pepper,  another  practical  druggist,  gives 
"A  Calendar  of  Window  Displays,"  advising  seasonable  sub- 
jects for  exploitation,  and  suggesting  how  one's  window  adver- 
tising may  be  properly  systematized  throughout  the  year. 
David  R.  Dorn,  also  a  practical  druggist,  gives  "Six  Points 
to  Observe  in  Window  Dressii«,"  and  in  the  fourth  and  last 
chapter  in  Part  I  ate  a  number  of  pointed,  put^ent  sentences 
for  use  in  window  placards. 

Part  II  constitutes  the  essence  of  the  book  and  is  made  up 
of  detailed  descriptions  of  109  individual  window  displays. 
Each  display  is  illustrated  by  a  handsome  photographic  en- 
graving, and  the  book  is  printed  on  an  expensive  quality  of 
coated  paper  in  order  that  the  cuts  may  show  up  to  the  best 
advantage.  In  addition  to  the  photographic  reproductions  of 
every  window,  pen-and-ink  drawings  showing  the  construc- 
tion of  the  display  are  given  whenever  necessary.  The  win- 
dows were  alt  of  them  originally  designed  and  used  by  prac- 
tical druggists,  and  they  represent  prize  displays  selected  from 
over  a  thousand  sent  in  competition.  Every  one  of  them 
applies  directly  to  the  druggist's  needs,  and  as  a  whole  they 
represent  every  article  and  line  in  his  stock. 

The  druggist  who  believes  in  advertising  and  pushing  his 
business,  and  who  particularly  realizes  that  he  should  make 
the  most  of  the  invaluable  opportunities  presented  by  his  win- 
dows, will  find  this  book  of  great  service  to  him.  It  contains 
176  pages,  109  engravings,  is  printed  on  fine  coated  paper, 
bound  substantially  in  cloth  boards,  and  will  be  mailed  post- 
paid for  $1.00.  The  publisher,  as  previously  stated,  is  E.  G. 
Swift,  P.  O.  Box  484,  Detroit,  Mich. 


QUERIES. 


Information  is  given  in  this  department  under  the 
following  conditions  only:  {/)  No  queries  are  answered 
by  mail;  (i)  queries  must  reach  us  before  the  15th  of 
the  month  to  he  answered  in  the  Buli-ktin  of  the  month 
following;  (j)  inquirers  must  in  every  instance  he  reg- 
ular subscribers;  and  (#)  names  and  addresses  must  he 
affixed  to  all  communications. 


Coloring  Flowers. 

T.  A,  C— Your  question  calls  up  an  interesting  topic. 
Within  the  past  year  or  two  quite  a  demand  has  been  created 
for  green  carnations  on  St.  Patrick's  day.  Dyes  are  also 
used  to  intensify  flowers  having  a  pale  color,  such  as  pale- 
yellow  carnations,  pale-pink  roses,  etc.  In  some  cases  the 
natural  color  can  be  modified,  as  in  the  production  of  yellow- 
ish-red flowers  of  snapdragon  from  yellow  flowerS.  The 
method  can  also  be  utilized  in  the  production  of  novehies 
such  as  green  carnations  and  green  roses. 

Dr.  Henry  Kraemer,  of  Philadelphia,  has  published  an 
interesting  monograph  on  this  subject.  According  to  this 
authority,  dye  effects  are  readily  seen  in  white  fiowers,  and 
are  produced  by  allowing  the  flower  stalks  to  remain  in  a  dye 
solution  from  one  to  two  hours,  when  they  are  placed  in 
water.  White  flowers  may  be  changed  to  yellow,  orange,  blue, 
green,  purplish-red  or  magenta,  crimson,  purple,  salmon-pink, 
or  gray  by  the  use  of  the  following  dyes ; 


1.  Yellos) 


"Acid  Yell 


F  A.  T.,"  ^ 


e  lodiu: 


t.  Orange-colored  flowe 
"Orange  G.  G.,"  which  \t 
liaulphonU  acid. 

S.  Blue  flower!  may  b- 
F.  F.,"  which  i9  the  lodi 
ditolyl-carlunol-cliiulphonic  1 


Helen,  who  is  but  three  years  old,  is  devoted  to  her  build- 
ing blocks.     Her  mother  has  told  her  that  they  are  not  to  be 

used  on  the  Sabbath.    One  Sunday,  recenUy,  Helen  was  dis-  Th.«b  n.a^R.d^^ 

covered  enjoying  herself  with  the  attractive  playthings.  lon^niimlasi  Sepwml 

"Why,  Baby,  don't  you  know  you  should  not  play  with  shown.    Rndini  from  t 

your  blocks  on  the  Sabbath?"  said  her  mother,  elect  TbomM  H  Poiu, 

"But,  mamma,"  came  the  quick  reply,   "this  is  all  right—  m  c Bride.  Sec niary  Th. 

I  am  building  a  Sunday-school   for  my  dolls." — LtppincOtt's.  ney  Joseph  Errant,  and 


il  Chatlea  F.  Mann. 


v^'fwten,  ireaaurer  l.oui»  cmiDaei.  audi 
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for  a  month  or  more  if  tt  be  kept  on  ice  in  completely-filled 

sterile  bottles. 

To  make  a  bottle  of  solution  use  90  Cc.  of  the  concentrate, 
add  60  Cc.  of  simple  synip,  and  then  add  a  sufficient  quantity 
of  carbonated  water,  or  so-called  soda  water,  to  make  360  Cc. 

It  is  imperative  that  the  carbonated  water  be  very  cold 
when  poured  into  the  bottles,  as  it  is  then  fully  charged  and 
retains  its  pungency  longer.  Dr.  Bfunor  fills  his  bottles  from 
the  tap  or  draught  of  the  soda  fountain,  that  being  the  most 
convenient  way.  It  will  be  noted  that  by  dispensing  with  the 
potassium  bicarbonate  a  saving  of  3  grammes  of  citric  acid 
is  effected,  which  also  makes  the  product  more  palatable. 

A  fine  flavor  can  be  imparted  to  the  solution  by  using 
freshly -grated  lemon  peel.  . 


Dr.  William  Muir. 


A.  R.  D.  G>oup9.— Tbi>  picture  wu  inapped  ju 

lall.    Al  the  left  sundg  Arthur  Umberlake.  ol 


B.  Muon  itiods  at  Ihe  rlgbt. 


4.  GrecD    flowers  may  be 

Iht  dyu  "Acid  yellow  A.  T." 

y  Farpliih-red  flower*  ire 


rodueed  by  t 
ind  "Cysnol  I 
produced  t^ 


Ctimaon  flowen  may  be  produced  by  ihe  uk  oi  equal  parti  o 
n  "Acid  YeUow  A.  T."  and  "Acid  MagenU." 

-       ■      -  ay  b  '   

Id  M 


T.  Ptirp''  B^>^ 
•■Cyaaol  F.  F."  ai 


.    be   produced    by   the  u«e    of   tbe   dye 

"BriUlant  Ctoceine  M.O.  O.,"  whicb  u  Ibe  lodium  ult  of  beniene-aio- 
tmuene-aio-B.napbthol-diaulphonie   arid.  ..,.., 

B  Gray  flowera  may  be  produced  by  the  uie  of  tbe  dye  "Naphlhol 
Black  B.,"  whicb  ia  the  sodium  aalt  ot  disuIpbo-B.naphthaleiie-aia-A. 
iuphtlialeae-azo.B-iiaphtho[.di>ulphaiiic  add. 

Dr.  Kraemer  declares  that  he  has  also  tried  feeding  these 
fiolutions  to  the  growing  plants,  and  found  that  carnations 
growing  in  an  artificial  soil,  the  basis  of  which  is  sand,  will 
take  up  the  solutions  and  show  the  effects  in  the  flowers.  The 
dyes  are  taken  up  chiefly  through  the  tissues  of  the  veins  and 
are  gradually  diffused  in  the  adjoining  cells.  The  plants  are 
not  injured  by  the  solutions,  and  if  th^  are  properly  used 
neither  the  texture  nor  odor  of  the  flowers  is  affected. 


Regarding  the  Guaranty  Phrase  Under  the  Food  and 
Drugs  Act. 

H.  R  S,  puts  the  following  question  to  us;  "Is  it  unlaw- 
ful to  put  on  a  label  'Guaranteed  under  the  food  and  drugs 
act'  or  'Guaranteed  by  us  to  comply  with  the  food  and  drugs 
act'  without  actually  filing  a  guaranty  with  the  government?" 

We  have  submitted  this  question  to  a  Detroit  lawyer  who 
has  made  a  close  study  ot  the  recent  food  and  drug  enact- 
ments, Mr.  C.  M.  Woodruff,  and  he  replies  as  follows : 

"There  is  no  law  making  it  an  offense  to  print  upon  a 
label  'Guaranteed  under  the  Food  and  Drugs  Act'  notwith- 
standing no  guaranty  has  been  filed  with  the  Department  of 
Agriculture,  It  is  possible  that  the  Department  of  Agricul- 
ture might  hold  that  such  a  statement  amounted  to  an  asser- 
tion that  the  government  guaranteed  the  product,  and  that  it 
was  therefore  false  and  misleading  and  amounted  to  a  mis- 
branding. The  writer  does  not  conceive  that  the  courts  would 
sustain  such  a  contention ;  nevertheless  if  you  can  avoid  the 
contention  it  is  wise  to  do  so.  There  is,  however,  nothing 
that  would  prevent  your  printing  upon  the  label  a  more 
definite  statement  from  which  nothing  but  what  you  have  said 
can  be  inferred.  For  example;  'I  guarantee  this  package  and 
the  contents  thereof  to  conform  to  the  Food  and  Drugs  Laws. 


A  Clear  Solution  of  Magnesium  Citrate. 

W.  B.  wants  to  know  how  he  shall  make  a  solution  of 
magnesium  citrate  and  keep  the  preparation  clear. 

In  making  the  troublesome  solution  of  magnesium  citrate, 
U.  S.  P.,  it  is  preferable  to  use  a  stock  solution  of  the  salt  in 
concentrated  form  and  then  prepare  the  U.  S.  P.  product  ex- 
temporaneously. 

Emile  Brunor,  Fhar.D,,  suggests  an  improvement  for  the 
preparation  of  the  concentrated  solution ;  he  adds  the  simple 
syrup  and  fills  the  bottles  with  carbonated  water.  The  fol- 
lowing formula  has  given  him  the  best  satisfaction: 

Hasnesium    carbonate IS  Cm. 

Citric  acid 27  Gm. 

Oil   of   leiDOD. ....................... ...  1  drop. 

Simple  (ynip    SO  Cc. 

Rot  water,  luflicient   to  make 90  Cc. 

Carboaated  water,  lufficient  to  make SAO  Cc 

Dissolve  tbe  citric  acid  and  macnesiun  carbonate  in  enoagh  hot 
water  to  make  90  Cc.;  drop  ibe  oil  of  lemon  on  (he  nuKnesinm  car. 
liODatc  before  it  is  added  to  ibe  citric  acid  aolutjon.  and  when  the 
reictjon  is  completed,  filter. 

This  concentrated  solution  of  magnesium  citrate  will  keep 
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information  the  following  States  and  Territories  reciprocate: 
Alabama,  Arizona,  Arkansas,  District  of  Columbia,  Florida, 
Georgia,  Indian  Territory,  Oklahoma,  Louisiana,  New  Mexico, 
Maine,  Maryland,  Massachusetts,  Michigan,  Oregon,  Ohio, 
South  Dakota,  Vermont,  and  West  Virginia— IB  in  alL  We 
suggest  that  you  write  the  secretary  of  the  board  in  which 
you  are  particularly  interested.  A  full  list  of  secretariea  wai 
printed  on  page  534  of  the  BuLLniM  for  December,  1907. 


•icwa  wbtEh  we  mre  able 

indebted  to  Mr.  Cbobci  ' 

and  export  druBsials  of  Ji 

ii  Dot  reprnented  in  the  lerics.    All  tour  picCorei  arc  illui 

in  the  wholesale  dnis  district  of  Osaka.    In  Ibis  ritw  we  : 

mcntof  Hiruien-Yikuten.    Note  the  Japaneae  rickshaw 


Herbert  E.  Sanderson,  Mt.  Vernon,  Ohio.'  The  only  question 
then  that  could  arise  is :  Would  this  be  a  'sufficient  guaranty' 
under  the  law?  The  writer  is  not  able  to  see  why  it  would 
not  be." 

Three  Queries  in  One. 
K.  A.  C. — The  following  formula  has  been  recommended 

WHOOPINC-COUCH  KEUEDV. 

Ammonium    bromide 3t  grains. 

Tinclure   of  lobelia S«  minims. 

Tiacture    of   belladonna S«  minims. 

Sirnip    of    tolii M  oance. 

Water,    ™ough"o™ike.' ■.■.■■■. ■.'.■.'■.■'.■b  ounce*. 
Dow:     One  dracbm  every  four  bours  for  childcea  of  oae  to  five 

COCOANUT  on,  HAIR  TONIC 

Cocoanut    oil     ID  drachma. 

Peruvian   balsam    8  drachma. 

Rum    12M  ounces. 

Tincture  of   cincbona 10  drachma. 

Eau  de  Cologne 10  drachma. 

DiatiUed    water    6  onnces. 

Add  tbe  oil  to  the  eau  de  Coloine  and  mix  il  with  ibe  rum.  Add 
Ibe  balsam  and  tincture.  Laatly  add  tbe  water.  Allow  the  prepara- 
tion   to    aland    for    three    dayi   and   filter    through    paper    welted    wiib 

UPPIA    MEXICAN  A. 

This  drug  has  been  used  as  a  demulcent  expectorant.  It 
is  given  in  J/i-  to  1-drachm  doses  of  a  B5-per-cent  tincture. 


Violet  Wilck-haael  and  Elixir  of  Aloin,  Strychnine,  and 

Belladonna. 
E.  B.  B.— The  following  formula  for  a  vioiet  witch-hazel 
was  contributed  to  the  Bulletih  for  November,  1905,  by  H. 
C.  pueller,  of  Grafton,  West  Virginia : 

Glycerin     S  cancel. 

Violet    water S  ouncea. 

Alcohol    B  ounces. 

Diitilled  water,  q.   a 1  gallon. 

Borack  acid   ji  oaoce. 

Color  with  evetfreen  "Y." 

EUXIR  OF  ALOIN,  STRYCHNINE,  AND  BELLADONNA. 

The  following  formula  is  borrowed  from  the  Standard 
Formulary: 

Aloin     >l  grain*. 

Strychnine    sulphate    l!<f  iraiDi. 

Simple  elixir,  sufficient  to  nuke...  IS  fluidooDCes. 

Fluidexlraci    of  belladonna    root ei  minim*. 

DIaaoIve  the  alkaloidal  aalt  in  tbe  elixir  by  trituration  in  a  mor- 
tar, or  agitation  in  a  bottle;  add  the  aloin,  agitate  until  aolutioo  i* 
effected,    and    then    add     tbe    fluidcxlract    of    lielladonna.       Filter    if 

The  Color  of  Alkaline  Antiseptic  N.  F. 

H.  C.  writes:    "What  is  the  proper  shade  of  red  for  this 

preparation?    I  made  the  tincture  of  cudbear  according  to  the 

National  Formulary,  but  on  adding  it  to  the  alkaline  antiseptic 

the  resulting  color  is  not  the  same  as  that  of  corresponding 


Interstate  Reciprocity. 
J.  B.  S.— It  is  never  possible  lo  tell  with  exact  accuracy 
what  boards  of  pharmacy  exchange  registration  certificates 
with  one  another.  Many  of  the  boards  are  constantly  modi- 
fying their  rules  and  decisions,  and  the  conditions  under  which 
particular  certificates  are  exchanged  also  need  to  be  consid- 
ered in  every  individual  case.     From  the  best  sources   of 


n  Osaka,    Il  will  be  noted  ii 
le  are  largely  conducted  rigl 


valuable  of  their  household 

ed  by  Google 


BULLETIN  OF  PHARMACY 


175 


Envelope  Gum. 
J.  M.  N.^The  gum  used  by  the  United  States  government 
on  postage-stamps  is  probably  one  of  the  best  that  could  be 
used  not  only  for  envelopes  but  for  labels  as  well.  It  will 
stick  to  almost  any  surface.  Its  composition  is  said  to  be 
the  following: 

Gum  aiabic  1  pan. 

Sue»r    .'.'.'.'.".','.'.'.'.'.'.'.'.'.".r. '.".'.'.''.''.'.'.".' 4  parts. 

Witcr,   sufficient  to  EiTe  the  dorired   consistency. 
The  pim  anbic  ii  firit  disaolred  in  aome  water,  the  sugar  added, 
then  the  stirch,   after  which  the  mixture  i*  boiled  for  a  few  minutes 
in  order  to  dissolve  the  starch.     Then  it  is  thinned  down  to  the  proper 

Cheaper  envelope  gums  can  be  made  by  substituting  dex- 
Irin  for  the  gum  arabic,  glucose  for  the  sugar,  and  adding 
boric  acid  to  preserve  and  stiffen  the  product. 


-This  view  and  ll 


',  Tskabashi.    On 


a  eking  the  licorice 


preparations.     Possibly  I  do  not  exhaust  the  cudbear  suf- 
ficiently." 

Of  course,  the  depth  of  color  will  vary  directly  with  the 
amount  of  cudbear  dye  contained  in  the  tincture.  Your  own 
explanation  is  satisfactory. 

Buckthorn  Cordial. 
J.  G.  S.— We  are  unable  to  furnish  you  with  the  proprie- 
tary preparation  which  you  mention.    The  following  formula 
for  a  buckthorn  cordial  may,  however,  serve  your  purpose; 

Buckthorn    bark    IDO  Gm. 

Berberis    equifolium ST  Gm. 

Diluted  alcohol    tSS  Gm. 

Coriander    IT  Gm. 

Anielica    root    S  Gnu 

Oil  of  anise 18  Gm. 

Oil   of   orange 13  Gm. 

Oil  of  cassia OOS  Gm. 

Granulated    sugar    S88  Gm. 

F]uide>tr>tt    of    licorice 12  Gra. 

Tincture  of  cudbear,  a  anfficient  quantity. 

Water,   enough    lo  make 1  liter. 

Make  a  decoction  of  buckthorn  bark  at  Sli"  F..  and  filler  it  in 
iSe  cold.     Then  dissolve  the  sugar   in   the   resulting  filtrate.      Pack  the 

:   been   diasotved.      Lastly   mix   the   buckthorn   solu. 


I.  Ihe 


:t  of  li 


nough   V 


cudbear 


"Extract"  of  Cod-liver  Oil  tirith  Creosote. 
M.  J.- 

Gaduol     to  minima. 

Creosote    84  minimi. 

Alcohol     S3  minimi. 

Glycerin    S8  minimi. 

Oil  of  DTinge  peel B  miniizit. 

Fullers'   earth    or   talc luScient. 

Sherry  or  orange  wine,  enough  lo  make 1  pint. 

DiaaoWe  the  gaduol.  creoBote.  and  oil  of  orange  peel  in  the 
alcohol.      Add   the  fullers'   earth   or   talc  and   a    portion   of   the    wine. 

and  filter  clear.     Add  glycerin  and  wine  Bafficicnt  to  make  one  pint. 

Perhaps  we  ought  to  include  hypophosphites  in  the  fore- 
going formula.    They  may  be  added  if  desired. 

Each  ounce  represents  4  minims  of  creosote  and  a  gaduol 
content  equivalent  to  25  per  cent  of  cod-liver  oil. 

Hair-wash  Powder. 
W.  L.  D. — The  following  mixture  will  doubtless  serve  your 


imphor (j  drachm. 


A  DmUult  Ointmenl. 
£.  W.  wants  a  method  for  mixing  this* ointment.    He  has 
tried  many  different  ways,  but  in  each  instance  the  ichthyoi 
separated  out. 

Ichthyoi   10 

Mercury  oinlment   35 

HydrODi  wool-fal    30 

We  recommend  that  E.  W.  triturate  the  ichthyoi  and 
hydrous  wool-fat  and  then  add  the  resorcin  and  the  mercury 
ointment.  In  our  experience  with  this  method  no  separation 
took  place  in  several  days.  No  other  procedure  was  conse- 
quently tried. 


It  this  establiihmi 
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A  Viburttum  Preparation.                                         Muuium  eirbonaij,  »nd  iw.i  the  mUiure  on  ■  wsttr-btih  uniU  ii  is 

Ihotouahly  loflened.  Add  the  glycerin  and  oili.     Moii  water  may  be 
C.   A.   W.— The    following   mixture   will   doubtless   prove       ""'^  "  »«"'"'")'- 

sati  s  factory :  

Cramp  bark    1  avoirdupoii  ouneei.  A    ^'on-greasy   Skin    Cream. 

Caaiia  bark    a  avOTrdupota  ouncei^ 

mo™"-'-'-'.'.'/.",'.'.'.'.',;,::  1  avoi'dSISil  S™«:  ^-  °-  ^-—^  formula  of  this  kind,  contributed  by  Dr.  I. 

Cloret    !^  avoirdupois  ounce.  V.  S.   Stanislaus,  appeared  in  the  March   Bulletin   in   the 

Water" '  department  of  "Letters."  Others  have  appeared  in  this  depart- 

Glycer'in.  of  each jufficLent.  nient   in  recent  issues. 

Mix    Ihe   drugs   and    reduce   tkem   ta   ■    powder.      Extract   with    a  • 

menttruum  composed  of  1   volume  of  glycerin.    1    of  water,   and  2  of  

alcohol,   ID  as  to  obtain  tS  fluidounccs  of  product. 

A  Hard  Cement. 

E.  H.  L.— Melt  1  part  of  wax  and  3  parts  of  shellac,  and 
lar  iihampoos.                                             ^^^y  .^^^^  ^^^  mixture  while  still  warm  2  parts  of  gutta- 
W,  H.  W.— For  a  liquid  tar  shampoo  we  suggest  the  fol-       percha  cut  fine. 
lowing  formula:  

Green    sinp    IJ  ounces.  „,      ,    , 

Poussium   carbonate    i  ounces.  Short  Answers. 

Alcohol     le  fluidounces. 

Oil  of  tar SO  drops.  H.  W.  M.— Dry  cells  for  automobiles  are  not  commonly 

Water,  enough  to  make 4  pmu.  ,,■•-<.  j  .  «    n 

„.     ,      .  recharged.    This  procedure  costs  as  much  as  a  new  cell.  Own- 

Diuolve  the  soap  In  the  alcohol  and  add  the  oil  of  tar.     Dissolve  f  .-.  l  .u   ■       j  t.  l         .u 

the  potauium   carbonate    in   a   portion    of   Ihe   water   and   mix   il   witb  ers    Of    automoblleS    throw    away    their    dry    CClls    Whca    the 

the   soap   solution,    then    addins  anBicient    water    to    make    [our    pints.  rharire  it;  pxhaiKferi 

Let   the    mixture   stand   aeveral    days,    ihaking   occaaionilly,    and    then  '^"^'S^  "  exnausieo. 

filter  iL  H,  R.  H. — For  magenta  dye,  see  the  query  on  coloring 

flowers  in  this  department  of  the  present  issue. 
Pousaium  carbonate  ".'.'.'. '.'.'.'.'.'.'.'.!. '.'.I  ounce  av'  H.  C. — The  ordinary  fluidextract  of  stillingia  is  used  in 

S;«H.-::::::::::::::::::.::::: !  !;i£^  "•wto  "^  'y^p- 

Oil  of  tar It  drops.  P.  G.  K. — We  are  unable  to  fumish  formulas  of  proprietary 

To    the    water    add    tfac    soap,    in    shavings;    theo    incorporate    the        preparations. 
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1  demonstrated  by  the  experience  of  C.  F.  Franti. 
in  a  modest  way.  He  had  inherited  no  legacies, 
e,  an  establishment  that  carries  a  complete  line  of 
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THE  MONTH'S  HISTORY. 


Food  and  drug  legislation  still 
AND™u™S.i».    continues  to  be  the  chief  subject 

of  interest  in  current  pharmaceu- 
tical history.  We  are  informed  that  in  New  York 
State  the  druggists  have  gotten  sufficient  support 
for  the  Whitney  bill,  previously  described  in  these 
columns,  to  warrant  its  passage.  This  bill  concerns 
itself  with  drugs  only,  and  the  enforcement  of  the 
act  is  placed  entirely  in  the  hands  of  the  State 
Board  of  Pharmacy.  In  Maryland,  where  a  fight 
has  all  along  been  waged  over  the  question  of  juris- 
diction and  enforcement,  the  various  interests  were 
finally  unable  to  agree,  and  the  legislature  has  ad- 
journed without  the  enactment  of  any  law.  Two 
or  three  bills  are  pending  in  Ohio,  but  the  drug 
interests  are  in  favor  of  the  Crist-Braun  measure, 


which  among  other  things  places  the  enforcement 
of  the  act  in  the  hands  of  the  State  Food  and  Dair>' 
Commissioner,  whose  first  assistant,  by  the  way,  is 
a  prominent  pharmacist  and  the  secretary  of  the 
State  Phaimaceutical  Association — Theodore  D. 
Wetterstroem.  A  bill  is  now  pending  in  the  I^is- 
lature  of  Rhode  Island,  and  it  is  provided  in  this 
that  jurisdiction  over  the  law  shall  rest  in  the  hands 
of  a  special  commission  of  three  persons  appointed 
by  the  governor.  Several  measures  are  under  con- 
sideration in  the  Oklahoma  legislature.  The  enact- 
ment of  a  food  and  drug  law  in  Kentucky  was  re- 
ported upon  by  us  last  month,  and  another  has  been 
enacted  in  Virginia. 

FOOD  AND  DKuo  Tuming  now  to  the  situation  in 
ATFAUS  IN  Washington,  we  may  first  report 
WASHINGTON.  j^at  the  Senate  has  passed  two 
amendments  to  the  Federal  food  and  drugs  act. 
One  would  make  the  Homeopathic  Pharmacopoeia 
a  standard  alongside  the  U.  S.  P.  and  the  N,  F. 
The  other,  bearing  Senator  Heyburn's  name,  is  in- 
tended to  prevent  manufacturers  from  so  using  the 
guaranty  phrase  on  labels  ("Guaranteed  under  the 
food  and  drugs  act  of  June  30,  1906")  as  to  de- 
ceive the  consumer  into  thinking  that  products  were 
really  guaranteed  by  the  government.  As  orig- 
inally designed,  the  Heybum  bill  would  actually 
have  outlawed  this  guarantee  phrase  entirely,  but 
the  measure  was  afterwards  modified  as  the  result 
of  a  spirited  protest  made  by  a  number  of  men 
prominent  in  the  drug  trade.  A  third  amendment 
to  the  food  and  drugs  act,  proposed  in  the  bill  in- 
troduced by  Representative  Mann,  would  give  the 
government  power  to  establish  a  new  set  of  food 
and  drug  standards  known  as  "the  United  States 
standards,"  but  against  this  members  of  the  drug 
trade  have  argued  with  much  force  and  con- 
viction that  a  great  deal  of  harm  would  be  done  if 
the  U.  S.  P.  and  the  N.  F.  were  discarded  as  au- 
thorities and  if  the  government  were  given  power 
to  establish  something  else  in  their  places.  It  is  not 
likely  that  the  Mann  bill  will  pass  ihe  ^p%>-)  I  p 
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.  .  The  Harper  case  in  Washington 

¥He  WOBD  "CUM"    .       ^  ^    ,  j.  j      1       f       i. 

AND  PAT-  has  attracted  a  goo*  deal  ot  at- 

BNT  HBDiciNBS.  jeution.  '  As  we  reported  last 
month,  the  jury  decided  that  Mr.  Harper,  in  mak- 
ing and  selling  his  product  known  as  "Cuforhedake 
Brane  Fude,"  was  by  virtue  of  the  very  title  of  his 
preparation  violating  the  misbranding  clause  of  the 
Federal  food  and  drugs  act.  Mr.  Harper's  attor- 
neys asked  for  a  new  trial,  and  this  being  denied 
after  argument,  the  case  was  appealed  to  a  higher 
court.  We  have,  therefore,  not  heard  the  last  of 
the  Harper  suit.  In  the  meantime,  the  lower  court 
has  ignored  President  Roosevelt's  request  that  the 
jail  penalty  be  prescribed,  and  instead  has  imposed 
a     fine.  Incidentally     we     may     remark     that 

the  outcome  of  the  Harper  suit  is  going  to  have 
the  effect  of  greatly  limiting  the  use  of  the  word 
"cure"  in  the  titles  of  proprietary  articles,  and  in 
the  claims  made  for  these  articles  on  the  label.  Al- 
ready a  number  of  manufacturers  have  "gotten  in 
out  of  the  wet,"  and  we  observe  that  in  Colorado 
the  "Bureau  of  Food  and  Drug  Inspection,"  fol- 
lowing a  recent  investigation,  has  warned  drug- 
gists and  others  to  be  wary  of  tlw  word  "cure"  and 
to  substitute  the  word  "remedy." 


ANTi-scBSTm,.  Reverting  now  to  the  first  para- 
■now  LAW         graph  m  this  month  s  review  of 

IN  KENTUCIY.  current  history,  that  in  which 
reference  was  made  to  the  State  food  and  drug  bills 
of  the  present  season,  we  may  say  that  the  Ken- 
tucky measure,  already  made  law,  incidentally  con- 
tains a  section  which  in  effect  amounts  to  an  anti- 
substitution  act.  It  is  almost  similar  to  the  anti- 
substitution  law  passed  in  New  York  State  two  or 
three  years  ago,  and  it  reads  as  follows: 

That  for  the  purpose  of  this  act  an  article  or  drug  shall 
be  deemed  to  be  adulterated  if  in  putting  up  any  drug,  medi- 
cine or  preparation,  proprietary  or  otherwise,  used  in  medical 
practice,  or  if  in  making  up  a  prescription  or  filling  an  order 
for  drugs,  medicines  or  preparations,  proprietary  or  otherwise, 
one  article  is  substituted  or  dispensed  for  a  different  article 
for  or  in  lieu  of  the  article  prescribed,  ordered  and  demanded, 
or  if  a  greater  or  less  quantity  of  any  ingredient  specified  in 
such  prescription,  order  or  demand  is  used  than  that  pre- 
scribed, ordered  or  demanded,  or  if  it  deviates  from  the  terms 
of  the  prescription,  order  or  demand  by  substituting  one  drug 
for  another. 

Provided,  that  except  in  the  case  of  physician's  prescrip- 
tions nothing  herein  shall  be  deemed  or  construed  to  prevent 
or  impair  or  in  any  manner  affect  the  right  of  the  druggist  or 
pharmacist,  or  other  person,  to  recommend  the  purchase  of  an 
article  other  than  that  ordered,  required  or  demanded,  but  of 


a  similar  nature,  or  to  sell  such  articles  in  lieu  of  an  article 
ordered,  required  or  demanded,  with  the  knowledge  and  con- 
sent of  the 


Of  the  anti-cocaine  bills  of  the 
™CAm"uws".     P^^s<^"t  ^«^s°"'  ^t  least  two  have 

been  made  law — the  Massachu- 
setts and  New  Jersey  measures  mentioned  in  this 
department  last  month.  In  many  respects  the  Mas- 
sachusetts law  is  the  most  radical  anti-cocaine  act 
in  the  country.  The  mere  possession  or  custody  of 
cocaine,  its  salts  or  synthetic  substitutes,  with  intent 
to  sell  or  give  away,  will  subject  the  possessor  to 
imprisonment  and  fine.  The  products  may  not  even 
be  sold  on  physicians'  prescriptions,  and  the  sale 
of  proprietary  preparations  containing  them  will 
subject  the  pharmacist  to  an  imprisonment  for  at 
least  six  months  and  a  fine  ranging  from  $250  to 
$500.  So  far  as  such  proprietary  preparations  are 
concerned,  however,  the  pharmacist  will  not  be 
deemed  to  violate  the  law  until  after  he  has  been 
notified  by  the  State  Board  of  Health  that  a  given 
product  has  been  placed  on  the  tabooed  list.  Other 
anti-cocaine  and  anti-narcotic  measures  are  pending 
in  the  legislatures  of  Ontario.  Ohio,  New  York, 
and  possibly  one  or  two  other  States.  In  the  mean- 
time we  observe  that  existing  anti-narcotic  laws  are 
being  enforced  with  considerable  rigor  in  some 
sections  of  the  country,  notably  in  Chicago  and 
Boston. 

*     *     * 

MiiooBTj  ».D  decent  editorials  in  the  BULLI- 
THE  FKOfliBmoN  TIN  on  the  relation  of  the  drug- 
MovEHENT.  g^^^  ^^  ^j^g  prohibition  movement 
now  sweeping  over  the  country  have  apparently 
attracted  considerable  attention.  We  have  received 
a  number  of  letters  from  prominent  pharmacists 
holding  up  our  hands  and  asking  us  to  continue  in 
the  good  work.  The  Pharmaceutical  Era  has  given 
its  editorial  support  to  the  cause,  while  in  a  recent 
issue  of  "N.  A.  R.  D.  Notes"  we  find  our  March 
editorial  reprinted  in  full  and  commented  upon  at 
some  length-  The  "Notes"  calls  attention  to  the 
peril  that  the  druggists  of  the  country  are  now 
called  upon  to  face.  It  urges  its  readers  not  to 
seek  to  make  capital  of  the  prohibition  movement, 
and  it  declares  that  "honorable  druggists  who  hope 
to  hand  down  to  their  children  and  grandchildren 
untarnished  names  will  dispense  liquor,  if  at  all, 
for  legitimate  purposes  only,  in  spite  of  the  t«npta- 
tion  that  may  be  offered  to  induce  them  to  do  dif- 
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ferently;  certainly  they  will  in  no  wise  enter  into 
competition  with  the  boot-legger  and  the  hole-in- 
the-wall." 


OP  DANOBI. 


It  is  very  gratifying  to  observe 
that  in  some  sections  of  the  coun- 
try the  pharmacists  are  heeding 
advice  of  this  character  and  are  seeking  to  avert  the 
threatened  catastrophe.  Thus  we  find  that  Jesse  L. 
Nelson,  of  Jackson,  Tennessee,  a  prominent  figure 
in  the  N.  A.  R.  D,  councils,  printed  a  large  adver- 
tisement in  a  local  newspaper  resenting  the  charge 
so  frequently  made  that  drug  stores  would  seek  to 
avail  themselves  of  the  present  opportunity  pro- 
vided by  "dry"  townships  to  do  a  thriving  business 
in  the  sale  of  liquor.  He  offers,  indeed,  to  give 
two  per  cent  of  his  cash  receipts  for  the  establish- 
ment of  a  fund  to  reward  any  person  or  officer  who 
arrests  or  causes  the  arrest  of  any  druggist  found 
running  "a  blind  tiger."  It  is  a  time  when  drug- 
gists must  stand  up  so  straight  that  they  will  be  in 
danger  of  falling  over  backward.  They  are  under 
suspicion  through  the  past  misdeeds  of  a  few  mem- 
bers of  the  calling.  We  have  before  us  as  we  write 
a  newspaper  clipping  from  Kansas  announcing  that 
Secretary  Crumbine  of  the  State  Board  of  Health 
is,  planning  a  campaign  against  the  druggists  of 
Kansas  who  are  conducting  saloons  behind  drug- 
store signs.  It  is  said  that  he  has  just  returned 
from  a  trip  of  investigation,  and  has  found  a  con- 
siderable number  of  so-called  drug  stores  which  are 
really  nothing  but  saloons  in  disguise. 


rBOBiBmoN       I"  ^  v^'T  legitimate  sense,  how- 
AND  TBS  ever,  there  is  one  respect  in^  which 

SODA  rouNTAiN.  jj,^  prohibition  movement  will  be 
of  considerable  benefit  to  the  druggist.  There  is  an 
old  saying  that  "one  man's  meat  is  another  man's 
poison."  Observing  the  prohibition  movement  from 
the  view-point  of  the  honest  druggist  we  might  re- 
verse the  adage,  for  while  temperance  legislation 
has  brought  disaster  to  the  liquor  dealer,  it  ought  to 
bring  profit  to  the  pharmacist's  soda  fountain. 
When  the  saloons  are  closed  many  a  thirsty  individ-  - 
ual  turns  for  relief  to  carbonated  drinks.  In 
dry  sections  the  soda  fountain  should  therefore 
thrive  beyond  all  precedent.  Habitual  beer-drinkers 
will  have  to  be  content  with  acid  phosphate  or  gin- 
ger ale.  The  gin  fizz  will  be  supplanted  by  lemon- 
ade, and  as  for  a  high-ball,  this  will  become  an 
impossibility.     To  the  druggist  such  a  .condition  of 


affairs  should  represent  a  happy  change  of  custom. 
In  the  prohibition  territories  every  fountain  owner 
will  doubtless  make  the  most  of  the  opportunity. 
Now  is  the  time  to  increase  the  consumption  of  soft 
drinks.  This  ai^lies  in  a  measure  even  to  "wet" 
communities,  for  the  moral  influence  of  the  prohibi- 
tion movement  must  make  itself  felt  everywhere. 


Representative  Hepburn  has  in- 
^eihIn^'a^!     traduced  in  the  lower  house  of 

Congress  a  bill  seeking  to  amend 
the  Sherman  act,  but  in  one  particular  it  is  unsatis- 
factory to  the  drug  trade.  In  effect  the  bill  really 
does  little  more  than  recognize  the  common-law 
principle,  in  force  prior  to  the  enactment  of  the 
Sherman  law,  that  a  contract,  agreement,  or  com- 
bination may  or  may  not  be  in  umreasonable  re- 
straint of  trade  or  commerce.  When  this  principle 
predominates  it  is  the  duty  of  the  court  in  each  in- 
stance to  decide  whether  a  given  example  of  trade 
restraint  is  contrary  to  public  policy  or  not.  So  far 
the  Hepburn  bill  would  doubtless  be  agreeable  to 
the  drug  trade,  but  the  measure  goes  on  to  provide 
that  all  judgments  and  decrees  heretofore  made  in 
any  actions  or  proceedings  brought  under  the  Sher- 
man law  may  be  enforced  "in  the  same  manner  as 
though  this  [amending]  act  had  not  been  passed." 
Under  the  terms  of  this  proviso  the  Indianapolis 
decree  would  operate  permanently  to  prevent  the 
drug  trade  from  gaining  any  advantage  otherwise 
given  it  by  the  Hepburn  amendment — manifestly  a 
gross  injustice.  Prominent  representatives  of  the 
jobbing  and  retail  branches  of  the  drug  trade  were 
present  at  a  congressional  hearing  last  month,  and 
they  apparently  presented  their  case  with  such  con- 
viction that  the  House  Committee  was  made  to 
favor  their  point  of  view.  From  newspaper  re- 
ports, however,  we  gather  that  Congress  is  not 
likely  to  pass  any  amendment  to  the  Sherman  act 
at  the  present  session. 


BKEAKINO 


It  is  exceedingly  gratifying  to 
note  how  frequently  of  late  the 
pharmacists  and  physicians  of  the 
country  have  broken  bread  together.  Joint  ban- 
quets have  been  held  all  over  the  United  States. 
Merely  to  mention  a  few  places,  we  may  speak  spe- 
cifically of  two  or  three  districts  in  Chicago,  of  Salt 
Lake  City,  of  Evanston,  III,  and  of  Plainfield,  Mor- 
ristown,  and  Newark  in  New  Jersey--- -Matters  of 
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joint  interest  have  of  course  been  discussed  on  all 
these  occasions.  In  Evanston,  indeed,  ,  so  much 
brotherly  feeling  has  been  engendered  that  a  new 
society  has  been  organized  and  the  membership  will 
comprise  both  pharmacists  and  physicians.  The 
body  will  be  known  as  the  Evanston  Pharmacolog- 
ical Society.  For  the  most  part  all  this  is  related 
to  the  N.  F.  and  U.  S.  P.  propaganda,  and  we  may 
add  that  in  Philadelphia  the  local  association  has 
furnished  a  list  to  physicians  of  the  pharmacists 
who  are  qualified  to  dispense  N.  F.  and  U.  S.  P. 
goods  of  a  satisfactory  character.  This  list  is  made 
up  of  the  members  of  the  P.  A.  R,  D.,  and  it  ap- 
pears that  it  has  incidentally  served  a  good  purpose 
in  increasing  the  membership  of  the  organization. 

The  Currier  patent  law  bill,  in- 
rA™5T7Aw'SrLi.-^''°<l'''=«^  '"  Congress  a  month  or 

two  ago,  does  not  contain  the  one 
feature  desired  by  the  drug  trade — that  no  patent 
shall  be  granted  to  a  citizen  of  a  foreign  country 
by  the  United  States  unless  a  corresponding  patent 
is  granted  by  that  country  to  a  citizen  of  this  na- 
tion. The  N,  A.  R.'  D.  leaders  are  consequently 
seeking  to  have  the  measure  amended.  They  are 
met  with  the  argument  that  such  an  amendment 
would  violate  certain  existing  reciprocity  treaties, 
but  they  quote  Congressman  Currier  himself  to  the 
effect  that  an  act  of  Congress  is  paramount  to  a 
treaty.  It  is  exceedingly  unlikely,  however,  that 
the  Currier  bill,  amended  or  unamended,  will  be 
passed  at  the  present  session  of  Congress.  Even 
the  president  is  having  some  little  difficulty  in  get- 
ting laws  enacted  which  he  deems  to  be  necessary! 


Professor  Oldberg  has  argued  for 


RBOUIREUBNTS. 


macists  and  assistant  pharmacists 
should  be  provided  for  in  every  State,  and  that  a 
considerable  distinction  should  be  made  between  the 
two  classes.  His  point  is  that  if  there  is  only  one 
class,  or  if  the  requirements  for  and  the  privileges 
of  the  two  classes  are  not  very  far  apart,  the  inev- 
itable tendency  is  to  increase  the  number  of  drug 
stores  and  decrease  the  supply  of  available  clerks. 
In  accordance  with  Professor  Oldberg's  views,  the 
Chicago  branch  of  the  A.  Ph.  A.  recently  suggested 
a  series  of  amendments  to  the  Illinois  pharmacy 
law.  The  chief  proposition  was  that  graduation 
from  approved  schools  be  made  necessary  in  the 
case  of  registered  pharmacists  in  the  future,  and 


that,  on  the  other  hand,  the  rights  of  assistant 
pharmacists  be  extended  somewhat  so  as  to  allow 
the  proprietor  more  freedom,  subject,  however,  to 
the  rules  and  regulations  of  the  Board  of  Phar- 
macy. Incidentally,  while  speaking  of  pharmaceu- 
tical education,  we  may  observe  that  the  Board  of 
Pharmacy  of  South  Dakota  established  a  prelim- 
inary requirement  on  the  first  of  January  of  three 
years  of  high-school  work  or  its  equivalent,  and 
announced  that  on  the  first  of  next  January  a  full 
high-school  course  of  four  years  or  its  equivalent 
would  be  demanded  of  all  board  candidates. 
*     *     * 

Every  once  in  a  while  some  mu- 
abVewSve.    ni'^ipality  or  some  State  agitates 

the  question  of  making  its  own 
antidiphtheric  serum,  "and  about  the  only  argument 
they  can  bring  forth  to  excuse  this  unwarranted 
interference  with  private  enterprise  has  reference 
to  the  price  of  the  commercial  article.  Those  who 
have  investigated  the  situation,  however,  under- 
stand that  antidiphtheric  serum  and  othy  biolog- 
ical products  can  properly  be  produced  only  at  an 
immense  cost.  This  point  was  discussed  in  a  recent 
editorial  in  the  Journal  of  the  American  Medical 
Association.  The /oHfJiii/ said :  "The  chief  expense 
of  such  preparations  as  diphtheria  antitoxin  does 
not  lie  in  the  actual  cost  of  producing  the  antitoxin, 
but  in  securing  the  absolute  purity  and  safety  of 
the  product.  It  would  be  a  simple  matter  to  inject 
a  horse  with  diphtheria  toxin,  draw  off  its  blood 
and  secure  a  large  amount  of  an  effective  antitoxin 
at  a  very  small  cost.  But  it  is  the  expert  care  and 
supervision,  the  skilled  labor,  and  the  extensive  ani- 
mal experimentation  that  is  required  to  insure  the 
sterility  and  absence  of  toxicity  of  the  antitoxic 
serum  which  makes  the  marketable  product  expen- 
sive; and  it  is  only  in  consequence  of  this  care  that 
we  feel  free  to  use  the  antitoxic  sera,  vaccine  virus, 
and  other  biologic  products  that  are  available  to  us, 
knowing  that  harmful  results  are  so  very  infre- 
quent that  they  are  lost  sight  of  in  the  good  that  is 
done." 

Elsewhere  in  the  present  issue  of 
the  Bulletin  we  are  giving  an 
account  of  the  very  interesting 
exhibit  recently  installed  by  the  Philadelphia  Col- 
lege of  Pharmacy  at  the  Pennsylvania  State  Mu- 
seum in  Harrisburg.     This  exhibit  is  to  be  perma- 
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iient  and  was  made  upon  the  request  of  the  Mu- 
seum authorities.  Among  other  things,  the  Phil- 
adelphia College  was  asked  to  submit  a  series  of 
portraits  and  biographies  of  the  members  of  its 
faculty,  and  this  series  has  taken  the  form  of  an 
illustrated  brochure  of  40  pages.  The  booklet  is  a 
very  interesting  one,  and  it  cannot  be  doubted  that 
the  Philadelphia  College  has  one  of  the  strongest 
faculties  in  the  country.  Copies  of  the  brochure 
could  doubtless  be  procured  by  alumni  of  the  Col- 
lege from  the  registrar,  Mr.  J.  S.  Beetem,  145 
Xorth  Tenth  Street,  Philadelphia. 


NBW  HOME  ^"^  mistake  was  made  in  electing 
wo*.  CHICAGO  James  E.  Bartlett  president  of 
DRiro  CLUB.  ^^g  -Chicago  Drug  Trade  Club. 
Scarcely  had  he  assumed  the  chair  when  prepara- 
tions were  begun  for  moving  the  Club  to  more  de- 
sirable quarters,  A  five-year  lease  has  now  been 
made  of  the  seventh  floor  of  the  new  building  at 
122  Franklin  Street,  and  the  location,  the  excellent 
elevator  service,  and  the  character  of  the  new  quar- 
ters themselves  make  the  change  a  very  desirable 
one.  Incidentally  something  new  is  required  in  the 
way  of  partitions,  decorations,  and  furnishings,  and 
money  for  this  purpose  is  being  raised  by  Mr.  O. 
T.  Eastman,  vice-president  of  the  Club  and  chair- 
man of  the  House  Committee.  Wlien  the  new 
quarters  have  been  fitted  up  properly  the  Drug 
Club  will  have  a  home  of  which  it  may  welt  be 
proud. 


A  new  turn  has  been  reached  in 
™t«ation"        ^^^  Cuban  situation  with  respect 

to  Governor  Magoon's  recent  de- 
cree. The  pressure  finally  became  so  great  from 
certain  pharmaceutical  circles  in  Havana  that  the 
governor  appointed  a  commission  to  conduct  an 
investigation  and  to  report  its  findings  to  him. 
This  Commission  has  now  proposed  that  the  decree 
be  abrogated,  that  the  graduation  requirement  still 
be  continued  in  force,  and  that  the  "regente"  evil 
be  reached  by  providing  that  owners  of  drug  stores 
who  are  at  present  illegally  using  the  diplomas  of 
graduates  be  permitted  to  continue  in  business  on 
the  condition  that  they  employ  a  graduate,  and  that 
the  latter  be  always  on  the  premises  when  the  store 
is  open.  Governor  Magoon  has  not  yet  decided 
what  he  will  do. 


Reference  was  made  in  this  department  last 
month  to  the  several  liquor  laws  pending  in  Con- 
gress, all  of  which  sought  to  prohibit  the  transmis- 
sion of  distilled  spirits  across  the  border  into  pro- 
hibition States.  The  drug  trade  endeavored  to 
have  these  measures  so  amended  that  alcohol  could 
be  shipped  when  needed  for  legitimate  purposes, 
but  it  is  now  announced  that  no  one  of  the  liquor 
measures  is  likely  to  be  enacted  at  the  present  ses- 
sion of  Congress. 

*     *     * 

In  Lewiston,  III.,  an  itinerant  vender  of  medicine, 
prosecuted  because  he  had  not  taken  out  a  license 
under  the  State  law,  was  liberated  by  the  jury  on 
the  ground  that  the  monthly  license  of  $100  was 
prohibitory  instead  of  regulative.  Either  for  this 
or  for  some  other  reason  the  monthly  license  pro- 
vided for  in  the  bill  pending  in  the  Ohio  legislature 
has  been  reduced  from  $100  to  $25. 

The  success  with  which  the  "Allied  Propaganda 
Committee"  is  operating  in  Greater  New  York  has 
suggested  an  amalgamation  of  the  five  or  six  local 
societies  existing  in  the  city,  while  the  M.  A.  R.  D. 
has  seriously  considered  going  out  of  existence.  It 
is  doubtless  true  that  the  druggists  of  New  York 
could  profit  by  the  tendency  of  the  day  toward  con- 
centrated and  combined  effort. 

The  Executive  Committee  of  the  N.  A.  R.  D. 
held  its  regular  semi-annual  meeting  in  Chicago 
last  month,  and  the  members  were  given  a  rousing 
banquet  on  the  evening  of  the  21st.  The  general 
feeling  was  one  of  decided  hope.  During  the  last 
few  months  the  X.  A.  R.  D.  has  been  well  sup- 
ported by  its  constituency  throughout  the  country, 
and  its  future  is  now  assured. 


The  city  of  Newark,  N.  J.,  has  enacted  an  ordi- 
nance prohibiting  the  sale  of  carbolic  acid  in  solu- 
tions stronger  than  five  per  cent  except  upon  physi- 
cians' prescriptions.  Several  ordinances  of  a  sim- 
ilar character  are  now  operative  in  different  cities. 

A  war  against  dispensing  by  unregistered  clerks 
has  been  announced  by  the  Mississippi  Board  of 
Pharmacy,  while  in  Columbus,  Ohio,  the  Drug 
Clerks'  Association  is  active  in  causing  violators  of 
the  pharmacy  law  to  be  prosecuted. 
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EDITORIAL. 


SOUE  INTERESTINO  DATA  RESPECTING  PRICES. 

A  druggist  who  modestly  signed  himself  "H.  H. 
H."  contributed  a  note  to  our  department  of  "Let- 
ters" last  month  asking  what  price  ought  to  be 
charged  for  the  following  prescription: 

Potasstuni  iodide  (Merck's) 1^  ounces. 

Fluidextract  of  sarsaparilla  (P.  D. 

4  Co.)  2  ounces. 

Fluidextract   of  burdock-root    (P. 

D.  &  Co.) 1  ounce. 

Simple  syrup 2  ounces. 

Water,  enough  to  make Bounces. 

Mix  and  direa  one  teaspoonful  to  be  taken  after  each  meal. 

"H.  H.  H."  reported  that  the  customer  who 
brought  this  prescription  tp  his  store  complained  of 
the  price  charged  her,  and  declared  that  it  had  fre- 
quently been  prepared  by  another  druggist  for  70 
cents.  Our  correspondent  believed  that  such  a  price 
was  ridiculously  small,  and  he  called' for  expressions 
of  opinion  from  other  readers  of  the  journal.  We 
have  had  a  number  of  replies,  and  a  few  of  the 
more  characteristic  ones  are  worthy  of  publication. 

A.  J.  Delahoussaye,  of  Franklin,  La.,  says  he 
doesn't  "see  how  any  reputable  druggist  could 
charge  less  than  a  dollar  and  a  half  for  this  pre- 
scription." George  W.  Lyons,  of  Chrisman,  111., 
hits  upon  the  same  figure  and  remarks  that  70 
cents  would  scarcely  cover  the  cost  of  the  ingre- 
dients. Chas.  E.  Willets,  of  Mars,  Pa.,  declares 
that  $1.35  would  be  his  charge.  James  B.  Rahl. 
of  Wooster,  Ohio,  would  apparently  be  satisfied 
with  a  price  of  $1.00.  He  i^res  out  the  cost  of 
the  material  at  50  cents,  and  asserts  that,  whenever 
possible,  a  profit  should  be  realized  on  all  prescrip- 
tions of  100  per  cent  on  the  cost  price,  exclusive  of 
a  charge  for  the  druggist's  time  and  professional 
skill — although  at  $1.00  nothing  would  be  gotten 
in  this  instance  beyond  the  profit  of  100  per  cent 
on  the  cost  of  the  material  itself. 

Incidentally  this  reminds  us  of  a  series  of  very 
interesting  figures  printed  in  the  February  issue  of 
the  Canadian  Pharmaceutical  Journal.  It  appears 
that  the  Inland  Revenue  Department  of  Canada 
recently  collected  a  considerable  number  of  speci- 
mens of  cream  of  tartar  from  drug  stores  through- 
out the  Dominion  with  the  object  of  testing  them 
and  announcing  the  results  of  the  investigation. 


Samples  were  in  every  instance  purchased  at  retail 
by  inspectors  who  were  not  known  to  the  druggists, 
and  the  prices  charged  were  therefore  indicative  of 
the  regular  retail  prices  at  which  cream  of  tartar  is 
sold  throughout  Canada.  These  prices  are  inci- 
dentally given  in  the  "Bulletin"  of  the  Revenue 
Department  and  are  full  of  significance. 

Three  ounces  of  cream  of  tartar  were  purchased 
in  every  instance,  and  the  price  ranged  from  15  to 
50  cents!  In  Nova  Scotia  no  pharmacist  asked 
more  than  30  cents.  Of  the  ten  samples  purchased 
in  New  Brunswick,  two  brought  25  cents,  one  30, 
one  35,  and  the  other  six  45  cents.  In  Quebec  the 
figures  varied  from  21  to  40  cents.  In  Ottawa  the 
pharmacists  were  satisfied  with  prices  of  from  15 
to  30  cents.  In  London  30  cents  was-  the  average. 
In  Manitoba  one  man  charged  15  cents,  while  two 
others  asked  45,  The  high-water  mark  of  50  cents 
was  reached  only  in  British  Columbia  and  the  Cal- 
gary district. 

From  these  facts  it  seems  evident  that  there  is  an 
abundant  opportunity  for  druggists  to  get  together 
and  settle  on  the  prices  of  counter  goods.  We  have 
heard  a  good  deal  of  talk  for  years  about  uniform 
prices  in  the  sale  of  proprietary  medicines,  but  we 
have  heard  very  little  about  selling  %ures  on  the 
thousand  and  one  drugs  and  chemicals  which,  at 
least  from  a  professional  point  of  view,  make  up 
the  backbone  of  the  druggist's  business.  It  is  worth 
relating  in  this  connection  that  the  Detroit  drug- 
gists have  recently  employed  a  paid  secretary  pri- 
marily for  the  purpose  of  taking  up  the  N.  F.  and 
U,  S.  P.  propaganda  work,  but  secondarily  to 
straighten  out  prices  on  counter  goods. 

That  much  could  be  done  along  this  line  by  local 
associations  generally  cannot  be  doubted.  Nor 
would  it  probably  be  found  that  the  large  retailers 
were  a  stumbling-block.  Over  in  Canada,  in  the 
investigation  previously  referred  to  in  this  editorial, 
one  wholesale  house  and  one  department  store 
charged  as  much  for  a  single  ounce  of  cream  of 
tartar  as  the  greater  number  of  retailers  got  for 
three  ounces! 


During  the  last  few  months  the  Bulletin  has 
been  running  a  series  of  questions  and  answers 
based  upon  board  of  pharmacy  examinations.  This 
new  feature  of  the  journal  has  proved  so  popular 
with  our  readers  generally-  that,-in  response  to 
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numerous  requests  we  have  decided  to  establish  a 
definite  department-  for  the  purpose.  This  is  inau- 
gurated in  the  present  issue  of  the  Bulletin. 

All  of  which  suggests  a  few  words  regarding  the 
character  of  board  examinations  in  general.  The 
work  of  preparing  and  editing  these  questions  and 
answers  has  often  brought  home  to  us  a  conviction 
which  has  frequently  been  given  utterance  in  these 
columns,  namely,  that  the  average  examination 
places  too  much  emf^sis  upon  isolated,  arbitrary 
facts,  and  too  little  upon  real  knowledge. 

The  wide  gulf  existing  between  these  two  things 
was  very  convincingly  pictured  by  Prof,  James  H, 
Beal  in  a  paper  read  at  the  last  annual  meeting  of 
the  National  Association  of  Boards  of  Pharmacy, 
Professor  Beal  pointed  out,  what  all  of  us  realize 
who  have  given  the  subject  careful  study,  that  the 
mere  capacity  to  memorize  miscellaneous  facts 
argues  no  mental  grasp  whatsoever,  and  that  "the 
most  prodigious  memories  ever  known  have  be- 
longed to  pure  idiots."  Professor  Beal  went  on  to 
say  with  striking  truth  that  "an  examination  which 
tests  only  the  information  of  the  candidate  would 
pass  the  idiot  and  reject  a  Franklin  or  an  Isaac 
Newton." 

All  of  which  means  that  the  questions  best  calcu- 
lated to  test  the  candidate's  efficiency  are  those 
which  involve  the  reasoning  and  logical  faculties, 
A  hypothetical  question,  asking  a  student  what  he 
would  do  under  such  and  such  circumstances,  is 
pretty  sure  to  bring  out  his  real  ability  as  a  stu- 
dent and  his  safety  as  a  dispensing  pharmacist.  For 
the  same  reason  practical  dispensing  work  is  a  very 
necessary  supplement  to  the  oral  and  written  exam- 
inations, for  when  a  candidate  is  given  the  tools  of 
his  craft  and  asked  to  do  the  things  which  will  later 
on  confront  him  in  his  actual  duties  as  a  pharmacist, 
he  is  quite  likely  to  disclose  the  character  and  value 
of  his  training  and  equipment. 

As  Professor  Beal  asserted,  however,  mere  ques- 
tions of  fact  cannot  be  properly  omitted  from  a 
board  examination.  While  the  fitness  and  safety 
of  the  pharmacist  depend  primarily  upon  his  ability 
to  think,  he  must  by  the  very  nature  of  his  occupa- 
tion have  a  considerable  supply  of  miscellaneous 
information.  To  test  the  range  and  accuracy  of 
this  information  is  very  properly  one  of  the  func- 
tions of  an  examining  board.  But  the  point  is  that 
questions  of  this  character  should  be  considered  of 
secondary  importance,  and,  furthermore,  they 
should  be  given  a  lower  rating  by  the- examiner. 

We  strike  here  upon  a  very  important  aspect  of 


the  problem.  One  question  in  a  board  of  pharmacy 
examination  may  well  be  considered  worth  four  or 
five  times  as  much  as  another,  and  yet  it  is  the 
custom  to  give  all  questions  an  equal  credit — or  at 
any  rate  a  credit  very  nearly  equal.  A  proper  sys- 
tem of  grading  would  go  far  to  relieve  many  board 
examinations  of  the  charge  that  they  do  not  ade- 
quately test  the  candidate's  efficiency,  and  that  they 
favor  the  quiz-compend  crammer  at  the  expense 
of  the  man  possessed  of  real  knowledge  and  real 
capacity. 

IF  DARWIN  HAD  ONLY  KNOWN. 

It  is  said  that  Darwin  died  depreciated  by  many 
scientific  men.  His  book  on  the  "Origin  of  Species" 
had  been  rejected  by  competent  anthropologists. 
Since  his  death,  however,  he  has  gradually  come 
into  his  own,  and  comparatively  recent  develop- 
ments in  the  field  of  biology  tend  to  strengthen  the 
dead  scholar's  position.  Bacteriologists  working  in 
their  own  domain  have  evolved  an  experiment 
which  Darwin  would  have  given  much  to  know 
about. 

Suppose  we  take  a  rabbit  and  inject  it  with  re- 
peated doses  of  human  serum  after  the  manner  of 
conferring  immunizatibn.  The  animal  develops  a 
tolerance  for  the  human  blood  and  shows  no 
marked  reaction  to  the  injection;  but  the  serum  of 
the  rabbit  thus  treated  will  produce  a  precipitate  in 
the  serum  of  a  human  being.  This  reaction  is  a 
delicate  one,  and  is  used  in  legal  practice  to  differ-' 
entiate  human  and  animal  blood;  even  0.01  Cc.  of 
the  rabbit  serum  will  produce  a  precipitate  in 
hitman  serum. 

If  we  now  add  to  the  serum  of  the  rabbit  which 
has  been  immunized  against  human  blood,  the 
serum  of  a  dog,  cat,  horse,  cow,  or  any  non-human 
species,  we  do  not  get  a  precipitate.  But  if  we  add 
the  serum  of  an  anthropoid  ape,  the  rabbit  serum 
does  give  a  precipitate,  thus  yielding  the  reaction 
distinctly  characteristic  of  the  blood  of  the  human 
species. 

While  those  who  take  particular  pride  in  their 
ancestry  will  hesitate  to  own  a  common  origin  with 
the  monkey  even  in  the  light  of  this  new  data,  the 
facts  remain  of  singular  interest.  The  blood  of  a 
human  being  and  that  of  an  anthropoid  ape  are,  so 
far  as  we  know,  identical  in  composition.  They 
react  to  the  same'  tests. 

How  much  Darwin  would  liave  given,  for  tliei 
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PERSONAL. 


A  SUCCESSFUL  BOSTON   PHARMACIST. 

One  of  the  most  prosperous  retail  businesses  in 
Boston  is  that  of  the  Woodward  Drug  Co.  There 
are  two  stores — one  in  the  Paddock  Building  at 
102  Tremont  Street,  and  the  other  at  40  Bromfield 
Street.  Mr.  James  F.  Finneran  is  the  president  of 
the  company  and  the  leading  spirit.  Gardner  E. 
Murphy,  the  treasurer,  is  not  an  active  participant 
in  the  business. 

The  main  store  in  the  Paddock  Building  on  Tre- 
mont Street  is  shown  in  an  accompanying  illustra- 
tion. It  occupies  an  interesting  position  right  across 
the  street  from  the  Granary  Burying  Ground — one 
of  the  historic  spots  in  Boston  and  the  final  resting 
spot  of  Samuel  Adams,  John  Hancock,  James  Otis, 
and  many  others  who  occupy  a  conspicuous  place 
in  American  annals. 

It  is  not  made  sufficiently  clear  in  the  engraving 


that  it  is  not  in  stock.    Thus  the  Woodward  people 
catch  them  both  going  and  coming! 

There  are  many  oculists,  physicians,  and  dentists 
in  the  Paddock  Building,  and  this  fact  considerably 
increases  the  business  possibilities  of  the  location. 
Messrs.  Finneran  and  Murphy  have  a  private  office 
upstairs  on  the  third  or  fourth  floor  where  they 
conduct  their  correspondence  and  transact  other 
important  business  away  from  the  interruptions  and 
the  confusion  of  the  pharmacy  itself.  This  private 
office,  by  the  way,  is  quite  frequently  the  scene  of 
committee  meetings.  Mr.  Finneran  is  very  active 
in  pharmaceutical  circles,  is  an  energetic  N,  A.  R. 
D.  man,  and  at  the  present  time  is  president  of  the 
Boston  Druggists'  Association. 


that  the  pharmacy  occupies  the  entire  first  floor  of 
the  structure.  The  main  entrance  to,  and  the  hall 
of,  the  building  is  in  the  center,  and  the  store  is 
thus  divided  into  two  parts:  these  meet  in  the  rear, 
however,  and  the  space  therefore  describes  three 
sides  of  a  hollow  square.  Many  people,  assuming 
in  their  haste  that  the  two  front  sections  of  the 
store  are  really  separate  pharmacies,  often  enter  one 
for  an  article  after  they  have  been  told  in  the  other 


MR.  HELFMAN  ABROAD. 

Joseph  Helfman,  well  known  to  readers  of  the 
Bulletin  as  the  former  Managing  Editor  of  this 
journal  for  several  years,  and  now  an  important 
member  of  the  Executive  Staff  of  Parke,  Davis  & 
Co.,  sailed  for  Europe  a  few  days  ago  to  spend 
three  months  in  foreign  travel.  On  the  eve  of  his 
departure  he  was  banqueted  in  royal  style  by  26 
of  his  business  associates  at  the  Hotel  Cadillac.  A 
boil  voyage  was  wished  him  in  every  manner  known 
to  the  art  of  friendship  and  conviviality,  and  the 
next  day  he  was  presented  with  a  final  testimonial 
in  the  form  of  a  handsome  stearher  trunk. 

Knowing  his  German  thoroughly,  Mr.  Helfman 
will  spend  much  of  his  time  in  the  dominions  of 
the    Kaiser.      He  plans   also   to   visit   Switzerland, 
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Holland,  Paris,  London,  and  some  of  the  country 
districts  of  England.  'Few  men  are  so  well  qualified 
by  learning,  linguistic  ability,  and  powers  of  obser- 
vation to  make  the  most  of  an  educational  trip  of 


treasurer  and  later  on  received  the  honor  of  being 
elected  secretary.  Whether  she  is  still  serving  as 
secretary  we  are  unable  to  state.  Miss  Harbord 
was  present  at  the  Indianapolis  meeting  of  the 
American  Pharmaceutical  Association  two  or  three 
years  ago.  Her  chief  object  was  to  attend  the 
meeting  of  the  National  Association  of  Boards  of 
Pharmacy,  which  always  gathers  at  the  same  time 
and  place.  She  made  so  favorable  an  impression 
on  the  latter  body  that  she  was  promptly  elected 
a  ^'ice-president  of  the  organization. 


JosirH  Helphan. 

this  character,  and  that  Mr.  Helfman  will  extract 
every  ounce  of  pleasure  and  profit  from  the  expe- 
rience is  apparent  to  those  who  know  the  man. 


A  SUCCESSFUL  WOMAN  PHAKHACIST. 
Miss  Kittie  W.  Harbord,  of  Salem,  Oregon,  is 
perhaps  the  only  woman  pharmacist  in  the  United 


States  who  has  ever  served  as  a  member  of  a  State 
board  of  pharmacy.  For  several  years  she  was  not 
only  a  member  of  the  Oregon  Board,  but  was  also 


OBITUARY. 


DANIEL  R.  NOYES. 

The  death  of  Daniel  R.  Noyes,  president  of 
Noyes  Bros.  &  Cutler,  wholesale  jobbers  in  St. 
Paul,  removes  one  of  the  most  cultivated  and  ac- 
complished men  in  the  drug  trade  of  the  country. 
He  was  long  a  conspicuous  figure  in  the  National 
Wholesale  Druggists'  Association,  .while  the  retail- 
ers throughout  the  Northwest  have  frequently  met 
him  at  their  own  State  meetings  and  have  heard  his 
witty  and  genial  addresses  as  the  representative  of 
the  N.  W.  D.  A. 

Bom  at  Lyme,  Connecticut,  in  1S36,  educated  in 
"  the  best  schools  of  New  England,  serving  as  a  vol- 
unteer in  the  Civil  War,  engaged  for  some  time  in 
the  banking  business  in  New  York,  Mr.  Noyes 
went  to  St,  Paul  in  1868  and  founded  the  house 
now  known  as  Noyes  Bros.  &  Cutler — the  most  ex- 
tensive jobbing  concern  in  the  Northwest,  with  a 
trade  extending  to  the  Pacific  coast  and  New  Mex- 
ico. Throughout  his  long  and  successful  career, 
however,  Mr.  Noyes  played  a  prominent  part  in 
many  activities  outside  the  drug  trade. 

He  was  an  officer  in  several  banks  and  insurance 
companies.  He  was  a  leading  member  and  officer 
in  the  St.  Paul  Chamber  of  Commerce.  Conspicu- 
ous in  religious,  educational,  and  charitable  work, 
he  served  at  various  times  in  such  capacities  as 
president  of  the  Y.  M.  C.  A.,  vice-president  of  the 
American  Sunday  School  Union,  and  president  of 
the  Minnesota  Society  for  the  Prevention  of  Cru- 
elty. Presbyterians  throughout  the  country  know 
him  as  one  of  the  most  prominent  laymen  in  the 
church.  Mr.  Noyes  traveled  widely,  read  deeply, 
was  a  man  of  high  and  varied  culture,  and  his  loss  , 
will  be  deeply  felt  both  in  and  out  of  the  drug  trade.  - 
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PROFITS  AND  EARNINGS. 


A  VERY  PROFITABLE  BUSINESS. 

We  have  just  received  the  annual  statement  for 
1907  of  a  druggist  in  West  Virginia  virhose  state- 
ment for  1906  we  criticized  at  some  length  on  page 
117  in  the  Bulletin  for  March  of  last  year.  That 
we  were  able  to  be  of  some  assistance  to  him  will 
be  apparent  from  a  perusal  of  his  present  letter.  It 
is  also  interesting  to  note  that  he  has  made  his 
statement  comply  with  the  definite  form  which  we 
have  once  or  twice  suggested  in  this  'department, 
and  which  was  printed  in  the  last  number  of  the 
Bulletin.  The  letter  follows: 
To  the  Editor: 

Last  year,  when  I  sent  you  my  statement  for  the  year  1906, 
you  thought  it  rather  remarkable  that  one  should  make  total 
net  earnings  of  (3121  from  total  sales  of  only  $8454,  and  you 
expressed  the  fear  that  I  had  not  charged  off  a  reasonable 
sum  for  depieciation  in  fixtures,  soda-fountain  equipment,  and 
book  accounts.  You  also  expressed  some  doubt  regarding  the 
accuracy  of  my  expense  account. 

I  am  enclosing  tny  statement  for  1907.  You  will  see  that 
I  have  used  the  general  form  of  statement  which  you  have 
suK^s'ed  in  the  Buli-etin  once  or  twice,  and  will  note  that  I 
have  not  failed  to  write  off  a  certain  amount  for  depreciation 
in  both  fixtures  and  book  accounts.  So  far  as  my  expenses 
are  concerned,  let  me  explain  that  the  total  expense  of  S1151 
includes  everything  with  the  exception  of  a  salary  for  myself. 
I  take  no  money  for  my  personal  use  from  the  store  until  the 
end  of  the  year.  I  deposit  all  receipts  in  the  bank,  give 
checks  for  all  expenses,  and  I  am  pleased  to  say  that  my 
store  account  in  the  bank  agrees  exactly  with  my  cash-book 
at  the  end  of  the  year.  My  rents  and  the  interest  on  stocks 
and  bonds  more  than  pay  my  living  expenses — which  explains 
why  I  take  no  money  from  the  store  during  the  year.  I 
always  take  the  inventory  myself,  as  I  am  very  particular  in 
that  respect.     My  statement  is  as  follows: 


statement  as  he  submitted  it  to  us  was  a  little  con- 
fusing at  some  points,  and  in  straightening  it  out 
in  the  form  in  which  we  have  given  it  above  it  is 
barely  possible  that  we  may  have  erred  somewhat. 
We  have  particular  reference  in  this  remark  to  the 
items  of  depreciation  and  to  the  question  also  of  an 
increase  or  decrease  in  the  stock  as  shown  by  the 
annual  inventory.  Waiving  these  differences  aside, 
however,  it  remains  only  to  be  said  that  "West  Vir- 
ginia" certainly  has  a  very  profitable  business.  His 
gross  profit  is  a  little  more  than  50  per  cent.  His 
rate  of  expense  would  be  26  per  cent  if  we  included 
among  his  expenses  an  annual  salary  for  himself 
of,  say,  $1000.  This  leaves  net  profits  of  24  per 
cent — a  remarkable  figure  under  any  circumstances. 
Reverting  to  the  question  of  expenses,  we  may 
say,  what  has  often  been  repeated  in  this  depart- 
ment, that  one  ought  never  to  estimate  a  percentage 
expense  until  the  list  of  expenses  has  included  the 
proprietor's  salary.  Even  if  "West  Virginia"  does 
actually  live  off  the  results  of  his  private  invest- 
ments, his  work  throughout  the  year  in  the  drug 
store  certainly  entitles  him  to  a  salary,  and  a  per- 
centage expense  which  does  not  include  it  is  very 
misleading.  For  this  reason  those  who  examine 
the  tabulated  statement  above  with  any  care  should 
bear  this  fact  in  mind.  The  "apparent  net  profits" 
are  too  large  by  just  $1000,  the  proprietor's  salary 
not  having  been  included  in  the  expenses;  and  the 
"actual  net  profits"  of  $2359  are  also  too  large  by 
the  same  $1000.  In  this  case  the  "actual  net  profits" 
are  in  reality  the  proprietor's  total  income  from  the 
business.  The  usual  method  of  arriving  at  the 
"total  income"  is  to  add  the  actual  net  profits  to 
the  proprietor's  salary. 
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I  cannot  Understand  why  other  druggists  do  not  make 
more  money.  It  is  true  that  we  get  full  prices  on  patents, 
but  we  charge  no  more  for  prescriptions  and  other  goods  than 
druggists  do  in  general  In  conclusion  let  me  say  that  any 
comments  you  may  desire  to  make  on  my  1907  statement  will 
be  read  with  interest.  West  Virginia. 

We  ought   to  explain    that   "West  Virginia's" 


An  echo  of  the  "drug  trust"  suits  prior  to  the 
Indianapolis  decree  was  heard  last  month  when  the 
Levi  Drug  Co.,  of  Denver,  asked  for  a  temporary 
injunction  against  several  local  jobbing  houses.  It 
was  refused  by  the  judge  and  the  case  was  dis- 
missed. 

*     *     « 

The  recent  disastrous  fire  in  Chelsea,  Mass.,  de- 
stroyed among  other  valuable  property  no  fewer 
than  ten  drug  stores,  prominent  among  which  was 
the  beautiful  pharmacy  of  John  F.  Giiman,  pictured 
on  page  159  of  the  Bulletin  for  April,  1907.  We 
are  exceedingly  sorry  to  learn  of  the  ill  fortune  of 
Mr.  Oilman  and  his  brother  pharmaciets.  ■ 
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MY  BEST  ADVERTISING  SCHEME. 

Several    Drn^sts   Coatribot*   to   TbI*   Naw    DepartniBal   of  th*   BULLETIN— Each  of  Tham  R*c*lvaa 

SZ.SO  for  DaaerlUatf  HU  Host  Sncc*Mfnl  AdveHlstatf  Plaa— Two  Soda  OpeBlnrfs— Beatlai 

(be  Soap  Hall-ordar  BovaBa— FaatDrtBrf  a  Ualqaa  Side -Uae— Working 

wp  a  Sale  on  ThaalHsal  Cold  Crean. 


Desiring  to  lay  before  our  readers  the  description  of  special  and  unique  advertising  plans 
which  have  been  conceived  and  executed  with  unusual  success  by  druggists  throughout  the  country, 
we  recently  announced  that  we  would  pay  $2.50  in  cash  for  all  accepted  contributions  of  this  char- 
acter. The  greater  number  of  articles  which  have  been  sent  in  to  us,  however,  have  failed  to  com- 
ply with  the  requirements.  These  are  as  follows:  (j)  Describe  the  plan  with  suMcienl  detail  so 
that  others  will  have  no  trouble  in  ■  duplicating  it.  (^)  Send  along  whatever  printed  matter  was 
■used  to  exploit  it.  (i)  Tell  what  the  results  zvere.  Several  druggists  have  sent  contributions  which 
not  only  conform  to  these  specifications  but  which  seem  to  us  worthy  of  acceptance  and  publica- 
tion for  their  novelty  and  merit.  Some  of  the  articles  are  printed  this  month,  and  others  will  follow 
in  subsequent  issues  of  the  Bulletin.  It  is  our  hope  that  this  new  feature  of  the  journal  will 
prove  to  be  one  of  our  most  interesting  and  helpful    departments. — The  Editor. 


How  I  Worked  Up  a  Sale  on  Theatrical  Cold  Cream. 
By  W.  H.  Watson,  Covington,  Ky. 

In  an  unceremonious  way  I  will  outline  an  adver- 
tising scheme  which  will  add  to  the  coffers  of  any 
reader  of  the  Bulletin  who  will  turn  it  to  account. 

Some  years  ago  I  was  located  in  Henderson,  Ky., 
a  thriving  town  of  17,000  population.  Besides 
other  places  of  interest  it  possessed  a  beautiful 
theater.  This  was  patronized  by  many  of  the  best 
shows  on  the  road.  Our  store,  owing  to  its  loca- 
tion, was  more  frequently  visited  by  the  people 
comprising  these  companies  than  any  other.  In 
making  purchases  they  would  often  inquire  for 
theatrical  cold  cream,  rouges,  and  other  make-up 
supplies,  only  to  be  told '  "We  haven't  it."  No 
store  carried  this  line,  and  the  proprietor  hesitated 
about  putting  it  in,  in  the  belief  that  the  demand 
did  not  justify  purchasing  the  stock. 

Being  head  clerk,  and  not  wishing  to  lose  these 
sales,  I  got  busy  and  began  experimenting  with  a 
cold  cream,  endeavoring  to  produce  an  article  that 
would  remove  grease  paint  more  rapidly  than  any 
cream  then  known  to  me.  After  repeated  attempts 
I  succeeded  in  producing  an  article  which  in  one 
season  was  favored  with  the  patronage  of  members 
of  more  than  one  hundred  companies. 

Having  made  a  success  of  cold  cream,  I  took  up 
grease  paint  and  blending  creams,  and  was  equally 
successful  with  these.     "But,"  you  may  ask,  "how 


did  you  introduce  your  goods  to  the  profession 
without  a  great  outlay  of  money?"  Being  ac- 
quainted with  the  manager  of  the  theater,  I  asked 
each  week  for  the  printer's  copy  of  the  pri^amme 
for  the  following  week.  From  this  I  secured  the 
names  of  the  people  in  the  cast.  To  each  of  these 
I  addressed,  care  of  the  hotel,  a  personal  letter  re- 
questing the  actor  or  actress  to  call  for  samples, 
and  soliciting  an  opportunity  to  demonstrate  the 
superiority  of  our  products.  This  letter  brought 
many  to  our  store  who  not  only  purchased  these 
products,  but  other  articles  which  they  needed,  and 
which  they  might  have  purchased  elsewhere  had  we 
not  solicited  their  patronage, 

"See  what  other  folks  can  do. 
Why  wilh  patience  cannot  you?" 

When  the  cold  cream  had  been  pretty  well  intro- 
duced, I  solicited  testimonials  from  well-known 
actresses  and  made  advertising  capital  of  them  by 
printing  them  in  a  circular  or  folder  exploiting  the 
product.    Here,  for  instance,  are  one  or  two : 


I,  H(F«f(r, 


Chic 


W.  S.  Jahtiion  »  Son. 

Mr  Dear  Siks: 

I  wish  that  I  were  able  to  fittingly  express  to  you  my 
appreciation  of  your  Superba  Theatrical  Cold  Cream.  It  is 
delicate,  white  as  snow,  and  as  fluffy  as  whipped  cream,  yet  it 
removes  make-up  perfectly.  It  does  not  leave  that  sticky, 
disagreeable  feeling,  as  do  some  other  creams  more  widely 
known  and  used.     For  theatrical  use  it  cannot  be  excelled, 
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and  its  peculiar,  elusive  perfume  and  delicate  smoothness  make 
it  a  perfect  cream  for  daily  use. 

Superba  Theatrical  Cold  Cream  should  find  its  place  on  the 
dressing  table  of  every  dainty  woman. 

Very  sincerely, 

Lenose  Fbazee, 

Soubreite. 
Milirs.  W.  S.  JohntoH  &  Sett. 

Dear  Sirs: 

I  state,  without  fear  of  successful  contradiction,  that  your 
Belladerma  Cream  is  the  most  elegant  preparation  for  making 
up  arms  and  neck,  and  as  a  foundation  for  general  make-up, 
on  the  market.  Il  does  not  rub  off  and  soil  the  clothing  as  do 
many  similar  preparations.  Respectfully, 

Helen  Ashley, 

In   ■■Simple    Lif«." 

Hy   Method  of  Competing   With    the   Hail-Order   Soap 
Houses. 

By  a.  L.  Remington,  Silver  Springs,  N.  Y. 
Nearly   every    town    as    well    as    the    cities    are 
cursed  with  "soap  clubs"  and  prize  schemes  of  all 
kinds.     My  own  town  is  thoroughly  "Larkinized." 


The  idea  of  "a  ten-dollar  prize  with  a  ten-dollar 
order"  catches  the  masses  who  do  not  stop  to  think. 
It  is  up  to  the  retail  druggist  as  well  as  to  other 
merchants  to  show  the  public  that  they  are  paying 
twice  for  their  prizes,  once  in  good,  hard  money, 
and  once  in  the  quality  of  the  goods  which  accom- 
pany the  prize.  I  am  convinced  that  this  can  be 
<lone  if  we  exercise  patience  and  good  judgment. 

As  every  one  knows,  the  mail-order  soap  houses 
now  put  out  a  line  of  family  medicines  in  popular- 
sized  packages,  such  as  castor  oil,  olive  oil,  glycerin, 


camphorated  oil,  spirits  of  camphor,  etc.,  and  the 
public  seems  willing  to  pay  25  cents  for  a  four- 
ounce  bottle  of  many  of  these  things  which  the 
druggist  is  glad  to  sell  at  ten  or  fifteen  cents. 

BEATING  THEM  ON  THE  SCORE  OF  PRICE. 

My  remedy  for  this  evil  is  a  campaign  of  educa- 
tion, and  I  have  been  at  it  for  some  time.  I  keep 
a  large  number  of  common  household  medicines 
put  up  and  displayed  prominently  with  quotafions. 
I  print  a  list  of  them  every  week  in  my  newspaper 
space,  with  sizes  and  prices.  I  put  up  a  4-ounce 
bottle  of  castor  oil  for  ten  cents  against  the  article 
from  the  soap  house  at  25  cents,  a  4-ounce  bottle 
of  camphorated  oil  for  15  cents  against  25  cents 
for  theirs,  a  full  pint  of  Dickinson's  witch-hazel 
for  20  cents  against  30  cents  for  my  competitors'. 

TWO   OR   THREE   INSTANCES. 

Of  course  I  have  tact  enough  not  to  mention  the 
soap  house  in  my  newspaper  talks  or  in  my  store 
displays,  but  there  are  plenty  of  chances  to  bring 
out  the  fact  to  a  customer  that  about  half  of  his 
money  goes  to  pay  for  the  cheap  prize  when  he 
orders  from  the  soap  factory.  For  instance,  a  man 
came  into  my  store  recently  and  handed  me  a 
4-ounce  bottle  labeled  "Larkin's  Castor  Oil."  He 
said  he  wanted  15  cents'  worth  of  castor  oil.  I 
said,  "Your  bottle  will  only  hold  ten  cents'  worth 
of  the  very  best."  A  short  time  ago  a  woman 
brought  in  a  pint  bottle  labeled  "Larkin's  Witch 
Hazel,  full  pint  30  cents,  10-per-ceni  alcohol."  I 
filled  her  bottle  for  20  cents.  At  the  same  time  I 
called  her  attention  to  the  fact  that  I  was  giving 
her  a  much  better  article  than  she  had  received  in 
the  bottle  in  the  first  place,  one  which  conformed 
to  every  standard  of  strength  and  purity  and  which 
contained  15  per  cent  of  pure  grain  alcohol. 

I  talk  quality  on  every  occasion  of  this  kind,  and 
it  is  certainly  making  a  difference  in  business.  I 
also  take  pint  fluidextract  bottles,  or  any  other 
pound  bottles  which  clean  nicely,  and  fill  them  with 
10-per-cent  aqua  ammonia.  These  I  retail  at  ten 
cents.  The  articles  from  the  grocery  and  soap  houses 
are  only  about  a  third  as  strong  and  their  bottle  is 
smaller.  I  think  the  main  thing  in  a  campaign  of 
this  kind  is  a  constant  display  ■a.'ilh  prices. 

The  same  rule  applies  to  soaps  and  perfumes. 
Preach  quality  and  let  the  people  know  that  you 
can  sell  standard  goods  at  a  lower  price  than  un- 
known brands  which  are  accompanied  by  cheap 
prizes.  ^ 
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Featuring  Japanese  China  as  a  Side-line. 
By  Wm.  G.  Green  a  WALT,  Philadelphia,  Pa. 
Some  years  ago,  thinking  that  Japanese  china 
would  prove  a  good  side-line,  in  connection  with 
the  drug  business,  I  bought  a  lot  of  bric-a-brac  and 
cjuite  an  assortment  of  dishes — plates,  cups  and 
saucers,  etc.  In  order  to  advertise  these  new  goods, 
I  had  some  unique  invitations  printed  with  the  fol- 
lowing text: 


MIURA    ICHIRO, 


r  Irobdiic.  b 


CREENAWALTS  DRUG  STORE 

jmi  will  find  a  beiuliCul  >BiortmCDt  of 

Japanese  China,  Brk-a'-Brac,  etc. 

You  arc  TMpectlnIlT  invited  to  call  and  mc  iC 


neighbor,  across  the  street,  seeing  what  we  were 
doing,  put  in  china  and  cut  glass  as  a  side-line. 
But  we  had  had  first  innings  and  were  ahead. 
This  idea  may  be  easily  adapted  to  any  locality. 

Introducing  Music  Supplies  as  a  Side-line. 

Bv  J.  E.  Taylor,  Ph.G.,  Gridley,  Illinois. 
1  am  sending  a  description  of  a  recent  scheme  I 
used  to  advance  our  music  department.  We  ran 
various  ads.  and  locals  in  our  paper,  and  used  our 
windows  to  good  advantage.  I  cannot  give  you 
the  exact  wording  of  the  "locals:"  the  papers  have 
all  been  destroyed.     I  am  sending  along,  however. 


cihibit.    A  Jipancie  doll  was  attached  by  a  ribbon  lo  ihe  envelope. 

came  to  see  the  line-^most  of  them  buying.     They 
took  it  as  a  personal  compliment,  and  it  was  said 
to  be  the  most  unique  and  clever  advertisement  I 
!iH(t  ever  used. 
In  fact,  we  sold  so  much  Japanese  ware  that  a 


These  cards  were  enclosed  in  envelopes  addressed 
to  the  various  ladies  who  were  most  likely  to  be 
interested,  and  each  envelope  was  tied  to  a  Japanese 
■  doll,  with  narrow,  inexpensive  ribbon.  The  cut  will 
show  the  appearance  of  the  finished  invitation,  doil 
and  all.  I  bought  a  great  quantity  of  dolls  for  the 
purpose. 

As  a  result  most  every  woman  responded  and 


This  Coupon  Is  Worth  50c. 


Redeemable  only  in  McKinley  Sheet 
Muilc,  10c.  ediiion.by  eompiyins  with 
)be  (ollowins  cooditioiu: 

For  Ihe  next  tS  Oaya  Onlr.  we  will  give  a  SpMld 
Price  on  our  10-cent  EdHkin  McKtal*]'  Mnilc  to 

will  apply  on  each  tLOO  worth  purchaied. 


FREG-5  Extra  Copies,  Cboice  Ik.  Editkn-FREE 

$l.SO  WOKTH  OF  MUSIC  FOB  Sl.OO 


City  Drug  Store 


a  copy  of  the  combination  circular  and  coupon  we 
used. 

The  store  was  decorated  in  various  ways  with 
copies  of  sheet  music.  We  strung  wire  ail  over 
and  hung  the  music  from  it  by  wire  clips.  Raised- 
letter  signs  were  used  in  white  and  gold,  stating 
the  nature  of  the  sale  as  described  on  the  enclosed 
circular. 

The  sale  on  music  was,  as  a  result,  something 
unusual  for  a  town  of  this  size,  and  we  are  now 
selling  lots  of  it.  We  have  our  own  catalogue  out, 
containing  a  list  of  over  1200  kinds  of  sheet  music 
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— vocal  and  instrumental,  not  to  mention  instruction 
book's  also.  We  are  selling  music  as  high  as  75 
cents  a  copy,  and  our  special  orders  outside  of  the 
catalogue  have  numbered  exactly  61  to  date. 

We  send  out  a  catalogue  in  any  packages  of 
goods  destined  for  a  house  where  we  know  there 
is  a  piano  or  organ,  and  we  are  also  working  nicely 
into  supplies  for  all  kinds  of  musical  instruments. 
This  scheme,  let  me  say  in  conclusion,  proved  very 
satisfactory  in  introducing  our  music  side-line, 
besides  bringing  numerous  visitors  to  our  store. 

A  Successful  Soda  Opening. 
By  W.  J,  DuNLAP,  Cannonsburg,  Pa. 

I  am  very  much  interested  in  the  announcement 
of  your  new  department  of  "Best  Advertising 
Schemes."  In  reply  to  your  invitation  I  am  de- 
scribing an  advertising  plan  which  1  worked  out 
last  spring  with  very  good  results.  It  was  a  soda 
opening. 

I  first  went  through  our  city  directory  and  se- 
lected one  member  of  each  white  family,  thus  se- 


of  whom  were  never  in  our  store  before,  and  I  can 
count  fifty  new  customers  that  we  made  by  that 
one    opening.       We   charged    for   everything   we 
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Tbil  inviucion  to  Mr.  Dunlip'a 


M  printed  on  a  doable  ihee 


served,  and  it  was  all  that  twelve  young  men  could 
do  to  wait  on  the  trade. 

As  you  will  notice  from  the  inside  page  of  the 
invitation,  I  have  recently  remodeled  my  store.  It 
was  fitted  by  Bangs,  of  Boston,  in  solid  mahogany 
and  plate  glass,  and  is  a  beauty.  I  made  this  a 
feature  of  my  opening. 

This  town  has  a  population  of  8000.  I  am  a 
new  man  here,  but  have  doubled  my  business  by 
good  advertising  schemes,  more  of  which  I  will 
describe  later  if  vou  care  to  use  them. 


curing  1000  names.  I  then  sent  to  these  names  one 
of  the  enclosed  invitations  to  our  opening. 

At  the  opening  itself  I  had  a  first-class  orchestra 
and  as  a  souvenir  gave  to  the  ladies  a  half-pound 
box  of  fine  candy  bearing  my  card.  To  the  men  I 
gave  a  fine  cigar. 

Did  it  pay  ?    Well,  I  should  say  it  did ! 

We  had  over  1500  visitors  that  evening,  many 


How  I  Got  the  Ladies'  Aid  Society  Interested. 
By  W.  J.  BouLET,  Green  Bay,  Wiscomsin. 
Early  in  the  summer  of  1906,  while  contemplat- 
ing a  soda  fountain  opening,  this  idea  occurred  to 
me :  Located  on  the  south  side  is  a  church  with  a 
live  ladies'  society.  I  approached  the  organization 
through  one  of  its  members  with  my  proposition  and 
asked  her  to  take  the  matter  up  at  one  of  the  meet- 
ings. As  the  society  is  a  "working"  one,  active  in 
church  matters  and  "doers"  of  things,  the  members 
fell  in  with  my  idea  at  once.  For  the  opening  we 
selected  a  Saturday  about  the  middle  of  May. 

MY  PK0P0SITI6N. 

Our  scheme  was  this:  We  would  give  the  entire 
proceeds  of  the  soda  fountain  on  that  day  to  the 
ladies'  society,  at  no  expense  to  them. 

We  paid  for  the  advertising  and  everything  con- 
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nected  with  the  arrangement.  The  only  condition 
was  that  we  should  furnish  tickets  good  for  a  glass 
of  soda  or  ice  cream  to  be  sold  by  the  members  or 
coworicers. 

We  distributed  circulars  announcing  the  opening 
and  the  arrangement.  Later  we  sent  out  a  letter 
urging  the  people  to  help  the  ladies,  etc.  We  fur- 
nished as  many  tickets  as  the  society  demanded, 
and  they  were  not  few.  These  tickets  were  given 
to  the  boys  and  girls  of  the  congregation  by  the 
ladies,  and  the  young  folks  in  turn  sold  them  by  a 
house-to-house  canvass.  Practically  every  home  on 
the  west  side  of  the  river  was  visited  in  the  interests 
of  this  proposition,  and  our  store  came  in  for  a 
liberal  mention. 

THE  RESULTS. 

The  opening  day  happened  to  be  rainy  and  dis- 
agreeable. But  judging  from  the  numbers  served, 
with  better  weather  we  would  have  been  unable  to 
accommodate  all.  The  society  furnished  us  with 
six  or   eight  young  ladies  to  assist   in   cleaning 


glasses  and  dishes.  This  was  necessary,  as  we 
never  serve  soda  or  ice  cream  in  any  but  polished 
containers. 

The  ladies  cleared  a  neat  sum  of  money  and  we 
received  a  large  amount  of  advertising,  which  was 
the  object  in  view.  We  served  everything  in  the 
best  way  possible,  just  as  though  it  were  our  own 
enterprise.  The  cost  was  small  compared  to  the 
advertising  which  we  received, 

I  regret  that  I  cannot  send  specimens  of  the  an- 
nouncements which  we  used,  but  any  one  can  with  a 
little  thought  get  up  the  proper  circular.  But  he 
must  be  sure  to  give  as  much  publicity  to  the 
scheme  as  possible. 

The  ladies  wanted  to  allow  us  part  of  the  money 
received,  but  we  refused  the  offer,  lest  they  think 
that  we  were  "quitters."  Besides  accepting  tickets 
for  soda  we  also  took  cash,  which  was  turned  over 
to  the  society. 

From  an  advertising  view-point,  I  consider  this 
scheme  one  of  the  best  I  have  ever  used. 


A  BiriisEHTATivi  AuiTKALiAN  PaAiHAcr.— Thii  illustration  thawa  ■  portion  o 
cmatt  of  the  ■tote,  not  iliowii  in  Ihia  view,  is  camforub1:r  6lteil  up  lod  uicd  u  a  wailini 

in  the  illDBtratioD.  Mr.  Duma  viiited  the  Bullitih  office  during  1907  while  on  a  trip  a 
with  him  (ueadTCTtiBinBP'BeM  of  the  NoTcinber,  1907.  BuLLlTIH).  Amoni  other  th 
in  Auilnlia  thin  in  the  United  Suiei.  and  that  Mr.  Durno  enjoyed  ■  verT  hindsoRie  pata 
between  pharmaceDlical  practice  in  the  United  Statei  and  Auitralia,  however,  the  Dun 


the  pharmscT  of  A.  E.  Durno.  184  Pitt  Street.  Sydney.  A 
.room  lor  pteacriciliofi  cnatometi.  Amooi  other  features  ihii 
I.   The  preacription  department  is  in  the  rear  and  is  not  ahowi 

>  alore  ie  surprisingly  Amencui  in  tppesrancc.  ^ 
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IN  THE  HEART  OF  FASHIONABLE  BOSTON. 

John  G.  Godding  Baa  Two  Phoniioci««  In  the  Elite  "Keck  Bay  District"— Sancthlatf  Abont  Them  a 
Their  Owner— Mrs.  Goddlntf  Prominent  in  the  Work  of  the  W.  O.  N.  A.  R.  D. 
By  BARBY  B.  MASON. 


The  "Back  Bay  district"  of  Boston  is  one  of  the 
most  fashionable  sections  to  be  found  in  any  American 
city.  It  begins  at  the  upper  end  of  Boston  Common 
and  skirts  the  Charles  River  for  eight  or  ten  blocks 
until  it  reaches  the  body  of  water  known  as  "The 
Back  Bay  Fens."  It  is  about  four  or  five  squares 
wide:  Beacon  Street  is  along  the  river  front,  and 
the  other  streets,  named  in  order,  are  Marlborough, 
Commonwealth  Avenue,  Newbury,  and  Boylston. 

Resting  on  Boylston,  as  you  look  at  the  city  map, 
is  Copley  Square;  and  it  is  on  Copley  Square  that 
the  visitor  finds  one  of  the  most  interesting  groups 
of  buildings  in  America.  Here  is  the  beautiful  Pub- 
lic Library  of  Boston,  with  its  mural  frescoes  by 
Sargent,  Abbey,  and  de  Chavannes.  Here  is  Trinity 
Church,  everywhere  recognized  to  be  the  finest 
specimen  of  modem  Gothic  architecture  in  the  coun- 
try.   Here  also  is  the  Art  Museum  of  Boston. 

MR.  AND  MRS.  GODDING. 

It  is  right  in  this  "Back  Bay"  locality  that  John 
G.  Godding  has  two  pharmacies.     It  is  scarcely 


and  the  N.  A,  R.  D.,  and  for  a  long  time  he  has 
been  one  of  the  bulwarks  of  the  Massachusetts  Col- 
lege of  Pharmacy.     Mrs.    Godding,   too,    is  well 


necessary  to  introduce  Mr.  Godding  to  readers  of 
the  Bulletin,  is  it?  For  years  he  has  been  a 
familiar  figure  at  the  meetings  of  the  A.  Ph.  A. 


Mra.  Godding. 

known  as  one  of  the  small  band  of  Boston  women 
who  caused  the  formation  three  or  four  years  ago 
of  the  Women's  Organization  of  the  National  Asso- 
ciation of  Retail  Druggists.  She  has  been  secretary 
of  the  W.  O.  N.  A.  R.  D.  from  the  banning. 
The  Boston  Chapter  was  the  first  to  be  created,  and 
she  has  been  president  of  this  since  its  formation. 

Mr.  Godding  has  been  in  business  for  25  years 
at  the  comer  of  Dartmouth  and  Newbury  Streets 
— right  in  the  very  heart  and  center  of  the  Back 
Bay  district.  Copley  Square  is  only  a  block  dis- 
tant in  one  direction,  and  Commonwealth  Avenue 
but  a  block  in  the  other.  Commonwealth  Avenue, 
be  it  understood,  is  the  pride  of  Boston,  and  here 
are  to  be  found  the  wealthiest  and  the  most  fash- 
ionable people  in  the  city.  The  street  is  very  wide, 
runs  from  one  end  of  the  Back  Bay  district  to  the 
other,  has  a  park  in  the  center  of  the  driveway 
throughout  its  entire  length,  and  is  flanked  on 
either  side  with  beautiful  and  stately  residences. 
.  ,3  tizecoy  Google 
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THE  WHEELER  STOSE. 

Last  fall  Mr.  Godding  bought  the  store  of 
William  D.  Wheeler  at  the  comer  of  Massachu- 
setts Avenue  and  Beacon  Street — down  at  the 
other  end  of  the  Back  Bay  district.  Mr.  Wheeler 
is  well  known  as  an  active  N.  A.  R.  D.  worker, 
and  was  a  member  of  the  National  Executive 
Committee  for  two  or  three  years.  His  reason 
for  disposing  of  the  store  was  that  he  wanted  to 
begin  the  study  of  medicine  in  Tuft's  College,  but 
more  recently  I  have  observed  reports  in  the  east- 
em  joumals  indicating  that  he  has  taken  up  the 
N.  F.  and  U.  S.  P.  propaganda  work  in  Boston 
in  behalf  of  the  local  association,  and  is  now 
calling  upon  the  physicians  of  the  city  systemat- 
ically.    The  Wheeler  store  has  a  very  attractive 


ior  of  the  main  Goddini 
Ncwburj  Sirceu.  Thi«  pbnTini 
lubioaable  Back  Bijr  diitricc  «i 


:he  comer  of  Dartmouth  and 
ed  ri«bt  in  Ibc  heart  of  the 
>  block  dliUDi  fToiD  Copley 


Thii  (howa  the  exterior  of  tbe  pharmac)'  formerly  owned  bT  W 
D.  Wheeler  al  the  corner  of  Beacon  Street  and  Maiiachuaetti  Avem 
*a>  purchaaed  by  Hr.  Goddina  lait  November. 

front,  as  will  be  seen  from  one  of  our  illustrations. 
Cars  run  by  the  store  on  both  streets;  the  comer 
is  a  transfer  point;  and  the  consequence  is  that  a 
considerable  transient  trade  is  enjoyed. 

The  Charles  River  is  only  a  block  away  and 
may  be  seen  from  the  front  door  of  the  pharmacy. 
Here,  at  the  proper  season  of  the  year,  one  may 
observe  the  Harvard  crews  plying  vigorously  up 
and  down  the  river,  while  on  several  occasions 
during  the  early  summer  intercollegiate  rowing 
races  are  "pulled  off"  right  within  sight  of  the 
pharmacy.  The  "Harvard  Bridge,"  leading  across 
the  river  to  the  University  some  distance  beyond, 
crosses  the  river  at  this  point,  and  the  cars  going 
backward  and  forward  pass  by  the  store  in  both 
directions.  The  branch  store  is  now  under  the  ^ai^^X^^ tBe^^ 
management  of  Harry  W.   Blake,  who   was  for     the  trade  enjoyed. 


thirteen  years  associated  with  the  prominent  phar- 
macy of  Melvin  &  Badger  at  43  Temple  Place. 

THE  ORIGINAL  GODDING   STORE, 

at  the  comer  of  Dartmouth  and  Newbury  Streets, 
is  preeminently  a  family  pharmacy,  as  may  be 
realized  from  its  location.  Some  of  the  "best 
people"  in  Boston  are  numbered  among  the  pat- 
rons of  the  establishment,  and  the  business  is 
consequently  a  very  desirable  one.  Nearly  160,000 
original  prescriptions — not  counting  "repeats" — 
have  been  dispensed  in  this  store,  and  a  consider- 
able mail-order  trade  has  been  developed.  The 
pharmacy  itself,  as  will  be  gathered  from  one  of 


D  pharmacy,  ihowini 
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our  illustrations,  is  rich  and  dignified  in  effect, 
thus  harmonizing  well  with  the  district  and  the 
character  of  the  trade  enjoyed.  Mrs.  Godding  is 
of  considerable  assistance  to  her  husband  in  the 
management  of  .the  store,  and  in  particular  con- 
cerns herself  with  the  Godding  line  of  specialties. 
She  has  charge  of  the  advertising  literature  and 
looks  after  its  distribution.  The  1500  book  ac- 
counts of  the  establishment  are  also  under  her 
supervision.  Twenty  people,  it  may  be  remarked 
incidentally,  are  now  required  to  transact  the  God- 
ding business. 

Mr.  Goddii^  originally  came  to  Boston  from 
Maine  to  enter  the  Massachusetts  College  of 
Pharmacy.  During  his  attendance  upon  that  in- 
stitution he  served  as  head  clerk  with  E.  S.  Kelley, 
at  the  comer  of  Boylston  and  Berkeley  Streets. 
Graduating  in  1874,  he  next  spent  two  years  in 
Philadelphia,  and  then,  returning  to  Boston,  was 
manager  for  several  years  of  the  pharmacy  of 
Levi  Tower — now  known  as  the  Back  Bay  branch 


of  Theodore  Metcalf  &  Co.  Twenty-five  years  ago 
Messrs.  Godding  and  Tower  established  the  store 
at  the  comer  of  Dartmouth  and  Newbury,  which 
Mr.  Godding  has  ever  since  conducted,  and  of 
which  he  has  for  15  years  been  the  exclusive  owner. 

MR.  GODDING  AND  THE  MASSACHUSETTS  COLLEGE. 

I  have  already  spoken  about  Mr.  Godding's  con- 
nection with  the  Massachusetts  College  of  Phar- 
macy. I  may  say  more  specifically  that  he  has 
been  a  member  of  the  Board  of  Trustees  for  many 
years.  For  a  long  period  he  has  also  been  treasurer 
of  the  college,  and  in  the  latter  capacity  he  shares 
the  responsibility  with  others  of  handling  the  War- 
ren B.  Potter  fund,  amounting  to  nearly  $300,000. 
The  Massachusetts  College  has  two  or  three  other 
funds  which  are  similarly  managed  by  Mr.  Godding 
and  his  associates.  He  was  treasurer  of  the  Boston 
Association  of  Retail  Draggists  for  three  or  four 
years,  but  refused  reelection  at  the  annual  meeting 
held  while  I  was  in  Boston  during  January. 


THE  SODA  BIZ. 


Hear  the  merry,  laughing  belles, 

Sweet -voiced  belles ! 
What  a  pocketful  of  money  all  their  mellow  laughter  tells! 
How  they  babble,  babble,  babble 

'Round  the  soda  fountain  bright, 
With  their  beaus  who've  had  to  scrabble 
Getting  money  from  the  rabble 

For  the  hot  midsummer  night ! 
Beating  time,  time,  time, 
While  you're  waiting  tor  a   dime. 
Hear  the  chuckles  and  the  laughter  that  inordinately  swells 
From  the  belles,  belles,  belles,  belles, 

Belles,  belles,  belles— 
From  the  giggling  and  the  gurgling  of  the  belles  I 


Hear  the  fuzzing  of  the  fizz. 

Sparkling  fizz! 
What  a  barrelful  of  profits  are  in  the  soda  biz! 
How  the  glasses  twinkle,  twinkle. 

In  the  gay  electric  light. 
White  a  brilliance  seems  to  sprinkle 
And  the  Sundae  saucers  tinkle 
With  a  crystalline  delight! 
What  a  joy,  joy,  joy, 
For  the  soda-water  boy, 
Who  thus  extracts  from  life  all  the  happiness  that's  his. 
With  the  fizz,  fizz,  fizz. 
Fizz,  fizz,  fizz — 
With  the  squirting  and  the  foaming  of  the  Cxxzl 


Hear  the  music  of  the  clink, 
Silvery  clink. 
When  a  nickel  or  a  dime  is  coming  in  with  every  drink! 
How  the  jingle,  jingle,  jingle 

Of  the  quarters  new  and  bright 
Seems  to  set  the  blood  a -tingle 
As  they  musically  mingle 

When  the  boss  counts  up  at  night  1 
What  a  smile,  smile,  smile 
He  is  wearing  all  the  while. 
As  he  sees  a  fortune  growing  out  of — well,  what  do  you  think? 
It's  the  clink,  dink,  clink,  clink, 
Clink,  clink,  clink — 
Just  the  mixing  of  air  and  water  and  a  clink. 
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MAKING  CAPITAL  OF  THE  POST-CARD  CRAZE. 


[■tBr«>tlB^  Arilcia  From  a  Drarf^lat  Who  haa  Obaarvad  the  CoadlHona  Batb  In 
Abroad,  aad  Who  haa  Mad*  th«  Moat  of  lb*  Opportaalty. 
By  WH.  O.  OBEENAWALT. 


Ihia  Coaalry  aad 


Having  traveled  abroad,  and  knowing  the  popu- 
larity of  picture  post-cards,  as  most  foreigners  call 
them,  I  watched  with  eager  interest  their  advent 
into  America.  I  felt  that  they  would  become  just 
as  popular  here,  if  not  more  so. 

When  they  were  first  coming  into  vogue,  I  was 
located  up  on  Broadway  in  New  York.  I  was  one 
of  the  pioneers  in  the  post-card  business,  making 
some  of  the  first  window  displays  to  be  seen  on 
Broadway. 

Knowing  that  human  nature  is  much  the  same 
in  all  countries,  and  feeling  sure  that  Americans 
would  buy  postal  cards  at  home,  just  as  the  travel- 
ers and  tourists  did  abroad,  I  displayed  a  few  local 
views.  Gradually  I  added  others  of  a  fancy  nature 
— flowers,  fruits,  dogs,  cats,  and  later  scenes  from 
the  various  cities  of  the  East. 

INTRODUCING  POST-CARDS  INTO  PHILADELPHIA. 

I  soon  realized  that  my  theory  was  correct. 
Americans  did  buy  them,  and  I  was  developing 
quite  a  nice  trade  in  souvenir  cards,  when  a  real 
estate  deal  brought  a  change  of  location.  I  came 
to  Philadelphia,  where  I  located  on  Chestnut  Street. 

Here  again,  with  renewed  energy  and  zeal,  with 
my  confidence  in  the  souvenir  postal  cards  un- 
shaken, I  gave  them  a  conspicuous  place  in  my 
store  and  began  making  window  displays.  Never 
shall  I  forget  the  comments,  the  criticisms  and 
sneers  which  followed:  "Picture  postal  cards,  a 
whole  window  full,  in  a  drug  store  on  Chestnut 
Street!" 

Some  laughed,  while  others  took  the  matter 
much  more  seriously.  But  many  who  stoi^d  to 
scoff  remained  to  admire  and  came  in  to  buy.  Not- 
withstanding adverse  criticisms,  I  continued  to 
show  postals,  making  occasional  window  displays. 
Finally,  it  became  quite  the  proper  thing,  for  others 
followed  as  soon  as  they  saw  what  was  being  done. 

Pictures  always  attract,  even  upon  a  busy, 
crowded  thoroughfare.  People  take  time  to  stop, 
look,  and  buy.  I  have  always  been  careful  to 
choose  only  the  finer  cards.  My  assortment  has  been 
gradually  increased  till  I  have  what  has  often  been 


designated  "the  finest  and  best  line  in  these  parts." 
The  cheap,  common  cards,  with  their  coarse,  crude 
jokes,  never  interested  me.  By  catering  to  the 
better  element  I  attracted  only  first-class  trade, 
which  proved  profitable  in  many  ways. 

At  first  local  views  sold  the  best,  but  as  the  col- 
lecting fad  developed  we  began  to  add  those  illus- 
trating scenes  in  American  cities,  then  fancy  ones, 
including  flowers,  animals,  birds,  etc.  Afterwards 
came  inquiries  for  those  of  foreign  lands,  and 
finally  we  had  views  from  all  parts  of  the  world. 

Copies  of  the  Old  Masters  appeared,  and  these 
were  eagerly  sought  by  all  who  knew  the  famous 
old  paintings,  or  who  had  been  abroad.  We  have 
sold  quantities  of  such  cards;  at  one  time  as  many 
as  a  thousand  a  week,  at  ten  cents  apiece,  or  three 
for  twenty-five  cents.  Of  course  this  was  before 
so  many  handled  them.  Since  they  can  now  be 
found  in  the  department  and  book  stores  my  trade 
has  naturally  decreased  There  .is,  however,  a  reg- 
ular, steady  demand  for  them,  and  we  recently  sold 
a  great  many  for  Christmas. 

METHODS  OF  DISPLAY. 

After  trying  the  different  devices  for  exhibiting 
cards,  I  have  found  the  wire  racks  which  hang  flat 
against  the  wall  the  most  satisfactory,  I  supple- 
ment these  with  the  oak  stands,  for  counter  use, 
where  one  customer  can  select  cards  without  an- 
noying others.  The  revolving  stands  all  proved 
objectionable,  because  two  people  could  never  enjoy 
equal  rights  in  making  an  inspection.  Upon  special 
occasions,  Christmas,  New  Year's,  Saint  Valen- 
tine's Day,  and  Easter,  our  sales  have  been  phe- 
nomenal, requiring  the  attention  of  all  our  force 
besides  extra  help  from  outside. 

I  have  many  times  been  asked  in  a  rather  sar- 
castic tone,  "Why  do  you  keep  post-cards?  Why 
give  them  such  prominence?" 

Because  they  are  new,  modern,  and  attractive, 
as  well  as  interesting  and  educational  in  their 
tendency. 

They  have  brought  many  a  customer  for  other 
things,  and  have  been  the  means  of  advertising  my 
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store  to  an  extent  which  would  have  required  hun- 
dreds of  dollars  to  attain  in  other  ways. 

Some  doubting  friends  have  asked :  "Do  you  sell 
many  of  them?" 

Two  years  ago,  at  Saint  Valentine's,  we  had  a 
perfect  mob  in  the  store,  and  last  year,  on  February 
13,  we  sold  over  a  hundred  dollars'  worth  of  postal 
cards  alone.  This  seems  almost  incredible,  but  it  is 
true.  My  experience  has  been  that  the  patrons  who 
came  the  first  year  I  was  in  Philadelphia  always 
come  back  upon  festal  occasions,  or  when  they 
want  a  birthday  postal.  We  have  often  averaged 
fnMn  ten  to  twenty-five  dollars'  worth  a  day,  and 
though  a  recent  change  in  location  has  decreased 
our  sale,  we  find  that  they  always  sell,  when  well 
shown,  with  a  good  window  display.  There  is  no 
doubt  that  when  the  right  cards  are  shown  in  the 
right  places  they  are  bound  to  sell. 

For  more  than  a  year  the  croakers  have  been  pre- 
dicting that  "the  post-card  fad"  was  on  the  wane, 
and  I  have  been  a^ed  many  times  r^;arding  this. 

THE  POST-CARD  CRAZE  ABROAD. 

Last  summer  in  Europe  I  watched  with  keen 


curiosity  to  see  whether  there  was  any  abatement 
in  interest,  but  after  travelir^  about  in  England, 
Scotland,  and  the  Isle  of  Man,  I  found  no  diminu- 
tion nor  falling  off.  Post-cards  of  a  high  grade 
and  excellent  quality  were  everywhere  in  evidence. 

Although  I  did  not  go  to  the  Continent  last  year, 
I  learned  from  other  tourists  that  the  craze  was  as 
bad  as  ever. 

One  thing  that  has  in  great  measure  affected 
their  sale  is  the  fact  that  they  are  found  every- 
where. While  this  divides  the  profit,  each  dealer 
gets  his  share,  and  the  more  enterprising  one  nat- 
urally comes  in  for  the  larger  sales.  Abroad,  every 
little  town,  village,  and  hamlet — in  fact,  the  most 
out-of-the-way  places — carry  souvenir  cards.  It  is 
the  same  in  this  country,  where  almost  every  little 
cross-roads  store  includes  in  its  general  merchan- 
dise post-cards  picturing  some  local  scene. 

THE  LONDON  SITUATION. 

In  London  I  was  greatly  interested  to  note  a 
rapid  growth  in  their  sale  in  a  comparatively  few 
years.  The  picture  post-card  was  ubiquitous  not 
only  in  the  Strand,  in  Fleet  Street,  Regent  Street, 
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or  Piccadilly,  but  in  St.  Paul's  Churchyard,  and 
even  in  famous  old  Paternoster  Row,  where  books 
have  been  the  feature  for  centuries.  Here  books 
have  been  pu^ed  aside,  and  window  after  window 
has  been  adorned  with  souvenir  post-cards  of  all 
kinds  and  descriptions. 

Their  charm  lies  in  mankind's  love  for  pictures. 
People  will  stop  to  look  at  photographs  who  would 
otherwise  pass  a  store  unnoticed.  This  is  not  con- 
fined to  any  class.  It  is  true  in  all  our  cities.  In 
Washington,  Philadelphia,  New  York,  Boston,  and 
other  places  the  rich,  the  poor,  the  high  and  low 
all  elbow  each  other  to  look  at  the  pictures  on 
exhibition.  In  London  I  often  saw  the  elegant 
gentleman  of  that  city,  in  frock  coat  and  high  hat, 
jostled  out  of  his  place  before  a  post-card  window 
by  some  queer  cockney  or  some  newsboy,  equally 
anxious  to  see  the  latest  thing  in  souvenir  post- 
cards. -The  same  is  true  of  all  Continental  cities 
and  towns.  The  boulevardier  of  Paris  stops  for  a 
look  and  watches  the  rich  American  (they  think 
that  we  are  all  rich)  select  his  cards. 


THE  CRAZE  IS  GENERAL  THROUGHOUT  EUROPE. 

Everywhere  the  interest  is  the  same.  In  Swit- 
zerland, away  up  on  the  Alps,  or  in  Italy,  or  Ger- 
many, everybody  looks  with  open  eyes,  and  often 
with  open  mouths,  upon  the  post-card  display.  Then 
why  should  we  differ  from  these  other  nations? 

I  am  a  strong  advocate  of  the  souvenir  post- 
cards as  a  side-line  for  dru^ists.  It  is  a  profitable 
one  as  well  as  a  great  advertising  medium.  People 
will  talk  about  them,  and  tell  their  friends  where 
the  nicest  assortment  can  be  found,  which  brings  a 
good  class  of  patronage  in  lines  other  than  post- 

^^"^   ^'  A   WINDOW   EXHIBIT. 

In  making  displays,  we  usually  string  the  views 
across  the  windows  from  little  wire  clips,  and  try 
to  fill  the  space  as  well  as  possible,  producing,  as  it 
were,  a  curtain  of  cards.  Abroad,  all  displays  are 
in  front  against  the  glass,  which  may  have  some 
advantages.  We  generally  cover  the  floor  with  the 
post-card  albums,  or  stack  them,  to  make  a  good 
showing.     Sometimes  we  combine  with  them  the 
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little  ten-cent  passe-partout  frames.  Each  one  is 
made  to  hold  a  post-card,  sells  very  well,  and  adds 
to  the  window  display  from  an  artistic  standpoint. 
We  always  sell  stamps,  and  have  a  little  desk  where 
customers  find  pen  and  ink  for  addressing  and  writ- 
ing the  cards.  This  has  proved  a  great  comfort 
and  convenience  to  strangers. 

The  sale  of  the  comic  postal  has  fallen  off,  as 
most  persons  have  no  longer  any  interest  in  them. 
That  was  a  passing  fad.  The  local  view  cards,  pic- 
turing places  of  interest,  bits  of  picturesque  scenery, 
and  public  buildings,  as  well  as  the  finer  quality  of 
cards,  still  sell,  and  will  continue  to  do  so  as  long 
as  people  have  any  artistic  sense.  As  long  as  peo- 
ple travel  the  souvenir  card  will  continue  to  tell 
the  home  folks  where  the  traveler  is  and  what  he 
is  doing. 

Birthday  postals  are  always  in  demand.  Some 
one  is  having  a  birthday  every  day,  and  his  friends 
win  send  cards.     These  we  sell  at  from  two  for 


five  to  twenty-five  cents  each.  One  nice  feature  in 
odr  trade  has  been  the  sale  of  artistic  floral  and 
fruit  designs,  which  have  filled  a  popular  demand 
for  dinner  cards.  We  have  sold  thousands  of  these 
at  five  cents  each,  or  six  for  twenty-five  cents;  also 
dainty,  pretty  copies  of  water-colors  at  ten  cents 
each,  or  three  for  twenty-five  cents. 

ADVERTISING. 

They  make  very  acceptable  dinner  favors,  and  I 
have  developed  quite  a  demand  for  them.  One  of 
the  best  methods  of  developing  a  post-card  business 
is  advertising,  in  conjunction  with  the  window  dis- 
plays. A  tactful,  well-worded  advertisement  rarely 
fails  to  bring  returns,  besides  bringing  our  s^ore 
more  prominently  before  the  public. 

As  a  side-line  the  souvenir  post-card  has  proved 
a  very  remunerative  one.  I  may  add  that  the  aver- 
age price  is  two  for  five  cents,  or  twenty-five  cents 
a  dozen. 


AN  EVENING  INCIDENT. 

By  CABOLYN  T.  MASON. 


It  lacked  only  a  few  minutes  of  closing  time  as 
Cameron  came  from  the  rear  room  of  his  store  to 
wait  on  a  customer  who  had  just  come  in.  It  was 
a  little  girl,  and  she  wanted  a  bottle  of  soothing 
syrup  for  her  baby  sister. 

Cameron  followed  her  to  the  door,  and  as  he 
closed  it  after  her  departing  figure  his  eye  fell  on 
two  men,  one  much  larger  and  heavier  than  the 
other,  apparently  waiting  for  a  car,  and  occupying 
themselves  meanwhile  by  looking  at  the  articles 
displayed  in  the  window.  The  store  was  located 
on  the  comer,  and  people  were  in  the  habit  of  in- 
specting Cameron's  window  displays  while  waiting 
for  the  cars.  In  fact,  he  had  always  considered  his 
location  of  distinct  advantage  for  this  very  reason. 

Now,  however,  he  had  the  unpleasant  recollection 
that  he  had  seen  the  same  men  twice  before  at 
earlier  stages  of  the  evening,  and  they  had  then 
been  apparently  engaged  in  the  same  business  of 
waiting  for  a  car.  His  old  friends,  Granby,  Dun- 
ton,  and  Earle,  had  dropped  in  later,  made  them- 
selves at  home  in  his  back  room,  and  announced 
their  intention  of  remaining  until  Cameron  was 
ready  to  go  home  with  them.  They  were  now 
deeply  engrossed  in  a  game  of  cards. 


Cameron  did  not  return  to  his  friends  imme- 
diately. The  presence  of  the  men  outside  gave 
him  some  uneasiness,  and  he  decided  to  remain  in 
the  front  of  the  store  until  the  next  car  passed. 
He  could  hear  it  approaching  now.  It  rumbled  by 
without  stopping,  and  Cameron's  suspicions  were 
aroused  when  the  men  immediately  entered  the 
store  and  asked  for  some  horehound  drops.  He 
turned  his  back  a  moment  to  reach  a  bottle  on  the 
shelf  behind.  When  he  faced  around  again  it  was 
to  look  into  the  muzzle  of  an  ugly-looking  revolver! 
"Don't  make  a  sound,  or  you're  a  dead  one !"  com- 
manded the  larger  of  the  two  men,  keeping  Cam- 
eron covered  with  the  gun.  The  other  man  started 
for  the  cash  register,  which  contained  upwards  of 
one  hundred  dollars. 

Cameron  made  no  sound,  but  he  instantly  drop- 
ped below  the  counter  in  an  effort  to  secure  his 
own  revolver.  The  man  with  the  gun  understood 
the  move  and  immediately  pulled  trigger.  Two 
shots  whizzed  uncomfortably  close  to  Cameron's 
head  and  broke  some  bottles  beyond.  Things  im- 
mediately assumed  a  dramatic  tone,  and  the  air  be- 
came vibrant  with  expectation. 

Hearing  the  shots  and  the  falling  glass,  Cam- 
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eron's  friends  came  hurrying  from  the  back  room. 
For  a  moment  they  were  too  astonished  to  do  any- 
thing but  stare  speechless  at  the  intruders.  The 
men,  surprised  at  the  sudden  reenforcement,  made 
a  dash  for  the  door. 

Dunton  sprang  forward  and  managed  to  grab 
the  smaller  man,  while  Granby  and  Earle  pursued 
his  companion  out  of  the  store  and  down  the  street. 
The  advantage  lay  with  the  fleeing  burglar,  how- 
ever, and  a  block  or  two  from  the  store  he  turned 
and  opened  fire.  The  young  men  returned  to  the 
store  in  time  to  see  Dunton  and  Cameron  not  too 


g^raciously  assisting  their  reluctant  prisoner  into 
the  hastily  summoned  patrol  wagon, 

"Why  didn't  you  call  us  in  the  beginning.  Bill?" 
exclaimed  Granby,  when  the  wagon  had  started  for 
the  station. 

"Well,  I  couldn't  very  well  get  you  by  wireless," 
smiled  Cameron,  "and  the  big  chap  seemed  to  want 
to  monopolize  the  conversation.  Guess  you  knew 
it  about  as  soon  as  I  did,  anyway." 

"Mighty  uncivil  of  them  to  butt  into  our  game," 
growled  Dunton.  "Come  on,  fellows — let's  finish 
that  rubber." 


THE  AUTOBIOGRAPHY  OF  A  DRUG  CLERK. 

By  JOHNANAS  BROD. 


Writing  one's  own  biography  is  not  often  at- 
tempted. Most  people  are  so  modestly  constructed 
that  they  leave  the  task  to  others.  Some  people, 
however,  write  their  own  lives  because  they  believe 
they  can  do  it  better  than  any  one  else ;  others  do 
it  because  they  are  afraid  no  one  else  will. 

Judging  from  my  name,  you  would  think  me  of 
German  descent,  but  I'm  not.  I  merely  mention 
this  in  the  beginning  to  show  how  wrong  it  is  to 
jump  at  conclusions.  I  selected  this  nont  de  plume 
because  I  intend  to  be  truthful  in  what  I  shall  write, 
and  as  I  value  my  good  name  and  liberty  I  deem 
it  therefore  better  to  hide  my  identity, 

I  trust  the  Editor  will  not  feel  alarmed  at  this. 
I  will  assure  him  that  my  autobiography  will  not 
interfere  with  his  sending  the  journal  through  the 
mail,  and  I  do  not  believe  it  will  shock  any  of  the 
hardened  readers  of  drug-store  literature. 

In  sizing  up  the  situation  from  the  very  begin- 
ning, I  do  not  see  how  I  could  have  avoided  being 
a  druggist.  In  the  first  place,  my  father  had  been 
a  druggist  for  about  fifteen  years  before  he  mar- 
ried. The  first  year  of  their  wedded  life  my  par- 
ents resided  above  the  store.  In  order  that  they 
might  become  better  acquainted  with  each  other, 
my  mother  spent  all  her  spare  time  in  the  store, 
and  they  conversed  between  sales.  Now  the  point 
is  this:  What  chance  had  I  of  becoming  anything 
else  when  the  pre-natal  influences  were  so  strong 
in  favor  of  pharmacy? 

I  was  simply  a  victim  of  circumstances,  and  they 
say  that  as  a  baby  I  took  note  of  the  color  of  the 
milk  in  the  bottle,  shook  it  up,  and  then  with  deep 


interest  watched  the  dark-colored  precipitate  sink 
to  the  bottom.  Later  on  in  life  I  took  great  pleas- 
ure, in  mixing  things,  and  I  remember  one  time  I 
was  severely  reprimanded  for  trying  to  dissolve  the 
salt  container  in  the  soup.  As  I  grew  older  I  de- 
veloped a  taste  for  sweetwood  and  licorice,  and 
like  a  true  pharmacist,  tasted  everything  I  put  my 
hands  on. 

I  remember  one  time  having  found  a  nice,  white, 
sugar-coated  pill.  It  looked  splendid  and  tasted 
good,  but  on  reaching  my  stomach  it  acted  in  a 
manner  not  conducive  to  regular  habits.  My 
mother  was  not  at  all  pleased  with  the  results,  and 
I  was  then  taken  in  hand  and  forcibly  reminded 
that  everything  sweet  is  not  necessarily  eatable,  and 
after  this  experience  I  became  sadder  and  wiser. 

I  never  really  realized  what  an  annoyance  I  had 
been  until  years  later  when  I  became  an  apprentice 
in  a  drug  store.  We  had  a  little  puppy  whose  hab- 
its were  similar  to  mine,  and  everything  he  found, 
from  corks  to  coal,  went  into  his  mouth.  One  day 
he  found  a  white  pill  and  ate  it,  and  needless  to 
say  acted  in  the  usual  manner.  As  I  went  around 
the  store  with  a  box  of  sawdust  in  one  hand  and 
the  broom  in  the  other  I  felt  true  contrition  of 
heart  for  my  past.  But  then,  things  in  this  world 
seem  to  even  up :  some  one  had  to  care  for  me,  and 
in  my  turn  I  cared  for  the  puppy. 

It  was  not  my  intention  to  make  this  a  discourse 
on  the  use  and  abuse  of  cathartics,  but  when  one's 
train  of  thought  starts  along  a  certain  route  it  is 
rather  difficult  to  stop  it,  and  the  most  one  can  do 
is  to  put  on  the  brakes  and  go  slow.  ^^  . 
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About  a  y<ear  later,  when  I  had  mastered  the 
details  of  sweeping  the  floor  and  washing  bottles, 
I  was  allowed  to  wait  on  an  occasional  customer, 
and  I  felt  the  dignity  of  my  privilege  very  much. 
One  day  a  rather  elderly  gentleman  came  in  and  I 
went  forward  to  learn  his  wishes. 

"What  can  I  do  for  you?"  I  asked. 

"Five  cents'  worth  of  skullcap,  son,"  he  replied. 

I  looked  at  him  in  amused  contempt,  and  feeling 
the  superiority  of  an  education,  I  smiled  benignly, 
saying:  "What  do  you  think  this  is — a  clothing 
store  ?" 

Then,  thinking  I  had  been  a  little  harsh  on  the 
old  fellow,  I  directed  him  to  a  place  across  the 


street  where  such  things  were  sold.  He  gave  me  a 
disgusted  look  and  went  out.  Hurrying  behind  the 
prescription  counter,  in  a  boastful  manner  I  told 
the  clerk  what  had  happened.  "Well,"  he  said, 
"you  are  pretty  wise,  but  you  still  have  a  lot  to 
learn." 

Taking  down  the  Dispensatory,  he  turned  to 
"Scutellaria."  I  read,  and  as  my  knowledge  grew 
my  self-esteem  diminished.  If  this  displacement 
had  continued  through  life,  by  the  time  I  became 
an  old  man  my  opinion  of  myself  would  be  out  of 
sight  entirely.  Fortunately,  it  did  not.  I  still  be- 
lieve I  know  a  few  things,  and  I  shall  continue  to 
until  some  one  can  show  me  that  I  don't. 


AN  OLIVE  OIL  DISPLAY. 


This  picture  represents  a  window  in  the  store  of 
B.  S.  Cooban  &  Co.,  of  Chicago.  It  is  pure  white 
throughout.  Olive  branches  bearing  the  fruit  re- 
lieve what  would  otherwise  be  a  conventional  array 


placards  are  a  white  bristol  board  printed  with  lilac 
ink,  giving  a  very  light  effect  to  the  whole  window. 
Starting  from  the  left,  they  read:  "For  the  Com- 
plexion ;"  "For  Liver  Spots ;"  "For  Constipation ;" 


of  bottles.    The  wrapped  packages  are  neat.    While     "Torpid  Liver;"  "For  Jaundice."      This  display 


the  olive  branches  serve  to  impress  upon  the  ob- 
server the  genuine  origin  of  the  oil,  the  fact  is 
driven  home  by  a  large  sign  in  the  center,  which 
reads:  "Olives.  Los  Angeles  Olive  Grower^ 
Association.     They  make  the  'Sylma/  OH."    The 


was  only  a  part  of  a  general  advertising  campaign 
made  by  Mr.  Cooban  on  olive  oil.  It  was  supple- 
mented by  newspaper  announcements  and  other 
forms  of  publicity.  Altogether  Mr.  Cooban  has 
worked  up  a  nice  sale  on  the  oil. 
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THE  DRUG  CLERKS'  ASSOCIATION  OF  MICHIGAN. 

What  It  1«  DolBtf  for   the    Benefit  of  the  Creft— Something  About  Its  Officers— Its  Policy  of  Keclprt) 
cation  ivlth  the  Proprtetors — Other  Aaaoclntlons  Thron^hont  the  Conntry. 


The  drug  clerks  are  entering  upon  an  era  of 
cooperation.  This  is  not  surprising  when  we  con- 
sider the   success   which   has   crowned   a   similar 


ject  of  the  Clerks'  Association  comes  away  with 
sympathy  for  the  movement.  Mr.  Bailey  is  the 
manager  of  the  store  of  Andrew  R.  Cunningham 
at  the  corner  of  Joseph  Campau  and  Monroe  Ave- 
nues. The  head  clerk  in  the  same  store  is  Wilbur 
R.  Twiss,  the  first  vice-president  of  the  organiza- 
tion, and  Mr,  Twiss  is  another  enthusiast.  Re- 
cently he  has  had  his  hands  full  directing  a  mem- 
bership contest.  The  association  was  divided  into 
two  bodies :  the  one  which  secured  the  largest 
number  of  new  members  was  to  give  a  banquet  at 
the  expense  of  the  losers. 

"We  must  grow"  is  the  slogan  of  the  Detroit 
clerks.  The  programme  for  1908  is  an  interesting 
one.  The  serious  work  of  the  year  is  to  be  re- 
lieved at  intervals  by  suitable  jollifications,  smokers, 
dinners,  vaudeville  entertainments,  and  a  ride  by 


George  T.  BarKcU,  President  Drug  Clerks'  Atsociatioii  ol  Michiain. 

movement  among  drug-store  proprietors.  Con- 
certed action  is  the  order  of  the  day,  and  the 
clerks'  association  is  a  natural  product  of  the  times. 

A   BODY   OF  ACTIVE  YOUNG   MEN. 

Perhaps  the  oldest  organization  of  clerks  is  lo- 
cated in  Detroit.  The  enthusiasm  displayed  by  this 
association  has  made  itself  felt  in  cities  remote  from 
Michigan.  The  membership  is  made  up  of  bright, 
energetic  young  men.  The  officers  are :  George  T, 
Barwell,  president;  Wilbur  R.  Twiss,  first  vice- 
president;  Ben  Goldberg,  second  vice-president; 
Ulysses  R.  Bailey,  recording  secretary;  William  H. 
Henderson,  financial  secretary ;  and  Emit  B.  Kolbe, 
treasurer. 

These  young  men  are  all  hustlers.  Mr.  Barwell, 
the  president,  is  well  Equipped  to  administer  the 
affairs  of  the  association  energetically.  Upon  the 
secretary,  Mr,  Bailey,  a  good  deal  of  the  work  has 
fallen,  and  this  young  man  is  indeed  a  kindler. 
Every  pharmacist  who  talks  with  him  on  the  sub- 


Ulyisea  R.  Bailey.  Recordini  Secreiiry  Drus  Clerks'  AsiociitKm  of 
Michigan. 

moonlight  some  time  during  the  summer.  Last 
month  the  association  gave  its  tenth  annual  ban- 
quet, and  several  speakers  outside  the  association 
were  present  by  invitation.  So  good  a  time  was 
enjoyed  that  the  meeting  did  not  break  up  until 
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3 :10  in  the  mornii^.  The  programme  for  this 
occasion  was  chiefly  gotten  up  by  Mark  D.  Mitsh- 
kun,  chairman  of  the  entertainment  committee,  and 
one  of  the  liveliest  members  of  the  organization. 

ATTITUDE  TOWARD  FRDPStETORS. 

That  the  drug  clerks  intend  to  do  things  is  be- 
yond question.  But  before  we  outline  the  nature 
and  scope  of  their  association  it  may  be  well  to 
state  the  course  which  they  will  purposely  avoid. 

Many  readers  may  jump  to  the  conclusion  that 
this  society  has  been  organized  to  butt  the  proprie- 
tors— to  receive  rather  than  to  give.  This  is  a 
wrong  impression  which  should  be  corrected  at  the 
outset.  The  drug  clerks  are  organizing  on  a  whole- 
some, sound  basis.     The  members  realize  that  be- 
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fore  they  receive  benefits  they  must  give  them. 
Hitherto  they  have  made  sporadic  efforts  to  better 
their  own  welfare,  but  they  never  endeavored  in 
full  measure  to  reciprocate  for  the  favors  which 
they  requested. 

Now  the  clerks  are  taking  a  different  tack.  Real- 
izing the  influence  which  they  can  exert  upon  the 
manufacturers,  proprietors,  and  distributors  whose 
goods  they  sell,  they  propose  to  use  their  power 
for  the  general  betterment  of  pharmacy.  They  are 
proceeding  in  the  belief  that  if  they  can  go  to  the 
proprietor  and  say :  "This  is  what  we  have  to  give ; 
this  is  what  we  have  accomplished  in  your  inter- 
ests ;  here  are  some  of  the  further  achievements  we 


contemplate  for  the  general  good  of  pharmacy," 
the  proprietor  will  meet  them  half-way  and  recip- 
rocate. 

There  is  no  doubt  that  the  clerk  can  do  things. 
Hardly  a  fortnight  passes  that  he  does  not  observe 
some  practice  which  detracts  from  the  profits  of  his 
employer  and  which  he  can  correct  to  the  advantage 
of  the  store. 

AN   INSTANCE. 

To  show  how  the  clerk  receives  various  oppor- 
tunities to  protect  his  employer,  we  cite  the  follow- 
ing incident:  A  proprietary  house  was  selling  a 
fluid  cascara  in  competition  with  a  widely  used 
preparation  of  a  similar  nature.  The  representa- 
tive of  this  proprietary  line  had  succeeded  in  secur- 
ing an  order  for  a  few  pint  bottles  of  his  specialty. 
When  the  goods  arrived  the  clerk  examined  the 
packages.  His  suspicions  were  aroused,  and  to 
satisfy  himself  he  tore  away  the  fancy  carton  and 
emptied  the  bottle  into  a  pint  graduate.  It  was 
four  ounces  short.  No  wonder  the  salesman  had 
been  able  to  talk  price ! 

That  this  condition  of  affairs  was  revealed  to  the 
gulled  proprietor  is  not  the  important  point.  The 
clerk's  acumen  assumes  a  substantial  value  only 
when  he  attends  the  local  meetings  of  the  Drug 
Clerks'  Association,  makes  known  his  observation, 
and  thus  saves  a  score  of  buyers  from  such  a  loss. 

This  incident  is  merely  symbolic  of  the  various 
ways  whereby  an  employees'  association  can  pre- 
serve the  interest  of  employers.  It  is  not  a  one- 
sided proposition.  The  operation  of  the  organiza- 
tion is  in  no  little  measure  altruistic.  To  be  sure, 
the  clerks  seek  shorter  hours  and  are  trying  to 
correct  the  graver  abuses  of  the  vocation ;  but  they 
have  better  things  in  view  not  alone  for  themselves 
but  for  their  employers  and  for  pharmacy  in 
general. 

OTHER  ASSOCIATIONS. 

That  this  movement  is  gaining  strength  and 
must  be  reckoned  with  may  be  seen  from  the  list 
of  cities  in  which  the  drug  clerks  have  organized. 
We  may  mention  Chicago,  Milwaukee,  St,  Louis, 
Minneapolis,  and  others,  including  younger  bodies 
in  Akron,  Ohio,  and  in  Paterson,  New  Jersey.  The 
members  of  the  Michigan  Drug  Clerks'  Association 
are  trying  to  boom  a  national  meeting  in  Detroit 
this  summer.  This  would  be  a  convention  of  rep- 
resentatives from  the  different  local  organizations. 
Let  us  wish  them  success  in  this  endeavor. 
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DOLLAR  IDEAS. 


Th^  editor  of  the  Buu,etin  will  pay  $i  in  cash  for 
every  practical  idea  accepted  for  this  department.  What 
is  wanted  are  good  formulas,  dispensing  kinks,  book- 
keeping suggestions, business  plans, advertising  schemes, 
new  soda  drinks,  and  everything  else  of  a  novel  and 
useful  nature. 


Years  of  hard  study  and  self-denial  will  culminate 
in  his  graduation.  This  is  indeed  an  honor  to 
your  son  and  a  pleasure  to  his  parents.  Undoubt- 
edly you  will  wish  to  give  hira  some  token  of 
appreciation.  We  have  any  number  of  useful  and 
appropriate  articles  from  which  you  may  select  a 
commencement  present.  Your  attention  is  directed 
particularly  to  our  line  of  books,  toilet  articles,  per- 
fumes, stationery,  etc.     This  assortment  includes 


A  NEW  PROCESS  FOR  MAKING  CAMPHORATED 
OIL. 

John  J.  Stephenson.  New  York.  N.  Y.:  I  am 
going  to  describe  the  method  I  use  in  making  cam- 
phorated oil.  I  had  a  tinsmith  make  a  cylinder  of 
tin  twelve  inches  long  and  about  two  and  a  half 
inches  in  diameter.  On  one  end  a  cover  was  fitted, 
and  over  the  other  end  a  piece  of  number  sixty 
wire  gauze  was  soldered.  About  five  inches  from 
the  lower  end  a  flange  was  soldered  on  the  outside 
of  the  cylinder,  and  the  whole  was  inserted,  gauze- 
end  first,  into  a  wide-mouth  half-gallon  bottle.  The 
flange  was  to  keep  the  cylinder  suspended  so  that 
a  little  less  than  one-half  of  it  would  be  in  the 
bottle. 

To  make  camphorated  oil,  weigh  1200  grammes 
of  cottonseed  oil  into  the  bottle.  Insert  the  cylin- 
der, into  which  300  grammes  of  camphor  broken 
into  small  pieces  has  been  put,  and  set  aside  for 
from  two  to  three  days.  The  camphor  will  then 
have  been  dissolved  and  the  preparation  is  ready 
for  use.  The  bottle  I  use  is  eleven  inches  high,  and 
when  the  process  is  started  the  cylinder  dips  about 
two  and  one-half  inches  below  the  surface  of  the 
oil.  There  is  no  loss  of  camphor  by  evaporation, 
as  is  apt  to  be  the  case  when  the  oil  is  heated  by  the 
U.  S.  P.  process.  Furthermore,  beyond  the  time 
required  for  weighing  the  oil  and  the  cSmphor,  no 
time  is  lost  in  watching  the  preparation. 


O.  R.  Norris,  South  Whitley,  Indiana:  Here  is 
an  idea  we  follow  out  every  spring  at  commence- 
ment time.  It  has  always  been  a  trade  winner. 
About  five  weeks  before  the  school  term  closes, 
we  secure  the  names  of  all  the  graduating  students. 
Then  we  write  their  parents  a  personal  letter  some- 
what as  follows:  "No  doubt  you  appreciate  that 
your  son  will  soon  complete  his  high  school  course. 


About  a  week  later  we  send  out  a  second  letter 
by  way  of  a  reminder.  This  advertising,  coupled 
with  our  own  personal  effort,  nets  us  a  handsome 
commencement  business  every  year. 


DISPLAY   CARDS   FOR  SMALL  CARTONS. 

Aaron  Lale,  Boston,  Mass.:  For  attaching  small 
cartons,  five-  or  ten-cent  packages,  to  easel  cards 
holding  a  dozen,  I  found  waxed  paper  excellent. 
Let  the  printer  cut  the  stiff  waxed  paper  into  strips 
one-half  to  one  inch  wide  and  long  enough  to  go 
around  the  carton,  the  ends  of  the  strip  being  pasted 
together  at  the  back  of  the  carton.  These  are  now 
attached  to  the  card  by  touching  some  paste  to  the 
strips  at  the  two  edges  of  the  carton  and  pressing 
them  against  the  card.  The  bands  will  then  run 
perpendicularly  to  the  base  of  the  easel,  holding 
more  securely  in  this  way  than  they  would  if  par- 
allel to  it.  Thus  supported,  the  cartons  resist  the 
force  of  gravity. 

The  transparency  of  the  paper  allows  the  print- 
ing on  the  front  of  the  carton  to  be  easily  read, 
and  the  appearance  of  the  finished  card  is  more 
attractive  than  if  elastics  were  used.  The  advan- 
tage of  this  method  over  pasting  the  cartons  di- 
rectly to  the  card  is  that  they  may  be  detached 
without  defacing  them.  As  the  cartons  are  re- 
moved, the  printed  matter  on  the  cards  becomes 
visible, 

MAKING  ESSENCE  OF  LEMON. 
H.  E.  Read,  Altamont,  Kansas:  For  several 
years  I  have  saved  the  lemon  rinds  from  making 
lemonade  at  the  soda  fountain,  and  each  day  I  peel 
off  the  porticm  containing  the  oil.  I  have  several 
five-gallon  carboys  two-thirds  full  of  alcohol.  Into 
these  I  place  the  fresh  lemon  peels  each  night  and 
allow  them  to  macerate,  thus  making  essence  of 
lemon.  Then  I  pour  off  the  alcohol  and  add  to 
each  gallon  of  the  liquid  6J4  ounces  of  oil  of  lemon. 
This  is  filtered  and  yields  one  i^^on  of  strong 
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essence  free  from  artificial  coloring  and  pleasing 
to  my  customers.  Occasionally  I  send  a  one-drachm 
sample  bottle  of  this  essence  to  the  women  in  this 
vicinity,  ti^ether  with  a  small  circular  explaining 
the  merits  of  our  flavoring  extracts  and  spices. 
Sometimes  I  make  a  window  display  of  the  carboys 
containing  the  lemon  peel  and  alcohol.  I  have  built 
up  a  nice  trade  in  this  line. 


DRUGS  FOR  DESTROYING  PARASITES  ON 

VEGETABLES. 

A.  L.  Remington,  Silver  Springs,  N.  Y.:  Keep 
your  farming  trade  posted  on  the  use  of  formalde- 
hyde and  other  insecticides  in  treating  seed  grain 
and  potatoes.  If  you  do  not  know  all  about  its 
use,  write  your  State  agricultural  experiment  sta- 
tion or  the  Agricultural  Department  at  Washii^- 
ton,  and  they  will  give  you  the  information.  Have 
some  typewritten  copies  made.  Then  when  a 
farmer  wants  to  know  whether  formaldehyde  will 
really  keep  potatoes  free  from  scab,  you  can  show 
him  what  the  best  authorities  say  about  it,  often 
giving  him  literature  on  the  subject.  This  is  also 
true  of  arsenic  for  potato  bugs,  Bordeaux  mixture 
for  spraying  orchards  and  potatoes,  and  germicides 
for  use  in  stables.  Keep  your  customers  posted. 
It  pays  to  stand  in  with  the  farmer. 


A  FILTERING  AND  PERCOLATING  IDEA. 

A.  H.  Bosworth,  Wichita,  Kansas:  There  is  con- 
siderable waste  of  alcohol  in  percolation  if  the  per- 
colate is  allowed  to  drop  through  the  air  into  the 
receiver.  To  obviate  this  without  using  either  rub- 
ber tubing  or  miscellaneous  articles  to  raise  the  re- 
ceiver to  the  proper  height  for  various  lengths  of 
percolators,  procure  from  the  junk  man  a  screw 
and  socket,  such  as  are  used  in  a  carpenter's  vise, 
piano  stool,  or  office  chair,  attach  the  socket  to  a 
table,  and  you  can  easily  make  an  adjustable  shelf 
foF  the  receiver.  This  device  is  also  often  useful  in 
filtering.  Start  a  siphon,  adjust  the  level  so  that 
the  filter  will  not  overflow,  and  an  occasional  turn 
^f  the  screw  when  the  liquid  gets  too  low  does  the 
rest. 

MASTERING  THE  TROUBLESOUE  BOUGIE. 

D.  E.  Nicklas,  Chambersburg,  Pa.:  The  average 
prescription  department  is  not  equipped  with  bougie 
molds,  and  even  if  the  druggist  has  them  the  fol- 
lowing is  more  simple  and  less  troublesome :  I  allow 


15  grains  for  the  size  of  the  bougies,  and  mix  the 
medicament  and  cacao  butter  with  5  or  10  per  cent 
of  wax  or  more.  When  the  melted  cacao  butter 
has  reached  the  right  consistency,  I  take  a  soda 
straw  with  a  spiral  wrapping.  After  unwrapping 
it  a  trifle  I  place  one  end  in  my  mouth  and  draw  in 
the  melted  mixture.  When  the  straw  is  sufficiently 
filled  I  pinch  the  end  with  my  teeth  to  hold  the 
mixture  in.  Then  I  raise  the  other  end  and  close 
it.  I  lay  the  straw  on  a  piece  of  ice  and  allow  the 
bougies  to  cool.  Next  I  unwrap  the  paper  from 
around  the  pencil  and  divide  the  long  mass  into 
three  parts.    A  filled  straw  holds  45  grains. 


A  UNIQUE  DEVICE  FOR  THE  DISPENSARY. 

George  D.  Campbell,  Lonaconing,  Md.:  A  little 
device  which  we  have  found  very  useful  in  our  pre- 
scription room  is  made  as  follows :  Take  a  piece  of 
steel  of  octagonal  shape,  about  8  inches  in  length  and 
3/16  of  an  inch  thick.  Draw  out  both  ends  to  a  fine 
point  and  make  a  hook  at  one  extremity.  This  little 
device  can  be  used  for  pulling  flat  corks,  removing 
wire  caps  and  the  like  from  bottles,  loosening  pow- 
der that  has  become  hard,  and  for  numerous  other 
purposes. 

PRESERVING  GUU  CAMPHOR. 

/.  F.  Shores,  Talladega,  Alabama:  Keep  your 
camphor  clean  and  ready  for  sale  by  wrapping  each 
block  in  a  powder  paper  or  a  piece  of  tissue.  Store 
these  pieces  in  empty  chewing-gum  jars,  using  sep- 
arate containers  for  different  sizes.  This  preserves 
the  product  from  deterioration  and  also  makes  for 
convenience. 


A  CLEAR  TOOTH-WASH. 

S.  Cokn,  New  York  City:  Most  druggists  have 
trouble  with  saponaceous  tooth-washes,  as  they  tend 
to  precipitate  on  standing.-  To  avoid  this  trouble  I 
suggest  the  use  of  the  official  soft  soap  of  the  Phar- 
macopceia  as  a  base  in  such  preparations.  In  my 
own  experience  this  avoids  any  danger  of  precipi- 
tation. 


TO  LOOSEN  A  TIGHT  GLASS  STOPPPER. 

Crawford  T.  Ruff,  Montgomery,  Alabama:  A 
large  flame  applied  to  the  neck  of  a  bottle  will  cause 
a  quick  expansion  of  the  glass  before  the  heat  can 
reach  the  stopper.  When  applied  in  an  expert  man- 
ner a  contrary  stopper  will  almost  leap  from  the 
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FORMULA  FOR  A  SKIN  FOOD. 
To  the  Editor: 

A  fonnula  for  a  skin  food  to  be  used  in  winter, 
which  is  generally  the  time  of  year  they  are  most 
used,  must  differ  in  composition  from  one  intended 
for  summer.  Hence,  in  hot  weather  I  reduce  the 
proportions  of  those  ingredients  which  are  calcu- 
lated to  soften  the  product,  and  increase  the  harden- 
ing agents  used  to  preserve  the  right  consistency. 
This  can  be  done  easily  by  the  pharmacist. 

THE  WINTER  FORMULA. 

I  herewith  give  you  the  formula  for  skin  food  as 
prepared  by  me  for  my  winter  trade: 

Cacao  butter  1  ounce. 

Lanolin 1  ounce. 

Olive  oil  (pure) 2  drachms. 

Boric  acid  '/i  drachm. 

Tincture  of  benzoin ^  drachm. 

Extract  of  violet  (or  other  per- 
fume)     lii  drachm. 

Melt  the  cacao  butter  and  the  lanolin  together  over  a  water- 
bath  in  an  evaporating  dish ;  then  take  a  small  part  of  this 
base  and  rub  it  up  into  a  smooth  paste  with  the  boric  acid. 
Put  the  mixture  back  into  the  dish  with  the  base  and  add 
the  olive  oil  slowly  with  constant  stirring.  Then  mix  the 
tincture  of  benzoin  and  the  perfume  extract  and  add  them 
slowly,  stirring  briskly  and  continually  until  the  cream 
thickens.  Now  put  the  mixture  into  a  container,  and  in  a 
few  hours  an  elegant  preparation  will  result 

In  very  cold  weather  this  becomes  very  hard,  but 
it  melts  at  the  body  temperature  when  removed 
from  the  container. 

Directions :  Bathe  the  face  in  hot  water,  dry  the 
skin  thoroughly,  and  rub  in  the  skJn  food  well, 
night  and  morning. 

THE  SUMMER  FORMULA. 

As  I  have  explained,  the  foregoing  formula 
makes  a  product  for  use  during  the  winter  season. 
The  summer  formula  is  as  follows : 

Cacao  butter   1  ounce. 

Lanolin  J4  ounce. 

Mutton  suet    J4  ounce. 

Boric  acid  '/i  drachm. 

Tincture  of  benzoin  'A  drachm. 

Perfume  extract  }4  drachm. 

You  will  observe  that  in  the  summer  formula  the 
quantity  of  lanolin  is  reduced,  and  that  the  olive 
oil  is  succeeded  by  refined  mutton  suet.     In  case 


one  had  a  trade  on  this  product  beyond  his  own  city 
or  locality,  he  could  of  course  use  only  one  formula, 
and  he  would  have  to  make  this  such  that  the  prod- 
uct would  stand  any  climate  or  season.  In  such  an 
event  the  summer  formula  would  be  best,  for  if 
the  consistency  of  the  preparation  was  satisfactory 
in  summer  it  would  of  course  remain  so  during  the 
winter.  As  I  do  not  offer  this  skin  food  except 
locally,  however,  I  prefer  to  use  the  two  formulas. 
Anniston,  Alabama.  R.  H.  StICKNEY. 


A  STATEMENT  CORKBCTBO. 
To  the  Editor: 

I  want  to  correct  that  part  of  an  editorial  in  the 
March  Bulletin  which  refers  to  Laconia,  N,  H., 
under  the  heading  "Liquor  Legislation  in  Massa- 
chusetts." Following  is  your  statement:  "We  ob- 
serve that  several  physicians  in  the  town  of  Laconia, 
N.  H.,  are  now  under  suspicion  by  the  State 
Liquor  License  Commission  of  doing  a  thriving 
business  in  the  sale  of  prescriptions  calling  for 
liquors  at  25  cents  apiece." 

I  am  a  druggist  of  several  years'  residence  in 
Laconia.  I  was  here  both  when  the  city  had  sa- 
loons by  the  "Yes"  vote  and  when  it  did  not,  the 
latter  being  the  case  at  present,  i  know  there  never 
has  been  the  least  "suspicion"  by  the  State  Liquor 
License  Commission  of  either  druggists  or  physi- 
cians. By  investigation  I  iind  that  the  largest  num- 
ber of  prescriptions  calling  for  liquor  filled  at  any 
one  drug  store  to  be  ten  during  the  last  eleven 
months  of  "no  license."  On  more  than  one  occa- 
sion I  have  heard  two  different  license  inspectors 
compliment  druggists  for  the  satisfactory  manner 
in  which  this  branch  of  their  business  was  con- 
ducted. I  feel  it  my  duty,  therefore,  to  make  this 
correction  in  order  that  justice  may  be  done  our 
physicians  and  druggists,  who,  I  think,  are  much 
alx)ve  conniving  at  the  liquor  business. 

We  have  six  first-class  drug  stores,  and  we  all 
try  to  follow  the  "golden  rule."  We  close  at  9  F-m. 
except  Saturday,  never  open  Sundays,  and  close  at 
12  o'clock  noon  on  holidays.  None  of  us  are  rich, 
but  all  are  prosperous,  healthy,  and  don't  change 
clerks  as  often  as  some  druggists  do. 

Laconia,  N.  H.  ARTHUR  F.  ClOUGH. 

[Note  by  the  Editor. — We  are  very  glad  to  render  justice 
to  the  pharmacists  and  physicians  of  Laconia.  The  short 
reference  made  to  the  situation  in  the  March  Bulletin  was 
based  upon  two  reports  which  we  had  seen  printed  elsewhere, 
and  which  we  supposed  to  represent  the  truth.]  . 
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A  POST.CAKD  EXHIBIT. 
To  the  Editor: 

This  window  holds  about  250  cards,  and  we 
changed  it  every  day.  Each  card  exposed  to  view 
covered  duplicates,  so  that  if  any  one  wanted  a  cer- 
tain design  we  could  sell  it  without  altering  the  dis- 
play.    Often  a  customer  who  entered  the  store  to 


buy  a  particular  card  would  select  a  number  of 
subjects  before  leaving.  This  display  remained  in 
our  window  for  two  weeks  and  brought  many  sales. 
We  have  a  large  stock  of  cards  and  keep  them  on 
exhibit  inside  the  store.  J.  F.  Rupert. 

W«st  Point,  Nebtuka. 


AN  EFFECTIVE  CLEAHSBR 
To  the  Editor: 

I  have  noticed  numerous  articles  in  the  Bulletin 
about  the  cleaning  of  greasy  mortars,  spatulas,  and 
graduates.  Although  the  product  which  we  use  for 
the  purpose  is  a  proprietary  one,  it  is  almost  as 
inexpensive  as  soda  and  works  quicker  and  better. 
We  use  a  compound  called  "Wyandotte"  dairy- 
man's cleaner  and  cleanser.  We  take  a  wet  sponge, 
cloth,  or  brush,  dip  it  into  the  powder  and  apply  it 
to  the  wet  utensil.  All  grease  and  sticky  liquids 
will  disappear  like  magic;  and  on  rinsing,  the  uten- 
sil will  be  absolutely  clean. 

This  cleaning  agent  is  secured  from  the  creamery 
in  our  town.  A  five-pound  bag  costs  25  cents,  and 
it  is  worth  $1.00  in  thoroughness  and  rapidity.  It 
works  equally  well  in  cold  or  warm  water.  Do  not 
make  the  mistake  of  using  a  solution  of  the  pow- 
der, as  that  method  is  not  satisfactory.  Simply  dip 
the  brush  or  sponge  into  the  powder  and  rub. 

Stamford,  N.  Y.  E.  C.  Hanford. 


TWO  PRACTICAL  SUBJECTS. 

To  the  Editor: 

On  page  117,  March,  1908,  in  my  article  on 
avoiding  stains  from  methylene  blue,  I  find  you 
have  turned  the  method  around.  In  my  letter  to 
you  I  said :  "In  handling  methylene  blue,  charcoal, 
and  articles  of  that  sort,  rub  the  French  chalk  on 
the  hands  before  working  with  these  substances  so 
as  to  fill  up  the  jwres  with  chalk.  Then  the  stain 
cannot  attack  the  skin  directly." 

In  your  February  issue  I  observe  a  note  on 
glycerin,  benzoin,  and  rose  water.  I  put  the  tinc- 
ture of  benzoin  in  a  dry  bottle;  then,  by  pouring 
the  glycerin  and  rose  water,  or  any  other  liquid, 
into  the  tincture  through  a  long-stemmed  funnel 
or  in  a  steady  stream,  I  can  dissolve  about  ten  per 
cent  in  the  solution.  Tincture  of  asafetida  or  tinc- 
ture of  myrrh  will  also  work  nicely  this  way. 

aevdand.  Ohto.  C.  A.  SlEPLEiN. 


COLORIHQ  ALKALINE  ANTISEPTIC,  N.  F. 
To  the  Editor : 

In  your  April  number  H,  C.  asks  for  informa- 
tion about  coloring  alkaline  antiseptic,  N.  F.  This 
cannot  be  done  satisfactorily  by  the  N.  F.  direc- 
tions. If  the  querist  will  add  powdered  cudbear 
to  the  solution  in  the  proportion  of  ten  grains  to 
the  liter,  and  macerate  for  three  days,  he  will  have 
no  more  difficulty  with  the  preparation.  I  have 
made  ten-gallon  batches  of  the  solution  and  have 
had  no  trouble  in  getting  uniformity  of  color.  Tinc- 
ture of  cudbear  is  of  very  little  value  and  could  be 
abandoned  with  advantage. 

I  send  this  note  because  I  find  that  many  persons 
have  as  bad  results  as  H,  C.  Many  druggists  have 
asked  me  for  my  method  of  making  such  prepara- 
tions. George  M.  Towle. 

Sardis,  Ohio. 


MORE  LIGHT  ON  SOUS  PRACTICAL  PROBLEMS. 

To  the  Editor: 

I  desire  to  comment  on  some  of  the  contributions 
in  the  March  number: 

REMOVING  methylene  BLUE  FROM   THE   HANDS. 

C.  A.  Sieplein,  of  Cleveland,  Ohio,  tells  how  to 
prevent  this  dye  from  staining  the  hands  by  the  use 
of  talcum.  In  making  methylene  blue  pills  I  keep 
dipping  my  thumb  and  first  finger  into  the  talc, 
since  the  adhering  powder  is  taken  up  by  the  pills. 
Then,  too,  I  always  finish  a  dark  (black,or  brown) 
litzecoyLiOOglC 
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pill  by  rolling  it  in  a  pinch  of  talcum ;  the  result  is 
a  smooth,  glossy  surface. 

CLEANING  GREASY  UTENSILS. 

For  this  purpose  the  old-fashioned  sawdust 
method  is  the  best.  After  rubbing  the  grease  off  I 
wash  the  article  with  cold,  running  water  and 
scouring  soap. 

REMOVING  SILVER  STAINS   FROM   THE   HANDS. 

Some  time  ago  you  called  attention  to  the  "cy- 
anide" method  of  removing  silver  stains.  A  weak 
solution  of  potassium  iodide  will  do  the  work  with 
less  danger.  Lillian  L.  Goldblatt. 

443  R  Houston  Street,  New  York  City. 


SOME  PLAIN  ENGLISH. 
To  the  Editor: 

The  accompanying  order  may  prove  of  interest 
to  the  readers  of  the  Bulletin.  I  picked  it  up  in 
the  store  of  a  good  friend  of  your  journal   in 


/Ji^ 


Plainfield,  New  Jersey.  It  seems  to  me  one  of  the 
funniest  I  have  ever  seen.  A  metal  syringe  and  8 
ounces  of  Kreso  were  sui^lied.  Let  us  hope  that 
this  did  the  job  I  Harold  C.  Woodruff. 

New  York. 


ONCE  MORE:   CLEANING   GREASY    GRADUATES 

AND  THE  LIKE. 
To  the  Editor: 

I  have  read  the  recent  suggestions  regarding  the 
cleaning  of  greasy  mortars,  spatulas,  tiles,  etc., 
which  have  appeared  in  the  Bulletin's  department 
of  "Letters"  and  "Dollar  Ideas."  Let  me  say  that 
we  use  nothing  in  our  store  except  a  little  gold- 
dust  or  borax  solution  combined  with  sawdust.    In 


fact,  we  find  sawdust  a  great  help  in  general 
throughout  the  store  as  well  as  at  the  prescription 
counter.  We  always  keep  a  laige  box  of  it  in  the 
store  proper  and  a  drawerful  in  the  prescription 
case.  In  scrubbing  floors,  especially  linoleum,  we 
use  damp  sawdust  at  night  at  least  once  or  twice  a 
week,  and  we  find  that  the  floor  seldom  needs  a 
good  scrubbing.  O,  Mitchell. 

Pecos,  Texai. 


WHAT  IS  THE  PROPER  CHARGE  FOR  FOWLER'S 

SOLUTION? 
To  the  Editor: 

I  would  be  pleased  to  hear  from  my  brethren  as 
to  the  prices  they  get  for  Fowler's  solution  of  ar- 
senic in  the  following  quantities — one-half  pint,  1 
pint,  and  1  gallon.  Some  dru^sts  near  here  have 
been  selling  the  prtiduct  at  25  cents  a  quart,  and  at 
correspondingly  low  prices  in  smaller  quantities.  I 
consider  such  prices  ridiculous.        K.  G.  Aybrs. 

Penysville,  Ohio. 


HE  KNOWS  A  GOOD  THINa 

To  the  Editor: 

I  am  now  beginning  my  twelfth  year  as  a  sub- 
scriber to  the  Bulletin  of  Pharmacy.  I  have 
eleven  complete  volumes  of  your  journal  with  the 
exception  of  five  copies  lost  at  different  times  in 
moving  or  as  the  result  of  fire.  I  find  that  I  refer 
to  these  volumes  of  the  Bulletin  more  often  than 
to  all  the  rest  of  our  library  for  formulas,  help  in 
prescription  work,  and  business  assistance  in  run- 
ning the  store  generally;  O.  Mitchell. 

Pecos,  Texas. 

WINDOW  DISPLAYS  IN  POOR  TASTE. 

To  the  Editor: 

The  Observer  sketch  in  the  April  Bulletin  was 
good  indeed.  What  he  says  about  indecent  win- 
dow displays  is  very  true.  In  a  Chicago  pharmacy 
one  time  I  saw  a  suspensory  fastened  about  an 
enormous  globe  show  bottle  filled  with  red  liquid. 
Highly  edifying,  indeed!      Albert  Schneider. 

San  Frattcisco,  Cal. 


To  the  Editor: 

I  wish  to  compliment  you  on  the  general  excel- 
lence of  your  publication.  I  am  a  subscriber  tO'  a 
number  of  drug  publications,  but  got  more  good, 
practical  information  out  of  the  Bulletin  than  all 
the  rest  put  together.  M.  M.  Peery. 

Springfield,  Oregon.  ^^  ■ 
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BOARD  QUESTIONS  ANSWERED. 


So  much  interest  has  been  manifested  in  our  series  of 
answers  to  baard-of -pharmacy  queslidms  that  we  have 
decided  to  establish  a  regular  department  for  the  publica- 
tion of  this  material^  beginning  uiith  the  present  issue. 


A  NEW  YORK  STATE  EXAHIHATION. 

PKACnCAL  PHABMACY. 

1.  Convert:  (a)  One  decagramme  into  grains.  (6)  IS.S 
grains  into  centigrammes,  (c)  One  pint  into  cubic  centimeters, 
(if)  One  liter  into  pints. 

(a)  One  decagramme  contains  approximately  1S9  grains. 
(&)  1S.5  grains  are  the  equivalent  of  100  centigrammes,  (c) 
One  pint  contains  470.S  cubic  centimeters,  (d)  One  liter  is 
equivalent  to  34  American  flutdonnces,  or  2^  pints. 

3.  Give  standard  temperature,  expressed  in  both  Centi- 
grade and  Fahrenheit  d^rees,  employed  by  the  Pharmacopceia 
for  taking  specific  gravity.  What  temperature  was  employed 
in  the  former  revision  of  the  Pharmacopoeia?  Give  reason  for 
making  the  change. 

(1)  25*  C,  or  77'  F.  (2)  15*  C,  or  5B"  F^  was  formerly 
employed.  (3)  A  substance  may  be  kept  at  35*  C.  more 
easily  than  at  19°  C,  the  former  being  nearer  the  room  tem- 
perature. 

3.  Give  detailed  account  of  the  process  employed  for  the 
manufacture  of  a  typical  official  fluidextract. 

The  general  formula  for  the  prqiaration  of  a  fluidextract 
may  be  expressed  as  follows:  1000  grammes  of  the  powdered 
drug  are  moistened  with  a  certain  quantity  of  menstruum, 
packed  in  a  suitable  percolator,  and  enough  menstruum  added 
tc  saturate  the  powder  and  leave  a  stratum  above  it.  The 
lower  orifice  of  the  percolator  is  closed  when  the  liquid  begins 
to  drop,  and  the  percolator  is  closely  covered  to  prevent 
evaporation  and  permit  maceration  for  a  specified  time,  addi- 
tional menstruum  is  poured  on  and  the  percolation  continued 
until  the  drug  is  exhausted.  Usually  from  700  to  BOO  cubic 
centimeters  of  the  percolate  are  reserved,  and  the  remainder 
evaporated  to  a  soft  extract;  this  is  dissolved  in  the  reserved 
portion,  and  enough  menstruum  added  to  make  the  fluidextract 
measure  1000  Cc 

4.  How  many  pint  containers  will  be  required  to  hold: 
(d)  100  avoirdupois  pounds  of  glycerin,  S/G  1.S46?  (b)  100 
Troy  pounds  of  ether,  S/G  .7167 

(a)  80.3  pint  containers,    (b)  13S.e  pint  containers. 

5.  Scale  Salts :  (a)  Give  an  outline  of  method  employed 
for  their  manufacture.  (6)  Name  two  official  scale  salts 
which  contain  an  alkakiid,  giving  in  each  case  the  percentage. 

(a)  A  solution  of  the  regular  salt  is  made.  The  original 
liquor  is  then  concentrated  by  evaporation  in  a  porcelain  ves- 
sel. When  the  liquid  becomes  thick,  it  is  poured  out  on  a  glass 
or  porcelain  plate  and  aUowed  to  dry  at  a  gentle  heat.  (Ii) 
Iron  and  quinine  citrate,  containing  not  less  than  ll.S  per 
cent  of  alkaloid ;  and  iron  and  strychnine  citrate,  containing 
not  less  than  O.B  nor  more  than  1  per  cent  alkaloid. 

S.  Distillation :  (a)  Define  the  term,  (t)  What  is  frac- 
tional distillation?     (c)  What  is  destructive  distillation? 


(a)  Distillation  is  the  process  of  evaporating  a  volatile 
liquid  through  the  application  of  heat  and  converting  the-  re- 
sulting vapor  into  liquid  by  contact  with  a  cold  condenser. 

(b)  Fractional  distillation  is  the  process  of  separating  liquids 
of  different  boiling  points  by  evaporation  and  condensation. 

(c)  Destructive  distillation  is  the  process  of  heating  dry  veg- 
etable or  animal  matter  in  suitable  closed  vessels,  until  decom- 
position takes  place,  the  volatile  products  being  expelled  and  a 
fixed  residue  remaining. 

7.  Name  two  official  salts  which  are  deliquescent,  two 
which  are  efflorescent,  and  two  which  are  permanent  in  the 

Lithium  citrate  and  sodium  hypophosphite  are  deliques- 
cent Sodium  phosphate  and  sodium  borate  are  efflorescent 
Potassium  sulphate  and  bismuth  subnitrate  are  permanent  in 
air.  , 

S.  Give  full  official  title  for  each  of  the  following:  (a)  Oil 
of  vitriol,  (b)  Black  draught  (c)  Spirit  of  mindererus. 
(<f)  Oil  of  smoke.    («)  Monsel's  solution.    (/)  Lead  water. 

(a)  Acidum  sulphuricum.  (b)  Infusum  sennae  compositum. 
(c)  Liquor  ammonii  acetatis.  (d)  Creosotum.  («)  Liquor 
ferri  subaulphatis.     (/)  Liquor  plumbi  subacetatis  dilutus. 

B.  Give  quantitative  composition  of  each  of  the  following: 
(a)  Chk)roform  liniment  (b)  Tincture  of  iodine,  (e)  Blue 
ointment  (d)  Paregoric.  (*)  Dover's  powder.  (0  Miti- 
gated caustic. 

(a)  Chloroform  liniment  contains  30  per  cent  of  chloroform 
and  70  per  cent  of  soap  liniment  by  volume,  (b)  Tincture  of 
iodine  contains  7  per  cent  of  iodine  and  3  per  cent  of  potas- 
sium iodide  in  alcohol,  (c)  Blue  ointment  is  composed  of  S7 
per  cent  of  mercurial  ointment  and  33  per  ctnt  of  petrolatum. 
id)  Paregoric  contains  0.4  per  cent  each  of  powdered  opium, 
benzoic  acid,  camphor  and  oil  of  anise,  together  with  4  per 
cent  of  glycerin,  in  diluted  alcohol,  (<)  Dover's  powder  con- 
sists of  ipecac  10  per  cent,  powdered  opium'  10  per  cent,  and 
sugar  of  milk  SO  per  cent.  (/)  Mitigated  caustic  is  made 
from  30  parts  of  silver  nitrate  and  60  parts  of  potassium 

10.  A  sample  of  opium  is  found  to  contain  12  per  cent  of 
moisture,  and  B  per  cent  of  morphine.  Aftir  removal  of  the 
moisture  how  much  morphine  will  the  sample  contain? 

100 — 13—88;  nine  parts  of  morphine  in  88  parts  of  opiimi 
would  mean  10.3  per  cent  of  the  alkaloid  in  the  drug. 

11.  Extracts,  U.  S.  P. :  (a)  State  how  extract  of  taraxacum 
may  be  maintained  in  a  plastic  condition. '  (6)  Name  two 
diluents  which  may  properly  be  employed  as  diluents  in  the 
manufacture  of  some  official  extracts,  (c)  How  mnch  strych- 
nine should  extract  of  nux  vomica,  U.  5.  P.,  contain? 

(a)  By  adding  five  to  ten  per  cent  of  glycerin,  (b)  Pow- 
dered licorice  and  sugar  of  milk,    (c)  Five  per  cent 

FOK  IHTEaPRITATION,  COUUENT,  AND  CXITICISM. 
12. 

H     Arienti  nitrai    ir.  t. 

Liq.     farouldcbydJ UJ. 

Mbk    dcMlU... 3IJ- 

MUce.     Sii.;   External   ate. 

Silver  nitrate  is  reduced  to  the  metallic  condition  1^ 
formaldehyde  and  many  other  organic  substapt^s. 
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n     Potuiii  eblaiu Sij. 

Srr.   tcrri  iodidi IIt. 

Via.   utlmonu    lu. 

AqoR,  q.  1.  ad Svj. 

M.  S.!  Sj  cierr  lhr«  hour*. 

According  to  Ruddtman,  when  the  ingredients  of  this  pre* 
scription  are  mixed,  the  liberation  of  iodine  begins  at  once 
and  continues  for  some  time.    The  prescription  should  not  be 
dispensed. 
1*. 

S     StTjch.   Bulph... t.OO  Gm. 

PatavU    brom 10.00  Gm. 

Aqus,  q,  >■  id M.OO  Cc 

Uiice.     Sis.;  Sj  tbree  time*  *  diy. 

Stryclmine  sulphate,  espedaUy  in  strong  solutions  of  the 
alkaloid,  is  likely  to  be  precipitated  by  the  soluble  chlorides, 
bromides,  and  particularly  the  iodides.  The  precipitation  may 
not  take  place  for  several  days.  In  explaining  the  cause  of 
the  trouble  several  factors  must  be  taken  into  account.  The 
commercial  samples  of  alkali  iodides  and  bromides  are  often 
alkaline  from  the  carbonate  which  has  been  left  in  these  salts 


to  aid  their  keeping.  This  alkali  would  liberate  and  pred^- 
tate  the  strychnine.  Alcohol  tends  to  prevent  the  precipita- 
tion. 

One  gramme  is  approximately  equivalent  to  15.5  graias. 
Hence  there  would  be  31  grains  of  stiyt^oine  sulphate  in  90 
Cc  of  the  solution.  The  dose  of  1  drachm  or  4  Cc  would 
contain  approximately  1%  grains  of  the  strychnine  sulphate,  a 
poisonous  quantity.    The  prescriplioQ  should  not  be  dispensed. 

IS. 

n     Hrdnri.  iod.  nib gr.  lij. 

Ext  ciDchoiue  fld Hr. 

Sympi Jv). 

U.  S.:  Sj  every  fctnr  faoon. 

When  the  solutions  of  the  first  two  ingredients  are  mixed 
together,  the  insoluble  mercuric  iodide  is  formed,  and  this  is 
redissolved  in  an  excess  of  potassium  iodide,  forming  potaS' 
sium  mercuric  iodide,  or,  as  it  is  commonly  known,  Mayer's 
reagent  This  compound  would  precipitate  the  alkaloids  of 
cinchona  in  the  mixture.  The  danger  in  such  a  prescription  is 
that  the  patient  may  take  most  of  the  precipitate  at  one  time 
and  thereby  get  an  overdose  of  the  mercuric  iodide,  which  is 
thrown  out  of  solution  with  the  alkaloids. 


MimiKi  OF  TBI  TixAi  Board  or  Pbaiuact.— The  tkree  men  id 
Ireuurer:  W.H.Robert.  Jr..  of  DeniMD.prMideDI:  tnd  R.H.  Wttker,  ol 
ol  BetumoDt;  Thomai  J.  SoeU  of  Cooper;  ind  John  A.  Weeks  of  Billinie 

St.te,  and  W.  H.  Robert,  Jr..  preiident  of  the  new  ill-Slite  Boird.  wis  k 

(ff*ir>  ol  the  Lont  Star  commonwetlth  cianot  be  doubted. 


:t  boards  all  over  the 


y  Google 
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BUSINESS  HINTS. 


Some  Uniqiie  Advertising. — 

C.  L.  Bonta,  a  druggist  owning  two  stores  in  Philadelphia, 
is  rather  a  clever  advertiser.  Among  other  things  he  pusbes 
his  soda  business  pretty  hard  throughout  the  entire  year,  and 
in  his  soda  advertising  he  has  systematically  used  the  catcb 
phnue  "twilight  Soda."    In  the  accompanying  reproductions 


BETWEEN 

THE  ACTS 
-Hit  •- 
"Crackcr-JacL" 


Bonta'a 
TwUKht 
Sod* 


we  are  showing,  in  only  a  slightly  reduced  size,  three  of  the 
Boota  ads.  They  were  all  printed  on  cardboard,  two  of  them 
with  red  ink  and  the  other  with  green.  The  round  tags  must 
have  been  employed  by  fastening  them  on  packages  leaving  the 


A  Small  Two-page  Annonncement. — 

A  neat  folder  3^  by  S  inches  in  dimensions  has  been  dis- 
Oiboted  by  Leon  Hale,  of  Tampa,  Florida.  The  front  cover 
reads:  "In  the  center  of  the  City— Leon  Hale,  Druggist, 
Tampa,  Fla."  The  back  cover  bears  only  a  line :  "Get  it  at 
Hale's."  The  ink  is  blue,  the  paper  white.  The  text 
of  short,  pithy  sentences  calculated  to  tell  thdr  story 
quick,  forcible  manner: 


Ri(ht  in  the  heart  of  thii  city  tberc  it 
An  nnnstul  and  dlitincilvc  (tore:  pcrfai 
Tbete  woald  be  muiT  More*  Rich  u  th 
eauired  to  build  then. 

and  earefnlDen  tra  dlattnctirB  ; 


inlilci 


__*  Bukini  of .  .._  ._  . 

For  twelTB  yean  thli  atore 
ahonld  be  done. 


1  ttiingi  aa  they 


-^ ,  .Jperlor  fadlltiei,  and  perfect  method* 

worth  thinUnc  of. 

--■■- and  cltari  in  thii  atore,  bnt  e*erything 

a  method! — Telephonea 


Some  of  die  Riker  Adverting. — 

During  the  last  year  or  two  several  references  have  been 
made  in  this  department  to  the  excellent  advertising  material 
gotten  out  in  New  York  City  by  the  William  B:  Kiker  tk 
Son  Co.,  operating  a  chain  of  nine  stores  in  New  York 
proper  and  in  Brooklyn,  Some  months  ago  the  Riker  concern 
purchased  the  five  stores  in  Boston  of  the  Jaynes  Drug  Co., 
and  we  have  before  us  a  booklet  devised  for  the  purpose  of 
announcing  the  combination  to  the  people  of  Boston.  The 
cover  is  unique  in  the  extreme.  It  bears  the  title  of  "A  Tale 
of  Two  Cities,"  and  a  huge  chain  is  seen  to  connect  a  large 
building  in  Boston  with  another  large  building  in  New  York. 
At  one  end  of  the  chain  is  the  legend  "Jaynes' — Boston," 
while  at  the  other  end  is  the  legend  "Riker's — New  York." 
We  are  going  to  reproduce  two  or  three  of  the  pages  of  this 
booklet.    Here  is  one,  for  instance,  on  the  toilet  department: 


imei,  and  creami  which  deli(hl  tha 
IT  into  our  Toilet  Good*  Department. 
aoutht  and  found  thoae  delicate  and 
B  In   dailr   demand.      Added   to   tfala 


ntion  of  tha  hair  i 


ia  of  their  ■ 
I.  A  vtWetr 
1   teeth,  all  a 

toilet  countera  in   a 


.'  A  liat  of 
idreaa.  and 
t  the  totlet 


aEorca   wQl  take 


at  heiitate  to  write  to  our  Hail-^rder  bepartment. 

The  page  devoted  to  soda  in  the  Riker  booklet  r 


RIKER-JAYNES    SODA. 


e  are  willing  to  itand 
it  itoori  at  otir  Founiai 
ire  abd  dclieioua  nicbii 


Cnde  m  fnrniah 
Dtter  fat  than 
Eyerrthinj  of  t 


fan 


._j   for. 


oor  Soda  r_, 

tatont  of  the  year-«nd  qnaSed 
:hini  TCt  to  live  for. 
I  ddigbt  and  aatiifaction  when 
nection  with  a  KiKcr-Jaynei  Soda  Fountain.  Ena, 
direct  from  Farm  to  ToanUin.  We  taice  particular 
J  milk  which  alwara  containa  a  larser  perceoCage  of 
a  required  br  the  lawi  pertaining  Co  thia  matter, 
beat  ii  good  enough  for  ua. 
long  liat  of  delicioua  berera^a  i 


world  ( 


!   thirar 
■   fou 


1    Uckle 


vcUr  be  a 


and    Brooklyn.       Pare    fruit    >ynipi,    prompt,    clean,    and    aatiabctory 
■ervice,  all  combine  to  make  our  Soda  the  very  beat  ever. 

One  of  the  pages  of  the  booklet  contained  this  group  of 

small  ads.  of  some  of  the  Jaynes  medical  specialties':    ' 

A  FEW  OF  THE  JAYNES  LABORATORY  TRIUMPHS 


JAYNES'  BALSAM  OF  TAR. 

50c.  and! [.00. 


JAYNES'  MALTOLEUM. 
50c.  and  87c 

No  taate  of  the  oil.  Curea  Ouonic 
Bcanchkii  and  [>eliiht>liid  Condi- 
tioHA.    EaceUent  remedy  fof   diil- 


JAYNES-  DYSPEPSIA  TABLETS. 
•«lcp.Tl»xaf90T.i>]ef. 


JAYNES-  ASTHMA  CURE. 


JAYNES' 

CARBOLIC  HEAUNG  SALVE. 

20c.  40e.,  aOe. 

Beat  Healina  Ointment  known.  '  An- 


oF  thia  Barfie  handy  and  depead 
upon  it  entirely  in  caaca  of  recent 
or  chronic  throat  Irat^laa.  A  really 
woodaiful  rantyl^       *  ■ 

;iOitizedbyV^OOgie 
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A  Daily  Syitem  of  BiuineM  Accounting. — 

D.  S.  Cooban  is  well  known  to  readers  of  the  Bulletin 
as  a  very  ingenious  and  resourceful  druggist.  He  is  always 
breaking  out  somewhere  in  a  new  spot  He  doesn't  remain 
.  idle  very  long.  His  latest  achievement  is  to  evolve  for  himself 
a  new  system  of  business  accounting.  This  involves  the  daily 
statement  which  is  shown  in  the  reproduction  on  this  page. 
We  trust  that  it  will  be  found  self-explanatory  by  readers  of 
the  Bulletin.    Mr.  Cooban  has  inserted  special  explanations 


people  who  wish  to  purchase  them  generally  occupy  little  of 
our  time.  If  you  put  the  goods  before  them — often  you  have 
them  displayed  in  racks — they  look  over  them,  select  what  they 
want,  ask  the  price  and  pay — and  the  greater  part  of  this 
transaction  is  done  while  yon  may  attend  to  other  business. 

"If,  then,  it  is  necessary  for  the  dniggist  to  take  up  side- 
lines—and it  does  look  as  though  it  were— he  will  find  sou- 
venir post-cards  an  advant^eous  one,  ethically  and  com- 
merdally." 


here  and  there  to  make  the  system  clear.  It  only  remains  to 
be  said  that  be  has  the  blanks  made  for  his  own  particular  use, 
and  it  will  be  seen  from  the  holes  punched  at  the  left  hand 
that  either  a  loose-leaf  ledger  or  a  file  of  some  sort  is  used  in 
keeping  them.  Mr.  Cooban  believes  that  knowledge  is  power, 
and  that  when  you  know  the  details  of  your  business  you  are 
in  position  to  conduct  it  intelligently. 

The  Proper  View  of  the  Poat-card  Bnsiuess^— 

Inasmuch  as  we  are  limited  by  our  surroundings  and  by 
our  calling  we  ought  to  be  glad  that  there  is  some  ray  of 
light  which  occasionally  leads  us  away  from  the  monotony  of 
our  every-day  existence.  Addressing  the  Pennsylvania  Phar- 
maceutical Association,  Jacob  Eppstein  took  this  view  of  the 
post-card  and  souvenir  business.    Mr.  Eppstein  said : 

"Through  the  postal  cards  showing  us  scenes  of  life,  seri- 
ous and  comical,  in  city  and  in  country,  in  slums  and  in 
palaces,  bringing  before  ns  mountains  and  rivers,  seas  and 
deserts,  parading  before  us  China  and  Peru,  Alaska  and  Tas- 
mania, we  become,  for  a  little  while,  every-day  cosmopolitans, 
journeying  away  from  that  grinding  part  of  our  business,  that 
part  which  is  hated  by  so  many  of  us.  Only  those  will  fail 
to  see  this  elevating  side  of  the  postal-card  business  who  look 
at  everything  from  the  standpoint  of  dollars  and  cents.  But 
even  this  dollars  and  cents  side  is  taken  care  of  in  the  postal- 
card  business.    Postals,  as  a  rule,  are  sold  at  a  good  profit,  and 


Natural  Aids  in  Making  Window  Displays.— 

C.  G.  Buchanan,  writing  in  the  Druggiils  Cirevtar,  says 
that  appropriate  materials  for  making  attractive  window  trims 
abound  in  every  community.  Best  of  all,  they  are  of  such  a 
nature  that  no  extensive  knowledge  of  the  decorator's  art  is 
necessary  for  their  arrangement. 

These  materials  are  to  be  found  in  every  orchard  and  in 
every  wood,  in  every  field  and  in  every  garden,  and  are  com- 
posed of  those  flowers,  leaves  and  plants  upon  which  nature 
has  bestowed  her  prettiest  handiwork.  They  are  not  difficult 
to  procure.  The  dweller  in  the  small  city  or  town  has  to 
walk  but  a  few  blocks  to  the  outskirts  to  find  them  in  pro- 
fusion, while  the  development  of  the  trolley  lines  has  placed 
them  within  the  reach  of  those  of  even  the  most  crowded 
centers.  Their  selection  and  gathering  may  be  made  the 
occasion  for  many  a  pleasant  outing  that  otherwise  would  not 
be  secured. 

A  VIOLET  PERPUUE  WINDOW. 

The  well-known  single  violet  or  "johnny- jump-up"  grows 
extensively  in  a  great  many  sections  of  the  country,  and  by 
its  aid  one  of  the  most  beautiful  and  attractive  perfume  win- 
dows may  be  arranged.  The  purple  blossoms  should  be  gath- 
ered in  quantities,  then,  with  the  aid  of  a  little  green  moss  or 
the  green  leaves  of  the  plants  themselves,  so  arranged  in 
the  window  as  to  give  the  impression  of,.ii,  perfect  b^k  of 
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the  flowers,  with  here  and  there  a  bottle  or  package  of  the 
article  to  be  advertised,  rising  from  their  midst  If  the  win- 
dow be  large  or  the  supply  of  flowers  limited,  then  they  should 
be  placed  in  low,  flat  receptacles,  as  thus  treated  fewer  will  be 
required  to  cover  the  desired  space. 

Violets  are  not  the  only  flowers  to  be  employed  in  this 
manner.  The  primrose  and  wild  rose  may  be  ased  with 
woDderful  effect,  as  may  also  wild  daisies  and  many  other 
flowers. 

Two  Good  Sellen.^ — 

Cold  cream  and  hair  tonics  lend  themselves  to  most  any 
kind  of  advertising.    Druggists  who  desire 


ADO  TO  TouK  Tourr  laqvisiTBs 

COOBAN'S 
Rose  Cold  Cream 


iaralaable  aid  to  the  toilet  an 
it  has  given  universal  tatiafa 
tioo.  Ita  laje  haa  apreid  far  b 
road  the  conGaei  of  Chicago.    '. 


Price  10c,  25c.  50c 

Per  Box 


B.S.COOBAN&CO. 

S99  West  63d  Street 
CHICAQO 


Bair  Raising  Talk 


1  Thii  il  Dot  a  blood  and  blunder 

blood  to  curdle  and  your  hair  to 
riiac.  On  the  contrary  it  ii  a 
brief,    nice    eiviUitd    talk  -  yet 


COOBAH'S  QUININE  HAH 


TOMIC 


1  We  claim  that  it  la  eaaily  the 
belt  toilet  requiiite  of  its  kind  on 
the  market.    They  who  have  uied 

cleing  aad  lavigoritei  the  acalp; 
it  preveuti  dandruSi  It  alopi  the 
hair  from  falling  out:  its  regular 
use  toon  ahova  lurpriaiaaly  aatis- 
factory  results;  and  there  ia  not 

compoaitioa.  Price  per  bottle. 
I5g.  aadSOc. 


B  S.  COOBAN  &  CO. 
SStV.tM  Street        CHICAOO 


neat  and  plain.  If  you  have  no  one  in  the  store  who  can  get  np 
a  good  sign,  have  a  sign-writer  make  them  for  you.  Put  np 
one  for  a  new  drink  every  day  or  two.  It  will  sutpHse  you  how 
your  customers  will  enjoy  looking  for  your  announcements  of 
new  beverages ;  and  if  the  drinks  have  quality,  the  patrons 
will  get  the  habit  of  trying  all  the  new  ones  and  telling  their 
friends  about  them.    This  is  the  best  ad.  for  your  fountain." 

A  Sticker  for  AdrertiBing  Baking  Powder.— 

C.  V.  Thomson,  of  Tillsonburg,  Ontario,  has  been  unusually 
successful  in  the  sale  of  baking  powder.  He  attributes  the  fact 
to  a  simple  but  effective  piece  of  advertising.  Nearly  every 
package  which  leaves  his  store  bears  the  sticker  reproduced 


products  in  a  circular  or  newspaper  will  &nd  the  accompany- 
mg  ads.  by  Cooban  of  service. 

Soda  Hints. — 

At  the  last  annual  meeting  of  the  Michigan  State  Pharma- 
ceutical Association,  Mr.  E.  l~  Keyser,  of  Ponttac,  made  some 
instructive  oomments  on  the  soda-water  business.  Mr.  Keyser 
said  in  part: 

"Let  chocolate  be  your  leading  flavor.  Get  the  best  choc- 
olate available,  make  it  the  very  best  you  can,  and  push  it. 
Nothing  will  win  you  trade  and  make  a  reputation  for  your 
fountain  like  the  best  chocolate  In  town.  We  get  10  cents  for 
chocolate  soda,  while  we  sell  all  the  other  syrup  flavors  for  5 
cents.  Yet  we  sell  more  chocolate  than  any  other  two  flavors. 

"In  the  soda  business  I  am  a  great  believer  in  signs.  Put 
up  as  many  nice  placards  as  you  have  room  for.   Make  them 


herewith.  This  ad.  is  also  placed  here  and  there  upon  the 
show-cases  and  in  and  around  the  town.  "Since  using  these 
stickers,"  says  Mr.  Thomson,  "our  sales  have  been  enormous." 
This  idea  may  be  applicable  to  other  products. 

He  1b  Anxious  to  Accommodate  the  Dear  People^— 

To  be  or  not  to  be— whetbei*  the  druggist  should  sell 
postage-stamps,  keep  a  directory  on  the  counter,  and  run  a 
free  telephone  for  the  benefit  of  an  exacting  public,  or  whether 
alt  these  things  should  be  absolutely  eschewed — this  is  a  ques- 
tion which  is  often  argued  and  debated  among  druggists,  but 
which  has  yet  never  been  definitely  settled.  Here  is  a  drug- 
gist, indeed,  who  apparently  believes  that  free  accommodations 
to  the  public  gives  the  merchant  a  chance  to  get  in  touch  with 
purchasers.  Witness  the  language  of  a  circular  which  he  has 
recently  distributed  with  great  freedom: 

LET  US  GET  ACQUAINTED. 
Do  yon  know  we  have  Four  Telephones  and  a  Telegraph  Station, 
B    Local    Expreaa.    an    atlaa  of    the   world,    an   ap-lo-date   directory   of 
"hilidelphitL  and  can  tumiah  directory  infomutioo  of  all  large  dtlea 


We  can  famish  train  information  for  Pennaylva. 
We  bare  a  supply  of  cardt  and  stamps  for  snia 
gUdly  ft>[nish  all  you   want  on  short  notice. 

We  deliver  Phone  Calls,  chargea  made  for  measei 

Call   and   aee  oa   and    talk   it   over.      Perbapi   w 

uU  R.   R. 

!  order!  and  wiU 

hive  to  offer  in 
e   can   get   better 

Buaioca  Hoorai 

T:IO  A.M.  to  n  F.W.:  SnodiT, 

S    «.H. 

to  1  I 

»•, 

Uae  nighl-btU  when  atore  ia  cloaed. 

ELLIS  G,  ESHLEMAN, 

Medicines. 

TWIHTIII 

H    ARD    BeaiB    StiUTS,    PXILASILFfllA. 

y  Google 
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Compoimd  Solntioo  of  Cresol.— 

At  a  recent  meeting  of  the  Chicago  branch  of  the  American 
Phannaceuti'cal  Association,  Mr.  Nitardy  commented  on  coiH' 
pound  solution  of  cresol.  His  experiments  showed  that  vola- 
tile oils  and  glycerin  added  to  the  U.  S.  P.  preparation  will 
not  make  it  more  miscible  with  water,  although  alcohol  will 
do  so  if  enough  is  added.  Twelve-per-cent  alcohol  added  will 
make  the  solution  miscible  with  an  equal  volume  of  water  or 
with  ten  times  its  volume  or  more  of  water,  but  not  with 
amounts  of  water  between  these  proportions.  Fiftecn-per-cent 
alcohol  will  make  the  solution  miscible  with  water  in  almost 
any  proportion.  Among  the  volatile  oils  and  related  sub- 
stances which  Mr.  Nitardy  had  used  in  his  experim<ents  were 
oil  of  turpentine,  benzaldehyde,  eugenol,  and  eucalyptoL  It  is 
his  experience  that  cottonseed  oil  was  more  difficult  to  saponify 
than  linseed  oil,  though  it  produced  a  little  lighter  colored 
solution,  but  this  is  of  no  special  advantage.  He  thought  it 
not  advisable  to  reduce  the  amount  of  soap  in  the  solution,  as 
had  been  suggested  by  some,  as  the  effect  is  to  render  the 
solution  more  caustic    The  proposed  formula  is: 

CrcMl   BOO  Kramnui. 

Unteedoil   SBO  Kruuno. 

Potmiam  bTdroxide So  Brammci. 

■  Aleobol  SB  Cc. 

Water.  >  nfficlent  qointltT  to  mak*  1000  tmnoua. 
Dliwlve  the  potuiiuiB  fardroxidc  In  fifty  (ramnm  of  water  In  ■ 
tared  dlih,  add  die  llnieed  oil,  and  mix  thDrDoghlT.  Heat  the  mixture 
on  a  water-bath  or  on  a  iteam-batb  to  aboot  TO*  C,  incorporate  the 
alcohol,  and  continue  heatins  until  aaponificatioc  il  eomplele.  Then 
■dd  the  creaol,  itlr  well,  cover  the  veaael  and  allow  to  aland,  ilirrins 
ocoaionall]'  until  a  clear  aolatloa  i*  produced.  Finally  add  mffideni 
water  lo  nuke  the  finiihed  product  weish  one  thouiand  scsmmes. 

Mr.  Becker  stated  that  be  made  large  quantities  by  mixing 
cresol  in  commercial  soft  loap  of  good  quality.  As  the  soap 
contained  much  water  it  was  not  possible  to  dissolve  more 
than  47^  per  cent  of  cresol  in  it. 

Mr.  S.  K.  Saas  added  30  per  cent  of  water  to  the  soap  of 
the  official  formula  and  then  30  per  cent  additional  of  cresol. 
This  gave  a  dear  preparation  perfectly  miscible  with  water. 

Dispensing  White  Precipitate  Ointment;  A  Criticism. — 

The  editor  of  the  Nan  York  Medical  Journal  makes  the 
following  rather  severe  critidsm  in  his  bsue  for  February  29, 
1908: 

"It  would  seem  from  incidents  that  have  lately  come  to  our 
knowledge  that  the  newer  graduates  of  pharmacy  leave  school 
without  that  drilling  in  the  smaller  details  of  dispensing  that 
distinguished  the  pharmacists  of  an  older  generation.  A 
touchstone  of  the  care  observed  by  a  pharmacist  in  the 
preparation  of  galenical  compounds  is  the  white  precipitate 
ointment  of  the  Pharmacopoeia,  officially  entitled  vnguentum 
hydrargyri  ammoniati.  As  prepared  by  different  pharmacists 
this  ointment  presents  varieties  of  appearance  and  consistence, 
and  one  is  tempted  to  ask  under  which  standard  New  York 
pharmacists  prepare  the  official  drugs  and  medicines.  Of 
course,  when  white  precipitate  ointment  is  asked  for  or  pre- 
scribed, only  the  unguent  of  the  Pharmacopeia  should  be  dis- 
pensed.   This  is  a  preparation  consisting  of  equal  parts  of 


hydrous  wool^fat  and  white  petrolatum  medicated  with  ten  per 
cent  of  ammoniated  mercury.  Explicit  directions  are  given  in 
the  Pharmacopccia  for  the  compounding  of  the  ointment  so  as 
to  provide  a  smooth,  creamy  salve  in  which  the  ammoniated 
mercury  is  so  evenly  distributed  as  to  make  the  particles  invis- 
ible to  the  naked  eye.  Since  the  eighth  revision  of  the  Phar- 
macopceia  became  official  we  have  been  supplied  with  what  was 
represented  to  be  ointment  of  ammoniated  mercury,  which 
consisted  of  a  ooarse  mixture  of  gritty  lumps  of  ammoniated 
mercury  and  yellow  petrolatum,  and  with  mixtures  of  lard 
and  ammoniated  mercury,  whit^  in  all  eases  showed  a  litic 
of  care  in  preparation  that  was  most  reprehensible.  Pharma- 
cists who  would  be  so  indifferent  to  the  requirements  of  the 
Pbarmacoptxia  would  not  think  of  the  necessity  of  using  a 
bom  or  vulcanite  spatula  in  the  preparation  of  a  mercurial 
ointment,  and  one  is  justiEied  in  assuming  that  carelessness 
in  one  thing  means  carelessness  in  others.  It  is  a  disturbing 
thought  for  a  physician,  who  is  often  compelled  to  depend  on 
the  professional  honor  of  the  pharmacist  for  the  preparation 
of  medicines  in  strict  accordance  with  the  rules  of  the  apothe- 
cary's art.  The  ointment  of  ammoniated  mercury  is  frequently 
prescribed  in  the  treatment  of  the  slight  eczematous  condi- 
tions which  sometimes  make  their  appearance  on  the  margins 
of  the  eyelids  in  young  children,  as  well  as  in  adults,  but 
good  results  cannot  be  expected  with  ointments  which  are 
hastily  thrown  together  without  regard  to  the  elementaiy 
principles  of  pharmaceutical  technique." 

Is  this  criticism  of  the  medical  editor  justified?  Have 
pharmacists  been  guilty  of  these  offenses?  Or  is  this  another 
example  of  hasty  and  ill-founded  rushing  into  print?  What- 
ever answers  may  be  vouchsafed  to  these  questions,  however, 
the  incident  has  its  plain  moral. 

The  Preaervation  of  Rubber  Articles.— 

In  the  Journal  de  Pharmaeit  there  is  an  article  dealing  with 
the  preservation  of  rubber  goods  in  different  liquids  which  is 
of  special  interest  to  pharmacists  and  surgeons,  says  the 
Chemist  and  Druggist  of  London.  Many  substances  have  been 
recommended  for  this  purpose,  and  it  is  well  to  know  which 
of  them  is  the  most  approved.  The  writer  discusses  the  vari- 
ous merits  and  demerits  of  lime-water,  phenol,  and  aniline 
soldtions,  glycerin-alcohol  solution,  and  solution  of  potassium 
pentasulphide.  The  conclusions  are  that  for  undeterioiated 
rubber  3-per-cent  solution  of  phenol  and  3-per-cent  solution 
of  aniline  are  best,  while  for  deteriorated  rubber,  or  such  as 
may  have  been  exposed  many  times  to  boiling  water,  a  1-per- 
cent solution  of  potassium  pentasulphide  is  most  to  be  recom- 
mended, the  restorative  properties  of  the  last  mentioned 
depending  on  the  penetration  or  absorption  of  the  sulphur 
from  the  pentasulphide.  Regarding  the  3-per-cent  solution  of 
phenol,  the  writer  has  known  of  rubber  tubing  remaining  un- 
altered after  being  kept  ten  years  in  this  solution,  and  that 
without  the  solution  being  renewed.  It  is  necessary,  of 
course,  to  use  a  suitable  vessel — for  tubing,  one  in  which  the 
rubber  lies  in  easy  coil;  for  catheters,  etc,  an  upright  position 
in  a  tail  vessel  is  the  best  The  solution  of  aniline  has  prop- 
erties similar  to  those  of  phenol.  It  has  been  remarked,  how- 
ever, that  black  rubber  immersed  in  this  liquid  undergoes  an 
augmentation  of  volume;  tubing,  for  instance,  showing  a 
marked  increase  in  length.      *  ^ 
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QUERIES. 


InforaiatuM  is  given  in  this  deparinmU  under  the 
fc^iowing  conditions  only:  {i)  No  queries  are  answered 
by  mail;  {s)  queries  must  reach  us  before  the  istb  of 
ike  month  to  be  answered  in  the  BuiittTiN  of  the  month 
folloming;  (j)  inquirers  must  in  every  instance  be  reg- 
ular subscribers;  and  {4)  names  and  addresses  must  be 
affixed  to  alt  communications. 


Makittg  a  Compound  Emulsion  of  Cod-liver  Oil  to  Ten- 
gallon  Quantities. 

C  K  writes  aa  follows :  "Will  you  kindly  give  me  a  good 
{ommla  for  a  ten-gallon  lot  of  a  40-per-ceDt  emulsion  of  cod- 
lirer  oil  with  hypophosptiites  of  lime  and  soda?  I  want  one 
wfaicfa  will  stand  any  length  of  time  without  separating.  I 
have  tried  many  formtilas,  including  that  to  be  found  in  the 
latest  edition  of  the  N.  F.,  but  they  all  separate  on  standing. 
I  may  add  that  I  make  such  emulsions  in  a  machine  chum. 
Can  you  give  me  a  formula  for  a  bleaching  compound  to  be 
used  to  whiten  an  emulsion  of  cod-liver  oil  ?  Such  compounds 
have  been  tised,  I  believe,  by  some  manuEacturets.  Lastly, 
can  you  tell  me  if  any  book  has  ever  been  published  on  the 
subject  of  emuluons?^ 

This  query  we  have  submitted  to  Prof.  Wilbur  L.  Scoville, 
well  known  as  an  expert  ia  pharmaceutical  technique,  and  we 
have  Professor  ScDville's  rqily  in  the  fallowing  language: 

"I  suggest  that  your  correspondent  use  the  following  for- 
multi: 

Powdered  Kadi >  lb*. 

Powdered  traiicuitb    IH  lb*. 

Powdered  urowioot IH  lb*. 

Cod-lirer  dU   4  fsllons. 

^mp  of  bjpophoiphitea. 1  ffalloa. 

llnetare  of  tolu ^ B  oonee*. 

Oa  of  wintercreeii 1  DUocc. 

OU  of  c]oie. . .  .'.'.V.'.'.'.'.'.'.'.'.'.'.'.'.'.'.'.'.'.'.'.'.'ii  onnce. 

Water,  to  ouke 10  gilloiu. 

iSbt  tbe  snau  tad  arrowroDt  wllb  b>lf  1  c'loa  of  (dl   md  kdd  ■ 

Siart  of  wstei.  Stir  thi*  tborougblr  DatU  ■  lUff  miMBre  retalti,  ud 
en  add  the  oH  ia  portioo)  of  (bciul  >  qiurt,  witb  >  pint  of  water, 
■tirrina  or  cbarnlni  each  portion  until  thoronthlj  enialaified  Coniinne 
until  Si  the  oil  ii  emu1ii£ed,  thto  add  the  Bivorins  oili  and  cnouKb 
water  to  nuke  8  nllon*,  next  the  •jmp  lod  the  tincture  in  mcceaaiDn, 
and  finally  enou^  water  to  make  10  afallon).  Lutlj',  ehura  the  mix- 
tare  about  an  hour  befors  bottling. 

"If  properly  emulsified  no  separation  should  take  place  on 
standing  during  several  months. 

"We  do  not  know  of  any  preparation  to  bleach  or  whiten 
an  emulsion,  and  doubt  if  any  is  used  by  manufacturers.  If 
a  good  light-colored  grade  of  cod'liver  oil  is  used,  and  good 
gunia  (which  are  also  necessary  for  a  good  emulsion)  are 
employed,  the  emulsion  will  be  white  and  no  bleaching  agent 
will  be  needed.  In  fact  the  best  whitening  agent  is  a  good 
emulsion  machine  and  the  ^U  to  use  it  to  advantage. 

"I  do  not  know  of  any  book  exclusively  devoted  to 
emulsions." 

We  may  add  that  while  no  book  has  been  gotten  out  on 
emubions,  the  subject  is  quite  exhaustively  discussed  in  many 
of  the  text  and  reference  books  on  phannacy.  We  may  speak 
particularly  of  the  three  "practices  of  pharmacy"  by  Reming- 
ton, Caspari,  and  Coblentz.  Professor  Scoville's  "Tbe  Art  of 
Compounding,"  published  by  P.  Blakiston's  Son  &  Co.,  1012 
Walnot  Street,  Philadelphia,  also  devotes  considerable  atten- 
tion to  the  manufacture  of  emulsions. 


Confusion  Between  Beneine,  Naphtha,  and  Gasoline. 

T.  R.  T. — In  an  article  presented  at  one  of  the  recent 
annual  meetings  of  the  American  Pharmaceutical  Association, 
Otto  Raubenheimer,  Ph.G.,  of  Brooklyn,  N.  Y.,  spoke  of  the 
confusion  which  exists  with  reference  to  these  three  products. 
He  declared  that  he  had  repeatedly  sent  to  paint  stores  for 
gasoline  and  received  ordinary  benzine.  When  he  would 
return  it  as  not  being  what  he  asked  for  the  invariable  reply 
would  be  that  it  was  "all  the  same."  But  they  are  not  the 
same,  and  Mr.  Raubenheimer  made  the  point  that  benzine, 
naphtha,  and  gasoline  may  be  compared  to  94-per-cent  alcohol, 
deodorized  alcohol,  and  absolute  alcohol  In  the  fractional 
distillation  of  the  crude  oi!,  the  lightest  hydrocarbons  which 
come  over  first  are  called  gasoline.  The  next  distillate,  of 
a  heavier  specific  gravity,  is  naphtha,  and  the  next  heavier 
still  is  benzine,  the  last  and  heaviest  of  all  being  kerosene. 
The  first  and  lightest,  gasoline,  is  of  course  the  most  highly 
inflammable  and  is  very  dangerous  to  use.  Naphtha  is  only 
less  dangerous,  and  beifiine  is  much  safer  to  employ  when  a 
cleaning  agent  is  required.  These  faCts  ought  to  be  consid- 
ered in  the  sale  of  such  agems  to  customers.  Gasoline  is 
very  explosive,  and  patrons  should  be  warned  not  to  use  it 
in  a  room  in  which  a  light  is  burning — indeed,  for  cleaning 
purposes  it  ought  to  be  employed  out-of-doors,  and  Mr.  Rau- 
benheimer thought  a  red  danger  label  should  be  attached  to 
the  container. 

Tbe  price  of  benzine  is  given  in  "Prices  Current"  in  this 
issue.  It  varies  only  a  cent  or  two  a  gallon  from  that  of 
gasoline. 

Proprietary  Names  vs.  the  Food  and  Drugs  Act. 

The  R.  Mfg.  Co.  have  evidently  read  the  reports  of  the 
Harper  case  in  Washington — a  case  which  ended  with  the 
conviction  and  fine  of  Mr.  Harper  for  the  manufacture  and 
sale  of  a  preparation  known  as  "Cuforhedake  Brane  Fude." 
They  ask  us  if  in  our  judgment  the  title  "Cureoil  Horse  Lini- 
ment" would  be  cotistrued  as  a  violation  of  the  misbranding 
clause  of  the  food  and  drugs  acL  We  have  submitted  this 
query  to  a  consulting  member  of  the  Bulutih  staff,  Mr.  C 
M.  Woodruff,  who  has  made  a  pretty  close  study  of  food  and 
drug  legislation.     Mr.  Woodruffs  reply  is  as  follows: 

"Whether  the  title  'Cureoil  Horse  Linimenf  is  lawful  or 
not  is  really  a  question  of  fact  upon  which  two  courts  and 
two  juries  might  not  agree.  The  question  involved  may  be 
formulated  thus :  Is  the  word  'Cureoil'  a  false  or  misleading 
statement?  It  is  a  coined  word  and  would  doubtless  be  held 
to  be  good  as  a  trade-mark.  My  judgment  is  that  the  courts 
w«utd  not  hold  it  to  be  a  misstatement  within  the  meaning  of 
the  law,  and  if  the  matter  came  before  a  jury  I  think  the 
court  would  instruct  the  jury  that  it  was  a  question  of  fact 
for  them  to  consider,  and  that  in  considering  it  they  must 
take  into  account  the  other  claims  made  upon  the  label  respect- 
ing the  properties  of  the  product." 

To  Disguise  the  Odor  of  Kerosene. 
E.  R,  D.~There  is  no  method  of  destroying  the  objection- 
able odor  of  kerosene.  The  smell  may  be  covered  by  the 
addition  of  one  per  cent  of  amyl  acetate,  or  disguised  by  the 
addition  of  a  small  percentage  of  oil  of  cassia.  The  last- 
named  oil  is  used  in  the  preparation  of  a  kerosene  compound 


216 


BULLETIN  OF  PHARMACY 


which  is  widely  advertised  as  a  mosquito  exterminator.  But 
the  mere  addition  of  an  odorous  substance  is  never  satis- 
factory. The  best  method  is  to  attack  the  smell  in  a  chemical 
way.  The  following  treatment  has  been  recommended  as  pro- 
viding a  means  of  rendering  the  oti  both  colorless  and  odor- 
less: To  a  mixture  of  one-fourth  liter  of  sulphuric  add  and 
one  and  three-fourths  liters  of  water  is  added,  after  cooling, 
thirty  grammes  of  potassium  permanganate,  followed  by  mix- 
ing with  four  and  five-tenths  liters  of  kerosene,  the  whole  to 
stand  for  twenty-four  hours,  with  occasional  shaking.  After 
this  period  the  kerosene  is  drawn  off  and  agitated  for  several 
haurs  with  a  solution  of  seven  and  five-tenths  grammes  of 
potassium  permanganate  and  fifteen  grammes  of  sodium  car- 
bonate in  one  liter  of  water.  The  mixture  is  then  allowed 
to  stand  for  some  time,  when  the  kerosene  is  drawn  off  in  an 
odorless  and  colorless  condition. 

Once  More:  The  "Burning"  of  Ashes. 
Several  references  have  lately  been  made  in  this  depart- 
ment to  substances  used  for  completing  the  combustion  of 
ashes,  and  last  month  a  note  was  also  printed  in  our  depart- 
ment of  "Letters."  Inasmuch  as  there  seems  to  be  some 
little  interest  in  this  subject  we  are  now  reprinting  a  news- 
paper clipping  sent  in  by  one  of  our  readers : 

To  one  gallon  of  faot  water  idd  two  ounces  af  oulic  icid  and  one 
pound  of  rock  oc  packer'i  ulC.  This  solution  sprinkled  over  coal  and 
ashes  used  In  Hew  York  icbooli  and  found  to  be  applicable  to  stoTes 
has  made  a  Terairksbte  savins  in  the  cost  of  fuel  used  in  tbe  schools  of 
the  trig  city,  sccording  to  S.  9.  Howe,  a  local  inieiiigator.    Everx  Jani- 


r  ba*   reeeired  inMructions  to  use  this  aolulion  resulaily.      Not  less 
an  S5  Dcr  cent  and  as  biah  as  TO  per  cent  of  fuel  is  aaveiL 

□  ihe  coal  and  ashea  with  a  ^rinklinc  can. 


the  door  of  the  ash.pic,  dampened  with 

Where  pea  coal  u  used  the  coal  can 
proportion  of  one  part  coal  lo  tiro  parM  uhes. 

The   Ere   should   be    started    wiui   coal   to    form  a   ■c 
should  it  become  low  daiina  the  day  freab  eoal  ibonld  a 
Tbc  prepared  ssbca  or  coal  should  bo  iprcad  over  the  i>ouj  lu  m  uEinu 
of  sbout  two  inches. 

It  is  found  that  the  use  of   the  solution  causes  lest   clinkers  than 

of  the  different 


used  ashes  can  be  pDlled  ti 
solution,  and  refircd. 


1  bodT,    and 
shoTeled  on. 


™°&r 


HarnHgton'4  Solution. 

G.  £.  asks  us  for  the  formula  of  a  solution  used  by  sur- 
geons and  known  as  Harrington's  Solution.  We  borrow  the 
following  information  from  the  Amtriean  Druggist: 

This  is  essentially  a  1-to-lOOO  solution  of  corrosive  sub- 
limate in  diluted  alcoboL  It  seems  to  have  been  proved  experi- 
mentally and  clinically  that  the  solution  will  kill  all  the  com- 
mon germs  met  with  in  surgical  practice  in  from  twenty  sec- 
onds to  a  minute.  It  is  the  practice  of  surgeons  previous  to 
operating  to  thoroughly  wash  their  hands  in  hot  soap-suds  and 
then  immerse  them  in  Harrington's  solution.  The  solution 
is  also  used  for  washing  out  infected  wounds  where  it  is 
applicable,  the  solution  being  allowed  to  remain  in  contact 
with  the  surfaces  of  wounds  or  abscess  cavities  for  from 
three  to  five  minutes,  when  it  is  then  irrigated  or  sponged 
away  and  the  particular  wound  dressed  as  required  Besides 
its  established  antiseptic  property  it  has  the  power  when 
applied  to  a  raw  surface  to  produce  a  copious  discharge  of 
serum,  which  aids  the  washing  away  of  noxious  elements  from 
the  wound. 

The  it^redients  and  quantities  may  be  conveniently  ex- 
pressed for  the  use  of  pharmacists  in  the  following  terms: 

Corrosive  lublinale   IS  grains. 

HTdrochloric  acid,  C.  P iM  ounces. 

Water  11  ooncet,  S  drachms. 


Ah  Jncompatiblt  Mixture. 
S.  J.  W.  wants  to  know  why  a  precipitate  forms  when  he 
mixes  the  fluidextracts  of  aloes,  celery,  sarsaparilla,  sassafras, 

The  reason  is  plain.  The  alcohol  present  in  these  several 
fluids  varies  from  20  to  83  per  cent  in  strength.  When  these 
fluidextracts  are  mixed,  and  each  fluid  is  thus  combined  with 
a  foreign  menstruum,  a  certain  amount  of  precipitate  is  thrown 
out  and  settles  to  the  bottom  of  the  container.  The  reason  of 
course  is  that  some  of  the  principles  in  these  drugs  are  in- 
soluble in  any  other  strength  of  alcohol  than  that  originally 
employed.  The  mixture  should  be  allowed  to  stand  from  34 
to  4S  hours  and  filtered  with  the  aid  of  purified  talc  A  clear 
liquid  will  then  result  which  may  be  safely  utilized.  Some  of 
the  medicinal  virtue  of  the  fluids  may  be  lost  in  the  residue, 
but  that  is  unavoidable  in  such  a  formula. 


(Drawn  lot  Ihe  Bui 


AMENDING  THE  MOTION. 


The  Use  of  an  Oxygen-HberattHg  Salt  in  a  TotUl  Cream. 
S.  W.  B. — Some  time  ago  B.  S.  Cooban  discussed  in  the 
Bulletin  the  advisability  of  employing  sodium  perborate  in 
a  toilet  cream.  Later  on  one  of  our  subscribers  expressed 
his  opinion  that  this  particular  salt  would  be  broken  up  by 
even  the  slight  amount  of  moisture  present  in  such  a  cream, 
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and  that  the  surplus  oxygen  would  therefore  be  liberated 
before  the  preparation  was  used.  We  submitted  the  question 
to  the  Roessler  &  Hasslacher  Chemical  Co.,  which  has  had  a 
large  e:q>erience  in  the  manufacture  of  oxygen- liberating  salts 
during  the  last  few  years.  Dr.  Richard  von  Foregger,  one 
of  the  company's  experts,  wrote  us  that  while  he  could  not 
speak  with  authority  on  the  question,  he  would  advise  the  use 
of  peroxide  of  zinc  instead  of  perborate  of  sodium  in  a  toilet 
cream.  Perborate  of  sodium  is  more  particularly  suitable  for 
the  preparation  of  powders — a  foot  powder,  a  perspiration 
powder,  or  a  talcum  powder. 


ArtiScM  Vichy  Water. 
I.  J.  wants  a  formula  for  the  manufacture  of  artificial 
The  following  formula  is  based  on  the  analysis  of 
r-Struve : 

Sadiam  iodide   O.Olfl  part. 

Sodiam  bromide O.OS  part. 

Sodium  pboiphate E  parts. 

Sodimn  nlicalc  SOpart*. 

Fotannin  (ulpbite    IBSparta. 

Sodium  cbloridc  IBSparti. 

Sodium  catbonate    6,191  parta. 

AlumiuDm  chloride 1  part. 

Strontium  ^loride  ,•...-.........•. 1  part. 

^    B  chloride   Sparta. 

— 1  chloride  11  parte. 

chloride  170  parte. 

e  mtphate O.lt  part. 

iron  niiphate   1  part- 
Sulphuric  tcid  ,.,,-..,.-i -.....>-.- ...-4D  parta. 

Water  lo  make 10  gilloni. 

Mix  the  fint  acTes  insredienta  with  about  ten  timet  their  wdsht  of 
water  and  filler.  In  the  tame  manner,  mix  tbc  next  fixe  ingredienU 
with  water  and  filter;  and  then  the  Uat  three  iDcredlenta.     Pour  tfaeae 

..  galloiw,  and  charge  at  once  with  ctition  dioxide  faa. 

A  Cheap  Flavoring  Extract  of  Vanilla. 
W.  D.  A. — Why  not  try  the  compound  tincture  of  vanillin 
of  the  National  Fonnulary?    This  has  often  been  said  to  be 
about  the  best  cheap  extract  of  vanilla  (called  "vanilla"  by 
courtesy)  which  can  be  made.    Here  is  the  formula: 

Vaniltin   S.G  Gm. 

Comarin    0.4  Gm. 

Alcohol  too  Cc. 

Glycerin ISS  Cc 

Srnip  <U.  S.  P) 1S8  Cc 

COmp.  tincture  of  cudbear  <F.  41B) 1«  Cc 

Water,  a  tufficlent  quantitr  to  nulie 1000  Cc 

Diaiolve  the  ranillin  and  cuniarin  in  the  alcohol,  tdd  tiK  slyeerin, 
make'  1000   cubic   centimetera 

Of  course  you  understand  that  under  the  present  food  and 
drug  laws  such  a  product  cannot  be  called  "Extract  of 
Vanilla."  It  must  be  termed' "Compound  tincture  of  Vanil- 
lin," "Vanillin  flavoring  Extract,"  or  something  of  this  sort. 


Tincture  of  Cudbear. 
M.  J. — The  National  Formulary  gives  a  method  for  the 
manufacture  of  this  preparation.    To  quote: 

Cudbe*r    140  grains. 

Alcohol, 

Water,  of  etch  a  cuSdent  qaantity 

to  make S>  fluidouneea. 

Hix  one  TOlume  of  alcohol  with  two  roiuma  of  water.  Macerate 
the  cudbear  with  TGO  Cc  <or  14  fluidoancea)  at  tbe  menitruum.  during 
twelve  houit,  agitatinc  occadoDallTj  filter  tiirough  paper,  tad  add  the 
caramel,  prcnoualr  diaaolTed  in  ISB  Cc  (or  4  fioldouncet)  of  water. 
Then  paaa  enongh  of  the  before-meniioned  meoatruum  througb  the 
filter  to  make  the  whole  meaaure  1000   Cc    (or  IS  Suidouncet). 

Some  improvements  on  the  N.  F.  formula  are  contributed 
to  the  department  of  Letters  in  this  issue  of  the  Bulletim. 


A  "Tasteless"  and  Transparent  Preparation  of  Castor  Oil. 
E.  J.  D.— In  a  paper  read  before  the  New  Jersey  Pharma- 
ceutical Association,  Prof.  P.  E.  Hommell  described  the  vari- 
ous modes  of  administering  castor  oil  to  malce  it  palatable. 
After  considerable  experimentation  he  had  found  that  tbe 
following  formula  yielded  a  preparation  which  was  about  all 
that  could  be  desired  as  a  palatable  and  transparent  product: 

Saccharin    .'.'.'.'.'.'.',".'.'.'.'.'.',*.*.' .'.'.'.'.'..'.'.'.'.'..1  grain. 

Oil  of  aniae 8  dropa. 

Alcohol    1  drachm. 

Diaaolve  the  aaccbirin  In  the  ■Icobol  by  the  aid  of  gentle  heal,  and 

add  the  oil  of  aniie;  then  agitate  this  mixture  well  with  the  caitor  oil. 

Itmumerable  other  fotmulas  for  "tasteless"  castor  oil  have 
been  printed  from  time  to  time  in  the  Buliztik.  See  the 
annual  indexes  iu  the  December  issues. 

A  Liquid  Eeiema  Cure. 
D.  C.  B. — We  hesitate  to  publish  such  a  formula  because 
the  internal  treatment  of  eczema  varies  with  the  individual. 
A  competent  physician  should  be  consulted.     Bulkley,  how- 
ever, recommends  the  following  formula: 

Fotaaiium  citrate   i  drachma. 

Fowler'a  aolntioa  of  araenie 1  drachm. 

Tincture  of  aux  vomica 1  drachma. 

Tincture  of  cinchona  compound,  luScient 

to  make 4  ouneea. 

Mix.  A  teatpoonfnl  in  water  ia  taken  after  mealt  aa  a  tonie  and 
elleraiiire. 

For  further  informatton  on  this  subject  consult  any  work 
on  therapeutics. 

A  Tooth  Powder. 
W.  L,  D.— Mr.  Ernest  Melling,  of  Bryn,  England,  con- 
tributed a  formula  to  the  Bulletin  in  1900.    It  has  proved 
successful  with  him : 

Powdered  cutllcbone  4  onncet. 

Powdered  oriii  root 0  ooncet. 

Powdered  Caatile  toip 4  ounces. 

Powdered  maguetium  carbonate 1  ounce. 

Predpllated  chalk  1  poiuidt. 

Oil  of  rote SI  drops. 

OU  of  wintcrgreen IS  drops. 

Oil  of  peppermint IS  drop*. 

Mix  and  run  through  licve.    Thii  can  be  tinted  if  datired. 

A  Condition  Powder. 
S.  N. — Tbe  following  formula  for  a  condition  powder  will 
doubtless  serve  tbe  purpose  mentioned  in  your  letter; 

Aniae  ..!"im!!!lil'"r.V.V.'.i!!!l«  ounoea  av! 

Sulphate  of  iiwi )  orntcca  av. 

Potutlnm  nitrate  t  ounce*  av. 

Fenugreek    B  onncea  av. 

Sodium  chloride 1  ounce  av. 

Doae,  deaaertapoonful  in  the  feed,  morning  and  night 

A  DUKcult  Prescription. 
J.  P.  A.  writes :  "The  following  mixture  when  freshly 
prepared  is  a  bright,  clear  solution,  but  on  standing  for  a  week 
or  so  it  turns  dark  and  precipitates.  Will  you  kindly  tell  me 
something  which  I  can  add  to  this  formula  to  prevent  pre- 
cipitation ?" 

Zinc  lulpfaoeirlxilate   IS  grains. 

Deodorized  tincture  of  opiam..........l  drachma. 

Tincture  of  catechu 1  drachma. 

Soae  water,  tuffident  to  make. S  ounces. 

Mix  and  filter. 

Nothing  can  be  added  to  make  the  mixture^^tay  dear.  Let 
it  stand  a  few  days  and  then  filter  it  throu^dL^jiiOOQ  IC 
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w«re  eaten  during  the  hourly  administration  of  the  calomel 
No  salivation  whatever  resulted. 


Tkkke»ing  a  Ltniment. 
J.  R.  H.  declares  that  the  following  formula  should  pro- 
duce a  thick  lininenL    In  his  own  experience,  however,  the 
product  is  as  thin  as  milk: 


Two  N.  A.  K.  D.  SiiAriHOTS.— Tbe  two  pictures  shown  oa  (hii  pa«e 
■ere  Uken  br  F.  B.  Liltie.  of  Guthrie.  OkUboina.  ■!  the  Chicaio  coavcn- 
tion  of  the  N.  A.  R.  D.  lut  Seplembcr.  Camcia  Eendi  abounded  at  the 
meelina,  end  ■  troup  of  them  i*  shown  in  thii  view.  Dr.  H.  M.  Whelpley, 
of  St.  Louii.  alwaya  havinc  hii  camera  with  him,  itandi  at  the  left.  The 
next  fisure  but  one  ii  that  of  Col.  John  W.  Lowe,  of  Boaton.  and  (he  two 
men  at  the  riihl  are  Jainei  F.  Finneran  of  Boaton  and  Caswell  A.  Mayo  of 
New  York. 

Red  and  Green  Fires. 
W.  H.  W. — Some  years  ago  W.  A.  Dawson  published  an 
article  in  the  Bullehk  on  this  subject.    He  gave  the  follow- 
ing formula  for  a  red  fire: 

StroDtinm  nitrate   II  ounce*. 

PoUitsium  chlorate    4  ouncea. 

Shell«:    i  ouncea. 

Lycopodiam    S  drachm*. 

1  have  a  fiftr^poond  Mil  box,  one  of  the  kind  that  Eochelle  aalt, 
borax,  etc,  come  packed  inl  the  sidea  and  bottom  are  each  of  one  pieca 
of  wood,  dove-iailed  and  glued  toielber  ao  that  the  boi  ia  perfectlr 
tiiht     Before  using  it  Ih«  £nt  time,  I  carefallT  acraped  the  inside  with 

alto  the  shellac  end  the  potaaaium  chlorate.  The  atroniium  salt  was 
first  sifted  into  Ibe  box  through  a  No.  20  sieve  to  free  it  from  lump*. 
The  other  ingredienU  are  not  thus  treated,  but  are  simply  dumped  into 
the  box  on  top  of  the  strontium.  The  operatnr  then  rails  up  his  aleerea 
and  doe*  the  mixing,  literally  "by  hand."  There  ii  absolutely  no  dan- 
ger b]t  this  method  of  mixing;  and  it  doei  not  take  over  half  an  hour 
to  main  *  fiftr-pound  baCch. 

To  make  the  green  fire  the  same  formula  is  used,  save  that 
barium  nitrate  is  employed  in  place  of  the  strontium  salL 

This  makes  a  very  brilliant  fire.  Mr.  Dawson  sold  this 
product  for  30  cents  a  pound.  He  burned  liberal  quantities 
in  front  of  the  store  by  way  of  advertising  and  put  a  sign  in 
the  window,  "Red  or  Green  Fire — 30  cents  a  pound."  This 
lire  is  not  only  a  fine  red,  but  it  is  a  much  more  powerful 
illuminant  than  any  kind  made  by  the  fireworks  manufacturers. 


Oil    of    turpentine. 


Mix  and  make  linimcaL 

We  suggest  that  J.  R.  H.  add  n 


e  soap  to  the  formula. 


SFOIIT  OP  HITKOUS  ETHEB  TOR 

Regarding  J.  R.  H.'s  other  query,  let  us  say  that  we  can 
hardly  suggest  an  economical  substitute  for  spirit  of  nitrous 
ether.  Solution  of  ammonium  acetate  nught  supplant  this 
product  in  that  it  serves  as  a  stimulant  for  animals;  but  am- 
monium acetate  solution  does  not  possess  the  mild  diuretic 
action  which  follows  the  administration  of  spirit  of  nitrous 
ether.  Plain  alcohol  serves  as  a  stimulant  and  has  some 
action  on  the  kidneys;  but  alcohol  could  hardly  be  called  an 
economical  substitute  for  spirit  of  nitrous  ether  because  there 
is  little  difference  in  the  prices  of  these  two  products. 

Flavormg  Extracts  and  the  Revenue  Latas. 
G.  S. — We  do  not  recall  that  the  national  government  has 
ever  ruled  that  a  government  liquor  license  must  be  taken 
out  by  the  druggist  or  other  dealer  who  desires  to  sell  flavor- 
ing extracts.  Certain  weak  essences  of  Jamaica  ginger,  how- 
ever, have  been  involved  in  the  enforcement  of  some  of  the 
State  liquor  laws  where  the  authorities  had  reason  to  believe 
that  the  preparations  were  being  used  for  intoxicating  pur- 
poses. The  same  thing  might  hold  true  with  a  merchant  who 
prepared  and  sold  "fake"  flavoring  essences  whose  chief  vir- 
tues were  their  content  of  alcohol  and  their  mnocence  of  any 
real  flavoring  quality.  We  cannot  fancy,  however,  that,  so 
far  as  the  liquor  laws  are  concerned,  either  the  national  or  a 


The  Supposed  Oxidation  of  Calomel  in  the  Stomach. 

B.  D.  Co.  sends  us  the  following  communication :  "When 
a  patient  takes  calomel  three  times  a  day  in  ^-  or  ^-grain 
doses,  will  fruit  such  as  lemons,  oranges,  grape  fruit,  or  sour 
pickles  salivate  him?  Or  can  these  things  be  eaten  in  mod- 
eration without  danger?" 

Three  writers  in  the  Therapeutic  Gasette — Drs.  Sprague, 
Mclntyre,  and  Wheeler — all  agree  that  there  is  no  danger 
from  the  ingestion  of  acids  after  calomel.  It  has  been  held 
in  the  past  that  this  combination  would  result  in  the  forma- 
tion of  the  bichloride  of  mercury,  a  poisonous  salt.  Evidence 
has  accumulated  yearly  which  proves  this  old  theory  false. 
Dr.  Mclntyre  cites  one  case  where  nearly  a  dozen  lemons 


Two  N.  A.  R.  D.  SNArSHOTS.-Seereury  Thomas  V.  Woo 
hero  of  this  aroap.  and  he  is  flanked  on  either  side  by  tbe  oOii 
W.  O.  N.  A.  R,  D.-Mrs.  Wallace,  the  president,  at  the  left. 
Godding,  the  secretary,  at  the  right.  The  other  two  ladiea  in  the 
are  Mrs.  Moriarity  and  Mra.  Staplea.  Those  in  the  rear  row  are  Mcsdime* 
Griffin.  O'Brien,  Ernst,  Finneran.  and  Lercfac..    V  71I  Jl  fV, 


_-yie 
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State  govenunent  would  interfere  with  a  druggist  for  making 
a  bona-fide  flavoring  extract  Flavoring  extracts  are  of  course 
very  closely  involved  in  the  enforcement  of  food  and  drug 
l^slatioD— but  that,  as  Kipling  would  say,  is  auite  another 
story. 

Overcoming  Clotidiness  in  a  Tooth-waih. 
J.  E.  K.  is  making  a  liquid  dentifrice  which  will  not  remain 
clear.    His  formula  reads: 

Gnnnd  •oipbark   S  onnee*. 

Alcoliol    10  onDco. 

ClTCcrin    1  onnet*. 

Oil  of  wmlergmn BO  minimi. 

Oil  of  peppermint. - -.BO  mlniou. 

Oi!  of  cloTS 6  mtoim«. 

Oil  of  euiia B  minimi, 

Macente  tbia  mixture  for  four  dari.  Add  SO  ooneei  of  water  and 
micermla  four  iljt  longer.  Filter.  Let  the  prepantion  lUnd  for 
two  or  three  wcekt  to  >ett1e.  Then  color  with  carmine  and  filter 
thrimfli  macneiium  cirbonale. 

The  filtrate  is  dear  but  turns  cloudy  on  standing  for  two 
weeks.    How  may  it  be  kept  clear?  asks  our  correspondent 

The  precipitate  is  due  to  an  inherent  perversity  in  soap- 
bark.  It  is  bound  to  precipitate  under  any  and  all  conditions. 
It  persists  in  giving  a  tnuddy  liquid  instead  of  a  clear  one. 

Prof.  Wilbur  L.  Scoville,  to  whom  we  have  referred  this 
qnery,  suggests  the  substitution  of  saponin  (fl  drachms)  for 
the  soapbark.  This  may  remedy  the  difficulty,  but  even 
saponin  does  not  always  give  desirable  results.  Probably  it 
will  be  better  to  use  soap  instead  of  soapbark  in  this  formula. 

A  Perfumed  Talcum  Powder. 
W.  L.  D.— Here  is  a  good  formula  for  a  scented  talcum 
powder.    It  has  appeared  in  the  Bulleiik  before : 

Boric  acid,  in  Sat  powder 1  onnce  a*. 

Salicjlic  acid 100  ^raint. 

Talcnm,  in  fine  powder T}i   poonilt. 

Extnet  liolet  H  onnee. 

Mix  and  lift 

Put  up  this  preparation  in  three-ounce  tall  paper  boxes, 
label  them  nicely,  and  sell  them  for  IS  cents.  The  perfume 
must  be  governed  by  the  selling  price.  Orris  root  or  a  tinc- 
ture of  orris,  made  by  macerating  two  ounces  of  powdered 
orris  in  one  pint  of  alcohol  for  seven  days,  may  be  used  to 
help  out  a  violet  extract 

For  a  rose  talcum,  use  a  rose  in  place  of  the  violet.  Schim- 
mel  &  Co.  (Fritzsche  Bros.)  are  making  an  artificial  oil  of 
rose  at  about  half  the  cost  of  the  finished  product,  which  will 
answer  the  purpose. 

A  Precipitate  in  Tinclure  of  Ferric  Chloride. 
C  F.  G.  writes  us  as  follows:  "I  made  some  tincture  of 
ferric  chloride  recently  from  iron  chloride  solution  which  had 
been  prepared  from  ferric  chloride,  U.  S.  P.  After  standing 
a  day  a  heavy  precipitate  fell  in  the  tincture.  What  is  the 
trouble?     I  have  two  gallons  made  up  and  would  like  to 

The  precipitate  was  probably  ferric  oxychloride.  The  solu- 
tion of  ferric  diloride  was  improperly  prepared  and  was 
deficient  in  free  hydrochloric  acid.  Considerable  care  must 
be  exercised  in  making  solution  of  ferric  chloride;  otherwise 
it  will  not  give  a  dear  tincture  upon  adding  the  alcohol.  The 
solution  is  directed  in  the  U.  S.  P.  to  be  made  from  iron 
wine  and  not  from  the  chloride.  Follow  the  official  directions 
carefnlly  and  you  will  doubtless  avoid  trouble. 


A  Soda  Foam. 
T.  B.  P.— QuiUaja  may  be  used  in  the  form  of  a  tincture 
prepared  as  follows: 

QnilUja,  fine  chip* i  avoirdupoii  onnces. 

Acollol S  flnidounce*. 

Water  Sufficient 

Uix  the  drug  with  16  fluidouncea  of  water,  baU  for  fifteen  miantet, 
itrain,  and  add  enough  water  throoEh  the  atralner  to  make  the  colalure 
meanre  10  fluidouncea.  Mix  the  bquid,  when  cool,  with  the  alcohol. 
let  atand  for  twelve  houra,  filter,  and  la  the  Gllrala  add  enouih  water 

If  a  cheaper  preparation  is  desired,  the  alcohol  may  be 
replaced  by  water.  Such  a  product  would  make  just  as 
efiident  a  soda  foam,  and  may  be  preserved  by  the  addition 
of  a  small  amount  of  salicylic  add. 

One  fluidounce  of  the  "foam"  is  required  for  1  gallon  of 
syrup- 

Panereatitt  Solution. 

W.  O.  A.  requests  us  to  publish  the  formula  of  a  straw- 
colored  liquid  pancreatin. 

The  National  Formulary  offers  a  redpe  for  a  solution  of 
pancreatin  which  should  prove  satisfactory: 

Puicieatin   (U.  S,  P.) ISO  Irains. 

Bodiuia  bicailwnate l>i  tror  ounce*. 

Glirceria   S  fluidodnce*. 

ComnMnid  spirit  of  cardamom  <N.  F.)  1  flnidoance. 

Alcohol  1  fluldoonca. 

PariGed  Ule  (U.  S.  P.) -K  Iroy  ounce. 

Water,  a  auffidcDt  quantity  to  make  Si  fluidouncea. 
Triturate  the  pancreatin  and  the  aodium  bicarbonate  (raduallT  with 
Btfi  Ce.  (or  10  fluidouncea)  of  water;  add  the  alcohol,  compound  spirit 
of  ordaraom  and  purilied  talc;  mix  them  thorauihlr  by  ahaking,  and 
pour  the  raiiture  upon  a  wetted  filler,  rctarnini  the  firat  portiona  of 
the  filtrate,  until  it  ruiu  off  clear.  Waah  the  filter  with  eaoaib  water 
to  obuin  7B0  Cc  (or  11  fluidouncea)  of  filtrate.  To  tbli  add  the 
gljeerio. 

Each  4  Cc  (1  fluidrachm)  r^resents  0.06S  Gm.  (1  grain) 
of  pancreatin  (U.  S.  P.). 

Average  dose:  4  Cc  (1  fluidrachm). 

Making  Percentage  Salt  Sobtlions. 

A.  J.  D.  requests  us  to  settle  a  little  discussion  on  bow 
to  figure  out  a  percentage  solution.  He  asks:  "When  8 
ounces  of  a  1 :3000  solution  of  mercuric  chloride  is  called  for, 
how  much  of  the  salt  would  be  necessary?  Do  you  figure  on 
the  basis  of  457  or  480  grains  to  the  ounce?" 

In  writing  a  prescription  of  this  character,  the  average 
physician  usually  has  in  mind  a  weight-to-volume  solation- 
The  doctor  wants  so  many  grains  In  so  many  minims.  Ac- 
cordingly, 4B0  should  be  taken  as  the  basis  of  calculations. 

The  amount  of  salt  in  S  ounces  of  a  1:S000  solution  of 
mercuric  chloride  is  equal  to   (8x480)-^2000,  or  1-92  grains. 

The  quantity  of  salt  in  16  ounces  of  a  1:9000  solution  of 
ric  chloride  is  equal  to  (l6x480)-i-S0OO,  or  1538  grains. 


Trouble  wilh  a  Zinc  Oxide  Ointment. 

F.  F.  Co.  write  as  follows :  "Will  you  please  give  us  your 
advice  in  the  manufacture  of  an  ointment?  We  put  up  a 
veterinary  product  containing  zinc  oxide  in  large  quantities. 
After  melting  the  petrolatum  in  a  large  tin  container,  we  add 
the  zinc  oxide  with  constant  stirring  and  draw  off  the  melted 
mass  through  a  faucet  After  the  ointment  coots  the  zinc 
oxide  settles  to  the  bottom.  In  putting  up  a  large  number  of 
cans  it  is  an  almost  endless  task  to  stir  each  individual  con- 
tainer.   Can  you  suggest  a  better  way?" 

Add  ten  per  cent  of  wax  to  the  ointment  , 
come  the  difficulty. 


ntment  /This  will  ovef- 

izeco,  Google 
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Petroleum  Emulsion. 
H.  W.  wants  a  formula,  for  a  petroleum  emulsion.    The 
N.  F.  gives  the  following: 

PeErolcura  ■lis   IH  ounceL 

Oa  of  Blmondi,  expreucd 1H  omtcet. 

Powdered  acacia lH  onaee*. 

Powdered  tiaKBcanth    SOO  graini. 

S^rup.  U.  S,  P S  fluldouncea. 

Tincture  oi  orange  peel ISO  mlnlini. 

Water a  lufBcicnt  qiuotitr. 

Melt  the  pctraleum  and  mix  it  ihoroushljr  with  the  almond  oiL  Mix 
tbe  acida  aiid  tragiouith  in  a  capacioui  mortar  nitb  tH  ounce*  of 
water  and  add  tlw  oil  mixturg  gradually,  triturating  rapidly  until  a 
amoDth  emulaion  is  formed.  To  tfali  add  the  ijtup  and  tincture  and 
enoDgh  water  to  make  SI  ouncet  and  mis  well. 
Doie,  4  fluidracluna. 

Here  is  another  from  Fenner: 

Uqnid  pMmlUiun  (white) t  ouscea. 

Condenaed  nilic   S  ouocei. 

CJanamoD  water 4  onncea. 

Lfme-water  t  oooce*. 

Rub  the  oU  with  condenied  milk  in  a  mortar,  and  add,   SiU,   tbt 
lime-water,  then  the  cinnamon-water,  and  laitly  the  iltiip,  mbbing  well 

together  to  form  in  emulaion. 

If  desired,  04  grains  each  of  calcium  and  sodium  bypo- 

phosphites  to  the  pint  may  be  added. 

Casein  as  an  Emulsifying  Agent. 
J.  G.  C.  R- — Casein  has  been  recommended  as  an  emulsi- 
fying agent  According  to  Scoville's  "Art  of  Compounding," 
however,  casein  is  not  easily  obtained,  and  when  procured 
possesses  no  advantage  over  acacia,  so  far  as  ease  of  tnanipu- 
lation  is  concerned.  It  should  be  comparatively  fresh,  since 
it  decomposes  on  standing.  The  moist  (freshly  precipitated 
and  undried)  casein,  combined  with  a  little  sodium  bicar- 
bonate, gives  the  best  results. 

A  CompUxion  Crtam. 
H.  R.  C.  wants  a  working  formula  for  a  complexion  cream 
containing  bismuth  subnitrate  and  ammoniated  mercury.    We 
suggest : 

ARimoniated  marcurr.   U.    S.  P 


Distilled  water,  lufficie 


..H  o 


The  ammoniated  mercury  should  be  freshly  precipitated. 
The  mixture  will  tend  to  settle  out  and  should  be  dispensed 
with  a  shake  label. 

For  Burnt. 

Texas  writes :  "What  amount  of  carbolic  acid  and  cam- 
phor should  I  add  to  sweet  oil?  The  preparation  is  to  be 
used  on  cuts  and  bums  and  must  not  irritate.  I  have  used 
carbolic  acid  and  sweet  oil  considerably  tor  the  purpose  with 
good  results."  . 

We  suggest: 

Camphor    ID  grammes. 

CMiTe"  oil" .'.'.'.'.'.'.'.'.'.'.'.'.'.'.'.'.'.■.'.' .7.  V.'.M  grammes! 

Denatured  Akohol  m  Linimenls. 
W.  A.  B.— No,  denatured  alcohol  is  not  permissible  in 
Uniments  or  preparations  of  a  similar  nature.  Wood  alcohol 
has  been  frowned  upon  for  this  purpose  for  several  years, 
and  denatured  alcohol  contains  both  wood  alcohol  and  ben- 
zine. Some  State  laws  specifically  forbid  the  use  of  wood 
alcohol  in  medicaments  intended  for  either  ioteraal  or  exter- 
nal use. 


A  Block  Skovf-eard  Ink. 
T.  R.  T.  wants  a  fonnula  for  a  black  show-card  ink,  cme 
that  dries  quickly,  leaving  a  gloss.  It  is  to  be  used  for  brush 
lettering.  Mr.  Henry  M.  Curry,  who  contributed  a  very  prac- 
tical paper  on  show-card  writing  to  page  152  of  the  Bulletin 
for  April,  1S04,  suggests  a  mixture  of  bone-black  and  gum 
arable  water.  In  his  experience  this  has  proved  very  satis- 
factory. 

A  Polish  for  SHotrvoare. 
E.  N.  H. — The  following  is  a  good  formula : 

Chalk,  lengated    1  parta. 

Oil  of  turpentine.......... .........4  parte. 

Stronger  ammonia  water... -.,-,.•.•.•<,  .4  parta. 

Water    10  parta. 

Mix  the  anunonia  and  oil  of  turpentine  br  agilation,  and  rub  tip  the 
chalk  in  the  mixtnre.    Finallir  rub  In  the  w*l«r  gradoallr  or  nix  ij 


Antiseptic  Solution. 
B.  D.  Co. — ^The  following  formula  is  a  characteristic  one: 

Oil  of  eucalTptua 10  grains. 

Oil  of  wintergreen 10  grains- 
Menthol  10  grains. 

Thraol    10  grains. 

Boric  sdd M  «anes. 

Aleobol  4H  flnldotnieai. 

Water,  ■ufGcieni  to  nuke "  '-" 


A  Product  for  Destroying  Gnats. 

H.  G.  F.  wants  a  formula  for  a  good  "gnat  oil,"  one  that 
will  not  take  the  hair  off  stock. 

The  official  compound  solution  of  cresol  is  the  best  agent 
which  we  can  suggest  for  the  purpose.  An  article  on  the 
manufacture  of  this  preparation  appears  in  the  department  of 
"Practical  Pharmacy"  elsewhere  in  this  issue. 

"Bead"  for  Liquors. 
K.  P.  G. — The  following  "bead"  for  liquors  has  appeared 
in  the  Bulletin  before,  having  been  borrowed  from  the 
"Scientific  American  Cyclopedia  of  Receipts :"  Oil  of  vitriol, 
2  ounces;  sweet  oil,  1  ounce;  mix  in  a  glass  vesseL  One 
drop  is  used  for  each  quart  of  liquor. 


Short  Answers. 

T.  B.  P. — We  do  not  know  the  character  of  the  pn^rietary 
headache  remedy  mentioned  by  you.  Guarana  has  been  used 
in  migraine  of  the  nervous  form.  The  dose  is  10  to  30 
minims  of  the  fluidextract. 

G.  D.  C. — You  might  dissolve  creosote  in  tincture  of  opitmi 
to  the  extent  of  a  few  minims  to  the  ounce,  in  that  way  im- 
provising a  product  of  the  kind  mentioned. 

T.  B.  B. — A  mixture  of  chlorinated  lime  and  hot  water 
poured  into  the  waste  pipe  of  the  fountain  will  render  good 
service  in  cleaning  it  out. 

H.  S.  &  S. — A  formula  for  a  "skin  food"  appears  else- 
where in  this  department,  and  another  in  the  department  of 
"Letters." 

W.  O.  A.— The  National  Formulary  offers  a  recipe  for  a 
solution  of  pancreatin  which  should  prove  satisfactory. 

M.  J. — A  formula  for  phosphorus  paste  appeared  on  page 
527  of  the  December  BuLLEriif  for  190T. 

£.  F.  T.— It  requires  about  six  ponttds^f  sulphur  .to  dis- 
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THE  MONTH'S  HISTORY. 


It  seems  evident  that  the  N.  A. 
'^Z'V}^'      R-  D.  has  entered  upon  a  new 

TQB  n*  A.  E.  O.  .      ' 

and  definite  era  irt  its  career. 
There  were  w2eks  of  great  uncertainty  after  the 
Indianapolis  decree  last  year.  The  receipts  fell  off ; 
associations  here  and  there  either  withdrew  from 
membership  or  lost  heart  in  the  movement;  and 
although  the  Chicago  convention  in  September  did 
much  to  clarify  the  atmosphere  there  was  still  con- 
siderable doubt  about  the  future  of  the  organization. 
That  the  N.  A.  R.  D,  has  now  found  itself,  however, 
is  pretty  certain.  It  has  successfully  adjusted  itself 
to  the  changed  conditions  and  has  taken  up  new 
issues  which  seem  more  vital  and  more  permanent 
than  the  old  ones,  Charles  M.  Carr,  in  "N.  A.  R.  D. 
Notes,"  makes  it  clear  that  the  financial  crisis  of  a 
few  months  ago  has  been  successfully  passed.  Not 
only  had  the  indebtedness  of  $2000  carried  over 


from  the  last  convention  year  been  paid,  but  the 
N.  A.  R.  D.  has  on  hand  a  bank  balance  of  over 
$7000,  exclusive  of  the  San  Francisco  relief  fund. 
This  is  the  largest  balance  known  in  N.  A.  R.  D. 
history,  with  the  possible  exception  of  that  of  1905. 


In  the  same  article  Mr.  Carr 
™  ws*BS.""^       declares  that  the  two  great  issues 

of  the  N.  A.  R.  D.  are  now  the 
U.  S.  P.  and  N.  F.  propaganda  on  the  one  hand  and 
State  and  national  legislation  on  the  other.  Price- 
protection,  the  "two,  four  and  eight"  policy,  and 
other  live  questions  are  rated  next  in  importance. 
The  work  done  in  these  several  directions  has  been 
reported  upon  from  month  to  month  in  this  depart- 
ment of  the  Bulletin,  but  with  reference  to  the 
subject  of  State  and  national  legislation  we  may 
quote  Mr.  Carr  as  saying  that  "during  the  last  eight 
months  the  N.  A.  R.  D.  has  done  more  effective 
work  in  organizing  druggists  for  legislative  activity 
than  has  been  done  during  the  nine  years  of  its 
previous  existence."  In  every  State  picked  men,  to 
the  number  of  100,  and  sometimes  150,  have  been 
chosen  to  act  with  the  legislative  committee  of  the 
State  association  and  the  N,  A.  R.  D,  representa- 
tives in  the  State.  During  the  next  few  months 
systematic  efforts  will  be  put  forth  to  elect  druggists 
to  the  various  State  legislatures,  and  a  campaign 
toward  this  end  has  already  begun  locally  in  Chi- 
cago. In  Milton,  Kentucky,  a  good  N.  A.  R.  D. 
member,  John  Russell  Inglis,  has  been  nominated 
by  the  Republicans  of  his  district  as  their  candidate 
for  Congress.  With  druggists  represented  in  the 
State  legislatures  and  the  national  Congress  the 
organized  drug  trade  of  the  country  would  have 
friends  at  court  to  look  after  their  legislative 
interests.  *     *     # 

So  far  as  State  legislation  is  con- 
cenfed,  the  N.  A.  R.  D.  has  this 
year  chiefly  sought  to  secure  the 
enactment  of  several  measures  placing  a  heavy  tax 
on  itinerant  venders  of  medicines.  With  respect  to 
national  legislation,  the  effort  has  been  made  to  kill  > 
the  parcels-post  measures  on  the  one  hand,  and  on  " 
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the  other  to  amend  the  Sherman  act  and  bring  about 
the  success  of  the  patent-refonn  bill.  The  latter 
measure,  as  our  readers  well  know  by  this  time, 
would  deny  a  patent  to  a  citizen  or  a  subject  of  a 
foreign  country  except  upon  the  same  terms  as  that 
country  would  issue  a  patent  to  a  citizen  of  the 
United  States.  Chairman  Richardson,  of  the  N.  A. 
R.  D.  COTiimittee  on  Legislation,  has  attended  one 
or  two  hearings  on  the  bill,  and  he  reports  that  the 
chances  for  its  introduction  and  passage  early  in  the 
next  session  of  Congress  are  excellent.  The  Sher- 
man act  has  failed  of  amendment  this  year,  but  the 
subject  is  sure  to  bob  up  again  next  year.  As  for 
the  parcels-post  measure,  the  officers  at  N.  A.  R.  D, 
headquarters  are  delighted  that  Postmaster-General 
Meyer  has  admitted  the  defeat  of  his  proposal,  so 
far  at  least  as  the  present  session  of  Congress  is 
concerned.  Incidentally  we  may  say  that  the  Manu- 
facturing Perfumers'  Association,  in  passing  a 
resolution  favoring  parcels-post  legislation  at  its 
recent  annual  meeting  in  New  York,  has  aroused 
the  ire  of  the  N.  A.  R.  D.  people. 


THBN.A.i.D.       ^"*  while  the  N.  A.  R.  D.  has 

and'piicb         wisely  taken  up  with  new  issues 

raoTBCfioN.       gjjj^.g  jjjg  Indianapolis  decree,  it 

lias  not  forgotten  the  subject  of  price  protection  and 

is  apparently  anxious  to  do  what  can  be  done  legally 
in  this  direction.  The  National  Executive  Com- 
mittee, holding  its  midwinter  meeting  in  Chicago 
some  weeks  ago,  made  it  pretty  clear  that  loyal 
N.  A.  R.  D,  members  ought  to  give  their  support  to 
the  proprietors  who  are  "with  the  retail  druggist," 
and  deny  it  to  those  who  are  either  indifferent  or 
hostile.  In  "N.  A.  R.  D.  Notes,"  too,  druggists 
have  systematically  been  urged  to  "perform  the 
back-shelf  feat"  with  proprietaries  selling  for  more 
than  $2,  $4,  and  $8  a  dozen.  The  Pinkham  Com- 
pound and  the  Woodbury  toilet  specialties  have  been 
especially  singled  out  for  disfavor.  It  was  decided 
at  the  meeting  of  the  E.xecutive  Committee  to  hold 
this  year's  convention  at  Atlantic  City  during  the 
week  of  September  14,  Two  subjects  for  discussion 
at  that  time  are  proposed  by  Mr.  Bodemann  in  our 
department  of  "Letters,"  elsewhere  in  the  present 
issue  of  the  Bulletin,  and  we  may  add  that  Mr, 
Bodemann  suggested  another  topic  at  the  Chicago 
banquet  a  few  weeks  ago  when  he  declared  that  the 
constitution  ought  to  be  so  amended  as  to  prevent 
the  election  to  office  of  any  man  "who  seeks  finan- 
cial business  and  patronage  from  retailers." 


Before  passing  on  to  other  recent 
™iJOK SBUiNof  developments  in  current  pharma- 
ceutical history,  and  while  still  on 
the  subject  of  N.  A.  R.  D.  growth  and  evolution, 
we  desire  to  set  forth  with  appreciation  the  attitude 
of  the  N.  A.  R.  D.  toward  the  sale  of  liquor  by 
dru^sts  at  a  time  when  the  prohibition  movement 
is  presenting  the  drug  trade  with  a  peculiar  tempta- 
tion. The  resolutitHi  adopted  by  the  Executive 
Committee  reads  as  follows : 

Resolved,  That  it  is  the  sense  of  the  executive  committee 
that  (he  National  Association  of  Retail  Druggists  is  opposed 
to  the  illegitimate  sale  of  intoxicating  liquors,  the  committee 
believing  the  vending  of  liquors  by  druggists  should  be 
restricted  to  medicinal  necessities; 

Resohred,  That  the  secretary  be  instructed  to  give  this 
action  of  the  committee  the  widest  publicity. 

That  this  is  the  wise  and  correct  stand  to  take  is 
scarcely  open  to  question.  Thousands  of  saloons 
are  now  being  closed  throughout  ■  the  country. 
Thousands  of  druggists  are  consequently  faced  with 
a  temptation  to  take  illegal  advantage  of  the  situa- 
tion. Will  they  meet  the  issue  squarely  and  hon- 
estly? Will  they  preserve  the  good  name  of 
pharmacy  ? 


We   do   not  desire   to  have   i 


THE  BULtETIN. 


tion  misinterpreted.  We  are  not 
rabid  prohibitionists,  as  at  least  one  of  our  readers 
has  hastily  supposed.  We  are  in  general  more 
inclined  to  beheve  in  regulation  than  in  destruction. 
We  are  not  entirely  sure  that  prohibition  will 
entirely  prohibit — experience  in  different  States  has 
shown  that  it  frequently  fails  to  do  so.  Neither  are 
we  sticklers  on  the  subject  of  private  drinking.  But 
these  considerations  have  absolutely  nothing  to  do 
with  the  question.  Whether  drinking  is  reprehen- 
sible or  not,  whether  prohibition  is  a  wise  movement 
or  the  reverse,  the  drug  store  is  not  the  place  where 
liquor  should  be  sold  as  a  beverage,  and  it  is 
certainly  the  duty  of  the  druggist  to  observe  the  law 
like  any  other  respectable  member  of  society.  If  he 
fails  to  observe  it,  if  he  yields  to  the  temptation  of 
getting  business  which  is  denied  the  saloon,  if  he 
abuses  the  privilege  accorded  him  of  selling  liquor 
for  medicinal  purposes,  he  brings  himself  into  dis- 
repute, and  he  contributes  in  large  measure  toward 
disgracing  the  entire  profession,    r^   ~\/"\j^^\r^ 
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That  the  danger  is  not  fanciful, 
™,J*^**        and  that  we  are  not  exaggerating 

the  possibilities,  becomes  appar- 
ent from  the  mass  of  newspaper  clippings  lying 
before  us  as  we  write.  Here  are  fifteen  druggists 
in  one  county  of  our  own  State,  that  of  Michigan, 
sent  to  jail  for  violating  the  local  option  act.  In 
another  county  three  druggists  are  under  prosecu- 
tion. Out  in  Kansas  cases  are  being  prepared 
against  druggists  in  different  sections  of  the  State. 
In  Pasadena,  California,  a  doctor  who  is  also  a 
druggist  is  in  danger  of  languishing  behind  the  bars 
froni  having  done  a  thriving  business  in  the  writing 
of  prescriptions  on  the  one  hand,  and  in  the  dis- 
pensing of  them  on  the  other.  So  it  goes.  If  space 
permitted,  and  if  we  deemed  it  necessary,  we  could 
pile  evidence  on  evidence.  But  what's  the  use? 
Now  is  the  time  when  druggists  ought  to  stand  up 
so  straight  that  they  will  be  in  danger  of  falling 
over  backward,  and  we  may  add  that  those  in  the 
calling  who  are  proving  treasonable  in  the  present 
crisis  ought  to  be  taken  vigorously  in  hand  by  the 
profession  at  large.  This  is  an  issue  which  might 
well  be  discussed  at  the  State  meetings  during  the 
present  summer.     Pharmacy  is  on  trial. 


LBOISLAnON. 


Passing  on  to  the  subject  of  food 


that  the  Whitney  bill  in  New 
York,  discussed  during  the  last  two  or  three  months 
in  this  department  of  the  Bulletin,  has  now  been 
in  the  hands  of  the  governor  for  some  time.  The 
thirty-day  limit  will  have  been  passed  before  this 
issue  of  the  Bulletin  reaches  its  readers,  and  there 
seems  to  be  a  possibility  that  Governor  Hughes  will 
for  SOTne  reason  not  clearly  understood  permit  the 
measure  to  die  a  natural  death.  In  the  meantime 
Dr.  C.  H.  Irion,  president  of  the  Louisiana  State 
Board  of  Health,  has  issued  rules  and  regtilations 
governing  the  enforcement  of  the  Louisiana  law. 
These  are  in  many  respects  objectionable  to  the 
druggists  of  the  State.  Taking  advantage  of  some 
section  or  other  of  the  measure,  the  board  has  ruled 
that  prescriptions  may  not  be  refilled  if  they  contain 
narcotics  or  if  the  physician  writes  "Do  not  refill" 
on  them.  Solutitms  of  carbolic  acid  more  than  10 
per  cent  in  strength  may  not  be  sold  without  a 
prescription,  and  the  sale  of  solutions  of  10  per  cent 
or  less  in  strength  must  be  registered  like  other 
poisons.  Abortifacients  may  not  be  sold  without 
prescriptions.    It  is  the  niling  with  reference  to  the 


refilling  of  prescriptions  which  has  particularly 
aroused  the  ire  of  the  retailers  in  Louisiana.  Ohio 
has  just  enacted  a  food  and  drug  law  based  upon 
the  Federal  act. 

*  *     * 

Three  or  four  new  anti-narcotic 
H.i'/^^'^TVu.      laws  have  been  enacted  during 

nARtjVrit.  LAWS.  -  ^  \      rr^t 

the  last  few  weeks:  (1)  The 
new  pharmacy  law  of  Alabama  embodies  an  anti- 
narcotic  clause  restricting  the  sale  of  cocaine, 
eucaine,  opium,  and  their  salts  and  preparations  to 
physicians'  prescriptions  and  prohibiting  the  repeti- 
tion of  such  prescriptions.  Paregoric  and  other 
preparations  of  opium  containing  less  than  two 
grains  of  the  drug  to  the  ounce  are  exempted,  and 
laudanum  is  also  exempted  in  quantities  of  less  than 
one  ounce.  (2)  The  new  anti-cocaine  law  in  Ohio 
was  passed  merely  for  the  purpose  of  strengthening 
the  preexisting  statute.  The  sale  is  r^ulated  of 
cocaine,  its  salts  and  preparations,  and  the  enforce- 
ment of  the  act  is  placed  in  the  hands  of  the  State 
Board  of  Pharmacy.  (3)  The  New  York  measure 
is  not  of  particular  interest  or  importance :  it  simply 
amends  the  law  enacted  last  year  permitting  sales  of 
cocaine  to  be  made  between  jobbers.  Representative 
Mann,  of  Illinois,  has  caused  to  be  inserted  in  the 
congressional  post-office  appropriation  bill  a  pro- 
vision which  would  close  the  mails  to  cocaine  and  its 
derivatives,  but  it  seems  likely  that  this  will  be  made 
to  yield  to  the  interstate  anti-narcotic  bill  introduced 
some  months  ago  at  the  behest  of  the  N.  A.  R  D. 

*  *     * 

The  New  York  Board  of  Phar- 
**'iN'^BW  Tow?"^*  ™*'^y  ^^  raised  quite  a  furore 

during  the  last  few  months.  It 
seems  that  since  January  1  the  board  has  been  col- 
lecting and  examining  specimens  of  expressed  oil 
of  almond  gathered  from  different  drug  stores 
throughout  the  city.  Early  in  the  year  over  50  per 
cent  of  the  samples  were  found  to  be  oil  of  peach 
or  apricot  kernels,  but  the  conditions  improved  rap- 
idly as  soon  as  it  became  noised  about  that  the  board 
was  making  an  investigation.  Most  of  the  retailers 
have  had  no  difficulty  in  convincing  the  beard  that 
the  jobbers  were  primarily  at  fault,  but  the  board  is 
nevertheless  inclined  to  insist  that  the  druggist 
ought  in  self-protection  to  apply  the  very  simple 
pharmacopceial  test  of  identification — the  test  in- 
volving the  use  of  fuming  nitric  acid.  It  is  quite 
generally  admitted  that  peach  kernel  oil  is  frequently 
sold  for  almond  oil,  and  the  substance  is-j:laimed  1p 
_),gilizedbyCjOOgle 
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have  equal  therapeutic  virtue,  but  the  New  York 
board  refuses  to  accept  these  facts  as  vahd  excuses. 
It  declares  that  the  product  ought  to  be  labeled 

honestly. 


A  w.  o.  w.  A.  1.  D.    "^^^  various  chapters  of  the  W. 
OATBBUNO         O.  N.  A.  R.  D.  are  showing:  con- 

■"*"""•"■'"•  siderable  activity.  The  most  in- 
teresting  feature  to  report  upon,  however,  is  the 
recent  visit  of  the  Philadelphia  Chapter  to  the 
branch  in  Washington,  D.  C.  Several  days  were 
spent  in  the  Capital  City  and  the  occasion  was  one  of 
unusual  interest.  The  entertainment  began  with  a 
reception  at  the  Pythian  Temple,  and  speeches  were 
made  by  Mrs.  W.  S.  Richardson,  president  of  Wash- 
ington Chapter;  Mrs.  W.  E.  Lee,  president  of  the 
Philadelphia  Chapter;  Prof.  Joseph  P.  Remington, 
and  others.  Incidentally  it  may  be  said  that  during 
the  evening  Mrs.  Richardson,  on  behalf  of  the 
Washington  Chapter,  presented  the  dean  of  the 
National  College  of  Pharmacy  with  $100  to  be  used 
in  connection  with  the  Chair  of  Microscopy.  On 
the  following  days  there  were  automobile  rides,  a 
visit  to  the  Congressional  Library,  a  trip  to  Mt. 
Vernon,  receptions  and  dinners  at  the  homes  of  some 
of  the  Washington  women,  and  finally  a  surprise 
party  given  to  Mrs.  Richardson  at  the  residence  of 
Mrs.  Henry  Evans. 

*     *     * 

The  article  in  the  last  Bulletin 
wtra  TOE  cLBus.  describing   the  activities   of  the 

Drug  Clerks'  Association  of 
Michigan  has  attracted  considerable  interest  among 
clerks  throughout  the  country.  We  observe  now 
that  the  clerks  of  Cincinnati  have  formed  a  per- 
manent organization,  chiefly  through  the  instrumen- 
tality of  William  F.  Kaemmerer,  of  Columbus,  who 
has  devoted  himself  to  the  movement  with  consider- 
able vigor  during  the  last  two  or  three  years.  Emil 
Kraft  was  elected  president,  H.  Vossmeyer  secre- 
tary, and  Ed.  Gibbons  treasurer.  Shorter  hours, 
Sunday  closing,  and  a  greater  degree  of  social  life 
among  the  clerks  are  the  chief  objects  of  the  Asso- 
ciation. Mr.  Kaemmerer  reports  that  the  Co- 
lumbus clerks  had  failed  in  their  effort  to  secure  the 
enactment  of  a  ten-hour  law  by  the  State  legislature, 
but  he  was  hopeful  that  better  success  would  be 
achieved  another  year.  The  Drug  Clerks'  Associa- 
tion of  Texas,  located  at  Galveston,  has  recently 
gained  19  new  members  and. is  striving  to  enroll 
clerks  from  the  States  of  Oklahoma  and  Louisiana. 


■rnoNE  AKiAKOE.    After     considerable     conference 
ysNTS  IN  and  agitation,    the  druggists  of 

NBWOkLKANS.-  -^^  Orleans  have  succeeded  in 
making  an  arrangement  with  the  telephone  company 
which  is  very  much  to  their  liking.  Slot  'phones 
are  to  be  installed  and  a  commission  of  50  per  cent 
is  to  be  paid  on  all  daily  receipts  beyond  15  cents. 
Heretofore  druggists  have  been  paying  various 
rentals  up  to  $126  a  year  and  fumishit^  telephone 
service  free  to  everybody  who  asked  for  it  Joseph 
F.  MacDonald,  of  Chicago,  acting  for  the  National 
Telephone  Committee  of  the  N.  A.  R.  D..  was  of 
considerable  service  to  the  druggists  of  New  Orleans 
in  perfecting  this  arrangement.  So  pleased  were  the 
druggists  with  Mr.  MacI>onald's  assistance  that 
they  gave  him  a  banquet,  and  on  the  same  occasion 
presented  him  with  a  set  of  handsome  solid  gold  cuff 
buttons,  A  similar  contract  has  been  secured  in 
Nashville  through  the  instrumentality  of  the  N.  A. 
R.  D.  Telephone  Committee,  and  the  satisfactory 
agreement  made  in  Chicago  with  the  telephone  com- 
pany was  referred  to  in  these  columns  two  or  three 
months  ago. 


The  "Observer," 


the  column 


POST'CAIDS. 


poses  in  iht  Bulletin,  waxed 
rather  indignant  two  or  three  months  ago  over  the 
exhibition  and  sale  of  indecent  and  suggestive  postal 
cards.  The  Bulletin  has  received  a  number  of  let- 
ters justifying  the  "Observer's"  position  and  com- 
mending him  for  the  strenuous  way  in  which  he 
handled  the  topic.  We  observe  now  that  the 
Juvenile  Court  authorities  in  Chicago  have  gotten 
after  a  number  of  druggists  and  other  merchants  for 
the  sale  of  obscene  cards,  and  the  issue  has  become 
so  important  that  on  several  occasions  the  "N.  A. 
R.  D.  Notes"  has  urged  its  Chicago  readers  to  purge 
their  stock  of  every  card  which  is  in  the  least 
questionable. 

*     *     * 

It  seemed  to  be  the  general  desire 
™m7^owi^  °*  ^^^  P^*«"'  medicine  proprie- 
tors, holding  their  annual  conven- 
tion at  the  Hotel  Astor  in  New  York  last  month,  to 
redeem  themselves  as  a  body  from  the  charges 
which  have  been  so  freely  made  against  the  patent- 
medicine  industry  during  the  last  two  or  three  years. 
The  proceedings  of  the  P.  A.  of  A.  are  always 
secret,  but  such  reports  of  the  meeting  as  were  after- 
wards made  indicated  that  the,, members  were 
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anxious  to  eliminate  the  "fakes"  as  rapidly  as  may 
be,  abstain  from  any  exaggeration  in  advertising 
claims,  and  make  products  as  perfect  and  efficient 
as  possible.  President  Cheney  expressed  these  con- 
victions in  a  newspaper  interview  following  the  con- 
vention. One  of  the  sessions  was  open,  and  a  num- 
ber of  pharmaceutical  editors,  present  by  special  invi- 
tation, were  asked  to  give  their  views  of  the  patent- 
medicine  situation.  The  old  board  of  officers  was 
reelected — Frank  J.  Cheney,  president;  John  W. 
Kennedy,  first  vice-president ;  A.  H,  Beardsley,  sec- 
ond vice-president;  and  Orient  C.  Pinckney,  secre- 
tary and  treasurer. 

♦     *     * 

Dr.  William  Muir,  the  doughty 
"*  "sttand'""'"  pharmacist  of  Brooklyn,  is  firmly 
convinced  that  the  New  York 
State  Pharmaceutical  Association  ought  no  longer 
to  raise  its  entertainment  money  by  "tapping"  the 
jobbers  and  manufacturers.  He  thinks  the  phar- 
macists of  New  York  ought  to  be  self-respecting 
enough  to  pay  their  own  way,  and  he  suggests  that 
the  various  local  associations  throughout  the  State 
make  contrfbutions  to  the  entertainment  fund.  The 
Kings  County  Society  led  off  with  an  appropriation 
of  $50,  and  we  observe  that  the  Brooklyn  Pharma- 
ceutical Association  and  the  Manhattan  Pharmaceu- 
tical Association  have  each  voted  $25.  Other  bodies 
throughout  the  State  will  doubtless  fall  in  line. 


FoamiLuv. 


The    "Canadian    Formulary    of 


sents  the  efforts  of  our  confreres 
across  the  border  to  do  for  their  country  what  the 
National  Formulary  has  done  for  the  druggists  of 
the  United  States.  It  is  a  book  of  57  pages,  bound 
in  limp  cloth,  and  is  furnished  at  50  cents  a  copy. 
It  is  published  "by  authority  of  the  Ontario  College 
of  Pharmacy"  in  Toronto,  and  is  distributed  by  the 
same  institution.  The  book  is  considerably  smaller 
than  the  N.  P.,  but  will  doubtless  prove  of  practical 
service.  We  observe  that  several  of  the  N.  F.  and 
U.  S.  P.  formulas  are  represented  in  it. 

H.  E,  Barnard,  of  Indianapolis,  State  Food  and 
Drug  Conunissioner  of  Indiana,  has  just  published  a 
most  valuable  "Circular  of  Information  to  the  Drug 
Trade,"  giving  the  content  of  alcohol  and  narcotics 
in  a  large  number  of  patent  medicines  and  proprie- 
tary articles  affected  by  the  State  and  Federal  acts. 


This  information  is  particularly  useful  with  respect 
to  patent  medicines  whose  proprietors  have  gone  out 
of  business.  Every  druggist  in  the  State  will  do 
well  to  send  to  the  Commissioner  for  a  copy  of  the 
Circular,  and  it  would  also  doubtless  prove  of  in- 
terest to  druggists  in  other  States. 


The  28th  of  last  month  witnessed  a  huge  joint 
meeting  of  pharmacists  and  physicians  in  Greater 
New  York  at  the  Academy  of  Medicine,  on  43d 
Street.  The  meeting  was  held  under  the  auspices 
of  the  New  York  branch  of  the  A.  Ph.  A.  and  the 
County  Medical  Society.  It  was  a  great  success 
from  every  point  of  view. 


The  Board  of  Pharmacy  of  Iowa  has  recently 
ruled  that  poison  fly  paper  will  be  deemed  a  poison 
under  the  terms  of  the  State  law,  and  it  may  there- 
fore be  sold  hereafter  only  by  registered  druggists. 
Furthermore,  sales  of  the  article  must  be  registered 
in  the  regular  manner — all  this  being  done  for  the 
protection  of  children. 


A  writ  of  error  has  been  granted  in  the  Harper 
"Cuforhedake"  case  in  Washington,  and  the  new 
trial  will  probably  not  be  reached  before  July,  and 
possibly  not  until  the  fall  term  of  the  court.  This 
delays  the  final  decision  of  a  case  which  has  proved 
of  keen  interest  to  the  drug  trade  of  the  country. 

*  *     * 

Two  jobbing  houses  in  St.  Louis  greatly  pleased 
the  druggists  of  the  city  a  few  weeks  ago  when 
they  caused  one  of  the  large  department  stores  to 
abandon  its  intention  of  opening  a  drug  department 
Some  of  the  goods  for  the  department  had  actually 
been  purchased,  but  they  were  taken  over  by  the 
two  jobbers. 

At  the  commencement  exercises  of  the  Philadel- 
phia College  of  Pharmacy  last  month  Samuel  A.  D. 
Sheppard,  the  well-known  pharmacist  of  Boston, 
and  the  treasurer  for  over  20  years  of  the  A.  Ph.  A., 
was  given  the  honorary  degree  of  Master  of  Phar- 
macy. 

*  *     * 

Dr.  Jacob  A.  Miller,  of  Harrisburg,  Pa.,  secretary 

of  the  State  Pharmaceutical  Association  ever  since 

its  creation,  died  last  month  at  the  a«^f  71  years. 
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EDITORIAL. 


THE  TOXICITY  OF  WOOD  ALCOHOL. 

The  Bulletin  has  frequently  reflected,  the  truth 
reahzed  in  recent  years  that  wood  alcohol  is  a  toxic 
agent,  and  that  used  externally  it  is  only  less  pro- 
nounced in  its  poisonous  effects  than  when  admin- 
istered internally.  We  have  from  time  to  time 
reported  upon  the  various  laws  enacted  in  different 
States  specifically  prohibiting  the  use  of  wood  alco- 
hol in  medicinal  preparations,  and  we  have  done 
everything  we  could  to  explode  the  dangerous 
fallacy  that  wood  alcohol  might  easily  be  substituted 
for  grain  alcohol  in  the  manufacture  of  galenicals, 
liniments,  and  the  like.  The  Pharmacopceia  does 
not  specify  its  use  in  a  single  instance;  several  State 
laws,  as  we  have  said,  expressly  forbid  its  employ- 
ment ;  but  nevertheless  it  is  apparent  from  the  find- 
ings of  State  chemists  that  the  product  is  still  used 
to  a  considerable  extent  by  a  few  druggists  who  are 
either  ignorant  of  the  facts  or  who  are  willing  to 
sacrifice  the  public  health  on  the  altar  of  greed. 

We  have  before  us  as  we  write  an  article  pub- 
lished in  the  April  number  of  American  Medicine. 
In  this  paper  W.  M.  Carhart,  M.D.,  Assistant 
Attending  Surgeon  of  the  Manhattan  Eye,  Ear, 
Nose  and  Throat  Hospital  in  New  York,  reports  a 
case  which  recently  came  under  his  observation  of 
a  painter  who  remained  totally  blind  for  ten  days 
from  having  used  shellac  varnish  made  with  wood 
alcohol.  Blindness,  it  will  be  remembered,  is  one 
of  the  niost  pronounced  symptoms  of  methyl  alcohol 
toxicity.  The  patient  had  been  workii^  for  three 
weeks  in  shellacing  the  interior  of  beer  vats.  At 
various  times  during  this  period  he  had  suffered 
attacks  of  vertigo  and  nausea,  and  finally,  after  los- 
ing the  sight  of  both  eyes  for  twenty-four  hours,  he 
sought  medical  attendance  and  was  taken  to  the 
hospital. 

After  ten  days  of  total  blindness,  a  partial  vision 
developed  in  both  eyes,  but  at  the  end  of  thirty  days, 
beyond  which  the  progress  of  the  case  is  not  re- 
ported, perfect  vision  had  not  been  regained  and 
there  was  considerable  doubt  that  it  ever  would  be. 
The  prognosis  was  indeed  considered  very  unfavor- 
able. Dr.  Carhart  remarks  that  the  case  was  doubt- 
less more  aggravated  than  it  would  otherwise  have 
been  from  the  fact  that  the  man  worked  in  close 
confinement,  where  there  was  verv-  little  ventilation. 


and  where  the  alcoholic  vapor  was  not  dissipated 
and  carried  off  to  any  extent. 

The  practical  lesson  to  be  gained  from  the  case 
by  painters  is  the  urgent  necessity,  when  using 
shellac  varnish  or  other  products  made  from  wood 
alcohol,  to  work  in  the  open  air  so  far  as  possible, 
and  to  leave  the  work  at  frequent  intervals.  The 
lesson  for  pharmacists  and  others  dealing  in  medi- 
cinal products  is  to  beware  of  an  agent  which  is  so 
plainly  toxic  in  character.  We  need  only  repeat  in 
conclusion  that  the  use  of  liniments  and  other  exter- 
nal preparations  containing  wood  alcohol  is  quite  as 
reprehensible  as  the  employment  of  the  substance  in 
the  manufacture  of  galenicals  for  internal  consump- 
tion. 

WHO  SHALL  ENFORCE  THEM? 

It  is  rather  significant  to  observe  that  in  the 
legislative  discussions  of  the  several  food  and  drug 
measures  in  the  different  States  this  year  em- 
phasis has  chiefly  been  placed  on  the  question  of 
enforcement.  The  pharmacists  of  the  country,  dis- 
covering that  in  the  horde  of  State  laws  enacted 
last  year  they  were  practically  cheated  out  of  all 
voice  in  the  enforcement  of  the  acts,  have  sought  to 
prevent  a  similar  failure  this  year. 

The  question,  however,  is  rather  a  broad  one. 
In  a  State  like  New  York,  where  the  Board  of 
Pharmacy  has  plenty  of  money  on  the  one  hand, 
and  where,  on  the  other,  it  has  the  inspectors  and 
the  machinery  for  the  enforcement  of  such  a  law, 
it  is  proper  and  right  that  jurisdiction  should  be 
turned  over  to  the  pharmacy  board  as  has  been 
done  by  the  new  Whitney  act.  In  many  States, 
however,  as  Professor  Beal  has  pointed  out,  the 
board  of  pharmacy  is  poorly  equipped  for  the  dis- 
charge of  such  duties,  and  in  such  instances  the 
work  should  be  given  to  the  State  board  of  health 
or  the  dairy  and  food  commission,  as  the  case 
may  be. 

In  Michigan,  where  the  legislative  committee 
of  the  State  Pharmaceutical  Association  has  re- 
cently drafted  a  bill,  a  very  satisfactory  expedient 
has  been  hit  upon.  The  rules  and  regulations  for 
the  enforcement  of  the  act  will  be  devised  by  a 
special  commission  comprising  the  president  of  the 
State  Board  of  Phannacy,  the  president  of  the 
State  Board  of  Health,  and  the  Dairy  and  Food 
Commissioner.  The  detailed  work  of  making  col- 
lections and  examinations  is  for  the  most  part  to  be 
done  by  the  Dairy  and  Food  Commissioner,  and 
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this  official  will  also  look  after  prosecutions  to  the 
extent  that  complaints  will  be  made  by  him  to  the 
prosecuting  attorney  of  the  county  in  each  case. 
Thus,  while  the  particular  State  commission  best 
equipped  to  carry  on  the  actual  work  will  be  given 
this  work  to  do,  the  special  board  of  three  members 
will  really  be  supreme,  and  of  this  board  the  presi- 
dent of  the  State  Board  of  Pharmacy  is  to  be  a 
member. 


THE  PRICE  QUESTION  AGAIN. 

Last  month  we  published  an  editorial  containing 
some  very  interesting  facts  regarding  the  extreme 
differences  in  price  charged  by  druggists  for  a  given 
article  or  prescription,  not  only  in  different  sections 
of  the  country,  but  frequently  in  the  same  town. 
We  are  now  in  possession  of  some  further  data 
bearing  on  the  same  subject. 

Letters  have  been  received  by  the  editor  from 
readers  of  the  Bulletin  in  reply  to  the  communica- 
tion in  the  May  number  from  K.  G.  Ayers,  Perrys- 
ville,  Ohio,  asking  what  the  price  ought  to  be  on 
Fowler's  solution.  Mr.  Ayers  reported  that  some 
•^""ggists  near  him  had  been  selling  the  product  at 
25  cents  a  quart,  and  at  correspondingly  low  prices 
for  smaller  quantities.  He  considered  such  prices 
ridiculous.  J.  E.  Taylor,  of  Gridley,  111.,  writes  that 
he  has  been  furnishing  Fowler's  solution  this  spring 
to  a  number  of  veterinarians :  he  gets  $3  a  gallon, 
%1  a  quart,  and  60  cents  a  pint.  Dispensing  the 
substance  on  physicians'  prescriptions,  however,  or 
selling  it  over  the  counter  to  the  laity,  Mr.  Taylor 
gets  better  prices.  N.  J.  Himel  of  Baldwin,  La., 
writes  us  that  he  has  never  sold  Fowler's  solution 
for  less  than  $3  a  quart,  and  he  remarks  that  it  is 
not  the  cost  of  the  ingredients  on  whicli  he  figures 
so  much  as  it  is  the  time  and  the  professional  labor 
involved  in  the  manufacture  of  the  product. 

In  the  meantime  a  Detroit  druggist,  having  read 
our  editorial  last  month,  bethought  himself  of  an 
interesting  experiment.  Without  divulging  his 
identity  he  called  up  several  druggists  in  different 
parts  of  the  city  on  the  'phone,  pretended  to  be  a 
customer  in  the  vicinity,  and  asked  the  price  of 
powdered  golden-seal  in  ounce  quantities.  He  re- 
ceived figures  ranging  anywhere  from  5  to  25  cents! 
From  these  additional  facts  is  it  not  clear,  as  we 
declared  last  month,  that  there  is  an  abundant  op- 
portunity for  druggists  to  get  together  and  settle 
on  the  prices  of  counter  goods,  to  their  mutual  ben- 
efit and  advantage? 


THE  BUSINESS  OUTLOOK. 

Trade  conditions  are  improving;  no  doubt  about 
it.  Factories  which  have  been  shut  down  since  the 
middle  of  November  are  resuming  work  and  em- 
ploying old  hands.  The  thousands  of  drug  stores 
which  depend  in  large  measure  on  the  patronage  of 
the  laboring  classes,  particularly  the  six  o'clock 
purchases  of  men  returning  from  the  shops,  will 
welcome  the  resumption  of  business. 

This  is  no  time,  however,  to  rest  on  one's  oars. 
The  easy  methods  which  were  good  enough  for  the 
prosperous  years  of  the  past  will  not  do  now.  Every 
druggist  must  be  on  the  alert.  His  windows  should 
look  better  than  ever.  No  little  attention  should 
be  given  to  his  cigar  case.  His  advertisir^  must 
not  lag.  In  fact,  this  year  will  call  for  a  sustained 
effort  in  every  department  of  the  store.  While  a 
man  can  buy  sparingly,  he  should  not  curtail  stock 
or  expenses  to  the  detriment  of  the  business. 

With  these  precautions  there  is  no  need  to  worry. 
The  Department  of  Agriculture  at  Washington  pre- 
dicts bumper  crops,  barring  unforeseen  reverses. 
Money  is  getting  easier.  We  are  told  that  in  New 
York  City  it  is  going  begging  at  4J/^  per  cent.  The 
circulation  of  currency  is  undoubtedly  improving. 
Improved  money  conditions,  coupled  with  the  pros- 
pect of  abundant  crops,  leads  us  to  anticipate  a 
revival  of  prosperity  for  1908. 


WHO  IS  THE  JOKE  ON? 

During  the  course  of  a  year  hundreds  of  letters 
pour  into  this  office  speaking  in  complimentary 
terms  of  the  Bulletin  of  Pharmacy.  Many 
more  such  communications  are  received  than  we 
think  it  delicate  or  modest  to  print  in  our  regular 
department  of  "Letters."  One  of  the  most  unique 
compliments  we  have  ever  received,  however,  has 
Just  reached  us  from  a  subscriber  in  New  York 
City.  It  is  a  compliment  of  the  "left-handed" 
variety : 

Whoever  compiles  your  funny  items  in  the  "Scrap  Book" 
is  a  humorist  of  the  first  order.  Often  they  are  almosi  as 
amusing  as  some  of  your  editorials.  Enclosed  find  $1.00 — 
please  keep  it  in  circulation. 

Now  the  question  is:  Is  this  one  on  the  joke 
editor  or  the  editor-in-chief?  Are  the  "funny  items" 
in  the  Scrap  Book  devoid  of  humor,  or  are  the  ed- 
itorials unintendedly  amusing?  So  far  as  that 
goes,  of  course,  the  joke  is  pretty  good  whichever 
way  you  interpret  it.     It's  too  good  VP^^-")o|p 
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PERSONAL. 


A  FORMER  DRUOQIST  IN  THE  LIHE-LIGHT  AS 
A  PRESIDENTIAL  CANDIDATE. 

Governor  John  A.  Johnson  of  Minnesota,  attain- 
ing considerable  prominence  as  a  candidate  for  the 
■Democratic  nomination  for  the  presidency,  spent  a 
day  last  month  as  the  guest  of  this  city.  The  Bul- 
letin OF  Pharmacy  is  not  a  jwHtical  organ,  and 


that  he  thought  Mr.  Jones  had  in  a  very  large  sense 
paved  the  way  for  whatever  success  had  since  come 
to  him. 

The  young  man  developed  intellectually  so  fast 
that  at  the  age  of  23  he  was  offered  the  editorship 
of  a  newspaper,  and  his  grasp  of  political  questions 
soon  led  to  his  election,  first  to  the  lower  house  in 
the  State  legislature,  then  to  the  senate,  and  finally 
to  the  gubernatorial  chair.  Last  month  it  became 
evident  to  Detroiters  from  personal  contact  with  the 
man  that  Governor  Johnson  was  built  on  large  lines 
and  that  he  had  great  force  of  intellect  and  char- 
acter. 


PROFESSOR  REMINGTON  VISITS  DETROIT. 

Prof.  Joseph  P.  Remington  of  Philadelphia  came 
to  this  city  last  month  to  deliver  an  address  in  the 
Museum  of  Art  at  a  joint  meeting  of  the  Wayne 
County  Medical  Society  and  the  Detroit  Association 
of  Retail  Druggists.  His  topic  was  "The  Pharma- 
copceia  and  the  Doctor,"  and  it  is  with  much  pleas- 
ure that  we  are  able  to  reproduce  the  address  on 
other  pages  in  the  present  issue  of  the  Bulletin. 


it  desires  to  express  no  political  convictions  of  any 
kind  whatsoever,  but  it  feels  justified  in  printing 
Governor  Johnson's  portrait  on  the  strength  of  his 
former  connection  with  the  drug  business.  As  we 
pointed  out  in  an  article  published  in  our  December 
issue,  the  Governor  was  for  ten  years,  between  the 
ages  of  13  and  23,  a  clerk  in  the  drug  store  in  St. 
Peter,  Minnesota,  then  owned  by  Henry  Jones,  and 
now  having  as  its  proprietor  C.  H.  Clark. 

When  Governor  Johnson  was  in  Detroit  last 
month  a  member  of  the  editorial  staff  of  the  Bulle- 
tin had  a  pleasant  chat  with  him  regarding  his 
boyhood  experience  in  the  drug  business.  He  re- 
marked with  sincere  feeling  that  he  was  under  many 
obligations  to  Mr.  Jones,  his  former  employer.  Mr. 
Jones  had  evidently  appreciated  his  scholastic  tastes, 
had  given  him  time  for  reading  and  study,  and  had 
thus  in  a  way  laid  the  foundation  for  his  intellectual 
growth.  Further  than  that,  his  advice  and  example 
to  a  fatherless  boy  were  all  for  the  best,  and  Gover- 
nor Johnson  told  the  Bulletin  with  appreciation 


Professor  Remington  was  greeted  by  a  large  audi- 
ence, and  his  remarks  provoked  a  long  discussion  in 
which  questions  of  common  concern  to  both  phar- 
macist and  physician  were  debated  with  manifest 
interest.  The  occasion  was  the  annual  get-together 
meeting  of  the  doctors  and  druggists  of  Detroit,  and 
that  much  good  may  be  expected  toUow/ frpHJ  such 
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fraternization  cannot  be  doubted.  Previous  to 
the  occasion  Professor  Remington  was  given  a  lunch 
at  the  Hotel  Pontchartrain  by  a  number  of  men 
prominent  in  medical  and  pharmaceutical  circles  in 
Eletroit,  and  in  the  afternoon  was  shown  some  of 
the  beauties  of  the  city. 


135  at  the  European  headquarters  in  London,  131 
at  the  European  laboratory   in   Hounslow,  a    few 


THE  LATE  DANIEL  R.  NOYES. 

Last  month  we  published  an  obituary  notice  of 
Daniel  R.  Noyes,  president  of  Noyes  Bros.  &  Cutler, 
the  large  jobbing  house  in  St.  Paul.  We  were 
unable  to  secure  a  photograph  of  Mr.  Noyes  in  time 


miles  out  of  London,  and  office  managers  and  repre- 
sentatives scattered  throughout  Europe  and  Africa. 


.  O.  N.  A.  R.  D.  IN 


The  annual  meeting  of  the  Chicago  Chapter  of 
the  W.  O.  N.  A.  R.  D.  was  recently  held  in  Schiller 


Damiil  R.  Novii. 

for  use  in  the  May  Bulletin,  and  we  are  conse- 
quently using  a  portrait  this  month.  Mr.  Noyes 
was  one  of  the  conspicuous  figures  in  the  drug  trade 
of  the  country,  and  he  will  be  greatly  missed  for 
many  years  to  come. 


HR.  F.  H.  FISK  IN  AMERICA. 
F.  M.  Fisk,  of  London,  the  European  manager 
for  Parke,  Davis  &  Co.,  has  been  spending  some 
weeks  in  this  country.  He  visited  New  York  and 
Chicago,  but  spent  most  of  his  time  at  the  head- 
quarters of  the  house  in  Detroit.  Mr.  Fisk  is  a 
native  American  and  was  bom  in  Michigan.  He 
went  to  London  in  1891  to  open  a  branch  office  for 
the  house.  Three  people  comprised  the  entire  force 
at  the  outset,  but  we  are  told  now  that  Mr.  Fisk 
has  under  his  jurisdiction  a  total  of  369  persons — 


Hall.  It  was  well  attended  and  the  record  of  the 
year's  work  was  received  with  considerable  interest. 
Mrs.  Charles  A.  Thayer  was  elected  president  of  the 
Chapter  for  the  coming  year  and  will  doubtless  have 
a  very  successful  administration.  She  previously 
served  as  recording  secretary  and  acquitted  herself 


well   in   that   position. 
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THE  DRUGGIST'S  MAILING  LIST. 

How  to  Compile  It— How  to  Keep    It  Up  to    Dale—Bow   lo   Prepare  Different  Llata  for  DiKerent  Pur* 

pasea— How  to  Make  the  Most  of  an    Indlapcnsable   Feature  of  the  Advertising  Machinery 

ol  the  Store— Sevea  Dm^eta  Diacnaa  the  Snb|ect  «mI  Deacrlbe  Their 

Plana  aMd  HelhofU.* 


The  live  druggist  nowadays  is  the  man  who  advertises — that  goes  without  saying.  And  prac- 
tically the  first  and  fundamental  requisite  for  the  advertising  druggist  is  one  or  more  suitable  mail- 
ing lists.  Such  lists  should  be  carefully  compiled;  they  should  be  as  complete  as  possible;  they 
should  be  kept  accurate  and  up-to-date  by  frequent  and  almost  constant  changes.  But  while  these 
considerations  are  well  understood  by  the  aggressive  retailer,  .it  is  by  no  means  an  easy  task  to 
observe  them.  Understanding  the  importance  of  the  subject,  and  realizing  also  the  practical  dif- 
ficulties which  it  involves,  we  have  asked  a  number  of  live  druggists  to  describe  their  methods  of 
compiling  and  correcting  mailing  lists.  Their  replies  will  be  found  full  of  practical  value  and  help 
— so  much  so  that  we  believe  this  symposium  to  be  one  of  the  most  useful  which  the'  Bulletin 
has  had  the  pleasure  of  laying  before  its  readers. — The  Editor. 

one  for  patent  medicine  consumers.  From  these 
we  prepare  a  special  list  of  gift  buyers  which  we 
use  at  Christmas,  Valentine,  and  Easter  time.  We 
abo  record  out-of-town  customers,  to  whom  we 
mail  samples  and  circulars  from  time  to  time. 


D.  CHAS.   O'CONNOR, 

.   Fitchburg,  Mass. 

The  mailing  list  is  a  necessary  adjunct  for  the 
promotion  of  a  retail  drug  business.  It  stimulates 
the  regular  customers,  induces  them  to  buy  more, 
and  brings  in  new  patrons.  The  literature  sent  to 
the  people  on  the  list  has  a  cumulative  effect  which 
is  bound  to  be  of  lasting  benefit  to  the  store.  The 
value  of  a  mailing  list  depends  upon  its  accuracy, 
so  that  the  correct  addresses  may  be  always  avail- 
able. 

THE  VALUE  OF  CLASSIFIED  LISTS. 

Personally  I  believe  in  classified  lists,  for  they 
enable  us  to  reach  the  possible  buyers  for  a  certain 
article  without  wasting  any  effort  on  poor  prospects. 
For  instance,  a  cigar  circular  would  be  lost  on  a 
man  who  doesn't  smoke ;  a  dainty  toilet  preparation 
letter  is  wasted  if  it  be  sent  to  teamsters  or  to  peo- 
ple who  seldom  use  such  an  article.  We  have  a 
cigar  list  of  known  smokers,  a  list  of  candy  buyers, 
one  for  users  of  perfumery  and  toilet  articles,  and 


•In  addition  to  the  helpful  suggestions  made  in  this  sympo- 
sium regarding  the  compilation  of  a  mailing  list,  it  may  inter- 
est readers  of  the  Bulletin  to  be  told  that  this  important  sub- 
ject has  often  been  touched  upon  in  previous  issues  of  the 
journal.  A  useful  method  of  compiling  various  mailing  lists 
was  described  by  H.  C.  Bradford  on  page  23  of  the  Bulletin 
for  January,  1907.  On  page  104  of  the  Bulletin  for  March, 
1905,  the  method  used  by  the  late  W.  H.  Burke  was  explained 
at  some  length.  Other  articles  will  be  found  on  page  167, 
April,  1905,  and  page  253,  June,  1903.— The  Editor. 


HOW  HE  GETS  NAMES. 

Our  town  is  a  trading  center  for  110,000  people 
within  a  radius  of  18  miles,  and  an  accurate  list 
of  the  people  from  the  surrounding  localities  who 
actually  come  to  Fitchburg  is  of  great  value.  We 
obtain  these  lists  from  people  who  live  in  the  differ- 
ent communities  by  giving  them  a  nice  box  of 
candy  or  some  cigars.  In  that  way  we  get  the 
names  of  those  who  have  teams  and  those  who  are 
known  to  buy  tickets  for  Fitchburg  at  the  different 
railroad  stations.  By  getting  lists  of  organizations, 
newspaper  reports  of  banquet  attendants,  names  of 
officers  of  new  business  enterprises,  or  new-comers 
in  town,  and  by  personal  inquiry,  a  splendid  mail- 
ing list  can  be  acquired. 

Lists  of  pupils  at  high  schools,  normal  schools, 
and  business  colleges  are  important.  We  get  these 
from  some  of  the  teachers  or  attendants.  We  are 
at  present  working  on  a  complete  mailing  list  of 
all  of  our  customers.  It  is  just  as  important  to 
hold  what  you  have  as  to  get  new  patronage.  We 
have  had  good  results  from  our  mailing  list,  and 
would  strongly  recommend  the  use  of  one  or  more 
lists  to  all  druggists  who  desire  a  valuable  asset  in 
business  building.  r^  i 

.  igitizedbyCjOOgle 
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J.  ALBERT  KIEDAISCH, 
Keokuk,  Iowa. 

We  take  a  great  deal  of  pride  and  put  much 
effort  into  maintaining  our  mailing  list,  because  the 
direct  returns  from  advertising  matter  sent  out  in 
this  way  have  never  failed  to  be  profitable.     We 


on  each  route  and  pay  her  a  few  cents  a  name  pro- 
vided she  covers  the  entire  route.  This  makes  it 
absolutely  necessary  that  the  girl  make  a  personal 
visit  to  a  great  many  of  the  houses  to  get  the  in- 
formation. Of  course,  she  must  explain  the  pur- 
pose of  her  call.  This  personal  representation  in 
the  homes  of  rural  residents  alone  does  a  store 
much  good.  These  girls,  too,  can  be  induced  to 
act  as  your  permanent  representatives  on  their  re- 
spective routes,  and  to  keep  their  eyes  open  for 
additional  names  and  corrections.  They  are  doubt- 
less good  boosters  for  one's  store. 

Let  me  say,  moreover,  that  every  piece  of  adver- 
tising matter  which  I  send  out  by  mail  must  be  so 
neat  and  attractive  in  appearance  that  I  would  pick 
it  up  and  read  it  were  it  sent  into  my  own  home 
and  I  knew  it  advertised  some  article  in  which  I 
had  not  the  slightest  interest. 


furnish  the  list  free  to  any  patent  medicine  manu- 
facturer who  will  prominently  display  our  name 
on  any  advertising  literature  which  he  sends  out. 
When  such  a  mailing  has  been  made,  we  furnish 
return  postage  for  all  matter  which  cannot  be  deliv- 
ered. This  enables  us  to  cross  off  the  names  of 
those  who  have  moved  away. 

USES  AN   ADDRESSING   MACHINE, 

Our  mailing  list  covers  every  farmer  in  Lee 
county,  Iowa,  Hancock,  Illinois,  and  many  in 
Clark  county,  Missouri,  together  with  the  head  of 
every  family  in  all  the  small  towns  in  this  territory. 
We  have  an  Elliott  addressing  machine  with  a 
capacity  of  10,000  names,  and  everything  in  our 
office  is  right  "up  to  the  minute"  in  devices  which 
facilitate  making  profitable  mailings.  We  never 
gather  names  for  our  list  by  asking  customers  to 
leave  their  signatures  in  a  register,  or  by  schemes 
of  return  cards.  By  so  doing  we  would  miss  the 
people  whom  we  care  most  to  reach — that  is,  those 
who  are  not  now  our  customers. 

HOW  TO  PROCURE  A  LIST  OF  RURAL  PATRONS. 

In  our  experience,  the  best  way  to  get  the  names 

of  people  living  on  a  rural  route  is  to  select  a  good, 

live,  energetic  girl  about  fifteen  years  of  age  living 


B.  S.  COOBAN  &  CO., 
Chicago,  111. 

We  make  considerable  use  of  mailing  lists,  hav- 
ing several  that  we  employ  in  different  ways. 

We  have  a  list  of  about  120  physicians  with  their 
addresses  and  office  hours.     This  one  does  service 


almost  continually,  covering  a  radius  of  a  mile  from 
our  store.  It  is  corrected  and  kept  more  carefully 
than  the  others,  as  every  physician  here  mentioned 
receives  a  "talk"  at  least  once  a  month. 

Detail  men  working  this  territory  have  learned 
of  this  list,  and  make  good  use  of  it.  'As  a  rulej 
they  find  opportunities  to  return  the  fafcMitaMfDVraC 
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are  in  a  position  to  give  them  many  points  which 
make  their  road  a  httle  easier  to  travel. 

At  intervals  of  a  few  weeks  we  have  mailed  to 
the  members  of  this  list  descriptive  cards  of  twelve 
N.  F.  preparations,  which  brought  good  results. 
We  also  furnish  copies  of  this  list  to  pharmaceu- 
tical houses,  to  our  mutual  benefit. 

A  special  list  which  we  make  good  use  of  is  a 
list  of  telephone  subscribers  taken  from  the  direc- 
tory. We  mail  to  the  lady  of  the  house  neat  little 
circular  letters  calling  attention  to  some  one  article. 
We  impress  upon  their  minds  the  convenience  of 
ordering  by  phone  and  using  our  delivery  system. 

We  also  have  a  list  of  the  mail  carriers  and  em- 
ployees of  the  postal  station  in  our  neighborhood. 
We  sent  to  the  people  on  this  list  samples  of  our 
foot  powder,  and  gave  them  a  little  talk  on  our 
com  cure  remedy  with  good  results.  We  occasion- 
ally mail  them  a  card  to  be  returned  to  the  store 
and  exchanged  for  a  cigar;  this  helps  to  make  them 
"good  fellows." 

Then  we  have  what  might  be  termed  a  general 
list  which  we  obtained  from  various  sources,  such 
as  the  registration  lists  of  voters,  easily  secured 
from  the  ward  judge  of  election.  From  the  news- 
paper circulators  and  from  our  own  deliveries  we 
get  a  list  of  subscribers.  We  collect  gas  and  elec- 
tric light  bills.  By  keeping  a  list  of  the  bills  paid 
we  get  good  live  names,  and  corrections  are  made 
as  often  as  we  find  it  necessary  or  convenient.  We 
do  not  think  it  wise  to  use  the  entire  list  each  time, 
but  choose  the  people  who,  we  think,  would  be  in- 
terested in  the  subject  of  the  proposed  letter. 

We  frequently  have  requests  from  makers  of 
toilet  articles  and  other  specialties  for  the  names  of 
50  to  100  people  who  might  be  interested  in  their 
product.  Our  lists  enable  us  to  comply  with  their 
requests  intelligently,  getting  better  results  than  we 
could  by  a  haphazard  method. 

JAMES  H.  MILLER. 

Christian sburg,  Ohio. 
For  a  small  town  we  have  quite  a  large  mailing 
list.  We  find  frequent  use  for  it  in  mailing  adver- 
tising matter  directly  from  the  store.  Often  we 
loan  a  copy  to  some  patent  medicine  concern  desir- 
ing to  send  their  announcements  to  our  patrons. 

AN    INGENIOUS  SCHEME, 

It  is  more  difficult  to  obtain  a  good  mailing  list 
here  than  elsewhere.  Located  as  the  village  is  in 
the  comer  of  the  county,  and  also  owing  to  the 


opposition  of  the  citizens,  no  rural  routes  were  es- 
tablished out  of  this  place.  To  obtain  the  names  of 
local  families,  however,  was  an  easy  matter.  To 
secure  information  about  the  surrounding  farmers 
I  used  the  following  plan ;  I  first  learned  the  names 
of  the  school-teachers  in  the  surrounding  districts. 
Then  for  a  small  compensation  I  induced  each  one 
to  give  me  the  name  and  correct  address  of  every 
head  of  a  family  in  his  or  her  district.  This  spring 
when  I  was  ready  to  revise  our  list  I  asked  some 
one  in  each  district  to  show  me  what  corrections 
were  necessary. 

good:  a  trade  map! 
I  keep  separate  lists  of  town  and  country  resi- 
dents. I  use  symbols  to  indicate  the  tobacco  raisers 
so  that  I  may  be  able  to  send  them  special  adver- 
tising on  insecticides.  I  recently  prepared  a  map 
of  the  surrounding  country  covering  several  miles 
in  each  direction  and  showing  the  location  and 
names  of  every  family  in  the  vicinity.  This  I  be- 
lieve will  prove  a  great  convenience.  Like  the 
mailing  list,  it  must  be  corrected  every  year. 

DOUBLING  HOLIDAY  BUSINESS  WITH  A  MAILING  LIST. 

Before  the  holidays  I  mailed  several  hundred 
Christmas  cards,  each  bearing  an  invitation  to  call 
and  see  our  new  line  of  books,  dolls,  toys,  toilet  and 
fancy  articles,  chinaware,  dishes,  lamps,  etc.,  before 
making  holiday  purchases.  As  a  result,  our  holi- 
day business  was  nearly  double  that  of  the  preced- 
ing year,  and  many  people  were  brought  to  the 
store  who  were  accustomed  to  do  their  Christmas 
shopping  in  the  larger  towns. 

We  think  it  was  productive  of  much  better  re- 
sults than  the  same  amount  of  money  would  have 
been  expended  for  newspaper  advertising,  owing  to 
the  fact  that  the  papers  are  overloaded  with  such 
matter  during  the  holiday  season.  Nearly  every 
person  receiving  a  personal  letter  or  card  will  read 
the  text  if  it  be  brief,  and  especially  if  the  paper 
and  printing  be  catchy  in  style. 

HE  VISITS  AUCTIONS  AND  SALES ! 

We  have  also  tried  paraffin  paper  fence  signs, 
but  they  are  torn  down  or  destroyed  nearly  as  fast 
as  they  can  be  tacked  up.  When  there  is  a  large 
public  sale  in  the  country  I  usually  make  it  a  point 
to  be  on  hand  with  a  basket  of  almanacs,  booklets, 
samples,  or  other  advertising,  which  I  distribute 
around  before  the  sale  commences.  The  one  objec- 
tion to  this  is  that  often  several  members  of  the 
same  family  are  present,  and  each  one  receives  a 
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piece  of  advertising  matter.  In  using  a  mailing 
list  this  does  not  happen.  We  certainly  would  not 
do  without  a  good  list  even  if  the  trouble  and  ex- 
pense of  its  preparation  were  many  times  greater. 


OSCAR  ZUERCHER, 

Berwick,  North  Dakota. 

I  am  located  in  a  town  of  200  population  and 

my  business  is  nearly  all  derived  from  farmers  who 

come  here  from  a  radius  of  20  miles  to  do  their 


they  should  be.  I  use  these  mailing  lists  myself, 
and  loan  them  to  any  one  whose  goods  I  care  to 
push. 

Whenever  there  is  any  particular  line  that  I  want 
to  sell,  I  write  my  ad.  and  have  my  printer  print  it 
on  cards  the  size  of  a  postal,  sometimes  in  one  lan- 
guage, again  in  three  tongues.  I  mail  these  cards 
with  one-cent  postage.  The  cards  cost  me  $1.25 
per  100,  and  I  find  that  $10  expended  in  this  man- 
ner brings  more  than  double  the  money  spent  in 
any  other  way. 

Besides  the  mailing  list,  I  do  newspaper  adver- 
tising more  to  show  my  public  spirit  than  for  the 
benefit  that  I  derive  therefrom. 


irading.  My  mailing  list  contains  all  those  who 
might  be  induced  to  spend  some  of  their  money 
with  me. 

I  compile  the  list  about  twice  a  year.  I  use  a 
small  indexed  memorandum  book  and  record  the 
names  according  to  the  alphabet  with  the  aid  of 
my  memory  and  any  old  mailing  list  which  I  may 
have.  Then  I  get  out  my  "memo,"  and  go  through 
the  book  with  one  or  two  clerks  from  other  business 
houses  who  happen  in,  and  with  their  assistance 
secure  additional  names.  A  few  names  may  be 
obtained  from  the  ledger.  Simultaneously  I  crosfr 
out  those  who  have  died  or  left  the  country. 

A   MAILING  UST   FOR   EACH   NATIONALITY. 

When  my  "memo"  is  completed  I  head  my  list 
with  the  difiFerent  languages  which  I  must  use  to 
get  the  best  results,  such  as  Norwegian,  German, 
and  English,  Then  as  I  check  the  names  from  my 
memo,  I  classify  them  according  to  the  different 
languages. 

I  always  copy  mailing  lists  on  the  typewriter  and 
make  two  or  three  carbon  duplicates  at  a  time.  I 
also  include  my  own  name  to  keep  myself  posted 
on  all  advertising  sent  out  from  my  store.  Thus  I 
I  can  tell  whether  my  contracts  are  carried  out  as 


H.  J.  BRADSHAW, 

Columbus,  Ohio. 
We  have  three  mailing  lists.  The  first  one  in- 
cludes the  names  of  our  customers.  It  is  made  by 
selecting  people  in  a  given  territory  from  the  tele- 
phone directory.  We  assume  that  any  one  able  to 
have  a  telephone  is  a  desirable  person  to  reach.  We 
use  this  list  for  all  kinds  of  direct  advertising — 
folders,  mailing  cards,  and  letters.  It  affords  a 
convenient  means  of  securing  names  for  any  manu- 
facturer who  may  desire  to  make  a  special  mailing 
on  a  proprietary  preparation.  From  this  a  druggist 
can  easily  select  any  number  fromone  to  the  entire 
list.  These  names  are  entered  on  a  card  system 
(the  Shaw-Walker)  and  are  easily  removed  and 
replaced.  This  saves  the  necessity  of  rewriting  for 
any  special  purpose. 

GRATIFYING  RETURNS  FROM  A  PHYSICIANS'  LIST. 

Our  second  list  is  made  up  of  doctors  and  is  also 
selected  from  the  telephone  directory.  This  list 
comprises  about  one  hundred  of  the  most  prom- 
inent practitioners  of  the  city,  and  until  recently 
we  have  mailed  each  one  of  them  monthly  a  special 
typewritten  (not  imitation)  letter  on  some  timely 
subject.  The  results  of  using  this  list  have  been 
the  most  directly  remunerative  of  any,  for  the  very 
first  letter  brought  us  calls  from  nearly  every  phy- 
sician. This  is  the  best  way  to  reach  the  physician. 
Your  talk  goes  right  home  and  commands  his  at- 
tention. Such  correspondence,  however,  demands 
a  two-cent  postage. 

A  SPECIAL  RECORD  OF   NURSES. 
Our  third  list   is  made  up  of  nurses   and    was 
compiled  by  obtaining  the  names  from  the  local 
nurses'  home.     The  nurse  ijS,  ^fM  |S^5PQf^5'(T[(^ 
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mains  in  the  sick-room,  and  what  she  says  g-oes. 
Therefore  she  should  be  cultivated.  We  address 
the  nurses  on  finished  preparations  only;  they  care 
nothing  for  the  method  of  manufacture,  but  are 
concerned  with  the  looks  of  things  as  they  come  to 
them  in  the  sick-room.  Mailings  to  the  nurses 
should  also  contain  references  to  sick-room  ma- 
terials, maternity  supplies,  etc. 

Such  is  a  summary  of  the  uses  we  make  of  the 
mailing  list.  While  a  list  is  an  expensive  means  of 
reaching  customers,  it  is  the  most  positive  way  of 
getting  results.  The  druggist  who  does  not  employ 
a  mailing  list  systematically  is  overlooking  an  op- 
portunity. 

A.  B.  BURROWS, 

Washington,  D.  C. 
The  idea  of  getting  up  a  mailing  list  is  usually 
suggested  to  the  retail  druggist  by  some  enterpris- 


ing manufacturing  house  with  a  view  to  bringing 
its  goods  to  the  attention  of  the  consumer. 

VARIOUS  SOURCES   OF   INFORMATION. 

Unfortunately,  the  average  pharmacist  has  not 
the  time  to  prepare  records  for  promoting  the  sales 
of  his  own  specialties,  but  occasionally  when  stim- 


ulated by  a  liberal  offer  of  free  goods  or  cash  he 
proceeds  to  instruct  his  apprentice  boy  to  collect 
names  and  addresses  for  the  use  of  others. 

Such  a  list  can  be  compiled  from  several  sources. 
There  is  the  poison  register  from  which  one  may 
collect  the  names  of  live  customers.  If  the  druggist 
receives  gas  bills  for  payment,  quite  a  number  of 
names  may  be  obtained  in  this  way.  Then  the  ac- 
count book  furnishes  material,  as  does  the  file  of 
notes  and  orders. 

The  memory  of  the  proprietor  or  clerk  is  of  ser- 
vice. Looking  out  of  the  front  door  or  window 
upon  the  houses  in  the  immediate  vicinity  will  sug- 
gest the  names  of  the  occupants,  including  a  long 
list  of  friends  and  customers. 

In  Washington  the  city  directory  presents  a 
ready  means  of  information  for  the  compilation  of 
a  mailing  list  for  circulation  in  a  limited  section. 
The  entire  town  is  divided  officially  into  four  sec- 
tions— northwest,  southwest,  northeast,  southeast; 
accordingly,  it  suffices  for  our  own  purpose  to  select 
names  from  addresses  designated  "southeast," 

SHOULD   MAILING   LISTS   BE   LOANED   TO    MANUFAC- 
TURERS ? 

The  mailing  list  will  undoubtedly  prove  a  useful 
instrument  for  the  promotion  of  business,  especially 
the  prescription  trade,  if  persistently  and  intelli- 
gently used.  It  will  be  a  better  thing  for  the  phar- 
macist, however,  if  he  will  keep  the  list  to  himself 
instead  of  giving  it  to  the  manufacturers  of  soap, 
facial  cream,  and  the  endless  list  of  specialties  and 
nostrums.  That  the  mailing  list  is  abused  in  ex- 
ploiting non-ethical  preparations  there  is  no  doubt. 
We  can  by  intelligent  use  direct  it  to  the  more 
noble  and  glorious  purpose  of  building  up  our  pre- 
scription department  and  general  drug  trade. 

PHYSICIANS   AND   DENTISTS. 

A  mailing  list  of  physicians  is  also  a.  valuble  aid. 
Select  the  names  of  those  practicing  in  your  locality 
only,  and  at  least  once  a  month  call  their  attention 
by  circular  or  personal  letter  to  your  superior  facili- 
ties for  compounding  prescriptions  and  ministering 
to  the  wants  of  the  sick-room.  Prepare  a  mailing 
list  of  dentists  practicing  in  your  locality,  and  write 
them  occasionally. 

The  expense  of  conducting  this  method  of  adver- 
tising is  small.  It  is  rather  the  time  necessary  to 
compile  the  list  and  mailing  circulars  and  letters 
which  deters  many  a  good  pharmacist  from  an- 
nouncing himself  and  his  goods.    V^^OOQ  IC 


'MY  BEST  ADVERTISING  SCHEME.' 


Two  Drn^ato  Describe  PUna  ' 
Yearly  Ev«di 


rbick  hava  Bronjht  Tham  ftaatnaaa  —  Ad  Anolveraary  Week  aa  a 
—  Orjanliloj  an  Orchaatra  (or  Trade  Pnrposas  —  Ways 
and  Maana  (or  Carrying  Ont  Both  Ideas. 


[Note  by  the  Editor.— We  are  paying  $2.50  for  all  accepted 
contributions  to  this  new  department  of  the  Bulletin.  The 
requirements  are  as  follows:  (1)  Describe  the  plan  with 
Stdhcietit  delail  so  that  others  urill  have  no  trouble  in  dupli- 
cating it.  (2'\  Send  along  whatever  printed  matter  was  used 
lo  exploit  it.  (3)  Tell  what  the  results  were.  The  first 
instalment  appeared  last  month  and  attracted  considerable 
interest.  We  are  printing  two  contributions  this  month  and 
have  accepted  and  paid  for  several  others  which,  because 
unseasonable,  will  be  held  until  the  proper  time  arrives  for 
their  presentation.] 

AN  ANNIVERSARY  WEEK  FOR  JUNE. 
By   F.   D.   BuKTCH,   Stonincton,   Conn. 

Last  year  we  had  an  anniversary  week  In  June, 
beginning  Monday,  June  10.  The  event  was  pro- 
perly advertised  weeks  ahead  of  time,  and  I  would 
advise  readers  of  the  Bulletin,  if  they  adopt  the 


Then 


:rofH 


scheme,  to  select  a  date  a  month  or  two  distant  and 
in  the  meantime  exploit  the  scheme  in  every  possible 
way. 

We  got  out  a  nice  invitation  printed  on  bristol- 


^-■(••..l.  .i. 

If   -%r-    1 

-M»  ni(»sai«.A 

JUNE  DAYS 

«Q* 

■■Sr.aT:|^^-£ 

Burtch's  DniE  Store, 

1  Bunch's  Drug  Slora.  1 

Front  and  rttr  cover)  of  Mr.  Burlcli's  folder. 


board.  It  was  in  the  form  of  a  four-page  folder, 
a  5  by  7  piece  of  board  being  folded  once  to  make 
the  final  invitation  3J^  by  5  inches  in  dimensions. 
The  front  cover  bore  an  embossed  design  printed 
in  gold.  [This  is  shown  in  the  accompanying 
illustration. — The  Editor.]  The  third  page  of 
the  invitation  read  as  follows: 

Digitized  by  Google 
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We  wish  to  extend  to  you  a  most  cordial  and  sincere 
invitation  to  be  present  at  our  drug  store  during  our  ANNI- 
VERSARY WEEK  OF  JUNE  10-17.  Wc  have  been  in 
business  nearly  twenty  years,  and  have  been  just  five  years 
in  our  new  store.  Wc  appreciate  greatly  the  splendid  sup- 
port which  has  been  extended  to  us,  and  without  which  our 
present  extensive  business  would  have  been  impossible.  We 
want  to  show  our  appreciation  through  a  carefully  planned 
Anniversary   Celebration,  and   it  is  our  wish  to  have  you 

Very   sincerely, 

BURTCH'S  DRUG  STORE. 

Souvenirs. 

The  rear  cover  page  of  the  invitation  simply  con- 
tained the  following  text:  "In  the  Burtch  Build- 
ing," and  the  invitation  was  sent  out  under  two-cent 
postage. 

Then  we  had  a  four-page  folder  fully  describing 
the  affair.  This  was  printed  in  black  ink  on  yellow 
paper,  and  was  5  by  8J^  inches  in  size.  The  four 
pages  of  this  folder,  considerably  reduced  in  dimen- 
sions, are  reproduced  herewith. 

This  folder  was  widely  distributed  in  every  pos- 
sible way.  It  was  enclosed  in  packages  leaving  the 
store.  It  was  left  at  the  houses  of  people.  It  was 
enclosed  in  all  bills  sent  out.  The  result  was  very 
gratifying.  We  did  an  enormous  business  during 
the  entire  week,  and  the  impetus  thus  gained  was 
permanent  in  a  very  gratifying  degree.  I  may  say 
that  the  anniversary  was  the  fifth  of  the  kind  which 
we  have  given  during  five  successive  years.  People 
have  planned  to  look  forward  to  these  events,  and 
they  yield  better  and  better  results  every  season. 
They  give  us  a  chance  to  get  next  to  our  friends  as 
well  as  to  secure  new  customers. 


GETTING    BUSINESS    BY.  THE    USE    OF  AN 
ORCHESTRA. 

By  0.  R.  NoRFis,  South  Whitley,  Indiana. 

Getting  business  by  having  an  orchestra  of  your 
own  is  perhaps  a  little  ultra-modern,  but  the 
scheme's  a  good  one  nevertheless. 

About  six  months  ago  we  organized  the  "Norris 
Pharmacy  Orchestra."  We  selected  young  people 
in  our  city  who  could  play,  but  who  had  never  been 
brought  together  in  an  organization.  We  furnish 
them  all  the  music  they  can  use;  we  give  them  a 
stiitably  lighted  and  heated  room  in  which  to  prac- 
tice, and  we  supply  them  anything  they  need  in  the 
way  of  new  instruments  or  instrument  repairing  at 
wholesale  prices. 

Our  orchestra  is  composed  of  ten  members,  and 


we  have  the  several  instruments  that  usually  go  to 
make  up  a  ten-part  orchestra,  as  will  be  noticed  from 
the  enclosed  announcement  of  our    soda    opening. 


O.  R.  No»ia. 


Since  having  this  printed  we  have  made  two  addi- 
tions— another  violin  and  a  double-bass  viol.  So 
much  for  the  orchestra  and  its  members ;  now  a  few 


Yott  are  Invited  to  Attend  Oar 

Soda  Fountain 
Opening 

Saturday  evening,  April  18. 

MUSIC  Sr  THE 

Norris   Pharmacy  Orchestra 

DUKtNG  THE  ENTIRE  EVENING. 

NORRIS  PHARMACY   ORCHESTRA 

lit  Violin,  Carl  Ulrer  M  Cornet  Gale  Fo« 

Zd  VtoliD.RalpliObeDcluio     Baritone,  Roy  Slellu 
Oarinel,  Milo  Dimiclc  Trap  Orumi.  Frank  Fisher 

lit  Coroet,  Jud  Uillcr  Piano.  Buncie  Comba 

VALUABLE   SOUVENIRS   GIVEN    AWAT. 

Norris  Pharmacy, 

SOUTH  WHITLEY,  INDIANA. 


words  of  comment  on  how  we  use  them  as  a  profit- 
able advertising  scheme. 

We  make  quite  a  specialty  of  our  fountain  depart- 
ment during  the  soda  season,  and  on,e¥ery  Satiu-day 
DotzecoyCiOOgle 
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evenii^  this  year  our  orchestra  is  playing  for  us 
from  7  :30  to  10.  People  have  learned  of  this,  and 
it  has  become  a  common  expression  among  the 
citizens  of  our  city  to  say :  "Don't  foi^et  to  meet 
me  at  the  Norris  Pharmacy  Saturday  evening  to 
hear  the  orchestra."  On  every  occasion  so  far  our 
store  has  been  filled  with  crowds  of  people  who 
come  in  to  hear  the  music,  and  nine  out  of  every 
ten  make  a  purchase  before  they  leave  the  place. 

We  have  a  fine  leather  music  roll  for  each  one  of 
the  members  with  our  name  on  it  and  the  name  also 
of  the  player  to  whom  it  belongs.  We  distribute 
lapel  badges  bearing  the  word  "Norris,"  and  these 
are  regularly  worn  by  the  members. 

We  secure  dates  for  the  orchestra  for  church  en- 
tertainments, commencements,  dances,  and  quite 
frequently  the  organization  also  plays  at  the  local 
theater.  We  always  make  it  a  point  to  have  the 
organization  appezt  upon  all  the  advertising  matter, 


programmes,  etc.,  as  "The  Norris  Pharmacy  Orches- 
tra." Thus  every  one  of  the  ten  members  of  the 
orchestra  is  a  living,  walking,  talking  advertise- 
ment for  our  store.  And  they  are  all  interested  and 
drop  a  good  word  for  us  whenever  the  opportunity 
presents  itself. 

We  have  had  printed  a  number  of  calling  cards 
for  each  of  the  members  with  his  or  her  name  on  it, 
and  the  cards  also  bear  the  line :  "Member  of  the 
Norris  Pharmacy  Orchestra."  These  the  members 
are  continually  giving  out  to  their  friends  and  even 
to  strangers  whom  they  meet  and  wish  to  present  a 
card  to. 

We  think  we  have  thoroughly  tested  the  merits 
of  this  advertising  plan,  and  we  certainly  are  more 
than  pleased  with  the  increase  of  trade  that  it  brings 
to  our  store.  The  scheme  is  very  simple  and  almost 
any  druggist  could  organize  a  similar  orchestra  in 
his  home  town. 


THE  PHARMACOPOEIA  AND  THE  DOCTOR.' 

I  tliB  Objectlona  Fraqnently  Ralaed  Aitdamt  the  U.  S.  P.  by  rhyolcUas  — The  Tra*  Cfaanctar 
■nd  Function  of  tha  Book  as  a  National  Anthorlty  «nd  Standard. 
By  raOF.  JOSEPH  P.  BEMINOTON. 


The  United  States  Pharmacopoeia,  after  an  exist- 
ence of  88  years,  was  finally  and  in  its  entirety 
adopted  by  the  United  States  government :  for  this 
long  period  it  remained  a  more  or  less  authoritative 
guide  for  physicians  and  pharmacists  for  the  prepar- 
ation of  medicines.  The  pharmacopoeias  through- 
out the  world  are  not  intended  to  embrace  all  medi- 
caments- used  in  the  treatment  of  disease,  but,  by 
selection,  they  aim  to  include  such  medicines  as  have 
been  proved,  through  long  employment,  useful  in  the 
treatment  of  disease,  or  such  at  least  as  have  given 
promise  of  being  useful. 

It  is  not  likely  that  there  is  a  physician  in  the 
United  States  who  has  ever  prescribed  in  his  prac- 
tice every  preparation  mentioned  in  the  Pharma- 
copoeia, and  hence  it  is  common  to  hear  physicians 
say,  "There  are  many  preparations  in  the  Pharma- 

*An  address  delivered  by  invitation  at  a  joint  meeting  of 
the  Wayne  County  Medical  Society  and  the  Detroit  Associa- 
tion of  Retail  Druggists,  held  on  the  evening  of  May  II  in  the 
Detroit  Museum  of  Art.  Specially  contributed  to  the 
Bulletin  by  the  author. 


copoeia  which  I  never  use,"  and  it  is  also  common 
to  hear  physicians  say,  "Some  of  the  preparations 
which  I  use  largely  are  not  in  the  Pharmacopoeia." 
It  is  likewise  a  common  belief,  amongst  some  phy- 
sicians, that  they  have  chosen  a  sufficient  number  of 
remedies  to  suit  their  everyday  needs  in  practice, 
and  one  quite  frequently  hears  physicians  speak  with 
pride  and  satisfaction  of  being  able  to  practice  medi- 
cine successfully  by  using  only  25  drugs.  There 
are  about  1000  separate  and  distinct  articles  in  the 
United  States  Pharmacopoeia  in  the  8th  Revision, 
and  the  title  of  the  book  is  "The  Pharmacopoeia  of 
the  United  States  of  America."  This  means  the 
whole  country,  and  because  one  physician  finds 
many  preparations  in  the  book  which  he  does  not 
use,  he  must  remember  that  other  physicians  have 
found  to  be  valuable  and  useful  many  of  the  prepar- 
ations which  he  himself  has  never  prescribed. 

A  national  authority  like  the  present  United 
States  Pharmacopceia,  which  compels  by  law  the 
use  of  its  standards,  is  always  the  subject  of  criti- 
cism, and  these  are  usually  biased  by  prejudices, [a. 
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conflict  of  interests,  and  sometimes  by  honest  differ- 
ences of  opinion.  One  physician  was  heard  to  say, 
"What  is  this  thing  I  hear  so  much  about,  the  Phar- 
macopoeia ?"  The  answer  was,  "A  book  adopted  by 
the  United  States  government  as  a  standard  for  the 
preparation  of  medicines."  The  physician  then 
stated,  "If  that's  the  case  I  have  no  use  for  it,  and 
I  don't  want  to  hear  any  more  about  it;  my  own 
preparations  are  good  enough  for  me." 

The  passage  of  the  Food  and  Drugs  Act,  June  30, 
1906,  which  made  the  United  States  Pharmacopceia 
and  National  Formulary  standards  for  the  prepar- 
ation of  official  and  unofficial  remedies,  compels 
physicians,  pharmacists  and  manufacturers  to  follow 
the  Pharmacopoeia,  whether  they  will  or  not.  By 
this  it  is  not  meant  to  convey  the  impression  that  it 
is  impossible  to  practice  medicine  without  using  the 
Pharmacopceia,  for  have  we  not  Osteopathy,  Chris- 
tian Science,  Rest  Cure,  Mountain  Air,  Quaker 
Oats,  Germless  Milk,  and  many  other  new  and  in- 
fallible systems  ?  But  any  one  who  employs  a  prep- 
aration in  common  use  in  the  treatment  of  disease, 
which  bears  the  name  of  an  official  preparation,  will 
know  that  it  must  now  comply  with  the  tests,  and  it 
must  have  the  strength  and  the  standard  of  purity, 
laid  down  in  the  Pharmacopoeia, 

The  difference  between  the  present  United  States 
Pharmacopoeia  and  its  predecessors  mainly  lies  in 
the  greater  precision,  definiteness,  and  accuracy  of 
the  former,  particularly  in  regard  to  the  standards. 
This  is  due,  to  a  large  extent,  to  the  increased  num- 
ber of  assay  processes  and  analytical  tests,  which 
represent  an  enormous  amount  of  work  performed 
by  different  experts,  who  have  freely  contributed 
their  knowledge  for  the  general  good. 

The  Pharmacopceia  of  1820,  and  as  well  those  of 
earlier  editions,  were  skeleton-like  in  their  meager- 
ness,  but  still  they  represented  the  beginnings. 
Opium,  cinchona,  rhubarb,  etc.,  etc.,  were  simply 
defined  without  any  attempt  to  standardize  them, 
and  apothecaries  were  forced  to  supply  physicians 
with  what  they  believed  to  be  drugs  of  good  quality. 
If  the  drug  presented  a  clean  appearance  and  looked 
as  if  it  had  been  properly  selected  and  cared  for,  it 
was  judged  to  be  of  good  quality,  but  dealers  in 
drugs  soon  realized  that  the  poorer  qualities  of  drugs 
needed  greater  care  in  preparation  for  the  market, 
and  it  was  thus  easy  to  deceive. 

The  subject  of  cinchona  will  illustrate  this  con- 


dition. In  1870  it  was  the  writer's  good  fortune, 
while  employed  with  Powers  &  Weightman  of  Phil- 
adelphia, to  see  samples  of  cinchona  bark,  taken 
from  seroons  imported  from  Peru,  which  had  been 
submitted  to  the  firm  for  purchase  in  the  manufac- 
ture of  quinine  sulphate.  The  samples  were  invari- 
ably sent  to  the  analytical  chemist  to  be  valued. 
Beautiful,  clean  specimens  of  bark  were  frequently 
proved  to  be  worthless,  not  containing  sufficient 
alkaloids  to  be  worth  five  cents  a  pound.  On  the 
other  hand,  broken,  dull-looking,  soft  barks,  which 
contained  few  of  the  proper  microscopical  character- 
istics, were  frequently  found  to  be  richest  in  valuable 
constituents.  In  the  early  Pharmacopteias  there 
was  really  nothing  to  test  the  value  of  the  drug 
except  the  actual  trial  upon  the  patient,  and  this  was, 
to  say  the  least,  very  inconvenient  and  dangerous, 
for  the  patient  might  pass  away  before  a  dose  in 
sufficient  quantity  had  been  administered.  It  there- 
fore became  of  increasing,  importance,  year  by  year, 
to  elaborate  methods  of  testing  drugs  and  prejKira- 
tions  which  would  furnish  absolutely  reliable  prod- 
ucts. The  great  manufacturing  houses  have,  for 
years,  realized  the  importance  of  this  problem,  and 
their  preparations  have  been  very  largely  sold,  be- 
cause physicians  knew,  before  administering  to  their 
patients,  very  nearly  what  results  they  could  expect 
The  American  Therapeutic  Society,  at  its  meeting 
held  May  9,  last  week,  took  the  first  steps  toward 
founding  a  laboratory  for  proving  the  value  of 
official,  non-alkaloid  drugs,  so  that  buyers  of  crude 
drugs  and  preparations  may  look  forward  in  the 
future  to  having  an  independent  "proving  labora- 
tory" which  will,  under  the  guidance  of  skilled 
experts,  select  the  most  reliable  methods  of  testii^ 
and  proving  articles  of  the  Materia  Medica  which 
are  official.  With  the  much  greater  use  of  the 
United  States  Pharmacopceia  throughout  the  coun- 
try, any  advanced  steps  in  the  work  of  testing  for 
strength  or  purity  must  be  hailed  with  satisfaction, 
for,  after  all,  it  must  be  admitted  that  any  uncer- 
tainty in  these  respects  serves  to  impair  the  confi- 
dence of  the  medical  profession  in  the  agents  that 
they  have  to  employ  in  combating  disease.  This  is 
especially  true  when  we  remember  that  there  are 
many  medicines  which  act  differently  when  given  in 
what  are  known  as  large  doses  and  small  doses. 
When  a  physician  knows,  however,  the  exact 
strength  of  the  preparation  he  is  using,  it  will  enable 
him  to  determine,  within  reasonable  limits,  what  the 
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commencing  dose  should  be  and  exactly  how  far  he 
can  go  in  treating  a  patient  in  the  direction  of  a  full 
dose. 

The  temptation  to  use  new  drugs  and  prepara- 
tions, and  those  which  are  heralded  as  specialties, 
is  one  which  must  always  exist.  It  is  not  necessary 
to  elaborate  the  reasons  for  this  condition,  but  the 
number  of  special  preparations  which  have  been 
placed  before  the  medical  profession  have  been  so 
enormous  within  the  last  few  years  that  great  con- 
fusion has  resulted.  In  addition  to  this,  it  has  been 
only  lately  that  the  best  manufacturers  of  proprie- 
tary products  have  been  placing  upon  their  labels  the 
full  formula,  giving  the  physician  detailed  informa- 
tion of  the  ingredients  in  the  preparation  that  he 
is  asked  to  prescribe,  hence  the  very  unfortunate 
practice  has  prevailed  of  a  physician  frequently  pre- 
scribing something  the  composition  of  which  was 
unknown  to  him.  No  one  can  properly  justify  such 
a  condition.  When  a  patient  realizes  the  truth,  he 
can  have  but  little  respect  for  the  physician,  and  it 
is  this  fault  which  is  now  creating  so  much  discus- 
sion, not  only  in  medical  and  pharmaceutical  jour- 
nals, but  in  the  lay  press.  It  is  the  right  of  every 
physician  to  demand  from  every  manufacturer  or 
retail  druggist  that  before  he  will  consent  to  pre- 
scribe a  medicine,  he  must  know  exactly  what  is 
in  it. 

A  case  which  occurred  in  Philadelphia  a  few 
months  ago  so  strikingly  illustrates  the  evil  of  pre- 
scribing a  secret  proprietary  medicine  that  I  will 
ask  for  indulgence  a  few  moments  longer  and  relate 
it.  The  patient,  believing  that  his  lungs  were 
affected,  consulted  his  physician ;  on  his  way  to  the 
physician's  office  the  patient  read,  in  a  street-car 
advertisement,  the  marvelous  claims  of  a  prepara- 
tion of  cod-liver  oil,  and  was  tempted  to  get  out  of 
the  car  and  ask  at  the  nearest  drug  store  for  a  bottle 
of  this  wonderful  remedy ;  but  thinking  better  of  it. 
he  proceeded  on  his  way,  saw  his  doctor,  paid  his 
fee  and  received  his  prescription.  He  took  it  to  the 
nearest  drug  store,  and  was  "handed  down"  from  a 
near-by  shelf  a  bottle  attractively  wrapped,  and  ask- 
ing the  druggist  to  wait  a  moment,  he  reached  out 
his  hand  to  read  the  label.  There  it  was — the  same 
wonderful  remedy  that  he  had  seen  advertised  in 
the  street-car!  He  told  the  druggist  that  he  would 
be  back  in  a  few  moments,  and  he  repaired  at  once 


to  his  doctor's  office.  The  words  used  in  that  office 
would  not  look  well  in  print!  The  patient  justly 
felt  that  the  doctor  had  been  educated  by  the  gen- 
tleman who  had  convinced  him  of  the  superiority  of 
the  special  cod-liver  oil  preparation,  and  that  the 
doctor  knew  no  more  about  the  proper  remedy  to 
prescribe  than  did  the  manufacturer  and  exploiter 
of  the  proprietary  medicine. 

The  manufacture  of  specialties  will,  of  course,  go 
on,  but  the  public  mind  is  rapidly  being  awakened  to 
the  fact  that  if  a  patient  visits  a  physician  he  is 
entitled  to  receive  a  prescription  which  the  doctor 
knows  all  about;  the  ingredients,  to  suit  his  special 
case,  having  been  ordered  in  proper  proportions  to 
suit  the  particular  stage  of  the  disease  of  the  patient 
going  to  the  doctor  for  treatment  and  advice. 

Gentlemen,  let  us  turn  to  other  phases  of  this 
subject.  There  is  every  reason  to  believe  that  be- 
fore the  next  convention  for  the  revision  of  the 
Pharmacopceia,  which  will  assemble  in  Washington 
in  May,  1910,  the  campaign  of  education  which 
is  sweeping  over  the  country  -  will  have  produced 
very  desirable  results:  (1)  A  far  greater  interest 
in  the  United  States  Pharmacopceia  and  National 
Formulary,  due  to  a  study  of  the  preparations  which 
are  now  legalized  through  the  enactment  of  the 
Food  and  Drugs  Act,  Physicians  can  now  demand 
from  the  pharmacist  preparations  conforming  to  the 
standards  of  strength, and  purity  of  these  authorities. 
(3)  This  study  will  reveal  the  fact  that  it  will  be 
possible  to  treat  successfully  nearly  all  cases  with 
drugs  and  preparations  the  composition  of  which  is 
iiot  secret.  (8)  Far  more  confidence  will  be  cre- 
ated in  the  minds  of  the  laity  for  the  ability  of  both 
physician  and  pharmacist,  for  the  patient  will  believe 
that  both  know  exactly  what  they  are  doing,  and  the 
patient  will  realize  that  he  is  not  left  to  the  tender 
mercies  of  the  proprietary  medicine  man,  who  is  not 
in  business  for  love,  but  because  he  loves  his  busi- 
ness. (4)  Science  depends  upon  facts,  and  facts 
must  be  true;  therefore,  if  medicine  and  pharmacy 
are  ever  to  become  sciences  in  their  highest  accepta- 
tion, every  effort  must  be  made  to  work  together  to 
discover  facts,  and  then  in  the  true  spirit  of  the 
scientist  these  facts  should  be  published,  in  order 
that  the  professions  which  aim  to  relieve  suffering 
humanity  should  reach  the  highest  attainable  posi- 
tion. 
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IN  AN  INSANE  ASYLUM. 


r  PharmacUt  In  «  Stala  iKBtltntlon  K«Ut*s  an  AmiiBlntf  and  Somewhat  DramaUc  Exparlanc* 
with  a  Fallant  Who  Hade  Thln^  Pratty  Lively  for  a  Brlaf  Farlod. 
By  FKENTISS  McKENZIE. 


The  average  reader  would  probably  not  know, 
nor  care,  whether  an  "imperative  concept"  was  a 
term  in  the  nomenclature  of  insanity  or  a  new 
variety  of  canned  goods.  While  I  had  charge  of 
the  drug  room  at  one  of  the  State  hospitals  for  the 
insane  this  term  was  explained  to  me.  An  "imper- 
ative concept,"  it  seems,  is  a  person  who  receives 
direct  commands  from  "on  high,"  and  upon  such 
unimpeachable  authority  has  no  alternative  but  to 
obey  implicitly.  It  will  readily  be  seen,  with  such 
a  delusion,  what  a  dangerous  class  of  patients  these 
"imperative  concepts"  may  become. 

It  was  not  a  part  of  my  professional  duties  to 
spend  any  time  in  the  office,  but  inasmuch  as  the 
governor  had  recently  appointed  a  lady,  young, 
blonde,  and  beautiful,  to  take  charge  of  the  hospital 
records,  I  had  an  excuse  that,  so  far  as  I  was  con- 
cerned, was  entirely  satisfactory.  This  young 
woman  had  recently  come  from  Chicago,  and  as  the 
institution  with  which  I  was  connected  was  in  a 
small  town,  she  simply  could  not  see  any  merit  in 
a  young  man  from  the  "tall  grass,"  no  matter  what 
his  personal  qualifications  may  have  been. 

It  may  have  been  pique ;  it  may  have  been  sum- 
mer madness;  but  at  any  rate  I  was  thoroughly 
imbued  with  a  desire  to  bask  in  the  sunlight  of  this 
young  woman's  favor.  I  had  read  somewhere  that 
fortune  favored  the  brave,  and  I  was  constantly 
looking  for  an  opportunity  to  change  the  young 
lady's  chill  tolerance  into  a  warm  regard  fostered  by 
an  appreciation  of  my  heroic  qualities.  Nothing 
seemed  likely  to  happen,  but  I  had  become  a  second 
"  Micawber  and  was  waiting  for  something  to  "turn 
up." 

One  noon  my  long-sought  opportunity  came.  The 
physician  whose  duty  it  was  to  receive  all  new 
patients  was  called  away.  His  substitute  was 
attending  an  emergency  call  in  one  of  the  wards, 
and  the  office  was  temporarily  in  my  charge.  I  was 
ostensibly  busy  writing,  but  covertly  watching  the 
ravishing  manner  in  which  a  tendril  of  hair  curled 
around  the  recording  angel's  ear,  when  there  was  a 
commotion  at  the  front  door  and  the  sheriff  and 
his  deputy  staggered  in,  dragging  between  them  the 


body  of  a  man  apparently  suffering  from  a  very 
acute  form  of  mania. 

After  some  effort  they  succeeded  in  forcing  him 
into  a  chair,  and  the  sheriff  handed  me  the  commit- 
ment papers  with  the  remark  that  this  was  the  worst 
patient  that  had  ever  been  housed  in  the  Knox 
county  jail.  In  a  flash  it  came  over  me  that  here 
was  my  opportunity.  At  last  I  could  stand  in  the 
fierce  white  light  that  beats  about  a  hero.  Strug- 
gling to  conceal  my  elation  at  this  fortunate  circum- 
stance, I  started  in  to  gently  chide  the  sheriff  for 
taking  what  I  assured  him  were  absolutely  unneces- 
sary precautions  for  saf^uarding  his  prisoner.  For 
the  benefit  of  the  "recording  angel"  I  expatiated 
upon  the  lack  of  courage  displayed  by  the  average 
sheriff  and  deputy,  and  endeavored  to  foster  the 
impression  that  courage  of  the  24-karat  variety  was 
seldom  found  outside  of  a  State  institution  for  the 
insane. 

The  sheriff,  it  may  be  said  in  passing,  did  not 
take  my  playful  badinage  ariy  too  kindly,  and  I 
heard  him  mutter  to  his   deputy,  sotto   voce,  that 

"some  of  these  d little  whii^r-snappers  in  the 

asylums  thought  they  had  a  corner  on  human  wis- 
dom." The  eye  of  the  "recording  ai^el"  was 
turned  upon  me  approvingly,  and  I  recked  not  the 
disapproval  of  the  entire  masculine  race  so  that  I 
bulked  large  in  her  estimation. 

In  glancing  over  the  commitment  papers  for  this 
patient  I  confess  that  I  was  somewhat  troubled  by 
doubts  as  to  whether  I  had  not  picked  too  lively  a 
subject.  The  papers  stated  that  the  man  was  suffer- 
ing from  acute  mania,  was  an  imperative  concept  (I 
didn't  know  what  that  meant  then),  was  a  minister, 
and  had  gone  insane  at  the  close  of  a  long,  pro- 
tracted meeting.  At  the  first  manifestation  of  his 
malady  he  had  leaped  from  the  pulpit,  announcing 
that  he  was  the  sword  of  Jehovah  and  had  been 
commanded  by  the  Almighty  to  smite  the  world, 
"hip  and  thigh."  He  proceeded,  therefore,,  to  worit 
on  the  nearest  elders,  and  inasmuch  as  he  had  been 
an  athlete  before  he  entered  the  ministry,  it  took 
about  half  the  congregation  to  subdue  him. 

I  was  not,  strictly  speakin^.^m^ll,^^^  djg. 
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but  in  all  modesty  I  maintained  that  if  the  flesh  was 
weak  my  spirit  was  valiant,  and  having  embarked 
on  this  adventure  I  was  detennined  to  see  it  through 
to  the  bitter  end. 

I  ignored  the  sheriff's  suggestion  that  it  would  be 
well  to  send  for  a  few  full-grown  men  to  take  this 
patient  into  the  ward,  and  curtly  directed  him  to 
remove  the  jail  jewelry,  that  being  the  term  applied 
to  handcuffs,  anklets,  and  the  other  forms  of  phy- 
sical restraint  with  which  most  of  the  obstreperous 
patients  were  adorned  when  they  entered  the  insti- 
tution. In  his  secret  soul  I  am  satisfied,  in  the 
light  of  subsequent  events,  that  the  sheriff  fervently 
wished  to  see  the  patient  literally  wipe  up  the  office 
with  me.  Much  to  the  surprise  and  discomfiture  of 
the  sheriff,  and  somewhat  to  my  regret,  the  patient, 
.when  his  bonds  were  released,  behaved  as  meek  as  a 
lamb. 

I  took  him  into  the  receiving  ward,  weighed  him, 
noted  his  height,  and  made  the  cursory  physical 
examination  which  always  preceded  careful  exam- 
ination by  the  ward  physician.  During  this  he 
exhibited  about  as  much  ferocity  as  a  rabbit.  I 
turned  him  over  then  to  a  blonde  giant  named 
Angelo,  in  charge  of  the  receiving  ward,  with  the 
remark  that  he  was  a  minister  from  the  vicinity  of 
Galesburg  who  had  come  to  spend  a  short  time  in 
the  institution.  Angelo  was  of  a  somewhat  face- 
tious turn  of  mind,  and  when  I  introduced  him  to 
the  minister  asked  if  he  should  give  the  man  a  bath 
in  some  water  we  had  recently  imported  from 
the  River  Jordan  for  the  express  use  of  any  mem- 
bers of  the  ministry  who  might  pay  us  a  visit. 

This  elicited  the  first  sign  of  interest  from  the 
minister,  and  as  his  quiet  demeanor  had  robbed  me 
of  an  opportunity  to  pose  as  a  hero  in  the  office,  I 
thought  I  would  remain  and  see  how  he  took  his 
first  initiation  into  hospital  discipline,  which  Angelo 
called  "the  bath  test."  The  minister's  instincts  of 
cleanliness  had  persisted  in  spite  of  his  mental  de- 
rangement, and  he  exhibited  real  pleasure  at  the 
prospect  of  a  bath,  especially  as  it  was  to  be  taken 
in  genuine  Jordan  water. 

Whether  the  minister  took  this  bath  as  a  fresh 
baptism  for  the  work  to  which  his  delusion  ordained 
him,  or  whether  Angelo  was  a  trifle  rough  with  the 
scrubbing  brush,  I  cannot  recall.  At  any  rate  the 
minister  arose,  clothed  only  in  a  slight  smile  and  the 
mantle  of  righteousness,  and  started  to  leave  the  tub. 
Angelo  attempted  to  hold  him  down,  but  his  wet. 
glistening  body  offered  no  stable  hold  and  the 
preacher  stood  erect  In  the  tub.     I  have  seen  several 


prize-fights  since  that  time,  and  have  learned  some- 
thing about  the  corkscrew  punch  and  the  short-arm 
jab,  but  never  have  seen  anything  more  scientific 
than  the  manner  in  which  this  minister  connected  his 
fist  with  the  point  of  Mr.  Angelo's  jaw.  One  was 
enough.  Angelo  rocked  unsteadily  on  his  legs  for 
a  moment,  and  then  settled  into  a  quiet  and  dream>- 
less  sleep  in  a  comer  of  the  bath-room. 

I  was  so  fascinated  by  this  exhibition  that,  until  it 
was  too  late,  it  didn't  occur  to  me  that  I  was  any- 
thing more  than  a  spectator.  I  started  for  the  door 
with  the  laudable  intention  of  leaving  the  bath-room, 
when  the  glad  light  of  day  was  suddenly  switched 
off  and  I  retired  hastily,  sliding  on  my  right  ear  and 
the  point  of  my  shoulder-blade.  It  turned  out  that 
I  was  not  as  sound  a  sleeper  as  Angelo,  and  I  came 
to  in  time  to  hear  the  minister  swear  his  divine 
commission  to  remove  the  enemies  of  the  Lord  from 
the  face  .of  the  earth  and  to  see  him  start  down  the 
corridor  looking  for  fresh  enemies.  I  had  crawled 
to  the  bath-room  door,  but  had  no  intention  of 
leaving  that  haven  of  refuge. 

The  affair  in  the  bath-room  had  not  aroused  the 
second  attendant  in  the  ward,  who  was  sitting 
quietly  reading  in  one  of  the  alcoves,  The  minister, 
running  naked  down  the  ward,  did  stir  him  into  life, 
however,  and  he  started  up  to  intercept  him.  If  you 
can  imagine  how  easy  it  would  be  for  an  ordinary 
sized  man  to  catch  and  hold  a  mad  bull  rushing  to 
gore  an  imaginary  enemy;  if  you  can  see  that  same 
man  trying  to  stop  the  tree-tops  from  wagging 
when  they  are  "fretten  with  the  gusts  of  heaven," 
you  can  form  some  idea  how  near  the  second  attend- 
ant came  to  stopping  this  ministerial  thunderbolt 
There  is  no  concert  of  action  amongst  the  insane, 
and  for  that  reason  the  patients  in  the  ward  did  not 
come  in  a  body  to  assist  the  fallen  attendant.  Indi- 
vidually, there  was  no  one  present  who  was  in  this 
minister's  class.  By  way,  therefore,  of  further  re- 
laxing his  muscles,  he  knocked  down  six  or  eight 
patients  and  had  the  remainder  huddled,  a  fright- 
ened bunch,  in  a  comer  of  the  ward,  when  my  bath- 
room mate,  Mr.  Angelo,  showed  signs  of  returning 
consciousness. 

I  believe  it  was  Angelo's  primary  experience  with 
the  knockout  blow,  and  he  showed  symptoms  of 
extreme  peevishness  when  he  came  out  from  under 
its  influence.  I  was  still  watching  the  battle  from 
afar  when  Angelo  staggered  to  his  feet  and  asked 
where  the  minister  had  gone  and  for  permission  to 
get  at  him.    This  last  was  et^t]re^^^i@5^^^|^ 
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I  had  no  intention  of  interfering  with  any  inclination 
he  might  have  along  that  line.  What  I  most  fer- 
vently wished  was  to  keep  away  from  our  active 
guest.  The  comparative  calm  and  freedom  from 
strife  in  that  bath-room  had  suddenly  grown  very 
dear  to  me. 

Not  so  with  Angelo.  He  went  galloping  down 
the  -hall,  roaring  like  a  mad  bull,  and  I  was  almost 
tempted  to  shut  my  eyes  to  avoid  seeing  the  utter 
destruction  of  the  minister.  I  didn't  shut  my  eyes, 
though,  and  what  I  saw  was  the  minister  neatly 
side-stepping  Angelo's  mad  rush  and  slipping  an- 
other of  those  now  famous  short-arm  jabs  to  some 
point  of  Angelo's  anatomy,  that  stilled  for  him  the 
jarring  noises  of  this  world  and  closed  from  his 
vision  the  garish  light  of  day.  With  the  two  attend- 
ants sleeping  peacefully  on  the  floor  of  the  ward, 
and  me  in  the  seclusion  of  the  bath-room,  the  minis- 
ter was  absolute  master  of  the  field.  Seizing  an 
opportunity,  however,  when  his  back  was  turned,  I 
made  a  hasty  dash  for  the  door  leading  out  of  the 


ward  to  summon  assistance.  All  the  time  I  was 
hurriedly  unlocking  the  door,  which  took  about  ten 
seconds,  I  could  hear  the  patter  of  naked  feet  on  the 
ward  floor  and  in  anticipation  could  feel  again  on 
my  throbbing  head  the  impact  of  the  mighty  fist. 

It  took  six  able-bodied  attendants  to  subdue  this 
patient  and  put  him  in  a  single  room.  Angelo  came 
out  of  his  trance  for  the  second  time  just  as  this  was 
accomplished.    He  looked  weakly  up  at  me  and  said : 

"That  was  a  d funny  joke  of  yours  to  bring  a 

crazy  prize-f^hter  in  here  and  introduce  him  to  me 
as  a  minister." 

By  the  irony  of  fate  I  had  to  continue  my  duties 
in  the  dispensary  in  spite  of  a  disfigured  counten- 
ance, and  had  to  pass  under  the  reviewing  eye  of  the 
"recording  angel"  in  a  very  unheroic  condition. 
This  "imperative  concept"  had  thoroughly  broken 
me  of  any  ambition  to  be  a  hero.  I  was  never  able 
to  emerge  from  the  outer  darkness  wherein  I  stood 
when  I  attempted  to  pull  off  this  "hero  stunt"  with 
an  imperative  concept. 
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A  HANDSOME  AND  MODERN  PHARMACY. 

The  Hn^BD  Drntf  Co.  In  BoBton  —  Vlallea  by  Many  DraMUIa  when  la  the  Oty  —  Metkoa*  of  AtlracUB^ 

TranBlent  Trade  —How  Hr.  Hn^an  Handlea  Hla  Soda.  Cl^r. 

and  Candy  Departmenta. 

by  HABKY  B.  HASON. 


The  H.  D,  Huggan  Drug  Co.  of  Boston  has  one 
of  the  handsomest  and  best  equipped  stores  in  the 
country.  Unfortunately,  however,  it  does  not  lend 
itself  to  photographic  reproduction,  and  the  conse- 
quence is  that  our  series  of  illustrations  fail  to 
convey  an  adequate  idea  of  the  establishment.  The 
store  is  nearly  square,  and  it  is  therefore  impossible 
to  show  it  all  in  one  view.  We  have  had  to  fall 
back  on  sectional  photographs,  and  these  do  not 
successfully  picture  the  store  as  a  whole. 

THE  LOCATION  A  GOOD  ONE. 
The  Huggan  pharmacy  is  situated  at  the  corner 
of  Massachusetts  Avenue  and  Boylston  Street. 
Reaching  behind  the  store  is  the  fashionable  Back 
Bay  district  of  Boston,  while  in  the  immediate  vicin- 
ity on  Boylston  Street  is  an  up-town  business  district 
of  increasing  importance.  The  Huggan  business 
therefore  represents  a  very  desirable  class  of  family 
trade  gathered  from  the  wealthy  Back  Bay  denizens 
on  the  one  hand,  together  with  a  large  transient 


trade  on  the  other.  Cars  pass  by  the  store  on  both 
streets ;  the,comer  is  a  transfer  point ;  and  custom  is 
thus  drawn  from  Cambridge,  Roxbury,  Dorchester, 
and  other  places  owing  to  these  conditions.  Mr. 
Huggan  has  made  the  most  of  these  several  oppor- 
tunities, and  has  developed  and  equipped  a  phar- 
macy so  unusual  in  character  that  druggists  are 
pleased  to  visit  it  when  in  Boston. 

Mr.  Huggan  has  been  a  druggist  in  the  city  for 
something  over  a  quarter  of  a  century,  but  has 
occupied  his  present  stand  for  perhaps  a  decade  only. 
Previous  to  starting  here  he  conducted  five  stores 
continuously  at  the  same  time,  three  in  East  Boston 
and  one  each  in  two  other  suburbs.  He  decided 
to  sell  them  all  out  and  concentrate  his  efforts  in 
one  place  where  the  opportunities  were  great  enough 
to  warrant  the  change.  That  the  step  was  a  wise 
one  cannot  be  doubted.  He  does  more  business  in 
this  one  store  than  he  formerly  did  In  all  five.  The 
services  of  twelve  clerks  are  now  utilized,  and  an 
annual  trade  is  enjoyed  of  something  ov.er  $100,0j30. 
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$12,000  IN   FITTINGS. 

One  of  the  secrets  of  Mr.  Huggan's  success  is  to 
be  found  in  the  very  handsome  and  well-equipped 
appearance  of  the  store.  He  made  up  his  mind 
some  years  ago  that  the  locality  and  the  possibilities 
would  abundantly  justify  a  considerable  expendi- 
ture. He  therefore  gave  carte  blanche  to  Bangs, 
the  Boston  outfitter — and  Bangs  did  the  rest!  An 
elaborate  soda-fountain  equipment  was  installed  by 
the  American  Soda  Fountain  Co.,  and  a  total  of 
something  like  $15,000  was  spent  in  refitting  the 
place.  The  fame  of  the  store  has  now  reached  be- 
yond the  confines  of  Boston,  and,  as  I  have  already 


and  confectionery.  The  soda  fountain  is  shown  in 
one  of  our  illustrations,  but  in  looking  at  the  picture 
one  gets  no  idea  of  the  fountain  and  its  location.  Let 
me  therefore  explain  that  the  soda  department  is 
right  in  the  front  of  the  store  between  the  two 
entrances.  Why,  do  you  ask,  was  the  very  best 
position  in  the  entire  place  selected  for  the  soda 
fountain  ? 

There  were  two  reasons.  In  the  first  place,  it  is 
an  excellent  advertisement.  Clean  and  natty  dis- 
pensers work  in  full  view  of  the  hundreds  of  tran- 
sients who  pass  by  the  store  hourly,  and  if  the  people 
have  any  thirst  at  all  they  are  at  once  moved  to  step 
inside  and  quench  it.  In  the  second  place,  Mr. 
Huggan  has  figured  it  out  that  a  man  will  frequently 
buy  a  glass  of  soda  water  while  he  is  waiting  for  a 
car,  providing  he  can  see  the  car  coming  and  make 
his  escape  in  time.     Otherwise  he  will  let  the  soda 


indicated,  druggists  who  visit  the  city  very  fre- 
quently run  up  to  the  Huggan  pharmacy  and  look  it 
over. 

The  "Back  Bay  District"  is  not  alone  the  fash- 
ionable center  of  Boston.  It  is  also  the  place  where 
are  to  be  found  some  of  the  best  and  most  successful 
physicians.  Mr.  Huggan's  prescription  business  is 
gratifyingly  large,  and  his  prescription  department, 
in  a  quiet  nook  off  in  an  extended  comer  of  the 
store,  is  well  equipped.  The  stock  of  pharmaceuti- 
cals, surgical  supplies,  and  sick-room  goods  is 
unusually  large  and  well  assorted,  and  every  facility 
is  afforded  for  serving  both  physicians  and  laity 
with  the  things  needed  in  the  treatinent  of  the  sick. 

CATCHING  SODA   PATRONS  ON   THE  RUN. 

A  very  excellent  trade  is  enjoyed  in  the  three 
classic  side-lines  of  the  drug  store — soda,  cigars, 
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go  until  he  reaches  his  destination,  and  that  would 
not  suit  the  Huggan  Drug  Co. — they  need  the 
money ! 

Mr,  Huggan  consequently  arranged  things  so 
that  now,  when  a  soda  customer  stands  at  the 
counter  drinking  his  beverage,  he  can  see  along  the 
street  either  way  for  nearly  a  block.  For  the  more 
leisurely  of  soda  patrons,  and  especially  for  the 
fairer  sex,  several  of  the  Bangs  tables  are  scattered 
throughout  the  store  in  different  places.  Before  I 
pass  on  to  mention  other  features  of  the  Hu^ran 
establishment  let  me  say  that  the  soda  business 
mounts  up  annually  to  the  very  handsome  figure  of 
$20,000. 

THE  CANDY  DEPARTMENT. 

The  candy  business  is  also  very  large.  The  candy 
department  is  in  the  form  of  a  square  in  the  very 
center  of  the  store,  and  is  shown  rather  imperfectly 
in  one  of  our  illustrations.  Two  young  women  have 
charge  of  the  department.  The  stock  is  large  and 
the  display  very  attractive.  The  cases  were  made 
to  order  after  designs  submitted  by  Mr.  Huggan. 
They  are  all  glass  and  each  of  them  contains  four 
plate-glass  shelves.  A  particular  feature  is  made 
of  box  confectionery  yielding  good  prices.  I  should 
say  that  the  confectionery  department  is  about  ten 
feet  square. 

SERVING  aCAR  PATRONS. 

The  cigar  department  is  located  immediately  in 
front  of  the  entrance  on  Boylston  Street,  and  it  is 
shown  in  one  of  our  engravings.     The  cigar  cases 


were  made  especially  to  serve  Mr.  Huggan's  pur- 
poses, and  the  goods  are  shown  to  the  best  possible 
advantage.  A  large  stock  is  carried  and  particular 
emphasis  is  placed  on  choice  Havana  brands.  I 
may  add  in  this  connection  that  Mr.  Huggan  has  a 
well-organized  corps  of  employees,  and  every  clerk 
is  educated  to  give  prompt  and  satisfactory  service. 
What  I  have  said  about  the  Huggan  facility  for 
serving  soda  patrons  while  they  are  waiting  for  a 
street-car,  applies  in  equal  measure  to  the  cigar 
counter  and  other  departments  of  the  establishment. 
Transients  are  made  to  feel  that  when  they  enter 
the  Huggan  store  they  will  be  given  what  they  want 
immediately  and  pleasantly — and  a  large  and  well- 
selected  stock  is  at  their  service  also. 

USING  THE  WINDOWS. 

One  of  the  strong  features  of  the  store  is  found 
in  its  show  windows.  The  window  front,  indeed, 
is  unquestionably  one  of  the  finest  in  Boston.  It 
reaches  for  a  considerable  distance  along  both 
streets  and  it  is  used  to  the  uttermost  by  Mr.  Hug- 
gan. He  makes  a  great  feature  of  his  window 
displays.  One  clerk  Is  given  entire  charge  of  the 
windows  and  everything  is  exhibited  in  them  which 
has  any  promise  of  yielding  patronage.  Here  again 
is  the  opportunity  presented  of  capturing  the  tran- 
sient trade  of  people  who  are  always  on  the  jump 
and  whose  attention  must  be  shaq)ly  attracted  if 
results  are  to  be  attained. 

But  while  Mr.  Huggan  makes  excellent  use  of 
his  windows,  he  never  employs  them  for  the 
announcement  of  special  sales  of  any  kind,  nor 
indeed  does  he  believe  in  such  methods  of  attracting 
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trade.  "Saturday  sales"  are  quite  the  custom  of 
many  of  the  down-town  stores  in  Boston,  but  I 
found  that  Mr.  Huggan  always  avoided  methods  of 
this  sort — possibly  because  he  is  in  a  district  like 
the  Back  Bay  where  nothing  of  the  kind  is  neces- 
sary, and  where,  moreover,  it  might  jar  upon  the 
sensibilities  of  the  Boston  aristocracy. 

BUSINESS   STRATEGY. 

At  the  risk  of  repetition  I  want  to  point  out  the 
strategic   skill  exhibited  by  Mr.   Huggan   in  the 


location  of  his  soda,  cigar,  and  candy  departments. 
The  fountain  is  right  in  front  of  a  long  window ; 
the  cigar  counter  is  immediately  inside  one  entrance 
to  the  store ;  the  candy  department  occupies  a  posi- 
tion in  the  very  center  of  the  open  space  of  the 
pharmacy  where  it  cannot  possibly  escape  attention. 
Good  position,  a  large  stock,  an  attractive  display, 
deft  and  obliging  clerks — these  tell  the  story  of  a 
large  and  profitable  business  in  three  side-lines 
which  too  often  lose  instead  of  make  money  for 
the  druggist. 


"PROFITS  AND  EARNINGS.' 


Th*  Annual  Bnalni 
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Conalderable  interest  — Something  la  Said  Incidentally  abont  Fanlly 
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Of  late  the  Bulletin  has  received  more  business 
statements  for  presentation  and  comment  in  the  de- 
partment of  "Profits  and  Earnings"  than  could  be 
discussed  within  the  somewhat  narrow  limits  of  that 
department.  Five  of  them  have  now  accumulated 
on  the  editor's  desk,  and  it  might  perhaps  be  well  to 
consider  them  all  at  one  time  in  the  present  issue  of 
the  Bulletin. 

On  several  occasions  we  have  pointed  out  that 
such  statements,  if  accurate  deductions  were  to  be 
drawn  from  them,  should  give  certain  indicated 
facts,  and  we  have  in  two  or  three  instances  pub- 
lished a  suggested  form  of  statement  for  the  pur- 
pose. Using  this  form  in  the  present  connection, 
and  making  the  several  statements  this  month  fit 
into  it  as  well  as  possible,  we  have  the  following 
diagram : 


have  not  been  submitted.  "B"  did  not  inform  us 
whether  his  stock  had  increased  or  decreased  as 
indicated  by  his  annual  inventories,  and  we  are  con- 
sequently unable  to  know  the  cost  of  the  goods 
actually  sold  over  the  counter;  for  this  reason  the 
item  of  gross  profits  may  be  several  hundred  dollars 
out  of  the  way — either  in  one  direction  or  the  other. 
No  druggist  save  "A"  considered  the  very  vital 
element  of  depreciation  in  fixtures  and  accounts, 
and  the  figures  are  consequently  wrong  with  respect 
to  what  we  have  termed  the  "actual  net  profits," 
inasmuch  as  the  amount  of  depreciation  ought  in 
every  instance  to  be  deducted  from  the  "apparent 
net  profits"  gotten  by  deducting  the  expenses  from 
the  gross  profits. 

Furthermore,  "E"  has  apparently  not  taken  any 
inventory  at  all,  and  we  can  only  assume  that  his 


BUSINESS  statements  OF  THE  FIVE  DRUGGISTS. 
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Now  it  will  be  seen  at  once  from  this  diagram  stock  has  remained  stationary,  that  he  has  only  sold 

that  every  statement  save  that  of  "A"  is  incomplete  what  he  actually  purchased  during  the  year,  and 

in  certain  essential  characteristics,  and  even  in  the  that  the  difference  between  his  purchases  and  his 

case  of  "A"  the  inventory  figures  regarding  fixtures  expenses  represents  his  gross  profits.     We  suspect. 
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however,  that  he  has  reduced  his  stock  without 
knowing  it,  and  that  his  profit  showing  is  cunse- 
qiiently  larger  than  it  ought  to  be. 

Two  of  the  five  druggists  did  not  include  persona! 
salaries  for  themselves  in  the  list  of  expenses.  We 
have  pointed  out  again  and  again  that  the  percent- 
age expense  ought  never  to  be  estimated  until 
the  proprietor  has  charged  up  the  proper  amount 
for  his  personal  salary.  It  stands  to  reason  that 
no  druggist  wants  to  work  for  nothing.  His  time 
is  certainly  worth  a  reasonable  compensation,  and  a 
percentage  expense  which  does  not  include  his  salary 
is  very  misleading.  The  matter  is  one  of  consider- 
able importance,  for  every  druggist  ought  to  know 
,  what  it  actually  costs  him  to  do  business.  Every 
time  he  fixes  a  sale  price  on  an  article  he  ought  to 
realize  just  what  it  costs  him  to  sell  that  article,  and 
unless  he  is  going  to  get  an  advance  "beyond  the 
figure  of  percentage  expense,  he  must  think  twice 
before  he  takes  the  step. 

"A"  and  "B,"  we  repeat,  did  not  include  personal 
salaries  in  their  list  of  expenditures.  In  order  to 
have  the  figures  more  nearly  correct,  therefore,  we 
decided  to  give  "A"  a  salary  of  $1500  and  "B"  a 
salary  of  $1200.  Both  men  are  worth  more  than 
these  amounts,  considering  the  size  and  responsibili- 
ties of  their  businesses,  but  these  figures  are  the 
usual  ones.  When  the  two  men  note  the  changes 
we  have  made  in  their  statements  they  will  under- 
stand the  reason  for  it  in  the  light  of  this  explana- 
tion. "C"  paid  himself  a  salary  of  $1000,  "D"  a 
salary  of  $1080,  and  "E"  a  salary  of  $720. 

Accepting  the  five  statements  at  their  face  value, 
and  ignoring  the  omissions  and  shortcomings  which 
we  have  pointed  out  in  the  foregoing  paragraphs, 
we  find  that  the  percentages  of  gross  profit,  expense, 
and  net  profit  are  as  follows : 
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We  may  say  at  the  outset  that  these  showings, 
with  the  exception  of  that  of  "D,"  are  exceptionally 
•  good.  They  are  considerably  higher  than  the  aver- 
age. We  have  found  as  the  result  of  our  experi- 
ence in  commenting  on  business  statements  for  the 
last  two  or  three  years  that  a  net  profit  of  15  per 
cent  is  a  pretty  good  one.     Anything  above  that  is 


high — that  is,  if  it  is  actually  based  upon  real  facts, 
but  we  have  made  it  clear  in  this  article  that  some 
of  the  men  whose  statements  are  being  discussed 
this  month  have  perhaps  not  gotten  at  the  truth. 
This  doubtless  explains,  at  least  in  part,  the  very 
good  showing  which  they  are  able  to  make,  Aj^rt 
from  that,  however,  the  men  seem  to  have  very 
profitable  businesses,  as  indicated  by  the  lai^e  per- 
centages of  gross  profit. 

A  gross  profit  of  40  is  a  pretty  good  average. 
Anything  beyond  this  is  certainly  very  satisfactory. 
"A,"  in  making  49  per  cent,  may  thank  his  stars  for 
being  in  a  very  lucky  situation.  "E,"  in  making  47 
per  cent,  is  abnost  equally  fortunate — although,  as 
we  have  pointed  out,  we  suspect  that  this  particular 
druggist,  in  failing  to  take  an  inventory,  has  really 
not  made  as  much  money  as  he  fancies.  "D," 
realizing  a  gross  profit  of  33  per  cent,  doesn't  make 
quite  as  much  money  as  he  ought,  especially  in  con- 
sideration of  the  fact  that  he  is  doing  business  in  a 
small  town  in  Minnesota  where  prices  ought  to  be 
pretty  good. 

The  percentages  of  expense  are  rather  low  in  all 
five  cases,  except  possibly  that  of  "A."  Consider- 
ing the  fact  that  "A's"  business  is  over  $35,000 
annually,  it  seems  to  us  that  he  ought  to  be  able  to 
cut  down  his  expenses  to  at  least  S5  per  cent.  And 
yet  he  deems  his  rate  of  expense  to  be  pretty  low  as 
it  is.  and  he  remarks  in  his  letter  that  he  works  very 
hard  himself  and  cuts  down  his  force  as  much  as 
possible.  "C"  has  a  remarkably  low  percentage  of 
expense,  but  he  reports  that  he  does  not  employ  a 
prescription  clerk,  does  the  work  himself,  and  thus 
saves  about  $1000  a  year.  He  is  furthermore  "of 
the  opinion  that  the  majority  of  retail  drug  stores 
have  entirely  too  much  expense  and  the  only  way 
to  remedy  it  is  for  the  proprietor  himself  to  get 
busy!" 

Some  of  the  facts  regarding  the  conditions  sur- 
rounding the  five  stores  may  not  be  without  interest, 
"A"  is  in  a  Texas  town,  and  he  explains  his  large 
percentage  of  gross  profit,  amounting  to  49,  by 
saying  that  he  does  a  good  prescription  business, 
makes  a  large  line  of  his  own  preparations,  and 
realizes  handsome  returns  from  his  soda  trade.  He 
has  devised  three  soda  drinks  of  his  own  on  which 
the  profits  are  very  gratifying. 

"B"  is  also  located  in  Texas  and  his  statement 

was  submitted  after  the  first  year  of  business.     He 

has  two  registered  men,  one  porter,  and  one  soda 

fountain  man.     One  of  the  registt 
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manager  and  is  paid  $125  monthly;  the  other  gets 
$75.  The  porter  receives  $22.50,  and  the  soda- 
fountain  man  $35.  A  monthly  rental  of  $97.50  is 
paid. 

"C"  is  located  in  Alabama,  "D"  in  Minnesota  (in 
a  small  town  of  2000  people  and  two  drug  stores), 
and  "E"  in  Texas.  "E"  had  only  been  in  business 
a  year  when  his  statement  was  submitted  to  us. 


Just  a  word  in  conclusion  regarding  another 
respect  in  which  business  statements  of  this  char- 
acter often  differ.  "A"  has  very  properly  charged 
freight  and  drayage  to  the  merchandise  account, 
while  "D"  has  wrongly  included  it  in  the  list  of  ex- 
penses. The  other  three  druggists  make  no  men- 
tion of  the  item,  and  we  do  not  know  what  system 
they  have  followed. 


A  CLEVER  SHAVING  SOAP  WINDOW. 


One  of  the  most  attractive  displays  of  shaving 
soap  which  has  ever  come  to  our  attention  appeared 
recently  in  the  store  of  J.  T.  Pepper,  of  Woodstock, 
Ontario.  The  first  feature  to  strike  the  observer 
consists  of  two  large  rings  filled  with  circular  bars 


each  comer  of  the  two  boards.  The  steps  in  the 
window  are  carpeted  with  white  cheese-cIoUi.  Shav- 
ing soap  in  bars,  cakes,  and  sticks  of  different  make 
are  grouped  around.  On  the  floor  of  the  window 
rest  packages  of  talcum  powder  and  shaving  soap. 


of  soap — a  very  symmetrical  arrangement     The  The  cards  read;   "200   Shaves  10  Cents,"   "Best 

framework  is  entirely  of  wood.    It  consists  of  two  Shaving  Soap  10  Cents." 

barrel  hoops  wound  with  light-blue  paper  and  nailed  This  window  brought  the  originator  a  good  busi- 

to  square  boards  which  are  covered  with  the  same  ness  in  shaving  suj^Ues,  including  not  only  soap,  . 

material.  but    strops,    brushes,    mugs,    after-shaves,    and    a 

Shaving  sticks  of  different  kinds  are  fastened  to  variety  of  talcum  powders. 


y  Google 


BULLETIN  OF  PHARMACY 


BOARD  QUESTIONS  ANSWERED. 


So  much  interest  has  been  manifested  in  our  series  of 
answers  la  board -o/- pharmacy  questions  that  we  have 
decided  to  establish  a  regular  deparirnent/or  the  publica- 
tion of  this  material.     , 


A  NEW  YORK  STATE  EXAMINATION. 

(  Co  KttKtM  J.) 

PHARMACEUTICAL  CHEMISTRY, 

1.  Vinum  Ferri:  (a)  What  salt  is  the  active 
medicinal  constituent?  (6)  What  is  the  principal 
solvent  used  ? 

(o)  Iron  and  ammonium  citrate,  (fr)  White 
wine. 

2.  Emulsum  Chlorofomii :  (o)  What  oil  is  used 
in  this  preparation ?    (&)  Why  is  any  oil  used? 

(o)  Expressed  oil  of  almond,  (&)  Because  it 
renders  the  emulsion  more  permanent. 

3.  Liquor  Plumbi  Subacetatis:  (a)  Between 
what  two  substances  does  the  principal  reaction  take 
place  in  its  manufacture?  (6)  What  reaction  occurs 
on  exposure  to  atmospheric  influences? 

(a)  Lead  acetate  and  lead  oxide.  (6)  Cattion 
dioxide  is  absorbed,  causing  a  white  film,  and  finally 
a  white  precipitate  of  basic  lead  carbonate. 

4.  Syrupus  Ferri,  Quininae,  et  Strychninae  Phos- 
phatum:  (o)  Give  chemical  name  of  the  salt  of 
iron  as  it  exists  in  the  U.  S.  P.  finished  product. 
(6)  Why  does  this  preparation  darken  with  age? 

(o)  Ferric  phosphate.  (&)  The  change  is  due  to 
the  caramelizing  effect  of  the  phosphoric  acid  on  the 
sugar. 

5.  Unguentum  Hydrargyri  Qxidi  Flavi:  (o) 
What  per  cent  of  the  active  constituent  exists  in  this 
preparation?  (&)  Why  is  water  used  and  what 
general  precautions  should  be  observed  in  its  manu- 
■facture? 

(a)  Ten  per  cent  of  yellow  mercuric  oxide.  (&) 
Water  is  used  to  insure  reduction  of  the  oxide  to  an 
impalpably  fine  condition.  The  hydrous  wool-fat 
facilitates  the  incorporation  of  the  petrolatum  in  the , 
presence  of  water.  Only  glass,  porcelain,  or  homy 
■utensils  should  be  used  in  making  the  product,  and 
the  ointment  should  be  protected  against  direct  sun- 
light and  high  temperatures. 

6.  Talcum  Purificatum:  (a)  What  is  it,  chemic- 
ally speaking?  (6)  Why  is  hydrochloric  acid  used 
nn  its  preparaticm  ? 

(o)  Magnesiimi  silicate.  (&)  To  purify  the 
mative  talc  by  removing  soluble  foreign- products. 


7.  What  physical  change,  if  any,  occurs  when  the 
following  chemicals  are  indefinitely  exposed  to  air 
and  light?  (a)  Sodii  Hydroxidum.  (t)  Zinci 
Chloridum.  (c)  Resorcinol.  (d)  Potassii  Dichro- 
mas. 

(o)  Sodium  hydroxide  rapidly  deliquesces,  ab- 
sorbs carbon  dioxide,  and  becomes  covered  with  a 
dry  coating  of  the  carbonate.  (V)  Zinc  chloride  is 
very  deliquescent,  (c)  Resorcinol  acquires  a  pink-  . 
ish  tint,  (d)  No  change  develops  in  potassium 
bichromate. 

8.  By  what  names  are  the  following  formulae 
commonly  known?  (o)  C,H,OH.  (6)  CHQ,. 
(■:)  HC,H,0,.     (d)  KMnO*. 

(a)  Carbolic  acid.  (6)  Chloroform,  (c)  Acetic 
acid,     (d)  Potassium  permanganate. 

9.  Complete  the  following  equations:  (o) 
(NHOtCO.+HCH.O^.  (6)  PbO-[-Pb(CH, 
0,).=.  (c)  FeSO.-|-H.SO4+HN0,=.  (d) 
KOH-|-I=^ 

(NH,),  CO,-|-HC,H,0,  =3NH4.C,H.O,-|-H,0 
+CO,. 

PbO+Pb(C.H.O,).=PbO.Pb(C,H,0.)». 

8FeSO*-|-3H,S04+3HNO.=Fe,{S04),-|-4HjO 
-I-2N0. 

6KOH+6I=6KI-|-KIO.-f3H,0. 

10.  Given  67  Cc.  of  94.9  per  cent  alcohol;  ap- 
proximately, how  much  proof  spirit  could  you  make  ? 

67  Cc.  of  94.9  per  cent  alcohol=i=63.583  Cc.  of 
absolute  alcohol.  Proof  spirit  is  49.24  per  cent 
alcohol.  Therefore  68.583X(10<M-49.24)=129.1 
Cc.  of  proof  spirit. 

11.  Define  the  difference  between:  (a)  An  acid 
salt.  A  neutral  salt.  (&)  A  chemical  compound. 
A  chemical  mixture. 

(o)  An  acid  salt  contains  replaceable  hydrogen; 
a  neutral  salt  does  not.  Acid  salts  are  usually  but 
not  always  acid  in  reaction,  (b)  A  chemical  com- 
pound contains  two  or  more  elements  in  one  mole- 
cule. A  chemical  mixture  is  a  mechanical  mit^Iing 
of  two  or  more  elements  in  proportions  independent 
of  chemical  laws.  A  mixture  consists  of  two  or 
more  kinds  of  molecules,  while  a  compound  has  only 
one. 

12.  Write  the  chemical  names  of  the  following:, 
(a)  Alum,  (b)  Tartar  Emetic,  (c)  Copperas, 
(d)  Cream  of  Tartar. 

(a)  Potassium  aluminum  sulphate.  (&)  Anti- 
mony and  potassium  tartrate,  (f)  Ferrous  sulphate, 
(d)  Potassium  bitartrate. 

13.  How  much  water  of  crystallization  would 
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there  be  in  1000  grammes  of  Epsom  Salt,  MgS04+ 
7H,0?    Mg=34.18  S=32. 

The  molecular  weight  of  anhydrous  magnesium 
sulphate  equals  24.18+32+64,  or  120.18.  The 
molecular  weight  of  water  is  18.  This  multiplied  by 
7='126.  120.18  plus  126=246.18,  the  molecular 
weight  of  magnesium  sulphate.  Hence  246.18-H126 
equals  1000-j-X,  or  X^-Sll.S  grammes  of  water. 


[Note  by  ihe  Editor. — The  second  part  of  question  four  in 
this  department  of  the  May  Bulletin  was  answered  incor- 
rectly. The  number  of  pint  containers  required  to  hold  100 
Troy  pounds  of  ether  is  104.74  and  not  139.6  as 'previously 
stated.] 


DOLLAR  IDEAS. 


The  editor  of  the  Bulletin  will  pay  $i  in  cash  for 
every  practical  idea  accepted  for  this  department.  What 
is  wanted  are  goad  formulas,  dispensing  kinks,  book- 
keeping suggestions,  business  plans,  advertising  schemes, 
new  soda  drinks,  and  everything  else  of  a  novel  and 
useful  nature. 


MAKING  SIMPLE  SYRUP  IN  A  BARREL  CHURN. 

Thompson  &■  Hagan,  Christiansburg,  Va. :  Here 
is  the  process  by  which  we  make  our  simple  syrup 
for  the  fountain.  It  has  proved  perfectly  satisfac- 
tory, saves  a  lot  of  time  and  labor,  and  makes  a 
clear  syrup.  We  have  a  barrel  chum,  with  a  crank 
attachment,  holding  70  or  75  gallons.  Into  this  we 
pour  a  barrel  of  granulated  sugar,  followed  by  30 
gallons  of  water.     We  agitate  the  barrel  for  15  or 


syrup.  This  beats  the  percolating  process  all  to 
pieces.  The  idea  is  original,  so  far  as  we  know. 
We  enclose  illustration  of  a  churn  similar  to  the  one 
we  use. 


A    CONTRIVANCE    FOR    DISPLAYING    POSTAL 
CARDS  IN  THE  WINDOW. 

C.  K.  Btishey,  Dillstmrg,  Pa.:  A  very  simple  and 
inexpensive  holder  for  displaying  post-cards  in  the 
window,  or  even  for  exhibit  in  the  ^  ^ 
interior  of  the  store,  can  be  made  in 
this  way :  Drive  tacks  into  the  top 
and  bottom  of  the  window  about  half 
the  length  of  a  post-card  apart  and 
draw  a  double  string  tightly  around 
them.  Put  the  postal  cards  between 
the  strings,  as  shown  in  the  accom- 
panying illustration.  After  placing 
each  card  in  position  run  the  strings 
alternately  in  front  of  and  behind  the 
postals,  holding  them  rigidly  as  indi- 
cated in  the  picture.  By  thi? 
method  you  can  cover  the  whole  side 
and  back  of  window,  making  as  many 
rows  as  are  needed  and  of  any  length. 
This  device  is  a  happy  thought.  Ar- 
rangements of  a  similar  character 
have  already  been  employed  by  drug  stores  through- 
out the  country.  Such  a  display  exposes  a  large 
number  of  cards  to  the  view  of  pedestrians.  In  one 
window  where  an  exhibit  of  this  kind  appeared, 
strings  of  tooth-brushes  were  mingled  among  the 
rows  of  postals- 


S         & 


20  minutes  by  simply  turning  the  crank  or  cranks — 
a  churn  of  this  size  usually  has  two  cranks.  In  the 
time  stated  we  make  about  60  gallons  of  excellent 


A  CHEAP  WATER-HEATING  DEVICE. 

A.  L.  Remington,  Silver  Springs,  N.  Y. :  A  quan- 
tity of  hot  water  is  needed  at  times  in  the  store, 
especially  if  you  have  a  fountain  and  make  your  own 
ice  cream.  I  secure  an  abundance  at  a  cost  of  less 
than  five  cents  a  day.  I  have  a  copper  tank  12  by  13 
by  32  inches  on  the  wall  over  the  back-room  sink ;  it 
is  elevated  sufficiently  to  be  out  of  the  way  of  heads. 
The  cover  keeps  out  the  dust  but  is  not  perfectly 
tight.  The  city  water  is  piped  into  this  container 
through  a  hole  in  the  cover  just  big  enough  to  receive 
the  pipe.  There  is  a  throttle  in  this  pipe  over  the 
sink  where  the  water  can  be  let  in.  Under  the  tank 
on  brackets  is  a  one-burner,  "new  perfection,"  blue- 
flame  oil  stove  which  bums  about  half  a  gallon  of 
oil  a  day.  A  pipe  running  from  the  bottom  of  the 
—  '"  !J  I  f* 


Gitized  by 


L, 


oogl 


BULLETIN  OF  PHARMACY 


251 


tank  carries  hot  water  down  to  the  sink.  This  whole 
device  costs  very  little.  I  have  used  it  four  years 
with  some  minor  changes  and  wouldn't  be  without  it. 


PACKING  ICE-CREAM  CANS. 
H.  IV.  Bolar,  Tarenium,  Pa.:  "Tamping"  ice- 
cream packers  in  the  usual  way  by  scooping  out  the 
surplus  ice  with  the  bare  hands  is  a  job.  The  follow- 
ing little  trick  makes  us  smile  every  time  we  tap  a 
new  packer  of  cream.  With  a  pair  of  ice  tongs  (our 
own  cost  10  cents)  we  reach  down  through  the  top 


PEPSIN  TONIC:  A  NEW  SODA  DRINK. 

George  D.  Campbell,  Lonacomng,  Md.:  To  meet 
the  demands  at  the  soda  fountain  for  "health"  drinks 
we  serve  the  following  which  we  call  "Pepsin 
Tonic,"  Draw  one  ounce  of  cherry  syrup  into  an 
eight-ounce  glass,  add  two  dashes  of  acid  phosphate 


and  four  dashes  of  elixir  lactated  pepsin,  N.  F,  The 
elixir  we  keep  in  an  acid  phosphate  bottle  with  a 
squirt  top.  The  lactated  pepsin  gives  a  peculiar, 
agreeable  taste  to  the  drink,  and  this,  together  with 
the  name  "Pepsin  Tonic,"  appeals  to  many  soda 
drinkers. 


DISPOSING    OF   TROUBLESOHE   BUGS. 

C.  IV .  Bender,  St.  Joseph,  Mo.:  The  arc  light  is 
often  a  meeting-place  for  green  bugs.  Sometimes  I 
have  had  to  turn  off  the  current  and  burn  gas  to  get 
rid  of  these  iniquitous  insects.  But  you  can  drive 
them  out  in  twenty  minutes  with  a  double  sheet  of 
sticky  fly-paper.  Pull  it  apart,  place  the  smooth  and 
sticky  parts  back  to  back.  Take  a  sack  needle  and 
tie  the  ends  together.  Suspend  the  paper  two  inches 
below  the  lamp  and  you  will  catch  thousands  of  bugs 
in  twenty  minutes. 


layer  of  ice,  catch  the  cream  can  below  the  lid  and 
raise  it  about  6  inches  in  the  tub.  Then  we  can  easily 
tamp  the  surplus  ice  down.  Be  careful  not  to  raise 
the  lid  itself.  You  save  frozen  hands  and  put  the 
surplus  ice  under  the  can.  It  will  also  save  your 
temper.    Try  this  procedure. 

ADVERTISING  TEETHING  POWDERS  OR  A 
BABY  TOILET  POWDER. 

A  More  Than  Satisiied  Reader:  To  further  the 
sale  of  these  preparations  I  follow  this  plan ;  When- 
ever I  sell  anything  to  be  used  for  the  baby,  I  in- 
clude in  the  package  an  envelope  containing  a 
sample  of  my  teething  or  toilet  powder.  This  is 
an  invariable  rule.  In  every  instance  printed  direc- 
tions accompany  the  sample.  This  system  costs 
almost  nothing,  but  the  result  in  twelve  months  is 
surprising.  During  the  past  nine  years  I  have  sold 
thousands  of  packets  of  teething  powders  through 
no  other  form  of  advertising  than  samples  and 
feeding  bottles  with  my  name  blown  in. 


FRESHENING  UP  RUBBER  GOODS. 

E.  W.  Fellozvs,  Chatham,  N.  Y.:  Perhaps  noth- 
ing sold  in  a  drug  store  assumes  a  soiled  and 
"second-hand"  appearance  more  quickly  than  atom- 
izer bulbs,  hot-water  bottles,  and  other  rubber  ar- 
ticles which  the  customer  handles.  Rubber  is  very 
easily  soiled,  showing  finger-marks  and  dirt.  The 
delicate  powder  finish  comes  off.  To  restore  the 
original  appearance  of  the  goods,  wipe  them  with  a 
flannel  cloth  slightly  moistened  with  gasoline. 


BURNING  DENATURED  ALCOHOL. 
E.  C.  Cheeseman,  Ithaca,  N.  ¥.:  Denatured 
alcohol  smokes  when  it  is  burned  in  an  ordinary 
spirit  lamp.  To  prevent  such  annoyance  proceed 
as  follows :  Use  an  ordinary  kerosene  burner  with- 
out the  chimney.  After  lighting  the  wick,  turn  it 
up  until  it  nearly  touches  the  cone.  The  result  is 
a  blue  flame,  and  there  is  no  further  smoke 
nuisance. 


A  NEW  CRUSHED  FRUIT. 
H.  E.  Read,  Altamont,  Kansas:  Take  equal  parts 
of  pineapple  and  strawberry  crushed  fruits,  and,  in- 
stead of  diluting  with  the  plain  syrup,  use  equal 
parts  of  orange,  lemon,  and  vanilla  syrup.  Serve 
like  other  crushed  fruits.  This  makes  a  rich  flavor 
and  is  proving  very  popular  with  my  trade.  I  call  it 
"California  Fruit  Sundae."  r^  i  _ 
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LETTERS. 


TWO  SUGGESTIONS  FROM  MR.  BODBMANN. 

To  the  Editor: 

What  do  you  think  of  these,  my  Sunday  afternoon 
reflections  ? 

1.  Why  wouldn't  it  be  advisable  to  solicit  contri- 
butions from  N.  A.  R,  D.  members  asking  them  to 
send  suggestions  as  to  what  the  next  convention 
should  take  up,  have  the  topics  discussed  in  the 
journals,  reflected  on  and  predigested,  so  that  when 
the  delegates  meet  action  can  be  had  more  promptly 
and  intelligently? 

2.  What  do  you  think  of  the  "Sterbekassen"  sys- 
tem in  vc^ue  among  the  European  pharmaceutical 
associations?  If  50,000  American  druggists  would 
pay  $1.00  each  at  the  death  of  a  druggist,  $50,000 
would  be  the  family's  inheritance  from  the  fellow 
craftsmen  of  the  deceased.  If  only  10  cents  was  the 
death-rate  assessment,  $5000  would  even  then  be 
realized.    How  many  druggists  do  you  suppose  die 


annually  anyway?  What  would  the  scheme  cost? 
It  might  be  conducted  separately  or  made  a  depart- 
ment of  the  N.  A.  R.  D.  routine  like  the  California 
relief  work.  What  a  splendid  feeling  such  a  thing 
would  develop — to  have  the  family  of  a  brother 
druggist  kept  out  of  poverty  by  the  concerted  action 
of  the  craft?  William  Bodemann. 

Chicago,  III. 

[Note  by  the  EDrroH.— These  two  .  suggestions  of  Mr. 
Bodemann  are  worth  thinking  about,  and  we  should  be  glad  to 
hear  from  our  readers.) 


PRESCRIPTION  METHODS. 
To  the  Editor: 

I  note  Harry  B.  Mason's  description,  in  the  April 
Bulletin,  of  the  business  of  Melvin  &  Badger  in 
Boston.  Mr.  Mason  dwells  somewhat  upon  the 
practice  of  this  firm  in  copying  all  prescriptions  in  a 
series  of  large  books  used  for  the  purpose,  the  orig- 
inals being  in  every  case  returned  to  the  customer. 
Let  me  say  that  this  system  has  been  in  vogue  in 
some  towns  in  this  State  for  at  least  fifty  years.  The 
Bristol  Drug  Co.  of  Ansonia,  Conn.,  has  followed 
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the  practice  fully  that  long.  The  same  custom  is 
practiced  in  Derby  and  New  Haven.  The  chief  rea- 
son given  is  that  the  patient,  keeping  the  original 
prescription,  can  show  it  to  the  physician  so  that  the 
latter  will  know  what  he  has  prescribed. 

Southport,  Conn.  LuiN  B.  SwiTZER. 


COLORING  ALKALINE  ANTISEPTIC,  N.  F. 
To  the  Editor: 

I  contributed  a  letter  to  your  journal  last  month 
regarding  the  use  of  cudbear  in  coloring  Alkaline 
Antiseptic,  N.  F.  I  suggested  that  if  powdered  cud- 
bear be  added  to  the  solution  in  the  proportion  of  10 
grammes  to  the  liter,  and  if  maceration  proceeded 
for  three  days,  no  difficulty  would  be  experienced 
with  the  preparation.  Through  some  error  I  was 
made  to  say  10  grains  instead  of  grammes.  I  may 
repeat  that  I  have  made  ten-gallon  batches  of  the 
solution  and  have  had  no  trouble  in  getting  uniform- 
ity of  color.  Tincture  of  cudbear  is  of  very  little 
value  and  could  be  abandoned  with  advantage. 

Sardis,  Ohio.  GeORGE  W.  ToWLE. 


ATTACHING  LABELS  TO  TIN  CONTAINERS. 
To  the  Editor: 

I  have  noticed  in  the  Bulletin  different  proc- 
esses for  making  labels  stick  to  tin  boxes.  Here  is 
mine:  I  take  an  ordinary  gummed  label  moistened 
with  just  enough  glycerin  to  make  it  stick;  then  I 
put  the  label  on  the  box  and  rub  till  thoroughly  dry. 
When  the  customers  bring  their  tin  boxes  back  to 
be  refilled,  I  have  noticed  that  the  labels  are  always 
there!  Shade  W.  Green. 

Mart,  Texas, 


PROFITING  BY  OTHERS'  EXPERIENCES. 

To  the  Editor:  , 

I  follow  with  interest  the  experience  of  others  as 
reported  in  your  valuable  journal,  and  hardly  a  day 
goes  by  that  I  do  not  make  practical  use  of  some 
suggestion  contained  in  the  Bulletin's  pages.  As 
to  results,  they  are  encouraging — very  much  so.  I 
wish  the  Bulletin  and  you  personally  a  prosperous 
year.  Julius  C.  Belmonte. 

Cleveland,  Ohio. 
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.BUILDING  UP  A  BUSINESS  ON  OLIVE  OIL.     . 

To  the  Editor : 

We  are  sending  you  a  couple  of  our  olive  oil  ads. 
They  were  suggested  by  an  article  which  appeared 
in  the  Bulletin  of  Pharmacy  encouraging  the 


olive  oil.  The  good  ts  ihe  pure,  free  from  all  substitution  and 
adulteration.  The  other  grades  are  adulterated  or  made  from 
a  poor  quality  of  olives,  or  from  those  which  are  unripened, 
unsound,  or  improperly  handled. 

Ben  Olive  Oil  is  made  only  from  the  carefully  selected, 
well  ripened  olives,  especially  grown  for  the  manufacturer. 
Sold  in  half-pints  SS  cents,  pints  65  cents,  and  one  gallon 
$3.50,  at  Crane's  Drug  Store. 

We  have  built  up  a  business  ranging  from 
three  to  fifteen  gallons  a  month.  We  are  still 
running  an  olive  oil  ad.  once  a  week  in  two  papers 
and  expect  to  keep  it  up  indefinitely.  These  news- 
paper ads.  cost  us  8  cents  an  inch,  or  an  average  of 
about  $1.25  a  week,  at  the  beginning.  You  will 
notice  we  did  not  use  display  ads.,  but  simply  plain 
reading  matter.  We  never  run  the  same  announce- 
ment more  than  twice,  and  usually  only  once. 

We  put  up  our  olive  oil  in  an  attractive  package, 
using  a  label  of  special  design.  We  use  window 
displays  and  keep  an  exhibit  on  the  show-case. 
Having  received  this  idea  from  your  valuable  jour- 
nal, we  shall  continue  our  subscription  as  long  as 
we  are  in  the  drug  business. 

Fairmont,  W.  Va.  W.  R.  CranE  &  Co. 


druggist  to  take  up  this  product  and  push  it.  Last 
July  we  started  a  campaign  by  running  an  ad. 
twice  a  week  in  two  of  our  daily  papers.    The  text 

was  set  solid  as  follows: 

PUREST  OF  ALL  IMPORTED  OLIVE  OIL. 

If  you  want  the  very  best  Olive  Oil  that  comes  to  America 
from  France  be  sure  you  secure  no  other  oil  but  Beri  Olive 
Oil,  the  absolutely  pure  and  unadulterated  French  product  of 
exquisite  delicacy  and  delightful  blandness,  an  oil  which  ex- 
perts declare  to  be  the  finest  of  all  imported  brands,  an  oil 
whose  perfect  purity  and  matchless  delicacy  will  delight  you. 
The  older  the  olive  tree,  the  belter  and  richer  olives  it  bears, 
Beri  Olive  Oil  is  the  first  and  choicest  run  of  oil  from  perfea 
olives  carefully  selected  from  those  grown  in  the  world's 
oldest  groves  at  Nice,  France. 

Sold  in  Fairmont  by  Crane's  Drug  Store  at  35  cents  a 
half-pint,  63  cents  a  pint,  and  $3.S0  a  gallon. 

BERI    PURE   FRENCH    OLIVE    OIL. 

Olive  0)1  is  now  claiming  the  attention  of  intelligent  Amer- 
icans to  a  degree  heretofore  unknown,  as  an  unrivaled  food 
and  medicine.  We  have  given  the  subject  carefvil  study,  and 
our  search  for  the  best  Olive  Oil  was  patient  and  painstaking. 
Not  a  market  was  overlooked,  not  a  source  was  slighted. 
Even  Uncle  Sam's  Government  reports  were  examined  and 
Beri  Olive  Oil  proved  to  be  pure. 

Owing  to  the  fact  that  Olive  Oil,  as  a  rule,  is  taken  into  " 
the  stomachs  of  weak  or  ill  persons  it  surely  should  be  pure 
and  perfect.    There  arc  on  the  market  to-day  several  grades  of 


WHEN  IN  TROUBLE  CONSULT  YOUR  DRUGGISXr 

To  the  Editor: 

I  am  enclosing  a  letter  which  blew  into  our  store 
not  many  moons  ago.  It  may  form  an  interesting 
contribution  to  your  curio  column.     The  English 


-^£t-tA_tJ> 


can  be  made  out  after  a  little  study,  and  I  do  not 
know  that  a  translation  is  necessary. 

Allen,  Texas.  WeSLEY  Young,  Ph.G. 

FROM  TURKEY. 

To  the  Editor : 

.  .Your  Bulletin  of  Pharmacy  is  an  excellent 
drug  journal.  The  more  I  read  it  the  more  I  like  it. 
Laltakia,  Syria.  Turkey.  SadiCK  pATTAb. 
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BUSINESS  HINTS. 


A  WeU-composed  Ad. — 

McCuleheon  Bros,,  of  Calgary,  Alberta,  Canada,  recently 
ran  a  half-page  in  their  local  paper  which  excited  some  flat- 
tering comment  among  the  merchants  of  that  town.  Bul- 
letin readers  will  be  interested  in  the  text..  It  shows  how  a 


dainty  fragrance  of  the  powder  and  the  flowers  should  be 
given  a  permanent  place  in  .the  window.  The  background 
should  match  the  floor  covering  in  color,  with  overhanging 
violet  drapery  caught  up  with  giil  cords. 

By  varying  the  color  scheme  and  the  flowers,  talcum  of 
any  odor  may  be  shown.  Do  not,  however,  use  red  or 
orange  lavishly  in  a  display  that  is  intended  to  convey  an 
impression  of  summer  comfort.  A  touch  of  either  of  these 
colors  added  to  a  display  in  an  appropriate  shade  of  green 
is  very  elective,  however. 


MeCuteheon  Bros.  5=«^  Calgary,  Alberta 


Send  Ua  Your  Froocripthn 

New  Siyiom  In  Staihnory 

Crmam 

Stop  Thai 
Cough 

Fin  Mm>n  IHag<ufn^ 

MoCirtefcjwrt 

ForTumos 

ffuMw  OeoA 

"-••"  MeCuteheon  Brothers  ^'^'«*" 

818  1st  StTMt  Eut  DraggliU  Calgwy,  AlbwU' 


drug  store  can  utilize  large  space  to  advertise  specialties, 
thereby  avoiding  a  crowded  effect.  A  heavy  black  border 
surrounds  the  ad.,  while  light  lines  arc  used  to  separate  the 
different  sections.  Good  composition,  plenty  of  white  space, 
and  a  neat  tjitographical  arrangement  are  features  of  this 


A  Hailing  Card. — 

O.  M.  Curtis,  of  Denton,  Texas,  recently  got  up  the  mail- 
ing card  shown  in  the  accompanying  engraving.    It  was  a 


A  Display  of  Violet  Talcum  Powder. — 

M.  P.  Gould,  of  New  York  City,  contributes  to  The 
Druggists  Circular  the  description  of  a  neat  window  trim 
of  violet  talcum  powder:  Cover  the  floor  of  the  window 
with  white  or  cream-colored  cheese-cloih  or  silk;  puff  it  up 
as  artistically  as  possible  (feminine  fingers  are  of  great  help 
here),  scatter  over  it  rosettes  and  bows  of  violet  baby-rib- 
bon. In  the  center  of  the  space,  place  a  large  glass  punch- 
bowl— borrowed  from  a  friendly  caterer  if  necessary — fill  this 
with  artificial  or  real  violets.  On  either  side  and  somewhat 
more  distant  from  the  glass,  place  two  large  wooden  bowls 
gilded  or  covered  with  gilt  toil — iron  evaporating  dishes  will 
do  very  well.  Fill  these  heaping  with  white  flour.  Scatter 
boxes  of  the  talcum  powder  in  picturesque  disarrangement 
about  the  window.    A  large  card  with  a  comparison  of  the 


half-tone  reproduction  of  a  photograph,  and  the  cut  occu- 
pied the  entire  back  of  the  card.  On  the  front  of  the  card, 
in  the  space  provided  for  messages,  the  follgwing  appeared 
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in  print:  "Don'l  forget  the  place— southeast  corner  of  the 
square.  The  post-office  is  just  opposite,  and  if  you  don't  stop 
in  and  see  me  on  your  way  there  it's  your  fault  We  have 
one  of  the  most  completely  equipped  drug  and  jewelry  stores 
in  Texas  and  we  are  anxious  to  serve  you.  Won't  you 
come?    'Phone  52." 

A  Useful  Ad.— 

Here  is  a  compound  ad.  which  demonstrates  a 
good  sellers.  It  may  be  suggestive  to  some  of  our 
It  appeared  in  Mr.  Cooban's  drug-store  paper. 


Cooban*s  Cooling  Cream 


I<  ihE  delight  of  ihe  fastidiou*  ind  the  firm  friend  ol 
the  refined.  Itssoothinc  and  aaliafyiDg  reraltiinoie 
of  chipped  hsndg.  chapped  (kin,  chapped  lips,  ikin 
fouihneM,  etc..  are  known  and  ippieclaled  by  an 
■rmy  of  our  patrona.  It  ia  really  an  indiipenaable 
toilet  requiiiie.    Ita  wide  lale  is  due  altOBCtber  to  its 

make  a  specimen  pnrchaae  of  our  Coolin*    ^  _ 
Creim.    The  price  it  eatr -ONLY    -    -       2uC. 

dooban's    Corn   Cure 


BRINGS  SPEEDY  RELIEF 

A  fair  trial  aoon  prevei  tti  efliciency.    For  rear*  we 
have  mannlictured  and  aold  thia  popular  remedy. 
and  itt  remarkably  large  tale  lo-dar  la  a  striking 
proofof  llsmeril.   Coobin'i  Corn  Cure  .  ^         a 
ii  on  aale  at  a  popular  prica,  which  is   1  O  C  bottle 

Cooban's  Creme  Marquise 

This  is  I  tmlr  delittbtlal  cosmetic,  prepared  after 
the  formuU  of  Madame  Qui  Vive.  It  ia  nied  to 
whiten  Ihe  complexion  and  ss  a  lootbina  appUeatlon 
to  the  skin.    This  preparation  has  found   its   wsy 


-2Scj 


giving  Day,  New  Years.    Make  the  showing  bear  some  rela- 
tion to  the  occasion,  and  then  offer  some  reason  to  buy. 

"Make  your  window  display  coincide  with  the  weekly  ad- 
vertising. It  makes  two  blows  on  the  same  nail,  and  it  is 
surer  to  drive  it  home." 

Working  t^i  an  Ice-cream  Busineas.— 

Minor  E.  Keyes,  a.  hustling  Detroit  druggist  doing  btui- 
ness  at  the  corner  of  Joseph  Campau  Avenue  and  Fort  Streetr 
has  recently  established  an  equipment  for  the  manufacture  of 
ice  cream  on  his  own  premises.  A  basement  has  been  fitted 
up  for  the  purpose  at  an  expense  of  three  or  four  hundred 
dollars,  and  Mr.  Keyes,  with  blood  in  his  eye,  has  gone  out 


The  Vahie  of  Window  Displayt.— 

"Good  window  displays,"  says  a  writer  in  the  North- 
western  Druggist,  "are  a  very  sure  and  economical  way  of 
bringing  customers  into  your  store  to  buy.  There  is  scarcely 
one  of  you  but  has  had  the  experience  of  putting  in  a  good 
display  and  having  customers  come  in  and  inquire  and  buy 
almost  before  the  display  was  finished. 

"The  average  druggist  doing  a  business  of  fSOOO  a  year 
or  more  can  wisely  appropriate  SO  cents  a  week  for  his 
windows.  This  money  may  he  spent  for  new  curtains,  laun- 
dry, carpenter  work,  cut-flowers,  show-cards,  lumber,  paint, 
lining  for  the  bottom,  electric  batteries  for  moving  displays, 
etc.  It  may  be  spent  regularly  or  bunched  up  for  several 
weeks.  But  it  should  be  laid  aside  for  that  specific  purpose. 
Then  it  will  be  much  more  apt  to  be  spent  for  the  right  thing 
when  it  is  needed.  Never  forget  the  display  is  made  to  sell 
goods.    Do  not  omit  price  tickets. 

"Make  your  display  fii  the  occasion.  Decorate  for  special 
days.  Decoration  Day,  Fourth  of  July,  Labor  Day,  Thanks- 


KEYES' 

Home-Made  \qq  CrecUTl 

It  ia  Perfectly  Delicious  I 


wc  can «ive our  customera  A  BLllUt ICE CKEAM  than 

We  manofactore  our  own  Jce  Cream  hecsuae  we  can 
live  our  custoners  a  PURER 4CE  CREAM  than  we  can 
bur. 

If  rou  were  to  go  into  oorlce  Cream  "kilctaen"  and 
see  bow  clean  everrtbini  I>,  and  how  pure  and  tresb 
every  Ingredient  that  loea  Into  our  Ice  Cream,  you 
would  not  wooder  wby  it  has  such  a  delicious  flarot  or 
whyooe  large  helping  of  it  only  wbcti  your  appetite  for 


*  The  flavora  we  use  are  tbe  aam< 
Soda  Fountain— our  own  make,  ji 
■ltd  sugar— aotbing  more. 


that  we  employ  st  on 
t  Iha  final  ireah  irui 


25c 


&*    thraa   fla- 


SUNDAY  DINNER  ICE  CREAM. 


We  will  deliver  it  promptly  in  the  best  c( 
pack  il  to  keep.  Vou  can  order  by  telepbooe  at  aoy 
lime.  Ice  Cream  "lops  off  "a  good  dinner— and  makea 
an  ordinary  dinner  more  enjoyable. 

MINOR  E.  KEYES, 

Prescription  E)ruggi8t. 

10«Jes.C>iii»uAv«„Car.  Fiict3t.E..  DEThOrT. 

Pb0BaHBdlE.U.       HMHOtrCOS. 


after  the  business.  He  is  rapidly  building  up  a  fine  trade  on 
creams  of  various  flavors,  and  in  addition  is  increasing  the 
sale  of  his  own  soda  by  virtue  of  tbe  superior  quality  of  ice 
cream  which  he  is  now  enabled  to  supply  in  his  drinks. 
When  he  began  a  month  or  two  ago,  be  issued  the  circular 
shown  in  the  accompanying  reproduction.  It  was  6  hy  10 
inches  in  size,  and  a  good  quality  of  buff  paper  was  used 
for  the  purpose 
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Making  a  Drive  on  Hair  Brushes, — 

At  first  thotight  it  may  seem   that   hair   brushes   offer 
scan^  material  for  a  newspaper  ad.    A  glance  at  the  accom- 


Tuesday  Special 

HAIR  BRUSHES 


Our  Price  lor  Tuesday  Only  4TC 

One  lot  Bruabes,  assorted  lises  and  shapea.    Regular 

SpecUi  Price  Tuesday  3IC 

One  lot  Brashes,  assorted,  regutsrly  sold  for  25  cents. 

SpecUl  Price  Tuesday  \AC 

LOOK  IN  OUR  EAST  WINDOW. 

The  White  Drug  Store, 

D.  CHA9.  O'CimNOR,  Ptannadrt. 
343  Main  St>,  Second  Door  from  Patnam. 


panying  advertisement,  framed  by  D.  Chas.  O'Connor,  of 
Fitchburg,  Mass.,  will  convince  one  to  the  contrary.  Occa- 
sional special  sales  are  good  things. 

Getting  After  New  People  in  Town. — 

Charles  S.  Northen,  of  Talladega,  Alabama,  always  be- 
lieves in  looking  after  either  guests  who  are  temporarily  in 
the  city  or  people  who  have  recently  taken  up  their  residence 
in  town.  He  has  two  "form"  invitations  which  he  uses  for 
the  purpose.    They  read  as  follows: 

ESTEEMED  VISITOR: 

We  extend  to  you  a  cordial  » 
and  trust  that  your  visit  will  be 
Talladega.  One  of  Che  placet  ol 
store,  and  we  trust  you  will  visit 
an   opportunity  of  addina   to   70a 

"  ""^       ^  Yours  truly, 

NORTHEN'S    DRUG    STORE. 
Everything  that  can  be  found  in  a  first-class  driiE  store. 
EverythinE  just  right 
The  cleanest,  parest   drinks. 
Delicious  Cin-fies-   Cbaraitlr:   elt 
Our  leo  C, 


■f  Talladega's  guesCa, 
will  come  often  to 
I  our  beantifnl  new 
o  Chat  we  may  have 
ipplying  your   wants 


celled. 

ESTEEMED  FRIEND; 

It  is  with  mucb  pleasure  we  joi 
deta  in  welcoming  you  aa  a  resit 
the  pleatuie  of  meeting  you  *oo: 
thonniEbly  equipped  Drug  Store 
to  Dtimber  you  aaons  our  many  1 

Wishing  you  mucb  niccesa  in 


Everything  that  can  be  found  ii 
Everything  just  right. 
The  cleanest,  pnrest  drinks. 
Delidont  Candiea,  Chocolates,  el 
Cor  Ics  Cream  is  famous. 


citiiens  of  Talla- 


i    Talladega,    and    would    be 
r  you  undertake,  wc  a 


We  may  explain  that  the  foregoing  invitations  are  each 
printed  on  a  double  sheet  of  stationery  and  sent  out  under 
two-cent  postage.  The  printed  matter  appears  on  the  first 
page  of  the  sheet  only-  The  typography  is  good,  the  paper 
stock  expensive,  and  the  general  effect  produced  is  one  of 
satisfaction.  Mr.  Northen  wisely  remarks  that  when  new 
people  move  into  a  town  they  appreciate  being  noticed,  and 
ihey  are  more  than  likely  to  become  customers  of  the  first 
store  which  impresses  them  favorably.  Temporary  visitors 
and  their  hosts  also  appreciate  such  courtesies,  and  nine 
times  out  of  ten  the  visitor  is  brought  to  the  store  and  fre- 
quently a  permanent  customer  is  made  of  the  host  or  hostess. 

Pushing  Popular  Specialties.— 

These  ads.  of  Mr.  Cooban  appeared  in  a  suburban  Chicago 
paper.  They  were  arranged  side  by  side,  being  sections  of 
a  whole  page  devoted  to  the  Cooban  specialties. 


COOBAN'S 

READY 
LINIMENT 

COOBAN'S 

CONCENTRATED 

ESSENCE  OF 

JAMAICA  GINGER 

Psr  CramH,  Cellc. 
Chslna  Nsifen.  ate. 

Ilisalwayareadyfor  prompt  use. 
day  or  night.    It  It  a  trae  house- 
hold friend.     It  is  handy  when 

when  one  is  on  a  vacation.     On 
■porting  and  fishing  exclusions  It 

plies. 
For  it  gives    prompt   relief  to 

Rheumslism,  Neuralgia,  Inflam- 

Sprains.  Bruisei.  Stingt  ol  Insects 
and  Achea  and  Fsina  ol  all  kinds. 

citemaily.    Being  Due  of  our  own 
ipecialUes.  put  up  expressly  by  us. 
sold  for  years  over  our  counters 
snd  always  with  feelings  of  satis- 
faction by  our  trade,  we  have  no 

in.  this  handy  remedy. 

Price  25c  a  Bottle. 

The    medicinal     propeilie*    of 
Jamaica     Ginaer   are     generally 
well    known.      In    all    forms  of 
ttomacb  troubles  Jamaica  Ginger 
(or  Benerstions  has  beea  a  "stand- 

We  have  a  preparstion-a  con- 
centrated   Essence    of     Jsmaica 

believe  la  the  best  ever  put  on  the 
market.     At  least,  many  of  our 
cuslomera  say  so.    They    should 
sorely  know,  for  they  bsve  tested 
this  remedy. 

It  U  HceUent  for  Indigestion. 
DrspepsU.  Cramps,  Colic.Cholera 
Morbus,      Dysenlety.      Summer 

State  of  AlimenUry  Canal,  etc. 
It  is  mild  and  gcolle.  yet  certain 
in  its  action  and  relief. 

Price  20c  Per  Bottle. 

B.  S.  COOBAN  4  CO. 

SBW.UBSnUT.  cmcAM. 

B.  S.  COOBAN  «  CO. 

5»  V.  t»  SrUET.  CfllUM. 

Pushing  the  Soda  Buaineas. — 

Paris  Smith,  of  Comanche,  Texas,  recently  got  out  a  soda 
menu  to  push  his  fountain  business.  The  menu  itself  set  forth 
the  30  or  40  drinks  dispensed  at  the  Smith  fountain,  giving 
prices  in  each  instance,  and  then  at  the  bottom  of  the  sheet, 
separated  by  dotted  hues,  was  a  coupon  which  the  recipient 
could  tear  off,  bring  to  the  store,  and  exchange  for  a  free 
drink  of  anything  served  at  the  soda  fountain.  In  each  in- 
stance the  recipient's  name  was  written  in  ink  on  the  coupon 
so  as  to  prevent  the  offer  from  striking  people  as  being 
extended  very  promiscuously. 
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PRACTICAL  PHARMACY. 


..IS  s 


Phenjfl.    gilicyl 16  grains. 

This  mixture  will  become  liquid  if  triturated  in  a  mortar, 
but  if  lightly  mixed  by  means  of  a  spatula  and  put  up  in 
waxed  paper  it  will  retain  its  pulverulent  form.  The  speaker 
said,  however,  that  it  was  advisable  to  inform  the  physician 
of  the  results  of  mixing  the  ingredients  so  that  the  drugs 
might  be  administered  separately. 

Lithii   tUrai    SO   grains, 

Sodii  phosphaC y,  ounce. 

Owing  to  the  large  amount  of  water  of  crystallization  in 
the  sodium  phosphate  the  mixture  will  liquefy. 

Tinct.  guaiac 4  drachms. 

Vin.  eolth.  rid 2  drachms. 

Aquje,    q.    t/kdV/^.'^.'.'/^V.'.'.'.'.'.'.'.'.'.t    m™t. 

The  tincture  of  guaiac  contains  so  much  resin  that  it  will 
be  precipitated  in  this  preparation;  therefore  a  little  acacia 
should  be  added.    A  very  small  quantity  suffices. 

Cocaine  hydrochlor 4  graini. 

(H.    amygdalfc 1  ounce. 

Fit  I  solutio. 

The  salt  being  insoluble  in  oil,  the  dispenser  should  use 
cocaine  alkaloid  instead. 

Potassium  bromid 1  drachms. 

Peppermint  water  is  a  saturated  solution  of  the  oil.  On 
adding  this  amount  of  potassium  bromide  the  oil  is  thrown 
out  of  solution  and  must  be  removed  by  filtration,  as  other- 
wise it  floats  on  the  top  of  the  mixture.  Evidently  the  pepper- 
mint water  is  used  principally  for  its  effect  as  a  flavoring. 
Therefore,  since  it  is  impossible  to  retain  all  of  the  oil  in 
solution,  all  the  practical  results  desired  can  be  obtained  by 
using  one  ounce  of  the  peppermint  water  and  one  ounce  of 
plain  water. 

Tincti  gent,  comp.'.' .'.'.'.'.'.'.'.'.'.','.".'.'.'.".'.' .'.I  ounceB! 
Tinct  card,  comp BH  ounces. 

Owing  to  the  difference  of  the  alcoholic  strength  of  the 
a  precipitate  will  be  thrown  down  composed  largely 


of  extractives,  which  may  be  filtered  off.    This  is  permissible 
where  the  dispenser  is  sure  that  he  is  not  filtering  out  sotne 


Prescription  Studies. — 

In  a  lecture  recently  delivered  before  the  New  York  Col- 
lege of  Pharmacy,  Professor  Remington  exhibited  a  number 
of  incompatible  prescriptions  by  means  of  lantern  slides. 
As  the  different  prescriptions  were  thrown  on  the  canvas, 
Professor  Remington  dwelt  upon  the  difficulties  which  they 
presented.     We    publish    below    a    few    of    the    prescriptions 

E'ii'tr»ct*la°rix''flu'fd.,"."^*,'.'.'.".','.*.'.".'.'.',",W°ounc'! 
E.tracl, valerian,  fluid I«  ounces, 

Aqux"^.*^.^.  y. '.'.'. '.'.'. '.'.'.'.'.''.'.'.'. ''.'.'.'..  .S"^^t. 
This  presents  a  case  of  physical  incompatibility,  the 
amount  of  alcohol  present  being  sufficient  to  throw  the 
magnesium  sulphate  out  of  solution,  causing  the  mixture  to 
solidify  on  standing.  On  presenting  this  view  of  the  matter 
to  the  prescriber  he  will,  no  doubt,  be  willing  to  substitute 
the  infusion  for  the  tincture  of  gentian. 


Syr. 


Owing  to  the  presence  of  acid  in  the  syrup  of  squill  carbon 
dioxide  will  be  liberated  from  the  potassium  bicarbonate.  It 
is  best  to  complete  this  reaction  in  a  mortar  before  placing  the 
mixture  in  a  bottle.  The  best  result  is  obtained  by  adding 
some  of  the  bicarbonate  to  the  syrup  of  squill  in  a  mortar, 
triturating  until  effervescence  has  ceased  and  then  adding  the 
other  ingredients. 

The  Art  of  Dispensing  Capsules. — 

J.  Leon  Lascoff,  in  a  recent  association  paper,  says  that 
capsules  are  preferably  dispensed  diy,  except  when  the  ingre- 
dients weigh  over  15  grains,  or  contain  extracts;  even  then 
dry  powdered  extracts  should  be  used  instead  of  moist  ones. 
Great  care  must  also  be  taken  that  no  substance  having  any 
taste  or  odor  should  be  outside  of  the  capsules;  they  must  be 
thoroughly  wiped  off  with  cheese-cloth. 

When  calcined  magnesia  or  any  other  kind  of  light  sub- 
stance is  prescribed  in  capsule  form,  it  is  advisable  to  add  a 
few  drops  of  alcohol  or  ether,  so  that  the  bulky  powder  thus 
resulting  will  not  be  as  large  as  before,  and  can  be  dispensed 
in  a  much  smaller  capsule. 

If  oily  substances  are  prescribed,  and  soft  capsules  are  used, 
care  must  be  taken  in  wiping  them  off  with  ether,  which  gives 
the  capsule  a  better  appearance  and  removes  the  odor  and 
ta'sle  from  the  outside. 

If  liquid  substances  mixed  with  dry  powders  are  prescribed, 
like  creosote  2  grains,  duotal  3  grains,  it  is  advisable  to  put  up 
the  duotal  capsules  first  dry,  and  then  with  a  dropper  add  to 
each  capsule  2  drops  of  creosote,  and  put  the  medicament  in  a 
double  capsule. 

Mr.  I.ascofI  thought  that  if  the  pharmacist  were  to  pay  a 
little  more  attention  to  turning  out  the  pills  as  round  and  nice 
as  possible,  and  the  capsules  as  small,  neat,  and  clean  as 
possible,  marking  on  the  prescription  the  weight  of  the  mass 
and  size  of  the  capsules,  the  physicians  would  not  have  so 
many  complaints  from  the  patients,  and  the  medical  profession 
to-day  would  never  prescribe  pills  and  capsules  of  whose 
ingredients  they  are  generally  very  much  in  the  dark,  but 
would  prefer  regular  prescriptions  specifying  each  ingredient. 

A  Manufacturer's  Comments  on  Flavoring  Extracts.— 

Mr.  A.  E.  Claus,  secretary  of  the  American  Extract  Manu- 
facturers' Association,  in  a  recent  address  before  the  Phila- 
delphia Branch  of  the  American  Pharmaceutical  Associa- 
tion, discussed  the  manufacture  of  flavoring  extracts.  He 
contended  that  the  formulas  and  standards  of  the  U.  S.  P. 
were  impracticable,  and  that  the  results,  following  the  official 
formulas,  would  mean  disaster  to  the  manufacturers  of 
flavoring  extracts.  Mr.  Claus  gave  it  as  his  opinion  that 
many  varieties  of  so-called  Bourbon  vanilla  were  more  desir- 
able, more  delicate,  and  altogether  more  satisfactory  than 
the  average  of  the  Mexican  bean.  He  also  objected  to  the 
high  percentage  of  alcohol  that  is  directed  in  the  U.  S.  P.. 
pnd  asserted  that  a  much  lower  percentage  woul^  as  a  rule. 
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give  more  satisfactory  results,  though  it  should  be  remem- 
bered that  each  particular  lot  of  vanilla  must  be  treated 
differently.  The  official  tincture  of  lemon  peel,  or  the  equiva- 
lent spirit  made  from  oil  of  lemon,  he  considered  to  be  ob- 
jectionable because  of  the  high  percentage  of  alcohol  and  the 
unnecessarily  great  amount  of  oil  contained  therein. 

Tincture  of  orange  peel,  being  practically  identical  with 
that  of  lemon,  was  of  course  open  to  the  same  objections. 
Mr.  Qaus  deplored  the  fact  that  the  Pharmacopccia  had  not 
taken  cognizance  of  the  terpcncless  oils,  and  asserted  that 
the  ordinary  oils  of  the  marltet  are  quite  unfit  for  the  extract 
manufacturer,  who  to  obtain  the  most  satisfactory  results  is 
required  to  make  these  preparations  for  himself. 

ChemistTT  in  the  Store  Window. — 

At  the  last  meeting  of  the  Pennsylvania  Pharmaceutical 
Association  F.  P.  Stroup  offered  some  suggestions  for  inter- 
esting window  displays; 

Sitver  Tree. — Dissolve  two  ten-cent  pieces  in  two  tlui- 
drachms  of  concentrated  nitric  acid;  evaporate  the  solution 
almost  to  dryness  to  drive  off  excess  of  acid.  Cool  it  and 
dissolve  the  resulting  crystalline  sails  in  sufiicient  distilled 
water  to  make  a  saturated  solution.  This  solution  will  be 
slightly  blue  on  account  of  the  copper  which  is  alloyed  with 
COIR  silver.  Place  the  solution  in  a  glass  vessel  with  a  curved 
bottom.  Add  a  drop  of  mercury  the  size  of  a  large  pea  and 
set  the  mixture  aside  for  twenty-four  hours,  or  place  it  in  the 
window.  An  arborescent  growth  c£  mercury  and  silver  amal- 
gam will  be  produced  which  may  be  kept  indefinitely. 

Lead  Tree.— Phct  in  a  tall  jar  or  wide-mouthed  bottle  a 
solution  made  by  dissolving  four  ounces  of  lead  acetate  in  one' 
quart  of  water.  Place  the  vessel  where  it  will  not  be  subject 
to  vibration,  and  suspend  in  it  a  strip  or  cylinder  of  zinc; 


battery  zinc  answers  the  purpose  very  well.  An  abundant 
growth  of  crystalline  spangles  of  metallic  lead  will  collect  on 
the  zinc  within  forty-eight  hours. 

Tin  Tree. — Dilute  commercial  tin  chloride  solution  with 
forty  times  its  bulk  of  water  and  suspend  a  strip  or  pencil  of 
zmc  in  it  as  in  the  case  of  the  lead  tree.  The  growth  will  be 
very  similar  to  that  of  the  latter. 

The  Manufacture  of  Glycerin  Suppositories. — 

Henry  C.  Blair  read  a  short  paper  before  the  Pennsylvania 
Pharmaceutical  Association  on  a  process  tor  making  glycerin 
suppositories. 

"Glycerin  suppositories,"  said  Mr.  Blair,  "deteriorate  if 
kept  on  hand  too  long.  Accordingly,  in  stores  where  the  de- 
mand is  very  small  and  where  they  are  made  extempora- 
neously, the  formula  of  the  United  States  Pharmaeoepia  is  a 
very  satisfactory  one. 

"But  if  the  demand  is  comparatively  large,  a  superior  article 
can  be  made  by  adding  to  heated  glycerin  three  per  cent  of 
soap  made  from  stearin  and  carbonate  of  soda. 

"This  soap  should  be  as  nearly  neutral  as  possible,  and 
dried  and  powdered. 

"The  advantages  over  the  official  preparation  are  a  lower 
melting  point,  greater  solubility,  liner  consistency,  and,  as 
these  suppositories  contain  much  less  water  than  do  the 
official  preparation,  they  are  more  hygroscopic. 

"If  they  be  kept  in  well-stoppered  vials,  and  in  a  moder- 
ately cool  place,  they  will  remain  almost  permanently  in  a 
perfect  condition. 

"Glycerin  suppositories  should  be  made  in  molds.  Any 
shape  may  be  used,  but  that  of  two  cones  joined  at  the  bases, 
one  short  and  one  long,  the  long  end  to  be  inserted,  has  been 
found  to  be  very  satisfactory." 
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BOOKS. 


Companr,  66  Fifth  Avenue,  New  York  City.  It  contains  338 
pages  and  costs  $1.7S  net.  The  medical  student  and  the 
practicing  physician  wiU  both  find  it  a  helpful  guide. 


Keup  &  Co.'s  "Pkescribess'  Phakmacofoeia." 
Kemp  &  Co.,  Limited,  of  Bombay,  have  one  of  the  largest 
wholesale  drug  houses  in  the  Far  East.  The  general  mana- 
ger of  the  company,  Mr.  A.  Pell,  is  not  only  a  business  man 
of  large  capacity,  but  as  a  scientific  man  enjoys  the  titles 
of  F.C.S.  and  M.P.S.  For  a  number  of  years  Mr.  Pell,  on 
behalf  of  his  company,  has  been  issuing  frequent  editions  of 
Kemp  &  Co.'s  "Frescribers'  Fharmacopceia,"  and  this  useful 
and  helpful  volume  has  frequently  been  reviewed  in  our 
columns.  The  last  edition  has  been  increased  to  600  pages. 
It  describes  an  enormous  number  of  new  remedies,  gives  a 
list  of  trade-marks  with  their  chemical  equivalents,  discusses 
many  Indian  drugs,  contains  a  dose  book,  and  has  many  other 
new  and  useful  features.  The  present  volume  also  contains 
two  exceedingly  valuable  papers — the  first  by  Lieutenant- 
Colonel  Bannerman,  I. M.S.,  Director  of  the  Bacteriological 
'  Laboratory  in  Bombay,  on  Antitoxins,  Vaccines,  Oi^no- 
therapy,  etc.,  and  the  second  by  Dr.  N.  F.  Surveyor,  Pro- 
fessor of  Bacteriology  in  the  Grant  Medical  College  in  Bom- 
bay, on  Bacteriology. 

"The  Cheuical  Basis  of  Phakuacology." 

Pharmacology,  like  any  science,  is  merely  descriptive.  It 
does  not  explain.  It  is  interesting  to  note,  therefore,  that 
Francis  Francis,  D.Sc,  Ph.D.,  and  J.  M.  Fortescue-Brickdale, 
M.A.,  M.D.,  have  published  a  book  which  really  serves  to 
tell  how  drugs  act.  It  is  entitled  "The  Chemical  Basis  of 
Phannacology." 

The  advent  of  this  book  is  not  surprising.  It  is  generally 
admitted  that  medicine  must  look  to  chemistry  for  the  explan- 
ation of  drug  action.  The  effects  of  drugs  on  the  living 
cell  present  problems  which  are  fundamentally  chemical 

"The  Chemical  Basis  of  Pharmacology,"  as  the  name  indi- 
cates, endeavors  to  study  the  action  of  medicinal  products 
from  a  chemical  view-point.  It  shows  how  a  given  drug  is 
absorbed,  converted,  and  eliminated  by  the  cell.  Frequently, 
chemical  equations  are  presented  to  show  the  way  in  which 
medicinal  chemicals  bring  about  definite  physiological  action. 

This  book  may  be  had  from  Messrs.  Longmans,  Green 
&  Co.,  91-93  Sth  Avenue,  New  York.  It  has  372  pages  and 
costs  K-OO  net 

"Am  Aid  to  Matekia  Medica." 
This  book,  written  by  Robert  H.  M.  Dawbarn,  M.D.,  has 
recently  been  revised  and  enlarged  through  the  efforts  of 
■  Eden  V.  Delphey,  M.D.  It  aims  to  present,  in  brief  space 
and  tabular  form,  all  the  drugs  and  preparations  recognized 
by  the  present  Pharmacopceia,  with  their  doses  expressed  in 
both  apothecaries'  and  metric  systems ;  also  the  exact  com- 
position and  strength  of  all  preparations.  Synonyms,  pro- 
nunciation, and  in  the  case  of  drugs  of  vegetable  origin  the 
derivation  (as  plant,  shrub,  tree)  and  habitat,  are  given,  A 
table  of  solubilities  of  Chemicals  in  water  and  alcohol  has 
been  included.     This  book  is  published  by  The  Macmillan 


"The  Phakuacofoeia  * 


a  THE  Physioan." 


The  second  edition  of  this  useful  handbook  has  now  been 
published  by  the  American  Medical  Association.  It  is  pretty 
generally  understood  by  this  time  that  the  object  of  the  volume 
is  to  interpret  the  Pharmacopceia  to  the  physician.  The 
medicaments  described  in  the  U.  S.  P.  arc  arranged  into 
classes  according  to  their  therapeutic  employment,  and  are  so 
discussed,  and  presented  as  to  make  the  subject-matter  of 
interest  and  practical  profit  to  the  practitioner.  The  com- 
pilers of  the  book  are  Robert  A,  Hatcher,  Ph.G.,  M.D,  and 
Martin  I.  Wilbert,  Ph.M.  The  volume  may  be  procured  at 
the  headquarters  of  the  A.  M.  A.  in  Chicago.  The  early 
appearance  of  a  second  edition  indicates  the  interest  which 
the  work  has  excited  among  the  physicians  of  the  country. 


QUERIES. 


In/onMoium  is  given  in  tkis  defiartment  tinder  the 
following  conditiwts  cmly:  {i)  No  queries  are  answered 
by  mail;  {i)  queries  must  reach  us  be/ore  the  15th  0/ 
the  month  to  be  answered  in  the  BITT.1.BTIN  of  the  month 
following;  (j)  inquirers  must  in  every  instance  be  reg- 
ular subscribers;  and  (4)  names  and  addresses  must  be 
affixed  to  all  communications. 


Determining   the  Percentage    Composition  to   be  Stated  on 
the  Label. 
S.  5.  E,  has  sent  us  a  communication  raising  a  question 
about    labeling   a    toothache    preparation    of    the    following 
formula,  as  required  by  the  food  and  drugs  act: 

Chloiofarm    I  ounce. 

Powdered  opium   1  dricbau 

OU  of  do»e» a  ounce  it. 

Powdered  myrrh <  draehitu. 

Alcohol    e  fluidounces. 

It  is  difficult  to  determine  the  exact  composition  of  this 
preparation  because  the  powdered  drugs  are  filtered  out  and 
some  of  the  liquid  is  left  m  the  residue. 

We  take  it  that  the  yield  is  5T.3  fluidrachms.  We  deter- 
mine this  figure  by  adding  togeAer  48  fluidrachms  of  alcohol, 
4  fluidrachms  of  oil  of  cloves,  and  5,3  fluidrachms  of  chloro- 
form. One  may  arrive  at  the  volume  of  chloroform  by  divid- 
ing 8  by  1.5,  the  latter  figure  being  the  specific  gravity  of 
chloroform. 

To  determine  the  percentage  of  alcohol  we  divide  48  (the 
number  of  drachms  used)  by  57.3  (the  number  of  drachms 
in  the  final  product)  and  multiply  the  result  by  0.B5,  since 
the  alcohol  is  only  95  per  cent,  and  we  must,  according  to  the 
law,  express  the  contents  of  that  ingredient  in  terms  of  abso- 
lute alcohol.  Consequently,  4B  divided  by  57,3  and  multiplied 
by  0.99  equals  the  percentage  of  absolute  alcohol,  or  79.6 
per  cent. 

Assuming  that  the  volume  of  chloroform  in  the  formula 
is  5.3  fluidrachms,  we  multiply  5.3  by  60  /aii  divide  b*  7.16 
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(the  number  of  ounces  in  the  finished  product)  to  determine 
the  number  of  raintms  of  chloroform  in  each  fluidounce. 
The  result  is  44.4  minims  of  chloroform  to  the  fluidounce. 

There  are  60  grains  of  opium  in  7.16  ounces  of  the  prep- 
aration. Therefore  tn  each  ounce  there  will  be  8.3  grains  of 
opium. 

la  these  comments  we  are  endeavoring  to  indicate  the 
system  by  which  a  druggist  may  determine  percentages  of 
alcohol,  chloroform,  and  opium  in  any  mixture.  It  is  obvious 
that  the  determinations  must  vary  with  the  quantity  of  the 
yield  of  the  linisbed  product  Consequently  if  there  be  any 
discrepancies  between  the  querist's  calculations  and  our  own, 
they  may  be  attributed  directly  to  the  different  quantities 
which  we  take  for  the  yield. 

An  error  of  1  per  cent  is  allowed  in  stating  the  alcoholic 
content  No  descriptive  matter  should  appear  between  the 
title  and  the  percentages  on  the  label. 

Mr.  Cooban's  Skin  Food  Under  Criticism. 
F.  W.  R.  takes  exception  to  a  skin-food  formula  which 
appeared  in  this  department  of  the  March  Bulletin.    It  was 
contributed  to  this  ioumal  originally  by  Mr.  Cooban  and  reads 
as  follows: 

Sumumcl    a  ounce. 

mite   WU    J4   DUDCe. 

LBa^tin    .■.■.".■.■.'.'.*.'.',■■.'.'.■.■.  ...".'l "ounce. 

CocouiDt  ail   1  oDHce. 

Orinscflower  mter 1  fluidoDDce. 

Tincture  ot  benioin S  drop*. 

Ueh  tbe  firit  fire  iiwredienli  in  ■  porcelain  bath,  remove  the  mix- 
ture from  ibe  fire,  add  tbe  tincture  of  bentoin  and  orin^e-flower  water, 
and  beat  the  prepiradon  until  it  ii  cold.  It  will  be  unifonnlT  nnooth 
and  cream)'.  A  few  dropi  of  oil  of  neroli  iiuprorcB  the  odor  and  will 
be  found  at  adTUiiage. 

F.  W.  R.  contends  that  a  formula  containing  white  wax 
and  spermaceti  is  objectionable  on  the  ground  that  these  two 
ingredients  are  not  absorbable.  Thereupon  he  proceeds  to 
pooh-pooh  the  idea  of  using  such  a  base  in  a  skin  food. 

On  referring  these  criticisms  to  Mr.  Cooban  he  favored 
us  with  the  following  reply;  "Your  correspondent  is  unduly 
excited.  Our  formula  for  skin  food  is  that  of  a  beauty 
specialist  in  Chicago,  and  there  is  probably  more  of  it  used 
than  of  any  other  half-dozen  creams  on  the  market.  I  did 
not  claim  that  the  formula  was  original,  but  published  it  as 
Madame  Qui  Vive's. 

"The  wax  and  spermaceti  are  not  absorbed,  but  they  do 
not  prevent  the  absorption  of  the  other  ingredients,  and  they 
therefore  serve  their  purpose  in  making  a  satisfactory  prep- 
aration. 

"Wax  has  been  used  in  combination  with  various  oils  and 
fats  as  unguents  for  carrying  medicinal  agents  to  be  absorbed 
by  the  skin  by  inunction  since  the  second  century,  and  it 
produces  results,  too! 

"I  showed  the  objections  of  your  correspondent  to  a 
specialist  on  skin  diseases  in  Northwestern  University.  He 
could  not  agree  with  him.  The  gentleman's  objections  are 
ingenious,  but  will  not  hold." 

Liquor  Conditions  in  North  Dakota. 
A.  C  a  North  Dakota  druggist,  complains  that  he  has 
been  forced  to  611  liquor  prescriptions  against  his  own  will 
because  the  customer  presented  a  prescription  for  "spirit  fru- 
menti"  from  the  local  doctor. 


Replying  to  A.  C.  we  borrow  tbe  following  comments  on 
the  subject  from  the  Northwestern  Druggist. 

Judge  Engerud,  of  Fargo,  ex-associate  judge  of  the  Su- 
preme Court,  gives  the  opinion  that  it  would  be  unlawful  for 
a  druggist  lo  £11  a  prescription  containing  alcohol  or  any 
intoxicating  liquor,  unless  the  druggist  had  a  regular  permit 
for  the  sale  of  liquor  for  medicinal  purposes ; 

"Under  the  prohibition  laws  of  this  State  intoxicating 
liquor  cannot  be  legally  sold  to  any  one,  under  any  possible 
circumstances,  other  than  for  medicinal,  mechanical,  or  sacra- 
mental purposes.  Intoxicating  liquor  cannot  be  sold  even  for 
medicinal,  mechanical,  or  sacramental  purposes,  unless  the 
seller  has  received  a  permit  to  do  so  in  accordance  with  the 
statutes  in  that  regard.  The  only  person  who  can  receive  a 
permit  is  a  registered  pharmacist,  who  is  an  actual  bona-fide 
proprietor  of  a  drug  store.  The  permit  authorizes  the  sale 
for  medicinal,  mechanical,  and  sacramental  purposes  and  no 

"Intoxicating  liquor  cannot  be  furnished  by  a  physician  or 
upon  the  prescription  of  a  physician,  except  by  a  person  hold- 
ing a  dmggist's  permit.  It  would  be  just  as  unlawful  for  a 
druggist  without  a  permit  or  a  physician  to  furnish  liquor  to 
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This  preparation  should  be  a  bright  green  when  freshly 
made.  If  loo  much  ammonia  be  used  in  neutralizing,  the 
elixir  will  be  dark.  It  is  difficult  to  make  the  adjustment 
accurately,  because  the  elixir  itself  has  an  effect  upon  litmus 
paper  that  suggests  free  acid  when  the  solution  is  really 
alkaline.  It  is  better  to  depend  upon  the  color  and  solubility 
of  the  elixir  itsdf  than  upon  litmus  paper  in  regulating  the 
amount  of  ammonia.    On  standing  the  elixir  will  darken. 


Fruit  Sundaes. 
L.  D.  S. — We  reproduce  a  number  of  formulas  for  soda- 
fountain  drinks  which  arc  general  favorites.     They  appeared 
originally  in  the  American  Druggist: 


ber.    It  will  be  evide 
Nen  York  Suit  delec 


he  N.  A.  R.  D.  groups  which  we 
of  the   BuLLiTiN  have  sltracted 

riE  Ihree  more  of  them  tfa[>  monlh. 
D  Col.  John  W.  Low*,  of  Boston. 

Chop  1  pound  of  m 
berry   md  10    ounce) 
over  plain  ice  cream. 

Colonel  Lowe  moat  occuionilly 
ution  I    The  licX  picture  ihows  the 

c"oanu.,'^rh 
Maple  syrup 

any  person  for  medicinal  or  mechanical  purposes  on  the  pre- 
scription of  a  physician  as  it  would  be  to  sell  it  under  the 
s  without  such  prescription." 


A   Non-greasy  ToUel  Cream. 
P.  A.  K. — The  Apothecary  offers  a  formula  for  a  good 
absorbent  cream  which  will  not  roll  out.    It  is  light,  creamy, 
and  fluffy,  and  can  be  prepared  according  to  the  following 
formula : 

Stearic    acid    (pure) 30  Gm. 

Cacao  butter  0  Gm. 

Sodium    carbonate    £0  Cm. 

Powdered   borax    5  Gm. 

GlTcerin 1(5  Cc. 

Water  400  Cc. 

Mucilage  of  acacU 100  Cc. 

Ditsotve  the  salts  in  the  water  and  add  the  lolution,  together  with 
the  glycerin  and  the  mucilage,  to  the  siearic  acid  and  the  cacao 
butter.  Heat  on  a  water-bath  until  ctTervescence  ceaau,  mirring  con- 
stantly until  the  mass  begins  to  stifTen.  Then  dissolve  it  in  the  fol- 
low! ng  mixture: 

Alcohol    SO  Cc. 

Terpineol  (oil  of  lilac) %  Cc. 

Bitter  almond  oil 1  drop. 

Oil  of   rose 10  drops. 

With  an  egg  beater  beat  up  the  cream  to  twice  its  volume.     When 


eapply  heat  and  again  beat  up  until  it 

It  must  be  preserved  in  closely -fit  ting  s 
wide-necked,  cork-sioppered  bottles,  as  the 
quickly. 


fluffy  a 


The  Color  of  Elixir  ho 


U.  S.   P. 


e  and  Strychnine  Phosphate, 


F.  M.  P.  submits  the  following  query :  "Is  the  formula 
for  elixir  iron,  quinine  and  strychnine  phosphate,  U.  S.  P., 
faulty?  After  following  the  directions  carefully,  I  secure  a 
perfect  elixir  in  every  respect  except  the  color,  which  is 
brown  instead  of  green.  Can  the  green  color  be  expected 
it  the  solution  of  iron  phosphate  be  completely  neiilralized  ?" 
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Novel  Soda  Drinks, 
J.  C.  W. — Here  arc  a  number  of  unique  and  unusual  soda 
drinks  which  may  serve  your  purpose ; 

StrawbcTTT  lyrup IJ^  fluidounccs. 

LinK  juice  U  fluidounce. 

Eg<   1- 

Prepirc  and  serve  like  olbcr  egg  drioks. 

Roaittd  atmonds    t  ounces  iv. 

Eilraa  of  vanilla H  fluidrachm. 

Soda  synip   M  fluidouncej. 

Break  up  liie  almondi  to  coarie  powder,  boil  for  a  few  minutes  wilfa 
about  S  ounces  of  the  synip.  altow  to  cool,  itrain.  and  add  the  extract 
and  the  rema inkier  of  the  lyrup. 

This  is  to  be  served  in   12-ounce  glasses  with  or  without 


Marshmallow  syrup   1  fluidounce. 

e  together  in  a  ihaker,  or  glass  and  ifiaker,  strain  : 
Ian,  nearly  fill  the  latter  with  the  coarse  ilream  of  ■ 
ind  "finiib^'  with  the  fine  stream. 

Strawberry  (ymp    ID  fluidounce*. 

Orange  ayrup  10  fluidouncea. 

Pineapple    ayrup    10  fluidouncea. 

r  I'A  ounces  of  thia  into  a  1  Jounce  glass- filled  one- 
ice,  then  RII  ihe  glass  with  tbe  coarse  itreaiu  of  < 
add    a    few    strawbetiea,    a    slice   of    pineapple    and    i 


Comedones   or  Blackheads. 
J.  C.  D. — The  remedy  whicli  seems  to  enjoy  the  greatest 
reputation    for   the   treatment   of   blackheads    is    sulphur   in 
some  form,  as: 

Sulphur .1  drachm. 

Glycerin    1  drachm. 

Cold  cream  1  ounce. 

Mix.     To  be  applied  freely  every  nigbt,    ihort  of  causing  pain  or 

A  lotion  which  we  iind  r(»;ominended  is  the  following; 

Precipilated  sulphur    2  dracbms. 

Camphor  10  grains. 

Gum  irabie    SO  grains. 

Rose-waler   i  ounces. 

Ulc  Shake  the  bollle  and  apply  at  bedtime,  and  in  [be  morning 
remove  the  sulphur  witbout  wetting  the  skin. 

The  use  of  any  remedy  must  be  stopped  if  it  inflames  the 
skin,  and  begun  again  when  the  inflammation  subsides.  While 
this  irritation  continues  the  person  should  wash  with  ichchyol 
soap.  Regulation  of  the  bowels  should  not  be  overlooked. 
Internal  medication  is  sometimes  necessary. 


A   DiMcull   While  Liniment. 
W.  H.  T.   has   evidently  arrived   at  the  conclusion  that 
making  white  liniment  is  something  of  a  trick.     He  writes : 
"Will  you  please  tell  me  how  to  mix  the  following  formula : 


Sweet  oil    1  ounce. 

Spirit   of  turpentine 1  ounce. 

"Why  do  I  not  secure  the  same  result  at  all  times  when 
I  make  the  preparation  by  one  process?" 

You  can  overcome  the  trouble  by  substituting  ten-per-cent 
ammonia  water  for  the  spirit  of  ammonia.  Saponify  the 
sweet  oil  with  the  ammonia.  Dissolve  (he  camphor  in  the 
chloroform,  and  add  this  and  the  turpentine  in  portions'  to 
the  mixture  of  sweet  oil  and  ammonia.  Follow  these  direc- 
tions and  the  resulting  liniment  will  not  vary. 

Keeping  a  Crude  Drug  Free  from  Insects. 

F.  W.  B.  writes:  "I  am  annoyed  by  the  presence  of 
insects  in  my  crocus.     What  can  you  suggest?" 

Murphy  Williams,  Corsicana,  Texas,  published  a  method 
of  overcoming  this  difficulty,  in  our  department  of  "Dollar 
Ideas,"  July,  1907.  He  had  been  worried  for  years  trying  to 
keep  insects  out  of  various  drugs.  Finally,-  Mr.  Murphy 
tried  the  following  scheme  with  good  results;  Once  a  month, 
regularly,  pour  a  few  drops  of  chloroform  into  each  con- 
tainer of  crude  drugs.  This  procedure  is  inexpensive  and 
kills  the  insects  without  injuring  the  goods.  Mr.  Murphy 
makes  a  note  on  his  calendar,  and  does  the  chloroforming 
regularly  on  the  ISth  of  each  month. 

A    Test  for  Methyl  Salicylate. 
F.  M.  P.— The  first  few  lines  on  page  291  of  the  U.  S.  P., 
8lh  Revision,  have  been  corrected  to  read  as  follows:    "If  to 
1  Cc.   of  Methyl   Salicylate  contained  in  a  capacious   test- 


The  Treatment  of  Tuberculosis. 
R.  S,  W. — In  the  treatment  of  consumption  there  has  been 
a  decided  tendency  on  the  part  of  the  profession  to  use 
fewer  and  fewer  drugs.  Plenty  of  fresh  air  and  hygienic 
living  have  supplanted  medication  for  the  most  part.  Creo- 
sote is  still  used  to  some  extent,  and  tuberculin  is  employed 
for  the  purpose.  We  can  find  no  information  about  a  method 
of  treating  consumption  by  passing  oxygen  into  the  lungs 
by  means  of  an  instrument  or  outtit  constructed  for  the 
purpose. 


lave  CoUiDCl  Lowe  and 
n  in  Fall  River.  Miaa. 
g  tb'  ibt  sad  sea  wiru. 
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tube,  10  Cc.  of  potassium  hydroxide  T.  5.  be  added,  and 
the  mixture  agitated,  a  clear,  colorless,  or  faintly  yellowish 
solution   should   result    without  the   separation  of  any   oily 

A  Strange  DiMculty. 

P.  M.  P.  writes:  "Should  a  mixture  of  ZH  per  cent  of 
spirit  of  glonoia  in  sugar  of  milk  be  dry,  damp,  sticky,  or 
actually  wet?  I  have  seen  quantities  of  this  preparation 
where  the  mass  had  almost  liquefied.  If  the  mixture  be  dried 
out,  will  the  preparation  lose  strength?" 

Since  milk-sugar  is  practically  insolubM  in  alcohol,  a 
mixture  of  this  sugar  with  spirit  of  glonoin  should  not  be 
very  sticky  and  never  "almost  liqueiied"  in  any  proportion. 
A  25^-per-cent  mixture  might  be  damp,  but  if  it  were  sticky 
or  soft  we  should  suspect  the  spirit.  Nitroglycerin  is  not 
volatile,  so  there  would  be  no  loss  on  drying. 

Lip  Salve. 
J.  C.  D. — Try  the  following  formula: 


X  totelber,  diuolve  Ibc  cinninc  in  ji 


solution    of  ■mmbnii,   and    mj) 
Stir  conitintlr  until  the  nive 
of  the  proce» 

:   IheM   infrodiint*  in   a   w»rm  mortar. 
lets,   iddinB  the  otto   toward  the  end 

This  mixture  may  be 
desired. 

cast  into  sticks  before  setting  if 

Foreign  Crystals  Observed  in  Assaying  Tincture  of  Opium. 

F.  M.  P.  writes  as  follows:  "In  assaying  tincture  of 
opium  by  the  U.  S.  P.  method,  I  occasionally  have  a  sample 
which  gives  me  small  crystals  which  are  insoluble  in  lime- 
water.    Can  you  tell  what  they  are?" 

It  is  pretty  hard  for  us  to  tell  exactly  what  the  crystals 
in  question  ronsist  of.  They  may  be  due  to  the  presence  of 
alkaloids  other  than  morphine,  such  as  narcotine.  Calcium 
meconaCe,  too,  sometimes  comes  down  in  this  form. 


Heave  Powder. 
E.  P.  M,  wants  a  formula  for  a  heave  powder.    We  sug- 
gest the  following: 

Roiin   weed    100  pirli, 

Lobclii    100  parts. 

Elecimpine  root 100  part*. 

Sodium  Bulphale   lOO  pirta. 

Bloodroot    90  parlL 

Tartar  emetic    ID  pstls. 

Alum    '.'.'.'.'.'.'.'.'.'.'.'.'.'.'.'.'.'.'.  60  pirn. 

Fenugreek    SO  parts. 

Liaaecd    ISO  parts. 

Fly-bone  for  Cattle. 
E.  P.  M. — One  of  our  correspondents  has  found  the  fol- 
lowing formula  an  excellent  one  to  keep  flics  off  horses  and 
cattle: 

Oil   of  pesnyroral 1  drachmi. 

Oil  of  lavender I  drachma. 

Carbolic  acid  1  dnchm. 

Fiih  oil  enough  lo  make 1  pint. 

See  also  the  formula  given  in  the  department  of  "Dollar 
Ideas"  in  this  issue  of  the  Bulletin. 


IfhiteniHg  Canvas  Shoes. 
S.  D.  C.  wants  a  cleaner  for  white  canv&s  shoes.     The 
following  is  said  to  be  satisfactory: 

^pe  cli]' 10  onneei. 

Spiniih  whiting S  onocei. 

Flike  while 0  ounces. 

FrectpiUted  chalk    1  oancet. 

Powdered    Iragacanth    B  drachma. 

Carbolic  acid   )  drachms. 

Water q.  s.  to  nuke  a  thki  parte. 

Mix  the  powders  sod  then  add  enough  water  to  make  a  thick  paste 

Coloring  Cacao  Sutter. 

W.  E.  F.  writes  as  follows:  "Would  you  please  give  me 
the  best  formula  for  coloring  cacao  butter  scarlet -red  and 
light  green?    I  have  tried  several  agents  without  success." 

We  suggest  "oil  red"  and  "oil  soluble  chlorophyl"  respec- 
tively. These  dyes  ought  to  serve  the  purpose  very  well. 
They  can  be  procured  of  a  jobber  or  a  wholesale  dye  house. 

Mercuric  Chloride  Percentage  Solution . 
Owing  to  a  typographical  error  in  this  department  of  the 
May  Bulletin,  the  quantity  of  salt  in  16  ounces  of  a  1  :S00O 
solution  of  mercuric  chloride  was  given  as  15.3S  instead  of 
1.53G  grains,  the  decimal  point  by  accident  having  been  put 
in  the  wrong  place. 

A  Powerful  Detergent. 
L.  J.  S.^ohn  Blamey,  of  Falmouth,  England,  contributed 
a  good  formula  for  removing  grease,  stains,  and  dirt  from 
the  hands  to  our  department  of  "Dollar  Ideas,"    It  appeared 
in  the  February  Bulutin,  on  page  72. 

An  Animal  Insecticide. 

E.  P.  M. — Compound  solution  ot  cresol,  U.  S.  P.,  is  sold 
as  an  insecticide.  Diluted  with  sixty  parts  of  water,  it  will 
destroy  lice  and  other  parasites  on  dogs  and  horses  without 
injuring  the  animals. 

A  Hot  Liniment. 
G.    P. — Try    the    following    formula.     If   not    sufficiently 
irritant  for  your  purpose  add  more  capsicimi : 

Tincture    of   capsicum S  fluidouncea. 

Short  Answers. 
H.  A.  C, — A  formula  for  a  dry  shampoo  appeared  on  page 
42  of  the  Bulletin  for  January,  1908.  A  formula  for  a  cold 
cream  which  vanishes  quickly  and  leaves  no  greasy  surface 
will  be  found  on  page  528  of  the  Bulletin  for  December, 
1907,  Another  recipe  appears  in  this  department  of  the 
present  issue. 

F.  F.  C. — Your  question  regarding  some  trouble  in  the 
manufacture  of  a  zinc  oxide  ointment  was  answered  on  page 
219  of  the  May  Bulletin. 

S,  P.— Potassium  iodide  and  mercuric  iodide  should  be 
soluble  in  30-per-cent  alcohol  unless  the  quantity  of  salts 
present  be  unusually  large. 

F.  M.  W.— Bismuth  subgallate  has  proved  very  useful  in 
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ana  meeting  favoring  an  amendment  to  the  State 
phannacy  law  making  graduation  from  a  recog- 
nized college  of  phannacy  a  prerequisite  to  exam- 
ination by  the  State  board.  The  Illinois  convention 
went  a  step  farther  and  issued  definite  instructions 
to  its  legislative  committee  to  prepare  a  bill  for 
introduction  at  the  next  session  of  the  legislature, 
so  amendit^  the  pharmacy  law  as  to  make  grad- 
uation a  compulsory  prerequisite.  Both  the  Chicago 
branch  of  the  A.  Ph.  A.  and  the  Chicago  Retail 
Druggists'  Association  had  previously  aj^roved  of 
such  an  amendment ;  the  Board  of  Pharmacy  is  de- 
clared to  be  heartily  in  favor  of  it ;  and  there  seems 
little  doubt  therefore  that  Illinois  will  soon  place 
itself  alongside  New  York,  Pennsylvania,  and 
Hawaii  in  the  vanguard  of  this  educational  move- 
ment. 


THE  MONTH'S  HISTORY. 


June  and  July  are  the  favorite 

AJiMCunoNsf  months  for  the  State  pharmaceu- 
tical associations,  and  many  of 
these  bodies  have  held  their  annual  conventions 
durit^;  the  last  few  weeks.  It  is  foreign  to  the  na- 
ture and  scope  of  the  Bulletin  to  go  into  details 
regarding  news  events  of  this  kind,  and  in  lieu  of 
this  we  may  touch  briefly  upon  some  of  the  more 
important  features  of  the  various  gatherings.  It 
may  be  said  in  general  that  the  subjects  most  often 
discussed  have  been  pure  food  and  drug  legislation, 
the  N,  F.  and  U.  S.  P.  propaganda,  educational 
questions,  anti-narcotic  statutes,  and  the  liquor  sit- 
uation presented  by  the  recent  growth  of  the  tem- 
perance movement.  Regarding  educational  matters, 
for  instance,  a  resolution  was  passed  at  the  Louisi- 


THE  ASsocu-  ^"  discussing  the  subject  of  pure 
TioNS  AND  me  food  and  drug  laws,  many  of  the 
ruiB  Diuo  LAWS,  associations  have  taken  the  posi- 
tion that  pharmacy  ought  in  some  way  to  be 
represented  in  the  administration  of  such  meas- 
ures. President  W.  M.  Searby,  of  the  Cali- 
fornia association,  declared  in  his  annual  address 
that  the  State  Board  of  Pharmacy  instead  of 
the  State  Board  of  Health  should  be  given 
charge  of  all  laws  affecting  j^armacy,  for  the 
reason  that  it  is  much  more  familiar  with  the  sub- 
ject-matter involved.  At  the  New  Jersey  meeting 
it  was  quite  generally  believed  that  the  next  vacancy 
on  the  State  Board  of  Health  ought  to  be  filled  by 
the  af^intment  of  a  pharmacist,  and  a  request  to 
this  effect  will  doubtless  be  presented  to  the  gov- 
ernor. In  Louisiana,  where  an  arbitrary  board  of 
health  has  issued  rules  and  regulations  of  the  most 
drastic  nature,  the  State  association  decided  to  ap- 
peal to  the  legislature  to  have  the  enforcement  of 
the  pure  food  and  drug  law. placed  in  the  hands  of 
a  special  commission  composed  of  two  physicians, 
two  pharmacists,  one  analytical  chemist,  one  grocer, 
and  the  president  of  the  State  Board  of  Health  as 
ex-officio  president.  We  may  say  in^ssing  that 
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the  newly-enacted  food  and  drug  law  in  Rhode 
Island  is  to  be  enforced  by  a  special  commission  of 
three,  and  that  the  governor  has  already  appointed 
two  phannacists  and  one  grocer  to  form  this  body. 


THB  A9SOCIA-      Passing  on  to  take  up  other  sub- 
TioNS  AND  OYHBB  jects  of  a  legislative  nature,  we 
observe   that  the  Missouri  asso- 
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ciation  indorsed  the  A.  Ph.  A.  model  pharmacy 
law  and  also  decided  that  reregistration  is  the  most 
important  legislative  need  of  the  State.  The  Cali- 
fornia association  favored  an  amendment  to  the 
State  anti-narcotic  law  prohibiting  the  refilling  of 
prescriptions  calling  for  morphine,  cocaine,  codeine, 
and  opium.  The  New  Jersey  association,  realizing 
the  defects  in  the  anti-narcotic  law  enacted  a  few 
months  ago,  which  restricts  the  sale  only  of  "mor- 
phine" and  "opium,"  voted  in  favor  of  an  amend- 
ment having  the  salts  and  preparations  of  these 
substances  included  within  the  scope  of  the  act.  In 
Idaho  the  pharmacists  expressed  their  indignation 
over  the  action  of  the  Food  and  Dairy  Commis- 
sioner in  tabooing  the  use  of  sodium  benzoate  as  a 
preservative:  it  was  declared  that  this  chemical, 
when  used  only  to  the  extent  of  one-tenth  of  one 
per  cent,  was  perfectly  harmless  on  the  one  hand, 
and  on  the  other  was  frequently  an  absolute  neces- 
sity. The  Idaho  pharmacists,  however,  asserted 
with  equal  force  that  formaldehyde  was  a  preserva- 
tive which  ought  not  to  be  tolerated.  At  the  Cali- 
fornia meeting  it  was  decided  to  seek  an  amend- 
ment to  the  State  poison  laws  restricting  the  sale 
of  carbolic  acid  in  solutions  greater  than  five  per 
cent  in  strength  unless  mixed  with  grain  alcohol, 
the  latter  acting  as  an  antidote  to  the  poison. 


TBE  ASSociA-  *"*"*  °'  *-^^  '"°^*  timely  and  im- 
noNSANDTHB  portant  subjects  discussed  by  the 
iiOUOB  ouBSTioN.  g^^^g  assodations  this  year,  how- 
ever, is  that  referring  to  the  embarrassing  position 
in  which  pharmacy  finds  itself  as  the  result  of  the 
remarkable  growth  in  the  United  States  of  the 
temperance  and  local  option  movement.  In  Ala- 
bama, for  instance,  where  the  whole  State  has 
voted  prohibition,  pharmacists  have  here  and  there 
been  chained  with  attempting  to  extract  profit  from 
the  situation  by  the  sale  of  "near  beers"  at  the 
soda  fountain.  So  much  under  suspicion  are  some 
dru^ists  in  the  State,  indeed,  that  "comic"  post- 
cards have  been  widely  sold  containing  a  picture 


and  bearing  the  following  legend:  "Good-bye,  lit- 
tle barroom;  don't  you  cry;  you'll  be  a  drug  store 
by  and  by."  The  Alabama  pharmacists,  gathered 
in  State  convention,  vigorously  resented  flings  and 
attacks  of  this  character,  pledged  the  support  of 
the  association  in  the  enforcement  of  the  laws  of 
the  State,  and  passed  a  resolution  reading  as  fol- 
lows: 

Whereas,  There  are  a  number  of  beverages  or  "near  beers" 
bdng  sold  since  the  passage  of  the  State  prohibition  law  as 
substitutes  for  or  to  take  the  place  of  beer ;  and  whereas,  we 
do  not  think  the  sale  or  serving  of  such  beverages  is  in 
harmony  with  the  law ;  therefore  be  it 

Resolved,  That  this  Association  puts  itself  on  record  as 
being  unalterably  opposed  to  the  sale  or  serving  of  such  beers. 


The  liquor  question  was,  in  the 
l»™i"»?;o.    vocabulary    of    Mr.    Bryan,    the 

"paramount  issue"  at  the  annual 
convention  of  the  Idaho  Pharmaceutical  Associa- 
tion. It  was  discussed  throughout  the  greater  part 
of  two  sessions,  and  we  find  the  debate  reported 
upon  at  great  length  in  the  local  papers.  That  the 
very  firm  and  commendable  position  taken  by  the 
convention,  and  supported  with  praise  by  the  news- 
papers, has  gone  far  to  fJace  the  pharmacists  of 
Idaho  right  before  the  public,  cannot  be  questioned. 
Heretofore,  unfortunately,  the  liquor  law  of  Idaho 
has  compelled  druggists  to  pay  annual  licenses  of 
$200,  and  in  order  to  recompense  themselves  for 
such  an  expenditure  many  of  them  have  felt  con- 
strained to  sell  liquor  for  other  than  strictly  legiti- 
mate and  medicinal  purposes.  It  was  agreed  by  the 
convention  that  this  was  all  wrong,  and  the  upshot 
of  the  entire  discussion  was  the  passage  of  a  reso- 
lution instructing  the  legislative  committee  to  use 
its  best  efforts  to  have  the  legislature  provide  that 
in  the  future  "no  licenses  be  issued  to  druggists  for 
the  sale  of  intoxicating  liquors."  The  purpose  of 
this  is  to  do  away  with  the  license  fee  entirely,  to 
sell  liquor  for  purely  medicinal  purposes  only,  and 
if  necessary  to  restrict  the  sale  to  physicians'  pre- 
scriptions. 

*     *     « 

At  the  Illinois  meeting  a  very  in- 
"*"  iiSS""*  teresting  report  was  rendered  by 

Mr.  Bodemann,  chairman  of  the 
Trade  Interests  Committee.  Among  other  things, 
classified  answers  were  presented  to  a  number  of 
queries  which  had  been  sent  out  to  pharmacists  in 
the  State.  To  the  question,  "Have  you  organized 
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a  U.  S.  P.  and  N.  F.  propaganda?"  5  replied  "Yes" 
and  34  "No,"  thus  suggesting  that  the  movement 
is  pretty  well  confined  to  the  larger  places  and  is 
not  very  general  throughout  the  State.  To  the 
-question,  "Do  druggists  sell  medical  supplies  to 
doctors?"  there  were  12  yeas  and  14  noes,  implying 
that  at  least  some  pharmacists  realize  the  oppor- 
tunity presented  them  to  furnish  physicians  with 
medicaments  even  if  they  insist  on  dispensing  in- 
stead of  prescribing  them.  Twenty-six  pharma- 
cists asserted  that  they  used  the  N.  A.  R.  D,  price 
mark  for  prescriptions,  while  21  said  they  did  not 
One  of  the  questions  touched  upon  the  important 
matter  of  establishing  uniform  prices  on  counter 
goods:  16  druggists  replied  that  their  local  asso- 
ciation had  taken  action  in  this  direction,  while  17 
answered  that  nothing  of  the  kind  had  been  at- 
tempted. Asked  aBout  the  attendance  at  their  local 
meetings,  10  said  it  was  good,  16  bad,  and  9  fair. 
Three  pharmacists  declared  that  they  sold  morphine 
to  "any  extent,"  16  to  "a  small  extent,"  and  28  re- 
fused to  sell  the  substance  altogether.*  Thirty-six 
believed  that  the  law  prohibiting  the  sale  of  liquor 
by  the  drink  was  lived  up  to;  12  thought  it  was 
not. 

^g^  Passing  on  now  from  the  fore- 

rooD  AND  DRUG  golng  Consideration  of  the  vari- 
LBOistATioN.  oyg  gjgjg  conventions  of  the  past 
few  weeks,  and  taking  up  the  subject  of  food  and 
drug  legislation  in  general,  we  may  report  that 
Governor  Hughes  of  New  York  has  greatly  an- 
gered the  pharmacists  of  the  State  by  his  refusal 
to  sign  the  Whitney  act.  His  excuse  is  based  upon 
the  opposition  to  the  measure  of  the  "New  York 
State  General  Committee  for  Safeguarding  the 
sale  of  Narcotics."  New  York,  therefore,  is  still 
without  a  food  and  drug  law  based  upon  the  Fed- 
eral act.  The  New  Jersey  phannacists  succeeded 
this  year  in  satisfactorily  amending  the  State  law 
passed  a  year  ago.  The  enactment  of  a  law  in 
Ohio  has  already  been  referred  to  in  the  Bulletin, 
and  we  may  add  that  the  measure  exempts  pre- 
scriptions and  N.  F.  and  U.  S.  P.  preparations  from 
the  labeling  clause.  The  Ohio  statute  also  declares 
any  medicine  to  be  adulterated  which  contains 
methyl  alcohol.  The  Rhode  Island  legislature  has 
enacted  a  food  and  drug  law,  and,  as  we  have  re- 

*The  anti-cocaine  law  tn  Illinois  does  not  restrict  the  sale 
.  of  morphine— a  grave  omission. 


marked  in  one  of  the  foregoing  paragraphs,  the 
enforcement  of  the  act  is  placed  in  the  hands  of  a 
commission  of  three,  to  which  the  governor  has 
appointed  two  phannacists  and  a  wholesale  grocer. 
The  Rhode  Island  law  differs  in  some  respects  from 
the  Federal  act.  The  labeling  clause,  for  instance, 
is  made  to  affect  only  proprietary  and  patent  med- 
icines and  foods,  and  such  preparations  are  ex- 
empted, furthermore,  as  were  in  the  possession  of 
dealers  within  the  State  at  the  time  the  law  went 
into  effect. 

*     *     * 

NBW  ^^    '^   evident    that    the   national 

aovBBNHENT  government  is  prepared  to  pro- 
piosBCUTioNS.  ^.ggj  p^gjjy  systematically  and 
vigorously  with  the  enforcement  of  the  Federal 
food  and  drugs  act.  The  Harper  case,  as  our  read- 
ers know,  has  been  aj^yealed  by  Mr.  Harper,  but 
in  the  meantime  the  government  has  brought  action 
in  two  or  three  other  cases.  Thus  a  druggist  in 
Washington  by  the  name  of  Roach  Abell  has  been 
arrested  for  selling  a  "catarrh  snufT"  containing 
cocaine  hydrochloride  without  mentioning  the  con- 
tent of  narcotic  on  the  label.  In  Cincinnati  a  suit 
has  been  brought  by  the  government  against  a 
manufacturing  house  for  the  sale  of  a  product 
known  as  "American  Vanilla  Flavor"  made  from 
vanillin  and  artificially  colored  with  caramel  to 
simulate  genuine  vanilla  extract.  The  contention 
in  this  case,  of  course,  was  that  while  the  product 
itself  was  innocent  of  harm,  it  should  have  been  so 
labeled  as  not  to  deceive  the  purchaser  into  thinking 
that  he  was  getting  a  true  vanilla  flavor.  The  ques- 
tion was  merely  one  of  honest  labeling.  The  de- 
fendant declared  that  it  was  all  a  mistake,  and  that 
the  labels  had  gotten  mixed  in  the  finishing  room. 
Under  the  circumstances  he  was  let  off  with  a  low 
fine.  The  government  is  said  to  have  several  hun- 
dred cases  up  its  sleeve  of  one  kind  and  another. 


In  the  meantime  two  or  three 
thbTbd^'act.   -^e"*    ™li"&s    have    emanated 

from  Washington  with  reference 
to  the  Federal  act.  After  January  1, 1909,  no  foods 
greened  with  copper  salts  will  be  salable  in  the 
United  States,  and  in  the  interim  products  contain- 
ing these  salts  must  state  the  fact  on  the  label. 
What  practically  amounts  to  a  ruling  is  also  found 
in  "Notice  of  Judgment  No.  1,"  under  the  food  and 
druETS  act.  This  notice  states  that  liilS -barrels  ofi  a 
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substance  labeled  "Apple  Cider"  have  been'  legally 
condemned  in  court  because  the  product  "involved 
the  practice  of  adding  sugar  to  the  natural  juices  of 
the  fruit  for  the  purpose  of  increasing  the  alcoholic 
content."  The  much-mooted  question  with  refer- 
ence to  the  use  of  preservatives  will  probably  not  be 
settled  within  a  year  or  two.  Dr.  Taylor,  the  Cali- 
fornia member  of  the  new  committee  of  chemical 
experts  appointed  by  President  Roosevelt,  will  spend 
some  months  in  Europe  studying  the  use  of  sodium 
benzoate  and  other .  preservatives,  and  in  the  mean- 
time experimentation  in  the  physiological  effects  of 
sulphur  dioxide  is  in  prepress  at  four  or  five  differ- 
ent laboratories.  Some  of  these  questions  have  thus 
been  taken  out  of  the  hands  of  Dr.  Wiley  for  deter- 
mination, and  this  has  given  rise  to  speculation  of 
one  kind  and  another. 

•     *     * 

>riU.DA.i>mi.o  The  pharmacy  law  of  Iffinois 
THE  ILLINOIS  grants  the  State  Board  of  rhar- 
coLLEoes.  macy  power  to  give  candidates 
for  registration  "experience"  credit  for  the  time 
spent  in  attending  "approved  schools  of  pharmacy." 
This  puts  it  up  to  the  board  to  decide  as  to  what 
schools  shall  be  considered  "approved."  The  last 
annual  report  of  the  board,  recently  published,  con- 
tains the  announcement  that  the  following  rules 
and  regulations  have  been  adopted  concerning  the 
recognition  of  schools  of  pharmacy; 

1.  The  school  must  be  a  legally  incorporated  or  chartered 
educational  institution  or  a  department  governed  by  such  an 
institution. 

2.  It  must  possess  an  equipment  of  furniture,  fixtures, 
apparatus,  books  and  materials  for  its  pharmaceutical  course 
to  the  value  of  not  less  than  (SOOO. 

3.  It  must  give  reasonably  adequate  courses  of  instruction 
in  the  subjects  usually  taught  in  pharmaceutical  schools,  which 
subjects  shall  include  at  least  pharmacy,  chemistry  and 
materia  medica. 

t.  It  must  have  not  less  than  three  teachers,  of  sufBcJent 
education,  special  training  and  experience,  and  at  least  one 
of  these  teachers  shall  have  had  not  less  than  five  years' 
experience  in  pharmacy. 

5.  The  obligatory  courses  for  graduation  shall  include  not 
less  than  SOO  hours  of  lectures  and  recitations,  and  not  less 
than  600  hours  of  laboratory  instruction,  and  shall  extend 
over  two  annual  sessions  of  at  least  twenty-live  weeks  each. 

6.  The  courses  of  instruction  must  be  given  in  proper 
logical  sequence,  according  to  approved  educational  methods. 

7.  After  July  1,  1908,  the  entrance  requirements  shall  in- 
clude a  preliminary  general  education  of  not  less  than  one 
year  of  satisfactorily  completed  high  school  work  or  its  full 
educational  equivalent  of  studies  of  similar  grade  in  academies 
or  other  schools  or  colleges. 

8.  Only  schools  maintaining  day  sessions  are  recognized 


Other  State  boards  of  pharmacy  have  taken  similar 
action  during  the  last  few  years,  and  it  is  abun- 
dantly evident  that  opportunity  is  thus  provided 
the  boards  to  provoke  an  elevation  of  educational 
standards.  The  requirements  given  in  the  fore- 
going schedule  by  the  Illinois  board  are  practically 
those  laid  down  by  the  American  Conference  of 
Pharmaceutical  Faculties. 


DECISIONS         T*o  or  three  important  court  de- 
ONTHE  cisions,  recently  rendered,  are  a 

little  unwelcome  to  those  who  be- 
lieve that  the  contract  plan  of  distributing  goods 
offers  an  effective  solution  of  the  cut-rate  evil.  In 
two  instances  R.  H.  Macy  &  Co.,  the  department 
store  people  in  New  York,  were  the  defendants,  and 
the  Supreme  Court  of  the  Uniljpd  States  declared 
in  effect  that  publishers  of  books  are  not  permitted 
by  virtue  of  their  copyright  privileges  to  stipulate 
that  such  books  shall  not  be  sold  by  the  retailer 
below  a  given  price,  nor  can  they  control  the  price 
at  which  retailers  shall  sell  certain  books  during  a 
specified  period.  In  the  United  States  Court  of 
Appeals,  sitting  in  Cincinnati,  the  Dr.  Miles  Med- 
ical Co.  was  given  another  setback  in  its  suit 
against  the  J.  D.  Park  &  Sons  Co.  for  obtaining 
Miles  goods  from  "contractual  agents"  by  indirec- 
tion and  selling  them  at  prices  less  than  those  speci- 
fied by  the  manufacturers  in  their  contracts.  The 
court  held  on  a[q)eal  that  the  system  employed  by 
Miles  created  a  monopoly  and  could  be  supported 
under  neither  the  common  nor  the  statutory  laws 
of  the  United  States.  The  Miles  Company  will 
appeal  the  case  to  the  United  States  Supreme  Court. 
In  all  three  cases,  be  it  understood,  the  manufac- 
turers sought  to  have  "the  contract  follow  the 
goods."  The  validity  of  a  contract  made  directly 
with  the  first  purchaser  was  apparently  not  in- 
volved. 

*     *     * 

Druggists   who   sell   cocaine   and 
*?Ii.«mn^*^     other  narcotics  in  violation  of  law 

CONDITIONS.  ,,,,,.,,,. 

have  recently  had  a  few  bad  half 
hours.  One  in  Little  Rock,  Ark.,  was  fined  $100 
and  costs  by  the  court.  Another,  in  Baltimore, 
narrowly  escaped  prosecution  for  offering  a  bribe 
to  an  official  charged  with  the  enforcement  of  the 
anti-narcotic  law.  In  California  the  State  Board  of 
Pharmacy  is  waging  a  vigorous  campaign  against 
violators  of  the  State  law — and  so  iLgoes  in  many 
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other  States  and  localities.  The  Province  of  On- 
tario, Canada,  has  recently  enacted  a  rigid  anti- 
cocaine  measure  restricting  the  sale  of  the  drug  to 
physicians'  prescriptions,  prohibiting  their  repeti- 
tion, and  imposing  certain  other  restrictions.  In 
the  meantime  the  "rider"  attached  to  the  postoffice 
appropriation  bill  passed  by  the  National  Congress, 
and  indirectly  forbidding  the  transportation  by  mail 
of  cocaine  and  its  derivatives,  is  expected  to  assist 
in  the  success  of  the  anti-narcotic  movement  by  pre- 
venting the  mailing  of  cocaine  from  one  State  into 
another — an  action  which  cannot  be  punished  under 
the  separate  State  laws. 

«     *     « 

-  The  annual  meeting  of  the  Amer- 
TBB  A.  H.  A.  ican  Medical  Association,  held  in 
Chicago  last  month,  was  a  record 
breaker.  The  registration  of  delegates  and  visitors 
mounted  up  to  the  surprising  figure  of  7000,  and 
compared  very  favorably  with  the  great  quadren- 
nial Republican  convention  held  in  the  same  city 
later  in  the  month.  It  is  in  the  Section  on  Phar- 
macology and  Therapeutics  where  pharmaceutical 
interest  centers.  Papers  were  read  before  this  Sec- 
tion on  the  U,  S.  P.  and  N.  F.  propaganda  and  on 
the  relations  generally  existing  between  pharma- 
cists and  physicians.  Professor  Remington  deliv- 
ered an  address  as  chairman  of  the  A.  Ph.  A.  dele- 
gation. The  secretary  of  the  Section  has  for  many 
years  been  Prof.  C.  S.  N.  Hallberg,  of  pharmaceu- 
tical fame,  and  this  year  pharmacy  gained  further 
recognition  in  the  election  to  the  chairmanship  of 
Dr.  Reid  Hunt,  a  well-known  member  of  the  A. 
Ph.  A.  Dr.  Hunt  is  chief  of  the  Division  of  Phar- 
macology in  the  Hygienic  Laboratory  of  the  Public 
Health  and  Marine  Hospital  Service  in  Washington. 


The  Atlantic  City  meeting  of  the 
rouoTES.'  ^-  ^-  ^-  ^-  draws  on  apace,  and 
in  the  meantime  issues  and  poli- 
cies are  being  discussed  by  some  of  the  local  asso- 
ciations. The  Philadelphia  association,  fearing  that 
an  attem[rt  might  be  made  at  the  coming  conven- 
tion to  commit  the  N,  A.  R.  D.  to  some  commercial 
entanglement  which  would  be  unwise,  adopted  the 
following  resolution  unanimously  at  a  recent  meet- 
ing: 

Whereas,  The  N.  A.  R.  D.  was  organized  in  1888  for  pro- 
moting the  professional  and  commercial  interests  of  our  pro- 
fession; and 

Whereas,  The  success  of  the  movement  and  the  growth  of 


the  organization  having  exceeded  the  expectations  of  the 
organizers;  and, 

Whereas,  We  are  now  confronted  by  the  cupidity  of  cer- 
tain commercial  interests  that  are  endeavoring  to  foist  upon 
our  parent  organization  commercial  issues  which  we  believe 
would  be  detrimental  to  the  success  of  our  national  organiza- 
tion ;  therefore,  be  it 

Resolved,  By  the  F.  A.  R.  D.,  in  regular  session  assembled, 
that  we  deprecate  this  proposed  innovation  in  the  methods  of 
our  national  association  and  hereby  enter  our  solemn  protest 
against  the  amalgamation  with  any  manufacturing  plant  .or 
buying  club;  and,  be  it  further 

Resolved,  That  we  believe  the  best  interests  of  the  retail 
druggist  will  be  more  fully  subserved  by  keeping  our  national 
association  free  from  any  commercial  entanglements,  con- 
ducting it  solely  along  the  lines  proposed  at  its  organization. 

The  Atlantic  City  meeting  will  be  held  during  the 
week  of  September  16  at  the  Royal  Palace  Hotel, 
which  will  be  the  headquarters  of  the  association. 
In  the  immediate  vicinity  are  numerous  other 
houses,  and  many  of  them  have  made  special  rates 
for  N.  A.  R.  D.  delegates  and  visitors — notably  the 
St.  Charles,  the  Westmont,  the  Dorean,  the  Ral- 
eigh, the  Chalfonte,  and  Young's. 
*     *     * 

During  the  last  year  or  two  the 
'ra"Su«T?      Kentucky    Board   of     Pharmacy 

has  employed  an  inspector  and 
has  sought  to  enforce  the  anti-narcotic  and  phar- 
macy laws  in  an  efficient  manner.  From  the  recent 
annual  report  of  the  board  it  appears,  among  other 
things,  that  during  the  year  the  inspector  called  for 
968  poisons,  narcotics,  drugs,  etc.,  in  drug  stores 
throughout  the  State.  Sales  were  made  oh  276 
occasions  and  refused  in  the  remaining  692  cases. 
Of  the  276  sales,  184  were  in  violation  of  the  law, 
36  were  in  strict  compliance  with  it,  and  Bfr  were  in 
partial  compliance.  In  other  words,  66.66  per  cent 
of  the  sales  of  poisons  and  narcotics  made  to  the 
inspector  were  illegal,  13.03  per  cent  were  legal, 
and  20.27  per  cent  were  in  partial  compliance  with 
the  statute.  This  being  the  first  year  of  rigid 
enforcement,  however,  the  Board  made  no  attempt 
to  prosecute  violators  except  where  a  wilful  and 
determined  effort  had  been  shown  to  ignore  the  law, 
and  no  warrants  were  issued  at  all  until  the  druggist 
had  been  fully  instructed  regarding  the  statutes  gov- 
erning the  conduct  of  drug  stores.  .The  Kentucky 
Board  of  Pharmacy  deserves  credit  for  the  very 
efficient  and  considerate  manner  in  which  it  has 
sought  to  enforce  the  several  laws,  and  we  may  say 
that  money  for  the  purpose  has  been  afforded  by  the 
enactment  of  a  reregistration  measure  two  or  three 
years  ago. 
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Of  unusual  interest  was  the  huge 

CBra™"cNic.  «"""='  P'*^'=  E>^«"  t*^  ''^  <=■"- 
ployees  by  Parke,  Davis  &  Co, 
last  month.  The  attendance  was  something  over 
5200 — a  considerable  town  population  of  itself ! 
Two  great  excursion  steamers,  the  Tashmoo  and 
the  Greyhound,  were  required  to'  carry  this 
community  to  a  pleasure  park  up  the  river  thirty 
miles  from  Detroit;  and  all  of  the  transportation 
expenses,  leather  with  the  day's  time  for  the  em- 
ployees, were  allowed  by  the  firm.  The  Amuse- 
ment Committee  provided  a  remarkably  ingenious 
circus  with  all  of  the  attendant  features,  and  prizes 
were  liberally  bestowed  upon  the  winners  of  the 
various  events.  Not  the  least  of  the  attractions 
was  a  clever  side  show,  all  of  the  performers  in 
which,  as  in  the  circus,  were  P.  D.  employees. 
Several  of  the  branch  managers  of  the  house  came 
to  Detroit  for  the  occasion;  a  number  of  men  hold- 
ing prominent  positions  in  the  city  government 
went  along;  and  altogether  the  day  was  a  mem- 
orable one. 

*     *    * 

The  druggists  of  Chicago  are  de- 
in'chic!^.  termined  to  take  part  in  the  elec- 
tion of  a  governor  this  fall.  Some 
of  them  fancy  that  the  present  occupant  of  the 
gubernatorial  chair,  Charles  S,  Deneen,  has  not 
been  as  considerate  of  pharmaceutical  sensibilities 
as  he  might  have  been,  and  they  are  planning  to 
give  their  vigorous  support  to  Ex-Govemor  Yates, 
who  is  again  a  candidate  for  the  highest  office  in 
the  gift  of  the  State.  Several  Yates  druggists' 
clubs  have  been  formed  in  various  wards  through- 
out Chicago,  and  we  find  among  the  officers  such 
prominent  names  as  W,  K.  Forsythe  and  Walter 
Gale. 


President   O.    F.    Fuller,   of  the 


BE  HONOIED? 


sociation,  repwrted  at  the  recent 
annual  meeting  of  the  organization  that  the  Ebert 
memorial  fund,  including  the  interest,  now  amount- 
ed to  something  like  $980.  What  shall  be  done 
with  the  money?  Mr.  Fuller  remarked  that  the 
Ebert  lot  is  not  lai^e  enough  to  erect  a  monument 
on,  although  he  thought  an  exchange  of  lots  could 
be  made  if  it  should  be  decided  to  carry  out  the 
monument  idea.  Personally,  however,  he  believed 
that  the  establishment  of  a  scholarship  would  be 
more  appropriate  to  the  memory  of  Ebert,  which 


reminds  us  that  the  scholarship  plan  was  suggested 
some  months  ago  and  was  then  held  in  abeyance 
pending  the  final  settlement  and  disposition  of  the 
memorial  fund.  The  Bulletin  is  rather  inclined 
to  agree  with  President  Fuller  that  a  scholarship 
would  be  a  much  more  fitting  and  permanent 
memorial  to  the  memory  of  Ebert  than  a  monu- 
ment so  located  in  the  very  nature  of  things  that 
it  would  simply  be  one  of  many  hundreds, 

*  *     * 

The  Board  of  Trustees  of  the  U.  S,  P.  announce 
that  the  Spanish  edition  of  the  Pharmacopceta  will 
be  ready  for  distribution  now  within  a  few  months. 
The  board  held  its  annual  meeting  in  Boston  a  few 
weeks  ago,  was  liberally  feted  and  dined  by  the 
local  pharmaceutical  bodies,  and  prior  to  adjourn- 
ment elected  Charles  E.  Dohme  chairman  of  the 
■board.  Dr.  Murray  Gait  Motter  secretary.  Prof.  J. 
H.  Beal  chairman  of  the  Executive  Committee,  and 
Dr.  H.  M.  Whelpley  chairman  of  the  Auditing 
Committee. 

*  *     * 

The  Owl  Drug  Co.,  Jocated  on  Sixth  Avenue  in 
New  York,  attained  considerable  prominence  re- 
cently from  having  dispensed  a  mixture  which  was 
claimed  to  have  caused  the  death  of  Senor  Eraso, 
a  wealthy  Venezuelan  planter.  The  coroner's  jury, 
however,  declared  that  though  atropine  had  been 
found  in  the  senor's  stomach,  it  was  absent  from 
the  druggist's  mixture,  and  the  Owl  Drug  Co.  was 
therefore  inferentially  acquitted  of  any  blame. 
«     «     * 

One  of  the  bills  introduced  this  year  into  the 
National  Congress  provided  that  paint  should  here- 
after be  labeled  honestly  and  correctly — which 
simply  meant  that  the  fundamental  idea  of  the  food 
and  drugs  act  was  to  .be  extended  to  the  manufac- 
ture and  sale  of  paints. 

*  *     ♦ 

North  Carolina  is  the  most  recent  State  to  adopt 
prohibition.  It  will  be  the  duty  of  all  North  Caro- 
lina pharmacists — as  it  will  be  the  pleasure  of  most 
of  them — to  comply  with  the  new  conditions  and 
make  no  effort  to  profit  by  the  situation. 

The  manufacturers  of  "Blackburn's  Castor  Oil 
Pills"  have  changed  the  name  of  their  product  to 
have  it  conform  to  the  requirements  laid  down  in 
the  Federal  food  and  drugs  act.  The  new  name  of 
the  preparation  is  "Casca  Royal  ^ll*-'\^-.,-s|j-> 
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EDITORIAL. 


THE  PROGRESS  OF  THE  POST-CARD  LINE. 

A  series  of  articles  by  different  contributors  has 
recently  been  running  in  the  Bulletin  on  the  sale . 
of  post-cards.  In  view  of  the  commercial  impor- 
tance of  the  line,  we  have  decided  to  continue  the 
series  for  two  or  three  months  longer.  A  contribu- 
tion in  this  issue  from  the  pen  of  F.  G.  Leslie  will, 
for  instance,  be  found  very  informing,  and  it  may 
not  be  amiss  to  say  that  Mr.  Leslie  is  the  manager 
of  one  of  the  big  H^eman  stores  in  New  York 
City  and  has  had  a  remarkable  success  in  handling 
and  selling  souvenir  cards.  He  attributes  much  of 
the  progress  of  the  store  to  post-card  developments. 

William  G.  Greenawalt,  writing  in  the  May 
Bulletin,  offered  some  practical  suggestions  on 
the  methods  of  displaying  cards.  Mr.  Greenawalt 
declared  that  post-cards  had  brought  him  many  a 
customer  for  other  things.  They  had  been  the 
means  of  advertising  his  store  to  an  extent  which, 
if  effected  in  other  ways,  would  have  cost  hundreds 
of  dollars.  There  is  no  doubt  that  many  people 
will  stop  to  look  at  picture  postals  in  a  window 
where  the  usual  trim  might  escape  notice. 

At  present  the  post-card  craze  is  world-wide. 
Even  in  Europe,  where  the  institution  is  much 
older  than  in  our  country,  there  has  been  no  abate- 
ment of  interest  in  picture  postals. 

Mr.  Leslie,  writing  in  this  issue,  dwells  on  the 
business-getting  value  of  post-cards.  There  is  no 
questioning  the  publicity  which  comes  to  a  phar- 
macy through  their  agency.  They  do  bring  people  to 
the  store.  Mr.  Leslie  reviews  the  different  makers 
of  post-cards.  Having  had  a  wide  experience  in 
the  selection  and  sale  of  the  line,  his  observations 
will  prove  of  real  value  to  our  readers.  Avoiding 
"slow"  sellers  seems  to  be  his  every  aim.  Mr.  Les- 
lie largely  attributes  his  success  to  well-chosen  sub- 
jects. 

There  are  articles  which,  while  they  enjoy  some 
demand,  only  detract  from  the  sale  of  something 
else  in  the  store.  In  other  words,  they  do  not  in- 
crease the  total  volume  of  sales.  Not  so  with  post- 
cards. Their  effect  is  purely  additive.  They  sup- 
plant nothing;  they  detract  from  nothing;  and  they 
bring  much  new  business.  This  is  just  the  kind  of 
side-line  which  every  wise  merchant  is  looking  for 
— goods  which  sell  readily,  turn  over  often,  and 


involve  only  a  small  outlay.  Several  of  our  con- 
tributors have  declared  that  their  post-card  profits 
more  than  pay  their  rent. 

We  are  glad  to  note  one  admission  which  is  very 
generally  made  by  our  contributors.  It  pays  to 
carry  the  better  subjects  if  not  the  best.  Cheap 
"comics"  are  tabooed.  There  has  been  a  gradual 
movement  toward  superior  views.  By  experience 
with  the  line  the  druggist's  taste  has  been  devel- 
oped, and  with  his  better  selection  has  come  a  cor- 
responding improvement  in  the  demands  of  the  peo- 
ple. Where  they  formerly  hesitated  at  a  five-cent 
card,  they  now  pay  10,  15,  and  even  25  cents  for 
a  single  subject.  This  statement  may  be  a  little 
strong,  but  there  is  no  questioning  the  fact  that 
the  post-card  business  is  being  conducted  on  a 
higher  plane  than  ever. 

No  artist  considers  souvenir  cards  beneath  his 
dignity.  The  work  of  our  best  talent  may  now  be 
found  on  views  which  are  within  the  reach  of  any 
humble  customer.  The  educational  and  esthetic 
influence  which  springs  from  such  an  institution  is. 
not  to  be  underestimated.  Post-cards  do  undoubt- 
edly serve  as  a  wholesome  source  of  interest.  No- 
books  of  travel  have  done  so  much  to  acquaint  us 
with  the  scenery  in  foreign  countries,  their  style 
of  architecture,  and  the  a[^>earance  of  their  men 
and  women.  The  very  habits  of  distant  peoples- 
are  brought  home  to  us  on  the  simple  but  ubiqui- 
tous post-card. 


BtrrriNG  the  hail-order  houses. 

The  druggists  throughout  the  country  will  not 
be  pained  to  learn  that  the  mail-order  houses  have- 
been  seriously  affected  by  the  financial  situation.  It 
is  said  that  many  of  these  concerns  have  experi- 
enced a  heavy  falling  off  in  their  business.  It  is  an 
ill  wind  that  blows  no  good,  and  we  trust  that  the- 
losses  of  the  mail-order  concerns  will  benefit  the 
legitimate  drug  trade. 

We  have  always  deplored  the  inroads  which  these- 
houses  have  made  upon  the  retail  druggists  of  the 
country.  They  have  not  only  invaded  the  field  of 
pharmaceutical  specialties,  but  are  even  catering  to- 
prescription  patronage.  Thousands  of  prescriptions 
are  sent  annually  to  the  mail-order  companies  which 
ought  to  be  filled  by  the  legitimate  country  pharma- 
cist. Such  a  situation  is  lamentable.  Think  of  one 
mail-order  house  doing  a  drug  business  of  two  mil- 
lion dollars  a  year!  How  many  retail  pharmacists, 
both  clerks  and  proprietors,  could  make  a  living 
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from  this  patronage?  Figuring  the  average  sales 
at  $35  a  day,  a  retail  trade  of  two  million  dollars  a 
year  represents  the  business  of  219  different  phar- 
macies. 

Let  us  hope  that  this  condition  of  things  will 
change.  While  these  great  octopi  are  suffering  a 
depression,  every  country  druggist  should  make  the 
most  of  the  opportunity  to  regain  lost  trade.  The 
Bulletin  has  from  time  to  time  published  ways 
and  means  of  fighting  the  mail-order  houses.  Let 
the  druggist  send  out  circular  letters  to  customers 
whose  loyalty  he  distrusts.  Let  him  impress  upon 
them  the  advantages  of  the  local  drug  store.  He 
can  af^al  to  their  feeling,  yes,  and  to  their  sense 
of  economy,  too,  by  dwelling  upon  the  superiority 
of  his  goods  and  the  fairness  of  his  charges. 

When  the  devil  is  down  every  one  is  privileged 
to  take  a  kick  at  him.  So  we  say,  now  is  the  time 
to  butt  the  mail-order  houses.  Get  after  the  sus- 
pected customers  and  make  those  who  have  sent 
their  business  outside  of  the  town  feel  the  evil  of 
their  ways. 

Not  only,  indeed,  have  the  mail-order  concerns 
been  made  to  feel  the  industrial  depression,  but  at 
least  one  of  them — Sears,  Roebuck  &  Co,  of  Chi- 
cago— has  apparently  been  severely  pinched  by  the 
operations  of  the  Federal  food  and  drugs  act.  This 
house  announces  its  entire  abandonment  of  the  sale 
of  patent  and'  proprietary  medicines,  and  the  food 
and  drug  legislation  of  the  last  two  or  three  years 
is  generally  ascribed  as  the  reason  for  this  change 
in  policy.  In  the  sale  of  sundries,  side-lines,  and 
a  hundred  and  one  things,  however,  the  druggists 
of  the  country  will  still  find  this  and  other  large 
mail-order  concerns  their  competitors,  and  it  be- 
hooves them  to  adopt  and  carry  out  an  aggressive 
campaign. 

REGARDING  NARCOTIC  AND  LIQUOR  LAWS. 

Students  of  the  subject  realize  keenly  that  the 
legislative  correction  of  liquor  and  narcotic  evils  is 
beset  with  many  practical  difficulties.  This  is  no 
reason,  of  course,  why  we  should  cease  our  efforts 
to  solve  such  problems,  troublesome  as  the  solution 
may  be  and  difficult  to  find.  Every  social  ill  is 
remedied  only  after  persistent  trial  and  patient 
study. 

Most  anti-narcotic  laws,  and  a  few  liquor  acts  as 
well,  declare,  for  instance,  that  the  pharmacist  may 
sell  the  proscribed  substances  only  on  the  presenta- 
tion  of  physicians'   prescriptions.      In   effect   this 


amounts  to  a  vote  of  confidence  on  the  part  of  sc^- 
ciety  in  the  honor  of  American  physicians,  and  in 
the  vast  majority  of  instances  the  confidence  is  well 
placed.  But  there  are  black  sheep  in  the  profession 
of  medicine  as  in  other  callings ;  no  occupation  has 
a  monopoly  of  virtue;  and  thus  it  happens  occasion- 
ally that  certain  physicians  in  certain  towns  and 
cities  do  a  thriving  business  in  the  prescribing  of 
liquor  and  narcotics — for  a  consideration. 

Sometimes,  indeed,  a  physician  who  is  also  a 
pharmacist  appreciates  the  strategic  value  of  his 
dual  position  and  grasps  the  opportunity  with  a 
shrewdness  which  would  be  admirable  if  more  in 
accord  with  good  morals.  As  a  physician  he  writes 
the  prescription.  As  a  pharmacist  he  dispenses  it. 
The  right  hand  knoweth  not  what  the  left  hand 
doeth,  and  the  "patient"  leaves  the  pharmacy  in  a 
happy  frame  of  mind. 

As  we  write,  a  case  of  this  kind  has  attracted  the 
attention  of  the  authorities  in  a  California  city,  and 
the  ambidexterous  individual  involved  seems  likely 
to  be  put  behind  the  bars  and  provided  with  an 
iDpportunity  to  think  over  his  sins.  That,  in  any 
event,  he  would  look  better  in  a  cage  can  scarcely 
be  doubted. 

In  the  meantime,  too,  a  case  has  been  decided  in 
Texas  which  is  full  of  significance  and  hope.  A 
"patient,"  it  seems,  told  a  physician  how  bad  he 
felt,  how  nervous  he  was,  what  a  heaidache  he  had, 
and  how  dreadfully  broken  up  he  was  generally, 

"How  much  whisky  do  you  want?"  queried  the 
physician  as  he  was  writing  out  the  prescription. 

"A  pint,"  was  the  reply,  and  the  prescription  was 
promptly  handed  over. 

The  prosecutor  brought  action  for  the  offense, 
proved  that  the  physician  had  not  examined  the 
"patient,"  and  declared  that  he  had  not  prescribed 
for  the  man  in  the  proper  and  legal  sense  of  the 
word  at  all.  The  court  agreed  and  found  the  de- 
fendant guilty.  The  case  was  appealed,  but  the  de- 
cision was  affirmed  by  the  Appellate  Court,  which 
held  that  a  prescription  may  not  be  issued  on  the 
mere  statement  of  the  applicant,  and  that,  regard- 
less of  whether  or  not  the  aH>licant  is  sick,  the 
failure  to  make  a  personal  examination  is  sufficient 
to  authorize  a  conviction. 

It  would  appear,  then,  that  physicians  who  seek 
dishonesty  to  nullify  liquor  and  narcotic  laws  may 
be  reached  and  punished  for  their  tensgression  if 
only  our  agencies  of  pros^cj^ ^g^  [S|e^_^?i^^(  duty  and 
discharge  it  faithfully. 
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BEST  ADVERTISING  SCHEMES. 

Haven't  you  devised  some  advertising  plan  which 
has  proved  itself  a  winner? 

Haven't  you  worked  out  some  scheme  which  has 
brought  you  a  lot  of  business  ? 

Tell  us  about  it  and  get  $2.50  in  cash  by  return 
mail. 

We  have  published  two  instalments  of  these 
"Best  Advertising  Schemes,"  and  they  have  proved 
very  popular  and  helpful. 

We  want  more. 

We  have  several  good  ones  on  hand,  but  they 
are  unseasonable  just  now  and  we  are  holding  them 
for  publication  at  the  proper  time. 

Let  us  hear  from  you. 

Here  are  the  requirements:  (1)  Describe  the 
plan  with  sufficient  detail  so  that  others  will  fiave 
no  trouble  in  duplicating  it.  (2)  Send  along  what- 
ever printed  matter  was  used  to  exploit  it.  (3) 
Tell  what  the  results  were. 


THE  OBSERVER'S  COLUMN. 


We  were  all  having  a  pleasant  smoke  and  relating 
peculiar  incidents  we  had  observed  in  the  adminis- 
tration of  medicines.  The  Observer  had  once  been 
in  prison — please  don't  draw  hasty  inferences.  Let 
him  finish  his  remark.  He  was  about  to  say  that 
he  had  once  been  in  prison  in  the  capacity  of  pliar- 
macist,  and  he  had  abundant  opportunity  to  witness 
many  interesting  things. 

Some  of  these  he  was  now  relating  for  the  delec- 
tation of  his  friends.  Frequently,  he  remarked, 
prisoners  were  afflicted  with  ills  more  imaginary 
than  real,  and  it  was  surprisir^  how  much  benefit 
they  received  from  plain  aqua  rendered  bitter  by  a 
little  gentian  or  cinchona — not  enough  to  have  any 
possible  medicinal  eflfect.  The  Observer  declared 
that  the  psychological  element  in  medicine  was  be- 
yond question  a  very  pronounced  one,  and  that,  in 
the  absence  of  any  real  organic  disease  or  disturb- 
ance, the  Christian  Scientists,  the  Faith  Curists, 
and  the  new  sect  of  Christian  Psychologists  were 
able  to  effect  what  seemed  to  be  remarkable  cures. 

Whereupon  one  member  of  the  party  told  a  story 
which  it  is  the  main  purpose  of  the  Observer  to 
recite  in  his  Coluthn  this  month. 
*     «     * 

The  wife  of  a  prominent  resident,  recovering 
from  a  nervous  breakdown  and  unable  to  sleep,  had 


been  given  tablets  of  morphine  by  a  physician,  and 
it  was  not  long  before  she  deemed  the  tablets  indis- 
pensable and  was  getting  them  systematically  at  the 
store  of  the  pharmacist  who  related  the  incident. 
The  hu^and  discovered  the  situation  accidentally 
and  was  in  despair.  He  secretly  requested  the  phar- 
macist to  shut  oflE  sales  of  the  tablets  to  his  wife. 
The  pharmacist  replied  that  he  would  be  very  glad 
to  do  so,  but  he  feared  this  would  avail  little  since 
the  woman  would  go  elsewhere  for  the  drug. 

Together,  therefore,  the  two  men  plotted  to  res- 
cue the  wife  from  her  enslavement.  She  had 
worked  up  on  the  dose  of  the  drug  until  she  was 
buying  half-grain  tablets.  Without  her  knowledge, 
and  without  awakening  her  suspicions  in  any  way, 
she  was  now  provided  with  quarter-grain  tablets 
when  she  made  her  purchases.  Then  the  quantity 
was  gradually  cut  down  to  one-eighth,  to  one- 
sixteenth,  to  one-thirty-second,  and  inasmuch  as 
the  tablets  were  all  of  the  same  size  physically  she 
had  no  realization  of  the  change.  Finally  some 
special  tablets  were  prepared  of  plain  sugar  of 
milk,  and  these  were  supplied  for  several  weeks. 

By  this  time  the  pharmacist's  conscience  began 
to  trouble  him  when  he  thought  of  the  handsome 
price  he  was  getting  systematically  for  plain  Sac- 
charum  Lactis,  but  the  husband  told  him  he  need 
have  no  scruples  on  this  score.  Money  was  no  con- 
sideration. Whatever  the  expense,  he  wanted  his 
wife  cured  of  so  terrible  and  blasting  a  habit. 

Finally,  when  the  husband  thought  a  permanent 
cure  had  been  established,  he  told  his  wife  the  exact 
facts,  made  her  understand  how  thoroughly  she  had 
gotten  out  from  under  the  influence  of  the  mor- 
phine, and  humorously  told  her  that  any  time  she 
needed  a  narcotic  or  nerve-queller  she  had  only  to 
go  to  the  pharmacist  and  get  some  of  her  special 
sugar-of-milk  tablets.  "For,"  said  he,  "have  you 
not  proved  absolutely  that  they  work  just  as  well 
as  morphine  itself!" 

The  woman  was  of  course  overjoyed  and  relieved 
beyond  measure  to  know  how  successfully  she  had 
been  saved — saved  from  a  fate  which  would  have 
embittered  the  remainder  of  her  days  and  destroyed 
a  happy  family  circle. 


The  influence  of  mind  over  matter  is  certainly 
very  great,  and  the  modem  "healers"  have  caught 
hold  of  this  vital  truth  with  advantage  to  their  rep- 
utations and  in  many 
benefit  to  their  incomes. 


/   instances  wittf  substanlial 

js.    -)igilized  by  VjOOQ  It: 
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PROFITS  AND  EARNINGS. 


THE  REPORT  OF  A  SHALL  BUSINESS. 

A  firm  of  driiggists  in  an  Iowa  town  sends  its 
annual  statement.  The  town  has  a  population  of 
less  than  500  and  there  is  one  other  drug  store. 
Naturally  enough,  one  would  scarcely  expect  a 
very  brilliant  business  showing; 

General  sales  $4013.93 

Soda  sales   827.05 

Total  sales  4840.98 

Gross  profit  on  the  general  sales 1334.48 

Gross  profit  on  soda  sales 478.T5 

Total  gross  profits 1701.23 

Expenses  (not  including  salaries) 393.35 

Cash   discounts   43.97 

Net  profits    1349.85 

Capital  invested  6786.71 

Careful  inventories  are  taken  so  that  the  fore- 
going figures  may  be  depended  upon  for  their  ac- 
curacy. Estimates  have  also  been  made  for  depre- 
■ciation  in  stock  and  fixtures.  No  item  for  proprie- 
tors' salaries  appears  in  the  list  of  expenses,  but  in 
a  small  business  of  this  kind  it  would  be  exceed- 
ingly difficult  to  make  a  proper  estimate.  The  most 
rational  thing  to  do,  perhaps,  would  be  to  consider 
the  net  profit  of  $1349.85  as  salaries  for  the  two 
proprietors,  in  which  case  there  would  really  be  no 
net  profit  proper  at  all.  The  expenses  and  the  gross 
profits  would  then  be  exactly  the  same.  Neither 
does  the  item  of  rent  appear  among  the  expenses, 
and  apparently  this  is  for  the  reason  that  the  store 
is  owned  by  the  proprietors — a  further  fact  which 
makes  the  calculations  of  expense  misleading. 

Dividing  the  gross  profits  by  the  sales,  we  find 
that  the  percentage  of  gross  profit  amounted  to  35, 
This  is  a  pretty  fair  figure,  aUhough  we  should  ex- 
pect it  to  reach  40  in  a  small  town  where  people 
are  accustomed  to  paying  better  prices.  Taking  the 
soda  business  by  itself,  we  discover  that  it  paid  a 
gross  profit  of  55  per  cent.  This  is  excellent.  In 
fact,  if  it  were  not  for  the  $476.75  of  gross  profit 
realized  from  the  soda  fountain,  the  year's  showing 
would  have  been  pretty  small. 

One  thing  that  strikes  us  about  this  statement  is 
the  disproportionate  amount  of  money  tied  up  in 
ihe  investment.  It  amounts  to  $6786.71.  The  total 
sales  are  only  $4840.98,  and  the  capital  is  therefore 
not  even  turned  over  once  during  the  year.  If  the 
two  proprietors  had  invested  their  money  at  6  per 


cent,  they  would  have  gotten  $407.30  annually 
from  it.  Deducting  this  from  the  net  profits  of 
$1349.85,  we  find  that  they  earned  $94S.65  for 
their  time.  Equally  distributed,  this  means  $471.72 
for  each  of  them,  or  $9.06  weekly — not  a  very- 
large  reward  for  one's  time  as  a  proprietor. ' 

Clerks  who  earn  $18  a  week  had  better  think 
not  only  twice,  but  five  or  six  times,  before  they 
enter  the  ranks  of  proprietors  unless  they  are  pretty 
positive  after  careful  examination  that  they  are 
going  to  better  themselves. 


THE  HALL  OF  FAME. 


MR.  WOOTEN  RETIRES  FROM  THE  N.  A.  R.  D. 

Great  surprise  was  caused  last  month  when 
Thomas  V.  Wooten  announced  at  the  annual  meet- 
ing of  the  Illinois  State  Pharmaceutical  Associa- 
tion in  Peoria  that  he  would  retire  from  the  secre- 
taryship of  the  National  Association  of  Retail 
Druggists  on  the  first  of  October  next.     He  has 


ThOHAI  v.  WOOTIN. 

accepted  the  position  of  secretary  of  the  School  of 
Pharmacy  of  Northwestern  University  in  Chicago, 
and  in  this  capacity  will  have  charge  of  the  business 
interests  of  the  school. 

The  University  itself  is  located- out  at  Evanston, 
but  six  or  seven  years  ago  a  large  building  was 
purchased  in  the  heart  of  the  down-town  Chicago 
district,  the  professional  schools  were,  all  housed  in 
it,  and  an  aggressive  camp^jl^  ^f(g^p(W||^^<|(de- 
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velopment  was  begun.  About  that  time  William  R. 
Dyche  was  made  business  manager  of  the  Univer- 
sity with  an  office  in  the  Chicago  building.  The 
acquirement  of  Mr.  Wooten  is  clearly  a  part  of  the 
same  movement  for  bigger  things  in  the  several 
departments  of  the  University. 

It  has  been  a  matter  of  more  or  less  common 
knowledge  that  a  number  of  offers  have  been  made 
to  Mr.  Wooten  during  the  last  few  years,  but  their, 
rejection  was  always  dictated  by  a  strong  sense  of 
loyalty  to  the  N.  A.  R.  D.  This  particular  chance 
doubtless  proved  too  strong  to  resist,  especially  in 
view  of  the  fact  that  the  Northwestern  School  is 
Mr.  Wooten's  alma  mater.  The  work  will  be  con- 
genial and  the  salary  is  said  to  be  very  remunera- 
tive. 

In  the  meantime  a  successor  to  Mr.  Wooten  as 
secretary  of  the  N.  A.  R.  D.  will  be  elected  at  the 
meeting  in  Atlantic  City  during  the  third  week  of 
September.  That  a  number  of  very  able  candidates 
will  appear  on  the  horizon  between  now  and  then 
seems  reasonably  certain,  although  the  opinion  may 
be  ventured  that  it  will  not  be  an  easy  task  to  find 
a  man  embodying  the  several  qualifications  pos- 
sessed by  the  present  secretary.  During  the  last 
year,  however,  as  we  pointed  out  editorially  in  the 
June  Bulletin,  the  N.  A.  R.  D.  has  reorganized 
itself  very  successfully — or  it  would  perhaps  be 
more  accurate  to  say  readapted  itself  to  the  changed 
conditions  resulting  from  the  Indianapolis  decree; 
and  Mr.  Wooten  therefore  leaves  the  Association 
at  a  fortunate  time  when  its  future  is  well  estab- 
lished. 

Incidentally  it  may  be  reported  that  Mr.  Wooten 
took  a  trip  to  the  Pacific  COast  last  month  in  the 
interests  of  the  San  Francisco  Relief  Fund  estab- 
lished by  the  N.  A.  R.  D.  for  the  benefit  of  drug- 
gists rendered  penniless  by  the  earthquake.  This 
money  was  loaned  out,  it  will  be  remembered,  and 
niany  of  the  notes  still  have  some  time  to  run. 


CITIZEN  AND  DRUGGIST. 
The  city  of  Fitchburg,  Massachusetts,  is  very 
fortunate  to  have  a  druggist  like  D.  Chas.  O'Con- 
nor. During  the  last  two  or  three  years  Mr. 
O'Connor  has  been  trying  hard  to  arouse  the  busi- 
ness men  of  Fitchburg  to  the  necessity  of  a  sys- 
tematic booming  of  the  city  in  order  that  the  retail 
trade  may  be  enlarged  on  the  one  hand  and  manu- 
facturers  induced   to   establish    their    factories    in 


Fitchburg  on  the  other.  He  has  delivered  two  or 
three  well-conceived  and  enthusiastic  addresses  be- 
fore the  Board  of  Trade  and  Merchants'  Associa- 
tion, and  plans  for  a  definite  and  continuous  cam- 
paign have  finally  been  made.  Mr.  O'Connor  him- 
self has  been  appointed  chairman  of  a  Committee 
on  Publicity,  and  we  have  before  us  as  we  write 
several  newspaper  articles,  folders  and  ajqjcals  'from 
his  pen — all  pointing  out  in  convincing  and  sledge- 
hammer fashion  the  many  strong  features  of  Fitch- 
burg as  a  manufacturing,  distributing  and  residence 
center. 

Mr.  O'Connor  has  gone  beyond  this  and  sought 


to  arouse  civic  pride  in  the  schoolchildren  of  his 
city.  Not  long  ago  he  delivered  an  address  before 
the  high  school  pupils  and  pointed  out  reasons  why 
they  should  take  pride  in  what  Fitchburg  had 
achieved  and  why  the  city  should  be  loyally  sup- 
ported by  all  its  citizens.  The  address  was  strongly 
sanctioned  by  the  superintendent  of  schools  and 
the  principal  of  the  high  school,  and  after  reading 
the  speech  two  prominent  men  offered  prizes  to 
high  school  pupils  for  the  best  essays  on  "The 
Fitchburg  High  School  and  Its  Graduates"  and 
"The  Fitchburg  Park  System  and  Its  Develop- 
ment." The  Boston  papers  noticed  the  movement 
and  complimented  it  in  very  high  terms. 

Mr.  O'Connor  is  just  as  fertile,  resourceful  and 
aggressive  in  his  business  as  in  his  public-spirited 
work  for  the  city.     He  has  one  of  '^^^^k^ 
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stores  in  Fitchburg — and  a  picture  of  it  is  being 
shown  elsewhere  in  this  issue  of  the  Bulletin. 
His  successful  "anniversary  weeks,"  his  attractive 
window  displays,  his  well-prepared  newspaper  ad- 
vertisements, have  all  been  referred  to  in  the  Bul- 
letin on  numerous  occasions. 

And,  too,  he  is  quite  as  prominent  in  musical  as 
in  business  circles,  and  has  several  times  appeared 
before  the  public  as  a  pianist  and  accompanist.  At 
the  present  time  he  is  pianist  of  the  Fitchburg 
Council  K.  of  C.  and  organist  of  the  Fitchburg 
Lodge  B.  P.  O.  E. 


THE  PRESIDENT  OF  THE  LOUISIANA 
ASSOCIATION. 

The  new  president  of  the  Louisiana  Pharmaceu- 
tical Association,  elected  at  the  recent  annual  meet- 
ing, is  Adam  Wirth  of  New  Orleans.  Mr.  Wirth 
has  some  very  aggressive  work  cut  out  for  him. 
The  drastic  regulations  issued  by  the  State  Board 


It  is  gratifying  to  observe  that  the  druggists  are 
fully  awake  to  the  danger. 

With  reference  to  Mr,  Wirth  himself,  it  may  be 
pointed  out  that  his  name,  A.  Wirth,  lends  itself 
to  some  father  unique  advertising.  In  many  of  his 
announcements  he  refers  to  himself  as  "A  Wirthy 
Druggist,"  and  has  made  this  a  sort  of  trade  shib- 
boleth. Since  his  first  name  is  Adam^  some  of  his 
brother  druggists  so  modify  the  trade-mark  as  to 
make  it  read  "A-dam  worthy  druggist."  We  have 
before  us  a  small  shipping  tag  which  Mr.  Wirth 
attaches  to  all  packages  sent  out  with  the  delivery 
boy.  On  the  tag  appears  this  statement:  "Wirth 
is  worth  trading  with  because  his  name  is  Wirth." 

We  may  add  that  Mr.  Wirth  is  also  a  worthy 
member  of  the  I-ouisiana  Board  of  Pharmacy. 


AN  INTERESTING  PORTRAIT. 
The  accompanying  engraving  exhibits  Mr.  A.  F. 
Crayton,  senior  member  of  the  firm  of  A.  F.  Cray- 
ton  &  Co.,  of  Newark,  Ohio,  in  his  prescription 
room  reading  the  Bulletin  of  Pharmacy.  We 
are  assured  that  Mr.  Crayton  was  not  posing  for 
the  picture.    He  was  giving  himself  the  customary 


of  Health  to  govern  the  enforcement  of  the  Louisi- 
ana pure  food  and  drug  law  have  recently  been 
referred  to  editorially  in  the  Bulletin,  and  the 
State  Association,  under  the  direction  of  Mr.  Wirth, 
is  planning  an  appeal  to  the  State  legislature  in  an 
effort  to  modify  the  situation.  In  Louisiana  the 
State  Board  of  Health  is  vested  with  certain  legal 
authority,  and  this  has  made  it  possible  for  the 
Board  to  establish  rules  and  regulations  far  beyond 
the  letter  and  spirit  of  the  new  food  and  drag  law. 


monthly  pleasure  of  reading  the  journal  when  a 
snapshot  "artist"  happened  along  and  immortalized 
the  scene!  There  is  a  strong  bond  of  sympathy 
between  Mr.  Crayton  and  ourselves.  Evidently 
we  admire  the  same  things,  and  this  is  proof,  if 
proof  were  needed,  that  our  taste  is^rst-classJ 
.yilizedbyCjOOgle 
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THE  PRESIDENT  OF  THE  ILLINOIS  TRAVELERS' 
ASSOCIATION. 

The  Illinois  Pharmaceutical  Travelers'  Associa- 
tion has,  through  its  aggressiveness  and  enthusiasm, 
put  new  life  into  the  Illinois  Pharmaceutical  Asso- 


to  tell;  Among  the  physicians  who  attended  the 
recent  annual  meeting  in  Philadelphia  of  the  Amer- 
ican Therapeutic  Society  was  Dr.  Robert  Reybum, 
a  former  president  of  the  organization.  He  is  the 
only  surviving  physician  who  attended  James  A, 
Garfield,  the  martyred  president,  Harry  C.  Blair, 
the  present  owner  of  the  Blair  pharmacy,  was  one 
of  the  speakers  at  the  meeting,  and  after  he  had 
finished  his  remarks  he  was  approached  by  Dr.  Rey- 


ciation  durii^  the  last  few  years.  This,  indeed,  has 
been  the  history  of  the  travelers'  auxiliaries  estab- 
lished in  connection  with  many  of  the  State  phar- 
maceutical associations  of  late  -years.  The  drug- 
gists and  travelers  of  Illinois  held  their  annual 
meetings  together  at  Peoria  last  month  and  the 
attendance  was  unusually  large.  Upon  the  shoul- 
ders of  the  secretary  of  the  Travelers'  Association, 
Mr.  W.  F.  Bahe,  fell  much  of  the  work  of  creating 
an  interest  in  advance  of  the  gatherings,  and  it  is 
therefore  gratifying  to  observe  that  Mr.  Bahe  was 
honored  with  election  to  the  presidency  of  the  trav- 
elers' auxiliary.  Two  years  of  service  in  the  secre- 
taryship has  qualified  Mr.  Bahe  to  understand  the 
requirements,  and  that  as  president  he  will  direct 
a  most  aggressive  campaign  during  the  year  to 
come  cannot  be  doubted. 


AN  INTERESTING  INCIDENT. 

An  illustrated  article  appeared  in  the  Bulletin 

for  May,  1907,  depicting  the  history  and  describing 

the  characteristics  of  the  well-known  Blair  phar- 
macy in  Philadelphia.  This  is  located  at  the  junc- 
ture of  8th  and  Walnut  Streets,  and  is  the  oldest 
drug  store  in  the  city.  It  was  established  in 
this  very  building  in  1829.  Three  Henry  C. 
Blairs  have  successively  been  proprietors  of  the 
establishment,  and  the  store  has  always  had  a  close 
connection  with  the  Philadelphia  College  of  Phar- 
macy. Many  prominent  American  pharmacists  re- 
ceived their  practical  training  in  this  place  while  in 
Philadelphia  attending  the  college. 
Now  for  the  incident  which  we  really  started  out 


The  BUic  pbarmicj  in 

burn,  who  told  him  with  considerable  interest  that 
when  President  Garfield  lay  sorely  wounded  his 
physician  prescribed  a  certain  rare  drug  to  relieve 
his  sufferings.  Search  was  made  for  it  in  Wash- 
ington, but  none  was  to  be  found.  Then  a  special 
train  was  nin  to  Philadelphia  and  the  drug  was 
supplied  in  the  very  first  store  entered.  This  was 
the  Blair  pharmacy! 


MR.  A.  L.  WALKER. 

It  would  be  difficult  to  find  a  pharmacist  who 
holds  his  profession  in  higher  esteem  than  A.  L. 
Walker,  of  Detroit.  Mr.  Walker  was  graduated 
from  the  Department  of  Pharmacy  of  the  Univer- 
sity of  Michigan  ten  or  fifteen  or  twenty  years  ago 
— we  do  not  know  that  the  exact  date  matters  very 
much.  What  does  matter  is  that  he  has  ever  since 
striven  to  realize  the  pharmaceutical  ideals  incul- 
cated by  Dr.  Prescott,  and  tjb(ej_St^ 


l@{^^te 
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has  never  had  a  man  more  active  and  energetic  in 
the  betterment  of  pharmaceutical  conditions  than 
Mr.  Walker. 

He  believes  in  a  thorough  pharmaceutical  educa- 
tion. He  believes  in  proper  legislation,  and  he  has 
had  much  to  do  with  the  drafting  and  enactment 
of  pharmacy  bills  in  this  State.  At  the  present  time 
he  is  interesting  himself  in  the  preparation  of  a 


Mr.  Jensen  for  a  biographical  sketch  of  himself, 
and  this  is  what  Jensen  wrote : 

"Bom  in  Copenhagen,  Denmark,  1864,  of  poor 
but  handsome  parents,  who  destined  the  goodly 
youth  for  the  church. 

"The  Lord,  loving  his  church,  kept  Peder  out, 
much  to  the  inestimable  benefit  of  that  institution. 

"Acquired  in  early  youth  a  love  of  dogs,  a  hatred 
of  cats,  and  a  reputation  as  an  inventor  of  cat  traps 
and  flying  machines. 

"After  having  kept  the  Kingdom  of  Denmark 
awake  nights  for  nineteen  years,  Peder  decided  that 
the  comment  of  Shakespeare  as  to  the  condition  of 
the  state  aforesaid  was  correct,  and  he  accordingly 
left  by  first-class  steerage  for  the  promised  land. 

"This  about  the  promised  land  he  found  to  be  all 
a  mistake ;  there  was  no  land  promised,  and  it  cost 


food  and  drug  measure  based  on  tlie  Federal  act, 
and  as  chairman  of  the  Legislative  Committee  of 
the  State  Association  he  called  a  conference  on  the 
subject  in  Detroit  some  time  ago.  Mr.  Walker  has 
a  successful  pharmacy  on  Woodward  Avenue  in 
Detroit,  and  he  enjoys  a  large  patronage  from  the 
physicians  of  the  city.  He  has  served  as  president 
of  the  State  Association,  and  has  filled  many  other 
offices  with  credit  to  himself  and  benefit  to  his 
profession. 


A  UNIQUE  CHARACTER  IN  PHARMACY. 

It  is  one  of  the  grievances  of  the  editorial  staff 
of  the  Bulletin  that  no  member  of  it  has  ever  had 
the  pleasure  of  meeting  Mr.  Peder  Jensen,  of  Ta- 
coma,  Washington.  The  loss  is  wholly  ours.  Judg- 
ing from  what  we  are  able  to  note  from  a  distance, 
Mr.  Jensen  must  be  a  perennial  source  of  joy  and 
pleasure  to  his  acquaintances.  Some  years  ago  one 
of  the  pharmaceutical  journals  in  the  West  asked 


him  $18.64,  his  entire  capital,  to  find  that  out. 
There  being  no  vacancies  on  the  New  York  police 
force,  he  reentered  the  drug  business  out  some- 
where in  Iowa.  To  his  dismay  the  Hawkeye  State 
went  'dry'  shortly  after  he  arrived.  The  prospect 
of  selling  whisky  to  a  bunch  of  hypocritical  old 
hayseeds  who,  to  cull  an  expression  from  his  diary, 
'voted  like  saints  and  drank  like  the  devil,'  was  not 
attractive,  as  he  had  'thrown  up'  several  good  op- 
portunities to  go  into  the  saloon  business  in  New 
York  the  day  after  he  landed. 

"Went  West  in  1888 — now  druggist  Tacoma, 
Washington.  Married — four  children — happy — 
good  appetite — rich  in  the  friendship  of  9000  drug- 
gists— more  or  less.  Laughs  much  and  thinks 
some." 
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THE  METCAIF  PHARMACY  IN  BOSTON. 

A  Store  DJatliirinlshed  for  Ha  Hislorlo  Career.  Its  PreacrlpUon  Service,  and  (he  Speclallles  (o  which 
It  Hoa  Given  Hise— The  Freqnentlnri  Place  In  Earlier  Daya  ol  Hen  Uhe  Oliver  Wendell 
Bolmes.  Daniel  Webater,  Charlea  Snmner,  and  Charlea  Dicfcena. 
By  HABKY  B.  MASON. 


A  Boston  institution,  one  almost,  if  not  quite,  as  charac-  apothecary,  Theodore  Metcalf  by  name,  rented  the 

tcristic  of  the  Hub  as  its  State  House,  its  Public  Library  or  pgrior  of  Peter  Faneuil's  historic  mansion  and  es- 

its  historic  Common;  one  that  has  been  continuously  popular  4.„li;„i,„,i  i,:.„„„i(  ■_  „  „„j_„»      „,    «„  „  ,t.in— ... ,.... 

. .     ._        ,.    ,  ,         .        J      ,.  ,    ,            ,     ,»,  tablished  himself  in  a  modest  way  as  a  pnarmaceu- 

with  the  medical  fraternity  and  with  the  best  people  of  New  .,                                .•                        it        ,r               . 

England  from  1837  down  to  the  present  year  of  grace;  one  ^'^^  practitioner.      In  time  yOung   Metcalf  created 

which,  except  for  a  brief  removal,  has  always  occupied  the  ^"  estabhshment  which  became  the  rendezvous  of 

site  of  Peter  Faneuil's  famous  residence  on  Tremont  Street ;  SUCh    eminent    Americans    as    Dr.    Oliver    Wendell 

and  one  which  though  frankly  commercial  in  character  has  Holmes,  Daniel  Webster,  Charles  Sumner,  James 


'■1  liew  of  the  Metcalf  MUblishment  ■*  Ibe  Tiiitor  lea  it  upon  eaterinE  tbc  iront  door.    The  loda  lountiin  equipment  in  the  fore- 
ed  durinc  the  last  year  by  Ibe  Lippiacott  pMple  at  an  expenie  of  (boul  14000.     The  prescription  department  oceupiei  the  lower  bilf 


the  same  claim  to  the  historian's  recognition  as  the  Old     T.  Fields,  and  William  Warren.     History  relates. 
Comer  Book  Store;  a  shop  in  which  four  inestimable  boor' 
to  humanity,  chloroform,  cocaine,  ether,  and  vaccine,  wei 
first  introduced  to  the  American  public— thai  is  Metcalf's. 


Comn-  Book  Slo,,;  .  .hop  in  whichtour  ln«lin,.blc  boons      ,        (|,j,  Charles  Dickens  here  spent  many  an  hour 
to  humanity,  chloroform,  cocame,  ether,  and  vacane,  w^rp 


with  his  transatlantic  friends  on  the  occasion  of 
his  first  visit  to  America  in  the  early  fifties.  Here 
This  interesting  if  somewhat  oratorical  para-  also  came  Louis  Kossuth,  the  great  Hungarian, 
graph  introduces  an  illustrated  booklet  published  Theodore  Metcalf  was  born  in  1812  and  died  in 
some  years  ago  to  exploit  Theodore  Metcalf  &  Co.  1894.  He  lived  to  the  ripe  old  age  of  82.  Long 
of  Boston — a  business  more  or  less  familiar  to  before  his  death,  however,  Mr.  F.  A.  Davidson 
every  druggist  in  the  United  States.  The  booklet  became  the  active  spirit  in  the  development  of  the 
went  on  to  say  that  some  70  odd  years  ago  a  young     Metcalf  business — and  in  passing  it , may  be  said 
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that  Mr.  Davidson  received  his  early  training  under 
S,  A.  D,  Sheppard  in  the  Sheppard  pharmacy  at 
the  comer  of  Washii^ton  and  Dover  Streets. 

A    NOTABLE    PRESCRIPTION    PHARMACY, 

The  business  early  outgrew  the  limitations  of 
Peter  Faneuil's  parlor,  and  the  modem  visitor  to 
Boston  sees  the  establishment  occupying  the  entire 


Many  of  the  prescriptions  thus  recorded  bore  the 
names  of  the  greatest  physicians  America  has 
known,  and  from  them  an  expert  might  easily  trace 
the  progress  of  American  medicine.  It  is  a  justi- 
fiable boast  of  the  Metcalf  Co.  that  it  has  been  the 
first  to  dispense  in  this  country  many  things  which 
are  now  in  familiar  use.    The  first  phenacetine  em- 


basement  and  first  floor  of  the  million-dollar  Carney 
Building  on  the  site  of  the  old  Faneuil  mansion  at 
39  Tremont  Street.  Throughout  its  entire  history 
the  house  has  always  placed  chief  emphasis  upon 
its  prescription  service.  More  than  ten  years  ago 
the  total  number  of  prescriptions  had  passed  the 
million  mark,  and  the  array  of  prescription  books 
bound  in  Russia  leather  even  then  told  an  eloquent 
tele. 


ployed  in  the  United  States,  for  instance,  was  dis- 
pensed in  a  Metcalf  prescription;  and  in  the  para- 
graph which  I  have  quoted  at  the  beginning  of  this 
article  it  is  declared  that  chloroform,  cocaine,  ether, 
and  vaccine  were  introduced  to  the  American  public 
at  Metcalf's. 

The  prescription  counter  occupies  the  lower  half 
of  the  right  side  of  the  store  and  is  shown  in  one 
of  our  illustrations.     Six  dispensers  are  kept  con- 
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stantly  at  work  and  an  average  of  200  prescriptions 
are  now  dispensed  daily — originals  and  "repeats." 
The  Metcalf  people,  it  may  be  said,  always  refill 
prescriptions  as  often  as  requested  unless  they  con- 
tain narcotics  on  the  one  hand,  or  unless,  on  the 
other,  the  doctor  has  written  "N,  R."  on  the  pre- 
scription. A  peculiar  custom  in  Boston,  already 
referred  to  in  this  series  of  articles,  is  that  of  re- 
turning the  original  prescription  to  the  customer; 
and  this  practice  is  observed  at  Metcalf's  with  reg- 
ularity. 

A  USEFUL   PLAN. 

When  I  visited  the  pharmacy  in  January  last  I 
found   that  an  interesting  custom  was  followed  at 


tice    saves    uncertainty    and    embarrassment    all . 
around. 

If  the  Metcalf  pharmacy  is  not  known  through- 
out the  country  for  either  its  historic  career  or  its 
prescription  work,  it  is  doubtless  recognized  as  the 
home  of  several  specialties.  Prominent  among 
these  is  Metcalf's  Sachet  Powder.  This  well- 
known  product  has  been  on  the  market  70  years 
and  is  a  large  seller  all  over  the  country.  It  ap- 
pears in  purple  granules  instead  of  the  custotnary 
powder  most  frequently  found  in  the  latter 
products. 

RECENT   CHANGES  AT   METCALF's. 

A  year  or  so  ago,  Mr.  Davidson,  desiring  to 


the  prescription  counter.  '  I  observed  a  card  hang- 
ing in  a  conspicuous  position  at  the  front  end  of 
the  prescription  department  and  bearing  this  leg- 
end: "^  time — 45  minutes."  On  other  occasions 
it  was  15  or  30  minutes,  and  sometimes  it  was  an 
hour.  I  asked  what  this  meant,  and  I  was  told 
that  it  was  a  notice  to  the  clerks  at  the  sales  coun- 
ter that  they  must  not  promise  to  have  prescriptions 
ready  in  less  than  the  time  indicated.  Thus,  when 
a  clerk  receives  a  prescription  over  the  counter,  he 
has  only  to  glance  down  the  store  at  the  card  to 
tell  the  customer  when  he  can  get  his  mixture  and 
when  he  may  therefore  return  for  it.     This  prac- 


retire  after  many  years  of  hard  work  and  close 
application,  turned  the  management  of  the  store 
over  to  other  hands.  He  secured  the  services  of 
Messrs.  Eaton  and  Dodge,  two  men  in  the  early 
thirties,  who  had  been  the  lieutenants  of  Mr. 
George  Lyon  in  the  development  and  growth  of 
the  immense  Hall  &  Lyon  business  in  Providence 
and  elsewhere.  Under  the  management  of  these 
men  the  store  has  become  somewhat  "modernized." 
The  first  change  to  strike  the  visitor's  eye  is  an 
elaborate  and  beautiful  soda  equipment  imme- 
diately facing  you  as  you  enter  the  front  door.  It 
is  shown  in  the  first  of  our  illustratfon^-i  At^^le> 
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right  is  a  long  and  well-stocked  cigar  case.  At 
the  left  are  attractive  displays  of  popular  toilet 
products.  The  windows,  in  the  meantime,  have 
been  used  with  great  success  for  the  development 
of  special  sales  of  various  kinds. 

6000  CAKES  OF  SOAP  A  DAY ! 

At  one  time,  for  instance,  6000  cakes  of  three- 
cent  toilet  soap  were  sold  on  a  single  Saturday — 
quite  a  startling  innovation  for  a  pharmacy  like  the 
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PrcKri^tion  check  uKd  in  the  Mctcalf  phirmacr- 

Metcalf  establishment !  This  collection  of  soap,  by 
the  way,  was  made  up  of  old  stock  which  could  not 
otherwise  have  been  disposed  of,  supplemented  with 
enough  new  goods  to  carry  the  thing  through.  The 
wrappers  were  all  torn  off  in  order  to  avoid  a  shop- 
worn a[^arance,  and  in  order,  too,  that  customers 
might  see  what  they  were  getting. 

By  methods  of  this  kind  the  transient  business 
has  been  considerably  enlarged,  and  the  trade  in 
what  might  be  called  the  front  half  of  the  store, 
devoted  to  side-lines  and  the  like,  has  about  doubled. 


The  Metcalf  Company  has  always  had  among  its 
customers  many  of  the  wealthy  residents  of  the 
city,  together  with  a  large  number  of  well-known 
physicians.  The  new  managers,  letting  well  enough 
alone  in  this  respect,  have  devoted  themselves,  as  I 
have  indicated,  to  the  development  of  transient 
custom. 

In  the  meantime  Mr.  Dodge,  who  it  was  under- 
stood was  to  remain  but  a  short  time,  has  found 
it  necessary  to  withdraw  in  order  that  he  might 
devote  his  entire  time  to  private  interests  of  his 
own.  Mr.  Eaton  remains  the  active  manager  of 
the  establishment,  and  Mr.  Davidson,  discovering 
that  he  could  not  take  up  a  life  of  leisure  after  so 
many  years  of  strenuous  endeavor,  has  returned 
to  the  store  and  is  giving  much  of  his  time  to  its 
affairs. 

SOME   FIGURES. 

Before  closing  this  sketch  I  may  say  that  there 
is  an  investment  of  about  $100,000  represented  in 
the  stock  and  fixtures.  There  are  33  people  in 
the  store  altogether.  An  annual  rent  is  paid  of 
$17,000.  The  yearly  mailnarder  business  amounts 
to  about  $20,000.  There  is  a  Metcalf  branch  up  on 
Copley  Square  in  the  Back  Bay  district,  and  there 
is  an  investment  here  of  $15,000.  The  Back  Bay 
store,  it  may  be  said,  is  strategically  located  in  a 
very  fine  locality.  It  is  handsome  in  equipment  and 
represents  a  very  nice  business  in  itself. 


THE  TALE  OF  A  TONIC. 

By  O.  HOWE. 


"I'm  twice  the  git\  I  was,"  she  wrote, 

Upon  some  pretty,  tinted  paper. 
The  tonic,  mentioned  in  her  note, 

Had  proved  a  beneficient  staaper. 
No  angles,  bones,  or  corners  now. 

But  rounded  face  and  fine  physique. 
I'd  loved  her  well  when  sick  and  frail, 

I  thought  she  must  be  now  unique. 


But  when,  at  last,  I  saw  my  love. 

My  heart  refrained  from  further  beating. 
With  fat  below  and  fat  above 

I  straightway  got  a  fatty  greeting. 
When  on  my  breast  she  fondly  leaned. 

There  came  to  me  a  tired  feeling; 
Her  weight  was  quite  too  much  for  me — 

She  noticed  I  was  reeling. 


"Oh.  Mabel,  dearl"  I  cried  in  woe, 

"The  label  surely  read : 
'A  teaspoonful  a  day,'  you  know; 

You've  taken  three  instead. 
So,  since  you've  over-dosed  yourself, 

And  warnings  failed  to  note. 
You'll  have  to  go  away  (111  wait) 

And  try  some  antidote." 
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OPTICS  AS  A  SIDE-LINE. 


Ay  SAtra  H.  WOODS. 


The  English  correspondent  of  the  Bulletin, 
Ernest  C.  Cripps,  contributed  to  the  February 
Bulletin  (page  60)  an  encouraging  article  on  the 
possibilities  of  refracting  as  a  side-line.  To  those 
druggists  who  contemplate  the  addition  of  such  a 
department  to  their  business,  I  address  this  article. 

I  believe  that  optics  is  more  legitimately  a  side- 
line for  the  pharmacist  than  for  the  watch  tinkerer. 
I  believe  the  druggist's  mind  is  better  trained  to 
grasp  the  science  in  its  various  phases  than  that  of 
the  average  jeweler,  because  the  pharmacist  has 
been  taught  physics,  some  anatomy  and  physiology, 
and  a  thorough  understanding  of  these  subjects  is 
essential. 

Optics  pays  if  you  can  get  the  business.  To  get 
the  business  and  hold  it,  the  optometrist  has  to  do 
good  work,  in  fact  his  service  must  be  as  satisfactory 
as  if  not  better  than  that  of  the  oculist. 

THE  NEED  OF  PRELIMINARY  STUDY. 

To  prepare  oneself  for  the  vocation  takes  consid- 
erable time  and  study.  There  is  more  to  optometry 
than  the  average  person  appreciates.  The  field  is 
full  of  uneducated  refractionists  from  whom  a  per- 
son gains  the  impression  that  there  is  little  to  learn. 

There  is,  however,  still  plenty  of  room  for  first- 
ciass  men;  people  demand  it,  and  eventually  the 
good  man  will  get  the  business.  If  you  are  going 
after  the  business  in  the  garb  of  a  first-class  optom- 
etrist, you  are  putting  your  shoulder  to  no  easy  task, 
A  comprehensive  understanding  of  this  subject  is  as 
hard  as  any  pharmaceutical  course,  but  very,  very 
interesting. 

To  take  the  refraction  of  the  eye  requires  at  least 
twenty  minutes  to  one-half  hour  and  sometimes  a 
full  hour.  With  the  patient  in  the  chair,  one  has  to 
stay  by  him  until  the  work  is  done.  One  cannot 
attempt  to  vrait  on  trade  and  measure  a  pair  of  eyes 
at  the  same  time.  Hence  either  the  drug  department 
or  the  optical  department  suffers  without  adequate 
help  in  the  store. 

This  article  does  not  entirely  agree  with  the  writ- 


ings of  our  English  friend,  but  it  puts  the  existing 
conditions  up  for  consideration. 

The  question  is  asked  by  the  reader :  "What  are 
the  requirements?"  Nearly  every  State  in  the  Union 
is  preparing  an  optical  law.  Some  States  now  have 
such,  with  a  strict  and  technical  examination  and  a 
requirement  that  the  applicant  shall  have  completed 
a  specified  number  of  hours  of  class  work  in  the 
various  branches  of  the  science  before  he  can  take 
the  examination. 

A  thorough  knowledge  of  anatomy,  particularly 
of  the  head  and  cranial  nerves,  is  necessary;  ex- 
haustive study  of  light,  lenses  and  refraction  is 
essential,  and  a  thorough  knowledge  of  ocular  path- 
ology is  needed,  after  which  comes  the  science  of 
making  eye  measurements  or  testing. 

TECHNIQUE  IN  PRACTICING  OPTICS. 

The  method  of  holding  lenses  before  an  eye  and 
asking  "Do  you  see  as  well  or  not  so  good?"  is 
obsolete  and  full  of  pitfalls.  The  best  men  in 
optometry  to-day  are  those  skilled  in  the  objective 
methods,  particularly  that  of  skiametry,  the  work- 
ing principles  of  which  are  completely  outlined  in 
the  Optical  Review  of  February,  1908,  published  by 
the  Jewelers'  Circular  Publishing  Co.,  11  John 
Street,  New  York  City.  The  article  is  from  this 
pen.  No  instruments  or  expensive  apparatus  is 
needed  for  the  test.  Trial  case  lenses  and  a  dollar 
concave  mirror  are  the  working  tools  of  the  pro- 
fession, with  a  little  brains  and  much  practice  mixed 
in.  An  ophthalmometer  is  not  absolutely  necessary 
but  very  desirable  to  enable  one  to  do  better  work. 

The  ophthalmoscope  must  be  undertaken  and 
mastered,  not  from  the  view-point  of  refraction  but 
from  that  of  pathology. 

With  the  dciascopic  findings,  the  subjective  test 
resolves  itself  into  a  very  short  and  comprehensive 
measurement. 

It  is  an  undisputed  fact  that  the  optometrist  can 
give  the  average  oculist  pointers  in  refraction.  In 
fact,  as  my  former  preceptor,  *^I^t?^'^^^J@©'0''?3le 
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do  not  teach  it  in  the  medical  schools  or  eye  insti- 
tutes. The  oculist  depends  on  atropine  while  the 
optometrist  relies  on  skill.  Another  point  essential 
in  good  work  is  the  examination  of  the  ocular 
muscles.  Their  measurement  and  the  prescribing  of 
suitable  prisms  is  as  important  as  correcting  the 
refraction.  But  under  no  consideration  direct  the 
Use  of  a  prism  without  a  thorough  knowledge  of 
what  the  result  will  be,  and  under  no  consideration 
put  a  prism  on  any  person,  base  out. 

I  have  gotten  a  little  off  my  subject,  but  think  the 
ground  is  quite  thoroughly  covered  as  to  what  is 


required  of  a  person  in  optometry,  so  that  one  can 
look  before  he  Jumps. 

From  a  financial  point,  it  pays  well  because  the 
investment  is  little  beyond  the  time  and  money  spent 
in  preparation  and  equipment.  My  equipment  is 
worth  $350,  every  particle  of  which  I  consider  is 
needed  for  good  work ;  but  our  stock  of  frames,  well 
assorted  lenses,  and  sundries  seldom  invoice  over 
$100  to  $150.  I  started  with  only  the  trial  case, 
retinoscope,  and  ophthalmoscope,  gradually  adding 
other  instruments  as  my  income  permitted  and  as 
investigations  showed  they  were  needed. 


A  TALCUM  POWDER  DISPLAY. 


Skin  affections  due  to  the  summer  heat  cause  a 
heavy  demand  for  talcum  powders.  Druggists  are 
making  capital  of  the  fact.  Packages  of  this  prod- 
iiQt  may  be  seen  in  many  windows.  Occasionally 
the  exhibit  is  well  arranged;  but  often  windows 


lire  representing  the  sun.     Around  the  circumfer- 
ence appear  the  names  of  various  skin  affections. 
Of  course,  in  each  ailment  talcum  powder  is  just 
the  thing! 
The  sun  was  made  of  bright-red  paper  on  a  pale- 


with  a  fine  exposure  show  only  a  few  rows  of  tal- 
cum cans  on  the  floor, 

-  The  accompanying  engraving  represents  the  ef- 
fort of  J.  T.  Pepper  of  Woodstock,  Ontario.  It  is 
very  commendable.    In  the  center  is  a  circular  fig- 


blue  background.  The  framework,  of  simple  con- 
struction, is  covered  with  the  same  material.  A 
little  lampblack,  turpentine,  and  a  brush  suffice  for 
the  lettering. 

A  feature  of  the  display  is  its  h4i^tf^(^^Q|p 
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TYPES  OP  TOBACCO. 

There  are  innumerable  minor  divisions  and  sub- 
divisions into  which  leaf  tobacco  may  be  divided 
and  subdivided,  most  of  the  principal  tobacco 
growing  countries  having  numerous  districts  in 
which  tobacco  is  raised  which  varies  more  or  less 
from  that  grown  in  all  other  districts. 

The  principal  tobacco  growing  countries  are  the 
United  States,  Cuba,  Sumatra,  Turkey,  Porto  Rico, 
Mexico,  and  the  Philippine  Islands,  although  there 
is  hardly  a  country  in  the  world  outside  the  frozen 
zones  where  the  cultivation  of  tobacco  has  not  been 
tried  with  greater  or  less  success. 

Some  of  the  types  vary  widely,  while  in  other 
cases  they  are  so  closely  related  that  only  an  expert 
could  detect  the  subtle  shades  of •  difference.  The 
following  is  perhaps  the  most  complete  summary  of 
this  kind  that  has  ever  been  attempted,  and  yet  it 
might  be  extended  and  further  divided  and  sub- 
divided almost  indefinitely : 

TYPES  OF  CUBAN   LEAF  TOBACCO. 

Vuelta  Abajo. — Grown  in  the  Province  of  Pinar 
del  Rio,  near  the  western  end  of  the  island,  and  uni- 
versally conceded  to  be  the  finest  type  of  cigar  leaf 
in  the  world.  The  .average  annual  production  in  a 
normal  year  is  not  far  from  a  quarter  of  a  million 
bales.  Among  the  subdivisions  of  Vuelta  Abajo 
are  Mantua,  Remates,  Guane,  and  Vinales,  which 
are  of  the  heavier  types  in  demand  for  blending 
with  lighter  leaf;  San  Luis,  fine  light  wrappers; 
San  Juan  y  Martinez,  also  superior  wrapper  leaf; 
Rio  Hondo,  light  and  aromatic;  Consolacion  del 
Sur ;  Pinar  del  Rio,  which  is  descriptive  of  the  leaf 
grown  in  the  geographical  center  of  the  province; 
Bajas,  Consolacion  del  Norte,  and  Parti  Sur,  the 
last  three  being  among  the  less  desirable  of  all 
Vuelta  Abajos. 

Semi-Vuelta. — A  heavy,  aromatic  tobacco,  grown 
in  the  Province  of  Pinar  del  Rio,  but  distinctly  sep- 
arated from  the  genuine  Vuelta.  The  average  pro- 
duction of  Semi-Vuelta  in  a  normal  year  is  about 
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30,000  bales,  and  practically  all  of  it  comes  to  the 
United  States. 

Parlidos. — Grown  principally  in  the  Province  of 
Havana,  and  highly  esteemed  because  of  its  plenti- 
ful yield  of  leaf  suitable  for  wraj^rs.  It  is  of  a 
much  lighter  quality  than  Vuelta  Abajo,  and  is  de- 
sirable for  blending  with  the  heavier  tcfcaccos.  The 
normal  yield  of  Partidos  is  not  far  from  80,000 
bales.  There  are  several  subdivisions  of  Partidos, 
of  which  the  most  prized  is  the  famous  Tumbadero, 
noted  for  its  fine  wrappers;  La  Salud,  second  only 
to  Tumbadero,  which  it  greatly  resembles;  Arte- 
misa,  a  rich,  aromatic  filler  leaf;  Govea,  a  rich  leaf, 
fairly  plentiful  in  its  yield  of  wrappers;  Bejucal, 
which  is  fairly  good;  and  La  Seiba,  Wajai  Caimito, 
and  San  Jose  de  las  Lajas,  which  are  all  more  or 
less  inferior. 

Remedios. — Grown  in  the  Province  of  Santa 
Clara.  Strictly  speaking,  the  Remedios  tobacco  is 
raised  in  a  comparatively  small  area  of  the  prov- 
ince, but  the  term  is  somewhat  loosely  applied  to 
leaf  produced  in  a  considerable  area,  and  which  is 
sometimes  collectively  classed  as  Vuelta  Arriba. 
There  is  also  some  tobacco  grown  in  the  Province 
of  Puerto  Principe  which  is  sold  as  Remedios. 

Santa  Clara. — Grown  in  the  central  portion  of 
the  Province  of  Santa  Clara,  and  of  excellent  flavor 
and  aroma.  The  Santa  Clara  leaf  is  frequently  de- 
scribed and  sold  as  Remedios,  and  has  done  much  to 
enhance  its  reputation.  Other  subdivisions  under 
which  tobacco  grown  in  the  province  are  sometimes 
described  include  Cienfuegos,  Colonia,  Santo  Do- 
mingo, Sagua,  and  Trinidad.  These  are  more  or 
less  lacking  in  quality,  and  have  servfed  to  detract 
from  the  reputation  of  Remedios,  The  Sancti  Spir- 
itus  is  another  classification  applied  to  a  leaf  grown 
in  the  province  which  stands  midway  between  the 
better  and  the  inferior  growths  generally  sold  as 
Remedios. 

Yara. — Grown  in  the  Province  of  Santiago  de 
Cuba,  and  easily  the  least  desirable  of  all  Cuban  to- 
bacco. Mayri  and  Gibari  are  subdivisions  of  Yara, 
The  average  crop  of  Yara  in  a  normal  season  is 
about  12,000  bales,  and  most  of  it/Ts*  ejtported  to 
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Germany,  although  some  is  taken  by  Canada  and 
Central  America. 

TYPES  OF  DOMESTIC  CIGAR  LEAF. 

Baltimore  Cuba. — Grown  in  the  Miami  Valley  in 
Ohio ;  lor^  leaf,  of  good  body,  with  a  fine  and  silky 
but  tough  texture;  sweats  a  uniform  color,  and  is 
used  for  both  wrappers  and  fillers. 

Belknap. — Grown  in  Connecticut  Valley  and  in 
New  York;  a  sub-variety  of  Connecticut  seedleaf, 
and  possessing  the  same  general  characteristics. 

Connecticut  Broadleaf. — Grown  in  Connecticut 
Valley,  New  York,  and  Wisconsin;  large  leaf,  ex- 
tremely broad  in  proportion  to  length,  with  fibers 
at  right  angles  to  mid-rib;  used  for  wrappers  and 
binders. 

Connecticut  Seedleaf. — Grown  in  Connecticut 
Valley,  Pennsylvania,  New  York,  Ohio,  Wisconsin, 
Minnesota,  Indiana,  Illinois,  and  Florida;  broad 
leaf,  strong,  thin,  elastic,  silky,  small  fibers,  sweet- 
ish taste,  and  light  color;  used  for  wrappers,  the 
lower  grades  for  binders  and  fillers. 

Cuba. — Grown  in  Pennsylvania,  New  York, 
Wisconsin,  Florida,  and  Louisiana;  small  leaf 
grown  from  imported  seed,  generally  of  fine  aroma ; 
used  for  wrappers,  fillers,  and  binders. 

Duck  Island. — Grown  in  New  York  and  Penn- 
sylvania; broad  leaf,  handsome  appearance;  used 
for  wrappers,  binders,  and  fillers. 

Florida. — Grown  in  Florida;  fine  texture,  thick 
but  elastic;  when  grown  in  certain  soils  becomes 
freely  spotted  with  white  specks;  used 'for  wrap- 
pers, binders,  and  fillers. 

Glessner. — Grown  in  Pennsylvania,  New  York, 
and  Wisconsin;  large,  handsome  leaf,  fine  texture, 
soft  and  elastic ;  used  for  both  wrappers  and  fillers. 

Havana  Seedleaf. — Grown  in  the  Connecticut 
Valley,  Pennsylvania,  Ohio,  and  Wisconsin;  ex- 
tremely thin  leaf  of  fine  texture  and  delicate  flavor ; 
used  for  wrappers. 

Kile-foot. — Grown  in  Indiana;  short,  wide  leaf, 
apt  to  cure  a  greenish  color;  used  only  in  cheapest 
cigars,  cheroots,  and  stogies. 

Little  Dutch. — Grown  in  Ohio  and  New  York ; 
extremely  narrow  leaf,  thick  and  short;  used  chief- 
ly for  fillers. 

Lancaster  Broadleaf. — Grown  in  Pennsylvania 
and  Wisconsin;  delicate  leaf,  of  fine,  silky  texture; 
used  for  wrappers,  binders,  and  fillers. 

Pennsylvania  Seedleaf. — Grown  in  Pennsylvania, 
New    York,    Wisconsin,    Ohio,    and    Minnesota; 


coarser  and  darker  than  Connecticut  seedleaf,  and 
used  for  cheap  cigars,  cheroots,  and  stogies. 

Spanish  Seedleaf. —Grown  in  New  York,  Wis- 
consin, and  Illinois;  medium  sized  leaf,  of  uniform 
dark  color;  used  for  wrappers. 

Sumatra  Seedleaf. — Grown  in  Florida,  Connecti- 
cut, and  Texas;  of  comparatively  recent  origin, 
raised  from  seed  imported  from  Sumatra,  much  of 
it  being  grown  under  tent-cloth  or  other  shade; 
leaf  light  in  weight  and  color,  narrow,  with  fine 
ribs;  great  things  were  promised  of  this  leaf  upon 
its  introduction,  but  it  has  not  come  up  to  expecta- 
tions as  a  wrapper  tobacco. 

Texas. — Grown  principally  in  Dallas  county, 
Texas ;  the  newest  type  of  cigar  leaf  to  attract  at- 
tention ;  soil  upon  which  it  is  grown  is  claimed  to 
be  identical  with  that  of  the  most  favored  tobacco 
growing  districts  in  Cuba ;  medium  sized  leaf,  of 
fine,  silky  texture,  and  fine  aroma;  used  for  wrap- 
pers, fillers,  and  binders;  Texas  tobacco  grown  in 
1905  sold  for  a  higher  average  price  than  any 
other  cigar  leaf  raised  in  the  United  States. 

Vallandingbam. — Grown  in  Wisconsin;  large, 
pointed,  smooth  leaf ;  used  for  wrappers,  fillers,  and 
binders. 

Wilson's  Hybrid. — Grown  in  New  York  and  fre- 
quently designated  as  Little  Spanish,  and  also  as 
Corn-Cross  Havana;  medium  sized  leaf,  of  fine 
texture;  used  for  wrappers,  fillers,  and  binders. 

Zimmer  Spanish. — Grown  in  Ohio  and  Wiscon- 
sin; medium  sized  leaf,  of  fair  texture;  used  for 
wrappers,  binders,  and  fillers. 

TYPES    OF   DOMESTIC  -TOBACCO. 

Cunningham. — Grown  in  North  Carolina;  short, 
broad  leaf,  thick  and  stalky;  used  for  fillers  and 
smoking  tobacco. 

Bonansa. — Grown  in  Kentucky,  Ohio,  Virginia, 
and  Maryland;  a  cross  between  White  Burley  and 
Yellow  Orinoco;  used  for  smoking  tobacco  and 
cigarettes. 

Bullock. — Grown  in  North  Carolina;  broad, 
smooth  leaf;  yellow;  used  for  plug  wrappers  and 
fillers,  smoking  tobacco  and  cigarettes. 

Flanagan. — Grown  in  Virginia;  similar  to  Little 
Orinoco,  but  broader  leaf  and  finer  fiber;  used  for 
fancy  wrappers,  plug  fillers,  and  smoking  tobacco. 

Gourd  Leaf. — Grown  in  Virginia;  broad,  short, 
fine,  and  silky  leaf;  yellow;  used  for  plug  and 
smoking  tobacco. 

Governor   Jones. — Grown    in   Kentij^^;^  {^^S> 
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narrow  leaf,  of  good  body;  used  for  plug  and 
smoking  tobacco. 

Hester. — Grown  in  North  Carolina ;  heart-shaped 
leaf;  fine  fiber  and  silky;  bright  yellow;  used  for 
plug  and  smoking  tobacco  and  cigarettes. 

Honduras. — Grown  in  Virginia,  Kentucky,  and 
Tennessee;  used  in  plug  and  smoking  tobaccos. 


Lacks. — Grown  in  Kentucky  and  Vii^inia;  heavy 
well-colored  broad  leaf,  of  fine  fiber. 

Perique. — Grown  in  a  restricted  area  in  St. 
James  Parish,  Louisiana;  used  principally  for 
blending  with  milder  growths  in  smoking  tobacco 
and  cigarettes;  although  some  of  it  is  put  on  the 
market  in  small  carrots,  for  sale  to  the  consumer. 


BUYING  POST-CARDS. 

from  lb*  Manager  of  e  Larje  Qly  Stor*  Wbo  b«a   kad   Unnaaal    Sncccaa    In    Davaloplntf 
the  Una— Pointers  for  Thoa*  Who  DMirc  to  Mak«  the  Moat  of  tha  Opportunity. 
By  F.  G.  LESLIE. 


The  post-card  line  is  little  appreciated  by  the 
average  druggist;  but  if  cautiously,  slowly,  and 
well  built  up  will  bring  into  your  store  hundreds 
who  never  entered  it  before.  It  offers  yoii  a  chance 
to  give  your  competitor  a  good  run  for  his  money. 
If  he  isn't  just  as  wide-awake  as  you,  he  will  find 
his  customers  wandering  into  your  store  to  get 
some  of  "those  cards"  which  every  one  is  talking 
about.  Next  they  get  this  or  that  other  thing,  and 
if  you  have  good  soda  you  will  invariably  find  them 
drinking  while  they  are  there. 

WHAT  CARDS  DID  FOR  ONE  STORE. 

The  drug  store  post-card  pessimist  is  often  met 
with  these  days,  but  I  assure  you  it  is  a  subject  well 
worth  your  careful  consideration.  In  a  store  which 
once  bore  a  very  black  and  unenviable  reputation 
before  it  changed  ownership,  it  solved  the  problem 
of  winning  the  people  back  again.  Many  of  you 
are  in  the  same  predicament.  I  owe  a  large  meas- 
ure of  success  to  well  chosen  post-cards.  Get  the 
patrons  in,  treat  them  well.  let  them  alone  while 
choosing  cards,  and  they  will  soon  forget  the  past. 
The  craze  is  not  dying  but  growing  broader  every 
month,  as  the  records  of  every  post-office  show. 
This  growth,  however,  is  in  the  main  a  natural 
tendency  of  the  whole  nation  and  world  to  get  the 
habit,  and  once  started  to  continually  look  for  some- 
thing just  a  little  belter. 

To  those  of  you  who  have  found  excuses  for  not 
stocking  post-cards,  let  me  ask  your  serious  con- 
sideration of  this  subject.  You  may  say  that  only 
the  traveling  public  buy  them,  and  you  are  in  a  resi- 
dential district.  True,  the  traveling  public  buy 
most  of  the  post-cards,  even  now,  but  the  best  trade 
I  have  here  is  among  my  local  customers  whom  I 
have  educated  to  appreciate  art  and  subjects  of 


human  interest,  as  dtpicted  in  the  best  5-  and  10- 
cent  cards. 

THE  IMPORTANCE  OF  CAREFUL  BUYING. 

To  beginners,  caution  in  preliminary  purchases  is 
necessary,  more  so  than  in  later  buying.    A  bad  se- 


F.  G.  Leslie.  Manater  ol  the  branch  jtore  of  the  He«eiiian  Corporalian  at 
21  Park  Row,  New  York  Cily. 

lection  fills  your  rack  with  poor  sellers  and  dampens 
your  enthusiasm  before  it  gets  really  active.  Study 
the  likes  and  dislikes  of  your  own  particular  trade. 
Never  mind  what  this  stationer  or  that  druggist  is 
buying.  Observe  what  he  is  selling.  That  is  what 
counts.  Be  your  own  buyer.  Don't  let  your  good 
judgment  get  twisted  by  hot  air.  A  salesman  may 
be  a  wise  fellow,  but  his  cards  may  be  unsuited  for 
your  trade  and  stuff  your  racks  with  "dead  ones." 
Though  a  few  of  the  large  post-card  houses  have 
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supplied  the  bulk  of  my  cards,  yet  no  firm  can  ever 
claim  to  have  all  my  business.  If  a  card  is  good, 
and  in  my  opinion  appeals  to  the  average  human 
being,  I  invariably  give  a  smaller  order.  Such  pur- 
chases are  objectionable  to  venders  of  poor  cards, 
for  they  know  that  only  one  order  will  be  given. 
Beware  of  the  man  who  talks  big.  He  will  blow 
away  in  a  wind-storm  some  fine  day.  Your  small 
order  will  be  a  light  loss  if  the  card  is  not  liked 
in  your  locality.  Buying !  This  magic  word  is  the 
real  key  to  the  successful  post-card  department. 
Right  buying  means  rapid  sales. 

Your  foundation  and  comer-stone,  as  I  have 
stated,  are  made  up  of  local  views.  On  this  subject 
I  will  endeavor  to  give  you  all  the  light  I  can.  You 
must  consider  all  surrounding  conditions,  first,  as 
to  what  your  competitor  is  selling,  and  secondly, 
what  your  neighborhood  is  likely  to  demand. 

CHEAP   COMPETITION. 

In  large  cities  you  have  to  consider  the  penny 
■vender,  or  the  cheap  5-  and  10-cent  store.  Avoid  as 
for  as  possible  the  cards  of  all  manufacturers  who 
sell  to  push-cart  pedlers  and  cheap  vending  stores, 
or  stands.  You  will  find  the  majority  of  cheap 
local  view  cards  are  colored  in  so-called  natural 
colors.  This  is  the  line  adopted  by  most  of  the 
cheap  venders.  Look  out  for  it.  On  the  contrary, 
get  views  of  your  locality  from  some  of  these  houses : 
The  Detroit  Publishing  Co.,  Detroit,  Mich. ;  The 
H.  Hagemeister  Co.,  41-43  Warren  St.,  New  York 
City;  Raphael  Tuck  &  Sons,  122  5th  Ave.,  New 
York  City;  P.  C.  Koeber  Co.,  New  York  City. 

I  have  had  a  good  deal  of  success,  however,  in 
selling  the  black  and  white  photo-gelatin  work  done 
in  Germany.  This  is  clear  and  equal  to  any  photo- 
graph. Above  all  it  admits  of  a  greater  margin, 
costing  from  fifty  to  sixty  cents  a  hundred,  and 
selling  at  two  for  five,  or  twenty-five  cents  a  dozen. 
This  line  is  not  perfect  either ;  you  must  choose  the 
clearest  and  best  views  of  each  manufacturer  to  get 
a  good  selection.  Let  me  state  here  that  you  must 
have  a  good,  large  variety  to  make  big  sales.  In 
the  larger  cities  at  least  a  hundred  views  are  neces- 
sary, in  smaller  places  proportionately  less.  Many 
of  these  will  be  slow  sellers,  but  will  always  move 
where  a  collection  of  many  is  wanted. 

Another  point:    Cards  with  two  or  more  views 

on  them  are  worthless,  each  view  being  too  small 

for  most  people.     A  number  of  houses  make  this 

style,  and  while  the  work  is  often  beautiful,  still  it 

_  is  a  very  poor  seller. 


As  to  the  selection  of  your  local  view  cards,  if 
you  are  in  a  large  city  pick  out  all  the  subjects  in 
your  immediate  vicinity.  Then  take  those  which 
are  of  world-wide  interest  from  all  over  the  city. 
The  reason  is  obvious.  Your  purchaser  has  seen 
many  buildings  or  scenes  while  in  your  vicinity 
which  strike  his  fancy,  but  of  which  the  world  in 
general  knows  little.  He  looks  for  a  near-by  card 
store  in  which  to  get  these  local  views.  While  get- 
ting them  he  sees  views  of  other  parts  of  the  city, 
and  takes  a  collection  along. 

See  every  line  you  can  before  making  your  pur- 
chase. Avoid  buying  assortments  of  these  cards. 
Pick  your  own  subjects  and  state  the  number  of 
each  you  want. 

Leaving  local  view  cards,  many  cities  have  locali- 
ties where  sets  of  six  or  twelve  views  of  surround- 
ing cities  can  be  sold  to  advantage.  These,  how- 
ever, it  would  be  unwise  to  place  in  your  racks 
unless  you  have  unlimited  space,  which  is  a  rare 
thing  in  a  busy  drug  store.  Have  a  sign  made  and 
hung  in  a  prominent  place,  stating  that  views  of 
such  and  such  places  are  for  sale  here  in  assortments 
of  six,  twelve,  or  eighteen,  at  fifteen  cents  a  set  of 
six.  These  are  put  up  in  convenient  form  by  R. 
Tuck  &  Sons  where  such  sets  are  desirable. 

COSTLY  VIEWS  ARE  POPULAR. 

The  post-card  business  of  to-day  is  vastly  different 
from  that  of  a  few  years  past.  Then  there  was 
little  or  no  thought  of  expensive  cards.  The 
cheaper,  the  better.  Now  we  are  getting  a  taste  of 
the  results  in  the  push-cart  business  done  in  New 
York  and  other  large  cities.  This  is  distinctly  an 
art  age  in  post-cards.  I  don't  mean  to  say  that 
nothing  else  sells.  What  I  do  mean  is  this:  A 
novelty  or  comic  line  makes  a  sale  of  one  or  two 
cards ;  nothing  else  in  the  line  appeals  to  your  cus- 
tomers ;  a  good  line  of  fine  art  cards  appeals  to  the 
real  collector  of  cards  who  buys  in  large  quantities 
when  the  selection  is  good.  While  a  year  ago  I 
had  two-thirds  of  my  rack  space  taken  up  with  two- 
for-5-cents  cards,  to-day  over  half  is  taken  up  with 
5-  and  10-cent  views,  with  many  at  25  and  50  cents. 
To  select  art  cards  one  must  possess  some  love  of 
the  subject.  This  will  develop  in  examining  every 
representative's  line. 

CREATING  A  DEMAND  FOR  FLOWER  SUBJECTS. 

For  instance,  take  fiowers.     No  subject    is    so 

popular  as  representative  cards    of    nature's    true 

beauties.     Many  fine  lines  are  on  the  market,  but  I 

may  refer  particularly  to  those  made  by  Ronomel  & 
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Co.,  Stuttgart,  Gennany,  and  sold  in  this  country 
by  P.  C.  Koeber  Co.,  86  Franklin  Street,  New  York. 
R.  Tuck  &  Sons  have  a  fine  line  of  hand-colored 
flower  cards,  but  they  cost  more  than  the  photo- 
color  work  of  Rommel  &  Co. 

This  flower  business  can  be  begun  in  a  small  way. 
You  have  to  educate  your  trade  to  appreciate  these 
cards.  Ten  of  a  number  can  be  purchased  at  one 
time,  and  at  least  ten  different  subjects  should  be 
displayed  at  once,  all  tc^ether  in  the  rack.  This 
attracts  attention  where  one  to  three  views  would 
not  be  noticed.  When  you  find  them  selling,  add  a 
new  number  on  each  order  and  you  will  soon  find 
people  looking  for  your  latest  addition.  Of  flowers, 
you  should  choose  the  rose  and  violet  subjects  first, 
since  they  represent  love  and  friendship  and  are 
most  sought  after.  Of  the  two  hundred  subjects, 
I  am  now  able  to  show  about  seventy. 

Other  cards  popular  in  the  5-cent  line  are  the 
so-called  hand-colored  copies  of  famous  landscape 
and  ocean  paintings,  most  of  them  being  really  air 
brush  colored  views.  Selection  of  these  must  de- 
pend upon  the  good  judgment  of  the  buyer.  There 
is  a  large  variety  on  the  market  and  they  are 
changing  all  the  time.  It  is  always  wise  to  keep 
your  buying  down,  even  on  a  big  selling  card,  for 
its  continued  sale  is  problematical. 

ART  IN   CARDS. 

Sets  by  special  artists  are  very  popular  among 
collectors.  A  recent  instance  of  this  is  the  big  sale 
the  "Boilleau"  heads  have  had  in  the  East.  Now 
they  are  quiet,  and  we  are  awaiting  the  new  edition 
of  the  "Fisher"  subjects  by  the  same  publishers, 
Reinthal  &  Newman,  106  West  S9th  Street,  New 
York  City.  The  Detroit  Publishing  Co.  have  had 
big  runs  on  "Gibson  Heads,"  "Hutt's  Heads"  and 
"Hutt's  Sketches,"  all  of  which  are  good.  It  would 
be  impossible  to  cover  all  the  ground  here.  Suffice 
it  to  say  that  in  five-cent  as  well  as  higher  priced 
cards  it  is  wise  to  avoid  those  which  have  articles 
attached  to  them.  They  really  come  under  the  head 
of  novelties,  not  art,  and  are  usually  slow  sellers. 

In  the  higher  priced  cards  still  greater  judgment 
is  required.  Of  late  the  glazed  bromide  color  work 
is  very  slow  in  giving  returns.  The  best  of  this  line 
is  produced  by  Davidson  Bros.,  73  Fifth  Avenue, 
New  York  City.  The  Rotograph  Co.  also  has  a 
good  line. 

The  fine  art  works  produced  in  Vienna  are  by  far 
the  best  sellers  at  10  and  15  cents.  Some  few  of  the 
subjects  are  slow  in  localities,  but  in  general  they 


are  good,  and  a  ten-cent  card  makes  sales  grow  big. 
This  line  is  offered  by  the  Detroit  Publishing  Co., 
Detroit,  Mich.,  Ig.  Newburg,  108  Worth  Street, 
New  York  City,  with  a  few  other  jobbers  carrying 
the  line.  They  are  dainty,  hand-colored  works  of 
art,  and  the  more  they  are  examined  the  more 
beauty  can  be  seen  in  them. 

Birthday  cards  are  essential.  Get  the  delicate 
colored  flower  subjects. 

For  a  5-cent  card,  Raphael  Tuck's  line,  a  9-cent 
package  of  six,  will  easily  retail  at  5  cents  each,  and 
is  superior  to  many  twice  as  costly. 

A  silk-faced  card  with  flower  and  child  subjects 
sells  at  five  and  ten  cents.  The  Tower  Manufactur- 
ing Co.,  Broadway,  New  York,  and  many  jobbers 
handle  these. 

In  the  "two  for  five"  cards,  do  as  little  as  you  can. 
There  are  good  houses  to  buy  them  from,  notably 
R.  Tuck  &  Sons.  Copies  of  famous  paintings,  de- 
picting various  sights,  ocean  scenes,  home  life  of 
different  nationalities  (according  to  locality  of 
store),  Scottish  life  and  customs,  etc.,  etc.,  are  ex- 
cellent. Then  there  are  the  motto  and  fad  cards  of 
M.  T.  Sheahan,  Boston,  Mass.  Of  these  try  only  a 
few  to  start  with.  They  are  not  as  lively  in  locali- 
ties where  they  had  a  run. 

Get  good  cat  and  dog  subjects.  Procure  them  in 
small  lots  and  change  from  one  firm  to  another  on 
re-ordering.  Your  trade  always  comes  back  for 
something  new.  In  these  the  "two  for  five"  sell 
best 

THE  PERSONAL  EQUATION. 

Study  the  card  you  buy.  Ask  yourself  if  this 
man,  or  that  woman,  would  be  impressed  with  it. 

A  word  about  comics  is,  I  think,  very  important. 
Many  a  druggist  has  found  the  business  N.  G.  be- 
cause he  has  his  racks  full  of  comics.  Human 
nature,  let  me  say,  is  as  varied  as  the  millions  who 
possess  it.  Our  senses  of  humor  are  as  numerous 
as  the  stars  of  heaven.  Can  you  see  my  point  ?  You 
may  have  500  different  comic  cards  and  not  one  to 
suit  the  particular  humor  of  your  customer.  Is  it 
worth  while?  In  the  vast  majority  of  cases.  No, 
emphatically  NO!  Your  comics  are  clc^s  in  the 
wheels  of  your  prosperity. 

I  have  talked  enough  and  I  shall  stop  for  the 
present.  Should  you  find  help  in  this  article,  it  may 
give  me  equal  pleasure  to  say  something  later  on 
regarding  the  stocking,  displaying  and  selling  of 
post-cards. 
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PHARMACY  IN  THE  DOMINICAN  REPUBLIC. 


Tka    Drn^   Trade    of  •    Oualni 
SUll  la  Votfae-A  L 


Connlry   >a   S«en    by  an    American    Travelar— Tke   Primitive  Metbods 
ind  Wltbonl  a  Jobbci^A  Glimpse  of  tbe  Dratf  Slores  In  Ibe 
Hlalorlc  City  of  Santo  Domingo. 
By  LESTER  H.  CARRAGAN. 


With  the  opening  of  the  Panama  Canal  and  the 
advancement  of  American  ideas  into  the  surround- 
ing territory,  the  Dominican  Republic  will  undoubt- 
edly improve.  There  are  at  present  in  this  Repiib- 
lic  about  350,000  inhabitants,  including  50  drug- 
gists  and  from  60  to  70  physicians.  Many  pharma- 
cists nol  only  dispense  drugs  but  also  offer  medical 
advice.  This  explains  the  small  relative  difference 
between  the  numbers  of  doctors  and  druggists. 

THE  ABSENCE  OF  ORGANIZATION. 

There  are  absolutely  no  wholesalers,  each  drug- 
gist being  an  importer.  The  reason  for  this  con- 
dition is  the  general  cut-price  and  cut-throat  meth- 
ods in  practice  among  the  trade;  there  is  no  confi- 
dence, no  organization  or  fraternal  feeling  among 
them.  The  pharmacist  who  finds  his  stock  of  any 
item  exhausted  appreciates  that  he  will  be  charged 
more  if  he  attempts  to  secure  that  article  from  a 
neighboring  druggist  than  would  be  asked  of  the 
ordinary  layman.  Accommodating  a  competitor  is 
regarded  as  a  great  favor  and  must  be  paid  for 
handsomely. 

Another  peculiar  feature  of  pharmaceutical  con- 
ditions in  the  Dominican  Republic  is  the  fact  that 
each  store  enjoys  no  regular  patronage.  The  cus- 
tomer will  price  an  article  at  a  number  of  stores 
and  then  buy  from  the  lowest  bidder.  This  is  par- 
ticularly true  of  prescriptions.  In  some  cases  the 
customer  will  inquire  of  as  many  as  six  stores  be- 
fore leaving  a  50-cent  prescription  to  be  filled. 


n  Gouiiard,  of  San 


An  inlerior  view  o(  tbe  pharmacy  of  Dr.  Gouisard. 
PATENT  MEDICINES  POPULAR, 

The  people  rush  to  the  standard  of  each  new 
remedy  as  soon  as  it  is  advertised  extensively,  thus 
making  the  life  of  any  older  preparation  a  matter 
of  the  greatest  uncertainty.  In  the  Dominican  Re- 
pubhc  there  is  a  greater  demand  for  the  various 
patent  medicines  than  in  any  other  country-  which 
I  have  ever  seen.  The  majority  of  the  druggists 
make  a  specialty  of  this  particular  line.  Further- 
more, the  physicians,  in  order  to  save  time  and  brain 
work,  prescribe  patent  medicines  wherever  possible, 
knowing  at  the  same  time  that  the  patient  will  have 
more  confidence  in  such  medication.  As  this  class 
of  work  yields  the  least  profit,  the  drug  business  is 
not  a  paying  investment,  and  the  pharmacist  de- 
votes more  time  and  energy  to  outside  interests. 
This  condition  is  quite  prevalent  throughout  the 
island. 

The  stock  of  a  Dominican  pharmacy  is  made  up 
of  goods  from  the  United  States,  France,  and  Ger- 
many. In  fact,  the  entire  business  is  practically 
divided  among  these  three  countries. 

The  imports  from  France  and  Germany  consist 
almost  entirely  of  straight  pharmaceuticals  and  fine 
chemical  products  which  are  produced  there  at 
prices  very  much  lower  than  are  possible  in  the 
United  States.  This  is  due  to  the  fact  that  labor 
and  materials  cost  less  in  Europe  than  in  our  own 
country.  It  is  not  so  difficult  to  compete  with  these 
goods  in  Porto  Rico,  Cuba,  Mexico,  or  South 
America,  where  the  United  States  has,  the^beiefit 
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of  legislation  and  lower  freight  rates.  But  the 
freight  rates  in  the  Dominican  Republic  are  out  of 
all  reason,  transportation  being  very  bad  and  unre- 
liable. The  American  and  his  goods  are  discred- 
ited wherever  it  is  possible  to  obtain  others  to  serve 
the  purpose. 

THE  MONEY  STRINGENCY  REFLECTED  IN  SOUTH 
AMERICA. 

The  financial  condition  of  the  Dominican  Repub- 
lic is  very  bad,  there  being  a  national  debt  of  $33,- 
000,000.  The  history  of  the  Dominican  customs 
department  is  well  known  to  all  Americans.  The 
custom  house  is  in  the  hands  of  the  American  gov- 
ernment as  receiver.     A  very  small  portion  of  the 


receipts  remain  in  the  country.  At  present,  the 
local  government  is  trying  to  float  a  loan  of  $20,- 
000,000  to  relieve  the  financial  stringency,  which 
is  due  in  great  measure  to  the  present  condition  in 
New  York.  But  this  loan  cannot  be  floated  with- 
out the  consent  of  the  United  States  government, 
which  up  to  the  present  time  does  not  seem  to  favor 
such  a  measure.  The  uncertainty  of  the  matter 
adds  to  the  general  depression  and  there  will  be 
very  little  business  activity  until  this  situation  is 
improved. 

In  view  of  these  unfavorable  conditions  none  of 
the  American  houses  maintain  representatives  in 
the  Dominican  Republic. 


DR.  SPORT'S  REMEDY. 

By  FRANK  FARSINOTON. 


Having  been  consulted  frequently  by  rising  and 
energetic  young  druggists  who  desired  to  be  cured 
of  energy  and  ambition,  I  have  devised  a  course  of 
treatment  which  will  prove  effectual  in  twelve  cases 
out  of  every  dozen. 

In  order  that  it  may  be  available  for  the  use  of 
all  deserving  young  men  who  may  not  be  able  to 
discover  a  cheap  and  satisfactory  way  to  eliminate 
from  their  systems  any  vestiges  of  ambition,  I  send 
you  my  favorite  formulae  for  publication  in  your 
valued  periodical: 

PRESCBIPTION   NO.   I. 

B    Cigarettes,  q.  s. 
Sig. :     Smoke  one  at  once  and  rep«at  continuously  until 
the  hand  shakes  freely.  A.  Paper  Sport. 

The  drug  store  will  fill  this  prescription  on  Sun- 
day or  any  other  day.  In  using  the  remedy  the 
smoke  should  be  inhaled  deeply  in  order  that  it 
may  penetrate  every  portion  of  the  anatomy. 


If  restless  during  the  night,  smoke  freely  until 
relieved.  The  patient  will  then  experience  no 
wakefulness  during  the  day. 

PRESOUPTION  NO.  H. 

B    Beer,  q.  s. 
Sig.:     Imbibe  ad  lib,  until  non  compos  mentis. 

A.  PAPts  Spwt. 

If  this  prescription  cannot  be  filled  at  a  first- 
class  pharmacy,  try  a  second-  or  third-class  one. 

This  excellent  remedy  for  good  habits  should  be 
taken  in  large  quantities  in  order  to  produce  the 
best  results.  Any  tendency  toward  nausea  or  dizzi- 
ness may  be  counteracted  by  increasing  the  dose. 

While  taking  this  treatment  the  patient  should 
abstain  from  all  kinds  of  work  and  mingle  freely 
with  the  common  people — the  commoner  the  better. 

Dr.  Sport  will  be  glad  to  correspond  personally 
with  any  one  who,  after  trying  his  two  prescrip-, 
tions,  finds  this  line  of  treatment  ine0e^l|[»L\n  [p 
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BOARD  QUESTIONS  ANSWERED. 


So  mutA  inUrtsl  has  been  manifested  in  our  series  of 
answers  lo  board  -  of -pkartnaty  qaesiions  that  we  have 
dtcided  lo  establish  a  regular  department  for  tht  publica- 
tion of  this  matgrial. 


A  NORTH  CAROLINA  EXAMINATION. 

MATERIA  MEDICA,  TOXICOLOGY,  AND  POSOLOGY. 

1.  Aloe. — Give  official  name.  Habitat.  Varie- 
ties. Adulterants.  Medical  properties.  Dose. 
Name  the  principal  active  ingredient  and  its  aver- 
age dose. 

The  official  name  of  this  drug  is  merely  Aloe. 
Much  doubt  exists  in  regard  to  the  various  species 
yieldir^  aloes,  and  their  habitat.  It  may  be  suffi- 
cient to  say  that  South  Africa,  East  Africa,  and 
the  West  Indies  supply  most  of  the  various  kinds 
of  aloes.  Of  the  different  varieties  of  this  drug, 
two  are  official :  Barbadoes  or  Curacac,  and  Soco- 
trine  or  Zanzibar.  The  adulterants  are  tllrt,  stones, 
and  foreign  bark.  Aloe  is  a  laxative  or  drastic 
purgative  according  to  the  dose.  It  is  also  an  em- 
menagogue.  The  average  dose  is  four  grains, 
Aloin  is  the  principal  active  ingredient  and  the  av- 
erage dose  is  J4  grain. 

S.  Santonin. — Give  official  name  and  part  of 
plant  from  which  obtained.  Habitat.  Dose.  Write 
a  prescription  for  a  one-year-old  child,  in  which 
santonin  shall  be  one  of  the  ingredients,  giving 
usual  directions  in  such  cases. 

The  official  name  is  Santcminum,  and  the  official 
drug  is  the  inner  anhydride  or  lactone  of  santonic 
acid,  obtained  from  santonica.  Santonica  comes 
mostly  from  Turkestan.  It  grows  also  in  Persia 
and  Russia.  The  dose  of  santonin  is  one  grain. 
A  prescription  for  a  one-year-old  child  would  be; 

Santonin Yx  grain. 

Calomel : %  grain. 

Chocolate,  a  sufficient  quantity  to  make  1  lozenge. 

Let  the  child  take  the  foregoing  after  fasting  one 
day,  and  give  a  teaspoonful  of  castor  oil  the  fol- 
lowing morning. 

3.  Opium. — Give  source  and  how  obtained.  De- 
scribe the  drug  as  seen  in  commerce.  Adulterants, 
Name  the  official  preparations  with  their  doses. 
Name  the  official  salts  of  its  alkaloids  with  their 
doses.  Write  a  prescription  to  contain  one  of  these 
salts  t(^ether  with  three  other  ingredients  for  a 
cough  syrap,  giving  the  adult  dose  of  same. 


Opium  is  the  concrete,  milky  exudation  obtained 
by  incising  the  unripe  capsules  of  Papaver  sotnnif- 
erum  Linne.  The  drug  is  seen  in  irregular,  flat- 
tened, more  or  less  rounded  masses  of  variable  size, 
and  externally  is  grayish-brown  in  color.  It  is  often 
adulterated  with  an  aqueous  extract  of  the  capsules 
and  seeds  of  Ruta  silvestris;  sometimes  fresh  poppy 
petals  are  also  pulped  and  mixed  with  it.  The 
official  preparations  of  opium,  with  their  doses,  are 
as  follows: 

Opii  pulvis,  Ji  to  a  grains. 

Acetum  opii,  3  to  10  minims. 

Extractum  opii,  ^  to  1  grain. 

Emplastrum  opii,  J^  to  2  grains. 

Opium  deodoratum,  !^  to  2  grains. 

Pilulic  opii,  1  to  2  pills. 

Pulvis  ipecacuanha  et  opii,  S  to  10  grains. 

Tinctura  opii,  5  to  15  minims. 

Tinctura  opii  camphorata,  1  to  4  fluidraclims. 

Tinctura  opii  deodorati,  S  to  15  minims. 

Tinctura  ipecacuanha  et  opii,  5  to  10  minims. 

Trochisci  glycyrrhiii  et  opii,  1  to  3  troches. 

Vinum  opii,  B  to  15  minims. 

The  official  salts  of  opium,  with  their  doses,  are: 

Morphinje  acetas,  J^'  to  ^  grain. 

Morphine  hydrochloridum,  J^  to  J^  grain. 

Morphinae  sulphas,  J^  to  J^  grain. 

Codeim  phosphas,  Vx  grain. 

Codeinx  sulphas,  \^  grain. 

A  prescription  for  a  cough  syrup  containing 
morphine  is  the  following: 

Syrup  of  lar  13  fluidounces. 

Syrup  of  tolu  13    fluidounces. 

Syrup  of  wild  cherry  50  fluidounces. 

Morphine  sulphate 8  grains. 

Water    20  fluidounces. 

Glycerin   10  fluidounces. 

Label :    A  teaspoonful  three  times  a  day. 

4.  Give  in  a  plain,  practical  way  your  definition 
of  the  followii^  terms:  Antiseptic,  Mydriatic, 
Aphrodisiac,  Emetic,  Migraine,  Germicide,  Nar- 
cotic, Soporific,  Hemostatic,  Febrifuge,  . 

An  antiseptic  inhibits  the  growth  of  germs.  A 
mydriatic  dilates  the  pupil  of  the  eye.  An  aphro- 
disiac stimulates  the  sexual  appetite.  An  emetic 
induces  vomiting.  Migraine  is  pain  confined  to 
one  side  of  the  head.  A  germicide  is  an  agent 
which  kills  germs.  A  narcotic  deadens  one's  sense 
of  pain  by  producing  complete  or  incomplete  anes- 
thesia. A  soporific  is  an  agent  which  induces 
sleep.  A  hemostatic  is  a  remedy  which  arrests 
bleeding.     A  febrifuge  lessens  fever^^ 

(.To  be  continued.}  ClOOQ  Ic 
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DOLLAR  IDEAS. 


The  editor  of  the  BuiiETiN  will  pay  $/  in  cash/or 
every  pracliail  idea  accepted  for  this  department.  What 
ii  wanted  are  good /orTitulas,  dispensing  kinks,  book- 
keeping suggestions,  business  plans,  advertising  schemes, 
new  soda  drinks,  and  everything  else  of  a  novel  and 
useful  nature. 


A  PRIZE  CONTEST  THAT  BROUGHT  TRADE. 

Paul  B.  Skelley,  Lost  Nation,  Iowa:  I  send  you 
this  piece  of  original  advertising  thinking  it  may 
be  of  value  to  others.    This  circular  was  distributed 


A  $5  Volt  or  a  500 -shot 

King  Air  Rifle  giVen 

away  May  1st,  190S 


The  boy  or  aifl  bi 


■  in  the  crMleit  aomi 


rculir.  book,  or  pampblet  of  an 
I  much  -  adverliied  arlicles.  ^ 
lick  of  I  IS  Don  or  a  500-ihot  Kb 


Contest  closes  April  30,  1908 


PnM'a  Sloch  Food 
Pratl'a  Ponliry  Food 
Haaa*  Slocb  Food 
Btss'  Fauces 
Baaa'  iBalanl  Lonaa  Hilar 
Laa'a  Llqald  Lanae  IlUar 

Lee'a  Hod  Won  Powdai 

CMII*  Dip 

■ow  Hon 

Haody  Loa  iBcnbalora 

Mandv  Lae  broodara 


Vaul  B.  Shelley,  druggist 

Lest  Nation.  lova. 


less  than  a  month  ago,  and  I  must  say  that  I  am 
more  than  pleased  with  the  results. 

Every  one  was  cutting  out  the  ads.  mentioned.  As 
one  man  expressed  himself:  "The  kids  had  every- 
thing in  the  house  cut  up."  This  ad.  covered  a 
wider  territory  and  created  more  interest  than  any 


scheme  which  I  have  ever  tried.  Old  ads.  which 
had  been  filed  away  were  brought  forth  to  serve 
their  function  over  again.  In  every  neighborhood 
there  is  some  industrious  boy  or  girl  who  will  make 
a  house-to-house  canvass  and  induce  friends  and 
relatives  to  help  in  the  good  work.  This  scheme 
impressed  upon  the  people  living  within  a  radius 
of  five  miles  from  my  store  that  I  carry  incubators, 
stock  foods,  disinfectants,  etc. 


WASH-WATER  FOR  THE  FOUNTAIN. 
James  L.  Touhy,  Salem,  New  Jersey:  Here  is 
my  method  of  obtaining  a  supply  of  clear,  running 
water  for  washing  tumblers  and  dishes  at  the  foun- 
tain. Order  from  the  plumber  two  wooden  boxes 
10  inches  deep  with  the  other  dimensions  in  due 
proportion.  They  should  be  lined  with  copper. 
Keep  one  box  about  half  full  of  a  strong  solution 
of  soda.  The  other  is  for  the  running  water  and 
is  arranged  in  the  following  manner :  Have  a  hole 
about  two  inches  from  the  top  and  connect  it  with 
the  drain  in  the  sink  by  a  copper  pipe.  A  rubber 
hose  attached  to  the  faucet  extends  to  the  bottom 
of  this  box.  Keep  the  spigot  turned  on.  Thus 
there  will  be  a  steady  stream  of  clear,  clean  water 
running  through  the  rubber  tube  to  the  bottom  of 
the  tank  with  a  constant  outlet  through  the  copper 
pipe  above.  This  device  leaves  about  eight  inches 
of  clear  water  in  the  tank.  Moreover,  there  is  no 
splashing.  The  water  at  the  bottom  is  continually 
circulating,  whereas  if  the  water  falls  from  the 
spigot  directly  into  the  container,  the  lower  strata 
of  fluid  remain  unchanged. 


A  FLY   CHASER. 

A.  L.  Remington,  Silver  Springs,  N.  Y.:  During 
the  season  when  flies  are  troublesome  every  prc^res- 
sive  dairyman  sprays  his  cows  with  some  sort  of  a 
preparation.  There  are  a  number  of  proprietary 
mixtures  on  the  market  for  the  purpose,  but  most  of 
them  sell  for  about  a  dollar  a  gallon.  I  save  my 
gallon  olive  oil  cans,  maple  syrup  cans,  and  other 
gallon  cans  which  are  not  returnable,  and  put  up  my 
own  preparation  in  these  containers.  It  is  a  "re- 
peater," too.  It  can  be  sold  at  fifty  cents  a  gallon  if 
you  wish,  or  seventy-five  cents  if  you  can  get  it. 
Here  is  the  formula : 

Crude   carbolic   >dd 1  qnart 

Tanner's  oil   ...^1  quart 

Crude  petroleum ..^..SawtSQ  |p 
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GINGER  ALE.  parilla.     Serve  the  beverage  in  short  glasses,  using 

M:  R.  Shotivell,  Denver,  Colorado:    Here  is  a  a^^^ut  1  ounce  of  the  compound  to  7  ounces  of  soda. 

formula  for  a  splendid  ginger  ale:  This  is  a  very  pleasant,  appetizing  drink.     Call  it 

Soluble  CSS.  ginger 4  drachms.  ^^  the  name  of  your  town.    For  example,  our  bev- 

Soiuble  ess.  lemon 2  drachms.  "^S^  IS  known  as    Salem  Bitters."    We  keep  it  in 

Fmit  add 2  drachms.  a  bottle  on  the  counter  where  almost  everybody  will 

Syrup  ..10  ounces.  see  the  name  and  be  tempted  to  try  it. 

Caramel,' q.  s. 

Water,  carbonated,  q.  s 4  pints.  . 

The   soluble  essence  of   ginger   needed   for   the  GETTING  RID  OF  SODA  SYRUP  JUGS, 

above  formula  may  be  made  as  follows:  A.  L.  Remitigion,  Silver  Springs,  N.  Y.:  Many 

F.  R  ginger 4  omices.  drtiggists  buy  concentrated  soda  syrups  from  the 

Powdered  pumice-stone 1  ounce.  manufacturers  in  one-gallon  jugs.    The  empty  con- 
Water,  q.  s.,  to  make 18  ounces.  tainers  are  not  returnable  and  are  often  allowed  to 

Mix  and  shalce  well.    Let  stand  a  few  hours  and  fUter.  accumulate  in  the  cellar.     If  the  druggist  has  any 

The  soluble  essence  of  lemon  is  prepared  after  ^^'■["^'•.f^de  at  all,  it  is  an  easy  matter  to  dispose 

this  formula-  ■'"^^       ^  S°*^^  P™  *■    ^^^^  them  and  soak 

the  labels  off.    This  can  be  done  easily  even  in  cold 

^\  ■"'"''" I  '*""«'■  water.     Put  in  new  corks  and  pile  the  jugs  in  a 

Water  3  ounces.  .,                ,                       .            ...            °.. 

wmdow  at  the  proper  time  with  a  sign  somethmg 

Filter  through  magnesium  carbonate.  1;,^^  jj,is:    "Nice  clean  jUgS  tO  carry  water  to  the 

hay  field,  10  cents." 

FOR  THE  ICE-CREAH  CABINET. ~= 

M.  R.  Shohvell.  Denver,  Colorado:    One  of  the  HOW  TO  KILL  FLIES  IN  SHOW-CASES. 

most    convenient    money-saving    devices    which    I  /.  A.  Scott,  Glencoe,  Ontario:     Take  a  small 

have  ever  used  may  be  made  in  the  following  man-  glass  mortar,  or  other  suitable  container,  place  in 

Tier:  Take  a  piece  of  galvanized  wire  about  10  or  it  a  small  sponge,  and  pour  on  the  spoi^e  from 

12  inches  long  by  one-eighth  inch  in  diameter  and  one  to  three  ounces  of  formaldehyde.    The  amount 

bend  it  as  shown  in  the  cut.     Push  this  down  over  of  formaldehyde  will  depend  upon  the  size  of  the 

^^^^^^  case.    Two  ounces  is  sufficient  for  one  six  feet  long. 

^^^^^1  Place  the  mortar  containing  formaldehyde  in  the 

•^           *i  case  and  close  the  door  tightly.     This  can  be  done 

in  the  evening.      In  from  twelve  to  twenty-four 

the  edge  of  the  ice-cream  can.  the  horizontal  bar  hours  all  the  flies  will  be  dead.    The  formaldehyde 

being  on  the  inside  of  the  can.    This  makes  a  splen-  may  then  be  removed.     The  gas  liberated  will  in 

did  scraper  for  the  disher.    On  drawing  the  disher  no  way  damage  the  goods  in  the  case. 

or  ladle  across  the  wire,  the  cream  is  cut  off  flush  

with  the  edges.    This  contrivance  saves  many  times 

its  cost  during  the  day,  and  does  the  work  as  well  *  SUPPOSITORY  MASS  READY  FOR  USE. 

as  one  much  more  expensive.  John  J.  Stephenson,  New  York  City:  In  making 

suppositories  by  the  compression  machine  or  by 

.  -,™™  «.,,»„  „«-     ,,„  -.«,T.™.,.,  hand,  a  supply  of  grated  cacao  butter  will  make  the 

A  BITTER  DRINK  FOR  THE  FOUNTAIN.  \.        „     ■           ■            j        ■  i            -r  i           u  k 

operation  much  easier  and  quicker,      lake  a  hali- 

James  L.  Touhy,  Salcin,  New  Jersey:  Some  time  pound  cake  of  cacao  butter  and  put  it  on  ice  for 

ago  we  started  the  sale  of  a  bitter  drink  at  our  an  hour  or  two  to  chill  it  thoroughly.   Then  nib  it 

fountain.     It  proved  a  winner.     We  no  longer  re-  on  an  ordinary  horseradish  grater,  which  can  be 

■ceive  calls  for  the  advertised  bottled  bitters.     We  obtained  at  almost  any  hardware  store  for  a  few 

take  1  quart  of  sarsaparilla  syrup,  8  quarts  rock  cents.    Pour  the  grated  cacao  butter  in  a  bottle  and 

■candy  syrup,  and  60  minims  of  the  fluidextract  of  put  it  in  a  cool  place.     You  will  save  some  elbow 

gentian.     Add  a  little  caramel  to  color  like  sarsa-  grease  when  you  get  a  prescription  for  suppositories. 
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LETTERS. 


THE  TRICK  OF  SELLING  THE  LARGER 
PACKAGES. 

To  the  Editor: 

One  of  your  contributors  some  time  ago  told  how 
be  always  wraps  up  the  larger  package  when  a  pat- 
ent medicine  is  called  for  without  asking  the  size 
wanted.  I  think  this  is  a  presumptuous  practice. 
The  ruse  can  be  easily  detected.  When  customers 
discern  this  underhanded  trick  it  causes  them  to 
lose  confidence. 

This  is  our  method :  Usually  the  trade  never 
mention  the  size  when  they  call  for  a  medicine.  In- 
stead of  grabbing  a  $1  size  and  handing  it  out, 
when  as  luck  will  usually  have  it  they  want  the 
50-cent  size,  we  politely  and  casually  ask  if  they 
want  a  dollar  bottle,  speaking  in  a  confident  tone, 
which  elicits  an  affirmative  answer. 

You  will  be  surprised  how  often  this  works.  Try 
it  and  see.  Don't  say  anything  about  the  smaller 
sizes  until  you  see  the  customer  hesitate.  Even 
then,  don't  drop  from  the  $1  to  the  25-cent  pack- 
age, but  try  the  50-cent  one  next.  Many  times  you 
can  sell  a  50-cent  or  $1  size  as  easily  as  a  cheaper 
one.    This  has  been  our  experience, 

SOME   POINTS  REGARDING  CREDIT   RECORDS. 

I  saw  a  report  lately  in  the  Bulletin  from  some 
one  stating  that  he  always  makes  a  note  on  the 
charge  slips  as  to  what  member  of  the  family  act- 
ually gets  the  goods.  We  have  always  done  this, 
and  more.  When  goods  are  bought  by  telephone 
we  make  notation  as  to  who  orders  them  and  by 
whom  they  are  taken  out.  Also,  with  children  or 
young  people  who  sometimes  have  small  accounts 
of  their  own,  we  always  take  their  fathers'  names. 
With  a  party  whose  credit  is  considered  a  little 
shaky,  we  note  the  time  the  customer  promises  to 
be  in  and  pay. 

All  these  things  are  good  points  to  be  observed 
in  business,  and  nothing  is  so  productive  of  con- 
fidence as  the  ability  to  "show  the  goods"  on  one's 
records.  But  we  do  more.  We  use  the  cash- 
register  slip  system:  when  a  bill  is  paid  we  always 
write  "thanks"  across  the  bottom  of  the  register 
slip-receipt,  which  the  customer  takes  along.  Of 
course  this  all  goes  through  the  carbon  onto  our 
slip.     People  notice  and  appreciate  this  little  plan. 

W«tt  Point.  Nebraska.  J.   F.   RuPERT. 


MAKING  PERCENTAGE  SALT  SOLUTION. 
To  the  Editor : 

On  page  219  of  the  May  Bulletin  you  state 
that  the  average  physician  in  prescribing  8  ounces 
of  a  1 :2000  solution  of  mercuric  chloride  has  in 
mind  a  weight-to-volume  solution.  You  say  fur- 
ther that  the  doctor  wants  so- many  grains  in  so 
many  minims. 

Is  it  correct  to  figure  on  the  basis  of  480  grains 
to  the  ounce  in  the  belief  that  the  physician  usually 
wants  a  weight-to-volume  solution?  The  question 
is  not,  it  seems  to  me,  what  the  physician  has  in 
mind,  but  what  is  the  correct  way  to  calculate  per- 
centage solutions?  I  do  not  think  that  any  exam- 
ining board  in  pharmacy  would  give  a  perfect  mark 
to  this  question  were  it  answered  your  way.  It 
can't  be  proper  to  calculate  a  percentage  solution  in 
water  on  the  basis  of  480  grains  to  the  ounce.  To 
substantiate  my  claim  I  quote  Scoville  in  "The  Art 
of  Compounding,"  page  61,  and  Oldberg  in  his 
"Laboratory  Manual,"  page  167. 

New  London,  Conn.  H,    E.   RanDALE. 

[Note'  by  the  Editok.— The  Bulletin  holds  that  this 
problem  is  largely  a  local  one.  A  prescription  is  correct  only 
when  it  gives  the  doctor  what  he  wants.  It  is  the  belief  of 
the  Bulletin  that  most  physicians  have  in  mind  wcight-to- 
volume  solutions  in  writing  prescriptions  of  this  character. 
It  can't  be  gainsaid,  hqwever,  that  weight-to- weight  mixtures 
are  more  exact.  In  analytical  chemistry  all  solutions  are  fig- 
ured by  weight,  but  when  it  comes  to  practical  pharmacy  the 
proposition  is  different.  A  physician  who  prescribes  a  solu- 
tion of  this  character  ordinarily  expects  to  have  i  grains  of 
the  salt  in  100  minims  of  solution.  This  is  the  usual  under- 
standing. 

To  quote  from  page  61  of  Scoville's  "Art  of  Compound- 
ing;" "The  object  of  the  dispenser  should  always  be  to 
lupply  what  the  physician  desires,  but  physicians  differ  in  their 
objects  in  writing  for  percentage  solutions,  sometimes  de- 
siring them  to  be  made  by  weight  and  sometimes  by  volume, 
and  it  is  not  always  possible  to  tell  from  the  reading  of  the 
prescription  which  the  physician  desires.  This  lack  of  uni- 
formity is  shown  by  the  fact  that  in  the  two  leading  hospitals 
in  Boston,  each  having  a  large  corps  of  physicians,  one  corps 
desires  all  percentage  solutions  to  be  nude  by  weight  and  the 
other  by  weighing  the  solid  and  measuring  the  liquid."] 


THE  HOST  PROGRESSIVE. 

To  the  Editor : 

I  told  a  fellow  druggist  the  other  day  that  the 
Bulletin  was  the  most  progressive  drug  journal 
of  the  country,  I  am  indebted  to  the  columns  of 
your  publication  for  a  great  deal  of  help  and  for 
many  useful  and  practical  ideas.         ,^  '. 

Fitchburg,  Mass.  D,  |  ^Hi^.  V2^>^<^-l  C 
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THREE  USEFUL  HINTS. 
To  the  Editor: 

For  the  benefit  of  my  fellow  phannacists  who 
wish  to  profit  by  my  experience  I  desire  to  publish 
a  few  suggestions  regarding  a  number  of  prepara- 
tions. 

ZINC   OXIDE  OINTMENT, 

Divide  the  benzoated  lard  into  three  parts.  Melt 
one  portion,  add  the  zinc  oxide,  heat  for  a  short 
time,  and  strain  the  mixture  through  cheese-cloth. 
Heat  another  part  of  the  lard,  pass  it  through  cloth, 
and  at  the  same  time  stir  the  zinc  oxide  on  the 
cloth.  The  last  portion  of  the  lard  is  heated  and 
poured  upon  the  cloth  while  one  stirs  with  a  spatula 
as  before.  All  the  zinc  oxide  passes  through  the 
strainer  during  the  process.  Then  pour  the  oint- 
ment into  a  porcelain  dish  and  stir  until  it  becomes 
hard. 

SYRUP  OF  HYPO  PHOSPHITES  COMPOUND.' 
In  making  syrup  of  hypophosphites  compound  I 
dissolve  the  salts  according  to  the  best  directions. 
In  percolating  the  solution  through  the  sugar  I  put 
a  small  piece  of  sponge  into  the  mouth  of  the  per- 
colator, having  first  fastened  a  piece  of  cheese-cloth 
over  it.  I  find  that  this  device  prevents  the  liquid 
from  passing  through  the  sugar  too  quickly  toward 
the  end  of  the  operation,  as  it  does  usually, 

AN   ICE-CREAM    HINT. 

-In  making  ice  cream  I  use  half  an  ounce  of  pow- 
dered, tragacanth  to  every  4  gallons  of  cream  in- 
stead of  the  ice-cream  powders  on  the  market. 

Edwardsdale,  Pa.  JOHN  LOHMANN, 


THE  SPELLING  OF  ENGLISH. 

To  the  Editor: 

Readers  of  the  Bulletin  may  possibly  be  inter- 
ested in  a  recent  order  which  came  to  us  from  one 


HE  WANTS  SOME  ASSISTANCE. 
To  the  Editor: 

I  have  a  prescription  which  is  causing  a  good 
deal  of  trouble,  and  I  should  like  to  have  you  sub- 
mit it  to  your  readers  and  call  for  their  comments. 
Here  it  is: 

Tannic  acid 5  drachms. 

Beechwood  creosote 8  drachms. 

Alcohol    3  drachms. 

The  trouble  with  this  has  been  the  formation  of 
a  green  precipitate  on  the  surface  of  the  liquid.  If 
your  readers  can  throw  any  light  on  the  subject  I 
shall  be  very  glad  to  have  them  do  so. 

Saalt  Ste.  Marie,  Mich.  CharleS  Miner. 


{fftt^^^  JfX^    MPiC 


of  our  customers.  It  shows  how  the  English  lan- 
guage is  capable  of  use  if  one  only  has  sufficient 
ingenuity.  Emil  E.  Steiner. 

Lowell,  Washington. 


AGREES  WITH  MR.  BODEHANN. 
To  the  Editor: 

I  observe  Mr.  Bodemann's  suggestion  in  the  de- 
partment of  "Letters"  in  the  June  Bulletin  that 
the  N.  A.  R.  D.  or  some  other  body  establish  a 
fund  whereby  each  druggist  would  pay  $1  or  less 
at  the  death  of  a  fellow  druggist  for  the  benefit  of 
the  family.  I  think  the  plan  a  very  good  thing 
and  am  ready  to  join  such  a  movement. 

Lansford,  Pa.  J.  A.  QuiNN. 

To  the  Editor; 

The  "Sterbekassen"  system  suggested  by  Mr. 
Bodemann  is  by  all  means  well  worth  considering. 
Why  not  have  the  N.  A,  R.  D.  take  the  matter  up, 
look  into  the  death-rate,  and  fix  an  assessment?  It 
would  do  more  toward  making  the  N.  A.  R.  D.  of 
real  value  to  the  druggist  than  anything  that  has 
been  done  yet.  N.  S,  Grossman. 

Geveland,  Ohio. 


THE    FAMILIAR    LOTION    OF    GLYCERIN,    BEN- 
ZOIN, AND  ROSE  WATER. 
To  the  Editor: 

A  nice,  creamy  lotion  of  glycerin,  benzoin,  and 
rose  water  may  be  made  in  the  following  way: 
Macerate  90  grains  of  quince  seed  in  %  pints  of 
rose  water  for  one  hour.     Strain,  add  1  pint  of 
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glycerin,  and  mix  thoroughly.  Then  add,  with 
constant  agitation,  9  drachms  of  tincture  of  ben- 
zoin, strain  immediately,  let  the  mixture  stand  sev- 
eral hours,  and  strain  again.  By  this  process  I 
secure  a  preparation  which  will  not  separate  on 
standing.  F.  C.  Hottel. 

Geveland,  Ohio. 


AN  EFFECTIVE  AND  ECONOMICAL  SILVER 
POLISH. 
To  the  Editor : 

I  make  a  polish  which  I  have  used  for  some  time. 
It  is  very  satisfactory  for  cleaning  silver,  as  it  does 
not  scratch.    Here  is  the  formula: 

Shave  up  one  large  cake  of  ivory  soap  and  dissolve  it  in  3 
ounces  of  water.  Add  2  ounces  of  glycerin,  mix  thoroughly, 
and  then  gradually  add  1  pound  of  English  precipitated  chalk. 
Siir  the  mixture  thoroughly,  and  then  add  1  ounce  of  potas- 
sium cyanide  which  has  been  previously  dissolved  in  6  ounces 
of  water.    Mix  again. 

This  polish  is  very  cheap  to  make. 

Cleveland,  Ohio.  F.   C.  HOTTEL. 


THEIR  METHOD  OF  MAKING  SIMPLE  SYRUP. 
To  the  Editor : 

We  observed  in  the  department  of  "Dollar  Ideas" 
for  June,  1908,  Thompson  and  Hagan's  method  of 
making  simple  syrup. 

This  is  our  way :   Knock  out  the  bung  of  a  clean 


half  barrel.  Put  in  25  pounds  of  the  best  granu- 
lated sugar  and  2  gallons  of  water.  Drive  the  bung 
in  and  agitate  the  container  on  a  soda-fountain 
rocker  for  fifteen  or  twenty  minutes.  By  this 
method  one  may  produce  as  nice  a  syrup  as  he  can 
make  by  percolation.  Of  course  the  syrup  may  be 
rendered  heavier  by  adding  more  sugar. 

Marengo,  HI.  H.   M.   RICHARDSON  &  Co. 


To  the  Editor: 

I  get  more  that  is  practical,  more  that  I  need, 
more  that  helps  me  in  my  daily  business  from  the 
columns  of  the  Bulletin  of  Pharmacy  than  from 
all  other  pharmaceutical  publications  that  I  see.  I 
would  not,  and  could  not  if  I  would,  run  my  busi- 
ness without  it.  I  have  been  in  business  upwards 
of  thirty  years,  and  I  have  in  that  time  taken  a 
great  many  drug  journals.  W.  G.  White. 

Richmond,  Ky. 

To  the  Editor : 

We  wish  to  take  this  opportunity  to  say  that  we 
could  not  keep  house  without  the  Bulletin.  We 
find  so  many  good  things  in  it  that  it  is  difficult  to 
say  from  which  department  we  receive  the  most 
benefit.  Mitchell  &  Ecbers. 

Canon  City,  Colo. 


'he  Tbaihacv  or  D.  Cbas.  O'Conhok  m 
ol  tbc  BULLITIN  IhUTnanlh.  Il  only  ttn 
oiud  pharniacit*  in  Ibe  titj  of  FitcbbuiB. 


d  sketch  o(  Mr.  O'Connor  appear  in  "  The  Hall  of  Fame  "  deptn- 
trior  of  tbe  O'Coanor  store  and  to  repeat  tlut4|  ia  one  of  th«,bnt 
rticDlarly  nolable.  and  miny  of  Ibem  bive  u 

..■igjlized  by  ^ 
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BUSINESS  HINTS. 


A  Circular  on  FlBvoring  Extracts.— 

Mr.  Joe  Qiristopherson,  manager  of  the  McCoy  pharmacy, 
Dassel,  Minn.,  believes  thoroughly  in  pushing  flavoring  ex- 
tracts in  competition  with  grocers.     He  gets  up  the  finest 


Jlaimmg  Extrarta 

q  No  one  knoKS  so  well  what  IhcT  mttn  u  the 

Dient  more  keenLi  thin  the.  when  >he  fa>h  to 

(he  ii»  of  u  inferior  extr.et  or  one  of  unknown 
•trength. 

n  Vou  can  Ect  the  very  beat  of  e.Iracta. 

n  Perhapa  you  h..e  uevtt  thought  of  OU  R 

inthiiline.    We  hive  all  kind*  o(  Ihem. 

apices.    It  baa  been  ■  pan  of  our  sludr.    That  ii 
the  reaaon  we  like  to   TALK    EXTRACTS 
and  also  Ihe  reason  we  think  thai  we  can  put  up 
and  give  you  a  superior  «rtiel«  than  xou  are  in 
the  habit  oC  getting. 

q  We  would  like  to  have  you  T  H  I  N  K  of  u) 
wheu  you  (hinic  of  E  X  T  R  A  C  T  S.    We  know 

anything  in  the  w.»offli.otinga  YOU  WILL 
COME  BACK. 

q  The  price  of  our  eitrscts  ia  a  very  little 
higher,  perhips.than  the  ordinary,  but  pleaie  lake 
into conaide ration  thif  act  that  tbey  will  go  several 
timea  farther  than  miial  otbets.  and  not  only  that, 
but  they  give  you  the  T  R  U  E    FLAVOR. 
T  H  A  r  ia  what  you  are  looking  for. 

9  Our  Lemon  and  Vanilla  are  15  centa  per 
ounce  and  2  for  35  centa.    All  others  are  10  tents. 

n  We  sell  all  kinds  of  spices  and  can  give  jou 
anything  you  winl  in  the  way  oi  aavoring  extracts. 

iirOIng  fliarmarg 

fiafifirl.  Miansaxm 

color  is  lost  in  the  accompanying  reproduction  i 
well  to  publish  the  text : 


r  daj  I  «u  aurprbed  l< 


77  K«dj— the«!  were  nt 
Cuticura,   Pear'a,    Roge 

Then    besides   these 


Hair,    Castile, 
'   large   selling 


Its,  S  for  tS  centa,  up. 
Laatile  tHat  sells  for  10  cents  in  pound  cakea. 
n  shorl,  nearly  every  soap  Deeded  for  the  house  wu  Iher*. 
BRAD&HAW  THE  DRUGGIST, 


Goods,  I 


h  an   un-to-datc  line 
o  salis^  the  most  e: 


Massage    Creams,    CoU 


Dradahaw's  Thes 


inie  Wood  Si 
cal  Cold  Crei 


jodviolet  Sache^ 

nts  [he  ^-poBnd 
the  most  dainl/ 
1   Cieun   for  SB 


BRAD  SHAW  THE  DRUGGIST, 
King  Avenue,  near  Neil,  Columbua,  Ohio. 

The  Store  Picture  on  a  Postal. — 

Driskell  Brothers,  of  Ghent,  Ky.,  sell  a  post-card  repre- 
senting a  street  scene  in  the  town.    A  glance  at  the  photo- 


extracts  that  he  possibly  can  and  then  talks  quality.  We  are 
presenting  herewith  a  reproduction  of  one  of  his  recent 
circulars. 


graph  reveals  a  view  of  the  Driskell  store,  giving  the  owners 
some  tree  advertising — not  a  bad  idea  1 

Announcing  a  Twenty-fifth  Anniversary. — 

The  main  Evans's  store,  at  1106  Chestnut  Street,  Phila- 
delphia, recently  celebrated  the  twenty-iifth  year  of  its  exist- 
ence. By  way  of  commemorating  the  occasion,  the  manage- 
men  distributed  a  small  booklet  3'A  by  8  inches  in  dimensions. 
The  front  cover  bore  the  announcement,  "Evans's  Twenty- 
fifth  Birthday,"  There  were  five  pages  of  text  well  thought 
out  and  cleverly  expressed.  The  opening  paragraphs  read  as 
follows ; 

Nobody  cares   aboul 
rthdays— but    a,  millio 


Two  Neat  Carda.— 

Every  now  and  then  the  Bulletin  receives  a  piece  of 
advertising  which  rises  above  the  generally  accepted  copy. 
Such  are  two  of  the  Bradshaw  cards  which  have  reached  us 
recently.  They  offer  a  good  example  of  the  printing  art. 
The  ink  is  red  on  a  light  chocolate  background.    While  the 


il,    and   busine 
re  to  be  at  ft 
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»  gifl  pUcc,  and  t 


On  the  back  cover  appeared  the  familiar  slogan,  "Get  it 

Advertiiing  Toilet  AccesBoriea.— 

A  wide  assortment  of  these  goods  is  sold  by  D.  Chas. 
O'Connor,  of  Fitchburs,  Mass.  Some  idea  of  the  extent  of 
the  line  may  be  had  by  reading  the  following  ad. : 


Keep  Clean 

Dooo't  mem  keeping  rour  home  or  ctolhei  c1e>n— 
meaiu  iiersoDiI  cleialincH.  Ketp  yoaraall  clean. 
How?    Wdt.olcourie.balhiDBi  but  noteiti  aids: 

rmOuUkSmr {u4l*ccil« 

FieKkSHfi,  4  iMn,  Ik.  tulHr Itc  c*ki 

ra]rsicltn'u<SutMu'5Mf«....ltccak«  tlM4a. 

JlliiltBnMuBttkS»Mia..ik.,Hc,7tc,tl-H.UH 

BilkiilnM McMlt 

Flat  (Una  (Mlt) Uc  ntr 

ToUikOlnH Ucrilr 

bwilH*  WoUnOInN JfcHir 

WMtaok* MCMCl 

VMM  AbmiU 2Sc  k*  Ih 

IWii  BMh  Pwrttf Zk  kMlla 

Uk  BnakM  (wilt  IMarkaMa  UtMm) H.N 

TatM  WMti 2tc,  i*c.  »c,  Uc.  «  H 

IHamVww^n lie,  ITt,  »(„  2fc..  Wc 


Keep  Clean  I 

^Gel  "KEEP  CLEAN"  Suppliea  «l 

The  White  Drug  Store 

D.  CHAS.  O'CONNOR,  nunHcUL 

243  Main  Street. 


work,  will  derive  untold  benefit  from  ila  Die.  If  in  doubt,  uk  jonr 
phyiician  about  it.  A  diet  of  Buttermilk,  auch  ai  we  *erve  at  aur 
fountain,  ia  beneficial  to  ihe  aick,  (he  convaleaeent,  and  parttcnlarly  to 

the  ailing  infant. 

Come  and  try  a  glaia. 

It  need  only  be  said  in  conclusion  that  in  the  preparation 
of  his  buttermilk  Dr.  Alpers  uses  the  Lactone  Tablets  made 
by  Parke,  Davis  &  Co. 

A  Handsome  Soda  Menu. — 

The  Norris  Fhannacy  of  South  Whitley,  Indiana,  makes 
a  special  bid  for  fountain  business.  An  attractive  menu 
booklet  about  3  by  4  inches  in  dimensions  and  containing  je 
pages  is  distributed  to  all  patrons.  The  first  page  reads  as 
follows : 

GREETINa 

New  Soda  Fountain.  It  aaordt  ouny  advanlaiei  over  out  old  founlxin, 
and  by  iti  uie  we  are  enabled  to  attain  the  higbeit  peifeclion  la  aukinc 
pure,  wholeaome.  and  delightful  beverages  and  fancy  dishea:  and  we 
ahill  be  untiring  in  our  effon*  to  aee  that  all  of  theie  are  damlilir  and 
properly  aerved. 


Advertinng  Buttennilk  at  the  Fountain. — 

William  C.  Alpers,  Sc.D.,  the  well-known  pharmacist  of 
New  York  City,  has  recently  gotten  out  a  very  attractive 
booklet  on  soda  water.  He  sent  out  3000  of  them  by  mail  to 
a  carefully  selected  list  of  names.  In  each  booklet  was  a 
ticket  granting  the  holder  a  free  glass  of  soda  water  when 
presented  at  the  pharmacy.  Incidentally  it  may  be  remarked 
that  Dr.  Alpers  has  this  year  made  a  feature  of  buttermilk 
served  at  his  fountain.  The  last  page  of  the  booklet  contained 
the  foUowing  text: 

A    FEW   WORDS  ABOUT  OUR    BUTTERMILK. 

We  make  it  frtik  erery  day  on  oar  premlaei.     Neither  Ihe  fat  ooi 

the  caaeiD   of  the  milk   Ii   removed   fiom   it      It   ia   therefore  ■  rich. 

nouriabiog  drink.    Yon  will  find  il  riperior  to  cocoa,  beef  tea,  or  wine, 

and  your  lyalem,  when  fatigued  by  either  ptayaical  exertion  or  mental 


n^is 


The  contents  of  the  menu  are  rendered  attractive  by  witty 
sayings  and  conundrums  scattered  throughout  Ihe  list  of 
beverages.    Here  are  a  few  taken  from  the  text : 

TOASTS. 

Whilit  we  together  jovial 
We'll' 


Thia  bad  old  i 


orld  knocks  with  y 


Here  ia  to  love,  the  OTily  fire 
Againat  which  there  ia  no  inauraoce. 

The  text  is  printed  in  blue  ink  surrounded  by  an  orna- 
mental chocolate  border.  The  paper  is  smooth  white.  The 
cover,  however,  is  a  rough  gray  stock  bearing  a  slight  floral 
design  of   a  chocolate   shade.     The  whole  arrangement   is 

decidedly  artistic. 

Advertising  Paris  Green.— 

This  is  a  good  idea.  G.  T.  Simmons,  of  Kathryn,  N.  D., 
is  soliciting  business  on  Paris  green  by  means  of  postal  cards 
printed  on  stock  of  a  Paris-green  color.    They  read: 


BUY  YOUR 


PAPvIS  GPvEEN 


At  the  drug  store  ajxl  get  only  the  best 

G.  T.  SIMMONS, 


REGISTERED  PHARMACIST. 


KATHRYN.  N.  D. 


These  postals  are  sent  out  to  farmers,  fruit  growers,  and 
owners  of  gardens.      Such  a  mailing  card_  ought  to, bring 


y  Google 
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A  Pair  of  Ads.^ — 

B.  S.  Cooban  &  Co.,  of  Chicago,  have  adopted  a  slogan 
for  their  olive  oil  ads. :  "When  buying  Olive  Oil  it  pays  to 
buy  the  best — Cooban."    This  alliteration  appears  frequently 


-Wlu,  >.T<.C  OUn  Oa  Itpayi  la 

Our  Imported  Olive  Oil 

This  i.  imponint  in  view  at  ihc 

flood  tbc  mirkcl.  A  fnvoriK  >d»L. 
teridtisCotlon  Seed  Oil. which  hu 
a  vilui  of  314c.  or  4c.  per  pound. 
while  Olive  Oil  i)  worth  75c.  per 

re>»n  wh»  Cotton  Seed  Oil  i>  fre- 
queolly  palmed  off  ■*  Olive  Oil 
despite  the  f»cl  lh»l  a  portion  of 
Cotton  Seed  Oil  will  noldiveit,  for 
iliix-mr  Nice>tuffiot>keinthe 
BtoTnich  of  even  a  very  healthy 

You  can  rely  upon  our  Italian 
Olive  Oil  being  perfectly  pure.  As 
a  food  and  >  medicine  it  »  fast  re- 
placing Cod  Liver  Oil.  for  il  pos- 
icsiei  all  the  food  and  Ionic  prop- 
erlie*  of  Cod  Liver  Oil  without  the 
Utier'i  n«uieous  and  diugreeable 
eSecta. 

tun  ptnt  ,  er    ■'■"^    (Snr 
bwui..35*'.   bottle. out. 

B.  S.  Cooban  £  Co. 

hr  l>«iutlM  mt  KMiti  Ul>  Iit 

Tablets 

THEY  QUICKLY  BRINO  RELIEF 

For  ten  yean  these  lablcti 
have  been  on  tfae  market. 
For  ten  ye»r9  do  ute  a  meia. 
phof )  Ihey  have  been  preach. 
ins   the   doctrine  of  lound 
health  ihrouihB  sound  .lom- 
ach.    When  one's  stomHCh 
bothers  bira  the  entire  lyj. 
lemseemsoutof  seat.  There 

than  Dyspepsia.  Flatulence, 

There    is   no  more   speedy 
or    effective    remedj    than 

PRICE.  26  CENTS 

^^=  Prepared  only  by         ■ 

B.  S.  Cooban  4  Co. 

H*W<rttUS(i«t.aitCA«0 

was  light-blue,  while  the  ink  was  a  dark  shade  of  the  same 
color,  giving  an  attractive  typographical  effect  The  third 
page  read  as  follows: 

OUR  SODA  FOUNTAIN. 

best  Soda   Water   il   is  p 


'•<gri 


t  in   Sod«    Ser 


nslanlly 


You  never  get  a  glass  of  Soda  here  that  is  flat,  insipid,  or  lackins 
in   refreshing  goodness. 

Ai  a  wort  of  art  our  Soda  Fountain  standi  preeminent — has  every 

higtaeit  quality. 

SG«  ' 

An  Energetic  Finn  in  Buffalo.— 

The  Smither  &  Thurstone  Drug  Co.  has  one  of  the  finest 
pharmacies  in  Buffalo.  The  store  is  of  double  width  and  is 
very  deep.  Recently,  moreover,  the  accommodations  have 
had  to  be  increased,  and  a  new  addition  to  the  building  brings 
up  the  total  floor  space  to  nearly  10,000  square  feet.  There 
are  35  employees  altogether,  and  an  average  of  100  prescrip- 


in  their  advertising  literature.    The  text  on  dyspepsia  tablets 
is  well  expressed  and  shows  a  neat  typographical  arrange- 


Bidding  for  Prescription  Businew. — 

In  a  store  paper  entitled  "Sherwood's  Drug  Bulletin"  we 
notice  a  forceful  prescription  talk.  Our  readers  will  find  it 
suggestive  should  they  attempt  any  advertising  of  a  similar 

E  SURE  ABOUT  YOUR  PRESCRIPTIONS. 


If  the  me 
his  best  effon 


i    diiappoinlm 


nangbt.  . 


■ell    I 


d  the 


the   unchecked   progress 


Doctors  nev 

er  make   allowanc 

es  for 

medicine 

of 

leaa  than 

STAN- 

DARD  strength 

They  use  only 

the  be 

ing  iVei 

ng 

Ibal  drt>gs  of  the 

will  be  used  in  c< 

scriptloos 

A  drug  may  be  pure,  howev 

aT'^A 

yet  lad 

r 

often   brought 

bout   bi  aae.      Iiumire   ■ 

e  disap. 

pointing  to  both  phytician  and  p 

.■„'l:re 

the  wants  of  hun 

the  lead 

□hvtician 

of  this 

s.  ,  They 

UK   our   lupplies   in 

Ibeir  daily  pr*c 

ice,   and  the  ear 

the 

of  high 

which   meet   Ibe 

"demaS 

Is 

f  critical 

doctors 

»iU   appeal    to 

every  man    or    w 

man   w 

o   reali 

he    import 

er  lose 

sight  of 

ilily   at- 

careful    training 

duties.  ,nd  put  in 

%^^. 

hlf 

of  every 

XyTrZ 

and   eilperiende. 

A  Soda  Fountain  Ad. — 

To  serve  good  soda  does  not  relieve  one  of  the  necessity 
of  impressing  that  fact  upon  customers.  An  announcement 
of  B.  S.  Cooban  &  Co.,  in  Chicago,  will  prove  suggestive.  It 
appeared  in  a  four-page  folder  iYi  by  7  inches.    The  paper 


lions  a  day  are  dispensed  the  year  around.  The  pharmacy  is 
located  out  in  the  so-called  "Elmwood"  residence  district,  and 
a  series  of  ads.  are  now  being  mailed  monthly  to  everybody 
in  that  section  of  Buffalo.  One  of  the  ads.  is  shown  in  the 
accompanying  reproduction.  The  original  was  5J^  by  BJ^ 
inches,  and  the  other  side  of  the  card  bore  a  list  of  prices  of 
popular  toilet  articles,  household  helps    and^heji|f 


helps,  ani 

i^itized  by 


BULLETIN  OF  PHARMACY 


PRACTICAL  PHARMACY. 


Symbols  Us«d  in  Ancient  Pharmacr. — 

At  a  recent  meeting  of  the  Midland  Pharmaceutical  Asso- 
ciation in  England  Sir  James  Sawyer,  M.D.,  F.R.CP.,  lec- 
tured on  "Ancient  Apothecaries'  Symhols."  He  distributed 
a  chart  by  way  of  illustration,  which  we  reproduce  herewith. 

The  supposed  derivation  of  these  characters  is  amusing 
but  interesting.  The  sign  of  acetum  was  a  Maltese  cross. 
Acetic  acid  vinegar  was  not  in  vogue  in  those  times.  Pos- 
sibly  the    XXX  of  a   barrel   of  ale   were    also   abbreviated 


Acnum  _       .- 

..^.« 

McriM*  ...      ._. 

El 

-  6 

Igm*       - 

A 

Aqua      ...       .- 

V 

Tm:  Jupiter      .. 

\ 

Auqa  {ottii      -.. 

-  V 

Oleum      .        ... 

o 

•CO 

Aflui  rctia      .... 

Vl 

% 

Aqu.v««.Br.ndy 

VV 

Art«ntu(n;Silver;Lun«  J) 

Sal  Commune  .... 

e 
5 

Quicksilver.  Mercury   ^ 

5«1  Marinum    .., 

AunimiSaL    ... 

-O 

SaiNitrum;  Saltpetre     (JJ 

Bora*     „      ^ 

ca 

-V 

Ch>lyt»:SRtl;lf«i 

M*n   ....      r- 

;or 

Sulphur  ...       ^ 

J^ 

Crocui;  Saffron 

-.  ^i? 

Tinetura 

■R 

Cuprum  iVenu* 

.$ 

UHn.     „      ... 

-□ 

Hot*      .-.       ,.- 

-E 

Vlnum    ....      ^. 

-V 

Dtei       ...      « 

~<f 

Vinum  Album  ... 

-VA 

Nm        „      _.. 

P 

Vinum  Rubnim 

-VR 

pared  from  the  blood  of  rams— rams  which  have  been  treated 
with  gradually  increasing  doses  of  cultures  of  the  most  viru- 
lent strains  of  gonococci  until  they  have  developed  immunity. 
and  until  the  antitoxin  has  been  produced  in  the  blood.  SeVr 
eral  articles  have  appeared  in  the  medical  journals  indicating 
that  the  new  serum  is  of  very  great  benefit  tn  chronic  con- 
ditions following  the  acute  stage  of  infection.  The  acute 
stage  of  the  disease  itself,  however,  does  not  seem  to  lend 
itself  to  treatment  by  the  product.  The  serum  finds  its 
greatest  usefulness  in  sequelx  such  as  gonorrheal  arthritis 
(rheumatism),  prostatitis,  epididymitis,  and  orchitis.  Reports 
from  physicians  who  have  used  the  antitoxin  indicate  that  it 
has  done  its  work  satisfactorily  in  67  per  cent  of  the  cases. 

Liquid  Extract  of  Cascara. — 

A  Manchester  pharmacist,  John  H.  Franklin,  read  a  useful 
article  before  the  British  Pharmaceutical  Conference  on  a  new 
method  for  preparing  liquid  cascara.  He  declared  that  his 
formula  makes  an  excellent  aromatic  syrup : 

Ida  iD   No.   SO  powder.. 


Maltese  crosses.  Antimony  was  indicated  by  a  picture  of 
the  orb  of  the  eye.  An  ointment  of  black  antimony  was  at 
one  time  in  use  for  the  eyes.  Aqua  had  a  sign  symbolical 
of  falling  water;  Luna  for  silver  explained  itself;  and  the 
shield  and  spear  of  Mars  stood  for  ferrum. 

The  symbol  K  at  the  head  of  a  prescription  was  not  an 
abbreviation  of  recipe  as  usually  supposed,  but  was  a  cor- 
rupted form  of  the  sign  of  Jupiter,  and  really  constituted  an 
invocation  to  that  god. 

Anttgonococcic  Senun.— 

Of  considerable  importance  is  the  announcement  of  Parke, 
Davis  &  Co.  that  an  antigonococcic  serum  has  been  perfected 
and  placed  on  the  market.  We  are  told  that  this  is  a  product 
analogous  to  anti diphtheric  serum  in  its  method  of  manu- 
facture. Whereas  antidiphtheric  serum  is  made  from  the 
blood  of  the  horse,  however,  antigonococcic  serum  is  pre- 


If  the  ammonia  is  not  added,  the  liquid  is  miscible,  but 
loses  its  brilliancy  in  half  an  hour;  with  the  addition  of  am- 
monia solution,  as  prescribed,  the  liquid  remains  clear,  is 
richer  in  color  than  the  B.  P.  liquid  extract,  is  more  palatable, 
does  not  deposit  on  keeping,  and  is  perfectly  miscible  with 
water.  It  is  also  less  costly  to  prepare  than  the  B.  P.  prep- 
aration, and  is  probably  more  active.  When  the  glycerin  is 
added  to  the  evaporated  percolate,  it  dissolves  some  of  the 
deposit  produced  by  the  application  of  heat  during  evapora- 
tion, and  this  probably  accounts  for  the  supposed  increased 
action  as  a  laxative,  and  also  for  the  ease  with  which  the 
product  can  be  filtered.  A  very  considerable  increase  of  the 
alkali  over  the  quantity  recommended  does  not  apparently 
interfere  with  the  activity  of  the  drug. 

Incompatiblea  of  Argyrol. — 

Dr.  V.  Demandre  {RPpert.  de  Pharm.,  through  the  Drvg- 
gists  Circular)  has  investigated  the  incompatibility  of  argyrol, 
with  the  following  results :  Argyrol  is  not  precipitated  by 
caustic  alkalies  or  albumin,  or  by  acetic  acid  in  the  cold. 
Acetic  acid  with  heat  causes  its  precipitation.  Tannin  pre- 
cipitates it.  Hydrochloric  and  trichloracetic  acid  decompose 
argyrol,  liberating  metallic  silver  in  the  form  of  a  fluffy 
powder  of  brownish -black  color.  The  alkaline  chlorides  in 
small  quantities  after  a  while  yield  a  slight  white  deposit  of 
silver  chloride,  and  in  saturated  solution  they  precipitate  the 
argyrol  in  the  cold  without  decomposing  it,  while  with  the 
aid  of  heat  they  form  silver  chloride  and  set  free  the  albu- 
minoid matter,  which  can  be  found  in  the  filtered  liquid. 
Ammonium  sulphate  in  saturated  solution  completely  precipi- 
tates argyrol  in  the  cold  without  decomposing  it.  The  sub- 
stance is  also  incompatible  with  the  hydrochlorides  of  a  ntmi- 
.  ber  of  alkaloids,  and  with  copper  sulphate.  Solutions  con- 
taining only  argyrol  keep  without  change  if  preserved  in 
amber-colored  bottles  and  protected  againttTHiMit.  ^-.  ,-^  I ,-» 
i^itized  by  VjOOyit: 
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Beukess  Bobs  in  HcmarrhoidB. — 

Beukess  Boss  is  the  native  name  of  an  Orange  River  Colony 
plant  that  has  been  identified  as  Lippia  scaberrima  Sonders,  It 
has  some  reputation  as  a  hemostatic,  and  is  used  chiefly  in 
the  treatment  of  hemorrhoids;  to  some  extent  it  is  also  tonic 
and  aperient  Power  and  Tut  in  have  made  a  chemical 
analysis  of  the  plant  and  have  found  that  it  contains  about 
0.25  per  cent  of  an  aromatic  essential  oil  with  a  specific 
gravity  of  0.9500,  D+7°  36';  lippianol,  a  new  crystalline  mono- 
hydric  alcohol,  CbHhOi  ;  heptacosan,  ChHh  ;  hentriacontan, 
CuHh;  a  small  amount  of  paraffin  melting  at  80°  ;  phytosteral, 
CWH«0;  unsaturated  alcohols  having  one  double  valence  and 
the  probably  common  formula  CnHin — lO ;  formic  and 
butyric  acids  in  a  free  state,  together  with  the  esters  of  these 
and  of  valerianic,  arachinic,  and  linoleic  acids ;  two  yellow 
crystalline  substances,  in  very  small  quantities,  each  melting 
at  about  267° ;  and  a  trace  of  a  crystalline  substance  melting 
at  123° ;  inactive  glucose  and  a  glucosidal  substance  which 
could  not  be  isolated,  and  which,  outside  of  glucose,  pro- 
duced only  indeterminate  hydrolytic  products.  For  the  de- 
tailed methods  of  analysis,  etc.,  we  refer  our  readers  to  the 
Arckiv  der  Pharmade,  vol.  24S,  No.  5. 

Acocanthera  Venenata. — 

This  apocynaceous  shrub  of  South  Africa  yields  the  arrow- 
poison  of  the  Hottentot  or  Bushman;  its  Kaffir  name  is 
Ubuhlungu  beayoka,  meaning  an  antidote  to  snake  venom. 
It  reaches  a  height  of  ten  or  twelve  feet  and  bears  broadly 
lanceolate  or  oval,  mucronate  leaves;  white,  trumpet-like 
flowers  with  a  pinkish  tinge ;  and  berries  of  the  size  and  color 
of  a  large  purple  grape.  All  parts  of  the  plant  arc  poisonous, 
and  in  overdoses  cause  violent  vomiting.  The  glucoside  is 
laid  to  differ  from  the  Acocanlherin  of  Eraser,  which  is  ob- 
tained from  A.  Schimperi  and  other  species  from  the  northern 
part  of  Africa  According  to  G.  E.  Oliver  in  the  Chemist 
and  Druggist  the  natives  prepare  it  by  making  a  decoction  of 
the  plant,  straining,  and  then  boiling  down  to  a  syrupy  mass, 
when  fresh  euphorbia  juice  is  mixed  with  it.  It  is  then 
smeared  over  the  arrowheads. 

Source  of  Chinese  Rhubarb. — 

Professor  Tschirch,  of  Bern,  has  conclusively  shown  in  the 
Arckiv  der  Phartitacie  that  "southern"  Chinese  rhubarb  from 
the  district  of  Szetschwan  is  derived  from  Rheum  officinale 
Baill.,  and  the  "northern"  from  the  Kuku-noor  district,  from 
R.  palmatum  Lin.  var.  tangulicum  Maxim.  The  identity  of  the 
former  was  determined  at  Kew  from  plants  grown  from  seed 
gathered  by  Mr.  Wilson  from  plants  yielding  the  "southern" 
rhubarb,  and  the  latter  at  Bern  from  plants  grown  from  the 
seed  gathered  by  Dr.  Tafel  from  plants  yielding  the  "nor- 
thern" rhubarb. 

New  Oil  from  the  Philippines.— 

Consul  R.  P.  Skinner,  in  Daily  Consular  and  Trade  Re- 
torts, says  in  regard  to  a  new  oil-producing  nut:     "Sample 


lots  of  nuts,  known  in  Manila  as  "lumbang"  nuts  (faux 
baucolier  abrasin),  and  kimire  nuts  in  Java,  have  been  re- 
ceived in  Marseilles,  and  have  produced  an  oil  closely  resem- 
bling linseed  oil.  It  is  stated  that  these  nuts  are  worth  about 
30  francs  per  100  kilos  (S5.TB  per  S20  pounds)  in  Marseilles, 
as  against  41  francs  ($7.91)  for  small  white  Bombay  sesame 
seed,  33  francs  ($6.37)  for  shelled  arachides,  and  30  francs 
for  palm-kecnels  and  lUipi  nuts.  This  new  oil-making  mate- 
rial appears  to  have  a  positive  commercial  value,  and  deserves 
attention  at  the  hands  of  Philippine  exporters  and  American 
oil  crushers." 

Yohimbe  Bark. — 

According  to  the  American  Druggist  an  exhaustive  study 
of  this  bark,  which  is  used  more  extensively  in  Europe  than 
in  this  country,  both  in  veterinary  medicine  and  for  man, 
appears  in  the  Pharmaceulische  Cenlralhalie,  No.  42,  1B07, 
thoroughly  reviewing  our  present  knowledge  of  the  bark.  The 
crude  drug  closely  resembles  cinchona  bark  and  comes  in 
fragments  or  quills  up  to  three-quarters  of  a  meter  in  length 
by  4  to  B  millimeters  in  thickness.  It  is  said  to  contain  four 
alkaloids — yohimbine,  yohimbenine,  and  two  others — amount- 
ing in  all  to  from  0.3  to  O.S  per  cent. 


BOOHS. 


A  NEW  BOOK  ON  PHABMACY. 

PucTiCAL  pBAiuACr.  A  dcicription  of  Ibc  mufaiaery.  applUncu  aod 
mellKHl*  employed  in  lh«  prepiration  of  nicnicals,  with  ao  aecouol 
of  phanMceutioil  tetting  and  the  aisay  of  crude  and  Ouinufacliifed 
dnin,  tontber  with  a  ahort  treitise  on  the  arl  of  diapenaing.  By 
E.  W.  Local.  F.I.C.,  P.CS.,  Pharniiceutical  Chcmiil,  late  member 
of  the  Board  of  EiamincTi  of  the  Fbarmaceulicsl  Society  of  Great 
Britain,  etc  Second  edition;  Bvo,  iiS  pages.  J.  &  A.  Churchill, 
London,  IBOB.     JG.OD  ncL 

This  book  covers  about  the  same  ground  as  the  usual 
treatise  on  pharmacy,  but  in  a  more  concise  way,  and  in  a  less 
elementary  fashion  than  the  common  treatise.  The  author 
assumes  that  the  reader  is  familiar  with  chemical  and  physical 
theories,  and  aims  to  give  such  details  as  the  worker  needs 
for  his  various  operations. 

Under  "Weights  and  Measures,"  for  instance,  the  legal 
standards  and  the  allowable  errors  in  weights  and  measuring 
implements  are  given,  with  full  tables,  but  little  reference  is 
made  to  theoretical  considerations.  So  under  the  subjects 
of  Heal,  Comminution,  Extraction,  Expression,  Filtration, 
Dialysis,  etc.,  the  author  aims  to  give  the  methods  and 
apparatus  best  adapted  for  the  economical  execution  of  pro- 
cesses, with  no  more  explanation  than  may  be  necessary  for 
the  proper  understanding  of  them. 

The  book  is  written  preeminently  from  the  standpoint  of 
usefulness,  and  contains  many  practical  suggestions  that  are 
original  with  the  author. 

Part  I  treats  of  General  Processes  and  Description  of 
Apparatus;  Part  II  of  Pharmacopceial  Preparations,  and 
these  refer  to  the  British  Pharmacopceia  and  English  prep- 
arations; Part  III  is  devoted  to  Assaying  and  Testing;  Part 
IV  to  Dispensing;  and  Part  V  consists  of  reference  tables. 

The  English  basis  of  the  book  will  limit  its  usefuhiess  to 
American  pharmacists,  yet  there  is  much  in.i_t  that  will  be 
found  helpfuL 
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QUERIES. 


Infomtaiion  is  given  in  this  department  under  the 
foUowit^  conditions  only:  (/)  No  queries  are  answered 
by  mail;  (?)  queries  must  reach  us  be/ore  the  i^Ui  of 
the  month  to  be  answered  in  the  Buij.htin  of  the  month 
following;  (j)  inquirers  must  in  every  instance  be  reg~ 
ular  subscribers;  and  (^)  names  and  addresses  must  be 
affixed  to  all  communications. 


Liquor  Conditions  in  Michigan. 

A.  B.  W.  wants  Xo  know  whether  he  can  sell  liquor  in 
Michigan  on  physicians'  prescriptions  without  taking  out  a 
liquor  license.  The  most  concise  reply  would  be  a  definite 
"No."  We  have,  however,  submitted  the  question  to  Mr.  C 
M.  Woodruff,  a  Detroit  attorney  who  has  devoted  much  atten- 
tion to  pharmaceutical  jurisprudence,  and  we  have  his  reply 
as  follows:   • 

"Let  me  point  out  that  a  physician's  prescription  cuts  very 
little  fipire  in  the  Michigan  liquor  law.  You  will  observe  that 
the  druggist  may  sell  liquors  for  chemical,  scientific,  medicinal, 
mechanical,  or  sacramental  purposes  only,  if  he  sells  in  strict 
compHaiice  with  the  law.  He  is  prohibited  from  selling  to 
minors  even  for  such  purposes  except  upon  the  written  order 
of  the  parent  or  guardian ;  from  selhng  to  any  intoxicated 
person  even  for  such  purposes,  or  to  any  Indian  or  person  of 
Indian  descent,  or  person  whose  husband,  wife,  parent,  child, 
guardian,  employer,  and  others  named  in  the  law  have  noti- 
fied him  not  to  sell  to ;  he  is  also  prohibited  from  selling  liquor 
to  any  person  to  be  used  as  a  beverage,  or  to  he  drunk  on  the 
premises,  or  to  be  mixed  or  drunk  with  any  beverage  drawn 
from  a  soda  fountain,  etc 

"In  selling  liquors  for  chemical,  scientific,  medicinal, 
mechanical,  or  sacramental  purposes,  the  druggist  must  riot 
only  observe  the  above  restrictions,  but  he  must  in  addition 
keep  a  suitable  blank  book  in  which  he,  his  clerk,  or  his 
employee  shall  keep  the  names  of  persons  to  whom  he  sells, 
the  dates  of  sale,  the  amount  and  quantity  of  liquor  sold  to 
each  person,  the  purpose  for  which  it  is  purchased  as  stated 
by  the  purchaser;  and  this  book  shall  be  open  to  all  persons 
for  examination  during  all  business  hours.  Failure  to  keep 
the  record  involves  severe  penalties.  In  order  to  sell  for  these 
purposes  the  druggist  must  file  a  bond  on  or  before  the  first 
day  of  May  in  each  year,  or  before  commencing  business,  in 
*3000  with  two  or  more  sufiicient  sureties  who  shall  be  free- 
holders, etc.  The  form  of  bond  is  prescribed  upon  pages  168B 
and  IBM  of  the  Compiled  Laws  of  Michigan,  edition  of  189T." 

Removing  Stains  from  Marble  at  the  Fountain, 
D.  F.  H. — The  following  methods  for  removing  stains  from 
marble  appeared  recently  in  the  Soda  Fountain:  Mix  quick- 
lime with  strong  lye  to  the  consistency  of  thick  cream,  and 
apply  to  the  marble  surface  with  a  brush.  Leave  the  mixture 
on  over  night  and  wash  off  in  the  morning.  If  this  is  of  no  - 
avail,  mix  4  ounces  of  soft  soap  with  an  equal  quantity  of 
whiting,  add  1  ounce  of  sodium  hydrate  and  '/i  ounce  of 
copper  sulphate  in  powder,  and  boil  the  whole  together  for 
fifteen  minutes.     Rub  this  mixture  while  still  hot  over  the 


marble,  using  a  piece  of  flatmel  on  a  stick  for  the  purpose. 
Leave  the  application  in  place  for  twenty-four  hours,  and  then 
wash  off. 

Oil  stains  may  be  removed  by  applying  a  paste  of  common 
clay  and  benzin.  Iron  rust  and  iron  inks  are  treated  as 
follows : 

Batter  of  uitinioiir 1  pan. 

Oxalic  *dd I  iiart& 

Soft  witet M  piit*. 

Diuolre,   srldiDB  enoitsb   whicinf   or  flour  to   mike  K   Ibick   pute. 

Apply  evenly  with  ji  bmih  and  leave  on  for  a  fev  dajt.     If  the  itaiiia 

are  atHl  Tliible,  repeat  the  aperatioD. 

To  restore  the  polish  of  the  marble  after  these  applica- 
tions have  been  used,  take  a  piece  of  felt  (an  old  felt  hat  is 
just  the  thing),  wrap  it  around  a  stick  of  wood  of  the  proper 
size,  and  with  water  and  emery  proceed  to  rub  down  the  mar- 
ble until  an  even  surface  is  obtained.  The  emery  powder 
should  be  in  graded  sizes,  the  coarser  sizes  being  used  first, 
the  finest  flour  of  emery  at  the  finish.  This  treatment  will 
leave  a  comparatively  fine  gloss  on  the  surface,  which  may  be 
heightened  by  rubbing  with  putty  powder  and  fine  cotton  rags, 
and  finishing  with  silk.  No  water  should  be  used  toward  the 
last. 


The  Sale  of  Poisons  in  Iowa. 
£.  C.  N.  writes:  "In  selling  poison  on  prescriptions  in 
Iowa,  is  it  necessary  for  the  purchaser  to  sign  his  name  in 
the  register?  If  so,  where?  Must  the  name  of  the  purchaser 
be  entered  and  also  the  person  to  whom  the  goods  are  de- 
No  person  in  Iowa  shall  sell  at  retail  any  poisons  enu- 
merated in  the  legal  schedule  without  aflixing  to  the  bottle, 
box,  or  other  package  containing  the  poison,  a  label  hearing 
the  name  of  the  article  and  the  word  poison  distinctly  shown, 
with  the  name  and  place  of  business  of  the  registered  phar- 
macist from  whom  the  article  was  obtained,  nor  sell  or  de- 
liver such  poison  unless  upon  due  inquiry  it  be  found  that 
the  party  receiving  it  is  aware  of  its  character  and  represents 
it  to  be  used  for  proper  purposes,  nor  sell  or  deliver  these 
poisons,  without  entering  the  same  in  a  book  kept  for  that 
purpose,  the  date  of  sale,  the  name  and  address  of  the  pur- 
chaser, the  name  'of  the  poison,  the  purpose  for  which  it  was 
represented  to  be  required,  and  the  name  of  the  dispenser, 
which  book  shall  be  open  for  inspection  by  the  proper  authori- 
ties and  preserved  for  at  least  five  years.  It  is  provided,  how- 
ever, that  these  restrictions  do  not  apply  to  the  sale  of 
patent  medicines,  or  to  drugs  used  in  the  &ling  of  prescrip- 
tions written  by  physicians,  veterinary  surgeons,  or  dentists. 

The  Preparation  of  Beef  Peptone. 
L.  P.  S.  asks  us  to  publish  a  process  for  making  "peptone." 
We  presume  the  querist  refers  to  a  meat  and  not  to  an 
egg  or  milk  peptone.  Meat  being  our  principal  nitrogenous 
food  affords  the  most  useful  peptone,  and  the  product  of  its 
artificial  digestion  closely  represents  the  general  properties 
of  all  the  albuminoid  peptones.    It  may  be  obtained  as  fol- 

Lean  lieef,  finely  cat >  ponndl. 


Water 
Pepain. 


(ufficicnE  quanlltr. 

v>  an  to  be  removed  froiii  the  meat  before  it  ia 
dJEctted  for  twelve  hottn  at  >  temper*lare  of  W  C 
loUted  water  with  1  illcht  excew  of  pepain.  The 
aeeeiaaTj  can   only  lie  delermlned  by  aaccrUinins 
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the  (trenKtb  Uirougb  acniil  experimeat.     The  mixture  u  ta  be  uitltcd 

Below  tl>°  C.  the  d^icitioci  bccomet  quite  alow,  and  above  S0°  there  i> 
danger  of  destro/isg  the  pcfMiu,  a  retult  which  aurel*  followa  near  TO*. 
The  mixture,  at  firat  like  porridge,  become!  more  Suid  br  desreo,  and 
in  from  two  to  lix  houra  ii  almost  tranapvent  It  ia  then  a  mixture  of 
peptonea  and  BTStonin,  coasulable  bj  heat  or  nitric  acid. 

After  twelve  houra  the  HguiA  ii  atnioed  and  filtered.     Rapid  Gllra- 

tcM  ii  Hut  the  filtrate  ia  coaculaled  br  neither  ebullition  nor  nitric  acid. 
Tbe  liquid  ia  now  aaturaled  with  bicarbonate  of  loda,  and  CTIpor- 
■ted  on  ■  wmler-belb,  till  i  pellicle  forsu  on  the  tnrfBCe  of  the  product 
At  this  Ilage  it  bal,  when  cold,  a  apecihc  rnvipf  of  I.IS,  and  containa 
ferr  nemrlr  one-half  of  its  weight  of  aolid  peptanei.  It  haa  a  dirk- 
nllow  color,  a  alight  and  not  unpleaaanC  amell,  and  an  aciduloui  taste, 
like  concentnled  brolb.  in  no  wa;  repalaiTe.     Meat  uiuallr  Tielda  about 

for  ■  long  time  without  molding  or  undergoing  iheraCioD  of  any  Idnd. 
'    A*  •olotiona  of  albumen  and  B/nlonin   are  prone   to  rapid  deeompoii- 
tion,  tbia  ia  another  teat  indicatiDg  the  aaccrii  of  the  opeialloil. 

When,  on  the  contrarr,  the  maniputaiioa  haa  been  faulty,  the 
*  strong  smell  and  an  unpleaaant  taste.  "  r  i      an         quires 

Lead  Carbonate  in  a  Face  Preparation. 
M,    R.   S. — "Flake  white"   U  a   term  usually  applied  lo 
amorphous  lead  carbonate.     We  question  the  advisability  of 
incorporating  a  lead  salt  in  any  preparation  to  be  used  often. 
It  may  cause  lead  poisoning  hy  absorption. 

UQUID  FACE  POWDERS. 

Here  are  a  number  of  recipes  for  liquid  face  powders 
which  have  been  borrowed  from  The  Spatula.  No  lead  salt 
appears  in  any  of  them : 

(1)  DiiHUe  B  ounce*  of  bismuth  aubcarbonste  in  enough  hydro- 
chloric  acid  and  add  wsler  lo  tbe  aolulion  sa  long  aa  a  further  addilion 
produces  a  preeipicate.  Collect  the  precipitate  on  a  clean  white  filler- 
Mper  and  waah  it  al  lesat  for  ten  dars  in  order  to  remove  all  add. 
Then  press  the  moist  precipitate  through  a  fine  bolting  cloth  br  the  aid 
of  a  spatula.  To  this  preeipitale  add  Si  ounce*  drop  chalk,  mb  the 
mixture  thorouihlr  with  one  pint  of  alcohol   in  which  SO  drops  of  oil 

mixture   to  tH   gallooi   by    the   addition   of  ora'nge-flower  water.      The 

(t)        Zinc  oxide S  ounce*. 

Giycerio   m  ounces. 

Water  lyi  ounces. 

Tmct.  balum  of  Peru 3  minims. 

Rub  the  line  oxide  with  the  glycerin,  add  the  tincturei  to  ihe 
water,  and  then  nix  thii  with  first  mixture. 

(I)        Zinc  oiide S  drachms. 

Precipitated  chalk S  dracbms. 

Spirit  bergunol 10  minims. 

Alcohol' S  drachm*. 

Water   S  ounces. 

(4)       Oxide  biamulh  1  ounce. 

Glycerin    3  drachms. 

B^nTm  *.'. .■.■.■.■.'.■.■.".■.■.■.■.■.■.■.■.■.'. '.'.'.'.'.  V. ■ '.M^unll! 
Perfume,  a  sufficient  quantity. 

A  Strange  Discoloration. 

"Canada"  writes;  "Would  you  kindly  let  me  know 
through  your  columns  what  reaction  takes  place  in  the  fol- 
lowing: We  dispensed  first  the  ordinary  'lead  and  opium' 
solution — a  4-ounce  bottle.  The  next  day  the  doctor  brought 
the  container  in  and  asked  to  have  camphor  liniment, 
1  ounce,  added.  We  did  so.  The  other  day  he  brought 
the  bottle  in  again  and  wanted  us  to  inform  him  what  kind 
of  slulf  we  had  dispensed,  as  it  had  turned  quite  dark — almost 
black.  We  told  him  what  we  thought  the  reaction  was,  but 
Ihe  doctor  could  not  see  it  that  way.  The  result  was  that 
the  discussion  waxed  warm,  and  we  came  lo  terms  on  the 
condition  that  we  would  write  you  to  explain  the  problem. 
The  color  when  the  mixture  was  first  dispensed  was  a  light 
brown,  and  on  the  addition  of  the  camphor  liniment  there  was 
a  very  slight  change,  but  on  standing  the  reaction  took  place." 

Lead  and  opium  wash  does  not  produce  a  black  precipitate 


with  camphor  liniment.     The  mixture  should  be  decidedly 
light-brown  in  color. 

If  the  lead  and  opium  wash  be  made  with  lead  subacetat^ 
as  some  desire,  then  it  might  be  expected  that  lead  may  par- 
tially saponify  the  oil  and  afterward  react  with  the  sulphur 
compound  in  the  oil  to  form  the  black  lead  sulphide. 

How  Should  He  Label  ItT 
D.  D.  D.  asks  how  a  preparation  made  after  the  following 
formula  should  be  labeled  to  accord  with  the  requirements  of 
the  food  and  drugs  act : 

Tincture  chloride   o[   iron 4  ounces. 

Potassium  chlorate ]  aance. 

Mercuric   chloride,   corrosive 1  grain. 

GUcerin    1  pint. 

Water,    enough    to    make. ................0  pinls- 

The  specification  "Alcohol,  3  per  cent,"  should  appear  on 
the  label,  and  also  on  the  carton  if  there  be  a  carton,  directly 
underneath  the  title,  in  8-point  capitals.  There  is  no  ingredi- 
ent in  the  formula  with  the  exception  of  the  alcohol  in  the 
tincture  chloride  of  iron  which  the  law  requires  shall  be  men- 
tioned on  the  label. 

The  formula  itself  need  not  be  given  unless  D.  D.  D. 


-Cheney  &  Co..  dru, 
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>(  FtaariDicy,  aead)  ui  (wo  pictures  at  lb 
■tiiutioD.    They  are  both  ihownoDlhii  pi 


I  year'*  graduiliriB  claii 


desires  to  print  it.  He  does  not  give  us  the  name  of  his 
product:  this,  according  to  the  rules  and  regulations,  must 
not  be  misleading  in  character,  and  the  word  "cure"  should 
not  appear  upon  the  label  or  in  the  literature. 

A  Rare  Favlt:   Too  Littie  Water. 
W.  H.  W.  &  Co.  submit  a  formula  for. an  embalming  fluid 
which  they  claim  will  not  produce  a  clear  solution.     Their 
customer  argues  lo  the  contrary.    The  fluid  is  composed  of: 

Formaldcbyde   11  poundt. 

Glycerin   4  pound*. 

Bom .-..--SS  pounds, 

Sslipeter    2S  pounds. 

Bone  (dd 1  pound. 

Egjin   Cl-pef-tmt  lolulion) 1   ounce. 

Water,  •uScienl  lo  make 10  gallons. 

Dissolve  the  borax  and  boric  acid  in  water.  Heat  and  itir  lo  aid 
the  loluIion.  Add  the  aaltpeter.  When  comijete  aolulion  >a  effected, 
add  the  glycerin  and  formaldehyde.     Laatly  add  the  eosin. 

W.  H.  W,  &  Co.  are  right.  There  is  not  enough  water  in 
this  embalming  fluid  to  keep  the  salts  in  solution. 


trouble.     Can  you  suggest  any  way  of  overcoming  the  dif- 
ficulty ?" 

The  deposit  is  an  oxide  of  iron  (or  rust)  due  to  the 
oxidizing  action  of  the  turpentine  upon  the  iron  in  the  metal 
container.  Use  a  wooden  receptacle  instead  of  a  tin  one  and 
there  will  be  no  such  deposit — or  leave  the  spirit  in  the  can 
as  short  a  lime  as  possible.  The  truth  of  this  explanation 
follows  at  once  from  the  observation  that  the  spirit  of  tur- 
pentine is  clear  while  it  remains  in  the  barrel,  but  shows  a 
precipitate  upon  contact  with  metal. 

Some  Specialties  for  the  Soda  Fountain. 
F.  W.  R. — Here  are  a  few  unique  drinks  which  may  assist 
you  in  getting  up  something  novel  for  the  development  of 
your  soda  trade: 

Prepare  a  ayrup  u  tollowai 

Peach  syrup  1  fluidoBBce*. 

Orange  ayrup (  flujdouncei. 

Cream   T  Suldounec*. 

In  Krvins.  draw  about  1  ounce  of  this  ayrup  into  ■  lEK>unce 
gtasa,  fill  the  (laia  halt  full  with  the  c^arM  ainam  oi  carbonated  water, 
and  "Gniah"  with  the  fine  atream. 

Peach   ayrup S  fluidouncc*. 

OranE*  lynip 8  Suidouncet. 

Vanilla  ayrup ■. 11  fluidounces. 

Cream,  to  make SS  Huidouoeet. 

Sem  "aolid"  in  S-ounce  glaiie*.  or  with  foam  in  ll-ounee  alatae*. 

Almond    eiaence 1  fluldraebai. 

Chocolate  ayrup 81  BuidDuneei. 

Serve  with  cream  or  ice  cream  in  ll.ounce  Blanea. 

Vanilla    ayrup 1  fluldouoce. 

Red  orange  ayrup 1  Buidouncei. 

Ice    cream 1  ouncea. 

Shared  or  cracked  ice M  aoda  gluifiiL 

Shake  logether  in  the  naual  manner,  atrain  into  a  l>4ance  slaai, 
nearly  fill  Ihe  latter  with  the  coarse  atream  o(  carbonated  water,  and 
"finiafa"  with  the  fine  atream. 

Peach  syrup..'.'.'. '...'. K  Ruidounce. 

Rou  ayrup M  fluidounce. 

Cream    1  fluidouncei 

Sfaaved  or  cracked  ice ^  aoda  glaaaf ul. 

Shake  logether  the  aame  as  any  other  egg  drink,  slrain  into  a  ll- 
ounee  glass,  add   Ihe^coarse  stream   ol   carbonated  water  lo   nearly  fill 


Removing  Ink  Stains. 

S.  C  G.— Milton  Kuhn,  100  William  Slreel,  New  York 
City,  uses  the  following  meihod  for  removing  ink  stains:  He 
soaks  the  garment  for  a  few  hours  in  a  concentrated  solu- 
tion of  sodium  perborate.  It  does  the  work,  he  declares, 
without  having  any  deleterious  effect  upon  the  goods. 

Another  method  is  the  following:  Make  a  concentrated 
solution  of  equal  parts  of  citric,  tartaric,  and  oxalic  acids. 
Apply  this  mixture  to  the  stain.  It  takes  out  most  of  the 
ink.  A  brown  iron  sail  remains  behind,  which  may  be  re- 
moved by  touching  the  spot  with  one  or  two  drops  of  sodium 
hypochlorite  solution  or  very  dilute  hydrochloric  acid.  Finally 
apply  water  again. 

This  process  is  very  effective  and  will  not  injure  the  fabric 
unless  it  be  unusually  delicate. 

A  Deposit  in  Turpentine. 
C  &  S.  write  as  follows:  "We  have  had  trouble  with  our 
can  of  turpentine.  We  draw  the  spirit  of  turpentine  from  the 
barrel  into  a  tin  oil  tank.  It  is  clear  when  we  put  it  into 
the  tin  container,  but  later  develops  a  precipitate.  How  do 
you  explain  this?    In  former  years  we  never  had  any  such 


•reotigtt 


photographs 
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Colored  Fires. 
M.  K. — To  make  colored  fires,  the  ingredients  should  be 
fairly  dry  and  should  be  sifted  and  put  into  a  well-corked, 
wide-mouth  bottle,  and  so  kept  ready  for  mixing.    They  are 
mixed  with  a  wooden  spatula  and  sifted  several  times. 

Copper  oxide t  ouncu. 

Sof^ur    *  Duncu. 

Pocuiiiiai    diloiite t  ouncu. 

PoUHium  Dittaie a  ounce*. 

Mix. 

Black  aulphide  o(  antimony «  drachm*. 

Qaicliliine    1  ounce- 
Sulphur    %%  ounce*. 

Mix. 

Formulas  for  red  and  green  fires  appeared  on  page  218 
in  this  department  of  the  May  BtJt.LrnK. 


How  to  Make  a  Laundry  Soap. 
S.  B.  desires  a  recipe  for  making  a  good  laundry  soap. 

■a  aoap  mar  be  made  from  clean  Ullow  or  lai 


I  excelleai  likeaeaa  of  Cook'* 


aad  eaiutic  m 
from  wbola 


n  while.    Evetythint  ia 


about  t  pounda  to  the  lallon.  For  the  aaponilicatlan  of  lari  ■  civen 
quantity  of  the  sreaae  {a  melled  at  ■  low  beat,  and  one-fourth  it* 
we«bt  of   lye  i>  then  added   in  *mall   portioni  with  conatant  atlirlng; 

equal  to  the  iirit  i*  added,  aa  before,  and  1b«  mixture  kept  at  a  lentle 
beat  until  aaponilicalion   appear*  to  be  completc- 


llrODg  lye  or  a  *trong  aolulion  of  common  aalt.     The  latter  part  ol  the 

a  cruder  article  ia  required.  The  aoap  ia  finally  remelted  on  a  water- 
baih,  kept  at  a  gentle  heal  until  aa  much  water  a*  posaible  ia  expelled, 
and  then  poured  into  Framea  or  mold*  to  aeL 

Strawberry  Sundaes. 
R.  A.  G. — Here  are  four  recipes  for  strawberry  sundaes. 
They  were  contributed  to  The  Spatula  by  E.  F.  White. 

Fill  *n  S-to-tbeHjuart  cone  full  of  ice  cream,  place  the  contcnta  in 
>  chatnugne  iUm,  and  pour  over  it  a  ladte  of  your  apecial  straw. 
berry.     Let  the  public  see   Ihal  you  can   fumub  them  aomething  extra 


in  a  wooden   receptacle  which  has  been  subjected  to  this 
thorough  cleansing  ought  to  remain  free  from  any  foreign 

An  Impracticable  Formula. 
M-  J.  desires  to  know  how  to  prepare  the  following  mix- 

Biunulb    aaticylale MS  eraln*. 

Fluidexlract  of  red  gum 040  minima. 

Salol    19  grain*. 

Panereatin    St  graiai. 

Pepsin   8»  grains. 

Aromalic    and    antiaeptic    oil, 

tuScient  to  make. -IS  ounce*. 

As  there  is  evidently  no  space  left  for  the  addition  of 
water  or  gum  which  would  aid  in  forming  an  emulsion  we 
suggest  that  the  solids  be  first  powdered.  Then  the  oils  and 
fluidextract  may  be  added.  On  the  whole,  however,  the  for- 
mula is  thoroughly  impracticable. 


Fill  an  S-lo-lbe-qua 
champagne  glaa*.  and 
Peel  half  a  banana,  ci 


Thit  U  another  good  one  to  * 
Fill  an  8-lo-the-qusn  cone  full  of  i( 
but  half  tuiilU  and  half  attawberr 
ntnal  amount  of  cniahed  atrewbei 
Top  with  whipped  creim  and  a  ma 


1  fruit  is  in  season, 
vanUla  can  be  uaed, 
^  Over  this  put  the 
le  champagne  •yiup. 


r  thi*  sprinkle  chopped  p 


Ammonia  for  Domestic  Use. 

W.  F.  G.  writes  us  as  follows:  "I  would  be  pleased  if  you 
could  furnish  me  with  a  formula  for  'household  ammonia.' 
I  am  aware  of  the  fact  that  most  preparations  of  the  kind 
consist  simply  of  aqua  ammonia;  but  others  contain  additional 
ingredients  which  improve  the  product." 

We  suggest  the  following  compound: 


Cleaning  Barrels. 
C.  &  R.  have  a  number  of  empty  barrels  on  hand.  Some 
were  used  originally  for  coca-cola  and  others  for  oily  prep- 
arations. C  &  R.  desire  to  clean  these  barrels  so  that  they 
may  be  used  as  containers  for  drinking  water- 
Use  a  hot  soda  solution.  Follow  this  with  plenty  of  hot 
water  and  then  dry  the  container.  If  this  procedure  does  not 
remove  all  trace  of  oil,  repeat  the  treatment  with  hot  soda 
solution,  and,  after  drying,  paraffin  the  barrels.    Water  placed 


Oil  of  c 


Dibsolve 


1    Ihe 


bol. 


A  Sand  Flea  Exterminator. 

C.  S.  S-  writes:  "Can  you  furnish  me  with  a  formula  for 
destroying  sand  fleas?" 

Try  carbolic  acid  in  dilute  alcoholic  solution.  Flowers  of 
sulphur,  used  as  a  powder  or  mixed  by  agitation  with  water 
containing  a  little  glycerin,  ought  also  to /depopulate  ainest 
of  fie...  |l,ze=D,GOOl^le 


BULLETIN  OF  PHARMACY 


Bordeaux  Mixture. 
.  J.  N.  M. — The  article  most  generally  employed  for  spray- 
ing fruit  trees  and  bushes  is  Bordeaux  mixture,  and  may  be 
made  after  the  following  formula: 

Copper  aalpEule S  pouadi. 

FrcBh    lime ............................0  pounds. 

Wstet 46  (illoni. 

Diuotve  ihe  copper  tulphtie  in  >  woodeD  or  earthen  veuel.  luina  t 
•IT  6  nlloni  of  waler.  which,  if  hot,  will  jct  moie  quickly.  In  ■  tcp- 
■rate  veuel  >l>ke  Ihe  lime  and  mb  umU  all  lumpi  are  broken.     Tboi 

The  mixture  should  not  stand  over  twenty  hours,  as  it 
lends  to  spoil.  Where  a  good  quality  of  lime  is  used,  4 
pounds  will  do  for  6  pounds  of  copper  sulphate,  but  it  is  best 
to  use  plenty  of  lime,  as  any  free  sulphate  will  burn  the  foli- 
age. Four  ounces  of  Paris  green  may  be  added  to  each  45 
gallons  of  this  liquid  for  all  except  peach  and  other  stone 
fruits.  For  these  use  only  2  ounces.  This  makes  the  best 
and  safest  combined  insecticide  and  fungicide  for  general  use. 
Its  chief  disadvantage  is  its  spotting  the  fruit  and  its  liability 
to  be  washed  off  the  foliage  by  rains. 


A  Stra 


•  Hat  Cleaner. 


L.  W,  R,— The  following  has  been  printed  in  the  BtJi.- 
ifTiN  two  or  three  times  in  recent  years : 

Put  up  a  powder  coniaining  S  drachms  of  eilher  Cinaric  or  pow- 
dered oxalic  acid.  Place  iwa  powders  in  an  envelope  wiib  Ihe  follow- 
in«  directions: 

"Wash  the  article  to  be  cleaned  with  soaa  and  water.     Diuolve  the 
conlenU  of  one  package  in  two  tablcspoonFi 
with  an  old  loDih-bruib,   rubbing  well  until 


soft  cloth,     li  ji 

done  and  the  band  '      ' 


diKoloted  by  the  clea 


e  the  hat-band,  but  if  tl 


ArtHieial  Cider. 
G.  &  B.— To  Sj  gallons  of  soft  water  add  2  pounds  of 
tartaric  acid,  23  or  3D  pounds  of  sugar,  and  a  pint  of  yeast ; 
put  the  mixture  in  a  warm  place,  and  let  it  ferment  for  fif- 
teen days;  then  add  the  flavoring  matter  to  suit  the  taste. 
The  various  fruit  ethers  which  are  used  for  the  purpose  may 
be  bought  from  any  wholesale  drug  house. 

A  Dandruff  Cure. 
M.  J.^We  are  not  in  a  position  to  analyze  the  mixture 
which  you  submit.     The   following   formula  has,   however, 
been  recommended  as  a  dandruff  cure : 


ilicrlic 


Short  Answer i. 


G.  E.  P. — As  an  antidote  for  formaldehyde  poisoning, 
solution  of  ammonium  acetate  should  be  given,  followed  by 
demulcent  drinks  of  white  of  eggs  or  flaxseed.  Use  a 
stomach-pump  afterwards. 

L.  R. — The  preparations  sold  under  the  title  of  aqueous 
extracts  of  golden-seal  are  usually  prepared  like  the  official 
"glycerite  of  hydrastis"  of  the  Pharmacopoda. 

H.  W. — A  glycerol  of  chloral  hydrate  for  internal  use 
may  be  made  by  dissolving  180  grains  of  chloral  in  an  ounce 
of  water  and  adding  4  drachms  of  glycerin. 
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most  under  discussion  this  year  have  been  the  N,  F. 
and  U.  S.  P.  propaganda,  pure  food  and  drug  leg- 
islation, the  hquor  question,  and  the  necessity  of 
restricting  the  sale  of  carbolic  acid.  A  new  issue 
has  also  been  presented  with  respect  to  the  solicita- 
tion of  entertainment  funds  from  jobbers  and  man- 
ufacturers, and  we  shall  report  upon  this  more  fully 
in  a  later  paragraph.  The  associations  in  Connecti- 
cut and  Massachusetts  had  such  successful  gather- 
ings, and  found  so  many  subjects  of  importance  to 
consider,  that  the  advisability  was  seriously  dis- 
cussed of  holding  semi-annual  meetings — the  win- 
ter session  to  be  primarily  devoted  to  legislative 
problems  which  are  then  uppermost. 


M  tetten  alKinld  be  addrewed; 


THE  MONTH'S  HISTORY. 


The  various  State  pharmaceutical 


riosrEiovs. 


holding  their  meetings  during 
these  summer  months,  and  on  the  whole  the  con- 
ventions seem  to  be  unusually  well  attended  and 
more  than  ordinarily  successful.  Thus  the  New 
York  association  registered  an  increase  in  member- 
ship of  150;  the  Kentucky  association  reported  that 
325  applications  had  been  received  and  that  the 
membership  had  been  nearly  doubled;  while  the 
attendance  was  so  great  at  the  Connecticut  meeting 
that  the  250  badges  which  had  been  prepared  for 
the  occasion  were  insufficient  to  go  around  and 
many  members  consequently  had  to  go  without 
them.  As  we  reported  last  month  in  reviewing 
some  of  the  earlier  State  gatherings,  the  subjects 


LEOISLAnON. 


THE  AssocunoNS  '^^^  Connecticut  association,   in- 
ANb  deed,  presented   quite  a  number 

of  propositions  for  legislative  ac- 
tion. Among  other  things,  it  was  proposed  to  have 
the  laws  so  amended  that  whenever  a  member  of 
the  Board  of  Pharmacy  ceases  to  be  actually  en- 
gaged in  the  practice  of  pharmacy,  or  whenever  he 
,  engages  in  the  tutoring  of  prospective  applicants 
for  the  board  examination,  he  shall  cease  to  be  a 
member  of  the  board.  It  was  also  proposed  that 
the  Board  of  Pharmacy  be  given  power  to  revoke 
the  registration  certificate  of  any  pharmacist  con- 
victed of  the  illegal  sale  of  liquor,  and  that  carbolic 
acid  be  put  upon  the  "registration  of  poisons"  list. 
The  latter  proposition  was  for  some  reason  voted 
down.  At  the  Minnesota  meeting  President  Hol- 
verson  dwelt  on  the  importance  of  legislation  re- 
stricting the  sale  of  carbolic  acid  and  gave  statistics 
showing  the  appalling  number  of  accidents  and  sui- 
cides resulting  from  the  use  of  this  poison.  Chit  in  . 
California  a  resolution  was  adopted  instructing  the 
Legislative  Committee  to  have  the  act  regulating 
the  sale  of  poisons  so  amended  as  to  prohibit  the 
sale  of  carbolic  acid  in  quantities  of  less  than  one 
pound,  "except  in  solutions  containing  not  over  5 
per  cent  of  carbolic  acid  and  10  per  cent  of  grain 
alcohol."  At  the  New  York  meeting  the  members 
"roasted"  Governor  Hughes  for  YftO'M^,^(\'ft'|p 
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ney  pure  drug  bill  and  decided  to  have  it  reintro- 
duced in  the  State  legislature  next  year.  At  the 
Maryland  and  one  or  two  other  meetings  it  was 
suggested  that  some  legislation  be  enacted  restrict- 
ing the  dispensing  privileges  of  physicians. 

THE  ASSOCIATIONS  Thc  familiar  practice  of  soliciting 
TO  PAY  THE»  entertainment  funds  from  jobbers 
OWN  WAT.  ^^j  manufacturers  was  pretty 
strenuously  discussed  at  several  of  the  State  gather- 
ings. At  least  three  of  the  associations — those  in 
New  York,  Connecticut,  and  Massachusetts — voted 
that  this  practice  would  hereafter  be  abandoned, 
and  in  one  or  two  instances  it  was  expressly  de- 
clared that  contributions  would  not  be  accepted 
•even  when  voluntarily  tendered.  The  idea  was,  as 
■expressed  so  vigorously  by  James  F.  Finneran  at 
the  Massachusetts  meeting,  that  the  retailers  ought 
to  have  and  do  have  independence  enough  to  stand 
the  expense  of  their  own  entertainment.  President 
McBride,  addressing  the  New  York  association, 
expressed  his  opinion  that  applications  for  funds 
outside  the  membership  were  in  effect  "nothing 
more  than  a  polite  hold-up"  which  should  no 
longer  be  tolerated.  Entertainment  expenses,  he 
insisted,  should  be  contributed  by  the  local  associa- 
tions throughout  the  State,  supplemented  by  the 
sale  of  entertainment  tickets  at.  the  annual  meeting. 


turers,  but  to  have  all  their  entertainments  at  the 
Atlantic  City  meeting  in  the  nature  of  a  "Dutch 
treat." 

*     ♦     * 

riEsiDENT  MALOTT  "^^e  liquor  question  was  pretty 
ON  THE  LiouoR  strcnuously  discussed  at  a  num- 
ouBsnoM.  ^gj.  qJ  jj^g  5^^^  gatherings.  It 
was  realized  that  the  present  wide-spread  movement 
for  temperance  presented  the  drug  trade  with  a 
problem  which  calls  for  both  careful  and  deter- 
mined action.  President  E.  B.  Malott,  addressing 
the  Kansas  association,  said  among  other  things: 

There  is  sweeping  over  this  land  a  wave  of  public  senti- 
ment wliich  calls  for  a  restriction  in  the  sale  of  alcoholic 
liquids.  No  sane  person  will  argne  that  this  is  a  short-lived, 
feeble  movement,  having  its  origin  in  the  vaporingi  of  a  few 
fanatics,  for  it  is  indorsed  and  encouraged  by  the  solid  and 
substantial  element  of  our  people.  When  the  Kansas  pro- 
hibitory law  made  the  saloon  an  outlaw,  and  entrusted  the 
sate  of  liquors  to  the  registered  pharmacist,  it  was  not  the 
intention  of  its  authors  to  convert  drug  stores  into  saloons 
or  to  concede  their  owners  any  privileges  which  might  be 
construed  as  permitting  the  unrestricted  sale  of  liquors. 
The  popular  demacid  for  a  further  restriction  of  the  sale 
of  alcoholic  liquors  is  almost  national  in  its  proportions,  and 
nowhere  has  this  wave  reached  its  height,  not  even  in 
Kansas.  The  days  of  the  "joint"  drug  store  are  numbered  in 
our  State,  and  the  druggist  who  fails  to  read  the  hand- 
writing on  the  wall  and  to  trim  his  sails  accordingly,  is  not 
wise,  and  he  may  some  day  find  his  little  bark  wrecked  upon 
tl  e  rocks  or  sailing  for  other  ports,  driven  by  unfriendly 


ASSOCIATION  ^^  ^^^  Massachusetts  convention 
ADVEETisiNO  A  thc  discussioH  wcnt  farther  yet 
aoLD-uFT  ^^^  touched  upon  the  solicitation 
of  advertisements  for  the  annual  proceedings. 
Somewhat  to  the  surprise  of  the  members  it  was 
discovered  that  the  association  had  "farmed  out" 
the  publication  of  its  proceedings  to  an  advertising 
man  who  paid  $100  annually  for  the  privilege,  and 
that  by  leading  advertisers  to  believe  they  were 
helping  the  association  he  had  made  a  fat  thing 
for  himself  out  of  the  proposition.  It  may  be  said 
in  this  connection  that  a  number  of  the  State  asso- 
ciations, realizing  that  the  solicitation  of  advertis- 
ing matter  for  the  annual  proceedings  is  in  truth  a 
request  for  charity,  have  for  years  omitted  the  ad- 
vertising pages  entirely.  This  is  notably  true  also 
of  the  A.  Ph.  A.  Reverting  to  the  subject  of  en- 
tertainment funds,  it  may  not  be  without  signifi- 
cance that  the  N,  A.  R.  D.  people  have  decided 
this  year  not  to  raise  money  in  the  regular  way  by 
seeking  contributions  from  jobbers  and  manufac- 


At  the  meeting  of  the  Connecti- 
'*'"iiBETiNos'""*  '^"^  association  the  liquor  question 

became  the  leading  issue,  and  a 
number  of  propositions  were  made  looking  toward 
the  establishment  of  suitable  legislative  restrictions. 
Many  members  of  the  association  believed,  and 
urgently  insisted,  that  a  complete  divorce  ought  to 
be  established  between  phannacy  and  the  liquor 
business,  and  these  men  were  for  taking  the  sale 
of  liquor  entirely  out  of  the  hands  of  dru^ists,  or 
else  restricting  it  very  severely  to  physicians'  pre- 
scriptions. It  was  finally  voted,  however,  as  we 
have  already  reported  this  month,  that  the  existing 
law  be  so  amended  as  to  give  the  Board  of  Phar- 
macy power  to  revoke  the  registration  certificate 
of  any  pharmacist  convicted  of  the  illegal  sale  of 
liquor.  It  was  also  voted  to  attempt  an  amend- 
ment to  the  liquor  law  which  would  compel  drug- 
gists, as  others  are  already  compelled,  to  be  the 
bona-fide  owners  of  their  business  before  they  may 
secure  liquor  licenses — a  plan  whiilK"  WJIJ -.tepP,  4° 
■laitized  by  VjOOV  rC 


BULLETIN  OF  PHARMACY 


311 


prevent  the  owners  of  druggists'  licenses  from 
fanning  them  out  for  illegitimate  purposes.  The 
liquor  question  was  pretty  thoroughly  discussed  at 
the  meeting  of  the  Massachusetts  association,  and 
the  effort  will  be  made  between  now  and  winter  to 
get  together  on  some  form  of  restrictive  legislation 
looking  toward  the  solution  of  the  problem  so  far 
as  pharmacists  are  concerned. 


The  significance  of  the  present 
KAUFFHAN'S  liquor  situation  to  the  druggists 
ADMONITION.  ^^  America  was  pointed  out  in- 
cidentally in  an  address  delivered  some  weeks  ago 
to  the  graduating  class  of  the  Pittsburg  College  of 
Pharmacy  by  Prof.  Geoi^e  B.  Kauffman  of  Co- 
lumbus, Ohio: 

The  recent  remarkable  progress  of  temperance  reform  is 
presenting  to  tbe  phannacist  another  serious  problem  very 
difficult  of  solution.  With  the  elimination  of  the  saloon,  the 
traffic  in  alcoholics  is  practically  driven  to  the  drug  store. 
The  self-respecting  pharmacist  will  not  accept  it,  yet  the 
other  kind  is  not  wanting,  and,  what  is  worse,  in  some  so- 
called  "dry"  districts  two  drug  stores  exist  where  was  but 
one  before.  The  inference  is  plain,  and  grave  danger  exists 
that  the  entire  profession  will  fall  into  disrepute  by  reason 
of  such  practices.  I  regard  this  as  the  greatest  danger  now 
confronting  us,  and  hope  to  impress  you  with  a  sense  of 
your  duty  to  stand  against  such  an  invasion  of  our  honor- 
able calling. 

By  way  of  bearing  out  Professor  Kauffman's 
words,  it  is  only  necessary  to  say  that  repeated  in- 
stances are  coming  to  our  attention  week  after 
week  where  druggists  are  being  arrested  in  this 
State  or  that  for  violating  the  local-option  or  pro- 
hibition laws.  On  our  desk  as  we  write  is  a  huge 
collection  of  newspaper  clippings,  and  if  we  had 
either  the  space  or  the  inclination  to  print  them  the 
moral  would  be  pointed  in  a  most  convincing 
manner. 

*     *     * 

Elsewhere  in  the  present  issue  of 
FM^nuETAMEs.     *^*  BULLETIN,  in  the  department 

of  "Contributed  Articles,"  we  are 
reporting  at  some  length  upon  the  recent  action  of 
the  Internal  Revenue  Department  at  Washington 
in  publishing  a  supplementary  list  of  patent  medi- 
cines which  are  to  be  considered  beverages  in  the 
eyes  of  the  law,  and  which  may  therefore  be  sold 
only  by  those  druggists  and  other  merchants  who 
are  in  possession  of  government  licenses  as  retail 
liquor  dealers.  About  125  proprietaries  have  now 
been  placed  under  the  ban  by  the  government.     It 


seems  very  evident  that  the  government  authorities 
are  determined  to  continue  their  investigations  until 
every  article  which  lends  itself  to  employment  as  a 
disguised  beverage  has  been  made  to  come  out  into 
the  open  and  suffer  the  restrictions  of  sale  thrown 
by  the  government  around  liquors  in  general.  In 
prohibition  States  and  "dry"  sections  the  question 
is  of  particular  significance,  for  it  would  seem  that 
in  such  places  the  proscribed  proprietaries  may  not 
be  sold  at  all.  A  complete  and  detailed  list  of  the 
tabooed  preparations  will  be  found  in  the  article  to 
which  we  have  already  referred,  printed  on  another 
page  in  this  issue  of  the  Bulletin. 


DiVEiaiON. 


The  Bulletin  has  been  highly 


two  by  a  very  choice  and  warm 
encounter  which  has  Uken  place  between  the 
Bulletin  of  the  A.  Ph.  A.  and  the  California  State 
Journal  of  Medicine.  Editor  Hallberg  of  the  for- 
mer paper  said  some  tart  thii^  regarding  the  un- 
fortunate practice  in  San  Francisco  of  paying  pre- 
scription commissions  to  physicians,  and  he  inti- 
mated or  perhaps  expressly  declared  that  many  San 
Francisco  doctors  withheld  their  patronage  from 
druggists  who  would  not  lend  themselves  to  this 
species  of  "graft."  Editor  Jones  of  the  California 
State  Journal  immediately  considered  himself  and 
his  profession  insulted,  and  called  upon  Editor 
Hallberg  for  an  apology.  More  than  that,  he 
wanted  all  the  officers  of  the  A.  Ph.  A.  to  apolo- 
gize. N.  A.  R.  D,  Notes,  the  Pacific  Pharmacist, 
the  National  Druggist,  and  one  or  two  other  jour- 
nals joined  in  the  fray,  and  the  pot  has  been  calling 
the  kettle  black  with  a  vengeance.  If  it  were  not 
for  some  of  these  summer  diversions,  the  hot 
weather  of  the  last  few  weeks  would  have  been 
intolerable.  When  Jones  and  Hallberg  are  ar- 
rayed on  opposite  sides  of  a  question,  a  football 
contest  between  Yale  aiid  Harvard  is  not  in  the 
same  class  at  all. 

*    .*     ♦ 

Contained  in  the  annual  report  of 

"■"°ii''omJ:™''  ^^^  ^^'°  ^^'^  ^"d  ^°°<*  Com- 
missioner is  a  very  interesting 
subsidiary  report  rendered  by  Prof.  James  H.  Beal, 
the  official  drug  inspector  of  Ohio.  Professor  Beal 
declares  that  in  the  large  majority  of  instances 
vhere  inferiority  has  been  discovered  in  drugs  col- 


lected from  pharmacies  throughout  Ahe  State, 
latized  by  V.iOO'^ 


le,  the 

igte 
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deficiency  in  quality  has  been  found  to  be  due  to 
one  or  more  of  the  following  reasons: 

1.  The  deterioration  has  been  caused  by  improper  methods 
of  preservation.  This  is  especially  true  in  the  case  of  drugs 
and  medicines  which  are  injured  by  exposure  to  light  When 
such  samples  have  been  found,  the  proper  method  of  preser- 
vation has  been  pointed  out. 

2.  The  use  of  obsolete  formulas  in  manufacture.  Not  a 
few  instances  have  been  found  where  druggists  are  using 
formulas  found  in  pharmacopoeias  and  dispensatories  which 
have  long  since  been  superseded  by  revised  editions. 

3.  Mistakes  in  the  translation  of  the  metric  formulas  of 
ihe  PharmacopcEia  into  the  old  or  apothecaries'  systems  of 
weights  and  measures.  Where  such  mistakes  have  been 
found,  the  druggist  has  been  advised  to  avoid  a  repetition 
of  the  error  by  procuring  the  weights  and  measures  recog- 
nized by  the  Pharmacopceia. 

4.  Adulterations  and  deliciencies  in  drugs  and  medicines 
not  prepared  by  the  pharmacist  himself,  and  usually  of  a 
character  not  easily  discovered  by  such  tests  as  the  average 
retailer  is  able  to  apply. 

It  is  gratifying  to  note  that  the  cases  of  actual  and 
wilful  adulteration  discovered  have  been  comparatively  few, 
showing  that  the  improvement  in  drug  quality  which  has 
been  going  on  for  some  years  still  continues.  When  evi- 
dences of  wilful  adulteration  have  been  discovered,  the 
prosecution  of  the  guilty  parties  has  been  recommended. 
Evidences  of  wilful  adulteration  have  been  most  frequently 
found  in  tincture  of  iodine,  tincture  of  opium,  and  spirit  of 
camphor. 


ASEUous  Regarding  reason  No.  2  in  the 
SHOiicoMiKO  foregoing  enumeration,  that  in- 
DiscLOSED.  voicing  the  use  of  obsolete  for- 
mulas, Professor  Beal  reports  that  58.2  per  cent  of 
the  stores  visited  throughout  the  State  possessed 
the  last  edition  of  the  U.  S.  P.  Only  31.1  per  cent 
of  the  druggists,  however,  had  the  last  edition  of 
the  N.  F.  Of  those  druggists  who  did  not  possess 
the  latest  revision  of  the  U.  S.  P.,  perhaps  a  third 
of  them  had  a  late  dispensatory  or  other  work  on 
pharmacy  containing  the  present  official  formulas. 
In  other  instances  the  druggists  were  entirely  un- 
prepared to  make  N.  F.  and  U.  S.  P.  goods  in 
accordance  with  the  existing  directions — a  condi- 
tion of  things  which  is  of  course  exceedingly  un- 
fortunate. Out  in  North  Dakota,  Food  Commis- 
sioner Ladd  declared  that  only  124  druggists  out 
of  the  190  in  the  State  were  found  to  have  copies 
of  the  last  U.  S.  P.  Reverting  to  Professor  Beal's 
report,  it  is  gratifying  to  discover  that  the  use  of 
wood  alcohol  in  the  manufacture  of  medicinal 
preparations  has  practically  ceased — so  far,  at  least, 
as  Ohio  is  concerned.  Professor  Beal  explained 
that  throughout  the  year,  when  shortcomings  have 


been  discovered  in  druggists'  supplies,  circulars  had 
been  sent  out  to  every  pharmacist  in  the  State  noti- 
fying him  of  the  conditions  of  the  market,  and  thus 
giving  him  a  chance  to  correct  his  stock  in  time. 
*     *     * 

As  the  Atlantic  City  meeting  of 
roiiciEs!         ^^^  ^'  ^-  ^-  ^-  draws  on  apace. 

much  is  heard  regarding  the  fu- 
ture policies  of  the  organization.  "Joel  Blanc," 
writing  in  the  Pharmaceutical  Era,  expresses  his 
conviction  that  the  N.  A.  R.  D.,  if  it  is  to  prove  a 
permanent  success,  must  revert  to  its  policy  of  price 
correction.  He  believes  that  the  N.  F.  and  U.  S. 
P,  propaganda  interests  only  a  minority  of  drug- 
gists, that  it  is  not  in  any  sense  a  national  issue, 
that  it  is  an  ethical  rather  than  a  commercial  ques- 
tion, and  that  for  these  reasons  it  will  not  prove 
sufficient  to  sustain  the  oi^anization.  So  far  as 
price  protection  is  concerned,  he  thinks  the  contract 
plan  should  be  pushed  to  the  uttermost  on  the  one 
hand :  on  the  other  he  would  initiate  a  vigorous  and 
systematic  campaign  looking  toward  an  amendment 
to  the  Sherman  act.    We  quote  him  in  part : 

Let  us  have  a  Legislative  Committee  whose  task  is  some- 
thing more  than  to  stand  around  the  corridors  in  Washing- 
ton and  be  snubbed  by  our  public  servants.  Let  some  of  the 
strong  men  who  have  suffered  such  indignities  put  their 
worthy  efforts  to  the  gathering  of  an  army  that  no  public 
servant  will  dare  to  insult.  Give  such  committee  the  power 
to  appoint  subcommittees  in  every  State,  city,  and  town.  Let 
us  go  to  the  grocers,  the  hardware  dealers,  booksellers,  hat- 
ters and  all  others  who  suffer  the  same  injustice  that  we  do. 
Already  their  organisations  declare  that  price  protection  is 
the  vital  issue.  Let  us  shake  off  our  apathy,  get  rid  of  our 
professional  exclusiveness  and  work  with  our  brothers  in 
other  vocations.  Let  us  cooperate  with  them.  Yes,  let  us 
confederate  with  them!  The  paramount  issue  of  the  N.  A. 
R.  D.  is  the  amendment  or  repeal  of  the  Sherman  law. 

In  the  meantime  there  is  much  discussion  as  to 
the  selection  of  a  successor  to  Secretary  Wooten, 
for  on  the  discovery  of  the  right  man  depends 
much  of  the  future  success  of  the  organization. 
Several  candidates  have  been  mentioned,  and  there 
is  likely  to  be  a  pretty  warm  contest  in  Atlantic 
City.  *     *     * 

Those  American  pharmacists  who 
™  PATENT TSlw'.'^  ^^^'^    '°"S   been    concerned    with 

the  subject  of  patent-law  reform 
as  applied  to  drugs,  and  particularly  the  exhorters 
along  this  line  in  the  N.  A.  R.  D.,  will  be  inter- 
ested to  know  how  Great  Britain  has  attacked  the 
problem.     Parliament  has  reo^ntly.AiSCledlitT^lfttUte 
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which,  going  into  effect  on  the  first  of  this  month, 
win  compel  the  foreign  holders  of  English  patents, 
under  penalty  of  forfeiture,  to  manufacture  the 
protected  articles  within  the  United  Kingdom,  This 
means  that  the  German  and  American  producers  of 
"synthetics"  and  other  similar  articles  must  estab- 
lish British  factories,  and  it  is  estimated  that  up  to 
the  present  time  the  law  has  caused  the  investment 
in  England  of  over  25,000,000  pounds  sterling  of 
foreign  capital,  principally  German.  For  this  rea- 
son the  measure  has  become  one  of  the  most  popu- 
lar to  be  enacted  by  the  present  British  government. 
One  of  the  two  patent-reform  bills  introduced  in 
the  last  Congress  by  Mr.  Currier  contained  a  pro- 
vision similar  to  that  made  the  basis  of  the  British 
law.  The  English  law  gives  four  years'  grace  to 
new  products  and  one  year  to  those  already  pat- 
ented. 

*     *     * 

A  peculiar  case  involving  the 
™roi»ONS?'  druggist's  responsibility  in  the 
sale  of  poisons  has  just  been  de- 
cided in  New  York  State.  Solomon  Goldberg 
went  into  one  of  the  stores  of  the  Hegeman  cor- 
poration, bought  ten  cents'  worth  of  corrosive  sub- 
limate, told  the  clerk  what  he  expected  to  use  it 
for,  and  asked  him  if  he  should  dissolve  it  in  water 
or  alcohol.  The  clerk  replied  that  he  didn't  know. 
Goldberg  sustained  injuries  for  which  the  jury 
awarded  him  damages  amounting  to  $250.  The 
case  was  appealed,  but  the  verdict  was  upheld.  The 
court's  reasoning  was  that  "when  the  plaintiff  asked 
for  a  drug  for  a  particularly  specific  purpose,  and 
when  the  defendant  sold  him  a  drug  for  this  pur- 
pose, the  latter  impliedly  represented  the  drug  to  be 
suitable  for  the  purpose  for  which  it  was  sold." 
This  certainly  does  strike  us  as  pecuhar  law.  Is 
the  druggist  to  be  held  responsible  for  every  freak 
use  to  which  a  customer  may  desire  to  put  a  drug? 


THE  SODA-  Representatives  of  thirty  of  the 
FOUNTAIN  reorLE  leading    soda-fountain,    fountain- 

oiOAHizB.  equipment,  and  supply  houses  in 
the  United  States  organized  "The  National  Soda 
Fountain  Association"  at  a  meeting  held  last  month 
at  the  Hotel  Astor  in  New  York  City.  William  P. 
Anderson,  of  the  J.  Hungerford  Smith  Company, 
of  Rochester,  N.  Y.,  was  chosen  temporary  presi- 
dent; L.  A.  Becker,  of  L.  A.  Becker  &  Co.,  of  Chi- 
cago, temporary  vice-president ;  D.  O.  Haynes,  pro- 


prietor of  the  Soda  Fountain  and  Pharmaceutical 
Era,  temporary  secretary ;  and  C.  F,  Rauchfuss,  of 
the  Liquid  Carbonic  Company,  temporary  treas- 
urer. These  officers  and  A,  H.  Lippincott,  of  the 
A.  H.  &  F.  A.  Lippincott  Company,  of  Philadel- 
phia; John  Couch,  of  the  Bishop-Babcock  Com- 
pany, of  Cleveland,  Ohio;  and  F.  N.  Randall,  of 
the  Randall  Grape  Juice  Company,  were  selected 
members  of  a  temporary  executive  committee. 
Provision  was  also  made  for  an  annual  meeting, 
the  date  for  which  will  be  fixed  by  the  executive 
committee.  There  is  much  that  such  an  association 
can  do  for  the  advancement  of  the  industry  as  a 
whole.  Furthermore,  the  organization  is  created 
at  an  opportune  time,  when  the  sentiment  against 
intoxicating  liquors  is  bound  to  react  in  favor  of 
healthful  and  innocuous  drinks  like  soda. 

Twenty-five  years  have  passed  since  Dr.  Fred- 
erick B.  Power  was  appointed  Professor  of  Phar- 
macy by  the  Board  of  Regents  of  the  University 
of  Wisconsin.  In  commemoration  of  this  event, 
and  in  recognition  of  his  services  to  pharmaceutical 
education  and  science,  the  University,  at  its  last 
annual  commencement,  bestowed  the  honorary  de- 
gree of  Doctor  of  Laws  on  Dr.  Power,  who  for 
the  last  twelve  years  has  been  director  of  the  Well- 
come research  laboratory  in  London,  England. 

It  was  announced  last  month  that  William  R. 
Warner  &  Co.,  manufacturing  pharmacists,  had 
become  incorporated,  and  that  large  blocks  of  stock 
had  been  purchased  by  G.  A.  and  Henry  Pfeiffer 
of  the  Pfeiffer  Chemical  Co.  of  St.  Louis.  While 
the  Pfeiffers  will  be  represented  among  the  officers, 
William  R.  Warner,  Jr.,  will  retain  his  position  as 
president. 

At  last  year's  meeting  of  the  A.  Ph.  A.  a  resolu- 
tion was  adopted  asking  the  A.  M.  A.  to  appoint  a 
committee  to  act  with  a  similar  committee  from  the 
A.  Ph.  A.  upon  matters  of  interest  common  to  both 
organizations.  At  this  year's  meeting  of  the  A.  M. 
A.  the  request  was  granted  and  a  committee  of 
three  was  appointed  for  the  purpose. 
*     *     * 

A  movement  is  under  way  in  Chicago,  and  is 
being  quite  systematically  promoted  in  some  sec- 
tions of  the  city,  to  raise  the  price  of  ice-cream  soda 
from  5  to  10  cents..  T^/Ar-^ol*^ 
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RURAL  STORES  PROGRESSING. 

Of  late  years  there  has  been  a  steady  influx  of 
city  people  into  the  country.  Improved  railroad 
facilities,  interurban  communication  by  telephone 
and  street-car,  have  made  the  rural  districts  more 
inviting  than  ever. 

Druggists  have  not  been  slow  to  fall  in  with  this 
movement.  In  small  towns  throughout  the  North- 
west, for  instance,  are  to  be  found  scores  of  Chi- 
cago-bred pharmacists.  Have  they  been  forced  to 
leave  their  former  homes  by  the  stress  of  strong 
competition  ?  Not  exactly.  They  have  simply  fol- 
lowed the  line  of  least  resistance,  feeling  that  in  the 
country  they  could  not  only  save  more  money,  but 
enjoy  a  feeling  of  greater  security  than  is  possible 
for  a  man  of  limited  means  in  a  metropolis. 

Do  they  succeed  in  their  new  environment?  How 
could  they  help  it?  The  city  atmosphere  has  bred  in 
them  an  appreciation  of  all  that  gives  a  store  distinc- 
tion— modem  fixtures,  attractive  windows,  and  the 
like.  Having  lived  and  labored  in  the  midst  of  com- 
petition, every  business-getting  method  has  been 
developed,  from  the  cultivation  of  the  doctor  to  the 
courteous  treatment  of  the  customer.  Thus  they 
come  unknown  into  a  community  and  in  a  short 
time  build  up  a  good  business.  So  equipped,  how 
could  they  fail? 

All  this  has  had  a  stimulating  influence  on 
the  rural  stores.  The  country  pharmacist  no 
longer  enjoys  a  monopoly  in  his  district.  There 
is  no  telling  when  a  competitor  may  bob  up 
on  the  next  comer.  That  sort  of  thing  happens 
every  day  in  the  large  cities,  and  it  is  occurring 
with  increasing  frequency  in  the  small  towns.  Con- 
sequently, the  country  dmggist  has  come  to  realize 
that  being  first  in  the  field,  or  even  alone  in  a  local- 
ity, does  not  make  him  lord  of  all  he  surveys.  His 
privilege  must  be  cherished.  He  should  mn  his 
store  in  a  manner  that  will  discourage  newcomers. 
Slovenly  service  and  an  ill-kept  store  only  invite 
further  competition.  A  dmggist  looking  about  for 
a  good  location  always  estimates  the  strength  of 
the  other  fellow.  The  pliarmacy  with  good  patron- 
age, sound  credit,  and  modem  equipment  is  pretty 
apt  to  be  let  alone.  But  from  him  that  hath  little 
may  be  taken  away. 

All  this  has  stimulated  a  general  awakening 
among  the  country  dmggists.  They  are  well  posted 


on  advertising  methods.  Their  windows  are  at- 
tractive. Their  fixtures  are  new.  The  show-cases 
look  inviting.  In  fact,  barring  the  matter  of  cut- 
rate  prices,  there  is  little  difference  between  the 
country  and  city  pharmacies  of  to-day. 


A   LEFT-HANDED   COHPLIHBNT. 

During  the  course  of  a  year  the  Bulletin  re- 
ceives hundreds  of  very  flattering  letters  from  its 
subscribers.  These  always  bring  joy  and  comfort 
to  the  editorial  heart.  Some  of  the  letters,  a  very 
few,  we  print  from  time  to  time  in  the  Bulletin, 
and  under  the  circumstances  perhaps  we  ought  to  do 
the  honest  thing  and  publish  a  letter  of  the  opposite 
character  which  we  have  just  received.  Here  it  is: 
BuRUMGTON,  Ia.,  May  IS,  1008. 

Dear  Sirs — Enclosed  is  a  money-order  for  $1.00  for  a 
year's  subscription  to  tlie  Bullctin  of  Pharmacy.  The 
Bulletin  has  a  lot  of  silly  stuff  in  it  that  is  not  suitable 
for  a  professional  paper,  and  takes  up  valuable  time  if  a  man 
cares  about  reading  it.  But  the  journal  also  has  useful  and 
valuable  information.  Of  course  it  is  necessary  in  my  busi- 
ness to  pick  out  the  useful  things  and  consign  the  other 
matter  to  the  unnamable  place.  It  would  suit  me  better 
if  the  silly  matter  was  never  offered  to  me,  but  of  course  I 
refuse  to  be  baited  by  such  things.  I  forgive  you  any  way 
and  love  you  as  much  as  ever.  Yours  truly. 

Now  if  it  were  not  for  the  soothing  balm  con- 
tained in  that  last  sentence  we  should  be  rather 
inclined  to  accept  the  discouraging  belief  that  we 
had  missed  our  calling,  and  that  the  editorial  profes- 
sion was  not  for  us.  As  for  just  what  our  well- 
meaning  friend  has  in  mind  when  he  speaks  of  the 
"silly  stuff"  in  the  Bulletin,  we  su^wse  he  has 
reference  to  the  scattered  jokes  in  "The  Scrap 
Book"  in  the  rear  of  the  journal.  But,  let  us  ask, 
what  is  a  poor  editor  to  do?  Some  people  want 
jokes — others  have  no  use  for  them.  This  is  the 
first  letter  we  have  ever  received  complaining  of  our 
humorous  matter,  whereas  readers  have  frequently 
expressed  their  pleasure  with  it.  Perhaps  the  only 
way  to  consider  a  pharmaceutical  journal,  after  all, 
is  to  look  upon  it  as  one  would  a  menu  card,  where 
one  selects  what  he  likes  and  omits  the  rest. 

Just  as  a  matter  of  interest,  however,  we  would 
like  to  know  if  other  readers  agree  with  our  critic. 
We  should  be  glad  to  hear  from  you  if  you  feel  like 
expressing  your  opinion,  and  in  fact  we  are  always 
pleased  to  get  letters  from  subscribers  to  the  Bulle- 
tin in  which  they  express  their  views  regarding 
this  or  that  feature  of  the  journal.  It  helps  us  in 
our  eflfort  to  give  readers  what  they  want  and  jwhat 
they  find  most  useful  and  interestii^iOOQ  It 
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EXCHANGING  DEAD  STOCK. 
A  plan  was  tried  out  at  the  last  annual  meetii^ 
of  the  Kentucky  Pharmaceutical  Association  which 
strikes  us  as  beii^  exceedingly  novel  and  worthy  of 
duplication  elsewhere  throughout  the  country. 
Briefly,  it  was  a  scheme  to  enable  the  members  of 
the  Association  to  exchange  dead  stock  with  one 
another. 

Every  druggist,  no  matter  how  careful  a  busi- 
ness man  he  may  be,  finds  himself  in  possession  of 
patent  medicines  and  other  goods  for  which  he  has 
little  or  no  market.  The  manufacturers  suddenly 
cease  their  advertising  efforts  in  the  locality;  the 
public  taste,  always  more  or  less  fickle,  changes; 
and  from  one  cause  or  another  the  druggist  suddenly 
finds  that  some  of  the  things  which  at  one  time  had 
a  pretty  good  sale  with  him  are  no  longer  in  de- 
mand. 

What  shall  he  do  with  dead  stock  of  this  char- 
acter? Unsalable  sundries  he  can  perhaps  close  out 
by  making  a  window  display  of  them,  holding  a 
"sale,"  and  offering  low  prices.  But  patent  medi- 
cines scarcely  lend  themselves  to  efforts  of  this  na- 
ture. Why  not  exchange  such  goods  with  phar- 
macists in  other  towns  who  may  possibly  have  a 
demand  for  them? 

Mr.  Vernon  Driskell,  treasurer  of  the  Kentucky 
Phannaceutical  Association,  announced  in  advance 
of  the  last  annual  meeting  that  such  a  plan  would 
be  tried,  and  he  urged  every  member  to  bring  with 
him  a  list  of  his  slow  sellers.  "Goods  that  have 
become  'dead'  on  my  shelves,"  declared  Mr.  Dris- 
kell, "may  sell  in  your  town,  and  your  dead  stock 
may  sell  in  mine.  Let's  exchange  or  else  buy  each 
other's  dead  stock."  The  scheme  has  possibilities, 
and  it  occurs  to  us  that  it  might  be  tried  out  gen- 
erally at  State  meetings.  Possibly  there  is  some 
field  for  it  also  at  even  the  meetings  of  the  city 
associations. 


WILL  THE  DRUG-CLERK  MOVEMENT  REACH 

THE  SMALL  PLACES? 
Any  one  who  has  watched  the  progress  of  the 
drug-clerk  associations  must  have  been  impressed 
with  the  social  value  of  their  gatherings.  While 
there  is  a  natural  bond  of  sympathy  between  men 
of  a  common  profession,  this  feeling  is  stimulated 
by  an  occasional  meeting.  Seated  around  a  table 
drug  clerks  are  an  exuberant  lot.  There  is  no  dearth 
of  fun  when  they  all  get  together  in  song,  speech, 
and  general  merriment. 


It  is  to  be  hoped  that  the  pharmaceutical  press 
will  foster  the  organization  of  drug-clerk  associa- 
tions until  the  national  circuit  will  include  the  small 
towns  as  well  as  the  cities.  One  must  not  get  the 
impression  that  the  drug  trade  is  centered  in  the 
larger  cities.  The  bulk  of  the  pharmaceutical  busi- 
ness lies  in  the  country.  If,  consequently,  the  asso- 
ciations of  clerks  are  to  become  organized  into  a 
national  body,  they  must  include  the  small  places. 
The  formation  of  local  associations  must  be  encour- 
aged in  the  towns  of  twenty  and  thirty  thousand 
inhabitants. 

The  small  places  offer  a  fruitful  field  for  drug- 
clerk  organizations.  Much  good  may  be  accom- 
plished there  for  this  reason:  the  stores  are  often 
located  two  or  three  in  a  radius  of  one  or  two 
blocks.  This  congestion  naturally  sets  up  a  com- 
petition almost  personal  in  nature.  There  is  a  feel- 
ing of  rivalry  between  the  proprietors  which  is  re- 
flected in  the  employees.  Clerks  in  the  country- 
stores  consequently  do  not  mingle  as  intimately  as 
employees  of  the  city  pharmacies.  The  drug  clerks' 
association  in  the  small  town,  if  it  engenders  a 
feeling  of  union  among  the  members,  can  accom- 
plish no  little  good  of  a  social  nature,  not  to  men- 
tion more  substantial  benefits  such  as  shorter  hours 
and  Sunday  closing. 


"CAPSULES  OF  SCIENCE." 
Under  this  very  appropriate  title  we  are  begin- 
ning a  new  department  in  the  present  issue  of  the- 
Bulletin  from  the  informed  and  informing  pen 
of  Mr.  Wilbur  L.  Scoville.  It  will  comprise 
short,  terse,  interesting  notes  chronicling  recent 
discoveries  in  the  pharmaceutical  group  of  sciences 
— notes  so  encapsulated  that  they  may  be  quickly 
and  readily  taken  by  the  busy  pharmacist  anxious- 
to  keep  abreast  of  scientific  progress  but  lacking  the 
time  to  read  long  and  detailed  dissertations. 

Mr.  Scoville  is  well  known  as  a  teacher  of 
pharmacy  for  a  decade  or  more,  an  author,  an  ex- 
pert in  pharmaceutical  technique,  a  member  of  the 
revision  committees  of  both  the  U.  S.  P.  and  the 
N.  F.,  and  since  the  beginning  of  the  present  year 
a  member  of  the  scientific  staff  of  Parke,  Davis  & 
Co.  He  has  a  readable  style;  he  has  the  journal- 
istic faculty  of  seizing  upon  things  of  unusual  in- 
terest and  value;  and  we  believe  his  "Capsules  of 
Science"  will  be  appreciated  by  our  readers  gen- 
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PROFITS  AND  EARNINGS. 


AN  INVITATION  TO  CRITICS. 

For  two  or  three  years  now  we  have  been  pub- 
lishing- and  commenting  upon  annual  business  state- 
ments of  druggists  in  this  department  of  the  Bul- 
letin. This  month  it  occurred  to  us  that  we  would 
change  our  programme.  It  is  quite  possible  that 
we  have  already  exhausted  the  subject  so  far  as  our 
own  comments  are  concerned,  and  we  are  now 
going  to  give  our  readers  a  chance  to  dissect  one 
of  these  business  statements  themselves.  It  may  be 
that  they  will  point  out  flaws  and  offer  suggestions 
which  have  not  previously  been  touched  upon  in  the 
scries.  Here,  then,  is  the  latest  statement  received 
in  the  Bulletin  office: 
To  the  Editor: 

As  a  strong  admirer  of  your  splendid  m^uine,  and  one 
who  has  received  a  great  deal  of  good  from  it,  I  am  tres- 
passing upon  your  time  by  sending  you  an  account  of  our 
business  for  the  last  fiscal  year.  The  chief  figures  are  as 
follows : 

Sales   $13,^57.97 

Merchandise ; 

Bought  _ $8,631.14 

Stock  appreciation    912.43 

Cost  of  merchandise  sold  7,719.01 

Gross  profit   $5,838.98 

Expenses  (salaries  $2,120.85)   4,243.26 

Net  profits    $1,595.70 

I  may  say  that  these  figures  have  been  based  upon  careful 
inventory  calculations  and  are  therefore  accurate.  Ten  per 
cent  has  been  written  off  for  depreciation  in  the  fixtures.  I 
am  the  manager  of  the  store  and  have  no  interest  in  it  of 
a  monetary  nature.  I  get  $20  a  week,  and  the  owner  only 
t»mes  around  once  a  month  to  get  a  little  money.  Of  the 
net  profits  last  year  of  $1595.70,  $912.43  was  represented  by 
the  appreciation  in  stock,  and  the  remaining  $683.27,  repre- 
sented in  cash,  the  owner  drew  out  as  the  interest  on  his 
investment  of  about  $8000.  We  have  only  been  in  business 
three  years.  The  expenses  include  salaries,  rent,  light,  taxes, 
insurance,  charity  contributions,  advertising,  new  fixtures, 
laundry,  repairs,  etc.,  etc.  During  the  year  1906-7  the  sales 
were  $10,417.33.  During  the  year  1907-8  they  jumped  to 
$13,557.97— a  handsome  increase. 

Ah  Iujnois  Clerk. 

Now,  then,  we  should  like  to  have  this  statement 
commented  upon  by  the  shrewd  business  men 
among  the  Bulletin  subscribers.  Point  out  the 
flaws — if  there  are  any.    Make  suggestions — if  any 


need  to  be  made.  Give  us  the  benefit  of  your  ex- 
;)erience — your  training  in  commercial  mathematics 
— your  ability  as  business  men.  We'll  be  glad 
to  print  your  remarks  for  the  benefit  of  our  17.000 
readers.     The  more  comments  the  merrier! 


THE  OBSERVER'S  COLUMN. 


The  Observer  was  finishing  his  second  cup  of 
coffee  at  breakfast  this  morning  when  he  ran  across 
an  item  in  the  newspaper  which  at  first  caused  him  a 
mild  jolt  or  two.  Before  he  quotes  it,  however,  he 
warns  his  readers  not  to  take  it  too  seriously : 

In  a  paper  before  the club  yesterday  Mrs.  Mary  

deplored  the  evil  effects  of  drug  stores  as  social  centers  for 
children. 

Sundaes,  sodas,  chocolates  and  creams,  root  beers,  ginger 
ales,  and  all  the  various  kinds  of  chewing  gums  were  given 
their  share  of  denunciation,  as  serving  only  to  decoy  nickels 
from  children  and  leaving  them  with  impaired  digestions  and 
appetites  spoiled  for  more  nutritious  food.  Mrs.  de- 
clared that  the  soda  fountain,  which  is  frequented  by  soda- 
drinking,  candy-eating  boys  and  girls,  was  a  boon  to  the 
stomach  specialist  whose  patients  are  increasing  proportion- 
ately to  the  growing  favor  of  these  places  as  rendezvous  for 
schoolchildren. 

"Who  knows  what  deadly  germs  are  transferred  from 
one  mouth  to  another  in  this  pernicious  practice?"  she  asked. 

Somehow  the  Observer  couldn't  get  indignant 
over  this — it  was  too  amusing.  Women's  clubs — 
what  things  they  do  perpetrate  sometimes!  They 
mean  well.  Usually  they  do  well.  But  sometimes 
they  get  off  on  tangents  that  appeal  powerfully  to 
the  masculine  sense  of  humor.  The  Observer's  im- 
pulse after  he  read  this  terrible  and  blasting  indict- 
ment was  to  wax  satirical  over  the  foibles  of  wom- 
ankind, but  Mrs.  Observer,  seated  across  the  break- 
fast table,  looked  a  little  threatening  after  the  first 
remark  or  two,  and  he  thought  Discretion  was  per- 
haps wiser  than  Sarcasm.  So  he  changed  the  sub- 
ject. 

Perhaps,  indeed,  he's  on  unsafe  ground  now. 
Possibly  it  would  be  wiser  for  him  to  change  the 
subject  again.  But  this  particular  instance  of  Fem- 
inine Exaggeration  is  funny,  isn't  it?  Think  of 
the  soda  fountain  in  the  corner  drug  store  being  "a 
boon  to  the  stomach  specialist  whose  patients  are 
increasing  proportionately  to  the  growing  favor  of 
these  places  as  rendezvous  for  schoolchildren!" 
Consider  "what  deadly  germs  are  transferred  from 
one  mouth  to  another  in  this  pemieious  praotice!" 

Awful,  just  perfectly  awful,  isW^OOQlC 
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THE  HALL  OF  FAME. 


PROFESSOR  SEAL  GOES  TO   PITTSBURG. 
Complying   with   the   modern   tendency    toward 
consolidation  of  effort  and  applying  it  to  educa- 
tional conditions,  the  Pittsburg  College  of  Phar- 
macy has  absorbed  the  Scio  College,  and  it  is  ex- 


EDITORS  AT  PLAY. 

The  proprietors  of  the  Chemist  aitd  Druggist, 
our  prosperous  and  well-known  contemporary  of 
London,  England,  gave  their  editorial  staff  its  cus- 
tomary annual  outing  last  month — and  by  the  way, 
before  we  forget  it,  we  may  express  our  conviction 
that  the  idea  is  a  good  one  and  that  we  are  seri- 
ously thinking  of  suggesting  to  the  publisher  of  the 
Bulletin  that  he  invite  his  editorial  family  here- 
after to  take  a  day's  fun  at  his  expense  at  least  once 
a  year !  Well,  the  C.  and  D.  staff  spent  the  day  at 
Arundel,  one  of  the  quaint  old  towns  not  far  from 
London  and  hard  by  the  castellated  residence  of 
the  Duke  of  Norfolk. 

A  very  interesting  and  ingenious  souvenir  of  the 
occasion  was  gotten  up  in  advance.  It  was  in  the 
form  of  a  booklet,  and  the  rear  cover  bore  the 
"early  woodcut"  shown  in  the  accompanying  re- 


peated among  other  things  that  the  junior  class  of 
the  Scio  school  will  take  its  senior  course  at  Pitts- 
burg next  year.  Dr.  James  H.  Beat,  up  to  now 
dean  of  the  Scio  College,  will  henceforth  devote 
himself  with  undivided  energy  to  the  Pittsburg 
school,  and  will  doubtless  bring  his  family  to  Pitts- 
burg to  live.    The  Beal  home  in  Scio,  however,  has 


Fiiiy  v/oodcut.  M*c< 


decided  advantages  of  location  and  character,  and 
Dr.  and  Mrs.  Beal  must  leave  it  with  many  regrets. 
The  Doctor  will  be  no  stranger  to  the  students  in 
Pittsburg:  he  has  been  a  member  of  the  faculty  for 
several  years. 


production.  The  Duke  of  Norfolk  is  seen  inviting 
the  heads  of  departments  into  his  "keep."  Mr. 
Peter  MacEwan,  the  eminent  editor  of  the  Chemist 
and  Druggist,  is  caricatured  in  straw  hat  and  spec- 
tacles, seated  in  front  of  the  cart.  Next  him  sits 
J.  E.  Glass,  who  formerly  represented  the  C.  and  D. 
ill  this  country,  and  who  is  now  publisher  of 
another  journal  owned  by  the  same  proprietors. 
The  third  individual  is  Mr.  Henry  Walker,  pub- 
lisher of  the  Chemist  and  Druggist.  This  interest- 
ing drawing  was  made  by  W.  Chalmers,  of  the 
C.  and  D.  staff,  and,  as  will  at  once  be  realized,  was 
made  in  imitation  of  the  early  woodcuts  of  genera- 


tions ago. 
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MR.  PRITCHAED  DISPOSES  OF  HIS  STORE. 

B.  E.  Pritchard,  the  well-known  secretary  of  the 
Western  Pennsylvania  Retail  Druggists'  Associa- 
tion, has  sold  his  pharmacy  in  McKeesport  in  order 
that  he  may  devote  his  entire  time  to  the  interests 
of  the  organization.  The  association  is  one  of  the 
best  in  the  country,  and  Mr.  Pritchard  has  discov- 
ered that  it  needs  all  his  energy  to  keep  it  up  to 


large,  and  his  staff  of  managers  and  clerks  so  nu- 
merous, that  some  cohesive  force  was  necessary, 
and  he  consequently  formed  a  corporation  and  dis- 
tributed stock  at  favorable  figures  among  some  of 
his  better  men. 

But  Mr.  Webber  has  been  chiefly  known  to  the 
drug  trade  for  activities  outside  of  his  business. 
He  was  for  several  years  a  member  of  the  Michi- 
gan Board  of  Pharmacy.  He  has  always  been  one 
of  the  wheel-horses  of  the  Michigan  Pharmaceuti- 
cal Association,  has  been  its  president,  has  fre- 
quently been  chairman  of  the  Legislative  Commit- 
tee, and  has  served  the  organization  in  many  other 
capacities.  He  has  often  appeared  before  the  Mich- 
igan legislature  in  the  interests  of- pharmaceutical 
legislation.  During  the  last  few  years  Mr.  Webber 
has  been  a  regular  attendant  upon  the  national  con- 
ventions of  the  N.  A.  R.  D.,  and  on  two  or  three 


the  top  notch  of  efficiency.  The  "Western  Penn- 
sylvania Retail  Druggist,"  edited  by  Mr.  Pritchard, 
is  the  official  organ  of  the  body,  and  is  a  very 
bright  and  readable  sheet.  Mr.  Pritchard  is  known 
by  the  druggists  of  the  country  as  one  of  the  lead- 
ing spirits  in  the  N,  A.  R.  D,  and  as  one  of  its 
ex-presidents. 

ARTHUR  H.  WEBBER. 

Arthur  H.  Webber  is  one  of  the  most  successful 
druggists  in  Michigan.  He  is  located  in  Cadillac, 
and  one  of  the  unique  things  about  his  business  is 
that  he  has  developed  several  side-lines  to  a  con- 
siderable extent,  and  has  what  might  be  considered 
a  small  department  store.  The  different  features 
of  the  establishment,  however,  are  properly  classi- 
fied and  separately  conducted,  and  for  this  reason 
the  drug  department  is  freer  than  most  pharmacies 
from  allied  lines.  Like  several  of  the  other  depart- 
ments, it  is  in  a  room  by  itself.  A  few  years  ago 
Mr.  Webber  found  that  his  business  had  grown  so 


occasions  has  been  a  delegate  to  the  meetings  of 
the  National  Association  of  Boards  of  Pharmacy. 
In  his  own  town  Mr.  Webber  has  occupied  promi- 
nent positions,  and  if  we  mistake  not  he  is  president 
of  the  local  board  of  trade,  and  president  also  of 
the  Y.  M.  C.  A. 

It  ought  to  be  said  that  Mr.  Webber  is  a  wit  and 
a  satirist  of  pronounced  qualities.  His  reports  and 
speeches  at  the  associations  with  which  he  is  con- 
nected are  always  looked  forward  to  with  interest 
and  listened  to  with  pleasure.  Another  one  of  Mr. 
Webber's  virtues  is  that  he  believes  thoroughly  in 
the  circulation  and  influence  of  the  Bulletin  of 
Pharmacy.  Some  years  ago  we  described  one  of 
his  advertising  booklets  in  thje^ B^UfTPUIiji^  he 
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received  so  many  requests  for  copies  of  it  from 
druggists  all  over  the  country  that  he  was  in  danger 
of  having  to  employ  a  special  force  of  stenographers 
and  clerks  for  several  months.  He  wrote  us  at  the 
time:  "If  any  doubting  Thomas  of  an  advertiser 
■questions  your  circulation,  just  refer  him  to  me!" 

Mr.  Webber  and  his  family  have  just  returned 
from  a  trip  of  four  or  five  months  to  Europe  and  the 
Orient.  He  says  a  banker  next  door  generously 
furnished  the  money  for  the  occasion ! 

A  characteristic  letter  from  Mr.  Webber  appears 
in  the  department  of  "Letters"  in  this  issue  of  the 
Bulletin. 


are  seeking  positions  of  public  trust  at  this  time. 
Charles  H,  Huhn,  of  Minneapolis,  a  regular  at- 
tendant upon  the  annual  meetings  of  the  N.  A.  R. 
p.,  and  one  of  the  speech-makers  of  the  organiza- 
tion, indeed,  has  announced  his  candidacy  for  the 
nomination  for  mayor  of  his  city. 


GROVER   CLEVELAND   A   DRUGGIST   IN   EARLY 

UFE. 

It  is  generally  admitted  by  men  of  every  political 
creed  that  in  the  death  of  Grover  Qeveland  the 
country  lost  one  of  its  greatest  and  best  men.    It  is 


UR.  HAGENOW  IN  POLITICS. 

The  N.  A.  R.  D.  policy  of  urging  druggists  to 
send  representatives  of  their  own  to  the  State  and 
national  legislatures,  in  order  that  the  interests  of 
pharmacy  may  be  properly  looked  after  in  the  halls 
of  the  law-makers,  is  apparently  yielding  fruit. 
Thus  we  find  that  Theodore  F.  Hagenow  of  St. 
Louis,  a  former  vice-president  of  the  N,  A.  R.  D., 
and  at  one  time  also  president  of  the  local  associa- 
tion, has  been  nominated  as  the  Republican  candi- 
date of  his  district  for  representative  in  the  State 


Assembly.  The  district  is  so  strongly  Republican 
that  the  nomination  is  considered  to  be  practically 
an  election.    Success  to  Mr.  Hagenow  in  his  legis- 


not  generally  known  by  the  druggists  of  the  coun- 
try, however,  that  Mr.  Cleveland  began  his  busi- 
ness career  in  a  drug  store.  His  boyhood  days 
were  passed  in  the  little  village  of  Fayetteville, 
eight  miles  east  of  Syracuse,  and  it  was  in  this 
town  that  he  first  went  to  work  in  a  drug  store 
conducted  by  John  McVicar.  In  recent  issues  of 
the  Bulletin  we  have  referred  to  the  ten  years 
spent  by  Governor  Johnson  of  Minnesota  behind 
the  drug  counter — and  Governor  Johnson  is  likely 
some  day  to  be  a  Democratic  candidate  for  the 
presidency.  Philosophers  might  from  these  in- 
stances adduce  the  generalization  that  there  is  a 
close  connection  between  the  drug  business  and 
Democratic  presidents.     Whether  Mr.  Bryan  ever 


lative  aspirations !    Incidentally  it  may  be  remarked     passed  through  the  drug  portal  we  ajie.  unable  I 
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that  several  other  druggists  throughout  the  country     state. 


"MY  BEST  ADVERTISING  SCHEME." 

S«v«ral  Drn^ats  Ontlln*  PUna  which  hav*  Heaal  New  Bnslneaa  for  Tham— Obtaining  Iha  Trade 
Children    for    School  SMppIlea— A  Nanber  of  Clever  Window  Trlma— Giving  Away  a  Pony 
and  Carl  for  Advertising  Pnrpoaea — Pushing  a  Specially  Perfnme  by  Exploiting 
It  at  (he  Th««ter-How  Ihcac  Schemes  Worked  Out. 


Our  new  department  of  "Best  Advertising  Schemes"  will  this  month  be  found  full  of  profit  and 
suggestion.  Five  wide-awake  pharmacists  tell  how  they  planned  and  executed  novel  methods  for  the 
expansion  of  business.  In  accordance  with  our  standing  offer,  each  contributor  has  received  $2.50  in 
cash  for  his  article.  Further  contributions  are  invited  from  druggists  throughout  the  country,  and  we 
may  grasp  this  occasion  to  say  that  we  are  anxious  to  develop  this  new  department  of  the  Bul- 
letin into  one  of  the  most  helpful  and  interesting  features  of  the  journal.  Send  us  a  description  of 
the  advertising  plan  which  has  proved  the  most  successful  with  you,  and  receive  our  check  for  $2.50  by 
return  mail — providing  we  find  the  article  acceptable.  Do  not  forget  to  include  whatever  printed  mat- 
ter was  used  to  exploit  the  scheme,  and  also  be  sure  to  tell  us  what  the  results  were. — The  Editor. 


DRAWING  THE  BUSINESS  IN  SCHOOL  SUPPLIES. 
By  J,  Earl  Taylor,  Gridley,  III, 
Until  recently  we  enjoyed  very  little  patronage 
in  the  sale  of  school  supplies.  There  are  six  other 
stores  in  town  which  were  having  everything  their 
own  way,  leaving  us  little  or  no  share  of  the  busi- 


the  windows  in  an  attractive  manner  with  every- 
thing which  the  children  might  want.  At  the  same 
time  we  announced  in  the  newspaper  that  we  should 
give  a  ruler  free  with  every  purchase,  regardless  of 
the  amount.  We  also  offered  a  fancy  blotter  to 
every  one  who  purchased  a  supply  of  us.  Of  course 
the  ruler  and  the  blotter  carried  our  advertisements, 
the  text  of  the  latter  reading  as  follows: 
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ness.  After  considering  various  ways  and  means 
of  bettering  conditions  in  this  direction,  we  finally 
hit  upon  the  following  scheme.  It  has  certainly 
proved  a  happy  thought. 

Two   weeks   before   school   opened   we   trimmed 


}CrrYDRvaSTOR£  Gridlxiy.  Ijlu  fi 
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When  the  semester  was  about  half  over  we  ad- 
vertised the  fact  that  we  had  placed  coupons  in  the 
five-  and  ten-cent  tablets  of  paper,  and  whoever 
found  one  in  his  purchase  might  redeem  it  at  our 
store.  The  coupons  read  as  follows:  "This  leaf  is 
good  for  any  5-cent  tablet  at  Taylor's  Drug 
Store:"  "Bring  this  leaf  to  Taylor's  Drug  Store 
and  take  your  choice  of  any  5-cent  pencil  free:" 
"Good  for  10  cents'  worth  of  nmrtiles  at  Taylor's 
Drug  Store:"  "Worth  10  cents  in  trade  at  Taylor's 
Drug  Store,"  etc. 

While  we  started  out  with  little  or  no  patronage 
in  school  supplies,  we  have  this  year  sold  over  $300 
worth  of  this  line.     It  is  needl 
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scheme  has  proved  a  decided  success.  One  must 
use  his  judgment  and  not  overdo  the  thing,  but 
with  fair  precautions  it  proves  a  very  effective  sales 
campaign. 

ANOTHER    CONTRIBUTION    ON    SCHOOL 

SUPPLIES. 

By  C  B.  Hacking,  Listowel,  Ontauo. 

Last  year  I  developed  a  plan  for  getting  the  busi- 
ness on  school  supplies  which  proved  a  great  suc- 
cess. My  competitor  has  been  in  the  habit  of  giving 
away  little  trinkets  such  as  glass  pens,  etc.,  with 
every  sale  of  school  supplies.  It  drew  quite  a  num- 
ber of  "kids,"  and  I  had  to  go  him  one  better. 

I  filled  a  window  with  such  things  as  string 
beads,  knives,  dolls,  post-card  albums,  etc.,  and  dif- 
ferent articles  ranging  in  price  from  35  cents  per 
dozen  to  $1.60  each,  and  put  a  sign  in  the  window 
stating  that  ail  of  these  goods  would  be  given  away 
free  with  school  supplies,  I  then  gave  a  coupon 
with  every  50-cent  sale,  and  figured  that  I  could 
give  away  from  5  to  7  per  cent  on  every  purchase, 


INK    Oir  THKSK    COUPONS 

18  OIVCN   WITH    EVERY   PURCHASE   OF 

50  CENTS 

WORTH  OF  SCHOOL  SUPPLIES. 

•dt  flIvM  away  frae  for  ooapoBa  ara  tbawa  la  the  wtBdow. 

J.    A.    HACKINO, 

THE   LEADING   BOOKSELLER,   LISTOWEL. 


Not  good  after  S^ttmber  30,  1007. 


Coupon  uKd  b;  Ur.  Hacking. 

and  arranged  the  coupons  accordingly.  For  in- 
stance, a  person  buying  a  dollar  book  would  get 
two  coupons,  and  with  these  coupons  would  be 
given  free  anything  out  of  the  window  labeled 
"given  with  2  coupons,"  and  which  only  cost  me 
7  cents.  I  made  the  coupons  good  for  the  month 
of  September,  This  was  quite  a  long  period,  since 
I  began  in  August,  and  persons  could  thus  save 
their  coupons  and  get  a  fountain  pen  or  some  of 
the  more  expensive  articles  if  they  desired. 

The  free  goods  display  in  the  window  certainly 
looked  big,  and  it  was  the  means  of  our  getting  the 
larger  sales  of  high-school  books  running  from  $5 
to  $10  per  pupil,  and  which  otherwise  would  have 


gone  to  the  opposition.     It  also  made  steady  cus- 
tomers for  the  season. 

As  school-opening  time  will  soon  be  here  again, 
it.  would  be  well  to  use  this  article  in  the  August 
issue,  if  used  at  all,  and  druggists  should  realize 
that  now  is  the  time  to  get  busy  if  they  desire  to 
carry  out  the  plan. 

SEVERAL  WINDOW  SCHEUE8. 
By  Bert  Kahnweilee,  Orangebukg,  S.  C 

Some  of  the  ideas  for  window  displays  which  I 
have  carried  out  successfully  from  time  to  time 
may  prove  pertinent  to  the  department  of  "Best 
Advertising  Schemes"  in  the  Bulletin  of  Phar- 
macy. Here  is  one,  for  instance,  which  made  a 
great  hit  for  a  window  of  dog  remedies : 

PUSHING  DOG  REMEDIES. 

Procure  a  small  china  d(^  from  some  crockery 
dealer.  Then  get  about  six  feet  of  the  largest 
hemp  rope  you  can  find.  Fasten  this  around  the 
d&g's  neck,  extending  the  other  end  to  the  back  of 
the  window  frame.  Place  all  kinds  of  remedies 
around  this  dog  and  get  a  kennel  drawn  on  a  piece 
of  white  cardboard  for  a  background.  Secure  a 
sign,  "These  remedies  will  hold  your  dog,"  and 
place  it  in  a  good  position. 

This  scheme  was  suggested  to  me  by  a  tramp 
comedian  in  Keith's  theater.  It  shows  how  many 
ideas  you  can  get  if  you  keep  your  eyes  open. 

FEATURING  PRESCRIPTIONS. 

Another  scheme  I  gathered  while  a  student  at 
the  Philadelphia  College  of  Pharmacy,  This  was 
mainly  to  boost  the  sale  of  prescriptions. 

Borrow  a  man  dimimy  from  some  clothing  house 
and  have  it  dressed  well  by  them.  Place  all  kinds 
of  prescription  necessities  around  the  figure — bot- 
tles, ointment  jars,  labels,  corks,  etc.  In  the  back- 
ground place  your  old  prescription  books.  Have  a 
prescription  in  the  dummy's  hand  and  a  sign  pinned 
on  him  reading:  "Of  course  he  is  taking  his  pre- 
scription to  Livingston's."  In  the  background  im- 
mediately over  the  old  prescriptions  place  a  placard : 
"Isn't  this  proof  enough?  Trusted  126,743  times." 
This  is  a  very  effective  window, 

DISPLAYING   BRUSHES ALL   KINDS. 

To  boost  the  sale  of  brushes,  whisk  brooms,  and 
similar  articles,  procure  from  the  grocer  several 
large  floor  brooms.     Bind  these  tc^theL  brc 
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part  upwards,  and  around  them  group  heaps  of  all 
the  different  kinds  of  brushes  you  carry,  with  the 
price  mark  on  each  one.  Set  up  a  large  sign: 
"Clean  sweep  in  brushes  of  all  kinds,"  and  place  it 
in  a  prominent  position. 

A  BABY   WINDOW. 

For  a  baby  window  I  borrowed  a  large  dressed 
doll  and  go-cart  and  surrounded  it  with  all  kinds 
of  baby  needs,  such  as  talcum  powders,  rattles, 
foods,  nipples  and  bottles,  etc. 

It  has  been  my  experience  that  an  attractive  win- 
dow must  have  an  ample  number  of  cards  giving 
the  price  of  every  article.  I  cannot  emphasize  this 
too  strongly. 

A  NOVEL  METHOD  OF  ADVERTISING  PERFUME. 
Bv  A.  J.  RoBSOH  &  Co.,  Fheepokt,  Illikois. 
One  of  the  best  advertising  schemes  which  we 
ever  carried  out,  not  only  for  the  article  advertised 
but  for  our  general  l^isiness,  was  the  following: 
We  obtained  two  gross  of  ladies'  linen  handk«r- 


a  certain  night  we  would  give  away  free  to  each 
lady  who  attended,  a  handkerchief  perfumed  with 
our  famous  "Blix"  perfume,  and  that  the  theater, 
too,  would  be  rendered  fragrant  with  this  odor. 

We  then  had  a  picture  of  our  store  taken,  reduc- 
ing it  to  fit  the  illustrated  picture  machine.  We  also 
put  into  the  window  of  our  store  a  card  saying  that 
on  a  certain  night  we  would  give  away  to  each 
lady  who  attended  the  show  one  of  our  handker- 
chiefs. 

On  the  night  when  these  tokens  were  to  be  dis- 
tributed we  stood  at  the  door  and  gave  one  to  each 
lady  as  she  entered  the  theater.  A  little  fragrance 
was  imparted  to  her  clothes  also,  with  an  atomizer. 
Before  the  show  started  the  picture  of  our  store 
was  thrown  on  the  screen,  and  across  the  top  it 
read:  "A.  J.  Robson  &  Co.,  Dru^ists,  Opposite 
Brewster  House,  the  only  Up-to-Date  Drug  Store 
in  Town." 

We  sold  on  the  following  week  five  pints  of  the 
perfume  which  had  been  advertised  in  this  way. 
Splendid  results,  we  thought! 


Andiew  J.  Ro»OH. 

chiefs  which  we  perfumed  and  folded.    To  each  one 
we  attached  a  card  bearing  the  announcement: 
BIJOU  SHOW  SOUVENIR  NIGHT. 
Coinpliinents  of 

A.  J.  Robson  &  Co. 

Perfumed  with  the  Famous  "Blur." 

The  evening  previous  to  this  souvenir  night,  the 

picture  machine  at  the  theater  proclaimed  that  on 


A  UNIQUE  RAFFLE. 

Bv   R.   G.   GORDOK,   WlNMIPEG,   Canada. 

We  have  just  finished  a  novel  advertising  cam- 
paign. A  Shetland  pony,  harness  and  cart  were 
given  away  as  a  prize  in  a  guessing  contest.  We 
announced  the  competition  in  a  local  paper,  and  the 
whole  turn-out,  bearing  cotton  signs,  was  driven 
about  the  streets.  The  animal  finally  became  known 
as  "Gordon-Mitchell's  Pony."  A  folder  12  by  6 
inches  in  dimensions  was  distributed  freely  to  make 
known  the  conditions  of  the  contest.  Across  the 
top  of  the  sheet  appeared  the  following  caption : 

THIS   IS  GORDON-MITCHELL's 

FREE  SHETLAND  PONY, 
HARNESS,  AND  CART. 

Just  below  this  heading  appeared  a  half-tone  en- 
graving which  is  shown  in  the  accompanying  cut. 
Then  followed  the  text  set  in  double  column  and 
describing  the  nature  of  the  contest: 

READ  HOW  TO  WIN  IT. 


be  require],  wi 


B  in   wbicb  mora   i 


.    From  whom  we  booiht 

Lut  rear  thii  ■aimil  took  Srn  pnie 


a  diM   for  ponia 
,     rnbbcr'tlrcd    v«af    cart, 

y  Google 


BULLETIN  OF  PHARMACY 


I.  Mr.  C.  C  McGUll 


a>  IhcT  have  coupons.     Tbe  o 
n  envelope  ind  addreied  "Gon 


e  of  which  mutt  ba 
!lvei  in  a  lock  box. 
k  boxea  are  Kcurelr 
tield    by   the   muuie- 

lell  Drug  Co.  will  be 

I  will  be  apened  lad 
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of  a 


will  be 


including  a   qiecial   birneM.      The   whole  « 

Every  cuilomer,  lady  or  gentleman,  air 
cbaae,  however  amall,  in  >njr  of  our  fou 
May  le,  and  Saturday,  June  IS,  at  11  i 
coupoa  with  each  purthaae, 
will  give  tbe  bearer  a  chanc 
under  tbe  following  candilioi 
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left  or  mailed  to  our  Portage  Av< 

Remember,    The    Gor 

on-Hilcbcll    Drug    Company    bare 

coupons  you  get  the  gtea 

The  folder  was  completed  by  the  signature  of 
the  firm  placed  at  the  bottom  in  large  type. 

The  results  of  this  advertising  scheme  were  very 
gratifying.  Over  2300  people  sent  in  guesses  on 
coupons  ranging  in  number  from  1  to  156.  Since 
each  coupon  represented  a  purchase,  it  is  evident 
that  the  venture  proved  a  paying  one. 


S.  A.  D.  SHEPPARD. 


A  Personal  Skelch  of  On«  of  tbe  Flneat  Ch«r«ciera    In  American   Pbarmacy— Hia  Many  Services  to 

the  Calling  — flis  Store  In  Boston  — Somelhlnj  About  His  Home  Ufe. 

By  HABBY  B.  MASON. 


Here  I  have  sat  with  my  pen  poised  for  twenty 
minutes.  I  am  to  write  a  personal  sketch  of  S.  A. 
D.  Sheppard,  and  I  find  myself  hesitating  between 
Desire  and  Incapacity.  I  scarcely  know  where  to 
begin  or  how  to  express  myself  adequately.  So 
fine  a  character,  so  ideal  a  life,  services  to  pharmacy 
so  single-hearted  and  devoted,  require  the  tribute 
of  a  graceful  pen,  and  I  feel  mine  unequal  to  the 
task.  There  is  about  Mr.  Sheppard  a  mellow 
charm,  a  lofty  rectitude,  a  self-sacrificing  altruism, 
which  almost  defy  embodiment  in  cold  type  and 
which  make  one  pause  in  any  attempt  to  render 
justice  to  his  personality  and  services. 

HIS  BUSINESS   CAREER. 

Perhaps  the  adoption  of  a  chronological  order  in 
writing  the  sketch  would  be  easiest.  I  may  there- 
fore begin  by  saying  that  Mr.  Sheppard  was  bom 
in  Manchester,  Mass.,  in  1842.     In  1850  his  fam- 


ily moved  to  Salem  at  a  time  when  the  gentle- 
Hawthorne  was  there  writing  the  books  whichi 
have  made  him  the  greatest  of  our  American  nov^ 
elists.  In  1858  he  graduated  from  the  Salem  highi 
school.  From  then  until  1868  (just  ten  years) 
he  received  a  thorough  pharmaceutical  training  in 
the  drug  store  in  Salem  of  Browne  &  Price,  now 
C.  H.  &  J.  Price— one  of  the  best,  largest,  and  most- 
legitimate  pharmacies  in  New  England.  In  1868- 
he  went  into  business  for  himself  in  Boston  at  the- 
comer  of  Washington  and  Dover  Streets.  That 
was  exactly  forty  years  ago  the  fourth  of  last. 
March,  and  here  Mr.  Sheppard  has  been  ever  since, 
although  he  practically  retired  from  business  severaf 
years  ago  and  left  the  active  management  to  his. 
partner,  Mr.  Henry  Thacher, 

Of  the  Sheppard  pharmacy  I  shall  have  more  ta 
say  later  on,  but  for  a  few  minutes  I  should  like  to- 
touch  upon  the  personal  side  of  Mr.  Sheppard's. 
activities. 
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HIS  WORK   FOR  THE  MASSACHUSETTS  COLLEGE. 

Immediately  on  going  to  Boston  he  became  in- 
terested in  the  Massachusetts  College  of  Pharmacy, 
was  soon  made  a  trustee,  and  has  ever  since  given 
the  school  the  benefit  of  that  self-sacrificing  devo- 
.  tion  which  only  a  man  of  his  warmth  of  tempera- 
ment and  love  of  pharmacy  could  exhibit.  It  is 
not  too  much  to  say  that  he  has  done  more  for  the 
institution  than  any  other  one  man.     He  has  oc- 
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cupied  some  office  in  the  college  government  during 
all  these  years,  and  is  the  only  man  who  has  ever 
been  reelected  president  after  retiring  from  one 
term  in  the  chair. 

That  the  Massachusetts  College  now  has  a 
"Warren  B.  Potter  Memorial  Fund"  of  $200,000 
is  entirely  due  to  the  work  and  influence  of  Mr. 
Sheppard.  Mr.  Potter,  a  member  of  the  firm  of 
Weeks  &  Potter,  wholesale  druggists  In  Boston, 
was  a  warm  personal  friend  of  Mr.  Sheppard  and 
one  whom  he  appreciated  at  his  true  worth. 
Through  Mr.  Sheppard's  influence  Mr.  Potter 
was  elected  a  trustee  of  the  college  for  two  or 
three  years  in  succession.  He  was  pleased 
with  the  recognition  and  became  much  interested 
in  the  work  of  the  institution.  At  Mr,  Sheppard's 
earnest  and  continuous  requests  he  consented  to 


bequeath  $10,000  to  the  college,  and  though  he 
died  without  making  a  new  will,  Mrs.  Potter,  when 
the  matter  was  called  to  her  attention  by  Mr.  Shep- 
pard, agreed  to  carry  out  the  promise  faithfully. 
She  did  more  than  that.  She  left  $50,000  and  in 
addition  made  the  college  one  of  her  residuary 
legatees.  Thus  it  happens  that  the  benefaction  has 
swollen  to  nearly  $200,000 — by  far  the  largest  fund 
enjoyed  by  any  college  of  pharmacy  in  the  country. 
Nor  is  this  all.  The  college  has  five  other  funds  in 
addition,  though  all  of  them  are  small  in  compari- 
son. The  largest  is  the  Aldrich  fund  of  $10,000, 
likewise  obtained  through  the  initiative  and  services 
of  Mr,  Sheppard.  At  the  present  time  the  college 
has  two  boards  of  trustees.  The  regular  board  reg- 
ulates the  conduct  of  the  school,  while  the  duties  of 
the  other  are  indicated  in  the  title  of  "The  Trustees 
of  the  Funds."  Of  the  latter  Mr.  Sheppard  has 
always  been  the  chairman. 

THE  SHEPPARD  LIBRARY. 

While  speaking  of  Mr.  Sheppard's  connection 
with  the  Massachusetts  College  of  Pharmacy  I 
ought  not  to  omit  a  reference  to  "The  Sheppard 
Library."  Early  in  his  pharmaceutical  career  Mr. 
Sheppard  became  very  much  interested  in  gathering 
a  collection  of  pharmacopoeias.  This  "appetite  grew 
by  what  it  fed  upon,"  until  search  was  finally  made 
for  the  pharmacopceias  of  all  tongues,  centuries,  and 
countries.  Desiring  to  have  the  collection  as  com- 
plete as  possible,  and  knowing  Dr.  Rice's  capacity  as 
a  bibliophile,  Mr.  Sheppard  besought  his  services 
and  ultimately  developed  a  pharmacopccial  library 
of  something  like  275  volumes. 

In  the  meantime  dispensatories,  pharmaceutical 
journals,  and  works  on  botany,  pharmaceutical 
chemistry,  and  allied  subjects  were  collected  until 
something  like  2500  volumes  were  finally  gotten 
together.  Many  of  these  books  are  of  great 
historic  interest  and  of  almost  priceless  value. 
Mr.  Sheppard  presented  the  library  to  the  Massa- 
chusetts College  of  Pharmacy,  and  later  on  had 
red  morocco  cases  made  for  the  books  in  order  that, 
as  seen  on  the  shelves,  they  might  be  uniform  in 
size  and  attractive  to  the  eye.  Each  case  is  lettered 
in  English  and  bears  the  name  of  the  country  and 
the  date  of  publication.  One  volume  in  the  collec- 
tion is  a  Dutch  Pharmacopoeia  printed  in  1528  in 
old  Latin,  and  declared  by  Dr.  Rice  to  be  the  oldest 
pharmacopceia  of  which  he  had  any  knowledge. 

The  factor  which  originally  caused  Mr.  Shppard 
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to  undertake  the  formation  of  this  collection  was  his 
inherent  love  for  books — a  love  which  soon  becomes 
apparent  to  any  one  who  engages  the  man  in  con- 
versation for  any  length  of  time.  Before  he  had 
gotten  very  far  with  the  work,  however,  he  formed 
a  definite  purpose  of  creating  a  pharmaceutical 
library  which  should  serve  as  an  object-lesson,  first 
to  the  students  of  the  college,  but  more  particularly 
to  the  pharmacists  of  New  England.  Very  few 
people  are  aware  that  pharmacy  is  so  rich  in  its 
literature,  and  Mr.  Sheppard  believed  that  such  a 
library  would  serve  at  once  as  an  inspiration  and  a 
guide. 

WHAT    MASSACHUSETTS    PHARMACY    OWES   TO    HIM. 

Mr.  Sheppard  has  played  a  conspicuous  part  in 
the  development  of  pharmacy  in  his  State.  He  was 
one  of  a  small  but  determined  group  of  men  who 
went  up  to  the  State  House  on  Beacon  Hill  year 
after  year  in  a  systematic  effort  to  secure  the  enact- 
ment of  a  pharmacy  law.  They  were  regularly 
sent  back  down  the  hill  empty  handed  until  success 
was  finally  achieved  in  1885.  Of  the  first  Board 
of  Pharmacy  Mr.  Sheppard  was  made  a  member, 
and  to  him  fell  the  honor  of  being  selected  for  the 
full  term  of  five  years. 

During  this  time  the  State  Pharmaceutical  Asso- 
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ciation  was  created  in  order  primarily  that  the  drug- 
gists of  the  State  might  act  together  in  the  main- 
tenance and  furtherance  of  their  legislative  inter- 
ests. Mr.  Sheppard  was  one  of  the  leaders  in  this 
movement  toward  organization.  He  was  chosen 
the  first  president  of  the  association  and  reelected 


the  second  year — the  only  man  who  ever  received 
this  honor  in  Massachusetts.  A  few  years  later  he 
was  instrumental  in  causing  the  enactment  of  a  law 
controlling  liquor  abuses  in  the  calling,  giving  the 
Board  of  Pharmacy  authority  to  pass  upon  all  ap- 
plications for  licenses  and  power  also  to  revoke  the 


registration  certificates  of  druggists  convicted  the 
second  time  of  violating  the  liquor  act.  While  this 
law  has  latterly  not  been  a  success,  and  is  now 
about  to  give  way  to  one  somewhat  different  in 
character,  it  proved  for  many  years  an  effective 
check  upon  grave  abuses. 

SERVICES  TO  THE  A.    PH.   A, 

Mr.  Sheppard  joined  the  American  Pharmaceu- 
tical Association  way  back  in  1865,  three  years  be- 
fore he  entered  the  ranks  of  proprietors.  In  1874  he 
was  elected  local  secretary,  and  he  served  with  such 
success  at  the  Boston  meeting  the  next  year  that 
in  1876  he  was  made  first  vice-president.  From 
1876  to  1880  he  was  active  in  committee  work. 
From  1880  to  1886  he  was  a  member  of  the  newly- 
created  Council,  all  of  the  time  serving  as  chairman 
of  the  Committee  on  Finance.  In  1886  he  was  made 
treasurer  of  the  association,  and  this  office  he  has 
ever  since  filled  in  a  spirit  of  devotion  and  self- 
sacrifice  which  is  rare  among  the  sons  of  men.  He 
has  piloted  the  financial  ship  of  the  association 
through  many  a  stormy  sea.  He  has  given  abun- 
dantly of  his  time  and  money.  He  has  quietly  paid 
many  a  member's  back  dues  out  of  his  own  pocket 
and  kept  him  in  good  standing  because  he  hated  to 
see  the  association  lose  a  desirable  man  through 
financial  misfortunes.  r^  i 
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A.   PH.   A.   ENDOWMENT  FUND. 

Realizing  that  the  finances  of  the  association 
ought  to  be  put  on  a  permanent  basis,  and  that  an 
indispensable  agency  for  professional  good  Hke  the 
A.  Ph.  A.  ought  not  to  be  left  at  the  mercy  of  an 
uncertain  and  fickle  fortune,  Mr.  Sheppard  and 
Professor  Beal  have  proposed  the  formation  of  an 
endowment  fund  of  $25,000,  and  have  agreed  to 
give  one  dollar  for  every  twenty  that  might  be  con- 
tributed by  others.  Mr.  Sheppard  has  gone  quietly, 
zealously,  systematically  about  this  task  as  he  has 
about  many  others  in  the  interests  of  pharmacy, 
and  several  contributions  of  a  satisfactory  character 
have  already  been  made.  When  the  fund  has 
finally  been  completed  and  established  it  will  be 
a  sufficient  monument  in  itself  to  the  character  and 
services  of  a  devoted  lover  of  his  profession. 

Last  September,  at  the  New  York  meeting  of  the 
A.  Ph.  A.,  Mr.  Sheppard  brought  surprise  and 
almost  consternation  to  the  members  by  announcing 
that  he  would  retire  from  the  treasurership  after 
another  year  of  service.  He  had  filled  the  office 
continuously  for  22  years  and  he  was  convinced  in 
his  own  mind,  he  said,  that  the  time  had  come  for 
a  change.  Perhaps  no  man  in  the  entire  associa- 
tion, since  the  death  of  Dr.  Prescott,  has  been  the 
object  of  such  warm  personal  affection  as  Mr,  Shep- 
pard, and  the  regret  was  universal  that  he  should 
retire  from  a  post  which  he  had  so  peculiarly  made 
his  own.  That  he  will  continue  to  advance  the  inter- 
ests of  the  association  in  every  possible  way,  how- 
ever, and  that  he  will  work  earnestly  for  the  suc- 
cess of  the  endowment  fund,  are  truths  so  patent 
as  scarcely  to  need  mention. 


POSITIONS  OUTSIDE  OF  PHARMACY. 

These  references  to  Mr.  Sheppard's  services  in 
behalf  of  the  American  Pharmaceutical  Association 
remind  me  of  the  fact  that  in  1900,  when  the  phar- 
macopoeial  convention  was  held  in  Washington 
City,  Mr.  Sheppard  was  elected  a  member  of  the 
newly-created  Board  of  Pharmacopoeial  Trustees 
and  is  still  acting  in  that  capacity.  But  it  is  not 
only  in  pharmacy  that  Mr.  Sheppard's  services  have 
been  sought  and  freely  given.  Early  in  his  Boston 
business  career,  when  he  lived  out  in  Newton,  he 
was  a  member  of  the  Newton  Board  of  Aldermen 
for  two  years,  and  was  also  a  member  for  some 
years  of  the  Board  of  Health.  Of  the  latter  board 
he  was  offered  the  chairmanship,  but  his  business 
at  that  time  demanded  so  much  of  his  attention  that 
he  was  compelled  to  refuse  the  honor.  For  many 
years  now  he  has  been  an  official  in  two  Boston 
banks — a  trustee  of  the  Boston  Penny  Savings 
Bank,  and  a  member  of  the  Advisory  Committee 
of  three  directors  of  the  South  End  National  Bank. 
Throughout  his  whole  life  Mr.  Sheppard  has  been 
active  in  religious  affairs,  and  at  one  time  and 
another  has  filled  many  positions  in  Sunday-school, 
church,  and  Y.  M.  C.  A. 

SOMETHING    ABOL'T    THE    SHEPPARD    STOKE. 

As  a  pharmacist  Mr.  Sheppard  is  a  fine  type  of 
the  apothecary  who  holds  fast  to  the  professional 
traditions  of  the  last  generation.  The  Sheppard 
pharmacy,  as  will  be  seen  from  the  interior  view 
shown  among  our  illustrations,  has  steadily  resisted 
the  commercial  tendencies  of  the  day  and  continues 
to  place  its  emphasis  upon  pharmaceutical  services. 

And  yet  the  neighborhood   here  at  the  comer 
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of  Washington  and  Dover  Streets  has  radically 
changed  in  character  during  the  forty  years  since 
Mr.  Sheppard  established  himself  in  business.  The 
locality  was  formerly  occupied  by  the  better  class 
of  residents  and  many  well-known  physicians.     Mr. 
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Sheppard  had  no  fewer  than  400  family  accounts 
on  his  books.  The  business  district  steadily  pushed 
itself  up  Washington  Street  as  the  city  grew,  how- 
ever, and  now  the  Sheppard  store  finds  itself  in  a 
commercial  and  theatrical  neighborhood.  The  ele- 
vated nms  by  on  Washington,  and  surface  cars  on 
both  Washington  and  Dover.  The  Sheppard  cor- 
ner has  become  a  transfer  point.  The  stairs  leading 
to  the  elevated  station  are  only  a  few  feet  from 
the  front  door  of  the  pharmacy.  As  the  inevitable 
result  of  these  changes  the  business  is  larger  in 
volume  than  ever  before,  but  quite  different  in 
character.  A  family  trade  has  largely  given  way 
to  a  transient  business.  The  services  of  seven  clerks 
are  now  required,  and  during  the  last  few  years 
the  store  has  been  kept  open  all  night  long. 

Mr.  Henry  Thacher,  as  I  have  already  remarked, 
is  now  and  has  been  for  some  years  the  active 
partner.  He  came  with  Mr.  Sheppard  thirty-one 
years  ago  as  a  $4-a-week  boy,  and  with  him  he  has 
remained  ever  since.  For  years  Mr.  Thacher  has 
been  the  one  on  whom  Mr.  Sheppard  has  leaned  in 
business  as  on  a  son.  Three  employees  in  the  store 
have  been  there  for  terms  ranging  from  twelve  to 
twenty-six  years — an  evidence,  if  evidence  were 
needed,  of  the  loyalty  and  affection  which  Mr. 
Sheppard  inspires  in  those  "who  are  brought  in  con- 
tact with  him.  One  of  the  men  trained  under  Mr. 
Sheppard  in  the  early  years  was  Mr.  F.  A.  David- 
son, who  afterwards  made  such  a  success  of  the 
historic  Boston  business  of  the  Theodore  Met- 
calf  Co. 


MR.  SHEPPARDS  HOME  UFE. 

If  it  were  not  for  the  fear  of  intruding  upon  do- 
mestic privacy  I  should  like  to  dwell  upon  the  beau- 
tiful companionship  exhibited  between  Mr.  and 
Mrs.  Sheppard.  No  home  life  could  be  more  ideal. 
Mrs.  Sheppard  invariably  accompanies  her  husband 
to  pharmaceutical  gatherings,  and  she  receives  for 
her  own  sake  a  full  measure  of  the  esteem  which  is 
so  abundantly  showered  upon  Mr.  Sheppard,  Dur- 
ing the  last  few  years  the  Sheppards  have  lived  half 
of  the  year  North  and  half  South.  The  winter 
months  are  spent  in  a  cottage  in  Pinehurst,  North 
Carolina,  and  the  summer  in  a  modest  house  at 
Salisbury  Point  on  the  Merrimac  River,  within  the 
township  of  Amesbury,  Mass.,  and  40  miles  or  so 
out  of  Boston. 

For  upwards  of  twenty-five  years,  throughout 
the  more  active  period  of  Mr.  Shej^rd's  business 
life,  and  while  his  two  sons  and  daughter  were 
growing  to  man  and  womanhood,  a  lai^  house 
was  occupied  in  Newton,  but  now  that  his  children 
have  independent  homes  of  their  own,  and  there 
are  no  business  ties  to  keep  Mr.  Sheppard  in  one 
place,  he  and  Mrs.  Shej^rd  have  adopted  the 
simple  life  which  so  perfectly  fits  into  their  tem- 
peraments, and  they  spend  nearly  the  entire  year 
out-of-doors.  A  boat  on  the  Merrimac  River  in 
summer,  golf  at  Pinehurst  in  the  winter,  flowers, 
beautiful  walks  and  drives,  good  books,  ideal  com- 
radeship, the  affection  of  innumerable  friends,  suf- 
ficient touch  with  affairs  to  keep  in  contact  with 


the  useful  world,  the  active  continuance  of  efforts 
for  the  betterment  of  pharmacy — these  things  now 
comprise  the  yearly  portion  of  a  man  and  his  wife 
who  deserve  all  that  life  has  to  offer  of  comfort. 
sweetness,  and  beauty,  D.gitized  by  GoOglc 


THE  WRONG  PRESCRIPTION  NUMBER. 

Fatal    Acciil«nl   Narrowly    Av«ri«d— AtroplDC    U   a    Dn^al'a   Ey*   Nearly   Cost   «   Lite— Bow   i 
Reaonrcafiil  Dlap«aacr  Kotrlavad  HImsalf. 

By  ERNEST  C.  CRIPPS. 

BwUuHtei.  E><lud. 


Seen  from  the  sea,  Whitbum  Bay  was  but  a 
cluster  of  red-tiled  houses  perched  upon  terraces  of 
rocky  cliff.  Viewed  from  the  main  street  of  the 
village,  it  was  as  picturesque  as  any  artist  could 
wish  to  paint— old-fashioned  houses  with  outside 
staircases  jostled  modem-fronted  shops,  and  fish- 
ing-nets hung  drying  in  close  proximity  to  the  out- 
side display  of  a  provision  merchant.  The  village 
had  gained  a  reputation  as  a  health  resort.  In  the 
summer  time  the  scanty  winter  population  would 
increase  four  times.  In  the  balmy  days  of  May 
and  June,  when  the  west  wind  blew  seaward  over 
the  gorse-covered  moors,  it  was  almost  an  earthly 
paradise.  But  in  winter  the  sea  boomed  at  the  base 
of  the  beetling  clififs,  and  the  flying  drift  flecked 
the  windows  of  the  fishermen's  houses;  then  only 
the  strongest  and  the  hardiest  could  withstand  the 
elements,  and  the  residents  of  that  wind-swept  place 
were  mostly  fishermen. 

It  was  jny  duty  as  an  assistant  twenty  years  ago 
to  take  chaise  of  the  small  branch  pharmacy  in 
Whitbum.  I  was  in  the  habit  of  traveling  to  and 
fro  from  the  parent  establishment  at  Priestby, 
morning  and  night,  the  distance  being  but  five 
miles.  In  the  summer  the  walk  along  the  cliffs  or 
the  cycle  ride  over  the  high  moorland  road  was  a 
delightful  experience,  but  in  winter  I  generally 
traveled  by  the  rail  which  followed  the  indentations 
of  the  coast  for  many  miles,  enabling  me  to  view 
the  glorious  cliffs  along  the  route. 

One  morning  in  September,  18S — ,  I  mounted 
my  cycle,  as  usual,  and  made  my  way  to  Whitbum. 
I  have  always  experienced  trouble  with  my  eye- 
sight, suffering  from  mixed  astigmatism.  A  few 
days  before  the  experience  I  am  about  to  relate,  I 
had  been  to  an  oculist,  who  advised  a  change  in  the 
spectacles  I  was  then  wearing,  directing  that  I  put 
three  or  four  drops  of  atropine  solution  into  my 
eyes  night  and  moming  before  taking  to  the  fresh 
correction  he  had  ordered. 


Any  one  who  has  done  this  knows  that  under 
atropine  treatment  close  vision  is  impossible,  as  the 
accommodation  is  quite  relaxed.  Convex  spectacles 
are  absolutely  necessary  for  reading  or  close  work. 
I  had  managed  fairly  well  during  the  first  few  days, 
with  the  help  of  a  pair  of  reading  glasses,  being 
able  to  do  most  of  the  work  about  the  shop  without 
them,  and  only  using  them  in  working  or  reading 
prescriptions,  or  in  dispensing.  You  can  judge  of 
my  vexation  when  I  arrived  at  my  destination  and 
found  that  I  had  foT^^otten  to  bring  them.  My 
vision  was  practically  in  the  same  condition  as  that 
of  a  man  of  70  years  old  when  it  came  to  seeing 
an  object  less  than  24  inches  away.  My  only  hope 
was  that  nothing  very  particular  would  be  required 
that  day,  and  as  most  of  the  visitors  were  going, 
or  had  already  gone,  I  anticipated  little  dispensing. 
Fortunately,  all  the  moming  and  afternoon  I  had 
not  a  single  prescription,  most  of  my  visitors  want- 
ing articles  which  only  required  wrappii^  up. 

About  six  o'clock  in  the  evening  a  big,  burly 
farmer  came  in,  laid  down  a  piece  of  paper,  and  in 
the  broadest  Yorkshire  said :  "Theer,  lad,  aw  wants 
that  maade  up,  aw'll  be  back  in  a  few  minutes."  I 
looked  at  the  paper,  and  after  much  efifort  distin- 
guished the  figures  "2807,"  evidently  indicating  a 
prescription  of  that  number  in  the  book.  Upon 
turning  it  up  I  found,  with  much  trouble,  that  it 
was  for  a  mixture  containing  a  fairly  large  amount 
of  morphine  solution,  the  directions  being :  "A  tea- 
spoonful  to  be  taken  when  required."  Evidently 
the  preparation  was  intended  for  some  one  accus- 
tomed to  suffer  much  pain.  I  dispensed  it  in  a 
four-ounce  bottle,  wrote  the  label,  trusting  more 
to  the  touch  of  my  pen  than  to  actual  vision,  and 
in  due  time  it  was  called  for  by  the  big  Yorkshire- 
man,  who  drove  away  in  a  lumbering  farm  cart. 

It  may  sound  strange,  but  about  half  an  hour 
after  he  had  left  I  accidentally  put  my  hand  into 
an  inside  jacket  pocket.  There  L-kiund  myispec- 
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tacles.  I  then  remembered  that  I  had  placed  them 
there  for  safety,  but  being  somewhat  absent-minded, 
a  bad  fault  in  a  pharmacist,  I  had  forgotten  all 
about  them. 

Looking  at  the  slip  of  paper  left  by  the  fanner, 
I  discovered  with  the  clearer  vision  given  by  the 
lenses  that  the  number  of  the  prescription  was  2307. 
I  had  mistaken  the  3  for  an  8,  an  easy  thing  to  do 
in  my  condition.  Looking  up  the  prescription  cor- 
responding to  that  number,  I  was  horrified  to  dis- 
cover that  it  bore  the  same  name  as  the  one  I  had 
dispensed,  and  was  a  child's  cough  mixture,  con- 
taining the  usual  expectorant  remedies.  But  in 
addition,  the  size  of  bottle  was  the  same,  4  ounces ; 
the  dose  was  also  a  teaspoonful.  The  color  also 
was  sufficiently  like  the  other  one  to  deceive  any  one 
not  too  careful  in  noting  appearances.  Here  was 
a  pretty  kettle  of  fish!  The  only  real  unlikeness 
between  the  two  was  that  2807  was  labeled  for 
"Mr,"  and  2307  for  "Master,"  and  the  slow-moving 
bucolic  minds  of  a  moorland  farmhouse  would  be 
very  unlikely  to  detect  the  difference.  To  sum  up, 
unless  something  very  unforeseen  happened  there 
was  every  possibility  of  a  small  child  getting  a 
thirty-minim  dose  of  morphine  solution  that  even- 
ing, an  event  the  thought  of  which  sent  cold  shiv- 
ers down  my  spine. 

What  a  fool  I  had  been !  Why  had  I  not  asked 
the  farmer  to  tell  me  the  number,  which  I  could 
easily  have  done  under  some  pretext  or  other? 
However,  it  was  a  time  for  action  rather  than 
thought.  Hastily  putting  up  another  bottle  of  mix- 
ture, this  time  the  correct  one,  I  closed  the  phar- 
macy somewhat  earlier  than  usual  and  mounted 
my  cycle  to  follow  up  the  cart  and  obtain  posses- 
sion of  the  incriminating  mixture.  I  had  no  diffi- 
culty in  finding  which  road  the  farmer  had  taken, 
for  he  was  well  known  in  the  village,  having  acted 
as  a  sort  of  carrier  to  the  people  scattered  about 
upon  the  moors.  The  only  thought  that  caused  me 
uneasiness  was  lest  I  fail  to  overtake  him  before  he 
left  the  medicine  at  its  destination. 

Slowly  I  rode  up  the  incline  from  the  village  on 
to  the  moor.  My  machine  was  a  high  one,  un- 
known in  these  days  of  high  gears.  My  progress 
was  slow,  but  once  on  the  level  I  soon  made  head- 
way, and  my  spirits  rose  with  the  exhilaration  pro- 
duced by  the  pace  I  was  going. 

It  was  a  beautiful  evening.  The  sun  had  set  and 
the  twilight  was  deepening.     All  around  me  were 


the  moors,  purple  with  heather,  and  the  keen,  fresh 
smell  of  the  sea  pervaded  everything.  Nature  had 
no  charms  for  me  that  evening,  for  I  was  straining 
my  gaze  on  the  road  in  front  of  me,  trying  to  dis- 
cover the  lumbering  cart  of  the  man  I  wanted.  At 
last,  turning  a  corner,  I  came  upon  a  wayside  inn, 
before  which  stood  the  identical  vehicle.  Not  even 
the  sight  of  the  fabled  car  in  Greek  mythology 
could  have  given  me  greater  pleasure.  Its  owner 
was  inside  the  inn.  I  could  hear  his  jolly  voice 
chanting  that  Yorkshire  favorite,  "The  Nut  Brown 
Maiden,"  and  the  roar  from  many  throats  took  up 
the  chorus. 

It  struck  me  that  I  might  obtain  the  bottle  by 
strategy,  without  confessing  my  mistake  to  the 
farmer.  In  other  words,  I  proposed  to  search  the 
contents  of  the  cart,  and  if  I  discovered  the  mixture 
replace  it  by  the  one  I  carried.  This  was  easier 
conceived  than  accomplished.  Through  the  uncur- 
tained window  of  the  inn  my  Yoiitshire  friend  kept 
an  occasional  eye  on  his  property,  but  as  the  dusk 
deepened  the  curtain  was  drawn,  and  I  was  free 
to  carry  out  my  design.  Not  without  many  qualms 
of  conscience  and  starts  of  fear  that  I  should  be 
discovered  did  I  search  through  his  miscellaneous 
number  of  parcels,  but  no  medicine  could  I  feel. 
Seeing  was  quite  impossible.  Finally,  I  was  forced 
to  do  what  I  ought  to  have  done  before,  ask  the 
farmer  for  the  mixture,  which  he  evidently  had  in 
his  pocket, 

I  entered  the  bar  of  the  inn,  and  after  much  ex- 
planation, for  he  was  somewhat  fuddled,  I  made 
him  understand  my  mission.  Having  grasped  the 
fact,  he  said :  "T'bottle  of  med'cine,  lad?  Why,  aw 
left  it  at  Jonas  Browdie's  an  hour  ago !" 

Hastily  ascertaining  from  the  landlord  the  where- 
abouts of  "Jonas  Browdie,"  and  finding  he  lived 
on  a  farm  a  few  hundred  yards  off  the  main  road, 
nearer  Whitburn,  I  again  mounted  my  wheel  and 
pedaled  vigorously  back  over  the  road  which  I  had 
recently  left.  I  was  horribly  frightened.  There 
was  every  possibility  of  the  child  having  taken  a 
dose  of  the  medicine,  and  although  I  was  not  cer- 
tain what  dose  of  morphine  would  be  fatal,  I  knew 
that  children  were  peculiarly  susceptible  to  it  and 
that  thirty  minims  of  the  solution,  equivalent  to 
almost  one-third  of  a  grain,  would  possibly  produce 
deep  stupor,  very  likely  ending  in  death.  In  those 
days  I  knew  verj'  little  of  antidotes,  and  was  help- 


less in  such  matters. 
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I  found  the  main  road,  and  approached  the  farm- 
house with  much  apprehension.  Leaving  my  ma- 
chine outside  the  gate,  I  almost  dragged  my  shak- 
ing legs  across  the  yard  and  knocked  at  the  kitchen 
door,  which  stood  open.  It  was  a  cold  evening,  and 
at  any  other  time  I  might  have  admired  the  picture 
formed  by  the  firelight  playing  on  the  polished  oak 
dresser  and  red  brick  floor.  But  with  other  thoughts 
was  my  mind  engaged.  Again  I  knocked,  this 
time  more  loudly.  I  heard  footsteps  descending  the 
stairs  leading  into  the  kitchen.  At  the  same  mo- 
ment I  caught  sight  of  another  object  that  caused 


such  a  revulsion  of  feeling  that  I  clutched  hold  of 
the  door-post  to  keep  from  falling.  It  was  the  un- 
opened bottle  of  medicine  lying  upon  the  dresser. 
In  an  instant  I  had  rushed  across  the  room  and 
exchanged  bottles,  and  without  waiting  to  explain 
my  presence,  or  anything'  else,  I  fled  across  the 
yard,  jumped  on  my  bicycle  and  was  soon  safe  from 
pursuit  if  there  had  been  any. 

Passing  a  deep  pond  on  my  way  home,  I  flung 
the  incriminating  bottle  into  the  murky  water.  So 
vanished  from  sight,  though  not  from  my  memory, 
the  tangible  proofs  of  my  first  mistake. 


A  CORK  WINDOW  FOR  THE  PICKLING  SEASON. 


The  pickling  season  is  here  and  the  drug  trade  piece  of  cork  in  the  center  is  22  inches  square  and 

are  preparing  for  business  in  corks  and  spices.    J.  about  two  inches  thick.      It  is  labeled  "Cork  from 

T.  Pepper,  of  Woodstock,  Ontario,  devotes  a  win-  Spain."    A  string  of  corks  of  various  sizes  is  sus- 

dow   to  this  line  every  year.     The  accompanying  pended   from   above.     For  years   Mr.    Pepper   has 


exhibit  is  composed  entirely  of  corks.  There  is  the 
regular  prescription  kind  of  various  sizes  and 
tapers,  and  in  addition  there  are  large,  thin  corks 
from  one  to  five  iEiches  in  diameter.     The  large 


observed  the  custom  of  arranging  a  window  like 
this  during  the  pickling  season.  It  always  brings  in 
a  lot  of  business  on  corks,  pays  a  handsome  profit, 
and  helps  the  general  trade  on  spices  and  the  like. 
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GR4PHOPHONES  A  PROFITABLE  SIDE-LINE. 

low  a  Drndtflst  Entereil  thia  Field— His  SncccM  In  Baildlntf  vp  a  BaslDssa  on  Machines  and  Records'^ 
— The  Financial  Kelnms  and  Advertlalntf  Beneflla  which  Accme  from  the  Sale  of  Phonographs. 


It  may  sound  startling,  but  we  actually  outgrew 
our  former  quarters  and  were  forced  to  move  into 
a  larger  store,  largely  by  reason  of  our  grapho- 
phone  business. 

About  four  years  ago  we  installed  a  line  of 
Victor  Talking  Machines,  adding  among  others  the 
largest  instrument  equipped  with  the  biggest  horn 
obtainable  for  demonstrating  purposes.  This  large 
machine  was  the  attraction  of  our  store,  exciting 
talk  among  the  people  for  miles  around.  We  con- 
tinued to  get  new  records  as  they  came  out,  which 
sustained  the  interest  of  our  patrons.    Not  only  was 


the  graphophone  a  source  of  pleasure  to  everybody, 
but  it  proved  later  to  be  our  most  profitable  side- 
line. 

At  first  we  thought  this  proposition  a  losing  one 
as  far  as  the  selling  of  instruments  and  records  was 
concerned,  but  it  appealed  to  us  as  cheap  advertis- 
ing for  our  store.  With  a  little  talking,  however, 
we  awakened  the  interest  of  the  country  people,  and 


by  actually   taking  the   machine  to  the   farmers' 
homes  we  started  the  goods  moving. 

ADDING  A  SECOND  LINE. 

About  this  time  a  few  Chicago  finns  began  to 
advertise  the  Edison  phonograph,  offering  to  sell  it 
on  the  instalment  plan.  We  needed  but  one  in- 
quiry about  the  Edison  to  appreciate  its  possibilities. 
Consequently  we  added  this  to  our  other  celebrated 
line,  selling  both  machines  on  the  instalment  plan. 
The  result  was  very  gratifying.  It  is  not  necessary 
now  for  us  to  drive  out  into  the  country.  People 
would  rather  come  into  the  store  and  select  records 
from  our  large  assortment.  At  the  same  time  they 
make  other  purchases.  Thus  far,  the  Edison  has 
proved  the  better  seller  with  us,  averaging  about 
four  or  five  machines  and  about  nine  dozen  records 
a  month. 

Our  daily  cash  business  on  records  alone  is  quite 
an  item  and  our  profits  on  them  average  better  than 
the  returns  on  the  majority  of  drug  sales.  We 
predict  equally  good  results  for  our  Victor  line,  as 
the  records  are  longer  and  not  so  fragile.  More- 
over, lovers  of  classical  music,  grand  operas,  etc., 
are  not  satisfied  with  just  a  strain;  they  want  the 
whole  performance,  and  the  Victor  people  have 
several  complete  operas  on  a  set  of  records.  Natur- 
ally the  public  will  take  to  the  superior  compositions 
as  they  tire  of  the  popular  kind  very  quickly. 

FREE  CONCERTS. 

During  the  summer,  while  our  fountain  is  open, 
we  give  concerts  to  our  patrons  with  such  numbers 
as  "The  Rigoletto  Quartet"  by  Caruso,  Scotti,  Ab- 
bot, and  Homer;  "Don  Pasquale"  by  Sembrich  and 
Scotti ;  solos  by  Caruso,  Plancon,  Eames,  Gorgoza, 
and  in  fact  by  nearly  all  the  grand  opera  stars.  At 
the  same  time,  we  intermingle  the  standard  over- 
tures and  popular  music.  Between  this  machine 
and  our  splendid  records  we  compare  favorably 
with  city  palm  gardens  or  ice-cream  parlors  so  £ar 
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as  good  music  is  concerned.  We  have  received 
several  comments  from  the  transients  to  the  effect 
that  in  all  their  travels  they  have  never  heard  such 
an  assortment  of  records  in  any  public  place  outside 
of  the  musical  houses  in  the  large  cities. 

THE  RETURNS. 

There  are  very  few  side-lines  yielding  a  better 
profit.  I  daresay  no  other  amusement  which  one 
may  offer  his  patrons  pays  so  handsomely.  For 
example,   a  five  piece  orchestra  charges  at   least 


$15.00  for  an  evening,  while  a  talking  machine 
affords  equally  good  if  not  better  music,  and  surely 
a  better  variety,  for  a  nominal  sum.  Then  on  the 
strer^th  of  it  one  often  sells  a  machine  and  records, 
paying  him  a  profit  equal  to  the  cost  of  hired 
music.  If  a  pharmacist  cannot  add  the  phont^raph 
as  a  side-line,  by  all  means  let  him  use  it  as  a  trade 
winner.  In  that  event,  he  should  have  a  good 
assortment  of  records.  We  have  numbers  to  enter- 
tain all  classes,  but  superior  music  appeals  to  the 
better  people. 


PATENT  MEDICINES  AS  LIQUORS. 

Proprietary  Article*  Declared  by  the  CommlsclOQer  of  iDtemal  Keveane  at  Waahln^on  to  be  la 
Oaaa  of  Beverages— They  Hay  Be  Sold  Only  by  Thooe  Poaaeaaloj  Oovcrancnt  License* 
aa  Betall  Llqnor  Dealers— Abont  12S  of  Then  Altotfelhei^-How  Drntftflata  In 
Prohibition  Slatea  and  "Dry"  SecUona  are  Affected. 


During  the  last  few  years  readers  of  the  Bulle- 
TrN  have  been  systematically  apprised  of  the  activity 
of  the  Commissioner  of  Internal  Revenue  at  Wash- 
ington with  respect  to  those  patent  medicines  and 
proprietary  articles  which  lend  themselves  to  em- 
ployment as  beverages.  Something  [ike  two  or 
three  years  ago  the  Commissioner  began  by  publish- 
ing a  list  of  "patents"  which  he  declared  could  only 
be  sold  by  druggists  and  other  dealers  who  had 
taken  out  government  liquor  licenses.  This  was 
simply  a  starter.  After  continuing  his  investiga- 
tions, the  Commissioner  published  another  list  of 
tabooed  products  last  December,  and  this  was 
printed  in  the  Bulletin  for  January  of  the  present 
year. 

THE   FIRST  LIST. 

The  December  list,  which,  be  it  understood,  suc- 
ceeded the  old  list  instead  of  supplementing  it.  con- 
tained the  following  articles: 

Angostura  Aromatic  Tincture  Bitters. 

Aroma  Stomach  Bitters. 

Atwood's  La  Grippe  Specific. 

Augauer  Bitters. 

Augauer  Kidney- Aid. 

Belvedere  Stomach  Bitters. 

Bonekamp  Stomach  Bilters, 

Bonekamp  Bitters. 

Brown's  Aromatic  Cordial  Bitters, 

Brown's  Vin  Nerva  Tonic. 

Botanic  Bilters. 

Cinchona  Bitters. 


Clifford's  Cherry  Cure. 

Cooper's  Nerve  Tonic. 

Cuban  Gingeric. 

Dandelion  Bitters. 

De  Witt's  Stomach  Bitters. 

Dick's  Nutritive  Elixir. 

Dr.  Dade's  Blackberry  Cordial. 

Dr.  Bouvier's  Buchu  Gin. 

Dr.  Fowler's  Meat  and  Malt. 

Dr.  Gray's  Tonic  Bitters. 

Dr.  Horten bach's  Stomach  Bitters. 

Dr.  Worme's  Gesundheit  Bitters. 

Dr.  Rattinger's  Bitters 

DuflFy's  Malt  Whiskey. 

Ducro's  Alimentary  Elixir. 

Gilbert's  Rejuvenating  Iron  and  Herb  Ji 

Ginger  Tonic. 

Green's  Cordial. 

Green's  Chill  Tonic. 

Harrison's  Quinine  Tonic. 

Jerome's  Dandelion  Stomach  Bitters. 

Jones's  Stomach  Bitters, 

Juni-Kola. 

K  K.  K. 

Katarno. 

Kudros. 

Lemon  Ginger, 

Laxa  Bark  Tonic. 

Magen  Bitters. 

Meta  Multa. 

Obermueller's  Bitters. 

Old  Dr.  Scroggin's  Bitters. 

Panama  Bitters, 

Rockandy  Cough  Cure. 

Royal  Pepsin  Tonic.  Digitized  by 
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Scheetz  Bitter  Cordial. 

Smith's  Bitters. 

U-Go. 

Unde  Josh's  Dyspepsia  Cure. 

Warner's  Stomach  Bitters. 

Westphalia  Stomach  Bitters. 

William's  Kidney  Relief. 

Since  the  publication  of  the  foregoing  list  in  De- 
cember last,  Dick's  Nutritive  Elixir  has  been  manu- 
factured under  a  modified  formula,  and  it  is  there- 
fore no  longer  under  the  government  ban. 

THE  SECOND  LIST. 
Still   continuing   his   investigation   and   analyses, 
the  Commissioner  has  now  published  another  list  of 
prohibited  preparations,  and  this  is  as  follows: 

American  Alimentary  Elixir. 

Aromatic  Bitters. 

Bismarck's  Laxative  Bitters. 

Bismarck's  Royal  Nerve  Tonic. 

Blackberry   (Karles   Medicine  Company). 

Blackberry  Cordial   (International  Extract  Company). 

Blackberry  Cordial  (Irondequoit  Wine  Company). 

Blackberry  Cordial  (Strotfaer  Drug  Company). 

Blackberry  Ginger  Cordial  (Standard  Chemical  Company). 

Black  Tonic 

Bradenberger's  Colocynthis. 

Brown's  Ytryme  Tonic. 

Celery  Pepsin  Bitters. 

Gifford's  Peruvian  Elixir. 

Crescent  Star  Jamaica  Ginger. 

Coca  Wine. 

Colassaya. 

Dr.  Brown's  Blackberry  Cordial. 

Dr.  Brown's  Tonic  Bitters. 

Dr.  Hopkins'  Union  Stomach  Bitters. 

Dr.  Hoffman's  Golden  Bitters. 

Dr.  Sterld's  Ohio  Bitters. 

Dubonnet 

Dubonnet  Wine. 

Elixir  of  Bitter  Wine  (Pleasant  Tonic  Bitters  Company). 

Elixir  Calisaya. 

Eucalyptus  Cordial. 

Ferro  China  Bascal. 

Ferro  China  Bissler. 

Ferro  Quina  Bitters. 

Fme  Old  Bitter  Wine. 

Gastrophan. 

Gentian  Bitters. 

Genuine  Bohemian  Malted  Bitter  Wine  Tonic. 

Glycerine  Tonic  (Elixir  Pepsin). 

Gretner's  Blackberry  Cordial 

Health  Bitters. 

Herbton. 

Herbs  Bitters. 

Jack  Pot  Laxative  Bitter  Tonic. 

Jarvis  Blackberry  Brandy. 


Juniper  Kidney  Cure. 

Karlsbader  Stomach  Bitters. 

Kola  and  Celery  Bitters. 

Kola  Wine. 

Kreuiberger's  Stomach  Bitters. 

Lee's  Celebrated  Stomach  Bitters. 

Mikado  Wine  Tonic. 

Milburn's  Kola  and  Celery  Bitters. 

Miod  Honey  Wine. 

Neuropin. 

Nevrton's  Nutritive  Elixir. 

O'Hare's  Bitters. 

Old  Dr.  Jacques'  Stomach  Bitters. 

Our  Ginger  Brandy. 

Ozark  Stomach  Bitters. 

Pepsin  Stomach  Bitters. 

Peptonic   Stomach   Bitters. 

Pioneer  Ginger  Bitters. 

Quinquina  Dubonnet 

Rimsovo  Malto-Sove  Vino  Chino. 

Severas  Stomach  Bitters. 

Siren  a  Tonic. 

Smart  Weed. 

Steinkonig's  Slomach  Bitters, 

St.  Raphael  Quinquina. 

Strauss  Exhilarator. 

Tolu  Rock  and  Rye. 
True's  Magnetic  Cordial. 
White's  Dyspepsia  Remedy. 
Zeman's  Medicinal  Bitter  Wine. 

Thjese  two  lists,  therefore,  cover  every  article 
which  the  government  has  so  far  decided  to  be  in 
the  category  of  beverages.  It  will  be  observed  that 
a  considerable  number  of  the  preparations  included 
in  the  last  list  are  those  frequently  prepared  by  re- 
tailers themselves,  such  as  blackberry  cordial,  coca 
wine,  elixir  of  calisaya,  etc.  While  the  samples 
analyzed  were  nearly  all  proprietary  goods,  both 
wholesale  and  retail  druggists  will  nevertheless  un- 
derstand that  the  rules  which  have  been  applied  to 
proprietary  articles  will  also  govern  all  others  of 
the  same  general  class. 

The  decision  of  the  government  with .  reference 
to  these  two  lists  is  simply  this:  The  products  may 
not  be  sold  legally  except  by  druggists  and  other 
merchants  possessing  government  licenses  as  retail 
liquor  dealers.  Nor  may  they  be  manufactured  ex- 
cept by  producers  paying  rectifiers'  taxes.  The 
principle  upon  which  the  Commissioner  has  acted 
in  separating  the  sheep  from  the  goats  is  the  fol- 
lowing: Patent  medicines,  proprietary  articles,  and 
other  compounds  containing  alcohol  on  the  one 
hand,  and  on  the  other  not  being  sufficiently  medi- 
cated to  take  them  out  of  the  list  of  beverages,  will 
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be  considered  as  "rectified  spirits"  in  the  eyes  of  the 
law,  since  they  lend  themselves  to  employment  as 
alcoholic  drinks  quite  as  much  as  do  plain  liquors 
themselves. 

More  than  a  thousand  preparations  have  been 
examined  by  the  government  chemists  during  the 
last  year  or  two,  and  it  is  reported  that  several  hun- 
dred were  found  to  deserve  places  in  the  tabooed 
category.  The  Commissioner,  however,  has  been 
considerate  enough  to  notify  manufacturers  in  all 
such  cases  and  to  give  them  an  opportunity  either 
to  change  their  formulas  or  withdraw  their  prod- 
ucts from  the  market.  One  action  or  the  other  has 
been  taken  in  a  large  number  of  instances,  so  that 
the  total  list  of  beverage-proprietaries  has  now  nar- 
rowed down  to  a  total  of  about  125  articles. 

HOW  DRUGGISTS  ARE  AFFECTED. 

To  make  the  subject  perfectly  clear  to  readers  of 
the  Bulletin,  we  repeat  again  that  these  listed  ar- 
ticles may  not  legally  be  sold  by  a  druggist  unless 
he  possesses  a  U.  S.  government  license  as  a  retail 


liquor  dealer.  It  should  be  added,  however,  that 
such  licenses  cannot  be  legally  taken  out  at  all  in 
prohibition  States  and  "dry"  sections:  in  such 
places,  therefore,  the  products  are  apparently  un- 
salable under  any  conditions.  In  other  States  it 
would  seem  that  druggists  are  free  to  handle  them 
if  they  take  out  a  government  license,  but  this  may 
not  be  wholly  true,  either.  A  few  years  ago,  for 
instance,  when  the  Revenue  Commissioner  first  is- 
sued a  list  of  11  liquor-containing  proprietaries,  five 
or  six  of  the  State  governments  followed  in  the 
wake  of  the  national  government  and  insisted  that 
the  tabooed  products  could  not  be  sold  except  by 
druggists  who  had  taken  out  State  licenses  as  retail 
liquor  dealers.  Under  such  conditions  a  druggist's 
liquor  license  did  not  fill  the  bill. 

If  history  now  repeats  itself,  and  if  the  States  act 
similarly  at  the  present  juncture,  these  tabooed  pro- 
prietaries may  be  ultimately  driven  into  the  saloons, 
since  few  druggists  care  to  take  out  saloon  or  liquor 
dealers'  licenses. 


HANDLING  SOUVENIR  POST-CARDS. 


Sn^estlona    for   Advcrilslntf    the 


LiM«  — Hclhoda    of   DUplaylni  Views— Bow  Od«  Hay   Bnlld   HU 
Own  Racks  for  the   Pnrpoae. 
By  JOBN  H.  WEISEL. 


Realizing  that  post-cards  offer  a  profitable  side- 
line for  a  small  investment,  we  have  handled  them 
for  nearly  five  years.     At  one  time  we  decided  to 


MERZ'S   DRUa  STORE 

IS  THE  PLACB  TO  flET 

Souvenir  Post  Cards 

BEDTHDAY.  FANCY,  CONQRATUUTION, 
CHRISTMAS,  THANKSdlVINQ,  NEW  YEAR 
AND  EASTER  CARDS. 

24  Froat  Street. 

TckpboM  a.  MONROE,  MICH. 


•t  used  by  Mr.  Men,  Mr.  Weii 


drop  them,  thinking  that  the  craze  was  over.  We 
even  disposed  of  nearly  all  our  views,  but  we  re- 
sumed the  sale  of  cards  again  only  to  install  a 
larger  line  than  ever.  Our  first  attempt  in  this 
<iirection  had  been  to  stock  a  set  of  half-tones  is- 


sued by  a  local  church  society.  These  were  sold 
at  two  for  5  cents,  the  returns  going  to  the  women. 
Spurred  on  by  the  fact  that  there  was  money  in 
it,  we  published  a  set  of  our  own  cards.  Then  we 
installed  the  first  line  of  colored  views,  which  cost 
$1  a  hundred.  We  publish  our  own  subjects,  at 
the  same  time  buying  local  views  from  other  deal- 
ers, thus  giving  us  a  complete  line. 

ADVERTISING   METHODS. 

When  we  receive  a  new  line  of  local  views  we 
select  an  attractive  subject  and  write  on  it,  "One 
of  the  new  cards  at  Merz's."  This  is  mailed  to  a 
list  of  people  used  for  the  purpose.  We  follow  the 
same  procedure  with  holiday  cards  with  very  good 
results.  In  selling  cards  we  put  them  in  an  envel- 
ope of  good  quality,  65-^x35^  inches.  It  costs  $7.3() 
for  5000,  printed.  The  type  design  is  shown  in 
the  accompanying  reproduction, 
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One  of  our  windows  is  devoted  to  post-cards  dur- 
ing the  entire  year. ,  The  background  of  the  display 
is  made  of  three  stands  of  heavy  cardboard  cov- 
ered with  white  cloth,  such  as  is  used  for  window 
shades.  By  cutting  Httle  slits  into  the  cloth  after 
the  manner  of  a  post-card  album,  we  are  enabled  to 
display  the  cards.  Use  a  sharp  knife  to  do  the  cut- 
ting. An  old  Gillette  razor  serves  the  purpose  very 
well. 

Two  of  these  devices  are  20  by  30  inches  and 
hold  13  cards  each.  They  exhibit  local  views  only. 
A  third  rack  is  28  by  30  inches  and  holds  33  cards. 
On  the  bottom  of  the  window  near  the  front  we 
arrange  any  special  line,  using  only  the  choicest 
cards  of  an  assortment  and  covering  them  with  a 
piece  of  plate  glass  13  by  56  inches  to  prevent  the 
cards  from  curling  and  to  exclude  dirt. 

HOME-MADE  RACKS. 

We  build  our  own  post-card  racks  for  use  else- 
where in  the  store.  The  best  one  is  made  of  six 
cypress  boards,  each  board  being  5  feet  10  inches 
long  (or  any  length  to  suit  the  space),  6  inches 
wide  and  a  quarter  of  an  inch  thick ;  the  six  boards 
are  so  nailed  together  as  to  overlap  %  of  an  inch. 
The  upper  edge  of  one  board  thus  forms  a  rest  for 
the  row  of  cards  above  it.  When  finished  it  looks 
like  the    side  of  a   house  built   with  clapboards, 


This  diairam  mdicalcs  faow  Mr.  Wciiel  made  his  card  cack.    Ii  ii  fully  de- 

tumed  bottom  up.     Six  boards  will  make  a  rack 
32  inches  high  and  will  hold  108  varieties. 

On  the  frame  so  made  nail  blocks  3J^  inches 
apart.  They  should  be  4^  inches  long  and  % 
inch  square.  These  blocks  are  then  covered  with 
strips  of  tin  5J4  inches  long  and  }i  inch  wide,  so 
that  the  top  of  the  tin  and  the  little  block  are  even. 


Clipping  the  upper  corners  of  the  tin  will  make  it 
look  neater.  This  completes  a  rack  arranged  for 
high  cards. 

To  make  one  for  the  display  of  long  cards,  use 
boards  only  4^  inches  wide,  blocks  8^  inches 
long,  and  strips  of  tin  dj/g  inches  long  and  ^  inch 
wide.    The  blocks  are  to  be  nailed  5J4  inches  apart. 


Thi>  is  rather  >  poor  pbototriph  of  ont  o(  Ihc  Weiscl  rack  b.  filled  with  eirdi. 

When  finished  the  rack  should  be  stiffened  by  nail- 
ing two  or  three  thin  boards  across  the  back.  These 
racks  are  all  hung  on  a  flat  vrall  or  other  space  by 
means  of  hooks  in  the  top  of  the  framework. 

We  have  five  revolving  stands.  The  first  few 
came  widi  card  orders,  but  were  later  replaced  by 
stands  oi  our  own  make.  One  is  of  tin,  22J4  inches 
high,  and  holds  48  long  and  24  high  cards.  But 
this  costs  $2.50.  To  minimize  the  expense  we  now 
make  these  stands  of  wood,  costing  complete,  with 
the  three  legs  and  iron  rod,  from  40  to  50  cents. 

OTHER   SUGGESTIONS. 

In  each  rack  are  cards  of  one  price.  We  sell  no 
views  for  less  than  two  for  a  nickel.  Customers 
help  themselves.  This  seems  to  be  the  practice 
everywhere.  While  one  may  lose  some  by  theft, 
this  loss  is  so  small  and  the  economy  of  time  so 
great  that  the  practice  is  after  all  a  good  one. 

We  have  stamps  but  no  mail-box.  When  re- 
quested we  deliver  cards  with  our  own  mail. 

We  handle  only  clean  subjects.  The  agent  is 
told  to  cut  out  anything  of  a  questionable  character. 
Occasionally  we  return  objectionable  cards  and  de- 
duct the  cost  from  our  bill.  We  buy  the  best.  Most 
of  our  comics  cost  $1.25  a  hundred.  For  the  fancy 
cards  which  retail  at  two  for  a  nickel  laje  pay  from 
$1.25  to  $1.50  a  hundred.  ..feed  by CiOO^^le 
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A   NORTH    CAROLINA    EXAMINATION. 

MATERIA  MEDICA,  TOXICOLOGY,  AND  POSOLOGY. 
{Continued  from  July  Bulletim.) 

5.  Aconite. — (a)  Give  official  name.  (6)  Part 
used,  (c)  Habitat,  (d)  Dose,  {e)  What  effect 
upon  tongue  and  mouth  when  tasted?  (/)  Anti- 
dote against  poisoning,  {g)  Give  official  prepara- 
tions with  doses. 

(o)  Aconitum,  (&)  The  dried  tuberous  root  of 
Aconitum  Napelhis  Linne.  (c)  Aconite  is  found 
throughout  the  cold,  mountainous  districts  of  Eu- 
rope ;  in  the  Himalayas ;  and  in  northwestern  North 
America,  (rf)  The  average  dose  is  1  grain.  (?) 
When  tasted,  the  drug  produces  a  tingling  sensa- 
tion on  the  tongue,  {f)  The  chief  reliance  in  acon- 
ite poisoning  must  be  on  the  tincture  of  digitalis 
aided  by  strychnine,  the  two  remedies  being  given 
hypodermically,  but  separately,  in  large  doses. 
ig)  The  official  preparations,  with  their  doses,  are 
as  follows: 

Fluidextractum  aconiii,  'A  to  Z  miniim. 
Extractum  aconiti,  ^  to  ^  grain. 
Titictura  aconiti,  J^  to  4  minims. 

C.  Rhubarb. —  (a)  Give  official  name,  (b)  Part 
used,  (c)  Habitat,  (d)  Medicinal  properties,  (e) 
Dose.  (/)  From  what  country  is  the  best  quality 
of  this  drug  obtained?  (g)  Name  its  preparations 
and  their  doses. 

(a)  Rheum.  (6)  The  dried  rhizome  deprived  of 
its  bark,  (c)  China  and  Thibet,  (d)  Purgative 
and  astringent :  rhubarb  is  esteemed  as  an  antidys- 
enteric  remedy  because,  after  producing  catharsis, 
it  exerts  an  astringent  and  tonic  effect  upon  the 
mucous  lining,  (e)  The  average  dose  is  15  grains. 
(f)  The  best  quality  is  obtained  from  China,  (g) 
The  various  preparations  of  rhubarb,  with  their 
doses,  are  as  follows: 


Tinctura  rhei,  1 
Tinctura  rhei 
Syrupus  rhei 
Tinctura  rhei  dulcis, 


4  fluidrachms. 

>  3  fluidrachms. 
)  6  fluidrachms. 
to  Z  fluidrachms. 


Fluidextractum  rhei,  5  to 
Mistura  rhei  et  soda,  J4 


30  n 


S  fluidonnces. 


Syrupus  rhei,  2  to  6  fluidrachms. 

Extractum  rhei,  5  to  15  grains. 

Pulvis  rhei  compositus,  I  to  3  drachms. 

Pilula  rhei,  I  to  5  pills. 

Pilulie  rhei  composita;,  1  to  3  pills. 

7.  Give  the  official  Latin  names  of  the  follow- 
ing: Calomel,  Foxglove,  Larkspur,  Witch-hazel, 
Blue  Flag,  Yellow  Jasmine,  Oil  of  Wintergreen, 
Licorice,  Black  Cohosh,  Pennyroyal,  Dandelion, 
Prickly  Ash,  Hemlock,  Indian  Hemp. 

Calomel,  hydrargyri  chloridum  mite;  foxglove, 
digitalis;  larkspur,  delphinium;  witch-hazel,  hama- 
melis;  blue  flag,  iris;  yellow  jasmine,  gelsemium; 
wintergreen,  oleum  gaultherise;  licorice,  glycyr- 
rhiza;  black  cohosh,  cimicifuga;  pennyroyal,  hede- 
oma ;  dandelion,  taraxacum ;  prickly  ash,  xanthoxy- 
lum;  hemlock,  conium;  Indian  hemp,  cannabis  in- 
dica. 

8.  Give  the  common  English  names  of  the  fol- 
lowing: Hydrastis  Canadensis,  Aspidium  Filix-mas, 
Phytolacca  Decandra,  Leptandra,  Rhamnus  Pur- 
shiana,  Sanguinaria,  Prunus  Virginiana,  Ol.  Cary- 
ophylli,  Convallaria  Majalis,  Ol.  TigUi. 

Hydrastis  is  commonly  known  as  golden-seal, 
also  as  "yellow  root"  and  "yellow  puccoon."  As- 
pidium is  generally  called  male-fem ;  phytolacca, 
pokeroot;  leptandra,  Culver's  root;  rhamnus  pur- 
shiana,  cascara  sagrada ;  sanguinaria,  bloodroot ; 
prunus  virginiana,  wild  cherry;  oleimi  caryophylli, 
oil  of  cloves;  convallaria  majalis,  !iIy-of-the-valley ; 
oleum  tiglii,  croton  oil. 

9.  Give  the  antidotes  to  the  following  poisons: 
Sugar  of  Lead,  Prussic  Acid,  Carbolic  Acid,  Lye, 
Arsenic,  Chloroform,   Paris  Green,  Laudanum. 

The  antidotes  for  sugar  of  lead  are  sodium  or 
magnesium  sulphate  and  sodium  phosphate.  The 
stomach  should  be  evacuated  and  albuminous  drinks 
given. 

In  prussic  acid  poisoning  administer  cobaltous 
nitrate  and  give  inhalations  of  dilute  ammonia. 
Use  emetics  or  the  stomach  pump  if  there  is  time 
to  do  anything. 

For  catholic  acid  poisoning,  give  a  mixture  of 
equal  parts  of  alcohol  and  water  and  then  wash  out 
the  stomach.  Finally  leave  eight  ounces  of  the 
alcoholic  solution  in  the  patient. 

The  antidotes  for  alkalies  are  dilute  acids,  espe- 
cially such  vegetable  acids  as  vinegar  and  lemon 
juice.     Milk  and  oils  are  also  given. 

In  arsenic  poisoning,  use  hydrated  ferric  oxide, 

freshly  prepared  by  precipitating  a  solution  of  ferric 
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chloride  with  sodiiim  carbonate  or  amtnonia.  The 
official  preparation  of  ferri  oxidum  hydratum  cum 
magTiesia  serves  the  purpose.  Dialyzed  iron  is  quite 
efficient. 

Where  one  has  swallowed  an  excessive  dose  of 
chloroform  give  sodium  carbonate  in  plenty  of 
water  and  follow  this  with  emetics.  Give  strych- 
nine hypodermically. 

Poisoning  by  Paris  green  (cupric  aceto-arsenite) 
is  treated  with  the  same  antidotes  given  above  for 
arsenic. 

In  laudanum  poisoning,  give  from  1/16  to 
1/10  grain  of  apomorphine  hypodermically  before 
narcosis  develops.  Use  the  stomach  pump.  Potas- 
sium permanganate  is  efficient  if  given  soon  after 
ingestion.  Compound  tincturie  of  iodine  is  also 
used. 

PHARMACEUTICAL  CHEMISTRY. 

1.  Which  of  the  following  are  permanent  in 
air:  Zinc  Sulphate,  Lead  Acetate,  Potassium  Bi- 
carbonate, Potassium  Bitartrate,  Potassium  Acetate, 
Sodium  Sulphate? 

Potassium  bicarbonate  and  potassium  bitartrate. 

2.  State  what  you  know  as  to  the  solubility  of 
the  following  in  alcohol  and  in  water:  Sodium 
Thiosulphate,  Pepsin,  Menthol,  Acetanilide,  Chloral, 
Resorcinol,.  Potassium  Bromide,  Phenyl  Salicylate, 
Acetphenetidin,  Quinine  Sulphate. 

Sodium  thiosulphate  is  soluble  in  water  but  in- 
soluble in  alcohol.  Pepsin  is  soluble  in  about  50 
parts  of  water  acidulated  with  hydrochloric  acid, 
but  is  insoluble  in  alcohol.  Menthol  is  only  slightly 
soluble  in  water,  but  freely  soluble  in  alcohol.  Acet- 
anilide is  soluble  in  179  parts  of  water  and  in  8.5 
parts  of  boiling  alcohol.  Chloral  is  freely  soluble 
in  water  and  in  alcohol.  Resorcinol  is  soluble  in 
water  and  slightly  more  soluble  in  alcohol.  Potas- 
sium bromide  is  soluble  in  about  1-5  parts  of  water, 
and  in  about  ISO  parts  of  alcohol.  Phenyl  salicy- 
late is  soluble  in  2333  parts  of  water  and  in  5  parts 
of  alcohol.  Acetphenetidin  is  soluble  in  925  parts 
of  water  and  in  12  parts  of  alcohol.  Quinine  sul- 
phate is  soluble  in  720  parts  of  water  and  in  86 
parts  of  alcohol. 

3.  What  occurs  when  Arsenic  Trioxide,  Potas- 
sium Bicarbonate,  and  water  are  boiled  together? 
When  Lead  Oxide  is  boiled  with  a  solution  of  Lead 
Acetate,  what  new  compound  is  formed? 

Arsenic  trioxide  and  potassium  bicarbonate,  when 
boiled  together  with  water,  produce  potassium  ar- 
senite  with  the  evolution  of  carbon  dioxide.     Lead 


oxide,  boiled  with  a  solution  of  lead  acetate,  gives 
lead  subacetate. 

4.  How  is  Methyl  Alcohol  obtained?  By  what 
other  names  is  it  known  ? 

Methyl  alcohol  is  obtained  from  wood  by  de- 
structive distillation.  It  is  known  as  wood  alcohol, 
wood  spirit,  and  pyroxylic  spirit. 

5.  What  takes  place  when  each  of  the  following 
is  heated :  Ammonium  Carbonate,  Ferrous  Sul- 
phate, Calcium  Carbonate,  Sal  Tartar,  Acetic  Acid, 
Potassium  Chlorate? 

Ammonium  carbonate  is  completely  volatilized. 
Ferrous  sulphate  crystals,  when  slowly  heated,  lose 
38.8  per  cent  of  their  weight  in  water  of  crystal- 
lization. Calcium  carbonate  loses  carbon  dioxide, 
leaving  a  residue  of  calcium  oxide.  Potassium  car- 
bonate (sal  tartar)  melts  at  red  heat  and  volatilizes 
at  white  heat.  Acetic  acid  is  completely  volatilized. 
Potassium  chlorate  fuses,  later  losing  oxygen  and 
leaving  potassium  chloride  behind. 

6.  (o)  To  what  class  of  chemical  cc^npounds 
does  each  of  the  following  belong:  Caffeine,  Gly- 
cerin? (b)  How  could  you  distinguish  Caffeine 
from  Morphine?  (c)  What  is  the  effect  when 
Lime-water  is  added  gradually  and  finally  in  excess 
to  a  solution  of  Morphine  Sulphate?  (d)  From 
what  and  how  is  Glycerin  obtained  ? 

(a)  Caffeine  is  a  feebly  basic  substance;  glycerin 
is  an  alcohol.  (6)  Aqueous  solutions  of  caffeine 
are  not  precipitated  by  mercuric  potassium  iodide 
T.  S.,  while  morphine  solutions  are.  (c)  The  mor- 
phine is  dissolved  by  the  lime-water,  while  the  sul- . 
phate  radical  combines  with  the  calcium,  (d)  Gly- 
cerin is  obtained  by  the  decomposition  of  vegetabFe 
or  animal  fats,  or  fixed  oils.  Soap-makers'  waste 
is  an  abundant  source  of  glycerin.  Fats  are  glycer- 
ides  of  the  fatty  acids.  The  glycerin  is  recovered 
either  by  saponifying  the  acid  radical  with  alkali, 
or  by  decomposing  the  fat  with  water  under  pres- 
sure and  high  temperature  and  then  distilling. 

7.  (o)  Given  Bicarbonate  of  Soda  and  Sulphur, 
mixed  together,  how  could  you  separate  them  ? 
(b)  How  could  you  distinguish  chemically  between 
precipitated  Calcium  Carbonate  and  Powdered 
Talc? 

(o)  By  treating  with  water  and  filtering.  The 
former  is  soluble,  while  the  latter  is  not.  (&)  Use 
a  dilute  solution  of  hydrochloric  acid.  The  calcium 
carbonate  will  dissolve  with  effervescence,  while  the 
talc  will  not  be  affected. 

(To  be  eonlinued.)     AjOOQIC 
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DOLLAR  IDEAS. 


TTie  editor  of  the  Bulletin  will  pay  $t  in  cash  for 
every  practical  idea  accepted  for  this  deparitnenl.  What 
is  wanted  are  good  formulas,  dispensing  kinks,  book- 
keeping suggestions,  business  plans,  advertising  schemes, 
new  soda  drinks,  and  everything  else  of  a  novel  and 
useful  nature. 


TINSELING  POST-CARDS. 

/.  N.  Christman,  Zanesville,  Ohio:  This  is  done 
by  means  of  a  glass  tube  or  a  small  lettering  brush. 
There  is  a  glass  instrument  manufactured  for  this 
purpose  which  is  the  best.  A  device  of  the  kind  can 
be  made  from  a  glass  tube,  however,  by  holding 
one  end  of  it  in  a  flame,  and  drawing  it  out  to  a 
small  point  with  a  small  pair  of  pliers.  Mucilage  is 
poured  into  the  large  aperture,  thus  completing  a 
"pen  and  ink"  arrangement  for  writing  on  the  card. 
The  characters  formed  by  the  mucilage  are  then 
sprinkled  over  with  tinsel,  which  can  be  obtained 
from  any  painters'  supply  house  or  from  a  whole- 
sale drug  firm. 

We  buy  a  card  which  has  enough  space  on  it  to 
tinsel  a  name,  and  then  display  the  work  with  a 
sign  saying :  "Your  choice — 5  cents.  Any  name  de- 
sired tinseled  on  these  cards  free  of  charge."  This 
is  a  very  good  seller  and  affords  a  nice  profit. 

We  also  buy  a  fancy  embossed  card  at  seventy- 
five  cents  a  hundred,  with  "Best  Wishes"  or  some 
brief  saying  on  it  in  small  letters.  We  outline  the 
embossed  part  with  tinsel  and  sell  the  cards  at  five 
cents  each.  They  cost  us  less  than  one  cent,  thus 
leaving  a  nice  profit. 

We  put  on  cards  such  words  as  "Sister," 
"Mother,"  "Brother,"  "Greetings,"  etc,  A  dealer 
doing  this  work  and  advertising  it  will  find  that 
his  post-card  sales  will  increase  immensely. 


AN  OINTMENT  JAR  CLOSET. 
Edwin  R.  MohUr,  Philadelphia,  Pa.:  Ointment 
jars,  in  most  drug  stores,  are  usually  kept  in  closets 
or  drawers.  Especially  is  this  true  in  the  smaller 
pharmacies  where  space  is  valuable  and  must  be 
utilized  to  the  best  advantage.  When  a  call  is  re- 
ceived for  a  certain  ointment,  it  often  requires  some 
time  to  locate  the  desired  jar,  besides  necessitating 
handling  quite  a  few  of  them.      Here  is  an  idea 


which  was  put  into  effect  here.     It  has  proved  an 
excellent  one,  as  a  time  and  labor  saver: 

We  use  a  closet  in  our  prescription  counter  in 
which  we  have  replaced  the  regular  shelves  by 
others  of  the  shape  shown  in  the  diagram.  There 
is  just  space  enough  to  accommodate  a  row  of  jars, 
as  indicated  below : 


(^  (3^  (3^  (Q)  (^ 

0 

f                  >l 

0 

© 

0 

©J 
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By  this  plan,  the  label  on  each  jar  is  exposed  to 
view  and  any  container  can  be  removed  in  an  in- 
stant without  disturbing  the  others.  The  shelves 
are  held  in  position  by  means  of  several  small 
brackets.  The  open  space  in  this  closet  can  be  used 
for  storing  a  large  glass  percolator  or  glass  funnels. 


REGARDING  PRESCRIPTION  BOTTLES. 

/.  F.  Rupert,  West  Point,  Nebraska:  Often  dirty 
prescription  bottles  come  in  to  be  refilled.  To  clean 
them  and  soak  off  the  old  label  and  put  on  a  new 
one  often  requires  considerable  time  and  labor.  On 
the  other  hand,  if  one  puts  them  out  again  in  the 
condition  in  which  they  were  received  he  will  be 
charged  with  being  a  slovenly  druggist. 

One  must  use  almost  as  many  bottles  for  exter- 
nal preparations  as  for  internal  medicines.  Our 
plan  is  to  set  aside  all  bottles  which  come  in  to  be 
refilled  if  they  appear  soiled,  and  then  employ  a 
new  bottle  and  label.  This  is  appreciated  by  the 
trade  and  the  moral  effect  is  obvious. 

When  sufficient  old  bottles  accumulate  we  soak 
off  the  labels,  and  wash  and  drain  the  bottles.  They 
then  serve  as  containers  for  external  medicines. 
We  have  always  used  this  method,  and  it  has  been 
a  business  winner.  Above  ail  things,  never  paste 
one  label  over  another! 


i^itized  by 


Google 


BULLETIN  OF  PHARMACY 


COMPETITIVE  COMPOSITIONS  ON  POST-CARDS. 
C.  A.  Critchley  &  Co.,  Blackburn,  England:  We 
recently  conducted  a  prize  competition  of  a  novel 
nature.  On  three  separate  days  during  the  week 
we  inserted  an  ad.  in  the  local  newspaper  announc- 
ing the  contest.  The  conditions  were  set  forth  as 
follows : 


PRIZE    COMPETITION. 


l2AitlBl« 

POST.CARD  lUtin 


.  20/<Cuh. 
.  lOACaah. 
..     Bz-Caah. 


(ulls  will  b<  posted  ii 
indgini,  will  be  icnl  ti 


CirrcateY-s  staich  oloss. 
For  «ettin«  Dp  Liaen  Equal  to  New.ld..3d.,  6d..  1 
CRITCHLBY'S  HAII  IBSTOIBK. 
Kutoru  Natural  Color  lo  Gt>t  Hair.  Makes 
Grow,  and  Cures  DaddTDfT,  ed.  and  Is. 

CIITCHLEY'S  DIQESTOR, 
For  IndieestioD.  Flatulence.  BillDusuesa,  etc.,  Ii 
and  2*.  6d. 


C.  A  CRITCHLEY  &  CO., 

10  KIsri  WlUlBH  Stnat, 


A  PREPARATION   FOR   CLEANING  DRAIN 
BOARDS. 

Neil  Gardner,  Detroit,  Mich.:  We  had  consider- 
able trouble  in  finding  anything  perfectly  satisfac- 
tory for  cleaning  the  drain  boards  at  our  soda 
fountain.  They  are  made  of  copper,  and  we  always 
found  it  necessary  to  do  a  lot  of  scrubbing  and  rub- 
bing to  make  them  look  half-way  decent.  So  I 
started  to  experiment  of  my  own  accord.  I  hit 
upon  this  formula  after  repeated  failures,  and  have 
been  using  it  ever  since: 

Whiting   4  parts. 

Tripoli  3  parts. 

Powdered  oxalic  acid 1  part. 

This  preparation  can  be  made  for  about  five  cents 
a  pound.    It  has  proved  quite  a  money-saver  for  us. 


This  competition  excited  no  little  interest  and 
proved  an  excellent  advertisement. 


PROTECT  YOUR  DRUG  BOOKS! 
Lustig's  Prescription  Pharmacy,  Cleveland,  Ohio: 
By  placing  a  pane  of  glass  over  the  leaves  of  your 
Phannacopoeia,  National  Formulary,  or  any  book 
which  you  use  while  making  preparations,  you  pro- 
tect the  leaves  and  keep  the  right  page  in  view.  The 
glass  should  be  a  trifle  larger  than  the  book  and  may 
have  a  passe-partout  binding  on  the  edges  if  desired. 


MAKING  OINTMENTS  OF  BALSAM  OF  PERU. 
George  F.  Lee,  Philadelphia,  Pa.:  Many  have 
experienced  difficulty  in  compounding  ointments 
containing  balsam  of  Peru.  The  balsam  can  be 
readily  incorporated  into  any  base  by  first  treating 
it  with  a  small  quantity  of  potassium  hydroxide. 


DISPENSING  POWDERS  CONTAINING  CANNABIS 
INDICA  EXTRACT. 

M.  R.  Shotwell,  Denver,  Colorado:  An  easy  way 
of  dispensing  extract  of  cannabis  indica  when  it  is 
prescribed  with  other  ingredients  such  as  salol,  etc., 
is  first  to  place  the  extract  in  a  mortar  and  rub  it 
up  with  a  small  quantity  of  alcohol;  then  add  the 
other  drug  or  drugs.  By  the  time  one  has  triturated 
the  cannabis  well  the  alcohol  will  have  evaporated, 
leaving  a  perfectly  dry  powder  with  the  cannabis 
indica  finely  divided. 


COLORING  BAY  RUM. 
C.  K.  Bushey,  DUlsburg,  Pa.:  In  bay  rum  a 
very  slight  yellow  color  is  desirable.  Different 
formulas  call  for  tincture  of  saffron  and  other  col- 
oring agents,  but  the  best  and  simplest  means  is 
this :  After  mixing  the  oils,  alcohol,  and  water,  and 
before  filtering  them,  just  drop  a  few  sprigs  of 
saffron  into  the  container;  shake,  let  the  mixture 
stand  a  short  time,  and  then  filter.  The  result  is  a 
beautiful  tir^e  of  yellow. 


HOW  TO   KEEP  CHOCOLATES   IN  SUMMER. 

James  L.  Touhy,  Salem,  N.  J.:  To  prevent  choc- 
olate drops  from  looking  stale  in  the  summer  time, 
place  a  glass  jar  or  dish  of  ice  in  the  candy  case. 
Keep  the  doors  closed,  and  the  chocolates  will  not 
take  on  that  white,  stale  appearance  which  spoils 
their  sale  during  the  hot  weather.  /'^  ,.^  ^^  ^,  I  .^ 
^  CitizedbyLjOOgle 
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LETTERS. 


A  PHARUACOPOEIAL  PROTEST. 
To  the  Editor : 

I  haven't  told  you  any  of  my  troubles  for  some 
time.  I  have  one  complaint  to  make  which  comes 
to  the  front  every  once  in  a  while,  and  I  keep 
thinking  that  somebody  else  will  tackle  it  and  thus 
make  it  unnecessary  for  me  to  do  so.  After  reading 
Professor  Remington's  excellent  address  on  the  U. 
S.  P.  in  the  June  number  of  the  Bulletin,  how- 
ever, I  am  provided  with  such  a  favorable  excuse 
for  putting  in  my  kick  that  I  cannot  let  the  oppor- 
tunity pass. 

Frankly,  I  don't  like  the  change  in  the  tjtle  of 
the  Phatmacopceia  from  "U.  S.  P.  1900"  to  "U.  S. 
P.  Eighth  Revision."  As  the  time  for  a  new  revi- 
sion is  now  so  near  at  hand  I  am  going  to  give  my 
reasons,  and  I  hope  to  have  an  expression  of  opin- 
ion from  the  editor  of  the  Bulletin  and  also  from 
the  pharmaceutical  press  generally,  not  to  mention 
the  profession  at  large.  I  believe  the  matter  to  be 
of  sufficient  importance  to  justify  some  thought, 
since  the  time  for  action  is  not  far  away. 

It  is  true  that  the  Committee  of  Revision  got  out 
the  present  book  a  little  nearer  1910  than  1900,  but 
it  had  an  exceptionally  large  amount  of  work  to 
,  do,  and  it  was  further  embarrassed  by  the  death  of 
Chairman  Rice  just  as  the  work  was  getting  under 
good  headway.  Nevertheless,  I  do  not  consider  that 
the  delay,  inevitable  though  it  may  have  been,  was 
sufficient  cause  for  changing  the  time-honored  rule 
of  calling  the  book  after  the  year  in  which  the  com- 
mittee for  the  decade  was  organized  and  the  work 
of  revision  begun.  In  referring  to  past  editions, 
the  ideal  way  to  identify  them  is  by  the  year,  which 
tells  the  whole  story.  For  instance,  I  attended 
pharmacy  lectures  when  the  fifth  edition  was  offi- 
cial: now  let  me  ask  how  many  of  us  would  know 
that  this  was  the  edition  of  1870  unless  we  were 
to  sit  down  and  painfully  count  the  revisions  back- 
ward on  our  fingers?  In  having  my  journals  and 
magazines  bound  I  always  add  the  date  instead  of 
the  volume  number  to  the  title,  and  for  the  very 
simple  reason  that  reference  is  thus  rendered  easier. 
The  year  number  always  affords  the  most  con- 
venient method  of  locating  an  article  in  a  periodical 
work. 

Hoping  that  other  pharmacists  and  the  pharma- 


ceutical editors  will  come  forward  with  their  opin- 
ions on  this  important  subject,  and  that  the  title 
of  the  next  revision  will  be  "U.  S.  P.  1910"  in- 
stead of  "U.  S.  P.  Ninth  Revision,"  I  am. 
Very  sincerely  yours, 

Nashville,  Tenn.  J-  O.  BuRGE,   Ph.G. 


MAKE  SEIDLITZ  POWDERS  OR  BUY  THEH7 
To  the  Editor : 

Many  druggists  continue  to  make  their  own 
Seidlitz  powders,  laboring  under  the  impression 
that  they  save  considerable  thereby.  Doubtless 
they  have  never  figured  this  out,  or  they  would 
have  been  relieved  of  that  erroneous  impression. 
For  their  convenience  I  am  submitting  a  very  care- 
ful estimate  herewith. 

The  average  druggist  must  pay  25  cents  a  pound 
for  Seidlitz  mixture  and  35  cents  a  pound  for  tar- 
taric acid.  Some  may  make  their  own  mixture, 
but  this  does  not  alter  the  cost.  Take  one  gross 
for  an  example: 

3  pounds,  4^  ounces  Seidlitz  mixture  at  25  cents 82 

s/7  pound  tartaric  acid  at  35  cents  a  pound 25 

288  papers  at  SO  cents  per  1000 15 

Total,  if  accurately  made  tl.22 

Many  druggists,  however,  use  wooden  molds  in- 
stead of  weighing  the  quantities.  In  that  event 
they  usually  lose  8  ounces  of  Seidlitz  mixture  and 
2J/5  ounces  of  tartaric  acid  on  each  gross  of  pow- 
ders. This  loss  adds  18  cents  to  the  expense,  mak- 
ing the  total  cost  of  one  gross  $1.40  exclusive  of 
one's  time.  Assuming  that  one  gross  may  be  made 
in  an  hour,  whidi  is  more  than  can  generally  be 
done,  and  allowing  25  cents  an  hour  for  labor,  the 
total  cost  would  amount  to  $1.65  a  gross. 

Now  figuring  on  a  larger  scale,  Seidlitz  mixture 
purchased  in  barrel  lots  costs  18  cents  a  pound  and 
the  tartaric  acid  28  cents,  includii^  the  freight  at 
about  one-half  cent  a  pound.  At  this  rate  the  net 
cost  is  $1  a  gross.  In  large  stores  more  than  in 
small  ones,  time  is  an  important  factor.  Figuring 
the  time  cost  of  one  gross  at  25  cents,  the  powders 
will  then  amount  to  at  least  $1.25  a  gross. 

Full-weight  powders  can  be  purchased  at  $1.45  a 
gross  in  single  gross  lots,  and  at  $1.25  in  12-gross 
lots.  It  is  therefore  evident  that  to  put  this  product 
up  oneself  involves  a  lot  of  trouble  without  effect- 
ing any  saving.  J,  J.  Minton. 

w„hi„po„,  D.  c.      p,g.,,^^^  by  Goog  le 
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TWO  "OLD-TIME"  RECIPES. 
To  the  Editor : 

Recently  I  came  across  two  recipes  which  possess 
a  certain  historic  interest.     The  first,  a  recipe  for 
makir^  ink,  was  written  in  1718,  and  the  hand- 
writing is  apparently  as  black  and  legible  as  it  was     Metchnikoff's  work  by  about  130  years, 
at  the  time  it  was  written  nearly  200  years  ago.  Meadville,  Pa.  P-  Henry  Utech. 

Here  it  is : 


the  consumption  of  copious  quantities  of  buttermilk, 
sour  milk,  etc.,  as  being  conducive  to  longevity. 
and  he  supports  his  observations  by  data  collected 
from  authentic  sources.  The  accompanying  recipe, 
as   will   be    seen,    is    dated    1775,    and    antedates 


tiJlA    lK4«Jt.   ojtM.  C*^^^  p.»^  Afh/     (Kkai 


Interest  attaches  to  the  second  recipe  on  account 
of  the  suggestions  contained  therein  being  some- 
what akin  to  those  made  by  the  eminent  Russian 
scientist  Metchnikoff  in  his  late  book  entitled  "The 
Prolongation  of  Life."    In  this  work  he  advocates 


A  LETTER  FROM  HR  HELFHAN. 
To  the  Editor: 

A  cold  rain  this  morning  cheats  me  out  of  a 
beautiful  trip  to  the  "Sachsische  Schwertz,"  and 
hastens  my  departure  for  Numberg.  It's  an  all- 
day  ride.  I  ought  not  to  complain,  since  the 
weather  ever  since  my  departure  from  Detroit  has 
been  beautiful,  especially  at  sea  and  in  Berlin.  On 
the  ocean  I  escaped  actual  sickness,  but  I  found  it 
wise  to  keep  quiet  mornings.  The  last  two  days, 
after  sighting  Cornwall  and  Devon,  the  English 
Channel  behaved  nobly :  the  ride  then  became  like  a 
trip  on  Lake  St.  Clair. 

The  two  days  in  the  Hague  and  the  three  in  Am- 
sterdam were  intensely  interesting.  In  Berlin  I 
received  considerable  attention  from  acquaintances. 
went  five  times  to  the  theater,  spent  a  day  at  Pots- 
dam, made  a  Sunday  excursion  into  the  country 
with  some  nice  Berliners,  visited  the  galleries,  drove 
pretty  much  everywhere  in  the  city,  walked  in  the 
Thiergarten  and  in  the  Zoo,  studied  the  more  beau- 
tiful monuments,  and  caught  many  glimpses  of  the 
people's  life. 

Dresden  is  a  fine,  stately  city,  full  of  everything 
that  can  appeal  to  the  educated — splendid  buildings, 
wonderful  pictures,  theaters,  and  the  like.  Here  I 
saw  Freytag's  "Journalisten"  at  the  Court  Theater, 
and  last  night  at  the  Court  Opera  I  heard  a  fine 
performance  of  Lohengrin.     Such  voices! 

It  keeps  cold  and  rainy:  thermometer  55°  F. 

I  am  feeling  well,  but  when  I  reach  Switzerland 
I  shall  do  my  sightseeing  wholly  in  the  daytime  and 
go  earlier  to  bed. 

Yesterday  I  saw  10,000  soldiers  parade  in  honor 
of  the  Saxon  King's  birthday:  it  was  an  intensely 
interesting  sight.  And  to  think  that  that  mass  of 
men  represented  only  1/200  of  the  number  always 
under  arms!  They  pay  dearly  for  neighbors  over 
here.  Joseph  Helfmak. 

Dresden,  Germany.  Digitized  by  CjOOQIC 
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FROM  A  MANUFACTURER   OF  PROPRIETARY 
MEDICINES  I 

To  the  Editor: 

Finding  ourselves  possessed  of  a  lot  of  patent 
medicines  which  were  not  labeled  to  comply  with 
ihe  food  and  drugs  act,  we  wrote  the  manufacturers 


for  stickers.     From  one  manufacturer  we  received 
the  accompanying  postal  card  in  reply.    It  certainly 
is  a  peach  t    Possibly  your  readers  would  be  inter- 
ested in  seeing  it.  Farrington  &  Gillen. 
Santa  Cruz,  California. 


MR.  WEBBER  AND  THE  ATHENIAN  PHAR- 
MACIST. 

To  the  Editor: 

Perhaps  you  will  be  relieved  to  know  that  I  have 
returned  safely  from  the  many  temptations  and 
dangers  of  foreign  travel.  When  in  Athens,  Greece, 
two  or  three  months  ago,  I  stepped  into  a  pharmacy 
to  purchase  a  bottle  of  Hunyadi  Janos  to  remove 
an  obstruction  in  my  alimentary  canal  caused  by 
the  crossing  of  three  Greek  words. 

The  fact  that  I  was  an  American  seemed  greatly 
to  interest  the  proprietor.  After  a  half-hour's 
strenuous  effort  at  making  Latin  gestures,  getting 
off  a  few  Americanized  Greek  words,  and  dischai^- 


ii^  a  little  poor  English,  I  made  the  Athenian  gen- 
tleman understand  that  during  my  callow  youth  I 
had  been  inveigled  into  the  pill  business  and  that 
all  of  my  surplus  adipose  was  due  to  the  delightful 
experiences  encountered  in  running  an  American 
drug  store  and  spending  the  annua!  dividends. 

He  looked  me  over  critically  and  thoroughly,  and 
then  hesitatingly  explained  in  broken  English  that 
I  was  evidently  in  need  of  a  bottle  of  Major's  ce- 
ment for  repair  purposes.  This,  I  suppose,  was  a 
specimen  of  Grecian  humor.  He  went  on  to  say 
that  he  was  very  well  satisfied  with  conditions  in 
Athens,  and  I  took  this  to  mean  that  the  physical 
appearance  of  the  American  pharmacist  before  him 
was  scarcely  such  as  to  warrant  him  in  changing 
from  the  easy-going  life  of  an  Athenian  pharmacist. 

He  intimated,  however,  that  he  was  very  much 
interested  in  pharmaceutical  affairs  throughout  the 
world  generally,  and  asked  me  to  send  him  when  I 
should  return  a  copy  of  the  best  pharmaceutical 
journal  in  the  United  States,  This  I  readily  prom- 
ised to  do,  and  it  is  now  up  to  you  to  make  the 
promise  good.  The  gentleman's  name  and  address 
are  on  the  attached  slip.  Please  send  him  a  copy 
of  the  Bulletin  of  Pharmacy,  and  if  he  fails  to 
become  a  life  subscriber  it  is  because  he  cannot 
appreciate  a  good  thing'  when  he  sees  it. 


Cadillac  Mich. 


A.  H.  Webber. 


WHAT  WOULD  YOU  CHARGE  FOR  IT? 
To  the  Editor; 

We  are  enclosing  a  copy  of  a  prescription  which 
we  should  like  to  have  you  publish  in  the  Bulle- 
tin. Ask  your  readers  what  they  would  charge 
for  it  if  it  were  presented  to  them  in  the  regular 
course  of  business  to  be  dispensed  ?    Here  it  is : 

Extract  of  ergot  5  drachms. 

Strychnine  sulphate  5  grains. 

Mercuric  chloride  3  grains. 

Powdered  extract  of  hydrasiis 2  drachms. 

Powdered     extract     of     viburnum 

pnin <  drachms. 

Iron  phosphate    3  drachms. 

Mix  and  make  60  capsules.  Let  one  be  taken  after  each 
meal 

Our  price  on  this  was  considered  by  the  customer 
a  little  high,  and  we  are  curious  to  see  what  other 
druggists  think  about  it.  S,  Drug  Co. 

Digitized  by  VjOOQ  IC 
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A  CLEVER  TOOTH-POWDER  WINDOW. 
To  the  Editor: 

We  recently  had  a  display  of  tooth-powder  in 
our  window  which  received  much  favorable  com- 
ment. Unfortunately  the  photograph  which  we  had 
made  of  it  is  scarcely  good  enough  for  reproduc- 
tion. The  article  exploited  was  our  own  "Perfec- 
lion  Tooth  Powder."  A  pyramidal  display  of  this 
was  made  on  one  side  of  the  window.  On  the 
other  were  a  number  of  dental  forceps,  each  hold- 
ing a  tooth.  A  sign  in  the  center  bore  drawings  of 
two  hands,  each  having  an  outstretched  finger,  and 
one  pointing  toward  the  tooth-powder,  while  the 
other  poinetd  toward  the  forceps.  Over  one  hand 
appeared  the  legend,  "Use  this,"  and  over  the  other 
appeared  the  words,  "Avoid  this," 

The  idea  was  too  clear  to  be  mistaken,  and  the 
lesson  went  home  to  every  observer. 

Missoul.,  Mo„t.n..  ^LEX.   F.   PETERSON. 


about  5000.  I  have  had  a  very  good  sale  on  nearly 
all  of  the  articles  advertised,  and  I  therefore  con- 
sider the  scheme  a  success. 

Lost    Nation,   Iowa.  P^UL  B.  Skelly. 


HOW  HIS  "DOLLAR  IDEA"  WORKED. 
To  the  Editor: 

I  am  in  receipt  of  the  marked  copy  of  the  Jul}' 
Bulletin  containing  on  page  394  my  "Dollar 
Idea"  describing  "A  Prize  Contest  that  Brought 
Trade."  I  may  report  now  that  this  advertising 
scheme  did  all  that  I  could  possibly  ask  for  it.  The 
greatest  number  of  ads.  brought  in  by  one  person 
was  a  little  over  6000,  and  the  next  number  was 


KEEPING  CRUDE  DRUGS  FREE  FROM  INSECTS. 
To  the  Editor: 

I  read  in  your  June  issue  of  F.  W.  B.'s  trouble 
with  insects  in  crocus;  also  Mr.  Murphy's  remedy 
given  on  page  263, 

Here  is  an  idea  suggested  by  one  of  my  clerks, 
which  has  proved  very  satisfactory  and  involves 
less  trouble  than  does  Mr.  Murphy's  scheme.  I  put 
a  1-drachm  phial  of  chloroform  in  each  crude  drug 
container.  It  keeps  the  contents  free  from  insects 
and  requires  scarcely  any  attention,  as  the  evapora- 
tion through  a  loose  cork  suffices  to  do  the  work. 

Washington,  D.  C.        Charles  J,   Fuhrmann. 


TWO  USEFUL  FORMULAS. 
To  the  Editor: 

Here  are  two  preparations  which  have  proved  a 
success  with  me: 

A    COLIC    CURE    FOR    HORSES. 

Sulphuric  ether  l^j  ounces. 

Tincture  of  opium 1  ounce. 

Spirit  of  peppermint 2  ounces. 

Diluted  alcohol,  sufficient  to  make    6  ounces. 

CmUAN    BLOOD    FURIFVIHG   TEA. 

Alexandria  senna    16  ounces. 

Triticum    3  ounces. 

Fennel    2  ounces. 

Coriander,  crushed   3  ounces. 

Saffron    %  ounce. 

Sassafras,  crushed  1  ounce. 

Mix. 

This  tea  is  a  fine  seller,  and  if  tried  in  a  German 
community  will  bring  trade  to  any  store. 

Buffalo.  N.  Y.  F-  H.  Barber. 


To  the  Editor: 

In  sending  our  mite  for  the  1908  Bulletin,  we 
wish  to  say  that  the  Bulletin  is  one  of  the  most 
welcome  papers  that  come  to  us,  and  the  amount 
of  good  that  we  get  from  its  pages  is  more  than 
we  can  say.  The  way  it  is  classified,  and  the  ar- 
rangement of  its  contents,  make  it  easy  of  refer- 
ence at  all  times.  McCoy  Pharmacy. 

Dassel,  Minn. 

*  «      * 
To  the  Editor; 

The  different  departments  in  the  Bulletin  pre- 
sent me  with  more  real  information  than  any  other 
pharmacy  journal  that  I  take.  It  is  my  favorite 
paper.  B.  T.  Harben. 

Platte,  S.  D. 

To  the  Editor: 

I  have  been  in  the  drug  business  for  twenty-five 
years  and  have  never  found  a  drug  journal  to  equal 
the  Bulletin.    In  fact,  I  would  not  be  without  it. 

Amity.  Oregon.  STEPHEN  J.  ClARK. 

*  >k      * 
To  the  Editor: 

I  don't  want  to  miss  a  single  copy  of  the  Bul- 
letin. It  is  the  best  drug  journal  published,  in  my 
estimation.  R.  L.  Coley. 


Jilan,  Tenn. 
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BUSINESS  HINTS. 


A  Clever  Ad- 
Herbert  O.   Baer,  of  Wheeling,  W.  Va.,  produces  some 
novel  advertising.    For  example,  he  sends  out  to  prospective 
customers  a  statement  of  account  showing  no  indebtedness. 
It  reads: 


'vtrarBBi.tMo.  'W.  Va...  USy  1  *   1B08 

Bulletin  of  Pharmacy, 

Detroit,  Mich. 

HKRBsitT  O.  Baicr,  p.  D. 


Accompanying  this  bill  is  a  little  i 
ronage ; 


You  « 


a  hive  r 
faspB  uae  aomi 


lerly.      If  y 


hing.     We 
r  for  Ukini 


If  catalogue  to  which  they  allude  is  a  four-page  folder, 
/  B  inches  in  dimensions.  Both  the  front  and  rear 
s  contain  brief  selling  talks  on  school  books.     The  two 


inside  pages  are  divided  into  fifteen  sections.  In  the  "arith- 
metic" section,  for  instance,  are  mentioned  11  books  on  that 
subject.  In  each  instance  the  prices  of  the  new  and  second- 
hand editions  are  given.  Works  on  history,  music,  geog- 
raphy, grammar,  etc.,  are  enumerated  and  quoted  in  the 
same  way.  A  section  is  also  devoted  to  general  school 
supplies. 

The  value  of  a  price  list  of  this  kind  is  at  once  apparent. 
The  father  can  look  it  over  and  figure  up  the  outlay  which 
will  be  necessary  to  furnish  his  children  with  books  and 
school  supplies.  Naturally  he  prefers  to  direct  the  patronage 
of  his  youngsters  to  a  store  which  publishes  its  prices  rather 
than  to  one  whose  charges  are  unknown.  Then  there  is  the 
additional  factor :  Business  comes  to  those  who  go  after  it, 
and  Farrish  &  Campbell  do  not  wait  for  the  patronage  to 
come  of  itself.  While  this  advertising  campaign  effected  an 
increase  of  1300  in  their  last  year's  book  business  they  look 
for  even  bigger  sales  this  year. 

An  Attractive  Corn-cure  Window.— 

The  accompanying  photograph  represents  a  display  in 
the  window  of  H.  A.  Papprill,  Sydenham,  England.  The 
whole  window  was  decorated  with  oats,  draped  curtains  serv- 
ing as  a  background.  Bottles  of  "corn  cure"  were  fastened 
to  the  sheaves  wherever  possible.  The  central  attraction  was 
a  small  hot-air  engine  driving  a  model  of  a  threshing  machine 
and  a  windmill  hammer  crusher.    Mr.  Papprill  had  this  work- 


sundries.     May  we  bave  tbe  plettuie 
"■"  '""■  BAER'S  COURT  PHARMACY. 

The  statement  is  on  stiff  paper  S'/i  by  6%  inches.  The 
communication  attached  thereto  is  a  light  paper  3^  by  S'/i 
inches  in  dimensions.  The  slogan,  "We  are  in  business  for 
your  health,"  printed  in  red  ink,  appears  on  many  of  the 
Baer  announcements.  Everything  considered,  this  ad.  im- 
presses us  as  being  a  tasty  and  ingenious  piece  of  copy. 

An  Active  Advertising  Campaign  in  School  Books. — 

An  increase  of  $300  in  one  year's  school-book  business  is 
certainly  very  gratifying.  This  represents  the  fruits  of  an 
advertising  scheme  adopted  by  The  South  End  Drug  Store, 
of  Hillsdale,  Mich.  The  whole  plan  is  a  simple  one,  but 
well  thought  out. 

With  ihe  approach  of  a  new  semester,  Parrish  &  Camp- 
bell, the  proprietors  of  this  store,  send  out  the  following  letter 
to  the  heads  of  the  different  families  in  their  vicinity: 


ing  for  nine  hours  a  day  at  the  cost  of  only  a  few  pence. 
Above  the  machine  appeared  the  sign :  "Now  ready  for 
threshing  the  corn.  Have  you  any?  Contract  per  bushel." 
Directly  below  was  another  placard :  "PappriU's  Never  Fail 
Corn  Cure,"  The  one  on  the  left  read:  "Our  Corn  Cure  is 
not  a  lame  argument."  This  exhibit  was  allowed  to  remain 
in  the  window  tor  three  weeks.  It  not  only  proved  of  gen- 
eral  advertising    value   but    was    the  means   of    selling  six 

Profit  in  Side-lines. — 

J.  F.  Hoslelley,  writing  in  Merck's  Report,  offers  some 
interesting  comment  on  side-lines.  Very  often  a  druggist 
will  say :  "I  would  like  to  carry  some  side-line,  but  I  haven't 
room  for  ii."     You  look  around  his  stot^-^(^^JJFSt>  (l^ng> 
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your  eye  falls  on  a  show-case  tilled  with  syringes.  Now 
there  is  an  opening  for  the  side-line:  take  the  syringes  out 
of  the  case,  pack  them  under  a  counter,  handy,  and  fill  the 
case  with,  for  instance,  fine  boxed  confectionery.  When  a 
syringe  is  needed,  where  does  the  man  or  woman  go  for 
it?  To  a  drug  store,  of  course.  How  many  syringes  do  you 
sell  in  a  month  to  people  who  buy  because  you  display 
syringes  in  a  show-case?  A  display  of  syringes,  sick-room 
supplies,  and  other  goods  strictly  in  the  drug-store  line 
makes  little  impression  on  the  casual  observer.  He  expects 
to  find  these  things  in  a  drug  store,  and  very  likely,  if  he 
wanted  something  of  the  kind,  he  would  go  to  the  drug 
store  that  had  appealed  to  him  through  some  popular  side- 
line. Now,  with  confectionery,  post-cards,  stationery,  and 
some  other  popular  lines  it  is  different.  There  is  an  every- 
day need  or  desire  for  these  things ;  they  are  on  the  public 
mind.  Good  boxed  candy  is  in  demand.  Where  it  is  dis- 
played well  it  sells,  and  the  better  it  is  displayed  and  adver- 
tised, the  more  it  sells.  People  can  be  put  into  the  notion  of 
eating  it,  and  buying  it  for  others,  repeatedly. 

A  Cora-cure  Ad.— 

The  chief  purpose  of  the  average  advertisement  is  to 
stimulate  a  desire  for  the  article  exploited.  We  are  repro- 
ducing one  side  of  a  two-page  folder  on  a  corn  cure  which 
is  well  suited  to  this  end.  It  tells  the  story  in  a  perfectly 
plain,  straightforward  way  that  bught  to  carry  conviction : 


Briggs  obtained  the  names  and  post-oflSce  addresses  of  more 
than  four  hundred  and  fifty  persons ;  in  addition  to  obtaining 
this  mailing  list  he  got  more  than  enough  advertising  to  pay 
■  for  what  he  spent.  Mr.  Briggs  says  this  scheme  has  already 
brought  him  a  great  deal  of  trade  aside  from  the  mailing  list, 
and  he  is  now  busy  sending  out  advertising  matter  to  the 
names  thus  acquired. 

A  Live  Cigar  Ad.— 

"Holton's  Tips"  is  the  name  of  a  little  paper  edited  by  a 
Detroit  cigar  store.  One  of  the  ads.,  entitled  "Where  Do 
You   Come  In,"  contains    some  pungent,   readable  material 


DONT  SUFFER  WITH  CORNS. 


If  y 


:ering  witb  Corni— it  raskcs  no  differeoet  whit  kin. 
»  a  corn  11  19,  wlietber  it  ii  a  toU  corn  or  ■  hard  corn,  wbctfaer  it  i: 
n  top  ot  the  lo«  or  bcEwnn  the  loe»  or  on  the  lolei  of  the  feet— yoi 
an  be  relieved  Df  tbii  lufferinF  quickljr  and  wlcboul  anj  incoDvenieno 
a  roanelC  and  without  anr  ram.  All  that  ig  necesurv  (or  vnu  in  A 
t  to  UK  KiediLwh^B  Swift  Corn  Cure.     It   ii.  will 


liable 


ued7  n 


lufactured. 


Kiedaisch's  Swift  Corn  Cure, 
IS  and  25  Cenls. 


u>h.     When   this 


in(  all  the  time  we  have  been  familiar  with  thia  aplendld  rem- 
tiafacloiT  remit*.  Kiedaiacb'a  Swift  Corn  Cure  i)  refiable.  Kit 
Swift  Corn  Core  abaolutelr  remorei  rami,  bBniona,  and  warll. 


J.    F.    KIEDAISCH    &   SON, 

Dauociiis. 
Cor.  lltb  and  Main  Streets, 

WILKINSON  &  CO., 

KtaliMfi  BiggrH,  Buiiftt  and  Bitt  Drug  Star,, 

tSt  Main  Street, 

An  Ingenious  Meant  of  Compiling  a  Hailing  List.— 

A  merchant  in  Manawa,  Wis.,  has  a  novel  plan  of  com- 
piling a  mailing  list  for  the  purpose  of  sending  out  advertising 
matter.  He  offered  a  f2.50  fountain  pen  to  the  pupil  in  each 
of  the  twelve  city  schools  who  would  give  him  the  largest 
list  of  names  of  farmers  in  his  conununity.  This,  of  course, 
means  that  he  gave  away  twelve  pens,  one  in  each  school.  Mr. 


Where  Do  You  Come  In? 


Where  Do  You  Come  In? 

If  you  buy  1  Cisartbit  lonka  like  the  SCARLET  SHIELD  and 
pa7  a  leeminalr  leu  price  for  it,  and  then  End  that  qualitj 
lor  qualitT  and  weight  lot  weiBhl  the  SCARLET  SHIELD 
kind  it  (be  tieal  ud  ebeipeit. 

Where  Do  You  Come  InP 

Suppose  the  Cheaper  Man.  blesa  hia  heart,  doet  i«ll  you  a  ciaar 
that  be  aaji  ia  juat  aa  (ood  la  the  SCARLET  SHIELD 
Havana  Ciiar,  and  it  ii  not,  becauae  it  baa  not  the  lite  and 

Where  Do  You  Come  In? 


™1t  one  waT 


Mr,  Smoker,  then 

it  ia  with  Cigara-buy  on  charac 
SCARLET  SHIELD  Havana  Ci 
and  get  lerviee  and  qualilT.  and  lb 


ia  a  man'a  re 
When  jm 


Where  You  Come  In. 


C.  J.  BOLTON,  SeUer  of  Cijars. 


which  may  well  be  appropriated  by  the  druggist.  We  are' 
reproducing  it  in  the  hope  that  it  may  prove  suggestive  to 
some  of  our  readers  for  their  o 


Cultivating  the  Doctor. — 

Herbert  O.  Baer,  of  Wheeling,  W.  Va.,  is  an  s^gressive 
advertiser.  He  sends  out  a  weekly  letter  to  the  doctors  in 
his  vicinity.    Here  is  a  typical  one : 

DiAa  DocToa: 


of   t 


1  la 


We  have,  with  much  trouble  and  expenie.  obUined  an  Engliah 
Digitilii  leaf  from  which  we  make  our  infusion.  Best  results  are 
obtained  when   this  preparation   is  made  extemporaneously,  and  results 

faere,  it  will  take  a  abort  time  lo  prepare,  ai  better  phone  ua  and  we 
will  have  it  ready  for  them. 

We  think  ao  much  of   the  quality   or  thi*  leaf  that   ne  encloae  a 


lie  of  ii 
May  « 


While  the  theme  of  this  copy  ts  a  confined  one,  the  gen- 
eral effect  on  the  reader  is  good,  /'^  1 

intizedbvCjOogle 
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CAPSULES  OF  SCIENCE. 

Prepared  by  Prof,  W.  L.  Scoville. 


A  Bunch  of  HintB.— 

Light  and  warmth  do  not  affect  the  keeping  of  formalde- 
hyde solutions.     (DeWaal.) 

"Epileplol"  consists  of  a  solution  of  formamide  and  a 
small  amount  of  hexamethylene  letramine.     (F.  Lesnik.) 

"Hernia  Pills"  contain  y^  grain  sandalwood  oil  and  Ji 
grain  salol  per  pill.     (Lenz  and  Lucius.) 

"Depilatory,"  a  German  hair-rcmoving  powder,  consists 
of  ao-per-cent  crude  barium  sulphide,  30-per-cent  "meal,"  and 
40-per-cenl  silica.     (Lenz  and  Lucius.) 

"Toral"  is  an  antiseptic  dental  preparation  consisting  of 
cresol  and  bismuth  tribromphenol. 

A  German  deodorized  tincture  of  iodine  consists  of  an 
alcoholic  solution  of  camphor  and  menthol  containing  about 
0.25  per  cent  of  combined  iodine  and  a  little  hydriodic  acid. 
'(Lenz  and  Lucius.) 

"Insensibilisatum"  is  the  suggestive  name  applied  to  an 
ointment  composed  of  coca  extract,  glycerin,  and  anhydrous 
lanolin.     (Lenz  and  Lucius.) 

"Lumbagin"  is  a  solution  of  about  20-per-cent  quinine 
hydrochloride,  3-per-cent  antipyrin,  and  10  per  cent  hydro- 
chloric acid,  in  water.    (Lenz  and  Lucius.) 

"Syntheaio"  Covers  a  Multitude  of  "Syna!"— 

According  to  K.  Dieterich,  "synthetic  balsam  of  Peru," 
known  commercially  as  "Perugen,"  is  composed  of  benzyl 
benzoate,  styrax,  benzoin,  and  balsam  of  tolu.  (Benzyl  ben- 
zoate  is  also  known  as  Peruscabin.)  It  is  detected  by  under- 
lying an  ethereal  solution  of  Perugen  with  concentrated 
sulphuric  acid,  and  afterward  with  hydrochloric  acid.  A 
green  zone  between  the  ether  and  hydrochloric  acid,  with  a 
red  zone  between  the  hydrochloric  and  sulphuric  acids,  indi- 
cates the  presence  of  Perugen. 

The  Gravity  of  Gravity.— 

"The  force  with  which  the  moon  is  held  in  its  orbit 
would  be  great  enough  to  tear  asunder  a  steel  rod  400  miles 
thick,  with  a  tension  of  30  tons  to  the  square  inch;  so  that, 
if  the  moon  and  earth  were  connected  by  steel  instead  of  by 
gravity,  a  forest  of  pillars  would  be  necessary  to  whirl  the 
system  once  a  month  round  their  common  center  of  gravity." 
So  says  Sir  Oliver  Lodge  in  the  North  American  Review. 
And  scientists  are  profoundly  interested  in  the  medium 
through  which  this  enormous  force  is  exerted. 

Fruit  Juices.— 

Austrian  dispensers  are  having  their  troubles  with  pure 
food  laws  and  the  question  of  preservatives  in  fruit  juices. 
Two  chemists  have  carried  out  exhaustive  experiments  with 
raspberry  and  cherry  juices  and  find  that  one  part  of  salicylic 
acid  to  2000  parts  of  raspberry  juice,  or  14  parts  of  alcohol 
to  100  of  raspberry  juice,  are  the  minimum  amounts  neces- 
sary to  prevent  fermentation.  With  cherry  juice  1  of 
salicylic  acid  to  3000  failed,  and  18  per  cent  of  alcohol  was 
i;ecessary.     These  juices  contained   no   cane-sugar. 


Urinary  Diagnosis. — 

The  amount  of  uric  acid  in  the  urine  depends  upon  the 
'  amount  of  phosphates  and  of  urochrome  ((he  coloring  body 
of  urine)  present.  The  first  has  the  power  of  dissolving 
uric  acid,  and  the  second  prevents  precipitation.  Another 
Russian  chemist  finds  that  in  typhoid  fever  the  urine  con- 
tains nearly  three  times  as  much  urochrome  as  it  does  nor- 
mally. He  thinks  that  an  estimation  of  urochrome  may  have 
a  diagnostic  value,  and  gives  a  process  for  it. 

Chemical  Geography. — 

Different  varieties  of  pines  yield  turpentine  having  slightly 
diRerent  properties.  A  Russian  chemist  has  found  that  the 
differences  lie  in  (he  resins  as  well  as  in  the  oils.  He  finds 
at  least  5  different  crystalline  modifications  of  the  resin  acid 
— having  different  physical  and  optical  properties,  as  do  the 
oils.  The  acids  can  be  secured  in  an  almost  while  and  pure 
condition  by  straining  the  melted  resin,  allowing  them  to 
solidify,  and  squeezing  out  the  oil,  etc.,  in  a  press.  There's 
hope  that  we  may  some  lime  be  able  to  tell  where  our 
"Chian"  turpentine  really  comes  from. 

Ointment  Absorption. — 

Dr.  SuKon,  of  England,  finds  by  an  original  method  that 
lard,  benzoinaled  lard,  and  goose  grease  are  the  most  rapidly 
absorbed  by  the  skin,  of  all  .the  ointment  bases.  Petrolatum 
can  be  rubbed  in,  but  unless  friction  is  applied  it  does  nol 
penetrate  the  skin.  Anhydrous  wool-fat  is  very  slowly  ab- 
sorbed, but  when  mixed  with  a  vegetable  oil  it  enters  the 
skin  readily.  These  experiments  do  not  apply  to  the  guantily 
of  fats  absorbed,  but  only  to  their  rapidity  of  absorption. 

Good  to  Breathe,  Too) — 

Ozone,  generated  by  electric  currents,  is  used  for  steriliz- 
ing drinking-water,  for  aging  alcoholic  liquors,  for  develop- 
ing perfumes,  for  preserving  sugar  and  wine  solutions,  in 
treating  fats,  bleaching  flour  and  fabrics,  for  preserving  live 
fish  in  transportation,  in  the  manufacture  of  artilicial  silk. 
in  the  treatment  of  tobacco,  and  for  manufacturing  colorine 
matters  and  many  chemicals.    Quite  a  useful  substance ! 

Water-glass.- 

There's  a  difference  between  a  solution  of  silica  in  caustic 
soda  and  a  combination  of  soda  with  silica.  A  compound  of 
alkali  and  silica  may  exist  in  the  proportion  of  1  NaiO  to  t 
or  2  SiOi.  Such  compounds  are  true  sodium  silicates.  When 
3  or  4  of  silica  exist  in  solution  to  1  of  NatO,  the  mixture 
contains  silica  in  solution,  and  is  a  true  water-glass. 

For  Your  Show  Bottles. — 

Copper  salts  of  weak  acids  (as  acetate,  formate,  pro- 
pionate, etc.)  have  a  much  deeper  color  in  solution  than  the 
salts  of  the  mineral  acids  (chloride,  sulphate,  etc.).  Weak 
solutions  of  the  organic  acid  salts  have  a  green  tint,  while 
strong  solutions  are  a  deep  blue. 

The  Active  Principle  of  Chewing  Gum. — 

Professor  Tschirch  finds  that  chicle  or  balata  (which  is 
the  basis  of  chewing  gums)  contains  a  crystalline  principle 
which  he  calls  alpha-balalban.  Its  stimulating  action  on  the 
ling  muscles  has  not  yet  been  discovered — by  science. 
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PRACTICAL  PHARMACY. 


Making  and  Dispenaing  Pills. — 

Some  pertinent  remarks  on  this  subject  appeared  recently 
in  the  PaciSe  Pharmacist  from  the  pen  of  J.  Leon  Lascoff. 
To  quote; 

"It  is  known  to  every  pharmacist  that  for  the  last  few 
years  physicians  have  been  prescribing  ready-made  pills. 
The  reason  for  this  is  not  far  to  seek. 

"Pharmacists  dispense  pills  without  due  regard  to  the 
kind  and  quality  of  excipient  employed,  and  to  the  physical 
properties  of  the  active  ingredients  prescribed.  For  instance, 
one  pharmacist  will  dispense  a  pill  of  strychnine  1/60  grain, 
or  atropine  l/lOO  grain,  the  siic  of  a  pin-head,  while  another 
will  turn  out  a  pill  from  the  same  prescription  as  large  as 
a  pea, 

"I  would  therefore  suggest  that  the  following  points 
should  be  observed  in  dispensing  pills : 

"First — The  mass  should  be  as  hard  and  as  small  as  is 
consistent   with  proper  manipulation, 

"Secondly — It  should  be  divided  with  exactness,  to  insure 
uniformity  in  the  size  of  the  pills.  This  is  important,  in  the 
first  place,  to  insure  an  equal  division  of  the  active  contents; 
and,  secondly,  to  add  lo  the  appearance  of  the  pill,  and  insure 
the  confidence  of  both  physician  and  patient. 

"If  the  ingredients  are  white,  like  .quinine,  duolal,  or  thio- 
col,  the  mass  should  be  made  with  glycerile  of  starch  and  be 
coated  with  creta  gallica  or  starch,  so  that  they  turn  out 

"If  the  prescription  calls  for  iron,  the  excipient  is  prefer- 
ably glucose,  and  one  should  make  a  soft  black  mass,  and 
dust  the  pills  with  lycopodium.    The  character  of  the  mass 


Foua  GiHiiNO  PtCTDKts.— For  the  pictures 
on  Lh!i  and  the  oppoaite  paces  w«  arc  indebted 
Chipel  Hill.  N.  C.  They  e.hibit  view,  ol  the 
Thomi  of  HenderKnville.  N.  C.  The  preieni  em 
bedi  from  ■  diiunce.  ondet  ihelltr.  The  darker  ] 
cotnpoHd  of  bninh  and  the  lighier  portiona  at  spli 


and  its  weight  should  be  entered  on  the  prescription,  so  ihat 
a  repetition  may  be  the  same  as  the  original  in  color,  weight, 
and  size.  The  mark  'M.  F.  Pil.  L.  A.'  {lege  artis)  on  the 
prescription  calls  for  the  dispensing  of  the  pills  as  small, 
round,  and  uniform  as  possible,  which  presupposes  the  use 
of  an  excipient  proper  both  as  to  character  and  weight." 

Determining  the  Presence  of  Castor  Oil  in  Hixtares. — 

To  determine  castor  oil  in  mixtures  N.  J.  Lane  (Pharm. 
Ztg.)  utilizes  the  known  insolubility  of  the  lead  ricinoleate 
in  petroleum  ether.  Three  or  3,S  grammes  of  the  oil  or 
fatty  mixture  are  saponified,  then  accurately  neutralized,  the 
mixture  added  to  200  Cc.  boiling  water,  and  precipitatedr 
while  boiling,  with  30  Cc,  of  a  lO-per-cenC  lead-acelate  solu- 
tion. The  dried  precipitate  is  then  extracted  with  petroleum 
ether  (b.  p,  40°  C).  The  solution  is  made  up  to  a  definite 
volume,  in  an  aliquot  portion  ai  which  the  fatty  add  present 
is  determined  by  titration  or  other  suitable  method,  and  cal- 
culated as  oleic  acid.  In  order  to  ascertain  the  quantity  of 
castor  oil  present,  it  must  be  simply  remembered  that  most 
of  the  oils  here  to  be  taken  into  consideration  contain  about: 
80  per  cent  of  liquid  acids. 

A  Quinine  Elixir. — 

H.  M.  Vaughn,  in  a  paper  read  before  the  Texas  Pharma- 
ceutical Association,  dwelt  on  the  feasibility  of  preparing 
specialties  for  doctors.  Realizing  that  there  are  many  sweet 
quinine  mixtures  on  (he  market,  Mr.  Vaughn  originated  the 
following  formula : 


n  hydco 


,  .i  drachma. 


Mix    Ihe    lluidextraci,    Mlutian   of   pmassium,    the   oila,   and   tulleri'' 
eanh  with  one  pari  of  distilled  wale,  m  a  quart  bottle  and  ahihe,wl.^> 
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Let  the  mlxtuie  aland  twenty-four  bouci  wilh  occaiional  agilalion,  Slier 
tfarough  a  double  filter,  returnins  tfie  filtrate  until  it  runt  clear,  and 
finally  add  eoougfa  dittilled  water  for  one  pint.  Place  tbe  augsr  in  a 
percolator  and  pour  upon  It  tbe  filtrate,  reluming  Ibe  first  four  or  aix 
3,  the  percoiator.  until  tbe  syrup  bccomea  dear,  finally  adding 


will  n 


Ml  uLn.nea. 
l"ompl«ely"""ln  fa 
dose  Ta  followed  at  t 


eby  a 


Mr.  Vaughn  suggested  that  if  one  measures  the  capacity 
of  the  average  leaspoonful  be  will  find  it  takes  but  six  to 
make  3  fluidonnce.  Some  doctors  no  doubt  figure  eight  tea- 
spoonfuls  to  the  ounce,  but  if  they  should  have  occasion  to 
prescribe  the  maximum  dose,  they  will  find  out  their  mistake. 

Elixir  of  the  Phosphates  of  Iron,  Quinine,  and  Strychnine. 

A  specimen  of  this  elixir  was  submitted  at  a  recent  meet- 
ing of  the  Chicago  Branch  of  the  American  Pharmaceutical 
Association.  Professor  Hallberg,  in  commenting  on  the  U. 
S.  P.  method,  stated  (hat  of  sixty  lots  made  by  students  none 
precipitated,  and  all  were  fairly  uniformly  light-yellowish- 
green  in  color. 

Mr.  Schaper  was  of  the  opinion  that  the  product  should 
have  a  darker  color  than  that  given  by  the  present  formula, 
and  Mr.  Ladish  commented  on  the  beautiful  green  color  of 
the  preparations   on   the  market   of  certain    manufacturing 

Attention  was  called  to  the  fact  that  these  preparations 
could  not  be  U.  S.  P.,  as  the  official  formula  does  not  yield 
a  green  product.  When  it  was  stated  that  a  certain  promi- 
nent manufacturing  house  had  declared  in  a  written  com- 
munication that  it  would  not  supply  the  official  preparation, 
since  it  could  not  make  a  satisfactory  product  after  the  official 
formula,  one  which  it  could  guarantee  to  keep,  several  mem- 
bers spoke  of  the  variability  in  the  ferric  phosphate.  Mr. 
Schaper  stated  that  the  most  satisfactory  product  was  the 
solution  prepared  from  ferric  citrate  and  sodium  phosphate. 
Mr.  Hallberg  said  that  this  was  the  form  of  ferric  phosphate 


IS  sold  nOO  vonb  o 


ena.  we  may  quote  Professor  Howell  aa  Baying  thai 
a  western  North  Carolina.  He  lias  loood  aoine  of  i1 
middle  CaroliDa. 


which  the  students  had  used,  but  that  if  the  ferric  citrate  is 
bought,  care  must  be  taken  lest  the  ammonio- ferric  citrate  be 
obtained  instead  of  ferric  citrate,  "soluble." 

Linimentum  Calcis — ^"Carron  piL" — 

Otto  Raubenheimer,  Fh.G.,  of  Brooklyn,  in  a  paper  read 
before  the  New  York  Branch  of  the  American  Pharmaceutical 
Association,  made  some  interesting  comments  on  Ume  lini- 
ment.    He  said  in  part : 

"Lime  liniment  is  often  known  as  carron  oil,  after  the 
Carron  iron  works  and  foundries,  Carron,  Scotland,  where 
this  remedy  originated  about  the  year  1800.  It  has  been  much 
used  as  an  application  to  burns  ever  since.  Tbe  flaxseed  oil 
of  the  U.  S.  Pharmacopceia  of  IBTO  was  replaced  in  the  1S80 
edition  by  cottonseed  oil,  which,  however,  did  not  give  satis- 
faction.   In  U.  S.  P.  VIII  we  return  to  the  use  of  linseed  oil. 

"In  place  of  equal  volumes  of  lime-water  and  linseed  oil  I 
should  recommend  the  adoption  of  equal  parts  by  weight.  The 
mixture  forms  an  insoluble  lime  soap  or  calcium  linoleate. 
On  standing  the  liniment  separates  into  three  layers,  a  watery 
layer  resting  on  the  bottom,  with  the  lime  soap  in  the  center 
and  the  excess  of  oil  on  lop.  It  can,  however,  be  easily  mixed 
together  by  shaking.  Although  such  an  authority  as  the  Sup- 
plement to  the  German  Pharmacop<Eia  (3d  edition,  p.  210) 
orders  in  large  type  that  this  liniment  should  be  freshly  pre- 
pared, I  find  that  the  liniment  actually  improves  with  age. 
Furthermore,  it  is  best  to  keep  a  few  4-,  8-,  and  16-oimce 
bottles  of  carron  oil  on  hand,  because  when  this  liniment  is 
required  for  burns  and  scalds  it  is  wanted^jn  a.  hurry." 
:\']  tizec  oy  V 
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QUERIES. 


Informatioit  is  given  in  this  department  nnder  the 
JoHowing  conditions  only:  (i)  No  queries  are  answered 
by  mail;  (?)  queries  must  reach  us  be/ore  the  isth  of 
the  tnonth  to  ^  answered  in  the  Buli.btin  of  the  month 
following:  (j)  inquirers  must  in  every  instance  be  reg- 
ular subscribers;  and  {4)  names  and  addresses  must  be 
affixed  to  all  communications. 


■  little  shaved  ice,  and  Gniih  u 


A  Few  Soda  Formulas. 
S.  C  R. — We  are  somewhat  at  a  loss  to  know  just  what 
tji>e  of  soda  fonnulas  you  have  in  mind.     Here,  however, 
are  a  few  which  may  serve  your  purposes: 
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Ortnie    syrup,   1 

;  pineapple 

tynip,  J 

ounce 

claret   wine.   1 
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ay  be  lopped  with  a  little  Erited  nutmeg 


nuta,  and  over  this  pour  a  ipoontul  of  whipped  c 
a  little  grated  chocalaie  or  powdered  cinnamon. 

Hand  and  Toilet  Lotion. 

R.  K.  subtnits  a  query  of  a  rather  unusual  character.  He 
writes:  "Ir  dissecting  cadavefs  embalmed  with  formalde- 
hyde, the  hands  of  the  operator  are  very  apt  to  become  hard 
and  rough.  Kindly  publish  the  formula  of  an  application 
which  will  relieve  this  condition." 

It  happens  that  the  Therapeutic  Gatette  offers  in  the  cur- 
rent number  a  recipe  which  answers  the  purpose  very  nicely: 

"This  mixture  is  non-sticky,  non-greasy,  and  non-irritat- 
ing. It  is  bland  and  smooth,  and  of  perfect  consistency, 
requiring  no  shaking  before  use,  and  has  antiseptic  properties 
as  well : 

Tcasacaath   )  dncbnii. 

Quince    seed 16  dracbnn. 

Borax    •  dracbnn. 

Boric  acid 8  dracbnu. 

Glycerin    10  ouncea. 

Alcobol     10  ouncea. 

Perfume    q.  a. 

Color  q.  «. 

Boiling  water  ...'.'.',".'.'.".'.'.'.'.'.'.',',','.'.".'.'...  .8  pinta. 

Water q-  t..  8  pinta. 

Diaaolve  the  tragieanlh  in  two  pinii  of  water,  itlrriiii  until  dla- 
aolved,  or  until  it  become)  a  homogeneoua  mixture.  Steep  the  quince 
seed  in  boiling  water  for  four  houra,  stirring  frequently;  then  strain 
carefully.      Dissolve  the  boru.  sodium  benioate,  and  boric  acid  in   the 


Tbb  Obio  Stati  pBAaUACiDTtcaL  AitociATiOH  TxaviLiai'  Au  XI  LI  A IV. -This  body  met  at  Cedar  PmnI  on  Lake  Erie.  Ohio,  July  9. 
following  offieen  were  elected:  Preaidenl,  George  H.  Schambs.  Qeveland;  first  vice-president,  Charles  Diebl,  Cincinnatii  second  vice-preaidei 
J.  C  WolGnget.  Elkban:  third  vice-president,  Charles  Anschutt.  Clevelsndi  fourth  vice-president,  A.  J.  Sehwani,  Cincinnati:  seoelary.  F.  W.  CI 
Diebel.  Toledo!  treasurer.  A.  J.  Pettil.  Elkhart.  Ind.    Nearly  all  of  these  officers  are  in  the  first  tow.    Reading  from  the  left  are  Measrs.  Seb^l^ 
Goodwin.  Diebel.  Diebl.  Bauer.  Schambs,  Pettlt.  and  Aniehuu. 
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"This  is  not  only  a  highly  satisfactory  preparation,  of 
which  more  than  thirty  gallons  is  used  at  an  Elastern  hospital 
annually,  but  it  can  be  made  more  economically  than  the 
benzoin,  glycerin,  and  rose-water  mixture,  more  or  less  of 
ihe  gum  being  precipiiaied  in  the  latter  preparation  even 
when  made  with  hot  water,  resulting  in  an  inelegant  and 
unsightly  mixture. 

"In  the  above  preparation  tincture  of  benzoin  may  be 
incorporated  with  more  satisfactory  results  than  can  be  ob- 
tained with  the  benzoin,  glycerin,  and  rose-water  preparation, 
if  done  carefully,  as  there  is  more  body  to  the  preparation  in 
which  to  suspend  the  benzoin.  However,  it  must  be  remem- 
bered that  it  tincture  of  benzoin  is  to  be  added,  it  should  be 
dissolved  in  the  alcohol,  perfume,  and  glycerin  before  incor- 
porating with  the  mixture  of  tragacanth  and  quincc-sccd 
mucilage." 

Molh  Flies  in  Ihe  Cases. 

J.  W.  C.  complains  about  small  insects  which  infest  his 
store.  He  goes  on  to  say :  "People  who  know  claim  that 
they  are  moth  flies.  They  are  particularly  active  at  night, 
flying  around  the  stores  and  getting  into  the  candy  cases. 
Tanglefoot  and  chloroform  never  phase  them.  H  any  of 
your  readers  can  suggest  a  remedy  short  of  burning  down 
the  store,  for  goodness  sake  let  Ihem  give  it  to  me!"' 

Try  the  following:  Mix  1  part  oil  of  eucalyptus,  1  part 
oil  of  lavender,  and  10  parts  oil  of  sassafras.  Put  this  mix- 
ture in  a  bottle  and  insert  a  perforated  cork.  Sprinkle  the 
product  on  convenient  areas  of  the  interior  of  the  case  two 
or  three  times  a  day,  and  the  flies  will  probably  disappear. 

See  the  suggestion  made  last  month  in  the  department  of 
"Dollar  Ideas."  Perhaps  formaldehyde,  however,  would  not 
be  sate  to  use  in  a  candy  case. 


Cooban's  Cooling  Cream. 
E.  P.  M.  writes  as  follows :    "Will  you  please  publish  the 
revised  formula  for  Cooban's  cooling  cream?  "I  understand 
ihat  it  is  now  made  with  less  glycerin  than  formerly  to  avoid 
stickiness  and  slowness  in  drying." 

Quince  leed  S  onnee*. 

Boric  acid   »»  gnin». 

Suich   t  ouocei. 

Carbolic  acid M  drapi. 

Glycerin    18  fluidonncei. 

Alcohol    M  fluidooncet 

Oil  of  lavender SO  dropi. 

Oil  of  rcae «(>  dropi. 

Extract  of  while  rott 3  fluidouncei. 

Water,  enonih  to  make..".'..'.....' 1  lallon. 

Dissolve  the  borie  acid  in  four  pintl  of  wster,  and  in  this  macerate 
f.e  quince  seed  for  three  houra.  ilrain  (hroagh  muslin  with  prenarc, 
shake  well,  and  ilrain  again  withont  preMure.  Heat  together  the 
'larch  and  Ihe  glycerin  until  [he  starch  granules  arc  all  broken;  this 
ii  best  accompllBhed  in  ao  enameled  ve»»el,  over  a  hot  fire,  beatmf 
iiuickl^,  and  atirring  continuously  with  a  piece  of  amooth,   wtn\e   pme. 

colored.  When  the  miilure  becomes  thick  and  lakes  on  a  >emi-tr«na- 
parent  appearance,  remove  the  vessel  from  the  fire  and  set  it  in  a  pan 
of  cold  water.  When  cool,  add  the  carbolic  acid  and  the  quince-seed 
mucilage.  Dissolve  the  oils,  extract,  and  tincture  of  benioin  in  the 
alcohol,  add  the  mixed  flrceHte  and  mucilage,  (hake  well,  and  itrsin 
through  muslin. 

Embalming  Fluid:  A  Mistake  in  Ihe  Formula. 
W.    H.   W.  &  Co.  last  month   submitted   the    following 
recipe  for   an   embalming  fluid  which   they  claimed   would 
not  make  a  dear  solution; 

Formaldehyde   H  poundi. 

Cl/cerin     *  pounds. 

Jiorax     *'  poonda. 

Saltpeter,    "  poundi. 

EMin  Cl-pi;-^'t'»iution).'.' .'.■.".'.' .'.v.'.'.'.. 1  ounce! 

Water,  lufficient  to  make 10  galloiu. 

Dissolve  the  borai  and  boric  acid  in  water.  Heat  and  stir  to  aid 
ihe  solution.  Add  Ihe  saltpeter.  When  complete  solution  is  effected, 
.idd  the  glycerin  and  formaldehyde.     Laltly  add  ihe  eolin. 

We  replied  that  there  was  not  enough  water  in  the  fluid 
to  keep  the  salts  in  solution. 

W.  S.  Mundschauer,  of  Youngstown,  Ohio,  has  since  laid 
his  tinger  on  the  real  trouble.  He  writes:  "Two  years  ago 
an   undertaker   gave   me  a   formula   for   an   embalming   fluid 


[  the  participants 


iztd"bv'6oog[e 


BULLETIN  OF  PHARMACY 


351 


-Thi,  ,i 

nt 

thi  P.  D.  txcc 

K» 

th 

left  we 

nd 

[:ity 

branch:  F 

c  G.  Rya 

.  preiidenC  o 

Pa 

D»»i.*  Co:    H.  L 

Ku 

»rl1 

of  Ihi  Ge 

1  Buainc 

B  Deplrtmen 

h. 

Bartlett,  in  ana  g 

«rD 

1  the  Ch 

caio  fariT. 

h; 

■■>d  ]>n>ea  Wilkie,  <m 
third  fi«uf«(  It  the  r 
Cer  and  editor  of  the  B 

of 

ghC 

be 

Mes«n.Skillin« 

■ndH 

«>n 

nil 

■  H 

or  Praihact. 

similar  to  the  one  in  question.  It  gave  the  quantities  of 
borax  and  saltpeter,  however,  as  Z'/i  pounds  each,  instead  of 
2S  pounds  as  written  by  W.  H.  W.  &  Co.  Evidently  the 
customer  made  an  error  in  copying  (he  recipe,  omitting  the 
decimal  point  between  the  figures  2  and  5." 

Liquid  Soap. 
W.  J.  B. — We  do  not  know  the  ingredients  of  the  liquid 
soap  which  you  mention.    The  following  is,  however,  a  com- 
mon formula : 


e  DolMh   in  1  ounce 

th« 

1  * 

drop    pUeed   in  cold 

tained  and  tdiusied  by  eipefimEni 
a  itlly;  It  ii  disiolved  in  alcohol,  4 


A  Quinine  Tonic. 
T.  M.  submits  the  following  formula  with  the  request  that 
we  suggest  a  way  of  eliminating  the  bitter  taste  without  alter- 
ing the  product  extensively: 

Quinine    sulphate 1  ounce. 

CarhonalF  of  polath 1  ounce. 

Saccharu)  cliiu H  ounce. 

Tincture  of  oraoee IJi  ouncei. 

The  saccharin  elixir  is  composed  of : 

Sodium  bicarbonate   H  ounce. 

Saccharin    tit  graini. 

Alcohol    »  ouncei. 

Boillni    water U  ounces. 

The  substitution  of  the  quinidine  alkaloid  for  quinine  sul- 
phate would  in  our  estimation  make  a  much  more  palatable 
preparation.    The  saccharin  might  also  be  increased. 

Bronzing   Metals. 

W.  K.  writes  as  follows :  "I  have  a  request  from  an  im- 
porter of  bronze  "ware  for  something  that  will  remove  or 
cover  the  diseol  oral  ions  which  the  sea  water  produces  tn  his 
wares.  He  says  that  brass  finishers  have  somt?  gilding  sub- 
stance which  they  use  after  scouring  the  articles  with  a 
brush.     Could  you  advise  me  what  this  may  be?" 

The  following  composition  has  been  recommended  for 
bronzing  metal  objects  exposed  lo  the  air:  Mix  about  equal 
parts  of  siccative,  rectilied  oil  of  turpentine,  caoutchouc  oil, 
and  dammar  varnish,  and  apply  this  composition  on  the 
objects,  using  a  brush.  This  bronze  has  been  found  to  resist 
the  influences  of  the  weather. 

Barb -wire  Liniment. 
H.  W.— Here  is  a  formula  for  a  barb-wire  liniment  which 
has  proved  successful  with  one  of  our  readers: 

oihflvi'''""'""'''''''''''''''''''''''''''^ 

Pi'ue"  t^?.' .!'.".■,".;/..'.". ■.■'.■.■.■'.'.'.■."■.'.'.'.i  ounce.! 
Fish  oil,  (ufficient  to  make 1  pinl. 

Put  up  in  1-pint  packing  bottles;  label  and  cap;  sell  for 
$1.00. 


lid  be  eaiiei  to  nponify,  but  tbe  soap  would  likely  be 


Garment-cUaning  Soap. 
O.  D.  requests  us  to  inform  him  whether  it  is  possible 
10   make   a  permanent  mixture   of   gasoline  or  benzine  with 
ordinary  laundry  soap.     A  good  formula  of  this  nature  con- 
Good  bar  soap,  ahaved  tip- .-..-.-..-.. -105  parts. 

Disjolve  the  soap  in  BOO  parts  of  water  by  beating  on  a  walerbath, 
remove,  and  add  the  ammonia  under  constant  stirring.  Finally  add  the 
bcniine.  and  stir  until  the  mixture  becomes  homogeneous  and  quite 
<Dld.  The  dircciiona  (0  go  with  the  pasle  are:  Rub  tbe  soap  well  inio 
the  apot  and  lay  the  garment  aside  for  a  half-hour.  Then  using  a  stiff 
bru*b,  mb  with  warm  water,  arid  rinse.  This  ia  especially  useful  in 
spots  made  br  rosini,  oils,  gresae,  etc-  Should  the  spot  be  only  par- 
tially removed  by  the  firil  application,  repeat. 
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Removing  Tobacco  Staitts  from  Ike  Fingers. 

J.  S.  C.  writes:  "What  solution  will  remove  from  the 
fingers  nicotine  stains  due  to  cigarette  smoking?  Among  the 
many  agents  which  we  have  tried  without  success  are  strong 
solutions  of  sodium  perborate,  hydrogen  peroxide,  Javelle 
water,  potassium  cyanide,  oxalic  and  acetic  acids." 

Try  an  alAhoIic  solution  of  ammonia.  It  usually  does  the 
work.  Among  chronic  smokers  who  roll  their  own  cigarettes, 
the  brown  color  is  embedded  deeply  in  the  skin,  but  even 
such  stains  are  in  the  greater  part  removed  by 
alcohol  and 


:  subject  to 


Trealmenl   of  Worms. 
G.  W.  F.  H.— Poorly  fed  animals  are  m 
these  parasites  than  well-fed  animals.     The 
sists  of  giving  worm  medicine  and  good  food.     The  follow- 
ing formula  is  of  assistance; 

Tartar    emelic 9  ouncei  i 

Amfelida    


Salt    

FcnugrMk    . 


.  .SO  ounc< 


"Preicnber^  Pharmacopceia." 
"A  Subscriber." — Kemp  &  Co.'s  "Prescribers'  Pharmaco- 
poeia" was  reviewed  on  page  S60  of  the  June  Bulletin,  and 
the  name  and  address  of  the  publishers  were  there  given. 
The  book  is  published  by  Kemp  &  Cd.,  Limited,  Bombay, 


India.  No  price  was  printed  on  the  volume  received  in  the 
Bulletin  oflice,  and  this  information  will  have  to  be  gotten 
from  the  publishers. 

Oil  of  Spearmint. 

B.  H.  W. — Oil  of  spearmint  is  a  volatile  oil  distilled  from 
the  fresh  or  partly  dried  leaves  and  flowering  tops  of  spear- 
mint, rectified  by  steam  distillation.  An  essential  oil  still 
is  employed  for  the  purpose.  Joseph  Oat  &  Sons,  of  Phila- 
delphia, can  probably  supply  the  apparatus  which  is  em- 
ployed for  distilling  oil  of  spearmint. 

Removing  Stains  from  Gold  and  Silver. 
G.  S. — To  clean  tarnished  gold  and  silver,  immerse  the 
objects  for  some  time  in  a  solution  of  one-half  ounce  of 
potassium  cyanide  in  a  pint  of  water.  This  solution,  it  must 
be  remembered,  is  poisonous.  Finally  brush  the  objects 
with  prepared  chalk. 

Short  Answers. 

J.  K  J. — A  method  of  silvering  mirrors  was  published  on 
page  306  in  this  department  of  the  July  Bulletin,  1907. 
Other  articles  may  be  found  by  consulting  the  annual  in- 
dexes in  the  December  issues. 

J.  L.  W.— A  full  list  of  the  secretaries  of  the  various 
State  boards  of  pharmacy  of  the  country  was  published  in 
this  department  of  the  Bulletin  last  December. 

H,  W. — Methods  of  destroying  ants  were  published  on 
p^e  393  of  the  September  Bulletin,  1907. 

C.  H.  P.— "Blue  phosphate  of  iron"  is  doubtless  the  slate- 
blue  ferrous  phosphate. 


A  NOVtL  EvtMT  AT  NORTHWalTE 

«■*  t  itudenti'  pirade  it  Evuulon. 
Twelve  oi  their  namber  bore  ■  lirgi 
A  moniter  crocodile  witb  mortble  ii 


M  Wiik.-Ap  inltreitins  lettBTC  of  Ibe  1908  commeacenient  it  Northwewem  UmTenily 
lumber,  w«e  trrayed  in  colored  robei  decoraled  with  the  mriteriaiu  ■rmbob  of  ■Ichem;, 
aibeitoi  platfom.  Upon  thii  retted  a  huce  cauldron  from  wUch^frcea  vapon  row. 
:  the  crowd.     Eacb  atudeol  carried  »  lyniboUcal  torch.  wUk  isenl/D4  than  Tolled  a 
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n  ihonld  be  addreaKd: 


THE  MONTH'S  HISTORY. 


TBE  LiDUOi  ^"  ^^^^  department  of  the  BuLLE- 
ouEsnoN  AT  STATE  TIN,  during  the  last  two  or  three 
HEETiNos.  months,  we  have  reported  upon 
the  awakening  of  the  pharmaceutical  conscience  with 
respect  to  the  sale  of  liquor  in  the  drug  store,  and  we 
have  chronicled  what  action  has  been  taken  by  a 
number  of  the  State  pharmaceutical  associations.  Of 
the  State  bodies  whose  annual  meetings  have  been 
held  since  our  last  review  of  the  month's  history  was 
prepared,  we  find  that  several  of  them  have  made 
the  liquor  question  their  chief  issue — in  view,  of 
course,  of  the  rapid  spread  of  temperance  legislation 
throughout  the  country.  Thus  the  Michigan  asso- 
ciation voted  to  attempt  the  enactment  of  a  law  pro- 
hibiting drug^sts  from  taking  out  general  liquor 


licenses,  still  leaving  them  the  right,  be  it  under- 
stood, to  dispense  liquors  for  medicinal  purposes. 
The  Ohio  association  decided  in  favor  of  an  act  giv- 
ing the  Board  of  Pharmacy  power  to  revoke  the 
registration  certificates  of  druggists  upon  violation 
of  the  liquor  law,  and  it  took  further  action  looking 
toward  the  elimination  of  "saloon  drug  stores." 
That  the  Ohio  association  acted  none  too  soon  is 
shown  by  the  single  fact  that  ten  druggists  of  one 
Ohio  town  have  recently  been  found  to  be  doing  a 
saloon  business  in  liquors  and  have  each  of  them 
been  assessed  by  the  State  authorities  to  pay  the 
Dow-Aiken  liquor  tax  amounting  annually  to  some- 
thing like  $1075.  The  Connecticut  association,  ai 
we  reported  a  month  or  two  ago,  voted,  like  the 
Ohio  association,  to  attempt  the  passage  of  an 
amendment  to  the  pharmacy  law  making  it  possible 
to  put  druggists  out  of  business  who  abuse  their 
liquor  privileges. 

«     *     * 

gjj^^  At  the  meeting  of  the  North  Caro- 

NOiTH  CAtouNA  Una  association  the  State  prohibi- 
iBsoiuTioNs.  tjojj  ^i,|  ^^g  discussed  at  consid- 
erable lei^h  by  President  Charles  R.  Thomas,  and 
members  were  warned  of  the  danger  of  handling 
liquor  except  for  legitimate  purposes.  This  called 
forth  a  protracted  debate  on  the  subject,  and  the 
following  resolutions  were  heartily  adopted : 

Whereas,  the  people  of  North  Carolina  have  by  a  large 
majority  ratilied  the  Prohibition  Act  passed  by  the  last 
general  assembly,  and  whereas  the  provisions  of  such  act  will 
place  the  sale  of  whisky  prescribed  by  physicians  in  the 
hands  of  licensed  druggists  in  many  of  the  towns  and  chiei 
of  the  Stale,  be  it 

Resolved,  That  the  N.  C.  P.  A.  wishes  to  express  itself  as 
being  thoroughly  in  sympathy  with  this  great  temperance 
movement  and  to  call  upon  its  menders  to  refrain  from 
dealing  in  liquor  wherever  it  is  possible  to  do  so,  as  it  is 
sure  to  leave  its  blighting  effect  upon  our  noble  profession. 

Resolved,  That  we  hope  the  time  will  soon  come  when 
pharmacists  will  be  relieved  from  the  necessity  of  handling 
spirituous  liquors  at  all. 

Resolved,  That  any  member  violating  the  provisions  of 
this  law  be  dealt  with  in  accordance  with  the  provisions  of 
section  9  of  the  code  of  Ethics.  /-^  ■ 
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The  most  ringing  declaration  on 


OUT  GLOVES. 


store,  however,  was  contained  in 
the  address  of  President  George  H.  Boyson,  of  the 
Iowa  association.  Mr.  Boyson  struck  out  straight 
from  the  shoulder,  and  he  said  many  things  which 
proved  rather  unpalatable.  He  declared  that  a  few 
druggists  throughout  the  State  had  for  years  con- 
ducted little  more  than  saloons;  that  they  had 
brought  the  entire  body  of  Iowa  phannacists  into 
disrepute ;  that  the  general  public  and  the  legislature 
had  grown  to  look  upon  druggists  and  saloon-keei>- 
ers  as  belonging  to  the  same  class ;  that  the  situation 
cried  out  to  high  heaven  for  reform;  and  that  the 
only  rational  thing  to  do  was  to  pass  and  vigorously 
enforce  a  law  absolutely  prohibiting  the  sale  of 
liquor  in  drug  stores.  Mr.  Boyson  cited  instance 
after  instance  to  prove  his  various  contentions,  and 
spoke  extemporaneously  with  great  conviction  and 
vehemence.  The  majority  of  the  audience,  how- 
ever, were  apparently  unwilling  to  go  as  far  as  he 
recommended,  and  some  of  his  statements  were  con- 
sidered so  unwise  that  they  were  ordered  expunged 
from  the  address  by  a  vote  of  about  two  to  one. 
Nevertheless  the  issue  brought  forth  by  President 
Boyson  cannot  be  dodged.  It  must  be  met  squarely 
some  time,  and  the  longer  the  day  of  reckoning  is 
put  off  the  more  severe  will  it  be. 


Wherever  there  are  prohibition  or 
™Cfci!Ss.°*  '°*^'  option  laws  outlawing  sa- 
loons on  the  one  hand,  and  per- 
mitting druggists  the  restricted  sale  of  liquor  on  the 
other,  an  opportunity  is  presented  liquor  dealers  to 
open  nominal  drug  stores  and  transact  their  business 
under  a  pharmaceutical  cloak.  Many  such  "joints" 
bave  been  established  in  Iowa,  declared  Mr.  Boyson, 
and  the  Bulletin  may  add  that  more  and  more  of 
them  will  bob  up  in  many  States  during  the  next 
few  years.  Note,  for  example,  the  following  adver- 
tisement recently  contained  in  the  classified  columns 
of  the  Chicago  Sunday  Tribune: 

TO  RENT— DRUGGISTS,  ESPECIALLY— SEVERAL 
first-class  buildings,  all  of  which  are  suitable  for  drug  stores. 
These  buildings  are  all  in  the  business  portions  of  the  city, 
<ome  of  them  being  corner  blocks. 

Note. — Under  the  new  ordinance  of  this  city  a  person 
may  go  to  a  drug  store,  and  under  the  plea  of  illness  purchase 
a  gill,  a  gallon,  or  a  barrel  of  whisky.  He  can  make  the 
purchase  once  or  a  hundred  limes  a  day,  and  the  druggist 
«an    convert   him   into  a   perambulating   distillery  and    not 


violate  the  law,  the  only  exception  being  that  the  purchaser 
shall  not  be  an  habitual  drunkard  or  minor.  For  particulars 
inquire  of  , 

This  is  the  sort  of  thing  that,  we  shall  have  to 
contend  with  as  the  temperance  movement  pro- 
gresses throughout  the  different  States  and  sections 
of  the  Union!  Is  pharmacy  to  avert  this  great 
danger? 

*     *     * 

TO  niEseivK       Whether  the  use  of  chemical  pre- 
OR  NOT  servatives  will  be  permitted  under 

TOF.BSB.VB.  jjjg  Federal  and  State  food  and 
drug  laws  is  a  question  which  is  just  now  of  very 
general  interest.  Our  readers  know  that  some 
months  ago  President  Roosevelt  appointed  a  com- 
mittee of  experts  to  pass  judgment  on  this  pressing 
problem.  While  the  committee  is  conducting  its  in- 
vestigations, and  while  one  of  its  members  is  study- 
ing conditions  in  Europe,  Dr.  Wiley  has  brought 
out  a  report  on  the  use  of  sodium  benzoate.  As 
might  have  been  and  doubtless  was  anticipated.  Dr. 
Wiley  declares  in  no  uncertain  terms  that  this  pre- 
servative is  harmful,  and  that  "its  exclusion  from 
food  products  is  desirable  not  only  in  order  to  con- 
form to  the  food  and  drugs  act,  but  also  for  hygienic 
reasons."  He  adds  that  the  results  of  his  investiga- 
tions show  that  "there  is  not  a  single  article  of  food 
which  has  been  commonly  preserved  by  means  of 
benzoic  acid  or  benzoate  of  soda  which  cannot  be 
preserved  and  offered  to  the  consumer  in  perfect 
condition  without  the  aid  of  any  chemical  preserva- 
tive." While  his  findings  are  based  upon  an  elabor- 
ate series  of  experiments  on  one  of  the  famous 
"Wiley  poison  squads,"  they  will  have  no  legal  or 
governmental  significance  unless  supported  and  con- 
firmed by  President  Roosevelt's  committee  of  ex- 
perts. 

*     *     * 

In  the  meantime,  however,  the  As- 
*'*^"b"S,'!"'"    sociation  of  State  and  National 

Food  and  Dairy  Departments  has 
been  holding  its  annual  meeting  on  Mackinac  Island. 
In  a  long  series  of  resolutions  summing  up  the  work 
of  the  meeting  it  was  declared  as  the  sense  of  the 
Association  that  "All  chemical  preservatives  are 
harmful  in  foods  and  all  kinds  of  food  products  are 
and  may  be  prepared  and  distributed  without  them." 
The  Association  pledged  "its  best  efforts  to  use  alt 
moral  and  legal  means  at  its  disposal  to  exclude 
chemical  preservatives  from  food  products."  This 
whole  question,  of  course,  is  of  vewiteen  Interest  to 
■iCjitizedbyVjOOS'lt 
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druggists  for  the  reason  that  soda  syrups  and  other 
products  handled  in  the  trade  are  frequently  pre- 
served with  chemicals.  Incidentally  the  Food  and 
Dairy  Association  voted  to  have  a  committee  of 
seven  appointed  whose  function  it  will  be  to  prepare 
a  model  State  food  and  drag  bill,  the  determinations 
of  the  "Joint  Standards  Committee"  to  be  used  as  a 
basis  of  facts  in  the  preparation  of  this  measure. 
We  shall  therefore  have  another  "model"  food  and 
drug  bill,  in  addition  to  the  several  which  have  been 
prepared  in  various  places  at  various  times. 


New  prosecutions  are  being 
«osECv«oNs.     brought  under  the  food  and  drugs 

act  from  month  to  month.  We 
have  reported  upon  several  of  them  in  recent  issues 
of  the  Bulletin.  In  the  early  prosecutions  the 
government  brought  suit  against  the  manufacturers 
themselves,  as  in  the  Harper  case,  seeking  to  have 
them  convicted  of  violating  the  law.  These  suits 
involved  so  much  delay,  and  so  much  in  the  way  of 
uncertainty  on  the  part  of  juries,  that  of  late  the 
government  has  taken  another  tack.  It  now  seizes 
a  shipment  and  brings  a  suit  for  "Hbel"  against  the 
goods  themselves.  If  the  charge  is  sustained  by  the 
court,  the  goods  are  then  confiscated,  and  the  gov- 
ernment assumes  that  the  manufacturer,  rather  than 
have  such  confiscations  occur  in  the  future,  will 
make  his  products  confonn  to  the  law.  Thus  a  libel 
suit  was  brought  a  month  or  two  ago  against  several 
gross  of  toilet  goods  seized  on  their  way  to  a  depart- 
ment store  in  Washington,  D.  C.  More  recently  12 
dozen  packages  of  "Sartoin  Skin  Food"  have  been 
pounced  on  in  Dayton,  Ohio,  on  the  ground  that 
there  is  or  can  be  "no  such  thing  as  a  skin  food 
separate  and  apart  from  a  food  that  nourishes  all 
parts  of  the  body."  It  is  reported  from  Washington 
that  infant  foods  are  likely  to  figure  in  the  prosecu- 
tions ere  long. 

*     *     « 

In  the  meantime  one  manufacturer, 
"DEwvAxfvB?"     the  Farbenfabriken  of  Elberfeld 

Co.,  has  taken  the  bull  by  the 
horns  and  is  seeking  the  reversal  of  one  of  Dr. 
Wiley's  early  rulings — that  involving  the  meaning 
of  the  word  "derivative,"  The  food  and  drugs  act 
provides  that  the  content  of  alcohol,  acetanilide, 
opium,  morphine,  and  certain  other  substances,  or 
derivatives  thereof,  must  be  stated  on  the  label.  Dr. 
Wiley's  Commission,  drawing  up  regulations  for  the 
enforcement  of  the  act,  decreed  that  phenacetine  was 


one  of  the  "derivatives"  of  acetanilide.  The  Farben- 
fabriken people  protested  against  this.  They  de- 
clared that  phenacetine  was  not  and  could  not  be 
made  from  acetanilide.  Dr.  Wiley  replied  that  the 
term  "derivative"  should  be  construed  to  include  not 
only  articles  derived  from  the  substances  in  ques- 
tion, but  all  other  "allied  products"  having  similar 
physiological  characteristics.  To  which  the  rejoinder 
was  made  by  the  manufacturer  of  phenacetine  that 
there  was  nothing  in  the  statute  to  warrant  such  a 
construction  and  that  the  regulation  was  therefore 
outside  the  law  and  to  that  extent  null  and  void.  The 
whole  question  has  finally  been  referred  to  the 
Attorney-General  for  a  definite  ruling.  That  Dr. 
Wiley  has  gon%  beyond  the  terms  of  the  law  in  this 
respect  seems  to  be  the  quite  general  conviction 
throughout  the  country. 

*     «     * 

Soon  after  this  issue  of  the  Bul- 
nosoANiunoN.  ^^"^^^  reaches  its  readers  the  two 

great  organizations  in  the  retail 
drug  trade  will  be  holding  their  annual  meetings — 
the  A.  Ph.  A.  in  Hot  Springs,  Arkansas,  during  the 
week  beginning  September  7,  and  the  N.  A.  R.  D. 
in  Atlantic  City  during  the  following  week.  These 
meetings  are  anticipated  with  more  than  usual  in- 
terest in  view  of  the  fact  that  both  bodies  are  con- 
sidering plans  for  reorganization.  The  A.  Ph.  A. 
does  not  contemplate,  however,  any  radical  change 
in  character.  The  chief  plan  of  the  reorganizers  is 
to  so  extend  the  Council  as  to  make  it  comprise 
delegates  representing  local  branches,  the  State 
pharmaceutical  associations,  and  the  several  sections 
of  the  A.  Ph.  A.  This  enlarged  Council  will  also  be 
given  enlarged  powers :  it  will  transact  all  the  gen- 
eral business  of  the  Association  and  will  elect  the 
general  officers.  The  idea  is  chiefly  to  expedite 
association  business  and  to  eliminate  detail  from  the 
general  sessions.  By  making  provision  for  repre- 
sentatives of  the  State  associations,  however,  it  is 
hoped  to  generate  more  wide-spread  interest  in  the 
affairs  of  the  Association  and  to  increase  the  mem- 
bership and  influence  of  the  organization. 


THE  N.  A.  I.  D.  ■^^  *°  J"^*  ^h*t  scheme  of  reor- 
ANB  REOR.  ganization  will  be  adopted  bv  the 
o»,.»»,io».  jj.  A.  R.  D.  al  the  Atlantic  City 
gathering  remains  to  be  seen.  The  air  is  full  of 
projects  of  various  kinds.  The  Pharmaceutical  Era 
has  been  conducting  a  canvass  on  the  subject  and  has 
in  recent  issues  printed  a  number  of  contributions 
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suggesting  that  the  N.  A.  R.  D.  ought  to  adopt  a 
system  like  that  represented  by  our  State  and 
national  governments — giving  the  State  and  local 
associations  full  autonomy  within  their  own  juris- 
dictions, and  limiting  the  national  body  to  a  con- 
sideration of  interstate  problems.  This  would  reduce 
the  size  of  the  parent  organization,  decrease  the 
annual  dues,  and  make  it  possible  for  a  paid  secre- 
tary, assisted  by  stenographers,  to  do  all  the  work  of 
the  central  office.  The  Era  believes  that  the  N.  A. 
R.  D.  has  no  business  to  publish  a  pharmaceutical 
journal,  to  undertake  the  sale  of  supplies,  or  to  enter 
into  any  commercial  transactions  of  any  sort  or 
nature. 

t     *     * 

This  radical  scheme  does  not  seem 
*'*''' WNB  7*^*"*  ^°  "^^^^  ^'*^  anything  like  uni- 
versal support,  and  it  is  doubtful 
if  it  will  be  adopted  at  Atlantic  City.  Another 
proposition,  tentatively  made  here  and  there,  looks 
toward  an  amalgamation  of  the  N.  A.  R.  D.  and  the 
A.  Ph.  A.,  the  fonner  to  be  constituted  a  sort  of 
enlarged  commercial  section  of  the  latter.  The 
Bulletin  does  not  believe  this  will  carry,  since  the 
characteristics  and  objects  of  the  two  bodies  are  so 
fundamentally  dissimilar.  Incidentally  the  retire- 
ment of  Secretary  Wooten  and  the  election  of  a 
successor  presents  one  of  the  most  important  issues 
to  the  Atlantic  City  meeting,  and  upon  the  settlement 
of  this  question  largely  depends  the  character  and 
future  success  of  the  organization.  Several  candi- 
dates have  been  suggested,  among  them  being  Simon 
N.  Jones,  now  for  many  years  chairman  of  the 
National  Executive  Committee. 


Two  addresses  of  unusual  interest 
DiiscoveilES.  '^^^^  ^^  ^^'^  before  recent  meet- 
ings of  the  State  pharmaceutical 
associations.  Prof.  James  H.  Beal,  who  has  been 
serving  as  State  Drug  Inspector  in  Ohio  during  the 
last  year  or  two,  read  a  paper  before  the  Ohio 
Pharmaceutical  Association  in  which  he  declared 
that  many  dispensing  physicians  were  using  drugs 
far  below  the  standards  established  by  the  U.  S.  P. 
and  the  N.  F.  Many  physicians,  he  declared,  carried 
enough  drugs  to  stock  a  small  retail  store,  and  he 
knew  of  no  reason  why  they  should  not  conform  to 
the  requirements  that  the  law  makes  upon  dni^sts 
as  to  the  purity  of  their  supplies.  He  added  that  he 
had  found  a  number  of  physicians  carrying  drugs 
which  would  cause  the  arrest  of  a  pharmacist  if 


found  in  his  store.  One  physician  showed  him  two 
bottles  of  syrup  of  pepsin,  and  when  asked  why  he 
kept  two  lines  of  it  the  doctor  replied  that  one  was 
for  "particular  patients"  and  the  other  was  for  the 
"common  run  of  patients."  The  high-grade  goods 
made  by  responsible  manufacturers  were  scarcely  to 
be  found  in  the  offices  of  some  physicians,  and  their 
places  were  taken  by  drugs  purchased  of  cheap 
physicians'  supply  houses.  Professor  Beal's  paper 
abounded  in  illustrations,  and  the  discoveries  re- 
ported in  it  were  full  of  significance. 
*     *     * 

raoFEssoi  HAix-    "^^  other  address  to  which  we 
BBiG's  BIO        allude  was  that  delivered  by  Prof. 
*"*=■•  C.    S.    N.    Hallberg    before    the 

Colorado  Pharmaceutical  Association.  It  bore  the 
title  of  "A  New  Declaration,"  and  its  theme  was 
that  physicians  and  pharmacists  were  ready  to  de- 
clare their  independence  of  the  manufacturers  of 
patent  medicines  and  secret  proprietaries.  The  ad- 
dress was  replete  with  the  pungent  wit  and  the  satire 
for  which  Professor  Hallberg  is  famous.  Special  at- 
tention was  paid  to  "the  gas  house"  collection  of 
coal-tar  products,  and  particularly  to  the  mixtures  of 
these  substances  which  were  sold  under  coucealed 
formulas.  The  secret  proprietaries  sold  in  great 
quantities  to  physicians  were  severely  criticized,  and 
the  speaker  declared  that  the  physicians  and  phar- 
macists of  the  future  must  limit  themselves  to 
products  of  known  composition  and  established 
virtue. 


When  Porto  Rico  was  annexed  to 
'^situation"       *«  United  States  it  was  allowed 

to  ship  goods  into  this  country 
duty  free.  Bay  rum  was  no  exception.  It  soon 
developed  that  large  quantities  of  the  substance  were 
being  shipped  into  the  United  States.  In  fact  the 
trade  exhausted  the  supply  of  barrels  on  the  island 
and  containers  were  actually  shipped  from  this  coun- 
try to  Porto  Rico  to  be  used  for  importing  the 
product.  At  this  juncture  the  government  authori- 
ties became  apprised  that  the  Porto  Rican  bay  rum 
was  distilled  spirit ;  and  as  the  free  trade  which  the 
island  enjoyed  with  the  United  States  had  left  no 
provision  for  a  duty  on  this  product  a  special  tax  of 
$1.10  was  imposed  by  the  Internal  Revenue  Depart- 
ment. This  caused  considerable  confusion.  It  was 
in  direct  conflict  with  a  ruling  of  the  Food  and 
Drugs  Commission  which  had  classed  the  product  as 
a  medicine,  not  as  an  alcohoL     The  importers  at 
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■once  remonstrated  against  the  action  of  the  Internal 
Revenue  Department.  It  was  apparent  that  a  duty 
■of  $1,10  a  gallon  upon  bay  rum  inflicted  unfair 
liardships  upon  dealers  who  had  this  product  either 
in  bond,  in  transit,  or  in  contract.  After  much  re- 
monstrance the  importers  have  succeeded  in  inducing 
the  authorities  to  rescind  the  duty  on  bay  rum  at 
least  temporarily,  to  give  dealers  who  made  con- 
tracts under  former  conditions  a  chance  to  fulfil  their 
agreements  without  suffering  loss.  While  this  re- 
■quest  has  been  granted  for  the  time  being  the  tax  is 
likely  to  be  reimposed  in  the  near  future, 
*     *     * 

There  have  been  further'rulings 
"LIn  AicoHw!'  of   importance   to  purchasers  of 

alcohol.  The  U.  S.  Internal  Rev- 
enue Department  declares  that  plain  alcohol  will 
hereafter  be  known  as  "Commercial  Alcohol,"  To 
■quote  in  part:  "(a)  All  forms  of  distilled  spirits 
from  which  the  substances  congeneric  with  ethyl  al- 
<ohol  have  been  removed  for  practical  purposes  alto- 
gether, and  which  have  been  heretofore  marked  as 
"•pure  neutral,  or  cologne  spirits,'  will  be  marked 
■•alcohol.'  (b)  That  product  which  has  been  com- 
mercially known  as  'alcohol'  from  which  these  con- 
generic substances  have  not  been  removed,  will  be 
marked  as  'commercial  alcohol.'  "  This  means  that 
henceforth  the  word  "alcohol"  will  apply  only  to  the 
pure  product  such  as  cologne  spirits.  The  second 
grade  which  has  been  known  commercially  as  alcohol 
will  now  be  termed  "commercial  alcohol."  Drug- 
gpists  are  not  to  assume  from  this  nomenclature  that 
there  is  a  marked  difference  between  the  two  sub- 
stances. Pure  alcohol,  it  is  true,  contains  less  alde- 
hyde than  the  commercial,  and  is  free  from  foreign 
odor,  but  the  alcoholic  content  of  the  two  grades 
vary  not  more  than  one  per  cent.  These  rulings  in 
no  way  affect  the  denatured  article  because  it  is  tax- 
free. 


Frank  H.  Eggleston  and  C.  B. 
'"wMtiTcSf  *  Gunnell,  members  of  the  Wyoming 

State  Board  of  Pharmacy,  were 
victims  of  a  brutal  attack  recently  while  engaged  in 
the  discharge  of  their  duties.  They  went  to  Buffalo, 
Wyoming,  in  quest  of  evidence  to  support  statements 
filed  with  the  State  Board  of  Pharmacy  to  the  effect 
that  two  drug  stores  were  selling  morphine  without 
physicians'  prescriptions.  Evidence  was  procured, 
the  druggists  pleaded  guilty  to  the  charge,  and  each 
paid  a  fine  of  $50.     Incensed  at  the  action  of  the 


State  officials,  friends  of  the  two  dru^ists  gathered 
on  one  of  the  street  comers,  applied  vile  epithets  to 
the  Board  members,  and  finally  committed  a  per- 
sonal assault.  It  is  to  be  hoped  that  the  two  drug- 
gists were  not  directly  responsible  for  the  outrage, 
Eggleston  and  Gunnell  will  take  the  matter  up  with 
the  Attorney-General  and  Governor  Brook?  with  a 
view  to  deciding  what  legal  course  to  pursue  in  the 
prosecution  of  those  who  participated  in  the  assault. 


That    the   pessimists    are   wrong 


IN  ONE  CBAIN. 


no  longer  any  opportunities  in  the 
retail  drug  business,  and  that  as  a  matter  of  fact  the 
possibilities  are  greater  than  ever  before,  is  well 
shown  by  a  recent  transfer  of  ownership  which  has 
taken  place  in  Boston.  Thomas  M.  Lewis  has  sold 
his  two  large  pharmacies  in  that  city  to  the  William 
B.  Riker  &  Son  Co.  Twenty  years  ago  Lewis  came 
down  to  Boston  from  somewhere  up  in  Maine,  pro- 
cured a  clerkship  with  C.  P.  Jaynes,  established  him- 
self in  business  five  years  later,  rapidly  built  up  two 
stores  having  a  large  trade,  and  now,  at  the  age  of 
45,  is  able  to  retire  from  business  an  independently 
wealthy  man.  The  five  big  Jaynes  stores  were  taken 
over  by  the  William  B.  Riker  &  Son  Co.,  a  New 
York  corporation,  a  couple  of  years  or  so  ago,  and 
an  article  describing  the  business  of  the  Riker- Jaynes 
establishments  is  contributed  by  the  editor  of  the 
Bulletin  to  the  present  issue  of  the  journal.  With 
the  two  Lewis  stores  added  to  the  chain,  the  Riker 
people  now  have  seven  establishments  in  Boston  and 
nine  in  Greater  New  York,  making  a  total  of  16. 


An  organized  effort  to  combat  the 

o7d"  ™  "iM."  >"=?=■'  '^"^  0*  ""=  ™a"-o"-<ler  or 
catalogue-house  system  of  retail- 
ing merchandise,  to  the  detriment  of  the  old  method 
for  marketing  goods  through  jobbers  and  recognized 
retailers,  was  made  recently  by  representatives  of 
eleven  national  business  organizations,  including  the 
National  Association  of  Retail  Druggists,  at  a  con- 
ference held  in  the  Great  Northern  Hotel  in  Chicago. 
The  retail  drug  and  paint  interests  were  represented 
by  Thomas  V,  Wooten,  secretary  of  the  National 
Association  of  Retail  Druggists;  W.  H.  Reese,  of 
Milwaukee,  Wis.,  personal  representative  of  Luding- 
ton  Patton,  first  vice-president  of  the  Paint  Manu- 
facturers' Association  of  the  United  States ;  and  A. 
C.  Rockwell,  representii^  Heath  &  Milligan  Com- 
pany, also  members  of  the  Paint  Manufacturers' 
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Association.  There-  likewise  were  present  at  this 
meeting  representatives  of  the  leading  manufac- 
turers, jobbers,  and  retailers  of  lumber,  furniture, 
farm  implements,  and  vehicles. 

*  *    * 

A  measure  of  importance  to  the 
neioHT  lATCs.     entire  drug  trade  of  this  country 

is  now  being  agitated.  The  rail- 
roads with  their  large  capital  stock  are  seemingly 
unable  to  pay  dividends.  They  propose,  therefore, 
to  increase  their  revenues  by  raising  the  freight 
rates.  If  they  succeed  there  will  be  a  10-per-cent 
advance  in  transportation  charges  all  along  the  line. 
This  means  a  loss  to  every  druggist,  be  he  whole- 
saler, retailer,  or  manufacturer.  We  all  pay  un- 
grudgingly the  charges  which  are  necessary  to  main- 
tain railroads  and  pay  a  fair  return  upon  the  invest- 
ments. But  when  these  corporations  capitalize 
excessively  and  seek  to  pay  dividends  on  watered 
stock  by  extortionate  charges,  their  conduct  is  to  be 
resented.  In  a  big  country  like  ours,  where  manu- 
facturers must  ship  over  long  distances,  from  coast 
to  coast,  the  transportation  charges  are  burden 
enough  without  being  increased. 

*  *     « 

Arthur  Timberlake,  one  of  the 
""iSnMLiS?"*  well-known  druggists  in  Indian- 
apolis, died  last  month  after 
an  illness  lasting  over  a  year.  The  immediate  cause 
of  death  was  a  sudden  attack  of  heart  failure.  Mr. 
Timberlake  personally  locked  up  his  store  the  night 
before  at  ten  o'clock,  and  at  that  time  was  apparently 
no  worse  than  he  had  been  for  several  months.  At 
an  early  hour  in  the  morning  he  awoke  in  pain  and 
passed  away  soon  after  the  physician  reached  his 
bedside.  Mr.  Timberlake  was  a  regular  worker  in 
the  Indiana  Pharmaceutical  Association  and  had 
been  prominent  in  the  counsels  of  the  N.  A.  R.  I>. 
from  the  first.  At  the  Chicago  convention  of  the 
N.  A.  R.  D.  last  September  he  acted  as  one  of  the 
assistant  secretaries,  and  at  the  time  of  his  death  he 
was  serving  as  third  vice-president  of  the  organiza- 
tion. 

«     *     « 

The  legal  authorities  in  Baltimore,  striving  to 
enforce  the  anti-narcotic  law,  have  been  somewhat 
perplexed  by  the  ingenious  method  of  some  of  the 
"fiends"  of  using  fake  prescriptions  for  getting 
their  dope.  Druggists  doing  business  where  these 
tricks  are  attempted  will  do  well  to  scan  prescriptions 
pretty  closely  before  they  fill  them. 


Prof.  Herman  J.  Lohmann,  for  thirteen  years 
professor  of  pharmacy  and  pharmaceutical  chemistry 
in  the  New  Jersey  College  of  Pharmacy,  has  severed 
his  connection  with  that  institution  and  is  now  at  the 
head  of  the  New  Jersey  Institute  of  Pharmacy,  with 
offices  at  90  Monticello  Avenue,  Jersey  City,  N.  J. 
Adolph  Marquier,  Ph.G.,  has  been  appointed  to 
succeed  Professor  Lohmann  at  the  New  Jersey 
College. 

*  *    * 

Ohio  and  North  Dakota  both  have  druggists' 
mutual  fire  insurance  companies,  while  the  American 
Druggists'  Fire  Insurance  Co.  does  business  in 
nearly  all  of  the  States.  Now  a  fourth  company  is 
proposed  to  be  known  as  the  Iowa  Druggists'  Mutual 
Fire  Insurance  Co.  Preliminary  steps  looking 
toward  organization  were  taken  at  the  recent  annual 
meeting  of  the  Iowa  State  Pharmaceutical  Asso- 
ciation. 

«     «     * 

The  annual  meeting  of  the  National  Wholesale 
Druggists'  Association  will  be  held  in  Atlantic  City 
the  week  after  the  N.  A.  R.  D.  convention  in  the 
same  place.  The  headquarters  of  the  N.  W.  D.  A. 
will  be  at  the  Marlborough-Blenheim  Hotel,  while 
those  of  the  N.  A.  R.  D.  will  be  at  the  Royal  Palace. 

*  «    * 

After  a  prolonged  litigation  the  government  has 
agreed  to  admit  synthetic  camphor  duty  free,  the 
claim  of  the  importers  that  the  product  should  be 
regarded  as  "crude"  in  the  eyes  of  the  law  having 
been  upheld  by  the  Court  of  Appeals,  the  Circuit 
Court,  and  the  Federal  Appellate  Court. 

*  *     * 

Among  the  patent  medicines  which  the  Massa- 
chusetts Board  of  Health  has  recently  declared  to  be 
unsalable  in  the  State  by  virtue  of  the  rigid  anti- 
narcotic  law  are  Mrs.  Winslow's  Soothing  Syrup, 
Kopp's  Baby's  Friend,  and  Burgundia  Coca. 

*  *    # 

Charles  Lippincott,  a  pioneer  in  the  soda  fountain 
industry,  and  the  founder  of  the  house  of  Charles 
Lippincott  &  Co.,  died  recently  at  his  home  in  Ger- 
mantown,  a  suburb  of  Philadelphia,  in  his  eighty- 
fifth  year. 

«     «    * 

The  druggists  in  Easton,  Lancaster,  and  several 
other  towns  in  Pennsylvania  took  the  bull  by  the 
horns  in  July  and  August  and  closed  their  stores 
during  one  afternoon  every  week.    Good ! 
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EDITORIAL. 


THE    FIVE    TUBERCULIN    PRODUCTS    OP    THE 
MODERN  MATERIA  MEDICA. 

Pharmacists  have  doubtless  been  somewhat  con- 
fused over  the  several  forms  of  tuberculin  now  em- 
ployed by  physicians,  and  have  perhaps  felt  a  desire 
to  know  how  they  differed  from  one  another.  There 
are  five  of  them,  known  respectively  as  Tuberculin 
Old,  Tuberculin  T.  R.,  Tuberculin  B.  E.,  Tubercu- 
lin B.  F.,  and  Purified  Tuberculin  for  the  ophthal- 
mo-reaction. 

1.  Old  Tuberculin  is  a  preparation  of  the  water- 
soluble  toxins  of  the  tubercle  bacillus,  made  accord- 
ing to  the  original  formula  of  Professor  Koch  and 
used  almost  entirely  for  diagnosing  tuberculosis  in 
cattle.  Its  reliability  as  a  bovine  diagnostic  agent 
has  been  abundantly  and  repeatedly  demonstrated. 
Old  Tuberculin  has  been  used  to  some  extent  also 
for  the  diagnosis  and  treatment  of  tuberculosis  in 
man,  although  this  is  by  no  means  an  established 
procedure.  In  the  preparation  of  Old  Tuberculin 
the  process  is  quite  similar  to  that  used  in  making 
diphtheria  toxin.  Flasks  of  glycerin  bouillon  are 
inoculated  with  pure  cultures  of  the  tubercle  bacil- 
lus, and  kept  in  an  incubator  for  several  weeks  until 
the  culture  medium  is  thoroughly  saturated  with 
the  toxins  excreted  by  the  immense  number  of 
germs  developed  in  this  favorable  environment. 
When  the  growth  has  proceeded  far  enough,  the 
contents  of  the  flask  are  evaporated  to  one-tenth  of 
their  original  volume  and  filtered,  and  the  filtrate  is 
called  Tuberculin  Old. 

2.  The  results  obtained  by  the  use  of  the  Old 
Tuberculin  in  man  were  not  entirely  satisfactory, 
and  in  1897  Koch  announced  a  new  product,  which 
he  called  New  Tuberculin,  or  Tuberculin  T.  R.  The 
Old  Tuberculin  was  made  from  the  bouillon  in 
which  the  tubercle  germs  had  grown ;  the  New  Tu- 
berculin was  made  from  the  germs  themselves.  The 
process  of  manufacturing  New  Tuberculin,  briefly, 
is  as  follows:  The  live,  virulent  germs  are  dried 
thoroughly  and  then  ground  in  a  ball  mill  for  a 
considerable  time.  The  resultant  dry  powder  is 
taken  up  with  sterile  water  and  centrifugalized.  The 
supernatant  clear  liquid,  which  is  called  Tuberculin 
T.  O.,  is  thrown  away.  The  remaining  portion,  or 
the  tuberculin  residue,  is  the  material  from  which 
Tuberculin  T.  R.  is  now  made.  This  is  done  by 
repeatedly    grinding    and    extracting    with    water. 


The  process  of  drying,  grinding,  taking  up  in  water 
and  centrifugalizing  is  repeated  until  there  is  no 
residue  left  The  united  extracts  of  this  T.  R.  resi- 
due constitute  the  Tuberculin  T.  R,  of  commerce. 

In  Tuberculin  T.  R.  two  ends  are  supposed  to 
have  been  accomplished,  viz.;  (1)  the  removal  of 
the  toxic  and  otherwise  deleterious  constituents  of 
the  germs,  and  (2)  the  bringing  into  solution  of 
the  remaining  or  immunizing  properties.  Tuber- 
culin T.  R.  is  now  used  somewhat  by  Wright  and 
other  believers  in  the  opsonic  theory,*  on  the  as- 
sumption that  it  increases  the  opsonic  power  of  the 
organism  and  its  capacity  to  resist  or  throw  off  the 
disease. 

8.  In  1901  Koch  brought  out  another  New  Tu- 
berculin, Tuberculin  B.  E.,  which  he  considered 
superior  to  the  T.  R.  In  making  the  B.  E.  the 
washed  and  dried,  live,  virulent,  tubercle  germs  are 
ground  in  a  ball  mill  as  in  making  the  T.  R.,  but 
for  a  long  time  and  very  completely.  The  ground 
mass  is  then  taken  up  in  water,  and  after  being  set 
aside  for  some  time  to  deposit  its  sediment  is  ready 
for  use.  It  thus  corresponds  to  a  mixture  of  the 
T.  O.  and  the  T.  R. 

4.  Reverting  now  to  the  Old  Tuberculin,  it  may 
be  repeated  that  it  is  an  evaporated  product  of  the 
bouillon  filtrate  in  which  tubercle  bacilli  have  grown. 
Koch  originally  used  the  filtrate  itself,  but  after- 
wards thought  it  too  weak  and  so  worked  out  the 
concentrated  product.  In  the  meantime,  however, 
a  tendency  has  developed  to  decrease  the  size  of  the 
dose  very  considerably  when  the  substance  is  used 
as  a  therapeutic  agent  in  human  beings,  and  con- 
centration has  therefore  become  less  necessary. 
Hence  the  present  use  in  considerable  measure  of 
the  original  bouillon  filtrate.  This  is  called  Tuber- 
culin B.  F, 

5.  In  the  fifth  place  we  have  Purified  Tuberculin 
used  for  the  ophthalmo-reaction.  This  is  made 
from  Tuberculin  Old.  The  Old  Tuberculin,  as  al- 
ready indicated,  is  used  chiefly  for  discovering  the 
presence  of  tuberculosis  in  cattle,  and  Purified  Tu- 
berculin, which  is  merely  a  refined  form  of  the  same 
substance,  is  now  used  with  considerable  success  for 
discovering  the  presence  of  tuberculosis  in  man. 
The  test  is  made  on  the  eye  after  the  manner  de- 
scribed in  an  editorial  published  in  the  Bulletin 
for  April  of  the  present  year,  and  the  procedure  is 
known  as  the  ophthalmo-reaction.     Purified  TubeE- 

GooQle 

•See  Bulletin  for  April,  1907,  page  133.  ^ 
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culin  is  marketed  in  tablet  form,  and  the  diagnos- 
tician uses  one-per-cent  solutions  in  sterile  distilled 
water. 

THERE'S  A  LOT  OP  SELF-DBCBPTIGN  IN 
BUSINESS. 

Only  a  short  time  ago  our  attention  was  called  to 
an  interesting  argument  between  the  representative 
of  a  proprietary  preparation  and  an  uncommcmly 
bright  druggist. 

"You  buy  this  product  at  45  cents  a  package," 
said  the  salesman.  "You  sell  it  for  60  cents,  making 
881^  per  cent  on  the  deal." 

The  druggist  listened  I  Becoming  irate,  he  re- 
plied: 

"Have  you  ever  been  in  business?  Were  I  to 
adopt  your  system  and  figure  my  profits  on  the  cost 
rather  than  the  selling  price,  I  should  soon  be  a  fit 
subject  for  the  poor  commission." 

This  conversation  is  suggestive.  The  mere  fact 
that  the  salesman  had  used  that  alluring  ailment 
in  presenting  his  line  is  evidence  if  not  proof  that 
it  had  been  commonly  accepted.  Figuring  profits 
on  the  cost  price  is  a  practice  by  no  means  rare. 
This  statement  is  no  idle  jest.  It  is  a  fact  based 
upon  observations  in  and  out  of  the  drug  business. 
If  the  reader  had  a  dollar  for  every  store  manager 
who  has  fallen  victim  to  this  fallacy,  he  could  win- 
ter in  Florida  and  spend  the  summer  abroad. 

Was  it  Caesar  who  said,  "Omnes  creduttt  quod 
volunt  credere?"  All  men  believe  what  they  wish 
to  believe.  The  adage  is  only  too  true  to-day.  Men 
deceive  themselves.  How  many  proprietors  knock 
off  10  per  cent  a  year  on  their  fixtures  ?  How  many 
make  any  calculations  for  depreciated  stock  ?  Worse 
yet,  how  many  druggists  continue  to  carry  worth- 
less accounts  on  their  books  even  though  they  have 
despaired  of  ever  collecting  them? 

There  is  truly  a  lot  of  self-deception  in  business. 
Men  rate  their  holdings  too  high.  We  do  not  de- 
mand that  they  go  to  the  other  extreme  and  value 
their  property  on  the  basis  of  a  liquidated  business. 
That  is  equally  objectionable.  No  one  except  a 
bankrupt  is  forced  to  sell  to  the  highest  bidder. 
Such  a  hypothesis  is  contrary  to  fact  and,  therefore, 
unreal. 

What  one  should  observe  in  taking  an  inventory 
is  merely  a  willingness  to  see  things  as  they  are,  not 
as  he  would  have  them  be;  to  strike  dead  accounts 
from  the  books ;  to  make  proper  allowance  for  de- 
preciation ;  to  figure  profits  on  the  sale  price,  not 
the  cost. 


IS  THIS  A  COUHON  IHPRESSIOH? 

We  have  recently  received  the  following  letter 
from  one  of  the  Bulletin  subscribers  in  Ohio: 

On  reading  the  Buix£TIM  of  Phark act  everr  month  I 
always  find  a  great  number  of  specimen  advertuemeats  and 
advertising  schemes  that  I  should  like  to  use  for  the  promo- 
tion of  my  own  business,  but  as  your  journal  is  copyrigfited  I 
thought  I  would  first  secure  your  permission  before  "hoT- 
TOWJng"  anything  from*  your  pages.  Kindly  advise  me  tiy 
return  mail. 

Of  course  we  wrote  immediately  and  advised  our 
Ohio  friend  that  he  was  free  to  go  ahead  and  use 
anything  which  he  saw  advanced  in  the  pages  of 
the  Bulletin,  and  we  are  bringing  the  whole  mat- 
ter to  the  attention  of  our  readers  from  the  thought 
that  perhaps  others  of  them  may  have  been  re- 
strained by  similar  considerations.  We  fancied 
everybody  understood  the  ethics  of  the  situation. 
Our  sole  object  in  reproducing  specimen  advertise- 
ments, in  describing  business-bringing  schemes 
which  druggists  have  used  with  success,  and  in 
giving  "tips"  of  one  kind  and  another  has  been  to 
lay  these  at  the  disposal  of  our  readers.  They  are 
printed  for  this  express  purpose,  and  the  more 
freely  they  are  "borrowed"  the  better  we  are 
pleased. 

LET  US  HEAR  FROH  YOU. 

There  are  two  kinds  of  druggists.  There  is  the 
man  who  is  content  to  run  his  business  in  a  single 
groove,  and  there  is  the  other  who  is  continually 
on  the  qui  vive  for  new  su^estions — for  schemes 
which  his  brother  practitioners  have  tried  and  found 
fruitful.  It  is  needless  to  say  that  the  Bulletin 
gets  most  of  its  material  from  men  of  the  latter 
stamp. 

So  wide  and  varied  are  the  different  departments 
of  the  drug  store  that  one  pharmacist  cannot  in  the 
nature  of  things  keep  alive  to  all  the  new  develop- 
ments in  his  line.  One  druggist  may  be  having  a 
particular  success  with  an  advertising  campaign; 
another  has  hit  upon  an  ingenious  device  for  making 
some  popular  seller;  still  another  may  have  con- 
ceived a  happy  thought  for  a  window  display ;  and 
so  on.  Now  the  Bulletin,  if  it  serves  no  other 
function,  has  proved  a  veritable  clearing-house  of 
ideas  where  each  druggist  may  give  to  his  fellow 
practitioners  the  fruits  of  his  own  experiences.  It 
pays  to  read  our  journal,  and  it  pay|  our  contrib- 
utors to  help  make  it  r«a(^^^^  by  GoOqIc 

Let  us  hear  from  you  I  O 
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THE  HALL  OF  FAME. 


THE  CITY  TREASURER  OF  BUFFALO. 

Mr.  Neil  McEachren,  a  well-known  druggist  in 
BuflFalo,  is  at  present  city  treasurer  of  his  municipal- 
ity. Mr,  McEachren  was  elected  last  fall  by  a  large 
majority,  and  the  honor  came  to  him  after  a  service 
of  several  years  in  various  positions  of  public  trust. 
From  1894  to  1900  he  was  a  member  of  the  Board 
of  Supervisors  of  Erie  county.  From  1900  to  his 
election  as  treasurer  last  year  he  served  continu- 
ously as  an  alderman.  During  the  latter  period  he 
was  three  years  chairman  of  the  Finance  Cranmittee 
of  the  Board  of  Aldermen,  one  year  president  of  the 
Common  Council,  and  one  year  president  of  the 
Board  of  Aldermen.     His  record  for  honesty  and 


known  as  the  "Vermont  Street  Pharmacy."  Mr. 
McEachren  was  formerly  a  member  of  the  old  Erie 
County  Board  of  Pharmacy  and  was  at  one  time 
president  of  the  Erie  County  Pharmaceutical  Asso- 
ciation. He  is  a  prominent  figure  in  Masonic 
circles. 


AN  ENERGETIC  WASHINGTONIAN. 
Readers  of  the  Bulletin  have  frequently  had 
their  attention  called  to  some  of  the  aggressive  busi- 
ness methods  developed  by  Charles  J.  Fuhrmann, 


UtL.  NiiL  McEachkih. 

integrity,  and  his  capacity  in  handling  affairs  of 
public  finance,  led  to  his  election  last  year  as  city 
treasurer. 

Mr.  McEachren  was  bora  in  Scotland  and  came 
to  Canada  when  a  boy.  Learning  the  drug  business 
in  the  village  of  Wardsville,  Middlesex  county, 
Ontario,  he  afterwards  had  several  years'  experience 
as  a  clerk  in  Buffalo  pharmacies,  then  was  employed 
for  nearly  four  years  in  the  Caswell-Hazard  phar- 
macy in  the  Fifth  Avenue  Hotel  in  New  York,  and 
finally  returned  to  Buffalo  in  1886  and  established 
himself  in  business  at  the  corner  of  Fifteenth  and 
Vermont  Streets.  Twelve  years  ago  he  opened  his 
present  store  on  the  opposite  comer,  and  this  is 


the  druggist  in  Washington,  D.  C,  whose  pharmacy 
is  located  at  the  comer  of  Eighth  and  East  Capitol 
Streets.  Advertising  literature  gotten  out  by  Mr. 
Fuhrmann  has  also  been  commented  upon  from 
time  to  time  in  our  pages,  particularly  in  the  depart- 
ment of  "Business  Hints."  Mr.  Fuhrmann  is  a 
very  progressive  and  hustling  druggist,  and  has  suc- 
ceeded in  building  up  a  nice  business. 


WILLIAM  A.  DYCHE. 

William  A.  Dyche  has  long  been  one  of  the  con- 
spicuous pharmacists  of  the  city  of  Chicago  and  the 
State  of  Illinois.  For  many  years  the  proprietor  of 
the  prosperous  store  at  the  corner  of  State  and  Ran- 
dolph Streets  established  by  his  father,  Mr.  Dyche 
retired  seven  or  eight  years  ago  to  accept  the  very 
flattering  appointment  offered  him  as  business  man- 
ager of  Northwestern  University,  his  alma  mater. 
The  affairs  of  this  office  he  has  since  conducted  with 
signal  success.     Recently,  we  observe,  Mr.  D3fche 
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has  been  honored  by  election  to  the  presidency  of 
the  Holland  Society  of  Chicago.  He  was  for  a 
number  of  years  a  member  of  the  Illinois  Board  of 


publishing  his  own  portrait,  and  under  the  circiun- 
stances  we  have  decided  to  jump  into  the  breach 
and  perform  the  service  ourselves.  Like  all  phar- 
maceutical editors,  Mr.  Connelly  has  a  shy  and  re- 
tiring disposition,  and  it  was  with  considerable 
difficulty  that  we  finally  succeeded  in  extracting  a 
portrait  from  him. 


DR.  REID  HUNT. 

Dr.  Hunt  is  Chief  of  the  Division  of  Pharma- 
cology in  the  Hygienic  Laboratory  of  the  Public 
Health  and  Marine  Hospital  Service.  The  Hygienic 
Laboratory  is  one  of  the  important  centers  of  gov- 
ernment science   in  Washington.     Incidentally    it 


Pharmacy  and  has  filled  many  other  positions  of 
trust  and  importance.  He  is  said  to  have  banking 
and  real  estate  interests  of  considerable  value. 


A  PHARMACEUTICAL  EDITOR. 

One  of  the  interesting  pharmaceutical  journals 
in  the  United  States  is  McPike's  Bi-Monthly,  pub- 
lished in  Kansas  City  by  the  McPike  Drug  Co.,  a 


large  and  successful  jobbing  house.  Mr.  J.  A.  Con- 
nelly, the  editor  of  the  publication,  has  an  easy,  in- 
dividual style  all  his  own,  and  readers  of  the  jour- 
nal must  occasionally  have  been  curious  to  see  the 
man  himself.     Modesty  would  prevent  him  from 


may  be  said  that  Dr.  Hunt  has  been  for  several 
years  a  member  of  the  American  Pharmaceutical 
Association  and  has  contributed  a  number  of  inter- 
esting papers  to  the  Scientific  Section.  He  was 
chairman  of  this  section,  indeed,  in  1907,  but  a  trip 
to  Europe  in  the  interests  of  the  government  pre- 
vented him  from  presiding  over  the  section  at  the 
New  York  meeting  in  the  Hotel  Astor.  The  Doctor 
first  became  interested  in  the  subject  of  pharma- 
cology while  a  student  at  the  University  of  Bonn  in 
1892.  Previous  to  his  entrance  upon  the  govern- 
ment service  he  was  for  several  years  an  associate 
professor  of  pharmacology  at  Johns  Hopkins  Uni- 
versity in  Baltimore.  At  the  last  annual  meeting 
of  the  American  Medical  Association,  held  in  Chi- 
cago in  June,  Dr.  Hunt  was  elected  chairman  of 
the  Section  on  Pharmacology  and  Therapeutics. 


THE  RIKER-JAYNES  STORES  IN  BOSTON. 

Seven  EsUfcllahmento  Enjoylnj  an  Immense  Volnme  of  Trade— Part  of  a  Chain  of  16  PbarmBclcs— 

The  Men  Who  Condncl  the  Bnalneas— A  Trip  Through  (he  Hendqaarters 

Store  at  SO  Washington  Street. 

By  BARRY  B.  MASON. 


he  absolutely  refused  to  dispense  prescriptions  at  all 
during  certain  busy  hours  of  the  day  when  the  store 
force  was  engaged  in  handling  the  thousands  of 
commuters  about  to  take  their  trains  at  the  North 
Station!  Jaynes  also  ignored  the  doctors.  He 
hadn't  any  time,  he  said,  to  bother  with  them.  If 
a  physician  ordered  Fellows  Hypophosphites,  for 


The  largest  retail  drug  business  in  the  United 
States  is  probably  that  of  the  William  E.  Riker  & 
Son  Co.  The  New  York  end  of  the  business  was 
described  and  illustrated  in  an  article  which  ap- 
peared in  the  Bulletin  for  August,  1906,  and  at 
that  time  the  Riker  concern  was  doubtless  exceeded 
in  the  volume  of  its  sales  by  the  Hegeman  Corpora- 
tion in  New  York.  Since  then  there  have  been 
added  to  the  Riker  chain  the  five  stores  of  the 
Jaynes  Drug  Co.  in  Boston ;  one  or  two  additional 
branches  have  been  established  in  New  York  and 
Brooklyn;  and  there  is  now  a  total  of  fourteen 
stores  under  the  Riker  management — every  one  do- 
ing a  large  business,  every  one  growing,  and  every 
one  pulsating  and  throbbing  with  the  Riker  spirit.* 

It  was  a  big  step  forward  when  the  Jaynes  busi- 
ness was  taken  over  in  Boston  last  year.  C.  P. 
Jaynes,  one  of  the  most  aggressive,  resourceful, 
eccentric,  creative  men  in  the  drug  trade  of  the 
country,  had  succeeded  in  building  up  five  stores 
doing  a  total  business  of  something  like  a  million 
and  a  half  dollars  annually.  Advancing  in  years, 
and  weighed  down  with  growing  responsibilities, 
he  welcomed  a  handsome  chance  to  sell  his  proper- 
ties and  gain  the  first  bit  of  leisure  whidi  his  life 
had  so  far  afforded. 

SOMETHING  ABOUT  MR.  JAYNES.  example,  he  would  hand  the  package  in  its  original 

Jaynes  was  a  man  of  peculiar  views.     He  had  condition  right  over  the  counter — label,  wrapper, 

no  interest,  for  example,  in  the  prescription  end  of  and  all. 

the  business.     He  thought  it  didn't  pay.     He  pre-  Strange,  you  say,  but  let  me  add  that  many  of 

ferred  to  build  up  a  large  volume  of  sales  on  popular  Jaynes's  ideas  were  worthy  of  hearty  emulation, 

things,  and  thus  it  happened  that  for  many  years  Thus,    during  his  entire  business   experience,    he 

never  made  a  single  sale  of  any  narcotic  or  em- 


Rikct  &  Son  Co. 


'Since  this  article  was  written  the  two  large  stores  of 
Lewis  &  Co.,  Boston,  have  also  been  added  to  the  Riker- 
Jaynes  group,  so  that  there  are  now  seven  stores  in  Boston 
and  16  altogether.  All  of  the  facts  and  figures  given  in  the 
article  are  to  be  read  as  referring  to  the  Riker-Jaynes 
establishments  before  the  Lewis  stores  were  taken  over. 
The  Lewis  properties,  however,  are  very  successful  ones, 
and  it  will  be  appreciated  that  they  considerably 


menagogue  except  upon  a  physician's  prescription. 
He  would  never  pennit  his  clerks  to  misrepresent 
an  article  in  the  smallest  degree.  He  never  coun- 
tenanced substitution.  He  was  square  and  honest 
from  the  soles  of  his  feet  to  the  crown  of  his  head. 
_  It  must  be  admitted,  however,  that  Jaynes  was  a 

the  volume  of  business  transacted  by  the   Riker'  Company      good  deal  of  a  cutter,   while  the  Riker  people,  on 
I  Boston.— H.  B.  M.  the  contrary,  are  not  feared  as  price  (ji^l^i^il^O  |  C 


BULLETIN  OF  PHARMACY 


Thi«  (roup  pielure  ol  the  Jaynii  manaeirial 

staff  «-•»  made  jui 

opie.    Mr.  Alley,  t 

Bcneril  mansKer  of  the  ]axnei  Korei.  now  Ih( 

Rikcr  Co..  ii  Men  in  the  center,  with  Mr.  Crai 

ie.  since  made  *d« 

BiDnger  for  Che  entire  Kiker  buiineu.  at  hi) 

left.    Profeiior  ! 

then  in  charse  of  the  Jaynes  analylicat  laboratory 

K, now  with  Parke, 

Co..  ii  tUndinK  in  the  rear  row,  the  lecond  fi«ur. 

:  from  the  riaht. 

MR.  j\LLEY,  THE  BOSTON   MANAGES. 

During  the  last  few  years  of  his  business  life,  Mr. 
Jaynes  was  assisted  in  the  management. of  his  stores 
by  John  S.  Alley,  and  Mr.  Alley  is  now  the  Boston 
manager  for  the  Riker  people.  Mr.  Alfred  H. 
Cosden,  general  manager  of  the  Riker  Company, 
runs  over  to  Boston  one  day  a  week,  if  he  finds  the 
time,  but  the  business  is  safe  in  Mr.  Alley's  hands. 
In  temperament  the  two  men  are  very  much  alike. 
Eight  years  ago  Alley  was  clerk  in  a  store  in  Marl- 
boro. His  employer  failed.  Alley  had  a  wife  and 
two  children,  and  it  was  up  to  him  to  get  a  new 
position  and  get  it  quick.  He  answered  one  of 
Jaynes's  advertisements  for  a  clerk,  spent  a  year  as 
general  roustabout  at  a  salary  of  $18  a  week,  did 
everything  he  was  asked  to  do,  did  it  well,  saw 
other  things  that  needed  to  be  done,  did  them  well, 
worked  hard,  was  given  charge  of  the  stock  in  one 
of  the  branch  stores,  was  next  made  manager  of 
one  of  the  branches,  and  acquitted  himself  so  thor- 
oughly in  every  instance  that  Jaynes  brought  him 
into  headquarters  and  made  him  general  manager. 

Like  Cosden,  Alley  has  a  placid,  serene  tempera- 
ment ;  he  is  never  in  a  hurry ;  nothing  worries  him ; 
he  has  his  work  planned  out  systematically;  he 
knows  how  to  delegate  responsibility  to  wisely- 
selected  assistants ;  and  although  it  isn't  evident  to 
the  observer,  he  keeps  his  finger  on  every  feature 
of  the  business,  and  if  things  don't  run  smoothly 
somebody  has  a  hard  time  giving  the  reason  why. 


Mr.  Alley  has  his  den  or  office  up  on  the  third 
floor  front  of  the  headquarters  store  at  50  Wash- 
ington Street.  In  order  to  reach  him  you  must  go 
behind  the  cigar  counter,  ascend  a  spiral  stairway 
to  the  second  floor,  and  then  mount  another  stair- 
case from  there  up.  Before  the  cigar  man  will  let 
you  by,  however,  he  must  receive  a  nod  from  the 
telephone  girl  at  the  candy  case  opposite,  indicating 
that  she  has  called  up  Mr.  Alley,  stated  your  busi- 
ness, and  been  told  that  he  was  "in"  to  the  caller. 
Mr.  Alley  is  a  very  busy  man;  he  must  spend  a 
good  deal  of  time  in  consulting  with  branch  man- 
agers and  department  heads ;  he  has  a  great  deal  of 
executive  work  to  do,  and  he  cannot  bother  himself 
very  much  with  visitors.  So  far  as  the  buying  is 
concerned,  this  is  all  done  by  a  staff  of  assistants, 
and  Mr.  Alley  doesn't  concern  himself  unless  some 
question  of  policy  or  some  lai^e  purchase  is  in- 
volved. 

A  TRIP  THROUGH  THE  HEADQUARTERS  STORE. 

On  the  occasion  of  my  trip  to  Boston  in  January 
last,  I  visited  Mr.  Alley  and  he  showed  me  through 
the  entire  establishment  at  50  Washington  Street. 
This  is  the  headquarters  store  and  is  shown  in  two 
of  our  illustrations;  It  is  pretty  well  down-town  in 
the  market  district,  and  Faneuil  Hall  is  only  a 
square  distant.  It  would  be  impossible  in  a  single 
article  to  describe  the  many  features  of  interest  in 
this  large  establishment,  and  I  shall  be  compelled 
to  content  myself  with  a  rapid  and  hurried  glance 
at  some  of  the  more  important  things. 

First,  the  salesroom  on  the  ground  floor:  There 
are  three  entrances — one  on  the  corner  and  one  each 


re  loealed  on  the  third  floor  front.    Digitized  by 


RikepJiynei  iroup  al  SO 

'  and  the  cuGatiTe  office! 

yXjOOS'lt 
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Here  we  hive  ■  view  of  ihe  Mietrooni  o(  ihe  heidqaarteri  ilore  at  50 
Wuhinston  Street.  Oa\j  the  fir  end  of  the  mom  ta  abown.  however,  end 
the  More  at  thia  point  ia  vtty  oitrow.  The  preicripCioa  deparCment  ia 
located  overhead  on  the  Bemnine  balconr.  aa  ahown  in  the  eneravins. 

on  Washington  and  Hanover  Streets.  These  en- 
trances are  wel!  planned,  and  the  arrangement  of 
the  store  inside  is  likewise  strategically  made.  At 
certain  hours  of  the  day  thousands  of  commuters 
rush  by  the  store  on  their  way  to  the  North  Station, 
and  it  is  imperative  that,  on  the  one  hand,  their  at- 
tention be  properly  attracted  from  the  front  of  the 
store,  and  that,  on  the  other,  the  best  facilities  be 
provided  for  serving  them  quickly.  Thus  we  find 
the  soda  fountain  in  the  front  on  Hanover  Street, 
at  the  immediate  right  of  the  comer  entrance  and  at 
the  immediate  left  of  the  Hanover  entrance.  The 
candy  department  is  similarly  located  between  the 
comer  and  the  Washington  Street  entrances,  while 
the  cigar  cases  are  at  the  immediate  left  of  the 
Washington  entrance — Washington  being  primarily 
3  man's  thoroughfare  at  this  point. 

Immediately  in  front  as  you  enter  the  comer  door 
is  a  hollow  square  of  show-cases  in  the  comer  of  the 
store.  These  were  made  to  order  by  Bangs,  and  by 
reason  of  their  location  and  character  they  are 
wisely  considered  as  being  very  valuable  for  display 
purposes.  The  contents  of  the  cases  are  changed 
quite  as  frequently  as  the  window  displays  are. 
Each  case  has  a  series  of  glass  shelves  containing 
exhibits  of  toilet  goods,  tooth  brushes,  hair  bmshes, 
and  general  sundries.  Everything  is  well  arranged. 
Everything  bears  a  price  ticket.  Goods  are  con- 
tained on  trays  whida  can  be  easily  lifted  out  by 
the  salesman,  enabling  the  customer  to  make  his 
own  selection,  close  the  transaction,  and  hurry  away 
to  his  train. 


All  through  the  store  are  pyramidal  displays  of 
goods  on  the  show-cases.  Over  on  the  right  side 
of  the  salesroom,  where  the  drugs  and  patent  medi- 
cines are  located,  one  finds  on  the  counter  an  array 
of  ready-prepared  packages  of  familiar  household 
drugs — such  things  as  glycerin,  borax,  Rochelle  and 
Epsom  salts,  compound  licorice  powder,  etc.,  etc. 
The  lower  end  of  the  salesroom  is  devoted  to  things 
which  are  less  frequently  called  for — hospital  and 
sick-room  supplies,  electrical  appliances,  lung  pro- 
tectors, and  the  like. 

SALARIES  OF  THE   CLERKS. 

It  is  an  interesting  fact  that  registered  clerks  are 
used  exclusively  at  all  of  the  sales  counters  except 
in  the  soda,  candy  and  cigar  departments.  No  com- 
missions are  given  the  salesmen.  The  plan  is  fol- 
lowed of  paying  good  salaries,  raising  men  when 
they  deserve  it,  and  giving  them  better  positions  as 
fast  as  they  measure  up  to  the  requirements.  A 
clerk  is  uniformly  started  in  at  $18  a  week — but  it 
may  be  added  that  a  clerk  has  to  be  a  good  one  to 
get  a  position  at  all,  and  to  hold  it  after  it  has  been 
obtained.  The  salaries  run  from  the  minimum  of 
$18  up  to  $30.  Branch  managers  and  department 
heads  of  course  receive  more  than  this,  and  larger 
pay  and  better  positions  are  always  open  to  the  men 
who  make  good. 

THE  PRESCRIPTION  DEPARTMENT. 

Over  the  rear  half  of  the  salesroom  is  a  mezza- 
nine balcony  used  chiefly  for  the  prescription  de- 
partment. The  manager  of  this  department,  and 
of  the  laboratory  situated  on  one  of  the  uj^r  floors. 
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StrceU  uareclT  docs  iuslict  to  the  beautji  o(  (be  eiUblUbmcnt. 

is  E.  R.  Kna{^.  During  December,  the  month  pre- 
vious to  my  visit,  something  hke  2000  prescriptions 
were  dispensed  at  the  headquarters  store.  A  most 
careful  checking  system  is  observed,  and  the  pre- 
scription department  is  equipped  with  every  facility 
and  appliance  for  the  most  careful  and  thorough 
workmanship.  In  the  front  of  this  mezzanine  bal- 
cony, looking  over  into  the  salesroom  beneath,  are 
the  three  cash-girls,  the  Lamson  carrier  system 
being  used.  The  mezzanine  balcony  is  extended 
into  galleries  on  either  side  of  the  store,  looking 
toward  the  front;  on  one  side  are  the  mail-order, 
buying  and  bookkeeping  departments ;  on  the  other 
are  a  couple  of  truss  rooms. 

MR.  CRANE,  THE  ADVERTISING  MAN. 

Ascending  now  to  the  third  floor,  we  find  Mr. 
Alley's  private  office  in  the  front  comer,  overlook- 
ing the  busy  scene  at  the  intersection  of  Washing- 
ton, Hanover,  and  several  other  streets.  Next  to 
Mr.  Alley's  room  is  an  office  occupied  byjerome  A. 
Crane.  Mr.  Crane  began  as  a  clerk  with  Ja3Ties 
twelve  years  ago,  was  variously  promoted  until  he 
became  Jaynes's  advertising  man,  and  since  the 
Riker  regime  has  been  appointed  to  the  position  of 
advertising  manager  of  all  the  Riker  stores.  The 
pt-omotion  was  well  deserved.  Mr.  Crane  is  one  of 
the  cleverest  advertising  men  in  the  drug  trade. 
Incidentally  it  may  be  said  that  he  has  recently 
begun  the  publication  of  a  little  journal  called 
"Rikerumors,"  intended  for  the  employees  of  the 
Riker  Co.  and  gotten  up  for  the  purpose  of  develop- 
ing an  esprit  de  corps  and  putting  ginger  and 
ambition  into  the  entire  force. 


INTERESTING  FEATURES. 

For  purposes  of  convenience  we  may  consider  the 
third  and  fourth  floors  of  the  Riker- Jaynes  estab- 
lishment together,  without  going  into  very  much 
detail.  In  general  it  may  be  said  that  these  floors 
are  used  for  manufacturing  and  storage  purposes. 
Jaynes,  in  his  day,  made  a  large  line  of  his  own 
specialties,  and  built  up  a  considerable  laboratory 
for  their  preparation.  The  Riker  people  are  not  so 
much  inclined  to  push  medical  specialties,  but  in 
Boston  they  are  continuing  to  make  most  if  not  all 
of  the  Jaynes  products. 

On  these  two  u[^r  floors  of  the  building  one  will 
find  many  interesting  thit^s.  There  is,  for  in- 
stance, a  room  devoted  to  the  boxing  of  candy. 
There  is  another  where  two  or  three  girls  are 
puttit^  up  pound  packages  of  things  like  borax  and 
Epsom  salts.  A  third  is  used  for  the  preparation  of 
Seidlitz  powders.  A  fourth  is  employed  for  dusty 
articles  like  talcum  powder.  In  a  lai^  humidor  one 
will  see  a  tremendous  stock  of  cigars,  and  in  other 
rooms  here  and  there  he  will  view  large  assortments 
of  electrical  supplies,  bristle  goods,  sundries,  and  a 
thousand  and  one  different  lines  and  articles. 

HOW  THE  SODA  SYEUPS  ARE  SUPPLIED. 

One  of  the  most  unique  and  suggestive  features 
of  the  establishment  is  seen  on  the  third  floor. 
Here,  in  a  comer,  a  couple  of  men  are  engaged  all 
day  long  in  the  preparation  of  soda  syrups.  Near 
them  is  a  room  perhaps  10  or  15  feet  square  which 
in  effect  is  a  refrigerator.  Walk  into  this  and  you 
find  a  row  of  large  syrup  containers  on  all  four 
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sides.  From  the  bottom  of  each  ccoitainer  a  block 
tin  pipe  reaches  down  into  the  soda  fountain  on  the 
first  floor.  The  men  at  the  fountain  thus  have 
nothing  to  do  with  the  supply  of  syrups.  The  two 
men  upstairs  see  to  it  that  the  large  containers  are 
kept  supplied,  and  they  make  frequent  trips  all  day 
long  into  the  refrigerator  on  tours  of  investigation. 
The  containers  each  hold  25  gallons  of  syrup,  and 
the  frequency  with  which  they  are  filled  testifies  to 
an  immense  soda  business. 

THE  BRANCHES. 

The  branch  stores  are  all  furnished  with  goods 
from  the  headquarters  establishment,  and  the  sup- 
ply depot  is  located  on  the  top  floor.  Every 
branch  is  expected  to  send  in  an  order  daily,  and 
one  views  a  btisy  scene  as  he  witnesses  the  operation 
of  packing  the  goods  in  strong  boxes,  and  hustling 
them  out  to  the  stores  throughout  the  entire  morn- 
ing. The  branches  are  given  the  benefit  of  the  best 
prices  on  everything  with  the  exception  that  they 
are  denied  the  cash  discounts.  On  Jaynes's  own 
products  5  per  cent  is  added  for  expenses  incident 
to  handling,  storage,  and  investment. 

The  branch  stores  are  all  well  located.    The  head- 


quarters establishment,  as  I  have  already  indicated, 
is  in  the  heart  and  center  of  the  down-town  district, 
and  not  far  from  the  North  Station,  The  store  at 
the  cpmer  of  Summer  and  South  streets  is  similarly 
located  near  the  South  Station,  where  a  large  busi- 
ness is  done  daily  with  thousands  of  commuters. 
The  store  at  Washington  and  Bedford  Streets  is  the 
handsomest  of  the  group  and  is  in  the  very  center  of 
the  retail  shopping  district.  The  branch  at  139  Sum- 
mer Street  has  always  been  featured  as  a  specialty 
store — emphasis  is  placed  on  such  things  as  camera 
supplies,  trusses,  optical  goods  and  the  like.  The 
fifth  branch  is  up  at  8T7  Washington  Street,  at  the 
comer  of  Warrenton,  and  is  the  only  one  located 
anywhere  near  a  residence  district. 

Whoever  had  predicted  25  years  ago  that  such  a 
volume  of  trade  as  that  done  by  the  Riker-Jaynes 
stores  would  be  realized  in  the  retail  drug  business 
would  have  been  promptly  declared  a  proper  subject 
for  an  insane  asylum.  And  yet  it  represents  merely 
the  Boston  end  of  the  business  transacted  by  the 
William  B.  Riker  &  Son  Co.  What  the  future  will 
develop  in  the  expansion  and  further  organization 
of  corporations  in  the  retail  drug  trade  no  man  ca,n 
foretell. 


SOME  INTERESTING  PRESCRIPTIONS. 

>  OrUlnal  utd  ImmbntcUv  Article  on  Dlapenala^  IneompaUblllti** — The  Author  DIscmm 
of  Troublamme  PrascrlplloH«  Oathared  from  Actnal  Practica  aad  Dvacrlbas 
How  thay  wara  CompODoded. 
By  H.  A.  B.  DUNNING. 


Becatise  of  his  large  experience  and  my  confi- 
dence in  his  judgment,  it  has  been  my  custom  here- 
tofore to  give  the  editor  of  the  Bulletin  of  Phar- 
macy c(^te  blanche  with  reference  to  changing  the 
titles  of  articles  which  I  have  offered  to  the  pharma- 
ceutical public  through  the  medium  of  his  journal. 
It  is  my  hope,  this  time,  that  he  will  allow  the  title 
to  remain  as  I  have  offered  it,  since  the  larger  por- 
tion of  the  following  prescriptions,  though  simple, 
will,  I  believe,  prove  really  interesting  to  those  who 
give  them  some  study.  I  therefore  believe  the  title 
of  the  article  to  be  an  appropriate  one. 
Nat 

9      Cocaia  bjdrochlor.  gr.  xx. 

Natr.  bicarb., 

Natr.  Wbor.  ii  Su. 

Aqnx  desL  q.  ■.  Jiv. 

SIg. :    Uie  in  atomizer. 


This  prescription  illustrates  a  not  unusual  incom- 
patibility between  borax  and  soluble  cocaine  salts 
as  well  as  between  sodium  bicarbonate  and  cocaine 
salts,  the  insoluble  borate  of  cocaine  being  precipi- 
tated immediately  in  the  first  instance,  while  the 
alkaloid  is  thrown  down  more  gradually  in  the 
latter. 

This  precipitation  may  be  prevented  by  replacing 

a  half-ounce  of  water  with  the  same  amount  of 

glyceria     In  dealing  with  a  spray  solution-  to  take 

a  liberty  of  this  kind  is  certainly  not  objectionable. 

Na  2. 

9      Eacaine, 

Cocaine  aa  aiB. 

Adrenalin  chloride  (1:1000)  o.SO. 

Chloretone  inhalant  30.0, 

This  prescription  came  from  foreign  lands  and 
proved  quite  a  puzzler.    Since  it  was  intended  for 
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use  in  an  oil  atomizer,  naturally  the  solution  should 
be  dispensed  perfectly  clear,  if  practicable. 

One  would  expect  to  use  the  adrenalin  inhalant 
solution,  but  being  prepared  with  a  fixed  oil  base, 
for  adrenalin  is  not  soluble  in  petroleum  oils,  the 
adrenalin  inhalant  is  immiscible  with  the  chloretone 
inhalant.  This  difficulty  may  be  overcome  by  pre- 
paring the  chloretone  inhalant  according  to  the 
formula  on  the  bottle,  but  using  oil  of  sweet  al- 
monds in  place  of  the  petroleum  oil  directed. 

Cocaine  alkaloid  is  soluble  in  the  above  media, 
and  there  is  only  left  for  consideration  the  eucaine. 

The  eucaines  are  synthetic  alkaloidal  bases  and 
are  marketed  only  as  the  hydrochlorides.  Neither 
the  hydrochloride  of  eucaine-o  nor  eucaine-fr  is 
soluble  in  fixed  or  petroleum  Kjils.  The  only  expe- 
dient now  left  is  to  obtain  some  of  the  free  base, 
which  may  be  done  extemporaneously  in  the  fol- 
lowing manner:  Half  a  gramme  of  eucaine-6  i3 
dissolved  in  5  Cc.  of  water.  To  this  solution  is 
added  20  Cc.  of  decinormal  sodium  hydroxide,  or 
an  equivalent  quantity  of  this  alkali  (about  0.1  Gm. 
of  U.  S.  P.  strength).  After  standing  a  few  min- 
utes in  a  bath  of  ice  water,  preferably,  the  mixture  is 
poured  onto  a  plain  folded  filter  and  washed  with 
a  little  ice  water  until  it  is  free  from  alkali.  Not 
much  washing  is  required  because  only  a  slight 
excess  of  the  precipitating  agent  is  used.  If  eucaine-a 
hydrochloride  be  used,  0.7  gramme  requires  20 
Cc.  of  decinonnal  sodium  hydroxide.  The  free 
base  obtained  from  this  salt,  however,  is  not  so 
suitable  for  the  purpose,  because  it  is  an  oily  liquid 
at  normal  temperatures,  but  may  be  solidified  in  an 
ice-water  bath.  Half  a  gramme  of  eucaine-6  hydro- 
chloride will  yield  enough  base  for  several  reiillings 
of  this  prescription. 

The  chemical  formula  for  these  bases  may  be 
found  on  page  577  of  the  National  Dispensatory, 
last  revision,  and  as  tiie  reaction  between  sodium 
hydroxide  and  the  salt  of  these  bases  is  of  the  sim- 
plest kind,  it  will  be  unnecessary  to  write  them  out 
here. 

Na  3. 

Q      Aspirin    3  j. 

Salol    5ss. 

M.  ft  cap.  no.  xii. 

Considerable  annoyance  was  occasioned  in  filling 
this  prescription,  because  when  finely  powdered  and 
triturated  together,  the  mixture  becomes  electric 
and  is  hard  to  fill  into  capsules. 

Three  drops  of  alcohol  will  prevent  this.  It  is 
possible  that  with  salol  of  different  physical  charac- 


teristics than  was  used  in  this  instance  there  may 
be  no  trouble,  or  but  little,  after  making  the  mix- 
ture with  aspirin. 

No.  4. 
9      Zinc  sulph 3JM. 

Hydrargyri  bichlor.    gr.ij. 

Euresol  3iij. 

Kali  nitrate  3 jss. 

Tinct  colocynth  3iv, 

Spt,  vini  rect 3jss. 

Aqua:,  q.  s. iiy. 

This  to  me  is  a  very  interesting  prescription.  A 
few  minutes  after  mixing  a  considerable  fine  white 
precipitate  forms.  Since  the  preparation  is  to  be 
used  as  a  hair  tonic,  the  precipitate  is  objectionable, 
and  one  would  be  naturally  tempted  to  filter  it  out. 
He  may  be  justified  in  doing  so  provided  he  first 
ascertains  that  the  precipitate  is  practically  inactive. 
As  each  ingredient  alone  is  soluble  in  the  men- 
struum prescribed,  and  there  are  apiarently  no  in- 
compatible constituents,  one  is  at  a  loss  to  deter- 
mine what  causes  the  precipitation.  It  may  be  in- 
teresting to  narrate  in  some  detail  the  experiments 
necessary  to  learn  the  cause  of  the  precipitation. 
The  euresol  may  riot  seem  to  be  soluble  in  the  men- 
struum directed  even  in  the  absence  of  the  other 
ingredients,  but  as  already  suggested,  it  really  is. 
There  may  be  incompatibility  between  zinc  sulphate 
and  mercuric  chloride,  as  mercuric  sulphate  is  only 
sparingly  soluble  in  water  and  alcohol  This  did 
not  prove  to  be  the  case.  Experiments  in  a  small 
way  were  conducted  to  ascertain  if  there  existed 
incompatibility  between  euresol  and  the  various 
chemicals  in  the  prescription. 

Finally,  by  a  process  of  elimination,  it  was 
learned  that  the  cause  of  the  disturbance  was  zinc 
sulphate,  potassium  nitrate,  and  alcohol,  potassium 
sulphate  being  formed  and  thrown  out  of  solution 
in  presence  of  the  moderately  large  proportion  of 
alcohol.  The  potassium  sulpjiate  being  practically 
inert  was  filtered  out.  I  may  add  that  this  would 
probably  have  been  done  by  some  dni^^sts  with-, 
out  so  much  waste  (  ?)  of  time  and  thought 
Na  s. 
^      Sodii  nitrit.   Sss. 

Syr.  add.  hydriod.   Jj. 

Elix.  lactopeptin   JUj. 

Aqtw,  q.  s Jvj. 

This  prescription  after  compounding  produces  a 
most  noxious  mixture. 

In  the  first  place,  hydriodic  acid  liberates  nitrous 
acid,  2NaNO,  -f  3HI  =  3NaI  + 2HNO,(H,0-|- 
N,0»),   which  being  unstable   breaks   down    into 
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water  and  nitrogen  oxides,  the  final  product  being 
the  tetroxide,  a  deep-red  gas  of  highly  poisonous 
properties.  At  the  same  time,  iodine  is  liberated 
from  hydriodic  acid  by  the  oxidizing  action  of  the 
nitrogen  oxide. 

Ma  0. 

$       Sodii  nitrit    20grains. 

Columbo  cordial,  pep.  3  j. 

Aquae,  q.  ■ Jii). 

This  is  a  prescription  similar  to  No.  5  with 
iodine  absent.  It  may  be  dispensed  after  neutral- 
izing the  columbo  cordial,  which  is  slightly  acid, 
with  a  small  quantity  of  sodium  hydroxide  solution. 

No.  7. 

5      Zinc  valerat 3  ss. 

Sodii  bromidi    5  ij. 

SpL  ammoiL  aromat  S'ij' 

The  physician,  after  having  his  attention  called 
to  the  incompatibility  existing  between  soluble  zinc 
salts  and  soluble  carbonates,  a  carbonate  being  con- 
tained in  the  aromatic  spirit  of  ammonia  as  am- 
monium carbonate,  substituted  ammonium  valerate 
for  the  zinc  salt.  He  particularly  desired  a  clear 
solution,  but  even  after  using  ammonium  valerate 
considerable  precipitate  formed. 

It  was  first  thought  that  the  oils  contained  in 
the  aromatic  spirit  of  ammonia  were  being  salted 
out,  but  the  character  of  the  precipitate  soon  proved 
this  theory  incorrect.  The  only  incompatibility 
that  suggested  itself  was  that  sodium  valerate,  not 
being  very  soluble  in  alcohol,  was  thrown  out  of 
solution.  An  experiment  with  some  sodium  vale- 
rate proved  this  conclusion  erroneous.  As  there 
was  no  cause  to  believe  that  there  was  decomposi- 
tion of  the  constituents  of  the  volatile  oils  con- 
tained in  the  mixture,  the  precipitate  was  examined 
analytically.  It  proved  to  be  sodium  carbonate  only, 
formed  and  thrown  down  because  of  the  large  per- 
centage of  alcohol  present.  I  suppose  it  should 
have  been  suspected.  The  prescription  was  dis- 
pensed after  filtering. 

No.  8. 

9      Magnes.  sulph.  3J. 

Magnes.  carb.    3ij- 

Ferri  tulph.  gr.  viij. 

Aqiue  destil 5  viij. 

The  interesting  feature  of  this  combination  is 
that  it  turned  green  gradually,  after  compounding. 
This  is  due  to  the  formation  of  ferrous  carbonate 
through  the  interaction  of  the  ferrous  sulphate  and 
magnesium  caHaonate,  which  is  slightly  and  grad- 
ually soluble. 


No.  s. 

Acid  salicylic   10.0. 

Green  soap    20.0. 


Probably  all  of  the  salicylic  acid  is  converted 
into  potassium  salicylate.  This  was  explained  to 
the  physician.  He  stated,  however,  that  he  did  not 
object  to  that  if  we  could  in  any  way  send  the  mix- 
ture out  as  a  solid  or  semi-solid.  He  declared  that 
the  several  druggists  he  had  sent  the  prescription  to 
could  only  supply  a  fluid  preparation.  By  rubbing 
the  two  ingredients  on  an  ointment  slab  they  first 
became  Buid,  but  after  long,  rapid,  and  continued 
whipping  a  creamy  solid  resulted. 

The  physician's  object  in  directing  the  acid  ex- 
hibited in  soap  was  to  insure  its  ready  removal 
each  morning  after  applying  at  night.  Of  course, 
it  was  explained  to  him  that  the  soap  quality  would 
be  lost. 

No.  10. 

9      Camphor,  monobrom.    3ij. 

Salol   3iT. 

M.  div.  in  cap.  no.  xx. 

Quite  a  liberty,  perhaps,  was  taken  with  this  pre- 
scription. The  two  finely  powdered  ingredients 
were  placed  in  a  small  beaker  and  warmed  to 
liquefaction.  The  resultant  clear  solution  was  then 
filled  into  five-minim  soluble  elastic  capsules,  sealed 
and  dispensed. 

No.  11. 

B      Beta-naptatboL    J  ij. 

Balsam  Peru  3  j. 

Adeps  benioinat., 

Petrolati  aa  3i}- 

The  more  this  combination  is  rubbed  after  mix- 
ing, the  more  streaky  and  unsightly  it  becomes. 
We  learned  that  the  small  amount  of  water  in  the 
lard  caused  the  trouble.  The  ointment  was  finally 
dispensed,  using  petrolatum  in  place  of  lard. 

No.  13. 

9      Mass.  copaiba  3  iij. 

Oleoresin  cubet^ 

01.  santal,  aa  3iij. 

Ext  bydrast  canaden gr.v. 

Ext  hyoscyam.   gr.  iv. 

Salol 3iv. 

M.  ft.  cap.  no.  xl.  Sig. :  Two  every  four  hours. 
Should  these  be  put  up  in  the  usual  way  as  mass 
capsules,  the  patient  will  be  obliged  to  take  four 
mass  capsules  No.  00  at  each  dose,  as  it  is  neces- 
sary to  use  sufficient  absorbent  powder  so  that  80 
No,  00  capsules  will  be  required  for  the  mixture. 
As  mass  copaiba  is  the  oleoresin  solidified  with 
about  2  per  cent  of  calcined  magnesia,  and  has  no 
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other  object  according  to  the  literature  at  my  dis- 
posal than  to  render  the  fluid  solid,  with  the  result 
that  it  is  then  in  more  convenient  form  for  dis- 
pensing in  pills  and  capsules,  I  believe  there  is  no 
objection  to  using  the  oleoresin  instead  of  the  mass 
copaiba,  if  It  be  desired. 

The  prescription  was  compounded  in  the  follow- 
ing manner:  The  salol  was  dissolved  in  the  oleo- 
resin copaiba,  oleoresin  cubeb,  and  santal  oil.  The 
extracts  were  mixed  with  10  grains  sugar  of  milk 
and  made  into  40  pills.  One  pill  was  placed  into 
each  15-minim  soft  elastic  capsule,  filled  up  with  the 
oil  solution,  sealed,  and  dispensed. 
No.  13. 

$      Assafoetida, 

Salol  aa  5ss. 

Creosote    3  m. 

M.  ft  cap.  no.  xxx. 

Five  drachms  of  tincture  of  asafetida  was  evap- 
orated on  a  water-bath,  the  water  being  only  warm, 
to  about  half  a  drachm.  The  salol  and  creosote 
were  added  and  enough  olive  oil  to  make  150  min- 
ims. The  clear  solution  was  then  filled  into  thirty 
5-minim  soft  elastic  capsules. 

These  capsules  were  for  a  lady  whose  stomach 
was  very  easily  disturbed,  and  any  odor  was  objec- 
tionable to  her. 

No.  14. 

Q      Ext.  nucis  vomic 0.75. 

Ferrt  sulph.  exsic. 

Potass,  carb.  ii  7.S- 

M.  ft  cap,  (dry)  no.  50,  Sig.:  One  capsole  three  times 
a  day  after  eating. 

No  matter  how  well  dried  the  potassium  carbon- 
ate may  be,  in  moist  summer  weather  the  powdery 
mixture  will  gradually  and  continuously  change 
color  while  compounding.  The  prescription  may 
be  satisfactorily  compounded  by  substituting  5.5 
grammes  of  potassium  bicarbonate  and  2  grammes 
of  sugar  of  milk  for  the  potassium  carbonate.  It  is 
a  substitution  that  is  perfectly  permissible,  I  believe, 
as  the  reaction  will  show  that  there  is  little  differ- 
ence in  the  resuUing  chemical  action: 

138  100 

FeSO,+K,CO,=FeCO,+K,SO«;FeSO,+KHCO,=FeCO, 
+KHSO4 

138:  100::  7.5:  x  =5.5. 

No.  15.— Ringer's  Solution. 


Sodium  chloride 

Calcium  chloride 

Potassium  chloride.... 
Sodium  bicarbonate... 
Distilled  water 


N0.1. 

No.!. 

.9 

7,5 

0,1 

0.125 

0.3 

0.075 

0.0 

0,125 

1000.0 

1000.0 

This,  as  will  be  observed,  is  not  a  prescription 
but  a  formula  of  three  modifications.  There  is 
nothing  interesting  about  the  first  formula  from  a 
pharmaceutical  standpoint.  It  differs  from  the 
other  two  in  that  it  contains  no  sodium  bicarbonate. 

My  first  experience  with  this  combination  was 
only  a  short  time  back,  when  a  physician,  desiring 
to  prepare  some  of  the  solution  extemporaneously 
according  to  the  second  formula  purdiased  the 
chemicals  separately  and  also  the  distilled  water. 

In  a  short  time  he  returned  and  stated  the  for- 
mula must  be  an  incorrect  copy,  as  it  contained  a 
carbonate  and  a  soluble  calcium  salt,  the  two  being 
incompatible.  He  further  stated  that  when  he  had 
placed  all  the  chemicals  at  once  in  a  little  water  and 
attempted  to  dissolve  them,  he  obtained  a  precipi- 
tate which  would  not  dissolve  upon  the  addition  of 
the  full  amotmt  of  water. 

To  make  a  long  story  short,  this  formula  offers 
an  interesting  example  of  the  solvent  power  of  car- 
bon dioxide  upon  calcium  carbonate  in  presence  of 
water. 

If  the  salts,  including  the  calcium  chloride  and 
sodium  bicarbonate,  be  mixed  with  only  a  small 
portion  of  the  water,  then  the  carixm  dioxide  lib- 
erated bubbles  off,  and  is  not  held  in  solution,  as  it 
would  be  if  the  full  amount  of  water  is  present.  This 
lost  carbon  dioxide  is  necessary  to  hold  the  amoimt 
of  calcium  carbonate  formed  in  solution  according 
to  the  reaction  CaCl,-f-3NaHCO,=CaCO,-|-2Na- 
a-l-H,0-|-CO,.  In  formula  No.  2  there  is  insuf- 
ficient sodium  bicarbonate  to  precipitate  all  the  cal- 
cium chloride  as  carbonate,  but  there  is  enough  to 
form  .075  gramme,  which  requires  nearly  2000  Cc 
of  distilled  water  to  hold  it  in  solution,  calcium  car- 
bonate being  soluble  in  about  27,000  parts  water. 
In  fonnula  No.  3  there  is  still  a  slight  deficiency  of 
sodium  bicarbonate  to  completely  precipitate  the 
amount  of  calcium  chloride  directed,  but  the  amount 
present  will  produce  0.180  of  CaCO,,  which  will 
require  nearly  5000  Cc.  of  distilled  water.  Either 
solution  may  be  prepared  by  dissolving  the  sodium 
bicarbonate  and  calcium  chloride  separately  in  half 
of  the  full  quantity  of  water  and  then  mixing. 
Solutions  made  according  to  formuhi  No.  3  become 
somewhat  cloudy  after  standing  a  few  days,  due  to 
loss  of  COt. 

It  is  desirable  to  sterilize  these  solutions,  but  in 
case  of  formulas  No.  2  and  No.  8  only  the  water 
may  be  sterilized  and  cooled  before  preparing  the 
solution,  for  upon  heating  the  carbon  dioxide  is 
driven  off  and  precipitation  takes  place  immediately. 


"MY  BEST  ADVERTISING  SCHEME." 

Two  Sotf  esUve  Coolrlbnllona  to  Ihlc  N«w  Dcparlmcnl  of  tha  BULLETIN— Tbe  Editor  Pays  93.90  each 
for  DaacrtpUonc  of  Plans  which  Prova  Snllabla  lor  pDblicaUon. 


SELLING  A  QALL  CURE. 
By  E.  A.  Rea,  SntATPOBC,  Ontario. 

I  have  been  using  a  sticker  to  advertise  a  gall 
cure  which  I  made  myself.  I  first  pasted  it  all  over 
the  hotel  stables  where  the  farmers  put  their  horses 
when  they  come  to  the  city.  Then  with  a  saw, 
hammer,  and  plane  I  cut  up  the  old  packing  boxes 
into  sections  about  the  size  of  the  sticker,  planed 
the  boards  and  stuck  the  label  thereon.  I  next 
coated  them  with  white  glue  and  finally  with  var- 
nish. That  summer  I  spent  my  vacation  driving 
through  the  country  on  business  bent.  I  carried 
hammer  and  nails  along,  and  one  afternoon  each 
week  I  drove  over  every  road  within  a  radius  of 
ten  miles  of  the  city,  tacking  a  sign  on  every  far- 
mer's gate,  on  all  milk  stands,  country  church  sheds, 
and  every  other  desirable  place. 

I  met  many  farmers  and  gave  them  the  glad 
hand;  introduced  myself  and  the  remedy  at  the 
same  time ;  spent  many  pleasant  afternoons ;  learned 


These  signs  were  put  out  three  years  ago;  there 
are  thousands  of  them  all  over  the  country,  and  our 
sales  are  increasing  each  year.  The  box  of  our 
buggy  would  hold  from  150  to  200  placards.    All 


ID  red  ink  for  added  dt 


I  had  to  do  was  to  take  my  hammer,  a  couple  of 
nails,  a  sign,  step  out  of  the  buggy,  nail  the  board 
up  to  the  gate-post  and  driven  on. 

This  idea  may  appeal  to  some  of  your  readers 
who  have  a  good  farm  trade. 


the  lay  of  the  country  and  the  homes  of  the  farmers, 
and  did  a  lot  of  valuable  advertising  at  little  ex- 
pense. The  nails  used  were  those  saved  from  the 
boxes  broken  up. 


INSIDE  WALL  DISPLAYS. 
By  Howakd  S.  Carpenier,  Detkoit,  Mich. 

Every  dru^ist  in  the  world  will  tell  you  that  the 
space  taken  up  by  show  bottles  for  crude  drugs  is  a 
waste  of  space.  So  I  have  come  to  utilize  such 
space  in  the  best  possible  way.  I  tear  out  all  of 
those  useless  bottles  and  shelves  and  use  this  room 
for  the  most  profitable  goods.  We  have  fixed  up 
two  of  these  sections  in  such  a  manner  that  we  can 
change  our  display  every  two  weeks.  At  present 
(August)  we  have  very  seasonable  goods  in  our 
exhibit.  In  one  section  is  a  display  of  joss  sticks 
for  mosquitoes,  while  in  the  other  is  an  array  of 
cold  cream  and  lotions  for  sunburn,  etc. 

Our  first  display  was  arranged  about  a  year  ago. 
Since  then  we  have  had  a  number  of  things  in  these 
sections;  and  I  must  say  that  we  have  experienced 
a  decided  Increase  in  trade  on  whate^?  artides  hn 
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put  up.  The  sale  of  goods  thus  advertised  ranged 
from  two  to  twenty  dollars  weekly.  Particularly 
during  the  holidays,  we  set  up  a  complete  assort- 
ment of  toilet  articles,  cigars,  candy,  stationery,  etc. 
We  must  have  taken  in  about  forty  dollars  extra  in 
two  weeks.  The  power  of  suggestion!  I  have  al- 
ways recognized  its  value. 

People  will  enter  our  store,  sit  down  at  the  soda 
fountain,  and  notice  these  displays.  With  the  ob- 
jects in  front  of  their  very  eyes,  how  can  they  help 
it  ?    They  may  not  buy  at  the  time,  but  on  the  next 


visit  they  will  recall  something  they  need  in  that 
line  and  make  a  purchase.  Although  I  am  not  much 
of  a  believer  in  price  cutting,  we  have  found  that 
the  odd-cent  mark  on  such  goods  as  box  paper  and 
whisk  brooms  often  appeals  to  the  bargain  hunters. 
The  sign  "9  cents  "for  a  whisk  broom  and  27  cents 
for  a  box  of  paper"  attracts  such  people.  But  too 
much  of  this  sort  of  thing  of  course  hurts  business. 
Druggists  who  follow  up  this  scheme  will  not 
only  increase  their  sales  but  also  give  their  stores  an 
appearance  of  progressiveness  and  prosperity. 


AROUND  THE  CAMP-FIRE. 


A   BUUBTIN    Reader   Confeaaes   Severol    Errora— Selling   Morphine    to  ■    Habltne— Sf>dl«m  Salicylate 
Olapenaed  (or  the  Phosphate  Sail — Tincture  of  Sanjnlnarla  Inelead  of  Tlaclnre 
,  '  of  OInjci — Bay  Bnni  aa  Baaence  of  Lemon. 


Confession  is  good  for  the  soul.  One  of  our 
readers  evidently  believes  the  old  adage,  for  he 
exposes  a  number  of  shortcomings  which  most  of 
us  Vould  be  glad  to  bury.  To  the  expert  pharma- 
cist, ^hese  stories  may  prove  unwelcome ;  they  im- 
pugn the  very  qualities  in  which  he  takes  a  pro- 
fessional pride.  But  the  beginner  can  learn  much 
from  other  people's  mistakes,  and  we,  therefore, 
deem  this  contribution  well  worth  publishing.  The 
contributor  writes  under  the  nom  de  plume  of  "Bay 
Rum"  and  his  confessions  follow ; 

AN    EXPERIENCE   WITH    A    MORPHINE   FIEND. 

In  a  recent  issue  of  the  Bulletin  the  question 
was  asked:  "Shall  the  Camp-fire  die  out?"  What 
a  question !  We  have  all  enjoyed  the  fires,  but  so 
many  like  myself  have  shirked.  Come  on,  brothers  I 
There  are  plenty  of  logs  around  if  you'll  but  do  as 
I  am  doing,  and  throw  one  on  the  fire. 

When  I  began  my  career  as  "swipe"  in  the  drug 
business  it  was  my  duty  to  open  the  store  at  6.30. 
One  of  the  registered  clerks  was  supposed  to  be 
there  at  that  hour,  but  he  was  usually  late. 

The  poisons  were  kept  in  a  separate  closet,  and  I 
was  told  to  keep  my  hands  from  this  sacred  spot. 

One  morning  but  two  months  after  I  had  com- 
menced working,  I  came  down  as  usual  and  found 
a  middle-aged  man  waiting  for  the  store  to  be 
opened.  He  asked  for  a  little  morphine,  but  I  told 
him  I  was  forbidden  to  sell  it.  He  jollied  and 
coaxed  until  I  finally  consented  to  sell  him  half  a 


drachm.  He  paid  me,  but  insisted  upon  my  enter- 
ing the  sale  in  the  poison  register  (which  for  rea- 
sons you  can  well  imagine  I  did  not  want).  He 
then  asked  for  a  glass  of  water  and  took  the  entire 
amount  of  morphine,  30  grains;  at  one  dose. 

To  say  I  was  frightened  is  putting  it  mildly. 
With  my  heart  in  my  mouth  I  rushed  for  the  tele- 
phone to  call  the  boss,  but  the  man  pulled  me  away 
and  calmly  assured  me  that  he  was  a  "habituate" 
(just  what  this  was  I  didn't  know)  and  took  that 
amount  every  morning  whenever  he  could  get  it. 
Then  bidding  me  a  pleasant  good  morning,  he  left. 

Unfit  for  work,  I  sat  down,  awaiting  my  doom. 
When  the  registered  clerk  came  I  told  him  the  facts. 
He  was  a  kind-hearted  man  and  promised  to  fix  it 
up  all  right.  Later  he  inserted  his  own  name  in 
the  column  marked  "By  whom  dispensed." 

Kor  two  days  I  remained  at  home,  expecting  a 
policeman  most  any  minute;  but  he  never  came,  and 
my  fears  gradually  subsided.  I  may  add,  however, 
that  from  that  time  until  I  was  registered  I  never 
dispensed  a  poison  unless  the  boss  was  at  my  elbow, 
and  since  I  have  been  registered  I  have  never  sold 
a  grain  of  morphine  or  cocaine  unless  on  a  doctor's 
prescription. 

I  still  preserve  the  old  register,  and  sometimes 
when  in  a  retrospective  mood  I  turn  back  to  an 
entry: 

Aug.  16,  18— 16:30  a.  m.jMorphine,  30  gr.|Hab- 
ituate.|H.  P.  R.| Philadelphia,  Pa.|Dispensed  by  W. 
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WHAT  A  FRIENDLY  PHYSICIAN   CAN  DO. 

I  have  always  been  fortunate  enough  to  be  on 
veiy  good  tenns  with  most  of  the  doctors,  and  the 
following  incident  will  show  of  what  value  this 
may  be. 

When  I  returned  from  college,  and  after  I  had 
passed  the  State  board,  I  resumed  work  at  my  old 
place.  One  afternoon  Mrs.  W.,  one  of  our  custom- 
ers, telephoned  for  several  articles,  one  of  which  I 
understood  to  be  10  cents'  worth  of  salicylate  of 
soda.  Before  putting  up  the  order  I  asked  Mr.  Z., 
my  employer,  what  kind  of  sodium  salicylate  Mrs. 
W.  usually  bought.  He  said,  "I  don't  know,  but 
suppose  she  wants  the  powder."  So  I  sent  one 
ounce  of  sodium  salicylate  carefully  labeled. 

The  next  morning  Dr.  T.  called  me  by  'phone 
and  asked  what  I  had  sold  Mrs.  W.  the  day  before. 
I  told  him  sodium  salicylate.  "All  right,"  was  the 
only  answer. 

In  the  evening  he  came  in,  called  me  to  one  side, 
saying  the  woman  had  taken  two  heaping  teaspoon- 
fuls,  thinking  it  was  phosphate  of  soda.  He  had 
worked  over  her  about  two  hours,  but  she  was  still 
pretty  sick.  I  told  him  I  had  made  no  mistake,  that 
I  had  understood  salicylate,  had  labeled  it  that  way, 
and  that  the  boss  would  prove  it. 

Mrs.  W.,  of  course,  recovered,  but  from  that  time 
on  none  of  her  family,  hitherto  our  best  customers, 
traded  with  us,  not  wishing  to  risk  their  lives  at  a 
place  where  the  clerks  made  mistakes. 

I  called  on  the  party,  explained  to  her  and  later 
to  her  husband,  but  in  vain.  Some  time  later  I 
mentioned  the  fact  to  Dr.  T.  He  said,  "Oh,  is  that 
so?  Never  mind,  we'll  fix  that.  Come  to  my  office 
this  afternoon  after  5  .o'clock  and  we  shall  go  over 
there."  We  went,  and  had  a  very  pleasant  visit 
with  Mrs.  W.  Incidentally  the  doctor  told  her  it 
was  not  my  fault,  but  that  I  had  merely  misunder- 
stood; that  she  was  doing  me  an  injustice,  as  I 
would  probably  be  discharged  for  losing  their  cus- 
tom (?).  She  promised  to  forget  the  incident  and 
trade  with  us  again.  On  the  way  home  Dr.  T.  said : 
"Imagine  a  woman  buying  10  cents  worth  of  stuff 
and  getting  an  ounce  instead  of  a  half  pound  as 
usual,  and  then  not  to  look  at  the  label." 

Some  time  after  this  the  Doctor  and  I  were  in- 
vited there  for  dinner,  and  since  then  I  have  been  on 
the  best  of  terms  with  the  family,  both  socially  and 
in  business.  Dr.  T.  I  rewarded  with  a  box  of  his 
favorite  cigars. 


QUEER  GINGER. 

The  foregoing  incident,  you  must  admit,  was  not 
my  fault,  but  the  one  I  am  now  about  to  relate  was 
one  of  clear  carelessness. 

At  that  time  we  had  (and  do  still)  a  definite 
place  for  every  shelf-bottle.  Tincture  of  ginger  had 
its  regular  place.  It  was  on  the  other  side  of  the 
store  some  distance  away  from  dispensing  coimter. 

As  this  product  was  called  for  often,  I  suggested 
to  the  proprietor  to  change  its  place,  putting  it  near- 
er the  dispensing  counter  with  other  commonly  used 
tinctures.  His  consent  obtained,  I  made  the  change 
and  informed  the  other  clerks. 

About  six  months  later,  after  I  had  dispensed 
from  the  new  place  a  hundred  times  or  more,  a  cus- 
tomer of  ours,  one  whom  I  knew  quite  well,  came 
in  just  before  my  dinner  hour.  I  remember  hav- 
ing started  back  for  my  hat  and  then  turning  to 
wait  on  the  f^rty.  He  handed  me  a  three-ounce 
bottle  and  said  that  his  mother  wanted  a  quarter's 
worth  of  Jamaica  ginger.  Like  a  machine  I  walked 
to  the  place  where  the  ginger  had  formerly  been 
kept,  filled  the  bottle,  labeled  it  Jamaica  ginger,  took 
the  money,  and  went  to  dinner. 

Upon  my  return  Mr.  Z.,  the  boss,  asked  what  I 
had  given  Mr.  K.  for  ginger.  Like  a  flash  the 
truth  dawned  upon  me.  I  walked  to  the  spot  and 
picked  up  a  bottle  marked  "tr.  sanguinaria."  I 
asked  for  particulars  and  was  told  that  it  had  been 
returned  in  exchange  for  ginger;  that  the  woman 
was  sick,  and  Dr.  T.  had  been  called  (the  same 
doctor) . 

The  Doctor  told  me  later  that  she  had  taken  a 
good  big  dose  to  fix  her  stomach,  and  he  thought  it 
fixed  it  all  right.  The  lady  in  question  was  furi- 
ously mad  at  me,  but  he  jollied  her  along,  saying  it 
would  do  her  no  harm,  and  if  it  was  not  so  near  to 
his  own  dinner  hour  he  would  take  the  remainder. 

BAY  RUM  IN  HER  FIRST  CAKE. 

These  people  are  still  our  customers,  although  a 
short  time  ago  I  sold  them  bay  rum  for  essence  of 
lemon.  One  of  the  daughters  of  the  family,  in 
whom  I  am  very  much  interested,  baked  her  first 
cake.  It  tasted  like  a  barber-shop,  and  she  got  the 
laugh.  She  swiped  the  bottle,  and  on  the  quiet 
brought  it  down  to  me,  telling  her  mother  that  she 
had  really  used  bay  rum  by  mistake.  Beyond  us, 
no  one  knows  how  much  I  had  to  do  with  it.  Since 
then  I  call  her  "Lemon  Essence"  and  she  calls  me 
"Bay  Rum." 
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JUDICIAL  DECISIONS  AFFECTING  PHARMACY. 

L«^l  OpIaloBS  of  Inlaraat  and   Importanca  to  tha  Drn^^lst — Soma  Traaa^rasslona  which  ShonU  ba 
Avoldad-Eecaat  Rnllais  Worth  Knowlatf. 


A  familiarity  with  the  more  important  laws  gov- 
erning the  sale  of  medicines  is  essential  to  the 
security  of  a  practicing  druggist.  The  following 
court  decisions  bearing  on  the  rights  and  restric- 
tions of  the  pharmacist  merit  a  careful  reading. 
They  were  compiled  by  Charles  B.  Whilden, 
Ph.G.,  Secretary  of  the  California  State  Board  of 
Pharmacy,  and  appeared  in  the  Pacific  Pharmacist. 

A   DRUGGIST   MAY   REFUSE  TO  FILL  A   PRESCRIPTION. 

"A  druggist  is  not  liable  to  a  physician  in  dam- 
ages because  he  once  or  twice  declined  to  fill  the 
latter's  prescriptions  for  reasons  not  impugning  his 
capacity."     (Tarlton  v.  Lagarde,  46  La.) 

THE  PROPRIETOR  IS  LIABLE  FOR  HIS  CLERK's  ERROR. 

"One  who  sustains  suffering  or  injury  by  taking 
a  poison  put  up  for  him  by  an  apothecary's  clerk 
by  mistake,  instead  of  the  medicine  prescribed  (in 
this  case  croton  oil  instead  of  linseed  oil)  has  a 
right  of  action  against  the  apothecary."  (Han- 
ford's  Adm'x  V.  Payne,  74  Ky.  380.)      ■ 

"Where  a  druggist  is  sued  for  mistake  of  his 
clerk  in  putting  up  a  prescription,  the  plaintiff  must 
show  the  clerk's  want  of  due  care  and  skill."  (Beck- 
with  V.  Oatman,  43  Hun.  265.) 

PATENT  MEDICINE  HOUSES  RESPONSIBLE  FOR  THEIR 
GOODS. 

"When  the  proprietor  of  a  patent  medicine  places 
on  a  bottle  containing  it  a  label  recommending  it 
for  certain  diseases  and  directing  the  size  of  the 
dose  to  be  taken,  and  it  is  shown  that  the  dose  ccm- 
tained  such  a  quantity  of  a  certain  poison  as  to  in- 
jure the  patient  when  he  took  it,  the  proprietor  is 
liable  for  the  damage,  whether  he  sold  the  medicine 
to  the  plaintiff  directly  or  to  a  druggist  to  be  re- 
sold, from  whom  the  plaintiff  bought  it."  (Blood 
Balm  Co.  v.  Cooper,  83  Ga.  497,  10  S.  E.  118.) 

A  DRUGGIST  IS  NOT  LIABLE  FOR  ILLEGIBLE  FSE- 
SCRIPTIONS. 

"If  the  prescription  of  a  physician  is  so  illegibly 
written  that  a  drug^st,  notwithstanding  ordinary 
care,  makes  such  a  mistake  in  mixing  the  ingre- 
dients as  to  cause  or  hasten  the  death  of  the  patient 


who  partook  thereof,  the  druggist  is  not  liable  in 
damages."  (McClardy's  Adm'x  v.  Chandler,  2 
Wkly.  Law  Gaz.  1.) 

AN   UNLICENSED   PROPRIETOR   MUST   PROVE   HIS 
RIGHT  TO  CONDUCT  A  DRUG  STORE. 

"In  a  prosecution  for  carrying  on  business  as  a 
drui^ist  without  a  license,  it  was  held  that  the 
burden  of  justification  under,  or  proving  license,  is 
on  the  defendant."  (State  v.  Homer,  43  S.  E.  89.) 

THE  DELIVERY  OF  POISON  TO  MINORS. 

"The  sale  or  delivery  of  dangerous  articles  to 
children  too  young  to  understand  their  dangerous 
nature  and  unfit  to  be  entrusted  with  such  a  sub- 
stance, will  usually  render  the  person  who  delivers 
such  article  liable  for  any  injury  which  may  ensue 
from  such  negligent  delivery."  (Carter  v.  Towne, 
98  Mass.  567.) 

A   PHYSICIAN   MAY   SELL   DRUGS   ONLY   ON   HIS   PRE- 
SCRIPTION. 

"A  practicing  physician  cannot  keep  a  drug  store 
or  sell  or  give  away  drugs  which  he  has  not  pre- 
scribed." (State  V.  Moorman,  86  Mich.;  Suffolk 
County  v.  Shaw,  21  App.  Div.  N.  Y.  146;  State  v. 
Jones,  18  Oreg.  356,  22  Pac.  840.) 

IN  SOUTH   CAROLINA,  THE  GRANTING  OF  A  LICENSE 

LIES  WITHIN  THE  DISCRETION  OF  THE 

STATE  BOARD. 

W.  H.  Smith,  a  graduate  of  the  Medical  College 
of  South  Carolina,  Department  of  Pharmacy,  with 
the  degree  of  Ph.G.,  applied  to  the  State  Board  of 
Pharmaceutical  Examiners  for  a  license  to  practice 
pharmacy,  and  his  application  was  refused.  A  writ 
of  mandamus  was  then  applied  for  to  compel  the 
board  to  issue  the  license.  The  only  question  before 
the  court  for  consideration,  upon  an  agreed  state- 
ment of  facts,  was  whether  or  not  the  board  could 
investigate  the  standing  of  a  school,  and  if  in  its 
opinion  the  school  was  not  a  reputable  one,  refuse 
the  license.  The  Supreme  Court  of  South  Carolina 
held  that  the  board  has  this  discretionary  power 
and  that  its  duties  are  not  plain  ministerial  duties. 


The  court  in  refusing  to  grant 
,  -Ionized  t 
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prayed  for  said  that  its  action  was  not  intended  to 
reflect  in  any  manner  upon  the  medical  college  of 
South  Carolina.  (State  ex  rel.  Smith  v.  Matthews 
etal.,  57  S.  E.  (S.  C.)  1099.) 


IMFBOPES  LABELING. 


"In  an  action  against  a  druggist  for  negligence, 
selling  the  plaintiff  sulphuric  acid   for  sulphuric 


ether,  where  the  petition  alleges  that  the  drug  was 
delivered  without  labeling  'poison,'  as  required  by 
the  State  law,  it  was  proper  to  instruct  the  jury  that 
it  would  be  negligence  to  sell  such  drug  without  the 
required  label,  without  regard  to  whether  plaintiff 
called  for  sulphuric  acid  or  sulphuric  ether,  upon 
which  point  there  was  a  conflict  of  evidence." 
(Fisher  v.  Gollady,  38  Mo.  App.  531.) 


A  CLEVER  BABY-FOOD  DISPLAY. 


Wilkinson  &  Co.  of  Keokuk,  Iowa,  carry  a  full 
line  of  baby  foods.  To  advertise  these  goods  J. 
Albert  Kiedaisch  trimmed  the  window  as  shown  in 
the  accompanying  illustration. 

The  central  idea  is  well  stated  in  the  sign  at  the 
top.  "The  Whole  Dam  Family  likes  our  Baby 
Foods."     For  the  benefit  of  readers  who  may  be 


on  a  strip  of  white  paper  about  two  feet  wide  and 
nmning  the  entire  width  of  the  window. 

Four  steps  carpeted  with  dark-red  velvet  extend 
from  the  glass  to  the  background.  The  articles  on 
exhibition  include  divers  baby  wants,  various  foods 
and  soothing  syrups,  nursing  bottles,  food  warmers 
and  teething  rings.     The  six  nursing  bottles  used 


shocked  by  this  sentence  it  ought  perhaps  to  be 
explained  that  "the  Dam  family"  have  become  fa- 
mous during  the  last  year  or  two  from  being  fea- 
tured on  comic  post-cards  and  the  like.  Just  below 
the  sign  in  the  Kiedaisch  window  are  the  heads  of 
the  famous  group,  each  one  sucking  a  bottle.  Even 
the  dog  has  a  nipple  in  his  mouth.  The  pictures  of 
the  various  characters  are  printed  in  natural  colors 


by  the  Dam  family  are  filled  with  white  liquid  to 
represent  milk.  From  these  containers  run  long 
nursing  tubes  extending  to  the  mouths  of  the  "Dam" 
people.  Every  article  bears  a  price  ticket  cut  in  the 
shape  of  a  baby's  head.  The  whole  arrangement  is 
ingenious  and  must  have  attracted  no  end  of  at- 
tention. 


An  attractive  window ! 


i^itized  by 
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BOARD  QUESTIONS  ANSWERED. 


So  much  interest  has  been  manifested  in  our  series  of 
answers  to  board -of- pharmacy  quesCums  that  we  have 
decided  to  establish  a  regular  departfttent  for  the  publica- 
tion of  this  material. 


A  NORTH  CAROLINA  EXAHINATIOH. 
PHARMACEUTICAL    CHEMISTRY. 
{Coniinued  from  August  Bulletin.) 

8.  (a)  How,  chemically,  can  the  two  official 
Chlorides  of  Mercury  be  distinguished?  (6)  What 
is  the  difference,  if  any,  between  Yellow,  Green, 
Red,  and  Prot-iodides  of  Mercury?  (c)  What  is 
formed  when  Mercuric  Chloride  is  treated  with 
Lime-water  ? 

(a)  Calomel  turns  dark  on  coming  in  contact 
with  ammonia  water  or  the  alkali  hydroxides ;  mer- 
curic chloride  does  not.  (&)  The  yellow  iodide  of 
mercury  is  Hgl,  a  mercurous  salt.  The  red  iodide 
is  Hgl,,  a  mercuric  salt.  The  green  iodide  and  the 
protoiodide  of  mercury  are  of  the  same  chemical 
composition  as  the  yellow  iodide,  (c)  Mercuric 
chloride,  treated  with  lime-water,  forms  HgO,  yel- 
low oxide  of  mercury, 

9.  (a)  From  what  is  P^henol  obtained?  (&) 
What  is  Phenol  Liquefactum?  (c)  What  com- 
pound of  Phenol  with  Salicylic  Acid  is  official  and 
what  is  its  solubility? 

(a)  Phenol  is  obtained  either  from  coal-tar  by 
fractional  distillation  and  subsequent  purification, 
or  is  made  synthetically,  (b)  Phenol  liquefactum 
is  a  liquid  composed  of  not  less  than  86.4  per  cent 
by  weight  of  absolute  phenol,  and  about  13.6  per 
cent  by  weight  of  water,  (c)  Phenyl  salicylate  is 
the  official  compound  of  phenol  and  salicylic  acid, 
and  it  is  soluble  in  2333  parts  of  water  and  5  parts 
of  alcohol. 

10.  In  preparing  each  of  the  following,  what 
substances  react  and  what  new  products  are  formed? 
(a)  Ferric  Hydroxide,  (&)  Precipitated  Sulphur, 
(c)  Lead  Plaster,  (d)  Liquor  Potassii  Citratis,  (e) 
Massa  Ferri  Carbonatis,  (/)  Black  Wash,  (g) 
Liquor  Magnesii  Citratis,  (A)  Syrup  of  Iron 
Iodide. 

(a)  In  making  ferric  hydroxide,  ferric  sulphate 
and  ammonia  water  react  to  precipitate  the  desired 
product.  (6)  Sulphur,  water,  and  slaked  lime  are 
boiled    together    in    making   precipitated    sulphur. 


Soluble  polysulphides  of  calcium  are  fonned,  which 
are  then  precipitated  by  the  addition  of  hydrochloric 
acid,  giving  free  sulphur  and  a  solution  of  calcium 
chloride,  (c)  In  malting  lead  plaster  the  olein  rad- 
ical of  the  soap  reacts  with  lead  oxide  in  the  pres- 
ence of  water,  forming  glycerol  and  lead  oleate. 
(d)  In  preparing  liquor  potassii  citratis,  potassium 
bicarbonate  and  citric  acid  react  to  form  potassiiUD 
citrate,  (e)  In  making  massa  ferri  carbonatis,  so- 
lution of  ferrous  sulphate  and  monohydrated  so- 
diimi  carbonate  react  to  form  ferrous  carbonate. 
The  sugar  present  prevents  oxidation,  (f)  In  the 
preparation  of  black  wash,  the  calomel  reacts  with 
the  solution  of  lime  to  form  a  black  mercurous  ox- 
•tJc-  (s)  ^"  preparing  liquor  magnesii  citratis, 
magnesium  carbonate  reacts  with  a  solution  of  cit- 
ric acid  to  form  magnesium  citrate.  (/)  In  making 
syrup  of  ferrous  iodide,  the  iodine  and  iron  wire 
react  to  form  ferrous  iodide.  Diluted  phosphorous 
acid  is  then  added  to  prevent  oxidation  of  the  iron. 

PHARMACY. 

1.  Explain  the  difference  between  a  dispensatory, 
the  U.  S.  Pharmacopoeia,  and  the  National  Formu- 
lary. State  how  the  latter  two  works  are  compiled 
and  by  what  authority.  For  what  reason  have  they 
of  late  become  of  very  much  more  general  and 
national  importance? 

The  Pharmacopoeia  is  the  authoritative  book  of 
the  country  on  the  preparation ,  of  medicines  dis- 
pensed by  druggists  and  prescribed  by  physicians. 
Definite  standards  are  prescribed  wherever  possible. 
The  remedies  in  the  U.  S.  P.,  however,  constitute 
only  a  limited  portion  of  those  used  by  American 
physicians.  Many  others  for  which  there  is  a  con- 
siderable demand  are  gathered  together  in  the 
National  Formulary,  which  may  in  a  sense  be  con- 
sidered a  sort  of  annex  or  appendix  to  the  Pharma- 
copceia.  A  dispensatory,  on  the  other  hand,  covers 
a  much  wider  ground  than  either  book.  It  usually 
contains  all  of  the  formulas  of  the  U.  S.  P.,  embodies 
a  commentary  as  well  on  the  products  contained  in 
the  N.  F.,  and  also  prints  formulas  for,  and  com- 
ments on,  numerous  other  remedies. 

The  Pharmacopoeia  is  published  by  the  authority 
of  the  United  States  Pharmacopoeial  Convention: 
this  is  made  up  of  delegates  from  medical  societies 
and  colleges,  pharmaceutical  associations  and  col- 
leges of  pharmacy,  and  representatives  from  the 
medical  departments  of  the  army,  the  navy,  and  the 
marine  hospital  service.     The  convention  appoints 
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or  elects  a  "Committee  of  Revision"  which  does  the 
actual  work  of  preparing  the  volume,  while  a  Board 
of  Trustees,  also  selected  by  the  convention,  assumes 
the  duty  of  publishing  the  work.  The  National 
Formulary  is  published  by  the  American  Pharma- 
ceutical Association  and  is  revised  every  few  years 
by  a  committee  especially  appointed  for  the  purpose. 
The  reason  why  the  U.  S.  P.  and  the  N.  F.  have 
"of  late  become  of  very  much  more  general  and 
national  importance"  is  because  both  books  have 
been  made  into  legal  standards  by  the  adoption  of 
the  Federal  food  and  drugs  act — an  act  which, 
moreover,  has  been  followed  with  more  or  less 
modification  in  nearly  all  of  the  States  during  the 
last  year  or  two. 

2.  (o)  Convert  5  Troy  ounces  into  Avoirdupois, 
(b)  Three  Avoirdupois  ounces  into  Troy,  (c)  What 
are  the  equivalents  of  each  in  the  metric  system  ? 

(a)   (5X480)-M3YJ4^5.48  ounces  av. 
(&)    C3X487.5)-h480=2.73  troy  ounces, 
(r)    (5X480)-=-15.5=-154.83    grammes;     (3X 
437.5  )h-15.  5=84. 67  grammes. 

3.  (fl)  How  many  fluidounces  in  400  Cc?  (6) 
How  many  Cc.  in  half  a  pint?  (c)  How  many 
minims  in  10  Cc.  ? 

(a)  400X.0338=13.52  ounces,  (fr)  8X29.57S 
=236.576  Cc.     (c)  10X16=160  minims. 

4.  (o)  How  many  grains  of  homatropine  hydro- 
bromide  must  be  taken  to  make  2  fluidrachms  of  a 
2-per-cent  solution?  (&)  How  many  grains  of 
corrosive  sublimate  are  in  a  liter  of  l/2000th  solu- 
tion ? 

(o)  (2X60)  X0.03=3.4  grains.  (6)  J^  gramme, 
or  7.7  grains. 

5.  (fl)  Name  several  common  solvents.  (6)  Ex- 
plain the  difference  between  simple,  chemical,  and 
saturated  solutions,  (c)  Give  examples  of  U.  S.  P. 
VIII.  preparations  of  each  class  of  solution. 

(a)  Water,  alcohol,  and  ether.  (&)  A  simple 
solution  is  one  in  which  the  solid  dissolved  is  not 
altered  in  any  respect  except  in  its  external  form. 
A  chemical  solution  is  one  in  which  the  properties  of 
the  dissolved  body  or  bodies  are  changed  by  chem- 
ical action  or  heat.  A  saturated  solution  is  one 
which  has  taken  up  all  of  the  substance  that  it  is 
capable  of  dissolving  at  a  certain  temperature,  (c) 
Simple — liquor  sodii  hydroxidi ;  chemical — liquor 
magnesii  citratis;  saturated — liquor  calcis. 

6.  (a)  By  what  instrument  can  the  strength  of 
Alcohol  and  the  Liquid  Acids  be  quickly  deter- 
mined?    (6)  Give  percentage  strengths  of  several. 


(c)  Name  five  drugs  and  their  active  constituents 
for  which  the  U.  S.  P.  VIII.  gives  assay  processes. 

(a)  With  a  Westphal  special  gravity  balance, 
and  also  with  the  hydrometer  and  specific  gravity 
bottle.  (&)  Nitric  acid  contains  68  per  cent  by 
weight  of  absolute  nitric  acid.  Sulphuric  acid  is 
composed  of  not  less  than  92.5  per  cent  by  weight  of 
absolute  sulphuric  acid.  Phosphoric  acid  contains 
85  per  cent  by  weight  of  absolute  orthophosphoric 
acid.  Acetic  acid  is  composed  of  not  less  than  86 
per  cent  by  weight  of  absolute  acetic  acid,  (c)  Nux 
vomica,  strychnine ;  opium,  morphine ;  atropa  bella- 
donna, atropine;  coca,  cocaine;  cinchona,  quinine, 
cinchonine,  and  cinchonidine, 

7.  What  is  meant  by  an  impalpable  powder,  and 
how  are  substances  reduced  to  this  state?  Give 
examples  where  this  condition  is  important  and 
state  why. 

An  impalpable  powder  is  so  fine  that  its  particles 
cannot  be  felt.  It  is  obtained  by  prolonged  tritura- 
tion in  a  mortar.  The  yellow  mercuric  oxide  which 
enters  into  the  official  ointment  must  be  very  fine, 
and  for  the  reason  that  it  is  often  used  on  the 
eyelids.  Zinc  oxide  which  is  to  be  used  in  ointment 
of  zinc  oxide  must  also  be  in  a  fine  powder.  The 
presence  of  grit  renders  the  preparation  irritating 
to  an  inflamed  surface.  Calomel  is  said  to  act 
better  when  it  is  in  the  form  of  a  fine  powder. 

8.  How  does  the  U.  S.  P.  direct  the  following  to 
be  cared  for  and  what  deterioration  results  if  the 
directions  are  not  observed:  Ammonii  Carbonas, 
Aqua  Hydrogenii  Dioxidi,  Liquor  Formaldehydi, 
Potassii  Hydroxidum,  Santoninum? 

Ammonium  carbonate  should  be  kept  in  well- 
stoppered  bottles  in  a  cool  place.  On  exposure  to 
air  the  salt  loses  both  ammonia  and  carbon  dioxide, 
becomes  opaque,  and  is  finally  converted  into  friable 
lumps  or  a  white  powder.  Aqua  hydrogenii  dioxidi 
should  be  kept  in  a  cool  place;  otherwise  it  decom- 
poses. Liquor  formaldehydi  should  be  kept  in  well- 
stoppered  bottles,  in  a  moderately  warm  place,  pro- 
tected from  light.  The  formaldehyde  gas  passes 
off  unless  the  solution  be  properly  kept.  Potassium 
hydroxide  should  be  kept  in  well-stoppered  bottles 
made  of  hard  glass;  if  exposed  to  air  it  readily 
absorbs  carbon  dioxide  and  moisture,  and  deli- 
quesces. Santoninum  should  be  kept  in  dark  amber- 
colored  vials  and  in  a  dark  place;  it  turns  yellow 
on  exposure  to  light. 

Google 
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DOLLAR  IDEAS. 


The  editor  of  the  Bnij,ETiN  wilt  pay  fi  in  cash  for 
every  practical  idea  accepted  for  this  department.  What 
is  UMtnted  are  good  formulas,  dispensing  kinks,  book- 
keeping suggestions,  business  plans,  advertising  schemes, 
new  soda  drinks,  and  everything  else  of  a  novel  and 
useful  nature. 


A  NOVEL  POST-CARD  RACK. 

Isadore  Jacohson,  Detroit,  Mich.:  Take  two 
pieces  of  the  ordinary  5^-inch  gas-pipe  seven  feet 
long  and  sandpaper  them  perfectly  smooth.  Then 
paint  them  gold  or  bronze,  following  this  with  a 
coat  of  ordinary  paint.  Next  take  a  pair  of  pipe 
cutters  and  cut  grooves  in  the  pipes  about  5  inches 
apart  so  that  wires  may  be  fastened  around  them. 
Fasten  the  base  of  the  pipes  to  the  floor  and  allow 


scriptions  and  each  card  suffices  for  indexing  one 
hundred. 

This  method  enables  us  to  find  any  old  prescription 
by  referring  to  the  card  index.  To  do  this  we  lift 
up  the  100  prescriptions,  turn  them  top  end  down, 
and  we  have  the  numbers  under  the  thumb  in  a  very 
few  minutes.  Then  we  drop  a  pencil  or  a  spatula  in 
the  place  and  remove  the  prescription. 

While  the  name  does  not  come  in  sight  until  the 
prescription  is  removed,  we  never  file  a  prescription 
until  the  name  of  the  patient  is  on  it.  We  also  use  a 
duplicating  numbering  machine,  and  therefore  never 
have  a  number  omitted  or  duplicated  through  error. 
We  fill  about  fifteen  or  twenty  prescriptions  daily, 
and  have  only  two  doctors. 


them  to  stand  alongside  the  show-cases,  as  shown 
in  the  illustration.  We  have  the  pipes  in  our  store 
far  enough  apart  to  permit  the  thing  to  run  the 
entire  length  of  two  show-cases.  Run  the  ordinary 
picture-frame  wire  from  one  pole  to  the  other,  and 
it  affords  an  easy  way  of  suspending  postal  cards  in 
the  store.  The  whole  outfit  did  not  cost  us  over 
eighty  cents.  One  must  use  Dennison's  ticket  pins 
and  card  holders.  This  exhibit  shows  up  well  and 
gives  the  store  a  prc^rcssive  appearance. 


AN    EFFICIENT   SYSTEM    FOR   FILING   PRE- 
SCRIPTIONS. 

Texas:  Having  run  a  store  for  a  long  time  we 
put  up  many  prescription  refills.  Perhaps  one-third 
of  our  prescriptions,  indeed,  are  repetitions.  We 
had  never  been  satisfied  with  our  file  for  back  pre- 
scriptions, until  we  put  in  a  Macy  cabinet  for  charge 
slips  and  adopted  the  same  plan  with  our  prescrip- 
tions. We  use  blue  seal  No.  1  vaselin  boxes  sawed 
down  to  a  depth  of  four  inches  and  the  Macy  index 
cards  labeled.     Each  box  holds  five  thousand  pre- 


A  DEVICE  FOR  CLEANING  CAPSULES. 
W.  T.  Beam,  Moundsville,  W.  Va.:  We  have  a 
method  for  cleaning  filled  capsules  which  I  think 
may  be  of  some  help  to  your  readers.  Take,  two 
empty  tin  ointment  boxes,  each  with  a  capacity  of 
about  two  ounces.  In  the  bottom  of  one  box  punch 
twenty  holes  close  tc^ther  and  about  yi  inch  in 
diameter.  Remove  the  lid  from  the  second  box,  set 
in  it  the  perforated  container  described  above,  and 
solder  both  together.  In  the  top  box  put  granulated 
sugar.  Then  drop  in  the  capsules.  Place  on  the  lid, 
invert  the  whole  mechanism,  and  shake.  The  sugar 
will  clean  the  capsules  and  then  pass  through  the 
holes  into  the  lower  box.  Then  place  the  device  in 
an  upright  position  and  remove  the  lid.  The  cap- 
sules will  have  been  cleaned  very  successfully.  This 
contrivance  costs  about  10  cents,  and  it  will  remove 
bitter  substances  which  often  adhere  to  the  outside 
of  the  capsules. 

A  HADE-UP  PILL  EXCIPIENT. 

/.  E.  Taylor,  Gridley,  Illinois:  Here  is  a  formula 
for  a  pill  mass  or  moist  excipient  which  we  have 
used  for  years : 

Powdered  gum  tragscanth 2  drachms. 

Simple  syrup  2  ounces. 

Glycerin    3  ounces. 

Water,  a  sufficient  quantity  as  needed. 
We  keep  this  mixture  on  a  shelf  ready  for  busi- 
ness.   It  is  not  used  much  now,  however,  except  in 
making  up  mass  capsules. 

[Non  IT  THE  EsiTOK. — TntiUDtb  li  i  favorite  cxcIplent  for 
pilla  unoDK  Englttb  pbarnucitta.  It  makci  ■  nod  mtu  wilh  moit 
combiniEiDiu,  producing  >  piU  which  ii  nttaer  nawW  aolablci  bat  BOt 
objectionably  to.  AioericaD  pharnucitU  uvaaMy  Oftux  glnowc  bfcaoM 
it  malfCi  ■  mon  quickly  loluble  pill,  bnt  nntt  dMMOdt-.  upd  >pw 
bard  and  old  the  ma*.  It]  i^itized  by  VjUOVlC 
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AN  OUTDOOR  BULLETIN. 

Tracy  Boat,  Buda,  111.:  I  believe  we  have  tried 
every  kind  of  advertising  scheme  which  is  likely  to 
bring  in  a  dollar.  Here  is  an  inexpensive  one  that 
has  made  many  a  shekel  come  our  way.  The  photo- 
graph really  describes  it  better  than  I  can.  Simply 
and  briefly  it  is  this: 

A  metal  cigar  sign  was  painted  black  and  attached 
to  the  side  of  the  building.  Lettering  material  made 


ceived  and  put  away,  we  discover  that  a  bottle  in  a 
dozen  box  has  been  broken,  that  a  mistake  has  been  - 
made,  or  that  the  goods  are  not  what  they  should 
be.  We  are  at  a  loss  to  discover  from  whom  the 
supplies  came.  The- data  provided  by  such  a  plan 
as  here  outlined  will  then  be  the  clue  by  which  we 
can  find  the  proper  invoice  and  get  the  proper  credit 


A  USEFUL  COTTON  CONTAINER. 
Fred  F.  Wilson,  Toronto,  Ontario:    A  device  for 
holding  absorbent  cotton  for  filtering  purposes,  etc, 
similar  to  the  holder  used  by  dentists,  may  be  made 


of  whiting,  water,  and  a  small  amount  of  liquid 
glue,  together  with  a  common  round  sash  brush, 
completed  the  outfit.  We  change  the  sign  once  or 
twice  a  week,  or  oftener  if  we  have  any  specialty  to 
push.  We  find  it  admirable  for  the  post-card  trade, 
and  in  fact  we  have  traced  a  good  many  dollars' 
worth  of  business  directly  to  it.  It  seems  to  me 
this  is  a  good  advertising  scheme  for  druggists  in 
any  town,  and  it  costs  very  little  to  try. 


by  cutting  a  round  hole  VA  inches  in  diameter  in 
the  top  of  a  one-pound  tin  can.  This  keeps  the 
cotton  clean  and  handy.  It  can  be  pulled  out  in 
small  tufts  as  needed  from  time  to  time,  and  it  is 
always  ready  for  use. 


PUTTING  THE  DATE  OF  THE  INVOICE  ON 
GOODS. 

/.  F.  Rupert,  West  Point,  Nebraska:  Always 
place  the  date  of  the  invoice  on  the  goods  you  re- 
ceive. Put  this  on  the  container  or  carton  and  on 
the  individual  packages  also  if  necessary.  This  is 
a  wonderfully  valuable  aid  in  buying  goods,  partic- 
ularly such  as  essential  oils,  liquors,  chemicals,  and 
articles  which  come  from  wholesale  basement  or 
laboratory;  also  for  patents,  and,  in  fact,  for  all 
goods.  It  tells  you  at  a  glance  just  how  much  of 
an  article  you  are  selling  and  gives  you  a  means  of 
estimating  the  amount  to  keep  on  hand.  It  is  not 
inconvenient,  does  not  take  much  time,  and  will  pay 
in  dollars  and  cents.  It  will  also  enable  you  to  keep 
your  stock  fresh  and  clean.    Don't  overload. 

Occasionally,  after  a  bill  of  goods  has  been  re- 


A  USEFUL  CONTRIVANCE, 
C.  R.  Middleton,  New  Hope,  Pa.:  Let  me  de- 
scribe a  small  device  which  is  very  handy  about  the 
sink.  It  consists  of  a  piece  of  copper  or  brass  wire 
about  11  inches  long  with  a  small  piece  of  sponge 
attached  by  bending  the  end  of  the  wire  over  it. 
This  contrivance  is  excellent  for  cleaning  panel  and 
other  bottles  which  a  brush  cannot  touch.  It  is 
also  the  best  tool  I  have  ever  found  to  clean  the 
necks  of  funnels.  The  device  is  cheap  and  can  be 
made  by  any  one. 


MAKING  BROMIDE  SOLUTIONS. 
C  A.  Sieplein,  Cleveland,  Ohio:  To  make  a  col- 
orless solution  of  bromides  in  medicated  water,  dis- 
solve the  salts  in  plain  distilled  water,  then  add  the 
necessary  amount  of  oil,  shake  the  mixture  and 
filter  it  through  cotton.  In  this  way  you  get  a  color- 
less solution,  as  you  frequently  cannot  if  you  add 
the  bromide  direct  to  the  medicated  water  already 


made. 
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SELECTIONS. 


HOW  TOBACCO  IS  GROWN. 

It  is  surprising  to  find  how  little  even  those  act- 
ively engaged  in  the  tobacco  industry  know  of  the 
husbandry  of  the  plant.  It  would  be  interesting'  to 
discuss  at  length  the  culture  of  the  genus  nicotiana, 
but  space  will  not  permit  the  diversion.  We  shall, 
therefore,  confine  ourselves  to  the  variety  most  pop- 
ular with  the  discriminating  smoker,  viz.,  Havana 
tobacco. 

The  seed  is  sown  in  nurseries  and  allowed  to 
reach  a  height  of  about  three  inches,  when  it  is 
transferred  into  furrows  carefully  fertilized.  For 
the  next  two  months  great  care  is  taken  to  protect 
the  plant  from  the  ravages  of  insects.  All  "shoots" 
are  removed,  and  the  plaqt  is  frequently  "topped," 
to  insure  strength  and  the  proper  size  to  the  leaves. 
The  plant  remains  in  the  field  until  the  leaves  attain 
the  desired  hue,  when  it  is  cut  close  to  the  ground. 

The  stalks  are  then  cut  into  sections  of  two 
leaves  each  and  suspended  on  rods  in  drying  bams, 
where  they  are  allowed  to  remain  for  some  time, 
dependent  upon  atmospheric  conditions.  Then  they 
are  piled  into  stacks  or  pilones,  to  admit  of  fermen- 
tation. In  two  months  they  are  taken  from  these 
stacks  and  assorted  into  grades,  as  wrappers,  work- 
ers, and  fillers.  The  colas  or  poorer  grades  remain 
in  Cuba. 

The  tobacco  is  now  gathered  into  "hands"  or 
small  bundles  of  from  thirty  to  sixty  leaves  each. 
Four  of  these  "hands"  are  bound  into  so-called 
"carrottes."  Eighty  "carrottes"  make  a  bale,  weigh- 
ing from  seventy  to  one  hundred  and  ten  pounds. 
In  this  condition  the  tiAacco  is  allowed  to  ferment 
further  for  some  months.  It  is  then  ready  for  the 
manufacturer  of  cigars. 

Packed  in  bales,  the  leaf  tobacco  is  shipped  to 
cigar  factories  in  all  parts  of  the  world;  the  finest 
Cuban  grades — such  as  Vueltas,  Partidos,  Reme- 
dies, etc. — coming  to  America.  About  20  per  cent 
is  made  into  cigars  in  Cuba,  probably  70  per  cent 
is  shipped  to  the  United  States,  and  the  balance — in 
smaller  quantities — to  Europe,  principally  to  Ger- 
many, Spain,  and  France, 

When  the  manufacturer  of  cigars,  wherever  he 
may  be,  gets  his  bales,  he  resumes  the  process  of 
treating  the  leaves.  The  tobacco  is  taken  from  the 
bales  and  moistened  or  "cased."  It  is  then  stripped 
and  "booked;"  that  is,  the  leaves  are  laid  over  each 


other  like  the  leaves  in  a  book.  Thus  they  are 
placed  in  barrels  to  allow  "sweating,"  or  further 
curing.  If  tough  and  gummy  it  remains  in  barrels 
for  some  time;  if  sufficiently  matured  this  is  not  so 
necessary.  The  sweating  process  takes  from  two 
to  six  weeks.  The  tobacco  is  now  in  proper  cwidi- 
tion  for  the  cigarmaker. — HoUon's  Tips. 


WHICH  IS  THE  MORE  DANGEROUS  DISEASE? 

The  question  as  to  which  of  the  two  venereal  dis- 
eases is  the  deadlier,  more  dangerous,  pops  up  peri- 
odically in  medical  literature.  At  one  time  the 
question  would  have  seemed  absurd;  even  by  the 
profession  gonorrhea  was  considered  a  trifling  ail- 
ment in  comparison  with  •  the  ulcerous,  toothless, 
hairless,  and  sunken-nosed  specter  of  syphilis.  Many 
physicians  are  considering  gonorrhea  the  more 
dangerous  disease,  especially  in  its  relation  to  the 
wife. 

Dr.  A.  Doktor  takes  this  view.  In  a  recent  issue 
of  the  Centr.  f.  Gyniikologie  he  relates  a  number 
of  instances  of  chronic  invalidism  and  suffering  in 
wives  who  were  infected  with  gonorrhea  by  their 
husbands,  and  he  claims  that  while  syphilis  causes 
more  illness  and  misery  among  single  men,  gonor- 
rhea works  deadly  havoc  in  married  life.  While 
we  personally  consider  syphilis  by  far  the  more  seri- 
ous disease,  still  we  are  ready  to  admit  that  gonor- 
rhea carries  with  it  a  great  element  of  danger  just 
on  account  of  its  supposed  triviality.  A  man  wlio 
has  had  the  misfortune  to  become  afflicted  with 
syphilis  will  treat  himself  thoroughly  and  will  gen- 
erally not  marry  until  permitted  to  do  so  by  his 
physician;  a  gonorrheic  will  stop  treatment  and 
will  get  married  as  soon  as  his  discharge  stops, 
though  his  urethra  and  prostate  may  be  full  of  dor- 
mant gonococci. 

What  misery  one  member  infected  with  syphilis 
may  cause  to  the  entire  family  is  well  seen  from 
the  following  two  tragic  cases.  The  first  case  was 
reported  by  Dr.  Bonne.  A  young  man  went  out 
for  a  "good  time"  and  became  infected  with  syph- 
ilis. Marrying  soon  afterwards,  he  infected  his 
wife,  who  died  five  years  later  from  syphilis  of  the 
brain.  The  wife's  mother  became  infected  while 
nursing  one  of  the  children,  and  in  her  turn  infected 
her  son's  wife,  who  afterwards  bore  two  sttU-bom 
syphilitic  children.  The  wife  of  another  son  also 
became  infected  in  a  similar  manner  and  suffered 
fearfully  from  syphilis  of  the  bones.  ., 

The  second  case  was  reported  by  ot.  Rw^  id 
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Prof.  Foumier  and  is  as  follows:  A  married  man 
was  infected  with  syphilis  in  a  mild  form;  he  in- 
fected his  wife,  who  suffered  with  a  severe  form  of 
the  disease  in  its  secondary  stage.  The  sister  of 
this  woman,  who  had  a  nursing  baby,  came  to  live 
with  the  married  couple.  She  happened  to  put  her 
tcoth-brush  in  the  same  glass  which  was  used  by 
the  syphilitic  sister,  and  then  had  some  teeth  ex- 
tracted. She  became  infected,  and  in  her  turn  gave 
the  disease  to  her  baby. — Dr.  W.  J.  Robinson  in 
the  Alkaloidal  Clinic. 


WHERE  BILLIONS  OF  FLOWERS  PERISH  ANNU- 
ALLY TO  KEEP  UP  THE  PERFUME  SUPPLY. 
From  the  most  remote  period  of  its  history  the 
love  of  sweet-smelling  scents  has  been  a  dominant 
characteristic  of  the  human  race.  The  ancients  de- 
lighted in  them,  the  French  and  English  courts  of 
the  days  of  Queen  Elizabeth  and  Louis  XIV.  rev- 
eled in  them,  and  to-day,  though  such  extravagant 
use  of  scents  as  was  then  encouraged  would  be 
utterly  decried  by  the  canons  of  good  taste,  there 
is  annually  expended  in  New  York  city  alone  $1,- 
000,000  on  perfume. 

To-day  the  French  hold  the  palm  as  the  world's 
greatest  perfumers.     To  them  belongs  the  creative 


imagination,  tempered  by  good  taste,  which  is  the 
birthright  of  the  artistic  temperament,  and  the  little 
town  of  Grasse,  near  Cannes,  on  the  blue  Mediter- 
ranean, is  the  flower  mart  of  the  world.  Billions 
of  blossoms  perish  annually  in  the  interests  of  the 
perfumers  in  this  little  city,  and  from  here  all  the 
great  perfume  houses  of  Europe  import  a  part  if 
not  all  of  their  wares.  Every  year  the  merchants 
from  Cologne  buy  up  all  the  essential  oil  from  the 
orange  blossoms,  which  is  the  foundational  scent 
of  their  world-famous  cologne. 

In  Grasse  one  can  get  any  odor  he  wishes;  he 
has  but  to  name  his  perfume,  and  the  merchant 
takes  it  from  his  shelf.  Lily-of-the-valley,  rose, 
new-mown  hay,  violet,  mignonette,  tuberose,  orchid, 
all  are  obtainable. 

As  a  matter  of  fact,  there  are  comparatively  few 
real  flower  odors.  Jasmine,  tuberoses,  cassie, 
Parma  violets,  jonquils,  mignonette — these  are  true 
flower  extracts,  and  the  purchaser  buys  what  he 
thinks  he  is  buying.  Other  odors  are  generally 
mixtures — blends  of  these  flowers  and  of  chemical 
compounds  and  such  Oriental  substances  as  myrrh, 
frankincense,  sandalwood,  and  the  like. 

Of  late  years  chemists  have  learned  to  compound 
with  scrupulous,  almost  loving  care  certain  scents 
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and  mixtures,  that  so  closely  resemble  the  flower 
odors  as  to  be  almost  indistinguishable,  except  to  a 
trained  sense.  This  has  by  no  means  interfered 
with  the  business  of  flower  culture,  as  the  best 
grade  of  perfumes  still  is  manufactured  from  flow- 
ers, but  it  has  brought  within  the  means  of  a  new 
clientele — the  poor — a  luxury  hitherto  without 
their  grasp, — Montreal  Pharmaceutical  Journal. 


ICELAND'S  FIRST  PHARMACOPOEIA. 
The  oldest  medical  document  in  the  ancient 
Norse  lar^uage  is  the  "Icelandic  Pharmacopceia" 
of  the  thirteenth  century.  The  original  document, 
according  to  the  "Tidsskrift  for  Kemi  eg  Farmaci," 
forms  part  of  the  Amamagnje  collection  of  manu- 
scripts in  the  Royal  library  in  Copenhagen.  It  con- 
sists of  five  octavo  pages ;  the  contents  are  written 
in  a  very  clear,  lucid  style  for  the  use  of  the  people. 
It  was  intended  as  a  book  of  counsel  to  which  they 
could  go  in  times  of  illness  or  accident,  and  belongs 
to  the  class  of  literature  termed  "Old  wives'  books." 
It  contains  fifty-one  prescriptions  of  all  kinds  of  ail- 
ments, enumerated  without  any  attempt  at  order. 
The  remedies  were  drawn  mostly  from  plants,  some 
from  the  animal,  and  but  few  from  the  mineral 


kingdom.  To  present-day  ideas  the  prescriptions 
savor  of  a  rather  revolting  character,  as  will  be 
gathered  from  the  following: 

For  sleeplessness,  take  of  the  herb  called  mecon,  pound 
with  sour  wine,  and  rub  therewith  the  whole  body,  and  eat 
of  sorrel.  > 

For  wounds,  lay  thereon  the  excrement  of  a  dog  day  and 
night,  then  take  pig  or  ox  gall,  which  rub  with  salt  and 
pepper.    This  doeth  good. 

For  a  broken  leg.  Take  a  cock  with  its  feathers  on,  and 
bind  it  onto  the  leg. 

For  a  fat  stomach,  take  rye  bread,  break  it  into  wine  or 
beer,  letting  it  stand  for  seven  days,  drink  thereof  twelve 
months  mom  and  even.    Thou  shalt  get  thin. 

For  a  boil  on  the  hand,  take  a  cat,  kill  it,  and  lay  thy 
hand  within  it  whilst  warm,  bind  it  up  until  next  day.  Re- 
peat if  necessary  four  times,  using  a  fresh  cat  each  time. 

For  bad  sight,  take  a  living  eel,  take  therefrom  the  blood 
and  gall,  mix  and  rub  on  the  eyes.  It  doth  strengthen  man's 
sight. 

For  headache,  take  rue,  pound  with  oil  and  eggs,  rub 
therewith  the  forehead.     It  removeth  the  pain. 

As  in  the  period  when  this  document  was  written 
the  art  of  healing  was  exclusively  in  the  hands  of 
the  monks,  it  was  in  their  cloister  gardens  that  most 
of  the  plants  for  medicinal  use  were  cultivated,  as 
scarcely  any  of  those  enumerated  grow  wild  on 
the  island. — Chemist  and  Druggist. 
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LETTERS. 


TO  JOKE  OR  NOT  TO  JOKE. 

[Note  by  ibz  Eoitok. — In  an  editorial  printed  in  the 
August  BuLLEni*  we  quoted  a  letter  which  we  had  received 
from  one  of  our  subscribers  taking  us  rather,  severely  to 
task  for  printing  jokes  in  "The  Scrap  Book"  department  of 
the  BuLUTiN.  We  endeavored  to  wax  a  little  facetious  over 
the  complaint,  and  wound  up  by  declaring  that  we  should 
like  to  hear  what  other  readers  thought  of  the  pohcy  of  prmt- 
ing  humorouS'  matter  in  the  rear  of  the  journal.  Several 
communications  have  since  been  received,  and  we  are  print- 
ing a  few  of  them.  So  far  only  one  correspondent  has  agreed 
with  our  critic  of  last  month.] 

To  the  Editor: 

Anent  the  Burlington  man's  letter,  as  printed  on 
page  314  of  the  August  Bulletin,  let  me  offer  the 
following:  Your  critic  has  got  the  barber's  itch — 
or  perhaps  it  is  a  case  of  chronic  sour  stomach.  He 
ought  to  take  dyspepsia  tablets.  My  private  con- 
viction is  that  he  would  be  displeased  with  Heaven 
— ^provided  he  were  fortunate  enough  ever  to  get 
there.  He'd  better  stay  on  this  mundane  sphere. 
Go  on  with  the  jokes,  Mr.  Editor.  I  like  them.  I 
take  sixteen  drug  and  medical  journals,  and  I  would 
give  all  of  them  up  before  I  would  stop  the  Bul- 
letin— that's  how  I  feel  about  your  journal ! 

Moses  Johnson, 

Salem,  N.  Y. 

«      *      * 
To  the  Editor: 

With  reference  to  the  remark  of  your  Iowa  friend, 
let  me  say  regarding  the  Bulletin's  "Scrap  Book" 
that  "a  little  nonsense  now  and  then  is. relished  by 
the  best  of  men."  I  may  add  that  this  department 
is  the  most  read  of  any  part  of  the  Bulletin  by  the 
druggist's  family  as  a  whole.  Tell  your  bilious 
friend  in  Iowa  to  laugh  and  grow  fat! 

T.  F.  Bentley,  Ph.  G. 

Camden,  N.J. 

«      «      * 
To  the  Editor: 

Concerning  the  "left-handed  compliment"  to 
which  you  refer  in  the  August  Bulletin,  permit  me 
to  suggest  that  you  "stick  to  your  last."  I  am  stuck' 
on  the  whole  Bulletin  menu — the  soups,  the  fish, 
entrees,  desserts,  cocktails,  and  everything  else.  In 
other  words,  I  read  more  or  less  of  everything  you 
print,  including  the  advertisements  and  certainly 


the  jokes,  which  I  believe  are  the  freshest  that  I . 
come  across  anywhere.  If  we  all  ran  our  drug 
stores  as  well  as  you  do  the  Bulletin,  most  of  the 
problems  which  now  torment  us  would  evaporate. 
There  is  not  a  single  department  in  your  journal 
which  I  should  like  to  see  eliminated,  and  I  sincerely 
trust  that  none  will  be. 

John  J.  Davies. 

Scranton,  Pa. 

*     *     * 
To  tiie  Editor : 

In  reply  to  your  statement  that  you  would  like  to 
know  if  other  of  your  readers  agreed  with  the  gen- 
tleman from  Burlington  who  would  prefer  to  have 
the  "silly  stuff"  cut  out  of  the  Bulletin,  I  would 
say  for  myself  and  my  three  clerks,  and  say  it  most 
emphatically.  No!  We  enjoy  the  Bulletin  from 
cover  to  cover,  including  the  advertisements.  We 
should  certainly  be  sorry  to  see  any  such  change  in 
style  as  our  Iowa  friend  suggests.  We  feel  sorry 
for  any  one  who  takes  life  so  seriously  that  he  can't 
enjoy  a  joke — and  the  Bulletin  has  some  good 
ones!  Wishing  you  the  best  the  world  affords,  I 
am,  very  fraternally  yours, 

W.  J.  Dunlap. 

Cannonsburg,  Pa. 


Since  you  invite  opinions  regarding  the  publica- 
tion of  jokes  in  the  Bulletin,  let  me  say  that  I 
should  have  liked  long  before  to  tell  you  what  I 
thought  had  not  modesty  forbade.  I  consider  your 
jokes  entirely  out  of  place,  but  since  I  occasionally 
find  something  among  them  worth  while  reading,  I 
say  with  my  friend  in  Iowa — "Well,  never  mind!" 

Don't  you  think  if  you  gave  to  your  advertisers 
that  space  for  which  you  get  absolutely  nothing  it 
would  pay  better?  The  advertising  notices,  inter- 
mingled as  they  are  with  stale  jokes,  are  apt  to  be 
lost  sight  of. 

But  I  don't  expect  to  run  your  pc^r,  so  please 
keep  on  suiting  yourself  and  it  will  be  satisfactory 
to  me,  too. 

O.  P.  M.  Canis. 

Brooklyn,  N.  Y. 

To  the  Editor : 

Keep  up  "The  Scrap  Book,"  for  what  would  the 
world  be  without  a  bit  of  humor! 

Samuel  I.  Cohn,  Ph.G. 
Plaquemlne,  La.  ^ 
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WHAT  THEY  WOtTLD  CHARGE  FOR  IT. 

To  the  Editor: 

I  observe  that  the  S.  Drug  Co.,  of  Texas,  asks  in 
the  August  number  what  readers  of  the  Bulletin 
would  consider  a  fair  charge  for  the  following  pre- 
scription : 

Extract  of  ergot S  drachms. 

Strycbnine  sulphate   5  grains. 

Mercuric  chloride  3  grains. 

Powdered  extract  of  hydrastis,  ...2  drachms. 
Powdered    extract    of    viburnum 

pnin 4  drachms. 

Iron  phosphate  2  drachms. 

Mix  and  make  SO  capsules.  Let  one  be  taken  after  each 
meal. 

In  my  opinion  $2  would  not  be  a  tremendously 
big  price  for  this  prescription.  Ten  to  one,  if  the 
customer  winced  at  the  price  given  him  by  the  S. 
Drug  Co.,  he  would  without  a  murmur  pay  $2  for 
a  box  of  pennyroyal  or  tansy  pills,  and  would  then 
get  only  35  instead  of  60. 

Recently  the  following  prescription  was  handed 
me  to  be  filled : 

Fluidextract  of  beUELftonna 1  ounce. 

Oil   of   peppennint 1  ounce. 

Spirit  of  turpentine 1  ounce. 

Tincture  of  amica 1  ounce. 

Tincture  of  iodine 4  ounces. 

Spirit  of  camphor 1  ounce. 

My  charge  for  this  prescription  was  $1.40,  which 
I  considered  very  reasonable.  Of  course,  though, 
the  same  old  story  developed — "another  druggist 
had  put  up  the  mixture  for  75  cents!"  Just  think, 
Mr.  Editor,  only  75  cents  for  this  prescription!  I 
fear  the- druggist  who  was  satisfied  with  this. price 
is  working  for  his  health. 

Nevertheless,  I  got  $1.40  all  right,  and  have  re- 
filled the  mixture  several  times  since  for  the  same 
customer. 

Let  me  conclude  this  letter  by  saying  that  your 
Bulletin  of  Pharmacy  is  an  interestii^  drug 
journal  and  a  very  great  help  to  the  man  behind  the 
counter. 

Stuttgart,  Arkansas.  H.  H.  HOEtST. 

*      »      * 
To  the  Editor: 

Regarding  the  prescription  given  by  the  S.  Drug 
Co.  in  the  August  Bulletin,  let  me  say  that  I 
would  charge  for  it  from  $2  to  $2.50,  according  to 
the  patient's  appearance,  but  at  the  present  low  tide 
of  the  cash  register  I  might  even  go  down  to  $1.75. 

Brooklyn,  N.  Y.  O.  P.  M.  CaNIS. 


To  the  Editor: 

Let  me  express  my  conviction  that  the  prescrip- 
tion of  the  S.  Drug  Co,  is  a  peach  I  Any  one  who 
would  mix  mercuric  chloride  with  an  alkaloid  and 
give  5  grains  of  ergot  extract  at  a  dose  ought  to  be 
relegated  to  the  rock  pile.  Even  if  the  strychnine 
sulphate  was  not  broken  up,  1/12  of  a  grain  is  an 
unsafe  dose.  The  answer  to  the  query  compounded 
by  the  S.  Drug  Co.  is :  "Don't  put  up  the  prescrip- 
tion at  all!" 

Milaca,  Minn. 


George  A.  Presley. 


To  the  Editor: 

Being  very  much  interested  in  prescription  pric- 
ing, I  would  like  to  submit  my  price  for  the  mixture 
given  by  the  S.  Drug  Co.  as  follows : 

Compounding  charges    $  .75 

Material   and   container l.SS 

Total $2.40 

I  know  many  druggists  will  at  the  first  glance 
say  that  this  price  is  rather  high  for  60  capsules, 
but  I  think  they  will  agree  with  me  on  the  figures 
when  they  look  into  the  matter  a  little. 

A  Reader. 

SCIENTIFICALLY  "UNFAIR." 
To  the  Editor: 

We  are  all  familiar  with  the  expression,  "this 
house  is  unfair,"  uttered  with  wearisome  monotony 
by  some  labor  delegate  walking  back  and  forth 
before  the  establishment  which  happens  to  incur  the 
ill  favor  of  the  union.  There  is  no  doubt  that 
there  is  some  real  unfairness  according  to  the 
ethical  principles  of  the  labor  organization,  and  in 
some  instances  the  unfairness  is  acknowledged  by 
all  with  perhaps  the  exception  of  the  placarded 
establishment. 

Real  unfairness  of  the  kind  referred  to  is  not 
limited  to  business  life  and  business  circles.  We 
find  it  even  in  professional  circles,  yea,  even  among 
sober  scientists.  Actual  open  piracy  and  gross 
plagiarism  are  far  from  uncommon.  It  is  reported 
that  an  eminent  paleontologist,  learning  that  a 
prominent  confrere  had  unearthed  a  new  fossil,  and 
knowing  that  said  fossil  was  en  route  by  stage  to 
the  museum  of  his  brother  scientist,  disguised  him- 
self suitably,  took  passage  on  the  stage,  examined 
and  studied  the  fossil,  and  issued  a  report  on  its 
identity  and  origin,  even  before  it  reached  the 
museum,  to  the  utter  astonishment,  q{  the  real 
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discoverer.  We  cannot  but  have  a  certain  feeling 
of  appreciation  for  such  raw  piracy.  Such  a  deed 
requires  ability,  boldness,  and  promptness  of  action, 
and  may  be  compared  to  the  stage  hold-up  in  a 
lonely  pass ;  less  picturesque  perhaps,  and  less  dan- 
gerous to  life,  but  otherwise  closely  similar  in 
setting. 

There  is  a  form  of  unfairness,  of  stealii^,  among 
scientists,  which  is  not  worthy  to  be  designated 
piracy.  This  unfairness  ranges  from  small,  often 
insignificant,  pilferings  of  stray  or  isolated  scientific 
ideas,  thoughts,  and  suggestions  which  are  not  fully 
recognized  as  belonging  to  any  particular  scientist, 
up  to  an  extensive  sneak-thief  appropriation  of 
important  discoveries,  A  few  would-be  scientists 
make  it  a  business  or  practice  to  watch  for  new 
scientific  discoveries  as  they  are  made  public  in 
preliminary  notes  or  reports.  If  the  new  discovery 
thus  reported  appears  to  be  suited  to  the  purposes 
of  the  scientific  sneak  thief,  it  is  carefully  studied 
and  tested  in  the  laboratory,  the  method  or  methods 
of  the  discoverers  are  slightly  modified,  expatiated 
upon  and  embellished,  and  the  entire  thing  pub- 
lished as  wholly  or  almost  wholly  original,  without 
even  mentioning  the  names  of  those  who  made  the 
discovery  or  those  who  laid  the  foundation  upon 
which  the  discovery  was  based.  Such  a  deed  is  not 
simply  unfair;  it  is  contemptible — much  more  con- 
temptible than  stealing  a  sheep  or  sneaking  a  coin 
from  a  purse;  in  fact,  about  as  odious  as  taking 
the  pennies  from  a  dead  man's  eyes. 

It  is  rarely  that  the  guilty  ones,  of  the  type  just 
referred  to,  are  brought  to  task,  because  the 
wronged  parties  are  loath  to  be  mixed  up  in  the 
controversy  which  would  follow.  It  is  a  decidedly 
disagreeable  task,  leaves  a  nasty  taste  in  the  mouth, 
and  furthermore  spreads  and  accentuates  the  ill- 
feeling  "which  has  already  been  created.  The  scien- 
tific sneak  takes  chances,  of  course,  but  he  relies  on 
his  ability  to  cloak  his  crooked  procedure  in  such 
manner  as  to  give  the  appearance  of  fairness  and 
innocence.  In  some  instances  he  offers  the  plea  of 
ignorance  as  to  what  has  already  been  done.  This 
plea  is  unworthy  and  untenable.  The  scientist's 
first  duty  is  fully  to  inform  himself  as  to  what  has 
already  been  done  along  the  lines  of  investigation 
in  which  he  may  be  interested.  His  sense  of  com- 
mon fairness  should  prompt  him  to  give  full  credit 
where  credit  is  due.  It  is  not  necessary  or  even 
desirable  that  he  should  give  credit  to  every  little 
detail,  but  he  should  certainly  properly  credit  all 


major  efforts.  If  through  some  peculiarity  of 
circumstances  he  should  actually  be  thus  ignorant, 
he  should  make  due  reparation  and  apol<^;y  as  soon 
as  he  has  discovered  his  defect. 

San  Francisco.  ALBERT  SCHNETOER. 


SHALL  SYRUP  BE  HADE  BY  PERCOLATION  OR 
AGITATION? 

To  the  Editor: 

In  the  June  Bulletin,  on  page  350,  I  read  an 
article  on  making  syrup  by  agitation.  The  principal 
objection  to  this  method,  aside  from  the  time  it  re- 
quires, is  the  necessity  of  straining  the  product  in 
order  to  make  it  clear.  Few  realize  how  much  dirt 
is  to  be  found  in  the  best  sugar. 

Several  months  ago  I  made  an  apparatus  for  per- 
colating and  have  found  it  very  satisfactory.  It 
comprises  a  20-pound  candy  pail,  a  lO-gallon  coca- 
cola  keg,  one  yard  of  cheese-cloth,  and  one  molasses 
faucet.  Knock  the  head  out  of  the  keg  and  bore  a 
hole  for  the  faucet  two  inches  from  the  bottom. 
Drive  three  half-inch  holes  into  the  bottom  of  the 
pail  and  cover  them  with  cheese-cloth  folded  four 
times.  Set  the  pail  in  the  keg,  fill  it  three-quarters 
full  of  sugar,  and  add  sufficient  water.  Each  morn- 
ing add  more  sugar  and  water  to  make  enough 
syrup  for  the  day.  The  apparatus  does  the  rest :  it 
acts  automatically. 

The  pail  and  cloth  should  be  thoroughly  cleansed 
once  a  week.  For  while  we  use  the  best  sugar,  put 
up  in  five-pound  bags  for  family  trade,  the  strainer 
becomes  very  dirty  at  the  end  of  a  week. 

Wollaston,  Mass.  GeORGE  C.  Green. 


THE  DRUGGISTS'  BENEFIT  FUND  AGAIN. 
To  the  Editor : 

The  suggestion  of  Mr.  W.  Bodemann  in  the 
Bulletin  recommending  the  creation  of  a  fund  for 
the  relief  of  deceased  druggists'  families  deserves 
the  support  of  every  pharmacist  in  the  land.  This 
plan  would  bring  aid  to  widows  and  orphans  of 
druggists  and  would  save  humanity  much  suffering 
and  deprivation. 

It  is  generally  known  that  the  average  drug  busi- 
ness is  a  small  one.  Pharmacists  are  unable  to  lay 
up  treasures  for  future  necessities,  so  that  if  they 
die  prematurely  their  families  are  often  left  in  dire 
circumstances.  Most  of  us  do  not  carry  life  insur- 
ance because  of  the  expense. 

Such  a  mutual  benefit  would  do  mcM-s  to  cement 
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the  members  of  the  N.  A.  R.  D.  together  than  any- 
thing else.  I  should  appreciate  it  if  you  would  pub- 
lish statistics  on  the  membership  of  the  association 
and  the  average  number  of  deaths  with  a  view  to 
determining  the  rate  of  assessment.  Please  keep 
this  plan  before  the  readers  of  the  Bulletin.  I 
hope  that  with  your  aid  we  can  bring  about  the 
adoption  of  this  idea.  q  ^  Grasslv. 

Chicago,  111. 


WHAT  SHE  WANTED. 
To  the  Editor: 

i  enclose  a  gem  from  my    collection    of    freak 
orders.    You  may  use  it  if  you  see  fit.     The  cus- 


tomer was  an  Italian  woman  and  she  wanted  leeches 
— not  nipples,  as  one  might  suppose  I 

South  Windham,  Conn.       F&EDERICK  E.  TURNER. 


HE   DOESHT  AGREE  WITH  MINTON. 
To  the  Editor: 

In  the  department  of  "Letters"  of  the  August 
Bulletin  I  see  that  ].  J.  Minton,  of  Washington, 
D.  C,  tries  to  prove  that  it  does  not  pay  the  drug- 
gist to  make  his  own  Seidlitz  powders  and  that  he 
can  buy  them  cheaper.  In  his  table  of  costs  he 
quotes  Seidlitz  mixture  at  25  cents  a  pound  and 
tartaric  acid  at  35  cents  a  pound.  If  Minton  has 
to  pay  these  prices  undoubtedly  he  had  better  buy 
his  Seidlitz  powders  ready-made.  I  make  my  own 
powders.  I  pay  20  cents  and  sometimes  less  for 
Rochelle  salts.  I  pay  from  2^  to  3  cents  for  soda 
(English).  I  pay  from  28  to  30  cents  for  tartaric 
acid,  I  am  satisfied  that  I  can  produce  fresher 
powders  for  a  good  deal  less  money  than  I  can  buy 
them  for.  John  S.  Blair. 

Bradford,  Pa. 


MAKING  SYRUP  OP  HYPOPHOSPHITES 
COUPOUND. 

To  the  Editor : 

I  note  that  Syrup  of  Hypophosphites  Compound 
bobs  up  every  once  in  a  while.  There  is  nothing 
difficult  about  this  preparation  except  the  manipu- 
lation. Throw  the  calcium,  potassium,  and  sodium 
hypophosphites  into  a  bottle  and  shake  the  mixture 
with  4  or  5  ounces  of  distilled  water.  Dissolve  the 
manganese  and  iron  hypophosphites  together  with 
the  citric  acid  and  potassium  citrate  in  a  few  ounces 
of  water  by  aid  of  heat  until  a  clear,  greenish  solu- 
tion is  eflrected.  While  the  liquid  is  still  hot  dis- 
solve the  quinine  therein  and  add  this  to  the  calcium 
mixture.  Then  fill  the  bottle  with  simple  syrup. 
This  makes  a  nice,  clear,  greenish  syrup.  When  I 
refer  to  simple  syrup  I  mean  the  product  made  by 
cold  percolation  from  loaf  sugar  and  distilled  water. 
The  quantities  of  water  mentioned  above  are  in- 
tended for  a  half-gallon  of  syrup,  A  saturated  so- 
lution of  sugar  will  take  up  that  quantity  of  water. 

Milaca,  Minn.  George  A.  PreSLEY.  . 


COLORING  BAY  RUH. 

To  the  Editor : 

Among  the  Dollar  Ideas  in  the  August  Bulle- 
tin was  a  process  given  by  C.  K.  Bushey  for  color- 
ing bay  rum  by  the  use  of  saffron  sprigs.  I  have 
never  been  successful  myself  in  using  vegetable  col- 
oring matter  in  bay  rum.  The  light  always  fades 
the  product  and  sometimes  produces  a  sediment  in  it. 

Permit  me  to  sug^^st  that  your  readers  use  the 
following  method :  After  the  oil,  alcohol,  and  water 
have  been  mixed,  carefully  add  from  10  to  30  drops 
of  water  of  ammonia.  A  clear  solution  and  a  per- 
fect color  will  result.  The  amount  added  cannot  be 
detected  so  far  as  the  irritating  qualities  of  ammonia 
are  concerned. 

This  may  not  be  just  the  proper  way  to  manufac- 
ture bay  rum,  but  it  is  the  only  way  that  I  have  ever 
been  able  to  devise  to  hold  a  satisfactory  color. 

Toiuca,  HI.  John  W.  Foster. 


INCIDENTS  IN  THE  DRUGGIST'S  LIFE. 

To  the  Editor: 

I  have  recently  had  two  amusing  experiences 
which  I  am  pleased  to  narrate. 

Some  time  ago  I  ordered,  with  other  goods  from 
a  prominent  wholesale  drug  company,  one  dozen 
leeches.  They  arrived  nicely  packed  with  moist 
earth  in  a  perforated  box.     UponT  roiMvingl-ithc 
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leeches  I  found  them  all  dead.  I  wrote  the  house 
about  the  matter,  and  shortly  after  received  another 
dozen  with  the  following  note:  "We  r^;ret  that 
the  leeches  were  not  satisfactory,  but  upon  looking 
up  your  order  we  notice  that  you  did  not  specify 
live  ones." 

A  seven-year-old  boy  called  at  the  store  the  other 
morning  and  asked  for  five  cents'  worth  of  saffron. 
Seeing  that  he  was  somewhat  excited,  I  remarked : 
"I  guess  you  have  a  new  baby  at  your  house."  "We 
have,"  he  replied.  "The  doctor  found  one  setting 
on  a  barrel  down  on  the  dock  last  night." 

Port  Huron,  Mich.  Ed.  J.  RODGERS. 


TREATING  "A  RAW  BABY." 

To  the  Editor : 

We  interpreted  the  accompanying  order  to  call 
for  lycopodium,  and  we  translated  the  order  as  fol- 
lows :  "Will  you  please  send  me  5  cents'  worth  of 
lycopodium  for  putting  on  a  baby  that  is  raw  ?    It 


SEPARATION  IN  AN  OINTMENT  OF  BALSAM 
PERU. 

To  the  Editor : 

As  I  have  had  some  trouble  in  making  an  oint- 
ment of  Balsam  Peru,  I  desire  to  ask  Bulletin 
readers  for  their  opinion.  When  the  mass  is  freshly 
prepared  it  is  smooth,  but  upon  standing  a  granula- 
tion or  rather  separation  of  the  resinous  principles 
is  observed.  Before  the  national  food  and  drugs  act 
went  into  effect  we  had  no  such  trouble. 

Stillwater,  Minnesota.  KiNG  BrOS. 

[Note  by  the  Editor. — A  namber  of  druggists  have  had 
trouble  with  ointments  of  Balsam  Peru,  but  several  of  them 
have  devised  ways  and  nieans  of  overcoming  the  difficulty. 
In  the  department  of  "Dollar  Ideas"  in  the  August  issue  the 
use  of  an  alkali  was  suggested.  Mr.  Dunning,  writing  in 
this  issue  on  "Some  Interesting  Prescriptions,"  also  gives  a 
method  of  making  a  permanent  ointment  of  Balsam  Pern.] 


is  yellow."  Whether  the  baby  was  yellow,  or 
whether  the  customer  meant  to  describe  the  color  of 
the  powder  for  purposes  of  identification,  I  leave  for 
the  reader  to  determine.  T.  B.  Tindall. 

Owentboro,  Ky. 


"AN  EFFECTIVE  AND  ECONOMICAL  SILVER 
POLISH." 
To  the  Editor: 

In  the  department  of  "Letters"  in  the  July  Bul- 
letin I  notice  an  error  in  the  publication  of  my 
formula  for  an  effective  and  economical  silver  polish. 
The  amount  of  water  should  read  20  ounces. 

Shave  up  one  large  cake  of  ivory  soap  and  dissolve  it  in  20 
ounces  of  water.  Add  2  ounces  of  glycerin,  mix  thoroughly, 
and  then  gradually  add  1  pound  of  English  precipitated  chalk. 
Stir  the  mixtnre  thoroughly,  and  then  add  1  ounce  of  potas- 
shim  cyanide  which  has  been  previously  dissolved  in  6  ounces 
of  water.    Mi%  again. 

This  polish  is  very  cheap  to  make. 

Oeveland,  Ohio.  F.  C.  HOTTEL. 


MUST  "HUSTLE  AND  SMILE." 
To  the  Editor: 

I  have  been  very  much  interested  in  the  series  of 
articles  which  Harry  B.  Mason  has  been  contribut- 
ing to  the  Bulletin  during  the  last  few  years  on 
the  prosperous  and  prominent  druggists  of  different 
cities  throughout  the  country.  These  articles  all 
point  to  the  fact  that  if  one  wants  to  get  "writ  up" 
by  Mr.  Mason  he  must  "hustle  and  smile,"  for  these 
are  the  only  kind  of  men  that  "old  0[^rtunity" 
waits  for.  J.  O.  Burge. 

Nashville,  Tenn. 


To  the  Editor: 

I  am  a  young  druggist,  but  am  now  entering  on 
my  eleventh  year  in  the  retail  drug  business  in  this 
city.  During  this  time  I  have  taken  several  drug 
journals,  but  I  have  found  none  that  I  could  take 
the  interest  in  I  do  in  your  publication.  Your  Dol- 
lar Ideas  and  Business  Hints  are  worth  remem- 
bering. Jas.  J.  Read. 

Lampasas,  Texas. 

*  *      * 
To  the  Editor: 

I  have  been  out  of  the  drug  business  for  several 
years,  but  find  the  Bulletin  such  a  good  "live 
one"  that  I  would  not  be  without  it 

Detroit,  Mich.  Geo.  N.  WHIPPLE. 

*  *     « 
To  the  Editor : 

"Got  the  habit."  Can't  do  without  the  Bulletin. 

La  Harpe,  IIL  F. 
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DENATURED    ALCOHOL 
lo  eta.  Pint,  50  cU.  GaUoii 

For  thb  Chafing  Dish. 


Hubbell  &  McGowan  say  that  the  stores  in  their  neighbor- 
hood are  doing  considerable  business  on  this  item.  The  jugs 
which  they  use  for  the  gallon  sales  are  the  containers  in 
which  they  receive  their  fruit  syrups,  etc 

They  buy  in  barrel  lots  at  about  3S  cents  a  gallon.  On 
the  pint  sales  there  is  a  good  profit,  and  the  gallon  sales  are 
calculated  to  make  this  trade  a  drug  store  function,  thus  keep- 
ing it  away  from  department  and  general  stores.  In  the 
course  of  time  the  price  to  retailers  is  bound  to  decline  and 
the  number  and  amounts  of  the  sales  will  make  the  profits 
fair. 

"We  find  that  among  druggists  generally,"  says  the 
Apothecary,  "there  is  a  very  great  discrepancy  in  the  prices 
charged  at  retail.  For  instance,  in  three  drug  stores  on 
Fourth  Avenue,  New  York  City,  the  prices  charged  per  quart 
of  denatured  alcohol  were  30,  *0,  and  SO  cents.  The  clerk 
who  asked  the  latter  price,  in  reply  to  protest  against  the 
excessive  charge,  .stated  that  he  believed  that  the  cost  was 
about  '$1  per  gallon,'  when  as  a  matter  of  fact  it  costs  42 
cents  a  gallon. 

"The  question  of  price  wiH  be  gradually  adjusted  as 
druggists  realize  that  it  is  to  their  advantage  to  hold  the 
trade,  and  to  sell  a  large  quantity  at  a  reasonable  profit, 
rather  than  a  little  at  a  much  higher  gain." 

Rules  for  Clerks. — 

The  Riker-Jaynes  stores  in  Boston  have  very  rigid  policies 
regarding  the  treatment  of  customers.  The  positive  rules 
which  are  issued  to  salesmen  will  not  be  without  interest. 
They  read  as  follows : 
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Puahing  the  Sale  of  Denatured  AlcohoL— 

We  read  in  The  Apothecary  that  Hubbell  &  McGowan.  of 
Boston,  are  among  the  retail  druggists  who  have  seen  the 
possibilities  of  trade  in  denatured  alcohol.  They  advertise 
the  article  in  their  window  by  a  conspicuous  sign,  reading: 
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Featiuring  Olive  Oil  and  Cold  Cream. — 

B.  S.  Cooban  &  Co.,  of  Chicago,  publish  a  two-page  folder 
9  by  12  inches  for  house-to-house  distribution.  The  pages 
are  typographically  attractive,  there  being  plenty  of  while 
space  and  a  clear,  legible  type.    We  are  reproducing  two  of 
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the  ads.  by  way  of  suggestion  to  other  druggists  who  employ 
similar  advertising  mediums. 

These  two  products  lend  themselves  readily  to  advertising 
purposes  because  every  store  sells  a  quantity  of  olive  oil  and 
cold  cream. 

Making  a  Specialty  of  DiainfectiotL — 

O-  M.  Curtis,  a  pharmacist  in  Denton,  Texas,  has  devel- 
oped quite  a  business  in  disinfecting  houses  and  other  prem- 
ises after  the  visitation  of  contagious  and  infectious  diseases. 
Here,  for  example,  is  the  text  of  a  postal  card  recently  sent 
out  by  Mr.  Curtis  to  the  physicians  of  Denton : 
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Four  Novel  Ads. — 

The  Axt  Drug  Co,,  of  Fort  Madison,  Iowa,  certainly 
observes  brevity  in  its  advertising.  The  announcements 
which  we  here  reproduce  are  conspicuous  for  that  quality. 
They,  moreover,  exemplify  a  fact  quite  generally  admitted 
by  expert  advertisers :  white  letters  on  a  dark  background  are 
the  most  easily  read. 

These  announcements  attracted  considerable  attention.  A 
number  of  people  spoke  about  them  to  the  Axt  Drug  Co. 


The   Riker-Jaynea  Prescription   Check. — 

The  prescription  check  used  in  the  Riker-Jaynes  stores  in 
Boston  is  shown  in  the  accompanying  reproduction.  Some 
little  explanation,  however,  is  necessary.  The  cut  shows 
only  the  upper  half  of  the  check.  The  lower  half  is  sep- 
arated by  a  dotted  line,  and  on  the  reverse  side  of  this  lower 
half  appears  printed  matter  exactly  like  that  above  except 
that  in  place  of  the  words  "Customer's  Check"  appear  the 


No.    45101      JAYNES  DRUG  CO. 


Name 

Street  

Oty  or  Town 

Time Date- 


words  "Store  Check."  In  use,  the  check  is  folded,  a  small 
sheet  of  carbon  is  placed  between  the  two  halves,  and  the 
record  written  on  the  top  is  consequently  repeated  on  the 
"Store  Check"  which  is  then  underneath.  The  sheet  is  torn 
apart  in  the  center,  the  "Customer's  Check"  is  handed  to 
him,  and  the  "Store  Check"  is  retained.  Each  check  is  2?i 
by  3^  inches  in  size,  and  the  original  slip,  before  folding,  is 
therefore  3J4  by  6J4   inches. 

Of  course  a  thorough  checking  system  is  used  by  the 
dispensers  in  preparing  prescriptions,  and  when  a  prescription 
mixture  has  been  completed  a  label  is  pasted  on  it  like  the 
following ; 


PRCPARCD  ev 


JAVNCB  *  CO.  Date— 


This  is  filled  out  as  indicated  and  pasted  on  every  prescrip- 


A  Forcefnt  Bid  for  Prescription  Patronage. — 

Any  one  who  has  tried  to  write  advertising  for  his  pre- 
scription department  must  have  found  that  such  composition 
is  not  easy.     Here  is  an  announcement  of  Anewalt'a  Phar- 
macy, of  Phillipsburg,  N.  J.,  which   strikes   home: 
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CAPSULES  OF  SCIENCE. 

Prepared  by  Prof,  W.  L.  Scoville. 


Stop-watch  Chemiatiy.^ 

(o)  Venice  turpentine  is  dissolved  in  ether  (3  vols), 
cooled  to  £0.5°  C,  then  8  Cc  of  N/2  ammonia  water  added 
and  well  shaken  in.  If  the  mixture  gelatinizes  in  11  minutes 
it  is  pure.  If  it  takes  12.7  minutes,  it  is  adulterated.  (&) 
When  citral  (or  oil  of  lemon)  is  mixed  with  defibrinated 
blood  and  a  solution  of  ammonium  sulphide,  and  viewed  in  a 
spectroscope,  two  bands  are  seen,  and  after  a  time  a  third 
appears.  The  time  which  is  required  to  obtain  the  third  band 
is  proportionate  to  the  amount  of  citral  present.  To  estimate 
citral  in  an  oil  or  essence  of  lemon  requires  two  operators. 
One  uses  a  known  solution  of  citral,  the  other  uses  the  oil 
or  essence.  Each  mixes  his  reagents,  puts  the  mixture  in 
the  spectroscope  at  the  same  moment,  then  they  race  to  see 
which  can  get  the  middle  band  first.  When  they  come  in 
neck-and-heck  the  race  is  won  I 

The  Right  Weigh.— 

Glass  is  very  easily  electrified  by  rubbing  with  a  cloth,  and 
when  so  electrified  it  acts  upon  a  balance  so  as  to  appear 
heavier  than  it  is.  For  instance,  an  Erienmeyer  flask  when 
first  electrified  weighed  0.5  Gm.  more  than  normal,  and  even 
after  an  hour  it  was  O.OOOS  Gm.  heavier.  It  is  therefore  inac- 
curate to  weigh  a  glass  apparatus  immediately  after  wiping. 
The  electrical  disturbance  can  be  removed  by  stroking  gently 
with  the  hand  and  setting  upon  a  metal  surface  for  a  short 

Does  Sttrch  Dissolve  in  Water?— 

It  has  generally  been  considered  that  starch  forms  a 
suspension  in  boiling  water,  but  not  a  true  solution— unless 
chemicals  are  added  which  change  the  character  of  the 
starch,  making  the  so-called  "soluble  starch."  Now  a  French 
chemist  says  that  by  filtering  a  pseu do- solution  of  starch 
through  collodion,  he  gets  a  true  solution  of  starch  which 
is  transparent  and  perfect.  Such  a  solution  is  not  very 
stable,  but  he  regards  it  as  a  perfect  and  true  solution.  He 
makes  a  polysyllabic  explanation  of  the  fact,  but  we  did  not 
find  this  clear  and  transparent. 

The  Pure  Water  FroUem. — 

Dialyzed  iron  has  been  proposed  for  purifying  water.  A 
very  small  amount  of  alkali  or  other  matter  precipitates 
ferric  hydroxide  from  dialyzed  iron  solutions,  and  this  carries 
down  any  insoluble  matters  in  the  water,  and  also  most  of 
the  soluble  organic  matters.  The  solution  is  mixed  with  the 
water  to  be  purified  in  about  the  proportion  of  one  to  one 
thousand. 

Self-acting  Capanles. — 

A  German  chemist  has  evolved  the  idea  of  incorporating 
pepsin,  or  papain,  in  the  gelatin  of  gelatin  capsules,  to  insure 
their  dissolving  in  the  alimentary  tract — and  he  has  patented 
it.  He  thinks  that  ordinary  gelatin  capsules  do  not  always 
dissolve  in  the  stomach  or  intestines,  but  that  bis  will.    In 


order  to  prevent  the  gelatin  from  being  hquefied  before  the 
capsules  are  swallowed,  he  mixes  a  little  alkali  with  the 
gelatin.  What  becomes  of  the  pepsin  under  this  treatment. 
he  has  not  yet  discovered. 

Onr  English  Sisters.— 

Margaret  £.  Buchanan,  Ph.C,  says  there  are  160  rois- 
tered women-pharmacists  in  Great  Britain,  of  whom  more 
than  half  are  employed  in  hospitals  or  public  dispensaries, 
while  only  about  30  are  in  business  for  themselves.  The 
average  salary  for  a  woman  pharmacist  in  a  hospital  is  ^Mut 
$600   per  year,   or    about   t350   per   year   for   resident   phar- 

Gems  that  Fade  Without  Help.— 

It  has  been  discovered  that  opals  which  contain  5  to  TO 
per  cent  of  water  will  dry,  crack,  and  lose  their  color.  Those 
with  less  than  fi  per  cent  of  water  do  not  fade.  Analysis 
of  a  fine  opal  showed  it  to  consist  of  93  per  cent  silica,  0.25 
per  cent  iron  oxide,  and  7.76  per  cent  water. 

An  Explanation?— 

German  bacteriologists  have  found  that  suspensions  of 
lecithin  have  a  marked  germicidal  power — in  1-to-lOOO  solu- 
tions it  kills  typhoid  bacilli  in  from  one-half  to  one  hour. 
An  important  source  of  lecithin  is  the  brain.  Does  this 
explain  why  some  brains  seem  sterile? 

"While  You  Wait."— 

Tablet  reagents  for  the  analysis  of  drinking-water  arc 
sold  in  Germany.  Quite  a  thorough  analysis  can  be  made 
in  a  short  time  by  means  of  the  tablets  and  apparatus  which 
are  sold  with  them,  and  it  is  recommended  that  analyses  be 
made  at  the  water's  source. 

Red  Cow's  Milk.— 

Milk  has  been  found  to  contain  4  enzymes,  a  peroxidase, 
a  diastase,  a  reductase,  and  a  catalase.  These  occur  in  nor- 
mal, healthy  milk.  Infected  milk  may  contain  other  enzymes. 
These  four  enzymes  doubtless  have  an  influence  on  the  diges- 
tibility of  milk. 

Doesn't  Hurt  the  Flavor. — 

A  malt  extract  made  in  a  copper  kettle  is  a  damaged 
extract.  Malt  extract  dissolves  copper  to  an  ai^reciable 
extent,  and  it  only  needs  1  part  copper  in  700,000  to  spral 
the  diastase. 

Common  but  Queers— 

Since  1871  chemists  have  studied  deeply  into  the  causes 
of  the  rusting  of  iron.  A  recent  article  in  Engineering  says 
that  the  chemist  has  not  yet  found  out  the  actual  reason  for 
rusting. 

Breakfast  Food. — 

In  Japan  a  variety  of  chrysanthemum  flower  is  used  as  a 
food.    The  flowers  are  yellow  and  contain  considerable  sugar. 

Stiff  Starch^— 

The  molecular  weight  of  starch  is  at  least  1S,000,  and  it  is 
probably  composed  of  molecules  of  diffe^^,WM^^-t  |r> 
■i^jtized  by  V-JvJWV  It 
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Juit  a  Result  of  the  Pure  Pood  and  Drags  Act — 

"Chemist  Theodore  D.  Wetterstroem  has  disclosed  some 
rather  startling  facts  during  hia  examination  of  drugs,  min- 
eral waters,  ice  cream,  and  honey  which  are  being  sold  and 
otTered  for  sale  in  and  around  Cincinnati,"  says  the  Midland 
Druggist.  "Following  the  going  into  effect  of  the  Federal 
food  and  drugs  act,  he  says  a  number  of  well-known  brands 
of  proprietary  medicines  disappeared  from  the  shelves  of 
druggists  as  tf  by  magic.  He  has  since  analyzed  some  of 
these,  and  while  he  does  not  disclose  the  names  of  the  medi- 
•dnes  or  the  manufacturers,  says  his  labors  have  not  been  in 
vain.  He  asserts  that  lithia,  seltzer,  and  other  mineral  waters 
manufactured  and  sold  in  Cincinnati,  and  some  bottled  across 
the  river  in  Kentucky,  show  absolutely  no  trace  of  lithia. 
They  are  different  from  common  river  water  only  in  the  fact 
that  a  little  common  salt  or  baking  soda  has  entered  into  their 
composition.  Three  samples  of  ice  cream  analyzed  showed  a 
percentage  of  butter-fats  as  follows :  15  per  cent,  13  per  cent, 
and  2  per  cent.  The  U.  S.  pure  food  law  requires  14  per  cent 
butter-fat  in  ice  cream.  A  carload  of  honey  consigned  to  a 
Cincinnati  honey  merchant  was  refused  because  the  honey 
contained  artificial  inverted  sugar.  In  the  fall  of  the  year  the 
State  Food  and  Dairy  Department  will  hold  an  exhibition  of 
adulterated  and  misbranded  articles  at  the  State  Fair.  Mr. 
Wetterstroem  has  been  commissioned  to  collect  and  arrange 
the  exhibit  of  adulterated  and  misbranded  drugs  and  medicines 
which  have  already  come  to  the  notice  of  the  department." 


Rales  Used  in  Compounding  Prescr^tions. — 

The  rules  issued  to  prescription  dispensers  in  the  Riker* 
Jaynes  stores  in  Boston  will  not  be  without  interest  They 
read  as  follows : 
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Modified  Formula  for  Ammonia  Liniment. — 

Olto  Raubenheimer,  Ph.G.,  of  Brooklyn,  in  a  paper  read 
before  the  New  York  Branch  of  the  American  Pharmaceu- 
tical Association,  suggested  the  following  formula  for  am- 
monia liniment: 

Ammoaia    valer >*0  gramme*. 

DUuled   alcohol M  sranunei. 

Colionieed  oil 800  grammcL 

This  mixture,  said  Mr.  Raubenheimer,  is  practically  iden- 
tical with  the  U.  S.  P.  linimentum  ammonia  and  produces 
a  white,  creamy  preparation  which  does  not  separate  or 
thicken  on  standing. 
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BOTANY  AND  MATERIA  MEDICA. 

Monthly  review  by  Oliver  A.  FABWBii, 

BoUnlil  of  Tifke,  DbvIs  &  Co. 


Cultivation  of  Golden-scal. — 

The  United  States  Department  of  Agriculture  has  recently 
issued  a  pamphlet  of  twenty  pages  (circular  Ko.  6  of  the 
Bureau  of  Plant  Industry)  on  the  subject  of  "The  Cnltiva- 
lion  and  Handling  of  Golden-seal."  The  authors  are  Miss 
Alice  Henkel  and  G.  Fred.  Kugh.  There  are  seven  cuts 
illustrating  the  plant  in  all  stages,  from  the  seedling  to  the 
mature  fruiting  plant  and  the  rhizome,  and  showing  also  the 
manner  of  dividing.  For  the  benefit  of  our  readers  who  may 
be  interested  in  the  subject  we  have  abstracted  the  following 
notes  from  the  pamphlet : 

Golden-seal,  in  its  native  wild  state,  prefers  open,  elevated 


golden 


woods  and  bluffs,  where  iherc  is  plenty  of  leaf  mold  and  good 
drainage,  and  ranges  from  New  York  to  Minnesota,  south- 
ward to  Missouri  and  Georgia,  The  plant  has  been  cultivated, 
experimentally,  at  Washington  by  the  United  Slates  Depart- 
ment of  Agriculture  since  1899.  The  results  obtained  clearly 
show  that  golden-seal  can  be  successfully  cultivated.  The 
artificial  conditions  of  cultivation  must,  however,  be  made  to 
approach,  as  nearly  as  possible,  those  of  its  natural  habitat. 
An  ample  supply  of  humus  should  be  well  worked  into  the 
ground  to  a  depth  of  about  G  or  8  inches  so  as  to  give  it 
lightness  and  moisture-retaining  properties  approaching  those 
of  a  forest  soil.    The  humus  employed  may  be  well-rotted 


manure,  straw,  etc,  but  probably  the  best  mulch  is  leaf  mold; 
this,  of  course,  should  be  mulched  in  during  the  fall,  and  if 
a  mulch  of  leaves  should  be  laid  on  the  ground  every  fall  in 
a  few  years  the  garden  soil  would  have  approached  as  nearly 
as  possible  to  that  of  a  forest  soil;  it  also  tends  to  keep  the 
weeds  down.  Any  soil  may  be  used  so  long  as  it  is  well 
mulched  to  produce  lightness  and  well  drained,  as  golden- 
seal will  not  grow  in  a  wet  soil. 

As  golden-seal  is  a  shade  plant,  it  must  be  protected,  like 
ginseng,  from  the  direct  rays  of  the  sun.  Trees  can  be  used 
for  this  purpose,  but  a  better  plan  is  to  erect  a  lattice  frame- 
work, as  this  will  not,  like  trees,  help  to  use  up  the  strength 
of  the  ground.  The  plants  may  be  grown  tn  beds  or  rows 
about  a  foot  apart  in  one  direction  by  six  inches  in  the  other. 
They  may  be  grown  from  the  seed,  by  division  of  the 
rhizome,  or  from  small  buds  which  form  on  the  stronger 
fibrous  roots.  The  yield  of  green  root  per  acre  was  found  to 
be  about  SOOO  or  6000  pounds,  which  when  dried  was  reduced 
to  1500, 

It  was  also  found  that  three  years  matured  the  crop,  as 
after  that  period  of  growth  the  rhizome  began  to  decay  at 
the  older  end.  The  alkaloid  content  is  not  diminished  by 
cultivation.  The  plant  is  perennial,  from  a  stout  yellow 
rhizome  which  sends  up  a  hairy  stem  about  a  foot  in  height, 
bearing  a  large  leaf  near  the  top  and  a  little  further  above  a 
small  leaf,  and  then  (he  small  inconspicuous  flower.  The 
flowers  appear  in  April  or  May,  the  fruit  in  July  or  August, 
which  is  bright-red  in  color,  and  about  the  same  size  as,  and 
resembling,  a  large  raspberry;  hence  one  of  its  names — 
ground  raspberry, 

Mexican  Scammony. — 

Mexican  Scammony  or  Orizaba  Jalap,  Ipomaa  Oritabensis, 
has  been  the  subject  of  an  investigation  {Phartiweeulical 
Journal)  by  William  Duncan,  Ph,C.  A  single  root  yielded  as 
high  as  20.1  per  cent  resin,  which  perfectly  answers  the  present 
official  characters  and  tests  for  scammony  resin,  excepting 
that  it  has  a  more  transparent,  greenish  tint  The  main  dif- 
ference lies  in  the  melting  point,  which  is  119*  C,  for  true 
scammony  and  110°  C.  for  the  Mexican.  The  author  recom- 
mends that  the  official  characters  and  tests  be  made  more 
stringent;  or,  if  the  two  resins  are  identical,  permit  the  use 
of  the  Mexican  scammony  as  a  source  of  supply;  or  make 
scammonin  official  and  permit  the  manufacturer  to  obtain  it 
from  whatever  source  he  pleases. 

Polygonum  Cuspidatnm. — 

According  to  the  Pharmaceutical  Journal  A.  Goris  and  L. 
Cret^  have  found  two  glucosides  in  the  rhizome  of  Polygonum 
cuspidatum  Sieb.  &  Zucc, — one,  polygonin,  yielding  emodtn 
and  a  sugar  by  hydrolysis,  and  the  other  emodin,  of  which 
the  fresh  rhizome  yielded  .3S3  per  cent  and  the  dry  .670  per 
cent.  Clinical  experiments  show  that  the  drug  is  a  good  pur- 
gative in  doses  about  twice  as  large  as  those  for  Gtinese 
rhubarb, 

Peristaltin.— 

According  to  Merck's  Report,  Peristaltln  is  a  name  given 

'  to  a  recently  discovered,   water-s<Juble  glucosidt^   obtained 

from  cascara  bark,  and  has  the  formula 
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BOOKS. 


A  Book  oh  Oftics  fok  the  Diuggist. 

We  have  perused  with  considerable  interest  a  new  book 
entitled  "The  Chemist  Optician."  The  aim  of  the  publishers 
has  been  to  present  a.  work  founded  on  a  knowledge  of 
physics  which  the  pharmacist  acquires  in  his  college  course. 
Purposely,  however,  the  treatise  is  written  in  every-day  lan- 
guage rather  than  in  scientific  style.  It  tells  in  a  simple  way 
how  abnormalities  of  vision  are  corrected  by  properly  fitted 
spectacles.  There  is  an  abundance  of  illustrations,  but 
mathematical  formulas  are  conspicuous  by  their  absence. 

This  book  is  one  of  the  "Chemist  and  Druggist"  series, 
having  been  written  to  instruct  the  retail  pharmacist  how  to  fit 
glasses  or  dispense  oculists'  prescriptions.  It  comprises  the 
theory  necessary  to  understand  the  practice  of  visual  optics, 
and  the  apparatus  and  instruments  employed  therein,  with  a 
wide  range  of  data,  facts  and  suggestions,  gathered  from 
experience. 

"The  Chemist  Optician"  contains  210  pages  and  is  pub- 
lished at  the  offices  of  the  Chemist  and  Druggist,  42  Cannon 
Street,  London,  R  C.  The  American  agents  are  McKesson 
&  Robbins,  of  SI  Fulton  Street,  New  York  City,  who  sell  the 
book  post-paid  at  $1.75. 


when  he  receives  an  inquiry  or  a  prescription  for  one  of 
them  he  must  have  infonnation  regarding  it  immediately  at 
hand  if  be  is  to  satisfactorily  discharge  his  function  in  the 
interests  of  the  medical  profession  and  the  community.  We 
heartily  commend  the  fourth  edition  of  Professor  Coblentz's 
book.  It  b  issued  by  the  Apothecary  Publishing  Co.,  145 
High  Street,  Boston,  and  the  price  is  $1.00. 


A  Handy  Book, 

The  seventh  edition  of  "Pharmaceutical  Formulas"  has 
recently  reached  us  from  the  press.  The  book  is  now  con- 
siderably enlarged  and  comprises  hundreds  of  new  formulas. 
Many  of  the  old  recipes,  too,  have  been  revised  in  the  light 
of  further  trial. 

The  function,  we  may  say  the  necessity,  of  a  work  of  this 
nature  is  at  once  apparent  Hardly  a  week  passes  but  that  the 
druggist  is  called  upon  to  make  a  preparation  which  he  is 
unable  to  purchase.  It  may  be  a  com  cure,  a  toilet  lotion,  a 
hair  tonic,  or  an  after-shave.  The  man  who  has  at  his  com- 
Riand  this  complete  compendium  of  information  about  drug- 
gists' specialties  will  make  many  a  sale  which  a  pharmacist 
without  such  assistance  is  bound  to  miss. 

"Pharmaceutical  Formulas"  is  published  by  the  Chemist 
and  Druggist  of  London.  The  American  Agents  are  McKes- 
son &  Robbins,  who  sell  the  book  post-paid  for  $3.50. 


A  New  Book  of  Fo!tut;LAS. 

"Pharmaceutical  Preparations,"  by  A,  Emil  Hiss,  Ph.G., 
and  Albert  E.  Ebcrt,  PbM.,  Ph.D.,  has  recently  reached  us 
from  the  publishers.  It  presents  a  vast  collection  of  formulas 
of  so-called  pharmaceutical  preparations,  covering  practically 
everything  the  pharmacists  of  America  may  be  called  upon 
to  make.  It  includes  all  the  recipes  of  the  United  States 
Pharmacopceia,  the  National  Formulary,  the  British  Pharma- 
copceia,  the  British  Formulary,  the  German  Pharmacopeia, 
and  a  host  of  other  authoritative  books. 

Such  a  multitude  of  formulas,  all  of  them  of  official  char- 
acter, are  enclosed  within  a  single  volume.  They  are  arranged 
in  strictly  alphabetical  order,  with  numerous  cross-references, 
and  provided  with  a  copious  index.  The  book  we  believe 
includes  everything  in  the  nature  of  pharmaceutical  prepara- 
tions required  in  this  cosmoplitan  country.  "Pharmaceutical 
Preparations"  is  published  by  G.  P.  Engelhard  &  Co.  of 
Chicago.  It  comprises  ST6  pages,  is  bound  in  cloth,  and 
costs  $3.00. 


"The  Newer  Remedies,"  by  Coblentz. 
The  fourth  edition  of  this  very  useful  and  practical  book 
has  recently  issued  from  the  press.  The  third  edition  was 
published  in  1899,  and  since  that  time  the  number  of  syn- 
thetics and  "new  remedies"  in  general  has  greatly  increased. 
The  present  edition  may  be  depended  upon  to  be  complete 
and  up  to  date  in  every  particular,  and  a  useful  feature  is 
that  the  author  has,  wherever  possible,  given  the  names  and 
.addresses  of  the  manufacturers.  Every  pharmacist  needs  a 
book  of  this  character.  He  cannot  hope  to  keep  in  stock  the 
myriad  of  new  remedies  brought  out  from  time  to  time,  but 


The  Scope  of  the  Modern  Jobbing  Business. 
The  last  annual  catalogue  of  Noyes  Bros.  &  Cutler,  tbt 
well-known  jobbing  house  of  St.  Paul,  is  full  of  interest  and 
significance.  It  contains  no  fewer  than  1136  pages,  and  is 
packed  from  cover  to  cover  with  an  enumeration  of  thousands 
upon  thousands  of  the  different  articles  handled  in  the  job- 
bing and  retail  trades.  It  is  an  interesting  _ commentary  on 
the  scope  of  the  jabbing  business.  Not  only  is  the  regular 
line  of  drugs,  chemicals,  manufacturers'  specialties,  and  the 
like  included,  but  space  is  devoted  to  an  innumerable  variety 
of  sundries  of  every  possible  character. 


Van  Schaack's  List. 
Peter  Van  Schaack  &  Sons  are  distributing  their  new  ItKS 
catalogue.  Few  publications  are  more  gratefully  received  kl 
the  BuLLEHN  office  than  Peter  Van  Schaack  &  Sons'  compre- 
hensive price  list.  It  is  a  carefully  compiled  work 'covering 
the  wants  of  any  up-to-date  pharmacist.  There  are  quota- 
tions on  patent  medicines,  paints,  general  pharmaceuticals, 
and  everything  else  in  the  drug  market.  Peter  Van  Schaack 
&  Sons. ate  prominent  jobbers  in  Chicago,  which  fact  lends 
authority  to  their  catalogue.  Druggists  in  their  territory  will 
appreciate  this  work. 


We  are  in  receipt  of  Bulletin  No.  10  of  the  Lloyd  Library. 
It  embodies  the  reprint  of  an  article  on  Hydrastis  Canadensis 
originally  published  in  "Drugs  and  Medicines  of  North 
America"  during  1884.  The  work  is  exhaustive,  well  i 
trated,  and  of  unusual  interest. 
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QUERIES. 


InformatUm  is  given  in  this  dtparlmenl  under  ttu 
following  conditions  only:  (/)  No  queries  are  answered 
by  mail;  {3)  queries  tnust  reach  us  be/ore  the  i$th  of 
the  month  to  be  answered  in  the  Buli-KTin  of  the  month 
following;  Cj)  inquirers  tnust  in  every  instance  be  reg- 
ular subscribers;  and  {4)  names  and  addresses  must  be 
af^xed  to  all  communications. 


Soda  Syrups. 
J.  F.  W. — Here  are .  a  number  of   formulas  which   have 
proved  very  satisfactory: 

Powdered  cocoa   1  ponnd. 

GruiuUled  aaftr  10  pound*. 

Water   1   fillon. 

EUnct  of  ytniui.  '.'.'.'.'.'.'.'.'.'.'.'.'.'.'.'.'.'.'.  .H  ounce! 
Put  witer  with  (be  cocoa  on  tbe  fire,  itirrint  caniUDtl^  to  prevent 
luniplns.  When  it  comei  to  boil,  add  the  auEBr  and  Uir  aniil  It  i*  all 
diuolved.  Then  boil  the  ayrup  for  ihree  minutes  and  Urain  it  Chroogh 
cloth  while  hot.  Allow  the  mixture  to  cool  and  itlr  in  tbe  cream  and 
vanilla  extract. 

Extract  of  vanilla 1}{  otioces. 

Simple  i^mp   1   falloa. 

Soda  foam H  ounce. 


When   the   teaMn   ii   at  ii. 
curable.     Pich  out  alt  tbe  bad  < 
thoroughl)".    Secure^ 


wiU  be  broken  up  and  not  almplr  washed. 
Next  cover  the  frail  with  a   mixture  of 

.   part  acetic  Kad,   C  P 

throuch    the   muciliEinoui  portion!    of   the    1 

Grease  Paints. 
\V.  D.  A.— Grease  paints  may  be  made  after  the  follow- 
ing formulas: 

Prepared    chalk    1  ouncei  av. 

AtbcBID*    powder   4  oancei  av. 

Sweet  almond  oil    >$j  fluidouncts. 

Elobouqnel   extract   3   fluidrachms. 

Sufficient  oil  of  almond  should  be  used  to  form  a  paste 
of  proper  consistence. 

whiw  wax  '!.'^";.'!.';"';;!i;!'!**  ou^  a'; 

Olive  oil    1  fluidonncei. 

Oil    of   roac    B  dropi. 

Oil   of  bergunot    >  dropa. 

Oil  of  neroli    >  dropa. 

Tinctare  of  imuk   1  dropa. 

Zinc   cart>OBata    SU  parta. 

Bismuth    aubaitrate    ISO  parts. 

Asbeato ISO  parta. 

ilxpreased  oil  of  alnundi 100  parti. 

Camphor    SS  parts. 

Oil  of  peppenoint   S(  part*. 

Perfume    SS  part*. 

Eoaine  1  part 

Soot    1  onncei  av. 

Sweet  almond  oil  ■  floidouacei. 

Cacao  butter  0  ounce*  av. 

Perfume.  suScient. 
The  ioot   should  be  derived   from  bumini  camphor  and    repealediT 
waahiDg   with    alcohol.      It    should   be    tri'  "    "  "        -         ■  -     - 


perfun 


■  □d  fori 


■ticks. 


Add   t 


Brown  or  Other  colors  may  be  obtained  by  adding  appro- 
priate pigments,  such  as  finely  levigated  burnt  umber,  sienna, 
ocher,  jeweler's  rouge,  etc.,  to  tbe  last  formula  instead  of 

lampblack. 


"  F.     Store  the  linished 


Liquid  Face  Powder. 
M.  W.  writes  that  he  is  receiving  calls  for  a  liquid  face 
powder  and  desires  a  formula  for  such  a  preparation.    We 
suggest  the  following: 

Bismuth  tubcarbonste B  ouncea. 


H/drochlori( 


.je  onlr  dean  ^ 
a  hurry  to  £nu 


It  by  addiaf  watt 


ontil  the  reaction  ci 


thia  up  thorouihl^  11 


alcohol  after  addina  to   drops  0 
-      Then  add  enrngh   roar  ~  -■" 


t  ahould  be  I 


^  Eallona  of  the  finiahed  product.     Fill  up  either 

lolUea,   uaing  in;  stjle   packsfe  which   will  ante. 

when   GUins   the   bottlca  that  the   precipitate   in 

_—  jqual;  in  order  to  do  this  the  container  ahould  be 

The  author,  Mr.  J.  L.  Waller,  said:  "Care  must  be  taken 
in  the  making  of  the  preparation,  and  the  directions  must  be 
carefully  followed,  or  else  the  product  will  spoil;  on  the  other 
hand,  if  the  directions  are  adhered  to  a  beautiful  preparation 

results." 


',  P.  H.  Franklin 


Hair  Dyes. 
F.  W.  A.  H, — Formulas  for  hair  dyes  have  appeared  in 
the  Bulletin  on  innumerable  occasions.    Consult  the  annual 
indexes  printed  in  the  December  issues.    Perhaps  the  follow- 
ing formulas  may  serve  your  purpose: 


hair  dve  . 
live.     A   sn 


of  dist 
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the  lolntion  mare  easily  viaible  and   its  eScci  more  distinct.     This  Art 
should  aot  be  allowed  to  louek  the  skin,  ai  A  darkeng  that,  (go. 
A  brown  h«ir  dye  mty  be  made  o( 

PTroitUic  acid  1  part 

Rcsorcinol  and  walnut  hulls  may  be  combined  to  form  a 
hair  dye  as  follows : 

Green  walnut  bull!   ID  drachm*. 

Glycerin    ./^^^^^/S^^^^^^^^^^^^'^J^^/S.X    ouncel. 

Water enoajb. 

Grate  the  hulls  and  boil  in  a  pint  of  water  for  tbirt;  minutes, 
strain,  add  the  resordnol  and  glycerin,  and  enoogh  water,  il  neces- 
sary, to  bring  the  whole  op  to  1*  oonce*. 

Some  makes  of  resorcinol,  used  alone,  have  been  known 
to  turn  hair  red,  so  care  should  be  used  in  employing  it  as  a 
dye.  

Oxygenated  Tooth  Powder. 
C.  B.  W.  wants  a  formula  for  an  oxygenated  tooth  powder 
which  shall  be  better  than  the  following  mixture,  which  be 


Powdered  Castile  soap 10  grains. 

Powdered   chalk    ' •  drachms. 

Oil  oi  gaultheria q.   s. 

A  preparation  of  this  kind  containing  calcium  peroxide 
has  appeared  in  the  Bullehk.  The  querist  might  try  it: 

Calcium    carbonate    K  gramme*. 

Magnesium    csrbonate    fl  graoune*. 

Om*   root    S  grammes. 

Calcium   peroxide    S   to  S  grammes- 
Oil   of  peppermint 1  drop. 

Oil   of  cloves.... 1  drop. 

Oil   of  aur  anise 1  drop. 

Calcium  peroxide  may  be  precipitated  by  simply  adding 
lime-water  to  a  solution  of  hydrogen  peroxide,  says  the 
Pharmaceutical  Era.  It  occurs  as  a  white  crystalline  powder, 
insoluble  in  water,  and  may  be  kept  in  a  dry  state  indefinitely. 
Like  some  other  peroxides,  it  decomposes  with  the  evolution 
of  oxygen  when  stirred  with  water  or  brought  in  contact  with 
organic  matter.  It  is  used  as  a  disinfectant,  particularly  in 
the  mouth,  as  a  bleaching  agent,  etc. 

A  Troublesome  Hair  Tonic. 
Y.  L.  R.  writes :    "Would  you  be  kind  enough  to  crit:ci7e 
the  following  formula: 

Quiaiae  muriate  1  drachm. 

Tannie    acid    1  drachm*. 

Tincture  of  canihsride* ■  dracbm*. 

Glycerin    1    ounce. 

Alcohol    so   onnceo. 

Vanillin    1   grains. 

"One  objectionable  feature  of  this  preparation  is  that  it 
renders  the  hair  sticky.  Then,  too,  it  has  a  tendency  to  stain 
the  towels." 

Leave  out  the  tannic  add  and  reduce  the  amount  of 
glycerin  to  two  drachms.  Also  substitute  water  for  at  least 
50  per  cent  of  the  alcohol.  By  observing  these  changes  a 
fairly  good  preparation  can  be  made. 


complying  with  the  rulings.  The  phrase  "Guaranteed  under 
The  Food  and  Drugs  Act"  which  commonly  appears  on  phar- 
maceutical packages  is  simply  a  means  of  indicating  to  the 
purchaser  that  the  contents  conform  with  the  requirements  of 
this  law  and  are  so  guaranteed.  The  government  does  not 
specifically  approve  of  any  product  and  has  nothing  to  do 
with  any  guarantee.  

Will  Cotton  Retain  its  Power  of  AbtorptionT 
The  H.  D.  Co.  writes:  "Some  time  ago  we  received  the 
following  advices  from  a  manufacturer  of  absorbent  cotton: 
'It  is  impossible  to  keep  cotton  in  an  absorbent  condition  be- 
cause it  will  in  time  lose  its  absorbency,  particularly  in  warm 
weather.'  Our  stock  of  cotton  has  lost  its  power  of  absorp- 
tion and  our  complaints  to  the  manufacturer  elicited  the 
above  reply." 

The  H,  D.  Co.  are  evidently  puzzled  at  this  statement 
So  are  we.  Granting  that  absorbent  cotton  takes  up  a  little 
moisture  from  the  air  after  coming  from  the  factory,  that  is 
no  reason  why  it  should  lose  its  power  of  absorption.  Kept 
with  ordinary  care,  it  should  take  up  liquid  without  anjr 
trouble.  __^^ 

Improving  a  Dandruff  Cure, 
A.  S.  B. — Hair  preparations  seem  to  be  causing  our  readers 
considerable  trouble.    This  is  the  second  query  of  the  kind 
which  we  have  received  this  month. 

Salicylic  add  1  ounce*. 

Boric  acid   1  oonce*. 

Alcohol?    '""'"' 

Water,  of  each  sufficient  to  make 1  gallon. 

The  querist  desires  to  know  what  he  can  do  to  improve 
it.     He  also  desires  to  color  the  preparation  light-brown. 

Caramel  will  serve  as  a  coloring  agent  Our  only  criticism 
is  that  there  is  altogether  too  much  resorcin  in  the  formula. 
Ten  to  fifteen  grains  to  the  pint  would  be  ample. 

Hair  Tonic  Difficulties. 
R.  V.  A.  submits  the  following  query :     "I  have  a  hair 
tonic  containing  a  base  of  petroleum  oil.    I  have  tried  to  add 
quinine  and  cantharides  to  the  preparation,  but  have  not  suc- 


Regarding  the  Pure  Food  and  Drug  Law. 

L.  D.  C.  writes:  '^ill  you  please  give  us  tome  infonna- 
tioa  as  to  the  means  employed  in  having  a  preparation 
approved  under  the  pure  food  and  drug  law.  What  is  the 
expense  of  having  this  done?" 

There  is  no  such  thing  as  having  a  preparation  approved 
under  the  pure  food  and  drug  law.    It  is  simply  a  question  of 


stalled  in  the  store  of  J.  ' 


Pharkacv.— Some  fine  fistnres  have  been  in- 
V.  Griffin.  Hillsbore,  Teu*.  JU^  view  shoKS 
cue,  but  suffices  to  indieatl '*- -"  *"■ 
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ceeded  in  making  a  satisfactory  mixlure  of  these  ingredients. 

Can  you  help  me  out  of  the  difficulty?" 

Why  not  substitute  castor  oil  for  the  mineral  base  and 
use  an  alcoholic  menstruum?  One  might  dissolve  the  quinine 
and  cantharides  in  chloroform  or  ether  and  add  this  solution 
to  the  petroleum  oil,  but  such  solvents  are  objectionable  in  a 
hair  tonic.  

Elixir  of  Six  Bromides. 
C.  B.  R.— We  are  not  acquainted  with  the  fonnula  of  the 
particular  proprietary  preparation   which  you   mention.     A 
formula  tsrpical  of  such  sedative  mixtures  is  the  following : 

Potuiinm   bromide    ^40  ptiot. 

Sodium   bromide    «40  griins. 

Ammonium   bromide    tS4  grMns. 

Calcium   bromid IBS  gnini. 

Lithium  bromide    fl(  fraln*. 

Iron    bromide    B4  trains. 

CompouDd  tincture  of  cudbear ■  fluidruhmi. 

Simple  elixir,  enough    to  nutie Id  flaidouncct. 

Dluolve  br  agitation  and  filler.  If  neceiurr. 

Each  fluidrachm  contains  5  grains  each  of  potassium  and 
sodium  bromides,  3  grains  of  ammonium  bromide,  lyi  grains 
of  calcium  bromide,  and  I  grain  each  of  lithium  and  iron 
bromides. 

For  Insulating  Wirt. 

H.  W.  M.  submits  a  query  which  will  doubtless  prove  of 
interest  to  many  readers.  He  writes:  "Please  inform  me  of 
a  substance  which  can  be  made  into  a  paste  (after  the  man- 
ner of  plaster  Paris)  to  he  used  for  insulating  electric  wire. 
It  must  not  crack  on  exposure  to  heat  and  should  resemble 
porcelain  if  possible." 

On  referring  this  query  to  an  expert  Detroit  electrician, 
Mr.  John  Plasko,  we  received  the  following  advice;  Dental 
plaster  Paris  and  shellac  make  a  very  satisfactory  combina- 
tion for  the  purpose.  On  being  subjected  to  heat,  this  mix- 
ture gets  very  hard.  It  will  not  crack,  however,  unless  the 
wire  is  handled  violently. 

A  Capping  Mixlure  for  Boilies. 
F.  W.  A.  H. — Formulas  for  several  capping  or  sealing 
mixtures  have  appeared  in  the  Bulletin  from  time  to  time. 
We  are  reprinting  one  which  was  originally  contributed  to 
the  department  of  "Dollar  Ideas"  by  Crawford  T.  Ruff, 
of  Montgomery,  Ala.: 

Melt  S  ounces  of  while  wax  over  a  spirit  lamp.     For  thii  purpose 
the  wax  may  be  out  in  anv  cbeap  tin  or  i 
When    the  wax  is   melted,   add  %  drachm 
canth  and  1  ounce  of  bismalh,  lubnitrate.     Stir  brisblr  u 

of  stoppered  bottles  in  to  the  desired  depth.     The  substance 
'     ' .■-— -      Repta,  this  operation  about  three 


Tasteless  Quinine  Mixture.  i 

J.  P.— We  are  not  familiar  with  the  composition  of  the 
proprietary  preparation  which  you  mention.  Both  chocolate 
and  cocoa  have,  however,  been  recommended  for  masking  tlic 
taste  of  quinine.  For  that  purpose  one  may  use  a  syrup  of 
chocolate  made  as  follows : 

swell;  place  It,  together  with  ^  pound_  of  bitter  chocolate  and  a  fluid- 

™stMm  bit^."  As"  non  as  '^tS'e  *ch°Mtrttte"^as"rnell  "d,  .  "  well,  ?n"  ad" 
slowly  a    -  ■      ■  ■  _  .        .    - 


Theatrical  Cold  Creant, 
G.   P.   P.   writes:  "Kindly   furnish  me   through  your  col- 
umns a  formula  for  making  a  good  theatrical  cold  cream,  one 
especially  adapted  for  removing  grease  paint." 
Try  this  combination : 

.  ^ermaceti    S  ooaces. 

Uquid    para^  ' iss  onnce*. 

Borax    t  Odoee*. 

Water    <4  oiuiec*. 


end. 


a  becomes  cold-     Incorponl 


e  iierfiUK  toward  the 


An  Incompatible  Diarrhea  Mixlure. 
R  J.  R.  has  had  trouble  with  the  following  formula : 

Tincture  of  opium.... 1  ounce. 

Tincture    of    peppermint 1  ounce. 

Spirit    of   camphor 1  ounce. 

When  mixed,  a  precipitate  is  immediately  formed.  A 
little  camphor  also  floats  on  the  liquid. 

The  addition  of  a  little  alcohol  will  undoubtedly  over- 
come the  difficulty.  The  formula  is  similar  to  that  given 
in  the  National  Formulary,  third  edition,  which  is  very  sat- 
isfactory. 

Water  in  Sweet  Spirit  of  Nitre. 

A.  S.  B.  writes:  "In  making  sweet  spirit  of  nitre  from  the 
concentrated  article,  the  manufacturers  direct  that  a  certain 
amount  of  the  latter  be  diluted  with  alcohol,  95  per  cent 
Why?     Wouldn't  water  answer  as  well  as  alcohol?" 

No.  "Water  is  injurious  in  this  preparation,"  says  the 
United  States  Dispensatory,  "not  merely  as  a  diluent  but  also 
as  a  most  efficient  promoter  of  chemical  changes." 

Making  Stronger  Ammonia  Water  from  the  Ten-per-ceni 
Product. 
A  subscriber  writes:  "How  can  I  make  the  stronger  am- 
monia water  from  the  ten-per-cent  product?"  Dtslil  it  and 
catch  the  gas  in  cold  water.  This  method  may  produce  a 
28-per-ceiit  solution  of  ammonia.  Should  you  try  it,  assay  the 
distillate  by  titration  according  to  the  U.  S.  P.  to  determine 
its  strength. 

Celery  Tonic. 
P.  M.  wants  a  formula  for  a  celery  tonic.     We  suggest 
the  following  elixir ; 


Aromatic  elixir,  enough  to  make.. .18  Suidoonces. 

Sweeping  Powder. 
R,  D.  Co.— To  lay  Ihe  dust  in  sweeping  the  floor,  try  a 
of  sawdust  and  petroleum  oil.     The  addition  of  a 
slight  amount  of  cresol  solution  may  be  advisable.    Proprie- 
tary mixtures  of  the  kind  are  usually  colored. 


Ink  Eradicator. 
J.  T.  W. — A  formula  for  an  ink  eradicator  appeared  oi 
age  306  in  this  department  of  the  Bulletin  for  July,  19ST. 
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offices  in  effect,  were  als6  occurrences  of  more  than 
ordinary  importance,  affecting  to  a  considerable 
extent  the  futures  of  the  two  organizations.  The 
great  feature  of  the  N.  A.  R.  D.  meeting  was  the 
hottest  political  fight  in  the  history  of  the  drug 
trade.  We  shall  not  discuss  the  meetings  in  this 
department  of  the  Bulletin,  however,  nor  have 
we  found  it  necessary  to  make  any  comment  in  the 
more  formal  editorial  columns  further  on,  for  the 
reason  that  our  articles  on  the  two  conventions,  to 
l)e  found  elsewhere  in  the  present  issue  of  the 
Bulletin,  are  themselves  in  the  nature  of  editorial 
reviews.  In  each  case  we  have  striven  to  sum  up 
nnd  to  interpret  the  really  vital  and  important 
features  of  the  meeting. 


,n  utldd  far  pabUcatlos  ai 


ill  eomnronkatlont  bearing  on  the  Icit 


Alt  liMincw  tettcn  ibnld  be  addicwed: 

PUBI,I3HXa  BVLZSnif  OF  FHAXMACT, 

B«m  484,  DXTJtOIT,  MIOM. 


THE  MONTH'S  HISTORY. 


The  conspicuous  events  occurring 
c"5vSl?iS;,s.  '»  ">=  t"""?  trade  during  the  last 
month  have  been  the  annual 
meetings  of  the  A.  Ph.  A.  in  Hot  Springs  and  the 
N.  A.  R.  D.  in  Atlantic  City.  The  two  gatherings 
were  of  unusual  importance  in  view  of  the  fact  that 
both  associations  had  planned  to  organize  them- 
selves on  a  somewhat  different  basis.  Both  had 
reached  the  evolutionary  point  where  a  slight 
change  in  character  was  more  or  less  necessary, 
but  in  view  of  the  importance  of  the  subject  both 
decided  to  wait  another  year  before  taking  action. 
The  selection  of  Thos.  H.  Potts  to  succeed  Thomas 
V.  Wooten  as  secretary  of  the  N.  A.  R.  D.,  and  of 
Dr.  H.  M.  Whelpley  to  succeed  S.  A.  D.  Sheppard 
as    treasurer    of    the    A.  Ph.  A.,    both    permanent 


THE  A.  m.  A. 


It  will  be  seen  from  our  review  of 
AND  TBB  the  Hot  Springs  meeting  of  the 

Liouoi  oiPBsnoN.  A  ph  ^  that  -the  liquor  ques- 
tion was  discussed  at  considerable  length.  The  con- 
sensus of  opinion  was  well  expressed  by  the  passage 
of  the  following  resolutions,  which  place  the  A.  Ph. 
A.  strongly  on  record  with  respect  to  one  of  the 
most  vital  and  important  issues  of  the  hour : 

Whereas,  a  great  tidal  wave  of  temperance  legislation  and 
reform  is  sweeping  over  our  own  and  several  foreign  lands, 
and  nearly  half  the  entire  population  of  the  United  Slates, 
occupying  two-thirds  of  the  geographical  area  of  the  coun- 
try, has  already  outlawed  the  saloon  in  no  uncertain  man- 

Whereas,  a  small  minority  of  druggists  are  taking  illegal 
and  dishonorable  advantage  of  the  situation  to  do  a  general 
husiness  in  the  sale  of  liquor,  while  non-druggists,  seizing 
upon  the  opportunity,  are  employing  registered  men,  opening 
nominal  drug  stores,  and  really  conducting  saloons  under  the 
protecting  cloak  of  pharmacy;  and 

Whereas,  this  condition  of  things  presents  pharmacy  with 
a  grave  and  threatening  danger,  is  already  bringing  odium 
and  calumny  upon  the  whole  profession,  and  calls  for  prompt 
and  courageous  measures  if  we  are  to  save  the  honor  and 
integrity  of  the  calling;  therefore  be  it 

Resolved,  by  the  members  of  the  American  Pharmaceu- 
tical Association,  that  we  discountenance  the  sale  of  liquor 
in  drug  stores  for  other  than  legitimate  medignal  purposes 
that    any   pharmacist    or    pseudo-phar 


"'v^'ifeieii'^le 
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lake  advantage  of  temperance  legislation  for  personal  profit 
is  a  disgrace  to  the  profession  and  should  be  ostracized  by 
it;  and  that  as  members  of  an  upright  and  canscientiaus 
calling  we  should  ourselves  undertake  the  discovery  and 
punishment  of  those  within  our  ranks  who  bring  us  all  into 
dishonor.     Be  it  further 

Resolved,  that  we  call  upon  the  city,  county,  and  State 
pharmaceutical  associations  throughout  the  "dry"  sections  of 
the  country  to  cooperate  with  the  local  authorities,  prove 
the  intention  of  the  drug  trade  to  respect  the  law,  show  its 
determination  to  tolerate  no  liquor  evils,  and  assist  in  expos- 
ing and  penalizing  those  druggists  who  abuse  their  privileges 
and  who  thus  drag  the  name  of  Pharmacy  into  the  mire  of 
infamy  and  degradation. 


The  N.  A.  R.  D.  also  realized  the 


AND  LIQUOI. 


question.  The  subject  was  touched 
upon  in  a  tiumber  of  the  addresses  and  reports,  and 
action  was  finally  taken  in  the  unanimous  passage 
of  the  following  resolution: 

Resolved,  by  the  members  of  the  National  Association 
of  Retail  Druggists,  that  we  discountenance  the  sale  of  liquor 
in  drug  stores  for  other  than  legitimate  medicinal  purposes; 

Resolved,  that  we  call  upon  the  city,  county,  and  State 
pharmaceutical  associations  throughout  he  country  to  do 
all  in  their  power  to  assist  in  the  carrying  out  of  the  law 
pertaining  to  sales  of  liquors  in  drug  stores,  to  the  full  extent 
of  their  ability. 

Thus  the  two  great  national  oi^anizations,  the  A. 
Ph.  A.  and  the  N.  A.  R,  D.,  have  expressed  their 
opinions  in  no  uncertain  manner  regarding  this 
great  and  threatening  danger  to  the  honor  and 
dignity  of  pharmacy.  Their  lead  might  well  be 
taken  by  State  and  local  organizations  throughout 
the  country. 


The  State  legislature  of  Colorado 


IN  COLORADO. 


law,  and  in  counties  or  sections 
where,  under  this  law,  the  people  vote  to  elimitute 
the  saloon,  druggists  will  be  permitted  to  sell  liquor 
only  on  prescription,  and  the  prescription  may  not 
be  refilled.  A  finn  of  attorneys,  acting  in  the  inter- 
ests of  the  State  Pharmaceutical  Association,  has 
expressed  its  opinion  that  Duffy's  Malt  Whisky  and 
similar  intoxicants  would  of  course  be  considered 
in  the  class  of  regular  liquors  in  the  eyes  of  the 
law.  It  may  be  expected  that  the  right  of  Colorado 
druggists  in  dry  sections  to  dispense  liquor  under 
certain  restrictions  will  increase  the  number  of  drug 
stores  somewhat  in  certain  instances.  The  Colo- 
rado pharmacists,  having  the  honor  of  their  profes- 
sion at  stake,  will  do  well  to  watch  the  situation  very 


closely.  In  the  meantime  we  observe  that  no  fewer 
than  75  druggists  in  Denver  have  been  prosecuted 
for  selling  liquor  on  Sunday !  These  prosecutions, 
of  course,  were  brought  under  the  old  law,  and  not 
under  the  local-option  act.  Denver  has  not  yet 
voted  on  local  option  and  probably  would  not  go 
"dry"  anyway. 

♦     *     ♦ 

SOME  '^^^  Federal  govenmient  has  been 

oovBtNHENT  quite  active  of  late  in  bringing 
riosEcufioNS.  prosecutions  under  the  food  and 
drugs  act.  A  pamphlet  has  just  reached  the  Bul- 
letin office  reporting  upon  five  recent  judgments. 
The  most  interesting  for  the  drug  trade  was  a  case 
where  a  Cincinnati  house  was  fined  $100  upon  a 
plea  of  guilty  for  the  interstate  shipment  of  a  product 
branded  "Double  Extract  of  Vanilla"  which  was 
in  fact  made  from  vanillin.  The  government  con- 
tended that  it  was  both  adulterated  and  misbranded : 
adulterated  because  it  was  not  true  vanilla  extract 
but  an  imitation,  colored  with  a  coal-tar  dye  to 
make  it  resemble  an  extract  of  vanilla;  and  mis- 
branded  because  it  was  called  a  vanilla  extract  when 
in  fact  it  was  a  vanillin  product.  Several  other 
judgments  were  reported  in  the  same  circular.  A 
shipment  of  cider  was  declared  to  be  misbranded 
because  the  place  of  manufacture  and  the  name  of 
the  manufacturer  were  wrongly  given.  The  cider 
was  marked  "Blue  Ribbon  Cider,  containing  1-10 
per  cent  of  sodium  benzoate.  The  O,  L.  Gr^ory 
Vin^ar  Co.,  Paducah,  Ky."  This  was  an  .intima- 
tion that  the  product  was  made  by  the  Gregory 
people  and  in  Paducah,  whereas  in  point  of  fact  the 
real  manufacturer  was  a  house  in  Sandusky,  Ohio. 
The  use  of  the  words  "manufectured  for"  would 
have  prevented  a  prosecution;  and  this  case  is  of 
interest  to  the  drug  trade  because  the  same  principle 
is  involved  in  the  sale  of  non-secrets  which,  thoi^h 
sold  under  the  label  of  a  druggist,  are  made  for 
him  by  a  manufacturing  house. 


Other  judgments  were  rendered 
OTSEi  CASES.      in    cases    involving    the    sale    of 

"fresh  eggs"  which  in  fact  were 
far  from  fresh,  and  the  sale  also  of  milk  adulterated 
with  both  water  and  formaldehyde.  Another  case 
was  that  in  which  a  Washington  druggist,  J.  Roach 
Abell,  was  fined  $100  upon  a  plea  of  guilty  for  sell- 
ing cocaine  hydrochloride  which  failed  to  bear  on 
the  label  any  statement  of  the  quantity  or  propor- 
tion of  the  drug  represented.    The  package  bore  no 
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label  whatever,  indeed,  which  raises  the  interesting 
question:  "How  can  you  have  mifbranding  when 
there  is  no  branding  at  all?"  It  should  be  ex- 
plained in  this  connection,  however,  that  none  of 
these  cases  settle  any  legal  principle  involved  in  the 
enforcement  of  the  food  and  drugs  act,  inasmuch 
as  in  every  instance  the  defendant  pleaded  guilty 
and  paid  the  fine  without  fighting  the  case.  Since 
the  Harper  trial  manufacturers  and  distributors 
apparently  fear  defeat,  and  most  of  them  plead 
guilty  at  once  when  moved  against,  thus  saving  the 
expense  of  litigation. 


WHAT  A  What  a  strong  local  association 

LOCAL  Asao-  is  capable  of  doing  for  the  wel- 
cuTioN  CAN  DO.  f^^^  ^f  .^^  members  has  recently 
been  well  shown  in  Chicago.  A  notable  victory  has 
been  won  over  the  newspapers  with  respect  to  the 
charge  for  telephoning  in  advertisements.  Until 
some  months  ago  there  was  no  charge  for  using  the 
telephone  on  newspaper  business,,  but  the  telephone 
company,  having  a  franchise  before  the  city  council, 
became  angered  at  this  opposition  of  the  dailies  and 
withdrew  this  favor.  One  of  the  newspapers  offered 
to  repay  to  the  druggist  the  cost  of  sending  in  a 
message,  which  was  two  and  one-half  cents.  This 
plan  brought  out  opposition,  as  the  retailers  be- 
lieved they  were  entitled  to  the  profit  granted  them 
by  the  telephone  company.  Although  this  profit  is 
not  large  in  each  case,  it  will  amount  to  thousands 
of  dollars  in  the  course  of  the  year,  and  the  C.  R. 
D.  A.  took  up  the  matter.  The  newspapers  have 
finally  granted  the  druggists  the  right  of  adding 
five  cents  to  the  cost  of  each  advertisement.  This 
action  will  add  greatly  to  the  retailer's  profits  in 
taking  ads.,  as  he  can  hold  back  the  earlier  ones  and 
send  in  a  number  on  one  call.  In  this  way  he  will 
have  the  five  cents  as  clear  profit  most  of  the  time, 
instead  of  merely  receiving  what  it  costs  him  to 
telephone  in  to  the  offices  of  the  newspapers.  So 
much  of  this  business  has  been  done  for  next  to 
nothing  heretofore  that  the  change  is  a  pleasant 
relief. 


'PHONE  ^"  **^'^  connection  we  are  remind- 

ACHievENENTs     ed  of  what  the  Chicago  Retail 

IN  CHICAGO.       i>ruggists'  Association  has  been 

able  to  do  for  its  members  during  the  last  few  years 

with   reference  to  the  telephone  situation.     Five 

years  ago,  as  was  recently  pointed  out  in  the  Amer- 


ican Druggist,  the  pharmacists  of  Chicago  paid  a 
flat  rental  of  $205,000  a  year  for  telephones,  and 
allowed  the  public  the  free  and  unlimited  use  of 
them.  At  that  time  there  were  19,000  telephones 
in  the  whole  of  Chicago.  Last  year  the  druggists 
of  Chicago  received  as  their  share  of  the  telephone 
tolls,  under  the  slot  telephone  system,  something 
like  $145,000,  while  the  number  of  telephone  sub- 
scribers had  increased  to  170,000.  The  relation 
between  these  two  facts  is  not  diflScult  to  establish. 
When  a  man  couM  step  across  the  street  to  the  drug 
store  and  have  the  use  of  a  telephone  free  of  all  cost, 
he  naturally  hesitated  about  putting  in  a  telephone 
in  his  own  house.  As  soon  as  the  privilege  of  free 
and  unlimited  telephone  service  was  denied  him  by 
the  installation  of  slot  telephones,  he  made  up  his 
mind  to  put  in  a  telephone  in  his  own  home,  where 
it  would  cost  little  more  than  it  would  to  use  the 
slot  telephone,  and  would  at  the  same  time  be  con- 
venient for  receiving  as  well  as  for  sending  calls. 
The  consequence  was  an  increase  in  the  number  of 
telephone  subscribers  from  19,000  to  170,000,  with 
a  proportionate  increase  in  revenue  to  the  telephone 
companies.  The  telephone  company  has,  therefore, 
profited.  The  retail  drug  trade  has  saved  $205,000 
a  year  in  rentals  and  made  $145,000  profit,  making 
a  total  annual  profit  of  $350,000,  or  $1,750,000  in 
five  years! 

*     *     * 

THE  PATENT  Considerable  interest  has  been 
HEDiciNE  LAW  manifested  in  the  United  States 
IN  CANADA.  py^j.  jjjg  patent  medicine  bill  re- 
cently enacted  in  Canada.  This  measure  represents 
perhaps  the  wisest  method  which  has  yet  been 
adopted  of  regulating  and  controlling  the  patent- 
medicine  industry.  The  central  feature  of  the  law 
provides  that  no  patent  medicine  may  be  made  or 
sold  unless  a  license  has  first  been  procured  from 
the  Minister  of  Inland  Revenue.  Appended  to  the 
bill  is  a  list  of  about  30  drugs,  chief  among  them 
being  such  substances  as  alcohol,  acetanilide,  bella- 
donna, chloroform,  morphine,  opium,  strychnine, 
phenacetine,  etc.  In  order  to  procure  a  license  the 
manufacturer  must  submit  specimens  of  his  product 
to  the  Minister,  together  with  a  statement  of  the 
exact  content  of  any  of  the  listed  drugs,  and  a  cer- 
tificate will  then  be  issued  by  the  authorities  pro- 
viding the  facts  are  found  to  be  as  stated,  and  pro- 
viding also  that  the  dangerous  drugs  are  not  con- 
sidered to  be  present  in  excessive  quantities  and  the 
product  is  not  deemed  to  be  inimical  to~^e  interests 
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of  the  public  health.  Products  containing  cocaine 
or  any  of  its  salts  or  preparations  may  not  be  sold 
at  all,  nor  will  percentages  of  alcohol  be  permitted 
beyond  the  solvent  requirements  of  the  drugs  em- 
ployed. The  stock  on  hand  at  the  time  the  law  was 
enacted  is  exempt  from  its  provisions,  and  exemp- 
tion certificates  or  stamps  have  been  supplied  by  the 
Minister.  Later  on,  if  patent-medicine  advertising 
is  found  to  be  in  need  of  regulation,  an  amendment 
to  the  law  under  this  head  may  be  enacted. 
*     *     * 

Two  or  three  other  laws  have  re- 
CANA^\cTs.    «"^'y   '"^n    enacted    in    Canada 

which  are  of  general  interest. 
One  was  a  measure  prohibiting  the  importation, 
manufacture  and  sale  of  opium  for  other  than  med- 
icinal purposes.  The  regulations  are  to  be  estab- 
lished by  the  Department  of  Customs,  and  the  court 
may  imprison  violators  of  the  act  for  three  years  or 
subject  them  to  a  penalty  not  exceeding  $1000.  An 
anti-cigarette  act  was  adopted  prohibiting  the  sale 
of  cigarettes  to  persons  under  18  years  of  age  and 
providing  penalties  for  those  younger  than  that  who 
may  be  found  with  cigarettes  or  cigarette  paper  in 
their  possession.  The  penalty  for  violating  this  act 
must  not  exceed  $10,  and  in  the  case  of  a  second 
offense  must  not  exceed  $25.  Third  offenses,  how- 
ever, are  punishable  to  the  extent  of  $100.  A  Sun- 
day observance  law  has  also  been  enacted  by  the 
Dominion  Parliament,  being  based  upon  measures 
already  in  force  in  several  provinces.  A  descrip- 
tion of  this  act  was  contributed  by  G.  E.  Gibbard 
to  the  Bulletin  for  August,  1907,  page  339. 


A  WORLD  ^^^    reference    in    the    foregoing 

CONOKBSSON      paragraph  to  the  new  and  radical 
opiuy.  jj^  jj^  Canada  regarding  the  im- 

portation and  sale  of  opium  reminds  us  of  the  im- 
portant meeting  of  the  International  Joint  Opiimi 
Commission  which  is  to  be  held  next  January  in 
Shanghai,  China.  The  movement  to  restrict  the 
sale  of  opium  and  other  narcotics  is  world-wide  in 
extent,  and  we  may  depend  upon  it  that  it  will  wit- 
ness considerable  progress  during  the  next  few 
years.  Dr.  Hamilton  Wright,  the  United  States 
Commissioner  to  the  meeting,  has  been  investigating 
the  narcotic  situation  in  this  country  and  has  been 
visiting  several  cities  with  a  view  to  collecting  data 
on  the  consumption  of  habit-forming  drugs.    Read- 


ers of  the  Bulletin  know  that  laws  of  one  kind 
and  another  have  been  enacted  in  nearly  every  State 
of  the  Union.  In  some  instances  they  have  proved 
salutary ;  in  others  they  have,  for  one  reason  or  an- 
other, been  little  better  than  dead  letters.  Never- 
theless, Dr.  Wright  will  be  able  to  carry  with  him 
many  suggestions  regarding  the  handling  of  this 
troublesome  problem. 


The  American  Druggists'  Syn- 
"gETiSb*'  dicate  held  its  annual  meeting 
last  month  during  the  week  before 
the  N.  A.  R.  D.  gathered  in  Atlantic  City.  Seven- 
teen hundred  members  were  registered,  and  as  many 
as  3700  people  were  reported  to  be  in  attendance 
upon  some  of  the  entertainments.  The  meeting  was 
held  in  the  Park  Avenue  Hotel  and  lasted  four  days. 
No  dividends  were  declared  at  this  as  at  previous 
meetings,  and  the  reason  given  by  the  management 
was  that  the  fiscal  year  will  not  end  yet  for  two 
months.  Chas.  H.  Huhn,  of  Minneapolis,  was 
elected  president.  Treasurer  Luft  and  Secretar>' 
Goddard  were  chosen  to  succeed  themselves.  Vari- 
ous social  features  were  provided,  among  them  being 
a  boat-ride  to  Oyster  Bay.  Following  the  meeting  a 
special  train  took  122  members  to  the  Atlantic  City 
convention  of  the  N.  A.  R,  D. 


TBE  DEATH  OF      '^^^  ^^^^  ^^  ^"^^^  ^-  Davidson 
rsANK  A.  came  as  a  sudden  surprise  to  his 

DAVIDSON.  associates  in  Boston.  As  the  lead- 
ing spirit  in  the  historic  Metcalf  Pharmacy  on  Tre- 
mont  Street  he  was  mentioned  at  sovak  length  in 
an  illustrated  article  on  the  Metcalf  business  con- 
tributed to  the  Bulletin  three  or  four  months  ago. 
-An  employee  of  S.  A.  D.  Sheppard  early  in  life,  he 
afterwards  graduated  from  the  Massachusetts  Col- 
lege of  Pharmacy,  and  then  associated  himself  with 
Theodore  Metcalf.  The  Metcalf  store,  then  a 
famous  one,  became  one  of  the  most  prosperous  in 
the  country,  and  what  effect  upon  its  future  the 
death  of  Mr.  Davidson  will  have  we  are  not  pre- 
pared to  say. 

William  Bodemami,  of  Chicago,  was  made  an 
honorary  member  of  the  German  Apothecaries'  So- 
ciety of  New  York  at  a  special  meeting  held  at 
Allaire's  on  the  evening  of  September  24.  Who 
shall  say  the  tribute  was  not  well  deserved  ? 
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EDITORIAL. 


CLEAN  HONEY. 

Drug^sts  ought  to  be  interested  in  the  subject 
of  clean  money.  We  do  not  refer  to  "clean"  in  the 
moral  sense  in  which  the  muck-rake  magazines  have 
dealt  with  the  subject  during  recent  years.  Every 
honest  man  ts  awake  to  the  necessity  of  earning 
and  spending  only  clean  money  of  this  sort,  but  he 
is  more  often  than  not  unaware  of  the  hidden  dan- 
gers lurking  in  coins  and  bills  which  are  physically 
unclean  and  laden  with  disease-producing  bacteria 
of  many  kinds. 

The  druggist  handles  every  day  old  and  greasy 
bills  which  have  been  many  years  in  circulation, 
which  have  been  through  thousands  of  hands,  which 
in  many  instances  have  been  in  homes  harboring 
contagious  diseases,  and  which,  if  subjected  to  ex- 
amination by  the  bacteriologist,  would  show  the 
presence  of  thousands  upon  thousands  of  living  bac- 
teria. Not  long  since  the  Director  of  the  Research 
Laboratory  in  New  York,  after  a  series  of  micro- 
scopic investigations,  reported  that  dirty  pennies 
averaged  26  living  bacteria  each;  dimes  averaged 
40  living  bacteria  each ;  moderately  clean  bills,  2250 
living  bacteria  each;  dirty  bills,  73,000  living  bac- 
teria each.  It  would  be  impossible  to  know  how 
much  disease  owes  its  spread  to  the  circulation  of 
such  unclean  money. 

The  remedy  ?  Well,  the  government  realizes  the 
importance  of  the  situation  and  is  already  doing 
wi^t  it  can  to  improve  matters.  The  government 
does  not  cleanse  the  dirty  money;  it  does  better. 
Like  the  old  peddler  in  the  story  of  "Aladdin's 
Lamp,"  who  went  about  crying,  "New  lamps  for 
old!"  our  Treasury  takes  back  the  old  bills  and 
gives  out  new  ones.  The  paper  currency  redeemed 
at  Washington  during  the  fiscal  year  1906  amount- 
ed to  $577,445,100. 

In  addition,  it  has  been  proposed  that  Section 
3932  of  the  Revised  Statutes  be  so  amended  as  to 
permit  holders  of  worn  and  defaced  United  States 
currency  to  forward  it  by  registered  mail,  without 
charge,  to  the  Treasurer  of  the  United  States  for 
redemption.  It  is  gratifying  to  note  that  the  House 
Committee  on  Banking  and  Currency  has  this  mat- 
'  ter  in  charge  and  is  making  most  painstaking  in- 
vestigation as  to  the  merits  of  the  proposition. 

Other  remedies  have  been  suggested,  such  as: 


Central  stations  established  by  the  government  in 
all  States  to  which  coins  may  be  sent  by  all  banks 
to  be  cleaned  and  polished.  That  large  corporations 
and  establishments  of  all  kinds  shall  set  up  such  a 
plant  for  themselves;  that  small  banks  and  the  gen- 
eral run  of  stores  shall  cause  coins  to  be  put  into  a 
bath  containing  any  good  germicide.  That  "dean 
money"  clubs  and  associations  should  be  formed  in 
every  town  and  city,  in  which  members  shall  agree 
to  wash  in  soap  and  water  and  some  germicide  the 
coins  they  have  in  possession  before  spending  them. 
(A  weak  solution  of  carbolic  acid  or  peroxide  of 
hydrogen  would  do :  even  borax  or  soda  will  quickly 
clean  a  coin.) 

We  as  a  nation  are  a  cleanly  people.  Our  ideas 
of  sanitation  are  being  carried  out  in  a  thousand 
ways.  Our  public  buildings,  conveyances,  streets 
and  general  surroundings  are  kept  fairly  clean.  We 
recognize  the  dangers  lurking  in  sputum,  and  we 
legislate  against  "The  White  Man's  Plague."  But 
we  do  not  legislate  against  a  coin  or  bill  that  has 
been  carried  on  the  person  of  a  tuberculous  patient 
even  when  it  is  overrun  with  the  microbes  of  the 
disease.  We  have  health  boards  and  health  jour- 
nals galore.  We  read,  we  talk,  we  act  for  sanitary 
measures,  and  meanwhile  we  carry  half  a  million 
little  devils  called  bacteria  in  our  purses  who  would 
just  delight  in  laughing  all  our  precautions  to  scorn. 


THE  BENEFITS  OP  FRIENDSHIP. 

A  contributor  to  a  recent  issue  of  the  Midland 
Druggist  utters  some  truths  which  are  well  worthy 
of  consideration.  Modestly  signing  himself  "An 
Old  Druggist,"  he  starts  out  with  the  text  that  "if 
you  want  friends  you  must  be  friendly,"  and  then 
proceeds  to  show  the  application  of  his  theme  to  the 
drug  business.  His  view  is  that  much  of  the  price 
cutting  of  the  present  day  is  the  result  of  false  state- 
ments made  by  purchasers,  and  a  close,  friendly 
understanding  between  the  druggists  of  a  locality 
would  prevent  such  people  from  gaining  their  ends. 

It  cannot  be  denied  that  a  firm  bond  of  friendship 
between  druggists  will  do  more  than  anything  else 
to  ameliorate  and  improve  conditions  in  the  busi- 
ness, and  this  statement  applies  not  only  to  the  cut- 
rate  situation  but  to  the  troublesome  questions  of 
shorter  hours,  Sunday  closing,  and  a  dozen  and  one 
other  similar  things.  Doubtless  it  is  true  that  in 
larger  cities  this  ideal  is  more  or  less  unattainable. 
There  are  too  many  druggists  on  the  one.  hand,  atid 
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on  the  other  price  conditions  arc  likely  to  be  dis- 
turbed by  the  larger  dealers  in  the  down-town  dis- 
tricts. Even  then,  however,  the  pharmacists  of  an 
immediate  neighborhood  ought  to  constitute  them- 
selves a  social  family  and  meet  frequently  around 
the  board  for  the  exchange  of  personal  amenities 
and  the  settlement  of  mutual  troubles. 

In  the  smaller  towns  throughout  the  country, 
where  from  10  to  35  druggists  are  in  business,  it  is 
certainly  true  that  these  men  ought  all  of  them  to 
lie  members  of  a  common  brotherhood.  They 
should  hold  monthly  dinners.  Their  families 
should  know  one  another.  Communion  should  be 
frequent  and  friendly.  Interests  of  the  same  nature 
and  business  problems  of  the  same  character  ought 
to  make  these  men  see  and  feel  the  necessity  of  close 
and  constant  contact  with  one  another.  When  a 
customer  comes  into  one  store  and  claims  that  a 
better  price  has  been  offered  her  at  another,  such 
cordial  relations  ought  to  exist  as  would  make  it 
possible  for  a  druggist  to  call  up  his  neighbor  on 
the  'phone  and  at  once  discover  the  truth  or  falsity 
of  the  statement. 

We  regard  it  as  one  of  the  great  and  lasting  bene- 
fits of  the  N.  A.  R.  D.  that  such  a  feeling  of  friend- 
ship and  cooperation  has  been  largely  developed 
among  the  druggists  of  the  United  States.  Pre- 
viously to  the  formation  and  work  of  the  N.  A.  R. 
D.  every  pharmacist  was  inclined  to  look  upon  his 
competitor  as  an  enemy.  Every  one  subscribed  to 
the  ruinous  policy  of  "each  man  for  himself  and  the 
devil  take  the  hindmost."  Mutual  misunderstand- 
ings and  mutual  bickerings  were  the  order  of  the 
day.  Even  yet,  although  much  has  been  done  to 
improve  so  unfortunate  a  situation,  much  still  re- 
mains to  be  done.  The  ideal  of  friendship  is  one 
which  the  druggists  of  every  town  and  every  local- 
ity should  hold  before  themselves  for  attainment. 


SEVERAL  NEW  AND  INTERESTINQ 
DISCOVERIES. 

Recent  researches  by  the  staff  of  scientists  in  the 
government  service  at  Washington  have  brought  to 
light  a  number  of  novel  facts.  They  will  be  pre- 
sented to  the  public  shortly  in  the  form  of  bulletins. 
One  of  these  bulletins,  it  is  predicted,  will  pave  the 
way  for  new  developments  in  the  realm  of  bacteriol- 
ogy. It  has  heretofore  been  supposed  that  bacteria 
do  not  grow  at  freezing  temperatures.  That  idea 
has  now  been  exploded.     In  their  study  of  cold- 


storage  conditions  the  government  bacteriolc^ists 
have  discovered  that  germs  do  thrive  and  multiply 
in  temperatures  below  the  freezing  point,  although 
they  are  not  the  identical  organisms  which  abound 
in  the'  ordinary  atmosphere.  The  cold-storage  bac- 
teria, indeed,  die  upon  exposure  to  normal  temper- 
atures— hence  the  difficulty  of  finding  them  and  the 
prevailing  ignorance  of  their  existence. 

Chickens  kept  in  cold  storage  will,  because  of  the 
presence  of  these  bacteria,  decompose  if  allowed  to 
remain  long  enough.  The  tissues  break-  down. 
Cases  have  been  discovered  by  the  government  ex- 
perts where  the  intestines  of  chickens  have  almost 
been  dissolved  by  the  enzymic  actiwj  of  bacteria  in 
spite  of  the  intense  and  continued  cold.  The  forth- 
coming bulletin  on  the  subject,  soon  to  be  published 
by  the  Department  of  Agriculture,  will  indicate  how 
loi^  produce  may  be  kept  in  cold  storage  without 
decomposing. 

The  same  group  of  government  bacteriolc^sts 
have  hit  upon  a  method  of  detecting  cold-storage 
eggs  without  tasting  or  smelling  them.  Even  eggs 
which  have  been  kept  not  longer  than  two  or  three 
weeks  can  be  immediately  "spotted"  by  these  scien- 
tific sleuths,  and  no  longer  need  a  suffering-  public 
be  imposed  upon  with  "fresh"  eggs  laid  eons  ago. 

In  another  department  of  the  government  service 
an  interesting  discovery  has  been  made  with  refer- 
ence to  certain  crude  drugs.  Any  one  who  has  had 
much  to  do  with  crude  drugs  will  recall  the  prick- 
ling sore  throat  sometimes  experienced  upon  chew- 
ing certain  roots  and  barks.  Various  theories  have 
been  advanced  to  explain  the  phenomenon,  but  they 
have  never  done  so  satisfactorily.  Only  recently 
has  a  scientific  reason  been  adduced  which  solves 
the  problem. 

An  investigator  in  the  Department  of  Agricul- 
ture has  discovered  that  crystals  of  calcium  oxalate 
are  the  mischievous  factors.  The  fine  needles  are 
bundled  in  sacks  which  burst  upon  contact  with 
moisture,  causing  the  crystals  to  shoot  forth  with 
considerable  force.  Under  the  microscope  this  ac- 
tion is  plainly  visible.  One  can  see  the  sharp  crys- 
tals of  calcium  oxalate  literally  dart  out  of  their 
sacks.  In  the  human  throat  the  moisture  of  the 
saliva  suffices  to  expand  the  sacks  until  they  burst, 
causing  the  crystalline  needles  to  embed  themselves 
in  the  mucous  membrane  and  setting  up  an  irritating  . 
cough.  This  explanation  of  a  comparatively  puz- 
zling phenomenon  is  a  striking  example  of  what 
microchemistry  has  accompUshedj,^  . 
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WHAT  DID  THE  A.  PH.  A.  DO? 

Th«  ConvenlloB  held  at  Hoi  SprlK^a.  Ark..  Dnrlntf  the  Week  rrecedln^  the  N.  A.  R.  D   Oalherlatf  la 

AIUbIIc  City— rropMllloB  Hede  to  Have  the  Two  Aeaocletlone  Meet  In   the  Same   riace  Next 

Ye«i— Oaoar  Oldberj  the  New  Preeldeat—^Seorjanlutlan  Defeated  After  a  Waroi  Debate 

— Imporlaal  Stepa  Taken  to  Frame  Standarda  for  Unofficial  Dm^  and  Chemlcala 

—Work  of  the  Board*    and  CoUe^ea  — The  N.  F.  Undertfolntf    Kevlslon— 

Several  Fapera  of  Significance— An  Editorial  Bevlew  of  the  Meeting 


The  American  Pharmaceutical  Association  is  more  and 
more  getting  to  be  the  center  and  focus  of  national  activity 
in  every  branch  of  pharmacy.  Each  year  ils  work  grows 
more  varied,  more  comprehensive,  more  representative,  and 
more  beneficent  in  its  influence  and  possibilities.  At  the  Hot 
Springs  meeting  last  month  an  enormous  amount  and  variety 
of  things  were  accomplished.  In  addition  to  what  was  done 
in  the  general  sessions  and  in  the  6ve  regular  sections  of  the 
association,  there  were  meetings  of  the  Revision  Committee 
of  the  National  Formulary,  the  Board  of  Trustees  of  the 
Phannacopceia,  the  Conference  of  Pharmaceutical  Faculties, 
and  the  National  Association  of  Boards  of  Pharmacy,  while 
the  A.  Ph.  A.  Committee  on  the  Pharmacopceia  and  that  also 
on  Reorganization  held  special  meetings. 

BEOBCANIZATION   PLANS  DEFEATED. 

The  subject  of  reorganization,  indeed,  was  in  a  way  the 
chief  topic  of  interest  at  Hot  Springs.  At  an  open  meeting 
of  the  committee  one  evening  these  four  propositions  were 
separately  indorsed,  the  first  unanimously  and  the  others  by 
narrow  majorities:  (1)  that  all  the  general  business  of  the 
association,  as  distinct  from  the  reading  of  papers  and  the 
like  in  the  various  sections,  be  placed  entirely  in  the  hands  of 
the  Council;  (3)  that  the  Council  be  so  enlarged  as  to  make 
it  more  representative;  (3)  that  one  delegate  lo  the  Council 
be  invited  from  the  Pharmaceutical  Association  of  each  State 
where  there  are  23  members  of  the  A.  t'h.  A.  exclusive  of 
those  in  local  branches;  and  (4)  that  the  Council  elect  a 
Board  of  Trustees  or  an  Executive  Committee  of  iive  mem- 
bers to  have  entire  charge  of  the  property  and  financial  affairs 
of  the  association. 

Subsequently  the  first  proposition  was  presented  to  the 
association  for  adoption  and  trial  during  the  coming  j'ear, 
but  in  the  meantime  conservatism  had  gained  the  upper  hand 
and  the  motion  was  voted  down  by  a  safe  majority  after  a 
hot  debate  lasting  over  an  hour.  The  conviction  became 
general  that  a  larger  council  would  be  an  inefficient  working 
body  and  that  the  31  present  members  were  adequate  for 
every  practical  and  representative  purpose.  It  was  feared, 
too,  that  the  proposed  executive  committee  would  in  time  be 
vested  with  autocratic  powers,  to  the  detriment  of  the 
association  and  the  destruction  of  its  democratic  nature,  and 
that  even  the  proposed  first  step,  i.e.,  turning  over  all  general 
business  to  the  Council,  would  inevitably  pave  the  way  for 
this  condition  and  would  rob  the  membership  at  large  of  its 
power  and  authority.  Furthermore,  the  steam-roller  methods 
used  by  the  reorganization  committee  in  presenting  and  call- 


ing for  votes  on  the  several  propositions  aroused  much 
resentment  and  added  to  the  general  fear  and  uncertainty  of 
the  situation.  In  any  event  it  was  felt  that  a  year  more  of 
deliberation  would  not  be  amiss.  The  subject  may  be  ex- 
pected to  bob  up  again  at  the  next  meeting. 

ATTITUDE  TOWABD  THE  N.  A.  B.  D. 

Mention  of  reorganization  plans  calls  to  mind  the  sugges- 
tion which  has  emanated  from  several  sources  during  the 
last  few  months  that  the  A.  Ph.  A.  and  N.  A.  R.  D.  should 
unite  their  forces,  especially  since  the  N.  A.  R.  D.  is  now 
placing  emphasis  on  professional  and  legislative  matters  and 
is  gradually  getting  nearer  and  nearer  to  the  purpose  of  the 


Otcit  Oldberi,  the 


older  organization.  This  subject  furnished  a  frequent  theme 
for  private  discussion  among  the  members  themselves  during 
the  week,  and  the  general  sentiment  was  favorable  to  the 
proposition,  although  it  was  realized  that  such  an  amalga- 
mation, if  it  took  place  at  all,  would  naturally  be  several 
years  in  developing.  The  matter  was  not  broached  in  any 
of  the  official  meetings. 

Several  things  were  done,  however,  which  ought  lo  con- 
vince the  N.  A.  R.  D.  that  the  A.  Ph.  A.  is  exceedingly 
friendly  to  it,  contrary  to  the  views  held  by  a  few  of  the 
N.  A.  R.  D.  leaders.  In  the  Commercial  Section  a  general 
discussion  was  held  on  the  advantages  of  membership  in  the 
N.  A.  R.  D.,  and  a  resolution  was  finally  passed  commending 
the  association  in  handsome  terms.  The  Council  adopted  a 
resolution,  and  this  was  afterwards  ratified  unanimously  by 
the  association  at  large,  providing  tor  a  committee  of  three 
on  "Relations  with  the  N.  A.  R.  D."  to  consider,  " 
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means  whereby  each  may  strengthen  the  hands  of  the  other," 
and  to  discuss  the  advisability  of  selecting  a  joint  meeting 
place  for  next  year.  Apart  from  this  special  committee  a 
regular  delegation  of  five  was  sent  to  Atlantic  City  from  Hot 
Springs,  consisting  of  H.  P.  Hynson,  Harry  B.  Mason,  C.  H. 
Avery,  F.  W.  Meissner,  and  W.  L.  aiffe.  The  delegation 
was  instructed  to  present  certain  matters  of  common  interest 
and  to  assure  the  N.  A.  R.  D.  of  the  desire  of  the  A.  Ph.  A. 
that  both  bodies  should  cooperate  with  one  another  in  every 
])ossible  manner. 

A   JOINT    UEETTING    NEXT    YEAR? 

So  earnest  and  sincere  in  these  declarations  was  the  asso- 
ciation that  in  general  session  it  voted  down,  after  a  two- 
hour  debate,  a  recommendation  meeting  with  enthusiastic 
support  that  next  year's  convention  be  held  in  Los  Angeles. 
The  selection  of  lime  and  place  was  finally  left  to  the  Council 
so  that  the  way  would  be  open  for  the  two  associations  to 
meet  together  if  the  plan  proves  feasible  and  desirable.  If 
nothing  comes  of  it,  the  choice  will  lie  between  Los  Angeles, 
Cal..  and  Cedar  Point,  Ohio. 

STANDARDS    FOR    UNOFFIQAL    DRUGS. 

Perhaps  the  most  constructive  piece  of  work  accomplished 
at  Hot  Springs  was  represented  by  the  passage  of  the  fol- 
lowing resolution  introduced  by  Prof.  James  H.  Beal: 


Vanderkleed ;  jobbers,  George  B.  KaufFman  and  M.  K. 
Kline;  retail  druggists,  H.  P.  Hynson,  Geo.  M.  Beringer. 
Otto  Raubenheimer,  J.  M.  Good,  and  Leo  Eliel ;  teachers. 
Richard  Fischer,  Chas.  E.  Caspari,  W.  A.  Puckncr,  and  J. 
A.  Koch.  The  personnel  of  this  committee  is  certainly 
admirable,  and  the  possibilities  of  constructive  work  are  very 
promising.  The  chairman  of  the  committee  has  not  yet  been 
selected  by  the  Council. 

REVISION    OP  THE    NAnoNAL   FORMULARV. 

All  of  which  leads  up  naturally  to  a  consideration  of  the 
excellent  work  done  at  Hot  Springs  by  the  Committee  on 
the  National  Formulary.  Realizing  that  the  N.  F.  was  sadly 
in  need  of  thorough  overhauling  in  view  of  its  new  import* 
ance  as  a  legal  standard  under  the  various  food  and  drug 
acts,  the  committee  met  the  week  before  the  A.  Ph.  A.  con- 
vened under  the  direction  of  Chairman  C.  Lewis  Diehl. 
Thirteen  of  the  fifteen  members  were  present.  Every  for- 
mula in  the  book  was  discussed  in  detail ;  changes  were  made 
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of  the  work. 


There  are  no  legal  standards  for  substances  not  found  in 
the  U.  S.  P.  and  the  N.  F.;  food  and  drug  commissioners 
are  practically  free  to  set  up  any  requirements  they  please, 
however  arbitrary  I  and  Professor  Beal  had  found  this  situa- 
tion, after  a  year's  experience  as  drug  inspector  of  Ohio,  to 
be  full  of  embarrassment  and  uncertainty,  and  having  large 
possibilities  of  injustice  in  it.  It  is  well  that  the  A.  Ph.  A., 
furnishing  the  majority  of  the  members  of  the  Pharmaco- 
pOEial  Committee  of  Revision,  and  being  entirely  respon- 
sible for  the  N.  F.,  should  also  take  the  lead  in  this  direction. 
The  standards  for  unofficial  substances,  after  being  framed 
by  the  new  committee,  will,  it  is  hoped,  so  commend  them- 
selves to  the  national  and  State  authorities  that  they  will  be 
very  generally  adopted  and  will  in  lime  therefore  have  the 
force  of  law. 


PERSONNEL  0 


THE  STANDARDS  COMUITTEE. 


The  committee  for  the  first  year  comprises:  Manufac- 
turing chemists,  Thos.  P.  Cook  and  Edward  Mallinckrodt ; 
manufacturing    pharmacists,    John    M.    Francis    and    C.    E. 


Pral.  Joieph  P.  Remlnilon.  elected 


of  Ihe  Council 


in  many  of  them;  further  experimentation  was  decided  upon 
in  some  instances ;  and  things  which  needed  clearing  up  wero 
referred  to  Ihe  various  subcommittees  for  Rnal  suggestions. 
In  future  editions  the  metric  system  of -weights  and  measures 
will  be  exclusively  employed ;  there  will  be  a  table  of  alco- 
holic strengths  for  use  in  connection  with  the  labeling  clause 
of  the  Federal  food  and  drugs  act;  and  the  titles  and  nomen- 
clature of  the  book  will  conform  to  the  U.  S.  P.  W.  L 
Scoville,  secretary  of  the  N.  F.  meeting,  reported  upon  these 
and  other  things  to  the  association,  and  after  discussion  at 
two  of  the  general  sessions  the  acts  and  decisions  of  t''^ 
committee  were  all  ratified.  That  the  committee  had  done 
excellent  work  was  generally  agreed.  Incidentally  the  state- 
ment is  an  interesting  one  in  this  connection  that  the  A. 
Ph.  A.  has  made  a  profit  of  about  $13,000  on  the  N.  F.  sin« 
its  publication  was  begun  t 
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COOPERATION    OF    THE    GOVERNMENT. 

A  resolution  was  adopted  at  the  suggestion  of  the  N,  F. 
Committee,  requesting  the  chief  chemist  of  the  Department 
of  Agriculture  at  Washington,  as  well  as  the  surgeon-generals 
of  the  Army,  Navy,  and  Marine  Hospital  Service,  to  co- 
operate with  the  N.  F.  committee  in  the  duties  of  revision  and 
to  assist  in  certain  laboratory  work.  Now  that  the  N.  F.  and 
U.  S.  P.  are  both  national  legal  standards,  it  is  felt  that  the 
government  may  well  assist  in  the  work  of  perfecting  and 
improving  them.  So  far  as  the  U.  S.  P.  is  concerned,  indeed, 
the  Marine  Hospital  Service  has  already  secured  an  appropri- 
ation of  (1B,000  to  be  used  in  certain  work  preliminary  to  the 
next  revision  of  the  book.  M.  I.  Wilbert  and  Dr.  M.  G. 
Motter,  both  well-known  members  of  the  A.  Ph.  A.,  have  been 
employed  by  the  Service  to  do  the  work,  and  they  will  devote 
their  entire  time  to  it  under  government  employ. 

THE  A.  PB.  A.   AND  THE  UQUOK  EVIL. 

Three  papers  were  read  in  difTerent  sections  at  the  Hot 
Springs  meeting  which  aroused  an  unusual  degree  of  interest 
and  provoked  special  action  on  the  part  of  the  association  at 
large.  The  first  was  a  paper  entitled  "Pharmacy  Facing  a 
Crisis,"  and  read  by  Mr.  Mason  before  the  Section  on  Edu- 
cation and  Legislation.  The  paper  pointed  out  the  great 
danger  to  the  reputation  and  honor  of  pharmacy  presented 
by  the  onward  sweep  and  development  of  temperance  legis-  . 

lation.  It  is  printed  in  full  on  other  pages  of  this  issue  of 
the  Bulletin,  while  the  resolutions  which  Mr.  Mason  pre- 
sented will  be  found  in  our  department  of  "The  Month's 
History."  The  paper  was  discussed  at  considerable  length, 
and  the  resolutions  were  adopted  with  entire  unanimity  by  Henry  P.  Hynsoo. 
both  the  Section  and  the  General  Association.  At  the  sug- 
gestion of  Professor  Remington,  Mr.  Mason  was  appointed 


THE  NARCOTIC  PROBLEM. 

Another  threatening  evil  to  the  drug  trade,  that  involving 
the  illegitimate  sale  of  narcotics,  was  presented  in  a  paper 
read  before  the  same  section  by  Mr.  Hynson.  The  author 
showed  that  despite  the  development  of  anti-narcotic  legis- 
lation, the  importation  of  coca  and  cocaine  totaled  $1,983,347 
during  the  last  five  years,  whereas  during  the  preceding  five 


ill  DruES  ind  Chemicalt"— 


chairman  of  a  permanent  committee  to  report  annually  on 
the  status  of  temperance  legislation  and  to  suggest  ways  and 
means  of  protecting  pharmacy  from  the  stigma  of  the  liquor 
«vil.  The  resolutions  were  at  once  "featured"  in  the  local 
newspapers  and  were  sent  out  also  by  the  reporters  them- 
selves to  the  national  press  bureaus.  That  they  did  much  to 
set  the  public  straight  on  the  attitude  of  pharmacists  toward 
liquor  selling  can  scarcely  be  denied. 


years  it  amounted  only  to  $737,032.  The  comparative  figures 
for  smdcing  opium  were  $6,106,016  as  against  $4,889,370; 
those  for  medicinal  opium  $3,394,379  as  against  $4,437,743; 
and  those  for  morphine  $314,345  as  against  $390,366.  Mor- 
phine, therefore,  is  the  only  narcotic  in  the  group  on  which 
the  importation  has  decreased. 

Mr.  Hynson  declared,  however,  that  the  distribution  of 
these  substances  in  legitimate  drug  channels  had  certainly 
lessened,  and  that  the  increased  business  would  have  to  be 
discovered  in  other  quarters.  It  was  pointed  out  in  the  discus- 
sion that  barbers,  Pullman  conductors,  street  hawkers,  and 
others  have  been  doing  an  immense  volume  of  illegitimate 
trade  in  narcotics  since  the  era  of  stringent  legislation.  That 
the  laws  have  done  much  to  rid  pharmacy  of  such  disgraceful 
traffic  is  apparent.  In  order  that  the  importation  of  nar- 
cotics might  be  kept  under  accurate  observation  it  was 
moved  at  the  suggestion  of  Professor  Hailberg  to  request 
of  the  government  that  every  lot  of  coca  and  cocaine  com- 
ing into  any  port  of  entry  be  registered,  that  records  of  the 
sale  and  distribution  of  these  substances  be  kept,  and  that 
regular  reports  be  made  of  the  facts.  This  motion  was  after- 
wards approved  by  the  General  Association. 

PR.   RUSBV's   STARTLING    STATEMENTS. 

The  third  paper  lo  which  we  have  referred  as  arousing 
unusual  interest  and  provoking  special  action  was  that  by 
Prof.  H.  H.  Rusby.  During  the  last  year  Dr.  Rusby  has 
served  the  government  as  a  special  examiner  of  drugs  at 
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ihe  Port  of  New  York.  His  statement  of  importation  con- 
ditions, read  before  the  Scientific  Section,  was  in  some 
respects  depressing.  He  spoke  of  henbane  leaves  containing 
28  per  cent  of  sand ;  anise  being  similarly  admixed ;  lactu- 
carium  which  was  moldy  through  and  through;  jambul 
seeds  entirely  hollowed  out  by  worms  and  unfit  for  use; 


P.  B.  LDlie,  pniidcDt-clccE   ot  the  NitioDil  AiiocUlioo  o(  Boards  of 

Phtimicy. 

belladonna  leaves  consisting  of  80  per  cent  of  stems;  spuri- 
ous matico;  giant  spurrey  seeds  labeled  asparagus;  henbane 
in  stramonium;  stramonium  in  henbane;  Maracaibo  bark 
shipped  as  cinchona;  crude  drugs  deficient  in  alkaloidal 
strength ;  powdered  drugs  adulterated  with  fiber,  wheat  starch, 
olive  pits,  and  many  other  things.  When,  too,  these  ship- 
ments had  been  rejected  at  New  York,  Dr.  Rusby  declared 
that  the  shippers  in  many  cases  had  merely  withdrawn  them 
and  had  them  quietly  entered  at  some  other  port  where  such 
rigid  examinations  were  not  made. 

This  led  Mr.  Mayo  to  offer  a  resolution  calling  upon  the 
government  to  institute  at  every  port  of  entry  such  methods 
as  had  been  proved  to  be  so  beneficial  in  New  York.  The 
paper  was  a  strong  presentation  of  the  facts  in  the  situa- 
tion, and  it  was  unfortunate  that  Dr.  Rusby  could  not  be 
present  to  read  it  in  person.  Samples  of  adulterations  were 
submitted  for  inspection,  and  there  was  a  general  realization 
of  the  need  for  continued  care  and  surveillance  if  the  drug 
market  is  to  be  improved  through  the  existence  of  the  food 
and  drugs  act 

A  VALUABLE   CONTBIBtniON    BY    MR.   BEUNCEB. 

The  one  technical  paper  of  the  week  which  promises  to 
prove  of  the  most  practical  and  permanent  value  to  phar- 
macy was  that  by  Geo.  M.  Bcringer  on  "Fluidglycerales." 
Specimens  were  presented  of  30  or  40  fluidextracts  which 
had  been  made  with  glycerin  as  the  solvent  instead  of 
alcohol.  A  general  formula  and  method  of  manipulation- 
were  given,  and  several  advantages  were  claimed  over  the 
familiar  alcoholic   extracts.     Assays  showed   the   specimens 


to  represent  the  full  alkaloidal  strength  of  the  drugs.  Ii 
may  be  that  Mr.  Beringer  has  hit  upon  a  new  class  of  galeni- 
cals which  will  upon  further  trial  and  experimentation  com- 
mend themselves  to  general  use.  Incidentally  it  may  be  said 
here  that  a  paper  presented  by  Professor  Feil  before  the 
Scientific  Section  on  the  acetic  fluidextracts  of  the  U.  S.  P. 
provoked  a  spirited  attack  on  acetracts  in  general  from  sev- 
eral speakers.  These  products  have  certainly  failed  to  meet 
with  approval,  and  the  few  introduced  into  the  last  U.  5.  P. 
will  doubtless  be  omitted  at  the  next  revision. 

THE   SECTION   WORK   IN  GENBXAL. 

The  work  of  the  five  sections  of  the  association  was  fully 
up  to  the  usual  high  standard.  The  addresses  of  the  several 
chairmen  were  first-class,  although  Chairman  Diner,  of  the 
Commercial  Section,  absent  through  illness,  contented  him- 
self with  sending  simply  a  list  of  questions  for  general  diS' 
cussion.  In  his  absence  the  section  business  was  conducted 
by  A.  S.  Pease,  with  the  cooperation  of  Harry  B.  Uason,  the 
latter  being  elected  chairman  for  the  ensuing  year.  Topics 
of  keen  commercial  interest  to  the  retailer  were  discussed  in 
a  manner  which  made  tbe  transactions  of  the  section  full  of 
"meat"  to  the  audience.  The  Section  on  Practical  Pharmacy 
and  Dispensing  had  as  usual  a  set  of  papers  of  great  value 
and  helpfulness,  and  a  number  of  them  are  presented  either 
in  full  or  in  part  elsewhere  in  the  present  issue  of  the  Bul- 
letin. A  competent  observer  remarked  to  the  BULLmH  that 
;  thought  Ihe  papers  in  the  Scientific  Section  represented 
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the  best  collection  in  many  years.  The  Historical  Section 
and  the  Section  on  Education  and  Legislation  had  manf 
papers  of  interest  and  value  within  their  respective  jurisdic- 
tions. We  regret  that  neither  space  nor  the  nature  of  this 
editorial  review  permits  us  to  enter  more  into  the  detailed 
work  of  the  sections.    Such  things  as  seem  to  us  of  pariicu- 
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lar  significance  have  been  touched  upon  in  preceding  para- 
Rrapha. 

THE  BOAXDS. 

The  National  Association  of  Boards  of  Pharmacy  did 
more  important  work  than  ever  before.  The  association  is 
finally  getting  to  the  point  where  it  can  carry  out  one  of  its 
fundamental  purposes,  viz.,  that  of  attaining  interstate  reci- 
procity. After  considerable  discussion,  held  at  different  ses- 
sions, it  was  decided  to  register  candidates  on  the  basis  of 
their  certificates  in  other  States,  providing  a  general  average 
of  seventy-five  per  cent  has  been  attained  in  all  branches  and 
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a  minimum  of  not  less  than  sixty  per  cent  in  any  one  branch. 
If  wc  mistake  not,  something  like  twenty  boards  entered  into 
this  agreement.  Several  boards  are  prevented  from  recipro- 
cating by  the  nature  of  the  laws  under  which  they  operate. 
In  the  meantime  a  special  committee  drew  up  a  list  of  sub- 
jects and  branches  of  study  which  ought  to  be  represented  in 
every  examination,  and  practical  dispensing  work  was  in- 
cluded as  one  of  the  requirements.  Twenty-five  boards  out 
of  the  total  membership  of  tbirly-one  were  represented  at  Hot 
Springs.  The  meetings  were  all  well  attended  and  there  was 
everywhere  in  evidence  a  keen  desire  to  get  together  and  do 
whatever  could  be  done  towards  the  attainment  of  the  objects 
and  purposes  of  the  association.  F.  B.  Lillie  was  elected 
president. 

The  Syllabus  Committee  represents,  in  a  way,  the  point  of 
union  between  the  Boards  and  the  Colleges.  It  is  the  object 
of  the  committee  to  outline  a  minimum  course  of  study  for 
colleges  of  pharmacy,  and  it  is  expected,  of  course,  that  the 
boards  will  also  be  guided  by  this  syllabus  in  framing  their 
examinations.  Dr.  Gregory  reported  for  the  Syllabus  Com- 
mittee at  Hot  Springs.  Unfortunately,  however,  the  joint 
meeting  which  had  been  arranged  for  between  the  colleges 
and  the  boards  was  poorly  attended,  due  to  a  general  misun- 
derstanding of  the  time  and  place  of  the  gathering. 

THE  COLLEGES. 

The  Conference  of  Faculties  did  some  good  work  during 
the  week.     President  McGill  recommended  the  abolition  of 


the  di£FerentiaI  exempting  Missouri  and  certain  other 
Southern  States  from  the  preliminary  requirement  of  one 
year  of  high-school  work.  Instead  of  abolishing  it,  however. 
the  Conference  voted  to  have  the  Executive  Committee  in- 
vestigate educational  conditions  throughout  the  country,  and 
report  its  views  on  the  subject  next  year.  The  Executive 
Committee  will  also  inquire  into  the  colleges  of  pharmacy, 
classify  them  into  groups,  and  formulate  data  which  will  be 
of  assistance  to  the  Conference  generally.  Incidentally  the 
colleges  which  are  found  to  conform  to  the  membership  re- 
quirements of  the  Conference  will  be  invited  to  join  the 
organization— unless,  of  course,  they  are  already  members. 
It  was  understood  at  Hot  Springs  that  four  colleges  applied 
for  admission,  and  that  their  applications  were  held  up  pend- 
ing the  usual  investigation  by  the  Executive  Committee. 

A.  PH.  A.  PBOSPEtirr. 

The  A.  Ph.  A.  is  every  year  becoming  more  prosperous, 
chiefly  because  of  the  gratifying  increase  of  membership. 
This  year  265  new  members  were  elected— a  very  satisfactory 
number,  even  though  it  did  not  reach  the  high-water  mark 
of  3S0  registered  last  year.  The  membership  is  now  some- 
thing like  S300,  whereas  it  was  but  1400  five  or  six  years  ago. 
In  order  to  keep  up  the  good  woric  it  was  voted,  at  the  sug- 
gestion of  President  Searby,  that  a  comprehensive  and  syste- 
matic campaign  be  conducted  during  the  coming  year  by  the 
Committee  on  Membership,  and  that  proper  financial  assist- 
ance be  rendered  by  the  Council. 

The  report  of  Treasurer  Sheppard  was  unusually  gratify- 
ing. For  the  first  time  in  several  years,  it  appeared,  it  was 
no  longer  necessary  to  make  a  reduction  of  10  per  cent  in  the 
stipends  of  the  salaried  officers :  more  than  that,  indeed,  the 
accumulated  arrearages  in  the  salaries  of  these  officers  have 
been  paid  during  the  year.  Then,  too,  the  income  from  the 
life  membership  fund,  amounting  to  NS4,  was  not  used  for 
current  expenses.  Despite  these  facts,  the  net  cash  balance 
exceeds  that  of  a  year  ago  by  S1835,  the  full  amount  being 
$11,231.30.  In  the  meantime  the  value  of  the  several  funds 
of  the  association  has  been  increased  during  the  year  by 
$3005.13 :  they  now  represent  a  total  of  $31,670.47.  An  increase 
in  the  Endowment  Fund  of  $2237.11  has  been  registered  since 
the  last  meeting—not  to  mention  a  subscription  of  $1000  made 
by  Mr.  Sheppard  himself  and  announced  at  Hot  Springs. 

MR.  SHEPPAKD  GBEATLY  UISfiED. 

All  of  which  leads  up  to  the  statement  that  the  absence 
of  Treasurer  Sheppard  from  the  Hot  Springs  meeting  was  a 
matter  of  very  general  and  frequently  expressed  regret  Mr. 
Sheppard  has  not  been  in  good  health  during  the  last  few 
months.  Nothing,  however,  could  have  prevented  him  from 
attending  the  meeting  save  positive  orders  from  his  physician. 
Though  absent  in  the  flesh,  he  was  present  in  spirit,  and  he 
would  have  been  pleased  to  see  the  enthusiastic  vote  of  appre- 
ciation given  to  a  resolution  by  Professor  Remington  that 
the  association  testify  to  its  high  feeling  of  regard  for  him 
and  its  disappointment  that  he  could  not  come  to  the  meeting. 
This  resolution  was  afterwards  written  on  a  large  sheet  of 
paper  and  was  signed  by  every  one  in  attendance  at  the  con- 
vention. The  love  which  Mr.  Sheppard  has  for  tbe  organiza- 
tion  was   well   shown    by   his   contribution   of-flOOO   to   the 
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Endowment  Fund  in  addition  to  the  various  handsome  sums- 
wbich  he  had  previously  given.  The  announcement  was 
greeted  with  loud  applause,  and  later  on,  when  Mr.  Sheppard 
was  elected  Honorary  President  of  the  Association,  the  act 
met  with  universal  approval.  Mr.  Sheppard  announced  at  the 
meeting  in  New  York  last  year  that  he  would  retire  from 
the  treasurership  in  leOB,  and  at  the  Hot  Springs  meeting 
Dr.  Henry  M.  Whelpley  was  elected  to  succeed  faim.  The 
selection  of   Dr.   Whelpley   for  this  important  post   was  a 

THE    NEW    OFFICERS. 

Prof.  Oscar  Oldberg,  the  new  president,  was  generally 
considered  to  be  an  excellent  choice.  His  serenity,  poise,  and 
real  ability  as  a  constructive  thinker  made  his  election  one 
of  universal  approval.  S.  A.  D,  Sheppard,  as  already  men- 
tioned, was  made  honorary  president.  The  vice-presidents 
are  Eugene  G.  Eberie.  William  Miitelbach,  and  James  H. 
Beal.  General  Secretary  Caspari  was  chosen  to  succeed  him- 
self. Treasurer  Sheppard  was  succeeded  by  Dr.  H.  M. 
Whelpley,  as  already  reported.  Professor  Diehl  was  again 
elected  reporter  on  the  progress  of  pharmacy.  The  new 
members  of  the  Council  are  H.  P.  Hynson,  S.  A.  D.  Shep- 
pard, W.  M.  Searby,  and  F.  W.  Meissner.  In  addition,  three 
sets  of  nominees  were  selected  to  be  voted  upon  by  mail  dur- 
ing the  coming  year,  the  officers  thus  elected  to  serve  in 
1908-10.    These 
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ion,   F.   B.   Han.  a 


--- --Jrge  M.   Bennier,  OKai    . 

,   Chfli.    E.   Catpari,    T.  W.    England.    F.    W.    R.    Perr; 
William    Miitelbach,   W.   L.   DcWoodr,   and  Harry   B.   Mason. 

The  new  president  of  the  National  Association  of  Boards- 
of  Pharmacy  is  F.  B.  Lillie,  of  Oklahoma.  The  new  presi- 
dent of  the  Conference  of  Pharmaceutical  Faculties  is  Henry 
P.  Hynson,  of  Maryland.  Prof.  Joseph  P,  Remington  was. 
made  chairman  of  the  Council  and  Joseph  W.  England  sec- 
retary. The  chairmen  of  the  various  Sections  of  the  A.  Ph.  A. 
are  as  follows :  Scientific,  Chas.  Va'nderkleed ;  Education  and 
Legislation,  Jos.  W.  England  (reelected) ;  Practical  E^ar- 
macy  and  Dispensing,  L.  A.  Seltzer;  Commercial,  Harry  B. 
Mason;  Historical,  Dr.  John  B.  Bond. 

CONCLUSION. 

In  the  foregoing  we  have  striven  in  as  brief  space  as  pos- 
sible to  give  an  editorial  review  of  the  more  importarK  things, 
accomplished  at  the  Hot  Springs  meeting.  We  are  complet- 
ing this  article  in  Atlantic  City  an  hour  or  two  before  the 
N.  A.  R.  D.  is  scheduled  to  begin  its  annual  convention.  Just 
wjiai  will  be  the  achievements  of  the  latter  organization 
remains  to  be  seen,  but  we  shall  strive  to  set  them  forth  in 
a  manner  similar  to  that  followed  in  the  present  article. 


Hii  weiflrald  in  Hot  Spiinci. . 
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WHAT  DID  THE  N.  A.  R.  D.  DO? 

II   Developed   tha    Bollvsl   rollllcel  Conteat    which   Ihe   Drn^  Trade    has    Ever  Wllaeaaed— Dr«in«llc 

Scenes  Over    Iha    Eleclloa    of  Officers— W.  S.  Elkla,  Jr.,   Choeen   PresldeDtt   Thos,    H.  Potts 

Secretary  i   and  Chas.  F.  Hann  Chairman  of  the    Execntlve  Commlllce — A  Propa^nda 

Department ■  to    be   Eslabllahed— "N.    A.    R.    D.    Notes"    to   be    Made    a    Secular 

Pharms cent! cat  Jo nrnal— Efforts  Toward  National  Legislation  to  he  Con- 

tinned— A  Drn^-store  'Phone  Dnrean  Reqncafed  in  Washington — 

ReortfaniBatloD  Plana  Deferred — A  Convention  Teeming  with 

Interest  and  Recording  a  New  Chapter  in 

Pharmacenllcal  History. 


The  Atlantic  City  meeting  of  the  National  Association  of 
Retail  Druggists  is  destined  to  make  one  of  the  most  remark- 
able chapters  in  the  annals  of  the  American  drug  trade.  It 
was  the  theater  of  an  engrossing  political  contbst  such  as 
pharmacy  has  never  before  witnessed.  No  national  conven- 
tions of  the  Republican  or  Democratic  party  evet*  developed 
a  more  spirited  and  determined  battle  for  the'  control  of 
the  organization. 

THE  GREAT  PtOHT   FOR   CONTROL  OP  THE  ORGANIZATION. 

The  fight  was  over  the  election  of  officers  for<the  coming 
year.  There  were  two  tickets  in  the  field ;  one  represented 
the  conservative  dement  which  has  heretofore  always  been 
in  the  saddle,  and  the  other  was  a  slate  framed  by  mem- 
bers of  the  American  Druggists'  Syndicate.  The  A.  D. 
5.  had  held  its  annual  meeting  in  New  York  City  the  week 
before,  had  brought  such  of  its  members  as  were  delegates 
to  the  N.  A.  R.  D.  down  to  Atlantic  City  by  special  train, 
and  had  established  quarters  in  "The  Rudolf,"  half  a  mile 
or  so  down  the  Boardwalk  from  the  "Royal  Palace  Hotel," 
where  the  N.  A.  R.  D.  convention  was  held.  As  soon  as 
the  A.  D.  S.  people  reached  Atlantic  City  they  began  holding 
caucuses,  agreed  on  a  full  list  of  nominees,  and  developed 
such  strength  that  their  whole  slate  was  afterwards  ratified 
by  the  regularly  selected  Nominating  Committee  of  the 
Convention  by   a  large,  majority. 

To  the  conservative  element  this  came  as  a  tremendous 
surprise  and  served  as  a  powerful  call  to  arms.  From  then 
on  until  the  issue  was  settled  there  was  little  else  thought 
about,  and  the  convention  resolved  itself  into  a  political 
arena  pure  and  simple.  The  "Old  Guard"  of  the  associa- 
tion, discovering  what  turn  affairs  had  taken,  immediately 
pulled  their  forces  together,  determined  they  would  retain 
their  control  of  the  organization,  and  decided  upon  a  list 
of  nominees  which  was  afterwards  laid  before  the  conven- 
tion as  a  substitute   for  the  committee's  report. 

THE  EIXCTION    SCENE. 

The  issue  was  thus  sharply  drawn.  The  election  had 
been  made  a  special  order  of  business  for  Thursday  after- 
noon, the  final  day  of  the  meeting,  at  four  o'clock,  despite 
determined  efforts  on  Thursoiy  morning  to  push  the  matter 
through  when  the  Nominating  Committee,  through  Chairman 


Henry  Mcrrit,  of  Pennsylvania,  rendered  its  report  at  ten 
o'clock.  When  the  fateful  hour  of  four  approached,  Ihe 
hall  became  filled  to  suffocation,  and  the  atmosphere  was 
charged  with  the  spirit  of  battle  and  contest.  It  took 
exactly  three  hours  and  a  half  of  argument,  of  votii^,  of 
jockeying  for  position,  of  contest  and  struggle  of  one  kind 
and  another  before  the  issue  was  finally  determined.  When 
a  fifteen-minute  recess  was  taken  in  order  that  the  State 
delegations    might    separately    poll    their   votes    in    different 
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of  the  hall,  a  scene  of  pandemonium  was  presenteiT 
which  few  of  the  audience  will  ever  witness  again.  The  big 
room  became  a  seething,  shouting,  perspiring  mass  of  men, 
and  the  din  and  uproar  made  intelligent  action  all  but  im- 
possible. Contests  developed  in  the  Illinois  and  Pennsyl- 
vania delegations  which  were  afterward  laid  before  the  con- 
vention on  appeal.  When  the  smoke  of  battle  finally  cleared 
away,  and  the  convention  had  registered  its  vote,  it  was  dis- 
covered that  the  conservatives  had  won,  and!  the  A.  D.  S. 
ticket   had    lost,    by   a    narrow    margin    of    about    fourteen 
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THE  VICTORIOUS  OFFICERS. 

The  elected  officers  follow: 

President,  W.  S.  Elkin,  Jr. 

First  Vice-President,  H.  B.  Guilford. 

Second  Vice-President,  A,  O.  Zwick. 

Third  Vice-President,  Chas.  Coonley, 

Secretary,  Thomas  H.  Potts. 

Treasurer,  John  Coleman. 

Executive  Committee:  Charles  F.  Mann,  Edward  Will' 
iams,  Chas.  Renner,  F.  F.  Emst,  E.  H.  Ladish.  and  G.  W. 
McDuff. 

The  A.  D.  S.  ticket  comprised  the  following  nominees : 
President,  Sydney  C.  Yeomans;  vice-presidents,  A.  O. 
Zwick,  S,  C.  Davis,  and  Geo.  D.  Case;  secretary,  W.  O. 
Frailey;  treasurer,  John  W.  Coleman;  executive  conunittw, 
Peter  Diamond,  Chas.  Renner,  F,  F.  Emst,  Chas.  Coonley, 
G.  W.  Stevens,  and  M.  S.  Kahn. 

There  was  considerable  splitting  o£  votes  in  some  of  the 
State  delegations,  and  thus  it  happened  that  not  all  of  the 
elected  candidates  won  by  the  same  majorities.  Mr.  Potts, 
for  instance,  ran  ahead  of  his  ticket  by  about  fifteen  votes. 
Mr.    Yeomans,   candidate    for    president   on    the    A.    D.    S. 


THE  APPEALS  OF  MESSRS.  JONES  ANP  WOOTEM. 

A  determining  factor  was  doubtless  the  spirited  and  elo- 
quent appeals  made  by  Ur.  Jones  and  Mr.  Wooten.  Both 
of  these  men,  voluntarily  retiring  from  office  after  a  con- 
tinuous service  ever  since  the  organization  was  created,  be- 
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ticket,  obtained  ISSH  votes;  Mr.  Elkin  had  1*214 ;  and  this 
average  difference  was  pretty  well  maintained  down  through 
all  the  candidates — except  that  Treasurer  Coleman  and  Com- 
mitteemen Emst  and  Renner  were  on  both  tickets.  It  will 
ihus  he  seen  that  the  fight  was  close  and  hot,  but  neverthe- 
less it  is  very  gratifying  to  report  that  it  was  maintained  on 
a  pretty  high  level  of  decency.  There  were  a  few  insin- 
uations on  the  one  hand  that  the  A.  D.  S.  was  endeavoring 
(c  gain  control  of  the  N.  A.  R.  D.  for  selfish  purposes; 
ibere  were  innuendoes  on  the  other  hand  that  the  organiza- 
tion had  always  been  under  the  domination  of  the  jobbers 
and  that  the  time  had  come  for  a  change ;  but  after  all  there 
was  very  little  of  these  charges  and  counter-charges,  and 
the  contest  was  an  open  one. 


sought  the  convention  not  to  act  hastily  and  not  to  elect  a 
set  of  officers  who,  with  one  or  two  exceptions,  had  never 
had  any  experience  in  conducting  the  affairs  of  the  associa- 
tion and  who  were  consequently  untried  and  untrained.  The 
time  was  a  critical  one  in  the  affairs  of  the  N.  A.  R.  D., 
they  declared,  and  it  was  an  occasion  when  horses  sbonid 
not  be  swapped  in  mid-stream.  They  had  nothing  to  say 
against  the  personnel  of  the  A.  D.  S.  ticket,  and  they  in- 
duced in  no  personalities  of  any  kind  whatsoever.  They 
asserted  that  the  candidates  on  both  tickets  were  meo  of 
honesty,  integrity,  and  ability,  bnt  they  insisted  that  the 
choice  ought  to  go  where  experience'  had  been  gained  and 
where  nothing  radical  and  uncertain  would  be  attempted 
Incidentally  Mr.  Woolen  resented  the  charge  made  by  Dr. 
Anderson,  the  chief  orator  for  the  A.  D.  S.  tidtet,  that  the 
N.  A.  R.  D,  had  ever  been  under  the  influence  of  the  job- 
bers, and  he  declared  in  a  voice  vibrating  with  emotion  that 
the  officers  had  always  been  single-hearted  in  their  devotion 
to  the  cause. 

Although  the  contest  was  a  bitter  one,  and  althone^  both 
tactions  fought  strenuously  for  every  advantage,  the  struggle 
ended  with  what  under  the  circumstances  was  a  grad^vv 
freedom  from  discord.  Speakers  on  both  sides  declared 
that  whichever  ticket  was  elected  would  receive  thdr  hearty 
and  undivided  support  It  is  certainly  to  be  hi^>ed  that  this 
will  prove  to  be  the  fact,  and  that  the  schism  developed  at 
Atlantic  City  will  not  become  a  permanent  one.  After  final 
adjournment  had  been  taken  the  opinion  was  fredy  ex- 
pressed in  the  lobbies  that  the  battle  had  cleared  the  atmos- 
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phere  and  that,  paradoxical  as  it  may  sound,  the  association 
was  never  so  united  in  spirit  and  so  determined  to  make  a 
strong  future  for  itself. 


nvE  DEasioNs  of  importance. 


Passing  from  the  election  of  officers,  which  was  the 
dramatic  event  of  tlie  convention  overshadowing  everything 
else  in  interest,  we  may  report  upon  five  or  six  accomplish- 
ments of  importance  looking  toward  the  future  work  and 
influence  of  the 
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1.    N.  A.  R.  D.  NOTES  1 

It  was  decided  to  enlarge  "1 _.  ,     

advertising'  for   it,   and   make    it  a   regular   pharmaceutical 
journal.      Every  dues-paid  member  of  the  organization  will 


Many  members  doubted,  however,  that  this  hope  would 
be  realized.  They  feared  that  the  publication  of  a  regular 
pharmaceutical  journal  offered  quite  as  good  a  chance  to 
lose  money  as  to  make  it.  They  declared  that  a  successful 
weekly  could  not  be  conducted  without  the  development  of  a 
sufficient  editorial  and  business  staff,  which  would  mean 
considerable  expense;  and  Dr.  Muir  pointed  out  that  the 
officers  would  be  responsible  for  any  financial  losses  that 
'  might  be  incurred.  But  despite  these  objections  there  was 
a  very  general  disposition  to  try  the  plan  anyway,  since  it 
was  about  the  only  scheme  in  sight  which  promised  adequate 
revenues.  Only  the  future  can  tell  whether  it  wilt  work  out 
or  not 

2.      THE   PROPAGANDA   BUREAU. 

The  second  accomplishment  of  a  constructive  nature 
achieved  at  the  Atlantic  City  convention  was  the  decision 
to  create  a  Propaganda  Bureau  at  the  national  headquarters 
for  carrying  on  the  N.  F.  and  U.  S.  P.  work.  The  department 
will  be  in  charge  of  a  salaried  director,  and  an  effort  will 
be  made  to  find  a  man  having  the  necessary  training  and 
executive  ability.  Twenty  per  cent  of  the  annual  revenue 
of  the  association  will  be  devoted  to  the  bureau,  and  the 
work  will  include  the  preparation  of  suitable  literature  of 
all  kinds.  A  department  in  "N.  A.  R.  D.  Notes"  will  also 
be  created  to  assist  in  propaganda  activities. 

The  showing  made  by  the  Propaganda  Committee  of 
last  year,  however,  was  not  particularly  encouraging.  Chair- 
man Richard  H.  Lackey  reported  that  only  about  two  per 
cent  of  the  affiliated  associations  had  called  upon  the  com- 
mittee  for '  assistance  or  had   purchased  any   of   the   form 
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become  a  subscriber,  and  his  dues,  now  raised  to  95,  will 
put  him  on  the  subscription  list.  Mr.  Carr,  editor  of  the 
"Notes,"  recommended  that  subscribers  who  are  not  mem- 
bers of  the  N.  A.  R.  D.  should  also  be  made  to  pay  ¥6  for 
the  journal,  after  the  plan  followed  by  the  Journal  of  the 
Ameriean  MedUal  Association;  but  decision  on  this  point 
was  finally  left  to  the  Executive  Committee.  A  committee 
of  three  will  be  appointed  by  the  President  to  pass  on  all 
advertising  before  it  is  accepted  for  publication  in  the 
"Notes." 

The  proposition  to  make  a  regular  journal  of  "Notes"  was 
voted  down  last  year  at  the  Chicago  convention  after  hours 
and  even  days  of  debate,  and  many  of  the  old  wheel-horses 
of  the  organization  are  still  not  in  favor  of  it.  The  Exec- 
utive Committee  went  on  record  against  it.  Men  like  Muir 
of  New  York,  Armstrong  of  New  Jersey,  Koch  of  Phila- 
delphia, and  Zwick  of  Ohio  took  the  floor  against  the  prop- 
osition, but  when  the  matter  came  to  a  final  vote  it  went 
through  without  any  difficulty.  The  explanation  is  to  be 
found  in  the  fact  that  the  revenues  of  the  N.  A.  R.  D. 
have  greatly  fallen  off  during  the  past  year;  that  the  mem- 
bership has  considerably  decreased;  that  the  sinews  of  war 
for  future  work  are  not  in  sight ;  and  that  a  "Greater 
Notes"  furnishes  about  the  only  hope  of  a  larger  income. 


Chu.  F.  Mm 


letters  prepared  for  distribution  to  physicians.  Despite  this 
indifferent  showing,  though,  the  N.  A.  R.  D.  believed  that 
its  future  was  largely  wrapped  up  in  the  propaganda  work, 
and  it  will  put  forth  every  determined  and  systematic  effort 
along  this  line  in  the  future.  On  Monday  afternoon,  pre 
ceding  the  regular  opening  of  the  conventiui^on  Mondi 
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evening,  an  open  meeting  of  ihe  Propaganda  Committee  was 
held.  The  audience  was  a  large  and  interested  one.  Papers 
were  read  by  Messrs.  Mills,  Pritchard,  and  Koch;  remarks 
were  made  by  Messrs.  Barlow,  Muir,  Finneran,  and  others, 
and  many  practical  points  were  brought  out  and  emphasized. 

Contrary  to  the  views  of  Chairman  Lackey,  the  con- 
vention passed  a  resolution  later  in  the  week  favoring  the 
continued  inclusion  in  the  N.  F.  and  U.  S.  P.  Epitome  of 
proprietary  names,  although  in  the  opinion  of  many  members 
this  simply  makes  the  work  a  handbook  of  substitution.  It 
can  scarcely  be  denied  that  N.  F,  and  U.  S.  P.  products 
ought  to  be  made  to  stand  on  their  own  bottom  instead  of 
being  offered  as  imitations  for  standard  proprietaries.  Any 
other  course  will  go  far  to  discredit  the  work  and  act  pow- 
erfully as  a  boomerang. 

In  this  connection  it  is  important  to  observe  that  a  res- 
olution was  passed  in  favor  of  a  Joint  Commission  on 
Propaganda  Work  to  be  made  up  of  three  members  of  the 
N.  A.  R.  D.,  three  members  of  the  A.  Ph.  A.,  and  three 
members  of  the  A.  M.  A.  This  joint  commission  is  to 
study  ways  and  means  of  furthering  the  popularization  of 
N.  F.  and  U.  S.  P.  products,  and  the  three  representatives 
of  the  N,  A.  R.  D.  are  to  report  conclusions  at  the  next 
convention.  The  resolution  was  introduced  by  Henry  P. 
Hynson,  chairman  of  the  delegation  sent  by  the  A.  Ph.  A.  to 
the  Atlantic  City  meeting,  and  its  adoption  argues  well  for 
3.  general  cooperation  in  the  future  between  the  two  organ- 
isations. Incidentally  it  may  be  observed  in  this  place  that 
Chairman  Hynson,  extending  the  greetings  of  the  A.  Ph. 
A.  at  the  opening  session  on  Monday  evenii^,  and  ex- 
pressing the  desire  of  his  association  to  have  a  meeting  of 
both  bodies,  ^t  If -^we,  .t'^me  jin^place  next  year,  was 
received  wi^  marked  demonstrations  of  approval. 

^.     THE  PBOPOSED  TELEPHONE  BUHEAU. 

The  thir(|  accomplishment  of  importance  was  the  deci- 
sion to  reques.t  the  American  Telephone  and  Telegraph  Com- 
pany to  create  a  special  bureau  in  Washington  to  have 
charge  of  ''fublic  Telephones  in  Drug  .Stores."  The  pur- 
pose of  this,  is  to  do  in  every  center  what  has  been  so  well 
done  in  Chicago,  Denver,  Atlanta,  New  Orleans,  and  other 
cities.  In  these  places  slot  'phones  have  been  installed, 
satisfactory  commissions  have  been  granted  by  the  telephone 
people,  and  druggists  have  found  their  instruments  to  be 
sources  of  profit  instead  of  opportunities  for  expense.  The 
telephone  companies  have  also  found  the  alliance  a  protilable 
one  for  thqm,  and  there  is  consequently  no  good  reason 
why  they  should  refuse  to  extend  the  work  and  to  create 
the  proposed  bureau.  J.  F.  MacDonald  of  Chicago,  an 
employee  o(  the  telephone  people,  has  made  himself  "solid'' 
with  the  members  of  the  N.  A.  R.  D,  for  his  excellent  work 
along  this  line,  and  he  will  be  made  director  of  the  bureau 
if  it  is  established.  Having  such  power  as  the  appointment 
would  give  him,  he  could  gradually  introduce  slot  'phones 
in  the  drug  stores  of  practically  every  city  throughout  the 
country. 


an  attempt  will  be  made  to  secure  the  enactment  of  the  inter- 
state ami-narcotic  measure  drafted  by  the  N.  A.  R.  D. ; 
determined  efforts  will  be  put  forth  as  heretofore  to  have 
the  Sherman  anti-trust  law  amended;  and  opposition  will  be 
hurled  against  every  scheme  on  the  part  of  the  mail-order 
houses  to  pass  a  parcels -post  measure.  During  the  last 
year  or  two  national  legislation  has  been  one  of  the  slogans 
of  the  N.  A.  R.  D.,  and  the  Atlantic  City  convention  waj 
strongly  in  favor  of  having  the  work  continued. 

5.  KEORGANIZATION  PLANS  DCFEMED. 
The  subject  of  reorganization  had  been  discussed  to  a 
considerable  extent  prior  to  the  meeting,  but,  as  in  the  case 
of  the  A,  Ph.  A.  at  Hot  Springs  the  week  before,  it  was 
finally  voted  to  take  no  action  at  this  time  and  to  delay 
decision  for  another  year.  'A  special  committee  of  live, 
selected  from  different  sections,  will  be  appointed  by  the 
president;  the  secretary  will  be  an  ex-ofhcio  member;  and 
this  committee  will  be  charged  with  the  duty  of  devising 
plans  for  reorganization  and  of  rendering  its  report  at  the 
meeting  next  year. 

SEVESAL   RESOLUTtONS. 

In  addition  to  the  proceedings  of  first  importance  set 
forth  in  the  foregoing  paragraphs,  we  may  now  touch 
briefly  upon  a  number  of  resolutions  which  express  the  pol- 


It  was  voted  that  the  K.  A.  R.  D.  should  continue  its 
systematic  efforts  in  obtaining  suitable  national  legislation 
and  in  opposing  measures  inimical  to  the  drug  trade.  Sup- 
port  will  continue   to  be  given   to  the   patent-reform  bill : 


icies  of  the  organization  and  which  look  toward  fuiuf'' 
activities  of  more  or  less  significance.  Resolutions  were 
adopted  recommending  that  bills  be  introduced  in  even- 
State  making  it  obligatory  for  all  drug  stores  to  have  copi'^ 
of  the  latest  editions  of  the  U.  S.  P.  and  N.  P. ;  declaring  thai 
all  pure-drug  laws  should  be  placed  in  the  hands  of  Stale 
boards  of  pharmacy  for  enforcement;  taking  high  ground 
on  the  sale  of  liquor  in  drug  stores ;  voting  that  the  N.  A. 
R.  D.  should  keep  itself  free  from  every  commercial  entangle- 
ment  of   any    sort    or    nature   whatsoever ;    supporting  ifS 
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movement  taaving  as  Us  object  the  curtailment  of  the  mail- 
order and  catalc^ue  houses;  providing  that  the  expenses  of 
the  Executive  Committee,  while  in  attendance  at  the  annual 
conventions,  shall  be  paid  by  the  association;  discountenanc- 
ing the  sale  of  over-priced  proprietaries ;  supporting  any 
measure  designed  to  improve  the  status  of  pharmacists  in 
the  Army,  Navy,  and  Marine  Hospital  Service;  continuing 
the  campaign  in  all  States  for  laws  curtailing  the  operations 
of  itinerant  venders  of  medicine;  and  declaring  that  drug- 
gists should  not  counter-prescribe,  should  not  indiscrim- 
inately recommend  patent  medicines  to  their  customers,  and 
should  abstain  from  giving  prescription- 
physicians.   ' 


OFFICERS   WOOTEN   AND  JOKES. 


Th«.  V.  WDotcD.  p 


!□(■( 


Mr.  Wooten  with  a  handsome  silver  service,  and  the  occa- 
sion was  one  long  to  be  remembered.  Mr.  Wooten  was 
deeply  affected  by  this  tribute  and  could  scarcely  find  words 
to  thank  his  friends.  The  nomination  of  Mr.  Potts  to  suc- 
ceed Mr.  Wooten  as  secretary  met  with  much  enthusiasm, 
and  the  final  announcement  of  his  election  brought  forth  a 
demonstration    which   made   the   hall    shakt     Mr.  Jones   is 


succeeded  as  chairman  of  the  Executive  Committee  by 
Chas.  F.  Mann  of  Detroit,  a  pillar  of  integrity  and  honor, 
and  one  of  the  most  popular  men  in  the  association. 

SESSIONS  OF  THE  W.  O.  N.  A.  K.  D. 

The  W.  0.  N.  A.  R.  D.  held  interesting  sessions  through- 
out the  week  in  the  sun  parlor  of  the  hotel.  Mrs.  Wallace, 
of  course,  presided,  and   Mrs.   Godding  was  the  secretary. 

The  constitution  was  considerably  modified,  chiefly  with  the 


Of  unusual  importance  was  a  proposed  resolution  pro- 
viding that  no  man  should  be  eligible  to  ofHcc  in  the  N.  A, 
R.  D.  who  was  connected  with  any  corporation  or  syndicate, 
and  debate  on  this  took  up  more  of  the  time  of  the  Com- 
mittee on  Resolutions  than  anything  else.  Inasmuch  as 
this  involved  a  change  in  the  Constitution  which  would 
have  to  lie  over  for  a  year  anyway,  definite  action  was 
postponed  until  the  nen 

THE    SETISEUENT    Q 

Of  deep  interest  throughout  the  week  was  the  voluntary 
retirement  from  office  of  Mr.  Wooten  and  Mr.-  Jones.  Both 
had  been  instrumental  in  founding  the  organization  ten 
years  ago ;  both  had  been  in  active  office  ever  since ;  and 
both  had  endeared  themselves  to  the  druggists  of  the  coun- 
try. Several  times  during  the  week  the  names  of  the  two 
men  were  greeted  with  tumultuous  cheering  and  applause. 
On    Wednesday    evening    "The    Bodemann    Club"    presented 


e  W.  O.  N.  / 


Mrs;  W.  E.  Lee.  of  Philadelphia,  presiilin 

object  of  making  membership  in  the  organization  more 
definite.  Reports  were  received  from  all  the  chapters  and 
were  very  interesting.  The  address  of  Mrs.  Wallace  as 
president  was  an  admirable  one  and  was  enthusiastically 
received.  Prof.  Joseph  P.  Remington  read  a  paper  describ- 
ing how  the  W.  O.  N.  A.  R.  D.  could  assist  in  the  propa- 
ganda work,  and  later  in  the  week,  it  may  be  added. 
Professor  and  Mrs.  Remington  entertained  the  ladies  at  their 


home    in   Longport, 


■   ten    miles    down  the 


beach  from  Atlantic  City.  Mrs.  W.  E.  Lee,  of  Philadelphia 
was  elected  president  for  the  ensuing  year,  Mrs.  J.  B.  For- 
brich,  of  Chicago,  secretary,  and  Mrs.  W.  E.  Richardson,  of 
Wtishington,  treasurer,  Mrs.  Godding,  who  had  served  the 
organization  as  secretary  since  its  creation,  was  made  first 
vice-president,  and  Mrs.  Wallace,  who  had  similarly  been 
president  from  the-(irst,  was  retained  on  the  Executive  Board. 

THE    ATTENDANCE    AT    ATLANTIC    CITV. 

The  N.  A,  R.  D.  attendance  this  year,  everything  con- 
sidered, was  quite  satisfactory.  The  total  registration,  in- 
cluding delegates,  non -delegates,  W.  O.  N.  A.  R.  D.  members, 
and  the  wives  and  daughters  of  attending  druggists,  was 
exactly  997 — practically  a  thousand.  The  number  of  voting 
delegates  was  283,  although  13  left  the  convention  before 
the  election  of  officers  on  Thursday  afternoon,  and  the  total 
vote  on  that  occasion  was  only  371.  The  delegates  last 
year  at  Chicago  numbered  353,  but  it  must  be  remembered 
that  Chicago  is  a  big  city  and  that  it  had  a  large  local  repre- 
sentation. 
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Tbe  Arlinaton  Hotel  it  Hot  Springa.  Ark.,  held  quirt  en  of  ll 


Theae  men  are  J.  W.  Webb  of  Siuttain,  Ark..  A.  L.  Cbnwr  of 
Momavllle,  Vt..  end  E.  C.  Eberlurdt  □(  Indiinipolii,  lod.  TUt 
picture,  repretentin*  men  (ron  IndUni.  VeiouBI.  end 
indicilei  the  wide  acocripbicBl  «ope  and  tbe  broad  ii 
tbe  Americia  Pharmaceutical  AHociatioD. 


SoBi«  A.  Fh.  A.  Plctiircs. 
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TUa  ii  the  Rcviuen  Gnnmiltce  of  the  N.  F.  Ri 
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Lb«ra.  C.  Lewii 
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ine.  and  L.  A. 
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U.  S.  p.  AND  N.  F,  PROPAGANDA, 

■The  N.  A.  R.  D.  has  been  criticized  by  some 
poorly  informed  persons  on  account  of  its  supposed 
attitude  toward  the  propaganda  for  popularizing 
the  standard  preparations.  One  druggist  went  so 
far  as  to  assert,  in  a  paper  read  at  a  meeting  of  a 
State  pharmaceutical  association,  that  the  N.  A.  R. 
D.  had  abandoned  this  work.  So  far  is  this  from 
being  true,  the  N.  A.  R.  D.  recognizes  that  aside 
from  price  protection  this  is  the  most  important 
issue  now  before  us. 

Your  officers  have  all  along  realized  that  while 
the  work  was  of  national  importance  and  should 
be  directed  by  the  National  Association,  the  details 
of  the  work  would  have  to  be  left  to  the  local  affil- 
iated organizations  to  work  out  for  themselves, 
aided  by  suggestions  and  advice  from  national 
headquarters,  together  with  such  literature  and 
other  helps  as  can  be  furnished  at  small  cost  by  the 
N.  A.  R.  D. 

This  arrangement  has  proved  satisfactory  in  the 
larger  cities  where  the  afhliated  association  has  ar- 
ranged social  meetings  between  the  local  physicians 
and  themselves  with  the  very  best  results  and  have 
otherwise  made  good-  use  of  their  opportunities  to 
get  into  closer  touch  with  those  who  are  expected 
to  prescribe  the  standard  preparations.  In  the 
smaller  cities  and  in  the  sparsely  settled  country 
districts,  our  organizers  took  up  the  work  and  have 
accomplished  results  far  beyond  our  expectations 
considering  the  small  amount  of  time  they  could 
devote  to  it. 

TASK  A  DIFFICULT  ONE. 

From  the  beginning  your  executive  officers  have 
realized  that  they  have,  in  this  important  issue,  a 
very  difficult  and  laborious  task.  In  the  first  place 
we  discovered,  not  a  little  to  our  amazement,  that 
many  druggists  did  not  possess  either  the  new  Phar- 
macopceia  or  the  new  National  Formulary,  After 
we  had  succeeded  in  persuading  them  to  obtain  the 
proper  text-books,  we  were  confronted  by  other 
obstacles  not  so  easily  overcome — procrastination, 
indolence,  lack  of  enterprise. 


The  physicians  are  in  a  receptive  mood;  many 
of  them  can  easily  be  educated  to  use  the  ethical 
preparations;  and  I  very  much  regret  to  say  that 
this  great  work — this  great  reform  that  means  so 
much  for  the  pharmaceutical  profession — is  being 
retarded  by  the  apathy  and  indifference  of  retail 
druggists  to  their  own  welfare.  The  physician  is 
doing  his  part  in  bringing  about  a  return  to  ethical 
prescribing,  as  well  as  could  be  expected,  all  things 
considered,  and  we  earnestly  entreat  druggists  to 
cooperate  with  him  in' again  placing  pharmacy  on 
an  ethical  basis. 

THE  INTEREST  GENERAL. 

This  propaganda  has  largely  increased  the  sale 
of  text-books  not  only  to  the  druggist,  but  to  the 
physician.  Several  months  ago  I  was  informed  by 
an  agent  of  a  large  medical  book  publishing  house 
that  in  Philadelphia  alone  he  had  sold,  since  the 
beginning  of  the  propaganda  work,  764  copies  of 
the  U.  S.  Dispensatory — more  than  he  had  sold  in 
that  territory  during  twenty  years  prior  thereto. 

There  is  no  question  but  what  this  issue  is  a  vital 
one  to  all  of  us  and  every  member  of  our  affiliated 
associations  is  expected  to  do  his  duty.  The  Na- 
tional Association  has  issued  some  good  general 
literature  on  the  subject  that  has  been  placed  in  the 
hands  of  our  people  at  prices  within  the  reach  of  all. 
Additional  helps  of  this  character  will  be  provided, 
and  if  our  fellow  druggists  fail  to  take  advantage 
of  the  OM>ortunities  placed  in  their  hands,  they  have 
no  one  to  blame  but  themselves. 

OUR   ATTITUDE   TOWARD  LIQUOR  SELLING  BV 
DRUGGISTS. 

As  yet  this  subject  has  not  assumed  national  im- 
portance. However,  the  prohibition  wave  has  swept 
over  our  country  and  is  destined,  in  my  opinion,  to 
reach  territory  as  yet  untouched.  The  handling  of 
liquors  in  drug  stores  is  going  to  be  a  very  impor- 
tant economic  question  for  the  retail  druggists  of 
America  to  answer.  Your  Executive  Committee  at 
its  mid-year  meeting,  last  A^j^l^ J»g|J»(30<19^  f^ 


BULLETIN  OF  PHARMACY 


41T 


condemning  the  sale  of  liquors  by  druggists  except 
for  strictly  medicinal  purposes. 

It  is  undoubtedly  a  great  temptation  to  some 
druggists  to  indulge  in  the  sale  of  liquors  in  districts 
that  have  legally  gone  dry.  It  should  be  borne  in 
mind  by  these  men  that  in  selling  liquors  as  a  bever- 
age they  lower  the  standing  of  their  fellow  phar- 
macists, very  few  of  whom  violate  the  law  of  the 
land  in  this  or  any  other  particular.  I  would  like 
to  see  this  convention  go  on  record  as  severely  con- 
demning this  unholy  traffic  as  being  inimical  to  the 
best  interests  of  our  professioh. 

By  placing  ourselves  and  our  true  position  before 
the  public,  we  make  preparation  to  protect  the  good 
name  of  pharmacy  against  the  debasing  influence  of 
those  who,  while  pretending  to  be  druggists,  are 
really  saloonkeepers  in  di^fuise,  thus  in  a  sense 
"stealing  the  livery  of  heaven  to  serve  the  devil  in." 

PRICE   PROTECTION. 

While  we,  as  an  association,  are  prevented  by  the 
Indianapolis  injunction  from  insisting  upon  price 
protection,  yet,  as  individual  druggists,  we  have  full 
liberty  to  push  our  demands  with  all  our  might. 
No  dru^ist  is  compelled  to  sell  an  article  at  cost  or 
below  cost,  and  it  does  seem  a  travesty  on  good 
business  sense  for  us  to  handle  anything  that  does 
not  yield  a  living  profit. 

The  sentiment  in  favor  of  a  direct  contract,  serial 
numbering  plan  is  not  dead  by  any  means;  but 
whether  or  not  this  plan  is  to  be  used  by  any  large 
number  of  proprietors  is  for  the  individual  drug- 
gists themselves  to  determine.  If,  as  a  class,  drug- 
gists insist  early  and  late  and  always  upon  this  sort 
of  protection,  it  will  be  given  them ;  otherwise  it 
never  will  be.  The  tendency  of  the  rank  and  file  of 
druggists  to  continue  to  observe  all  the  contracts 
with  proprietors  which  they  have  signed,  notwith- 
standing the  apathy  of  some  of  the  manufacturers 
who  fonnerly  used  the  plan  (in  a  half-hearted  way, 
in  some  cases,  it  must  be  admitted)  is  very  pro- 
nounced. 

We  must  never  lose  sight  of  the  fact  that  the 
great  amount  of  work  done,  the  great  energy  put 
forth  by  our  national  association  during  the  first 
eight  years  of  its  existence  in  the  matter  of  price 
protection  is  not  lost.  It  has  left  its  impression  in 
hundreds  of  towns  and  small  cities  where  full  retail 
prices  now  prevail.  And  even  in  the  larger  cities 
the  live  and  let  live  sentiment  so  long  taught  by  the 
N.  A.  R.  D.  still  prevails,  with  the  result  that  profits 
are  being  maintained. 


TELEPHONES   IN   DRUG  STORES. 

It  is  with  great  satisfaction  I  call  your  attention 
to  the  proven  financial  value  at  this  time  of  the  drug 
store  telephone  in  contrast  with  the  old  system 
whereby  this  convenience  inevitably  imposed  on  the 
druggist  a  heavy  loss.  The  National  Telephone 
Committee  will  give  you  some  interesting  data  on 
this  subject,  furnishing  still  another  answer  to  the 
question,  "What  has  the  N.  A.  R.  D.  done?" 

Last  year  our  telephone  committee  recommended 
the  desirability  of  employing  a  telephone  agent  for 
the  N.  A.  R.  D.  with  a  view  to  having  the  telephones 
that  are  located  in  drug  stores  made  a  source  of 
revenue  instead  of  an  expense.  Owing  to  the  in- 
creased importance  of  this  matter  from  a  financial 
point  of  view,  both  to  the  telephone  companies  and 
to  druggists,  I  desire  to  recommend  that  all  the  lead- 
ing telephone  companies  of  the  country  be  urged  by 
this  convention  to  consider  the  advisability  of  creat- 
ing for  themselves  special  departments  on  public 
telephones  in  drug  stores. 

It  is  my  belief  that  if  such  an  arrangement  can  be 
effected  and  some  one  man  is  given  general  super- 
vision over  all  these  departments,  the  results  will  be 
very  satisfactory  to  everybody  concerned,  the  public, 
the  telephone  companies,  and  most  important  of  all, 
the  druggists  themselves. 

SUNDAY  AND  EARLY  CLOSING. 

This  subject  appeals  more  strongly  to  the  innate 
sense  of  justice  of  the  retail  druggist  as  he  becomes 
educated  up  to  a  realization  that  he  is,  after  all,  a 
■human  being,  not  a  machine,  and  that  his  nature 
requires  change  of  thought  and  rest,  also  that  he 
owes  something  to  his  family  besides  mere  creature 
comforts,  that  he  owes  them  at  least  a  little  of  his 
society. 

It  is  undeniable  that  a  great  many  druggists  keep 
their  stores  open  till  a  late  hour  simply  because  it 
has  always  been  the  custom  so  to  do  and  not  be- 
cause any  pecuniary  advantage  results  therefrom. 
The  same  statement  applies  to  Sunday  closing  in 
the  case  of  a  great  majority  of  stores.  I  find  that 
in  the  larger  cities  there  is  a  growing  disposition  to 
close  earlier  every  evening  and  to  close  on  Sunday 
afternoons,  thus  affording  the  proprietor  and  his 
clerks  an  opportunity  to  get  free  occasionally  from 
the  cares  of  the  store. 

WHY  SHOULD  DRUGGISTS  BE  SLAVES  ? 

The  exceptions  are  those  stores  located  on  great 
thoroughfares  where  the  Sunday  trade  is  of  such 
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importance  as  to  almost  preclude  the  idea  of  closing. 
Yet  "where  there's  a  will  there's  a  way,"  and  all 
that  is  needed  to  accustom  the  patrons  of  almost 
any  store  to  buy  what  they  need  at  seasonable  hours 
is  for  the  proprietor  to  possess  sufficient  force  of 
character  to  act  as  his  own  sense  of  right  dictates. 

Any  druggist  can  refuse  to  make  a  slave  of  him- 
self and  his  clerks  if  he  wants  to,  and  there  is  no 
necessity  for  his  overworking.  On  the  other  hand, 
there  is  need  of  obeying  the  higher  law  which  asks 
of  a  man,  "How  can  you  be  true  to  others,  when 
you're  not  true  to  yourself?  You  need  a  change, 
be  sensible,  exercise  your  God-^iven  right  to  at  least 
a  little  liberty."  It  is  my  firm  conviction  that  almost 
any  druggist  could  have  this  privilege  without  any 
serious  detriment  to  his  business  if  he  only  thought 
so. 

THE   FUTURE  OP  THE   N.   A.   R.  D. 

Take  a  retrospect  of  the  N.  A.  R.  D,  since  its 
inception  ten  years  ago.  Contrast  the  conditions 
existing  then  and  now,  and  I  feel  sure  you  will  agree 
that  while  a  great  deal  has  been  done,  a  great  deal 
more  remains  to  be  accomplished.  In  a  great  move- 
ment like  this,  the  work  is  never  finished. 

The  prestige  of  demonstrating  that  price  protec- 


tion is  not  only  feasible  but  an  established  fact  would 
alone  amply  repay  us,  from  a  financial  point  of  view, 
for  all  we  have  spent  on  the  National  Association. 
But  when  we  add  to  this  the  important  issues  of 
profit-paying  telephones  in  drug  stores;  the  propa- 
ganda on  behalf  of  U.  S.  P.  and  N.  F.  preparations ; 
the  association's  legislative  work,  national  and  State ; 
the  benefits  conferred  by  our  official  organ,  "Notes," 
in  the  exposure  of  swindling  concerns  whereby  our 
members  have  saved  thousands  of  dollars;  and  the 
many  other  blessings  we  have  enjoyed  and  are  now 
enjoying  as  the  result'  of  cooperative  effort  among 
druggists,  I  feel  sure  you  will  agree  with  me  that  for 
the  paltry  sum  of  $4  a  year  our  members  have 
received  very  profitable  returns,  indeed,  upon  their 
investment. 

Another  very  important  thing  that  must  not  be 
overlooked  is  tfie  druggist's  fraternal  education.  If 
we  had  not  succeeded  in  accomplishing  anything 
else,  this  alone  would  repay  us  for  all  our  labor  and 
expense.  It  seems  to  me  that  no  doubt  should  exist 
among  our  members  that  all  have  been  greatly 
benefited  by  affiliation  with  the  National  Associa- 
tion, and  the  most  serious  problem  we  now  have  to 
solve  is  the  future  policy  of  the  oi^anization. 


THE  STATUS  OF  PHARMACY. 

Portloaa    at   (h*    Pr*ald«nl]Bl  Addraas    Delivered    Laat    Month    at    the    Hot    Springe    Heetlai    of   tha 

Amerlcaa  PharHecenlicnl  Aaaoclatlon — Factora  which  Promlaa  a  Gradual  Improve- 

meat  of  Both  Profeaeloaal  and  Commercial  CondllloDe. 

By  W.  H.  SEABBY. 


Complaint  is  often  made  that  pharmacists  are  not 
duly  recognized  as  professional  men.  Those  who 
make  these  complaints  do  not  see  themselves  as 
others  see  them.  A  professional  man  is  a  person  of 
culture  and  attainments,  and  only  such  are  regarded 
as  professionals.  Looking  over  the  great  body  of 
pharmacists  in  the  United  States,  it  is  doubtful  if 
that  view  would  be  entertained  of  them.  The  gen- 
eral public  do  not  judge  by  the  few,  but  by  the 
many,  and  when  they  find  a  body  of  men  endowed 
with  only  average  culture  and  attainments  they  will 
hardly  regard  them  as  professionals.  The  man 
whose  scholarship  Is  gauged  by  a  grammar-school 
diploma,  and  whose  scientific  attainments  are 
measured  by  the  average  State  Board  of  Pharmacy 
examination,    cannot    be    considered    as    either    a 


scholar  or  a  scientist.  In  general,  a  person's  status 
represents  what  he  is.  He  usually  receives  as  much 
recognition  as  he  is  entitled  to  by  reason  of  what  he 
is,  what  he  knows,  and  what  he  does. 

Measured  by  this  standard  the  50,000  druggists 
in  the  United  States,  as  a  class,  can  hardly  claim  to 
be  professional  men,  nor  will  they  be  so  recognized 
as  long  as  the  majority  of  pharmacy  graduates  have 
only  a  grammar-school  preliminary  education,  fol- 
lowed by  a  two  years'  course  in  a  college  of  phar- 
macy, while  thousands  are  being  registered  as 
licentiates  in  pharmacy  without  any  college  instruc- 
tion, and  still  other  thousands  of  drug  clerks  are 
confining  their  scientific  studies  to  a  vigorous  cram- 
ming by  teachers  who  are  experts  in  the  art  of  fool- 
ing the  State  boards.    Let  us  either  stop  clamoring 
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for  recognition  as  professional  men,  or  elevate 
American  pharmacy  to  the  dignity  of  a  profession 
by  demanding  appropriate  scholarship  and  attain- 
ments. 

Much  as  we  wish  to  see  the  status  of  pharmacists 
elevated  to  that  of  a  profession,  we  all  reci^nize 
that  this  must  be  a  gradual  process  and  necessarily 
slow.  'The  only  difference  of  opinion  among  us  is 
as  to  the  way  to  attain  our  object.  Shall  we,  seek- 
ing to  do  the  greatest  good  to  the  greatest  number, 
take  into  our  drug  stores,  and  afterwards  into  our 
schools  of  pharmacy,  whatever  material  is  offered, 
regardless  of  previous  educational  deficiencies,  or 
shall  we  demand  of  them  that  they  come  to  us  with 
such  preliminary  education  as  is  furnished  prac- 
tically free  of  cost  in  our  secondary  schools?  The 
latter  course  will  no  doubt  reach  the  smaller  num- 
ber. Which  will  in  the  end  tend  most  toward  our 
recognition  as  a  profession?  Which  will  do  the 
most  good  to  the  individuals  concerned  and  to  the 
community  ? 

PREREQUISITE  LAWS. 

The  passing  of  State  laws  requiring  candidates 
for  examination  for  registration  as  licentiates  to 
present  a  diploma  from  a  college  of  pharmacy 
cannot  fail  to  exert  a  notable  influence  upon  the 
status  of  pharmacists.  Up  to  the  present  time  only 
three  States — New  York,  Pennsylvania,  and  Louisi- 
ana— have  enacted  this  provision,  but  the  thought  is 
in  the  air,  and  it  can  hardly  be  doubted  that  other 
States  will  soon  follow  the  example  thus  set.  Ideally 
the  law  is  a  good  one,  and  it  is  desirable  that  it 
should  become  general  as  rapidly  as  circumstances 
will  allow.  We  have  outgrown  the  apprenticeship 
system.  It  was  good  when  carried  out  under  ideal 
conditions,  but  those  conditions  were  never  general, 
and  do  not  now  exist.  Furthermore,  at  its  best,  that 
system  was  inadequate  to  the  needs  of  the  present 
time,  and  drug-store  experience  now  provides 
scarcely  anything  in  its  place.  The  "apprentice"  is 
left  to  learn  what  he  can  pick  up.  There  is  practi- 
cally no  didactic  instruction,  no  obligatory  reading, 
no  supervised  experimenting. 

Hence  the  systematic  instruction  of  the  school  of 
pharmacy  has  become  a  necessity.  We  must,  how- 
ever, recognize  that  the  needed  educational  oppor- 
tunities are  not  yet  provided  in  some  States  for  a 
prerequisite  law,  and  therefore  it  would  not  now  be 
feasible  to  enact  such  a  law  in  every  State ;  and  even 
when  such  laws  are  enacted,  exemption  should  be 
provided  for  those  pharmacists  of  other  States  who 


liad  been  registered  before  the  date  of  the  new  law. 
Nevertheless,  it  is  something  to  be  aimed  at  until  a 
prerequisite  requirement  is  operative  in  every  State. 
This  would  put  pharmacy  on  the  same  footing  in 
this  respect  as  medicine  and  dentistry.  Every  argu- 
ment that  applies  to  these  two  professions  applies  to 
phannacy.  When  all  of  the  graduates  of  our 
colleges  are  fully  competent  to  carry  out  the  tests  of 
the  United  States  Pfarmacopceia,  as  now  required 
by  the  pure  food  and  drug  laws,  and  when  only 
graduated  men  can  become  registered  pharmacists, 
we  shall  have  taken  a  long  step  towards  securing 
general  recognition  as  a  professional  body. 

PROFESSION — TRADE — ETHICS. 

Now,  pharmacy  is  a  profession,  and  there  are 
many  engaged  in  it  in  this  country  whose  right  to 
be  classed  as  professional  men  cannot  be  called  in 
question.  Some  of  these  have  not  had  the  benefit  of 
high  school  and  classical  college  courses,  but  have  by 
study  and  effort  "made  good,"  and  attained  a  degree 
of  culture  that  entitles  them  to  rank  with  those 
whose  opportunities  were  greater.  Why,  then,  if 
many  pharmacists  are  truly  professional  men,  do 
the  world  at  large  not  so  recognize  them  as  a  body  ? 
Because  of  the  other  large  number  who  are  drag- 
ging us  down  by  deficient  culture,  inferior  scientific 
attainments,  and  unethical  practices.  Occupying 
the  dual  position  of  professional  men  and  merchants 
they  have  allowed  the  mercantile  instinct  to  over- 
balance the  professional,  and  unfortunately,  in  too 
many  cases,  have  given  prominence  to  a  kind  of 
trade  that  the  public  do  not  respect.  The  "patent" 
medicine  business,  in  so  far  as  it  is  boosted  by  mis- 
representation, deception,  or  untruthfulness  in  any 
way,  and  in  so  far  as  it  is  a  cover  for  any  form  of 
vice  or  immorality,  is  now  in  disfavor,  and  justly 
so,  not  only  with  the  medical  profession,  but  with 
the  intelligent  public. 

Whether,  therefore,  we  are  proprietors  or  merely 
distributors  of  tabooed  nostrums,  or  dealing  in  vice- 
producing  drugs,  we  must  divorce  ourselves  from 
the  traffic  in  them,  and  disown  those  who  do  not 
live  up  to  Ronorable  ideals.  It  is  my  conviction  that 
the  status  of  pharmacists  to-day  is  kept  down  more 
by  the  practice  of  druggists  than  by  their  deficiencies, 
whatever  these  may  be,  in  educational  and  scientific 
attainment.  These  latter  defects  we  are  rapidly 
curing..  Our  colleges  are  demanding  higher  entrance 
requirements  and  giving  more  instruction.  While 
they  are  moving  in  this  direction  too  slowly  to  suit 
some  of  us,  yet  they  are  advancing^and  thereby 
..■igilizedbyLiOOgle 
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gradually  improving  our  status.  The  cksire  amotig 
lis  is  almost,  if  not  quite,  universal  to  improve  the 
quality  of  our  drugs  and  preparations.  All  this 
elevates  our  standing  in  the  community.  But  we 
are  sadly  hindered  in  our  aspirations  for  a  higher 
status  by  the  undue  prominence  given  to  trade,  but 
particularly  to  that  kind  of  trade  that  is  not  com- 
patible with  the  highest  ethics,  and  which  the  public 
are  coming  increasingly  to  condemn, 

COMMERCIAL  PHARMACY. 

The  battle  between  pharmacy  as  a  business  and 
as  a  profession  is  still  being  waged  with  ever- 
incr^sing  intensity.  In  recent  years  commercialism 
has  invaded  pharmacy,  apparently  to  the  detriment 
of  the  latter.  Many  good  pharmacists  have  found  it 
hard  to  learn  how  to  conduct  their  business  in 
accordance  with  modern  methods  of  trade.  A  great 
improvement  has  been  made  within  the  last  decade, 
so  that  we  now  find  most  drug  stores  well  kept  and 
well  managed.  The  old  fogies  who  never  take  stock, 
or  who  do  not  care  about  exact  bookkeeping,  who 
have  little  or  no  system  in  any  of  the  departments 
of  their  business,  are  rapidly  giving  way  to  more 
prc^ressive  men.  We  still,  however,  sometimes  find 
a  pharmacist  who  can  balance  a  chemical  equation, 
but  cannot  construct  a  balance  sheet ;  who  can  detect 
a  leak  in  his  distilling  apparatus,  but  cannot  see  the 
leaks  in  his  business.  Thanks  to  our  pharmaceutical 
press,  and  to  the  attention  now  paid  in  our  colleges 
to  the  business  side  of  pharmacy,  these  matters  are 
receiving  more  attention,  and  better  methods  are 
coming  into  vogue.  When  ■  once  the  pharmacist 
applies  to  his  business  affairs  the  same  intelligent 
supervision  that  he  does  to  his  professional,  he  soon 
learns  to  change  his  methods  and  adapt  himself  to 
twentieth-century  conditions. 

I  have  dwelt  at  length  on  the  question  of  the 
status  of  pharmacists  because  I  desire  the  best  for 
pharmacy  that  can  be  obtained,  but  I  am  even  more 
concerned  that  our  trade  Interests  should  be  duly 
conserved  and  advanced.  It  matters  little  what  our 
status  is  if  we  cannot  make  a  living.  Most  phar- 
macists are  men  of  only  small  means.  Single- 
handed  they  are  at  a  disadvantage  when  competing 
with  firms  possessed  of  large  capital.  When  cut 
rates  prevail,  they  are  the  ones  who  suffer  most. 
This,  however,  is  one  of  those  economic  conditions 
to  which  we  are  rapidly  adjusting  ourselves,  except 
that  the  large  mail-order  houses  still  get  immense 
volumes  of  business  that  druggists,  especially  in  the 
small  towns,  naturally  expect  to  receive. 


HOPEFUL   CONDITIONS. 

The  American  Pharmaceutical  Association  has 
reason  to  celebrate  its  fifty-sixth  anniversary  in  a 
cheery  mood,  because  it  has  made  substantial  ad- 
vances during  the  past  year.  Its  membership  roll  is 
higher  than  ever  before,  and  gives  promise  of 
further  growth.  Its  activities  have  been  greater, 
benefiting  a  larger  number,  as  its  local  branches 
have  brought  the  pharmacists  of  new  localities  more 
immediately  within  the  sphere  of  its  influence.  This 
beneficent  work  is  in  its  infancy,  for  the  number  of 
these  branches  is  sure  to  increase.  The  cause  of 
pharmacy  is  to  be  congratulated  on  the  fact  that  the 
desire  to  obtain  better  drugs  and  pharmaceuticals  is 
well-nigh  universal  in  this  great  land,  and  that  the 
pure  drug  laws,  now  so  numerous,  are  but  the  enact- 
ment into  legal  statutes  of  the  long-cherished  desire 
that  gave  birth  to  this  association. 

Again,  the  success  of  the  "get  together"  move- 
ment, wherever  it  has  been  seriously  tried,  encour- 
ages the  belief  that  pharmacists  and  physicians  have 
passed  their  apogee,  and  that  the  perigee  of  mutual 
cooperation  for  mutual  good  is  coming,  let  us  hope, 
with  a  comet-like  swiftness.  And  while  physicians 
are  breaking  away  from  prescribing  proprietaries, 
druggists  are  also  manifesting  a  more  healthy  senti- 
ment on  the  subject  of  patent  medicines.  One 
movement  helps  the  other.  It  is  true  that  in  certain 
parts  of  the  West  and  Middle  West  some  druggists 
do  still  permit  displays  of  nostrums  in  their  store 
windows,  thereby  giving  tacit  indorsement  to  ques- 
tionable remedies.  Yet  the  tenderrcy  is  to  discourage 
their  sale  and  to  encourage  sane  medication  under 
medical  advice. 

These  steps  towards  ethical  and  social  impruveraenl. 
together  with  the  general  indorsement  of  the  "tell-the- 
truth"  policy  in  regard  to  labels  and  advertisements, 
operating  concurrently  with  the  general  advance  in 
educational  requirements  by  coll^^s  and  boards  of 
pharmacy,  and  with  the  increase  of  prerequisite 
State  laws — these  things  are  all  conducing  to  an 
elevation  of  the  status  of  the  pharmacist,  and  will  in 
due  time  tend  to  his  securing  better  compensation. 

So  as  I  close  this  address,  I  ask  you  to  turn  your 
faces  toward  the  rising  sun;  feast  your  eyes  ou 
visions  of  a  brighter  day,  towards  which  we  are  all 
working,  as  we  seek  to  promote  true  pharmacy  by 
education,  by  legislation,  and  by  steady,  persistent 
efforts  to  develop  a  scientific,  practical,  and  ethical 
pharmacy.  ^  -.  . 
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I  do  not  covet  the  reputation  of  an  alarmist.  I 
have  no  desire  to  be  considered  a  radical.  But  I 
am  convinced  by  special  observation  lasting 
throughout  several  years  that  a  great  danger  to 
pharmacy  is  stealing  upon  us  more  or  less  un- 
awares, and  that  unless  we  make  earnest  prepara- 
tion to  meet  it  manfully  and  honestly  we  shall  some 
day  awake  from  our  dream  of  indifference  to  find 
our  reputations  hanging  in  the  balance.  These  are 
strong  words,  but  they  do  not  overstate  the  prob- 
abilities. In  writing  them  I  have  in  mind  the  crisis 
indirectly  presented  to  pharmacy  by  the  onward 
success  and  development  of  the  temperance  move- 
ment. 

SCOPE  AND  SUCCESS  OF  THE  TEMPERANCE 
MOVEMENT, 

Do  you  realize  what  this  movement  means — 
what  success  it  has  already  attained  ?  Let  me  give 
a  few  eloquent  facts: 

That  Maine  and  Kansas  have  long  been  prohibi- 
tion States  is  generally'  known,  and  tliat  North 
Dakota  also  adopted  prohibition  some  years  ago  is 
also  matter  of  common  knowledge.  During  the 
last  year  or  two,  however,  Georgia,  Oklahoma,  Ala- 
bama, Mississippi,  and  North  Carolina  have  in  rapid 
succession  joined  the  ranks,  so  that  eight  States  are 
now  standing  solid  for  prohibition.  But  of  far 
more  significance  is  the  spread  of  the  local-option 
movement — and  local  option,  it  may  be  observed  in 
passing,  is  a  more  rational  method  of  solving  the 
liquor  problem  than  State  prohibition,  for  it  means 
that  only  those  communities  will  be  "dry"  in  which 
public  sentiment  stands  behind  the  mandate  and 
gives  it  that  support  by  which  only  can  laws  be 
properly  respected  and  enforced. 

Local  option  has  spread  itself  over  the  country 
during  the  last  few  years  with  a  swe^ep  which  sug- 

*Read  before  the  Section  of  Education  and  Legislation  of 
the  American  Pharmaceutical  Association,  at  the  meeting 
held  in  [lot   Springs,  Arkansas,  September  7-12,   1908. 


gests  the'  onward  progress  of  a  great  tidal  wave. 
Whereas  the  eight  prohibition  States  contain  10,- 
000,000  or  11,000,000  people,  the  towns  and  coun- 
ties in  other  States  which  have  outlawed  the  saloon 
under  local-option  laws  have  a  total  population  of 
something  like  26,000,000  or  28,000,000.  Alto- 
gether, therefore,  nearly  half  the  entire  population 
of  the  United  States  is  already  living  in  "dry"  com- 
munities. Even  more  surprising  is  the  geograph- 
ical fact  that  over  two-thirds  of  the  area  of  the 
country  is  now  "dry."  The  movement  has  reached 
its  greatest  height  in  the  Southern  States,  where 
17,000,000 'out  of  the  20,000,000  people  there  re- 
siding have  eliminated  the  saloon  in  no  uncertain 
manner. 

In  1900  there  were  18,000,000  people  Hvii^  in 
the  United  States  under  prohibition  laws  of  one 
sort  or  another.  The  present  conditions,  therefore, 
have  largely  developed  since  that  time,  and  far  from 
spending  itself  the  tidal  wave  is  steadily  gaining 
power  and  sweep  as  it  advances.  During  1907  three 
million  people  abolished  the  saloon  under  local- 
option  laws,  not  to  mention  the  States  which  en- 
acted prohibition  measures.  Of  the  thirty-four  leg- 
islatures in  session  last  winter,  twenty  adopted 
statutes  against  the  liquor  trafHc,  and  no  fewer  than 
twenty  bills  were  introduced  in  Congress.  That 
practically  every  legislature,  and  Congress  as  welt, 
will  next  winter  have  before  it  measures  of  one 
sort  or  another  seems  a  certainty. 

The  mistake  must  not  be  made  of  assuming  that 
this  movement  is  tied  up  to  the  skirts  of  the  so- 
called  Prohibition  Party  and  is  in  any  sense  de- 
pendent upon  its  successes  or  failures.  It  is  a  great 
social,  moral,  economic  force  which  has  no  organic 
connection  with  any  political  party.  Nor  is  it  lim- 
ited to  the  United  States.  We  shall  get  a  better 
idea  of  its  strength  and  permanence  if  we  realize 
that  it  is  virtually  world-wide  in  scope  and  extent. 
It  is  making  itself  felt  in  England,  France,  Sweden, 
Finland,  Russia,   Switzerland,  Belgium,  and  tola 
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lesser  extent  in  Germany  also.  Over  our  own  bor- 
ders in  Canada  we  find  that  in  Nova  Scotia  sixteen 
out  of  eighteen  counties  are  "dry"  under  local  op- 
tion; that  in  New  Brunswick  all  but  five  counties 
are  "dry;"  that  Prince  Edward  Island  has  extir- 
pated the  saloon  from  end  to  end ;  and  that  temper- 
ance has  also  made  much  prepress  in  both  Ontario 
and  Manitoba. 

From  these  facts  it  is  clear  that  a  great  world- 
force  is  exerting  Itself  in  our  Western  civilization. 
That  the  tide  will  ebb  and  flow  I  have  no  doubt 
That  it  will  alternately  recede  and  advance  would 
be  predicted  by  any  careful  student  of  history. 
Human  progress  never  moves  in  a  straight  line:  it 
tacks  from  right  to  left  like  a  sail-boat,  still  ad- 
vancing slowly  but  frequently  suffering  the  current 
of  public  thought  or  indifiference  to  carry  it  down 
the  stream.  That,  however,  this  great  social  and 
moral  power  will  continue  in  operation,  and  that 
it  will  have  to  be  reckoned  with  all  over  the  world 
in  the  generations  to  come,  I  have  no  doubt. 

THE  SECRET  OF  ITS  STRENGTH  AND  PERMANENCE. 

And  where,  it  may  well  be  asked,  does  it  draw  its 
strength?  From  the  deepening  and  widening  con- 
viction so  well  expressed  by  the  United  States 
Supreme  Court  when  it  declared  that  "the  public 
health,  the  public  morals,  and  the  public  safety  are 
endangered  by  the  general  use  of  intoxicating 
liquors,"  and  that  "the  idleness,  disorder,  pauperism, 
and  crime  existing  in  this  country  are  largely  trace- 
able to  this  evil."  This  sums  up  the  issue  in  a  single 
sentence. 

The  liquor  interests  of  the  country  protest  that 
the  temperance  movement  is  an  attack  upon  the 
individual  liberty  which  this  country  stands  for  as 
one  of  its  vital  principles.  But  modem  society 
realizes  that  its  first  duty  is  to  protect  itself,  and 
that  individual  liberty  must  be  curbed  when  it  en- 
dangers the  public  liberty  and  the  public  welfare. 
Men  as  a  class  and  not  men  as  individuals  must  be 
the  primary  and  supreme  consideration  if  the 
greatest  good  to  all  is  to  be  achieved,  and  if  the  race 
is  to  be  protected  from  the  cancerous  growths  which 
attack  its  very  vitals. 

Hence  we  have  boards  of  health  to  see  that  sani- 
tation is  observed  in  the  interests  of  the  public 
health.  We  have  laws  against  diseased  meat,  im- 
pure milk,  and  adulterated  food  and  drugs.  We 
have  statutes  restricting  the  sale  of  dangerous  nar- 
cotics hke  cocaine,  morphine,  and  opium.    We  have 


in  some  States  limited  the  sale  of  gunpowder  and 
dynamite.  We  have  recently  undertaken  to  protect 
the  public  from  harmful  patent  medicines.  We 
have  enacted  city  ordinances  against  expectoration 
in  public  places.  These  and  other  things  we  have 
done  from  a  realization  that  one  of  the  first  needs 
of  society  is  the  obtainment  of  public  health,  public 
morals,  and  public  security.  The  temperance  move- 
ment has  sprung  from  the  same  fundamental  con- 
sideration. It  is  part  and  parcel  of  a  general  world- 
wide movement  which,  though  it  may  suffer  tem- 
porary defeats,  will  not  perish  from  the  earth. 

Is  it  doubted  that  society  has  adequate  reason  for 
its  sternness?  Is  it  questioned  that  general  liquor 
drinking  is  a  great  social  evil?  Careful  statistics 
gathered  in  Europe  over  a  period  of  25  years  show 
that  of  a  total  of  30,000  prisoners  41  per  cent  of 
them  committed  their  crimes  under  the  influence  of 
alcohol.  The  inspector  of  prisons  in  Switzerland  re- 
ported 42  per  cent  of  the  men  as  drunkards  and  31 
per  cent  of  the  women.  In  France  the  influence  of 
alcoholism  on  crime  is  stated  to  be  59  per  cent, 
while  an  elaborate  investigation  made  during  1895 
in  Massachusetts  resulted  in  the  discovery  that  83 
per  cent  of  convicted  persons  were  under  the  influ- 
ence of  liquor  at  the  time  their  offenses  were  com- 
mitted. Pauperism  is  equally  the  result  of  uncurbed 
liquor  drinking,  and  the  percentage  of  paupers 
addicted  to  the. habit  has  been  variously  found  to 
range  from  50  to  80  per  cent.  Economic  inefficiency 
is  another  result  quite  as  marked,  but  it  scarcely 
lends  itself  to  statement  in  the  form  of  statistical 
figures. 

How  these  evils  are  remedied  by  outlawing  the 
saloon  has  been  well  shown  in  the  United  States 
during  the  last  few  years.  In  the  city  of  Atlanta 
the  courts  are  doing  50  per  cent  less  business  than 
they  were  a  year  or  two  ago.  In  the  town  of 
Commerce,  Georgia,  the  cases  in  the  municipal  court 
have  fallen  off  76  per  cent.  In  Brunswick  the  arrests 
for  disorderly  conduct  have  been  reduced  50  to  75 
per  cent.  In  Birmingham  general  crime  has  been 
reduced  60  per  cent  and  drunkenness  85  per  cent. 
In  Kansas  City,  Kansas,  where  the  State  prohibition 
law  has  been  enforced  during  the  last  two  years, 
bank  deposits  have  increased  35  per  cent,  500  new 
homes  have  been  built,  foreclosure  suits  have  be- 
come far  less  numerous,  great  activity  in  the  build- 
ing of  churches  has  been  experienced,  instances  of 
poverty  have  decreased  in  number  despite  the  recent 
industrial  depression,  and  the  record  show  fewer 
lOtized  by  Google 
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cases  on  the  court  dockets  than  have  been  known 
for  years.  It  has  been  generally  discovered,  indeed, 
that  whenever  prohibition  or  local-option  laws  have 
had  the  support  of  public  sentiment,  and  have  conse- 
quently been  enforced,  crime,  idleness,  and  pauper- 
ism have  been  greatly  decreased  on  the  one  hand, 
and  on  the  other  there  has  been  a  great  increase  in 
thrift,  domestic  happiness,  religion,  and  social  and 
economic  efficiency. 

THE   writer's   attitude. 

Now  from  what  I  have  written  in  the  foregoing 
it  might  perhaps  be  assumed  that  I  am  personally 
a  rabid  prohibitionist.  Far  from  it.  I  have  not 
chosen  to  write  as  an  advocate.  My  attitude  thus 
far  has  simply  been  that  of  a  reporter  and  inter- 
preter of  facts  which  tell  their  own  story.  I  am 
not  a  "teetotaler"  in  personal  practice.  While  I  do 
not  care  for  liquor,  I  keep  it  in  my  house  constantly. 
I  sometimes  use  it  for  medicinal  purposes,  and  with 
greater  frequency  I  drink  it  in  moderation  under 
social  surroundings.  I  think  none  the  less  of  my 
friends  who  use  liquor  so  long  as  they  do  so  with 
reason.  Consumed  wisely  it  is  doubtless  a  harm- 
less stimulant,  while  at  times  it  is  a  valued  bracer 
to  flagging  vital  powers.  In  medicine  it  fills  a  place 
with  such  success  that  it  perhaps  has  no  adequate 
substitute. 

But  whatever  you  or  I  may  think  about  liquor 
drinking  is  entirely  beside  the  question.  This  I 
desire  to  make  clear.  I  desire  it  understood  that 
my  own  personal  views  in  this  connection  are  of  no 
importance  or  significance  whatever.  Whether  I 
believe  in  the  temperance  movement  or  not  has  abso- 
lutely no  bearing  upon  the  problem.  The  point  is 
simply  this :  We  are  facing  a  great  world-movement. 
It  has  been  instituted  by  society  for  the  protection 
and  maintenance  of  its  own  interests.  It  will  con- 
tinue its  onward  development  whether  we  like  it  or 
not,  and  as  pharmacists  we  are  affected  in  so  vital  a 
manner  that  our  future  reputation  and  welfare  are 
lately  at  stake.  Prompt  and  vigorous  measures 
are  necessary  if  we  are  to  avoid  public  calumny  and 
disgrace. 

THE  DANGER  TO  PHARMACY. 

Why?  For  the  very  simple  and  apparent  reason 
that  a  small  minority  of  druggists  are  willing,  nay, 
eager,  to  take  advantage,  of  the  downfall  of  the 
saloon  and  seize  upon  the  business  which  it  is  no 
longer  able  to  continue.  In  some  of  the  prohibition 
States,  and  in  most  of  the  "dry"  towns  and  coun- 


ties, it  is  recognized  that  liquor  is  a  medicinal  ne- 
cessity, and  the  druggist  is  consequently  given  the 
legal  right  to  dispense  it  for  legitimate  purposes. 
Sometimes  a  physician's  prescription  is  demanded; 
in  other  instances  it  is  provided  that  the  sale  must 
be  only  for  "medicinal,  chemical,  and  sacramental 
purposes,"  and  strict  registration  of  every  sale  is 
required;  in  still  other  sections  different  methods 
are  prescribed,  but  the  fundamental  expectation 
everywhere  is  that  the  pharmacist  shall  observe  the 
spirit  of  the  law  and  refrain  from  selling  liquor  as 
a  beverage. 

Now  it  is  unquestionably  wise  and  proper  that 
by  some  method  or  other  people  who  need  liquor 
for  legitimate  purposes  should  be  left  with  the 
means  of  procuring  it,  and  the  drug  store  is  the  nat- 
ural and  practically  the  only  place  to  look  to  in 
such  an  emergency.  No  article  in  the  materia  med- 
ica  is  more  useful  and  necessary  than  liquor,  and  it 
would  be  unfortunate  indeed  if  pharmacists  were 
everywhere  denied  the  legal  right  of  dispensing  it. 
It  would  be  nothing  short  of  a  professional  disgrace 
of  the  most  humiliating  character  if  this  privilege 
were  to  be  taken  from  us  through  inability  on  our 
part  to  respect  it  in  letter  and  spirit,  and  yet  this 
very  thing  has  been  done  in  some  States  and  sec- 
tions and  is  threatened  in  others. 

In  such  a  crisis  as  we  are  facing  pharmacy  suf- 
fers from  two  classes  of  individuals:  First  from 
those  druggists — and,  thank  Heaven  I  they  are  few 
in  number — who  are  too  avaricious  and  too  grasp- 
ing to  wave  the  temptation  aside,  and  who  with 
absolute  disregard  of  their  own  honor  and  that  of 
their  profession  seize  upon  the  opportunity  to  sell 
as  much  liquor  as  possible ;  and  secondly  and  more 
especially  from  those  men  outside  the  calling  who, 
unable  to  conduct  saloons,  open  nominal  drug  stores, 
place  a  registered  pharmacist  in  charge  of  the  front 
room,  and  in  the  rear  room  run  what  is  practically 
a  saloon  in  disguise. 

"Dry"  sections  are  filled  with  estabhshments  of 
the  latter  kind.  Unfortunately  the  general  public 
does  not  discriminate  between  legitimate  and  ille- 
gitimate pharmacies,  and  the  whole  calling  is  ac< 
cordingly  made  the  object  of  sneers  and  slanders 
of  the  most  humiliating  character.  The  manufac- 
turers of  comic  post-cards  have  seized  upon  the  sit- 
uation, and  throughout  the  "dry"  sections  of  the 
South,  and  perhaps  in  other  sections  as  well,  cards 
have  been  widely  sold  during  the  last  year  or  two 
bearing  the  following  verse : 
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room;  don't  you  cry;  you'll  be  a  drug  store  by  and 

by" 

HUMILIATING  EXPOSURES. 

Not  long  since  I  picked  up  an  evening  edition  of 
The  Detroit  News,  a  paper  having  a  large  circula- 
tion, and  found  in  the  most  conspicuous  position  on 
the  front  page  a  sensational  article  with  these  head- 
lines:    " City    Stunned    by    Druggists'    Fix. 

Three  of  the  Town's  Best  Citizens  in  Jail  for  Selling 
Liquor.  All  High  Lights  in  Business  and  Society 
and  'Royal  Good  Fellows.'  Judge  and  Prosecutor 
Bring  Long  Established  Illicit  Traffic  to  a  Halt!" 
And  then  followed  over  two  columns  of  illustrated 
text  reporting  upon  the  matter  at  length,  waxing 
facetious  over  the  plight  of  the  druggists,  and  con- 
veying the  plain  intimation  that  all  pharmacists 
were  but  saloon-keepers  in  disguise.  The  40,000 
subscribers  of  the  News  in  Michigan  and  near-by 
States  certainly  had  no  very  high  conception  of  the 
dignity  and  honor  of  pharmacy  when  they  finished 
reading  that  article,  especially  since  they  had  read 
similar  things  before,  and  were  prepared  to  accept 
the  newspaper's  statements  and  insinuations  as  well 
founded  in  fact. 

In  my  editorial  capacity  I  get  newspaper  clip- 
pings and  private  reports  from  all  over  the  country, 
and  I  have  been  appalled  at  the  extent  to  which  the 
name  of  pharmacy  is  being  dragged  in  the  dust. 
All  over  the  United  States  druggists  and  pseudo- 
druggists  are  being  prosecuted,  and  in  some  in- 
stances jailed,  for  the  illegitimate  sale  of  liquor. 
Whenever  these  things  happen  they  are  given  the 
widest  sort  of  local  publicity,  and  editorials  are 
written  moralizing  upon  the  situation.  Here  are 
15  druggists  in  one  county  of  my  own  State,  Mich- 
igan, subjected  to  imprisonment.  Out  in  Missouri 
one  druggist  is  fined  $1800  on  18  counts.  A  New 
Hampshire  pharmacist  is  fined  $100  and  sentenced 
to  sixty  days  in  jail.  Several  Nebraska  druggists 
are  fined  $300  each.  Four  Georgia  druggists  are 
similarly  treated.  Out  in  Kansas,  where  the  pro- 
hibition law  has  been  enforced  with  considerable 
severity  for  the  last  two  years,  the  Secretary  of  the 
State  Board  of  Health  reports  after  a  recent  inves- 
tigation that  a  considerable  number  of  drug  stores 
are  nothing  but  saloons  in  disguise,  and  he  has  de- 
clared his  intention  of  getting  after  theni  with  a 
sharp  stick.  And  so  it  goes.  Evidence  might  be 
piled  on  evidence.  But  what's  the  use?  The  situa- 
tion is  clear,  and.  it  demands  prompt  and  systematic 


measures  if  we  are  to  save  ourselves  from  general 
and  wide-spread  disgrace. 

To  those  who  have  studied  the  temperance  move- 
ment, who  realize  that  it  represents  no  temporary 
spasm  of  public  virtue,  who  understand  that  it  is  a 
great  world-force  which  will  continue  to  exert  itself 
with  ever-increasing  power  even  though  it  suffers 
occasional  setbacks,  it  is  apparent  that  society  will 
not  tolerate  the  practical  nullification  of  its  pur- 
poses by  those  pharmacists  or  pseudo-pharmacists 
who  abuse  their  privileges  and  sell  liquor  as  a  bev- 
erage shamefully  and  without  moral  restraint.  With 
increasing  rigidity  society  will  punish  offending 
druggists  for  their  shortcomings,  or  deny  them 
the  sale  of  liquor  altogether  if  no  more  rational 
method  proves  effective,  and  subject  them  and 
other  druggists  as  well  to  the  sin  and  shame  of  the 
public  pillory.  This  is  inevitable.  Shall  we  leave 
the  question  in  the  hands  of  society  to  settle,  and 
thus  all  of  us  stand  condemned  alike,  or  shall  we 
as  a  calling  undertake  the  reform  and  the  punish- 
ment of  our  own  criminals  and  thus  prove  our  rec- 
titude and  honor  as  a  profession  ? 


The  answer  to  this  question  need  scarcely  be 
given.  What,  then,  shall  be  done?  How  shall  we 
save  the  reputation  of  pharmacy  and  preserve  the 
pharmacist's  right  to  dispense  liquors  for  legitimate 
purposes  ? 

In  the  first  place,  the  problem  is  an  individual 
■  problem.  Every  pharmacist  in  the  land  ought  to  see 
his  duty,  and  ought  to  discharge  it  faithfully.  Every 
one  should  realize  that  he  rests  under  the  most  sol- 
emn and  serious  obligation  to  himself  and  his  pro- 
fession. He  should  take  counsel  of  his  heart  and 
judgment  and  follow  loyally  the  path  of  honor 
clearly  laid  out  for  him. 

But  there  are  a  few,  a  very  few,  to  whom  such 
an  appeal  will  prove  barren  of  results,  and  there  are 
others  who,  not  pharmacists  at  all,  but  simply  con- 
ductipg  nominal  drug  stores  in  order  to  do  a  gen- 
eral liquor  business,  can  scarcely  be  expected  to  have 
any  regard  for  the  welfare  of  the  calling.  How  i.o 
reach  them  is  no  easy  matter.  I  present  no  plan 
with  the  positive  conviction  that  it  will  solve  the 
problem. 

It  is  certainly  a  time,  however,  when  the  phar- 
macists in  every  "dry"  community  should'  hasten  to 
put  themselves  on  the  side  of  law  and  order.    They 
should  ally  themselves  with  the  \cL~~ 
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niake  it  clear  that  they  desire  to  respect  the  law  in 
both  letter  and  spirit,  and  assist  in  exposing  and 
punishing  those  within  their  own  ranks  who 
threaten  to  bring  them  all  into  dishonor.  Only  by 
taking  the  bull  by  the  horns  can  he  be  controlled. 
Xo  considerations  of  sentiment  or  indifference 
should  prevent  pharmacists  from  seeing  their  plain 
duty  and  discharging  it. 

WHAT  THE  ASSOCIATIONS  CAN  DO. 

This  great  association,  the  N,  A.  R.  D.,  and  the 
hundreds  of  State  and  local  pharmaceutical  societies 
throughout  the  country  can  do  much.  Every  county 
or  city  association  in  "dry"  territory  might  well 
make  the  matter  a  local  issue,  take  control  of  the 
situation,  outline  a  policy,  eject  members  who  vio- 
late the  law,  cooperate  with  the  l^al  authorities, 
and  convince  the  public,  the  newspapers,  and  the 
officers  of  the  law  that  pharmacy  is  a  dignified  and 
honorable  occupation  which  will  tolerate  ho  liquor 
abuses.  This,  as  I  see  it,  would  prove  the  most  ef- 
fective method  of  remedying  the  evil  and  averting 
the  crisis. 

The  State  associations,  too,  can  do  much  to  de- 
velop sentiment  among  pharmacists  and  to  decide 
upon  ways  and  means  of  handling  a  situation  which 
will  prove  more  and  more  troublesome  as  the  years 
roll  on.  I  am  glad  to  see  that  several  of  the  State 
bodies,  awake  to  the  danger,  have  earnestly  dis- 
cussed the  question  at  their  annual  meetings  this 
year  and  in  a  few  instances  have  acted  definitely 
either  in  the  passage  of  resolutions  or  in  deciding 
to  attempt  the  enactment  of  rigid  liquor  laws.  The 
State  associations  should  give  the  subject  their  best 
thought  and  most  earnest  effort  during  the  next  few 
years, 

THE  N.  A.   R.  D.  AND  THE  A.   PH.  A. 

The  Executive  Committee  of  the  N.  A.  R.  D., 
holding  its  mid-year  session  in  Chicago  last  winter, 
debated  the  topic  at  some  length  and  finally  passed 
the  following  resolution : 

Retolved,  That  it  is  the  sense  of  the  Executive  Committee 
that  the  National  AasociattiMi  of  Retail  Druggists  is  opposed 
to  the  illegitimate  sale  of  intoxicating  liquors,  the  committee 
believing  the  vending  of  liquors  by  druggists  should  be 
restricted  to  medicinal  necessities; 

Resolved,  That  the  secretary  be  instructed  to  give  this 
action  of  the  committee  the  widest  publicity. 

This  resolution  is  rather  tame  in  character  and  is 
not  likely  to  have  any  maiiced  effect.  It  is  earnestly 
to  be  hoped  that  the  N.  A.  R.  D.,  at  the  comity 


meeting  in  Atlantic  City,  will  have  a  fuller  realiza- 
tion of  the  danger,  will  sound  the  call  of  duty  in  no 
uncertain  manner,  and  will  ask  the  afHIiated  asso- 
ciations throughout  the  country  to  take  a  firm  grasp 
of  the  situation.  The  N.  A.  R.  D,  has  the  machinery 
and  the  organization  for  carrying  out  its  purposes, 
and  it  might  well  make  the  liquor  question  one  of 
its  leading  issues  during  the  next  few  years.  Noth- 
ing that  it  could  do  would  mean  more  for  the  per- 
manent welfare  of  pharmacy. 

The  American  Pharmaceutical  Association,  al- 
ways a  leader  in  pharmaceutical  thought,  always 
with  a  far-sighted  eye  initiating  moral,  legislative, 
and  educational  reforms,  ought  to  take  action  in 
this  as  in  other  things.  I  shall  ask  the  privilege  at 
the  present  session  of  introducing  resolutions  which, 
perhaps  with  amendments  looking  toward  their  per- 
fection, will,  I  trust,  be  passed  by  unanimous  vote. 
But  something  more  than  resolutions  is  required. 
To  "resolute"  and  then  rest  with  a  sense  of  duty 
performed  is  about  as  futile  as  Mrs.  Partington's 
attempt  to  push  back  the  ocean  with  a  mop. 

LEGISLATIVE  MEASURES. 

As  for  legislative  measures,  I  must  confess  that  I 
can  suggest  no  type  of  bill  with  the  belief  that  it 
will  infallibly  remedy  the  situation.  The  subject  is 
involved.  It  is  complex.  Doubtless  sotne  experi- 
mentation will  be  necessary.  The  Massachusetts 
plan,  adopted  also  in  one  or  two  other  States,  and 
utilized  in  several  States  with  respect  to  the  narcotic 
evil,  has  many  advocates.  As  is  doubtless  well 
known,  it  involves  giving  the  board  of  pharmacy 
power  to  suspend  or  revoke  the  registration  certifi- 
cate of  any  pharmacist  convicted  in  court  of  violat- 
ing the  law.  In  Massachusetts  the  Board  is  prac- 
tically invested  with  the  power  of  granting  liquor 
licenses  to  pharmacist^  in  the  first  place  and  deny- 
ing them  to  those  who  have  been  found  unfit  to 
have  them.  In  some  States  the  plan  is  followed  of 
restricting  the  sale  of  liquor  by  pharmacists  to 
"medicinal,  chemical,  and  sacramental  purposes," 
and  providing  that  every  sale  shall  be  registered 
and  tiie  registration  books  kept  open  to  inq>ection 
by  officers  of  the  law.  In  other  sections  the  sale  is 
restricted  to  physicians'  prescriptions. 

Still  other  methods  have  been  adopted  here  and 
there.  I  do  not  now  propose  to  discuss  them.  I 
have  already  written  too  much,  I  fear.  Each  type 
of  bill  has  its  advantages  and  its  disadvantages,  and 
we  shall  have  to  feel  our  way  in  inaugui^i^j^jlM^^ 
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lative  reforms  of  the  liquor  question  in  pharmacy, 
realizing  that  only  by  experiment  and  trial  can  we 
hope  to  hit  upon  the  best  means  of  controlling  the 
evil.  What  I  most  want  to  do  at  this  time  is  to 
breed  the  conviction  that  we  shall  need  to  give  the 
subject  our  best  thought  and  that  we  must  our- 
selves take  the  initiative  in  handling  the  situation 
by  legislative  as  by  other  means.  Only  thus  can  we 
head  off  legislative  attacks  from  outside  interests. 
Only  thus  can  we  convince  the  legislatures  and  the 
public  that  we  have  no  wish  to  be  general  liquor 
sellers,  that  we  desire  only  to  dispense  the  sub- 
stance for  legitimate  medicinal  purposes,  that  we 
are  anxious  to  punish  those  within  the  ranks  who 
bring  discredit  upon  us  all,  and  that  we  are  mem- 
bers of  an  occupation  who  respect  our  calling  and 
desire  above  all  things  to  preserve  its  l\pnor  and 
dignity. 

If  the  worst  comes  to  the  worst,  it  may  be  neces- 
sary in  some  "dry"  sections  to  eliminate  the  sale  of 
liquor  entirely  in  drug  stores.  This  very  step  was 
earnestly  counseled  by  several  members  of  the  Con- 


necticut and  Iowa  Pharmaceutical  Associations  at 
this  year's  meetings  a  few  months  ago.  The  chain 
of  temperance  reform  may  possibly  prove  too  weak 
if  a  single  link  is  defective.  Such  a  discovery  would 
mean  a  humiliating  defeat  for  pharmacists,  but  if  it 
is  made,  and  if  liquor  and  the  drug  store  must  be 
absolutely  and  definitely  divorced,  then  I  say  with 
conviction  that  pharmacists  should  again  take  the 
initiative  themselves,  counsel  such  a  law,  stand  spon- 
sor for  it,  and  get  public  credit  for  defending  their 
professional  integrity. 

CONCLUSION. 

The  whole  sum  and  substance  of  my  plea  is  that 
pharmacists  should  realize  the  danger  which  con- 
fronts them,  understand  that  it  points  to  the  neces- 
sity of  prompt  and  vigorous  measures,  that  it  is 
clearly  their  duty  to  take  absolute  control  of  the  sit- 
uation as  it  affects  their  own  calling,  and  that  only 
by  such  methods  can  they  avoid  public  disgrace  and 
dishonor  besmirching  the  entire  profession  and 
dragging  its  standards  in  the  dust. 


USEFUL  FORMULAS  AND  SUGGESTIONS. 

of  Sevar^  Pap«r>  Bead  Last  Honlh  b*[or«  th»  Sacllon  of  Pracllcal  Pharmacy    and  DIa* 
panaln^  of  lk«  American  Pharmaccallcal  Aaaocialloo — Ntttaa  on  Official  and  tinafflclal 
Prodncta— New  WrlnUaa  In  HanvfactMrln^  Procaaaca. 


(Note  by  the  Editok. — The  Section  on  Practical  Pharmacy 
and  Dispensing  of  the  A.  Ph.  A.  held  two  most  interesting 
sessions  at  the  Hot  Springs  meeting.  Papers  were  read 
abounding  in  practical  suggestions,  and  they  provoked  discus- 
sions even  more  fruitful  and  si^gestive.  We  are  presenting 
herewith  some  of  the  material  liberated  on  that  occasion.] 

TINCTURE  OF  IODINE. 

F.  W,  Nitardy,  of  Chicago,  observed  that,  since 
tincture  of  iodine  represents  a  nearly  saturated 
solution  of  iodine  and  potassium  iodide  in  alcohol, 
complete  solution  takes  place  rather  slowly,  requir- 
ing several  days  under  proper  attendance.  It  is 
well  known  that  iodine  is  very  soluble  in  a  saturated 
solution  of  potassium  iodide  in  water.  In  view  of 
this  fact  it  was  believed  by  Mr.  Nitardy  the  follow- 
ing modified  formula  represented  an  improvement 
over  the  present  official  one : 

Iodine  70  Gm. 

Potassium  iodide   50  Gm. 

Water 3S  Cc. 

Alcohol,  a  sufficient  quantity  to 
make    1000   Cc. 


Introduce  the  iodine,  potassium  iodide,  and  water  into  a 
graduated  flask  or  bottle,  shake  until  completely  dissolved, 
and  add  sufficient  alcohol  to  make  the  finished  tincture  meas- 
ure 1000  Cc 

As  alcohol  is  not  the  active  constituent  of  this 
preparation,  its  value  is  in  no  way  reduced  by  the 
introduction  of  3J^  per  cent  of  water;  while  the 
saving  of  time  is  considerable,  since  only  a  few 
minutes  are  required  for  the  preparation  of  tincture 
of  iodine  by  this  method. 

COMPOUND  SYRUP  OF  SQUILX. 

William  Mittelbach,  of  Boonville,  Mo'.,  remariced 
that  the  official  directions  in  making  this  syrup  wind 
up  as  follows:  "Strain  the  syrup,  and  add  water 
enough  through  the  strainer  to  make  the  required 
amount."  Mr.  Mittelbach  said  he  had  always 
found  it  rather  a  slow  process  to  dissolve  all  the 
sugar,  especially  when  making  a  small  quantity. 
By  reversing  the  finishing  steps  in  the  procedure, 
adding  the  requisite  amount  of  water  for  the  quan- 
tity wanted,  and  then  straining,  hfftiu 
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process  is  shortened,  and  he  beUeves  a  more  stable 
syrup  is  obtained.  The  little  loss  of  sugar  hanging 
to  the  strainer  does  not  materially  affect  the  prep- 
aration, and  none  of  the  foam  and  other  inert  matter 
hanging  to  the  strainer  is  washed  into  the  syrup. 
The  author  also  thought  that  several  of  the  other 
ofHcial  syrups  are  likewise  improved  if  manipulated 
this  way, 

OINTMENT  OP  ROSE  WATER. 

Val.  Schmidt,  of  San  Francisco,  thought  the 
formula  of  ung.  aq.  rosae,  U.  S.  P.,  was  a  good  one, 
and  that  it  answered  nearly  all  pharmaceutical  re- 
quirements. There  were,  however,  in  his  opinion, 
several  objections  to  it,  to  wit:  its  cost  and  its 
instability,  especially  its  instability  in  hot  weather. 
Pure  oil  of  sweet  almonds  is  scarce  and  expensive, 
costing  from  65  to  75  cents  per  pound,  which  is  an 
inducement  to  an  elastic  conscience  to  substitute  oil 
of  peach  kernel  or  some  less  costly  vegetable  oil  still 
more  objectionable.  The  danger  of  using  a  rancid 
ointment  in  a  prescription  is  too  well  known  to  be 
repeated,  but  such  an  ointment  is  likely  to  be  em- 
ployed when  cold  cream  made  with  a  vegetable  oil 
is  kept  in  stock  any  length  of  time.  The  author 
therefore  suggested  as  a  substitute  for  oil  of  sweet 
almonds  the  pure  white  Russian  mineral  oil,  and  for 
rose  water,  distilled  water  and  otto  of  roses. 

The  following  formula  has  been  in  use  for  a 
number  of  years  in  his  business  and  has  given  per- 
fect satisfaction,  pharmaceutically  as  well  as  com- 
mercially. The  author  has  found,  however,  that  the 
quality  of  the  ointment  depends  largely  upon  the 
modus  operandi: 

White  wax,  spermaceti  (of  each  iyi  ounces)  ;  Russian 
mineral  oil,  pure  white  (30  ounces,  troy) ;  distilled  water  (IS 
fluidounces);  pure  borax  (.Vyi  drachms);  otto  of  roses  (30 

Melt  the  wax  and  spermaceti  over  a  slow  fire  in  a  large 
porcelain  evaporating  dish;  tare,  and  weigh  the  oil  into  it; 
then  apply  a  gentle  heat  until  clear.  Dissolve  the  borax  in 
the  distilled  water,  previously  heated  to  ISO"  F.;  allow  the 
wax,  spermaceti  aiid  oil  to  cool  to  about  the  same  tempera- 
ture; add  the  solution  of  borax  all  at  once  and  stir  briskly 
for  a  few  minutes,  then  add  the  otto  of  roses,  continuing  the 
stirring  until  cool. 

Wheri  thus  prepared  the  product  is  a  snow-white, 
elastic,  creamy-looking  ointment,  which  will  keep 
almost  indefinitely,  and  costing  about  18  cents  a 
pound.  This  cream  may  be  poured  into  suitable 
containers  while  still  quite  warm  without  impairing 
its  texture. 


COMPOUND  SOLUTION  OF  SODIUM  PHOSPHATE,  U.  S.  P, 

H.  G.  Posey,  of  New  Orleans,  expressed  the 
belief  that  this  preparation,  as  made  by  the  official 
formula,  is  so  notoriously  unstable,  and  has  proved 
to  be  so  unreliable  and  disappointing,  that  an  im- 
provement is  imperative.  Samples  from  the  stocks 
of  several  different  stores  proved  to  have  all  crys- 
tallized more  or  less,  or  to  have  developed  a  peculiar 
fungous  growth,  which  tnade  the  preparation  not 
only  unfit  for  use,  but  nauseating  to  the  senses. 

The  recommendation  of  a  previous  Committee  on 
Practical  Pharmacy  and  Dispensing,  namely, 'that 
dried  sodium  phosphate  might  solve  the  difficulty, 
led  the  writer  to  try  the  dried  salt,  by  using  an 
equivalent  quantity  (522.50  Na,H,P04-|-HjO)  in 
place  of  the  1000  Gm.  of  ordinary  crystallized  or 
granulated  di-sodium  orthophosphate  (NasHjPO^-}- 
12HjO),  and  making  up  the  volume  with  water. 
No  material  difference  in  the  two  preparations  be- 
came apparent,  however,  and  as  the  dried  salt  is 
relatively  more  expensive,  its  use  can  in  no  way 
become  advantageous. 

In  view  of  these  considerations,  it  was  recom- 
mended that  the  quantity  of  citric  acid  be  increased 
to  260  Gm.,  that  solution  of  both  the  salts  and  the 
acid  be  effected  by  the  aid  of  a  water-bath  instead  of 
continued  trituration  in  a  mortar,  as  directed  by  the 
Pharmacopceia,  and  that  the  resultant  product  be 
filtered  while  yet  hot.  The  author  declared  that  this 
method  produced  a  beautiful,  clear  liquid,  which 
will  compare  favorably  with  the  many  sodiiun  phos- 
phate solutions  now  on  the  market,  and  would  be  a 
credit  instead  of  a  discredit  to  the  Pharmacc^xsia. 

NOTES  ON  SEVERAL  NEW  ELIXIRS. 

Inasmuch  as  revisions  of  the  U.  S.  P.  and  N.  F. 
are  assured  within  the  next  few  years,  Franklin  M. 
Apple,  Ph.G.,  of  Philadelphia,  thought  it  an  oppor- 
tune moment  to  offer  formulas  for  several  new 
elixirs,  which  proved  satisfactory  in  every  respect. 
Attention  has  been  called  by  some  writers,  he  said, 
to  the  similarity  of  flavor  of  the  official  elixirs;  also 
to  the  high  alcoholic  strength  of  aromatic  elixir, 
which  has  been  the  cause  for  severe  condemnation 
of  this  product.  Hence  it  has  been  his  aim  to 
originate  several  elixirs  with  distinctive  flavors  and 
representing  a  reduction  of  alcoholic  strength. 

The  results  of  repeated  experiments  were  offered 
for  consideration; 
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SWEET  KLIXnt. 

Anelhol 12  minims. 

Oil  of  coriander  lyi  minims. 

Oil  of  myristiga   2  minims. 

Tincture  of  vanilla  (U.  S.  P.).l  fluidrachm. 

Alcohol  6J4  fluidounces. 

Simple  syntp, 

Distilled  water,  of  each  a  suf&cient 

quantity  to  make 32  fluidounces. 

Purified  talc    1  ounce. 

Prepare  according  to  the  directions  given  for  the  prepara- 
tion of  the  U.  S.  P.  aromatic  elixir. 

COUFOUND  ELIXIR  OP  OBANGE  FLOWERS. 

Oil  of  cinnamon  (U.  S.  P.) 6  minims. 

Alcohol, 

Stronger  orange-flower  water, 

of  each  8  fluidounces. 

Simple  syrup  12  fluidounces. 

Distilled  water  B  fluidounces. 

Purified  talc  1  ounce. 

Prepare  according  to  the  directions  given  for  the  prepara- 
tion of  the  U.  S.  P.  aromatic  elixir. 

After  a  critical  comparison  of  the  sweet  elixir 
with  the  U.  S.  P.  aromatic  elixir,  every  physician  in 
Mr.  Apple's  vicinity  expressed  a  preference  for  the 
former.  The  use  of  orar^e  as  a  flavoring  oil  or 
essence  is  quite  limited,  indeed ;  and  the  name  of  the 
official  preparation  leads  one  to  expect  a  more 
agreeably  aromatic  product.  Upon  preparing  the 
ofBctal  adjuvant  elixir  with  sweet  elixir,  the  vast 
superiority  of  the  latter  over  aromatic  elixir  as  a 
base  will  be  immediately  noticed.  The  blending  of 
the  odors,  moreover,  is  so  balanced  that  it  creates  an 
inquiry  as  to  what  it  is  composed  of,  which  produces 
a  very  desirable  mental  effect  upon  patients. 

UD  SWIZT  XUXUL 

Tincture  of  cudbear  (N,  P.). .8  fluidrachms. 

Compound    tincture    of    cud- 
bear (N.  F.) 2  fluidrachms. 

Sweet  elixir,  a  sufficient  quan- 
tity to  make. 10  fluidounces. 

Mix.    Allow  to  stand  for  48  hours,  if  possible,  and  filter. 

Incidentally  Mr.  Apple  called  attention  to  the  fact 
that  when  tincture  of  cudbear  and  tincture  of  cud- 
bear compound  are  mixed  in  the  above  proportions, 
a  very  beautiful  red  color  results  upon  dilution 
thereof — one  free  from  the  purplish  tint  of  the  dilu- 
tions of  tincture  of  cudbear,  and  free  also  from  the 
brownish  tint  of  the  dilutions  of  tincture  of  cudbear 
compotind. 

The  relatively  low  cost  of  these  elixirs  is  another 
factor  in  their  favor. 


SEVERAL  USEFUL  FORUULAS. 

W.  C.  Kirchgessner,  of  Grand  Rapids,  Michigan, 
contributed  a  number  of  formulas,  the  first  of 
which  was  one  for 


Diethylbarbituric  acid IB  Gm. 

Compound  tincture  of  vanillin  (M.  F.). 16 Cc. 

Alcohol  175  Cc. 

Glycerin,  a  sufficient  quantity  to  make. 500  Cc. 

Dissolve  the  diethylbarbituric  acid  in  the  alcohol,  add  the 
compound  tincture  of  vanillin,  and  enough  glycerin  to  make 
500  Cc 

Mr.  Kirchgessner's  second  formula  was  one  for 

SOLUTIOH  OF  IROM,  MANGANESE,  AND  PEPSIN. 

Iron  and  ammonium  citrate 30  Gm. 

Manganese  sulphate 3  Gm. 

Glycerols  of  pepsin  (l-io) 30  Cc 

Alcohol    100  Cc. 

Simple  syrup   100  Cc 

Tincture  of  orange  i  Cc 

Tincture  of  vanilla    4  Cc 

Aromatic  fluidextract  3  Cc. 

Acetic  ether   0.9  Cc. 

Ammonia  water,  a  sufficient  quantity. 
Distilled  water,  a  sufficient  quantity  to 
make    lOOO  Cc. 

Dissolve  the  iron  and  ammonium  citrate,  and  the  man- 
ganese sulphate,  in  500  Cc  of  distilled  water,  add  the  glycerole 
of  pepsin  and  a  sufficient  quantity  of  ammonia  water  to  neu- 
tralize, thus  making  a  clear  solutioa  Mix  the  alcohol,  simple 
syrup,  tincture  of  orange,  tincture  of  vanilla,  aromatic  fluid- 
extract,  and  acetic  ether.  Add  to  the  first  solution,  then  use 
a  sufficient  quantity  of  distilled  water  to  make  1000  Cc  Filter 
if  necessary. 

Mr.  Kirchgessner's  third  formula  follows: 

ELIXn  HEXAUBTBVIXNAUINK  COMPOUND. 

Saw  palmetto  berries,  granulated 129  Gm. 

Com  silk,  ground  123  Gm. 

-Sandalwopd,  ground   3Lt5  Gm. 

Hexamethyienamine    41  C2n. 

Simple  syrup    125  Cc 

Compound  spirit  of  orange  (U.  S.  P.) .  10  £c. 
Alcohol,  ^ 

Distilled  water,  of  each,  a  sufficient 

quantity  to  make  500  Cc 

'Mix  the  drugs  and  moisten  them  with  8  fluidonnco  of  a 
mixture  of  alccriiol  1  part  and  water  Z  parts,  and  allow  to 
macerate  for  48  hours.  Pack  in  a  percolator;  then  add 
enough  menstruum  of  the  same  proportions  as  aforemen- 
tioned to  make  300  Cc  of  percolate.  In  this  dissolve  the 
hexamethyienamine,  then  add  the  compound  spirit  of  onnge 
and  simple  syrup.    Filter  if  necessary.  /'^  i 
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Suii»mtlomm   for  Thair  Praparalloa    Dsvclopta^  trOH  th*   Aalhor's  Expcriaacc    !■    rrsparlaj    Cbttck 
■  lor  lb*  OUlclal  Revlaloa  CobmIMc*— A  Fap«r  of  UncomBaaB 
Value  and  lB(cr«ai. 
By  E.  PUUE»TON  COOK,  P.D. 


Syrups  are  usually  defined  as  solutions  of  sugar, 
mostly  flavored  or  medicated,  which  are  particularly 
valuable  because  they  are  relatively  permanent 
preparations,  due  to  the  preservative  action  of 
sugar,  but  one  of  the  annoyances  which  confront  the 
pharmacist,  and  often  render  the  syrup  unfit  for 
use,  is  the  development  of  what  is  commonly  called 

"mold  growths" 
due  to  the  presence  of  microscopic  organisms.  Two 
classes  are  usually  found — the  surface  growth,  or 
aerobic  variety,  having  a  black  or  dark-green  color 
and  belonging  to  the  group  of  Mucors ;  the  other  an 
organism  developing  in  the  liquid,  below  the  surface, 
commonly  of  the  group  of  Penicilllum,  resembling 
a  mass  of  light-colored  threads.  Frequently  both  of 
these  varieties  will  be  found  in  the  same  preparation. 

Some  syrups  are  especially  susceptible  to  such 
growths,  apparently  furnishing  the  best  culture 
media  for  their  development;  this  is  especially  true 
of  syrups  containing  hypophosphites  or  citric  acid; 
yet  most  syrups  are  more  or  less  subject  to  such 
deterioration,  and  it  is  one  of  the  most  important  to 
eliminate.  The  addition  of  preservatives,  such  as 
sodium  benzoate  or  a  salicylate,  would  probably 
overcome  this  annoyance  at  once,  but  these  are 
objectionable  for  legal  reasons  if  for  no  other. 

Discontinuous  sterilization  (sterilization  of  the 
same  sample  on  several  successive  days)  of  the  fin- 
ished syrup,  and  its  preservation  in  special  bottles, 
stopped  with  cotton,  and  from  which  the  syrup  may 
be  drawn  through  an  orifice  at  the  bottom  of  the 
bottle,  hat'  been  suggested,  but  while  the  process 
will  destroy  thc^oi^nism,  it  possesses  disadvantages 
which  in  most  cases  make  it  impracticable.  Syrups 
of  delicate  flavor  or  those  containing  volatile  acid, 
such  as  orange,  orange  flowers,  and  wild  cherry, 
would  be  injured  by  the  heat,  while  the  sugar  would 

*Read  before  the  Section  on  Practical  Phamu^  and 
DiipensitiK  of  the  A.  Ph.  A.,  at  the  meeting  hdd  at  Hot 
Springs,  Ark.,  September  7-U,  IMS. 


be  caramelized  and  the  syrup  darkened,  especially  if 
sterilization  under  pressure  is  the  process  employed. 

THE  PRACTICAL  REMEDY. 

The  practical  remedy,  therefore,  seems  to  be  to 
prepare  the  syrup  in  such  a  manner  that  no  mold 
organisms  are  present,  because  the  necessary  care 
and  precautions  in  making  it  have  been  taken ;  this 
is  far  better  than  to  attempt  to  destroy  the  micro- 
oi^anisms  and  the  undeveloped  spores  after  the 
syrup  has  been  inoculated  with  them.  It  is  the  same 
problem  which  the  surgeon  faced — although  in  his 
case  a  much  more  difficult  one — when  he  learned 
that  it  was  simpler  to  operate  under  aseptic  condi- 
tions, with  the  germ  life  practically  eliminated,  than 
to  destroy  the  germ  after  the  wound  had  been  in- 
fected. 

By  working,  therefore,  under  conditions  as  free 
as  possible  from  the  presence  of  moid  organisms  the 
best  results  can  be  obtained.  Most  "tap"  water  will 
show  the  presence  of  microoi^anisms,  if  a  sample 
be  incubated  for  a  few  hours  in  a  suitable  culture 
medium,  and  such  water,  if  used  in  making  syrups  or 
even  used  in  washing  the  bottles  and  utensils,  will 
at  once  introduce  the  growth. 

Even  though  a  syrup  be  made  by  the  hot  process, 
and  boiled  vigorously  for  a  few  minutes,  the  spore 
of  the  organism  will  not  be  destroyed,  because  the 
spore  is  capable  of  far  greater  resistance  to  the 
action  of  heat  than  is  the  developed  organism,  and 
in  fact  the  first  heating  may  but  start  the  growth  of 
the  spore,  and  to  insure  the  destruction  of  the 
organism  will  require  a  second  or  third  heating,  at 
a  boiling  temperature,  of  from  ten  to  thirty  minutes 
each  time,  on  as  many  successive  days. 

WHAT  WATER  SHOULD  BE  USED? 

However,  if  the  water  to  be  used  in  the  making  of 
the  syrup  and  in  the  rinsing  of  the  bottles  and 
utensils  be  so  treated  and  preserved  that  this  organ- 
ism is  eliminated,  the  bottles  rinsed  thoroughly  with 
such  water,  all  ingredients  ent|ifrjn^,tHl:n[_i^)C§ip^ 
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fully  selected  and  protected  from  dust,  and  if  the 
operator  observes  personal  cleanliness  and  sees  that 
the  laboratory  and  utensils  are  also  clean  and  free 
from  dust,  then  most  of  the  annoyances  from  the 
presence  of  growths  in  syrups  and  other  pharma- 
ceutical preparations  will  be  overcome. 

How  to  obtain  water  free  from  this  objection  is 
the  next  problem.  The  Pharmacopceia  does  not 
direct  that  distilled  water  be  used,  and  even  this 
would  not  be  free  from  the  presence  of  microor- 
ganisms unless  it  had  been  very  carefully  protected 
from  atmospheric  contamination.  Besides,  it  is  a 
well-known  fact  that  when  a  distilled  water  becomes 
inoculated  with  an  organism  the  development  of 
new  colonies  is  much  more  rapid  than  in  ordinary 
water.  Water  passed  through  a  well-made,  porous- 
stone  filter,  like  the  Pasteur  or  Berkfeld,  has 
repeatedly  shown  an  entire  elimination  of  the  mold 
growths,  and  such  water  would  in  most  cases  be 
suitable.  The  experiments  on  the  heating  of  water 
to  boiling  for  ten  minutes  or  longer  each  day,  on 
three  successive  days,  in  order  to  kill  both  the 
developed  organism  and  the  undeveloped  spore, 
have  not  been  completed,  but  it  is  doubtful  if  a 
boihng  temperature  wilt  be  sufficient  in  this  case, 
since  such  a  temperature  is  only  sufficient  to  kill  the 
developed  spore,  and  as  there  is  no  food  present  in 
the  water,  the  undeveloped  spore,  even  under  the 
stimulation  of  heat,  may  remain  undeveloped  until  a 
suitable  medium  is  present. 

THE  QUALITY  OF  THE  SUGAR. 

The  quality  of  the  sugar  is  an  important  consid- 
eration in  the  making  of  this  class  of  preparations. 
By  noting  the  results  described  under  "Simple 
Syrup"  it  may  be  seen  that  the  inferiority  of  certain 
syrups  may  be  traceable  to  the  sugar.  It  is  abnost 
the  universal  custom  to  send  to  a  near-by  grocery 
for  the  sugar  needed  in  the  pharmacy.  Such  sugar 
is  usually  dirty,  from  the  presence  of  chips  of  wood 
from  the  lid,  paper,  etc.,  or  it  is  damp,  or  has  been 
optically  whitened  by  the  addition  of  ultramarine 
and  been  exposed  to  the  best  possible  conditions  for 
contamination  with  mold  growths.  Such  sugar  is 
wholly  unfitted  for  the  making  of  pharmaceutical 
preparations. 

Special  grades  of  sugar  can  now  be  obtained  for 
pharmaceutical  uses,  guaranteed  to  be  free  from  all 
impurities,  even  the  added  ultramarine,  and  occurs 
in  large,  pure  white,  crystalline  granules.  Such 
sugar  costs  but  a  trifle  more  per  pound  than  ordinary 


sugar  and  should  be  used  for  the  ofRcial  syrups  if 
the  best  results  are  to  be  obtained.* 

PERCOLATION  VERSUS  THE  HEAT  PROCESS. 

The  results  of  a  number  of  experiments  show  that 
where  the  percolation  process  for  the  making  of 
syrups  is  possible,  it  is  far  preferable  to  use  either 
cold  agitation  or  that  of  heat.  The  apparatus, 
usually  being  of  glass,  can  be  thoroughly  cleaned, 
and  the  syrup  at  no  step  of  the  process  need  be 
exposed  for  any  length  of  time  to  the  air,  as  is  the 
case  when  heated  in  a  kettle.  Furthermore,  the  hot 
process  or  the  cold  agitation  method  usually  leaves 
considerable  foreign  matter,  chips  of  wood,  etc.,  in 
the  syrup,  necessitating  straining  through  a  cloth  or 
strainer,  the  latter  frequently,  it  is  believed,  being 
the  source  of  mold  infection,  and  in  addition  the  hot 
process  usually  leaves  some  dried  sugar  or  a  very 
thick  syrup  around  the  edges  of  the  kettle,  which  it 
is  difficult  to  again  dissolve,  thus  making  the  syrup 
deficient  in  sugar  content. 

When  finished  syrups  by  the  two  processes,  per- 
colation or  the  solution  of  the  sugar  directly  in  a 
definite  amount  of  water,  are  compared,  the  differ- 
ence in  the  appearance  is  striking.  The  one  made 
by  percolation  is  brilliant  and  fre?  from  foreign 
particles,  having  been  passed  through  a  filter  of 
absorbent  cotton,  while  the  other  is  usually  more  or 
less  cloudy,  due  to  the  presence  of  small  particles  of 
foreign  matter  which  has  passed  through  the  strain- 
ing cloth.  It  has  been  suggested  that  all  syrups  be 
filtered  through  paper,  but  this  is  very  tedious  and 
in  most  cases  impossible  without  the  use  of  hot 
filtration,  which,  in  turn,  is  objectionable  through  its 
causing  evaporation  and  often  injury  to  the  syrup. 

The  one  objection  to  the  percolation  process  is  the 
length  of  time  required  for  its  completion,  but  this 
should  or  need  not  be  considered  in  a  store  where 
stock  is  carefully  watched  and  preparations  are  made 
before  actually  needed.  The  superior  character  of 
the  preparations  so  made  and  the  fact  that  it  re- 
quires less  actual  labor  should  more  tiian  counter- 
balance this  one  objection. 

AS  TO  COLD  AGITATION. 

A  number  of  the  official  processes  direct  the  solu- 
tion of  the  sugar  in  a  medicated  water  by  agitation, 
without  heat.    In  most  of  these  cases  the  percolation 

■This  special  grade  of  sugar  may  be  obtained  from  the 
wholesale  drug  houses,  if  insisted  upon;  it  is  known  com- 
mercially as  "Sugar  Crystal  A"  and  is  quoted  at  a  figure 
between  5  and  6  cetits  per  pound,  in  barrrilots.  i 
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process  can  be  used  to  advantage,  and  the  agitation 
process  as  at  present  official  is  needlessly  tedious 
and  laborious.  This  is  especially  true  when  a  per- 
fectly dry  and  "lai^e-crystal"  sugar  is  used.  In 
fact,  in  several  instances  in  official  processes  it  was 
impossible,  even  after  prolonged  agitation  in  a 
bottle  daily  during  several  weeks,  to  dissolve  the 
whole  of  the  sugar  in  the  quantity  of  water  pre- 
scribed. The  small  amount  remaining,  however, 
quickly  dissolved  when  a  sufficient  quantity  of  water 
was  added  to  make  the  product  measure  1000  Cc. 

A  desirable  modification  of  the  agitation  process 
would  be  to  direct  that  the  medicated  liquid  be  in- 
troduced into  a  graduated,  glass-stoj^red,  tincture 
bottle,  of  suitable  size,  the  sugar  poured  in,  and 
enough  water  added  at  once  to  make  the  contents  of 
the  bottle  measure  about  980  Cc.  Finally,  when 
the  sugar  has  dissolved,  through  agitation,  add  a 
sufficient  quantity  of  water  to  make  the  syrup 
measure  exactly  1000  Cc,  There  is  present  from 
the  first,  through  this  modification,  almost  the 
maximum  amount  of  water,  the  sugar  quickly  dis- 
solves, and  when  the  syrup  has  been  strained  the 
few  remaining  cubic  centimeters  of  water  may  be 
added  to  finish  the  syrup.  The  use  of  a  glass- 
stof^red  bottle,  about  a  "5-pint"  size  if  a  liter  is 
being  made,  will  also  prevent  the  too-frequent  habit 
of  closing  the  neck  of  a  wide-mouthed  bottle  with 
the  palm  of  the  hand,  while  agitating  to  dissolve  the 
sugar,  whereby  impurities  are  introduced  and  a  loss 
of  syrup  results. 

SYRUP  OF  ACACIA. 

The  acacia  dissolved  readily  in  the  amount  of 
water  directed;  it  having  entirely  dissolved,  without 
stirring,  while  standing  over  night.  The  acacia, 
however,  should  be  carefully  selected,  and  only 
clean,  light-colored  tears  used.  Instead  of  using  a 
dish,  which  usually  means  an  open  dish  which  will 
expose  the  solution  to  the  dust  of  the  store  or 
laboratory  for  many  hours,  a  bottle  of  suitable  size 
is  preferable  if  the  necessary  precautions  are  taken, 
subsequently,  when  heating  the  solution  to  dissolve 
the  sugar.  If  the  bottle  is  placed  in  a  water-bath 
when  cold  and  the  bath  afterwards  heated,  there  will 
be  no  danger  from  breakage  on  account  of  the 
sudden  expansion  of  the  glass. 

The  430  Cc.  of  water  used  to  dissolve  the  acacia 
and  later  the  sugar  could  with  advantage  be  in- 
creased to  480  Cc.  As  now  official  the  sugar  dis- 
solves with  some  difficulty,  the  solution  is  very 


viscid,  and  it  requires  at  least  100  Cc.  of  water  at 
the  finish  to  make  the  product  measure  1000  Cc. 
With  these  modifications  in  the  process  the  formula 
and  product  are  very  satisfactory. 

Samples  kept  imder  various  conditions  all  devel- 
oped microorganisms  within  a  few  months;  the 
sample  which  was  subjected  to  heating  in  steam  for 
ten  minutes  each  day,  on  three  successive  days, 
developed  the  least  growth,  although  even  in  it  there 
was  a  small  amount  of  organism. 

SYRUP  OF  CITRIC  ACID, 

The  addition  of  the  tincture  of  fresh  lemon  peel 
directly  to  the  syrup  produces  a  preparation  which 
is  slightly  cloudy — at  least  it  is  not  so  brilliant  as  is 
syrup  of  orange,  in  which  a  medicated  water  is 
made  with  the  use  of  an  absorbent  powder,  and  the 
sugar  dissolved  in  this.  The  two  syrups  are  prac- 
tically identical  as  to  type,  and  yet  are  made  in 
different  ways,  certainly  with  advantage,  consider- 
ing the  finished  product,  to  the  orange.  The  syrup 
of  orange  made  by  this  method  requires  more  time, 
but  in  a  sample  of  the  syrup  of  citric  acid  made  in 
this  way  the  flavor  seemed  to  be  better.  The  syrup 
is  one  which  should  not  be  long  kept,  since  it  quickly 
becomes  terebinthinate  in  odor  and  taste. 

There  are  apparently  no  microorganisms  in  any 
of  the  samples,  either  sterilized  or  carefully  pro- 
tected or  exposed,  notwithstanding  the  presence  of 
citric  acid,  which  is  so  prone  when  in  solution  to 
develop  such  a  growth.  This  may  be  due  to  the 
turpentine-like  oil  which  is  present  and  which 
possesses  well-known  inhibitory  powers.  The  taste 
and  odor  is  strong  and  disagreeable,  distinctly 
terebinthinate,  and  became  so  six  months  after  it 
was  made, 

SYRUP  OF  ORANGE. 

If  the  tincture  of  sweet  orange  peel  were  rubbed 
upon  the  talc,  and  the  alcohol  allowed  to  evaporate 
before  the  medicated  water  is  made,  it  is  believed 
that  a  syrup  of  much  greater  delicacy  of  odor  and 
flavor  would  result.  There  is  at  present  practically 
five  per  cent  of  alcohol  in  the  finished  official  syrup. 
The  process  is  very  satisfactory  otherwise.  The 
syrup  is  not  one,  however,  which  should  be  kept 
indefinitely,  as  the  oil  of  orange  rapidly  loses  its 
fineness  of  flavor,  and  a  sample  standing  for  over  a 
year  is  not  as  pleasant  to  the  taste  as  when  it  was 
freshly  made.  None  of  the  samples,  sterilized  or 
otherwise,  have  developed  microorganisms. 

(To  be  continued.)       ^-.  ■ 
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DOLLAR  IDEAS. 


TAe  editor  of  the  Bulletin  luiU  pay  ti  in  cash  for 
every  pradiaU  idea  accepted  for  this  depariment.  iVhat 
is  wanted  are  good  formuias,  dispensing  kinks,  book- 
keeping iuggesticns,  insiness plans,  advertising  schemes, 
new  soda  drinks,  and  everything  else  of  a  novel  and 
useftd  nature. 


INGENIOUS  IDEA  FOR  A  TOOTHACHE  PRODUCT. 
5".  M.  Shimer,  Middletoimi,  N.  Y. :  I  believe  the 
package  we  use  for  our  "Instant  Tooth  Ease"  is 
worthy  of  description  in  the  department  of  "Dollar 
Ideas."  I  am  sending  you  a  sample  bottle  for  illus- 
trative purposes.  Not  much  in  the  way  of  explana- 
tion is  required,  but  I  may  say  that  we  take  the 
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this  mark  was  followed  with  the  figure  5 ;  on  50-cent 
preparations  with  the  figure  3;  and  on  25-cent 
preparations  with  the  figure  2. 

I  then  told  my  clerics  that  these  preparations  must 
move.  Every  possible  sale  must  be  made  from 
tagged  goods,  and  when  a  tagged  bottle  or  package 
of  medicine  was  sold  they  should  tear  off  the  tag 
and  present  it  at  my  desk.  I  then  agreed  to  pay 
them  the  sum  of  the  last  number  on  each  package 
in  pennies  at  the  end  of  each  month. 

After  three  weeks  I  find  that  I  have  moved  27 
per  cent  of  the  old  labeled  stock,  paying  the  clerks 
5  cents  on  the  dollar  line,  3  cents  on  50-cent  articles, 
and  2  cents  each  on  25-cent  preparations. 

I  personally  sold  a  great  many  of  these  tagged 
items  myself,  saving  the  premium.  I  am  so  well 
pleased  with  the  plan  that  I  am  anxious  to  tell  my 
brother  druggists  about  it.  It  is  certainly  a  premium 
scheme  with  me. 


"body"  of  a  No.  13  P.,  D.  &  Co  capsule,  fill  it  two- 
thirds  full  of  absorbent  cotton,  and  then  put  it  over 
the  cork,  which  is  exactly  of  the  right  size,  and 
which  is  left  protruding  some  distance  above  the 
neck  of  the  bottle  for  the  purpose.  The  reason  for 
this  is  obvious.  The  cotton  is  of  course  needed 
when  the  toothache  drops  are  used  by  the  sufferer, 
and  the  convenience  of  having  it  ready -at  hand 
is  so  much  appreciated  that  the  product  has  become 
a  good  seller  for  this  if  for  no  other  reason. 


A  PREMIUM  PLAN  FOR  SELLING  OLD  PATENTS. 

James  Lear,  Jr.,  Mound  Valley,  Kansas:  When 
I  entered  the  dnig  business  for  myself  I  bought  an 
old  stock.  After  taking  possession  of  the  store  I 
threw  out  over  eight  per  cent  of  the  stock  because 
it  had  become  unsalable  owing  to  age  and  exposure 
on  the  shelves.  Ever  since  that  time  I  have  fought 
to  keep  the  goods  in  proper  condition,  but  found  it 
a  hard  task. 

On  May  1  I  decided  upon  a  better  way  of  clean- 
ing my  stock,  especially  the  patent  medicine  shelves. 
I  went  over  the  stock  personally,  setting  out  every 
patent  over  eight  months  old.  I  had  my  clerks 
number  them  from  1  up,  beginning  with  1  on  $1 
preparations,  with  1  on  50-cent  packages,  and  the 
same  on  25-cent  goods.  After  each  number  I  had 
them  make  a  dash  thus  ( — )  ;  on  $1  preparations 


MAKING  MEMORANDA  OF  ODD  JOBS. 

L.  Z.  Lantz,  Oak  HarboTj  Ohio:  The  necessaries 
are  two  5-cent  wire  paper  hooks  or  files  and  plenty 
of  blank  paper  slips  4x6  inches.  Place  one  file  for 
clerks  on  that  side  of  the  desk  which  they  pass  fre- 
quently, and  the  second  one  for  the  proprietor  on 
the  other  side.  Whoever  sees  anything  to  be  done 
jots  it  down  on  a  slip  and  hangs  it  on  the  proper 
file.  The  proprietor  then  indicates  by  name  or  initial 
at  the  top  of  the  slip  the  clerk  who  must  look  after 
each  particular  task.  When  the  work  is  done  the 
paper  is  torn  off.  This  simple  system  prevents  the 
neglecting  such  services  as  making  needed  prepara- 
tions, putting  up  counter  goods,  cleaning  cases, 
drawing  signs,  making  experiments,  decorating, 
getting  goods  from  surplus  stock,  and  the  hundred 
and  one  things  to  be  done  in  a  pharmacy. 


SUPPLYING  INDUSTRIAL  NEEDS. 
Gilbert  Howe,  Hespeler,  Ontario:  A  line  of  busi- 
ness little  developed  by  druggists  is  the  supplying  of 
chemicals  for  industrial  purposes.  Sulphuric,  muri- 
atic, and  hydrofluoric  acids,  oxide  of  manganese, 
saltpeter,  sal  soda,  etc.,  are  used  in  numerous  shops 
and  are  seldom  bought  in  bulk.  An  occasional 
newspaper  ad.,  a  few  circulars,  or  a  window  display 
are  sufficient  to  attract  the  attention  of  employers 
or  mechanics  who  are  likely  to  be  interested.  At- 
tractive and  instructinve  window  exhibits  are  easily 
lOtizecoyGOOQle 


BULLETIN  OF  PHARMACY 


433 


devised  if  a  little  information  on  the  uses  of  the 
chemicals  is  obtained  from  some  tradesman  cus- 
tomer. 

It  is  surprising  how  business  may  be  worked  up 
in  these  lines.  Frequently  mechanics  use  unsuitable 
or  unsatisfactory  substitutes  because  they  are  not 
aware  that  the  article  which  they  desire  may  be  ob- 
tained so  easily.  Often,  for  example,  they  use  chalk 
for  marking  off  purposes  when  soapstone  is  more 
accurate  and  convenient.  Of  course,  most  of  the 
buying  is  done  by  employers,  but  many  small  re- 
quirements are  filled  by  the  employees  themselves. 


A  CHEAP  METHOD  OF  RECHARGING  ELECTRIC 
CIGAR  LIGHTERS. 

The  Marak  Drug  Co.,  Everest,  Kansas:  To  re- 
charge electric  cigar  lighters,  instead  of  buying  new 
zincs  for  wet-cell  batteries,  take  dry-cell  batteries 
which  have  been  discarded  and  are  of  no  use  for 
any  other  purpose,  and  punch  them  full  of  holes 
with  a  small  screw-driver.  Put  the  usual  amount  of 
sal  ammoniac  in  the  jars,  then  place  these  dry-cell 
batteries  in  the  jars  instead  of  the  regular  zinc  and 
carbon.  Attach  the  wires,  and  the  lighter  is  ready 
for  business.  Telephone  companies  usually  have  a 
lot  of  discarded  dry-cell  batteries  which  they  will 
gladly  give  you  for  the  asking. 


MAKING  A  MUCILAGE  IN   THE  PRESCRIPTION 
BOTTLE. 

"A  More  than  Satisfied  Reader f  When  dis- 
pensing bismuth  subcarbonate,  sodium  bicarbonate, 
magnesium  carbonate,  or  similar  ingredients  with 
pulverized  tragacanth  compound,  don't  use  a  mortar. 
Just  roughly  mix  the  powders,  including  the  pul- 
verized tragacanth  compound,  on  a  paper.  Put  an 
ounce  or  two  of  water  into  the  bottle  and  pour  the 
roughly  mixed  powders  from  the  paper  into  the 
bottle  and  shake.  Not  a  lump  of  any  kind  will  be 
found.  This  method  is  quicker  than  using  a  mortar, 
and  it  results  in  a  very  good  preparation. 


HOW  TO  MAKE  AROMATIC  WATERS. 
Robert  C.  Bicknell,  Chattanooga,  Tenii.:  Here  is 
the  most  satisfactory  process  for  making  this  class 
of  preparations  that  i  have  ever  tried.  Take  the 
proper  proportions  of  oil  and  talcum  or  other  ab- 
sorbent powder  and  put  them  into  a  large  mortar, 
add  the  water,  triturate,  and  then  pour  the  mixture 


into  a  stock  bottle  without  filtering.  From  time 
to  time  draw  off  a  small  quantity  of  the  liquid,  fil- 
tering and  catching  the  filtrate  in  the  shelf  bottle. 

An  aromatic  water  made  in  this  way  possesses  a 
finer  flavor  than  a  product  which  is  filtered  immedi- 
ately after  making.  Moreover,  the  full  strength  is 
retained  for  a  long  time.  Perhaps  this  is  to  be  ex- 
plained by  the  fact  that  when  one  removes  the  ex- 
cess of  oil  the  aroma  weakens  in  consequence.  If 
the  shelf  bottle  should  become  empty,  it  takes  only 
a  few  minutes  to  filter  enough  water  for  use. 


A  TWINE-FEEDING  DEVICE. 

Dyer  &  Waterhouse,  Charter  Oak,  Iowa:  String 
should  be  ofE  the  counter  but  readily  available.  In 
our  store  this  is  accomplished  by  the  use  of  a  wire 
device  which  pulls  up  the  twine  after  the  parcel 
has  been  tied.  The  twine  holder  rests  securely  on 
the  top  of  the  bottle  shelf  just  opposite  the  wrapping 
counter.  Directly  above  the  ball  of  string  a  screw 
eye  is  driven  into  the  ceiling.  A  second  screw  eye 
sets  just  above  the  position  from  which  the  string 


^p 


should  hang.  A  third  one  is  located  two  feet  either 
way  from  the  center  of  a  line  joining  the  first  two 
eyes;  from  this  we  suspend  a  wire  two  feet  long 
with  a  loop  in  the  lower  end.  The  wire  must  swing 
freely  and  the  loop  must  be  large  enough  to  allow 
the  twine  to  run  through  it  easily.  The  twine  runs 
through  the  eye  directly  above  the  holder,  through 
the  loop  in  the  wire,  next  through  the  eye  above  the 
counter,  and  then  down.  A  side  view  of  this  device 
is  shown  in  the  accompanying  diagram. 


A  USEFUL  CLEANING  AGENT. 
C.  C.  Tittle,  Hillsboro,  Texas:  I  use  equal  parts 
of  powdered  pumice  stone  and  oxalic  acid  as  a 
cleaning  powder.  Dip  a  damp  cloth  in  the  powder 
and  a  little  rubbing  will  do  the  work.  \Vedg\vood 
mortars  can  be  kept  perfectly  white.  Counter  scale 
pans  will  always  be  bright  and  your  sink  need  not 
be  stained  and  "slimy."  In  fact,  I  find  innumerable 
uses  for  this  cleanser  in  the  drug  store.. 
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REGISTERING  THE  SALE  OP  POISONS. 
To  the  Editor: 

For  several  years  I  have  been  a  subscriber  to 
your  journal  and  have  found  it  very  instructive.  I 
have  just  been  reading  in  an  eastern  drug  paper 
about  a  St.  Louis  pharmacist  who  was  fined  for 
selling-  poison  to  a  pri  15  years  of  age  without  reg- 
istering the  purchase.  The  dispenser  was  a  regis- 
tered man. 

That  could  not  happen  in  our  store.  We  use  a 
special  label  which  my  employer,  Mr.  F.  A.  Uhlich, 
had  printed  at  my  su^estion.    Whenever  a  poison 


tance  in  feet  which  these  rii^  will  cover  when 
placed  side  by  side  will  bring  $1.50  in  cash  or  12 
in  trade. 

The  window  attracted  much  attention  and  fully 
200  guesses  were  handed  in.  With  respect  to  these 
200  guesses,  we  considered  that  the  majority  of  pur- 
chases were  made  because  of  the  contest. 

ainton.  W.  A.  McCoNNELL. 


Poison!    <3fft. 


JUL  1 4  1908 
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is  sold  we  do  one  of  two  things :  we  either  write 
the  antidote  on  this  special  poison  label,  or  we  place 
above  this  label  a  second  one  which  tells  what  shall 
be  done  in  cases  of  poisoning.  The  date  is  written 
both  on  the  label  and  on  the  poison  register.  I  offer 
this  idea  for  those  who  may  care  to  adopt  it  in  their 
own  business.  John  Oldakowski. 

St.  Louis,  Mo. 


A  CLEVER  WINDOW  TRIM. 
To  the  Editor: 

Let  me  describe  a  window  which  I  used  some 
time  ago  and  which  proved  a  great  success.  In  the 
bottom  of  our  largest  window  I  scattered  pint  and 
quart  jar  rings  to  the  number  of  1688.  In  the  back 
of  the  window  I  then  had  three  placards  reading  as 
follows : 

1.  Guessing  Contest.  A  purchase  of  25  cents  en- 
titles you  to  a  guess  on  both  numbers.  ■  You  may 
have  more  than  one  guess  according  to  the  amount 
of  your  purchase.    Contest  closes  August  1. 

2.  Guess  No.  i.  The  nearest  estimate  of  the 
number  of  rings  in  this  window  will  bring  $1  in 
cash  or  $1.50  in  trade. 

3.  Guess  No.  2.    The  nearest  estimate  to  the  dis- 


TME  LIQUOR  DANGER. 

To  the  Editor: 

I  have  been  very  keenly  interested  in  the  editorial 
stand  you  have  been  taking  in  the  Bulletin  with 
regard  to  the  sale  of  liquor  by  pharmacists.  This 
very  situation  is,  in  my  opinion,  one  of  the  most 
serious  problems  which  confront  the  retail  drug 
trade  to-day.  I  am  enclosing  herewith  a  clipping 
which  is  going  the  rounds  of  the  newspapers  of  this 
section.*  It  is  the  publication  of  facts  of  this  sort 
which  brings  the  blush  of  shame  to  the  cheek  of 
the  pharmacist  who  wishes  to  see  pharmacy  placed 
on  the  high  plane  where  it  properly  belongs.  It  is 
the  knowledge  of  such  facts  which  brings  discredit, 
not  only  to  the  pharmacists  of  the  particular  ci^ 
involved,  but  to  those  throughout  the  whole  country 
as  well.  In  my  opinion,  druggists  themselves  must 
take  hold  of  this  matter  in  a  vigorous  manner  and 
endeavor  to  divorce  "booze-selling"  from  the  drug 
business.  Edward  Williams. 

Madison,  Wisconsin. 


A  FORMULA  FOR  SEA  FOAH. 

To  the  Editor: 

I  have  been  helped  so  many  times  by  suggestions 
of  varioMS  kinds  which  have  been  made  in  the  Bul- 
letin by  different  readers  that  I  am  moved  to  send 
along  a  formula  for  a  shampoo  which  I  have  found 
very  successful: 

Potassium  bicarbonate  1  ounce. 

Ammonium  hydrate  y^  ounce. 

Alcohol    3  pints. 

Water    3  pints. 

To  be  used  as  a  shampoo. 

I  trust  this  will  be  foimd  generally  salable  among 
other  druggists.  F.  H.  Barber. 

Buffalo. 

•This  clipping  comprises  a  newspaper  report  of  the  arrest 
and  prosecution  of  several  drug^sta  for  selling  liquor  by  the 
drink,  and  it  inferentialty  condemns  all  pharmacists  as  saloon- 
keepers in  disguise. — The  Enmo. 
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A    LETTER  WHICH   DESERVES   THE    LAUREL 
^     ,    ^,.  WREATH. 

To  the  Editor: 

I  have  had  many  a  good  laugh  over  some  of  the 
orders  reproduced  in  your  journal,  but  I  think  the 
enclosed  reply  to  a  letter  sent  out  bv  the  writer,  re- 


^*,     i^    Jf^  y*«u  y^*"  /"^-^ 


^    J^      J^    ^  >Si  /*»   *y**/ y*^ 

pi'U.e^.    Jf^eJ^      ^Lted    tt^  oAt  /C»t. 


questing  the  payment  of  an  account  for  a  prescrip- 
tion amounting  to  60  cents,  takes  the  cake.  I  ven- 
ture to  say  that  none  of  your  readers  ever  received 
such  a  response  to  a  bill.  T.  W.  Miller. 

Sfaoal  Lake,  Han. 


HE  AGREES,  TOO,  WITH  MR.  BODEHANN. 

To  the  Editor: 

The  N.  A.  R.  D.  could  do  nothing  grander  to 
prove  its  worthiness  of  existence  than  to  take  up 
the  suggested  plan  to  establish  a  death  benefit,  the 
membership  to  include  clerks,  and  have  the  premium 
low,  but  enough  to  say  to  each  bereaved  family: 
"This  is  from  your  father's  association."  I  would 
suggest  that  you  solicit  the  views  of  the  profession 
and  ask  all  who  favor  the  plan  to  so  write  the  N.  A. 
R.  D.  office.  G.  A.  Mooke. 

Riverside,  ID. 


To  the  Editor: 

I  can't  do  without  the  Bulletin,  as  it  is  my 
business  bodyguard.  Keep  it  as  good  as  you  have 
and  your  pharmaceutical  paper  will  easily  lead  all 
others.  Geo.  F.  Metzger. 

Bethlefaetn,  Pa. 

*  *     ♦ 
To  the  Editor: 

Do  not  want  to  miss  any  copies  of  the  Bulletin, 
as  I  still  consider  it  the  "best  of  all"  and  always 
read  it  with  a  good  deal  of  interest. 

Lowell,  Mich.  D.  G.  LoOK. 

«     *     * 
To  the  Editor : 

We  cannot  keep  house  without  the  Bulletin, 
and  we  don't  intend  to  let  the  Post-office  Depart- 
ment stop  our  housekeeping,  c.  B.  Cook  &  Co. 

Welt  Point,  Hiu. 

*  *     * 
To  the  Editor: 

Think  you  have  the  best  and  most  useful  publica- 
tion of  its  kind.  I  read  each  issue  of  the  Bulletin 
from  cover  to  cover.  R.  H.  Scrugg. 

Meridian,  Miss. 

To  the  Editor: 

The  Bulletin  just  suits  me.  I  subscribe'  to 
three  other  journals,  but  I  like  the  Bulletin  best. 

Fortuna,  Cat  M.  W.  HeINRICL 

To  the  Editor: 

I  could  not  get  along  without  the  Bulletin, 
I  think  it  is  the  best  journal  printed,  excepting  none. 

BeUaire,  Ohio.  GeO.  F,  Keyser. 

*  *     * 
To  the  Editor: 

The  Bulletin  gets  better  each  succeeding  year, 
and  I  find  my  bound  volumes  of  great  value  to  me. 
New  Orleans,  La.  H.  G.  Posey. 

*  *     * 
To  the  Editor: 

The  Bulletin  appeals  to  me  more  than  any 
other  drug  journal  I  have  the  privil^e  to  peruse, 
Norwalfc,  Ohio.  Otto  M.  Harter. 

*  *     * 
To  the  Editor: 

Could  not  afford  to  be  without  your  Bulletin, 
as  I  consider  it  to  be  the  best  paper  of  its  kind,     i 
Milwaukee,  Wit.  Jos.  HuERBlN<Ml^l^- 
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A  Unique  Hailine  Card. — 

From  H.  M.  Ashton,  a  foreign  reader  of  the  Bulletin 
whose  pharmacy  is  in  Warrington,  England,  we  have  received 
Ihe  mailing  card  shown  in  the  accompanying  reproduction 
somewhai   reduced  in  size.     The  original  card  was  a  real 


of  the  same  kind  on  each  square  to  give  the  case  a  full 
but  not  crowded  appearance.  Tbe  crepe  paper  is  changed 
weekly,  and  a  different  color  is  used  each  time.  Mr.  Gleg- 
hom  attaches  a  neat  sign,  size  six  by  seven  inches,  to  the 
goods  on  each  one  of  these  squares,  bearing  the  name  and 
price  of  the  article  displayed.  Exhibits  of  this  nature  attract 
considerable  attention  and  aid  in  disposing  of  goods  with 
little  or  no  effort.  People  often  buy  things  through  seeing 
ihem  displayed  when  they  had  no  intention  of  ordering  upon 
entering  the  store.  The  show-cases  should  be  clean  and 
attractively  arranged.  They  deserve  the  same  attention  that 
the  windows  receive. 


A  Window  Diaplay  of  Olive  Oil. — 

D.  W,  Morris  &  Son,  of  Emporia,  Kansas,  have  been 
endeavoring  for  two  or  three  years  to  build  up  a  sale  on  olive 
oil,  and  they  have  met  with  considerable  success.  Several 
of  their  newspaper  advertisements  have  been  reproduced  in 


photograph,  and  the  portrait  of  Mr.  Ashton  in  the  center 
of  the  "G"  was  strikingly  good.  The  mailing  card  was  of 
Ihe  customary  post-card  size  and  was  stamped  and  addressed 


Interior  Store  and  Case  Displays. — 

James  S.  Gleghorn,  writing  in  the  National  Druggist,  says 
that  interior  store  displays,  no  matter  of  what  nature,  are 
as  important  in  their  place  as  window  displays.  Unfor- 
tunately, all  druggists  do  not  seem  to  realize  this  fact,  as  a 
visit  to  the  drug  stores  in  almost  any  locality  will  show. 

The  saying  that  goods  welt  displayed  are  more  than  half 
sold  is  not  quite  (rue.  If  druggists  would  exhibit  more  goods 
on  top  of  their  show-cases  they  would  find  their  bank 
account  considerably  larger  at  the  end  of  the  year.  G>unter 
displays,  as  a  rule,  pay  and  pay  well.  If  the  druggist  expects 
to  sell  goods  he  must  place  them  where  people  can  see  them, 
and  there  is  no  better  place  than  the  top  of  show-cases.  Mr. 
Gleghorn  usually  uses  a  space  about  a  foot  and  a  quarter 
wide,  extending  across  the  entire  length  of  the  cases.  For 
example,  he  takes  a  show-case  of  modern  type  and  arranges 
along  the  top  of  it,  near  the  rear  and  a  short  distance  apart, 
ten  pieces  of  crepe  paper,  about  a  foot  square.  On  these  he 
places  different  items,  but  manages  to  have  enough  articles 


this  department  of  the  Bulletin  from  time  to  time.  Recently 
the  Morris  people  prepared  a  window  display  of  olive  oil, 
and 'this  is  shown  in  the  accompanying  engraving.  It  will 
be  seen  that  the  oil  sold  by  the  Morris  firm  b  very  hand- 
somely put  up  in  bottles  and  cans.  They  make  a  specially 
of  quart  and  gallon  tins  and  have  a  large  trade  on  these 
sizes.  The  sign  in  the  center  of  the  window  bears  the  fol- 
lowing text:  "Pure  olive  oil— direct  from  the  importers. 
The  best  grade  of  oil  made  by  Lautier  Fils  and  tested  by 
us  for  its  purity.    Full  pints  65  cents— full  quarts  $1.25." 

A  Novel  Form  of  Advertising. — 

O.  P.  McPherson,  of  Gloster,  Miss.,  has  struck  something 
of  a  new  note  in  newspaper  advertising.  He  regularly  con- 
tracts to  use  a  half  column  or  so  in  the  local  weekly,  and  he 
calls  it  the  "People's  Drug  Store  Department."  Mr.  McPher- 
son's  name  also  appears  at  the  head  of  the  department.  As 
for  the  text,  it  is  made  up  of  short  paragraphs  combining 
local  news  items  with  notes  regarding  the  "people's  store" — 
otherwise  known  as  the  "Busy  Corner."  The  following  speci- 
mens will  indicate  the  character  of  the  material: 


r   Corn 
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Our   friend.   Ccarie   Ilea 


,    Sealinc    Wan,' 


Jar  Rubbm,   Spice*.  Pepper,  Muiti 
BuiT  Comer." 

Hn.   I.  W.  Reid  ii  liUed  unont  the  sick  tbii   week. 
The  Boia  ind  the  bo]n  are  keeping  batch  thii  week. 
J<ia«  arrived— ■  Wg  (hipmenl  of  Oxidine. 
The  verr  thinf  for  children— i  box  of  Teddy  Bear  auiione 
1   few  boiea  of  (he  laleat  up-to-dale  auiionery. 


,    for 


a  the  li 


Br  requeii  of  ibe  Oerk  of  the  G1o»(er  Camp,  W.  O.  W., 


f  Jeannette,  Miaa.,  la  tl 

la  Anderaon  thU  week. 

We  are  aorir  to  learn  of  1 

the  illDeti  of  Mra.  C,  L 

H.  E.  Dre  report!  another 

Laxtoria  cuiiomer  thia 

:  guesi  of  Mlaa 


the  current  magazines,"    A  second  placard  bore  the  announce- 
ment:    "We  will  order  for  you  anything  not  in  stock." 

This  window  attracted  much  attention  and  proved  a 
great  success  tor  two  distinct  reasons.  It  connected  this 
store  directly  with  the  magazine  advertisements  and  served 
to  impress  people  with  the  up-to-date  nature  of  the  stock. 
Much  of  the  airactiveness  of  the  window,  due  to  the  color 
scheme,  is  unfortunately  lost  in  the  reproduction. 

Talking  About  Rubber  Goods. — 

The  following  general  "talk"  about  rubber  goods  is 
clipped  from  a  booklet  devoted  to  different  rubber  articles 
in  the  stock,  and.  gotten  up  some  time  ago  by  the  William 
B.  Riker  &  Son  Co.  of  Greater  New  York,  owners  of  seven 
retail  stores  in  that  city: 


A  Window  Trimmed  with  Magazine  Ads.— 

A  display  exceedingly  novel   and  effective   was   recently 
employed  by  J.  Albert  Kiedaisch,  ad.  man  tor  Wilkinson  ft 
Co.,  of  Keokuk,  Iowa.     It  consisted  ot  magazine  announce- 
ments advertising  articles  which  are  sold  by  the  drug  store. 
Three  steps  were  built   in  the  window.     The  first   was 


Rubber  i.  either 

■good 

1  or  i 

I  isn't. 

The  . 

diffienItT  « 

gooda  found  ii 

n   ordi 

itorea  ia   that 

tbe  a 

rlicle 

ia  going  1. 

D  lal 

It  br  j 

oking  at  il— 

ippcarant 

decei 

ving. 

There   is 

celT  a 

nrthin 

lul   of   a 

drug   atoi 

■e   thi 

11    have   lo 

take 

on    ( 

aith   tban    an 

rticle  made  ot  ral 

iber. 

A   g 

ood   ayringe    or 

hot-w 

aler  bag   la   an   ex- 

remelT    • 

.•altjable   ar 

tide 

to    b^ 

ave   around 

the 

house.      Bi 

It  -hen  tber 

Thia 

.    Ibe 

filling    all 

such 

reqairenenla 

vbm  a 

reputation 

reliat^lily  and    a 

(hat 

means   aorae- 

hing  bac: 

k  up  Ifae  » 

lie. 

The  ( 

rxlenaive  pi 

itrona 

ige  et 

ijoyed  by  o 

ur  Rubber 

Good 

9  Department 

n  the   Riker  slorea 

keep 

a  the 

sloek  on   ( 

■nd   il 

:  ia  therefore 

Iwaj'a  fr 

eih  and  in 

perf. 

cct  condition. 

for  the 
JUBt    t 


about  nine  inches  high,  a  foot  deep,  and  rested  on  the  floor 
ot  the  window  about  six  inches  from  the  glass.  From  this 
rose  the  other  steps.  The  structure  was  covered  entirely 
by  maroon  velvet— not  stretched  tight  but  drawn  loosely  and 
carelessly.  On  the  steps  and  floor  of  the  window  were 
placed  tbe  miscellaneous  articles  coupled  wilh  their  respec- 
tive advertisements.  Everything  bore  a  price  ticket.  The 
background  consisted  of  pink  tarlatan  on  which  many  adver- 
tisements were  posted. 

Only  two  signs  appeared  in  the  window.    One  read :   "We 
Are   Up-to-Date.     We  carry  all  the  articles  advertised  in 


y  for  every  penii)'  spent     Even  at  our  ioweat  prfcei 
al  getling  a  thorougbly  aatiifaclory  and   reliable  srii 


>  Sell  Stationery. — 
B.   S.  Cooban,  the  Chicago  druggist,  makes  a  push   on 
first  one  thing  and  then  another  to  get  it  started — and  keep 
it  started.     Here  is  how  he  tackled  the  stationery  subject 
not  long  since  in  a  newspaper  ad. : 

STATIONERY   SPECIAL— E A TONHURLBURT  WRITING  PAPER. 
a  another  eye-opener  in   tbe  bargain  line.     100  boxe*  o 


a  Eaton-Hurlt 


Hen 


t  Writ 


t  Paper  will  be  offered  *i 


high-grade  stallonery  offered  at  a 
shamed  (o  offer  ordinary  or  even 
lot  is  gone  the  aale  eeaaea.  Our 
lite  a  rapidly  growing  branch  of 


Still  Pushing  Olive  Oil. — 

Cooban  continues  to  drive  olive  oil  and  it  looks  as  though 
he  was  selling  a  lot  of  it.    Here  is  one  of  bis  latest  ads.: 

ABOUT  ITALIAN  OLIVE  OIL 

nutty    flavor    poiaeised    only    by    tbe    Pdh 


iTAt 

,1AM  Olivi  Oil  i 

is   found  in-  tbe  imported  Olive  Oil  that  we  offer. 

We 

In  « 

iew  of  the  man: 

1   mixtures   and  adulterations  of  Olive   Oil  on   the 

marl 

ket.    IA  favorite 

mixture  for  adultetatmg  purpoiea  is  Cotton  Seed 

oa 

(worth   SK   or   * 

cent*  a   pound,  wbile  Olive   OU   ia  valued  at   IS 

a  a  pound).     It 

does  not  reqaire  very  much  figuring  to  show   that 

tbe  . 

element  of  profit 

in  unacmpulous  adulierations  is  coDsiderabte.     But 

all  t 

IWe 

intereating  book  on  Olive  Oil     It's  youra  for  the 

askii 

ig.     Oor  pricet  < 

m  Pure  Italian  Olive  Oil  ate; 

■""•'Google 
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QUERIES. 


iH/ormaUon  if  given  in  this  departtnent  under  the 
following  conditions  only;  (/)  No  guerie!  are  answered 
by  mail;  (a)  queries  tnust  reach  us  be/ore  the  15th  of 
the  month  to  be  answered  in  the  Boli-HTin  of  the  month 
following;  (j)  inquirers  must  in  every  instance  be  reg- 
ular subscribers;  and  {4)  names  and  addresses  must  be 
affixed  to  all  communications. 


Two  Questions  Involving  the  Food  and  Drugs  Act. 

E,  F,  G,  asks  the  following  question :  "In  manufacturing 
toothache  drops  which  contain  oil  of  cloves,  carbolic  acid, 
chloroform,  etc.,  under  our  own  name,  is  there  any  need  of 
guaranteeing  the  product  under  the  food  and  drugs  act  in 
shipping  it  from  one  State  to  another?" 

The  law  does  not  require  any  product  to  be  guaranteed. 
It  provides,  however,  that  a  dealer  who  has  exported  or 
imported,  and  sold  in  original  packages,  an  adulterated  or 
misbranded  article  shall  not  be  prosecuted  if  he  can  estab- 
lish a  sufficient  guarantee  from  the  manufacturers  declaring 
that  the  product  conforms  to  the  law.  The  question  is  a 
practical  and  not  a  legal  one :  "Will  the  dealer  handle 
packages  not  so  protected?" 

E.  B.  &  Co.  state  the  following  proposition :  "A  large 
firm  of  manufacturers  make  a  pill  for  us  under  our  private 
formula.  We  get  these  pills  in  bulk,  put  them  up  in  pack- 
ages, and  sell  them  under  our  own  name.  At  the  bottom 
of  the  label  we  state  that  they  are  manufactured  by  us.  Is 
this  in  violation  of  the  Food  and  Drugs  Act?" 

In  order  to  meet  the  inlerpretation  of  the  law  as  made  by 


the  Pure  Food  and  Drug  Commission,  you  should  have  the 
card  on  your  label  read:  "Manufactured  for,"  or  "Prepared 
for,"  or,  since  the  formula  you  use  is  not  a  stock  formula 
but  your  own,  "Manufactured  expressly  for."  If  you  declare 
or  even  intimate  that  you  make  the  pills  yourself,  whereas 
in  point  of  fact  they  are  made  by  some  one  else,  you  violate 
one  of  the  regulations  drawn  up  for  the  enforcement  and 
interpretation  of  the  law  by  the  authorities  at  Washington. 
Such  an  offense  would  be  considered  misbranding  under  the 


A  Good  Formula  for  Making  Cold  Cream. 

M.  D.  S.  writes:  "We  have  considerable  trouble  with  onr 
cold  cream.  In  this  hot  climate  it  dries  up.  Please  furnish 
us  with  a  satisfactory  formula." 

Here  is  a  simple  but  elegant  preparation  contributed  to  the 
Bulletin  by  H.  B.  Molyneaux,  of  Omaha,  Nebraska ; 

White  w'iV.V.V.V.'.V.V, -.  . 

White  panSa  oU  ar  llqnid  albolene.  .080  gran 

Sodium  perbonle    10  graniiuo. 

Dillillcd  water   ISO  «ranim«. 

Perfume,  q.  1.  to  uit. 
Melt  the  pcraffia  and  wax  at  the  lowciC  pouible   temperature,  isd 

Ifaen  add  the  paraffin  oil.     If  Ihia  additiDii  cauiei  tbe  wax  to  connal. 

continue  the  Heal  while  atirring  aufficimtly  to  remelt  the  maia.     Now 

add  the  sodium  perborate  to  the  water  and  •liefatlr  warm  the  lolDiioD. 

Then  add  this  to  the  wax  aolutioa  in  a  coatinuoua  itream  aa  larie  ai  a 

"*"'    ■  moath.     While  t:  ■"■'  


erfumi 


Then 


a  [he  CI 


Pouring  the  cream  into  the  jars  while  in  the  melted  state 
gives  the  surface  a  glossy,  satin  finish  on  cooling.  Don't  GU 
the  containers  so  full  that  the  cover  comes  in  contact  with  the 
top  of  the  cream.  For  a  perfume  use  oil  of  rose  or  a  synthetic 
violet  like  "irol  synfleur." 


Druooiits  iMt)  DocToas  im  a  B. 
aince,  and  tbe  pfaTaieiani  ran  awaj  with 
for  the  picture  to  Mr.  H.  A.  Goodwin, 
who  placed  a  conipleuous  part  in  the  gi 


II.— The  doetori  and  druK«iiUof  Akron,  C 
a  iGore  of  13  to  9.  The  two  nine*  are  ab<>w[ 
ive  of  Parke,  Davia  K  Co.,  who  ia  leen  silt 


le  lower  riaht-hand 


t-hand  cemer  of  tbe  eroop.  aH 
,c  oyLjOOgle 
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Sticky  Fly-paper. 

R.  T.  B.— Boiled  linseed  oil  stands  out  as  the  basis  of  the 
popular  fly-paper.  If  any  retailer  is  daring  enough  to  try  to 
inanufacture  these  papers  instead  of  buying  them,  here  is  the 
formula  to  start  with: 

Boiled  Iin«eed  ail a A  tnincci. 

Gum  tbu) 1  ounce. 

Cular  oil  t  ouncei. 

The  quantities  of  the  ingredients  must  vary  according  to 
the  condition  of  the  linseed  oil.  It  is  necessary  to  have  a  non- 
drying  oil,  such  as  castor  oil,  in  the  composition.  Vasclin  oil 
ii  also  good,  and  a  slight  trace  of  beef  suet  is  not  an  objection, 
because  animal  matter  of  any  kind  helps  to  draw  the  flies.  A 
good  quality  of  parchment  paper  must  be  used,  and  the  com- 
position spread  upon  it  while  hot  with  a  stiff  brush.  The  paper 
should  then  be  folded  and  the  edges  turned  over,  or  the  com- 
position should  be  prevented  from  exuding  by  some  other 


Dandruff  Curt  and  General  Hair  Tonic. 

H.  S.  H.  writes  as  follows:  "We  have  been  selling  the 
following  formula  as  a  dandruff  cure  and  general  hair  tonic 
What  is  your  opinion  of  it? 

FredplHted  inlpliar IVO  tnJat. 

Sodium  chloride SO  iralni. 

Glreerin    S  dricbmL 

Tincture  of  cuilhiTidu S  driebms. 

QniuiiM  ndphau II  sraini. 

Alcohol 4  diachoiL 

Oil  at  UTcnder It  dropL 

on  of  bitter  almond ....S  droiw. 

Watar  (aofl)  luScienl  to  make S  ouocai, 

(1)   Rub  the  nilphar  and  »diDin  with  glrcerin  and  add  abont  tonr 

arnica  of  water.     Allow  the  mixture  lo  itaiul  and  akim  off  the  aniphor. 

(I)  Then  diaaolTc  the  qoinine  (nlphate  in  the  alcohol  wMb  the  aid  of 

hiaL     When  thla  ha*  cooled,  add  the  oila  and  tincture  of  cantharidea. 

His  tolatiaiu  1  and  S  and  add  enouih  water  to  make  S  ouncea. 

"I  nse  a  little  more  sulphur  than  is  called  for  in  order 


that  I  may  remove  the  supernatant  sulphur.    This  leaves  a 
deposit  of  fine  sulphur  on  the  bottom  of  the  container." 

In  the  opinion  of  the  Bulletin  the  sulphur  mixture  is  an 
efTective  preparation.  It  should,  however,  be  dispensed  with 
a  shake  label.  Prescriptions  of  just  this  composition  are  fre- 
quent, and  they  are  said  to  serve  the  purpose  very  well. 

A  Stable  Liniment. 

C  M.  N.  desires  to  know  the  formula  for  English  Stable 
Ijniment.  We  have  consulted  the  Thesaurus  of  Proprietary 
Preparations  by  A.  Emil  Hiss,  Ph.G.,  a  book  which  contains 
the  names  and  recipes  of  every  well-known  liniment  The 
English  preparation  which  you  mention  is  not  to  be  found  in 
this  work  nor  in  any  other  formulary  which  we  possess. 

We  publish  the  following  mixture,  however,  in  the  hope 
that  it  will  serve  your  purpose: 


CblorofoRO    4  llui 

Spirit  of  ammonia...  '   '  ' 

Spirit  of  peppermint 

Oa   of  ta^tm 

Tincture  of  capaicun 
Oil  of  turpealini 


Alcohol,  enougb  to  ouike St  fluldi 

This  formttla  can  be  modified  if  the  cost  proves  too  high. 

An  Incompatible  Mixture. 
D.  wants  us  to  tell  him  what  causes  the  precipitate  in  the 
following  formula: 

Quinine  sulphate S  dracbna. 

Aromatic  aulpboric  acid IK  drachmi. 

Fowler's  solution t  dracbnu. 

Water,  soScient  to  nuke S  ounces. 

There  is  barely  enough  aromatic  sulphuric  acid  to  hold 
the  quinme  sulphate  in  solution.  Consequently,  the  addition 
of  the  Fowler's  solution,  which  is  alkaline,  precipitates  the 


A  PBaaaaciVTiCAL  Tno-or.waa.— This  verr  intcrestini  contest  was  "pulledofi"  i 
tiosb  The  dmiciata  and  the  traTcIcrs  were  pitted  saainst  one  another  and  the  fonneT  w 
indebted  lor  the  photo(raph  to  Arthur  T.  Mettser.  o(  Cairo.  Ilia. 


.Google 
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quinine  alkaloid.  The  addition  of  1  drachm  of  aromatic  suN 
phnric  acid  will  overcome  tbis,  but  it  would  be  necessary  to 
consult  the  physician.    Otherwise  a  shake  label  would  be  in 

A  Shampoo  Jelly. 
H.  C  wants  a  formula  for  a  shampoo  jelly. 
Here  is  one  wbich  has  appeared  in  the  Bulletin  before : 
M  Cc 


r  bruklf. 
le   proper 


•olMifiei  11 


Perfnn 


Embalming  Fluid. 
W.  E.  T.— The  following  is  said  to  be  the  formula  now 
adopted  by  prominent  manufacturers  in  Berlin,  according  as  it 
is  to  be  used  for  injecting  or  immersing  bodies: 


I  acid   . 


a  cnmiM*. 


11 


Si>diDm  cblorlde 

PotAuium  AiilphiK    ......,.-..,,-.- i  .j(w  smiii 

PoUuium   earbonale    IG  ErammFi.  lu  craauBet. 

Walcr     HO  fileri.  10  Mier*. 

Wood  DBphlha".',','.'.'. v. v. '.'.'.'.'.'.'-'. '.'-'-'  M  li'er-  M  '"«'■ 

Removittg  Stains  from  Tan  Shoet. 
F.  H.  W.  desires  to  know  how  to  remove  stains  from  tan 

Having  brushed  off  the  dust,  go  over  the  spots  with  a 
sponge  dipped  in  benzine,  repeating  the  process  as  soon  as  the 
liquid  evaporates.  A  few  applications  should  bring  back  the 
original  color.  Having  removed  the  stains  it  is  desirable  to 
use  a  russet  dressing  on  the  shoe  and  brush  well. 

Slyptic  Powder. 
6.  C.  Co.  requests  us  to  publish  a  formula  for  a  styptic 
powder  for  barbers'  use. 
Try  the  following: 

Ferroili  lalphBte  powder S  parli. 


Powi 


and  appl)'  (irong  heat  until  a  reddlib  product  i*  obtiioetl. 


IVhiU  Stamping  Ink. 
W.  J.  H.  wants  a  good  formula  for  a  white  stamping  ink  to 
be  used  on  hosiery,  embroidery,  etc. 

Zinc  white   >  dracbmi. 

Mnilace   I  drachm. 

Water  S  dtacbma. 

Triturate  the  ainc   wbitc   with  a  iniall  quantity  of  water   tiU  quit< 


botAs:  "Laboratory  Work  in  Bacteriology,"  by  Prof.  F.  G. 
Novy,  published  by  George  Wahr,  Ann  Arbor,  Mich. ;  "Prac- 
tical Uranalysis  and  Urinary  Diagnosis,"  by  Chaa.  W.  Purdy, 
printed  by  the  F.  A.  Davis  Co,  of  Philadelphia,  New  York, 
and  Chicago. 

Two  Foreign  Spiritt. 

E.  C.  M.  writes:  "I  have  a  Norwegian  prescription  call- 
ing for  the  following  ingredients:  spirit  of  ether  camphorated 
and  spirit  of  amraon.  anis.  Can  you  please  give  me  the 
formulas  of  these  preparations?" 

Both  appear  in   Hager's  Manual  Pharr 


Spirit  of  etfaer 

UflDOa  AMUORII    A 

Alcohol S<   Cc. 

Oilof  aniae 1  Cc. 

Mix  and  diiMlve  br  agitation.     Tben  add  5  Cc  ot  ammonia  water. 

Cough  Drops. 
H.  C.  wants  a  formula  for  a  liquid  cough  drop  which  may 
be  given  in  10-  or  IS-drop  doses  on  sugar. 

SjTuponpecac, 
|)Tupofaqu.U. 
Synip  o£  tolu 
Tincture  of  bloodroot. 
Paregoric,  of  each  equal  parts. 

This  preparation  is  known  as  mixture  of  bloodroot  com- 
pound. 

Shampoo  Powder. 
H,  G.  H. — The  following  formula  was  printed  in  Modem 

Pharmacy: 

Powdered   borax    .!!..  .!^!'i !!!!!!!!!  !]h  ounce! 
Powdered  Caalile  soap H  ounce. 

Put  the  powder  in  wide-mouth  bottlei.  cap,  and  label  them  witb  dim- 
tioni:     Diiaolie  the  conlenH  of  the  bottle  in  1  quart  of  loft  water,  and 

Violet  Wilch-hoiel. 
C.   B. — The  following   formula   for  a  violet  witch-haiel 
was  contributed  to  the   Bulletin    for   November,   iws,  by 
H.  C.  Fueller,  of  Grafton,  West  Virginia: 

Glycerin   S  ounce). 

Alcohol 8  ounces. 

Dialilled  w^er,  aufficient  to  make 1  gallon. 

Boric  acid yi  odnce. 

Color  with  evergreen  "Y." 

A  Cockroach  Powder. 
A.   W.— Mix  starch  with  arsenic     The   powder  can  be 
made  into  a  paste  with  a  little  water  and  spread  in  the 
crevices  where  the  insects  are  harbored.     When  th»  mass 
dries,  the  cockroaches  eat  it  with  fatal  results. 


Books  on  Bacteriology  and  Uranalysis. 

J.  L.  N.— If  you  are  meditating  some  laboratory  work  in 

bacteriology  and  uranalysis,  we  can  recommend  the  followii^ 


G.  D.  C. — Serial  numbers  for  proprietary  preparations 
may  be  obtained  by  writing  to  the  Secretary  of  Agriculture, 
Washington,  D.  C. 


y  Google 
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of  the  present  Committee  of  Revision,  before  the 
recent  annual  meeting  of  the  National  Wholesale 
Druggists'  Association  in  Atlantic  City. 


aUBSCRIPTIOH  KATSa: 


tlJMpvryMr 
\Mnrymr 


WAUUKTiuA  oirr.,  can. 

■n  BT,  PATJI,  BTKBBT,  -  -  ICOHTKBAIn  QnB.,  Cak. 

»  AND  10  OKBAT  PTOTaSBY  STaKET,  W.,  V>rraON,  BNO. 

I  O'COmTBLI)  STRBST,  -  BYDNBT,  M.  S.  W.,  Aditxaul 


*n  udda  tar  pablkatfan  and  bU  Q 


AH  bMbMH  lettcn  ahonld  be  addieacd: 


THE  MONTH'S  HISTORY. 


Fmor.RBHtNOTON  ^^e  time  is  rapidly  approaching 
ON  V.  s.  P.  when  another  revision  of  the  U. 
uvisioN.  5  p  ^j,[  jjg  jjj  ^jj.^gj._  ^jjj  sugges- 
tions and  plans  for  the  next  edition  of  the  book  are 
occasionallybeii^presented  by  different  pharmacists. 
The  Pharmacopceial  Convention  will  meet  in  Wash- 
ington on  the  first  Monday  in  May,  1910.  It  will 
establish  the  principles  upon  which  the  ninth  edition 
will  be  based,  and  it  will  appoint  a  Committee  of 
Revision  to  do  the  actual  work  of  revising  the  book. 
It  is  meet  and  proper  that  the  way  for  wise  and 
constructive  action  should  be  paved  by  preliminary 
discussion.  The  most  noteworthy  and  authoritative 
Utterance  yet  presented  on  the  subject  is  to  be  found 
in  a  paper  read  by  Prof.  J.  P.  Remington,  chairman 


BVBRY  Five       ^"  '***  ^^^  place,  Professor  Rem- 
YBAM  ington  was  of  the  belief  that  the 

INSTUDOFTBNT     ^^^^^  ^^^^^^  ^   ^j^  ^^  g^^ 

instead  of  every  ten  years.  This  step  was  rendered 
necessary,  in  his  judgment,  by  the  legal  adoption  of 
the  U.  5.  P.  as  a  govemment  standard,  and  it  was 
further  demanded  by  the  "rapid  progress  in  medi- 
cine." It  had  been  proposed  by  some  critics  to  have 
a  revision  every  year,  but  Chairman  Remington 
thought  this  would  be  very  unsettling  to  the  country, 
would  cause  unnecessary  confusion  among  physicians, 
and  would  involve  manufacturers  heavily  in  expense 
for  changing  labels  and  catalogues  and  in  the  loss  of 
left-over  stock.  The  five-year  period  seemed  to 
Professor  Remington  a  happy  compromise  under 
the  circumstances.  This  proposition  was  discussed 
at  considerable  length  by  the  jobbers  in  Atlantic 
City,  and  the  objection  was  raised  by  one  or  two 
speakers  that  even  a  five-year  revision  would  involve 
manufacturers,  jobbers,  retailers,  physicians,  and 
everybody  else  con«med  in  detail  and  loss  of  one 
kind  and  another.  Dr.  Schieffelin  pointed  out,  how- 
ever, that  with  more  frequent  revisions  there  would 
naturally  be  less  frequent  changes,  and  that  the 
equation  would  about  balance  itself  in  the  long  run. 
At  any  rate,  the  association  finally  voted  in  favor  of 
revisions  every  five  years  instead  of  ten. 
*         *         • 

THiBE  u  s  r       Two  Other  propositions  were  chiefly 
LABORAfoiiES     made    by    Professor    Remington: 
FRorosED.       p;j.^j,^  ^jj^j  gygj^  important  interest 
should  be  given  hearings,  and  should  be  invited  to 
make  suggestions,  before  standards  and  require- 
ments were  finally  adopted ;  and  secondly,  that  three 
laboratories  for  assisting  in  the  work  of  revision 
should  be  established.    These  two  propositions  are 
closely  related  to  one  another — so  iimch  so  that 
,::t,z.coyCiOOQTC 
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Professor  Remington  hopes  to  have  the  laboratory 
worir  done  by  at  least  some  of  the  "interests"  which 
are  directly  affected  by  the  requirements  of  the  U.  S. 
P.  The  Federal  government  has  already  concerned 
itself  in  pharmacopoeial  revision,  and  the  Public 
Health  and  Marine  Hospital  Service  has  appro- 
priated $18,000  for  work  to  be  done  during  the 
next  year  in  collating  and  editing  criticisms  on  the 
U.  S.  P.  and  afterwards  in  subjecting  them  to  labo- 
ratory trial.  Professor  Remington  hoped,  indeed, 
that  the  government  laboratories  would  be  willing  to 
undertake  the  systematic  verification  and  proof  of 
present  U.  S.  P.  tests,  standards,  and  formulas;  in 
the  second  place  he  suggested  to  the  N.  W.  D.  A. 
that  it  create  a  research  laboratory  for  working  out 
standards  and  tests  for  new  additions;  and  in  the 
third  place  he  reported  that  the  American  Thera- 
peutic Society  had  resolved  to  establish  a  laboratory 
for  determining  the  therapeutic  activity  of  official 
drugs.  After  considerable  discussion,  the  jobbers 
decided  to  appoint  a  special  committee  of  four  to 
report  at  the  next  year's  convention  upon  the  feasi- 
bility of  establishing  such  a  research  laboratory  as 
Professor  Remington  had  proposed. 


Ail  of  which  prompts  the  sugges- 
tion that  the  next  Committee  of 
Revision  ought  to  take  the  phar- 
maceutical and  medical  public  into  its  confidence  and 
give  regular  and  systematic  publicity  to  its  work. 
If  proposed  fonnulas,  tests  and  requirements  are 
published  in  advance,  and  if  they  are  discussed  with 
general  freedom  in  the  drug  and  medical  press,  the 
advantages  will  be  numerous.  A  far  wider  and  more 
general  interest  will  be  created  in  the  U.  S.  P. ; 
manufacturers,  jobbers,  retailers,  chemists,  and 
others  wilt  be  given  a  chance  to  render  cooperation ; 
the  book  will  thus  have  many  minds  brought  to  bear 
upon  its  perfection;  the  establishment  of  standards 
which  are  unattainable  or  impracticable  will  be 
headed  off;  and  dealers  will  be  warned  in  advance  of 
the  conditions  with  which  they  will  be  compelled  to 
conform  when  the  book  is  finally  published  and  its 
requirements  put  into  legal  effect.  That  publicity 
will  be  decided  upon,  indeed,  is  scarcely  open  to 
doubt,  and  Professor  Remington  shows  himself  in 
favor  of  it  when  he  suggests  the  establishment  of 
these  several  laboratories  to  be  conducted  by  as 
many  different  "interests." 


HAVE  rUBLICIlY. 


During  the  last  few  months  the 
A^DRuoLEsslEitA?  gf^^t  national  associations  in  the 

drug  trade,  retail  and  wholesale, 
have  held  their  annual  meetings,  and  here  and  there 
a  note  of  fear  has  been  struck  over  the  assumed 
development  of  "drugless  therapy"  and  "therapeutic 
nihilism."  A  few  speakers  and  writers  at  all  three 
of  the  national  gatherings  have  touched  upon  this 
theme,  and  Professor  Remington,  in  the  address 
before  the  jobbers  to  which  we  have  referred  in  the 
foregoing  paragraphs,  placed  considerable  emphasis 
upon  the  subject.  He  feared  that  if  "something  is 
not  done  in  the  way  of  cooperative  effort"  the  wave 
of  "Christian  science,  sanitary  medicine,  osteopathy, 
etc.,  etc.,  will  go  on  its  triumphant  way  and  great 
damage  will  be  done  to  scientific  medicine,  phar- 
macy, and  therapeutics."  The  Bulletin  confesses 
that  it  cannot  succeed  in  scaring  itself  very  much 
over  this  probability.  Fads  come  and  go.  New 
social,  religious  and  medical  cults  rise  and  fall. 
Eccentricities  develop  in  every  age  and  pass  away. 
The  best  answer  to  these  fears  regarding  the  ap- 
proach of  a  drugless  era  is  found  in  statistics  which 
tell  us  that  the  manufacture  and  consumption  of 
drugs  in  the  United  States  is  annually  increasing 
even  faster  than  the  growth  of  the  population. 
*     *     * 

One  of  the  pressing  themes  every- 
B™""  *«M.     *'*«'■«  **^'"S  discussed  in  the  drug 

trade  just  now  has  reference  to 
the  deep  concern  of  the  jobbers  over  the  develop- 
ment of  retail  buying  clubs,  local  and  national.  This 
issue,  indeed,  was  the  most  important  one  discussed 
at  the  Atlantic  City  meeting  of  the  N.  W.  D.  A. 
President  Taylor,  among  other  things,  had  this  to 
say: 

Probably  the  greatest  menace  which  confronts  the  whole- 
sale drug  trade  is  the  spread  of  buying  clubs  among  the 
retailers.  These  clubs  usually  make  a  specialty  of  handling 
proprietary  articles,  but  lately  some  of  them  have  entered 
actively  into  the  field  of  drugs,  chemicals,  pharmaceuticals, 
sundries,  and  nearly  all  other  goods  carried  by  wholesale 
druggists.  The  time  has  come  for  each  drug  jobber  to  look 
energetically  after  his  own  interest  in  his  dealings  with  the 
manufacturers,  as  well  as  his  customers  in  the  retail  trade. 
How  can  a  manufacturer  who  sells  at  best  prices  to  buying 
clubs  expect  a  jobber  to  take  an  interest  in  the  goods  which 
his  customers  can  buy  directly  as  cheaply  as  he  can?  Some 
retailers  send  cash  in  advance  to  their  buying  clubs  for  the 
purchase  of  goods,  while  their  accounts  with  the  jobber,  who 
has  credited  and  accommodated  them  in  every  way,  may  be 
several  months  overdue.  Such  treatment  of  the  jobber  is 
very  unfair,  and  it  is  not  reasonable  to  suppose  that  ha  will 
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calmly  submit  to  gross  injustice  of  this  character.  The  buy- 
ing dub  problem  is  the  most  serious  one  in  our  business 
to-day,  and  it  is  for  each  jobber  to  handle  it  individually  in 
whatever  lawful  manner  he  may  consider  to  his  best  interest 


Dr.  William  J.  Schieffelin,  chair- 
"pomSton*       ""*"  °^  ^^^  Committee  on  Pro- 

ptietary  Goods,  also  discussed  the 
topic  at  considerable  length,  and  quoted  with  ap- 
proval from  an  address  which  W.  A.  Hover,  a 
prominent  Denver  jobber,  had  read  in  June  before 
the  Colorado  Pharmaceutical  Association.  Mr. 
Hover  had  declared  that  retailers  were  more  and 
more  getting  everything  they  could  of  purchasing 
syndicates;  that  they  gave  their  most  profitable 
trade  to  these  organizations;  that  they  used  their 
cash  for  this  purpose,  while  compelling  the  jobber 
to  yield  them  long  credit;  and  that,  in  fact,  the  job- 
ber was  being  used  merely  as  a  convenience.  He 
had  gone  on  to  say  that  the  jobbers  could  not  per- 
manently be  expected  to  tolerate  such  a  situation 
and  that  they  would  soon  look  about  for  means  of 
self-protection.  He  had  intimated  that  they  would 
sell  physicians  direct;  that  they  would  refuse  credit 
to  retailers  who  did  not  deserve  it ;  that  they  would 
encourage  the  formation  of  drug  stores  under  their 
own  control ;  that  they  would  feel  compelled  to  sup- 
ply a^ressive  cutters  without  let  or  hindrance;  and 
that  conditions  would  make  it  necessary  for  them 
to  look  out  for  themselves  wherever  they  could. 
These  possibilities,  he  had  declared,  were  not  set 
forth  as  a  threat,  but  simply  by  way  of  showing 
what  the  jobber  would  be  compelled  to  do  if  the 
necessity  confronted  him. 


Mr,  Hover's  attitude  was  strongly 

Schieffelin,  chairman  of  the  Com- 
mittee on  Proprietaries,  but  the  N.  W.  D.  A,  finally 
contented  itself  with  the  passage  of  the  following 
resolutions : 

(1)  Resolved,  That  we  recommend  that  wholesale  drug- 
gists individually  protest  against  the  action  of  those  manu- 
facturers who  sell  buying  clubs  upon  jobbers'  terms.  The 
services  of  the  jobbers  are  indispensable  to  the  manufac- 
turer. It  is  clearly  good  business  policy  for  the  manufac- 
turer to  deal  fairly  and  not  foster  a  movement  which  tends 
to  deprive  the  jobber  of  a  considerable  part  of  his  trade 
while,  at  the  same  time,  using  him  as  a  convenience  to  supply 
the  remainder  of  the  retailers. 

(2)  Resolved,  That  as  the  retail  druggist  has  in  the  past, 
does  now,  and  always  will  depend  upon  the  regular  wholesale 


druggist  as  his  channel  of  supply  for  a  large  proportion  of 
his  wants,  we  are  convinced  that  the  efforts  of  a  certain  part 
of  the  retail  trade  to  eliminate  the  second  clause  of  the 
excellent  motto  ol  the  N,  A.  R.  D.,  T-ive  and  Let  Live," 
is  destructive  of  the  best  interests  of  both  the  retailer  and 
the  wholesaler. 

(3)  Resolved,  That  these  resolutions  and  that  portion  of 
the  committee's  report  which  refers  to  buying  clubs  be 
printed  and  sent  to  manufacturers  and  the  drug  journals  for 
publication. 

So  far  as  the  first  of  these  resolutions  is  con- 
cerned, we  are  informed  that  the  American  Drug- 
gists' Syndicate,  probably  the  largest  buying  club 
in  the  country,  proposes,  whenever  refused  supplies 
by  a  patent-medicine  manufacturer,  to  begin  the 
preparation  of  a  competing  article.  It  would  thus 
seem  that  a  battle  royal  is  in  sight  between  these 
conflicting  interests.  What  the  culmination  will 
be  remains  to  be  seen. 


coHFLEXrriES      "^he  druggists  of  Nebraska  find 
OF  THE  themselves  confronted  with  a  sit- 

rUKE  DIDO  LAWS.     ^^^^^^    gj^jj^^.   ^^    ^^^^    ^^jj.j,    j^g 

arisen  in  a  number  of  States  with  reference  to  the 
enforcement  of  the  pure  food  and  drug  laws.  The 
Nebraska  commissioner  has  become  very  active  in 
enforcing  the  State  law  so  far  as  it  has  to  do  with 
the  labeling  of  headache  powders.  Under  the 
terms  of  the  act  an  exception  was  made  in  the  label- 
ing of  drugs  by  virtue  of  which  goods  on  hand 
April  1,  1908,  did  not  have  to  undergo  a  change  of 
labeling  to  make  them  conform  to  the  law.  More 
than  200  suits,  however,  have  already  been  insti- 
tuted against  dealers  regardless  of  the  fact  that  the 
products  involved  were  purchased  previous  to  April 
1  and  had  been  so  marked  by  the  druggists  in  every 
case.  The  food  commissioner  takes  the  position 
that  the  dealer  must  prove  that  the  goods  were  in 
his  stock  before  the  law  went  into  effect.  A  com- 
mittee of  Lincoln  druggists  has  asked  that  prosecu- 
tions be  held  in  abeyance  until  the  druggists  of  the 
State  could  get  together  and  agree  to  brand  all  ma- 
terials properly,  regardless  of  whether  they  were 
on  hand  at  the  time  the  law  went  into  effect  or  not. 
The  committee  declares  that  druggists  have  no  dis- 
position to  avoid  the  law,  but  had  not  understood 
the  full  import  of  the  commissioner's  attitude.  It 
has  called  a  meeting  at  which  local  druggists  will 
formulate  a  plan  preparatory  to  issuing  a  call  for  a 
meeting  of  druggists  from  all  over  the  State.  Mean- 
while prosecutions  that  have  been  started  will  be 

continued.  C^  ^^t^^i-ili^ 
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AS  LIOUOIS. 


On  page  332  of  the  August  Bul- 


patent  medicines  and  proprietary 
articles  which  the  Commissioner  of  Internal  Rev- 
enue at  Washington  had  declared  to  be  beverages  in 
the  eyes  of  the  law.  Inasmuch  as  the  Commissioner 
announced  that  other  products  would  be  added  to 
the  list  from  time  to  time,  there  has  been  a  general 
desire  to  know  what  rule  is  guiding  the  Commis- 
sioner in  separating  the  sheep  from  the  goats.  In 
replying  recently  to  a  private  letter  on  the  subject, 
he  makes  it  clear  that  the  Revenue  Department  docs 
not  recognize  any  particular  percentage  of  alcohol 
as  being  legitimate  or  illegitimate,  but  bases  its 
decisions  on  the  character  of  the  individual  product. 
"There  is  no  fixed  percentage  of  alcohol  which  may 
be  used  in  such  manufactured  products  without  ren- 
dering the  manufacturer  liable  to  the  special  tax  as 
a  rectifier,  the  rule  being  that  such  alcohol  as  is  used 
must  be  so  medicated  as  to  render  it  unsuitable  for 
use  as  a  beverage,  and  only  such  an  amount  may  be 
employed  as  is  necessary  to  extract  the  properties  of 
the  ingredients  or  to  serve  as  a  preservative  or  sol- 
vent." In  other  words,  the  product  must  be  pri- 
marily a  medicine  and  not  a  beverage,  and  the  actual 
content  of  alcohol  is  really  incidental. 


PINED  Foi  ^^^  foregoing  reference  to  liquor 
SBLLiNO  ALCO-  patent  medicines  reminds  us  that 
BOLic  "PATENTS."  ^^^^  twenty  druggists  in  Portland, 
Maine,  have  recently  been  made  to  pay  fines  of 
$12.50  each  for  keeping  in  stock  some  of  the  tabooed 
articles.  It  will  be  remembered  that  druggists  can 
legally  sell  these  preparations  only  when  possessed 
of  a  United  States  internal  revenue  liquor  license, 
and  yet  the  possession  of  such  a  license  in  prohibition 
States  like  Maine  is  usually  considered  evidence  in 
itself  of  a  violation  of  the  State  liquor  law.  The 
Portland  druggists  were  therefore  between  the  devil 
and  the  deep  blue.  If  they  had  taken  out  govern- 
ment liquor  licenses  they  would  have  been  pounced 
upon  by  the  State  authorities :  not  taking  them  out, 
and  still  selling  the  liquor  proprietaries,  they  were 
pounced  upon  by  the  Federal  authorities.  It  there- 
fore seems  that  the  only  method  of  escaping  punish- 
ment in  prohibition  States  and  localities  is  to  refuse 
the  sale  of  these  articles  altogether — even,  indeed,  to 
refuse  carrying  them  in  stock,  for  after  all  it  was 
their  mere  possession  for  which  the  Portland  drug- 
gists were  prosecuted. 


POSTGRADUATE     '^^^  Philadelphia  branch  of  the 
INSTRUCTION       American    Pharmaceutical    Asso- 

POR  PHARMACISTS.   ^-^^^-^^^     -^     ^^^^^     ^     ^^^^^     ^^^ 

significant  step  in  planning  for  a  series  of  lectures 
and  demonstrations  during.the  coming  winter  which 
will  constitute  a  short  course  of  postgraduate  in- 
struction for  local  pharmacists.  The  lectures  will 
be  given  monthly  from  November  to  April.  The 
subjects  are  the  following:  (1)  "The  Microscope 
and  the  Examination  of  Crude  Drugs  and  Pow- 
ders;" (2)  "Clinical  Laboratory  Work — a  Possi- 
bility for  Future  Pharmacists;"  (3)  "Pharmaco- 
Dynamics — Practical  Tests  for  the  Efficiency  of 
Drugs;"  (4)  "A  Transformation  of  Elements  and 
Modern  Theories  of  Matter;"  (5)  "Assay  Proc- 
esses, Their  Uses  and  Practical  Value;"  (6)  "Bot- 
any as  a  Hobby  and  a  Useful  Science  for  Pharma- 
cists." If  this  series  of  lectures  and  demonstrations - 
is  well  attended,  and  if  the  drug  trade  shows  a  suf- 
ficient degree  of  interest  in  it,  the  plan  will  doubtless 
be  followed  by  other  branches  of  the  A.  Ph.  A. 
throt^hout  the  country.  It  is  all  of  a  piece  with  one 
of  the  great  functions  of  the  A.  Ph.  A.,  which  has 
well  been  termed  a  postgraduate  school  of  American 
pharmacy.  Particulars  regarding  the  Philadelphia 
course  of  lectures  may  be  gained  from  the  secretary 
of  the  branch,  M.  I.  Wilbert,  2811  Diamond  Street. 
Philadelphia. 

*     *     * 

LOUISIANA  AND  T^ose  pharmacists  who  believe 
THE  GRADUATION    that    the   fututc   welfare    of   the 

PREREouisiTE.  profession  is  largely  conditioned 
upon  an  elevation  of  educational  standards  were 
pleased  at  the  recent  passage  of  a  prerequisite  law 
in  Louisiana.  They  were  sorry,  however,  that  the 
Governor  vetoed  it  under  a  misapprehension  of  its 
nature  and  purpose.  It  will  doubtless  be  reintro- 
duced and  more  vigorously  supported  the  next  time. 
Graduation  from  a  reputable  college  of  pharmacy 
was  made  necessary  on  the  part  of  those  who  desired 
to  become  drug-store  proprietors  in  the  State.  It 
was  provided,  however,  that  the  bill  would  not  go 
into  effect  until  1910 — a  wise  arrangement  which 
would  have  given  everybody  a  chance  to  adapt  him- 
self to  the  changed  conditions.  New  York,  Penn- 
sylvania, and  Hawaii  have  graduation  prerequisite 
laws,  as  our  readers  know,  so  that  Louisiana  would 
have  made  the  fourth  link  in  the  chain.  In  Wiscon- 
sin, furthermore,  the  Board  of  Pharmacy  estab- 
lished this  requirement  on  its  own  initiative  two  or 
three  years  ago.      At  this  year'sj'meeting  of  ^he 
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South  Carolina  Pharmaceutical  Association  it  was 
recommended  by  President  C.  A.  Milford  that  a 
college  course  be  rendered  compulsory  in  that  State, 
and  this  recommendation  was  afterwards  app'roved 
by  the  committee  to  which  the  president's  address 
was  referred.  After  a  long  and  spirited  debate, 
however,  the  proposition  was  tabled  by  a  close  vote 
of  88  to  80.  *     *     * 

Some  months  ago  we  gave  statis- 
in' Evuv'sroiii'    ^"^  '"  *^'^  department  showing 

that  copies  of  the  National  For- 
mulary and  the  U.  S.  Pharmacopoeia  were  by  no 
means  to  be  found  in  every  drug  store.  Many  phar- 
macists had  been  found  by  the  food-and-drug  com- 
missioners of  various  States  to  be  very  derelict  in 
this  direction.  And  yet  it  cannot  be  gainsaid  that 
the  pharmacist  who  is  not  in  possession  of  these 
two  standard  books,  and  the  latest  editions  of  them 
at  that,  is  hopelessly  unable  to  have  his  stock  of 
medicaments  conform  to  the  stipulations  of  the  law. 
It  must  be  remembered  that  both  the  U.  S.  P.  and 
the  N.  F.  are  now  legal  standards  and  that  their 
requirements  must  be  followed  if  prosecutions  are 
to  be  avoided.  In  view  of  the  importance  of  the 
question  it  is  significant  that  the  A.  Ph.  A.  and  the 
N.  A.  R.  D.,  independently  of  one  another,  passed 
resolutions  at  their  recent  annual  meetings  in  favor 
of  having  a  law  in  every  State  compelling  the  drug- 
gist to  provide  himself  with  copies  of  the  latest  edi- 
tions of  both  the  U.  S.  P.  and  the  N.  F.  Many 
pharmacy  laws  will  doubtless  soon  be  so  amended 
as  to  contain  a  provision  to  this  effect. 
*     «     * 

A  NEW  ^°*^"  ^^^^^  ****  financial  stringency 

CASWBLL-iussiiY  developed  so  acutely  in  the  east 
ENTBiPBUB.  i^gj  November,  the  Caswell-Mas- 
sey  Company,  a  corporation  in  New  York  owning 
six  or  seven  retail  drug  stores,  was  compelled  to  go 
into  the  hands  of  a  receiver.  The  concern  had  been 
organized  a  year  or  two  before  and  had  apparently 
found  rather  hard  sledding.  Since  the  receivership 
was  inaugurated  the  stores  have  been  sold  off  one 
by  one,  and  we  observe  now  that  a  new  Caswell- 
Massey  Company  has  been  oi^nized  to  take  over 
the  patent  rights,  trade-marks,  and  secret  formulas 
of  the  original  concern,  as  well  as  to  conduct  the 
store  at  the  comer  of  Broadway  and  31st  Street — 
the  pharmacy  which  Dr.  Alpers  had  for  some  years, 
and  which  he  sold  out  to  the  Caswell-Massey  people 
soon  after  they  were  first  organized.     Mr.  E.  E. 


Eamshaw,  for  many  years  connected  with  the  Hall 
&  Lyon  Co.  of  Providence,  is  the  leading  spirit  in 
the  new  enterprise,  and  the  company  is  said  to  be 
capitalized  at  $30,000. 

*  *     * 

Readers  of  the  Bulletin  will  re- 
B«irE"wiAis.     *=3"  ^^^  ^°^^  N.  Harper,  of 

Washington,  after  having  been 
fined  $700  by  the  court  for  violating  the  Federal 
food  and  drugs  act  by  the  sale  of  "Cuforhedake," 
appealed  the  case  and  declared  that  he  would  fight 
it  in  the  upper  courts.  It  is  now  interesting  to  re- 
port that  Mr.  Harper  has  changed  his  line  of  action 
and  has  withdrawn  his  appeal.  His  explanation  is 
that  a  civil  suit  is  pending  against  him  in  another 
court,  and  the  fundamental  issues  might  just  as  well 
be  settled  in  one  instance  as  in  the  other.  The  civil 
suit  is  one  in  which  the  government  has  brought 
condemnation  proceedings  against  certain  lots  of 
the  Harper  preparations  offered  for  sale  in  Wash- 
ington. The  drug  trade  has  been  watching  the 
progress  of  the  Harper  trials  with  keen  interest, 
certain  principles  of  interpretation  being  at  stake 
which  have  much  to  do  with  the  future  enforcement 
of  the  Federal  food  and  drugs  act. 

*  *     * 

The  question  whether  bay  rum 
^sreuA-noN"      brought  from  Porto  Rico  is  liable 

to  an  internal  revenue  tax  based 
on  the  content  of  alcohol  is  still  on  the  carpet.  Two 
test  cases  have  been  agreed  upon  by  the  importers, 
and  the  outcome  is  awaited  with  much  interest.  For- 
tunately the  government  officials  and  the  importers 
are  united  in  an  effort  to  induce  an  early  hearing,  so 
that  the  trial  will  probably  be  concluded  in  the  near 
future.  There  is  only  one  cloud  in  the  sky.  The 
Commissioner  of  Internal  Revenue  seems  to  be  very 
persistent  in  his  endeavors  to  exact  an  import  duty 
on  bay  rum.  In  one  case  the  United  States  Court 
of  Appeals  decided  that  the  tax  which  the  Internal 
Revenue  Department  had  exacted  should  be  paid 
back  to  the  importers;  but  the  Commissioner  of 
Internal  Revenue  refused  to  abide  by  this  decision. 
We  must  therefore  look  to  the  new  test  cases  now 
pending  for  a  settlement  of  the  question. 

*  «.  * 

The  William  B.  Riker  &  Son  Co.  has  established 
a  branch  pharmacy  in  the  lai^e  new  office  building 
at  the  corner  of  West  14th  Street  and  5th  Avenue 
in  New  York.  This  now  makes  a  total  of  17  in 
the  Riker  group — 10  in  New  York  ami  7  in  BcKt(lii^ 
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EDITORIAL. 


BACTERIAL  VACCINES. 

What  are  known  as  "bacterial  vaccines"  are  now 
on  the  market,  and  druggists,  particularly  those  in 
the  larger  centers  and  those  who  cater  especially  to 
the  medical  profession,  will  soon  be  called  upon  to 
handle  them.  What  are  "bacterial  vaccines?"  In 
the  first  place  let  it  be  said  that  they  are  very  dif- 
ferent in  nature  from  smallpox  vaccine  and  that  it 
is  necessary  to  guard  against  this  confusion  of 
terms.  Quoting  somewhat  from  an  editorial  on 
"the  opsonic  theory"  printed  in  the  Bulletin  a 
year  and  a  half  ago,  we  may  give  the  following 
explanation : 

It  has  been  known  for  some  time  that  the  leuco- 
cytes, or  white  blood-corpuscles,  have  a  capacity  for 
digesting  and  consuming  certain  disease  germs  or 
bacteria :  hence  probably  arises  in  large  measure  the 
ability  of  the  body  to  throw  off  diseases  to  which  it 
has  been  exposed.  But  a  strange  fact  is  that  the 
leucocytes  cannot  digest  bacteria  except  imder  cer- 
tain conditions.  Separate  the  leucocytes  from  the 
blood,  mix  them  with  some  streptococci  grown  in 
an  artificial  medium  outside  the  blood,  and  no  diges- 
tion will  take  place.  But  add  some  blood  or  blood 
serum  to  the  mixture,  and  the  leucocytes  will  quick- 
ly destroy  the  bacteria! 

The  blood,  then,  or  something  contained  in  it,  is 
necessary  to  prepare  the  germs  for  consumption. 
What  is  it  that  exercises  this  function?  Well,  it 
has  been  assumed  that  blood  contains  certain  agents 
called  "opsonins,"  and  that  these  act  in  some  way, 
as  yet  unknown,  in  making  the  germs  attractive  to 
the  leucocytes.  We  shall  understand  these  sub- 
stances better  when  we  realize  that  the  word  "op- 
son"  means  a  sauce  or  relish,  and  that  an  "opsonin" 
is  a  species  of  ketchup  which  so  flavors  bacteria  as 
to  render  them  appetizing  to  the  leucocytes. 

Now  Sir  A.  E.  Wright,  a  London  physician  and 
investigator,  has  made  a  remarkable  application  of 
this  theory.  He  has  devised  a  method  of  increasing 
the  quantity  of  the  opsonins  in  the  blood,  thus  en- 
hancing the  resistance  of  the  body  to  disease. 

It  is  a  well-known  physiological  principle  that 
supply  grows  with  demand.  Exercise  a  muscle  and 
it  increases  in  size  and  power.  Give  a  meat  diet 
and  the  secretion  of  pepsin  and  trypsin  increases 
from  their  respective  glands.    Augment  beyond  the 


normal  the  fats  in  a  dietary,  and  the  steapsin  fol- 
lows suit ;  hence  if  we  make  a  call  on  the  body  for 
an  opsonin  by  injecting  therein  the  genns  which 
absorb  it,  we  stimulate  its  production  and  an  in^ 
creased  supply  follows. 

Wright  makes  sterilized  cultures  of  germs — in 
other  words,  dead  germs — and  these  he  calls  bac- 
terial vaccines.  Injecting  one  of  these  vaccines  into 
the  blood,  a  portion  of  the  supply  of  opsonin  is 
utilized,  and,  for  the  time  being,  resistance  to  the 
disease  is  thereby  lowered.  But  in  response  to  this 
increased  demand  a  new  and  larger  supply  of  the 
opsonin  is  developed,  and  the  vaccine  injections  are 
continued  until  the  opsonic  power  has  by  this  means 
been  increased  as  much  as  possible.  Then  the  ca- 
pacity of  the  body  to  resist  or  to  throw  off  the  dis- 
ease has  been  developed  to  the  maximum. 

It  should  be  explained  that  not  all  disease  germs 
are  thus  consumed  by  the  leucocytes,  and  that  the 
use  of  the  "bacterial  vaccines"  is  thereby  limited. 
Furthermore,  each  particular  germ  has  its  own  par- 
ticular opsonin,  so  that  the  bacterial  vaccine  must 
needs  be  different  in  every  case :  it  is  composed,  in- 
deed, of  the  dead  and  sterilized  germs  of  the  very 
disease  upon  which  it  is  desired  to  wage  warfare. 

Remarkable  results  have  been  attained  by  Wright 
in  the  treatment  of  erysipelas,  abscesses,  acne,  and 
certain  localized  forms  of  tuberculosis.  It  is  hoped 
that  more  and  more  diseases  will  be  found  subject 
to  the  opsonic  treatment,  and  that  a  wide  field  will 
thus  be  opened  up  for  the  application  of  this  benefi- 
cent discovery.  Much  experimental  work  has  been 
done  in  the  United  States  during  the  last  two  years. 
A  large  firm  of  manufacturing  biologists,*  for  in- 
stance, had  one  of  its  experts  in  Wright's  labora- 
tories for  some  weeks,  and  since  his  return  nearly 
two  years  ago  the  Experimental  Department  of  the 
house  has  not  only  been  carrying  on  elaborate  in- 
vestigations but  has  been  giving  instruction  in  the 
technique  of  the  treatment  to  physicians  from  all 
over  the  country  who  have  visited  the  laboratory 
for  this  express  purpose. 

With  some  diseases  it  is  necessary  to  make  the 
vaccine  for  each  patient,  and  from  the  very  bacteria 
taken  from  that  patient's  organism.  With  others, 
however,  it  has  been  found  that  general  or  "stock" 
vaccines  serve  the  purpose,  and  several  of  these  have 
now  been  marketed.  The  house  previously  referred 
to  has,  for  instance,  recently  begun  the  preparation 


*Parke,  Davis  &  Co. 


V  Google 


BULLETIN  OF  PHARMACY 


of  the  following-  vaccines:  Staphylococcus  (Au- 
reus) ,  Staphylococcus  ( Albus) ,  Staphylococcus 
(Citreus),  Staphylococcus  (Combined),  Strepto- 
coccus and  Gonococcus. 

In  general  it  may  be  said  that  these  vaccines  are 
used  whenever  the  genns  indicated  have  gained  ac- 
cess to  the  organism  and  have  set  up  disease.  If  by 
a  bacteriological  examination  the  physician  finds, 
for  example,  that  an  abscess  is  caused  by  staphylo- 
coccus albus,  or  staphylococcus  aureus,  or  staphylo- 
coccus citreus,  he  employs  the  vaccine  made  from 
the  specific  genn  involved.  If  he  finds  that  "mul- 
tiple boils"  are  caused  by  a  mixed  infection  of  all 
these  types  of  staphylococcus  germs,  he  uses  the 
"combined"  vaccine.  Streptococcus  Vaccine  is  em- 
ployed whenever  there  is  infection  from  the  strep- 
tococcus germ,  such  as  in  erysipelas  and  pseudo- 
diphtheria,  certain  forms  of  tonsillitis  and  rheuma- 
tism, and  the  complications  of  scarlet  fever,  small- 
pox, and  tuberculosis.  The  Gonococcus  Vaccine 
(not  to  be  confused  with  Antigonococcic  Serum, 
which  is  a  very  different  product)  is  used  in  chronic 
manifestations  of  the  disease — gonorrheal  rheuma- 
tism, gleet,  and  the  like. 

Just  how  great  will  become  the  use  of  these  bac- 
terial vaccines  remains  for  medical  science,  to  deter- 
mine. In  the  meantime  the  druggist  should  be  in- 
terested because,  first,  he  belongs  to  a  profession 
allied  to  that  of  medicine,  and  secondly  because  he 
will  be  called  upon  to  supply  the  vaccines  upon  the 
demand  of  physicians. 


THE  PROPOSED  'PHONE  BUREAU  IN 
WASHINGTON. 

It  is  certainly  to  be  hoped  that  the  N.  A.  R.  D. 
will  succeed  in  its  purpose  of  having  the  American 
Telephone  and  Telegraph  Co.  establish  a  bureau  in 
Washington  for  the  purpose  of  improving  the  tele- 
phone conditions  prevailing  in  the  drug  stores  of 
various  large  cities  throughout  the  country.  In  a 
word,  the  idea  is  to  have  the  slot  instrument  adopted 
in  every  city  of  any  consequence.  Just  what  this 
arrangement  means  for  the  druggist,  and  likewise 
for  the  company  itself,  was  strikingly  pointed  out 
by  J.  F.  MacDonald  at  the  Atlantic  City  meeting  of 
the  N.  A.  R.  D. 

Mr.  MacDonald,  it  may  be  explained,  is  an  em- 
ployee of  the  Telephone  Co.  in  Chicago,  and,  work- 
ing in  close  cooperation  with  the  various  telephone 
committees  of  the  N.  A.  R.  D.,  he  has  been  enabled 


during  the  last  few  years  to  install  slot  'phones  in 
a  number  of  cities,  with  great  financial  advantage 
to  his  own  employers  as  well  as  to  druggists.  As  it 
is  now,  however,  he  is  limited  in  his  jurisdiction  to 
the  Chicago  territory,  and  he  cannot  undertake  the 
settlement  of  conditions  in  other  sections  without 
going  to  the  trouble,  which  is  sometimes  very  great, 
of  making  formal  arrangements  with  the  local 
branch  of  the  American  Company.  If  he  were 
made  a  bureau  head  of  the  parent  concern  at  Wash- 
ington, he  would  have  it  in  his  power  to  undertake 
the  improvement  of  the  telephone  situation  in  any 
city  so  far  as  druj^sts  were  concerned. 

In  speaking  on  the  subject  at  the  Atlantic  City 
meeting,  Mr.  MacDonald  mentioned  a  few  surpris- 
ing facts.  In  the  days  prior  to  the  installation  of 
slot  'phones  in  Omaha,  one  druggist  had  permitted 
the  public  to  use  his  instrument  on  an  average  of 
285  times  a  day — 285  free  calls,  mind  you.  And 
the  druggist  paid  the  freight  I  If  he  had  received 
five  cents  a  call,  and  had  gotten  his  commission 
from  the  company,  he  would  have  earned  $2500  a 
year  from  that  one  instrument  alone,  and  the  total 
receipts  would  have  been  $5300.  Some  of  the 
business  would  of  course  have  been  lost  if  the  free 
use  of  the  service  had  been  withdrawn,  but  a  large 
net  revenue  would  have  remained  instead  of  a  con- 
siderable expense. 

When  Mr.  MacDonald  first  took  up  the  work 
of  installing  slot  'phones  in  drug  stores,  he  met  not 
only  with  objections  from  the  druggists,  but  with 
opposition  from  the  telephone  companies  them- 
selves. A  considerable  time  elapsed  before  he  was 
able  to  convince  the  companies  that  it  would  be  prof- 
itable for  them  to  make  the  change.  In  Chicago, 
for  instance,  the  telephone  company  now  has  a  rev- 
enue of  $800,000  annually  from  dru^ists;  previ- 
ously to  the  adoption  of  slot  'phones  the  returns 
were  $205,000.  In  other  words,  the  company's  re- 
ceipts from  this  one  source  alone  have  trebled.  In 
the  meantime  the  druggists  of  Chicago  have  saved 
$206,000  a  year  in  rentals  and  have  earned  annual 
profits  of  $145,000.  What  about  the  public  ?  Well, 
the  better  class  of  people  have  profited  also,  for  the 
reason  that  the  service  has  greatly  improved  and  it 
is  possible  with  the  slot  'phone  to  find  the  instrument 
available  when  with  free  service  it  is  always  in  use. 
Since  the  general  adoption  of  slot  'phones  in  the 
drug  stores  of  all  the  larger  cities  would  be  clearly 
profitable  to  the  companies  themselves,  there  ought 
to  be  no  difficulty  in  inducing  the  t    '^ 
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to  establish  the  proposed  bureau  in  Washington, 
with  Mr.  MacDonald,  of  course,  in  charge  of  it. 
The  N.  A,  R.  D.  at  the  Atlantic  City  meeting  passed 
a  strong  resolution  favoring  this  step,  and  the  mat- 
ter will  be  taken  up  with  the  American  Telephone 
and  Telegraph  Co.  at  an  early  date — if,  indeed,  it 
has  not  already  been  done. 


THE  HALL  OF  FAME. 


SOME  EDUCATIONAL  FACTS. 
That  much  yet  remains  to  be  done  in  elevating 
the  standards  of  pharmaceutical  education  through- 
out the  country,  and  particularly  in  rendering  the 
work  of  the  colleges  more  uniform,  was  shown  by 
reports  read  this  year  before  the  Section  on  Educa- 
tion and  Legislation  of  the  American  Pharmaceu- 
tical Association,  Chairman  England,  in  his  ad- 
dress before  the  Section,  declared  that  ninety  col- 
leges of  pharmacy  in  the  United  States  were  un- 
questionably far  more  than  were  actually  required. 
In  the  interests  of  pharmaceutical  education  he 
thought  amalgamation  was  in  order,  and  he  referred 
to  the  recent  affiliation  of  the  Scio  and  Pittsburg 
Colleges  as  being  a  step  in  the  right  direction.  Sec- 
retary La  Wall  afterwards  gave  some  statistics 
bearing  out  the  contention  of  Chairman  England. 
We  are  quoting  in  part : 

Maximum  number  of  students  in  1907-8 472 

Minimum  number  of  students 10 

Maximum  number  of  graduates 140 

Minimum  number  of  graduates 1 

Maximum  weeks  of  instruction 144 

Minimum  weeks  of  instruction 30 

Maximum  hours  of  lecture  work 3012 

Minimum  hours  of  lecture  work 200 

Maximum  hours  of  laboratory  work 3024 

Minimum  hours  of  laboratory  work 100 

What  a  surprising,  almost  discouraging,  con- 
trast! Much  moralizing  might  be  done  with  profit 
on  this  showing,  but  we  leave  the  facts  to  speak  for 
themselves.     They  are  eloquent. 

Incidentally  Mr.  La  Wall  reported  a  significant 
truth  when  he  declared  that  despite  the  continuous 
elevation  of  standards  in  pharmaceutical  education 
the  student  attendance  was  constantly  increasing. 
This  punctures  the  belief  of  many  people  that  the 
more  severe  the  requirements  are  made,  the  greater 
will  be  the  difficulty  of  attracting  students.  During 
the  last  school  year  there  were  over  5000  pharma- 
ceutical students  in  the  United  States,  and  1553 
graduates. 


TAKEN  IN  ATLANTIC  CITY. 
This  pair  of  handsome  and  well-groomed  men. 
in  attendance  upon  the  annual  meeting  of  the  Na- 
tional Wholesale  Druggists'  Association  in  Atlantic 
City,  were  taking  a  chair  ride  on  the  Boardwalk  one 
morning  when  the  temptation  to  visit  one  of  the 
numerous  quick-delivery  photograph  galleries  along 
that  interesting  thoroughfare  became  too  great  to 
be  resisted.  When  you  are  in  Atlantic  City  you 
have  to  do  as  everybody  else  does.     The  man  at 


the  left  is  J.  C.  Spratt,  manager  of  the  Traveling 
Service  Department  of  Parke,  Davis  &  Co.,  while 
the  one  on  the  right  is  Harry  Skillman,  business 
manager  of  the  Bulletin  of  Pharmacy.  If  Mr. 
Skillman  were  in  Detroit  he  would  deny  us  the 
pleasure  of  using  his  photograph  in  the  Bulletin, 
and  we  are  consequently  taking  an  unfair  advan- 
tage of  his  absence.  We  may  hear  from  the  Busi- 
ness Department  yet,  but  we  scarcely  expect  to  be 
greeted  with  physical  violence. 


A  PHARMACEUTICAL  REFORMER. 
George  H.  Boyson  is  the  man  who  made  such  a 
sensational  address  this  year  in  his  capacity  as  pres- 
ident of  the  Iowa  State  Pharmaceutical  Association. 
Mr.  Boyson  struck  out  straight  from  the  shtiuhJer 
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in  discussing  the  liquor  conditions  throughout  the 
State,  and  he  nearly  had  the  whole  convention  by 
the  ears.  He  declared  that  the  situation  was  a  dis- 
grace; that  a  few  druggists  throughout  the  State 
had  for  years  conducted  what  really  amounted  to 
saloons;  that  they  had  brought  the  whole  calling 
into  disrepute;  and  that  the  only  rational  thing  to 
do  was  to  go  to  the  State  capital  and  seek  the  enact- 
ment of  a  law  positively  prohibiting  the  sale  of 


Thomas  Stoddart  makes  quite  frequent  visits  to 
Scotland  and  keeps  in  close  touch  with  the  old  coun- 
try. In  Buffalo  he  has  many  interests  outside  of 
the  Stoddart  pharmacy  and  is  prominent  in  the  civic 


Thomu  Sloddart  ■ 


liquor  in  drug  stores.  Mr.  Boyson  was  pretty 
strong  in  some  of  his  statements — a  little  too  strong, 
indeed,  for  the  association.  His  recommendations 
were  therefore  not  adopted,  and  some  of  his  asser- 
tions were  even  ordered  expunged  from  the  min- 
utes. That  he  brought  a  crying  evil  into  sharp 
focus,  however,  and  that  he  paved  the  way  for  ra- 
tional refonn  a  little  later  on,  seems  quite  certain. 
Mr.  Boyson  is  a  member  of  the  drug  firm  of  the 
Boyson  Drug  Co.  of  Cedar  Rapids. 


Scnect  Siriet. 
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and  business  life  of  the  city.  He  has  been,  and  for 
all  we  know  now  is,  a  city  councilman,  and  he  has 
also  served  as  the  presiding  officer  of  the  council. 
His  name  has  frequently  been  mentioned  for  the 
mayoralty.  He  is  president  of  the  Empire  State 
Drug  Co.  and  has  been  president  also  of  the  New 
York  State  Pharmaceutical  Association. 


TWO  MINNEAPOLIS  PHARMACISTS  UP  FOR 
OFFICE. 

Charles  H.  Huhn  has  been  made  the  Republican 
nominee  for  mayor  of  Minneapolis  by  a  majority 


THOMAS  STODDART  HOME  AGAIN. 
Thomas  Stoddart,  the  well-known  pharmacist  of 
Buffalo,  is  back  at  his  desk  after  having  made  an- 
other visit  to  his  native  heath  in  Scotland.  Mr. 
Stoddart  and  his  brother  Charles  came  from  Scot- 
land at  an  early  age,  were  drug  clerks  in  Buffalo 
from  1872  to  1876,  and  during  the  latter  year  es- 
tablished a  drug  store  which  has  now  become  one 
of  the  five  or  six  largest  in  the  country.  In  point  of 
floor  space,  indeed,  it  probably  exceeds  any  other  in 
the  United  States. 


in  the  primaries  of  something  like  10,000,  while 
Thomas   Voegeli   is  the   Republican  nominee   for 
Park  Commissioner.     The  election  wUl-.of  course 
,::t,zec  oy  GOOQie 
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take  place  about  the  time  this  issue  of  the  Bulle- 
tin reaches  its  readers,  and  the  numerous  friends 
of  both  men  in  N.  A.  R.  D,  and  other  circles  will 
hope  that  they  are  chosen  by  the  voters  of  the  city 
for  their  respective  offices. 

The  announcement  of  Mr.  Huhn's  nomination 
was  received  by  wire  during  the  Atlantic  City  meet- 
ing of  the  N.  A.  R,  D.,  and  when  the  message  was 
read  from  the  platform  it  aroused  enthusiastic  ap- 
plause. A  telegram  of  congratulations  was  voted 
to  be  sent  in  response.  Incidentally  it  is  of  interest 
to  note  in  this  connection  that  Mr.  Huhn  was  elect- 
ed president  of  the  American  Druggists'  Syndicate 
at  the  annual  meeting  held  in  New  York  a  few 
weeks  ago. 

Mr.  Voegeli  has  delivered  many  addresses  on 
park  beautification  during  the  last  few  weeks  in 
Minneapolis,  and  those  pharmacists  who  have  heard 
him  speak  at  the  annual  meetings  of  the  N,  A,  R.D. 
do  not  need  to  be  told  that  he  has  ideas  and  knows 
how  to  express  them. 


second  illustration.    The  pharmacy  was  taken  over 
by  the  Dakota  Drug  Co.  in  June,  1906,  at  which 


il  the  Dikou  Dnia  Co. 


time  Mr.  Sigurdson  assumed  the  management.  The 
store  is  very  deep,  has  entrances  on  two  streets,  and 
carries  a  stock  worth  not  far  from  $30,000. 


A    HUSTLING   WESTERNER. 
Mr.  A.  G.  Sigurdson,  the  young  man  shown  in 
the  accompanying  portrait,  is  not  far  from  the  quar- 
ter century  mark  in  point  of  age,  but  he  has  shown 


DEATH  OF  GEORGE  W.  VOSS. 
George  W.  Voss,  a  well-known  Cleveland  phar- 
macist, and  for  many  years  a  member  of  the  Ohio 
Board  of  Pharmacy,  died  suddenly  in  Paris  this 


a  good  deal  of  ability  in  the  conduct  of  a  drug  store. 
He  is  the  junior  member  of  the  Dakota  Drug  Co. 
of  Valley  City,  North  Dakota,  and  the  manager  of 
the  establishment.    The  store  itself  is  shown  in  the 


sumifier.  During  the  last  few  years,  as  many  drug- 
gists know,  Mr,  Voss  had  given  up  the  active  prac- 
tice of  pharmacy  and  had  made  a  regular  business 
of  arranging  European  tours  and  directing  the  par- 
ties himself.  On  this  occasion  he  was  on  his  way 
homeward  when  stricken  in  Paris  with  an  ailment 
which  quickly  took  him  off.         r^  |„ 
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THE  OBSERVER'S  COLUMN. 


"Well,  you  ought  to  have  been  here  last  night! 
We  had  an  experience  that  you  should  have  wit- 
nessed!" exclaimed  the  Proprietor  as  the  Observer 
walked  into  the  store  one  morning  recently. 

"So?    Tell  me  about  it." 

"A  woman  came  in  here  and  asked  for  some  car- 
bolic acid.  Her  pleasant  manner  put  me  off  my 
guard  completely,  and  I  asked  her  how  much  she 
wanted.  Ten  cents'  worth  wouldn't  be  enough,  she 
thought,  after  I  had  shown  her  an  ounce  bottle,  and 
she  remarked  in  the  most  casual  tone  in  the  world 
that  'she  had  a  good  deal  of  cleaning  to  do  and 
needed  quite  a  lot  of  the  stuff.'  So  I  put  up  a  four- 
ounce  bottle  for  her  and  was  wrapping  it  when  she 
said: 

"  'Are  you  sure  that's  strong  enough  ?  I  have 
gotten  it  before  that  was  too  weak  to  be  any  good. 
Let  me  smell  it.' 

"So  I  pulled  the  cork,  smelled  of  it  myself,  and 
handed  the  bottle  over  the  counter.  Before  I  could 
say  'Jack  Robinson'  the  expression  on  her  face  be- 
came transformed,  she  had  put  the  bottle  to  her 
mouth,  and  was  drinking  the  stuff  as  fast  as  it 
would  run  out!  What  do  you  think  of  that  for  a 
nerve-racking  experience? 

''Well,  I  vaulted  over  that  counter  like  a  coll^^ 
athlete,  grabbed  the  bottle,  threw  it  on  the  floor,  and 
yelled  for  the  clerk  in  the  back  room.  I  had  wit 
enough  to  tell  Jack  to  bring  some  whisky,  and  I 
poured  a  liberal  dose  down  the  woman's  neck,  al- 
though she  struggled  like  a  6end  and  was  mad  clean 
through  that  her  little  game  might  be  spoiled.  Then 
I  called  up  a  doctor  on  the  'phone,  and  as  soon  as 
he  came  he  doped  her  again  and  bundled  her  off  to 
the  hospital. 

"Dead  ?  Blamed  if  I  know.  Guess  not.  I  don't 
believe  she  took  enough  of  the  stuff,  and  then,  too, 
that  whisky  got  in  its  work  pretty  quick.  But  the 
woman's  mouth  and  face  were  quite  badly  burned, 
and  she  certainly  gave  me  a  scare  that  will  do  for 
a  while.  Whew !  I  sweat  blood  for  a  few  minutes — 
no  more  such  experiences  for  me,  thank  you !  The 
next  man  or  woman  who  comes  in  here  for  carbolic 
acid  has  got  to  put  a  hand  on  the  Bible  and  swear 
what  the  stuff  is  wanted  for.  Hereafter  I'm  from 
Missouri  on  this  proposition!" 


All  of  which  reminds  the  Observer  of  his  convic- 
tion that  every  large  city  ought  to  have  an  ordi- 
nance governing  the  sale  of  carbolic  acid.  Every 
time  he  runs  across  a  set  of  statistics  indicating  the 
frequency  with  which  this  acid  is  used  for  suicidal 
purposes  he  is  more  than  ever  sure  of  the  soundness 
of  this  view.  Carbolic  acid  tops  all  other  poisons 
in  popularity  among  those  who  desire  to  leave  this 
vale  of  tears,  although  a  more  painful  and  distress- 
ing route  to  the  future  abode  of  man  could  scarcely 
be  selected. 

The  Observer  has  watched  with  interest  to  see 
cities  like  New  York,  Chicago,  St.  Paul,  Minneap- 
olis, Cincinnati,  and  Newark  enact  ordinances  gov- 
erning the  sale  of  so  dangerous  a  poison.  The 
Chicago  ordinance,  for  instance,  restricts  the  sale 
of  carbolic  acid  in  solutions  greater  than  5  per  cent 
in  strength  to  physicians'  prescriptions  unless  the 
substance  is  admixed  Tvith  equal  portions  of  alcohol 
and  glycerin.  It  has  been  well  known  of  late  years 
that  alcohol  acts  efficiently  as  a  physiological  anti- 
dote to  carbolic  acid  without  in  any  way  interfering 
with  the  properties  of  the  latter  as  a  germicide  and 
antiseptic. 

The  sale  of  such  admixed  solutions  for  general 
use  is  certainly  an  excellent  idea,  and  the  Observer 
may  venture  the  opinion  that  if  a  preparation  of 
this  kind  had  been  sold  to  the  woman  whose  case  is 
narrated  in  the  foregoing  incident,  her  little  scheme 
would  have  been  successfully  foiled.  The  Proprie- 
tor would  have  been  assured  that  her  efforts  to  do 
herself  injury  would  be  in  vain — although  ordinary 
prudence  would  of  course  dictate  that  she  be  taken 
in  hand  afterwards  and  given  proper  attention. 


The  Ettimatioii  of  Phenol.— 

In  &  paper  read  before  the  Scientific  Section  of  the 
American  Phannaceutical  Association  in  Hot  Springs, 
Arkansas,  W.  A.  Puckner  and  A.  H.  Clark  described  a 
method  for  estimating  phenol  in  tablets  containing,  besides 
this  ingredient,  bismuth  subnitrate,  opium,  and  aromatic 
powder.  Experiments  attempting  to  separate,  by  means  of 
solvents,  the  phenol  from  other  constituents  prior  to  its 
estimation  were  abandoned  in  favor  of  methods  wherein  the 
phenol  was  separated  by  distillation.  Liberation  of  the 
phenol  prior  to  its  distillation  by  means  of  phosphoric  acid 
was  found  to  be  objectionable  in  that  nitric  acid  from  the 
bismuth  subnitrate  vras  liberated  and  interfered  with  the 
estimation  of  phenol.  Finally,  a  method  was  adopted  in  which 
the  mixture  containing  the  phenol  was  treated  with  an  excess 
of  alkali,  the  phenol  then  liberated  by  saturation  of  the  solu- 
tion with  carbon  dioxide,  distilled,  and  estimated  by  the 
U,  S.  P.  method  as  tribromphcnol.  ^^  . 
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Thirn  ibow.  Ebc  (root  eDtrince  to  the  "  Boy«l  Pilmce."  whrce  tht  These  four  people,  readlni  from  [be  left,  are  Mr».  Chirln  F. 

N.A.R.D.hirJilahe»d<iuirteriindwheretheineetiii«wMhe1d.    Il  Mann  of  DetnaC  Mm.  Edward  WillUnij  of  Hadiion.  Wi...  Mi)t. 

will  be  •tea  that  Ih*  holel  ia  riibt  od  [be  boardwalk.    Cbalri  lor  [he  Daily  A.  Frick  of  Aadubon.  Iowa,  and  Mr.  Williama.    If  iu  Prick  ia. 

aeeommodatioD  of  lired  or  loonej.free  memberi  are  in  re.dineia  at  ,  „„  mcceMful  wonin  pharmacia[  and  ia  the  proprietor  of  a  pros- 

the  ri»ht  of  the  picture.  -e™,  ,t„„  !„  Audubon. 


r 


The  "arand  march"  of  the  cbair  ride  (if  we  toty  be  pemitted 


tbe  boardwalk  wbieh  compriKd  for  Ibem  the  chief  eDlerluonient  to  mia  our  figure  of  apMch)  w«i  led  bj  tb. . „. 

feature  ol  the  week.    The  lioe  of  chain  waa-well.  we  beaiute  lo  Mr^  L.  O.  Wallace,  aeated  on  the  riaht,  i*  Ihe  retiriuc  ptewdcnt  ol 

lar  how  tona  it  reallT  waa.    It  waa  impo4inB  I    Such  an  ana;  of  ,he  w,  O.  N.  A.  R.  D..  iod  Mr«.  J.  G.  Goddini,  at  the  left  ii  the 

ieniBinilr  ia  rtrely  leen.  retirins  aecretar*. 


Mn.  W.C.  Anderaoo  and  Mill  Muii.  both  of  Brookljn,  were 
mapped  on  the  boardwalk  one  moroina  when  tbe  Atlantic  City 
breue*  were  characleriaiicallr  briilt. 


N.  A.  R.  D.  Snapshots  takan  at  Ihe  recent  Convention  In  Atlantic  Cltjr./'^ 
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ThiK  two  mcD,  •Dipped  in  front  of  Chamber'i  phacnacr  oo  the  Theie  men  are  R.  H.  White  of  Philidelphla  and  D.  M.  Knibb, 

botrdwilk.  are  BaJlinioreaDi.    M.  M.  Fouch  iIindB  at  the  left  and  of  Allentoirn.  Pa.    Tbey  were  ciught  one  morning  ai  they  were 

U,  S.  Kahn  at  the  right.    Mt.  KaJin  narrowlj  eicaped  being  elected  ukina  ,  ,troU  aloaa  the  boardwalk -a  lavotile  dfvcnioa  during  con, 

■  member  of  the  Natkoal  Executive  Committee.  vention  weeL. 


Thia  notable  groilp  eompriiei,  reading  from  the  left,  Frank  H.  Here  we  have  two  energetic  memberi  of  the  N. 

Freeticki  of  Cincinaati,  T.  C.  Haney  of  Columbui.  William  Bode-  Camden,  N.  J. -not  to  meiitiOD  a  third  ia  proceis  a 

mann  oi  Chicago,  and  Joaeph  Heliraan  of  Detroit.    The  week  after  The  man  at  the  right  ia  William  M.  Kain.  the  one  at  I 

■he  N.  A.  R.  D.  meedag  Hr.  Bodemann  waa  fJtcd  in  New  York  b»  M.  Oimun,  while  the  praminng  young  American 

the  German  Apothecariea'  Society.  inaweri  to  the  name  of  Oamun  alio. 


Hynaon.  daaahter  ol  Henry  P.  Hynton  of  Baltimore. 
N.  A.  R.  D.  Sncpahota  taken  mt  lh«  recent  Convention  In  Atlantic  City. 
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DOES  THE  HOLIDAY  BUSINESS  PAY? 

A  Caretal  BevUw  of  tb«  ChrisloM*  Trade   Candncted   In  ■  Town  at  Eighteen  Bnndrcd   Popalatlon— 

Tb«  Slock  Carried— The  Hethoda  ot  Advarllaln^  Employed— Th« 

ArraD^ement  at  Departiaeata. 

By  O.  B.  NOHBIS. 


When  the  druggist  who  makes  a  special  effort 
for  the  holiday  business  sits  down  at  the  close  of 
the  busy  December  month  to  figure  up  sales,  ex- 
penses, and  profits,  there  often  appears  before  him, 
in  the  smoke  that  flows  up  from  his  Havana  cigar, 
a  large  question,  "Does  the  holiday  business  pay?" 

Only  those  who  have  had  the  experience  can  an- 
swer this  question.  After  passing  through  these 
annual  holiday  campaigns  for  the  past  ten  or  twelve 
years,  and  comparing  notes  for  each  year,  we  can 
truthfully  answer  the  question  in  regard  to  our  own 
business  and  say  "That  the  holiday  business  does 
pay." 

THE  STOCK, 

Our  stock  is  made  up  of  several  different  depart- 
ments and  each  one  must  have  careful  attention,  in 
buying  the  stock  as  well  as  selling  it.  We  have  a 
complete  jewelry  department  under  the  charge  of 
an  expert  jeweler  and  optician.  He  gives  this  de- 
partment his  entire  attention,  and  to  him  we  look 
for  the  success  of  that  part  of  the  business.  Our 
piano  and  musical  department  is  also  under  charge 
of  a  man  experienced  in  that  line  of  work,  while  the 
rest  of  our  several  different  lines  of  fancy  china,  cut 
glass,  toilet  goods,  books,  stationery,  perfumes  and 
toilet  waters,  toys,  etc.,  are  under  the  general  man- 
agement. 

We  always  start  early  in  the  fall  to  open  up  our 
stock"  and  get  it  ready  for  the  early  Christmas  shop- 
per. We  enter  the  market  early  and  have  every- 
thing- on  the  "ground  of  action"  ready  for  inspec- 
tion by  November  10. 

ADVERTISING  PLANS. 

One  of  the  most  important  questions  in  conduct- 
ing these  special  holiday  sales  is,  "What  plan  of 
advertising  shall  I  use  that  will  give  me  the  best 
results  for  amount  of  money  expended  ?"  We  have 
tried  several  different  plans  and  find  that  it  is  always 
most  profitable  to  start  with  a  liberal  amount  of 
newspaper  space,  changing  the  copy  each  issue.  We 


generally  start  with  a  half  page  the  first  of  Decem- 
ber, and  about  ten  days  before  Christmas  increase 
this  space  to  one  page,  changing  the  copy  every  day. 
It  is  very  important  to  use  a  liberal  number  of  cuts 
which  exactly  illustrate  the  goods.  Old  cuts  are 
worse  than  none  at  all.  Always  give  the  price  of 
articles  described. 

Every  year  we  also  devise  a  special  scheme  some- 
thing out  of  the  ordinary  that  will  cause  people  to 
talk  about  our  store.  One  year  we  used  the  follow- 
ing plan  which  was  well  worth  the  effort :  We  had 
several  thousand  small  cards  printed  like  the  fol- 
lowing : 
Deak  Fuend: 

Will  you  please  make  your  Christmas  purchases  at  tbe 
Norris  pharmacy.  They  are  going  to  give  away  valuable 
presents  to  the  bo7  or  girl  who  has  the  greatest  amount  of 
business  credited  to  his  or  her  account.  If  every  time  you 
make  a  purchase  at  the  above  store  you  will  give  them  one  of 
these  cards  with  the  amount  of  your  purchase  marked  upon 
it  1  shall  thank  you  ever  so  much. 

Amount  of  purchase.  Signed    (Johhnib  Jones.) 

S30.0O. 

These  cards  were  given  out  to  all  the  children  in 
the  city  with  the  instructions  that  they  sign  their 
name  to  each  card  and  then  call  among  their  neigh- 
bors and  friends  asking  them  to  make  their  pur- 
chases at  the  Norris  pharmacy  and  use  the  card. 

We  gave  a  list  of  valuable  premiums  away,  such 
as  watches,  rings,  guns,  books,  toys,  etc.,  which  are 
so  dear  to  every  child's  heart.  We  placed  a  large 
box  in  one  corner  of  the  store  and  deposited  all  the 
tickets  in  them,  and  on  Christmas  Day  selected  a 
committee  of  three  people  who  opened  the  box  and 
counted  out  the  amounts  on  each  ticket.  You  would 
be  surprised  at  the  amount  of  trade  these  tickets 
brought  to  the  store.  People  who  had  never  made 
a  purchase  at  the  place  did  all  their  Christmas  shop- 
ping with  us,  in  order  that  they  might  gladden  some 
little  child's  heart  on  Christmas  Day.  We  consid- 
ered this  one  of  the  best  special  advertising  plans 
that  we  ever  used. 
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This  year  on  Saturday  before  Christmas  we  had 
a  State  dairy  meeting  in  our  city,  which  brought 
here  at  least  five  or  six  hundred  strangers.  We  lost 
no  time  in  devising  a  plan  to  attract  them  to  our 
store.    Early  in  the  morning  (for  this  meeting  was 


Jewelry 

Gold-fined  20-rr.  cik  with 
7-ic»et  Elsin.  Willham. 
or  UuiidcnDOTemeat...tl3.00 

Gold-filled  2B-Tr-  cue  with 
lT.iewel  Himden  or  El- 
Sin  moremeat 20.00 

LtdiM'  IS-Tt.  cue  with  7- 
jevel  Molly  Stark  aove- 
me&l IB.OO 

U-K.SoUdGoldcIuiai...-      6  00 

Gold  Fobi,  fine  ensraTed 

wide,  abcautr 7.00 

Carmine  Brieetet* 5.00 

Gold'bind  Braeetcu  irom 

USOto 9.00 

Cuff  buttou  from  75c-  to 

Solid  Gold  ones 0.00 


Silverware 


Fine  China 

FmeHiTilindDiiiiierPliIea. 
bMutl(S.for S3.0C 

Beat  Decorated  Haviland 
Cupi  and  Sauceri  from  13 
aaetto 5.0« 

Pretty  Decorated  Salads....    Z5c 

II  -  inch  Gold  Decorated 
Salidilor 30c 

Beautiful  Decorated  Lirie 
Salads  in  all  laleat  decora- 
tion! for 2.0C 

Large  IB-inch  beautiful  Dec- 
orated Choti  Platei  from 
tl.90  to 3.50 

Great  line  ol  Japanese  China. 
DireetimportBoodi.  Only 
IDc.  for  the  small  piecea  and 
a  larie  decorated  Bon-Boo 
diihloT 3.0C 

BeauUlul  Hand  Painted 
pUteifrom|1.7Sto 3.O0 

Com  plete  line  of  Cut  Glaai  in  laret 
bowl>.  water  iuas.  lumbleri.  eel. 

Pocket  Books 

A  freat  Hoe  of  all  (be  latest  stjlei 

in  Hand  Baia,  Puriea,  Card 

Casea.  etc. 

Music  Rolls 

Juit  the  kind  you  want  to  make  i 


Two  ol  the  Norria  ads.    (See  article  on  pace  49B.) 

an  all-day  session)  we  had  a  young  man  dress  up 
as  Santa  Oaus.  We  ordered  his  suit  custom  made, 
so  that  he  looked  like  the  real  "old  fellow."  He 
remained  on  the  streets  all  day.  At  intermissions 
he  would  be  at  the  hall  where  the  meetings  were 
being  held,  distributing  handbills  like  the  follow- 
ing: 

CHRISTMAS  SOUVENIRS— If  you  arc  a  stranger  in 
South  Whitley  to-day  and  wish  to  purchase  a  Christmas  sou- 
venir, we  are  headquarters  for  these  goods,  and  extend  you  a 
special  invitation  to  make  our  store  &  visit.  We  are  sure  that 
we  have  just  w.hat  you  want. 

CHRISTMAS  PRESENTS— Those  who  are  familiar 
with  South  Whitley  and  visit  it  nearly  every  day  in  the  week, 
but  for  various  reasons  have  not  made  their  Christmas  selec- 
tions, are  especially  invited  to  call  at  our  store  to-day  and 
see  our  complete  line.  We  have  suitable  presents  for  every 
one  in  the  family. 

NORRIS  PHARMACY. 

We  had  two  large  signs  printed  and  displayed  in 
front  of  the  store  so  people  would  have  no  difficulty 


in  finding  our  store.  "Santa  Claus"  also  had  a 
large  pennant  fastened  to  a  horn  with  the  word 
"Norris"  printed  on  it  in  large  plain  letters. 

This  advertisement  was  a  winner  for  us,  and  our 
store  was  crowded  the  entire  day.  Our  large  force 
of  extra  clerks  was  kept  busy  all  the  time. 

To  entertain  our  customers  while  they  were  in 
the  store  we  secured  a  local  orchestra  to  play  for 
us  on  this  date.  Eturing  the  entire  holiday  season 
we  hired  a  young  lady  to  play  the  piano  all  the  time. 
On  certain  evenings  we  engaged  the  services  of  a 
young  lady  to  favor  us  with  a  number  of  vocal  se- 
lections. During  these  musical  entertainments  we 
never  failed  to  enjoy  a  rush  of  business,  for  the 
music  put  a  cheerful  and  lively  spirit  in  the  people's 
hearts  and  they  were  inspired  to  buy  when  they  may 
have  had  no  intention  of  making  a  purchase  on  en- 
tering  the    store.      By   previous   arrangement   on 


Toilet  Goods 

Ladiea'  Gold-plated,  French 
Plate -Elaas  mirrors  from 
•ito. $5.00 

MUitary  Hair  bnuh  aeta  for 
genllemen S.OO 

Sterlim  SiWer  S-plece  toilet 
sets,  very  fine,  irom  tZ  to  B.OO 

Fancy  Celluloid  Cuff  and  Collar 


:r  Lea^berGoodsof  atlkinda. 


An  elegaal  display  of  Perfumes, 
frcm  the  ISc.  package  up  to 

th:(Scut-slasa  bottle. 


Phonoitraphs 

You  could  not  DOW  putafinerpres- 

•a  Ediaon  Fhoooaraph.    New 
Decemlicr  records  in. 

Pianos 

Now  is  the  time  to  buy  a  fine  Piano 

for  your  dauabter.    Webandle 

the  celebrated  BALDWIN 

LINE. 


Books 


The  new  Copyriaht  Books 
published  since  Sept.  14th.  (1.30 

ISO  Copyright  Books  pub- 
lished prCTioui  to  Sept.  U. 
choice 60e 

100  Alger  and  Henty  Books 
for  bays 2Sc 

100  Books  (or  airts,  from  35c. 
to 1.00 

Fancy  Leather-padded  Gill 
Booksfor. 76c 

The  new  Burnt  Leather  Gift 
Booh,  from  90c.  to 1.50 

Riley  llluttraled  (^(t  Booka 
for. 3.00 


Toys 


Our  back  room  is  filled  with  toys 
oC  every  kind. 

Holiday  Glifars 


Christmas  Candy 

A  complete  line  of  Lowney's  Beau- 

tiful  Christmai  Packages. 

irom  39c,  to  tJ.OO. 


e  Norris  ads.    (See 


Christmas  morning  old  Santa  Claus  and  his  entire 
family  arrived  at  our  store  at  9.30  and  treated  all 
the  children.  They  came  in  a  bob-sled,  and  their 
arrival  was  awaited  by  a  vast  crowd  of  boys  and 
girls.  In  many  instances  the  childreii  were  too 
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small  to  come  alone  and  their  parents  brought  them 
down ;  and  while  waiting  in  the  store  for  Old  Santa 
and  his  family  to  come  they  usually  made  some  pur- 
chases. While  we  were  busy  waiting  on  trade  with 
a  store  full  of  people  our  neighboring  business  men 
were  standing  at  their  front  doors  also  looking  for 
our  Santa  and  his  family. 

STORE  ARRANGEMENTS. 

We  have  our  store  filled  with  show-cases,  and 
whenever  possible  display  our  goods  in  them.  We 
also,  have  two  large  wall-cases  where  we  exhibit 
silverware,  fine  clocks,  fancy  china,  cut  glass,  etc. 
We  try  to  separate  each  line  of  goods  as  much  as 
-  possible,  and  instruct  all  our  special  clerks  to  attend 


to  these  several  departments.  We  always  make  it 
a  point  to  have  sufficient  help.  While  it  is  true  that 
all  clerks  are  not  busy  all  the  time,  it  gives  each  one 
a  chance  to  study  his  goods  and  be  prepared  to 
talk  intelligently  on  them  to  prospective  customers. 

On  these  big  days  we  use  a  regular  cashier  sys- 
tem. We  never  fail  to  have  the  store  beautifully 
decorated  and  make  every  one  feel  inspired  with 
Christmas  cheer  when  they  enter  the  store. 

Our  toy  department  is  separated  from  the  main 
room  and  takes  up  one  entire  room. 

If  any  druggist  who  reads  this  article  desires  any 
further  information  on  how  we  conduct  our  holiday 
business,  we  shall  send  them  any  advertising  matter 
which  we  have  on  hand  for  the  postage. 


SUGGESTIONS  FOR  THE  HOLIDAY  TRADE. 

What  Dm^lata   Bavc  Done  to  AttrBct  Cbrlstmaa   Sboppera— Sp«clniciis  of  Advertising  which   H«va 
Froved  EffccUve— Waya  and    Heana  for  Stlmnlatintf  tha  Sal*  of  Gifts. 


Whatever  be  the  significance  of  the  Christmas 
holidays  to  the  great  mass  of  men,  it  spells  work  to 
the  merchant  and  the  druggist.  For  the  gift  sea- 
son brings  a  busy  whirl  to  the  retail  stores.  The 
<lniggist  has  already  done  his  buying.  Manicure 
needs,  toilet  sets,  candies,  cigars,  and  presents  with- 
out number  will  soon  be  in  the  window  and  on  the 
show-case  to  tempt  good  givers.  It  remains  only 
to  attract  holiday  shoppers  to  the  drug  store  by  the 
distribution  of  circulars  or  by  advertising  in  the 
newspapers. 

THE  RIGHT  KIND  OF  AN  AD. 

In  reading  public  announcements  of  holiday  lines 
we  are  impressed  with  their  variety.  One  firm  will 
come  out  in  the  local  paper  with  vague  and  glitter- 
ing generalities  about  the  merit  of  their  Christmas 
gifts.  Another  store  will  devote  the  same  space  to 
the  actual  lists  and  prices  of  the  articles  in  question 
with  perhaps  a  few  words  about  their  superiority. 
The  latter  is  the  better  way.  People  read  Christmas 
ads.  for  suggestions.  Selecting  gifts  is  something 
of  a  task,  and  the  first  function  of  a  Christmas  ad. 
is  to  help  the  reader  make  his  choice.  By  way  of 
illustrating  this  point,  we  cite  the  newspaper  adver- 
tisements of  the  Norris  Pharmacy  of  South  Whit- 
ley, Indiana,  reproduced  on  page  455. 

The  Norris  Pharmacy,  it  will  be  noticed,  aims  to 


interest  a  wide  range  of  buyers,  including  people  of 
both  sexes,  young  and  old.  In  another  piece  of  ad- 
vertising they  announce  in  bold  letters 


CHRISTMAS   GIFTS 

FOR 

GRANDPA. 

GRANDMA, 

FATHER, 

MOTHER, 

BROTHER, 

SISTER, 

SWEETHEART, 

BABY. 

Other  firms  go  so  far  as  to  classify  their  ads. 
under  these  different  headings,  enumerating  the 
items  which  make  suitable  gifts  for  the  various 
members  of  the  family. 

PUSHING  CANDY. 

Some  druggists  have  doubtless  prepared  their 
Christmas  ads.  already.  B.  S.  Cooban  &  Co.,  of 
Chicago,  start  to  plan  their  holiday  campaign  as 
early  as  September.  This  firm  relies  particularly 
on  a  four-page  paper,  9  by  12  inches  in  dimensions, 
setting  forth  a  line  of  cigars,  candies,  toilet  sets, 
manicure  needs,  perfumes,  and  anything  else  likely 
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to  attract  holiday  shoppers.  To  quote  from  one  of 
their  candy  ads. : 

"There  is  a  mine  of  happy  holiday  hints  in  our  candy 
stock  alone.  Every  woman  (and  most  men)  together  with 
all  children  love  candy  and  your  judpnent  won't  go  far 
astray  when  you  give  one  of  our  handsome  boxes  of  pure, 
delicious  candy  as  a  Yule-tide  offering.  We  carry  Huyler's, 
Lowne/s,  Johnson's,  Allegretti's,  Craftsman's  Guild,  etc  All 
are  guaranteed  pure  and  fresh." 

PERFUMES. 
A  second  page  of  Cooban's  paper  is  devoted  to 
perfumes.     Various  brands  are  quoted  and  there 
appears  a  little  talk  on  the  goods : 

-  Cooban's  assortment  of  perfumes  is  simply  irresistibly 
fascinating  to  the  person  of  taste.  We  have  the  tinest  odors 
of  the  roost  popular  imported  and  domestic  perfumes;  such 
as  Laiell's,  Colgate's,  Palmer's,  Lundborg's,  Roger  &  Gallefs. 
Woodworth's,  Alfred  Wright's,  Pyxer's,  Legrand's  and  Im- 
perial Crown.  Here  you  will  find  perfumes  in  bottles  or  in 
bulk  to  fill  your  old  bottles.  The  dainty  holiday  bottles  and 
packages  add  to  the  attractiveness  of  our  perfumes  for 
holiday  gift  giving.  Look  at  our  array  of  Fancy  Boxes  for 
Christmas  shoppers.  The  very  best  perfumes  made,  either 
Palmer's,  Laiell's  or  Wright's — Highest  quality. 

MANICURE   REQUIREMENTS. 

Cooban's  quarter  page  ad.  on  manicure  sets  will 
also  be  found  suggestive  to  any  druggist  who  con- 
templates something  of  the  kind : 


MANIGURD  INDEO® 

roR  GirT  aiviNo 

JSTHE  person  of  refinement  shows  it  by  well 
Vv  kept  hands.  There  are  some  splendid 
ideas  for  most  acceptable  holiday  gifts  in 
Cooban's  well  selected  stock  of  Manicure 
Needs.     Let  ua  show  you  what  we  have  in 


Orud*  Wood  SHcka  NaU  Follih 

Coh»I*k1ob  BnakaB  Uaalcara 

Etc..  Elc. 

1  Enamels,  Nail  Bleaches  and   Creami 
have  about  everything  you  want. 


An  ad.  bj  Mr.  Cooban. 
KHYES'S  STORE  PAPER.  * 

Minor  E.  Keyes,  of  Detroit,  Mich.,  distributes  a 
paper  during  the  holidays  to  tempt  shoppers  in  his 


vicinity.  Located  in  the  east  end  of  the  city,  Mr. 
Keyes  must  compete  with  the  down-town  stores — 
the  large  pharmacies  located  in  the  busy  districts. 


SHAVING  MUGS 

A  unique  line  of  fancy  and  iiUln 
man  of  manji  ahapea  and  tutt. 
A  nice  vtft  to  any  man  and  af- 
wafi  apprecialed. 

ISc  to  30o 


SHAVING  BRUSHES 


ISc  <o  $1.00 


RAZORS— STROPS 


Hollow  Bioond.  keeo 
of     best      Eempered 
■uaranteed.    Beat 
Safely   Razori. 


$1.00  up 


He  therefore  lays  particular  stress  on  the  price  of 
the  various  novelties  throughout  his  advertising. 

Of  course,  Christmas  trade  will  vary  directly 
with  the  efforts  of  the  druggist.  This  is  a  season 
which  calls  for  salesmanship  on  the  part  of  the 
clerks  and  proprietor  as  does  no  other  time  of  the 
year.  People  have  only  a  vague  idea  of  what 
they  want.  A  woman's  purchase  may  amount  to 
two  dollars  or  six,  depending  upon  the  nature  of 
the  goods  and  the  influence  of  the  clerk.  A  vase 
presented  to  a  woman  in  the  proper  light  with  a 
little  courteous  demonstration  of  its  beauty  will 
mean  a  sale  when  an  indiiTerent  presentation  would 
have  no  effect  on  the  buyer. 

Christmas  is  indeed  a  time  when  the  druggist 
should  talk  his  line.  At  other  seasons  of  the  year 
people  have  a  fair  idea  of  what  they  want,  with 
the  result  that  they  tolerate  fewer  suggestions  from 
the  salesman.  But  during  the  holidays  conditions 
are  different.  Shoppers  wander  from  one  object  to 
another  in  a  feeling  of  dim  uncertainty.  It  remains 
for  the  dniggist  to  pick  up  the  various  novelties  on 
his  cases,  talk  them,  and  handle  each  one  with  a  care 
that  induces  the  customer  to  buy./---  1 

„0tizedbvLjOOgle 


A  THANKSGIVING  CANDY  DISPLAY. 


By  C.  H.  PITTS, 

St.  Fsrla,  Ohio. 


One  of  the  best  trims  that  I  have  ever  made 
appeared  in  my  window  on  Thanksgiving  Day  last 
year.  The  color  scheme  was  white  and  gold.  The 
top  of  the  window  was  covered  with  white  and  gold 
crepe  paper  braided  like  basket  work,  the  strips 
being  five  inches  wide.     White  crepe  paper  over- 


fowls  and  birds  were  suspended  on  threads  from  the 
top.  The  signs  read :  "We  give  thanks  for  life's 
sweets."  "It's  your  wish  to  get  the  purest  and  most 
delicious  chocolates."  "It's  our  wish  to  supply  you 
with  these  fine  chocolates," 
The  floor  of  the  window  was  covered  with  white 


spread  the  back  and  sides  of  the  window,  and  in 
addition  the  back  was  draped  as  shown  in  the 
accompanying  engraving.  Artificial  autumn  leaves 
were  pinned  around  the  edge  of  the  display.  Two 
wish-bones  which  measured  eighteen  inches  under 
the  arch  were  suspended  from  the  top,  and  on  each 
one  was  perched  a  small  papier-mache  turkey  with 
spreading    tail.     Small    wish-bones    from    different 


crepe  paper.  Upon  this  lay  a  large  mirror,  28  by 
•30  inches,  which  supported  pyramids  of  chocolate 
creams,  chips,  and  cakes.  A  small  turkey  stood  on 
top  of  each  pyramid.  On  each  side  were  fancy 
boxes  of  chocolates,  while  many  fine  packages  were 
displayed  on  racks  made  for  the  purpose.  Bouquets 
of  artificial  white,  yellow,  and  red  chrysanthemums 


tizec  oy 


V; 
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the  mirror  was  a  large  wish-bone,  prongs  down. 
Beneath  the  arch  stood  a  sheaf  of  natural  wheat, 
bound  with  red  ribbon.  A  small  turkey  was 
perched  on  top  of  the  bundle  and  another  at  the  base. 


The  large  wish-bone  measured  three  feet  under 
the  arch.  All  three  of  the  large  bones  were  made 
from  pine  boards  whittled  into  shape,  and  painted 
and  tinted  like  bone.     I  made  them  myself. 


WHY  SOLUTIONS  DETERIORATE.* 

Cbcnlcal   Changes   are    Kesponalfale    in    Many   Instances— What   These    are    and    How   They    May    Be 

Avoided. 

By  PBEDERIC  E.  NIECE. 


One  of  the  greatest  annoyances  tliat  the  phar- 
macist has  to  contend  with  is  the  inevitable  spoiling 
of  various  substances  in  aqueous  menstrua.  On 
numerous  occasions,  no  doubt,  this  matter  has  been 
patent  to  many  of  us.  The  annoyance  of  finding 
the  condition  of  certain  solutions  contrary  to  our 
expectations  is  often  a  more  serious  matter  at  the 
moment  than  the  loss  of  the  actual  cost  of  the 
preparation. 

CHEMICAL  INFLUENCES. 

These  annoyances,  however  few  or  many,  are  not 
as  a  general  thing  the  direct  results  of  carelessness 
in  the  preparation  of  solutions,  but  more  particularly 
in  their  keeping.  Solutions  seem  to  spoil  in  the 
very  face  of  every  precaution,  and  do  so  under  con- 
ditions that  appear  to  be  totally  invisible  both  to  the 
eye  and  the  mind.  In  one  sense  it  is  well  to  suppose 
that  these  changes  are  brought  about  by  the  exist- 
ence of  chemical  energy  working  within  the  solution 
or  coming  from  without.  Aside  from  this  we  have 
other  forces  which  seem  to  be  working  to  the  same 
end,  which  constitutes  a  large  group  of  microscopic 
forms  that  are  collectively  known  as  micro- 
organisms. 

The  reason  for  restricting  this  paper  to  the  nar- 
row limits  of  chemical  influences,  and  thus  totally 
ignoring  such  an  important  branch  as  that  of 
bacteriology,  however,  will  become  readily  apparent 
when  the  reason  is  made  known  that,  while  both  are 
generally  associated  in  conditions  of  this  kind,  they 
cannot  be  properly  dealt  with  in  such  a  short  treatise 
as  this.  Consequently,  only  the  superficial  chemistry 
involved  in  the  spoiling  of  a  few  solutions,  with  a 
view  of  bringing  into  notice  how  and  to  what 
extent  the  elements  influence  the  deterioration  of 


*Read  before  the  Committee  on  Practical  Pharmacy  a 
Dispensing  of  the  American    Pharniaceuiical  Asso 
the  meeting  in  Hot  Springs,  Ark.,  September  7 


solutions,  will  be  considered,  thus  refreshing  the 
memory  with  ideas  not  entirely  new  but  deemed  of 
sufficient  import  for  the  purpose  of  averting  these 
petty  annoyances. 

It  is  well  understood  that  light,  heat,  and  exposure 
go  a  great  way  in  spoiling  solutions.  This  is  a  fact 
undeniable,  but  since  we  have  no  tangible  control 
over  the  elements  it  behooves  lis  to  either  alter. 
modify,  or  otherwise  eliminate  these  forces,  as  the 
case  may  be,  to  as  low  or  high  a  degree  as  possible : 
but  by  some  reason  should  this  precaution  be  neg- 
lected and  we  find  a  spoiled  solution  in  our  stock. 
our  only  course  then  is  to  either  discard  the  prepara- 
tion entirely  or,  if  possible,  restore  it  to  as  near  its 
original  condition  as  is  practicable,  and  yet  not 
change  it  physically  or  otherwise  add  any  siibstance 
capable  of  producing  serious  results.  In  the  case  of 
laboratory  solutions  this,  in  many  instances,  is  per- 
fectly permissible  but  sometimes  impracticable, 
while  with  pharmaceutical  solutions  restoring 
methods  have  a  wider  field  of  adoption.  This  is  of 
course  dependent  generally  upon  the  dire  need  of 
the  preparation  for  the  moment  or  its  basic  cost. 

SOLUTIONS  OF  POTASSIUM   IODIDE. 

One  source  of  unlimited  trouble  is  the  keeping  of 
pDtassium  iodide  solutions  in  an  acceptable  state. 
This  solution  liberates  iodine  in  a  very  short  time, 
thereby  producing  a  suspicious-looking  preparation, 
making  incompatibilities  possible  and  ofttimes  pro- 
ducing unpleasant  physical  symptoms.  A  reason  is 
extant  for  this  condition  which  is  attributed  directly 
to  exposure  or  atmospheric  influences,  in  which 
the  combined  action  of  oxygen  and  carbonic  acid  in 
the  atmosphere  in  conjunction  with  light  and  heat 
tends  to  liberate  free  iodine,  and  this  in  turn  forms 
the  troublesome  iodate.  For  this  change  oxygen 
and  carbonic  acid  are  dependent  upon  each  other. 
This  may  be  retarded  to  a  considerable  degfee  by 
|l,z(:=:,,C,OOgle 
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using  fresh  distilled  water,  keeping  solutions  in  a 
cool,  dark  place,  well  protected  from  light  and  ex- 
posure, with  the  addition  of  about  0.2  per  cent  of 
pure  sodium  thiosulphate.  Water  distilled  from 
copper  vessels  is  also  credited  with  the  same  power. 
This  causes  the  liberation  of  iodine  by  virtue  of  the 
presence  of  copper  oxide,  which  is  found  to  pass 
over  in  traces  during  distillation.  To  overcome  this 
difficulty  use  distilled  water  known  to  be  free  from 
this  source  of  supply, 

AMMONIUM  IODIDE  SOLUTIONS. 

Ammonium  iodide  and  its  solutions  also  liberate 
iodine  in  time.  This  is  a  much  more  weakly-com- 
bined salt  that  the  former  and  therefore  prone  to 
quicker  decomposition.  The  same  cause  for  altera- 
tion may  be  to  it  as  to  potassium  iodide,  but  then 
light  and  heat  will  act  in  the  same  way  without 
the  assistance  of  oxygen  and  carbonic  acid.  This 
condition  can  be  greatly  lessened  by  suspending  a 
cube  of  ammonium  carbonate  in  the  vessel  contain- 
ing the  salt,  and  by  adding  a  few  drops  of  a  diluted 
solution  of  ammonia  water  to  a  solution  of  the  same. 
The  amount  should  be  just  in  excess  of  that  re- 
quired to  discharge  the  yellowish  color. 

CHLOROFORM  WATER. 

Chloroform  water  readily  decomposes  by  the 
agency  of  light,  heat,  and  exposure.  By  exposure 
we  mean  the  constant  opening  of  the  containers 
during  use.  Several  by-products  of  an  acid  nature 
are  the  result,  in  which  odors  similar  to  phosphor- 
ated hydrogen  and  decomposed  marine  algje  have 
been  observed.  By  the  perrnissible  addition  of  four 
per  cent  of  alcohol  a  solution  is  produced  that  will 
keep  indefinitely. 

Chloroformic  solutions  of  iodoform  are  not  as 
stable  as  alcoholic  ones,  because  chloroform  in  some 
manner  acts  as  a  carrier  of  oxygen,  which  with  the 
iodoform  itself  acts  as  an  energetic  liberant  and 
thus  frees  the  iodine  from  its  own  compound 
through  the  influences  of  direct  sunlight.  Chloro- 
form itself  decomposes  appreciably  in  the  presence 
of  iodoform  into  several  by-products  which  tend  to 
act  directly  on  the  iodine.  Chloroform  for  this  pur- 
pose should  be  strictly  U.  S.  P.,  and  recently  dis- 
tilled if  possible,  and  the  finished  product  kept  in 
sealed  containers  in  a  cool,  dark  place. 

ESERINE. 

Solutions  of  eserine  salts  by  the  action  of  light 
and  oxygen  and  the  alkali  present  in  glass  bottles 
soon  develop  a  red  color,  a  substance  not  thoroughly 
understood.     By  using  sterilized  water,  making  up 


small  quantities  at  a  time,  and  coating  the  irmer 
parts  of  the  containers  with  paraffin  wax,  and  pour- 
ing a  small  layer  of  previously  washed  and  boiled 
paraffin  oil  over  the  surface  of  the  solution,  a  con- 
dition is  produced  which  will  prevent  this  coloration 
to  an  almost  unlimited  time.  Good  glass-stoppered 
bottles  should  be  provided,  and  the  same  with  the 
solutions  stored  in  dark  places.  To  obtain  the  solu- 
tion from  beneath  the  paraffin  layer  a  pipette  must 
be  resorted  to,  and  since  this  solution  is  generally 
used  for  eye  lesions  the  oil  does  not  interfere  with 
its  use  for  this  purpose  in  the  least. 

SOLUTIONS  OF  VARIOUS  SALTS. 

Ferrous  sulphate  solutions  are  readily  oxidized 
and  thus  altered  by  the  action  of  the  oxygen  in  the 
atmosphere  and  light  due  to  exposure. 

In  fact,  water  alone  as  a  carrier  of  oxygen  will 
produce  the  same  results.  I  have  kept  a  solution  of 
the  above  salt  indefinitely  by  using  recently  boiled 
distilled  water  with  just  sufficient  sulphuric  acid 
added  to  produce  a  decided  acid  reaction  with 
litmus. 

Solutions  of  sodium  thiosulphate  easily  spoil  by 
giving  up  sulphur  by  the  action  of  the  elements  and 
their  contained  constituents.  A  drop  or  two  of 
carbon  disulphide,  or  a  few  drops  of  carbon  tetra- 
chloride, added  to  the  solution,  seems  to  prevent 
this  change. 

Silver  nitrate  solutions  become  dark  on  keeping 
on  account  of  the  action  of  actinic  rays  and  the  free 
alkali  so  often  found  in  bottles.  The  black  oxide  of 
silver  is  formed.  It  may  be  prevented  from  form- 
ing to  an  unlimited  point  by  first  washing  the  bottles 
with  a  strong  solution  of  nitric  acid  and  storing  the 
solution  in  a  dark,  cool  place  in  orange-red  bottles. 

Solutions  of  lead  bromide  and  many  other  soluble 
salts  of  lead  are  decomposed  by  the  action  of  light 
into  darker  oxy-compounds.  To  avoid  this,  keep 
the  solutions  well  corked  in  dark  places. 

Dilute  nitrohydrochloric  acid  readily  decomposes 
by  losing  chloronitrous  acid.  Solutions  of  this  acid 
should  be  freshly  made  and  stored  in  the  ice-box. 

Bitter  almond  water  and  dilute  solutions  of 
hydrocyanic  acid  are  both  liable  to  decomposition, 
due  to  oxygen  from  exposure,  light,  and  temper- 
ature. To  retard  this  process,  add  about  two  drops 
of  a  25-per-cent  solution  of  hydrochloric  acid  in 
water  to  every  pint  of  the  above  solution. 

Chlorine  water  undergoes  rapid  changes  on  ac- 
count of  the  contact  with  oxygen  from  the  air,  light, 
and  heat.    Hydrochloric  acid  is  no  doubt  formed. 

The  life  of  this  water  may  be  greatly  prolonged 
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by  placing  some  washed  litharge  in  each  bottle  con- 
taining the  water.  This  water  should  be  kept  in 
four-ounce  amber  bottles,  well  filled,  kept  cool  and 
protected  from  direct  light. 

Another  solution  that  often  changes,  and  is  an 
■expensive  one,  is  the  solution  of  ammonium  molyb- 
date.  This  deposits  molybdic  acid,  due  to  the  loss  of 
portions  of  the  ammonia  base  caused  by  temperature 
and  light.  To  obviate  this,  prepare  two  solutions, 
one  of  the  salt  itself  and  one  of  a  30-per-cent  nitric 
acid,  which  use  in  proportions  of  one  part  of  the 
former  to  three  parts  of  the  latter.  This  is  calcu- 
lated on  a  basis  of  15-per-cent  solution  of  the 
molybdate. 

Solutions  of  lead  acetate  on  exposure  form  heavy 
white  precipitates   of  lead  carbonate  due  to  the 


absorbed  carbon  dioxide  furnished  by  the  air. 
Traces  of  free  acetic  acid  restrain  the  action  of 
carbon  dioxide. 

Solutions  of  ammonium  phosphate  produce  a 
precipitate  of  acid  ammonium  phosphate,  primarily 
caused  by  the  escape  of  free  ammonia  due  to  tem- 
perature. To  avert  this  trouble  add  small  amounts 
of  free  ammonia  by  using  stronger  water  of 
ammonia. 

Lotio  nigra  deteriorates  from  constant  use  and 
the  employment  of  unclean  vessels  by  the  alteration 
of  the  "black  oxide."  The  addition  of  5-per-cent 
glycerin,  or  a  10-per-cent  mucilage  of  tragacanth 
with  5-pcr-cent  alcohol  combined,  will,  by  this 
means,  prevent  this  change  and  thus  aid  to  keep  the 
oxide  in  suspension. 


DRUG-STORE  YARNS. 

By  FBAKK  FAKBINOTON. 


If  a  druggist  could  remember  all  the  funny  things 
which  he  and  his  customers  do  and  could  narrate 
the  incidents  in  a  vivid  style,  he  would  be  the  cham- 
pion funny  man  right  away.  The  little  tales  which 
follow,  however,  are  intended  not  so  much  to  make 
one  laugh  as  to  throw  light  on  certain  phases  of  the 
pharmacist's  work. 

It  is  not  unusual  for  drug  stores  to  carry  books, 
particularly  a  line  of  paper-covered  novels.  The 
titles  of  these  specimens  of  cheap  literature  are  often 
fearful  things.  But  none  of  these  appellations  will 
compare  with  one  asked  for  over  my  counter.  A 
woman  wanted  a  copy  of  "The  Beautiful  Cro- 
quette." 

Another  customer  desired  a  nice  book  for  a  young 
lady  friend.  I  showed  her  an  attractive  volume  of 
■"Hiawatha,"  but  the  customer  said,  "No,  I  don't 
■want  that.  She's  got  Shakespeare,  and  there's  a 
good  deal  of  Hiawatha  in  Shakespeare." 

Old  Granny  Bitters,  or  so  I  will  call  her,  was  par- 
ticular about  the  bird  seed  she  bought.  None  of 
the  fancy  boxed  packages  for  her.  She  wanted  it 
specially  mixed.  The  favorite  blend  for  which  she 
asked  was  "A  pound,  two-thirds  canary,  two-thirds 
rape,  and  the  rest  hemp." 

Larry  Nichols  had  had  appendicitis.  When  he 
came  in  on  his  first  trip  to  town  after  recovering, 
he  was  cordially  welcomed  and  received  many  in- 
quiries about  the  operation. 


"Well,  boys,  I'll  tell  you,"  said  Larry.  "It 
wouldn't  have  been  so  bad  and  there  wouldn't  have 
been  much  danger  if  my  appendix  hadn't  been  all 
covered  with  ulsters." 

Somebody  else  didn't  make  this  mistake.  Silas 
Gray  sold  me  a  cord  of  wood,  and  I  particularly 
specified  that  it  was  to  be  tip-top  wood.  It  was  to 
be  used  in  starting  up  the  fire  in  the  heater  at  the 
store  when  it  became  low,  I  wanted  something  that 
would  burn  up  quickly  and  make  a  ready  heat. 
Silas  brought  the  wood  when  I  was  out.  I  came 
back  and  found  a  cord  of  small  round  sticks.  They 
looked  like  saplings  chopped  up.  In  a  few  days 
Silas  came  for  his  pay,  and  I  berated  him  for  bring- 
ing me  such  wood  as  that. 

"What  kind  of  wood  did  you  ask  for?"  he  in- 
quired, 

"Why,"  said  I,  "I  told  you  plainly  that  it  must 
be  tip-top  wood." 

"Well,"  responded  Silas,  "if  you  want  it  to  come 
from  any  higher  up  on  the  trees  than  it  did,  they'll 
have  to  grow  the  trees  taller," 

A  good  many  druggists  who  have  used  calendars 
for  advertising  purposes  have  doubtless  done  as  I 
did — give  them  out  before  Christmas  in  the  belief 
that  people  would  appreciate  having  them  as  greet- 
ings of  the  season.  Perhaps  some  druggists  have 
not  yet  tumbled  to  the  fact  that  people  are  a  great 
deal  more  anxious  to  get  those  free  calendars  before 
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Christmas  because  the  pads  on  them  are  so  con- 
venient to  detach  and  use  on  fancy  articles  made 
for  gifts. 

One  way  to  counteract  this  is  to  stamp  the  store 
name  on  the  January  leaf  of  each  calendar,  and  an- 
other plan  is  to  refrain  from  giving  them  out  until 
January  1. 

Probably  it  is  only  a  coincidence  that  a  mail  order 
which  came  in  from  a  Mr,  Goode  was  accompanied 
by  a  bogus  fifty-cent  piece.  If  the  man  was  good 
his  money  was  otherwise. 

A  call  which  I  have  never  been  able  to  analyze 
entirely  to  my  own  satisfaction  was  that  of  a  cus- 
tomer who  wanted  "Poker  chips  to  boil  up  for  lice 
on  cattle." 

An  elderly  lady  with  a  leaning  toward  religious 
literature  and  a  decided  liking  for  Ralph  Connor's 
kind  wanted  a  copy  of  "Black  Crook,"  though  she 
took  "Black  Rock."  She  probably  never  knew  the 
difference, 

A  request  by  an  old  farmer  for  a  bottle  "of  that 
there  dilapidated  water"  was  a  more  or  less  accurate 


description  of  a  well-known  brand  of  cathartic 
water  which  certainly  does  have  a  dilapidated  taste. 
It  isn't  to  be  wondered  at  that  the  old  people  some- 
times forget  the  remarkable  names  of  proprietary 
preparations.  As  one  of  our  older  patrons  re- 
marked, "Nothing  will  stay  in  a  man's  head  after 
he's  seventy  but  lice," 

The  druggists  certainly  have  an  opportunity  to 
develop  their  sense  of  humor,  and  fortunately  many 
of  them  do  so.  It  is  sometimes  necessary  to  retire 
behind  the  prescription  desk  for  a  moment  in  order 
to  still  the  risibilities  which  might  cost  the  store  a 
customer.  No  pharmacy  ought  to  allow  derision 
of  any  customer  after  he  departs,  but  there  is  noth- 
ing to  prevent  the  quiet  enjoyment  of  a  good  joke, 
either  on  the  buyer  or  on  the  seller. 

The  drug-trade  journals  often  print  illiterate  or- 
ders from  customers,  and  sometimes  they  are  funny.- 
The  one  given  below  is  certainly  puzzling  if  not 
amusing : 

"A  nipple  for  a  baby  without  a  hole  for  the  air  to  get 
through  with  a  ivory  ring  in  it,  price  ISc." 


SYRUPS  or  THE  U.  S. 

P.* 

for   Their   PreparaUoD    Developing   from   the    Author's   Experience 
Velne  end  Intereal. 

In    Preperlntf 
mmoB 

Check 

By  E.  FUIXERTON  COOK,  P.D. 

{Concluded  from  the  October  ^v\.\x.i\^.) 

SYRUP  OF  ALMOND. 

While  the  present  official  syrup  is  not  like  the 
1890  preparation  in  its  appearance,  it  possesses  the 
flavoring  qualities  of  the  old  syrup  in  a  much  more 
permanent  form.  Besides,  it  is  quickly  and  easily 
made  at  all  seasons  of  the  year.  The  sugar  content 
is  somewhat  less  than  "simple"  syrup  (about  100 
Gm.  less  per  1000  Cc),  owing  to  the  method  of 
preparation,  in  which  110  Cc.  of  flavoring,  mostly 
orange-flower  water,  is  added  to  enough  syrup  to 
make  1000  Cc.  This  could  readily  be  overcome  by 
adding  the  spirit  of  bitter  almond  and  the  orange- 
flower  water  to  enough  water  to  measure  450  Cc, 
and  dissolving  850  Gm.  of  sugar  in  this  liquid, 
finally  making  the  volume  exactly  1000  Cc.  by  the 

•Read  before  the  Section  on  Practical  Pharmacy  and 
Dispensing  of  the  A.  Ph.  A.,  at  the  meeting  held  at  Hot 
Springs,  Ark.,   September  7-12,   1908. 


addition  of  water.  The  sample,  kept  in  a  sterilized 
bottle,  has  developed  within  six  months  numerous 
small  colonies  of  almost  colorless  organisms. 

SVRUP  OF  HYDRIODIC  ACID. 

When  this  syrup  is  made  by  the  present  official 
process,  the  greatest  care  is  necessary  in  selecting 
the  diluted  hydriodic  acid.  If  the  acid  is  prepared 
in  the  store  or  laboratory  it  is  important  to  first 
select  the  best  grade  of  chemicals  (crystal  salts, 
especially  tartaric  acid,  are  preferable,  since  they  are 
freer  from  impurities) ;  they  should  be  carefully 
weighed,  and  all  apparatus  used  in  the  process  must 
be  scrupulously  clean.  This  is  necessary,  since  the 
acid  quickly  absorbs  any  foreign  odors  and  produces 
an  unpleasantly  odorous  syrup.  When  the  alcohol 
is  evaporated  the  temperature  must  not  be  too  high 
and  the  last  traces  of  alcohol  should  be  dissipated,  if 
the  syrup  is  to  be  satisfacto^^^^J^e@^(3(«f^ 
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light  in  sugar  content  (about  510  Gm.  of  sugar  in 
1000  Cc.  of  syrap) ,  and  the  reduction  in  the  amount 
of  sugar,  as  compared  with  the  1890  syrup,  has 
entirely  overcome  the  tendency  of  the  acid  to  cara- 
melize the  sugar,  thus  darkening  the  syrup.  Sam- 
ples of  this  syrup  have  stood  for  several  years 
without  darkening,  and  if  the  syrup  and  acid  have 
been  carefully  made,  using  the  best  materials,  it  is, 
as  at  present  official,  a  satisfactory  product.  No 
organisms  have  developed  in  the  syrup  in  any  of  the 
samples;  there  is  a  slight,  almost  black  growth  in 
the  diluted  hydriodic  acid  from  which  the  syrup  was 
made,  and  this  acid  has  developed  a  rather  un- 
pleasant odor  suggesting  stale  water. 

SYRUP  OF  ORANGE  FLOWERS. 

Orange-flower  water,  from  which  the  syrup  is 
made,  as  usually  found  in  the  store,  contains  an 
abundance  of  growth,  and  care  must  be  taken  to 
obtain  a  water  free  from  such  organisms  or  the 
syrup  will  not  be  even  relatively  permanent.  The 
solution  of  the  sugar  will  be  facilitated  by  the  addi- 
tion of  enough  orange-flower  water  to  make  the 
contents  of  the  bottle  measure  about  980  Cc.  before 
agitating  to  dissolve  the  sugar,  as  suggested  in  the 
introductory  remarks.  The  process  and  product  are 
otherwise  satisfactory. 

SYKUP   OF   LIME. 

The  U.  S.  P.  process  is  satisfactory.  It  required 
about  six  hours  to  filter  the  1000  Cc.  of  syrup,  which 
is  very  light  in  sugar  content.  The  evaporation  in 
the  1890  process  was  unnecessary.  It  is  important 
that  a  good  quality  of  lime  be  used.  One  sample  of 
syrup  was  made  from  an  oyster-shell  lime,  which 
was  in  grayish  scales  or  masses,  and  contained  small, 
hard,  black  pieces.  The  syrup  from  this  lime  was 
of  a  yellow  color. 

SYRUP   OF   FERROUS  IODIDE. 

The  present  official  process  is  satisfactory.  A 
sample  of  1000  grammes  has  been  standing  in  a 
quart  bottle  for  six  months,  with  an  air  space  above 
the  syrup;  and  no  special  precautions  have  been 
taken  to  keep  it,  excepting  that  the  bottle  has  been 
corked.  There  is  no  darkening  in  color,  even  on 
the  surface.  It  is  noticeable  that  when  the  diluted 
hypophosphorous  acid  is  added  the  syrup  becomes 
slightly  more  yellowish  in  color. 

SYRUP  OF  THE  PHOSPHATES  OF  IRON,  QUININE,  AND 
STRYCHNINE. 

Gentle  heating  seems  necessary  to  dissolve  the 
quinine  as  well  as  the  soluble  ferric  phosphate,  in 


preparii^  the  glycerite  from  which  the  syrup  is 
made.  Difficulty  has  been  experienced  in  keeping 
the  glycerite.  Two  samples,  one  made  in  the  winter, 
the  other  in  the  summer,  have  both  crystallized  into 
a  solid  mass  within  a  few  days.  Further  work  is 
being  done  upon  this  preparation. 

SYRUP  OF   HYPOPHOSPHITES. 

This  is  one  of  the  syrups  in  which  the  solution  of 
the  sugar  will  be  facilitated  by  the  addition  of 
enough  water  to  make  the  product  measure  980  Cc. 
before  agitating  to  dissolve  the  sugar,  as  suggested 
in  the  introductory  remarks.  The  difficulty  of  par- 
tial insolubility  was  experienced  here,  as  it  generally 
is  when  one  makes  a  solution  of  calcium  hypophos- 
phite.  It  is  supposed  that  a  portion  of  the  calcium 
salt  is  decomposed,  during  the  evaporation  and 
granulation,  into  an  insoluble  compound. 

Although  the  samples  were  made  as  directed  iii 
the  U.  S.  P.  and  the  solution  filtered  before  the 
sugar  was  dissolved,  there  has  been  some  precipi- 
tate, after  standing  for  eight  months,  of  a  white 
substance  which  adheres  closely  to  the  bottom  of  the 
bottle  and  will  not  shake  into  a  mixture.  All  of  the 
samples  have  developed  microscopic  growths  in 
abundance.  This  syrup  and  the  compound  syrup  of 
hypophosphites  are  the  most  difficult  syrups  in  the 
Pharmacopoeia  to  preserve  from  such  a  growth. 
The  sugar  content  in  this  syrup  is  very  light,  being 
only  650  grammes  to  the  1000  Cc.  of  the  finished 
syrup.  If  a  much  larger  amount  is  used,  however, 
say  800  grammes  or  750  grammes,  the  sugar  will 
force  the  hypophosphites  out  of  solution,  bscause 
of  the  greater  solubility  of  the  sugar. 

COMPOUND  SYRUP  OF   HYPOPHOSPHITES. 

The  process  for  this  preparation,  as  changed  in 
the  additions  and  corrections  of  the  U.  S.  P.,  in 
which  the  water  used  to  dissolve  the  calcium,  potas- 
sium and  sodium  hypophosphites  was  reduced  from 
450  Cc.  to  400  Cc,  produces  a  superior  preparation. 
Here  again,  however,  every  precaution  must  be 
taken  to  avoid  the  introduction  of  mold  organisms 
since  the  syrup  is  very  difficult  to  keep  free  from 
their  growth. 

SYRUP  OF  IPECAC. 

The  official  method  is  entirely  satisfactory:  the 
syrup  is  clear  and  free  from  precipitate  after  stand- 
ing about  a  year.  This  process  is  a  model  for 
syrups  made  from  fluidextracts.  By  adding  the 
fluidextract  to  the  water,  allowing  it  to  stand  24 
hours  until  precipitation  has  taken  place,  then  filter- 
ing,  and  dissolving  the  siigar  m^^  Wjige,  a 
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syrup  is  obtained  free  from  the  cloudiness  which 
invariably  results  when  a  fluidextract  is  added 
directly  to  "simple"  syrup.  There  are  a  number 
of  official  processes  which  should  be  remodeled  on 
these  lines. 

The  precipitation  resulting  from  the  addition  of 
the  fluidextract  to  the  acidified  water  seemed  to  be 
large.  It  was  carefully  collected  upon  a  tared  filter, 
which,  with  the  contents,  was  dried  and  weighed. 
For  70  Cc.  of  fluidextract,  the  precipitate  measured 
0.8  gramme  and  consisted  of  a  dark-brown,  resinous 
mass,  which  was  insoluble,  almost  tasteless,  and 
plastic  when  chewed. 

SYRUP   OF   TAR. 

The  process  for  syrup  of  tar  is  an  improvement 
over  the  syrup  of  the  1890  Pharmacopceia.  The 
syrup  can  be  made  much  more  quickly  and  has  a 
stronger  tar  flavor.  As  it  stands,  there  is  a  ten- 
dency to  darken,  which  was  also  tnie  of  the  1890 
syrup.  A  slight  deposit  forms  on  the  sides  of  the 
container  after  it  has  been  made  a  few  months,  but 
the  syrup  itself  remains  clear.  The  process,  as  a 
whole,  is  very  satisfactory.  The  mortar  in  which 
the  mass  has  been  triturated  with  the  water  can 
readily  be  cleaned  by  a  little  alkali.  It  is  important 
to  see,  however,  that  no  alkali  has  been  used  in  the 
mortar  before  making  the  syrup,  for,  unless  it  has 
been  very  carefully  cleaned,  this  would  render 
soluble  a  much  larger  amount  of  the  tar  than  is 
intended. 

SYRUP  OF  WILD  CHERRY. 

The  process  should  be  modified  in  either  one  of 
two  ways.  According  to  the  present  official  process, 
the  percolation  is  continued  until  the  liquid  in  the 
receiving  bottle  measures  450  Cc.  Then  the  sugar 
(700  grammes)  is  dissolved  in  this,  by  agitation, 
without  heat,  and  finally  enough  water  is  added  to 
make  the  product  measure  1000  Cc. 

The  700  grammes  of  sugar  will  not  dissolve  in 
this  amount  of  liquid  since  150  Cc.  of  it  is  glycerin 
and  only  300  Cc.  is  an  aqueous  percolate.  It  re- 
quires about  375  Cc.  of  water  to  dissolve  700 
grammes  of  sugar  and  keep  it  in  solution  when 
cold.  The  one  modification  suggested  is  to  con- 
tinue the  percolation  until  the  liquid  in  the  receiving 
bottle  measures  550  Cc.  This  is  permissible  and 
will  not  make  over  1000  Cc.  of  syrup  when  the 
sugar  is  dissolved.  The  other  suggestion  is  the 
general  one,  which  applies  to  a  number  of  syrups: 
add  enough  water  to  make  the  product  measure  980 
Cc.  before  agitating  to  dissolve  the  sugar,  finally 


adding  water  to  make  1000  Cc.  The  syrup  of  the 
U.  S.  P.  VIII  is  lighter  in  color  and  not  so  astrin- 
gent as  the  1890  product.  This  is  due  to  the  glycerin 
being  placed  in  the  percolate  as  a  preservative  and 
not  being  passed  through  the  drug  with  the  men- 
struum. Since  astringency  is  not  desired,  the 
syrup  of  the  8th  Revision  is  to'  be  preferred  as  its 
flavor  is  much  finer.  The  keeping  quality  and 
appearance  of  the  finished  syrup  are  satisfactory. 

SYRUP   OF   RHUBARB. 

The  addition  of  the  potassium  carbonate  changes 
the  color  of  the  fluidextract  from  a  greenish  to  a 
reddish  color  because  of  the  action  of  the  alkali  upon 
the  chrysophanic  acid.  The  presence  of  this  alkali 
probably  renders  the  fluidextract  more  miscible  with 
the  syrup,  since  this  preparation  is  the  most  satisfac- 
tory of  those  made  by  this  process,  namely,  the 
direct  mixing  of  fluidextract  and  syrup.  The 
official  process  is  satisfactory. 

AROMATIC    SYRUP    OF    RHUBARB. 

With  the  exception  of  a  ring  of  resin-like  sub- 
stance which  has  separated  on  the  bottle  at  the 
surface  of  the  liquid,  this  syrup  is  clear  and  satisfac- 
tory, pharmaceutically.  The  sample  has  stood 
about  eight  months. 

SYRUP  OF  ROSE. 

This  process,  similar  to  the  process  for  syrup  of 
ipecac,  again  shows  the  advantages  of  such  a  pro- 
cedure. The  finished  syrup  leaves  nothing  to  be 
desired,  although,  when  the  fluidextract  was  added 
to  the  water,  a  marked  precipitate  resulted,  which, 
in  the  quick  process  of  mixing  the  syrup  and  fluid- 
extract  together  directly,  would  have  been  present 
in  the  syrup.  The  syrup  is  of  a  beautiful  red  color 
and  perfectly  clear. 

COMPOUND  SYRUP  OF  SARSAPARILLA. 
This  syrup  is  as  striking  an  illustration  of  the 
value  of  a  proper  pharmaceutical  process  as  is 
syrup  of  rubus  of  the  disadvantages  of  not  follow- 
ing such  a  method.  The  fluidextracts  were  allowed 
to  precipitate  when  mixed  with  water,  the  precipi- 
tate filtered  out  and  the  sugar  dissolved  in  the  clear 
filtrate.  The  syrup  is  clear,  free  from  precipitate, 
and  pharmaceutically  perfect. 

SYRUP  OF  SQUILL. 

The  8th  revision  process  produces  a  perfect  syrup 
which  keeps  well  and  does  not  precipitate.  The 
change  made  in  the  1890  process  ^r*fW^t3'|?S 
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squill,  that  of  boiling  and  filtering,  to  free  it  from 
albuminous  substances,  is  very  desirable.  In  the 
1890  syrup  this  had  to  be  done  whenever  the  syrup 
was  made.  Now  the  whole  lot  of  vinegar  is  treated 
at  once  and  the  syrup  may  be  prepared  without  such 
a  preliminary  step. 

SYRUP  OF  CALCIUM  LACTO PHOSPHATE. 

The  syrup  has  kept  perfectly  for  more  than  six 
months,  the  only  precaution  taken  being  the  use  of 
good  material  and  filtered  water  for  the  preparation 
and  the  rinsing  of  the  bottles.  The  syrup  is  strongly 
acid,  but  not  unpleasantly  so,  especially  when  it  is 
well  diluted.  A  desirable  modification  is  the  use  of 
100  Cc.  of  water  in  rinsing  the  mortar,  instead  of 
50  Cc.  as  officially  stated.  This  will  be  doubly  ad- 
vantageous since  it  allows  better  rinsing  of  the  mor- 
tar and  filter  and  also  leaves  a  larger  amount  of 
water  for  the  solution  of  the  sugar.  The  change  is 
permissible ;  otherwise  more  would  have  to  be  added 
at  the  finish.  It  has  been  observed  on  several  occa- 
sions that  when  the  calcium  carbonate  was  added 
to  the  lactic  acid  and  water,  and  the  contents  of  the 
mortar  was  in  an  active  state  of  efifervescence,  the 
whole  mass  suddenly  solidified,  so  that  the  mortar 
could  be  inverted  without  spilling  the  contents  or 
dropping  the  pestle.  This  mass  readily  dissolved, 
however,  upon  the  addition  of  the  phosphoric  acid. 

COMPOUND  SYRUP  OF  SQUILL. 

The  fluidextract  of  squill  which  is  used  in  this 
preparation  is  now  made  with  an  acetic  acid  men- 
struum and  contains  no  alcohol.  In  the  process  for 
the  syrup,  however,  the  mixed  fluidextracts,  meas- 
uring 160  Cc,  are  directed  to  be  evaporated  to  100 
grammes,  presumably  to  remove  the  alcohol.  There 
is  present,  however,  only  about  40  Cc.  of  alcohol, 
from  the  fluidextract  of  senega,  which  would  weigh 
about  33  grammes.  It  was  found  to  be  difficult  to 
evaporate  the  mixed  fluidextracts  to  100  grammes, 
at  a  low  temperature,  and  certainly  required  much 
more  heating  than  should  be  used.  Evaporation 
should  be  continued  until  the  mixed  fluidextracts 
weigh  about  130  grammes  if  the  evaporation  of  the 
alcohol  is  necessary,  but  why  should  the  alcohol  be 
removed  at  all?  Many  syrups  contain  from  2  to  5 
per  cent  of  alcohol. 

In  six  months  the  finished  syrup  has  precipitated 
badly;  a  fine,  slimy  deposit  has  formed  in  the  bnttle, 
which  mixes  readily,  producing  a  cloudy  syrup. 
This  may  be  the  albumin-like  principle  from  the 
fluidextract  of  squill,  and  it  may  be  found  necessary 


to  heat  the  fluidextract  to  boiling  and  then  filter 
it  to  get  rid  of  this  substance  which  afterwards 
precipitates. 

SYRUP  OF  KRAMERIA. 

This  syrup,  pharmaceutically,  is  unsatisfactor)' 
although  it  may  be  efficient  medicinally.  The  addi- 
tion of  so  large  a  quantity  of  fluidextract  to  syrup 
(450  Cc.  fluidextract:  550  Cc.  syrup)  could  not  be 
expected  to  produce  a  clear  liquid.  The  propor- 
tion of  fluidextract  in  the  syrup  could  well  be  re- 
duced to  250  Cc.  of  fluidextract  in  each  liter  of 
finished  syrup.  This  would  make  the  dose  confonn 
to  that  of  the  drug  and  fluidextract.  The  present 
dose  of  the  syrup,  1  fluidrachm,  is  almost  twice  the 
size  of  that  given  for  the  drug  and  fluidextract, 
namely,  15  grains  and  15  minims,  respectively. 
This  would  also  produce  a  more  pharmaceutical 
preparation.  The  fluidextract  itself  tends  to  gela- 
tinize, due  to  the  presence  of  so  large  an  amount  of 
tannin-like  substances,  subjected  to  perhaps  the 
action  of  microorganisms.  When  the  fluidextract 
and  syrup  are  mixed,  a  coagulated  mass,  almost  too 
thick  to  pour,  results.  As  this  syrup  stands,  it 
separates  into  two  layers,  a  clear,  dark-reddish 
liquid  above,  and  a  cloudy  portion  occupying  about 
three-fourths  of  the  bottle  with  a  heavy  precipitate 
at  the  bottom. 

SYRUP  OF  SENNA. 

This  syrup  is  subject  to  the  same  criticism  offered 
in  the  case  of  syrup  of  senega.  It  is  cloudy,  has 
precipitated,  chiefly  upward,  and  is  not  a  good  prep- 
aration pharmaceutically. 

SYRUP  OF   TOLU. 

The  process  is  satisfactory.  The  one  question 
which  may  be  raised  is:  Should  not  the  alcohol 
be  allowed  to  evaporate  before  the  medicated  water 
is  prepared?  This  was  done  in  the  1890  process 
and  produced  a  syrup  free  from  the  taste  of  alcohol. 
Tl^e  use  of  the  official  tincture  of  tolu  is  a  great 
advantage  over  the  extemporaneous  preparation  of 
a  tincture  of  tolu,  every  time  the  syrup  is  made,  as 
was  directed  in  the  1890  process. 

SYRUP  OF  GINGER. 

This  process  is  satisfactory  and  is  another 
example  of  the  advantage  of  a  method  for  freeing 
the  finished  syrup  from  the  precipitate,  which  is 
certain  to  follow  the  dilution  of  a  fluidextract  with 
an  aqueous  medium,  ^^  . 
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BOARD  QUESTIONS  ANSWERED. 


So  miuh  interest  has  been  manifested  in  our  series  of 
answers  to  board- of -pharma^  questions  thai  we  have 
decided  to  establish  a  regular  department  for  Ihe  publica- 
tion of  this  malerial. 


A  NORTH  CAROLINA  EXAMINATION. 

PHARMACEUTICAL  CHEMISTRY. 

{Concluded  from  September  BuLLEnN.) 

9.  What  important  changes  in  strength  has  the 
U.  S.  P.  VIII.  made  in  Tinctures  of  Aconite  and 
Veratrum?    In  Syrup  of  Ferrous  Iodide? 

The  strength  of  tincture  of  aconite  has  been  re- 
duced from  35  to  10  per  cent.  The  strength  of 
tincture  of  veratrum  has  been  reduced  from  40  to 
10  per  cent.  The  percentage  of  ferrous  iodide  in 
syrup  of  ferrous  iodide  has  been  reduced  from  ten 
to  five. 

10.  Name  the  ingredients  of,  and  outline  U.  S.  P. 
VIII.  process  of  making:  (a)  acidum  sulphuricum 
aromaticum,  (6)  medicated  waters,  (c)  emulsion 
olei  terebinthinae,  (rf)  mistura  glycyrrhiza;  comp,, 
(e)  mucilago  acacise,  (f)  spiritus  ammoniac  aromat., 
(g)  syrupus  tolutanus. 

(o)  The  ingredients  of  aromatic  sulphuric  acid 
are  sulphuric  acid,  tincture  of  ginger,  oil  of  cinna- 
mon, and  alcohol.  To  make  the  product,  add  the 
sulphuric  acid  gradually  to  the  greater  part  of  the 
alcohol.  Cool  the  mixture  and  then  add  the  tincture 
of  ginger  and  the  oil  of  cinnamon,  and  afterwards 
sufficient  alcohol  to  make  up  the  volume. 

(6)  The  medicated  waters,  when  prepared  from 
volatile  oils,  are  intended  to  be,  as  nearly  as  prac- 
ticable, saturated  solutions,  which  must  be  clear  and 
free  from  solid  impurities.  In  the  process  of  manu- 
facture the  solution  of  the  volatile  oils  is  facilitated 
by  the  use  of  purified  talc ;  but  solution  may,  if  pre- ' 
ferred,  be  aided  by  replacing  the  purified  talc  by 
pulped  or  shredded  filter-paper.  Waters  may  also 
be  made  by  the  addition  of  volatile  oils  to  hot  water 
and  the  separation  of  the  excess  of  the  former,  or  by 
the  distillation  of  the  drug  or  volatile  oil  with 
water,  if  by  either  of  these  methods  the  finished 
product  corresponds  in  all  respects  with  official 
requirements. 

(c)  Emulsion  of  oil  of  turpentine  contains  recti- 
fied oil  of  turpentine,  expressed  oil  of  almond,  syrap 
of  acacia,  and  water.     Introduce  the  acacia  into  a 


dry  bottle,  add  the  oils,  and  shake.  Then  add  a 
little  water  and  agitate.  When  the  oils  are  emulsi- 
fied, add  the  syrup,  in  several  portions,  shaking  after 
each  addition  and  gradually  incorporating  the  water. 

(d)  Mistura  glycyrrhizse  coraposita  contains  ex- 
tract of  glycyrrhiza,  syrup,  acacia,  camphorated 
tincture  of  opium,  wine  of  antimony,  spirit  of 
nitrous  ether,  and  water.  The  extract  of  glycyr- 
rhiza and  acacia  are  rubbed  in  a  mortar  with  water 
until  they  are  dissolved.  This  solution  is  trans- 
ferred to  a  graduate  vessel  containing  the  other 
ingredients,  and  the  rest  of  the  water  is  added  and 
thoroughly  mixed. 

(e)  Mucilago  acacise  is  composed  of  acacia,  lime- 
water,  and  water.  Wash  the  acacia  with  cold  water 
and  allow  it  to  drain.  Add  the  lime-water  and  then 
the  water.  Agitate  or  stir  until  the  acacia  is  dis- 
solved and  then  strain  the  product. 

(f)  Spiritus  ammoniae  aromaticus  contains  am- 
monium carbonate,  ammonia  water,  oil  of  lemon, 
oil  of  lavender  flowers,  oil  of  myristica,  alcohol,  and 
water.  Dilute  the  ammonia  with  water  and  add  the 
ammonium  carbonate  reduced  to  a  fine  powder. 
Close  the  flask,  agitate  until  the  salt  is  dissolved,  and 
let  the  mixture  stand  for  twelve  hours.  Dissolve 
the  oils  in  the  alcohol  contained  in  a  graduated 
bottle,  add  the  solution  of  ammonium  carbonate, 
and  then  the  water.  Let  the  mixture  stand  for  one 
day  in  a  cool  place  and  filter  in  a  well-covered  funnel. 

(g)  Syrupus  tolutanus  contains  tincture  of  tolu, 
magnesium  carbonate,  sugar,  and  water.  Rub  the 
tincture  of  tolu  with  the  magnesium  carbonate. 
Add  a  little  sugar,  then  gradually  add  most  of  the 
water  with  constant  trituration,  and  filter.  Dissolve 
the  rest  of  the  sugar  in  the  filtrate,  add  the  remainder 
of  the  water,  and  filter. 

11.  Criticize  minutely  the  following  as  to 
dosage,  incompatibilities,  and  methods  of  com- 
pounding : 


Hydrargyri  Bichloridi, 

Sodji  Bicarb.,  aa  gis.  xii. 
M.  et  ft.  chart.  No.  x. 
Sig. ;  One  every  two  hours. 

In  Scoville's  "Art  of  Compounding"  the  state- 
ment is  made  that  sodium  bicarbonate  with  calomel 
forms  corrosive  sublimate  slowly,  the  change  not 
taking  place  within  four  to  six  weeks  ordinarily,  so 
that,  except  under  unusual  conditions,  a  prescription 
would  be  used  before  mercuric  chloride  is  formed. 
It  is  a  very  common  practice  of  physicians  to  direct 
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the  use  of  these  two  chemicals  together,  and  no  ill 
effect  seems  to  result.  The  average  dose  of  mer- 
curic chloride  is  1/20  grain.  Here  the  dose  is 
1  1/5  grains,  which  is  dangerous.  This  particular 
prescription  should  therefore  not  be  dispensed. 


Tinct.  Ferri  Chloridi,  fld.  drs. 
Acid.  Carbolici,  fid.  ozs.  ii. 
Glycerini,  fid,  ozs.  ii. 
Potass.   Chloridi,   drs.   iv. 
Aqux,  q.  s.  ad  fid.  ozs.  iv. 
Sig.:  Gargle. 


M. 

The  potassium  salt  intended  is  doubtless  the 
chlorate  instead  of  the  chloride  as  stated.  Accord- 
ing to  Ruddiman,  there  is  considerable  danger  of 
an  explosion  in  attempting  to  fill  such  a  prescrip- 
tion. If  the  potassium  chlorate  is  rubbed  with 
glycerin,  this  is  particularly  liable  to  take  place.  If, 
on  the  other  hand,  the  chlorate  be  added  to  the  solu- 
tion of  ferric  chloride,  which  always  contains  some 
free  hydrochloric  acid,  chlorine  will  be  formed,  and 
this  will  act  upon  the  glycerin,  converting  it  into 
oxalic  and  carbonic  acids.  In  filling  this  prescrip- 
tion, the  temperature  should  not  go  above  70°  F., 


and  then  the  bottle  should  be  loosely  stoppered  for 
a  time  before  giving  it  to  the  patient.  The  chlorate 
will  not  be  entirely  dissolved. 

PKESCKIPnON    KD.    3. 

Tinct.  Aconiti,  fid.  drs.  i. 
Tinct.  Digital.,  fid.  drs.  ii, 
Tinct.  Nucis  Vom.,  fid.  drs.  v. 
Spts.  Aeth.  Nitrosi,  fid.  ois.  1. 
M.    Sig. :    Gutt,  XX  in  wafer,  g,  h.  s. 

If  the  spirit  of  nitrous  ether  be  mixed  directly 
with  the  tinctures,  it  will  react  with  the  tannin, 
giving  off  fumes  of  nitric  acid. 


Antimonii  et  Potass.  Tartrate,  grs.   xx. 

Saechar.  Lac f is,  grs.  xx. 
H.    Ft.  chart.  No.  xii. 
Sig. :  One  every  hour. 

The  dose  of  antimony  and  potassium  tartrate  as 
an  expectorant  is  1/10  grain;  as  an  emetic  14  grain. 
In  this  prescription  the  dose  is  1  grain  to  be  taken 
every  hour.  Such  a  dose  is  excessive,  and  the  mix- 
ture should  therefore  not  be  dispensed — or  at  least 
not  without  consulting  the  prescriber. 


A   PlOMIHIHT  StOII  IH   SoUTB   CaiOLIMA.— 

under  the  miniaenieat  of  D.  T.  RUct.  who  ii  wetl 
a(  the  South  Carolina  Medical  Collesc  of  CharleiK 
of  Ihe  Palmetto  Drua  Co.  ol  Mullioi.  S.  C,  in  i 
Mr.  RilcT  in  the  RilcT  Onii  Co.  is  A.  L.  Dintzler, 
of  Georaclown,  S.  C.  before  foint  to  Floreace. 


le  Co.  of  Florence.  S.  C.  opened  ila  doon  for  businctg  on  Ihe  eTenins 

druE  circlei  of  South  Carolina.    Mr.  Riley  ii  i  Eradnale  of  the  phanna 

pleltd  his  courie  in  190Z.    Before  comini  to  Florence  he  was  manager  and  treanu-er 

elaini  an  interest.    He  is  al»  connected  with  the  Norton  Dnia  Co.    Asaoclated  with 

It  popular  dmisiiU  in  South  Carolina.    Ur.  Dantiler  wai  with  the  Iieman  Drui  Co. 
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DOLLAR  IDEAS. 


The  edilor  of  the  'Bwixtuf  will  pay  f/  in  cashjor 
every  practical  idea  accepted  Jor  this  department.  What 
is  wanted  are  good  formulas,  dispensing  kinks,  book- 
keeping suggestions,  business  plans,  advertising  schemes, 
new  soda  drinks,  and  everything  else  of  a  novel  and 
useful  nature. 


A  SIMPLE  RACK  FOR  GRADUATES. 

H.  S.  Carpenter,  Detroit,  Mich. :  We  have 
found  it  difficult  to  keep  our  graduates  clean  when 
they  are  not  in  use.  They  always  get  dirty,  and  it 
looks  bad  to  leave  them  lying  around  on  the  drain- 
board.  This  prompted  me  to  improvise  a  graduate 
holder  of  my  own.     I  took  a  clean  piece  of  soft 


up  in  25-  and  50-cent  packages  or  in  bulk.  Fre- 
quently such  remarks  lead  to  an  immediate  sale  of 
one  or  the  other  size  of  our  favorite  perfume.  My 
plan  has  the  additional  advantage  that  if  our  lady 
customer  does  not  care  to  purchase  perfume  to-day 
or  even  this  week,  the  next  time  her  bottle  is  empty 
she  will  remember  the  store  where  she  was  so  gen- 
erously sprinkled  with  lovely  perfume. 

Another  idea  having  a  very  distinctive  advertis- 
ing feature  is  to  perfume  the  front  portion  of  the 
store  with  the  atomizer  once  or  twice  a  day.  Cus- 
tomers on  entering  usually  remark :  "What  smells 
so  fragrant  in  here?"  Then  is  the  opportunity  to 
demonstrate  the  perfume. 

Another  convincing  way  of  drawing  the  atten- 
tion of  the  public  to  your  perfume  is  the  use  of 
small  perfumed  blotters.  Place  one  in  each  package 
leaving  the  store,  also  in  each  box  of  stationery  and 
in  fine  writing  tablets.  This  method  will  nearly  al- 
ways create  a  sale  of  your  brand  later  on.  Any  per- 
fume of  merit  can  be  made  a  good  seller  and  a 
profitable  investment  to  the  dealer  if  he  pushes  it  as 
I  have  suggested. 


pine,  and  marked  off  the  apertures  for  the  different 
graduates.  Then  with  a  key-hole  saw  I  cut  out  a 
series  of  loops  smaller  at  the  outside  and  larger  in 
the  middle  to  prevent  the  graduates  from  falling 
out,  I  painted  the  device  red  and  screwed  it  up 
over  our  sink  by  means  of  brackets,  as  shown  in 
the  illustration.  All  we  have  to  do  now  is  to  wash 
OUT  graduates  and  let  them  drain  upside  down  in 
this  rack. 

EXPLOITING  AND  PUSHING  A  PERFUME. 

A.  E.  Pratt,  Waukon,  Iowa:  For  two  years  I 
have  sold  and  pushed  just  one  high-grade  perfume, 
although  I  carry  many.  My  methods  of  pushing 
its  sale  have  certainly  brought  returns  beyond  my 
expectations. 

I  consider  the  atomizer  method  of  introducing  a 
perfume  far  ahead  of  all  others  and  the  one  that 
brings  the  most  immediate  results.  In  our  store 
every  woman  after  making  her  drug-store  purchase 
is  given  a  ''squirt"  of  "Dorothy  Vernon,"  our  best 
perfume,  on  her  handkerchief  or  shirt-waist,  and  is 
thus  introduced  to  the  brand  we  are  pushing.  This 
is  done  gracefully  by  stating  that  we  thought  she 
might  like  to  sample  our  "Dorothy  Vernon"  per- 
fume.   At  the  same  time,  we  add  that  it  comes  put 


A  POINTER  ON  SIGN  MAKING. 

Milo  Bolender,  Sparta,  Mich.:  After  trying 
many  different  materials  for  making  window  signs, 
I  have  found  one  which  gives  excellent  results.  I 
use  the  rough  or  cloth  finished  cardboard,  selecting 
the  diflerent  colors  from  the  darker  shades.  I 
print  the  signs  thereon  with  ordinary  colored  chalk, 
sometimes  shading  with  one  or  more  colors.  In 
this  work,  if  one  will  remove  the  superfluous  chalk 
dust  by  blowing  occasionally  with  the  breath,  very 
little  trouble  will  be  experienced  in  making  cheap 
but  very  beautiful  and  efficient  display  signs.  The 
glazed  cardboard  cannot  be  used  to  very  good 
advantage,  as  the  chalk  will  not  adhere  so  easily  as 
it  does  to  the  dull  or  rough  kind. 


HOW  TO  WASH  WINDOWS  ON  A  COLD  DAY. 

Paul  L.  McConomy,  Philadelphia,  Pa.:  Several 
times  last  winter  the  water  froze  when  my  man 
was  cleaning  the  back  windows.  To  overcome  this 
I  saturated  a  sponge  with  dilute  alcohol  (wood 
alcohol  could  be  used),  with  which  the  glass  was 
quickly  cleaned.  It  was  then  dried  with  a  cloth. 
Dilute  alcohol  will  not  freeze  in  the  few  minutes 
necessary  to  clean  the  glass. 
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SOME  USEFUL  WIRE  DEVICES. 
E.  P.  Ferte,  Spokane,  IVashington:  Next  to  the 
spatula  and  mortar,  my  most  useful  tools  are  the 
set  of  wires  shown  in  the  illustration.  Ten  minutes' 
time  and  ten  cents  worth  of  spring  brass  wire,  about 
size  10,  will  suffice  to  make  these  instruments.  My 
father  taught  me  their  use,  and  I  would  not  be  with- 


out them.  They  may  be  polished  once  a  year  with 
a  wet  rag  and  powdered  pumice.  Number  1  is  used 
principally  for  inserting  and  removing  cotton  from 
funnels,  percolators,  etc. ;  numbers  2  and  3  for  clean- 
ing bottles,  suppository  molds,  etc. ;  and  number  4 
for  removing  corks  from  bottles,  which  it  does  be- 
fore one  has  time  to  swear. 


THE  FRUITS  OF  A  CALENDAR  OFFER. 

E.  Q.  Anewalt,  Phillipsburg,  N.  J.:  For  1907  we 
had  600  calendars  made  in  tissue-paper  effect. 
When  opened  up  fat  "porkers"  were  to  be  seen 
inside.  Two  days  after  Christmas  we  filled  the 
floor  of  the  window  with  opened  calendars.  Above 
them  we  suspended  a  card  22  by  28  inches  and 
bearing  the  following  announcement :  "A  calendar 
with  a  cash  purchase  amounting  to  35  cents  or 
more.     Only  one  to  a  family." 

We  took  the  name  and  address  of  each  recipient. 


This  gave  us  a  good,  up-to-date  mailing  list.  Many 
made  purchases  solely  for  the  purpose  of  getting  the 
calendar.  In  one  instance  a  boy  came  in  with  a 
prescription  saying  that  his  family  dealt  at  another 
store,  but  they  wanted  a  pig.  The  prescription 
amounted  to  forty  cents,  and  was  renewed  five 
times.  We  had  calls  for  pigs  as  late  in  the  year 
as  July. 

Our  sales  for  January,  1907,  exceeded  that  month 
in  1906  by  forty  per  cent.  We  attributed  this  in- 
crease mainly  to  the  calendar  offer,  although  1907 
was  an  exceptional  business  year. 


A    STAND    FOR   PERCOLATORS    AND    FUNNELS. 
Jacob  Eilenstein,  Detroit,  Mich.:    Here  is  a  fun- 
nel and  percolator  stand  of  my  own  make.     It  is 

'-■'  '  Y  ^  Ij  U  f 


HOW  TO  SET  A  GRADUATE  IN  A  CEMENT  BASE. 
D.  W.  Rich,  Middlelown,  N.  Y.:  To  prevent 
tipping  and  breaking  of  minim  graduates,  ureo- 
meters,  fermentation  saccharometers,  and  other 
apparatus  having  small,  fragile  bases,  mix  a  small 
quantity  of  Portland  cement  with  water  to  a  stiff 
paste.  Put  a  small  amount  into  a  Syracuse  watch- 
glass,  the  kind  used  in  laboratory  work,  and  press 
the  base  of  the  graduate  or  other  instrument  down 
into  the  cement.  Fill  the  watch-glass  with  cement 
and  level  off  with  a  spatula.  Set  the  apparatus 
aside  a  day  to  allow  the  base  to  harden,  and  the 
danger  of  its  tipping  has  virtually  been  eliminated. 


about  one  foot  wide  and  three  feet  long,  with  holes 
sawed  across  the  top.  The  stand  is  nailed  onto  a 
table  and  is  supported  by  braces  on  each  end. 


COMPOUNDING   PROTARGOL    PRESCRIPTIONS. 

/.  E.  Taylor,  Gridley,  Illinois:  Protargol  pre- 
scriptions often  show  streaks  and  flecks.  To  pro- 
duce a  clear  liquid  simply  triturate  the  protargol  in 
a  small  quantity  of  glycerin.  This  solvent  if  not 
used  freely  enough  to  irritate  is  unobjectionable. 
Protargol  is  commonly  used  on  inflamed  surfaces, 
and  even  a  little  glycerin  may  sting  for  a  moment. 
For  this  reason  one  should  use  only  glycerin  to 
moisten  the  protargol. 


THE  CARE  OF  CASTILE  SOAP. 
Fred  F.    Wilson,   Toronto,   Ontario:    To   keep 
Castile  soap  soft  and  easy  to  cut,  place  a  damp  cloth 
over  the  soap  after  opening  a  case.     This  prevents 
it  from  drying  out. 
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SELECTIONS. 


CHINESE  RHUBARBS  OF  COMMERCE. 

In  former  days  Chinese  rhubarb  obtained  its 
special  designation  from  the  different  trading  posts 
along  the  routes  followed  by  caravans  from  China. 
The  wholesale  druggists  sold  Moscovian,  Crown, 
Alexandrian,  Persian,  Turkish,  and  Canton  rhu- 
barbs. At  present  the  overland  routes  being  prac- 
tically abandoned  for  the  quicker  sea  route,  the 
trade  designates  its  rhubarbs  after  the  ports  of  ex- 
port, which  are  Shensi,  Canton,  and  Shanghai. 
These  designations  correspond  to  well  characterized 
varieties  of  rhubarb,  both  as  to  external  appearance 
and  as  to  structure;  still  in  each  variety  occasional 
lots  of  other  peculiarities  are  noted.  The  most 
highly  esteemed  and  highest-priced  rhubarb  comes 
from  Shensi;  the  Canton  and  Shanghai  varieties 
bring  much  less. 

Shensi  rhubarb  is  made  up  of  complete,  flattened, 
or  rounded  parts,  which,  to  a  greater  or  less  extent, 
may  be  decorticated.  The  fractured  surface  always 
appears  granular  (even  the  smaller  fragments  show 
this),  and  is  almost  friable  and  very  strongly  mar- 
bled. The  peculiar  stria  of  a  bright-red  color  are 
r^ularly  arranged  in  stellar  clusters  toward  the 
exterior  portion  of  the  root.  The  odor  is  peculiarly 
sweet.  The  taste  is  bitter  aromatic,  and  when  the 
root  is  bitten  into  it  grates  on  the  teeth. 

Canton  rhubarb  is  made  up  of  rounded  or  semi- 
rounded  masses,  with  practically  all  of  the  corky 
layer  removed;  it  has  a  fibrous  and  coriaceous 
structure.  When  breathed  upon,  it  exhales  a  very 
pronounced  smoky-singed  odor.  The  taste  is  very 
bitter,  and  is  combined  with  a  peculiar  astringency. 
It  grates  less  on  the  teeth  than  the  preceding. 

Shanghai  rhubart)  is  usually  made  up  of  very  flat, 
thin,  and  well-decorticated  fragments,  which  may 
be  either  fibrous  and  coriaceous,  or  very  dense  and 
compact.  The  face  of  fracture  is  of  a  bright,  red- 
dish orange,  and  distinctly  maribled.  Peculiar  stel- 
lar clusters  are  sometimes  observed  in  this  variety, 
grouped  in  a  regular  manner.  Like  the  Canton 
rhubarb,  it  has  the  same  peculiar  smoky-singed 
odor,  but  to  a  more  pronounced  degree;  this  can 
even  be  detected  in  the  taste.  The  taste  is  disagree- 
able, mucilaginous,  and  of  a  profound  and  persist- 
ent bitterness. 

These  differences  in  taste  and  odor  enable  ns. 
after  some  practice,  to  distinguish  Shensi  rhubarb 


from  the  other  varieties,  even  in  the  powdered  state. 
Further,  the  color  of  the  powder  is  darker,  and 
tends  to  an  orange  tint.  Powdered  Shanghai  and 
Canton  rhubarb  are  lighter  and  of  a  yellow  ocher 
shade  of  color.  In  the  trade  we  find  only  the  Can- 
ton and  Shanghai  varieties,  which  are  moderate  in 
price.  Shensi  of  good  and  even  medium  quality  is 
scarce,  and,  as  a  consequence,  the  price  is  very  high. 
— Annates  de  Pharmacie. 


A  TALE  WITH  A  MORAL. 

Several  years  ago  my  wife  and  I  made  a  journey 
to  Memphis,  arriving  there  about  7  or  8  o'clock  in 
the  morning  after  an  all-night  ride  in  a  sleeper.  This 
was  my  first  experience  with  one  of  Mr.  Pullman's 
beneficent  institutions,  and  it  did  not  seem  to  agree 
with  my  constitution.  Nerves  were  shaky,  head 
felt  queer,  and  all  that.  So,  after  having  reached 
our  hotel  and  finding  that  my  bath  had  not  entirely 
restored  me  to  my  usual  spirits,  I  thought  I  would 
hunt  up  a  drug  store  and  get  a  glass  of  bromc>- 
seltzer — one  of  the  things  that  I  had  so  many  times 
sold  to  people  who  seemed  to  be  in  just  such  a  con- 
dition as  I  was. 

Found  the  drug  store  all  right.  It  was  a  nice 
store,  too — beautiful  fixtures,  splendid  arrangement 
of  stock,  and  the  ensemble  looked  good  to  the  eye. 
I  asked  for  a  bromo-seltzer,  and  was  served  neatly 
and  quickly.  I  said  to  the  gentleman  who  served 
me,  "Don't  reckon  you  happen  to  know  a  Mr.  Word 
in  your  city,  do  you  ?"  He  replied,  "Who,  Mr.  B. 
A.  Word?  Yes,  I  know  him  well.  He  comes  in 
here  five  or  six  times  a  day  and  buys  all  his  cigars 
and  soda  water  of  us.  Don't  think  he  ever  takes 
any  medicine — doesn't  look  like  he  was  ever  sick  a 
day  in  his  life.  Are  you  a  friend  of  his  ?  Well,  he 
will  be  glad  to  know  you  are  in  town.  Just  step 
over  there  to  the  phone  and  call  him  up ;  he  has  just 
about  reached  his  office.    That's  a  free  phone." 

Well,  I  got  Mr.  Word  on  the  wire;  he  was  glad  to 
know  I  was  in  town,  and  he  said  so.  He  invited 
my  wife  and  myself  out  to  dinner  with  him  and  his 
family,  but  unintentionally,  I  am  sure,  forgot  to 
mention  where  he  lived,  I  smilingly  remarked  that 
I  had  perhaps  better  call  him  up  again  to  get  the 
desired  address,  when  the  clerk  said,  "That's  not 
necessary,  he  lives  out  on  Adams  Avenue,"  and 
turning  to  the  city  directory  gave  me  the  number 
of  the  house  with  directions  about  which  car  to  take 
to  reach  it. 

Before  I  had  time  to  thank  him  for  his  kindness 
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my  wife  stepped  up  to  show  me  some  postal  cards 
which  she  had  purchased  from  another  clerk  in  the 
store  on  which  she  had  written  greetings  to  the  folks 
at  home,  and  these  greetings  had  been  written  with 
a  fountain  pen  belonging  to  the  clerk  who  waited  on 
her.  So,  after  expressing  our  thanks  to  all  parties, 
we  started  out  to  hunt  a  mail-box  in  which  to  de- 
posit our  postals,  when  one  of  the  clerks  said,  "Just 
drop  your  cards  in  that  mail  sack  near  the  door ;  we 
keep  it  there  for  the  convenience  of  our  friends  and 
we  send  it  to  the  post-office  four  times  a  day." 
"Thank  you,"  said  we.  "Good  morning;  come  in 
again,"  said  he. 

Well,  say !  I  left  that  store  feeling  as  well  as  I 
ever  felt  in  my  life,  and  feeling  "sorter"  mellow 
toward  everybody  in  general  and  that  store  in  par- 
ticular. Needless  to  say,  I  concentrated  my  pur- 
chases in  that  store  durii^  my  visit  in  Memphis! 

Hence  my  belief  is  that  public  conveniences, 
mixed  with  a  little  tact  and  courtesy,  go  a  long  way 
toward  making  customers  out  of  the  newcomer  and 
pay  a  very  large  percentage  on  the  investment. — 
R.  S.  Beasley  in  a  paper  read  before  the  Commer- 
cial Section  of  the  American  Pharmaceutical  Asso- 
ciation. 

SOME  PRACTICAL  QUESTIONS. 

Since  my  store  is  located  within  a  square  of  the 
post-office  we  have  no  substation,  but  although  we 
are  so  near  to  the  public  office  we  have  a  large  sale 
of  postage  stamps,  and  consider  the  time  consumed 
in  passing  them  out  well  spent.  The  city  directory 
and  other  accommodations  which  we  give  the  public 
are  likewise  good  advertisements. 

The  window  display  is  one's  best  advertisement. 
The  kind  of  goods  to  exhibit  is  the  brand  which  the 
people  will  buy,  whether  it  be  drugs,  toilet  arti- 
cles, cigars,  or  the  druggist's  own  preparations.  The 
progressive  drug  store  of  to-day  is  a  diminutive 
department  store.  The  window  is  the  most  expen- 
sive part  of  the  store.  We  should,  therefore,  not 
decline  to  add  anything  to  our  store  which  we  can 
display,  and  we  should  gladly  put  in  the  window 
anything  that  the  people  can  be  induced  to  buy.  The 
druggist's  own  preparations,  if  properly  prepared, 
are  of  real  benefit  to  him.  He  knows  their  composi- 
tion, he  knows  their  weak  points,  and  he  knows  all 
their  virtues.  He  can,  therefore,  speak  confidently 
about  them,  and  can  back  them  up  with  his  personal 
guarantee. 

The  goods  to  be  selected,  I  think,  would  vary  in 
the  several  parts  of  the  country.    I  personally  have 


not  been  as  successful  in  pushing  the  sale  of  my  own 
preparations  as  I  should  have  been,  and  I  realize 
that  I  have  not  taken  advantage  of  all  my  opportu- 
nities; but  the  best  asset  a  druggist  can  have  is  a 
line  of  products  which  he  has  been  advertising  in 
his  store,  in  his  window,  in  circulars,  and  possibly 
newspapers,  for  a  number  of  years,  as  the  sale  on 
those  things  will  continue  almost  indefinitely.—r 
George  A.  Gorgas  before  the  Commercial  Section 
of  the  A.  Ph.  A. 


"DRUGGISTS  SHOULD  NOT  SELL  WHISKY." 

The  Committee  on  Pharmacy  1-aws  of  the  Na- 
tional Association  of  Retail  Druggists,  Ira  B.  Clark 
chairman,  made  these  recommendations  at  the  At- 
lantic City  meeting  under  the  title,  "Dru^sts 
Should  Not  Sell  Whisky;" 

"We  believe  the  time  has  come  when  the  associa- 
tion should  put  itself  on  record  as  being  opposed  to 
the  sale  of  intoxicating  beverages  by  druggists.  We 
do  not  believe,  in  the  first  place,  that  it  is  a  proper 
function  of  the  druggist  to  slake  the  thirst  for 
whisky  of  that  part  of  the  public  which  drinks  it, 
and  we  feel  that,  if  alcoholic  drinks  are  to  be  sold 
at  all,  they  should  be  sold  by  others  than  druggists. 

"The  drug  store  cannot,  necessarily,  perform  the 
functions  of  both  saloon  and  drug  store  without 
detriment  to  the  latter,  and  without  offending  the 
sensibilities  of  a  large  number  of  the  best  patrons  of 
the  store.  Furthermore,  the  drug  store  loses  caste, 
so  to  speak,  when  it  becomes  the  dispensary  of 
whisky. 

"In  view  of  the  constant  and  ever-increasing 
crusade  against  the  sale  of  whisky  generally,  we 
believe  that  we  should  declare  against  its  sale  by 
druggists.  But  your  committee  would  not  let  the 
question  rest  on  mere  expediency,  for  we  believe 
that  it  strikes  deeper  into  our  business  than  that. 
We  believe  that  we  should  in  all  things,  as  well  as 
in  this,  undertake  to  define  the  duties  and  functions 
of  our  profession  with  the  utmost  precision,  thereby 
lopping  off  the  fungi  which  can  only,  in  the  end, 
retard  our  best  growth  and  development, 

"We  therefore  recommend  that  whisky  and  other 
alcoholic  beverages  be  no  longer  sold  by  druggists. 
We  believe  that  by  this  means  the  profession  will  be 
relieved  of  the  necessity  of  guarding  against  abuses 
of  the  whisky-selling  privilege  in  force  in  many 
States,  and  relieved  also  of  the  necessity  of  bearing 
the  stigma  caused  by  saloon-keeper&  doing  business 
under  the  guise  of  dru^5|s,":i/ V_iOOQ  IC 
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LETTERS. 


TH£  PREPARATION  OP  OINTMENTS  IN  HOT 
CLIUATES. 

To  the  Editor : 

Being  a  graduate  of  the  School  of  Pharmacy  of 
the  University  of  Michigan,  and  having  served  my 
apprenticeship  under  two  graduates  of  the  same 
college,  who  aimed  at  elegance  in  pharmaceutical 
preparations,  I  have  naturally  been  impressed  in 
the  South  with  the  condition  of  my  ointments. 

Ointment  of  zinc  oxide,  the  most  frequently  used 
of  this  class  of  products,  is  troublesome  during  our 
hot  summer  months.  This  is  especially  true  when 
a  doctor  wants  to  combine  a  drachm  of  a  liquid  with 
one  ounce  of  zinc  oxide  ointment.  The  product  of 
such  a  combination  is  always  a  fit  subject  for  a  bot- 
tle with  a  "shake-well"  label. 

Sulphur  ointment,  too,  as  my  ten  months'  ex- 
perience in  the  South  have  taught  me,  demands 
special  attention.  About  eight  months  out  of  the 
year  the  product  becomes  extremely  granular  owing 
to  the  hot  weather.  Most  of  the  sulphur  goes  to 
the  bottom,  and  when  the  mass  is  put  into  the  mor- 
tar to  be  mixed  again  it  becomes  too  soft  to  dis- 
pense in  an  ointment  jar  which  is  likely  to  be  upset. 

Ointment  of  ammoniated  mercury,  an  article  used 
here  mostly  by  eye  specialists,  seems  to  suffer  a 
separation  of  the  petrolatum.  This  ingredient  melts 
out  and  rises  to  the  top,  making  the  whole  mixture 
too  soft  for  use. 

Ointment  of  yellow  mercuric  oxide  also  gives  a 
lot  of  trouble.  When  a  patient  brir^s  back  an  oint- 
ment jar  to  have  a  prescription  refilled  the  major 
portion  of  the  mercuric  salt  is  often  found  in  the 
bottom  of  the  jar.  This  is  not  only  a  rank  injustice 
to  the  patient  but  to  the  physician  as  well,  as  neither 
of  them  gets  the  desired  result. 

lodofonn  ointment,  I  am  glad  to  say,  is  not  much 
in  evidence.  It  is  not  an  ideal  product  because  of 
its  tendency  to  separate. 

Ointment  of  phenol,  too,  becomes  so  soft  that  it 
can  be  dispensed  only  in  cork-stoppered  bottles.  The 
phenol  separates  to  such  an  extent  that  there  is  dan- 
ger of  bums  from  the  application. 

My  sug^stion,  if  I  may  humbly  offer  one  to  my 
fellow  druggists,  is  that  the  U.  S.  P.  provide  us 
with  a  stmimer  base.  I  have  found  as  a  result  of 
experiments  carried  on  since  the  hot  weather  began 


that  the  addition  of  varying  proportions  of  white 
beeswax  gives  the  best  results  in  enabling  ointments 
to  hold  up.  In  the  case  of  zinc  oxide  ointment  I 
find  that  it  takes  20  per  cent  of  the  wax  to  produce 
an  ointment  that  will  keep  in  good  shape. 

I  would  also  suggest  the  addition  of  another  oint- 
ment to  take  the  place  of  petrolatum  during  the  hot 
season.  This  could  be  used  to  good  advantage  in 
ail  of  the  U.  S.  P.  ointments  that  contain  petrola- 
tum. I  have  made  an  ointment  of  this  kind  which 
I  have  been  using  and  find  it  gives  good  satisfac- 
tion. It  is  composed  of  spermaceti,  10  per  cent; 
white  beeswax,  15  per  cent;  and  white  petrolatum, 
75  per  cent.    This  is  still  a  good  ointment  at  37*  C. 

W.  I.   MiLLINOTON,   Ph.C. 
Little  Rock,  Arkansas. 


CORRECTED  FORMULA  FOR  TWO  FOREIGN 

SPIRITS. 
To  the  Editor; 

On  page  440  of  the  October  Bulletin,  E.  C.  M. 
asks  for  the  formulas  of  two  preparations  in  a  Nor- 
wegian prescription.  The  recipe  which  appeared  in 
answer  was  borrowed  from  Hager's  Manuale  Phar- 
maceuticum.  It  is  similar  but  not  identical  with  the 
preparation  of  the  Norwegian  Pharmacopceia.  To 
quote  directly  from  the  latter  work : 

SPIIUTUS    XIHEKEUS   CAMPHtMtATUS. 

Camphora    1  pan    by  weight. 

Spiritus  sethereus   a  parts  by  weight. 

This  solution  should  have  a  specific  gravity  rang- 
ing from  0.827  to  0.832. 

Spiritus  aethereus  is  made  by  mixing : 
/Ether  (sp.  gr.  0.720— 

0.722)    1  part    by  weight. 

Alcohol  (90-per-eent)   ,...3  parts  by  weight. 

LIQUOK  OR  SPIRITUS  AUMOHII  ANISATUS. 

Oil  of  anise  1  part    by  weight. 

Alcohol    {91>-per-cert)....33  parts  by  weight. 
Aminonia  water  (10-per- 
cent)      7  parts  by  weight 

Total - 40  parts  by  weight 

I  consider  it  quite  important  to  put  up  a  foreign 
prescription  with  drugs  and  galenicals  of  the 
strength  official  in  the  particular  foreign  pharma- 
copceia involved.  The  difference  in  strength  is  often 
sufficient  to  prove  fatal.  Acid  hydrocyanic,  dilute, 
for  example,  in  most  pharmacopceias  contains  two 
per  cent  of  hydrocyanic  acid.  In  France,  however, 
it  only  contains  one  per  cent.  I  maV^dd,  that  [the 
■laitizedbyVjCJOVlC 
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new  French  Pharmacopceia,  Codex  Medicamentarius 
Gallicus,  official  since  September  15,  1908,  which  I 
received  a  copy  of  a  few  weeks  ago,  also  designates 
the  two-per-cent  acid.  But  just  across  the  border  in 
Spain  and  Portugal,  the  official  preparation  contains 
ten  per  cent  of  hydrocyanic  acid.  On  account  of 
such  variations  in  potent  medicines,  the  Brussels 
International  Pharmaceutical  Conference  passed 
resolutions  for  the  unification  of  heroic  medicaments. 
Twenty  governments  adhere  to  the  rulings  of  this 
body,  and  I  am  proud  to  say  our  U.  S.  P.  VIII  was 
the  first  to  adopt  them.  This  explains  why  our 
tincture  of  aconite  was  reduced  from  35  to  10  per 
cent.  Otto  Raubenheimer,  Ph.G. 

Brooklyn,  New  York. 


A  COLD  CREAU  DEBATE. 

To  the  Editor: 

In  the  Queries  department  of  the  October  Bul- 
letin, on  page  438,  you  mention  a  formula  for 
making  a  cold  cream  which  was  originally  devised 
by  H.  B.  Molyneaux,  of  Omaha,  Nebraska. 

Piriffin    tSO  gnmmtt. 

White  «u  S80  ■rammo. 

Whit«  paraffin  oil  or  liquid  albolene.  .ttSO  ■tamnia. 

Sodium  perborate  10  grammes. 

Diititled  water   SSO  grammea. 

Uelt  the  paraffin  and  wan  at  the  lawett  pouibit  temperature,  and 
then  add  the  paraffin  oil.  If  tbii  addition  cauus  the  wax  to  eonseal, 
coniinue  Ihe  beat  while  ttirring  tuSciently  to  remelt  the  man.  Now 
add  the  aodlum  pcTborate  lo  Ibe  water  and  tlighily  warm  the  aolutton. 
Then  add  this  to  the  wax  Bolulion  in  a  continuous  stream  as  Urge  as  a 
linger:  at  the  same  time  briskly  beat  the  emuliioti  with  s  vooden  paddle 
until  It  becomea  amooth.  While  the  masa  Is  in  a  semifluid  atsle,  incor- 
porate the  perfume.    Tbcn  run  the  cream  into  the  containera. 

Pouring  the  cream  into  the  jars  while  in  the  melted  state 
gives  the  surface  a  glossy,  satin  finish  on  cooling.  Don't  fill 
the  containers  so  full  that  the  cover  comes  in  contact  with  the 
top  of  the  cream.  For  a  perfume  use  oil  of  roses  or  a  syn- 
tbetic  violet  like  "irol  synfletir." 

This  recipe  contains  about  25  per  cent  water,  but 
it  was  nevertheless  ofifered  to  a  querist  in  the  South 
who  complained  that  his  own  cream  dried  out. 

May  I  ask  whether  in  this  particular  formula  the 
water  will  not  evaporate  during  storage?  In  my 
opinion  it  would.  Besides,  what  is  the  advantage 
of  water  in  a  cream,  except  that  it  serves  as  a  dilu- 
ent, and  therefore  an  economizer. 

Richard  Von  Foregger,  Ph.D. 

New  York  Gty. 

[Note  iy  the  Query  Editor. — We  are  inclined  to  believe 
that  the  querist's  formula  was  not  the  conventional  product, 
but  was  instead  one  of  those  "greaseless"  creams  containing 
much  more  than  25  per  cent  of  water.  Such  preparations 
are  prone  to  dry  out,  On  the  other  hand,  if  it  were  the 
ordinary  cold  cream,  we  fail  to  see  why  the  water  should  be 


lost.  There  may  be  something  wrong  in  his  formula.  It  is 
not  fair  to  assume  that,  because  the  water  evaporated  from 
his  product,  Mr.  Molyneaux's  cream  would  undergo  the  same 
deterioration  if  exposed  to  the  identical  climate.  Mr.  Moly- 
neaux's  preparation  is  an  exceptionally  fire  one  and  would 
doubtless  resist  atmospheric  heat  because  the  composition  has 
been  perfected  by  lengthy  experimentation. 

The  function  of  water  in  a  cold  cream  may  leave  room 
for  a  diiTerence  of  opinion.  Wilbur  L.  Scoviile,  to  whom 
we  have  referred  the  letter  of  Dr.  Von  Foregger,  says  that 
water  helps  to  make  a  cream  just  as  much  as  it  does  an 
emulsion.  He  observes  that  water  is  more  than  "a  diluent 
and  economizer."  It  enters  into  the  real  pharmaceutical 
nature  of  a  cream.] 


A  LETTER  FROM  EX-PRESIDENT  PATTON. 
To  the  Editor : 

It  was  a  source  of  great  regret  to  me  that  I  was 
unable  to  attend  the  Hot  Springs  meeting  of  the 
American  Pharmaceutical  Association.  When  I 
joined  the  Association  at  the  Saratoga  meeting  in 
1880,  I  was  so  pleased  with  the  experience  that  I 
solemnly  vowed  to  attend  every  subsequent  conven- 
tion so  long  as  I  lived.  But  alas!  I  have  been 
tripped  up  on  four  occasions — Pittsburg  in  1885, 
San  Francisco  in  1889,  Kansas  City  in  1904,  and 
Hot  Springs  in  1908. 

Still,  I  hold  a  pretty  good  record  for  attendance, 
and  have  enriched  the  treasury  by  the  purchase  of 
24  gold  bars,  one  for  each  meeting  I  have  attended. 
I  am  glad  to  know  that  I  was  not  forgotten  by  some 
of  my  friends  at  Hot  Springs,  although  absent  in 
the  flesh.  I  was  much  pleased  to  receive  a  com- 
posite autograph  card  sent  me  by  Dr.  Motter,  on 
which  I  find  your  good  name  among  others. 

In  lieu  of  listening  to  the  proceedings  I  have  read 
very  carefully  the  reports  in  some  of  the  drug  jour- 
nals. Your  paper  and  that  of  Kaeramerer  I  have 
read  with  hearty  approval.  You  did  a  good  job  in 
caUing  attention  to  the  growing  liquor  evil  and  in 
getting  the  A.  Ph.  A.  to  set  its  seal  of  condemna- 
tion on  the  whole  degrading  business  of  liquor- 
selling  druggists!  John  F.  Patton. 

York,  Pa. 


ANOTHER  POTASSIUM  CHLORATE  EXPLOSION. 

To  the  Editor: 

Since  the  recent  explosion  of  potassium  chlorate 
in  our  establishment  is  of  importance  to  the  many 
makers  of  chlorate  tablets,  we  desire  to  publish  the 
actual  facts. 

The  salt  was  of  the  kind  usually  kjiown  as  "san- 
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tonin  crystals."  It  was  examined  for  purity  before 
compressing,  and  the  quantity  remaining  was  again 
tested  and  found  to  be  faultless  and  quite  clean.  It 
was  being  compressed  upon  an  ordinary  rotary  ma- 
chine of  a  type  which  we  have  employed  for  several 
years  with  perfectly  satisfactory  results,  and  similar 
to  those  which  have  been  used  elsewhere  for  a  long 
time. 

The  machine  after  a  thorough  cleaning  had  been 
working  on  this  particular  lot  of  chlorate  for  one 
whole  day  and  for  an  hour  and  a  half  the  next  when 
a  violent  explosion  occurred.  The  machine  was 
wrecked,  and  a  portion  of  it  unfortunately  struck 
the  attendant  on  the  head  with  fatal  result.  The 
attendant,  had  been  engaged  upon  the  work  for  ten 
years,  was  a  thoroughly  reliable  man,  and  under- 
stood the  necessity  of  caution  in  handling  this 
chemical. 

So  far  we  have  not  been  able  by  careful  investi- 
gation to  determine  any  reason  for  the  explosion, 
nor  to  find  that  conditions  were  in  any  way  differ- 
ent from  those  under  which  many  hundreds  of  tons 
have  been  successfully  handled. 

Baltimore,  MA  SHARP  &  DOHME. 


OUR  JOKES  ARE  EVIDENTLY  POPULAR! 

[Note  by  the  EDinn.— The  gentleman  from  Burlington, 
Iowa,  who  wrote  the  editor  such  a  hot  "roast"  for  his  prac- 
tice of  printing  jokes  in  'The  Scrap  Book,"  continues  to  be 
the  object  of  indignant  protest  from  our  readers  generally. 
Several  letters  were  printed  in  this  department  of  the  Sep- 
tember Bulletin,  and  we  are  now  publishing  a  few  more. 
But  this  must  be  the  end— we  are  rapidly  filling  up  with 
sympathy  for  our  Burlington  critic,  and  no  longer  will  we 
permit  him  to  be  abused  I  j 

To  the  Editor: 

I  observe  that  a  druggist  in  my  own  town  of 
Burlington  has  been  severely  criticizing  the  Bul- 
letin for  printing  jokes.  I  would  like  to  inquire 
who  it  is  that  is  so  entirely  professional,  so  busy, 
whose  time  is  so  valuable,  or  who  is  elevated  to 
such  a  distinction,  that  he  cannot  enjoy  a  few  after- 
dinner  jokes.  I  think  our  dignified  friend  is  to  be 
pitied!  Possibly  he  will  discover  a  new  liver  pill 
that  will  make  life  look  less  bilious  to  him. 


that  we  ever  had  come  into  our  store.  I  never  fail 
to  read  the  journal  from  cover  to  cover,  and  I  par- 
ticularly want  to  say,  apropos  of  the  recent  discus- 
sion in  your  pages,  that  I  always  enjoy  the  "Scrap 
Book."  Best  wishes  for  the  continued  success  and 
prosperity  of  the  Bulletin  I 

Kane,  Pa.  E.  H.  WaTKINS,  Ph.G. 

*  *     * 
To  the  Editor: 

In  regard  to  the  suggestion  of  one  of  your  sub- 
scribers that  "The  Scrap  Book"  be  abolished,  let  us 
say  that  we  have  always  heartily  enjoyed  that  de- 
partment and  feel  that  it  has  saved  us  many  an 
attack  of  dyspepsia.  "Laugh,  and  the  world  laughs 
with  you :  weep,  and  you  weep  alone !"  Tell  our 
dyspeptic  brother  to  cheer  up ! 

Woodlawn,  Oregon.  McGlLLIVARY  BrOS. 

*  «     ♦ 
To  the  Editor : 

For  goodness  sake,  Mr.  Editor,  don't  cut  out  the 
Scrap  Book!  I  can  write  no  more  at  present — I  am 
in  a  hurry  to  read  the  jokes  in  the  last  Bulletin 
just  received.  Robert  R  Coupe. 

Saint  John,  New  Brunswick. 

*  *     * 
To  the  Editor: 

I  have  read  the  recent  discussions  in  the  Bulle- 
tin about  cutting  out  "The  Scrap  Book."  Don't 
cut  out  anything  in  the  Bulletin,  The  journal 
suits  me  just  as  it  is!  George  T.  Barker. 

Waverly,  Ky. 


Burlington,   Iowa:. 


H.  O.  Backer,  Ph.G. 


To  the  Editor: 

I  want  to  add  my  testimony  to  the  others  regard- 
ing your  journal.    It  is  one  of  the  best  of  its  kind 


WHAT  HE  THINKS  ABOUT  OPTICS. 
To  the  Editor : 

I  have  just  returned  from  Sunday  evening  ser- 
vice in  the  store  (confound  Sunday  work,  anyway !) 
and  have  been  giving  myself  a  pleasant  hour  or 
two  in  looking  through  your  July  issue.  Though 
in  New  Zealand,  thousands  of  miles  away  from 
your  place  of  publication,  I  always  get  many  val- 
uable points  out  of  the  good  old  Bulletin.  I  ob- 
serve that  the  Bulletin  has  recently  had  a  number 
of  contributions  on  the  subject  of  optics.  It  cer- 
tainly is  a  fine  side-line,  and  it  pays  handsomely 
providing  the  operator  is  honest  and  does  his  level 
best  at  the  work.  I  am  sorry  to  say,  however,  that 
the  majority  of  jeweler-opticians  and  druggist- 
opticians  are  fakirs.    The  fellows  who  will  first  get 
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a  good  grip  of  the  subject,  constantly  add  to  their 
knowledge  by  regular  reading,  and  treat  their  cli- 
ents as  they  themselves  would  like  to  be  treated,  can 
easily  earn  $5  and  more  net  per  thousand  popula- 
tion per  week.  I  may  say  that  I  am  earning  con- 
siderably more  than  this  myself. 

New  Zealand,  Australasia.        "SOUTHERN  Cross." 


AN  UNUSUAL  PRESCRIPTION. 

To  the  Editor: 

I  am  sending  you  an  oddity  in  the  way  of  a  pre- 
scription. It  was  received  here  a  few  days  ago,  and 
I  might  better  say  that  it  was  "put  together"  than 


compounded.    Incidentally  let  me  add  that  I  always 
enjoy  reading  the  prescription  and  other  matter  in 
the  Bulletin,  and  thought  perhaps  you  and  your 
readers  would  be  pleased  to  see  this  specimen. 
Brooklyn,  N.  Y.  WlLLIAM  F.  MoRGAN. 


immediately  wrote  the  alleged  home  office  of  the 
concern  in  New  York,  with  a  like  result. 

Realizing  that  I  have  been  stung,  I  send  this  let- 
ter to  you  in  order  that  my  fellow  druggists  may  be 
warned  in  time.  A.  L.  Randall. 

Dansville,  Mich. 


A  NOTE  ON  QUINCE-SEED  MUCILAGE. 
To  the  Editor  r 

Lemon  juice,  or  citric  acid,  with  glycerin  and  rose- 
water  is  a  much-used  combination  on  account  of  the 
whitening  effect  of  the  acid.  To  take  advantage  of 
this  fact  I  added  solution  of  citric  acid  to  a  lot  of 
quince-seed  lotion  which  was  being  made. 

Immediately  the  mucilaginous  constituent  separ- 
ated in  a  transparent  magma,  not  en  masse,  but  in 
lump.  Shaking  did  not  restore  the  former  consist- 
ency. The  magma  could  be  forced  through  a  strain- 
ing cloth,  but  that  did  not  help  matters ;  nor  did 
heating.  Finally  the  acid  was  neutralized  with  po- 
tassium carbonate  and  the  mucilage  was  restored  to 
the  former  viscid  condition.  Emil  Reyer. 

South  Bend,  Ind. 


ANOTHER  EXPENSIVE  MIXTURE. 
To  the  Editor: 

I  should  like  very  much  to  elicit  comments  on  the 
price  of  the  following  prescription : 

Codeine  sulphate 3  grains. 

Powdered  aspirin 6  drachms. 

Mix  and  make  S4  powders.    One  every  two  hours. 

I  charged  $1.25. 
think  about  it? 
New  Orleans. 


What  do  Bulletin  readers 
Druggist. 


WAS  HE  STUNG? 

To  the  Editor : 

On  the  5th  of  last  month  I  made  a  contract  with 
a  man  giving  the  name  of  E,  G.  Wadsworth,  who 
claimed  to  represent  the  Knickerbocker  News  Co., 
Singer  Building,  New  York  City,  with  branches  in 
Chicago,  St.  Louis,  and  Montreal.  Wadsworth's 
credentials  seemed  all  right,  I  signed  the  conti'act 
subscribing  for  some  periodicals,  made  payment  for 
them,  and  received  a  receipted  bill  in  due  form. 

After  waiting  a  reasonable  time,  and  receiving 
none  of  the  periodicals,  I  wrote  the  alleged  Chicago 
branch,  this  being  the  nearest  to  me,  only  to  have 
my  letter  returned  by  the  Post-office  Department.   I 


To  the  Editor: 

Your  "Dollar  Idea"  department  is  very  practical. 
I  consult  it  the  first  thing. .  R.  N.  Thurtell. 

Ingersoll,  Ontario. 

*  *      * 
To  the  Editor: 

It  is  better  than  taking  a  day  off  to  read  the 
Bulletin.  M.  L.  Dudley. 

Kiefer,  I.  T. 

*  *      * 
To  the  Editor: 

The  Bulletin  is  the  best  drug  journal  I  have 
ever  read.  N.  E.  Murdy. 

Moravia,  Iowa-  ^ 
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BUSINESS  HINTS. 


A  Headache  Ad^ 

The  average  advertisement  for  a  headache  cure  is  a 
bare  announcement  of  the  product  intended  merely  to  cen- 
ter attention  on  it  Owen  Raymo,  of  Wayne,  Mich.,  has 
adopted  a  colloquial  style  for  such  compositions.     He  dis- 


Headaches 
Cured  Here. 

AAA 

If  Ihe  abore  bead-linei  were  uaed 
as  a  ilgn  over  gome  perion'i  door, 
it  would  attract  the  attention  of  all 
people  having  headichei.  and  many 
of  them  would  apply  (or  the  cure. 
It  would  be  an  appropriate  tifln  for 

Raymo's 
Matchless 
Headache  Wafers 

actually  cure  many  a  headache,  and 
one  or  Iwo  waferi  i>  a  ipeedy  relief 
for  all  kindi  o(  head achei  — lick. 
nervDU*.  bilioui.  or  hysterical.  Ex- 
cellent   for    neuralgia.     Free    from 

wafers  in  each  box.  Price  ZS  cenla. 
Yont  money  back  if  not  saliaGed. 

OWEN  RAYMO 

Tfae  Wayne  Dniigial. 


tributes  a  counter  enclosure  which  virtually  amounts  to  a 
heart-to-heart  talk  on  the  efficacy  of  his  headache  remedy. 
Mr.  Raymo's  effort  is  typical  of  a  school  of  advertisers  who 
believe  that  a  straightforward  chat  with  the  reader  begets 
followers  for  Ihe  item  advertised.    You  might  try  it. 

The  Trade  in  Spices. — 

"The  druggist's  share  of  the  spice  business  is  all  of  it," 
said  Charles  E.  Willels  in  a  paper  read  before  the  Com- 
mercial Section  of  the  American  Pharmaceutical  Associa- 
tion at  the  Hot  Springs  meeting.  "That  may  sound  selfish, 
but  the  druggist  knows,  or  should  know,  how  to  buy  spices, 
also  how  to  test  them,  and  thereby  put  himself  in  a  posi- 
tion to  handle  the  pure,  unadulterated  article.  These  facts 
should  convince  Ihe  public  that  the  place  to  buy  spices  is  the 
dfug  store.  We  have  always  enjoyed  a  nice  trade  on  these 
goods.  But  noting  that  the  grocers  were  enjoying  the  same 
blessing,  early  last  spring  we  had  counter  slips  printed, 
costing  $l.:o  per  thousand,  setting  forth  the  fact  that  our 
spices  were  pure  and  unadulterated,  much  stronger  than  the 
kind  they  had  been  buying,  and  were  up  to  the  requirements 
of  any  pure  food  and  drug  law.  A  list  of  the  spices  was 
given  below.    The  counter  slips  were  put  into  every  package 


leaving  the  store,  with  the  exception  of  physicians'  prescrip- 
tions. We  continued  this  form  of  advertising  all  summer. 
At  the  beginning  of  fruit-canning  season  our  ad.  appeared 
in  the  local  paper.  People  came  in  and  asked  for  some  of 
the  spices  we  had  been  talking  of  all  spring,  and  as  a  result 
our  business  on  this  line  was  four  limes  as  large  as  it  was 
the  previous  year." 

Uinimizing  the  Coat  of  Counter  Slips. — 

H.  G.  Robertson,  of  Barrie,  Ontario,  tells  how  he  secures 
his  counter  slips  at  a  nominal  cost  Whenever  the  text  of  his 
newspaper  ad.  lends  itself  to  the  purpose  of  package  slips, 
Mr.  Robertson  instructs  the  printers  to  leave  the  type  set 
up  until  they  can  run  off  SOOO  reprints. 

Here  are  a  few  of  them: 


EATING      - 
OIL  ,  ,  ^      * 

H     <    FGI  HV    A     A 

LADY'S  TOILET 

of  the  important  loodi  of  the  world. 

thai  leavea  ^oharolIulwa^tep^od- 
d«■."'^oile'a'd!'lt"hdp.   "  e"^i 
Ihe  harmful  waate  matter  thatre- 
aulli  fto><>  UBiDB  other  fooda.    U.e 
all  the  Olive  Oil  yon  can.  be  care- 
ful about  Ihe  quality  only.    That 

3Bc..S0c..  rac.  BwlSKBO 

In  Oricioal  Sealed  Containera. 

fl  We  endeavor  to  keep    every- 
thing asked  lor  and  we  usiuiry 
slock     things    before    they    are 
called  for.     If  not.  we  are  glad 

lle^tn'tXt^liod^"'   "  "" 

THE  ARTICLES  YOU  ^E 
ADVERTISED  OR  THOSE 
YOU  ARE  TOU)  ABOUT 

are  quite  apt  to  be  here  wailing 
for   you   when    you   want  them. 

D.  0.  ROBERTSON 

CHEMIST 
1  Door  Eaal  ot  Barrie  Hotel. 

ROBERTSON 

1  Door  Eatt  of  Barrie  Hotel. 

QUAUTY  FIRST 

YOU  NEED 

YOUR  HEAD 

In  aome  linea  of  buiiness  price 
may    well   be   ihe    great  Ulking 
point.    Thoic  who  can  boy  beat 
and  icll  lowest   have  lomcthing 
intctesting  to  say  to  the  public. 

DBUO  BUSINESS 

of  price  ahould  be  Ihe  main  factor, 
and  it  is  here;  what  you  buy  here 
in  Ihe  line  of  drugs  and  medicines 
will  be  of  right  quality,  and  price 
asked  will  also  be  righl-as  low  as 
goods  of  same  quality  can  ever  be 
bought  fur  anywhere.       ::           :: 

The  head  thai  aches  ia  not  in  fit 

t'!fh'^e"ur'ofXlor"',rU'r* 
Donji  have  headache...  Slop  them 

QUICK  KEUEF 

HEADACHE  CUKE 

It   put.    an    end    to   headache 
promptly  by  relieving  the  preuure 
m   the  nerves  which  cauaet  the 
pain.    Tfae  product  is  aold  under 

if  the  remedy  fails  to  giig  entire 

lOc.  >Bd  3Sc.  Boxes 

ROBERTSON'S  S 

1  Door  East  of  Barrie  Hotel. 

H.a.ROBEBTSON, 

CBEHIST. 

1  Di»r  East  of  Barrie  Hotel. 

Obviously,  this  is  an  economical  procedure  because  it 
saves  the  cost  of  composition.  Hie  various  ads.  are  run  off 
on  a  single  sheet,  which  is  later  cut  into  sections.  Mr. 
Robertson  furnishes  the  printer  with  a  special  grade  of  paper 


for  these  slips. 
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A  Rural  Scene  in  the  Window.— 

The  accompanying  illustration  represents  a  cough -cure 
window  in  the  store  of  Rutter  &  Son,  of  Brisbane,  Aus- 
tralia. A  peculiar  feature  of  the  exhibit  lies  in  a  double 
perspective  obtained  by  using  a  mirror  for  the  background. 
Running  in  a  curve  across  the  window  is  a  corduroy  road 
built  on  a  bed  of  salazzi  and  gravel.  Reflected  in  the  mirror, 
it  appears  to  be  twice  its  normal  length. 

On  either  side  of  the  road  is  a  Ic^  fence  three  rails  high, 
built  out  of  peach  tree  of  equal  lengths.     Standing  on  the 


road  is  a  horse  and  a  cart  loaded  with  "Balsamic  Linctus." 
To  the  back  of  the  scene  appears  a  house  built  of  Liquisine. 
Unfortunately  the  sign  "Rutter's  Bush  Pharmacy"  does  not 
appear  in  the  photograph  as  it  was  added  after  the  picture 
was  taken. 

The  floor  is  covered  with  moss.  On  one  side  of  the  road 
may  be  seen  packages  of  White  Pine  Syrup,  and  on  the 
other  "Balsamic  Linctus."  Two  small  mirrors  on  the  floor 
are  surrounded  by  gravel,  giving  them  the  appearance  of 
Ifigoons.  Three  or  four  ornamental  designs  are  placed  about 
the  house,  while  a  couple  of  china  cows  lie  in  the  moss.  A 
finger-post  bears  two  signs:  "From  everywhere  to  Rutter's 
Pharmacy." 

The  window  is  encased  with  mirrors.  A  scene  is  painted 
on  the  back  of  one,  while  a  tree  is  drawn  on  the  others,  all 
adding  to  the  effectiveness  of  the  exhibit.  The  window  was 
a  great  attraction,  caused  considerable  comment,  and  sold  the 

A  Pointed  Ad.  on  Prescriptions. — 

A  booklet  of  unusual  attractiveness  is  distributed  by  the 
Kane  Drug  Company,  of  Kane,  Pa.,  in  the  interests  of  its 
prescription  department.  The  cover  is  a  heavy  white  paper, 
upon  which  the  title  appears  in  large  red  script:  "Pointed 
paragraphs  about  prescriptions."  The  text  is  of  a  pithy, 
pungent  character,  as  may  be  seen  from  the  following 
extracts : 


)f  any  kind  are  pnelieally 
ineertainty  in  the  nisd  of 
e  preicripcion. 


impossible.     There   need  be  no  doubt,  no 
doctor,  nurse,  or  patient,  if  we  compound  1 

The  pages  are  3}^  by  4^  inches  in  dimensions.  Each  one 
is  devoted  to  a  single  paragraph  which  allows  a  liberal  mar- 
gin and  plenty  of  white  space.  The  type  is  black,  but  little 
touches  of  red  ink  here  and  there  lend  a  pretty  effect  to  the 
printing. 

Thennometcr  Advertising.^ 

It  is  in  the  extremes  of  weather  that  most  people  notice 
the  thermometer,  says  Tke  Spatula.  Then  is  the  best  time  to 
sell  them.  Give  these  goods  display  in  midsununer  and  in 
midwinter  for  the  best  results.  A  window  exhibit  of  the 
line  will  develop  more  trade  than  at  first  seeitis  possible. 
These  goods  are  of  a  quiescent  sort.  They  lie  upon  the 
shelves  with  very  few  demands  under  ordinar]r  circumstances. 
People  who,  when  at  home,  wish  they  had  a  thermometer, 
never  think  of  one  when  they  are  down  town.  People  who 
have  never  thought  of  the  need  of  one  will,  if  their  attention 
is  sufficiently  attracted,  see  the  desirability  of  the  article  and 
buy.  Once  get  a  man  into  the  thermometer  habit  and  he  will 
never  stop  iL  When  he  looks  out  some  morning  and  sees 
that  the  old  one  is  broken,  he  won't  be  happy  until  it  has 
been  replaced  by  something  as  good  or  better.  It  is  up  to 
the  druggist  to  create  and  stimulate  the  thermometer  habit 

Two  Toilet  Adfc— 

The  following  ads.  need  no  comment.  The  subjects  in- 
clude two  popular  preparations,  a  cooling  cream  and  an 
orange-flower  skin  food.  The  ads.  were  tised  as  counter 
slips  by  Mr.  Cooban. 


Cooban's  Cocking  Cream 

PP.EVENTS    ROUGHENED   SKIN 

Orange  Fbwer  Skin  Food 

Fonwld  of  MADAM  QUI  VIVE 

/^HAPPED  hands,  face,  lips 
I  1       or  any  portion  ol  the  cuticle 
^k    soon  become  well  and  nor- 
mal  through  the  soothing 
cHects  of  Cooban-s  CoolinB  Cream. 

to  say  nothiniof  a  luxury— in  the 

fi«'d.Yn"an"s'detiKhtin?t.'wom"n 
(vftywhere  use  and  appreciate  it. 
Men  find  it  indispensable  in  shav- 
irs.     It  stays  the  wHokling  hand 
of  time  and  keeps  Ibe  skin  fresb. 
Hir.   and    blooming  with  health. 
During  (he  cold  winter  weather 
its  use  IS  most  beneficial  to  Ihe  skin. 

Prica.  30  c«ta. 

jnOCTORS  will  lell   yon  that 

nerve  cells,  the  skin  pores. 

and  the  delicate  cuticle  require 

ponions  of  the  system,  and    the 
preparation    that    best   feeds  the 
skin  by  absorption  is  COOBAN'S 

Made  after  a  celebrated   formula 

the  bloom  of  pristine  beauty,  fresh- 
ness and  youth. 

Pric*  211c.  ■  Box 

B.  S.  Cooban  &  Co. 

B.  S.  Cooban  &  Co. 

Siity-third  St.  and  NottnsI  Ave. 
CmcAco. 

An  Attractive  Sticker. — 

Slickers  often  serve  a  double  purpose.  Every  time  one 
of  these  little  agents  leaves  the  store  of  Owen  Raymo,  Wayne, 
Michigan,  it  carries  a  little  courtesy  to  the  recipient. 


Riled 


■lephon 


0  safeguard  the  preacri; 


This  greeting  should  be  well  worth  while. 
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CAPSULES  OF  SCIENCE. 

Prepared  by  Prof,  W.  L.  Scovills. 


L^hts  and  the  Eyes. — 

With  the  increased  use  of  electric  lighting  there  has  been 
an  increase  of  defective  vision.  An  active  discussion  has 
been  going  on  in  the  light  journals  as  to  the  reason  for  this. 
H.  H.  Seabrook  maintains  that  electric  lighting  is  injurious 
to  the  eyes  because  it  is  rich  in  violet  and  ultraviolet  rays. 
He  says  that  kerosene  lamps  are  better  because  they  are 
poor  in  violet  and  chemical  rays.  Others  disagree  with  him 
and  call  attention  to  the  fact  that  daylight  is  far  richer  in 
chemical  rays  than  is  electric  light.  The  injurious  effect  of 
electric  lighting  is  ascribed  by  these  men  entirely  to  over- 
stimulation of  the  retina  by  too  brilliant  lights.  They  claim 
that,  properly  used,  the  electric  light  is  the  least  harmful 
and  best  source  of  illumination.    So  there  you  are  I 

The  Chemical  Properties  of  Light — 

Professor  Bancroft  argues  that  light  has  no  reducing  or 
oxidizing  properties  of  itself,  but  that  it  stimulates  to  chem- 
ical activity  in  the  same  way  that  a  weak  current  of  electricity 
does.  "If,"  he  says,  "the  substance  we  are  considering  is  in 
the  presence  of  a  strong  enough  reducing  agent,  it  will  be 
reduced  by  light.  If  it  is  in  the  presence  of  a  strong  enough 
oxidizing  agent,  it  will  be  oxidized  by  lighL"  There  is  noth- 
ing in  light  itself  to  oxidize  or  to  reduce,  but  it  causes  reac- 
tions between  chemical  bodies  which  may  not  occur  in  the 
dark.  Contrariwise,  some  reactions  which  are  stimulated  by 
light  may  be  reversed  in  the  dark. 

A  Feast  on  Yeast— 

The  chemical  composition  of  yeast  is  very  similar  to  that 
of  lean  beef,  and  yeast  has  been  used  for  the  manufacture 
of  "beef  extract."  It  is  calculated  that  If  the  nutritious  prin- 
ciples of  yeast  were  used  as  food  it  would  amount  to  75% 
of  its  weight  of  beef,  and  on  this  basis  there  is  thrown  away 
annually  in  Germany,  in  the  form  of  waste  yeast,  the  equiva- 
lent of  75,000  tons  of  meat.  Recent  improvements  in  methods 
of  extraction  have  resulted  in  a  process  by  which  a  palatable 
and  nutritious  yeast  extract  can  be  made,  without  the  addi- 
tion of  any  flavoring  or  other  substances. 

To  Color  Glass  Brown. — 

By  coating  glass  articles  with  a  mixture  of  silver  sulphide 
and  silver  sulphate,  and  then  heating  to  from  400  to  450°  C, 
the  salts  are  reduced  to  metallic  silver,  which  is  partially 
taken  up  in  the  glass  and  colors  it  brown.  Such  colored  glass 
wrill  not  allow  the  actinic  rays  of  light  to  pass  through.  The 
process  is  patented  in  Germany. 

Flonr  Emulsions. — 

Ordinary  flour  is  recommended  as  an  emulsifying  agent 
for  mixtures  of  coal-tar  oil  or  kerosene  to  be  used  as  insecti- 
cides. Eight  ounces  of  flour  will  hold  1  quart  of  oil  in  per- 
fect suspension  in  2  gallons  of  water.  The  flour  is  first 
mixed  with  the  oil,  and  this  churned  with  the  water. 


Better  than  Soap — to  Patent— 

The  glucosates  of  the  alkaline- earth  metals  are  used  in 
place  of  soap  to  cleanse  fabrics.  They  are  stated  to  remove 
fatty,  resinous,  gummy  and  starchy  matters  better  than  soap. 
But  they  do  not  rinse  out  as  easily  as  soap. 

Natare's  Remedies.— 

Some  of  the  natural  mineral  waters  have  been  found  to 
possess  radioactivity,  and  their  medidnal  value  is  ascribed  in 
large  part  to  the  influence  of  radium.  Thb  is  a  property 
which  artificial  mineral  waters  do  not  possess. 


Albui 


nate  of  Iron.— 


A  German  formula  for  albuminate  of  iron  \s  to  mix  1000 
Cc.  of  skimmed  milk  with  120  Cc  of  dialyzed  iron,  and  dis- 
solve the  unwashed  precipitate  in  3  parts  of  caustic  soda  solu- 
tion and  SO  parts  of  water. 

Sterilising  Morphine  Solutions. — 

P.  Welmans  says  that  solutions  of  morphine  hydrochloride 
should  not  be  sterilized  by  heat,  because  it  is  thereby  weak- 
ened and  turned  yellow.  The  water  and  bottle  should  be 
sterilized  and  cooled  before  the  morphine  hydrochloride  is 
added. 

"Stomach  Exhanstioti.''— 

An  analysis  of  Ififl  cases  of  "nervous  exhaustion"  occur- 
ring among  brain  workers  in  France  developed  the  fact  that 
most  of  the  sickness  was  due  primarily  to  errors  in  diet,  sudi 
as  overeating,  excessive  nse  of  meats,  fats,  alcohol,  coffee, 
tea,  and  other  stimulants. 

Polling  vs.  Squeezing. — 

A  German  chemist  says  that  if  the  juice  be  extracted  from 
fruits  in  a  centrifugal  apparatus  instead  of  in  a  press,  a 
larger  yield  of  Juice  is  obtained  and  the  flavor  is  better.  The 
fruit  is  first  crushed  between  toothed  rollers. 

For  Photographers. — 

A  British  photographer  states  that  he  has  perfected  a  plate 
which  can  be  developed  by  daylight  and  yet  give  a  permanent 
picture.  The  secret  is  in  the  use  of  a  new  salt  of  silver, 
which  requires  a  longer  exposure  than  that  given  the  ordinary 

Wasted  Wealth.— 

Professor  Baskerville  has  calculated  that  in  New  York 
City  1134  tons  of  strong  sulphuric  acid  are  poured  into  the 
air  daily  from  the  chimneys,  the  acid  being  formed  by  the 
combustion  of  fuel.  Some  chemists  might  argue  that  that  is 
the  cause  of  so  little  vegetation  in  New  York  City. 


On  Germ-ane  Subjects.— 

It  has  been  shown  that  some  of  the  toxins  which  are 
formed  by  bacteria  are  a  direct  cause  of  the  disintegration  of 
body  tissues.  And  a  bacterium  has  been  found  in  milk  which 
produces  a  rennin-like  and  a  proteolytic  enzyme,  and  an 
enzyme  which  acts  on  sugars  other  than  milk-sugar. 
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Some  of  the  DistuiKuiBhing  Characters  of  Belladonna  and 

Scopola.— 

Henry  Kraemer,  in  a  paper  presented  to  the  A.  Ph.  A., 
explained  that  he  had  had  occasion  the  past  summer  to 
examine  both  belladonna  and  scopola,  and  owing  to  the 
frequent  admixture  of  belladonna  root  with  scopola  rhizome, 
and  the  reports  that  belladonna  leaves  are  sometimes  admixed 
with  scopola  leaves,  it  seemed  to  him  desirable  to  present  the 

Belladonna  Root. — In  addition  to  the  characters  which 
have  already  been  described,  it  was  found  that  many  of  the 
trachese  have  bordered  pores,  which  character  has  apparently 
been  overlooked  by  previous  investigators,  but  which  serves  to 
.distinguish  belladonna  from  scopola. 

Scopola  Rhizome  and  ^o<?(j,— While  the  starch  grains  and 
cryptocrystalline  crystals  of  calcium  oxalate  are  not  wholly 
identical  in  appearance  with  those  in  belladonna,  they  are 
quite  similar,  the  crystals  frequently  occurring  in  rosette 
aggregates.  The  trachex  have  reticulate  markirgs,  and  are 
rather  short  and  broad,  thus  being  readily  distinguished  from 
those  in  belladonna.  Wood  fibers  are  usually  present  in 
belladonna,  but  are  not  found  in  scopola. 

Belladonna  Herb, — This  drug  has  three  principal  distin- 
guishing characteristics:  (a)  The  calyx  lobes  are  rather  long 
and  spreading,  exposing  the  berry;  (b)  the  hairs  on  the 
leaves,  while  not  numerous,  are  of  relatively  frequent  occur- 
rence ;  (c)  some  of  the  trachese,  particularly  of  the  stems, 
have  bordered  pores. 

Scopola  Herb. — The  calyx  lobes  are  relatively  short,  and 
the  berry  is  almost  completely  enclosed  by  the  calyx  tube. 
A  very  few  glandular  hairs  may  with  difficulty  be  found.  In 
addition  to  the  tracheae  with  annular  markings  and  those  with 
simple  pores,  there  are  trachex  with  reticulate  markings. 

The  Perfume  Called  Violet. — 

L.  MazUyer  lays  down  some  rules  for  the  manufacture  of 
violet  extract  in  the  AmeTican  Perfumer,  which  the  editor  of 
that  journal  says  is  better  than  a  formula,  "because  each  per- 
fumer who  starts  out  to  make  a  violet  extract  need  only  know 
which  odorous  elements  are  required,  and  his  own  taste  and 
experience  will  dictate  the  proper  proportions  for  the  attain- 
ment of  the  object  which  he  has  in  view."  The  first  rule  is 
that  the  vehicle  should  always  be  a  mixture  of  violet,  rose, 
and  jasmin  pomade  extracts.  These  three  are  essential.  Then 
a  little  cassie  "gives  sustained  depth,"  tuberose  adds  sweet- 
ness, and  mignonette  "agrees  well  with  the  violet  odor."  The 
violet  character  can  be  strengthened  by  the  addition  of 
ionone,  concerning  which  he  says  "no  large  quantity  is  needed 
to  secure  a  good  resulL"  An  increase  of  quantity  does  not 
produce  a  more  pronounced  violet  perfume.  To  support  the 
ionone  he  recommends  a  little  oil  of  orris. 

As  "intermediaries"  he  says  oil  of  bergamot  is  "most  fre- 
quently used,"  and  he  hints  that  it  can  be  employed  quite 
liberally.  Oil  of  rose  geranium  he  thinks  good  also,  but  only 
the  best  quality  may  be  employed,  and  that  very  cautiously. 


when  it  gives  "the  best  results."  Oil  of  ylang-ylang  may  be 
used  with  or  in  the  place  of  oil  of  bergamot  to  add  "an 
agreeable  flowery  odor,"  but  he  thinks  it  unnecessary  except 
for  special  effects.  Oil  of  sandalwood  he  says  is  "incom- 
parable for  combining  perfumes."  Another  oil  for  a  similar 
purpose  is  oil  of  vetivert,  "used  in  very  smaU  quantities."  Of 
this  he  says  it,  if  very  delicately  measured,  gives  a  special 
tone,  and  adds  something  of  the  wildness  of  the  field  violet. 
Another  element,  "when  the  odor  of  verdure  seems  to  be 
asked  for,"  is  oil  or  "concrete  essence  of  violet  leaves." 

Then  as  fixing  agents  the  author  has  recourse  to  tinctures 
of  orris  or  vanilla— the  latter  in  small  quantities— only 
enough  to  blend  well.  Tinctures  of  ambergris,  civet,  and  am- 
bretti  are  to  be  used  "at  discretion."  Also  tincture  of  musk, 
"but  not  enough  to  be  noticeable,"  He  has  further  "seen 
used  some  tinctures  of  castoreum,  but  very  lightly."  This  he 
says  should  give  "a.  fine  odor  of  leather"  (sict),  and  "from 
the  consideration  of  tenacity  there  can  be  nothing  better." 
Artificial  musk  he  also  considers  "a  product  unrivaled  for 
amalgamating  and  holding  subtle  odors  like  the  violet."  Heli- 
olropine  "allies  itself  perfectly  with  the  violet  odor"  and 
produces  a  glowing  sweetness.  He  hints  that  most  violet 
perfumes  contain  it. 

The  fundamentals,  then,  of  a  violet  perfume  consist  of 
ionone,  rose  or  jasmin  extracts,  oils  of  bergamot  and  sandal- 
wood, a  touch  of  such  other  general  odors  as  one  fandts 
(ylang-ylang,  rose  geranium,  vetivert,  violet  leaves,  tuberose, 
mignonette,  or  cassie),  some  heliotropine,  vanilla,  artificial 
musk,  and  such  fixing  agenU  as  one  desires.  And,  withal,  i 
"leather  odor"— if  you  like  it  I 

Two  "Greaselesa"  Cold  Creami.— 

I.  V.  Stanislaus,  M.S.,  Phar.D.,  writing  in  the  Phar- 
maceulical  Era,  publishes  two  formulas  for  making  grease- 
less  cold  creams.  Either,  he  says,  will  give  good  results. 
The  first  one  has  a  paraffin  base.    The  formula  reads : 


PARAFFIN  OIL  COLD  OtEAll. 


Distilled   wiier"  .■.'.' "M   P"*^   , 

Reapply  htal  and  ilir  nnlil  ibe  crtam  become*  cream-white.     Add: 

Oil  of  roae  geranium *  ouncea. 

Stic  tbe  minture  and  pour  it  into  jara. 

STEARIN   COLD  CREAU. 

This  preparation  has  a  base  of  stearic  acid.    The  formula 

comprises : 

Sodium  carbonate *<>   arammei. 

Boraj   S  Brammei. 

Glycerin    «   CC 

Diuolvcd  in 


Witch-hazel  wi 
Then  add: 

Pure  atearic  a< 
Place  the  ingredients 


■,  U.  S.  P 


..too  Cc 


e  {rDm  the  heat,  and  when 
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QUERIES. 


Informaiiott  is  given  in  this  department  under  the 
/oUovHng  conditions  only:  {i)  No  queries  are  answered 
by  wail;  (3)  queries  must  reach  us  before  the  is(h  of 
the  month  to  be  answered  in  the  Bulletin  of  the  month 
fotlouring;  (j)  inquirers  must  in  every  instance  be  reg- 
ular subscribers;  and  {4)  names  and  addresses  must  be 
affixed  to  all  communicalions. 


"Patent" 


Compound  Syrup  of  White  Piite. 
asks    us    to   publish    two    tested    formulas    for 


cough  syrups,  one  for  adults  and  another  for  children. 

We  have  no  hesitation  about  recommending  compound 
syrup  of  white  pine  of  the  National  Formulary,  a  book 
which  is  of  course  in  your  library.  For  children  omit  the 
morphine  sulphate.  Great  quantities  of  this  preparation  are 
sold  by  the  retail  druggist  annually  over  his  own  card.  The 
formula  is  often  fortified  by  the  addition  of  either  ammon- 
ium chloride,  menthol,  or  tar. 

"Patent"  next  asks  us  to  criticize  the   following  cough 


Tarur  emetic 

Potissium  Ditrate,  powdered.. 

Uorphiae  ai:elate  

Dilute  acetic  acid 

ChlDrcfOTm  

Alcohol    


...Ifluidonn 
...Sfluidoun 
.  .lifluidoun 


..*  poui 
ISO  fluid. 


ISO  fluidounces. 


Liquid  Shampoos. 
P.  E.  B, — The  following  formula  for  ; 
has  appeared  in  the  Bulletin  before : 


the  alcohol  to  one  pint.    Then  it  will  cost  about  sixty  cents 
a  gallon. 

A  formula  for  a  tar  shampoo  appeared  on  page  332  of 
the  August  Bulletin  for  1B07. 

SEA    POAU    UQUIDS. 

The  difference  between  shampoos  and  sea  foam  is  not  a 
well  defined  one.  In  fact,  the  difference  is  largely  in  the 
matter  of  application  or  use,  the  former  being  employed  in 
liberal  quantities  and  rubbed  in  vigorously  to  produce  a 
copious  lather,  which  will  then  require  a  large  amount  of 
water  for  removal.  In  the  case  of  sea  foam,  a  more  or 
less  volatile  alkali,  ammonia,  for  example,  is  employed,  which 
foams  but  slightly;  and  the  hair  may  be  cleansed  by  rubbing 
with  a  wet  towel, 

(1) 


Kt?'.":.".".';;.;;;;;; 

Ifluidoances. 

Cooban's  Cooling  Cream. 
L.  E.  W.  wants  the  formula  for  Cooban's  cooling  cream: 


Boric  acid H  (rain*. 

Starch 1  ounce*. 

Carbolic  add SO  drop*. 


(l)  Dissolve  the  tartar  emetic  and  potassium  nitrate  in 
sufficient  water.  (,2)  Dissolve  the  morphine  acetate  in  the 
dilute  acetic  acid.  (3)  Dissolve  the  chloroform  in  the  alcohol. 
(4)  Dissolve  the  licorice  in  the  water  with  heat.  Add  mo- 
lasses and  strain.  When  cool  add  mixtures  numbers  1  and  2, 
the  tincture  of  opium  and  tincture  of  senega,  and  then  the 
chloroform  and  alcohol.  Add  sufficient  water  to  make  1 
gallon. 

This  mixture  is  bound  to  be  turbid.  Use  a  shake  label 
on  each  package. 

Concerning  your  other  cough  syrup  we  have  nothing  to 
say  beyond  the  fact  that  it  is  a  strong  mixture  for  indis- 
e  sale  by  the  druggist 


Oil  of  lavendH- BO  drop!. 

Oil  of  race SO  drop*. 

Eitrict  of  white  rote S  flnidounces. 

Tinclaic  of  beiuoin 1  fluidracbnii. 

Walet,  enough  to  make 1  lalloo. 

DiisolTC  the  boric  acid  in  four  pints  of  water,  and  in  thit  macerate 
the  quince  iced  for  three  houn,  strain  tbrougb  muslin  with  pressure, 
shake  well,  and  strain  asiin  withont  pressure^  Heat  together  Ihe 
starch  and  the  glycerin  until  the  starch  granules  are  all  broken;  thia  is 

quickly,  and  stirring  continuously  with  a  piece  of  smooth,  wLite  pine. 
Tbb  is  imporlanC,  as  the  product  is  easily  BCDiched,  and  thus  discolored. 


i  Ihe  q^uii 


i  glyce; 


There  seems  to  be  a  difference  of  opinion  about  the 
proper  amount  of  glycerin  in  this  mixture.  One  of  our 
readers  uses  24  iluidounces  instead  of  IS.  It  is  advisable, 
therefore,  to  exercise  a  little  judgment  in  this  particular. 

An  Incompatible  Mixture: 
W.  F.  S.  writes;   "I  have  had  trouble  with  the  following 
prescription.     How  should  it  be  compounded?" 


TincH 
TincH 


!  of  canthar: 
!  of  a- 


Dissolve  the  soap  in  the  alcohol,  ihe  carboUte  of  poCssh  In  two  pints 
of  water,  and  mix  the  two  solutions.  Pour  in  sufficient  water  to  make 
one  gallon,  add  the  ails,  let  the  mixture  stand  one  week,  shsking  occi- 
siDnally.  and  then  Elter. 

A  6-ounce  bottle  costing  ten  cents  may  be  sold  for  a 
quarter.     For  barbers'  use,  leave  out  the  neroli  and  reduce 


listed  ti 


e  of  g 


-.v- 


..IH  0 


Simple  syrop,  suflicie 

According  to  Ruddiman,  the  ammoniated  tincture  of 
guaiac  if  it  has  not  been  exposed  too  long  to  light  and  air 
gives  a  blue  color  with  the  tincture  of  iron,  while  an  old 
tincture    of    guaiac   gives    a    brown-black.      The_^  tincture   of 
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aloes  givea  a  green-brown  to  a  black-brown  with  the  iron. 
There  is  not  enough  of  ammonia  in  the  ammonialed  tincture 
of  guaiac  to  form  the  ferric  hydroxide  unless  the  tincture  of 
guaiac  is  freshly  made  with  a  fresh  aromatic  spirit  of  am- 
monia and  the  tincture  of  iron  is  free  from  excess  of  acid. 
Even  then  the  syrup  will  tend  to  keep  the  ferric  hydroxide  in 
solution.  The  syrup  precipitates  the  resinous  matter  from 
both  tinctures.  The  resulting  mixture  is  nearly  black  and 
very  turbid. 

Alkaline  Antiseptic. 
L,  L.  D.— We  do  not  know  the  formula  of  the  particular 
proprietary  preparation  which  you  mention.     We  may  say, 

however,  that  alkaline  antiseptic  N.  F.  is  a  mixture  some- 
what on  this  order.    It  comprises: 

Metric  Apolhccaries'. 

Potinium  bicaibonale   IS     Gm.  1  tror  ounce. 

Sodiom  beoioata M     Gm.  1  troy  ounce. 

Sodium  borate   B    Gm.  U  troTounce. 

Tbymal   0.1  Gm.  I  fenW 

Eacalmol  O.t  Cc  S  mininu. 

Oil  of  peMwimint O.S  Cc  8  mininu. 

Oil  of  aiultlieria 0.4  Cc  t  minimt. 

Tincture  of  cudbear  (N.  P.) 18     Cc  «  fluidoance. 

Aleotiol  SO     Cc  IflnidouDcei. 

Qrccrln    ISO     Cc.  g  fluidouncei. 

Purified  Ulc  (U.  S.  P.) 10     Gm.  ISO  mine. 

Water,  ■  euffieient  quantitr  to  make 1000     Cc  SS  fluidouDcea, 

Diiiolve  tbe  ulti  ia  SOO  Cc.  (IS  fluidouncei)  of  water,  and  the 
thTmol,  eucilrptol,  and  oili  in  the  alcohol.  Mix  tbe  ■Icofaolie  aolatioa 
with  tbe  glycerin  and  the  tincture  of  cudbear,  add  tbe  lolutitin  of  tbe 
ulta,  and  enauah  water  to  make  lOOO  Cc  (or  IS  fluidouncea).  Add  the 
purified  talc  and  ahake  occaiiooall^  during  a  few  days  if  convenienti 
then  filter,  returning  the  ficil  partlaoa  untirtbe  filtrate  paaaea  briUiantljr 

.Citrry  Powders. 
B.  S.— For  all  practical  purposes  the  following  formulas 
are  quite  suitable.     The  powders  are  well,  even  richly  fla- 
vored, and  are  excellently  adapted  for  retailing: 

Cl]     Coriander  aeed   S  ouncea. 

Cardamom    aeed    fi  ounce. 

Madraa  tarmcric .1  ouDcet, 

anaica  sinter  )  dracluu. 
Tcnne  pepper  SdrachnUL 

Comin  aeed  1  Ouaee. 

Fenugreek  leed   SK  ooncea. 

Pimento    2  drachnu. 

Black  pepper    1  dracbm. 

Long  pepper  1  dracbm. 

Oovea    1  dracbm. 

Nutmeg    1  dracbm. 

The  whole  ta  be  in  powder,  mixed  intimatelT  in  a  mortar  and  ^tted. 
(i)     Coriander  iced    IS  ounces. 

Black  pepper .,.,,...,.,,,,... fi  ouncea. 

Capsicum    1  ounce. 

Cumin  aeed    6  ouncea. 

Fenugreek  aeed   fl  ouncea. 

Curcuma    0  ouncea. 

Grind  tbe  whole  of  theae  tubatances  together  in   tbe  mill   aod  sift 

A  Variable  Mixture. 
B.  F.  G.  &  Co.  complain  that  the  following  prescription 
does  not  always  look  the  same  even  when  it  is  filled  from 
the  usual  stock  and  without  any  changes  in  the  manner  of 
compounding : 

Liquefied  pbenol \yi  drachma. 

Tincture  of  iodine S  drachms. 

Glycerin    S  drachma. 

Mucilage  of  acacia,  BufficienC  to  make 3  ounces. 

The  trouble  here  is  due  to  the  presence  of  lime-water  in 
the  mucilage  of  acacia.     Iodine  reacts  with  this  chemical  to 


form  calcium  iodide  and  a  bleaching  liquid  of  calcium 
hypojodite,  CalOi.  Thus  the  free  iodide  is  taken  up  regard- 
less of  the  manner  of  compounding  and  the  dark  color  of 
the  tincture  of  iodine  vanishes.  Of  course,  in  organic  reac- 
tions between  a  number  of  ingredients,  the  chemical  change 
is  sufficiently  different  under  ordinary  dispensing  conditions 
to  produce  a  variable  mixture. 

An  Incompatible  Prescription. 
L.  M.  S.  desires  us  to  comment  on  the  following  pre- 
scription : 

Smchnine  BDlphale fi  grain. 

Sodium  bromide..,.. t  drachma. 

Sodium    aalicvlate 1    drachm. 

Quinine  aulpbaie 10   gnlna. 

Elixir  of  iron,  quinine,  and  atrychnliie, 
sufficient  to  make I  oaneea. 

The  querist  adds  that  the  mixture  is  uns^tly,  and  he 
desires  to  know  the  cause  of  the  trouble. 

Soluble  salicylates  with  solutions  of  quinine  sulphate  give 
a  white  curdy  precipitate  of  quinine  salicylate  which  is  nearly 
insoluble  in  water.  In  this  formula  the  precipitate  is  doubt- 
less a  quinine  salt.  The  preparation,  however,  should  be  dis- 
pensed with  a  shake  label  to  anticipate  any  danger  from  some 
of  the  strychnine  coming  down. 

Eau  de  Cologne;  Delannaied  Sherry  Wine. 
P.  H.  D.  wants  a  (irst-class  formula  for  eau  de  Cologne. 
We  suggest  the  following: 

Oil  of  bergamot t  drachma. 

Oil  of  lemon 1  drachm. 

Oil  of  neroli SO  drops. 

Oil  of  origanum a  drops. 

Oil  of  rosemary, 10  drops. 

Alcohol    SO  ounces. 

Orange-ilower  water 1  ounce. 

Mix  in  the  order  mentioned. 

There  is  nothing  remarkable  about  this  formula  when 
first  prepared;  it  is  only  after  standing  six  or  eight  months 
that  its  excellence  becomes  apparent 

DETANNATED  SBESBV  WtKE. 

Delannated  sherry  wine  is  made  by  macerating  H  ounce 
of  finely  cut  gelatin  in  a  gallon  of  the  wine  for  fourteen  days, 
shaking  daily,  and  at  the  end  of  that  period  decanting. 

A  Non-greasy  Cold  Cream. 
H.  R.  C. — The  following  formula  was  developed  by  B.  S. 
Cooban,  of  Chicago: 

Stearic    add,    pure MO  grains. 

Carbonate   of   soda ]S5  grains. 

Powdered  borax 10  grains. 

Glycerin   1   fluidonnce. 

Water   a  Buidouuce*. 

Hut  all  the  ingredients  together  and  beat  tbem  on  a  water-bath  until 
efCerveicence  ceases.  Kemove  tbe  mixture  from  the  heat  and  stir  at 
intervals  ttnlll  II  begin*  to  atiflen.  Then  add  to  dntps  oil  of  ylang-ylang, 
6  grains  of  beliotropio,  end  4  or  B  drops  of  oil  of  rose  diasolfed  in  one 

Somelimes.  on  aolidifying,  it  becomci  ralher  hard  and  doei  not  seem 
smooth,  but  a  second  vigorous  beating  renders  it  fluSy  and  creamy. 

Many  other  formulas  for  "greaseless"  cold  creams  have 
recently  appeared  in  this  and  other  departments  of  the 
Bulletin.  You  will  find  two  in  the  department  of  "Practical 
Pharmacy,"  this  month. 
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Almond  Meal. 
5.  B.  requests  us  to  publish  a  formula  for  making  almond 
meal  for  the  toilet: 

{»       WhMt  flour S  ouncM. 

Powdered    iris 2    ouncei. 

Powdered  borax '.'.'.'.'.'.".'..'.'.'.'.'.'.'.'.'»   drachmt 

00  of  almondi a   drachnu. 

Aleohol    »  drachms. 

Oil  of  biller  almondi 8  minims. 

Extract  of  millefleur q.  1. 

W       Oatmeal <  pound*. 

Wheatmeal   1  pound. 

Almond  oil t  ounce*. 

Mil  and  add: 

Powdered  borax  8  ounce*. 

Powdered  orri*  8  ounces. 

Oil  of  lemon 8  drachms. 

Oil  of  verbena 10  minims. 

Oil  of  bitter  almoadi IS  minims. 

Mix.  

Mantlet- 
I.  R  W. — Mantles  are  prepared  after  processes  differing 
slightly  from  one  another,  but  all  based  on  the  original 
formula  of  Welsbach — the  impregnation  of  vegetable  fibers 
'with  certain  mineral  oxides  in  solution,  drying  out,  and 
arranging  them  on  platinum  wire. 

Lanthanum  oxide   SO  piru. 

Yiicium  oxide   10  part*. 

Burnt  muneiia   SO  parti. 

Acetic  acid  BO  parts. 

Water,  di*lilkd    100  part*. 

The  talti  are  ditulTCd  in  the  water,  and  to  the  solution  another  ISO 

SirU  of  distilled  water  are  added  and  the  whole  filtered.     The  Teietahle 
ber   in  fU  liDitted   or   woven   form  is  impregnated   with  this  lolntion, 

In  the  fonnnla  the  acetic  add  may  be   replaced  with 
dilute  nitric  acid.    The  latter  seems  to  have  some  advantages 


over  the  former,  among  which  is  the  fart  that  the  residual 
ash  where  acetic  acid  is  used  has  a  tendency  to  ball  up  and 
make  a  vitreous  residue,  while  that  of  the  nitric  acid  remains 
in  powdery  form. 

Soap  Solution  for  Cleaning  Shoes. 

J.  B.  G.  writes  as  follows:  "Will  you  please  tell  us  in 
the  November  Bulletin  how  we  can  make  black  and  Ian 
soap  solutions  for  cleaning  shoes?". 

Dissolve  ordinary  household  soap  In  water.  This  prep- 
aration can  be  used  as  it  is  for  tan  shoes,  or  colored  dark 
by  the  addition  of  lampblack  where  that  ts  desirable.  A 
soft  soap  could  also  be  used  to  make  a  cleaning  fluid  for 


J.  R 


A  Peculiar  DURcully. 
writes  as  follows:  "Here  is 
sightly,  inky  solution : 


1  mixture  which 


Glyce 
Satur 


chloride S  d 

M 

■olution   of   potasaium  chlorate, 


Mix    and    make    a    satution. 
Directions:     Uie  as   a  larile. 

"The  woman  who  presented  this  prescription  said  that 
she  had  had  it  filled  several  times  by  her  home  druggist  in 
Chicago  and  that  it  should  be  of  a  light  straw  color.  I 
secured  this  result  by  adding  a  few  drops  of  phosphoric  acid. 
How  should  this  prescription  be  filled?" 

We  are  unable  to  understand  how  a  straw-colored  liquid 


A  Handiohi  Pihhsylvamia  Pharu 
Banit  of  Boston  in  solid  msboBany  and 
used  10  accommodate  the  soda  patrons, 
people  were  waited  on.  Mr.  Dunlap  is  r 
Ideas  "  and  "  Best  Advertisini  Schemes 


n  the  May  Bull 


riN.  said  that  at  bis  soda  openina-t^ii  year  UOO. 
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was  obtained  from  this  combination.  Tincture  of  ferric 
chloride  added  to  phenol  produces  a  decidedly  deep  color. 
This  vanishes  on  the  addition  of  acid,  but  that  liberty  would 
not  be  tolerated  unless  with  the  physician's  consent. 

An  incompatible  prescription  of  a  somewhat  similar  nature 
appears  in  answers  to  State  board  questions  on  page  468  of 
this  issue. 

An  Application  for  Dandruff. 
H,  G.  H. — Here  is  a  dandruff  cure  which  appeared  origin- 
ally in  the  Medical  World: 

Kaoicin    S  drichmt. 

Tinctare  of  caatbindci <  drmcbms. 

CMlor  oil  1  drachm. 

Spirll  lavender  compannd *  dricbms. 

Glrcerln    4  drichnu. 

B«t  imported  bey  rum.  enaugb  to  make. . .  .1  pint 
S«parite  tbe  hair  irith  the  iinge^^  noTnina  and  ni^bl,  and  rub  about 
a  leupoonful  into  the  acalp.  It  will  not  hacm  tbe  hair,  but  the  medica- 
tion daei  ill  woric  on  the  icalp,  and  an  endeavor  thould  be  made  to 
apply  It  there.  After  about  a  week  the  hair  will  become  anplealantljr 
oHt.  When  Ihii  occurs,  waih  the  hair  well  witfa  the  wbite  of  an  egg, 
fDllowed  by  aoap  and  warm  water,  aud  finally  by  plais  water.  Repeat  the 
washing  SI  often  aa  the  bsir  become*  oil;,  and  Che  dandruff  will  soon 
disappear. 

After  a  few  weeks'  use  the  preparation  may  be  discon- 
tinued, and  the  cure  will  usually  be  complete.  But  if  there  is 
any-sign  of  a  return  of  the  trouble,  an  application  once  or 
twice  a  week  will  keep  the  dandruff  in  permanent  subjection. 

To  Preservt  Wood  from  Dry  Rot. 
J.  H.  J —The  best  way  to  preserve  timber  exposed  to  the 
action  of  the  weather  is  to  force  into  the  pores  of  well- 
seasoned  wood  as  much  carbolic  acid,  or  creosote,  as  possible. 
This  soon  resiniBes,  and  most  effectually  protects  the  timber 
from  dry  rot  and  decay.  On  a  large  scale,  as  for  railway 
sleepers,  expensive  appliances  are  needed;  but  for  barns  or 
outbuildings  it  may  be  applied  to  considerable  advantage  by 
the  use  of  a  paint  brush. 

Hair  Tonic. 
J.  M.  P.  requests  us  to  discuss  the  following  formula  for 
a  hair  tonic: 

Chloral  hydrate IflO  irsins. 

Alcohol   S  fluldounces. 

Saturated  solution  o(  boric  add 4  Suidounces. 

Water,  enaugh  Id  make S  Suidotiaces. 

This  formula  calls  for  no  particular  comment.  We 
might  surest  the  addition  of  a  little  resorcin. 

Short  Answers. 

H.  E.  J. — "Blue-blue  aniline"  and  "plant  green"  may  be 
obtained  from  any  dealer  in  dyes.  A  local  firm  which  bandies 
these  coloring  ^ents  is  Theo.  Eaton  &  Son,  Detroit,  Mich. 

C.  V.  M,— Tyson's  book  on  urinary  analysis  is  published 
by  P.  Blakiston's  Son  &  Co.,  1012  Walnut  Street,  Philadel- 

W.  J.  H.— A  fonnula  for  an  embalming  fluid  appeared  in 
this  department  of  the  October  Bulletin  on  page  440. 
J.  H.  J.— Lignum  is  the  Latin  for  wood. 


BOOHS. 


Stewart's  Coupbnd  of  Phabmacy. 
A  new  edition,  the  seventh,  of  this  popular  handbook  has 
recently  been  issued  by  the  publishers— P.  Blakiston's  Son  & 
Co.,  1012  Walnut  Street,  Philadelphia.  Certain  corrections 
were  rendered  necessary  by  the  changes  made  in  the  text  of 
the  U.  S.  P.  last  year,  these  changes  having  in  turn  resulted 
from  the  enactment  of  the  Federal  food  and  drugs  acL  As 
will  be  recalled,  the  revisers  of  the  U.  S.  P.  modified  certain 
standards  and  requirements;  and  Dr.  Stewart  and  his  pub- 
lishers evidently  thought  that  the  Compend  should  be  brought 
fully  up  to  date  in  these  particulars.  As  is  well  known, 
Stewart's  book  follows  pretty  closely  along  the  lines  of 
Remington's  Practice  of  Pharmacy,  and  in  a  sense  it  is  an 
epitome  of  that  familiar  work.    The  price  is  SI  net 

Ruddiuan's  "Incompatibilities." 
That  most  invaluable  book,  "Incompatibilities  in  Prescrip- 
tions," by  Edsel  A.  Ruddiman,  Ph.M.,  M.D.,  has  been  recently 
brought  out  in  a  new  edition.  On  account  of  the  revision 
of  the  Phannacopccia  and  the  introduction  of  new  compounds 
into  medicine,  many  changes  have  been  made.  About  fifty 
new  prescriptions  have  been  introduced,  replacing  some  that 
were  less  important.  A  table  of  solubilities  has  been  very 
properly  appended  because  many  incompatibihties  are  due  to 
the  formation  of  insoluble  compounds.  Another  useful  addi- 
tion n  a  table  of  average  prices  of  prescriptions  which  enables 
Ihose  who  have  not  had  drug-store  experience  to  learn  about 
such  charges.  Ruddiman's  work  on  incompatibilities  is  the 
best  book  of  the  kind  in  print.  Every  dispenser  and  every 
student  of  pharmacy  should  own  a  copy.  It  is  published  by 
John  Wiley  &  Sons,  of  New  York,  and  costs  $2. 

Krabhb>'£  Botaky  and  Phakuacognosy. 

"Botany  and  Pharmacognosy,"  by  Henry  Kraemer,  Ph.D., 
has  just  undergone  a  third  edition.  The  book  is  now  one  of 
the  best  American  works  on  this  subject.  It  was  only  in 
June  of  1907  that  the  second  edition  appeared,  but  Dr. 
Kraemer  has  seen  room  for  improvement.  On  account  of 
certain  difficulties  in  reproduction,  some  of  the  half-tone 
photographs  in  the  previous  edition  did  not  come  up  to  the 
author's  expectations.  These  have  been  replaced  by  line 
drawings  which  not  only  represent  in  detail  external  mor- 
phological characters,  but  internal  structures  as  well.  Thus 
they  serve  for  identifying  either  the  plants,  or  the  crude  and 
powdered   drugs    derived    from   them. 

]n  addition,  some  of  the  results  of  a  research  published 
during  the  past  year  have  been  included,  and  the  part  on 
reagents  and  microtechnique  has  been  considerably  extended, 
with  a  view  to  helping  the  practical  worker  as  well  as  tbe 
student.  The  mechanical  arrangement  leaves  nothing  to  be 
desired,  as  the  work  abounds  in  beautiful  half-tones.  Dr. 
Kraemer's  book  should  be  a  welcome  addition  to  the  library 
of  every  pharmacist.  It  is  published  by  the  J.  B.  Lippincott 
Company  of  Philadelphia  and  London.  It  comprises  850 
pages  and  costs  $5.00.  ^-.  ■ 
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bearing  on  the  text 


m  letten  ahoold  be  addrcMcd: 


THE  MONTH'S  HISTORY. 


Every  month  it  becomes  more  and 
htuation'       '"°''*  apparent  that  the  situation 

of  overshadowing  and  dominating 
importance  in  pharmacy  just  now  is  that  which  re- 
volves around  the  liquor  question.  In  talking  so 
frequently  upon  this  theme,  however,  the  Bulletin 
is  anxious  that  its  position  shall  not  be  misunder- 
stood. It  does  not  want  to  be  considered  a  prohibi- 
tion organ.  It  does  not  desire  the  unfortunate  rep- 
utation of  a  "preaching"  or  "reforming"  periodical. 
It  is  anxious  that  its  readers  shall  not  consider  it  a 
"crank"  on  the  liquor  question,  and  it  hopes  to  avoid 
boring  its  constituency  by  harping  too  continuously 
on  one  string.  But  it  feels  the  tremendous  impor- 
tance of  the  issue ;  it  plainly  sees  that  pharmacy  is 


facing  a  real  crisis;  it  realizes  that  the  future  wel- 
fare and  reputation  of  the  calling  is  largely  condi- 
tioned on  the  degree  in  which  this  crisis  is  averted ; 
and  as  a  sincere  lover  of  pharmacy  it  is  anxious  to 
maintain  and  further  the  interests  of  the  profession 
in  this  as  in  all  other  directions. 


Neither  are  we  exaggerating  the 
DEvEioraENTs.    ^^^S^^'     ^"^^  *«=''  ^^cre  pour 

into  this  office  reports  indicating 
on  the  one  hand  that  the  tidal  wave  of  temperance 
legislation  is  covering  more  and  more  ground,  and 
on  the  other  that  pharmacists  in  "dry"  territories  are 
being  more  and  more  placed  under  suspicion  and  are 
in  increasing  numbers  suffering  prosecution  at  the 
hands  of  the  law.  At  the  recent  elections  31  coun- 
ties in  Ohio  extirpated  the  saloon.  The  State  of 
Arkansas  decided  by  a  majority  of  12,000  to  write 
State-wide  prohibition  into  its  constitution.  In 
Michigan  11  out  of  15  counties  voted  temperance: 
not  long  since,  and  special  elections  will  be  held  in 
27  additional  counties  in  April.  So  it  goes.  Thus. 
far  this  year  saloons  have  been  closed  on  an  average 
of  30  a  day !  The  American  Anti-Saloon  League  and 
other  agencies  are  constantly  at  work,  develop- 
ing public  sentiment;  the  issue  is  everywhere  assum-^ 
ing  increased  importance;  and  it  inevitably  happens 
that  the  strain  upon  the  character  and  reputation  of 
pharmacy  and  frfiarmacists  is  increasing  in  like 
measure.  Denied  liquor  in  the  saloon,  those  who. 
desire  it  turn  to  the  drug  store  for  relief.  Pharmacy 
is  thus  presented  with  a  temptation,  and  is  in  any 
event  placed  under  suspicion  by  the  public  and  by 
the  officers  of  the  law.  What  is  being  done  to  avert 
the  dai^er? 


The  situation  has  become  acute  in 
■.™B.°™™r.     New  Jersey.     In  that  State  the 

sale  of  liquor  by  the  droggist  is. 
confined  to  physicians'  prescriptions.  In  some  in- 
stances this  limitation  is  ignored  by  druggists.    Ja 
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other  instances  disreputable  physicians  are  reported 
to  be  doing  a  thriving  business  in  the  selling  of 
whisky  prescriptions  at  the  uniform  rate  of  25  cents 
each — a  condition  which  indicates  that  the  medical 
profession,  no  less  than  the  pharmaceutical,  is 
placed  on  trial  by  the  existing  liquor  crisis.  In 
Cumberland  county  the  Medical  Society  recently 
ajqwinted  a  committee  to  investigate  such  charges, 
declared  that  it  would  sift  all  evidence  to  the  bot- 
tom, that  it  would  cooperate  with  the  legal  author- 
ities, and  that  it  would  dismiss  from  membership 
any  guilty  physician.  This  is  exactly  the  spirit  by 
which  the  pharmaceutical  associations  of  the  country 
should  be  guided.  The  State  Excise  Commission  of 
New  Jersey,  desiring  to  do  the  fair  thing,  called  a 
conference  with  leading  druggists  and  asked  the  lat- 
ter to  explain  their  attitude  toward  liquor  selling. 
The  druggists  presented  the  resolutions  on  the  sub- 
ject which  had  been  adopted  by  the  A.  Ph.  A.  and 
the  N.  A.  R.  D.  (see  pages  397  and  398  of  the 
October  Bulletin),  and  declared  that  these  ex- 
pressed their  views  accurately.  The  reports  of  the 
conference  which  have  come  to  us  are  not  very  clear 
in  detail,  but  we  hope  that  the  New  Jersey  druggists 
set  forth  their  attitude  with  determination,  promised 
to  cooperate  in  every  possible  way  with  the  State 
Excise  Commission,  and  proved  beyond  peradven- 
ture  the  honesty  and  sincerity  of  their  position. 
They  certainly  had  an  excellent  chance  to  protect 
the  profession  in  the  State  from  the  possibility  of 
disgrace. 

*     «     * 

That  the  situation  in  New  Jersey 
*'iK'iroiKi?'  '^"^  ^°'*  P™*"?*  and  courageous 
measures  may  be  seen  from  the 
results  of  a  recent  court  trial.  Charles  H.  La  Wall, 
a  well-known  member  of  the  faculty  of  the  Phila- 
delphia Coll^«  of  Pharmacy,  and  a  chemist  with  a 
private  practice,  served  as  a  chemical  expert  in  this 
trial  and  calls  our  attention  to  the  circumstances.  A 
druggist  in  Bridgeton,  N.  J.,  was  prosecuted  for 
selling  whisky  containing  chloral  hydrate,  which 
was  afterwards  employed  criminally  in  "doping" 
several  people.  The  jury  acquitted  him  of  this 
charge,  but  convicted  him  of  the  illegal  sale  of  liquor. 
Bridgeton  is  "dry"  under  the  State  local-option  law, 
and  the  druggist,  of  course,  had  no  right  to  sell 
whisky  without  a  prescription.  He  had  been  con- 
victed some  years  before  of  selling  Duffy's  Malt 
Whisky  illegally.  The  court,  in  imposing  sentence, 
evidently  thought  an  example  ought  to  be  made  of 


the  druggist,  and  he  was  consequently  sentenced  to 
six  months'  imprisonment,  and  in  addition  was 
fined  $1000.  Dr.  La  Wall  remarks  in  his  letter  to 
us  that  Bridgeton  is  one  of  the  thousands  of  towns 
throughout  the  country  where,  with  the  spread  of 
local-option  legislation,  the  pharmacists  are  standing 
the  test  of  their  lives.  Let  us  hope  that  they  will 
measure  up  to  the  situation ! 


What  about  the  liquor  crisis  in 
"f^wmiB,"  °^^^^  States?  Well,  we  have  be- 
fore us  as  we  write  a  great  collec- 
tion of  newspaper  clippings  from  all  over  the  coun- 
try. Two  druggists  of  Long  Beach,  California, 
have  been  fined  $100  each  for  the  illegitimate  sale  of 
beer.  A  woman  and  her  husband  in  Charlestown, 
near  Boston,  are  facing  the  possibility  of  a  term  of 
imprisonment.  In  Kansas  several  prosecutions 
have  recently  been  brought.  In  Ohio  a  Common 
Pleas  judge  in  Union  county  has  taken  the  situation 
firmly  in  hand,  and  has  warned  all  the  druggists 
in  the  county  that  if  they  are  caught  selling  liquor 
ill^;ally  they  will  get  the  full  penalty  of  the  law — 
a  $200  fine  and  a  workhouse  sentence  for  the  first 
offense,  and  a  $500  fine  and  a  longer  imprisonment 
for  the  second  offense.  Much  the  same  condition  of 
things  might  be  reported  from  other  "dry"  sections 
of  the  country.  It  is  becoming  increasingly  appar- 
ent every  month  that  the  situation  is  steadily  grow- 
ing more  and  more  acute ;  that  the  druggists  of  all 
"dry"  sections  must  face  the  issue  with  determina- 
tion and  vigor;  that  they  must  convince  the  public 
of  their  honesty;  that  they  must  expel  from  mem- 
bership in  their  local  associations  all  druggists  who 
violate  the  law;  that  they  must  assist  the  local 
authorities  in  ferreting  out  and  punishing  offenders 
amot^  their  own  ranks;  and  that,  in  a  word,  they 
must  themselves  assume  control  of  the  local  situa- 
tion and  by  so  doing  preserve  their  reputation  and 
their  honor. 


The  illegal  sale  of  cocaine  and 
cocain'b  EVIL  other  narcotics  presents  only  less 
danger  to  the  welfare  and  dignity 
of  pharmacy  than  the  illegal  sale  of  liquor.  In  New 
York  State  a  fairly  effective  anti-cocaine  law  was 
enacted  a  couple  of  years  ago,  but  it  now  appears 
that  in  New  York  City  the  "fiends"  are  evading  the 
statute  by  the  use  of  forged  prescriptions,  and  they 
have  even  had  the  "nerve"  to  use  the  name  of  Dr. 
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Alvah  H.  Doty,  health  officer  of  the  port.  In  law, 
of  course,  the  responsibility  in  such  a  case  belongs 
to  the  druggist ;  he  must  satisfy  himself  that  a  pre- 
scription is  legitimate,  and  in  such  an  instance  his 
doty  is  similar  to  that  of  the  bank  official  who  must 
accept  the  responsibility  for  cashing  foiled  checks. 
In  Philadelphia  we  note  that,  while  the  druggists  of 
the  city  are  observing  the  anti-narcotic  law  with  a 
commendable  degree  of  honor,  street  peddlers  have 
taken  advantage  of  the  situation  to  do  a  thriving 
business  in  the  proscribed  drugs.  They  have  even 
gone  so  far  as  to  sell  "coke"  to  schoolchildren,  and 
it  is  very  fortunate  that  Philadelphia  has  a  local 
magistrate  who  has  dealt  out  severe  punishment  in 
two  or  three  instances  to  these  men  and  has  given 
fair  warning  that  such  culprits  need  expect  no  quar- 
ter from  him.  In  Ohio  we  observe  that  the  Board 
of  Pharmacy  has  revoked  the  registration  certifi- 
cate of  a  druggist  in  Columbus  found  guilty  of  sell- 
ing cocaine  illegally. 

All  of  which  suggests  that  in  a 
VerauA'm??*^     number  of  States  the  druggists  are 

preparing  to  have  new  anti-nar- 
cotic measures  introduced  in  their  respective  legis- 
latures. The  proposed  bills  vary  considerably  from 
one  another,  and  this  leads  the  Bulletin  to  express 
its  opinion  that  in  every  such  instance  the  "Chicago 
Conference  Measure"  ought  to  be  used.  This  bill 
was  first  drawn  up  by  Prof,  James  H.  Beal,  was 
amended  by  the  A.  Ph.  A.,  and  was  afterwards 
modified  and  approved  in  Chicago  at  a  conference 
attended  by  representatives  of  the  four  national  asso- 
ciations in  the  drug  trade.  Reprints  of  the  measure 
may  easily  be  secured  by  writing  to  Thomas  H. 
Potts,  secretary  of  the  N.  A.  R.  D.,  79  Dearborn 
Street,  Chicago.  The  Chicago  Conference  measure 
involves  the  sale  of  cocaine,  alpha  or  beta  eucaine, 
opitmi,  morphine,  heroin,  chloral  hydrate,  or  any 
salt,  compound,  or  preparation  of  these  drugs;  it 
exempts  preparations  containii^  certain  minimum 
amounts  of  such  drugs ;  it  provides  for  a  wise  sys- 
tem of  penalties ;  and  it  decrees  that  upon  the  third 
conviction  the  druggist  shall  be  imprisoned  in  the 
county  jail  for  not  more  than  six  months,  and  shall 
have  his  license  as  a  pharmacist  taken  away  from 
him.  The  bill  represents  the  collective  wisdom  of 
the  hour  on  anti-narcotic  legislation,  and  it  ought  to 
be  used  in  every  State,  not  only  because  of  its  excel- 
lence, but  in  the  interests  also  of  interstate  uni- 
formity. 


Just  as  we  go  to  press  we  are 
noijBLES.        informed  that  several  dru^ists  in 

Grand  Rapids,  Michigan,  have 
been  fined  by  the  revenue  authorities  for  making  and 
selling  "rock  and  rye"  and  beef,  iron  and  wine.  The 
contention  of  the  revenue  authorities  is  that  these 
products  cannot  be  legally  manufactured  except  by 
those  who  have  a  rectifier's  license,  and  we  under- 
stand that  the  dru^ists  have  been  fined  in  amounts 
ranging  from  $76  to  $300  each.  At  this  writing  it 
is  impossible  for  us  to  state  under  what  particular 
law  or  ruling  the  officials  have  acted.  It  is  evidently 
not  the  regulation  covering  those  patent  medicines 
and  pharmaceuticals  which  are  considered  to  be 
beverages,  a  full  list  of  which  was  printed  on  page 
332  of  the  Bulletin  for  last  August.  Beef,  iron 
and  wine  is  not  represented  in  this  list.  It  would 
seem,  therefore,  that  the  revenue  collectors  were 
operating  under  the  much-discussed  ruling  regard- 
ing the  use  of  fortified  sweet  wines  in  manufacturing 
processes — a  ruling  which,  if  effectively  carried  out, 
would  make  a  criminal  of  nearly  every  druggist  in 
the  United  States.  This  rulit^,  however,  has  been 
suspended  by  the  authorities  in  Washington  until 
representatives  of  the  drug  trade  can  appeal  to 
Congress  to  have  the  law  so  amended  as  to  prevent 
any  misunderstanding  of  construction  in  the  future. 
Two  or  three  of  the  Grand  Rapids  druggists  were 
also  fined  for  violating  the  old  regulation  regarding 
cigar  boxes :  they  had  detached  the  box  covers  from 
boxes  not  yet  emptied,  thus  tearing  apart  the 
revenue  stamp,  and  they  had  also  failed  to  destroy 
the  stamps  and  factory  numbers  on  empty  boxes. 


John  G.  Capers,  Commissioner  of 
"coooL."       Internal    Revenue,    has    gone    to 

Europe  to  make  a  long  investiga- 
tion of  the  denatured  alcohol  industry  in  that  part  of 
the  world.  He  was  accompanied  by  Dr.  J.  A. 
Crampton,  chief  chemist  of  the  bureau.  Denatured 
alcohol  has  made  comparatively  little  progress  in  the 
United  States,  while  in  Europe  it  is  foremost  among 
the  leading  industries.  The  trouble  here  has  been 
that  the  alcohol  cannot  be  turned  out  as  cheaply  as  in 
Europe  and  therefore  does  not  compete  with  kero- 
sene oil  and  other  fuels.  Abroad  it  is  sold  cheaper 
than  kerosene  and  is  widely  used.  Government  ex- 
perts will  soon  give  lectures  in  Washington  on 
the  distillation  of  alcohol  from  molasses,  bananas, 
cacti,  sweet  potatoes,  and  the  like.  Repre- 
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sentatives  from  the  state  agricultural  stations  will 
attend  them  and  will  then  go  home  and  instruct 
farmers  and  others  how  they  may  distil  alcohol  on 
their  own  premises  and  from  waste  products  at 
that.  Incidentally  we  may  report  the  recent 
action  of  the  Commissioner  of  Internal  Revenue  in 
calling  attention  to  the  fact  that  the  denatured 
alcohol  law  prohibits  the  use  of  the  substance  for 
manufacturing  any  beverage  or  liquid  medicinal 
preparation — which  answers  the  occasional  queries 
of  druggists  as  to  whether  or  not  they  are  permitted 
the  use  of  denatured  alcohol  in  making  galenicals. 

*  *     * 

The  Federal  government  is  doing 

SSs'craS;"  »  *>"'■''''«  '»=i"«ss  «>.«:  days  in 
the  prosecution  of  dealers  under 
the  food  and  drugs  act.  The  Bulletin  has  just 
received  notice  of  eight  or  ten  judgments,  in  every 
one  of  which  the  defendant  entered  a  plea  of  guilty. 
For  this  reason  the  decisions  do  not  settle  any  moot 
point  of  law  in  the  interpretation  of  the  Federal  act. 
In  several  cases  libel  for  condemnation  was  brought 
against  shipments  of  honey  declared  to  be  mis- 
branded  and  adulterated  because  they  contained 
invert  sugar  and  glucose  in  small  amounts — 
although  some  chemists  claim  that  these  substances 
are  naturally  present  in  honey.  In  two  or  three  in- 
stances "strictly  fresh  eggs"  were  declared  to  be 
misbranded  because  they  were  found  to  be  anything 
else  but  "strictly  fresh."  Two  or  three  shipments 
of  vinegar  were  alleged  to  be  misbranded  because, 
not  being  real  apple  or  cider  vinegar,  but  represent- 
ing a  distilled  product,  they  were  artificially  colored 
to  imitate  the  real  product  and  were  not  marked 
"imitation." 

*  *     * 

"VANILLA"  EX'  ^^  greater  interest  to  the  drug 
TsACTSAND       trade  was   the   judgment   in  an 

"SHM  FOODS."  q^Jq  ^^  ^^^^^  vanilla  extract 
was  alleged  to  be  in  violation  of  the  law  because  it 
contained  coumarin  and  vanillin  and  was  artificially 
colored  with  caramel  to  resemble  the  real  vanilla 
extract  A  proper  form  of  branding  and  labeling 
would  of  course  iiave  prevented  prosecution  in  this 
instance.  In  another  case  "Sartoirt"  skin  food  was 
held  to  be  illegal  on  the  grounds  that  there  is  no 
such  thing  as  a  "skin  food,"  that  the  product  com- 
prised commercial  magnesium  sulphate  which  would 
not  produce  a  "soft,  velvety  tint  on  the  roughest  of 
skins,"  and  that  in  general  the  claims  for  the  prep- 


aration were  false,  misleading,  and  deceptive.  Re- 
verting to  the  vanilla  case,  it  may  be  observed  that 
several  proceedings  of  a  similar  nature  have  been 
brought  by  the  Federal  government  from  time  to 
time  and  that  it  behooves  druggists  to  see  to  it  that 
their  flavoring  extracts  are  "true  to  label." 


Two  decisions  of  a  somewhat 
m?iSS.n"        contrary    import    were    rendered 

some  time  ago.  In  the  first  place, 
a  temporary  injunction  which  the  W.  H.  Hill  Co. 
of  this  city  had  secured  against  a  firm  of  Detroit 
druggists,  prohibiting  them  from  selling  the 
Hill  products  at  less  than  list  prices,  was  dis- 
missed by  Judge  Murphy  of  the  county  court, 
who  declared  that  the  contract  upon  which  the 
plaintiff  relied  "was  a  violation  of  the  common  law 
against  contracts  in  restraint  of  trade  and  a  viola- 
tion also  of  the  Michigan  anti-trust  law."  This 
decision,  it  may  be  explained,  is  contrary  to  a  con- 
siderable number  which  have  been  rendered  in  dif- 
ferent courts  throughout  the  country  with  reference 
to  the  contract  plan.  The  other  case  in  mind  is  that 
in  which  the  Appellate  Division  of  the  New  York 
Supreme  Court  affirmed  the  decision  of  the  lower 
court  in  declaring  that  the  members  of  the  Amer- 
ican Publishers'  Association  had  a  perfect  right  to 
refuse  to  sell  copyrighted  books  to  R,  H.  Macy  & 
Co.  Practically  the  same  principle  is  involved  in  a 
suit  recently  brought  by  a  drug  cutter  in  Portland, 
Indiana,  who  asks  damages  of  several  jobbers  for 
refusing  to  sell  him  patent  medicines  and  other 
goods.  In  a  case  decided  not  long  since  in  Denver, 
the  court  declared  that  certain  jobbers,  acting  inde- 
pendently of  one  another,  were  justified  in  refusing 
sales  to  a  cutter,  the  jobbers  declaring  they  did  so 
for  purely  personal  reasons. 


"LAW  OP  IS4S." 


Ever  since  the  passage  of  the  Fed- 


been  more  or  less  confusion  at  the 
port  of  New  York,  and  also  at  other  ports  of  entry, 
because  the  customs  authorities,  passing  on  imports, 
are  still  being  guided  by  the  law  of  1848.  This  sets 
up  as  standards  the  requirements  of  both  the  U.  S. 
P.  and  foreign  pharmacopoeias,  and  it  has  been  the 
custom  of  the  port  officers  in  certain  instances  to 
accept  drugs  which  complied  with  the  requirements 
of  the  countries  from  which  they  came^  Thus,  since 
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the  passage  of  the  food  and  drugs  act,  there  have 
been,  tn  a  measure,  two  sets  of  standards,  and  there 
is  of  course  no  good  reason  why  this  source  of  con- 
fusion should  be  permitted  to  continue.  Hence  the 
movement  among  the  several  branches  of  the  drug 
trade  in  the  east  looking  toward  a  modification  of 
the  importation  law  at  the  coming  session  of  Con- 
gress. Resolutions  have  been  passed  by  several  as- 
sociations, and  a  conference  on  the  subject  is  sched- 
uled to  be  held  during  the  first  week  of  December  at 
the  Philadelphia  College  of  Pharmacy.  Incident- 
ally, too,  the  jobbers  are  anxious  to  make  it  possible 
to  have  shipments  of  crude  drugs  enter  the  country 
■even  though  they  do  not  comply  with  pharmacopceial 
requirements,  providing  they  are  properly  and  hon- 
•estly  labeled,  and  providing  also  they  are  to  be  used 
for  manufacturing  purposes  where  the  finished  pro- 
ducts can  be  adjusted  by  standardization  to  l^;al 
■degrees  of  strength. 


A  JOINT  HEETiNo    ^"^  ^he  A.  Ph.  A.  and  the  N.  A. 
roivBEA.PH.A.    R.  D.  hold  their  annual  conven- 

ANDN.A.K.D.         jj^^^g  ^^^^  ^^^  ^^  ^^^  ^^^^  place, 

and  either  the  same  week  or  in  succeeding  weeks? 
This  question  is  one  of  considerable  interest  just 
■now.  The  A.  Ph.  A.  invited  the  N.  A.  R.  D.  to 
meet  with  it  during  1909.  The  N.  A.  R.  D.  re- 
ceived the  invitation  with  considerable  enthusiasm, 
and  it  now  remains  for  committees  of  the  two  asso- 
ciations to  get  together  and  arrive  at  a  final  decision 
in  the  matter.  This  we  understand  they  are  about 
ready  to  do.  In  the  meantime,  however,  strong 
pressure  is  being  brought  to  bear  upon  the  Council 
of  the  A.  Ph.  A.  by  the  drug  trade  of  California, 
which  is  exceedingly  anxious  to  have  the  association 
hold  its  meeting  next  year  in  Los  Angeles.  The 
Chicago  branch  of  the  A.  Ph.  A.  has  passed  strong 
resolutions  favoring  a  joint  convention,  and  has 
appointed  a  committee  of  three  to  attend  the  next 
meeting  of  the  C.  R.  D.  A.  with  a  view  to  having 
that  association  express  a  similar  attitude. 
*  «  * 
R.   A.   Carmichael,  an  energetic 


WEARY  DIUOOIST. 

deavonng  for  some  time  to  get 
the  druggists  of  certain  sections  of  this  city  to  see 
the  error  of  their  ways  and  to  give  themselves  cer- 
tain hours  for  rest  on  Sunday.  At  the  present 
writing  46  pharmacists  on  the  west  side  of  the  city, 
and  83  on  the  east  side,  have  about  decided  to  keep 


their  stores  open  on  Sunday  between  the  hours  of  9 
A.U.  and  6.30  p.m.  only.  Two  or  three  druggists 
are  holding  out  on  the  proposition,  however,  and 
while  this  may  cause  some  delay  it  is  not  expected 
to  upset  the  arrangement.  Mr.  Carmichael  himself 
has  for  two  or  three  years  kept  his  two  stores  open 
only  between  the  hours  of  9  and  12  a.m,  and  from  8 
to  6  P.M.  If  the  proposition  to  close  on  Sunday  at 
6.30  P.M.  goes  through,  it  is  understood  that  it  will 
hold  good  only  until  April  1,  the  beginning  of  the 
summer  soda  season.  ■  In  Hoboken,  N.  J.,  we  note 
that  50  druggists  have  signed  an  agreement  to  close 
their  stores  Sunday  afternoons  from  2  to  5  o'clock. 
The  Bulletin  may  observe  in  this  connection  that 
there  is  no  earthly  reason  why  druggists  should  con- 
tinue to  make  slaves  of  themselves.  The  public 
would  soon  adapt  itself  to  any  reasonable  change, 
and  no  loss  would  be  experienced.  But  even  if 
there  were  a  slight  loss,  why  should  pharmacists 
not  give  themselves  a  little  of  the  rest  and  recrea- 
tion which  other  people  enjoy  ? 


The  Propaganda  Committee  of 
Youlelts  KUSY.  ^'^  ^^"^  ^°^^  ^^'^^  Pharmaceu- 
tical Association  is  apparently  pre- 
paring to  get  to  work  on  a  systematic  basis.  Dr.. 
W.  C.  Anderson,  chairman  of  the  committee,  has 
recently  sent  out  a  letter  to  upwards  of  300  promi- 
nent druggists  throughout  the  State,  asking  them 
certain  questions  regarding  the  status  of  the  propa- 
ganda movement  in  their  localities,  and  requesting 
information  with  respect  to  the  sale  of  N.  F.  and  U. 
S.  P.  goods.  The  committee  desires  to  be  of  assist- 
ance to  the  membership  in  different  sections,  and  it 
offers  to  send  a  representative  to  start  the  propa- 
ganda work  in  any  town  where  the  services  of  such 
a  man  are  requested.  By  virtue  of  his  long  connec- 
tion with  the  propaganda  work  in  Brooklyn,  Dr.  An- 
derson is  well  qualified  to  take  up  such  an  issue  and 
handle  tt  with  marked  success. 


In  two  or  three  States,  notably  in 


PUNISHHEKT. 


the  registration  certificate  of  a 
pharmacist  shall  be  suspended  or  revoked  upon  his 
second  or  third  conviction  for  violating  the  liquor 
law.  In  a  considerable  number  of  States  this  pen- 
alty is  provided  for  violation  of  the  anti-cocaine  or 
anti-narcotic  laws.  In  Pennsylvania  recourse  may 
not  at  present  be  had  to  such  punishment,  and  Dr, 
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Henry  Kraemer  is  strongly  of  the  convictitm  that 
this  legal  omission  should  be  rectified.  He  believes 
that  it  would  be  greatly  to  the  benefit  of  pharmacy 
if  courts  were  given  the  power  of  putting  druggists 
out  of  business  who  shamelessly  violate  the  liquor 
and  anti-cocaine  laws.  A  resolution  to  this  effect 
was  recently  passed  at  a  meeting  of  the  Philadelphia 
College  of  Pharmacy,  and  it  is  understood  that  the 
question  may  be  referred  to  the  State  legislature  at 
the  coming  annual  session. 


The  annual  meetings  of  two  east- 


INO  STOUI. 


long  since — the  Brooklyn  Consol- 
idated Drug  Co.,  and  the  Philadelphia  Wholesale 
Drug  Co.  The  reports  rendered  on  both  occasions 
indicated  that  the  two  clubs- had  enjoyed  a  prosper- 
ous year.  The  attitude  of  the  jobber  toward  buy- 
ing clubs  in  general  was  discussed  with  some  acri- 
mony at  the  Brooklyn  meeting,  and  it  seemed  to  be 
the  consensus  of  opinion  that  any  hostile  attacks 
from  the  jobbing  trade  should  be  met  with  retalia- 
tion. Some  of  the  members  even  went  so  far  as  to 
suggest  that  additional  lines  ought  to  be  carried  by 
the  buying  club  to  encroach  still  further  upon  the 
jobber's  business — providing  the  jobber  succeeded 
in  cutting  oS  supplies  frpm  the  club  in  any  direction. 
All  of  which  suggests  that  a  storm  of  large  dimen- 
sions is  brewing  between  these  two  elements  in  the 
drug  trade,  and  that  thunder  and  lightning  will  de- 
velop some  day  if  not  averted  in  the  meantime.  The 
jobbers'  attitude  was  presented  at  some  length  at  the 
last  annual  meeting  of  the  N.  W.  D.  A.,  and  was 
reported  upon  in  this  department  of  the  Bulletin 
in  the  October  issue.  We  observe  that  out  in  Lin- 
coln, Nebraska,  the  druggists  are  considering  the 
advisability  of  organizing  a  buying  club. 


Greater  New  York,  pharmaceutic- 
.  THB^M^TOisr.     *"y  speaking,  is  the  one  place  in 

the  country  where  druggists  are 
subjected  to  all  sorts  and  kinds  of  legal  handicaps 
and  restrictions.  The  Bureau  of  Combustibles  of 
the  City  Fire  Department  has  now  decreed  that  an 
annual  fee  of  $50  must  be  paid  by  every  druggist  or 
other  merchant  who  desires  the  privilege  of  making 
liquid  insecticides,  stove  polishes,  and  the  like,  if  the 
latter  represent  "a  combustible  mixture,"  The 
Bureau  originally  declared,  a  month  or  two  ago,  that 
.  druggists  who  sold  such  products  and  did  not  make 


them  would  be  compelled  to  pay  annual  fees  of  $8, 
but  we  understand  that  this  exaction  has  since  been 
withdrawn.  Druggists  are  still  compelled  to  pay 
$2  a  year,  however,  to  the  Municipal  Explosives 
Commission  for  handlti^  inflammable  substances. 

*  *     « 

The  Committee  on  Ways  and  Means  of  the  House 
of  Representatives  has  recently  been  holding  a  series 
of  hearings  in  Washington  on  tariff  revision. 
Schedule  "A"  of  the  Dingley  law,  covering  chem- 
icals, oils,  and  paints,  was  the  first  to  be  considered, 
and  representatives  of  a  number  of  houses  in  the 
drug  and  chemical  trades  appeared  before  the  com- 
mittee. Among  others  was  Albert  Plaut,  who 
argued  that  the  duty  on  medicinal  chemicals  of  35 
per  cent  should  be  reduced  to  16  per  cent 

*  *     * 

The  Cleveland  School  of  Pharmacy  has  become 
affUiated  with  the  Western  Reserve  University,  and 
in  the  meantime  the  University  of  Nd)raska  has 
ot^ranized  a  department  of  pharmacy  in  Lincoln. 
These  two  instances,  added  to  others  of  a  similar 
character,  would  seem  to  indicate  that  pharmaceu- 
tical teaching  is  more  and  more  being  conducted 
under  university  auspices. 

*  *     « 

Thomas  H.  Potts,  the  new  secretary  of  the  N.  A. 
R.  D.,  has  been  received  with  great  hospitality  by 
the  drug  trade  of  Chicago.  Among  other  things, 
a  large  reception  and  dance  in  honor  of  Mr.  and 
Mrs.  Potts  was  given  under  the  auspices  of  the  Chi- 
cago Retail  Drug^sts'  Association  and  the  Chicago 
Chapter  of  the  W.  O.  N.  A.  R.  D. 

*  *     * 

By  cooperation  of  the  Akron,  Ohio,  Drug  Clerks' 
Association  with  the  Retail  Druggists'  Association, 
all  drug  stores  in  that  town  close  at  8  instead  of  10 
o'clock  as  heretofore.  The  Drug  Clerks'  Associa- 
tion comprises  nearly  all  of  the  drug  clerks  in  the 
city,  and  by  combined  efforts  will  endeavor  to  better 
conditions  generally. 

*  *     ♦ 

The  Illinois  Board  of  Pharmacy  has  recently  de- 
creed that,  beginning  with  January  1,  1909,  aM>li- 
cants  for  registration  as  apprentices  will  be  licensed 
without  examination  providing  only  they  can  fur- 
nish evidence  of  having  satisfactorily  completed  at 
least  eighth-grade  work  in  the  public  schools. 
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SHALL   THE    DRUGGIST    REUEHBER    THE 
DOCTOR  AT  CHRISTMAS? 

Each  year  with  the  advent  of  the  holidays,  drug- 
gists are  prompted  to  consider  the  advisability  of 
giving  Christmas  presents  to  their  medical  friends. 
Some  hesitate.  Others  embrace  the  opportunity. 
Occasionally  the  relations  of  the  doctor  and  the 
druggist  are  not  sufficiently  cordial  to  warrant  an 
exchange  of  Christmas  greetings.  But  this  is  the 
exception  and  not  the  rule.  The  retail  druggist  is 
coming  more  and  more  to  remember  the  physicians 
in  his  vicinity  at  Christmas. 

In  making  a  disbursement  for  this  purpose,  the 
druggist  will  sometimes  ask  himself,  "Is  it  really 
worth  the  while?"  To  answer  this  question  he 
needs  merely  to  observe  the  common  custom.  Time 
is  a  good  test  of  any  institution,  and  dru^sts  would 
not  continue  the  practice  of  presenting  holiday  gifts 
to  their  medical  friends  unless  they  served  a  good 
purpose.  Mind  you,  we  do  not  assume  that  the 
doctor  has  any  particular  claim  on  the  druggist  in 
this  direction.  He  hasn't.  But  a  Christmas  present 
must  help  to  sustain  a  feeling  of  good-will  between 
the  giver  and  the  recipient.  That  is  true  the  world 
over.  The  doctor  is  indeed  a  callous  fellow  who 
doesn't  show  some  appreciation  for  a  Christmas 
remembrance. 

Where  he  has  been  dispensing  he  may  be  induced 
to  send  more  business  to  the  store.  If  he  be  a  pre- 
scription writer,  a  Christmas  gift  may  cement  him 
all  the  more  closely  to  a  friendly  druggist.  There 
is  no  doubt  about  it.  Druggists  in  the  cities  and  in 
the  country  wouldn't  observe  this  practice  year  in 
and  year  out  unless  they  received  a  quid  pro  quo. 
For  however  generous  be  the  motives  that  fill  men's 
minds  with  thoughts  of  Christmas,  men  in  business 
relationships  give  only  for  value  received.  They 
may  be  actuated  by  a  sense  of  gratitude,  but  grati- 
tude, said  somebody,  is  an  expectation  of  favors  yet 
to  come. 


BEWARE  OP  CHEAP   SYNTHETICSI 

It  is  generally  known  that  druggists  can  buy  imi- 
tations of  the  prominent  synthetics  from  agents  who 
make  a  business  of  such  traffic.  Representatives  of 
certain  obscure  drug  houses  find  these  products  a 
profitable  side-line.  They  carry  the  goods  in  a 
satchel,  sell,  collect,  and  deliver  on  the  spot.    As  fast 


as  their  stock  is  depleted  they  have  only  to  telegraph 
their  chemical  broker  and  more  goods  are  at  once 
available. 

These  agents  not  only  hurt  the  foreign  manufac- 
turers who  sell  the  original  products,  but  educate 
pharmacists  in  a  bad  practice.  They  sell  acetyl- 
salicylic  acid  for  aspirin,  diacetyl-morphine  for 
heroin,  also  imitations  of  the  proprietary  silver  salts. 
Recently  Merck  &  Co.  were  victims  of  a  rank  sub- 
stitution. Some  quack  sold  a  druggist  a  preparation 
said  to  resemble  veronal.  Chemical  examination  of 
the  product  revealed  a  ccHnposition  widely  different 
from  that  of  the  well-known  hjrpnotic. 

The  druggist  should  be  very  cautious  about  this 
sort  of  thing.  If  he  desires  to  carry  hexamethylene- 
tetraroine,  that  is  his  privilege.  But  where  the  doctor 
specifies  urotropin,  only  the  genuine  article  should 
be  used.  Where  the  druggist  has  an  understanding 
with  the  doctor  which  warrants  his  dispensing  the 
cheaper  product,  there  is  no  objection;  but  the  phar- 
macist who  indiscriminately  substitutes  for  the  pro- 
prietary synthetics  will  some  day  find  himself  in 
trouble.  He  may  succeed  for  a  time  in  securing 
imitations  of  the  better  sort,  but  sooner  or  later 
some  shark  may  sell  him  a  poor  product — either 
worthless  or  even  dangerous. 

So  the  problem  involves  not  only  a  moral  factor, 
but  a  very  practical  one.  Where  the  agent  who  plies 
this  trade  is  a  newcomer,  the  druggist  is  taking 
every  risk  to  buy  from  him.  For  the  stranger  has 
no  reputation  to  sustain.  He  comes  to-day  and  is 
gone  to-morrow.  The  immediate  sale  is  all  that 
interests  him,  and  his  goods  may  be  worthless.  To 
substitute  for  the  synthetics  is  to  play  with  gun- 
powder, and  every  druggist  should  realize  it. 


AN   ENCYCLOPEDIA   OP  COHHERCIAL  AND 
DISPENSING  PHARMACY. 

This  is  what,  without  immodest  boasting,  we  can 
fairly  claim  the  Bulletin  to  be.  Run  your  eye 
down  the  annual  index  in  this  issue  and  see  if  you 
do  not  agree  with  us.  Observe  what  a  wealth  of  in- 
formation this  year's  volume  of  the  journal  has  con- 
tained— information  suiting  every  practical  require- 
ment and  complying  with  every  need. 

Do  you  want  a  formula  for  this  or  that  product? 
Do  you  need  suggestions  for  a  window  display,  a 
circular,  a  newspaper  advertisement?  Are  you  think- 
it^  of  making  a  drive  on  some  article  or  line,  and 
would  you  like  to  know  what  method|  of  exploita- 
tion have  been  worked  ou^>5|r2|§ijM(^qfl[3lQ^[^ 
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you  interested  in  souvenir  post-cards,  and  would 
you  care  to  hear  how  other  dru^ists  have  made 
them  pay  the  rent — and  more?  Do  you  desire  in- 
formation on  how  to  make  one  of  the  new  "grease- 
less"  cold  creams  ?  Improved  bookkeepir^  methods 
—do  they  interest  you?  Dispensing  troubles— do 
they  bother  you? 

All  these  requirements,  and  a  thousand  and  one 
others,  are  met  in  this  one  volume  of  the  Bulletin. 
Hadn't  you  better  bind  it  and  keep  it  for  reference? 
Or,  if  you  haven't  kept  all  your  copies  this  year, 
wouldn't  it  be  well  to  save  them  during  1909? 
We'll  furnish  you  with  a  binder  into  which  you  can 
readily  insert  the  numbers  as  they  arrive  from 
month  to  month.  It  will  cost  you  65  cents — ^just 
what  it  costs  us.  We  don't  make  any  money  on  it 
and  don't  want  to — our  object  is  to  have  our  read- 
ers save  their  Bulletins  and  get  the  most  good  out 
of  them. 

These  binders  can  be  used  as  temporary  binders 
throughout  the  year,  or  the  Bulletins  can  be  kept 
in  them  permanently  if  you  choose — either  way  or 
both  ways.  They  hold  one  volume  with  the  ads. — 
two  without  the  ads. 

Our  "Dollar  Ideas,"  our  "Best  Advertising 
Schemes,"  our  window  displays,  our  answers  to 
board-of-pharmacy  questions,  our  thousands  of  for- 
mulas, suggestions,  specimen  advertisements — they 
should  all  be  kept  available  for  use  whenever  they 
are  required,  and  available  at  a  moment's  notice. 
Our  carefully-prepared  annual  index  does  the  trick. 
Consult  it  any  time  and  you  will  be  surprised  to  see 
what  you  can  find. 

Just  try  it!     

BUSINESS  REVIVAL. 

The  election  is  over.  Its  uncertainties  have 
passed  away.  The  panic,  too,  has  disappeared. 
Thus  the  tvi^o  clouds  which  hung  dark  on  the  hori- 
zon have  lifted,  leaving  us  in  the  dawn  of  a  prosper- 
ous era.  The  coming  year  promises  to  be  one  of  the 
most  flourishing  the  country  has  known.  Every- 
where is  a  feeling  of  confidence.  Crops  are  plenti- 
ful and  the  fanners  are  getting  good  prices. 

With  the  passing  of  the  panic  money  concealed 
in  the  brush-wood  has  come  out  into  the  open.  A 
period  of  expenditure  and  investment  is  setting  in 
as  a  natural  reaction  from  the  severe  depression. 
The  railroads  are  ordering  more  cars,  which  offers 
further  evidence  of  the  general  revival. 

The  rural  drug  stores  should  thrive  during  the 
coming  year.     As  for  the  city  pharmacies,  every- 


thing looks  bright.  Factories  are  taking  on  their 
full  force,  with  the  result  that  stores  located  in  man- 
ufacturing districts  must  experience  increasing  sales. 
With  the  financial,  agricultural,  and  political  situa- 
tion in  good  condition,  the  drug  trade  may  k>ok 
now  to  a  long  era  of  prosperity. 


A  SCARCITY  OP  SODA  DISPENSERS. 
It  appears  that  there  is  a  scarcity  of  good  soda 
fountain  attendants,  or,  as  they  are  known  in  the 
trade,  "dispensers,"  One  of  the  objects  of  the  newly 
formed  National  Soda  Fountain  Association  will 
be  to  take  steps  to  increase  the  supply  of  cai»ble 
dispensers.  The  association  has  already  received 
a  number  of  letters  complaining  of  the  trouble  ex- 
perienced in  obtaining  good  men.  As  a  matter  of 
fact,  there  is  a  big  anny  of  good  dispensers  scattered 
through  the  country,  but  the  growth  of  the  industry 
has  taken  most  of  them  out  of  the  market.  This  is 
due  to  the  high  wages  paid  to  those  who  study  their 
fountains  and  work  to  make  their  jobs  secure.  The 
dispensers  who  are  valuable  know  pretty  much  all 
about  the  apparatus  they  are  using.  They  study  the 
proportions  in  dispensing  beverages  and  make  a 
profession  of  the  work.  There  is  nothing  super- 
.ficial  about  them.  Some  read  the  trade  journals  and 
take  every  other  advantage  possible  to  learn  what 
the  more  progressive  of  their  fellow-woriters  are 
doing.  Men  of  that  disposition  educate  them- 
selves. They  become  invaluable  to  their  employers 
and  never  lack  positions  or  adequate  salaries.  There 
are  many  dispensers  who  are  not  in  this  class,  but 
who  ought  to  be  there  and  would  be  there  if  they 
had  the  chance.  There  are  many  young  men  who 
need  practical  instruction.  They  simply  cannot 
grasp  what  they  need.  To  reach  this  class  in  a 
practical  way  will  be  one  of  the  results  of  the  oi^;an- 
ization  of  the  new  National  Soda  Fountain  Asso- 
ciation. 

TO  EACH  HIS  DUB. 

Two  pharmacies  were  illustrated  in  the  Bulletin 
last  month — those  of  the  Riley  Drug  Co.,  Florence, 
S.  C,  and  W.  J.  Dunlap,  Cannonsburg,  Pa.  The 
two  cuts  ai^ieared  on  pages  468  and  483.  In  some 
way  the  engravings  became  mixed.  Just  how  it 
happened  we  do  not  know  and  cannot  discover— 
printer's  mistakes  are  the  easiest  to  make  and  the 
hardest  to  avoid.  At  any  rate,  we  are  full  of  con- 
trition about  it,  and  we  trust  this  public  apology  will 
straighten  the  matter  out  to  everybody's  satisfaction. 
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tical  importance.  Mr.  Hanlon's  store  is  a  prosper- 
ous one  and  is  conducted  along  vigorous  lines.  In 
times  past  we  have  reproduced  specimens  of  his 


THE  PRESIDENT  OF  THE  A.  PH.  A. 
In  our  review  of  the  Hot  Springs  meeting  of  the 
American  Pharmaceutical  Association,  printed  in 
the  October  Bulletin^  we  naturally  desired  to  use 
a  portrait  of  the  new  president,  Dr.  Oscar  Oldberg 
of  Chicago.  At  the  last  minute  we  discovered  that 
the  only  cut  available  was  an  old  one  which  scarcely 
did  the  Doctor  justice,  but  we  "ran"  it  rather  than 
go  without  any.  Since  then  we  have  been  fortunate 
enough  to  secure  a  copy  of  the  president's  latest 
portrait,  and  we  are  presenting  it  with  a  good  deal 
of  satisfaction  this  month.    It  is  a  lifelike  semblance 


advertising  in  the  Bulletin  and  have  likewise  had 
one  or  two  contributions  from  his  pen.  He  has 
been  one  of  our  subscribers  for  several  years  and 
has  been  kind  enough  on  two  or  three  occasions  to 
speak  warmly  of  our  journal. 


A  BUOYANT  AND  ENERGETIC  TEXAN. 

R.  H.  Walker,  well  known,  perhaps  famously 

known,  in  his  own  State  of  Texas,  was  introduced 


of  one  of  the  ablest  and  most  constructive  thinkers 
in  American  pharmacy.  That  the  presidential  ad- 
dress at  next  year's  meeting  of  the  A,  Ph.  A.  will 
be  a  masterpiece  is  no  bit  of  exaggerated  and  ful- 
some prophecy.  We  confidently  expect  the  future 
to  justify  our  prediction. 


A  PROMINENT  AUSTRALIAN  PHARMACIST. 
R.  D.  Hanlon,  a  New  Zealand  apothecary,  is 
well  known  throughout  the  Australasian  country. 
Recently,  indeed,  he  has  been  honored  with  election 
to  the  presidency  of  the  New  Zealand  Board  of 
Pharmacy.  He  has  been  president  of  the  Central 
Pharmaceutical  Association  of  New  Zealand  and 
has  occupied  many  other  positions  of  pharmaceu- 


R.  H.  Walks. 


to  the  American  Pharmaceutical  Association  for  the 
first  time  at  the  Hot  Springs  meeting^-J^f^^aotf^- 
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ber.  The  introduction  was  a  source  of  pleasure  on 
both  sides.  Mr,  Walker  came  primarily  to  attend 
the  annual  meeting  of  the  National  Association  of 
Boards  of  Pharmacy,  to  which  he  was  sent  as  a  dele- 
gate by  the  Texas  Board,  but  he  was  present  at  sev- 
eral sessions  of  the  A.  Ph.  A.,  mingled  with  the 
membership  generally,  delivered  a  speech  at  the  big 
smoker  and  banquet,  and  made  himself  "solid"  by 
virtue  of  his  wit,  his  humor,  his  enthusiastic  manner, 
his  marked  social  qualities,  and  his  ability  as  a 
speaker  and  raconteur.  But,  then,  both  oratory  and 
attractive  personalities  find  their  native  habitat  in  the 
South  anyway!  Mr.  Walker  is  secretary  of  both 
the  Texas  Board  of  Pharmacy  and  the  Texas  Phar- 
maceutical Association.     His  home  is  in  Gonzales. 


at  the  opening  session,  when  Miss  Fein,  on  behalf 
of  the  State  Association,  presented  President  W.  M. 
Searby  with  a  beautiful  bouquet  of  56  roses,  one  for 
each  of  the  56  years  of  A.  Ph.  A.  history.  Her 
speech  of  presentation  was  simply  and  tastily  ren- 
dered, and  President  Searby,  though  taken  com- 
pletely by  surprise,  responded  with  the  grace  and 
felicity  which  can  always  be  expected  of  him.  The 
incident  called  forth  the  most  hearty  applause. 


HISS  MARY  A.  FEIN. 

Miss  Fein  commended  herself  most  successfully 
to  the  membership  of  the  American  Pharmaceutical 
Association  at  the  Hot  Springs  meeting  in  Septem- 
ber last.     She  had  been  the  secretary-treasurer  of 


JOSEPH    W.   ENGLAND. 

Things  came  Mr.  England's  way  at  the  last  an- 
nual meeting  of  the  American  Pharmaceutical  Asso- 
ciation. He  presided  so  successfully  over  the  Sec- 
tion on  Education  and  Legislation,  and  had  so  good 
a  programme,  that  he  was  reelected  to  that  position 


MiM  Ma>t  a.  FiiN. 

the  Arkansas  Association  for  a  number  of  years,  and 
it  was  therefore  fitting  that  she  should  have  a  good 
deal  to  do  with  the  local  entertainment.  As  a  matter 
of  fact,  indeed,  she  was  right  bower  to  Martin 
A.  Eisle,  the  local  secretary.  One  of  the  prettiest 
incidents  of  the  week  was  that  of  Monday  afternoon, 


jDlIfH    W.  EnoLAKD. 

for  the  coming  year.  He  was  also  made  secretary 
of  the  Council  to  succeed  Dr.  H.  M.  Whelpley,  in 
turn  elected  treasurer  of  the  general  association  in 
place  of  S.  A.  D.  Sheppard,  who  had  resigned  after 
holding  that  position  for  over  twenty  years.  Mr. 
England  has  taken  hold  of  the  secretaryship  with 
method  and  enterprise,  and  is  carrying  on  the  ad 
interim  business  of  the  Council  by  mail  in  a  very 
successful  manner.  In  private  life  Mr.  England  is 
chief  of  the  research  department  of  the  Smith,  Kline 
&  French  Co.  of  Philadelphia. 
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"MY  BEST  ADVERTISING  SCHEME." 

Foar  DrnUlato  S«c«lve  S3'90  aach   for   Dsacriblnrf   the   Plana   which    have  Broo^l  them  the  Most 
BnalDeas— SnUasUons  which  Can  Be  Easily  Dnpllcated  hy  Olhera. 


"A  FLOWER  DAY"  FOR  BOOMING  SPECIALTIES. 
By  Vernon  W.  Meek,  LondoNj  Ontario. 

Allow  me  to  congratulate  you  on  opening  such  a 
practical  and  helpful  department  as  "My  Best  Ad- 
vertising Scheme."  It  should  prove  instructive  and 
interesting  to  your  many  readers. 

"Our  best  advertising  scheme"  was  our  "Flower 
Day."  By  the  way  of  introduction  I  may  state  that 
toilet  specialties  have  been  our  hobby ;  we  have  spent 
much  time  in  perfecting  and  adding  to  the  line. 
We  make  each  article  with  diligent  attention  to  the 
formula  and  style  of  package. 

By  advertising  in  the  newspapers  we  had  already 


center  of  the  window  announced  that  we  would 
give  away  the  flowers  free  on  Saturday. 

The  flowers  were  procured  from  the  florist  The 
most  we  had  to  pay  was  1^  cents  each,  and  we 
have  bought  them  as  low  as  1  cent,  although  they 
sold  at  75  cents  a  dozen  at  the  florist's  on  the 


ViKHon  W.  UilK. 

developed  a  good  trade,  but  decided  to  bring  the 
line  into  more  prominence  by  giving  away,  on  a 
special  day,  a  half  dozen  carnations  with  each 
article. 

The  day  selected  was  Saturday,  January  18.  We 
doubled  our  newspaper  space  so  that  we  might  make 
a  striking  announcement.  At  the  same  time,  we 
made  a  window  display  of  all  the  specialties.  Neatly 
printed  cards  advertising  each  article,  with  the 
price,  were  placed  in  the  window  along  with  several 
large  vases  of  carnations.  With  a  little  care  a  very 
attractive  display  can  be  made,  one  that  will  make 
the  people  stop  and  look.     A  large  sign  in  the 
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SATURDAY,  JANUARY  i8th 


GARINATIONS 
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To  lurther  introduce  our  popular 

Toilet  Specialties 

We  (bit!  give  to  each  pnr- 
chaier  of  anj  ol  tbem  HALF 
A  DOZEN  CUT  FLOWERS. 

■uBmlecd  {iDrc  and  irec 
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MOEK  &  VIINING 

DRUGGieT« 

S.  W,  Cot.  Dondia  and  Welllngtoc  StrMU. 
"THB  SAnSFACTOlY  STOIE" 

Phone  803 


day  when  we  were  giving  them  away.  The  price 
varies  according  to  the  season  of  the  year.  We 
found  it  necessary  to  have  an  extra  boy  to  wrap 
the  flowers  in  oiled  paper. 

Well,  it  was  the  largest  day's  business  we  ever 
had,  making  over  200  sales  of  our  specialties. 
Nearly  all  customers  did  their  drug-store  shopping 
at  our  store  on  that  day  and  the  sale  broi:^ht  in 
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many  new  faces.  We  have  found,  too,  that  the  call 
for  the  specialties  is  increasing.  Taken  altogether 
it  has  been  "our  best  advertising  scheme." 

EXPLOITING  A   TOILET   CREAM. 

By  E.  a.  Rea,  Stratford,  Ontamo. 
Below  is  the  cover  of  a  circular  describing  a  two- 
days'  sale  which  we  held  on  our  "Almond  Meal 
Cream."  We  made  arrangements  with  a  local  florist 
to  supply  us  with  the  necessary  roses  and  carnations 
fresh  from  his  greenhouse. 


ROSES 
CARNATIONS   i 


FREE 


FREE 


It 


h  Rea'a  Almond  Meal  Cream 
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pear.  Sucfa  a  cream  is  certainly  a  ^lendjd  aid  in  improv- 
ing the  complexion. 

Sore  Lips  feel  "twice  as  bad  as  they  look."  but  goodness 
knows,  they  look  bad  enough.  However,  a  little  rubbing  with 
this  cream  will  heal  them,  remove  the  chap  and  roughness, 
slop  the  cracking,  and  make  your  lips  all  right  again.  By 
the  way,  it's  well  to  keep  your  tongue,  teeth,  and  fingers 
away  from  a  lip  sore.  It  does  no  good  to  feel  it,  or  to 
bite  it,  or  to  wet  the  sore  with  your  tongue.  Just  rub  on 
the  cream  at  night. 

Rea's  Almond  Meal  Cream  is  fine  protection  for  the  skin. 
Rub  it  on  before  stalling  out  in  the  wind  and  storm.  Also 
when  you  come  in  wiib  face  stinging  and  burning,  nib  on 
some  of  the  cream.  It  preveifts  chaps  and  roughness,  heaU 
and  removes  them  after  they  come.  It  clears  the  complexion. 
and  makes  the  skin  soft  and  smooth. 

After  Shaving  apply  a  tittle  of  this  cream  all  over  where 
you  have  shaved.  It  will  allay  the  smarting  and  burning, 
will  heal  the  little  gashes  and  gradually  overcome  tender- 
ness. It  makes  the  skin  firm,  smooth,  and  soft,  and  heals 
the  irritation  around  ingrowing  hairs. 

"Saw  Edge"— y/hen  you  take  off  a  collar  and  find  a  red, 
chafed  mark  around  your  neck,  rub  on  some  of  the  cream. 

A  few  local  announcements,  in  the  daily  paper 
were  also  employed.  There  was  a  great  rush  dur- 
ing the  two  days.     We  put  out  235  dozen  flowers 


We  set  no  limit  to  the  number  of  bottles  one 
person  could  buy.  We  gave  people  their  choice  of 
flowers.  They  were  privileged  to  select  any  they 
chose  during  the  sale,  but  not  a  flower  could  be  had 
after  tlie  sale  was  over  with. 

We  advertised  the  sale  by  a  house-to-house  dis- 
tribution of  the  circular  shown  above.  On  one  of 
the  inside  pages  appeared  the  following  text  regard- 
ing the  cream  itself: 

ALMOND  MEAL  CREAM. 

Softening— You  cannot  help  liking  this  cream.  It  makes 
friends  for  us  everywhere  it  goes,  and  therefore  we  like  to 
sell  as  much  as  possible. 

Rough  Skin — When  your  skin  becomes  parched,  peels, 
and  scales,  remember  that  this  cream  will  soften  and 
smooth    it,   so   that   the    dryness    and   roughness   will   disap- 


and  had  the  two  largest  days'  business  we  ever 
enjoyed.  Since  then  the  sale  of  the  cream  has  been 
about  four  bottles  for  one  before. 

After  paying  for  all  the  advertising,  the  cost  of 
the  cream,  and  all  other  expenses  incurred,  we  de- 
rived a  profit  on  the  cream  sold  in  two  days  of 
from  $35.00  to  $38.00.  In  addition  there  was  the 
extra  business  which  the  sale  drew  and  the  new 
customers  which  it  attracted  t 
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AN  OPENING  OR  SOUVENIR  DAY. 
By  Fr£d.  F,  Wilson,  Toronto,  Ontario. 
Our  best  advertising  scheme  was  an  "opening"  or 
souvenir  day.  Samples  of  various  preparations, 
such  as  malted  milk,  perfumes,  soaps,  dentifrices, 
etc.,  were  obtained  from  the  manufacturers,  and 
these,  together  with  samples  of  our  own  prepara- 
tions, were  placed  in  two-pound  "union  white" 
paper  bags  stamped  "Surprise  Bag"  and  bearing 
our  name  and  address.    These  were  given  to  adult 


made,  as  they  can  be  used  repeatedly  and  are  very 
essential. 

TWO  COLD  CREAM   DISPLAYS. 

1.  Borrow  a  woman's  dressing  table  and  chair 
from  some  furniture  store.  If  you  can  procure  the 
wax  figure  of  a  woman  suitably  dressed  as  I  did,  it 
will  add  to  the  effect.  Place  it  in  a  comer  of  the 
window,  put  a  rug  on  the  floor,  and  complete  the 
display  to  your  liking.  Arrange  a  selection  of  toilet 
articles  on  the  table  and  an  opened  box  of  cold 
cream.    Towards  the  front  of  the  window  set  heaps 


'GRAND  OPENING 

■'   DON'T  MISS  THIS 
'day,  Feb.  I7th,  1906 


Come  One,  Come  All  Sktwdeo'.  Febiuu  j*,  iTtb.  1906 


customers.  To  children  we  gave  "Surprise  Bags" 
containing  confectionery.  A  supply  of  medicine 
glasses  and  rulers  with  our  card  imprinted  was  also 
distributed. 

On  the  day  set  for  the  "opening"  the  store  was 
decorated  with  plants,  flags,  and  large  bouquets  of 
carnations  for  distribution  to  the  ladies. 

In  order  to  obtain  a  souvenir  it  was  necessary 
for  customers  to  make  a  purchase.  The  opening 
proved  a  decided  success,  the  receipts  being  three 
and  a  half  times  what  we  usually  called  a  good  day, 
and  the  total  outlay  did  not  exceed  $30.  We  also 
noticed  a  decided  increase  in  subsequent  business. 

SIX  WINDOW  SCHEMES. 

By  Bekt  Kahnweu£b,  Orangebukg,  S.  C. 

The  trims  which  I  shall  describe  were  all  practical 

and  remunerative.    Plenty  of  price  tags  appeared  in 

the  windows,  and  I  may  say  that  if  the  druggist 

can't  print  such  tags  himself,  let  him  have  them 


of  your  own  cold  cream  in  all  sizes  ready  for  sale. 
Set  up  a  card  bearing  this  text :  "Of  course  I  use 
Livingston's  Cold  Cream." 

2.  Place  a  large  lump  of  coal  and  a  porcelain 
dish  of  your  cold  cream  side  by  side  on  a  raised 
glass  slab.  Have  a  lot  of  cold  cream  packages  of 
various  sizes,  all  priced,  in  the  front  part  of  the 
window.     Set  up  one  card  as  follows: 

The  two  extremes — black  and  white.  See  the  whiteness 
of  our  cold  cream.  It  is  extremely  good.  15  cents  for  a 
trial  size  and  75  cents  a  pound. 

FOR  SHAVING  REQUISITES. 

3.  For  a  small  amount  you  can  rent  a  barber 
chair.  The  rest  is  easy,  as  you  can  fix  your  window 
with  all  kinds  of  barber  supplies  and  shaving  needs. 
Place  the  chair  in  the  window  and  surround  it  with 
the  goods.  Have  the  sign  read:  "Shaving  is  easy 
when  the  materials  come  from  us." 

FOR  SMOKERS, 

4.  Place  a  Morris  chair  in  the  window.  Set  a 
table  near-by,  and  put  on  it  a  good  reading  lamp, 
magazines,  etc.  Also  have  cigars  and  cigarettes 
on  the  table  and  use  your  judgment  as  to  the  rest 
of  the  display.  Have  the  sign  read:  "For  a  good, 
clear,  clean  smoke  buy  your  cigars  hetg.  Box  tpde 
a  specialty."  ^Jiynized  by  CiOOg  Ic 


BULLETIN  OF  PHARMACY 


FOR  STATIONERY. 

6.  Borrow  a  lady's  writing  desk  and  surround  it 
with  pound  and  box  paper,  pencils  and  pens,  and 
similar  material.  Open  the  desk  and  have  the  best 
"leader"  ready  for  use.  Have  sign  read :  "Writing 
letters  is  an  easy  task  when  you  use  the  Lenox 
Brand  of  Stationery.    23  cents  a  pound." 

AN  ACCIDENT  WINDOW. 

6.  Set  up  a  dummy  figure  of  a  boy  all  bandaged, 
with  his  arm  in  a  sling.  Place  dust  on  various 
parts  of  the  clothing  to  indicate  a  bad  fall.  Sur- 
round the  figure  with  liniments,  bandages,  emer- 


gency outfits,  and  similar  material.  (This  idea  was 
used  to  advertise  $1  emergency  outfits.)  Set  up  a 
sign: 

In  case  of  accident  you  can  get  a  doctor  immediately  by 
telephoning  to  us.  To  avoid  serious  consequences  have  one 
of  these  outfits  always  on  hand. 

Dummy  figures  can  be  borrowed  or  rented  from 
clothing  stores,  as  business  people  of  the  right  kind 
are  accommodating  in  such  matters.  These  figures 
add  wonderfully  to  a  display,  serving  to  catch  the 
eye.  In  a  drug  store  they  at  once  excite  the  curi- 
osity of  people  passing  by,  because  dummies  are  not 
commonly  employed  for  pharmaceutical  windows. 


PHARMACY  IN  JAPAN. 


With  Partlcniar  Bef«r«nc«  to  Iha  Ealabllahmant    of  a    School  In  tha   Inparlal  Unlvaralty  of  Tokyo- 

Tha  Japanaaa  Pharmacopoeia — The  Profesaora  Who  have  been  Sent  to  Enropa 

anil  America  for  the  Study  of  Pharmacentlcal  Coadltlona. 

By  H.  SHIOHAKA. 


The  light  of  Western  civilization  in  Japan  first 
shone  at  the  open  port  of  Nagasaki,  in  the  western 
extremity  of  the  country.  This  soon  became  the 
center  of  enlightenment  due  to  the  free  admission 
of  the  arts  and  sciences  from  the  Occidental 
nations.  Foremost  among  the  new  branches  of 
knowledge  which  knocked  at  the  exclusive  portal 
were  the  sciences  of  medicine  and  pharmacy,  which 
were  brought  in  by  a  few  European  physicians  in 
1839.  These  newcomers  at  once  began  the  distri- 
bution of  their  knowledge  among  the  natives.  Many 
Japanese  whose  names  are  eminently  remembered 
by  the  medical  world  of  Japan,  such  as  Nishi,  Kuri- 
zaki,  Yoshio,  and  Narabayashi,  were  disciples  of 
these  pioneers.  The  acquirement  of  medical  science 
had,  as  a  matter  of  course,  been  accompanied  by  the 
learning  of  pharmacy.  Pursuit  of  the  Western  sci- 
ence of  pharmacy  was  thus  started  in  Japan. 

The  study  of  pharmacy  received  encouragement 
by  the  publication  in  1846  of  a  work  on  chemistry 
in  the  Japanese  language.  The  coming  of  Dr.  Sie- 
boldt  from  Germany,  who  had  taken  the  trip  to  the 
Orient  on  behalf  of  the  Dutch  government,  resulted 
in  further  encouragement  to  the  pharmaceutical 
students  in  Japan.  Dr.  Keisuke  Ito,  one  of  the  few 
distinguished  native  scholars,  met  and  befriended 
this  German  scientist.  The  two  men  exchanged 
their  knowledge  of  medicinal  plants  and  in  a  large 


measure  assisted  in  the  development  of  the  science 
and  art  of  pharmacy  in  Japan. 

THE  FIRST  SCHOOL  IN  PHARMACY. 

In  1871  a  suggestion  was  received  by  Dr.  Tomo- 
yasu  Sagara,  the  chief  of  the  Medical  Bureau  of  the 
government,  and  Dr.  Tai  Hasegawa,  emphasizing 
the  importance  of  the  pursuit  of  pharmacy  along 
with  medical  science.  It  was  offered  by  Dr.  HofJ- 
man  and  Dr.  Muller,  both  professors  of  medicine  in 
the  Eastern  Branch  of  the  University,  the  institution 
which  subsequently  came  to  be  the  Tokyo  Medical 
School  and  finally  the  College  of  Medicine  of  the 
Imperial  University  of  Tokyo.  The  suggestion  was 
considered  a  timely  one,  and  it  was  decided  that 
provision  should  at  once  be  made  for  the  instalment 
of  a  pharmaceutical  department.  The  services  of  a 
German  scholar  in  the  person  of  Dr.  Niewelt  were 
engaged  the  following  year,  and  the  Doctor  was 
especially  assigned  to  teach  pharmaceutics  to  Japan- 
ese students. 

In  June  of  the  next  year  a  place  was  set  apart  for 
teaching  manufacturing  pharmacy.  Instruction, 
however,  was  given  only  in  the  primary  course,  and 
was  limited  to  a  handful  of  students  consisting 
chiefly  of  dispensers  of  drugs.  It  was  not  until  Dr. 
Sensat  Nagayo  was  appointed  Chief  of  the  Medical 
Bureau  that  a  department  of  mant^achmng  phar- 
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macy  was  systematically  established.  In  November 
of  the  same  year  Dr.  Martin,  German  professor  in 
the  government  laboratory  under  the  control  of  the 
Department  of  Education,  was  chosen  to  occupy  the 
chair  in  this  new  department. 

The  government  laboratory,  however,  was  after- 


Profeiior  Nisii.  wbo  h»  Muditd  pbmrniaceDtical  condithnu  in  America 
and  Europe,  and  who  lu>  been  elected  an  houorarT  member  ot  the  Phila- 
delphia CoUeceoiPtwrmicj. 

wards  separated  from  the  Department  of  Education, 
to  be  annexed  to,  and  controlled  by,  the  Department 
of  Home  Affairs.  This  circumstance  made  it  neces- 
sary for  the  Department  of  Education  to  modify  its 
plan,  the  result  being  that  the  instruction  of  phar- 
macy could  no  longer  be  continued.  Neither  did 
Professor  Niewelt,  who  remained  in  the  eastern 
branch  of  the  University,  find  it  convenient  to  re- 
sume the  teaching  for  which  he  was  originally  called 
in.  Thus  abandoned  by  their  instructors,  and  having 
no  laboratory  worthy  of  mention,  the  students  of 
pharmacy  had  for  a  while  to  shift  with  the  tide  of 
fortune.  They  collected  in  a  vacant  room  of  the 
University  building,  or  gathered  in  a  comer  of  an 
untenanted  house,  and  there  engaged  in  study  and 
research  on  their  own  initiative. 

UPS  AND  DOWNS. 

It  was  not  long,  however,  before  hopes  were  re- 
vived among  the  pharmaceutical  students  in  Japan. 
An  excellent  opportunity  was  afforded  by  the  com- 
ing of  a  German  pharmacist,  Dr.  Hansen,  who  had 
taken  a  professorship  in  the  Tokyo  Foreign  Lan- 


at  once  adopted  this  gentleman  as  their  new  in- 
structor. A  few  months  later  another  German  phar- 
macist, Dr.  Langardt,  was  called  to  Japan  for  the 
purpose  of  teaching  these  students. 

In  1876  the  new  buildings  for  the  Medical  Depart- 
ment of  the  Imperial  University  of  Tokyo  were  com- 
pleted and  a  section  of  pharmaceutics  was  installed 
within  them.  The  services  of  a  new  instructor  in  the 
person  of  Dr.  Korset,  chemist,  were  secured,  in  addi- 
tion to  those  of  Dr.  Martin,  who  agreed  to  resume 
the  teaching  of  pharmacy  in  this  newly  established 
section.  The  work  henceforth  progressed  rapidly, 
and  in  December,  1877,  nine  students  were  grad- 
uated from  the  course  in  manufacturing  pharmacy, 
among  them  being  Dr.  Shimoyama  and  Dr.  Tanba, 
now  professors  in  the  Pharmaceutical  Department 
of  the  College  of  Medicine  of  the  Imperial  Uni- 
versity of  Tokyo. 

In  1883  Professor  Shimoyama  was  ordered  by  the 
government  to  study  pharmacy  in  Germany,  and  in 
the  following  year  Professor  Tanba  was  also  sent 
abroad  for  a  similar  purpose. 

As  a  result  of  the  promulgation  of  a  new  Uni- 
versity regulation  in  1886,  however,  the  Pharma- 
ceutical Section  was  dropped  from  the  curriculum 
of  the  University ;  and  as  there  were  no  provisions 


Profesaor  Tanba. 
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as  to  its  restoration  it  was  apprehended  that  the  re- 
establishment  of  the  instruction  of  this  important 
branch  of  science  might  be  indefinitely  postponed. 
Fortunately,  however,  the  chief  oftlje  Bureau  of 


guage  School.    The  orphaned  students  of  pharmacy     Higher  Education,  Dr.  Arajtat,^^a<^^p^l(ewflqi|g- 
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ing  the  entire  existence  of  the  Tokyo  Medical  School 
an  ardent  supporter  of  the  plan  of  continuing  the 
teaching  of  pharmacy.    Dr.  Hamao  was  enabled  to 


that  the  progress  of  medicine  largely,  if  not  solely, 
depended  upon  the  advancement  of  pharmacy  and 
pharmaceutical  practice.  His  view  was  advocated 
with  such  zeal  that  regulations  covering  the  sale  and 
handling  of  pharmaceutical  preparations  were  pro- 
mulgated under  law  No.  10  in  March,  1889,  which 
was  soon  followed  by  the  institution  of  a  govern- 
ment board  to  examine  and  qualify  pharmacists. 
The  future  of  the  pharmaceutical  world  of  Japan 
was  thus  brightened. 

tHE  JAPANESE  PHARMACOPOEIA. 

In  1892  Professor  Nagai  was  elected  to  chair  No. 
3  in  the  Pharmaceutical  Course  of  the  College  of 
Medicine.  Professor  Niwa  in  1900  received  an  ap- 
pointment from  the  government  to  study  manufac- 
turing pharmacy  in  Germany.  Two  years  later,  in 
190S,  thwe  was  provided  a  board  for  revising  the 
Japanese  Pharmacopceia,  which  set  forth  standards 


secure  the  cooperation  of  Prof.  Kenji  Osawa,  chief 
of  the  instructors  in  the  College  of  Medicine,  and 
Prof.  Tokichiro  Niwa,  and  their  joint  efforts  re- 
sulted in  the  reestablishment  of  a  pharmaceutical 
course  in  the  College  of  Medicine. 

Subsequently  Prof.  Hiidzu  Miyake,  the  dean  of 
the  College  of  Medicine,  returned  home  from  his 
European  tour,  and  strongly  recommended  the  pol- 


Dcptitmcnl  of  Pturni! 
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icy  which  aimed  at  raising  the  prestige  of  pharma- 
ceutical science  to  the  plane  occupied  by  medical  sci- 
ence.    Professor  Miyake  was  firmly  of  the  opinion 


for  chemicals  and  drugs.  The  first  edition  of  this 
work  appeared  in  1887  and  the  second  in  1892.  The 
third  revision  was  made  necessary  by  the  progress 
attained  in  both  medicine  and  pharmacy,  and  the 
appearance  of  the  book  helped  greatly  in  the  devel- 
opment of  both  professions.  In  April,  1903,  Pro- 
fessor Shimoyama  started  for  his  visit  to  Europe 
for  the  purpose  of  observing  and  studying  pharma- 
ceutical progress  attained  there.  In  November  of 
the  same  year,  Professor  Niwa  returned  from 
abroad  with  fresh  knowledge  in  his  special  branch 
of  study. 

JAPANESE  PROFESSORS  SENT  TO  AMERICA. 

At  this  time  another  eminent  specialist,  Professor 
Keizo  Tanba,  was  sent  abroad  by  the  government 
to    study    pharmaceutical    affairs    iti  ~*Ei{i|0|:i|e^  [^qd 
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America,  A  new  course  in  manufacturing  chem- 
icals under  the  charge  of  Professor  Niwa  was 
added  in  1907  to  the  Pharmaceutical  Department. 
In  May  of  the  same  year  a  special  building  for 
pharmaceutical  instruction  was  completed.  Pro- 
fessor   Nagai,    another   celebrated    pharmaceutical 


chemist,  was  ordered  by  the  government  to  go  to 
America  and  Europe  for  the  purpose  of  studying 
pharmaceutical  conditions  in  these  countries.*  This 
was  September  of  last  year.  The  year  1908  enjoys 
a  prospect  brighter  than  ever  for  the  development 
of  pharmacy  and  pharmaceutical  education  in  japan. 


HANDLING  SOUVENIR  CARDS. 

A  System  of  Watchlnri  Iha  Slock— How  «  Shipment    Should    Be    Becelvcd— Tb*  ConalracUon  of  Dla> 

play  Stands — The  importance  of   Denominating  Different  Sets  by 

Attractive  Titles -Other  Uaefnl  Hints. 

By  F.  O.  LESLIE. 


Small  as  this  subject  may  hitherto  have  seemed 
to  many  readers,  it  is  almost  without  limit.  Since 
my  first  article  was  printed  in  the  July  Bulletin, 
I  have  received  numerous  comments,  and  druggists 
throughout  the  country  have  stopped  to  think.  One 
manager  of  a  store  in  this  metropolis  said  to  me : 
"I  never  deemed  the  card  business  anything  but  a 
picayune  one,  not  worthy  of  any  druggist's  notice 
or  time."  He  bought  some  views  before  he  left, 
however,  and  was  very  much  interested  in  the  de- 
tails and  figures. 

THE  USE  OF  AN   INDEX   IN   KEEPING   STOCK. 

To  you  who  are  taking  it  up  again  I  want  to  urge 
a  little  caution,  for  many  of  us  are  carried  away  by 
the  enthusiasm  of  preliminary  success  in  certain 
lines  that  really  have  a  short  life.  A  very  little  time 
can  be  employed  in  keeping  track  of  the  business.  If 
you  have  a  cashier  of  cigar  girl,  or  candy  girl,  much 
of  her  time  is  unoccupied  and  can  be  converted  into 
a  safety-valve  on  your  sales  and  purchases  in  this 
line.  An  indexed  (preferably  loose-leafed)  book 
ought  to  be  used,  where  all  orders  received  can  be 
listed  under  the  names  of  the  post-card  firms  from 
which  they  are  bought.  Here  one  may  put  in  as 
much  or  as  little  detail  as  he  deems  sufficient  for  his 
particular  trade.  We  list  the  number  of  cards  of  a 
particular  class,  the  price  on  the  bill,  and  the  date  of 
payment.  The  usefulness  of  this  is  twofold :  As  in 
all  lines  of  business,  an  article  may  seem  to  be  sell- 
ing fast,  but  upon  investigating  we  find  that  it  has 
taken  perhaps  twice,  perhaps  ten  times  as  long  to 
move  out  as  we  had  supposed.  Again,  we  may  find 
that  it  has  gone  much  faster  than  we  anticipated. 
Then  we  can  see  at  a  glance  what  to  do.  When  the 
line  is  slow,  it  is  not  advisable  to  reorder  except  in 


view  cards.  One  should  look  for  something  new. 
Otherwise  it  is  preferable  to  try  again  ordering  an- 
other lot  of  the  same  kind. 

There  are  a  few  subjects  which  the  world  never 
wearies  of.  Foremost  among  this  class  flowers  reign 
supreme,  if  they  are  natural  and  artistic;  for  who 
ever  tires  of  the  world's  natural  beautifiers,  the  mes- 
sengers of  all  our  human  emotions ! 

Another  feature  of  the  index :  Many  of  the  post- 
card houses  have  a  poor  system  of  bookkeeping;  and 
by  making  note  of  the  date  of  the  payment  of  bills, 
one  may  save  time  and  trouble  going  over  the  reg"- 
ular  books  for  the  information.  This,  of  course, 
applies  more  in  the  larger  houses,  where  vouchers 
have  to  be  gone  through. 

ORDERING  CARDS. 

This  detail  of  the  business  requires  attention  and 
when  properly  taken  care  of  will  avoid  annoyance 
to  all  concerned. 

It  is  an  easy  matter,  when  ordering  by  a  series 
number,  to  get  one  figure  of  a  number  indistinct  or 
wrong.  This  applies  both  to  the  buyer  and  the  filler 
of  an  order.  Consequently,  we  have  the  one  in 
charge  of  the  department  count  and  examine  all  or- 
ders. If  he  has  other  duties  demanding  his  time, 
the  cashier  or  one  of  the  girls  can  usually  do  this. 
It  seems  that  many  of  the  better  cards  are  colored 
by  hand,  or  air-brush,  often  causing  a  long  range 
of  difference  between  similar  subjects.  This  neces- 
sitates an  individual  examination  of  each  card.  On 
the  other  hand,  machine  work  runs  regularly  as  a 
rule,  and  a  casual  glance  at  two  or  three  sections  of 
this  lot  will  give  a  correct  idea  of  all  the  cards.   Un- 

*Professor  Nagai  has  recently  been  elected  an  honorary 
member    of    the    Philadelphia    College    of    Pharmacy. — The 
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fortunately,  some  houses  see  fit  to  "stuff"  orders. 
This  is  not  a  common  complaint,  but  should  be 
stopped  with  decision  when  discovered.  For  this 
reason  a  duplicate  of  the  order  given  is  always  a 
wise  precaution.  Look  over  the  duplicate  before  the 
salesman  leaves,  and  when  your  goods  arrive  use  it 
to  check  up. 

Often  a  house  can  give  you  all  but  a  few  of  the 
number  wanted  and  will  insert  other  subjects  (usu- 
ally overstock  of  poor  sellers)  to  complete  the  order. 
If  you  let  it  go,  rest  assured  that  you  will  experience 


one.  A  month  or  two  after  the  new  firm  took  hold, 
some  one  asked  for  view  cards  one  Sunday,  We 
dusted  off  the  forgotten  stand,  brought  it  out,  and 
sold  a  few  of  the  scenes.  After  bringing  it  out  two 
or  three  Sundays  and  putting  it  away  again  the  fol- 
lowing Monday  mornings,  it  was  noticed  that  many 
of  the  view  subjects  were  sold  out,  leaving  the  Jap- 
anese cards  to  be  spread  out  to  fill  up,  A  salesman 
came  along  with  some  photo-gelatin  black-and-white 
cards  which  took  hold  of  my  artistic  sense.  These, 
together  with  the  fluent  talk  of  the  salesman,  began 


e  we  h»v«  a  genef*!  view  o[  the  g 
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d  af  (he  Silent  Salesman  show- 


the  same  annoyance  again ;  so  it  is  the  best  policy  to 
make  them  understand  that  you  want  only  what  you 
order. 

GENERAL   DISPLAY    METHODS. 

This  subject  divides  itself  into  two  general  heads: 
store  display  and  window  display.  The  first  task  is 
to  get  the  proper  stands.  I  might  relate  a  little 
history  about  the  seed  planted  here  and  how  it  grew, 
slowly  at  first,  but  with  a  healthy,  substantial  devel- 
opment until  it  is  now  a  large  department. 

Away  back  in  the  early  months  of  1905,  among 
the  inventory  found  on  acquiring  this  store,  there 
was  a  revolving  rack,  with  adjustable  arms,  holding 
76  different  kinds  of  cards,  and  filled  with  a  few 
local  views,  and  many  Japanese  scenes  of  no  interest 
to  any  one  on  this  continent.  This  rack  was  rele- 
gated to  the  back  of  the  store,  out  of  sight  of  every 


the  business  that  has  reached  the  figure  of  $425  in 
a  single  month. 

THE  CONSTRUCTION  OF  RACKS. 

From  one  rack  I  went  to  two,  then  three.  Here 
I  discovered  the  folly  of  the  small  revolving  kind, 
and  the  annoyance  they  cause  when  several  are  wait- 
ing for  one  person  to  get  through  revolving  ''■ 
Then  I  began  to  look  around  for  some  means  of 
display  which  could  be  adapted  to  the"  available 
space.  The  "Farley"  holder  was  the  one  I  selected. 
It  can  usually  be  obtained  from  the  jobber,  or  direct 
from  the  manufacturer. 

My  first  rack  was  built  as  follows:  I  took  p'si" 
wooden  frames,  made  of  white-wood  strips  H^y^ 
inches.  These  I  placed  on  a  show-case,  each  run- 
ning from  the  back  end  comers  of  the  case  and 
meeting  on  the  center  of  the  to|rfrpnt£dga.^,The 
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height  of  the  frames  above  the  top  of  the  case  should 
be  governed  by  the  size  of  the  Earley  holder  and 
should  not  be  over  6J^  feet  from  the  floor.  This 
makes  the  back  top  corner  as  far  away  as  a  tall  cus- 
tomer can  reach.  The  frames  may  be  secured  to  the 
top  of  the  case  by  means  of  small  brass  angle  irons. 
A  cross-strip  should  be  run  over  the  rear  of  the 
uppermost  back  comers  and  fastened  together  in 
front  both  top  and  bottom,  giving  it  stability.  We 
may  figure  out  the  dimensions  of  the  frames  to  fit 
the  conditions  and  space.  For  instance,  one  could 
be  made  to  fill  up  an  unoccupied  space  on  the  wall. 
Three  or  four  could  be  made  into  a  triangle  or 
square  about  a  pillar  in  the  store. 


by  means  of  adhesive  tape.  Thus  I  have  on  each 
frame  five  rows  of  nine  horizontal  holders,  each  row 
suspended  individually  by  the  top  one  and  fastened 
at  the  bottom.  All  the  lines  are  joined  into  one  big 
rack,  together  with  three  rows  of  six  perpendicular 
holders  done  similarly,  making  63  to  a  frame. 

WHERE  SPACE   IS  CROWDED. 

Another  idea  I  used  here,  where  space  is  valuatile 
and  scarce,  is  a  frame  made  of  gas-pipes.  You  can 
make  an  arrangement  of  almost  any  shape  out  of 
this  idea,  simply  fastening  wood  strips  where  Earley 
holders  are  to  be  hung  at  the  top  and  fastened  at  the 
bottom.     When  this  arrangement  became  adequate 


minufaeturers.    1[  you  don't  (ce  what  you  wanl.  pleiK  ask  ui.    Make  youi 

Having  made  the  frame,  get  out  the  Earley  hold- 
ers. There  are  several  in  each  box  with  a  screw 
link  on  top.  Use  this  as  a  measure  to  put  screws  in 
the  top  cross-bar,  figuring  about  three  horizontal 
holders  in  a  row  to  every  one  row  of  the  perpendicu- 
lar. Make  each  line  of  holders  so  tha.t  the  bottom 
of  the  lowest  reaches  the  middle  of  the  cross-bar  at 
the  base  of  the  frame,  thereby  enabling  one  to  fasten 
it  at  the  bottom  with  small  staples  or  double-pronged 
tacks.  To  make  the  structure  more  substantial,  we 
may  fasten  the  adjoining  retaining  arms  of  the 
holder  of  one  string  to  those  of  the  adjoining  string, 
thereby  making  a  solid  sheet,  as  it  were,  of  the  whole 
number  of  holders  of  one  kind.    These  can  be  joined 


It:  "  Post-carda  in  large  variety— chine c*l  lubjects  Erom  all  [be  hich-clau 

to  the  demand  I  used  it  at  the  ends  of  the  case  on 
which  my  V-shaped  first  rack  rests,  as  shown  in  the 
illustration.  I  have  two  upright  pipes  besides  a 
cross-pipe  level  with  the  top  of  the  V  frame,  and 
another  one  even  with  the  top  of  the  case.  There  is 
a  frame  at  each  end  of  the  case,  taking  up  practically 
no  space.  These  devices  are  prevented  from  falling 
away  from  their  support  by  a  cross-pipe  back  of  the 
case  adjoining  them  which  makes  the  whole  struc- 
ture rigid  and  substantial. 

Having  finished  the  racks  for  the  sale  and  display 
of  post-cards,  one  must  find  a  place  for  them.  I 
utilize  the  back  of  the  V  frame  for  this  purpose, 
hanging  another  complete  set  t?f|.E^r^ej(gi|d^^^ 
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the  back  of  it.  Here  all  the  envelopes  containing 
sets  are  arranged  according  to  price  and  subjects, 
in  full  view  of  the  salesman,  but  where  the  customers 
cannot  get  at  them.  This  arrangement  is  ideal,  for 
we  found  a  few  people  who  would  extract  a  card 
from  a  set,  always,  of  course,  the  best  seller  of  the 
lot,  thereby  leaving  the  rest  unsalable.  Now  they 
are  shown  and  sold,  or  replaced  by  the  salesman  or 
saleslady.  Here  is  where  enthusiasm  counts,  and 
if  you  have  bought  cards  that  interest  your 
clerks,  they  will  take  pleasure  in  showing  all 
the  sets  of  the  kind  desired  and  others  also.  Here  I 
might  say  that  where  a  large  floor  space  is  available 
a  large  revolving  stand  is  a  good  proposition.  I 
refer  to  one  which  holds  several  rows  of  cards  on 
each  side.  These  large  holders  are  readily  obtain- 
able. Cuts  and  particulars  about  them  may  be  ob- 
tained from  the  manufacturers,  the  Geyer  &  Dail 
Manufacturing  Co.,  Lansing,  Mich. 

WINDOW  DISPLAYS. 

Post-cards,  attractively  strung,  are  a  big  drawing 
magnet  in  the  windows.  It  lends  variety  to  the  usual 
display  of  drugs.  It  is  irresistible  to  the  great  army 
of  collectors  passing  your  door,  many  of  whom  have 
never  had  an  incentive  to  enter  before.  Perhaps 
they  won't  notice  anything  else  the  first  time  they 
take  a  look  at  the  window,  but  with  a  goodly  variety 
of  toilet  necessities  and  patents  displayed  below  the 
strings,  Other  business  is  bound  to  follow. 

I  have  two  windows,  across  each  of  which  I  draw 
two  picture  wires  strung  a  foot  apart,  the  lowest 
about  five  feet  from  the  bottom,  and  both  as  close 
to  the  glass  as  possible.  Then  I  have  two  other 
wires  about  6>^  or  7  feet  from  the  bottom,  one  about 
lYi  feet  and  the  other  3>$  feet  from  the  window. 
These  are  strung  with  a  tumbuckle  at  one  end,  so 
that  one  can  tighten  them  if  he  has  a  long  stretch. 

The  next  step  is  to  get  the  cards  in  strings.  Here 
I  have  used  two  devices,  both  of  which  are  good; 
The  Perfection  card  display  holder,  or  ring  clips, 
obtainable  from  the  manufacturers,  546  W.  127th 
Street,  New  York,  or  from  your  jobber;  and  the 
ring  clip  sold  by  most  stationers.  The  latter  are 
very  cheap  if  bought  by  the  thousand,  costing  from 
50  to  75  cents,  according  to  the  dealer  who  sells 
them.  When  the  string  is  made  one  may  hang  it 
from  the  wires  in  the  window  by  means  of  a  Denni- 
son  card  clip  No.  50 ;  this  is  the  only  device  which 
I  have  found  satisfactory  up  to  the  present  time. 
The  reason  for  the  two  wires  in  the  window  is  to 
give  variety  and  contrast.    Alternate  the  strings  on 


the  different  wires.  In  the  center  take  two  lines  of 
cards  of  equal  length  and  join  them  at  the  bottom, 
separating  them  at  the  top  to  form  a  V.  In  the 
middle  of  this  figure  may  be  hung  one  or  two  special 
cards.  Separate  the  window  glass  strings  sufficient- 
ly to  give  a  good  view  of  the  window  itself. 

You  can  use  the  front  to  push  certain  lines,  as 
they  always  sell  fastest.  Keep  things  moving.  Don't 
let  the  same  string  hang  in  a  place  more  than  a 
week.  Apply  this  principle  to  your  racks.  It  is 
work,  but  it  is  a  great  stimulant  to  every  department 
of  the  store.  Try  it  in  these  dull  times.  Pull  things 
around  a  bit  and  put  them  back  in  different  places. 
It  makes  your  place  look  busy,  even  if  it  isn't.  It 
gives  the  impression  that  you  have  a  new  line  of 
cards  all  the  time.  A  subject  in  one  part  of  the  rack 
may  not  be  noticed.  In  another  it  .sells.  Get  some 
small  cards  and  put  a  price  at  the  end  of  every  string 
in  your  window.  If  you  don't,  your  sales  will  be 
only  half  what  they  would  be  with  them.  Here  let 
me  emphasize  the  necessity  of  classifying  according 
to  subjects  and  the  quality. 

WHAT  A  MERE  NAME  WILL  DO. 

The  general  heads  should  represent  the  character 
of  the  set,  or  what  is  virtually  the  same  thing,  the 
price.  Take  your  five-cent  views,  for  instance.  Get 
together  all  the  glazed  cards,  all  the  hand-colored 
subjects,  and  others  of  a  kind.  It  is  an  absolute 
fact  that  if  you  place  a  ten-cent  card  in  a  rack  with 
a  cheap  line  you  can  never  sell  enough  to  make  it 
worth  while.  On  the  other  hand,  it  is  very  likely 
to  make  the  customer  believe  that  your  cheaper  cards 
are  not  worth  their  price,  even  if  it  is  very  low.  Dig 
up  some  original  names  for  the  various  sets,  and  at- 
tach them  to  the  window  string.  Many  thousands 
have  been  sold  here  by  just  this  method.  A  set  of 
six  photographs  of  bright  young  Americans  in  char- 
acteristic attitudes  sold  well  under  the  title,  "A 
Young  New  York  Sport,"  when  the  same  set,  un- 
christened,  had  practically  no  sale. 

I  want  to  thank  my  readers  for  their  attention  and 
appreciation,  as  expressed  to  me  by  many  personally 
since  my  last  article.  In  conclusion  I  might  make  a 
short  review  of  present  conditions:  During  the 
past  summer  the  indications  were  those  of  a 
sustained  enthusiasm  for  good  cards.  This  has 
been  especially  true  of  good  colored  cards  such  as 
those  produced  by  the  Detroit  Publishing  Co.,  The 
H.  Hagemeister  Co.,  The  Paul  C.  Koeber  Co.,  and 
other  firms  who  do  high-grade  work.  I  found  local 
view  books  good  sellers. jthlj^^tgijylfygl^par- 
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ently  decreasing  the  view-card  business.  Among 
others,  I  have  sold  over  1000  of  L.  H.  Nelson  Co.'s 
view  books.  They  are  big  profit  makers,  and  can 
be  obtained  for  almost  any  locality  from  the  L.  H. 
Nelson  Co.  of  Portland,  Me. 

I  have  also  sold  many  50-cent  and  $2  books,  al- 
though they  don't  sell  so  rapidly  in  proportion  to 
price,     and    they    tie    up    capital.     The    Amer- 


ican Post  Card  Co.  of  Detroit  has  a  unique  one  of 
"Present,  Past,  and  Future,"  which  is  selling  well 
here.  Post-card  frames  continue  good  sellers,  af- 
fording an  outlet  for  many  art  cards  which  are  too 
good  to  send  through  the  mails. 

This  will  conclude  my  present  ideas  on  post-cards, 
though  it  may  be  my  pleasure  to  give  a  review  of 
conditions  from  time  to  time  if  business  permits. 


FEATURES  OF  THE  RIKER-JAYNES  BUSINESS. 

Thiols  of  Special  Intarest— Tha  Hall-ordar  Trada— Sailing    Candy— Fnshlntf  Popniar   Dnttfs  In  Ponnd 

Boxes — How  Tooth* bniahaa  ara  Displayed — Characlerlslica  of  tba  Soda  Daparlmenli  ate,  ale. 

By  BARRY  B.  HASON. 


In  an  article  published  in  the  Bulletin  for  Sep- 
tember, 1908,  the  business  of  the  Riker-Jaynes  drug 
stores  in  Boston  was  described  and  illustrated.  It 
was  not  possible  to  mention  all  the  interesting  fea- 
tures of  the  business  in  one  contribution,  however, 
and  I  am  now  returning  to  the  subject  for  the  pur- 
pose of  touching  upon  a  number  of  things  which  I 
hope  will  be  of  practical  interest  and  value  to  drug- 
gists generally.  The  Riker-Jaynes  stores,  it  will  be 
recalled,  are  seven  in  number.  The  business  is  owned 
by  the  William  B.  Riker  &  Son  Co.,  which  operates 
nine  stores  in  New  York  and  Brooklyn,  making  a 
total  of  16  stores  under  one  management  and  own- 
ership. Mr.  Alfred  H.  Cosden  is  the  general  man- 
ager of  the  Riker  Company,  while  Mr.  John  S. 
Alley,  the  Boston  manager,  has  immediate  charge 
of  the  seven  Riker-Jaynes  establishments. 

THE  MAIL-ORDER  BUSINESS. 

The  mail-order  department  in  Boston  is  quite  a 
feature  of  the  business.  So  many  Boston  people 
spend  the  summer  at  points  along  the  coast  and 
elsewhere,  distant  in  most  cases  from  any  drug  store, 
that  Jaynes  early  saw  the  opportunity  and  began 
following  up  his  customers  systematically  after  they 
left  town  in  the  spring.  He  got  their  addresses  in 
one  way  and  another,  issued  a  catalogue,  began  pur- 
chasing space  in  the  Boston  papers  having  a  wide 
circulation,  and  finally  made  capital  of  the  adver- 
tising phrase  that  he  would  "deliver  $5.00  worth  of 
goods  anywhere  in  New  England  free."  The  busi- 
ness was  pushed  until  something  very  handsome 
developed  from  it. 

The  last  catalogue  was  published  by  Mr.  Jaynes 
in  1905,  a  year  or  two  before  he  sold  out  his  business 
to  the  Riker  people.     A  photographic  reproduction     scribed. 


of  the  cover  of  this  catalogue  will  be  shown  in  one 
of  the  accompanying  illustrations.  It  was  gotten  up 
by  Mr.  Crane,  who  is  now  advertising  manager  of 
the  entire  Riker  business,  and  who,  on  this  as  on 


other  occasions,  did  his  work  well.  Cooking  recipes 
and  table  menus  were  scattered  throughout  the  book 
in  order  to  give  it  permanent  value,  and  all  sorts  of 
drug-store  merchandise  were  illustrated^ and  de- 
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HOW  CANDY  IS  PREPARED  AND  SOLD. 

The  Riker-Jaynes  stores  do  a  large  business  in 
candy.  Visit  the  headquarters  store  at  50  Washing- 
ton Street,  ascend  to  the  fourth  floor,  and  off  in  one 
comer  you  will  find  an  interesting  room  where  two 
or  three  deft  and  cleanly  girls  are  seen  at  work  pre- 
paring pound  mixtures  of  confectionery  to  be  sold 
under  the  Riker-Jaynes  label.  Large  quantities  are 
purchased  of  the  leading  goods  of  each  manufac- 
turer, and  these  are  then  assorted  and  put  up  into 
pound  mixtures  selhng  respectively  for  29,  37,  57, 
and  79  cents.  Every  one  of  the  five  stores  has  a 
special  offer  on  candy  one  day  a  week.  The  partic- 
ular mixture  selected  for  the  purpose  is  sold  at  a 
low  figure.  On  one  occasion  some  years  ago  2400 
pounds  of  the  29-cent  mixture  were  sold  in  a  single 
day  in  the  five  stores — nearly  a  ton  and  a  quarter ! 

POPULAR  DRUGS  IN  POUND  BOXES. 

The  Riker-Jaynes  people  make  a  great  specialty 
of  putting  up  popular  drugs  like  borax,  Epsom  salt, 
compound  licorice  powder,  and  the  like  in  pound 
boxes  ready  for  sale.  The  box  used  for  borax  is 
reproduced  in  one  of  our  illustrations.  On  one  of 
the  upper  floors  you  will  find  several  girls  at  work 
putting  up  these  goods,  and  you  will  see  that  the 
box  is  first  lined  with  paper,  which  is  so  folded  over 
the  ends  that  the  product  will  not  filter  through  the 
box  as  is  often  the  case  in  packages  of  this  kind. 

These  pound  packages  of  household  drugs  are  all 
put  up  in  yellow  cartons — and  I  may  add  incident- 
ally that  yellow  is  the  prevailing  color  in  the  Riker- 
Jaynes  stores  and  has  been  made  into  a  sort  of  trade- 
mark. The  packages  themselves  will  be  seen  exhib- 
ited all  along  the  front  of  the  drug  counter  in  the 
salesroom  on  the  first  floor.  What  amounts  to  a 
small  show-case  is  fastened  along  the  outer  edge  of 
the  counter:  it  is  about  8  inches  high  and  8  inches 
across  the  top,  the  back  being  left  entirely  open  so 
that  the  salesman  can  easily  get  at  the  goods.  This 
arrangement  is  perhaps  10  or  15  feet  in  length,  and 
under  the  glass  one  will  see  all  sorts  of  household 
drugs  put  up  in  ready-for-sale  bottles  and  packages. 

DISPLAYING  DRUG  PACKAGES. 

These  pound  packages  of  various  chemicals  are 
sold  at  rather  low  figures,  and  I  asked  Mr.  Alley  if 
he  thought  it  wise  to  stock  people  up  so  heavily. 
Wouldn't  it  be  better,  I  ventured,  to  sell  them  small 
quantities  and  have  them  return  earlier?  He  abso- 
lutely disagreed  with  me,  however,  and  he  declared 
with  conviction  that  people  used  with  far  greater 


freedom  the  things  which  they  bought  cheaply  and 
of  which  they  had  a  generous  quantity  on  hand.  He 
did  not  believe  that  drug  supplies  were  an  exception 
to  this  rule,  and  it  would  seem  that  his  experience 
had  been  wide  enough  to  enable  him  to  speak  with 
authority  on  the  subject. 

A  SHOW-CASE  IDEA. 

As  one  enters  the  headquarters  store  at  50  Wash- 
ington Street,  passing  through  the  main  entrance 
on  the  corner,  he  finds  facing  him  in  the  center  of 
the  room  a  series  of  show-cases  in  the  form  of  a 


borax  and  other  household  drug*.  It  it  rellow  in  color— ind  rellow.  Indeed. 
is  a  >ort  oi  Irade.mark  with  the  Hiker-Jaynea  ilorei. 

hollow  square.  Because  of  the  prominence  of  their 
location,  an  effort  is  made  to  exhibit  goods  in  these 
cases  which  enjoy  a  ready  sale,  and  the  further  ef- 
fort is  made  for  the  same  reason  to  have  the  displays 
very  attractive.  One  case,  for  instance,  will  per- 
haps be  entirely  devoted  to  a  fine  assortment  of 
tooth-brushes.  The  case  will  contain  five  or  six 
plate-glass  shelves,  each  a  little  back  of  the  one  be- 
low, so  that  when  looking  down  through  the  top  of 
the  case  the  purchaser  will  see  the  entire  array  be- 


fore him.     Beveled-i 


■edge  boxes  1^  wa^karJ 
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and  the  price  is  in  each  instance  neatly  printed  on 
the  bevel.  Thus  the  customer  can  at  once  pick  out 
any  particular  tray  in  which  brushes  of  the  proper 
price  and  character  are  contained,  and  the  salesman 


TbU  ibowi  ■  cora<! 

:r  of  the  liboraCoTT  localcd  ( 

m  one  of  the  upper  floors 

ofthebodquarlcnslc 

The  !»««  line  of  Jay  DM 

(pccUltiea  ia  btrt  maa 

Dlietorcd. 

immediately  lifts  the  tray  out,  puts  it  on  top  of  the 
case,  and  in  a  twinkling  the  patron  has  made  his 
purchase  and  is  given  entire  satisfaction.  In  a  large 
store  like  this,  located  near  a  station  where  com- 
muters flock  by  daily  in  great  droves,  it  is  essential 
that  arrangements  be  made  for  attracting  trade  on 
the  one  hand,  and  on  the  other  for  handling  custom- 
ers with  great  promptness  and  readiness, 

THE  SODA  BUSINESS. 

The  principle  just  stated  is  carried  out  successfully 
in  the  location  of  the  soda  fountain.  This  is  between 
two  of  the  three  entrances  to  the  store,  and  is  so 
located  that  people  can  be  served  with  rapidity.  A 
tremendous  soda  business  is  enjoyed.  Mr.  Jaynes 
has  a  farm  out  at  Lincoln  which  was  established 
primarily  for  the  purpose  of  supplying  the  Jaynes 
stores  with  milk,  cream,  eggs,  and  strawberries. 
The  milk  furnished  by  thirty  Jersey  cows  is  entirely 
consumed  in  the  Riker-Jaynes  stores,  and  in  addi- 
tion to  that  nearly  all  the  cream  and  milk  output  of 
"Dreamwold,"  Thomas  W.  Lawson's  famous  farm 
at  Egypt,  Mass.,'  is  similarly  utilized.  It  need  scarce- 
ly be  said  that  the  utmost  advertising  advantage  is 
taken  of  these  two  sources  of  supply ! 

I  may  add,  with  reference  to  the  soda  business, 
that  the  check  system  is  used.  Checks  are  first  pur- 
chased of  the  cashier  and  are  then  handed  to  the 
dispensers  in  payment  for  drinks.     Hot  chocolate 


and  ice-cream  soda  are  sold  at  10  cents,  and  every 
effort  is  made  to  turn  out  particularly  choice  prod- 
ucts. It  is  worthy  of  note  that  the  business  has 
proved  a  remarkable  success  despite  the  fact  that  ice- 
cream soda  can  be  purchased  almost  anywhere  in 
Boston  for  5  cents,  and  this  leads  me  to  make  the 
statement  that  the  Riker  people  in  general  believe  in 
giving  good  srvice  and  getting  fair  prices.  For  this 
reason  they  are  not  feared  as  price  disturbers  by  the 
retail  druggists  of  the  city, 

ELEMENTS  OF   SUCCESS. 

Mr.  Alley,  indeed,  told  me  that  he  thought  "qual- 
ity and  a  satisfied  public  have  been  the  main  ele- 
ments in  our  success,"  and  he  went  on  to  say :  "We 
have  always  guaranteed  every  one  of  our  own  prep- 
arations, and  indeed  we  will  refund  the  money  for 
anything  unsatisfactory.  This  policy  has  done  won- 
ders for  our  business.  People  are  usually  so  thun- 
derstruck to  get  their  money  back  without  having 
to  put  up  an  argument  that  in  the  majority  of  cases 
they  offer  to  take  something  else  instead.  This  pol- 
icy, practiced  systematically  for  years,  has  gotten 
us  the  confidence  of  people  all  over  New  England." 

THE  PROFIT  END. 

Mr.  Jaynes,  in  his  day,  did  not  believe  in  depart- 
ment records,  but  the  Riker  people  are  pretty  thor- 
ough mathematicians.  Every  department  and  every 
branch  store  is  deemed  a  separate  Business  in  effect, 


A  view  o(  the  branch  il  129  Summer  Street,  with  the  iloTC  force  abown  in 

and  it  must  stand  on  its  own  bottom.  Records  are 
kept,  and  at  the  end  of  every  month  a  careful  exam- 
ination is  made  all  along  the  line.  The  result  has 
been  that  during  the  R'^er  r^^m^^^^^^dw^f^ 
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ments  have  been  discovered  to  be  losing  money. 
These  haven't  necessarily  been  abandoned,  but  the 
expenses  have  been  reduced,  the  help  changed,  or  a 
new  location  selected,  and  a  much  better  showing 
has  resulted  in  practically  every  instance. 

THE   HUMIDOR  FOR  CIGARS. 

I  find  I  am  spinning  this  article  out  at  consider- 
able length,  and  I  may  now  speak  rather  briefly  of 


SCrceta.  It  I>  located  near  the  South  Slition  and  eiiK>y*  an  imincnse 
buaincia  with  "commulcri." 

several  more  or  less  interesting  features  of  the 
Riker-Jaynes  business: 

The  humidor  for  cigars  is  located  on  the  third 
floor  and  contains  a  large  stock  of  the  "National" 
and  other  goods.  The  customary  brick  floor  is  in 
evidence,  but  in  this  instance,  unlike  the  case  with 
many  humidors,  the  brick  is  not  used  to  radiate 
moisture — it  performs  the  function  of  absorbing  the 
surplus  moisture.  The  moisture  itself  is  gotten  from 
cold  water  running  through  pipes;  these  pipes  in 
turn  have  cloths  wrapped  around  them,  and  the 
supply  of  moisture  is  regulated  by  a  hygrometer. 
Incidentally  we  may  say  that  any  retailer  who  de- 
sires to  make  a  success  of  his  cigar  business  must 
study  methods  for  the  proper  preservation  of  his 
stock.  A  choice  Havana  cigar  which  has  been  kept 
too  moist  on  the  one  hand,  or  which  has  been  per- 
mitted to  dry  out  on  the  other,  is  quite  as  worthless 
as  a  Pittsburg  stogie. 

Back  of  the  cigar  counter  down  in  the  salesroom 
is  a  hole  leading  to  the  basement.  Through  this 
empty  cigar  boxes  are  thrown  during  the  day  as 
they  accumulate,  and  they  fall  into  a  large  box  or 
room  below.    During  rush  hours  empty  boxes  accu- 


mulate with  great  rapidity,  and  the  problem  of  dis- 
posing of  them,  strange  as  it  may  seem,  is  a  consid- 
erable one  in  a  store  where  the  cigar  business  is  so 
large. 

So  far  as  pharmaceutical  operations  were  con- 
cerned, Mr.  Jaynes  was  a  great  fellow  to  have  de- 
vices of  one  kind  or  another  to  make  men  hesitate 
and  take  three  or  four  separate  steps  before  they 
could  get  what  they  wanted.  He  had  a  haunting 
fear  of  mistakes.  Thus,  for  instance,  the  visitor  will 
see  a  row  of  barrels  in  one  place,  and  he  will  imme- 
diately discover  that  before  a  single  faucet  can  be 
turned  a  key  must  be  inserted  in  it.  Perhaps  a  sec- 
ond action  must  be  taken  before  this  key  may  be 
procured.  This  reminds  me,  too,  that  the  cartons 
used  for  household  drugs,  and  already  referred  to 
at  considerable  length,  are  kept  in  a  separate  room 
under  lock  and  key,  and  only  one  kind  of  carton  is 
permitted  to  be  drawn  out  on  requisition  at  a  time. 

SPECIAL  TELEPHONE  SYSTEM. 

The  headquarters  store  at  50  Washington  Street 
of  course  utilizes  the  city  telephone  system,  and  alto- 
gether, I  believe,  seven  city  'phones  are  to  be  found 
throughout  the  building.  In  addition  to  this  the 
company  has  its  own  inside  system,  and  there  are 
24  instruments  on  the  line.  Each  man  of  any  im- 
portance in  the  building  has  a  signal,  and  whenever 
this  signal  is  given  the  call  is  heard  throughout  the 
entire  place.     Thus  a  man  hears  his  call  wherever 


he  may  happen  to  be,  and  he  can  answer  at  the  near- 
est 'phone.  A  joint  central  switchboard  is  used  for 
both  telephone  systems. 

This  completes  my   description  of   the    Riker- 
Jaynes  stores  in  Boston.    The  busi^ssjiSjSo  Ipree, 
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and  has  so  many  interesting  features,  that  much  I  trust,  however,  that  the  material  will  be  found  in- 
more  space  could  easily  be  devoted  to  its  considera-  teresting  on  the  one  hand  and  suggestive  and  help-, 
tion,  but  I  feel  that  enough  has  perhaps  been  said,     ful  on  the  other. 


A  GAME  OF  WITS. 


Tk*  Dratflsl  Who  Triad  to  "Ovaer"   (ke   rat*nl'm«dlclB«  OratoN,  *nd  fh*  Haaaer  In  wklch  Thay 

Countered  on  Blm— Ininplni  from  tho  Frylntf>pan  Into  tho  Fire. 

By  ARTHUB  L.  BUZZELL. 


"Speakin'  of  advertising,"  said  the  Village  Pest, 
readjusting  his  glasses  and  pushing  his  hat  to  the 
back  of  his  head — "speakin'  of  advertising  reminds 
me  of  the  time  that  me  and  Melvln  Stickney,  the 
marble  worker,  were  doin'  the  southwestern  part 
a'  the  State  with  that  sov'reign  remedy.  Dr.  Von 
Himmelstein's  Celebrated  Indian  Blood  Purifier. 
We " 

"Here,  take  this  paper  and  read  the  news,"  inter- 
rupted the  druggist.  "In  Himmel's  name,  give  poor 
old  Dr.  Von  Himmelstein  and  the  rest  of  us  a  rest !" 

"We  pulled  into  Cartersville  along  about  3  o'clock 
in  the  afternoon  a'  June  the  31st,  if  I  remember 
right,"  continued  the  old  man,  unheeding.  "Nice 
sunshiny  day,  I  recollect ;  potatoes  up  and  in  bloom, 
and  flags  flyin' — left  over  from  Decoration  Day, 
the  day  before.  We  trotted  over  t'  the  Green  River 
House  and  got  rates,  after  which  I  put  Old  Baldy 
into  the  bam  and  rubbed  him  down  with  a  handful 
a'  hay, 

"That  evenin',  a'  course,  we  got  out  onto  the 
street,  operatin'  from  our  wagon,  a  big  torch  stuck 
up ;  and  I  drawed  a  crowd  by  sit-in'  'Gathering  Up 
the  Shells  From  the  Sea  Shore.'  It  went  good,  our 
stuff  did,  right  from  the  jump-off.  Sometimes  it 
don't,  you  know,  but  this  particular  night  it  did.  In 
less'n  an  hour  an'  a  half  we  must  ha'  unloaded  75 
'r  a  hundred  bottles  at  a  dollar  a  throw.  We  went 
to  bed  feelin'  pretty  good — Melvin  a  little  too  good, 
in  fact. 

"Now  I  didn't  know  that  pressed  up  close  agin 
our  forrud  wheel  was  one  a'  the  local  pillers,  his 
eyes  shootin'  green  glints  a'  jealousy.  I  don't  know 
it  yet,  f  that  matter,  but  I  think  he  must  ha'  been 
there ;  what  happened  later  makes  me  think  that  he 
must.  Still,  a'  course,  he  might  ha'  rubbered  from 
a  distance.  Right  across  the  street  was  a  drug 
store. 

"Bright  an'  early  next  momin'  the  Celebrated 
Indian  Blood  Purifier  Co.  was  a-stirrin' — literally 
a-stirrin' ;  for  making  up  two  'r  three  hundred  bot- 
tles a'  Dr.  Von  Himmelstein  wa'n't  no  job  for  a 


kid  to  tackle  between  school-out  and  time  to  go 
after  the  cows.  About  the  middle  a'  the  forenoon 
we  ran  shy  a'  labels,  the  Company  did,  an'  Mel  and 
me  drawed  cuts  to  see  who'd  go  over  to  the  News- 
Ledger  office  and  git  a  new  batch  run  off.  I  drawed 
the  long  straw  and  kept  on  doin'  business  at  the 
old  stand. 

"Melvin  staid  a  long  time.  Came  dinner-time, 
no  Melvin.  One — two — three — four  o'clock,  still 
no  Melvin;  and  I  was  jist  on  the  point  a'  tele- 
graphin'  for  John  B.  Gough  when  in  he  walks — Doc 
Stickney — with  a  grin  on  his  face  that  would  ha' 
made  Eli  Morgan's  Sapolio  sun  look  like  a  jack- 
lantern. 

"  'We're  goin'  t'  get  a  broadside  t'night,'  says  he, 
goin'  straight  to  the  point.  'That's  what  kept  me 
so  long.  Had  to  go  to  Brewster's  Ferry  t'  git  my 
money  changed.     No  bank  in  Cartersville.' 

"  'How'd  you  git  wise  t'  the  broadside?'  says  I. 

"  'Same's  all  great  discoveries  are  made — by  acci- 
dent,' says  he.  'I  saw  a  draft  a'  the  dodger  on  the 
Neivs-Ledger  copy-hook,'  says  he. 

"Well,  we  got  busy,  I'm  here  to  tell  you  that. 
Jest  the  mere  handlin'  of  a  couple  hundred  bottles 
a'  dope — jest  to  pass  'em  along — takes  time,  an'  we 
had  something  more  to  do  than  to  pass  'em  along. 
But  by  going  without  supper  we  made  it. 

"At  eight  sharp,  jest  as  the  big  cheese  of  a  sun 
was  sinking  down  behind  the  rim  a'  things,  I  cut 
loose  with  'Silver  Threads  Among  the  Gold,'  Jenny 
Lind,  up  alongside  a'  me,  was  a  screech-owl  in  them 
days.  Melvin  was  a  talker,  too.  What  he  said 
didn't  count  so  much;  it  was  the  way  he  said  it 
In  twenty  minutes  we'd  blocked  the  crossing. 

"Now,  a'  course,  we  knowed  what  was  comin'. 
We'd  been  forewarned  and  was  consequently  fore- 
armed. But  what  we  didn't  expect  was  that  it 
would  come  so  soon ;  that  was  better  luck  from  our 
standpoint  than  we  had  any  right  to  expect.  So 
when  we  looked  out  over  that  mossy  sea  a'  up- 
turned faces  and  see  three  'r  four  big  strong  men 
elbowin'  their  way  in  and  out  and  around  and 
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amongst  'em,  passin'  out  handbills,  why  we  couldn't 
hardly  believe  that  our  eyes  was  mates,  at  first. 
Melvin  held  up  and  we  waited.  Everybody  took  a 
bill  and  commenced  to  read.  Pretty  soon  someone 
tossed  a  couple  up  to  us.    This  is  what  it  was : 

Don't  Be  Strong 
Br  An 

nieitltlmate  Faker 

Wh«n  Tli«r«  !•  •  Wall-stocked  Drnj  Store  In 
Yonr  Hidsl. 

We  are  lellow-citizens.  We  help  bear  the 
burdens  and  responsibilities  of  this  community. 
Money  spent  with  us  remains  at  home. 

Then.  too. 

We  are  responsible.  We  are  honest.  Did  we 
ever  try  to  palm  off  onto  you  a  twelve-ounce 
short-panel  of  aloes  and  water  for  a  hundred  cents 
of  good  coin  of  the  realm?  Did  we?— eh,  did  we? 
An  A^w«l  To  BeuoB. 

ABEL  &  SHIHHINS. 

"Well,  sir,  you  ought  t'  ha'  heard  Melvin  laugh ! 
The  echoes  came  back  from  Pat  Murphy's  red  bam, 
four  miles  down  the  road.  Everybody  laughed. 
Then  they  cheered.  Then  Melvin  read  'em  the 
dodger,  puttin'  on  a  Daniel  Webster  'give-me-Iib- 
erty-'r-give-me-death'  tone  a'  voice.  Then  they 
cheered  again.  Then  Melvin  raised  his  hand  and 
you  could  ha'  heard  a  pin  drop. 

"  'Ladies  and  Gentlemen,'  he  said,  'it  aint  neces- 
sary for  me  to  go  into  details  regarding  this  bit  of 
paper  which  I  now  hold  in  my  hand.  It  speaks  for 
itself  in  language  that  can  almost  be  smelt.  Them 
men  are  sick,  ladies  and  gentlemen.  They're  bili- 
ous I  The  pancreatic  juice  a'  their  bile  runs  up-hill 
instead  of  down.  What  they  need  is  a  bottle  a'  our 
Celebrated  Indian  Blood  Purifier,  a  teaspoonful  3 
times  a  day  in  a  wineglass  a'  water.' 

"That's  as  far  as  he  got  for  a  time.  Every  man, ' 
woman  and  child  in  the  crowd  was  with  him.  The 
cheerin'  jarred  three  cla'-boards  off'n  the  new  Con- 
gregational church,  three  blocks  away.  When  he 
could,  he  continued : 

"  'There  has  never  been  a  time  in  the  history  a' 
the  world,  ladies  and  gentlemen.'  he  said,  'when  he 
who  brought  forth  great  benefits  to  mankind  has 
not  had  his  way  strewn  with  cockle-burs.  The 
fagot  and  the  torch,  the  crown  of  hemlock,  and  the 
cup  of  thorns — these  have  been  mile-stones  in  his 
career  or  head-stones  at  the  end  of  it.  Whether 
his  innovation  has  been  a  gentler  creed,  a  straighter 
boundary-line,  'r  a  new  tile  hat  has  mattered  little. 


for  within  the  idea  itself  lies  the  crime.  'Thwart 
the  path  of  progress  has  ever  been  held  a  flaming 
sword  to  keep  the  way.  But,  ladies  and  gentlemen, 
it  cannot  keep  us  away.  That  sacred  obligation, 
that  heritage  of  health,  which  has  so  mysteriously 
come  down  to  our  keeping  must  and  shall  be  passed 
along.  The  world  cries  out  for  it.  The  halt,  the 
sick,  the  lame  and  the  blind  stand  in  a  long  swelter- 
ing line  and  the  murmur  of  their  plaintive  wails 
makes  for  us  a  hideous  nightmare. 

"  'The  deaf  and  dumb  wave  mutely,  and  who, 
now,  would  stop  us  ?  Who  would  dash  the  curative 
cup  from  the  ulcered  lips?  Who?  Who?  Who,  I 
ask?  Abel  &  Shimmins!  Why?  Why?  There  is 
no  need  that  from  somewhere  out  in -the  misty 
void  an  answer  should  be  wafted  back.  You  know 
why.  It's  the  old,  old  story — the  hog  of  greed  dis- 
puting the  right  of  way  with  the  car  of  progress. 
'The  hog  of  greed,'  I  say;  the  black,  malodorous, 
catmibalistic,  devil-infected  hog  of  greed  I  And  shall 
it,  this  parasitic  son  of  Moloch,  shall  it  rise  up  in 
autocratic  smugness  and  tell  you  what  to  do?  Will 
you  stand  for  ft?  Are  you  sheep,  geese,  or  ten- 
pins? Have  you  sold  your  birthright  for  a  mess 
a'  spinnage?' 

"Cries  of  'No!'  'No!'  'No!'  from  all  parts  a'  the 
crowd  interrupted  him.  Then  came  demands  f  a 
chance  to  buy.  'Sling  up  yer  dope,  we'll  take  it.' 
'Gimme  a  bottle.'  'Gimme  a  bottle.'  'Here,  I'll  take 
one,'  came  from  the  four  quarters  a'  the  globe  all 
at  once.  But  Melvin  hadn't  quit  quite.  He  raised 
up  his  hand  again. 

"  'One  moment  more,  ladies  and  gentlemen,  and 
I  am  through-  We,  too,  shall  make  an  appeal  to- 
night, but  it  shall  be  different  than  this'  (wavin' 
the  dodger).  'It  shall  not  be  so  futile  an  expedient 
as  a  spread  of  abuse  on  a  sheet  of  white  paper.  We 
shall  offer  something  more  practical ;  more  useful ; 
something,  ladies,  which  will  make  a  good  book- 
mark ;  something,  gentlemen,  which,  at  a  pinch,  can 
be  traded  in  toward  a  bar  and  a  half  a'  New- 
Orleans-molasses  chewin'  t'backer;  something,  ladies 
and  gentlemen,  which  will  forever  stamp  the  seal 
of  the  lie  to  that  base  calumny  which  has  been  so 
promiscuously  scattered  amongst  you  to-night.  We 
don't  want  your  money.  Our  mission  is  to  build 
up,  not  to  tear  down ;  to  bring  to  you  health,  wealth 
and  the  persuit  a'  happiness,  not  to  purloin  your 
pocket-book.  Money!  Money!!  We  own  four 
hanks !' 

"He  didn't  git  no  farther;  they  was  a-pressin' 
too  hard.  He  went  to  selHn'.  And,  say — well,  I 
can't  describe  it.     One  woman  got  five  ribs  broke 
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in  the  nish.  And  them  that  bought  wa'n't  slow  in 
gettin'  at  the  'appeal,'  either.  They  wanted  to  see 
what  it  was.  And  most  of  'em  was  disappointed ; 
it  wa'n't  the  hot-shot  they  looked  for.  What  each 
one  of  'em  found  just  under  the  printed  matter  and 
held  tight  in  place  by  a  little  rubber  band  was  a 
bright,  new,  crisp  one-dollar  bill. 

"A  patent  medicine  man  who  ain't  a  bom  adver- 
tiser had  better  quit  the  business. 


"Was  we  vindicated?  Was  we?  We  stayed  three 
days  more.  We  left  the  buildings,  the  family  silver, 
and  the  stained  glass  in  the  cathedral  windows,  but 
for  some  time  after  our  reluctant  departure  the  only 
circulatin'  medium  in  Cartersville  must  ha'  been 
pants  buttons  and  milk  tickets  on  a  parity  a'  16  to  1. 
The  only  real  money  in  town,  so  they  told  us  jest 
as  we  was  pullin'  out,  was  hid  away  in  a  quinine 
Can  over  at  the  drug  store." 


HONORING  THE  AMERICAN  FLEET. 


The  recent  visit  of  the  American  fleet  lo  Sydney, 
Australia,  occasioned  a  tremendous  welcome.  It  was 
celebrated  throughout  the  land  as  an  event  of  inter- 
national importance  and  added  greatly  to  the  feeling 
of  amity  between  the  two  countries.  In  honor  of 
the  occasion  Mr.  Sydney  Mears,  of  Bondi  Junc- 


either  end  of  tha  battleship  were  dummies  and  pyra- 
mids of  Euthymol  Tooth  Paste.  Behind  the  Iwttle- 
ship  stood  a  golden  eagle  with  wings  spread  and 
mounted  on  a  base  of  stars  and  stripes.  Behind 
the  eagle  appeared  a  number  of  flags  draped  on 
poles — two  American,  two  Australian,  and  a  Union 


tion,  Sydney,  set  up  the  beautiful  window  display 
shown  in  the  accompanying  engraving. 

The  floor  was  covered  with  small  American  en- 
signs. In  the  center  lay  a  piece  of  sea-green  crepe 
paper  5  feet  by  1  foot  and  ft  inches,  and  covered 
with  glass  to  reflect  an  image  of  the  ocean.  Thereon 
rested  a  model  of  the  latest  type  of  battleship  with 
the  name  Euthymol  on  the  stem  and  a  minute  shield 
of  stars  and  stripes  on  the  bow.    A  short  way  from 


Jack  in  the  center.  The  presence  of  six  Euthymol 
Girl  cut-outs  lent  a  personal  element  to  the  display. 
Among  the  signs  were  two  in  keeping  with  the  visit 
of  the  fleet.  They  read :  "Manufactured  in  Amer- 
ica;" "American  Paste  for  Australian  people." 

The  general  appearance  would  indicate  that  Mr. 
Mears  went  to  some  expense  in  getting  up  this  dis- 
play. It  is  certainly  one  of  the  handsomest  trims 
that  has  been  directed  to  our  attentio^-,QQo|^ 


BULLETIN  OF  PHARMACY 


BOARD  QUESTIONS  ANSWERED. 


A   PENNSYLVANIA    EXAMINATION. 
PHARMACY. 
1.  What  system  of  weights  is  used  in  the  ordinary 
purchase  and  sale  of  drugs  and  medicines? 
Avoirdupois. 

S.  What  systems  of  weights  and  measures  are 
referred  to  by  physicians  in  writing,  and  used  by 
pharmacists  in  compounding,  prescriptions? 
Apothecaries'. 

3.  How  many  apothecaries'  drachms  of  quinine 
sulphate  would  be  contained  in  one  ounce  of  it,  in 
the  weight  used  by  the  manufacturer  in  selling  the 
product? 

The  manufacturer  sells  quinine  sulphate  under 
the  avoirdupois  system,  which  allows  437.5  grains 
to  the  ounce.  In  the  apothecary  system  there  are 
480  grains  to  the  ounce  or  60  grains  to  the  drachm. 
Therefore  487.5-f-60='7  drachms  and  17.5  grains 
or  7.29  drachms. 

4.  State  the  number  of  grains  in  each  of  the 
pound  weights  used  by  pharmacists. 

5760  grains  in  the  apothecary  pound;  7000  grains 
in  the  avoirdupois  pound. 

5.  Write  in  metric  measure  the  approximate 
values  of  the  following  doses :  One  teaspoonful, 
one  dessertspoonful,  one  tablespoonful. 

1  teaspoonful=about  4  to  5  Cc. ;  1  dessertspoon- 
ful=>about  8  to  10  Cc;  1  tablespoon ful=about  16 
to  20  Cc. 

6.  How  many  fluidounces  are  equivalent  to  one 
liter? 

1000-=-30=33y3  fluidounces. 

7.  How  many  grammes  in  one  cubic  centimeter 
of  distilled  water? 

One. 

8.  Write  out  in  words,  common  to  the  metric 
system,  correct  readings  of  the  following  weights 
and  measures:  (1)  0.55  Gm.;  (3)  0,005  Gm.; 
(3)  0.0005  Gm.;  (4)  0.00015  Gm.;  (5)  2  Gm.; 
(6)  M.  25.;  (7)  M.  0.008.;  (8)  4  Mm.;  (9)  5500 
Cc;  (10)  0.5  Cc 

(1)  Fifty-five  centigrammes;  (2)  five  milli- 
grammes; (3)  one-half  milligramme;  (4)  fifteen 
hundredths  of  a  milligramme;  (5)  two  grammes; 
(6)  twenty-five  meters;  (7)  eight  millimeters; 
(8)  four  millimeters;  (9)  fifty-five  hundred  cubic 
centimeters;  (10)  one-half  cubic  centimeter. 

9.  Write  the  equivalents  in  apothecaries'  weight 


of  the  following:  (Reduce  your  answers,  when 
possible,  to  pounds,  ounces,  drachms,  grains,  or 
fraction  thereof.)  (o)  1.10  Gm.;  (6)  0.115  Gm. ; 
(c)  0.0006  Gm.;  (d)  562  Gm.;  (e)  1  kilo. 

(a)  1.1X15.432=16.97  grains;  (fc)  0.115X 
15.432=1.77  grains;  (c)  0.0006X15-432=0.009 
grains;  (d)  562-M:53.59=1.23  pounds;  {e)  1  kilo 
^^1  kilogramme=1000  grammes, 

10.  Draw  diagrams  of  three  shapes  of  common 
glass  percolators  and  give  name  of  each. 


V 


11.  State  the  shape  of  the  percolator  directed  by 
the  U.  S.  P.  as  most  suitable,  in  general,  for  making 
tinctures. 

A  cylindrical  or  only  slightly  tapering  percolator. 

12.  Why  does  the  U.  S.  P.  direct  the  use  of  a 
glass  percolator  in  which  to  make  tincture  of  nut- 
gall? 

The  tannic  acid  in  the  drug  would  react  with 
metal.     With  iron  it  forms  an  ink. 

13.  "Allow  the  percolation  to  proceed  slowly" 
(U.  S.  P.).  What  should  be  the  rate  of  flow  of  the 
percolator,  indicated  in  drops  per  minute,  under  this 
direction  ? 

From  eight  to  fifteen  drops  a  minute. 

14.  State  the  effect  of  too  rapid  percolation  on 
the  drug  and  percolate,  and  how  the  flow  of  the  per- 
colate may  conveniently  be  controlled. 

Too  rapid  percolation  results  in  incomplete  ex- 
haustion of  the  drug,  A  stopcock  at  the  outlet  of 
the  percolator  will  control  the  flow. 

15.  (a)  Write  the  English  name  of  each  of  the 
first  three  ingredients  in  the  prescription  on  the 
next  page. 

Sodium  bromide,  dilute  hydrocyanic  acid,  and 
strychnine  sulphate. 

(fc)  Name  the  poisons  and  state  the  quantity  of 
each  that  would  be  contained  in  each  dose. 

Dilute  hydrocyanic  acid,  2  13/16  minims;  strych- 


nine sulphate,  1/33  grain. 
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(c)  If  you  consider  the  dosage  safe  for  adminis- 
tration to  an  adult,  give  full  directions  for  com- 
pounding it. 

Add  the  dilute  hydrocyanic  acid  to  the  essence 
of  pepsin.  In  this  mixture  dissolve  the  strychnine 
sulphate  and  then  the  sodium  bromide.  Add  elixir 
of  calisaya  sufficient  to  make  four  ounces.     The 


quantity  of  strychnine  sulphate  is  large  and  we  rec- 
ommend the  use  of  a  shake  label,  because  in  rather 
strong  solutions  of  this  salt  the  alkaliod  is  apt  to  be 
precipitated  by  the  soluble  bromides. 

(d)  Write  the  directions  to  the  patient  carefully, 
and  in  such  form  as  you  would  place  them  on  the 
label. 

Directions:  Shake  well  before  using.  A  tea- 
spoonful  in  water  after  meals  and  at  bedtime. 

{e)  How  much  would  the  finished  prescription 
measure? 

Four  ounces. 

16.  Mercury,  (o)  Describe  it. 

A  shining,  silver-white  metal,  without  odor  or 
taste.  It  is  liquid  at  ordinary  temperatures  and 
easily  divisible  into  spherical  globules.  Mercury  has 
a  high  specific  gravity, 

(6)  What  effect  has  nitric  acid  on  it? 

It  dissolves  the  metal.  When  cold  and  somewhat 
diluted,  it  forms  only  mercurous  salts,  and  these 
normal  or  basic  as  the  acid  or  the  metal  happens  to 
be  in  excess.  When,  on  the  contrary,  the  acid  is 
hot  and  concentrated,  the  mercuric  salt  is  produced. 

(c)  What  official  preparation  is  made  from  mer- 
cury, nitric  acid,  and  lard? 

Ointment  of  mercuric  nitrate. 


(d)  Give  the  olficial  Latin  names  for  blue  mass 
and  blue  ointment,  (a)  State  the  proportion  of 
mercury  in  each. 

Massa  hydrargyri;  unguentum  hydrargyri  dilu- 
tum.  (a)  The  former  contains  331^  per  cent 
metallic  mercury;  the  later  67  per  cent  of  mercurial 
ointment  or  33.5  per  cent  of  mercury. 

(e)  Distinguish  by  either  chemical  or  Latin 
names  between  the  two  official  chlorides  of  mer- 
cury, and  give  average  dose  of  each. 

Mercurous  chloride ;  mercuric  chloride.  The 
average  dose  of  the  former  as  a  laxative  is  2  grains; 
as  an  alterative  1  grain.  The  dose  of  the  latter  is 
1/20  grain. 

{f)  If  19.500  grammes  of  blue  mass  be  divided 
into  100  pills,  what  is  the  weight  of  each  pill  in 
grains? 

(lft.5-4-100)X  15.5=3.02  grains. 

{g)  If  the  selling  price  of  mercurial  ointment  is 
twenty  cents  an  ounce,  by  weight,  would  it  be  right 
to  fill  an  ordinary  one-ounce  ointment  box  for  that 
price? 

No.  Mercurial  ointment  is  heavy,  and  the  ordi- 
nary one-ounce  ointment  box  would  hold  more 
than  one  ounce  by  weight  of  this  product. 

{h)  Name  a  temporary  antidote,  that  might  be 
readily  obtained  in  any  household,  for  poisoning  by 
corrosive  sublimate.  State  how  this  antidote  should 
be  administered. 

The  white  of  one  egg  to  each  four  grains  of  the 
poison  forms  the  albuminate,  which  must  be  at 
once  evacuated  by  emetics  or  the  stomach  pump. 
The  eggs  are  of  course  administered  by  the  mouth. 
If  eggs  cannot  be  procured,  give  wheat  flour  and 
follow  with  an  emetic, 

(To  be  conlmued.) 


NoteB  on  Syrup  of  HypopboapIuteB  and  Sjmip  of  Calcium 

Lactophoaphate. — 

H.  W.  Jones  read  an  interesting  paper  on  syrup  of  hypo- 
phosphites  and  syrup  of  caldum  lactophosphate  before  the 
Scientific  Section  of  the  A.  Ph.  A.  at  Hot  Springs,  Ark. 
He  gave  the  results  of  a  study  of  the  progressive  Inversion 
taking  place  in  the  above-named  U.  S.  P.  syrups.  These 
observations,  presented  in  the  form  of  curves,  show  the  rate 
and  extent  of  this  inversion  in  syrup  of  hypophosphites, 
U,  S.  P.,  and  syrup  of  calcium  lactophosphate,  U.  S.  P.,  and 
in  experimental  syrups  containing  varying  amounts  of  either 
mineral  or  organic  acids.  It  was  found  that  all  the  cane- 
sugar  of  syrup  of  calcium  lactophosphate,  U.  S.  P.,  was 
inverted,  under  ordinary  conditions,  within  twenty  weeks, 
while  19  per  cent  of  that  contained  in  syrup  of  hypophos- 
pbite?,  U,  S.  P.,  b  inverted  in  the  same  timc^. 
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DOLLAR  IDEAS. 


The  editor  of  the  BtJi.i.ETiN  will  pay  $r  in  cash/or 
every  practical  idea  accepted/or  this  department.  What 
is  wanted  are  good  formulas,  dispensing  kinks,  book- 
keeping sitggestitms,  business  plans,  adi'eiiisittg  schemes, 
new  soda  drinks,  and  everything  else  of  a  novel  and 
useful  nature. 


ADVERTISING  AN  INFANTS'  FOOD. 
Arthur  Mortimer,  Ilford,  London,  England:  To 
work  up  a  sale  of  my  own  infants'  food  I  have 
found  the  following  method  good :  Purchase  a  baby- 
weighing-machine  costing  about  $1  and  have  large 
cards  written  for  the  window  and  interior  of  the 


Is  Baby  Healthy? 

AVEKAOE  WEIOHT  AND  BEIOVT  TABLE. 


A«. 

WltCBT. 

HllCHT. 

:: 

pi: 

2J       " 

2S       ■■ 
28       " 

.... 

a 

IMPROPER    FEEDING 

Is  the  usual  ciuse  of  itoniich  iniublei,  Iietfulneas.  uid 
reitlctineu.    If  Babj  is  not  healthy  aad  stroBB,  trr 

Dr.  Rotherford's  MALTED  FOOD. 


In  Tins,  3i.  (Sample),  M.,  and  W}ii. 

&AAIE9  WEIOBED  FREE  OF  GBAROE. 


^.    A.  MORTIMER.  m.p.s. 

FAMILY  AND  DISPENSING  CHEMIST 
(/ram  Aliik  S  Hahiurvs.  W.). 

Woodlands  Pharmacy.  ILFORD. 


shop  bearing  this  legend:  "Babies  Weighed — No 
Charge  Made."  Send  out  handbills  with  an  "aver- 
age weight  and  height  table"  like  enclosed,  not  for- 
getting to  mention  your  special  food.  This  brings 
the  mothers  and  babies  to  the  store.  Then,  too,  if 
they  don't  want  the  food,  they  always  want  a  puff. 


some  violet  or  talcum  powder,  a  tablet  of  baby 
soap,  or  the  like.  It  all  brings  business,  and  that  is 
the  main  point. 

DIURETIC  SPECIALTIES  FOR  VETERINARY  USE. 

/.  E.  Taylor,  Gridley,  Illinois:  Here  is  a  veteri- 
nary prescription  which  we  stumbled  onto  a  few 
years  ago.  We  sell  it  very  frequently.  This 
preparation  is  better  than  niter  combinations  as  it 
does  not  hurt  the  kidneys : 

Potassium  acetate  a  ounces. 

Water,  sufficient  to  make 1  pint, 

Mix.  Sig.:  2  ounces  in  water.  Drench  every  30  min- 
utes as  needed. 

This  solution  retails  at  T5  cents  a  pint.  Try  it. 
You  will  find  it  a  money-maker. 

Another  excellent  preparation  to  sell  along  with 
the  one  just  given  is  the  following; 
Crushed  short  buchu  leaves. 

Dose:    A  tablespoon ful  once  a  day. 

Have  the  buchu  used  after  the  potassium  nitrate 
has  been  given.  Charge  $1  a  pound  for  the  crushed 
leaves. 


AN  ELEGANT  TOOTH-WASH. 
George   TeLinde,  Cleveland,  Ohio:    K 
formula  for  an  elegant  tooth-wash: 


.,6  ounces. 


Conti  Castile  soap  (shavings).. 

Oil  of  peppermint 

Oil  of  gaulcheria 60  minims. 

Oil  of  cloves 30  mbims. 

Extract   of   vaniila 6  drachms. 

Solution  of  carmine  (N.  F.) 2  drachms. 

Alcohol    H  ounces. 

Aqua,  q.  s 32  ounces. 

Dissolve  the  soap  in  half  a  pint  of  boiling  water.  Having 
dissolved  the  oils  and  glycerin  in  the  alcohol,  add  the  vanilla 
and  carmine.  Mix  and  filter  through  paper  in  which  a  little 
powdered  willow  charcoal  is  sprinkled.  Add  sufficient  water 
to  make  Z  pints. 

Put  Up  in  2-ounce  bottles. 


A  DEVICE  FOR  SEALING  WAFERS. 
/.  /.  From,  New  York  City:  Take  ordinary 
white  blotting-paper  and  wet  it  thoroughly.  Divide 
the  powder  on  powder  papers  and  fill  a  half  of  each 
wafer.  Then  moisten  the  other  half  on  the  blotter 
and  seal  with  the  finger,  using  a  little  pressure.  I 
have  filled  and  closed  thirty  wafers  by  this  method 
in  fifteen  minutes. 
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A  BOTTLE  DRAINER. 

Jacob  Bllenslein,  ,  Detroit,  Mich. :  Here  is  a 
simple  device  which  I  find  of  much  assistance  in 
cleaning  t)ottles.  It  consists  of  an  ordinary  wooden 
box  with  a  triangular  section  sawed  off  of  one  end 
as  shown  in  the  illustration. 


benzoinated  lard.  Remove  the  heat,  add  the  zinc 
oxide  and  stir  until  it  is  incoqwrated.  This  takes 
sixty  or  seventy  seconds.  Add  the  remainder  of 
the  lard,  and  stir  for  three  or  four  minutes.  And 
that  is  all!  When  the  zinc  oxide  is  added  to  the 
melted  lard,  it  naturally  lowers  the  temperature 
somewhat,  but  it  is  still  warm  enough  to  liquefy 
the  balance  of  the  lard.  But  after  that  is  completed 
the  ointment  is  so  cool  that  it  begins  to  congeal 
almost  immediately,  and  stirring  a  few  times  fin- 
ishes the  work. 

In  making  this  preparation  some  find  the  "gritti- 
ness"  a  bugbear.  If  Hubbuck's  zinc  oxide  is  used 
there  will  be  no  trouble,  judging  from  my  own  ex- 
perience. But  one  will  have  plenty  of  trouble  if  he 
uses  a  poor  zinc  oxide.    - 

It  is  unnecessary  to  take  an  hour's  time  and  dirty 
every  dish  in  the  house  to  make  a  little  zinc  salve. 


The  slanting  edges  incline  against  the  wall  while 
the  base  rests  on  the  drain  board.  The  bottom  of 
this  drainer  is  perforated  at  the  lower  end  to  give 
the  water  an  outlet.  Any  dru|^st  who  tries  this 
contrivance  will  find  it  a  decided  convenience. 


HOW  TO  FILE  DOWN  THE  EDGES  OP  A  LENS. 

Ernest  C.  Cripps,  Berkhamsted,  England:  It  is 
most  trying  to  a  sight-testing  optician  when  fitting 
a  lens  into  an  eye  wire  to  discover  that  it  is  slightly 
too  large  and  will  not  allow  the  joints  to  close 
properly.    What  is  to  be  done  ? 

It  may  be  useful  to  know  that  a  fine-grained  file 
dipped  into  spirit  of  turpentine  can  be  used  to  file 
down  the  edges  of  the  lens  without  chipping,  so  that 
a  neat  job  may  be  made  and  the  joints  closed.  Care 
must  be  taken  not  to  scratch  the  surface  of  the  lens, 
but  a  little  practice  on  an  old  one  will  soon  give 
one  confidence.  This  tip  will  save  many  delays  in 
sending  to  the  jobber,  not  to  mention  the  postage. 


HOW  TO  HAKE  OINTMENT  OF  ZINC  OXIDE. 

R.  E.  Davenport,  San  Francisco,  Col.:  The  fol- 
lowing method  of  preparing  this  ointment  is 
original,  I  believe,  with  Mr.  J.  W.  Deakin,  a  phar- 
macist of  this  city,  and  is  exceptionally  good  in  that 
it  requires  but  a  very  few  minutes.  No  utensils  are 
soiled  beyond  the  container  which  holds  the  finished 
product. 

Melt  half  or  a  little  less  than  this  amount  of  the 


HOW  TO  HAKE  A  LIEBIG  CONDENSER  FOR 
DISTILLIHO. 

D.  W.  Rich,  Middletown,  N.  Y.:  An  excellent 
condenser  of  the  Liebig  type  may  be  cheaply  and 
quickly  made  by  any  druggist  in  the  following  man- 
ner: Procure  a  piece  of  glass  tubing  18  to  20 
inches  long  and  about  1  inch  in  diameter.    In  each 


— pCE 
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end  insert  a  rubber  stopper  having  two  holes.  Next 
pass  a  piece  of  tubing  ^  to  }4  inch  in  diameter  and 
24  to  26  inches  in  length  through  one  of  the  holes 
in  each  sto[^r.  Bend  at  right  angles  two  pieces 
of  tubing  of  the  same  diameter  and  4  inches  Icwig. 
Insert  one  in  each  stopper. 

This  makes  a  condenser  of  convenient  size.  Larger 
ones  may  be  made  in  the  same  manner,  if  desired, 
by  substituting  larger  tubing  and  stoppers. 


REMEDY    FOR    FROSTED    FEET. 

C.  K.  Bushey,  Dillsburg,  Pa.:  During  the  winter 
there  are  frequent  calls  for  a  preparation  to  relieve 
frosted  feet.  Here  is  the  formula  of  a  remedy  that 
I  have  never  known  to  fail  to  give  almost  instant 
relief:  balsam  copaiba  and  chloroform  equal  parts. 
Apply  to  area  affected.  If  put  up  in  a  package  of 
reasonable  size  it  sells  readily  for  25  cents. 
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A  MEATY  LETTER. 
To  the  Editor: 

W.  F.  G.,  in  the  July  BulletiNj  asks  for  a 
"household  ammonia"  fonnula.  The  following  is 
satisfactory ;  it  is  a  regular  seller  with  me : 

HOUSEHOLD    AMUOMIA. 

Stronger  water  of  ammonia 6  ounces. 

Soap  shavings .-..'A  scruple. 

Water,  enough  to  make 10  ounces. 

Dissolve  the  soap  in  water,  add  the  ammonia,  make  up  to 
16  ounces,  and  bottle  the  product. 

If  required  as  a  toilet  ammonia,  add  sufficient 
perfume  and  sell  a  smaller  size  for  the  same  .money. 

A  REMEDY  FOR  URTICARIA. 

In  the  July  issue  you  show  a  photograph  of  a 
window  display  of  talcum  powder.  The  card  in  the 
window  recommends  the  powder  for  nettle-rash, 
hives,  prickly  heat,  etc.,  and  says :  "Of  course,  in 
each  ailment  talcum  powder  is  just  the  thing." 
Rats,  Mr.  Editor! 

If  you  happen  to  possess  a  child  who  suffers  the 
intense  itching  and  irritation  caused  by  urticaria, 
you'll  need  something  beyond  talcum  powder  to 
give  relief  to  the  poor  sufferer.  I  have  a  son  now 
six  years  of  age  who,  during  his  first  four  years  of 
life,  was  a  positive  martyr  to  this  intensely  irritating 
ailment.  Six  doctors  did  their  best,  but  none  gave 
decent  relief.  When  he  was  about  two  years  of  age, 
and  after  the  doctors  had  tried  in  vain  to  cure  him, 
and  failed  to  give  even  a  few  hours'  relief,  a  pre- 
scription for  itch  which  I  used  to  dispense  for  a 
native  where  I  served  my  apprenticeship  suddenly 
came  to  mind.  I  couldn't  remember  exactly  the  in- 
gredients and  quantities,  but  made  a  guess,  and  the 
guess  proved  a  charm  and  a  blessing.  A  good  rub- 
bing over  the  itching  parts  gave  instant  relief  and 
kept  the  boy  free  from  irritation  for  at  least  four 
hours.  Since  then  I  have  prepared  the  product  a 
number  of  times  for  other  sufferers  and  have  not 
yet  heard  of  a  failure.     Here  it  is: 

Oil  of  juniper  tar 6  drachms. 

Beechwood  creosote  3  drachms. 

Sulphur  ointment  8  ounces. 

Make  an  ointment. 

This  doesn't  look  to  be  much,  but  rub  it  onto  some 


poor  suffering  kid  and  you  will  know  its  value.  Our 
youngster  was  finally  cured  from  recurring  attacks 
by  being  out  in  the  open  as  much  as  possible,  bare- 
headed, barefooted,  and  almost  barebodied,  playing 
with  his  dog  in  a  two-acre  field  in  sunshine  or  in 
rain,  and  feeding  him  on  porridge,  brown  bread  and 
fruit. 

GLYCERIN,  BENZOIN,  AND  ROSE-WATER  AGAIN. 

The  familiar  mixture  of  glycerin,  benzoin,  and 

rose-water  is  mentioned  in  the  July  issue.     I  use 

the  following  formula  and  find  the  produrt  a  good 

seller.     It  does  not  separate: 

Tincture  of  benzoin 6  drachms. 

Mucilage  of  tragacanth 3  drachms. 

Liquefied  carbolic  acid ^  drachm. 

Lavender  water I  drachm  or  q.  i. 

Witch-hazel,  distilled  extract 4  ounces. 

Glycerin  - 6  ounces. 

Rose-water,  cone.  (1  to  40) 8  drachms. 

Water,  enough  to  make SO  ounces. 

Make  a  lotion.  SOUTHERN  CrOSS. 

New  Zealand. 


DISPENSING  DEWEY'S  EHHEHAGOGUE. 
To  the  Editor: 

In  your  issue  for  November,  page  48J,  is  an  ar- 
ticle about  "An  Incompatible  Mixture,"  in  answer 
to  a  communication  from  "W.  F.  S."  This  is  the 
mixture : 

Tincture  of  ferric  chloride 3  drachms. 

Tincture  of  cantharides   %  drachm. 

Tincture  of  aloes   yi  ounce, 

Ammoniated  tincture  of  guaiac.l^  ounces. 

Simple  syrup,  sufficient  to  make...S  ounces. 

This  formula  is  an  old  one  called  by  the  orig- 
inator "Dewey's  Emmenagogue,"  and  no  doubt 
many  pharmacists  have  difficulty  with  it.  The  trou- 
ble probably  lies  in  the  way  the  articles  are  mixed, 
for  the  compounder  ought  to  know  that  when  an 
acid  and  an  alkali  are  combined  there  is  apt  to  be  a 
generation  of  gas.  Consequently  unless  these  ar- 
ticles are  mixed  in  the  proper  way,  they  will  "boil 
over." 

Let  W,  F.  S.  put  the  ammoniated  tincture  of 
guaiac  in  the  bottle  first  and  then  add  the  tincture 
of  ferric  chloride.  He  will  see  the  mixture  begin 
to  efifervesce ;  as  soon  as  this  ceases,  the  other  ingre- 
dients may  be  added. 

By  following  these  instructions,  a  partially  satis- 
factory mixture  can  be  obtained,  but  I  improved  on 
the  original  formula  several  years  ago,  with  the 
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consent  of  the  prescriber,  however,  by  substituting 

glycerin  for  the  simple  syrup,  so  that  the  resulting 

mixture  is  perfectly  satisfactory. 

The  prescription  as  we  have  compounded  it  many, 

many  times  is  as  follows: 

Tincture  guaiac  ammoniated V/i  ou 

Cantharides    1  drachm. 

Aloes  or  aloes  and  myrrh '/i  o 

Ferric  chloride 3  drachms. 

Glycerin  2  ou 

Aqua,  q.  s.  ad 6  ov 

I  trust  this  will  help  out  W.  F.  S.  and  others. 
Moravia.  N.  Y.  Fred  S.  HawLEY. 


FKOH  A  CLERK  TO  CLERKS. 

To  the  Editor: 

It  might  be  proper  to  give  the  young  man  on 
entering  the  pharmaceutical  profession  a  word  or 
two  of  advice,  which  may  be  of  value  to  him  in  a 
short  time. 

My  first  remark,  and  I  recall  reading  it  a  short 
time  ago,  is  that  it  is  the  true  policy  as  well  as  the 
duty  of  the  clerk  to  devote  himself  unreservedly 
during  his  apprenticeship  to  the  interests  of  his  em- 
ployer. 

Some  young  men,  including  graduate  and  regis- 
tered pharmacists,  think  that  the  shorter  they  can 
make  their  day's  work,  the  better  it  is  for  them, 
probably  having  in  view  an  expected  visit  from  a 
friend  who  is  in  the  habit  of  spending  his  or  her 
leisure  hours  taking  up  valuable  time  which  right- 
fully belongs  to  one's  employer.  There  never  was 
a  greater  mistake  than  this. 

Boys,  I  advise  you  with  all  candor  never  to  culti- 
vate this  habit,  for  it  is  not  only  doing  your  em- 
ployer an  injustice,  but  I  may  emphasize  the  fact 
that  the  habit  of  mind  whidi  you  thus  acquire  will 
inevitably  be  continued  after  you  are  in  business 
for  yourself. 

Enter  upon  all  your  work  with  pleasure,  put  forth 
your  best  efforts,  and  you  are  sure  to  be  pleased  in 
the  end. 

The  clerk's  associates  should  not  be  overlooked. 
How  much  more  profitable  for  a  young  man  to  have 
as  his  companions  those  of  the  family  and  the  fire- 
side instead  of  those  of  a  club  that  has  recreation 
for  its  object  I  If  he  should  be  solicited  to  join  a 
club  which  will  be  the  means  of  mutual  improve- 
ment, let  him  first  consult  his  own  judgment  and 
good  sense,  then  act  accordingly.  There  is,  how- 
ever, no  society  so  improving  to  one's  mind,  and  so 


humanizing  and  polishing  to  his  manners,  as  the 
acquaintance  of  a  well-regulated  family,  where 
there  are  grown-up  sons  and  daughters  possessing- 
cultivated  minds. 

Again,  remember  the  quaint  old  saying  you  have 
heard  in  the  schoolroom  time  and  time  again: 
"Evil  communications  corrupt  good  manners." 

May  I  say  a  word  in  reference  to  the  clerk's, 
trust?  He  should  regard  whatever  knowledge  he 
may  gain  by  his  position,  respecting  his  employer's 
affairs,  and  whatever  money  or  property  he  may 
ever  have  confided  to  his  care  by  his  employer,  as- 
sacred  trusts  never  in  any  manner  to  be  violated. 

A  word  or  two  regarding  savings.  A  clerk  very 
often  by  means  of  his  salary  can  afford  to  lay  away 
a  small  sum  regularly.  When  this  is  compared  to- 
the  deposits  ofttimes  made  by  his  employer,  it  seems 
but  a  mere  trifle,  but  do  not  become  discouraged. 
Your  small  deposit  is  not  to  be  despised  in  itself- 
However  small  the  amount  may  be,  remember  that 
the  habit  of  frugality  and  economy  is  a  valuable 
one  to  form.  It  alone  will  be  worth  more  to  you 
when  going  in  business  yourself  than  "much  fine 
gold." 

This  little  advice,  boys,  has  helped  me  (one  of 
your  fellow  clerks)  time  and  time  again,  and  I  feet 
sure  if  followed  patiently  it  will  be  a  big  factor  ii> 
the  building  up  of  our  noble  profession  of  phar- 
macy. 

When  I  say  "noble"  let  me  ask  if  you  realize  that 
there  is  not  a  day  passes  that  we  do  not  stand 
between  the  life  and  death  of  one  who  is  dear  to- 
our  community?    Is  not  this  noble  in  itself? 

I  will  be  more  than  pleased  to  hear  from  any 
clerk  at  any  time.  Best  wishes  and  loads  of  success 
to  you  all.  Harry  M.  Knight,  P.D. 

Quarryville,  Pa. 


DESTROYING  ANTS— NOT  AUNTS. 

To  the  Editor: 

The  October  Bulletin  just  to  hand,  and  I  ap- 
preciate your  prompt  compliance  in  publishing  a 
formula  for  a  sticky  fly-paper.  I  do  not  intend  to- 
use  this  formula  for  commercial  purposes,  but  de- 
sire to  make  the  paper  for  my  own  use. 

For  some  time  past  we  have  been  troubled  ex- 
ceedingly with  ants,  which  have  tried  to  move  our 
candies  from  the  show-case  to  their  several  ant  beds, 
I  have  at  last  hit  upon  two  plans  to  rid  the  place  of 
ants.    One  is  the  use  of  sticky  fly-paper. 

1.  I  place  a  piece  of  heavy  paper  on  the  bottonn 
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of  the  show-case  and  tack  it  down.  Then  I  make 
up  a  sticky  mixture  and  spread  it  while  still  wann 
with  a  paint-brush  around  the  edges  of  the  paper 
two  or  three  inches  in  width.  One  can  place  his 
candy  in  the  center  on  the  dry  paper  and  he  has 
completed  a  Keeley  cure  for  the  ants. 

2.  Make  a  false  bottom  for  the  case  and  either 
cover  it  with  paper  or  varnish  it.  Be  sure  not  to 
let  it  touch  on  the  sides  anywhere.  Then  take  six 
or  eight  corks  as  required,  and  set  the  small  end  of 
these  in  a  small  tin  ointment  box  of  one-  or  two- 
ounce  size.  Let  the  false  bottom  rest  on  the  large 
end  of  the  corks,  fill  the  ointment  boxes  nearly  full 
of  water,  and  add  a  little  coal  oil.  These  ointment 
boxes  can  be  refilled  easily  from  time  to  time  by 
using  a  small  syringe. 

This  may  not  interest  you;  still  some  druggists, 
especially  in  the  South,  where  we  have  ants  all  the 
year  around,  could  use  these  two  schemes  with  suc- 
cess. R.  T.  Bibb. 

Corpus  Christ],  Texas. 


A  LETTER  PROM  AUSTRALIA. 
To  the  Editor : 

May  I  say  a  word  in  appreciation  of  your  up-to- 
date  and  live  journal?  Your  American  fleet  has 
just  left  us  (August)  and  has  awakened  an  interest 
in  things  American  which  I  think  will  be  pennanent. 
By  the  way,  don't  leave  out  your  "Scrap  Book," 
whatever  crusty  contributors  say,  for  it  is  a  splendid 
Antidote  to  your  editorials,  half  of  which,  of  course, 
are  of  no  interest  to  us  over  here.  Wishing  you 
every  success  and  a  large  increase  in  circulation,  I 
remain,  yours  sincerely,  James  Y.  Allan. 

Richmond,  Melbourne,  Victoria,  Australia. 


A  KEW  SECTION  ON  PHARMACEUTICAL  CHEM- 
ISTRY   IN    THE    AMERICAN    CHEMICAL 
SOCIETY. 

To  the  Editor: 

According  to  the  announcement  recently  issued 
by  Secretary  Parsons,  the  American  Chemical  So- 
ciety is  about  to  close  a  very  prosperous  year.  Its 
membership  has  increased  beyond  expectation,  so 
that  the  early  numbers  of  the  Journal  for  1908  can 
no  longer  be  supplied  to  new  members.  With  this 
increase  in  membership,  the  extension  of  its  activi- 
ties has  been  going  hand  in  hand. 

It  is  the  aim  of  the  Association  ultimately  to 


cover  all  branches  of  chemistry,  pure  and  applied. 
As  a  phase  of  this  general  plan,  the  pharmaceutical 
chemists  of  the  A.  C.  S.  have  been  invited  to  form 
a  division  at  the  Baltimore  meeting  during  the 
Christmas  holidays.  It  now  rests  with  the  pharma- 
ceutical chemists  to  show  that  they  merit  such  dis- 
tinction at  this  time.  Those  who  are  members  of 
the  Association  are  requested  to  send  papers  and  if 
possible  to  be  present  in  order  that  permanent  or- 
ganization may  be  effected.  Those  chemists  inter- 
ested in  pharmaceutical  problems  who  are  not  yet 
members  are  hereby  invited  to  join.  The  under- 
signed will  be  glad  to  learn  of  their  intention  to 
become  members,  also  to  be  advised  whether  they 
will  have  any  papers  to  present  or  not. 

Edward  Kreuers. 
University  of  Wisconsin,  Madison,  Wis. 


AN   EXCELLENT  HAND  LOTION. 
To  the  Editor: 

I  find  many  helpful  suggestions  in  the  Bulletin  ; 
so  I  submit  a  formula  which  for  a  hand  lotion  has 
proved  an  excellent  seller  with  us. 

Glycerin   4  ounces. 

Bay  rum  16  ounces. 

Tincture  of  arnica 4  ounces. 

Carbolic  acid   %  ounce. 

On  the  label  we  feature  the  virtues  of  the  prep- 
aration : 


HAND  LOTION 


Unequaled    for    Cor 


G.  E.  STEPHENSON.  Dp.uccist. 

EDDYVILLE.  IOWA. 


We  sell  a  four-ounce  bottle  for  25  cents. 
Eddyville,  Iowa.  G.  E.  STEPHENSON. 


RACKS  FOR  GRADUATES  AND  OTHER  UTENSILS. 

To  the  Editor: 

For  the  last  three  years  I  have  used  what  I  con- 
sider an  improvement  on  Mr.  Carpenter's  rack  for 
graduates  as  described  on  page  469  of  the  Novem- 
ber issue  of  the  Bulletin.    My  device  is  of  a  sim- 
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ilar  constraction  with  the  addition  of  a  board  placed 
on  top  of  the  rack  and  raised  three-quarters  of  an 
inch  to  admit  the  bottom  of  the  graduates.  Upon 
this  shelf  I  place  funnels  and  cylindrical  graduates. 

My  rack  is  eleven  inches  wide.  Fourteen  inches 
below  I  have  another  rack  six  inches  wide  which  is 
used  for  mortars.  It  has  apertures  like  the  first  one, 
but  they  are  just  large  enough  to  allow  the  pestles 
to  hang  safely.  The  object  of  having  the  shelf  be- 
low narrower  is  to  avoid  the  drippings  from  the 
graduates  above.  Between  the  two  shelves,  and  on 
the  wall  at  the  back,  I  have  driven  large  nails  at  a 
slant.  Upon  them  rest  my  glass  stirring  rods  and 
test  tubes.  C.  Bert  Miller. 

Dayton,  Ohio. 

WILLING  TO  KISK  TEH  CENTS'  WORTH. 

To  the  Editor: 

I  greatly  enjoy  reading  the  comic  orders  repro- 
duced in  the  Bulletin  from  time  to  time.     I  am 


«-#*M^  -#>j<A  af^  >n/  /  ■t^uri'jff^- 
^yj„ffrfu&.      (?K^^    JU^Jjf-   <n/(^^- 


A  SUCCESSFUL  DRIVE  ON  TOILET  CREAM. 
To  the  Editor: 

I  have  had  unusual  success  in  exploiting  Elgene 
Toilet  Cream  for  sunburn  and  tan  in  summer,  for 
chaps  and  rough  skin  in  winter,  and  as  a  general 
complexion  beautifier.  I  market  an  elegant  package 
in  3-ounce  bottles,  selling  it  for  25  cents.  Then  I 
put  out  J-2-ounce  samples  with  a  circular  wrapped 
around  each  bottle,  and  handed  these  out  over  the 
counter  to  desirable  persons.  I  also  distributed 
them  among  the  residents  wherever  I  thought  they 


would  bring  results.  I  tied  them  to  door-knobs,  not 
leaving  them  lying  around  as  is  often  done.  I  real- 
ized that  indiscriminate  sampling  was  a  waste,  so  I 
placed  them  cautiously  and  with  care. 

I  saved  all  the  good  boxes  and  from  them  made 
signs  to  advertise  the  preparation.  These  I  put  in 
all  the  prominent  places  in  town  and  over  the  entire 
country. 

I  got  out  a  circular  letter  on  fine  paper  and  mailed 
it  to  the  women  about  here.  I  placed  an  "ad,"  in 
the  town  paper  and  changed  it  every  issue.  Dur- 
ing this  campaign  I  had  a  window  display  of  the 
preparation  and  duplicated  it  on  several  occasions. 

My  sales  from  the  beginning  were  excellent.  I 
built  up  a  good  trade  and  received  several  orders 
from  a  distant  town.  I  think  that  I  shall  start  a 
similar  campaign  to  get  the  trade  on  a  winter  prep- 
aration for  chaps.  The  scheme  paid  me  about  three 
times  the  expenses.  L.  E.  Wilson. 

Piedmont,  S.  C. 


"ENGLISH  STABLE  LINIMENT." 
To  the  Editor: 

Replying  to  C.  M.  N.'s  request  for  the  formula 
of  "English   Stable  Liniment,"  as  mentioned  on 
page  439  of  the  October  issue,  I  submit  the  follow- 
ing recipe  taken  from  "Veterinary  Coimter  Prac- 
tice."   This  book  is  published  by  the  Chemist  and 
Druggist  of  London,  England. 
Oil  of  origanum. 
Oil  of  lavender. 
Oil  of  turpentine. 
Oil  of  linseed. 
Peoria,  lUinoii.  BOETTGER  CheMICAL  Co. 


sending  you  a  specimen  recently  received  at  our 
store.  I  think  it  is  well  worthy  of  a  place  in  your 
permanent  collection.  C.  A.  Potterfield. 

Charleston.  W.  Va. 


HE  LIKES  IT,  TOO! 

To  the  Editor; 

I  have  been  reading  the  Bulletin  tor  a  number 
of  years,  and  in  my  humble  opinion  it  is  easily  the 
best  pharmaceutical  journal  published  in  the  United 
States.  It  is  a  great  help  to  me  in  my  business,  and 
I  also  find  "The  Scrap  Book"  department  a  pleasant 
pastime.  I  think  this  department  is  a  hai^y  idea 
on  the  part  of  the  editor.  J.  H.  Moore. 

Lake  City,  Florida. 


To  the  Editor : 

The   Bulletin   certainly  contains  valuable   in- 
formation.   I  would  hate  to  miss  one  copy. 

Lake  Charlea,  U.  CharLES  J.  LeVIQUE.  " 
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BUSINESS  HINTS. 


A  Group  of  PeraiusiTe  Ada.^ 

These  ads.  occupied  about  one-half  page  of  a  circular 
distributed  by  B,  S.  Cooban  &  Co.  of  Chicago.  Separated  by 
light  line  borders  they  made  a  symmetrical  group. 


COOBANS  COOLING 
CP.EAM 

IS  the  deliihtoflbe  lulidiotit  and 
*    the  firm  fricDd  of  the  refined. 

in  »»  of  chapped  hind>,  chapped 
skin,  chipped  Kps.akin  roughnm, 
etc..  ete  known  Itid  ipprecUled 
by  >n  erniT  of  pltroni.   Iti>r«11r 

It,  wide  ule  it  due  illOEelber  to 
ii»  merits.    And  if  you  wish  to  *p- 
preciale  it»  real  merit!   make  a 
specimen  parcbise  ol  our  Cool- 
ins  Cream.    The  price  i»  nr^ 
ea»y-ool»        .       -       -       2UC. 

COOBANS  COLD  CREAM 

[F  70U  are  hnkint  for  a  seauinelr 

sample  of  this  fine   preparation. 
The  trial  will  more  than   please 
you.     For  heaulifyini   the  com- 
plexion,  for   removini    freckles, 
and  (Of  m»ny  other  toil  el  purposes. 
Cooban's  Cold  Cream  ii  of  surpaas- 
ini  merit.     A  single  trial  ej\r. 
iaallcoovincina.    Price.     ^JW^- 

COOBANS  PINE  AND  TAP. 
COUCH  SYRUP 

pOLD  weather  ii  now  upon  us 
and   the   acason   ol   coulbs, 

itantly  on  hand  i>  Coobiu't  White 
Pine  and  Tsr  Cough  Syrup-pre- 

and  lang  u«ed  *ith  (rest  auccess 
bi  many  patrons.    You  doubtless 

arrest    tbe    proiresa   of   ■   cotd, 

cough,  or  throat  trouble  in  time. 
This  is  an  antidote  alwaya  ^e„ 
effective.    Price.       .           25C. 

COOBANS   CREME 
MARQUISE 

THIS  Is  ■  truly  deUghCfuI  cos- 

metie.    prepared     after    the 

formula  o(  Madame  Qui  Vive.    It 

Ihe  skin.     This   preparation  has 
found  Its  war  into  the  moit  ex- 

elu«ve  circle,  where  it  never  fails 

faction.    Price,  pet  jar         ^OC. 

A  Sutionery  Blotter. — 

A  neat  and  dignilied  blotter  is  employed  by  Owen  Ray  mo, 
of  Wayne,  Michigan,  to  advertise  his  line  of  stationery.  It 
has  a  smooth,  red  back  on  which  the  ad.  is  printed  in  blue 


,«...,    g:3SS=lr-=arS=?    -  -  -  - 

t 

i 

! 
1 

U5VERS 

ol  OHOIOC  LETTEK  9APBR3  c«  be  auhed  •rMi  a  ■» 
lecUoa  born  our  ■iocli.     Lura  mOUy  •OA  PAI>EB9 

BMclklOcioaac    3ekool  Book*  Hd  achoet  SuppHh 

OWEN  RAYMO,  THE  WAVK  HgCCMT 

! 

_j'A.'s='.^^rtj:rSi  ■_£.= .-2L-3rij.=:  =■  ~  '  ~~ 

m  a  prominent 
s  acceptable  to 


ink.  On  each  margin  appears  a  quotation 
author,  which  makes  the  blotter  all  the  i 
schoolchildren. 


Featuring  the  Presidential  Ekction  in  the  Window. — 

J.  Earl  Taylor,  Ph.G,,  Gridley,  111.,  whose  window  displays 
a;id  other  conlributians  have  appeared  in  several  issues  of 
the  Bulletin  during  the  last  year  or  two,  got  up  a  very 


clever  window  a  week  or  two  before  election.     It  it  shown 

in  the  accompanying  illustration.  Lifelike  pictures  of  can- 
didates Taft  and  Bryan  were  conspicuous  features  of  the- 
window  and  must  have  attracted  keen  attention.  The  sub- 
ject of  the  display  was  the  Ladies'  Home  Journal,  and  the 
placard  in  the  lower  left  comer  of  the  window  bore  the 
following  legend :    "The  three  leading  subjects  in  the  U.  S. 


to-day  are   Tatt,   Bryan,  and   the  Ladies'  Home   Joumal." 

Copies  of  the  Journal  itself  were  artistically  arranged  through- 
out the  window,  and  so  successful  was  the  display  as  s 
whole,  indeed,  that  it  won  a  prize  in  a  window  contest  car- 
ried on  by  the  publishers  of  the  magazine.  The  whole  inci- 
dent shows  how  a  clever  advertiser  can  seize  upon  things, 
which  are  for  the  moment  in  the  public  mind  and  eye  and 
make  strong  capital  out  of  them. 

Positive  Advertising. — 

The  man  who  uses  his  advertising  space  to  mention  the 
things  he  does  not  carry  or  to  enumerate  the  things  he  docs 
not  sell,  is  not  only  wasting  his  space,  says  The  Spatula,  but 
further  than  that,  he  is  using  it  to  the  advantage  of  some' 
one  who  does  keep  the  other  things  in  stock.  Advertising 
should  tell  what  the  store  sells,  and  it  should  describe  the 
goods  in  such  a  way  as  to  make  people  want  to  buy  them. 
In  telling  of  policies,  it  should  set  forth  the  principles  that 
store  does  follow,  not  the  ones  that  it  avoids.  People  are 
interested  in  men  and  stores  that  do  things.  They  want  to 
know  what  they  do.  They  don't  care  two  straws  for  what 
they  do  not  do.  To  tell  of  the  things  you  do  is  positive  talk 
and  the  reverse  is  negative  talk,  and  there  is  no  question  as 
to  which  will  interest  the  most  readers  and  bring  them  to 
your  store. 

Making  the  Host  of  Counter  Envelopes.— 

Owen  Raymo.  of  Wayne,  Michigan,  has  a  penchant  for 
getting  up  counter  envelopes.  One  of  them,  for  example,  is 
devoted  to  Beef,  Wine,  and  Iron,  and  bears  the  following 
lines : 

BEEF,   WINE,  AND   IRON. 
When  you  buy  a  preparation  of  lieef,  wine,  and  Iron,  be  sure  T0>» 
get  the  beat.     There  is  no  reason  why  you  abould  have  anything  poor 
or   cheap,      1   sell   a   Beef,    Iron,   and    Wine   compoaed   ot   the   nctaest, 
purest  extract  of  beef,  a  good  quality  of  sherry  1 ' 
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diaeatible  form  of  Iriui 
f»  *  reco^iied  blood 
three  elemenw  which  ai 
a  pini  boltle.     Your  mi 


ilrltiouB.  wine  a 


L  if  n 


•   iplen 
-^ould 

tiafied. 


lEH  Ravuo.  The  Wayne  Druggut. 

Mr.  Raymo  usually  surrounds  such  ads.  with  a  border. 
A  second  envelope  gives  in  brief  the  features  of  Raymo's 
headache  wafer.    To  quote: 


RAVIVIO'S 

'Matchless"  Headache  Wafer 

I*  ■  *>fe  remedy  lor  the  relief  and  cure  at  moat 

HEADACHES. 

}ne  wafer  a  doM.    No  bad  (asle,  na  bad  ■fter-eSecIa,  ools'  tnolber 

headache  goae. 

26c.  «  Box  and  your  money  hack  if  not  aatiafiod. 


OWEN  RAYMO,  The  Wayne  DrnMlBt, 


WATNE.  MICH. 


A  Reminder  for  the  Doctors.^ 

A  compact  and  pointed  piece  of  advertising  is  sent  out 
to  physicians  by  the  Southern  Pharmacy  of  Hot  Springs, 
Ark.  It  comprises  a  series  of  items  which  are  used  by  the 
medical  profession.  The  paper  is  5%  by  14  inches  in  dimen- 
sions, permitting  the  distributor  to  fold  it  into  three  parts 
and  mail  under  penny  postage.     No  envelope  is  required. 

The  idea  is  novel  and  ought  to  prove  effective.  The 
folder  really  serves  as  a  reminder  for  the  doctor,  who  has 
only  to  run  his  eye  down  the  list  to  hit  upon  a  number  of 
articles  of  service  in  his  practice. 

A  Hot  Chocolate  Ad.— 

With  the  advent  of  winter,  many  druggists  will  desire  to 
advertise  hot  drinks.    Here  is  a  hot  chocolate  announcement 


The  other  envelopes  submitted  by  Mr.  Raymo  aim  to 
advertise  school-books  and  various  sundries.  But  it  is  im- 
portant to  observe  that  only  one  line  of  goods  is  mentioned 
on  each  envelope. 

A  Good  Piece  of  Advertiaing.— • 

The  folder  reproduced  across  the  bottom  of  this  page 
represents  a  first-class  piece  of  advertising  gotten  out  not 
long  since  by  the  Kane  Drug  Co.  of  Kane,  Pa.  It  was  in 
the  form  of  a  five-page  folder  with  cover.  The  first  inside 
cover  page,  together  with  the  five  pages  of  text,  are  shown 
in  our  reproduction.  The  front  cover  design  is  not  shown. 
The  five  pages  of  text  were  printed  on  one  side  of  a  long 
strip;  the  other  side  was  blank;  and  the  sheet  was  so  folded 
that  it  went  inside  the  cover.  The  cover  stock  was  yellow, 
the  ink  red;  the  inside  stock  was  cream,  the  ink  black,  and 
the  initial  letters  red.  As  for  these  initial  letters,  it  will  be 
observed  that,  taken  together,  they  spell  "Drugs" — hence  the 
pointed  finger  and  the  legend,  "Spell  them  out,"  on  the  inside 
cover.  Altogether  this  was  a  very  excellent  piece  of  advertis- 
ing, but  unfortunately  the  unique  typographical  and  printing 
character  of  the  folder  are  not  well  indicated  in  our  repro- 
duction. 


it's  Always  Better  «t 

BROWN'S 

Il'a  Ike  fuklon  to 

DRINK  OUR 

HOT  CHOCOLATE 


Doeaih 
DoeaCha 

t  expreaa  what  we  mean 
coDVCTtojoutheidealb 

••II* 

to  drink 

the  pipiaa  hot  HavLRK 

chocolai 

that  we  lerve  with  whi 

ped  ere 

cnP     If  it  doea.  faaten 

in  your  mind, for  ifaafa 

th»t  our 

hoi  chocolite  ean't  be  in. 

proved 

poa-it  i>  tha  beal  avar 

TRY  A  CUP. 

BROWN'S 

TWO  STOKES 
146  and  193  Woodwnrd  Avenne. 


which  should  prove  suggestive.  It  appeared  originally  in  the 
programme  of  a  Detroit  theater,  having  been  inserted  by 
Brown's  drug  store. 


r"'ss.^.t:;i"- 


Folder  (otlCQ  ap  br  the  Kane  Dnit  Co. 
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PRACTICAL  PHARMACY. 


Hanipttlatmg  Some  of  the  OEBcial  OintmentB. — 

J.  M.  Good,  professor  of  pfaarmacy  in  the  St  Louis  Col- 
lege of  Pharmacy,  read  a  paper  before  the  Hot  Springs 
meeting  of  the  American  Pharmaceutical  Association  wherein 
he  dwelt  on  the  manipulation  of  the  official  ointments.  We 
quote  in  part: 

PCIBOLATUU. 

"During  the  summer  months  the  druggist  may  find  it 
necessary  to  raise  the  melting  point  of  petrolatum.  This  is 
readily  done  by  the  addition  of  a  small  amount  of  hard 
paraffin.  Before  they  were  refined  these  substances  were 
associated  in  one  intimate  mixture.  In  bringing  them  to- 
gether again  each  comes  to  its  own.  Melt  them  together  by 
the  employment  of  a  moderate  heat,  strain  if  necessary,  and 
allow  the  mixture  to  cool  without  stirring.  Agitation  pro- 
duces a  granular  product. 

OINTMENT  OF   MERCUKIC   NITRATE. 

"The  preparation  of  citrine  ointment  has  always  been  more 
or  less  of  a  problem.  The  official  process  yields  a  satisfac- 
tory product,  but  unfortunately  the  ointment  soon  becomes 
too  hard  to  be  misdble  with  other  fatty  bases  unless  it  be 
melted.  Without  suggesting  that  such  a  formula  be  made 
official,  I  call  attention  to  the  fact  that  citrine  ointment  made 
with  petrolatum  as  a  vehicle  is  not  liable  to  this  undesirable 
change.  It  is  an  ointment  of  mercuric  nitrate,  but  it  does 
not  contain  elaidin.  This  latter  fact  does  not  detract  from 
its  medidnal  value,  however.  The  formula  which  I  have 
used  in  preparing  this  ointment  is  the  one  given  out  by  the 
Gieseborough  Company  some  years  ago.    It  is  as  follows: 

T4keaf 

Mercurr  Q  piru. 

Nitric  acid  10  part*. 

Yellow  was   iS  part*. 

FctroUtuiD    BO  parU. 

Total  100  p»rti. 

DinolTC  the  mercary  in  the  oitrie  acid  without  heat  Melt  the  wai 
add  petrolatam  toseiher  Inr  tiie  heat  of  a  water-bath.  Allow  this  miilure 
to  cool  to  1ID°  F.;  add  the  mercuric  nitrate  aolution  aad  itir  the 
mixture  coMtaotljt  with  ■  wooden  apatula  anli]  the  ointment  Ihickeni. 
Afterwmrdi  itir  it  occasionally  tuitil  tlie  reaction  ceatet. 

"The  ointment  is  smooth,  of  good  consistency,  an  orange- 
red  color,  and  remains  comparatively  soft  for  an  indefinile 
time.  The  orange  color  would  still  justify  the  name  'citrine 
ointment' 

OINTMENT  OF  YELLOW    MERCUKIC  OXIDE. 

"In  preparing  this  ointment  it  is  entirely  unnecessary  to 
triturate  the  mercuric  oxide  with  water.  This  oxide  is 
described  officially  ag  an  'amorphous,  heavy,  impalpable  pow- 
der.' We  may  go  farther  and  say  that  it  exhibits  'no  evi- 
dence of  crystalline  particles  even  under  the  microscope.' 
Therefore,  in  preparing  the  ointment,  omit  the  water. 

OINTMENT  OF  ZINC  OXIDE. 

"In  preparing  this  ointment  be  careful  to  select  an  oxide 
of  zinc  which  is  entirely  free  from  gritly  particles.  Have  in 
the  laboratory,  for  such  work,  a  good-sized  marble  slab  and 


two  or  three  large,  rather  stiff  spatulas.  Rub  the  zinc  oxidC' 
on  the  slab  with  an  equal  weight  of  almond  oil  until  a  per- 
fectly smooth  product  results.  Take  a  lesson  from  the 
mixer  of  paints  as  he  grinds  white  lead  and  oil  by  the  use 
of  the  slab  and  muller.  Be  persistent  and  do  not  cease  work 
until  your  product  compares  favorably  with  his.  This  accom- 
plished, incorporate  the  lard,  without  melting,  by  mixing  and 
rubbing  upon  the  slab.  Such  an  ointment  wilt  not  need 
straining,  and  the  manipulator  should  not  be  allowed  to  enter- 
tain for  a  minute  the  idea  that  such  action  would  be  per- 
missible. 

"For  summer  use  the  ointment  would  be  too  soft  To 
correct  this  objection  the  lard  should  be  stiffened  by  the 
addition  of  a  proper  amount  of  white  wax." 

Pluidglycerates. — 

One  of  the  most  interesting  papers  presented  at  the  recent 
meeting  of  the  A.  Ph.  A.  was  one  by  George  M.  Beringer, 
A.M.,  Ph.M.,  on  the  subject  of  fluidglycerates,  A  year  ago, 
in  an  address  before  the  New  Jersey  Pharmaceutical  Asso- 
ciation, Mr.  Beringer  first  announced  his  researches  on  the 
use  of  glycerin  as  a  solvent— <ir  mixtures  of  glycerin  and 
water.  He  believed  that  a  number  of  permanent  prepara- 
tions could  be  made  in  this  way. 

During  the  past  year  Mr.  Bennger  has  confined  his  experi- 
ments to  drugs  which  do  not  give  up  their  valuable  con- 
stituents to  alcohol.  Glycerin  has  been  found  a  very  satis- 
factory menstruum  for  aromatic  drugs,  as  it  exerts  a  marked 
solvent  action  on  the  flavoring  constituents.  It  is  also  a 
satisfactory  menstruum  for  many  of  the  alkaloids,  gluco- 
sides,  and  neutral  principles. 

Mr.  Beringer  in  his  extensive  experunents  encountered  a 
few  difficulties.  Percolating  with  glycerin  and  water  men- 
struums  is  somewhat  more  troublesome  than  employing 
hydro-alcoholic  liquids  for  the  purpose.  The  tendency  to 
pack  and  dog  the  percolator  is  pronounced;  for  this  reason 
the  powder  must  not  be  ground  too  fine.  The  percolator 
should  not  be  packed  tightly  and  an  inert  substance  such  as 
sand  or  pumice  stone  must  he  mixed  with  some  powders  to 
hasten    the   flow. 

As  a  general  formula  Mr.  Beringer  recommends  the  fol- 

Talie  of  the  drug  in  coarM  powder.  .100  grammei. 

Glycerin    (0  Cc^ 

Diililled  water    ISO  Cc 

Chlorofonn  water,  a  aufficient  quantity  to 

make  of  finiibed  product 100  Ce. 

Hix  the  glycerin  and  distilled  water.  UoMoi  the  dnw  thoroufhl^ 
with  auScient  of  the  mixture,  and  then  pack  it  very  lightly  In  a  eylindn. 
cal  percolator.  Saturate  thoroughly  witt  menttruum,  corll  up  aad  eo*«r 
the  percolatar,  and  allow  the  content!  to  macerate  for  two  day*.  Thca 
continue  to  percolate  till  the  drug  is  cichaualed,  uiing  fint  the  renuAtdar 

of  percolate  and  set  tlii>  aaide;  evaporate  the  tat  on  a  water-bath, 
the  weaker  portion  fint,  Iben  the  atronger,  Dnlil  It  i«  reduced  to  M  Cc 
Then  add  tbe  reserre  and  continue  the  eraporitloa  till  the  prodnct 
measurea  100  Cc  If  eTaporation  haa  been  carried  too  far,  bung  tlw 
yield   up   to   100   Cc   with  diatilEed  water.      Set  the  product  aiide   for 

the  remainder  through'  muriin. 

For  some  alkaloidal  drugs,  one  must  add  add  to  the 
glycerin.  With  others,  such  as  glycyrrhiza  and  senega,  the 
addition  of  an  alkali  is  necessary.  Concluding  bis  paper, 
Mr.  Beringer  frankly  admitted  that  numerous  experiments 
are  necessary  to  prove  the  stability  of  these  fluidglycerates 
and  that  physiological  and  chemical  tests  should  be  applied 
to  determine  the  value  of  many  of  them. 
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CAPSULES  OF  SCIENCE. 

Prepared  by  Prof,  W.  L.  Scoville, 


Scientific  Scintillations. — 

A  colorless  form  of  creosote  carbonate  has  receotfy  ap- 
peared in  the  market,  which  is  simply  the  ordinary  grade 
with  the  addition  of  a  trace  of  blue  dye  to  cover  the  yellow 
tint 

On  keeping  a  sample  of  radium  bromide  for  a  year  it  lost 
20  per  cent  of  its  weight  and  became  insoluble  in  water. 

By  studying  long  coltmins  of  fluids,  W.  Spring  concludes 
that  water,  alcohol,  glycerin,  etc.,  have  a  slight  blue  color. 

From  fifteen  Ions  of  pitchblende-  there  was  obtained  1/23 
grain  of  pure  polonium.  Some  of  the  chemical  elements  have 
small  grounds  for  existence. 

The  addition  of  oatmeal-water  or  barley-water  to  milk 
for  infants'  feeding  is  thought  to  aid  digestion  through  the 
digestive  ferments  found  in  the  cereals.  The  mixture  of 
stomach  ferments  with  cereal  enzymes  is  more  active  than 
either  alone. 

Color  photography  dates  back  to  18S0,  when  R  Becquerel 
made  the  first  colored  photograph  of  the  spectrum  by  direct 
action.  His  plate  did  not  bold  the  colo^^  and  until  ISSl 
practically  no  pro^«ss  was  made. 

It  is  estimated  that  the  anthracite  coal  Gelds  in  the  United 
States  will  be  exhausted  m  70  to  SO  years.  The  supply  of 
bituminous  a>al  is  larger  and  would  last  700  years  at  the 
present  rate  of  consumption. 

Ferric  chloride  forms  compounds  with  alkaloids  which  are 
insoluble  in  water  when  a  certain  proportion  of  acid  is 
present.     More  or  less  acid  will  dissolve  them. 

"Fortisin"  is  a  "manhood  restorer"  consisting  of  lecithin, 
fat,  sugar,  starch,  protein,  and  ginger.  The  last  may  be  the 
essential  and  often-missed  factor. 

Alloys  of  iron  with  cereum  and  lathanitun  throw  off 
sparks  freely  when  rubbed  with  a  knife-blade  or  file.  They 
are  suggested  for  igniting  gases,  etc,  or  for  a  flash-light 

A  solvent  for  carbon  has  been  found— at  least  for  the 
form  known  as  graphite.  It  is  decacyelene — a  hydrocarbon. 
Thus  another  chemical  axiom  is  contradicted. 

Simple  TcBtB  for  the  Pnri^  of  Haple  Syrup. — 

A.  P.  Sy,  of  the  Bureau  of  Chemistry,  of  the  Depart- 
ment of  Agriculture,  at  Washington,  proposes  three  very 
simple  tests  for  the  purity  of  maple  sugar  and  maple  syrup. 
The  first  test  is  for  coloring  matters.  Shake  15  Cc  of  the 
syrup  with  3  Cc.  of  amyl  alcohol  and  1  Cc  of  20-per-cent 
phosphoric  acid.  Allow  to  separate.  The  amy]  alcohol  layer 
should  be  a  decided  brown;  adulterated  samples  give  a  straw 
to  li^t-brown  color.  Foam  test:  Mix  5  Cc  of  syrup  with 
10  Cc  of  water  in  a  graduated  cylinder  and  shake  vigorously 
one-half  minute.  Allow  to  stand  10  minutes.  The  foam 
should  measure  not  less  than  3  Cc  Adulterated  syrups  give 
less  foam.  Precipitate  test:  Mix  5  Cc  of  syrup  with  30  Cc 
of  water  in  a  2S  Cc  measuring  cylinder,  add  2  Cc.  lead  sub- 
acetate  test  solution,  mix  well,  and  allow  to  stand  20  hours. 
The  precipitate  should  measure  not  less  than  3  Cc.     In  all 


the  above  tests,  if  maple  sugar  Is  to  be  tested,  dissolve  IS  or 
S  Gm.  of  the  sugar  in  enough  water  to  make  IG  or  5  Cc  of 
solution. 

Strrchnine  va,  Bmcine.— 

Drs.  W.  E.  Dixon  and  W.  H.  Harvey  find  (British  Phar- 
maceutical Conference,  1906)  by  experiments  that  brucine  is 
about  one-eighth  as  toxic  as  strychnine,  but  that  the  two 
alkaloids  have  a  very  different  action.  Strychnine  acts  on 
the  sensory  cells  of  the  spinal  cord  and  causes  death  by 
asphyxia,  the  muscles  of  the  chest  being  locked  in  convul- 
sions. Brucine  causes  slight  convulsions  at  first,  but  this 
effect  passes  quickly  and  the  alkaloid  then  acts  as  a  nar- 
cotic paralyzing  all  the  motor  nerves.  Brucine  resembles 
curare  and  conium  in  its  acion. 

ElectrolTtic  Hedicationv— 

T.  Maltto'  Oagne,  Ph.C,  of  England,  proposes  that  drag* 
be  administered  electrolytically  for  local  effects.  By  applying 
a  pad  wet  with  a  solution  of  sodium  salicylate  to  a  com, 
then  decomposing  the  salt  by  an  electric  current,  the  salicylic 
acid  is  set  free  and  carried  into  the  skin — to  disintegrate  the 
corn  and  so  eliminate  it  Magnesium  sulphate  in  a  similar 
way  has  been  used  to  cure  warts,  without  leaving  a  scar, 
and  arsenical  pigments  were  removed  from  a  young  lady's 
face  by  electrolytic  treatment.  It  is  important  that  the  cur- 
rent be  run  in  the  right  direction,  and  only  a  light  current  ii 
needed. 

Quinine— tiein  I— 

Quinine  is  destroyed  in  the  human  body,  and  but  little  of 
it  is  eliminated  as  quinine.  Experiments  at  a  Berlin  hospital 
showed  that  the  liver  is  capable  of  destroyii^  from  SB  to  7S 
per  cent  of  the  quinine  ingested,  and  it  is  thought  that  other 
organs  also  decompose  it 

The  Staff  of  Lif  e.— 

The  fact  that  bread  made  from  white  flour  is  more  diges- 
tible and  more  nutritious  than  bread  from  whole  wheat  hat 
again  been  demonstrated  in  a  series  of  experiments  in  France. 

Dmgged  Soaps. — 

A  new  scheme  (patented)  for  making  medicated  soaps  it 
to  extract  drugs  with  fatty  acids  (as  oleic  or  stearic  acids), 
and  then  to  saponify  the  extract  with  caustic  soda  or  potassa. 

Myrrh  Chemistry.— 

Burseracin  is  a  bitter  principle  discovered  in  myrrh.  It 
is  soluble  in  about  20  parts  of  water,  and  the  healing  prop- 
erties of  myrrh  are  attributed  to  it 

Hot-beaded  Bacterial- 
Bacteria  have  been  proved  to  be  a  factor  in  the  oxidation 
and  spontaneous  combustion  of  coal,  charcoal,  etc     In  the 
absence  of  bacteria,  no  oxidation  took  place  in  test  cases. 

The  latest  Elements- 
Ionium  is  the  latest  discovered  element.    A  littie  over  1 
milligramme  (l/es  grain)  was  discovered  I    It  is  thought  to  be 
the  substance  from  which  radium  ts  formed. 
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BOTANY  AND  MATERIA  MEDICA. 

Monthly  review  by  OuvBR  A.  Pakwhu., 
BoUnlst  of  Parke,  Davis  8i  Co. 


Medicinal  Plants^- 

In  the  Pacific  Pharmacist  Prof.  A.  Schneider  has  been 
publisliing  a  series  of  papers  on  "The  Native  and  Introduced 
Poisonous  and  Medicinal  Plants  of  California,"  giving  in- 
formation regarding  their  occurrence,  distribution,  use,  and 
their  cultivation.  A  supplementary  paper  by  the  same  author 
is  now  appearing  in  the  Pharmaceutical  Review,  giving  a 
bibliography  of  the  literature  upon  the  subject,  the  citations 
being  in  alphabetical  order  under  authors'  names.  It  should 
be  a  valuable  index  to  those  working  on  medicinal  plants. 

The  Uedlar  in  Enteritis. — 

Recently  A.  Mercier  {Merck's  Report)  has  recommended 
either  the  fresh  or  preserved  fruits  of  the  medlar,  Mespilits 
Germanica,  in  the  treatment  of  chronic  enteritis,  and  espe- 
cially in  mucous  colitis.  The  author  recommends  the  fol- 
lowing method  of  treating  chronic  enteritis :  The  patient  is 
given  only  two  liters  of  miUc  a  day  and  230  grammes  of 
medlar  to  eat.  After  the  stools  have  become  normal  the 
diet  is  changed,  beginning  gradually  with  raw  eggs,  rice, 
fish,  brain,  fowl,  etc.  The  action  of  the  medlar  is  due, 
according  to  the  author,  to  the  contained  citric  and  malic 
acids,  potassium  tartrate,  magnesium  salts,  and  caffetannic 
acid.  He  would  preserve  the  fruits  in  the  usual  manner, 
using  10  parts  of  medlar  (by  weight)  to  8  of  sugar  and  S 
of  water. 

Henna- 
Henna  is  a  name  given  to  a  shrub  of  the  loosestrife  family, 
Lythracez,  and  also  to  a  coloring  matter  obtained  from  the 
leaves.  The  shrub  is  indigeneous  from  Persia  to  India,  and 
is  frequently  cultivated  in  other  warm  or  tropical  countries; 
it  is  often  used  as  a  hedge  plant.  The  leaves  and  twigs  are 
an  indispensable  article  of  the  toilet  throughout  the  Oriental 
countries.  The  name  Henna  is  derived  from  the  Arabic 
Alhenneh,  as  is  also  Allcanna.  The  natives  of  the  Orient  use 
it  chiefly  to  dye  the  lingers,  toe-nails,  and  the  hair.  They 
powder  the  young  twigs  and  leaves,  allowing  them  to  macer- 
ate in  water  for  a  few  days,  and  then,  after  adding  a  further 
snpply  of  water,  they  are  boiled  for  several  hours.  The  color 
produced  varies  from  yellow  to  orange-red,  according  to  the 
amount  of  dilution  given  the  decoction. 

The  Antiopinm  Plant. — 

It  is  reported  in  the  Km/  Bulletin  that  Mr.  Ridley  has 
found  three  different  species  included  in  the  samples  of  the 
Malayan  antiopium  plant  sent  to  him,  one  of  which  is  the 
Combrttvm  sundaicum  Mig.  Also  that  medical  men  are 
strongly  inclined  to  believe  that  the  plant  has  no  real  value, 
but  that  the  effect  tipon  the  mind  of  the  opium-consumer  is 
what  helps  him  to  overcome  the  habit  This  seems  to  be 
borne  out  by  the  fact  that  a  good  percentage  of  those  who 
had  taken  the  cure  have  relapsed. 


Euphorbia  Pepluo,  Lin, — 

Euphorbia  pitulifera  Lin.,  a  common  plant  and  roadside 
weed  in  Australia  and  other  tropical  regions  of  the  old  world, 
has  had  a  wide  reputation  as  an  excellent  remedy  in  the 
treatment  of  all  bronchial  troubles,  especially  asthma.  Now 
comes  Arlault,  according  to  the  Pharmaceutical  Journal,  who 
says  that  the  common  E.  Peplus  Lin.  of  Europe  is  much 
better  for  the  same  purpose.  Four  or  five  grammes  of  the 
dried  herb  is  boiled  for  fifteen  minutes  in  1000  Cc.  of  water, 
strained,  and  sufficient  water  added  to  malce  a  liter.  This 
decoction  is  given  in  teacupful  doses  three  or  four  times  a 
day.    It  is  emetic,  irritant,  and  purgative  in  larger  doses. 


Guayule  Rubberv^ 

According  to  the  Keui  Bulletin  the  Guayule  rubber  in- 
dustry in  Mexico  will  riot  have  a  very  long  existence.  An 
American  expert  has  canvassed  the  entire  field  and  has 
reached  the  conclusion  that  there  exists,  from  all  sources, 
including  living  plants  in  the  fields,  but  about  400,000  tons 
of  Guayule,  all  of  which  has  been  bought  up  by  one  or  an- 
other of  the  extracting  companies  at  from  $25  to  $75  per  toa 
The  Guayule  is  such  a  slow-growing  plant  that  its  cultivation 
is  impracticable,  and  therefore  when  the  present  visible  sup- 
ply shall  have  been  exhausted  the  Guayule  rubber  industry 
will  have  come  to  an  end. 

FotaBBiiun  Bromide  Poisoning.— 

A  case  of  potassium  bromide  poisoning  has  been  reported 
by  Sparks  in  the  Lancet.  The  patient,  a  woman,  took  4{^ 
drachms  in  less  than  twelve  hours,  a  much  larger  dosage 
than  had  been  prescribed.  She  fell  into  a  semicomatose 
state  with  well-marked  aphasia.  The  respirations  were  deep 
and  regular  and  of  about  the  normal  number.  The  pupils 
were  normal  and  reacted  well  to  lig^t;  the  pulse  76,  strong 
and  regular.  Without  assistance  she  could  feebly  walk  about 
No  anesthesia  of  the  skin,  etc.  Appetite  good.  The  patient 
was  fully  recovered  in  four  days.  She  had  been  treated  with 
liquor  strychnine. 

False  Frangula  Bark. — 

The  Pbarmacognostical  Institute  of  the  Vienna  University, 
according  to  the  Pharmaceutical  Journal,  has  examined  a 

false  frangula  bark,  closely  resembling  the  true,  and  has 
determined  it  to  be  probably  that  of  the  Rhamnus  camiolica. 
The  older  bark  may  be  distinguished  from  true  frangula  bark 
by  the  thick,  deeply  fissured,  outer  bark  containing  stone  cells; 
the  younger  bark  by  the  medullary  rays,  which  are  from  four 
to  seven  cells  wide,  about  twice  as  many  cells  in  width  as 
those  of  the  true  frangula  baik. 

Creosote  Bush.— 

Albert  C.  Crawford  in  the  Pharmaceuiicai  Review  gives 
the  results  of  his  preliminary  experiments  with  the  creosote 
bush  as  an  abortifadent,  and  concludes  that  the  abortifacient 
properties  claimed  for  it  are  unfounded. 

[We  might  add  that  this  bush  shares  with  the  species  of 
Ephedra,  at  least  in  its  own  habiUl,  a  very  big*  repuUtion 
as  a  remedy  in  the  treatment  of  inflammation  of  the  mucous 
membranes,  such  as  gonorrhea,  etc.] 
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QUERIES. 


In/ormatian  M  given  in  this  department  under  the 
following  conditions  only:  {r)  No  queries  are  answered 
by  mail;  (?)  queries  must  reach  us  be/ore  the  rsth  of 
the  month  to  be  answered  in  the  Bulletin  of  the  month 
following;  (j)  inquirers  musl  in  every  instance  be  reg- 
ular subscribers;  and  {4)  names  and  addresses  must  be 
affixed  to  all  communications. 


Massage  Cream. 
J.  H.  requests  us  to  publish  3  good  formula  for  a  massage 
cream.    Here  is  one  without  milk  and  easily  made : 

Spernuccti  }4  ounce. 

Oil  of  iweet  almond 1  fluidounCM. 

Lanolin 1  ounce. 

Oiinge-flow«r' water  1  fluidounce. 

Tincture  of  benzoin >  drop*. 

Having  netted  the  Enl  Eve  ingredients  io  a  porcelain  pan  remove 

and  beat  until  cold  and  uniformlf  Bmootta  and  cream)'.    A  few  drop)  of 
oil  of  neioli  improrea  the  odor  and  will  be  found  an  advantage. 

The  foIiowiiiK  formula  devised  by  Mr.  Cooban  bas  been 

commended   considerably : 

Sldnuned  milli  1  gallon. 

Hrdrochlorlc  acid  1  fiuidounce. 

Boric  add 1  ODnce. 

Oil  cf  bitter  almond SO  dropt. 

Oil  of  roae  geranium 10  drc^ 

Oil  of  aweel  almond W  fluidounce. 

Solution  of  eannine lamcieat  to  lint- 
Add  to  the  milk  one  ntlon  of  bot  water — hoi  enough  to  ralae  the 
tempenture  to  abont  80°  F.  Mix  the  b/drocliloric  acid  wilb  one  pint 
of  water,  and  add  tbia  to  the  diluted  aitk  ilowly,  with  eonitant 
atlninE  luffident  to  completelv  coafulate  the  caaein,  which  aepaiatei  in 
a  finel)'  divided  condition.  Allow  the  mixture  to  tUnd  for  an  hour, 
collect  the  precipitate  on  cheeie-cloth.  and  after  draining  return  the 
maaa  to  the  veaael  and  add  two  galloni  of  water.     Stir  the  coagulum. 


boric  acid.     Transfer 


;lotb  bag,  1 
t  to  bang  r 
nally.     The 


r  from  ilielf.  and  it  will  take  1 
The  caaein  will  then  be  found  quite  dry  and 
mortar,  rub  it  a*  Ene  a*  pouible.  put  in  aba 


bey  be  waabed  out  of 
.11  the  w^ler  poaaible. 

I  fortr-elght 

and  foreei 


■□fficicnt  water  to  form  a  aoft  paste,  beat  all  togetber  until  uniformly 
mixed,  and  then  run  through  a  paint  mill  and  bottle  it  at  once,  or  elK 
put  it  up  in  collapsible  lubes,  it  dries  out  very  rapidly,  and  muit  be 
put  into  packages  iminedisiely. 

Many  other  formulas  for  massage  cream  have  appeared 
in  the  Bulletin  from  time  to  time.  Consult  the  antiual 
index  in  this  issue  and  in  previous  December  numbers. 

Labeling  a  Com  Cure. 

0.  Drug  Co.— No,  the  food  and  drugs  act  does  not  compel 
you  to  print  the  formula  of  any  product  on  the  package 
Your  com  cure  has  the  following  formula: 

Salicylic  acid  .........._ IB  graina. 

Alcohol    '.'.'.'.'.'.'.'.'.'.'.'.\b  minima. 

Ether    jr  minima. 

Flexible  collodion   TS  minima. 

Paint  the  com  every  other  night  far  a  week,  then  soak  in  hot  wallr. 
While,  however,  you  need  not  print  this  formula  on  the 
label,  there  are  two  ingredients  in  the  product  which  the  law 
says  must  be  mentioned — and  mentioned  not  only  on  the 
label,  but  on  the  carton  also,  providing  there  is  a  carton. 
These  two  ingredients  are  cannabis  indica  and  alcohol.  In 
the  case  of  cannabis  indica  the  quantity  must  be  mentioned 
in  terms  of  the  number  of  grains  of  extract  in  each  fluid- 
ounce  of  product ;  in  the  case  of  alcohol,  the  average  per- 
centage  by  volume  in  the  finished  article  must  be  stated.  The 
fonn  required  by  the  government  is  that  the  statement  of 
the  content  and  amounts  of  these  substances  be  printed  im- 


A  BuDTiruL  SouTHEiH  PBAIHACY.-Last  June,  Saenge 
•ive  improvements.  A  large  fountain,  together  with  twelve 
appears  in  the  fiitares.  as  they  are  mostly  glass.  The  place  i 
is  tiled,  completing  a  handanne  interior.  Saenger  Brother*  d< 
cod  of  the  store. 


had  bees  installed  t< 
J  fifteen  art  glass  las 
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mediately  under  the  name  of  the  product  itself  on  both  the 
label  and  the  carton.  It  suilices  simply  to  print  the  mere 
name  of  the  drug  followed  by  the  amount  present. 


Secrttaries   of   the    yarious   Boards    of   Pharmacy    in    the 
United  States. 

S.  R.  C. — The  secretaries  of  all  of  the  boards  of  phar- 
macy in  the  country,  together  with  their  addresses,  are  as 
follows : 

P.  Gall,  Setna. 
-.  Huleil.  - 
iwdv,  Lii 

Colorado— S.  I.  Bruler,  Denver. 
Connecticnt — J.  A.  Leverty,  Bridgeport 
Delawam— O.  C.  Draper,  Wilmington. 
Diltrict  of  Columbia— S.  L.  HUton,  Washinfton. 
Florida— D.  W.  Ramsaar,  Falalka. 
Georgia — Dr.  C.  D.  Jordan,  Moaticello. 
Idaho— T.  H.  Surrh,  Sboafaone. 
111inol»-F.  C  Dodda,  Sprlnrfeld. 
Indiana— A.  F.  Heineman,  Valparaiao. 
Iowa— Oiarlea  W.  Pbillipi,  Dei  Moinei. 
Kantaa— W.  E.  Sherriff,  EUaworth. 
Ktnluckr— L  W,  Gaj-la,  Frankfort 
Louisiana— F.  C  Gadbald,  New  Orleana. 
Maine— F.  H.  Wilaon,  Brunawiek. 
Maryland— Ephraim  Bacon,   Baltimore. 
Maiucfauaetta— Cbarlei  L.  Ripler,  Boalon. 
Micbigmn- W.  E.  Collina,  Owoaao. 
Minnesota— Charlea  J.  Mooa,  Minneapolis. 
Mississippi— I.  H.  Wilkinson.  Indianola. 
MiiBourl— Charles  Gietner,  St  Loaia. 
MonUna— Sidney  J.  CoRee,   Misaoula. 
Nebraaka— G.  B.  ChHitoph,  Norfolk. 
Nevada— F.  J.  Steinmetx,  Carson  City. 
New  Hampshire— FnnkH.  Wingate,  Nashua. 
New  Teraer— H.  A.  Jordcn,  Bridgeton. 
New  Meiico— A.  J.  Fiacber,  Santa  F£. 
New  York— W.  U  Bradt,  Albany. 

Eallem— Joaaph  Weinatein,  New  York. 

Middle— W.  L.  Bradt,  A" 


Nor 


I  DakoU- W.  S.  Parker,  lisbon. 
-Jnliua  Greyer,  Cinciimati. 
loma— J.  C.  Barton,  Stroud, 
an— G.  C.  Blakeley,  Tbe  Dalle*. 
■     nia^Dr.  Charles  T.  George.  Bar 


Rhod; 

-H,;wnr, 

rf 

?r.r 

'-^w 

Wyom 

.ng-F 

W.  Roedel,  Cheyenne. 

A  Sticker. 

C-  R  .M.  sends  us  a  hard  nut  to  crack.  He  writes:  "Will 
hot  water  circulate  faster  under  a  pressure  of  ten  pounds 
than  it  does  ordinarily  in  a  bot-water  heatitig  plant?" 

The  question  is  rather  vague.  In  a  hot-water  heating 
plant  tbe  heat  determines  the  circulation.  The  pipes  repre- 
sent a  closed  system,  and  the  pressure  is  by  no  means  equal 
to  ten  pounds.  Furthermore,  the  circulation  is  independent 
of  the  pressure.  If  the  entire  plant  were  under  pressure  of 
ten  or  twenty  pounds  that  would  not  affect  the  circulation. 
Tile  difference  between  the  flow  and  return  is  what  deter- 
mines it.  If  you  had  an  open  outlet  and  were  to  apply  ten 
pounds  of  pressure  at  the  intake,  then,  of  course,  the  hot 
water  would  circulate  much  faster  than  it  does  in  a  hot- 
water  plant.  But  the  hot-water  system  is  a  closed  one.  Hence 
the  question  assumes  a  condition  contrary  to  fact. 


Face  Bleach  or  BeauliSer. 

L.  I_  is  evidently  looking  for  a  very  valuable  i 
He  writes:  "I  have  a  constant  demand  for  a  face  or  skin 
bleach  that  will  whiten  tbe  skin  as  quidcly  as  applied,  and,  if 
possible,  do  permanent  good  as  a  remedy  for  tan,  freckles, 
etc.    Can  you  furnish  me  with  the  formula  of  such  a  prep- 

"Beauty  parlors"  use  a  solution  of  mercuric  chloride,  which 
causes  the  upper  layer  of  the  skin  to  peel  off,  thus  bleaching 
the  complexion  temporarily.  This  is  more  or  less  dangeroua. 
A  saturated  solution  of  hydrogen  peroxide  is  also  used  for 
the  purpose,  but  this,  too,  is  somewhat  objectionable. 

We  suggest  the  fottowit^  formula,  but  doubt  whether  it 
will  do  all  that  our  querist  desires: 

Syrup  lactic  leld 40  oonce*. 

GJ/eerid   SO  oonce*. 

Distilled  water,  anffioenl  to  make. .- .,  ..S  gaUoD*. 
Hir  and  grsdutlly  add : 

Tincture  of  beoioin t  oancaa. 

Color  by  adding: 

Carmine  No.  40 to  frUoi. 

Glycerin  1  onnee. 

AmmoDia  aolulion W  onnee. 

Water,  to 1  ooneea. 

Heat  this  to  drive  off  the  umBonia,  and  mix  alt.  Shake,  aet  uide: 
then  filter,  and  add: 

Solniion  of  ionone 1  draebiD. 

Add  a  few  drops  ot  kaolin  and  filter  unlit  bright 

Hand  and  Toilet  Lotion. 

J.  E.  M.  wants  a  formula  for  a  good  face  and  hand  lotion. 
John  T.  Harbold,  apothecary  at  the  Pennsylvania  Hospital, 
of  Philadelphia,  Pa.,  suggested  the  following  at  an  A.  Ph.  A. 
meeting.  The  preparation  is  at  once  non-stidcy,  non-greasy, 
and  non- irritating.  It  is  bland,  smooth,  and  of  perfect  con- 
sistency, requiring  no  shaking  before  using.  It  has  antiseptic 
properties  also, 

Tra_gacanth    1  draduna. 

Quuice  seed ...............10  drachma 

Borai    0  drachma. 

Boric  add    S  drachm*. 

Glycerin    10  ooneea. 

Alcohol 10  oonce*. 

Perfume,  q.  a. 

Color,  q.  a. 

Sodium  benimte  S  drachma. 

Boiling  water    E  piota. 

Water,  q.  a. S  pint*. 

Diaaolve  tbe  tragacantb  in  two  pints  of  water,  itirrlox  until  dis- 
solved, or  until  it  becomes  a  homogeneoni  mixture.  Steep  the  quince 
seed  in  the  boiling  water  for  four  hours,  stirring  frequently;  then  atnJs 
carefully.  Dissolve  the  borai,  aada  beiuoate,  and  boric  add  In  the 
remainder  of  hot  water.  Add  the  perfume  and  glycerin  diaaoived  in 
the  alcobol,  and  finally  the  tragacanUi  and  qoince-aeed  mucilase,  wUcb 
had  previoualy  been  mixed,  portion  by  portion;  abaking  after  each 
addition,  in  order  to  get  a  tborougbly  bomOfCQeons  mixture.     The  eon- 

G.  £.  Stephenson,  of  Eddyville,  Iowa,  has  something  to 
fay  on  this  subject  in  the  department  of  "Letters"  in  this 


Pasting  Labels  on  Tin  Boxes. 

R.  M.  P.  wants  a  paste  for  sticking  labels  to  tin  boxes. 

Lewis  A.  Lew,  of  Fessenden,  N.  D„  suggested  tbe  fol- 
lowing method  in  the  Buuetin  some  time  ago: 

"Make  a  weak  solution  of  nitric  acid  iu  water,  say  S 
drachms  to  an  8-ounce  bottle,  tear  off  a  sheet  of  toilet  paper. 
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crumple  it  up  somewhat,  close  with  it  the  mouth  of  the 
bottle  (which  you  might  always  have  uncorked,  for  then 
you  could  do  the  operation  with  one  hand  and  without  any 
lost  motion),  tip  the  bottle  over  to  leave  a  few  drops  on 
the  paper,  and  rub  the  latter  over  the  lid.  Time  required, 
6Ji  seconds.    Does  the  label  stick?    Well,  does  it?" 

A  Capiuh  DiAUuUy. 

C  E.  H.  requests  us  to  tell  him  how  to  compound  the 
following  prescription : 

Strycfaaine  inlphatt   34  srain. 

Codeine    B  griim. 

Tcrebenc  oil  1  dracbm. 

Santa]  oil  1  dracbm. 

Mix  tod  make  S4  captuln.    Oa«  tittj  ibcee  houn. 
It  will  be  necessary  to  use  ninety  grains  of  magnesium 
oxide    as    a    diluent    here.     Triturate    the    strychnine    and 
codeine  sulphate  with  the  oxide  and  add  the  oils.    Use  num- 
ber 3  capsules. 

A  Mass  of  Sodium  Glycocholate. 

J.  T.  H.  wants  to  know  how  to  make  a  mass  of  sodium 
glycocholate. 

Both  sodium  glycocholate  and  sodium  taurocholate  are 
obtained  from  dried  ox-gall  which  has  been  dissolved  in  abso- 
lute alcohol  and  precipitated  by  an  excess  of  ether.  The 
former  is  crystallized,  the  latter  amorphous  or  resinous.  The 
addition  of  a  solution  of  lead  acetate  will  dissolve  the  crystals. 


leaving  the  taurocholate.  By  adding  sulphuric  acid  to  the 
filtrate  one  may  get  rid  of  the  lead;  and  the  sodium  hydrate 
is  then  added  to  neutralize  the  sulphuric  acid  and  leaving  the 
glycocholate. 

Merck's  Index  states  that  sodium  glycocholate  is  a  yellow 
powder,  soluble  in  alcohol  and  water.  Consequently  we  are 
ir.clined  to  think  that  a  mass  could  be  made  by  using  glycerite 
of  tragacanlh  as  a  base. 

Paprika. 

C.  R.  M.  writes  as  follows;  "What  is  paprika?  Is  it  a 
starch,  or  spice,  or  what?" 

Paprika  is  a  mild  variety  of  the  common  capsicum  {.Cap- 
sicum annuiim),  a  favorite  Hungarian  condiment  It  is  culti- 
vated extensively  in  Hungary,  Italy,  and  Spain.  When 
ground  into  powder,  the  fruit  of  the  Capsicum  annuum  con- 
stitutes paprika,  or,  as  it  is  commonly  called,  sweet  pepper. 
It  has  scarcely  one-sixth  the  pungency  of  real  Cayenne 
pepper.  

Saticylales  and  Iron. 

L.  L.  M.  sends  us  the  following  communication :  "A 
doctor  in  our  town  often  prescribes  tincture  of  ferric  chlo- 
ride, 10  grains,  and  sodium  salicylate,  10  grains.  The  mix- 
lure  makes  a  curdy  mass.  How  can  this  be  compounded? 
What  will  prevent  the  precipitation?" 

The  precipitate  is  a  salicylate  of  iron.  The  ingredients 
are  hopelessly  incompatible. 
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"Mead"  Syrup. 

M.  A.  T.  writes :  "Will  you  kindly  furnish  me  the  for- 
mula of  "mead"  syrup? 

First  make  the  mead  extract  as  follows: 

Oil  of  HMifrii,  to  drops;  oil  of  cloves,  20  drops;  oil  of  nutmei, 
10  drop*;  oil  of  pimento,  10  drops;  oil  of  cinnamon.  S  drops;  oil  of 
coriincfer,    10    dropi;    oil   of    lemon,    Z   drachms;    extract    of   vanilla,    1 

Mix  Ihe  oils  and  dissolve  tbem  in  alcohol.  Rub  Ihe  magnesia  with 
■  little  water;  to  this  add  the  balance  of  the  water  and  the  extract  of 
Tinills.     Uix  both  solutions  snd  filter. 

Then,  to  make  the  symp,  mix 

Fruit  acid   1  ounce. 

Caraaet.  a  sufficient  quantity. 

Simple  BTTup.  enough  to  make .  - - . .  t  gallon. 

Fruit  acid  is  prepared  by  dissolving  16  ounces  of  citric 
acid  in  16  ounces  of  warm  water  and  filtering. 

Colors  for  Shoto-card  Writing. 

G.  R  S.— Mr.  Henry  M.  Curry,  who  contributed  a  very 
practical  paper  on  show-card  writing  to  page  153  of  the 
BtJLLETiN  for  April,  1604,  made  the  following  comments 
regarding  the  use  of  inks:  "As  to  colors,  I  find  that  the 
most  economical  and  satisfactory  ones  are  made  by  using 


dry  colors  and  gum  arabic  water.    For  while,  use  good  zinc 
oxide ;  for  black,  1  find  bone-black  the  best." 

Silvering  Radiators. 
C.  R.  M.  asks:     "What  is  the  composition  of  the  liquid 
used  in  bronzing  or  silvering  radiators?" 

We  suggest  the  following  formula  for  a  trial : 

Snver  nitrate  IJi  ounce,  av. 

Sodium  chloride G  ounces  av. 

Cream  of  tartar .3  ounces  av. 

Dissolve  the  silver  nitrate  in  the  smallest  amount  of  water  and  add 
water  to  form  a  imootb  paste.     Preserve  the  product  from  light. 

Clean  the  melal  to  be  silvered  and  rub  on  the  paste  until 
the  silver  layer  is  sufhciently  thick.    Then  wipe  with  a  chamois- 

The  Local  Action  of  Opium. 

H.  S.  desires  to  know  the  action  of  laudanum  in  Ii^d- 
water  and  laudanum;  also  the  effect  of  opium  in  external 
preparations. 

Sufficient  absorption  takes  place  to  produce  local  anes- 
thesia. The  morphine  is  taken  up  by  the  peripheral  nerve 
endings,  producii^  numbness  of  the  part  and  lessening  any 
pain  which  may  be  present. 


A  "BlOLOCICAL  Faik."— Out  ii 
parchaied  and  fitted  up  a  farm  wher 
donkey*,  doga.  rooatera,  guinea-pigs,  i 


le  township  o[  Rochester,  Michigan,  i 
here  will  be  kept  and  housed,  under  very  aa 
s,  rabbits,  and  the  like.  The  animals  are  he 
le  natural  and  ideal  one.  A  group  ol  fiv«  b 
:i  and  lot  bousint  the  animals  employed  ii 
the  farm. 


miles  or  lo  from  Detroit,  Parke.  Davis  &  Co.  have  recently 
ny  conditions,  the  firm's  meoagerie  o(  horses,  cattle,  sheep. 
vided  with  an  opportunity  to  spread  themselves  out.  and  the 
:a,  one  or  two  of  which  are  shown  in  this  picture,  has  been 
sical  work.    The  drive  shown  in  the  picture  is  not  ■  public 
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fARBOLIC  ACID 

(Phenol  U.  S.  P.) 

Oar  "GILT  LABEL"  CARBOLIC  ACID  hu 
been  the  Indlng  brand  In  this  country  for  more  than 
thirty  years,  snd  this  fact  alone  is  one  of  the  best 
testimonials  we  can  oiter  ss  to  its  excellent  qusllty. 
It  Is  free  from  all  empyreimiatic  matter,  cresols  and 
other  impurities,  and  possesses  the  sweetish  aramatic 
taste  and  smell  of  pure  Phenol,  as  described  by  the 
U.  S.  Pharmacopoeia. 

Our  LIQUID  CARBOUC  ACID  is  of  the  same 
quslity  as  our  "GILT  LABEL"  CRYSTALS,  and 
discriminating  pharmacists  are  requested  to  specify 
"M.C.W."  "GILT  LABEL"  CRYSTALS  or  LIQUID 
when  ordering.  Supplied  by  the  jobbing  trade 
generally. 

ALWAYS  SPECIFY 

"M.C.W."  PURE  CRYSTALS 

Malllnckrodt  Chemical  Works 

St.  Loids  New  York 
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AN  IMPROVEMENT  IN  VASELINE  OR  OIL  ATOMIZERS 

W.  T.  COi,  No.  100  ASEPTIC  VASELINE 
OR  OIL  ATOMIZER. 


with  Separate  Bottle 
to   Catch   the    Drip. 


FOR  NOSE  AND  THBOAT. 

Tbe  contents  of  this  Atomizer  cannot  become  mixed  with  any  sttipliis 
oil,  pos»bly  containing  infectious  secretions,  which  may  retom  into  the 
instniment  from  the  nasal  passages.  All  drip  is  collected  in  a  small  bottle 
which  is  attached  to  the  inside  of  the  cap  of  the  lai^  bottle,  and  which  may 
be  removed  and  emptied  when  necessary.  In  this  way  the  medicament  to 
be  used  always  remains  pmre  and  nncontaminated.  Infected  matter  is  not 
sprayed  again  into  the  nasal  passages,  and  the  danger  of  commnnicating  dis> 
eases,  where  more  than  one  person  uses  the  same  instrument,  is  entirely 
done  away  with. 

Each  Is  box.  1-4  doacn  In  pacb«^. 

Per  dozen,  .        .        .        .  .        fi2  oo 

Dlsconnl  to  the  Trade,  41  par  cent     In  Fackife  Lote,  46  and  !•  per  cent. 

No.  25  W.  ti  CO.  RAPID  FLOW  FOUNTAIN 
SYRINGE. 

N«w  Style  Batf  with  Cloalai  Top.     Exelndea  Thtmi.    Cl«aB  aad  SaaHary. 

This  article  will  be  esi>ecially  appreciated  by  the  neat  and  particulai, 
who  realize  that  an  ordinary  open-top  Fountain  Syringe,  If  left  ex- 
posed, is  liable  to  accumulate  dnst  and  impurities. 

In  the  No.  25  W.  T.  Co.,  the  flap,  with  snap-button  closure,  keeps 
out  all  dost  and  dirt,  and  the  wide  opening  of  the  Bag  pennits  it  to  be 
turned  inside  out  for  thorough  cleaning.  The  fiap  is  also  convenient 
as  a  holder  for  the  Tubing,  when  not  in  use. 

The  Bag  is  made  of  cloth  inserted  Maroon  Rubber  Stock,  and  should 
I  outlast  two  ordinary  all-rubber  Bags.    The  large  handle  on  the  Bag  is 
convenient  for  holding  it,  and  allows  it  to  be  hung  up  on  any  ordinary 
hook  or  nail,  or  cm  a  door  knob  or  screen,  if  a  nail  or  hook  is  not  con- 
venient. 
The  Tnbii^  is  "Rapid  Flow"  size  and  is  of  superior  quality,  extra  heavy,  smooth  finished  stock,  with 
n>lled  ends. 

1>4  das«B  Is  packai^. 
$36  00 


Back  la  box. 
Per  dozen, 
DiscoDot  to  (he  Trade.  41  and  10  per  cent.    In  Package  Lota.  50  per  cent. 


WHITALL  TATUM  COMPANY, 

.   MANUFACTURERS  OF 

Druggists\  Chemists'  and  Perfumers'  Glassware 


Mantifacturers,  Inqxvters  and  Jobbers  tA  Drt^^:ists'  Sundries. 


IIEWTOU. 
«aRd4SBarchrStrMl 


■OSTOR, 
91  WaiUa|lM  St  RnO. 


9— pm  o<  Our  Oaod*  Cm  b*  Smh  at  Omr  Chlc^a  St 
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>  advertEien  pleua  msntlaa  Botutrw  < 


BULLETIN    OF  PHARMACY 


ARMSTRONG  CORK  COMPANY. 

Jobbers  Sell  Them. 


ESTABLISBED  177S 


WHITNEY  GLASS  WORKS 


Hannfactarcra  of  tli« 

aitfhMt  Oradtts 

Amber,  Oraea  and  Flint 


BOTTLES 


AND  VIALS 


OFFICES  t 
FhlladalvUs 

FACTOIIES  AND  BOHE  OFFICE. 
OLASSBOIO.  MEW  JERSEY 


KeprodoctloD  o!  Anllptalotlatine's  M 

rent  advertisemeDt  in  2M  Ameri- 

ctn  medlcil  Joarnils. 


B«tfanlln^  the  bsc  oC 

Active  Oxygen 


darlvad  from 


Peroxides  or 


Perborates 


Oxygen  Gas 

prodnoed  by 

OXONE 


writato 

THE  ROESSLER  &  HASSLACHER  CHEMICAL 
COMPANY 

100  WIMan  SL,  HEW  YORK 


I  pleaie  menlion   Buu^itih    or   Phmii*c 
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Vm  BMd  Mt  btiHxte  U  recoBBcUlii 

LAUTIER  FILS  OLIVE  OIL 


The  Blithest  OnaUty  Obtainable 

and 

The   Only   Genuine   French   Oil 

because 

It  is  grown,  pressed  and  packtd 
all  by  the  one  firm . 
It  has  been  the  recognized  stand- 
ard iere  and  abroad  for  nearly  a 
century. 

It  is  warranted  to  conform  net  only 
to  the  Federal  Laws,  but  to  Ike  in- 
dividual laws  for  purity  of  every 
State  in  the  Union. 

GEORGE  LUEDERS  4  CO. 

New  York  Chicago  San  Frudsco 


fiOOD  CUSTOMERS 


^  People  who  buy  Zymole  Trokeys  are  a 

good  aort  of  customers — the  sort  who  believe 

in  having  the  little  luximes. 

Q  So,  when  we  persuade  such  a  person  he 

needs  Zymole  Trokeys,  and  yon  get  bim  to 

bny  them  from,;v«,  why,  you've  a  fair  start 

towards  sellisg  him  other  paying  things^ 

besides. 

Q  Just  to  insure  everyone's  knowing  you 

have    Zymole  Trokeys,  it's  well  to  keep 

them  where  everyone  can  see;   and  to  use 

the  advertising  matter  wa  give  yon. 

4|  Cultivate  yotir  Z.  T.  customers.    Get  as 

many  as  yon  can.    They're  good. 


The  Zymole  Company  (Inc.) 

New  York.  U.  S.  A. 


INDEX  TO  ADVERTISERS. 


Dalllnfer,  nwik  W.,  ft  Oo 

Dua,  r«Ibc  A.  O,  DDpUoator  Oo... 


I>vOo..TlieJ.  H 

Dmrgr  Ohamleal  Mfg.  Oo. . . 

DetrritBbowCMsOo 

DettnltTobMMOOo 


,, 

OTMdlUpldaebowauBOo W 

HlgBtM.OhM.lt.*  00. 

as 

Ml 

ft 

KMMftOwen'oo 

40 

KraDii.K.(l  Co. 

ICoCraadj.  S.  v.,  OorkOa..... 

ll«Ua*ej  Acooont  B^lrtcr  Oo..  Tte. . . 

Head  A  00 

ItookftOo 


NorUurn   DlliKdi   Oidlege  ot  OphUulmolOBT 

«nd  Otologr.  Tba ■) 

Msi>TorkQDlDliieAC3iaakloalWoita..Ali  oa*M 

OrtMinp,  ITdtUw  ft  Oo « 

Fklmv,  SoloD   a 

Parke.  DaTtaftOo ll^ia.41,n 

Powsn-WiiKbbnmo-BoaeiiKarfan  Oo.....>d  ««m 

QiiiiK7  Show  Oue  Works.  Ilka. U 

Rarmaod  Lead  Oo SS 

BIiihmoDdABaokaaCD.,Tbe U 


WUOMT  fflaaa  Wor 
Zymole  Oo. .  The. .. , 


..■Gnogte: 


Wbto  wHtlnc  to  advcrtlten  plcua  a 


1  BuLLRia   or  Phauuct 
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Ask  Your 
Jobber  tor 
Prescription 


SO 


CORKS 


HAMUFACniUD 
BY 

R.W.McCready 
Cork  Company, 

cBicAOo,  nx. 


ESSENTIAL  flILS 

TBE  I    B  £i  ■     B  BRAND 

THE  STANDARD  OF  OUAIITY 

Order  from  yonr  wholesaler  in  original 
Packages  nader  oar  label  and  goaranty  seal, 
I  ounce  and  upward. 

DODGE  &  OLCOTT  CO. 

NEW  YOBK 


^olkDC-HAN,. 


UNLESS  YOUR  PACKAOBS  OP 

Lanoline  "Uebreich" 

AdepsLanae'B.j.D." 

BEAR  THE  ABOVE  TRADE-MARK 

Tke7  are  ut  the  Oriflul  awl  Qtsidie  Predicts  Rale  fey  Ike 


VESEINIGTE  CHEMISCHE  WERKE, 

VOIHALS  BENNO  lAFFlfc  &  DAMMSIAEDlEa. 


a  UW  Trad*-llca*  U 


tvery  padBtot  and  Qua  iiuiira  ramttt 
inn  ofttoiiud  viitK  nbttitutet. 

■""•  nciotioEciu,sc«,iffiwioii. 


V  Google 
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y  Google 
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Do  You  Know 

THAT  OUR  METHOD  OF  FITTINQ  ASTIGMATISM  IS  SIMPLER, 

BETTER  AND  MORE  ACCURATE  THAN  THE 

METHODS  TAUQHT  OR  USED  BY 

ANY  OTHER  COLLEGE  OR 

OPTICAL  WRITER? 

-  ThiH  srstem  of  fitting  Astigmatistii,  either  simple  or  compotmd,  ia  entirely  original  with 
this  college. 

It  has  been  declared  by  some  of  the  oldest  physidaas,  oculists  and  optidans  in  the  world 
as  by  far  the  simplest  and  most  accarate  that  has  ever  been  taught. 

It  enables  you  to  handle  a  difficult  case  of  astigmatism  as  easily  and  quickly  as  8  conunon 
case  of  Fan  Sight  or  Near  Sight 

At  the  same  time  yon  will  know  that  the  work  is  positively  correct. 

This  one  feature  of  our  course  alone  will  be  worth  to  yon  ten  times  the  cost  of  tnition  in 
actual  dollars  and  cents. 

And  that  isn't  all. 

In  every  subject  that  we  cover  we  teach  the  best  and  quickest  methods  known  to  optical 
science. 

We  explain  just  when  and  how  prisms  shotild  be  prescribed  and  when  they  should  be  let 
alone. 

We  teach  yon  how  to  handle  your  instruments  quickly,  systematically,  acctmitely. 

We  tell  you  how  to  correct  cross-eye  with  properly  adjusted  lenses. 

We  even  instruct  you  In  framing  the  different  questions  that  you  ask  the  patient,  so  as  to 
obtain  the  information  yon  ue  after  in  the  shortest  possible  time. 

The  whole  course  is  devoted  to  making  our  graduates  modem  refractionists — more  system* 
atic,  acctirate  and  thorough  in  their  work  than  the  graduates  of  any  other  similar  Insti* 
tntion. 

We  have  been  teaching  this  science  dnce  1893  and  have  more  graduates  in  the  field  than 
any  two  other  optical  colleges  in  the  world. 

Yet  the  price  for  the  full  course  and  diploma,  "Doctor  of  Optics,"  is  only  $15.00,  one-half 
payable  in  advance  and  the  other  half  at  graduation. 

May  we  send  you  our  book  "  How  to  Become  a  Good  Optician?  " 

It  is  free. 

THE  SOUTH  BEND  COLLEGE  OF  OPTICS 

(GhKtond) 

No.  4  bmm  BntUlBi,  .  .  •.  SOUTH  BEND,  INDIANA. 


ZSofile 
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y  Google 
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We  Do  "Business  With  People  Who  Think! 

If  yon  investigate  and  consider  the  matter  thorongbly  you  will  buy 

"TRUE  FRUIT"  Soda  Fountain  Requisites 

EXCLUSIVELY. 

The  people  who  best  appreciate  quality. 

The  people  who  have  the  largest  and  most  snccessfnl  soda  fountains, 

The  people  who  run  their  soda  fountains  on  a  scientific,  bosiness-lilce  and  profit-paying 
basis. 

Are  Usin^  "True  Fruit"  Fountain  Requisites. 

Likewise,  the  public  who  always  appreciates  quality — much  more  than  you  think,  don'tmake 
any  mistake  about  that — are  patronizing  those  soda  fountains  in  preference  to  others. 

That's  Why  They  Are  Successful  I 

We  are  prepared  to  furnish  our  entire  line  for  1909  wlthont  preserratiTe,  but  with  the  same 
high  standard  of  quality  which  has  always  distinguished  our  products.  It  costs  a  lot  of  money  to 
do  this,  but  in  view  of  the  unquestioned  superiority  of  the  goods  and  the  protection  which  is  thus 
guaranteed  to  our  customers  we  know  that  they  appreciate  our  efforts  and  ability  to  give  them 
up-to-date  service  and  goods  of  the  utmost  excellence.  We  have  the  most  emphatic  assurance  and 
proof  of  this  in  the  orders  and  inquiries  which  we  are  receiving  daily  in  constantly  increasing 
numbers. 

You  cannot  afford  to  buy  any  other  line  until  yoa  have  full  information  regarding  our  propo- 
sition. 

We  have  spent  thousands  of  dollars  for  increased  storage  facilities  of  the  latest  and  most 
up-to-date  description,  special  apparatus  of  original,  new,  improved  design,  which  alone  enables  us 
to  give  you  such  service  entirely  at  our  own  expense.    We  pay  for  it  and  yon  get  the  benefit. 

Now.  M  alwayi,  we  are  worklnf  lor  yoor  best  inlerestt. 

"TRUK  FRUIT"  Syrups  and  Crushed  Fruits  are  put  up  most  attractively  in  quart  and  half- 
gallon  glass  jars,  very  convenient  to  handle.  It  requires  more  containers  than  formerly,  but  there 
is  no  increase  in  price  except  the  few  cents  necessary  to  pay  for  the  additional  jars.  You  can  use 
your  empty  jars  to  special  advantage  for  increased  profits.     We'll  tell  you  how,  if  you  ask  us. 

It  would  be  the  height  of  folly  for  us  to  sell  you  any  goods  which  woald  not  give  yon  the 
very  best  satisfaction.  Bless  you,  it  is  not  alone  yoor  next  order  we  want,  but  all  your  future 
orders. 

yiou'il  likt  tMgu  goodi—ihere/ore  we  say 

Buy  tkem—tty  Uiem— compare  them 

And  be  amvitieed. 

Think  it  over  now. 

W«  do  Baalness  with  People  who  Think  I 

Our  display  ^gus  are  more  handsome  and  attractive  than  ever  this  year — fuU  set  with 
quantity  orders. 

ASK  YOUR  JOBBER 

J.  Him^erford  Smith  Co. 

Rochester,  N.  Y. 

New  T«rk  Olllce.  27  E.  22d  St.  H.  J.  ImI.  Ntr.  St.  Uali  OHIce.  419  Wakal  SL.  H.  T.  HaUi,  H(r. 

Charlar  UaBbara  NallaBal  Psr*  Soda  Walar  LnrinB. 


3gle 
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THE  ROAD  TO  SUCCESS: 

The  Lon^  and  the  Short  of  It. 


It  is  safe  to  s&y  not  one  druggist  io  a  thousand  advertises  as  well  or  as  mocta  as  he 
profitably  can. 

Only  by  some  system  of  adveitidiig  can  the  largest  and  best  buaaess  be  bnilt. 

The  one  who  says,  "I  am  getting  all  that  anyone  can  from  my  location,"  doesn't 
realize  what  he  is  saying. 

It  is  far  more  likely  he  is  not  getting  one-third.  Yet  you  are  tinable  to  convince  lum  of 
the  truth. 


Q  bis  side  ;  bat  his  eyes  see  only  the  product  of  his 


To  his  eyes,  the  evidence  of  fact  Is  i 
own  methods. 

Great  advertisers  are  of  two  kinds —persistent  and  consistent. 

In  rare  cases  both  are  nnited.    Among  these  latter  we  find  the  phenomenal  successes. 

Persistent,  poorly-devised  advertising,  has  won  many  a  success. 

The  consistent  advertiser,  however,  chooses  careEnlly  his  means  and  methods.  He  it  is 
who  gets  the  greatest  return  for  money  expended. 

The  problem  of  getting  the  greatest  rettuns  &v>m  dmg  store  advertising  has  been  the 
writer's  constant  study  for  nearly  a  quarter  century.  Thousands  of  successes  have 
resulted. 

There  are  few  stores  in  the  country,  extending  from  ocean  to  ocean,  which  have  been 
bandied  by  us,  that  the  earning  power  of  the  store  has  not  been  increased  from  double  to  ten 
times  its  former  earning  power,  as  the  result  of  sdentific  advertiang ;  tbat  is,  getting  the 
greatest  possible  result  from  money  expended. 

We  can  safely  promise  to  double,  at  least,  the  present  earning  power  of  yonr  drug  store. 

If  we  cannot  do  this,  after  looking  the  proposition  over,  we  do  not  wish  to  handle  it. 

There  is  every  present  proq)ect  that  the  next  few  years  will  be  the  most  prosperous  the 
country  has  ever  known. 

Let  us  put  yon  in  line  to  get  a  greater  share  of  this  prosperity.  We  can  double,  triple, 
quadruple,  or  more,  your  present  chances. 

Why  deprive  yourself  of  the  full  benefit  of  your  opportunities? 

Why  devote  a  lifetime  to  what  you  may  accomplish  in  eight  or  ten  years  of  business  life  ? 

When  writing,  state  present  conditions  fully. 


C.  H.  Ban^s  Dru^lsts'  Fixture  Co., 

101  Tremont  Street*  Boaton.  Masa. 


^^^PWTe 
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ALL  YOUR  ADVERTISING 

for  $2.00  per  month 

We  mean  just  exactly  what  we  say — all  your  advertising  for  two  dollars  per 
month— 6  1-2  cents  per  day. 

Accept  our  services — join  with  the  big  mass  of  progressive  druggists  who  are 
associated  with  us  and  allow  us  to  help  you  make  your  advertising  productive  of  the 
best  results. 

We  don't  ask  you  to  spend  one  cent  more  for  advertising  than  you  are  spending 
now. 

We  simply  want  you  to  allow  us  to  assist  you  In  getting  more  business  from 
your  appropriation  than  you  are  now  getting— we  can  do  It. 

Do  you  want  more  business — better  returns  from  your  money  spent'  in 
advertising? 

Are  you  going  to  be  the  man  in  your  locality  who  Is  going  to  be  the  hustler 
during  the  comli^  fall  and  winter  P 

costs  you  the  Insignificant  sum  of  six  and  one-half  cents  a  day. 

Do  you  want  it  ?    Do  you  want  it  back  of  you  exclusively  in  your 
locality?    Do  you  want  all  Its  special  features  and  departments  plan-    /..y  b.o(p. 
ning  and  schemli^  and  working  for  you  and  you  alone  ? 

Write  immediately  for  full  particulars — be  sure  and  send    ^y     Free 

One 
Month 


coupon  when  you  write. 
Address 


m^u*uu,Gh„fL>o^ 


DRU<»     STORE     ADVEF 

31  East  aad  Street 
Newr  York 


Cat  off  dilt  coopOD  and 
mall  to-day  and  «e  will  mail 
to  you  (aU  particulars  regardlag 
ur  SYSTEM. 
'^y  If  yoa  give  at  an  order  we  will 

serve  yoa  one  month  free  ot  charge. 
Mslliag  coupon  does  not  obligate  yoa 
in  any  way.    Address 

H.  p.  eOULD  COHPANT,  "Ssi^ 
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Specify  C    'S 


on  your  orders  for 


CODEINE  SULPHATE 


because 

M£RCK*S  dissolves  almost  instantaneously 


When    vn'iing   to  adverliitr*  pleaie   mention   Bumrin    or  Fsaiuact 
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V  Google 
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COMBINED  DETACHABLE  LEAF 


Ledger,  Journal,  and  Monthly  Statement  Book 


rpHE  rigbMiand  page  shows  bow  all  jonmal  entries  are  made  in  dupUcale  ^y  means  of  a  sheet  of  carbon  paper— the 
original  being  torn  out  ai  the  end  of  the  month  and  mailed  as  a  statement  of  the  customer's  accoant.    The  amonnt 
shown  on  the  duplicate  Is  then  peeled  as  a  debit  to  the  Ledger  Leaf  at  the  left,  with  a  corresponding  credit  posting  to 
the  sales  or  merchandise  account. 

SPECIAL    OUTP-IT 

Ooe  iBtcnibancwble  Poet  Blndv,  Oordnroy  and  Busala,  die  ^  x  10,  marlud  at  dadrad ,.»..„ __~.........»«»»-«...»«.»_.|  tM 

nme  hmidnd  B.  H.M  Ledger  Leaves  made  of  oar  famcnu  Bond  Hln^  Ptti—r _......„„».,.__    1.B0 

One  ttaoaand  Statementa  In  duplicate  printed  to  tout  order... 


Ona  8M  Ho.  Sr  QoH  ZaboaMd  Atphabetleal  Tabs  attaobed  to  plain  ruled  ibee 
One  Oarbon  BaMei 


tittr  Bheeti  Carbon  Paper. _ „ 

One  Blobbaok  Tnmsfcr  Bindv  for  Filing  Dnplloa 


SPECIAL  OUTFIT  PUCE  (Seit  ccrrlMe  fM  <m  natpl  ol  price)... 


Write  for  Pnrtbw  Pxtlcnhiri  of  thk  Syaton  and  lor  oar  Otatr^  Catakw  K 

The  Richmond  &  Backus  Company 

Eitihlitbed  [842 

DBTBOIT.  MICHIGAN 

NBW  YORK  OPFICB:  J46  BrtmAWMy 


ir!iti7Rrihv  LaOOQ 
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THE  SCRAP  BOOK. 


Use  the  "Star  Quizzer"  and  pass  any  State  examination. 
It  covers  the  questions  and  answers  of  State  phannacy  exam- 
inatiotis.  The  revised  edition,  conforming  to  the  new  U.  S. 
P.,  will  be  sent  post-paid  for  I1.2S.  Address  Stevens  & 
MaUory,  Ada,  Ohio. 

One  can  have  too  much,  even  of  a  good  thing,  According 
to  Ur.  Rafferty  in  the  Washington  Star,  the  {Aonetic  impulse 
of  the  day  needs  to  be  restrained.  The  geofleman  in  question 
regarded  a  city  building  with  interest 

"Dolan,"  said  he,  "what  does  them  letters,  'MDCCCXCVII,' 
mean?" 

'They  mean  eighteen  hundred  and  ninety-seven." 

"Dolan,"  came  the  query,  after  a  thoughtful  pause,  "don't 
yei  think  they're  ovsrdoin'  this  spellin'  reform  a  bit?"— 
YoMih's  Compattion. 

Chaa  Pfizek  &  Co.  manufacture  a  particularly  fine  line 
of  Usmnth  preparations.  Their  sohmtrate  of  bismuth  is  an 
exceptionally  pure,  white,  and  bulky  article,  free  from  arsenic, 
and  is  especially  recommended  for  all  therapeutic  purposes. 
Their  subgallate  of  bismuth  is  also  highly  recommended  by 
the  profession. 


It  was  night 

They— he  and  she— were  sitting  on  the  porch,  looking  at 
the  stars. 

"You  know,  I  suppose,"  he  whispered,  "what  a  young 
man's  privilege  is  when  he  sees  a  shooting  star?" 

"No,"  she  answered.  "I  haven't  the  slightest  idea.  There 
goes  ontl"— Chicago  Tribune. 


What  do  yon  put  in  your  window?  Some  proprietary 
preparations  at  cut  prices?  Wouldn't  it  pay  you  to  devote 
this  particular  space  to  profitable  products — to  your  own 
coi^h  syrups,  toilet  lotions,  corn  cures,  toilet  creams  and 
spring  tonics?  Such  goods  bring  handsome  returns.  "Win- 
dow Displays  for  Druggists"  is  a  new  book  devoted  to  the 
sale  of  just  such  profitable  items.  It  saves  the  druggist  the 
necessity  of  filling  his  windows  with  cut-rate  proprietaries. 
It  enables  him  to  build  up  attractive  displays  with  remuner- 
ative goods.  "Window  Displays  for  Druggists"  represents 
the  brains  of  some  of  our  best  window  trimmers.  Procure 
this  valuable  book  by  sending  $1.00  to  E.  G.  Swift,  Pub- 
lisher, Detroit   Mich. 


Freddie: 
George: 
Freddie: 
George : 
Freddie: 
George ; 
Freddie: 


"Say,  wouldn't  you  like  to  have  three  eyes?" 
'Yes." 


"Where'd  you  have  the  other  eye?" 
"I'd  have  it  in  the  back  of  my  head." 
"You  would?    I  wouldn't." 
"Where  would  you  have  your  other  eye?" 
"Why,  I'd  have  it  in  the  end  of  my  thumb,  so  I 

could  poke  it  through  a  knothole  in  the  fence  and  see  the  ball 

game  for  nothinV— rAe  Delineator. 

When  wrlling  to  adTCTtiiert  pies 


HABITS  ARE 
CHANGING 


OKO  AOO. 

WOU-WOUY-EXPBNSe. 

TBB  MoOASKKT  40COUMT  BBOISTEB  8TSTEM  li  tu  nn  In 
THODflANDe  of  CP-to-DATB  STOESB.  hudlinB  CBKOIT  it*l.™ 
u  Eut  ai  CASH  SALES.  ^^        "  «-»».*'"  uu.ia 

The  ACCOUNTB  are  kept  with  ONLY  OWE  WBITma,  and  tbs 
KcOABKET  Is  brlDjrfns  In  t^e  CASH  laator  tban  thn  aould  nt  It 
with  MUemeota  and  o^Iecton. 

Tho  MoCABKEY  la  8YBTSM  wltbout  Bed  T^«. 

IC'h  a  TBADE  GETTEH-A  TKADB  HOLDEB— A  HONEY  EABN- 
EB-asd  a  HOMEY  BATCB, 


THE  McCASKEY  REQISIBR  CO.,  63  Ruh  SL,  Alliuce,  Ohio. 


y  Google 


nentioD  Bullbtih  or  Pbauiac 
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THE  SCRAP  BOOK. 


UsB  the  "Star  Quizzer"  and  pass  any  State  examination. 
It  covers  the  questions  and  answers  of  State  pbannacy  exam- 
mations.  The  revised  edition,  conforming  to  the  new  U.  S. 
P.,  will  be  sent  post-paid  for  $1J!S.  Address  Stevens  & 
Mallory,  Ada,  Ohio. 

Onk  can  have  too  much,  even  of  a  good  thing.  According 
to  Mr.  RafFerty  in  the  Washington  Star,  the  ^onetic  impulse 
of  the  day  needs  to  be  restrained.  The  geatleman  in  question 
regarded  a  dty  building  with  interest. 

"Dolan,"  said  he,  "what  docs  then*  letters,  'MDCCCXCVIl,' 
mean?" 

"They  mean  eighteen  huDdred  and  ninety-seven." 

"Dolan,"  came  the  query,  after  a  thoughtful  pause,  "don't 
yez  think  they're  ov«rdoin'  this  spcllin'  refonn  a  bit?" — 
youth's  Compa»ion. 


Chak  Pfizek  &  Co.  manufacture  a  particularly  line  line 
of  iHsmuth  preparations.  Their  subnitrate  of  bismuth  is  an 
exceptionally  pure,  white,  and  bulky  article,  free  from  arsenic, 
and  is  especially  recommended  for  all  therapeutic  purposes. 
Their  subgallate  of  bismuth  is  also  highly  recommended  by 
the  profession. 


It  was  night. 

Th^^-ic  and  she-— were  sitting  on  the  porch,  looking  at 
the  stars. 

"You  know,  I  suppose,"  he  whispered,  "what  a  young 
man's  privilege  is  when  he  sees  a  shooting  star?" 

"No,"  she  answered.  "I  haven't  the  slightest  idea.  There 
goes  one !"— CAiViigo  Tribune. 


VfoAT  do  you  put  in  your  window?  Some  proprietary 
preparations  at  cut  prices?  Wouldn't  it  pay  you  to  devote 
thb  particular  space  to  proRlable  products — to  your  own 
cough  syrups,  toilet  lotions,  corn  cures,  toilet  creams  and 
spring  tonics?  Such  goods  bring  handsome  returns.  "Win- 
dow Displays  for  Druggists"  is  a  new  book  devoted  to  the 
sale  of  just  such  profitable  items.  It  saves  the  druggist  the 
necessity  of  filling  his  windows  with  cut-rate  proprietaries. 
It  enables  him  to  build  up  attractive  displays  with  remuner- 
ative goods.  "Window  Displays  for  Druggists"  represents 
the  brains  of  some  of  our  best  window  trimmers.  Procure 
this  valuable  book  by  sending  Jl.OO  to  E.  G.  Swift,  Pub- 
lisher, Detroit,  Mich. 

Fbeddie  :    "Say,  wouldn't  you  like  to  have  three  eyes  ?" 

George :    "Yes." 

Freddie:    "Where'd  you  have  the  other  eye?" 

George;    "I'd  have  it  in  the  back  of  my  head." 

Freddie:    "You  would?    I  wouldn't." 

George:    "Where  would  you  have  your  other  eye?" 

Freddie:    "Why,  I'd  have  it  in  the  end  of  my  thumb,  so  I 

could  poke  it  through  a  knothole  in  the  fence  and  see  the  ball 

game  for  nothin'."^7'A«  Delineator. 


imnr  waro  ■  long  ume  nunog  the  ohuse  and  tter  n 
*liy  tW  AM  not  rrt  out  or  the  oW  nit  IBBGA™ 
VraA-TBTHEOTEf     DwBopkf     Joum.!?     Ledf 


T™,  MoCASKEY  AOOOmiT  BBGI8TB&  STSTKH  ii  tn  ue  li 
THOOTANM  Of  ^^ATB  STORae.  handilng  CBKDIT  SlSi 

J^,,^^V^^  ""  k^  '^U'  ONLY  ONB  WBriTHO,  t—  "■ 

with  itatamcDta  and  colleaton. 
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GIVEN  AWAY  FREE 


Thi«  matfnltlcvnf  6  H.  DUplay  Ca«*.     To  bnlM  up  a  trad*  a 
hitfb  rfroda  3c.  Clears.    T*n  Days'  Trial. 


Not  what  WE   ■ 


r   CUSTOHERS   i 


6  ft.  DISPLAY  CASE-Style  A. 


DMrolt  TabMOO  O).,  Detndt  Utcb. 

Dov  Bin:  I  thonglit  1  would  writ 
■iTl*ed  wid  I  tun  m7  wall  pleased  wli 
A)  Jurt  ■•  Ton  repraaent  Id  nvr  Ad. 

I  would  not  i«n  with  tita  caaa  imdcraiiTOO a 

pleaaed  yon  caD  dafdlCBIfl  inj  order,  ai  t  am  pluaaed  wltli  th«  gooda  that 
cam*  TMMrdiv  and  want  antMher.        Yerr  tnilj  yours. 

BnnAiuK, 

^___^_ DniKglet  and  ApoHweary. 

Webb  CUj,  Ho.,  KoT.  lOth,  1908. 
Detroit  Tobacco  Oo..  Detroit.  XUh. 

GeotlemaD;  Ebcloeed  flnd  eheak  corarlue  : 
Cose  and  dsara  are  Utthiy  ntlsfactory  ai 
least  fl*e  Hi  ibeai  tor  my  M ' "— 


ore  to  be  purchased  me  at  i 
Your»  tnilr,  H.  C.  II 


n  doore  In  the  rear  n 


Slidlue  aU 
Slael  Trad. 

Qlaied  with  heaw  crystal 
Slaas  laid  on  green  rdL 


n  Ball  Bearlnd  rollers,  and 


tn  Koiilen  oak.  hand  rubbed  and  polished. 


LcwMown,  Fn.,  Kov.  IBCh,  1S06, 

:  for  Cteai*  nod  Caae.   IJi 
ly  amdanothcc  one  fltted 


It  to  pot  it  with  the  other  ot 


%ua 


Slyla  B  Same  at  abore  but  equipped  with  rack  for  Cigars  instead  of 

DO  NOT  GET  THIS  CASE  CONrUSBO  WITH  TBE  UNDER 
SIZED  NARROW  CASES  WHICH  ARE  ADVERTISED  TO  SOME 
EXTENT. 

This  case  Is  Larii  Staadani  Site,  made  In  our  own  tactoiT,  and  Is  high 

Our  fBot(HT  is  one  of  the  best  equipped  I 
modeni  up-to-date  machinery  *-  — ■ "--  ' 

We  bsTO  been  in  busloeee  bere  since  ISfll  (U  yean)  and  refer  you  to  any 
bank  or  budnfa  bouse  In  this  city  and  to  our  thousands  of  saCttOed  custo- 
mers from  erery  state  In  the  Dnlon. 

WE  GUARANTEE  SAFE  DELIVERY. 

OUR  OUARANTEE-SIgn  the  attached  Ulal  order  Uank,  maU  to  as, 
and  we  wlU  send  this  beautiful  l^ige  Standard  sise  UlmUy  Cass  with  lOOD  cS 
our  beet  tc.  Cloars  IS  brands). 

On  tt^B  dava^  trial.  In  bn  raturr 


„ ^ js  ma<di  as  poBslUe. 

Thanking  you  tor  the  oourtdv  shown  me  and  asking  yon  to  maka  tiiip- 
~"*  *-  — -  IS  possible,  I  am.      Tour*  truly. 


general  Merchandise, 


Dbtboit  ToBiooo  Co.,  IM  to  ISO  I^man  Flaoe,  Detroit,  Mich. 

Ship  Tia  freight  aa  soon  aa  poaslble,  F.  O.  B,  Detroit,  subjeot  to 

sppro*aL 

lOOO  CUara - — $37.80 

AmJ  One  Display  Caaa.  Siyla ~ ......,_.... 

n  not  pleaaed  with_  the  goods  t  will  return  them  wllUn  ten  days 


One-halt  In  M)  days.... 


DETROIT      TOBACCO      CO., 


126  to  130  Lyman  Place,  Detroit.   Mich. 


Plans  fob  a  Great  Occasion  I— The  Illinois  Pharmaceu- 
tical Travelers'  Association  is  now  forming  plans  to  make 
the  thirtieth  annual  meeting  of  the  Illinois  Pharmaceutical 
Association  a  grand  success.  President  William  F.  Bahe  and 
his  associates  are  busily  engaged  in  making  preparations. 
The  meeting  will  be  held  in  June  at  Quincy.  One  of  the 
many  features  will  be  the  I.  P.  T.  A.  parade,  the  success  of 
which  is  guaranteed  by  the  personnel  of  the  committee  which 
has  been  appointed  to  take  charge  of  it.  Who  comprise  this 
committee?  The  "marshall"  is  George  W.  Mathison,  of  the 
Emerson  Drug  Co. ;  the  marshall's  "aide-de-camp"  is  J.  F. 
McDonald,  with  the  Chicago  Telephone  Co.;  the  "color 
bearer"  is  R.  G.  Shircy,  with  Bauer  &  Black;  and  able  coad- 
jutors are  Arthur  C.  Thorsen,  with  Armour  &  Co.,  and  Henry 
Newman  of  Newman  &  UUman.  W.  F.  Bahe,  of  Parke, 
Davis  &  Co.,  is  the  president  of  the  Association,  and  Frank 
Dudley,  of  Colburn,  Birks  &  Co,,  is  the  secretary  and  treas- 
urer. A.  W.  Hobart  is  chairman  of  the  Entertainment  Com- 
mittee; John  Hott,  chairman  of  the  Press  and  Publicity 
Committee;  C.  A.  Redig,  chairman  of  the  Hotel  Committee; 
C.  E.  Randall,  chairman  of  the  Transportation  Committee. 
The  official  artist  is  Walter  Krembs.  What  an  aggregation 
of  talent! 


An  Ukfortunate  Misukderstandinc:  "I  had  to  leave 
my  last  situation  because  the  missus  said  they  were  going  to 
lead  the  sinful  life,  and  they  wouldn't  want  any  servants  about 
the  place."— r/if  BeUman. 


Mother  (viciou.sly  scrubbing  her  small  boy's  face  with 
soap  and  water)  ;  "Johhny,  didn't  I  tell  you  never  to  blacken 
your  face  with  burnt  cork  again?  Here  I  have  been  scrub- 
bing half  an  hour  and  it  won't  come  off."  Boy  (between 
gulps):  "I— uch !— ain't  your  little  boy— uchl  I's  Mose,  de 
colored  lady's  hoy.— Judge. 


Bewakb  of  the  all-glass  show-case  that  is  fastened  by  metal 
bolts  through  holes  in  the  glass.  If  placed  near  a  radiator 
or  a  register  it  is  almost  sure  to  break  through  any  sudden 
heat  oj-  cold,  owing  to  the  unequal  expansion  of  the  glass. 
The  Quincy  Show  Case  Works  do  not  bore  holes  in  the 
glass.  In  the  Quincy  fixtures  there  are  no  notches  of  any 
kind  and  the  comers  arenot  cut  off.  Send  for  an  illustrated 
catalogue  and  price  list  to  the  Quincy  Show  Case  Works, 
Quincy,  Illinois. 

A  Scottish  parson,  still  on  the  under  side  of  forty,  was 
driving  home  from  an  outlying  hamlet  when  he  overlook  a 
young  woman.  He  recognized  her  as  the  maid  of  all  work  at 
a  farm  which  he  would  pass,  so  he  puUcl  up  and  offered  her  a 
lift.  Mary  gladly  accepted  the  offer,  and  they  chatted  pleas- 
antly all  the  way  to  the  farm  gate. 

"Thank  you,  sir,"  she  said,  as  she  got  down. 

"Don't  mention  it,  Mary.  Don't  mention  it,"  he  told  her, 
politely. 

"No,  I  won't,"  Mary  obligingly  assured  bim.^Bverybodys, 


I    Bull 
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Have  you  Read 

All  the  other  advertisements  in  this  issue? 

No? 

These  advertisements   contain  "inside"  information. 

For  Instance: 

Fletcher's  Castoria  IN  QUANTITIES  must  be  sold  at  a 

reduced  price  by  Jobbers. 

Did  you  know  that? 

FLOWERS  WITHOUT  FRUIT. 
Prune  thou  tb;  wordi,  ths  thongbU  co: 

Tfaer  will  condcDK  withui  thy  goul 
And  cEunge  lo  purpatt  •tront- 

But  be  who  lets  bit  feeliiieii  run 
la  Mfl  luxurjoui  flow, 

Sfarinki  when  bard  lerrice  muit  be  don 


Wber 


e  f*v 


'*i^d. 


His  Tupebial  Majesty,  the  Shah  of  Persia,  has,  through 
an  imperial  firmin,  honored  a  citizen  of  St.  Louis  by  con- 
ferring the  decoration  of  the  Order  of  the  Lion  and  the 
Sun  upon  Frank  A,  Ruf,  president  of  the  Antikamnia  Com- 
pany. Mr.  Ruf  did  not  receive  this  decoration  because  his 
tablets  assuaged  any  particular  pain  of  his  imperial  majesty, 
but  because  the  St.  Louisian's  fame  as  a  connoisseur  of  Ori- 
ental rugs,  especially  Persian  nigs,  had  reached  his  majesty's 
ears.  The  ceremony  of  bestowing  the  decoration  took  place  in 
the  private  anteroom  in  the  rear  of  Mr.  Ruf's  office;  a  room 
whose  walls,  floors,  divans,  and  balustrades  are  hidden  by 
Persian  rugs  of  exquisite  design  and  color,  many  of  which 
are  hundreds  of  years  old  and  cost  fortunes.  His  imperial 
majesty  bestowed  upon  Mr,  Ruf  the  fifth-class  star  of  the 
Imperial  Order  of  the  Lion  and  Sun. 


"What  shall  I  play?"  asked  the  organist  of  an  absent- 
minded  clergyman.  "What  sort  of  a  hand  have  you  got?"  was 
the  unexpected  xzp\y.— Philadelphia  Inquirer. 


In  the  late  financial  stringency  a  clerk  in  one  of  the  New 
York  banks  was  trying  to  explain  to  a  stolid  old  Dutchman 
why  the  bank  could  not  pay  cash  to  depositors  as  formerly, 
and  was  insisting  that  be  be  satsisfied  with  clearing-house 
checks.  But  the  old  man  could  not  grasp  the  situation,  and 
finally  the  president  of  the  bank  was  called  upon  to  enlighten 
the  dissatisfied  customer.  After  a  detailed  explanation  of  the 
financial  situation  the  president  concluded,  "Now,  my  good 
man,  you  understand,  don't  you?" 

"Yes,"  dubiously  replied  the  Dutchman,  "I  tinks  I  under- 
stand. It's  just  like  this ;  ven  my  baby  vakes  up  in  der  nigbt 
and  cries  tor  milk,  I  give  her  a  milk  ticket."— //or^er"* 
Weekly. 


The  Kropp  post-cards  are  profit-makers  I  Don't  forget 
that  in  ordering  holiday  subjects.  The  E.  C.  Kropp  Company 
of  Milwaukee,  Wis.,  have  an  array  of  excellent  subjects  for 
the  Christmas  trade,  all  quick  sellers.  A  sample  assortment 
costs  only  $4.35.    Order  to-day,  addressing  Dept,  D. 


If  Yale  bestows  the  suggested  mark  of  her  favor  on  Mr. 
Morgan,  Harvard  may  find  E.  H.  Harriman  and  her  own 
alumnus,  August  Belmont,  in  a  receptive  mood.  J.  J.  Hill 
and  Thomas  Fortune  Ryan  could  wear  the  college  toga  with 
becoming  grace.  But  if  the  fashion  grows  and  chairmen  of 
the  board  begin  to  acquire  honorary  degrees  as  Ihey  have  hith- 
erto acquired  railroads,  future  editions  of  "Who's  Who"  will 
be  diversified  by  such  entries  as  "R  H.  Harriman,  U.P-,  S.P., 
I.e.,  O.S.L.,  LL.D.,  MA,"  etc.— New  York  M^rld. 


WfacD  Wilting  to   adTertiierl  pleiw  i 


k  i^orld.  I 
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An  Attractive  Package  is  Half  the  Sale 

Put  your  Cold  Cream  and  kindred  preparations  in 

if^VilTti  Safety  Seamless  Boxes 


Handsome  new  designs  make  these  containers 
an  addition  to  any  lady's  dressing  table. 

WRITE  FOR  SAMPLES  AND  CATALOGUE. 


AMERICAN  CAN  COMPANY. 


New  York 


Chicago 

Local  OffioM  Id  bU  PrlncliMl  CUI«a. 


San  Francisco 


When  -the  teacher  was  absent  from  the  schoolroom  Willie 
Jones  wrote  on  the  blackboard: 

"Willie  Jones  can  faug  the  girls  better  than  any  boy  in 
•chool." 

"William,  did  you  write  that?"  asked  the  teacher  upon  her 
return, 

"Yes,  ma'am." 

"Well,  you  may  stay  after  school  as  punishment" 

"Got  a  licking,  didn't  you?"  asked  one  boy  when  Willie 
<ame  out. 

"Got  jawed?"  asked  another. 

"Nope." 

"What  did  she  dor 

"Shan't  tell,  but  it  pays  to  advertise." — The  Scrap  Book. 


As  the  year  comes  to  a  close,  Julius  Bien  &  Company  find 
that  their  sale  of  post  cards  during  the  past  twelve  months 
has  beaten  all  previous  records.  There  is,  undoubtedly,  some- 
thing original  in  their  subjects.  Or  possibly  it  is  the  beauty 
of  finish  that  has  earned  Julius  Bien  &  Company  a  reputation. 
Certainly  this  firm  has  its  customers  to  thank  for  the  liberal 
orders  of  the  past  year. 

Hostess  (to  distinguished  foreign  visitor)  :  "My  husband 
was  so  distressed  that  he  missed  you  on  your  arrival,  Mon- 
sieur." M.  le  Vicomte:  "Hclas,  madame,  I  look  at  'eem,  'e 
is  not  there ;  'e  look  at  me— I  am  not  there,  Enfin,  we  look 
at  as,  we  are  not  there  I"— PmwA. 


When   wrllini   to  advertiieri  pleaic  meiitioii    Bhu-vtih   sr   Pbaiuact 


Patekson  DauG  Glebes  Hold  Annual  Meehng. — The 
annual  meeting  of  the  Paterson  Pharmaceutical  Society,  which 
was  organized  a  year  ago,  was  held  recently  in  the  Kinsella 
Building,  Nearly  every  member  was  present,  and  a  great 
deal  of  interest  was  taken  in  the  proceedings,  particularly  in 
the  election  of  officers.  Two  new  members  were  installed, 
and  preparations  were  made  for  the  first  annual  banquet 

The  following  were  the  officers  elected:  Charles  R.  Gar- 
rabrant,  president;  Frederick  D.  Stick,  vice-president;  Samuel 
Jacobus,  treasurer;  and  M.  J.  Brechin,  secretary. 

The  feature  of  the  evening  was  the  presentation  of  a 
framed  set  of  resolutions  to  the  retiring  president,  Malcolm 
J.  Brechia  The  by-laws  of  the  association  provide  that  no 
officer  shall  succeed  himself  for  the  same  office,  and  this 
accounts  for  the  complete  change  in  the  heads  of  the  organi- 
zation. After  the  election  was  over  William  H.  McNeill 
presented  an  artistically  executed  set  of  resolutions  to  Mr. 
Brechin,  in  recognition  of  the  impartial  manner  in  which  be 
had  presided  and  for  the  satisfactory  manner  in  which  be 
had  conducted  the  duties  assigned  to  him.  With  the  two 
new  members  added  the  association  now  has  forty-nine 
members. — The  Morning  Call. 


Heeler  Bill:  'That  plank  was  put  inter  the  platform  by 
our  own  bunch.  We  demanded  it,  see?"  Gtizea:  "Yes;  I 
set.    Sort  of  a  gang  plank." — Cleveland  Leader. 


DvEBt    "Well,  I  see  Failin  is  on  his  fe^  again."    Syer: 
"Yes;  he  was  obliged  to  sell  his  auto."-Tf((c*^OOQ  IC 
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People  Will  Buy  Your  Goods  Much  Quicker 


QidDcy  Bpedal  No.  BOO.    AUFUUai 


QuIdot  Sped*]  Na  W,    Nairow  Top  RtUL 


when  they  are  displayed  in  cases  that  possess  as  much 
quality  as  the  goods  themselves. 

QUINCY  SPECIAL  GASES 

are  made  better  because  the  workmen  are  skilled  along 
these  particular  lines. 

Now  jnst  take  the  time  to  read  a  few  reasons  why  you 
should  consider  these  cases  before  you  buy — framework 
is  genuine  selected  quarter-sawed  oak — glass  is  clear  as 
can  be  made — cases  shipped  knocked  down  (saving 
freight) — safe  arrival  absolutely  guaranteed. 

It  costs  you  only  ONB  CENT  to  get  our  catalog— and 
you  will  find  that  investment  the  most  profitable  you 


QUINCY  SHOW  CASE  WORKS, 

Qnlncy,  UM,^,UI1)<  Illinois. 

CniCAU:  H7  JacktraBM.  fP^^;^^     SAD  FUHCISCS;  IIM  Shit  SI. 


PALUS.  nL:  3«  Tnit  Wit. 


D.  OF  C.  Druggists  Busy. — The  last  regular  monthly 
meeting  of  the  District  of  Columbia  Retail  Druggists'  Asso- 
ciation was  held  in  the  lecture  hall  of  the  College  of  Phar- 
macy of  the  George  Washington  University,  at  8QB  I  Street 
Northwest.  It  was  the  largest  and  one  of  the  roost  enthusi- 
astic meetings  in  the  history  of  the  organization.  Augustus 
C  Taylor,  president  of  the  association,  presided,  and  ex- 
pressed his  pleasure  at  the  large  attendance,  and  said  that 
with  the  enthusiasm  now  shown  by  the  members  this  asso- 
ciation will  soon  be  the  leader  in  this  propaganda  work;  that 
it  is  the  determination  of  the  officers  and  Executive  Com- 
mittee to  excel  all  previous  efforts  along  this  line.  He  urged 
all  members  to  work  just  as  hard  as  they  can  for  the  uplift 
«(  pharmacy;  urged  them  to  attend  their  committee  meetings 
to  help  their  chainnen;  assuring  them  that  that  will  bring 

At  the  request  of  the  chair  Mr.  Henry  escorted  Dr.  Mur- 
ray Gait  Motter  to  the  platform.  Dr.  Motter  was  received 
with  applause  and  delivered  an  interesting  address  upon  the 
way  the  government  is  recognizing  the  great  strides  that  have 
been  made  in  the  advancement  of  pharmacy  as  a  profession. 

After  the  applause  subsided  Mr.  Flemer  was  requested  to 
escort  Mr.  M.  I.  Wilbert  to  the  platform.  Mr,  Wilbert,  who 
is  well  known  to  every  pharmacist  by  his  excellent  work  in 
the  A.  Ph.  A.,  needed  no  introduction  to  those  present,  and 
the  members  showed  their  pleasure  at  having  him  with  them 
by  greeting  him  with  hearty  applause.  Mr.  Wilbert  spoke  of 
the  work  that  has  been  done  by  the  druggists'  associations  of 
Philadelphia  toward  the  advancement  of  pharmacy  as  a  pro- 

Dr.  H.  E.  Kalusowski,  dean  of  the  college  of  pharmacy, 

When   wrfthis  to  adTartUcn   plMu 


spoke  of  the  dual  position  of  the  pharmacist  in  the  commu- 
nity, he  being  a  merchant  as  well  as  a  professional  man. 

The  balance  of  the  meeting  was  taken  up  with  a  general 
discussion  of  the  work  before  the  association. 


We  once  heard  of  a  druggist  who  weighed  oat  the 
requisite  quantity  of  Codeine  for  a  cough  prescription.  Then 
he  took  his  spatula  and  proceeded  to  remove  as  much  of  the 
alkaloid  as  he  dared.  Wliile  we  are  all  ready  to  condemn  a 
man  who  would  stoop  to  a  deed  like  this,  how  about  the 
pharmacist  who  buys  cheap  .alkaloids  from  houses  of  obscure 
standing?  It  is  another  case  of  taking  a  little  off  the  top 
in  a  different  guise.  The  New  York  Quinine  and  Chem- 
ical Works  sell  only  alkaloids  of  the  highest  quality.  The 
pharmacist  who  weighs  out  1/60  or  1/120  grain  of  a  drug 
bearing  the  "N.  Y.  Q."  label  may  rest  assured  that  the  pre- 
scribed dose  is  all  there.  Isn't  it  really  worth  your  while, 
therefore,  to  specify  "N.  Y.  Q."  on  orders  for  alkaloids? 


Bov  (to  tramp)  :  "Don't  you  get  awful  tired  of  doin' 
nuthin',  mister?"  Tramp:  "Terrible  1  But  I  never  com- 
plains.    Everybody    has    their    Uo\xh\e&\"— Philadelphia    /»- 

Skinnes:  "Good  morning,  ma'am.  Did  you  ever  see  any- 
thing so  unsetded  as  the  weather  has  been  lately?"  Mrs. 
Hashley:  "Well,  there's  your  board  bill,, Mr.  ^unnerJ"— 
Philadelphia  Inquirer. 
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You  NEED 


Our    Holiday   Cards  to   Boost   Your   Profits 


The  sale  of  Holiday  Post  Cards,  as  you  knowy  is  always  a  good 
source  of  revenue.  Your  sales,  however,  will  be  greater  or  smaller^ 
according  to  the  kind  of  cards  you  carry. 

You  ran  no  risk  whatever  with  oar  line.  Our  cards  are  such  as 
the  public  demands;  they  sell  readily,  quickly;  they  are  "Profit 
Boosters."  We  have  them  at  all  Prices.  A  Fall  Sample  assortment 
will  be  sent  yoa  for  $4.35.    You  will  be  pleased.    ORDER  TO-DAY. 
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The  woman's  organization  of  the  District  of  Columbia 
Retail  Druggists'  Association  held  its  Hrst  meeting  of  the 
season  at  the  National  College  of  Pharmacy.  The  following 
officers  were  elected  for  the  cominfr  year:  President,  Mrs. 
Charles  Fuhrmann;  first  vice-president,  Mrs.  Roger  Duffy; 
second  vice-president,  Mrs.  James  T.  Hoskins;  secretary, 
Mrs.  Harry  Eppa;  treasurer,  Mrs.  H.  A.  Trowbridge;  cor- 
responding secretary,  Mrs.  Guy  Neely;  executive  committee, 
Mrs.  W.  S.  Richardson,  chairman ;  Mrs.  A.  Taylor,  Mrs. 
Henry  Evans,  Mrs.  Lewis  Flemer,  Mrs,  Edwin  Yarnold  and 
Mrs.  M.  Waters;  chairman  entertainment  committee,  Mrs. 
A.  E.  Powell;  chairman  membership  committee,  Mrs.  Ashton 
Evans;  chairman  auditing  committee.  Miss  G.  Simms;  chair- 
man hospitality  committee.  Miss  Richardson. 

Reports  from  the  national  convention  at  Atlantic  City, 
N,  J.,  a  letter  from  the  national  president,  and  a  letter  from 
Miss  Margaret  Weller  while  abroad  were  read.  The  meeting 
was  well  attended,  much  enthusiasm  prevailed,  and  the  pros- 
pects for  the  coming  year  are  very  encouraging. 


Thb  Mallinckrodt  Chemical  Works  are  giving  special  at- 
tention to  their  carbolic  acid.  It  is  free  from  allied  bodies 
and  has  the  aromatic  taste  and  smell  of  pure  phenol.  Inas- 
much as  this  chemical  is  one  of  the  most  widely  used  in 
pharmacy,  will  it  not  be  worth  your  while  to  buy  the  "M. 
C.  W."  brand?    It  is  supplied  by  all  jobbers. 


"Mks.  Fadd  has  a  new  wrinkle."    "The  poor  dear!     She 
must  be  aging  rapidly."— Tonm  and  Country. 


"Waitek,  get  me  a  newspaper  so  I  can  hide  my  yawns;, 
this  concert  is  so  stupied." 

"Yes,  miss;  I'll  bring  the  largest  I  can  find." — FtUgende- 
Btaeller. 

We  know  of  no  better  New  Year's  resolution  for  the  retail 
druggist  than  a  resolve  to  make  his  store  brighter,  cleaner 
and  more  inviting  than  it  has  ever  beea  If  your  show-cases 
are  old-fashioned,  it  will  pay  to  get  something  up-to-date. 
We  have  in  mind  the  modem  and  attractive  cases  made  by 
the  Grand  Rapids  Fixture  Co.,  933  Jefferson  Ave,  Grand 
Rapids,  Mich.  This  firm  maintains  branches  at  744  Broad- 
way, New  York;  123  Quincy  Street.  Chicago,  IIL;  703  Wash- 
ington Ave.,  St.  Louis,  Mo.;  16S5  Blake  Street,  Denver,  Colo- 
rado; 2210  W.  Superior  Street,  Oeveland,  Ohio. 


"So  you  have  a  great  idea  for  a  novel." 

"Yes,"  answered  the  publisher. 

"Who  is  going  to  write  it?" 

"Oh,  1  haven't  gone  into  details.  What  we're  at  work  on 
now  is  one  of  the  most  striking  cover  designs  ever  introduced 
to  the  holiday  trade." — WashingiOH  Star. 


A  TEACHER,  after  patiently  defining  words  in  a  spelling  les- 
son, gave  the  word  "gruesome"  from  among  them,  to  be  put 
into  a  sentence;  with  this  result  from  the  brightest  little  girt 
in  the  class:  "I  cannot  wear  my  last  summer'!  dresses  be- 
a.«  I  „.,  .on..."-Li/,.        ,,  ,.^^^  by  ClOQt^  le 
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R.  D.  JAYNE'S 
EXPECTORANT 

la  the  most  widely  known  and  favorablf  known  medicine  oF  Its  kind  in  the  world  to-day. 
Four  EeiKTations  have  successfully  employed  this  standaid  remedy  in  relieving  and  curing 
coughs  snd  coldg,  bronchitis  and  pleurisy,  croup  and  whooping  cough,  etc. 

Druggists  everywhere  have  sold  Dr.  Jayne's  Expectorant  for  generations  and  know 
it  to  be  a  reliable  remedy  and  an  equally  reliable  trade  builder.  At  the  present  time  the 
demand  and  sales  of  the  Expectorant  and  all  Dr.  D.  Jayne's  Family  Medicines  surpass 
all  tormer  records,  and  druggists  are  sending  In  big  orden  to  the  Jobbers  in  anticipa- 
tion of  a  record-breaking  Dr.  D.  Jayne  business,  especially  on  the  Expectorant  and  Vermi- 
fuge, during  this  winter. 

The  continuous  newspaper  advertising  of  Dr.  D.  Jayne's  Remedies  is  bringing  business 
to  druggists  in  all  parts  of  the  country.  Don't  run  out  of  any  of  the  Dr.  D.  Jayne  Remediea 
— order  from  your  Jobber  well  in  advance. 

©r.  O.  Jayne  &  Son 

242  CHESTNUT  ST.,  PHILAVELPHIA,  VjI, 


The  Motbeb:  "My  little  boy  was  rude,  I  know.  I  am 
afraid  he  is  awfully  spoiled."  The  Stranger:  "Don't  men- 
tion it,  madam.  It  is  belter  that  he  should  be  spoiled  than 
that  his  young  life  should  be  embittered  by  the  thought  that 
he  is  different  from  all  other  American  children."— Lt/?, 


and  rubber  bands,  nickel   travelers'  ink  filler,    fountain-pen 
cleaner,  joint  opener,  and  a  place  for  any  fountain  pen  that 


Wben  recently  leasing  a  house  in  a  fashionable  suburb  of 
Philadelphia  the  lessee  failed  to  examine  closely  the  terms  of 
the  lease.  After  a  time  his  landlord  called  and  reminded  him 
that  he  was  bound  to  do  all  the  outside  painting  at  certain 
intervals.  The  tenant  protested  in  vain ;  so  he  engaged 
painters  and  ordered  them  to  paint  the  whole  front  of  the 
house  red,  white,  and  blue — in  stripes. 

When  it  was  finished  the  neighborhood  rose  up  in  arms, 
.and  the  landlord  was  frantic.  The  tenant  politely  explained 
that  there  was  nothing  in  the  lease  about  the  color,  so  he 
intended  to  finish  the  job  by  painting  the  back  of  the  house 
green  with  large  yellow  spots.  The  landlord  saw  that  he  had 
met  his  match  and  within  a  few  days  the  tenant  had  a  new 
lease  in  which  the  landlord  undertook  to  do  all  the  outside 
painting.— i  ippinco  tfs. 


Holly  Cbristuas  Desk  Set. — Christmas  joy  is  always 
-realized  in  a  gift.  As  a  Yule-tide  offering  the  Waterman  set 
illustrated  below  is  particularly  appropriate. 

It  makes  a  desirable  present  for  anybody  who  owns  a 
desk,  including,  as  it  does,  all  the  little  necessities  of  the  day 
— sealing-wax,  cleaning  eraser,  ink  eraser,  pencil  eraser,  wax 
seal,  pearl   envelope  opener,   an  assortment  of  paper   clips 


may  be  selected  for  the  set.    The  price  complete,  without  the 
fountain  pen,  is  S3. 00. 

If  you  will  display  one  of  these  assortments  it  will  prove 
to  be  a  ready  seller.  To  the  Christmas  shopper  who  has  only 
a  vague  idea  of  what  he  should  select,  the  Waterman  Desk 
Set  will  appeal  at  once.  The  L.  R  Waterman  Company  is 
located  in  New  York  City. 
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HYDROGEN  PEROXIDE  MEDICINAL 


Out  product  is  absolutely  free  from  all  injurious  impurities ;  is  of  U.  S.  P. 
strength;  tests  ten  volumes  or  three  per  cent;  is  unsurpassed  for  stability  and 
does  not  develop  pressure. 

If  wholesale  druggists  are  not  in  position  to  supply  you,  correspond  with  us 
directly. 

ALBANY  CHEMICAL  CO.,      -      -      -      ALBANY,  N.  Y. 


THE  OLDEST,  LARGEST  AND  LEADING 

Correspondence  School 

of  OPTICS 

fa  the  American  Optical  College,  Detroit,  HIcb.  Our  giaduatea  tre  Buccessful  opttdau  In  nil  put*  of  tlie  world.  Everr 
month  aees  the  addition  of  new  testimonlalB  in  pralw  of  the  thorough  and  practical  featui^  of  our  courae.  Everyttdng  fuUf 
explained.  No  learoed  technical  terms.  Studeuta  show  their  knowledge  bj  our  "  quiz"  Bjalem.  Don't  be  a  "  fliture."  Pre. 
pare  fonrself  for  better  condiHooa  b^  taking  oar  oonrae.  Tou  can  get  a  regnlar  $36  ooune  for  onlj  $8  bj  correspondence— 
paying  all  down,  or  fl  weekly.    Write  ua  to-day.    Address  Dapl.  O. 


American  Optical  Coiiege, 


Detroit,  Mich. 


An  ambitious  politician  who  has  it  various  times  been  a 
candidate  for  public  otBce  has  a  son,  a  lad  of  eight,  who, 
meditating  upon  the  uncertainties  of  kingly  existence,  at  last 
asked  his  mother: 

"If  the  King  of  England  should  die,  wtio  would  be  King?" 

'The  Prince  of  Wales." 

"And  if  he  should  die,  who  would  be  King?" 

His  mother  turned  the  question  off  in  some  way,  when 
the  boy,  with  a  deep  breath,  said: 

"Well,  anyway,  I  hope  pa  won't  try  for  W^Harper's 
Magasine. 

Coca-Cola  Co.  Wins  its  SuiT.^The  Coca-Cola  Company 
has  won  its  suit  in  the  United  States  Circuit  Court  against 
Max  Jacobs  and  the  Western  Bottling  Works,  and  the  court 
has  issued  a  decree  that  forbids  the  defendants  to  make  or 
sell  or  advertise  that  they  have  for  sale,  dther  in  bottles  or 
by  the  glass,  any  beverage,  as  "Kos-Kola,"  "Cold-Cola,"  or 
by  any  other  name  so  similar  in  sound  or  appearance  as  to 
lead  customers  to  believe  that  they  are  buying  the  drink 
known  as  Coca-Cola.  This  decree  also  forbids  them  infring- 
ing on  the  trade  name  "Coca-Cola"  or  trying  to  sell  any 
other  drink  in  place  of  Coca-Cola  and  thereby  deceiving  the 
public.    The  court  has  made  this  decree  perpetual  and  final. 


"Nature  makes  nothing  in  vain,"  said  the  philosopher. 

"Perhaps,"  answered  Colonel  Stilwell.  "Though  I  can't 
quite  explain  the  presence  of  a  great  big  beautiful  mint  bed 
in  a  local  option  county,"— rAf  Newt. 

When   wridna  to   kdrcrtlwi*  |dcu 


Ms.  Habdsemse:  "My  boy,  success  comes  only  to  thc' 
man  who  is  willing  to  take  off  his  coat  and  roll  up  his  sleeves." 
The  Junior:  "Cawnt  do  it,  deah  old  dad.  I  never  have  a 
coat  on,  and  all  the  felUhs  at  school  weah  sleeveless  jerseys."^ 
—Puck. 

We  are  told  that  druggists  who  take  the  pains  to  push 
Zymole  Trokeys  are  rewarded,  not  only  with  a  steady  demand 
for  this  article,  but  for  other  good  paying  things  besides.  For 
people  who  buy  Zymole  Trokeys  are  those  who  believe  in 
having  the  little  luxuries  of  life,  and  as  such  they  are  the 
kind  of  trade  it  will  pay  yon  to  cultivate.  Get  as  many 
of  these  customers  as  you  can  and  look  for  an  increase  ia 
your  general  sales. 


SiSTiB  Ann:  "Did  yer  get  any  marks  at  school  ter-day, 
BiUr 

Bill:  "Yus;  but  they're  where  they  don't  show." — The 
Skelch. 


of  a  certain  parish  in  Scotland  was  walking* 
one  misty  night  through  a  street  in  the  village  when  he  fell 
into  a  deep  hole.  There  was  no  ladder  by  which  he  conld 
make  his  escape,  and  he  began  to  shout  for  help.  A  laborer 
passing  heard  his  cries,  and,  looking  down,  asked  who  he  was. 
The  minister  told  him,  whereupon  the  laborer  remarked: 
"Weel,  weel,  ye  needna  kick  up  sic  a  noise.  Youll  be  nO' 
needed  afore  Sawbath,  an'  this  is  only  Wednesday  nicht" — 
PilttlOH  Gaaette. 
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PURE  WHITE 

BEESWAX. 


"W.H.B." 


THEW.H.BOWDLEARCO. 

aao  Devonshire  Street,  Boston,  Mom. 


A  Fact  tbat  Counts. 


tlMdiaip  adTsnos  la  price,  Uw 
pMt  twoTwia  ihov  k  BMadr 
gain  ol  15  ud  W>  par  omt.  re- 
■peetlTelr.  'Hiii  growth  mala 
■olelr  upon  lU  meriU. 


BEST  PERFUMES  MADE 

Now  Under  a  Fnll-prlce  Agreement  Dated  Anitnst  1st,  1908. 

Send  for  Price  List  and  Terms.    File  joax  Name  In  m^  Full-Price  Index. 

SOLON  PALMER,  Perfumer,       -       New  York. 


"So  Crimson  Gulch  wants  to  send  the  ambassador  to  St. 
James.  Have  you  got  a  man  who  can  back  out  of  a  throne 
room  without  falling?"  "Any  man  in  town  kin  do  that  and 
handle  two  guni  at  the  same  time,  sir." — Louisville  Courier 
Jotu-ndL 


has  justified  this  belief.  It  is  proving  a  big  success;  for  it 
has  all  the  essentials  to  make  it  so;  mechanism  that  will  work 
and  materials  that  will  last ;  an  apparatus  wholly  in  bar* 
mony  with  the  finest  store  fixtures.    Its  simplicity  of  opera- 


HiKEs's  Automatic  Mukiuakeb.— The  invention  of  the 
Hires  Automatic  Munimaker  has  back  of  it  a  very  interest- 
ing history. 

While  working  with  the  soda-fountain  trade  the  Hires 
Company  was  continually  confronted  with  two  conditions 
which  it  knew  should  not  exist,  namely;  first,  that  Hires  was 
not  being  rightly  dispensed ;  second,  that  no  soda-fountain 
drink  was  being  dispensed  with  the  right  profit 

The  second  condition  was  due  to  the  first  Under  the 
present  method  of  dispensing  at  the  soda  fountain,  the  dis- 
penser is  compelled  to  guess  the  amount  of  syrup  necessary 
to  be  used  for  each  drink.  Guesswork  always  means  waste. 
As  it  is  impossible  for  a  dispenser  in  his  haste  to  gauge  the 
correct  quantity  with  the  eye,  he  invariably  overdraws  the 
amount  of  syrup  necessary  for  the  drink. 

The  Hires  Company  gains  nothing  through  the  dispenser 
drawing  too  much  syrup  because  it  tends  to  make  the  drink 
unsatisfactory,  and  the  dispenser  gains  nothing  because  he 
loses  a  fraction  of  an  ounce  of  syrup  to  every  drink  which 
properly  belor^ed  to  his  profits. 

Any  one  owning  a  soda  fountain  who  is  interested  in 
these  things  can  learn  a  great  deal  by  a  little  investigating. 
This  is  about  what  he  will  find:  that  the  syrup  requiring 
about  one  ounce  to  the  glass  will  produce  100  drinks,  and 
the  syrup  requiring  two  ounces  to  the  glass  will  produce  SI 
or  52  drinks.  As  a  matter  of  fact,  he  should  get  128  drinks 
from  a  one-ounce-to-the-glasj  syrup  and  ti  drinks  from  a 
two-ounces-to-the-glass  syrup.  This  loss  is  so  gradual  that 
it  is  scarcely  perceptible  in  the  individual  drink. 

The  Hires  Company  believed  that  if  they  could  make  an 
apparatus  which  would  serve  Hires  right  and  give  the  dis- 
penser a  profit  which  he  was  entitled  to,  we  would  find  a 
ready  market  for  the  apparatus.  Hires's  automatic  dispenser 


tion  cannot  fail  to  appeal  to  every  one.  It  will  find  its  place 
on  every  soda  fountain  because  it  helps  the  dispenser  to 
mechanically  produce  140  drinks  to  the  gallon  of  Hires  as 
against  100  when  dispensed  by  the  usual  guess  method.  That 
means  W  drinks  more  than  the  dispenser  will  make  from 
any  other  S-cent  syrup,  or  $S— (2  to  the  gallon  means  SlOO 
to  the  barrel.  It  is  not  difficult  to  see  that  the  dispenser  is 
enormously  the  gainer  by  using  Hires's  Automatic  Muni- 
Further  particulars  about  this  device  may  be  had  by  writ- 
ing the  Charles  E.  Hires  Company,  of  Philadelphia,  Pa. 
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The  Marvel  "Whirling  Spray"  Syringe 


WAS  iWAIDED  THE  OOIS  HEDAL.  DIFLOHA, 
AND  CEKTiriCATE  OF  APFROBATIOH  BT  THE 
SOCliT^  D-BIOlkNE  OF  FUHCE.  OCT.  Hh.  1902, 
88  the  latest  and  best  fmproTameat  In  Vaginal 
Syringes.  Particular  atteation  is  called  to  tbe 
fact  that  bj  reaaoa  of  Ita  peculiar  conatructlon 
the  Harval  Syrln^a  dilates  and  ficshaa  tha 
vagina  with  a  volume  of  whirling  aprayi 
which  amootha  onl  tha  folds  and  parmlta 
the  Injacllon  to  coma  Into  contact  with  the 
ant  Ira  anrfaca,  liutaatir  diasolvlnit  and 
washing  out  all  sacrellona  and  dlscharjea. 


In  the  days  when  Joseph  Hodges  Choate  was  a  lawyer — 
which,  of  course,  implies  the  days  before  he  became  a  Peace 
Commissioner — a  certain  New  York  reporter,  who  is  now 
reporting  no  more  unless  they  run  some  sort  of  celestial  ga- 
zette in  Heaven,  had  to  go  to  see  him  about  a  piece  of  news. 
It  was  a  warm  day  in  early  June,  but  Mr-  Choate  had  a  big 
fire  burning  in  the  grate  in  his  inner  office. 

As  the  interview  was  ending,  the  lawyer  noticed  his  visi- 
tor's discomfort. 

"Do  you  think  it  is  warm  here?"  he  inquired  tn  mild  sur- 

"Warm?"  echoed  the  reporter,  who  had  got  his  news  and 
could  now  afford  to  be  truthful.    "It's  as  hot  as  an  oven !" 

"Indeed !"  said  Mr.  Choate.  "But  then,"  he  added,  "it 
ought  to  be  as  hot  as  an  oven,  for,  you  see,  I  make  my  bread 
here." — Saturday  Evening  Post. 


Mekck's  Tested  Reagents  Save  the  Chemist  Time.— 
Merck  chemicals  are  not  put  on  the  market  unless  they  stand 
certain  tests  as  outlined  in  "Chemical  Reagents:  Their 
Purity  and  Tests,"  a  book  published  in  1907  by  D.  Van 
Nostrand  Co.  of  New  York.  In  that  volume,  based  on  and 
replacing  "Krauch,"  all  details  concerning  the  tests  are 
given,  such  as  concentration  of  solutions,  duration  of  reac- 
tions, temperatures,  etc.  The  text  is  so  arranged,  further- 
more, that  a  glance  will  tell  whether  a  given  chemical  can  be 
used  for  the  definite  purpose  which  you  have  in  view. 

When  you  conclude  that  a  chemical  you  have  looked  up 
will  answer  your  purpose,  you  can  get  it  if  you  will  ask  your 
dealer  for  Merck's  Blue  Label  or  Tested  Reagent;  and,  as 


ALL  JOBBERS  SELL  IT 


THE  MARVEL  CO. 

Sola  ProprlalorB 

Tines  Bnlldintf,  NEW  YORK 

BIANCH  OFFICES) 
.Endul,      •  • 

,  n.  sTw.,  Aiimlk. 


._ ttlM4iN*nlM 

LntH,  Enllul,      •  •  II  QaMi  VIMrli  Stml 


^m0 

the  book  specifies  the  methods  by  which  the  degree  of  purity 
was  ascertained,  you  will  know  this  degree  of  purity  better 
than  if  the  mere  results  of  an  indefinite  analysis  were  stated 
on  the  label  or  in  the  Price  List.  Knowing  the  methods,  you 
can  use  the  chemicals  intelligently,  thus  saving  the  time  and 
expense  otherwise  wasted  on  blank  tests. 

The  delicate  character  of  these  tested  chemicals  calls  for 
special  care  in  their  handling,  which  has  necessitated  put- 
ting them  up  in  certain  definite  sizes  and  containers  only. 
The  sizes  are  duly  specified  in  a  booklet  entitled  "Prices  and 
Uses  of  Tested  Reagents,"  and  have  been  so  chosen  that 
there  is  always  a  size  obtainable  at  low  cost.  Every  druggist 
should  possess  a  copy  of  "Prices  and  Uses  of  Tested  Re- 
agents."   It  may  be  obtained  from  Merck  &  Co.,  New  York. 


Trotteb  (who  has  been  abroad)  :  "So  Maud  and  Charlie 
finally  married?"  Miss  Homer:  "Yes."  Trotter:  "I  sup- 
pose they  arc  happy?''  Miss  Homer:  "Undoubtedly;  they 
each  married  some  one  else." — Chicago  Daily  News. 


Thi  jobbers  are  selling  Fletcher's  Castoria  in 
at  reduced  prices.  Bear  this  in  mind,  and  whe 
avail  yourself  of  the  extra  discount. 


quantities 
I  ordering 


Gateman  (at  the  musical  comedy)  :  "Don't  you  want  to 
come  back?"  Castleton:  "No."  "Well,  take  this  pass  check, 
anyway.  You  can  hand  it  to  some  chap  on  the  outside."  "My 
dear  fellow,  I  haven't  an  enemy  in  the  vroti6^i—Life.       ■ 

iiitizedbvGooQie 
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A  New  Year's  Resolution  for  Live  Druggists. 

H.esoWed,    That  In  IQOQ  I  will  make  more  money  than  In  1908: 

First. — By  handling  the  best  goods — 
the  goods  the  people  want. 

Second. — By  keeping  up-to-date.  By 
being  alert  and  open  to  every  proposition 
that  bears  the  earmarks  of  progress. 

Third.— By  keeping  my  store  and  fix- 
tures modem  and  attractive.  To  discard 
the  old  and  adopt  the  new. 

I,AST  BUT  NOT  LEAST.— By  writing 
now — this  minute — for  the  catalog  describ- 
ing the  "Case  with  a  Conscience,"  realiz- 
ing that  the  first  step  toward  a  modem  store 
is  modem  show  cases  and  fixtures.    So  I  will  write  at  once — now.    I'll  write  to  the 

Grand  Rapids  Fixtures  Co. 

933  Jefferson  Avenoe.  Grand  Rapids.  Hich. 

7U  BfMdwiv.  Haw  Tork.  123  QolacT  8L,  CUcM<>.  lU-  7*3  WuhlBCton  iTa„  SL  Levis,  Hb. 

I6S5  Blaka  St.  DaaTw,  CaL  2211  V.  Siyeriar  Si ,  Claraluid.  Oble. 


J.  B.  tt  p.  R.  POTTER, 


a  Stu  lltxieo,  SS  Stcond  3t,  San  Frandtco,  CaL 


?i™d  '■! 


NosTHWESTEKH  Univebsity  Phasuaceutical  Association. 
— At  a  meeting  of  the  students  of  Northwestern  University 
School  of  Pharmacy,  held  Thursday  evening,  November  19, 
190B,  at  the  University  Building,  Lake  and  Dearborn  Streets, 
Chicago,  there  was  organized  under  the  most  favorable 
auspices  the  Northwestern  University  Pharmaceutical  Asso- 
ciation. The  meetings  of  the  Association  are  to  be  held,  for 
the  present  at  least,  on  the  third  Thursday  evening  in  each 
month. 

The  meeting  of  Thursday  evening  was  a  largely  attended, 
enthusiastic  one,  being  participated  in  by  a  considerable  por- 
tion of  the  student  body.  The  main  topic  (or  discussion  was 
the  following  resolution : 

Rrsolved,  that  Ihe  highest  welfaic  o!  Ibe  pbarmaeeuti 
and   of   ihc   public   demands   Ihal  every  drug  ilore  iball 

After  an  animated  debate,  in  which  a  large  number  of 
students  took  part,  a  vote  on  the  resolution  was  taken  and 
resulted  in  its  being  adopted  by  a  small  majorily,  the  two 
sides  being  quite  evenly  divided  as  to  numbers. 

The  meeting  was  presided  over  by  Mr.  Daniel  C.  Wat- 
son, of  Parowan,  Utah.  Mr.  James  F.  Cunningham,  of  Hel- 
ena, Ark.,  acting  as  secretary.  At  the  meeting  to  be  held 
December  17,  Mr.  Chas.  Loeffelbein,  of  Grand  Rapids,  Wis., 
will  preside,  and  Mr.  Edward  H.  G.  Kreiling,  of  Havana.  111., 
will  be  secretary.  The  subject  for  discussion  at  that  meeting 
is  to  be  selected  by  a  committee  to  be  appointed  by  President 
Watson. 

It  is  the  intention  of  the  leading  spirits  in  the  organiza- 
tion to  discuss  only  questions  of  vital  interest  to  pharmacists, 
the  intention  of  the  students  being  to  familiarize  themselves 


with  the  needs  of  the  profession — needs  which  can  only  be 
met  by  the  concerted  efiort  of  those  whose  welfare  is  affeited. 
In  other  words,  it  is  believed  that  many  of  the  evils  which 
afflict  the  profession  can  be  corrected,  but  that  they  will  not 
be  corrected  unless  druggists  themselves  bring  about  the 
needed  reforms. 


The  holiday  season  is  just  the  time  to  push  Fr.  Hotz  Har- 
This  line  allows  the  dealer  a  big  profit  and  every 
druggist  should  be  interested.  A  handsome  catalogue  with 
full  prices  and  descriptions  is  at  your  disposal.  Send  for 
one  to  Fr.  Hotz,  475  Broadway,  New  York;  or  7S  York 
Street,  Toronto,  Canada. 

The  learned  physician  arrived  and  removed  his  gloves.  "I 
have  come  to  take  your  pulse."  he  said  briskly.  The  sick  man 
smiled  feebly.  "Go  ahead,  Doc,"  he  whispered,  "it  is  about 
all  I  have  left." — Chicago  Daily  News. 


If  you  think  that  one  cocaine  is  as  good  as  another,  ask 
the  doctor  about  it.  He  will  tell  you  the  difference  between 
inferior  crystals  and  the  pure.  The  former  contain  what  are 
known  as  iso-tropic  cocaines.  To  these  bodies  are  attributed 
the  untoward  results  of  the  inferior  brands  of  the  alkaloid. 
Mallinckrodt's  Cocaine  is  re  crystallized  until  it  is  rid  of  all 
impurities.  It  is  otfered  Co  the  trade  in  bottles  of  1  ounce  . 
or  less.  Since  you  buy  this  drug  in  small  quantities,  insist  on 
getting  the  original  packages. 
ijilized  by  V 
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EVER  NEED  DUPLICATES 


01  Farm  LeUan.  rrice  LMs,  BUU,  InroicM.  Dfawtnli,  Hbui,  I^orta,  AnjtUai  r 

Tlwn  take  advaoUf^  o(  our  oSs  of 

TEN  DAYS'  TRIAL,  WITHOUT  DEPOSIT 

and  beoODM  one  of  thotuuidi  of  latltfed  cnMomcn  irbo  all  acres  that 
DAUS*  IHFIOVED  Tir  TOr  DUPLICATOK 

l|  tlw  EimplMt.  eaakat  aod  qutckeat  mstbod  of  duplkBttne  on  the  markst 

MCoslnfromFai-wrtttenaDdWCiflMtnan-bpeWiltM^Ortg^-'    "-^ 

maohiite  oc«it4iiia  M  f«et  of  dupUcattoK  ■urtaoc 

oTsrandorerBKaliL   If  roa  have  tried  other  dapK 

jou  will  be  more  than  plessed  with  ours.  ^  ^.^i"^ 

'  kDaIkaMr.C*tSiM(iT(Dta8KilBliia.)    «•»   ^  /    i^^V'V 

I,  (fSD  lean  special  dlsoount  oliS^  per    ^^  J^  /   ^-^    ''^V'^ 


CVrnilor  of  Largtr  8i»tt  upon  rvgiiest. 

Felix  A.  C.  Dans  DnpUcator  Co..    dhu  Bniuinf.    m  joha  su    ii«w  Tork 


ESSENTIAL  OILS        absolute  purity 


niTZSCBE  SROTHERS,  Nev  Tork 


HUhest  Grade 


KNOW    THAT    DRUCCISTS   CAN    MAKE    MORE    MONEY 

dninlst  who  sella  post  cards,  that  mr  Unas  of  o^iTrightsnbJecta  sell  cosis-,  batar  and  for  bet-  -^ 

ers.    1  want  to  prore  to  anr  dniKeist  who  does  not  aeu  peat  oanls  thfti  he  can  sell  mlna  and  make  /^ 

re  wiUIng  to  be ''  shown,"  Just  fold  a  dollar  bill  In  tout  bustneaa  letter  head  and  mall  It  to  me  now.  \  Js 

XI  a  special  aelecUgn  of  70  new  caids  that  sell  firan  I  for  to.  to  S  for  Xo.  and  par  70U  SO  per  \J^ 

ifc.  NEUBURC,  lOSWorthSt.,  NEW  YORK      ^ 


'  Samuel  H.  Yerkes  died  November  1,  at  (he  Batlard 
Hospital,  Ballard,  Washington,  of  Bright's  disease.  He  was 
34  years  of  age.  For  a  number  of  years  Mr.  Yerkes  had  been 
proprietor  of  the  Granite  Falls  Drug  Co.  of  Granite  Falls, 
Washington.  At  the  same  time  he  was  interested  with  his 
brothers  and  sisters  in  the  Yerkes  Drug  Co.,  5th  and  Denny 
Way,  Seattle.  The  last  ten  years  of  his  life  he  spent  with 
his  mother,  brother,  and  sisters  at  their  country  home  near 
Port  Angeles. 

"Inflammation's  Antidoie"  is  the  best  description  of 
Antiphtogistine.  The  Denver  Chemical  Manufacturing  Com- 
pany, of  57  Laight  Street,  New?  York,  advises  all  druggists 
that  the  preparation  is  made  up  in  four  sizes — small,  medium, 
large  and  hospital  sizes.  Doctors  in  prescribing  it  frequently 
write  for  one  box,  without  specifying  the  size  needed.  The 
wise  druggist,  however,  knows  how  to  advise  intelligently 
what  size  is  likely  to  be  required.  If  a  small  can  is  purchased 
when  a  medium  or  large  one  will  be  needed,  it  is  not  to  the 
advantage  of  the  purchaser.  Another  point  which  the  manu- 
facturers wish  to  mention  is  thai,  when  a  large  can  is  pur- 
chased, the  buyer  should  be  cautioned  to  keep  the  preparation 
covered  until  it  is  entirely  consumed. 


"What  did  Barker  do  when  he  discovered  that  his  wi 
and  chauffeur  had  planned  to  elope  in  his  car?" 

•'He  oiled  it  thoroughly  and  put  it  in  first-class  shape."- 
Brooklyn  Life. 


C0NCBATU1.ATIONS  Wanted.— On  entering  his  club  one 
evening  not  long  ago  a  young  Philadelphian  was  accosted  by 
a  friend,  who  exclaimed : 

"Why,  Charley,  you  are  positively  beaming!  What's  Up?" 
"I'm  in  the  greatest  luck  imaginable,"  responded  the  other. 
"You  know,  I've  been  hanging  about  a  pretty  Yonkers  girl  for 
almost  a  year.  During  all  this  time  she  would  never  admit 
that  she  loved  me;  she  would  only  say  that  she  respected  me. 
But  now,  old  chap,  congratulate  me,  for  last  night  she  con- 
fessed that  she  respected  me  no  longer — that  she  loved  me  I" 
—Lippincolfs. 


To  THE  discriminatin 


phar 


t  nothin 


more  exas- 
perating than  to  fill  a  prescription  twice  and  obtain  two 
diflferent  looking  products.  It  displeases  the  dispenser  and 
perplexes  the  patient.  There  is  one  thing  about  Powers- 
Wei  ghtm  an -Rosen  garten  chemicals — they  never  vary.  It  is 
not  sufficient  that  chemicals  be  pure.  They  must  be  uniform 
to  please  the  exacting  pharmacist.  Chemicals  bought  from 
the  Powers-Weightman-Rosengarten  Co,  permit  not  only  of 
definite  therapeutic  results  but  assure  uniform  and  accurate 
dispensing. 


Mother;  "What !  Fighting  again?  Such  a  black  eye  1  If 
you'd  only  follow  the  lead  of  the  minister's  little  boy—" 

Tommy:  "Aw,  I  did  try  ter  follow  his  lead,  but  he  led 
again  wid  his  left  an'  dat's  where  he  biffed  me."—Philadtlpltia 
Press. 
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Increase  Your  Ice  Cream  Profits 

By  Uslnif  the  Ref liiferator  that  Preserves  the  Ice 
and  Keeps  the  Cream  the  Lonttest 

Qraod  Raplda  Ice  Cream  Refrigerator  are  unexcelled  for  eubstaatl&I  and  ]oag-lul> 
lug  case  conAructton,  insulation  and  flue  appearance.    Our  ateadilj  increasing  businesa 
is  proof  of  ttie  aboTe  aBsertion.  Grand  Bapida  is  tlie  center  of  the  furniture  industry,  and 
our  cabinet-makers  are  the  best  money 
can  liire.    Our  Beven-wall  constructioD 
shown  in  lower  comer  combines  ttie 
most  perfect  insulation  system  known 
to  science,  preeerriog  Uie  ice,  prevent- 
Oat  Caa  FtrcdilB  Uaai.  ing  sweating,  etc.     Bmss  fanceU  are 

conTenlentlf  fitted  so  as  to  allow  of  drawing  oil  the  surplus  watar. 

Our  lefrigerators  are  mode  In  porcelain  lined,  wood  lined  and  gal- 
vanized iron  lined.  Sach  refrigerator  la  guaranteed  to  be  just  as  repre- 
sented and  to  give  entire  satisfaction.  Each  case  baa  the  famous  Grand 
Rapids  finish  and  three  coats  of  ramisb  to  withstand  the  attacks  of  the  salt 
waler.  We  have  been  experimenting  with  onr  Tsmish,  and  the  result  Is 
that  we  have  effected  a  finish  tltst  Is  impervious  to  salt  water. 

Our  catalog  describes  all  of  our  different  makes  aod  styles.  Pree  for 
the  askiDg.    Write  to^ay. 

Chocolate  Cooler  Company 

79  Alabaina  St..  Grand  Rapids.  Mich.  r-r 


"You  are  pushing  me  too  hard,'  said  Wu  Ting-Ruig  to  a 
reporter  in  San  Francisco  who  was  interviewing  him.  "Vou 
are  taking  advantage  of  me.  You  are  like  the  Peking  poor 
relation : 

"One  day  he  met  the  head  of  his  family  in  the  street. 

"  'Come  and  dine  with  us  to-night,'  the  mandarin  said, 
graciously. 

"  Thank  you,'  said  the  poor  relation.  'But  wouldn't  to- 
morrow night  do  just  as  well?' 

'"Yes,  certainly.  But  where  are  you  dining  to-night?' 
asked  the  mandarin,  curiously. 

"At  your  house.  You  see,  your  estimable  wife  was  good 
enough  to  give  me  to-night's  invitation.' " — Everybody's  Maga- 


The  distinguished  German  professor  of  clinical  medicine, 
Hufcland,  recommends  olive  oil  internally  in  cases  of  intes- 
tinal irrilalion  and  in  certain  complaints  of  the  liver  and 
kidneys.  It  is  also  administered  with  advantage  to  scrofulous 
and  consumptive  persons.  Olive  oil,  if  pure,  doubtless  pos- 
sesses valuable  medicinal  properties.  The  "Laulier  Fils" 
brand  represents  the  best  French  quality.  Druggists  who  de- 
sire this  pure  oil  may  obtain  it  from  George  Lueders  &  Co., 
of  New  York,  Chicago,  and  San  Francisco. 


A  PATHETIC  story  of  a  child's  heroism  is  told  by  a  Dublin 
gentleman.  Recently  he  proposed  to  drive  with  his  wife  to 
the  beautiful  Glasnevin  cemetery.  Calling  his  son,  a  bright 
little  boy,  some  four  years  old,  he  told  him  to  get  ready  to 


accompany  them.  The  child's  countenance  fell,  and  the  father 
said: 

"Don't  you  want  to  go,  Willie?" 

The  little  lip  quivered,  but  the  child  answered,  "Yes,  papa, 
if  you  wish." 

The  child  was  strangely  silent  during  the  drive,  and  when 
the  carriage  drove  up  to  the  entrance  he  dung  to  his  mother's 
side,  and  looked  up  in  her  face  with  pathetic  wistfulness. 

The  party  alighted  and  walked  among  the  graves  and 
along  the  tree-shadowed  avenues,  looking  at  the  inscriptions 
on  the  last  resting-place  of  the  dwellers  in  the  beautiful  d^ 
of  the  dead.  After  an  hour  or  so  thus  spent,  they  returned 
to  the  carriage,  and  the  father  lifted  his  little  son  to  his  seat. 
The  child  looked  surprised,  drew  a  breath  of  relief,  and  asked: 

"Why,  am  I  going  back  with  you?" 

"Of  course  you  are;  why  not?" 

"I  thought  when  they  took  little  boys  to  the  cemetery  they 
left  them  there,"  said  the  child. 

Many  a  man  does  not  show  the  heroism  in  the  face  of 
death  that  this  child  evinced  in  what,  to  him,  had  evidently 
been  a  summons  to  leave  the  world, — London  Telegraph. 


Send  a  list  of  your  friends  to  The  Antikamnia  Chemical 
Co.,  St.  Louis,  Mo.,  and  this  firm  will  mail  each  one  an 
Antikamnia  Tablet  Calendar  tree  with  your  compliments. 


The   Heiress;    "Oh,   Papa!     The    Earl    has    proposed!" 
Papa  Bigwadd;    "H'm!     What's  his  proposition?" — Puck. 
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EVER  NEED  DUPLICATES 


01  Fann  LetUn,  Frlce  Uilt,  UlU.  Ut<^m.  Dnwtal*,  Haan,  RtMtts,  isTlUai  r 

Then  tAka  advanUi^e  of  cur  offer  o( 

TEN  DAYS'  TRIAL,  WITHOUT  DEPOSIT 

and  become  one  of  thousands  of  sstlsflml  oDBtomen  wbo  all  agno  tbat     ^  ^' 
DAUS*  lUrKOVED  TIP  TOP  DUPLICATMI  ^  JTjt. 

i|  the  ^niiiiM*,  oasloBt  aad  quIckcM  method  of  duitflaatliic  on  tl 
IHC«fl«fromF«a-wTltt«aauIilC«flwtrcKii1VpewrlMraMglni 
maelUDe  ooDtains  IS  feet  at  dapUostlDK  ■urface  vhleh  eaa  be  _ ,.     .     ^    .   - 

-      ~  TOO  hSTS  Mad  oUMrdnpUeatonirtlliaat  alio-    X  ■<^J^5f' , 

.... ^4W- 


Ha  tniealsi.  Cw  SIm 

e,  rlu  Um  spedal  d1 


((dnlaE^xUliis.) 


Otreaiar  of  Larget  Sitet  upon  i 

Felix  A.  C.  Dans  Duplicator  Co.,    Dm  Bntuiax.    in  John  st.    new  Twk 
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ESSENTIAL  OILS        absolutI  purity 


FUTZSCHE  MOTHEIS,  New  Tork 


HUhest  Grade 


KNOW    THAT    DRUCCISTS   CAN    MAKE    MORE    MONEY 

>  proTB  to  ererydninlstwboseUspaat  cards,  that  my  llueaiifeoprTlBlitsnUecta  sell  ewla',  futer  ao^ 
a  than  any  oinen.  1  waot  to  prove  to  aordmnlst  wbodoea  not  s^  portcarda  that  he  can  sell  mine  ■ 
ioey.  If  jou  are  wUllngtA  be '-shown."  AutfcMadoDar  bill  In  rourbuslneaa  letter  bead  and  maUlt  to 
u  I  will  maO  roa  a  spedal  seleotlaa  ot  A  new  caids  that  sell  bwn  S  Isr  So.  to  S  for  Ko.  and  par  r< 

IC.  NEUBURC,  lOSWorthSt., 


Ill  mine  and  make 
maU  It  to  me  now. 
id  par  you  Ko  per 

NIW  YORK 


Sauuel  H.  Yekkes  died  November  1,  at  the  Ballard 
Hospital,  Ballard,  Washington,  of  Bright's  disease.  He  was 
34  years  of  aige.  For  a  number  of  years  Mr.  Ycrkes  had  been 
proprietor  of  the  Granite  Falls  Drug  Co.  of  Granite  Falls, 
Washington.  At  the  same  time  he  was  interested  with  his 
brothers  and  sisters  in  the  Yerkes  Drug  Co.,  5tb  and  Denny 
Way,  Seattle.  The  last  ten  years  of  his  life  he  spent  with 
his  mother,  brother,  and  sisters  at  their  country  home  near 
Port  Angeles. 

"Inflammation's  Antidote"  is  the  best  description  of 
Antiphlogistine.  The  Denver  Chemical  Manufacturing  Com- 
pany, of  57  Laight  Street,  New  York,  advises  all  druggists 
that  the  preparation  is  made  up  in  four  sizes — small,  medium, 
large  and  hospital  sizes.  Doctors  in  prescribing  it  frequently 
write  for  one  box,  without  specifying  the  size  needed.  The 
wise  druggist,  however,  knows  how  to  advise  intelligently 
what  size  is  likely  to  be  required.  If  a  small  can  is  purchased 
when  a  medium  or  large  one  will  be  needed,  it  is  not  to  the 
advantage  of  the  purchaser.  Another  point  which  the  manu- 
facturers wish  lo  mention  is  that,  when  a  large  can  is  pur- 
chased, the  buyer  should  be  cautioned  to  keep  the  preparation 
covered  until  it  is  entirely  consumed. 


CoNGHATULAiioNs  WANTED.— On  entering  his  club  one 
evening  not  long  ago  a  young  Philadelphian  was  accosted  by 
a  friend,  who  exclaimed : 

"Why,  Charley,  you  are  positively  bearaingl  What's  up?" 
"I'm  In  the  greatest  luck  imaginable,"  responded  the  other. 
"You  know,  I've  been  hanging  about  a  pretty  Yonkers  girl  tor 
almost  a  year.  During  all  this  time  she  would  never  admit 
that  she  loved  me ;  she  would  only  say  that  she  respected  me. 
But  now,  old  chap,  congratulate  me,  for  last  night  she  con- 
fessed that  she  respected  me  no  longer — that  she  loved  me  I" 
— Lippittcoll's. 


To  THE  discriminating  pharmacist  nothing  is  more  exas- 
perating than  lo  till  a  prescription  twice  and  obtain  two 
different  looking  products.  It  displeases  the  dispenser  and 
perplexes  the  patient.  There  is  one  thing  about  Powers- 
Weigh  Iman- Rosen  garten  chemicals — ihey  never  vary.  It  is 
not  sufficient  that  chemicals  be  pure.  They  must  be  uniform 
to  please  the  exacting  pharmacist.  Chemicals  bought  from 
the  Powers- Weightmao-Rosengarten  Co.  permit  not  only  of 
definite  therapeutic  results  but  assure  uniform  and  accurate 
dispensing. 


"What  did  Barker  do  when  he  dis 
and  chauffeur  had  planned  to  elope  in  '. 

"He  oiled  it  thoroughly  and  put  it 
Brooklyn  Life. 


Mother:    "What  I  Fighting  again?    Such  a  black  eye]    If 
ivered  that  his  wife      you'd  only  follow  the  lead  of  the  minister's  little  boy—" 
s  car?"  Tommy:    "Aw,  I  did  try  ter  follow  his  lead,  but  he  led 

I  first-class  shape."—      again  wid  his  left  an'  dat's  where  he  biffed  m^."— Philadelphia 


.■i^ilizeiJlai, 


C^oogle 
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Increase  Your  Ice  Cream  Profits 

By  Usind  the  RefriiEerator  that  Preserves  the  Ice 
and  Keeps  the  Cream  the  Lonifeat 

Orand  Rapids  Ice  Cream  Refrigerators  are  unexcelled  for  substantial  and  long-last- 
iog  case  conilructlOD,  insulation  and  fine  appearance.    Our  sl«adnf  Increasing  business 
is  proof  of  the  above  Bssertioii.  Grand  Rapids  is  tbe  center  of  the  furniture  Industi;,  and 
our  cabinet-makers  are  the  best  monef 
can  hire.    Our  seven-wall  construction 
shown  in  lower  corner  combloee  the 
most  perfect  insulation  system  known 
to  science,  preserving  the  ice,  prevrnt- 
Om  Cu  rNoUa  Um<.  ing  sweating,  etc.     Bnaa  faucets  are 

conveniently  fitted  so  as  to  allow  of  drawing  off  the  surplus  water. 

Our  lefrigerators  are  made  In  porcelain  lined,  wood  lined  and  gal- 
vanized iron  lined.  Each  refrigerator  Is  guaranteed  tA  be  just  as  repre- 
sented and  to  give  enldre  satisfaction.  Each  case  has  the  famous  Qrand 
Rapids  finish  and  three  coats  of  varnish  to  withstand  the  attacks  of  the  salt 
water.  We  hare  been  experimenting  with  onr  vamish,  and  the  result  is 
that  we  have  effected  a  fioish  that  is  Impervious  to  salt  water. 

Our  catalog  descritMS  all  of  our  different  makes  and  styles.  Free  for 
the  asking.    Write  to-day. 

Chocolate  Cooler  Company 

79  Alabama  St.,  Orand  lapids,  Mich.  r..r 


"You  are  pushing  me  too  hard,'  said  Wu  Ting-Fang  to  a 
reporter  in  San  Francisco  who  was  interviewing  him,  "You 
are  taking  advantage  of  me.  You  are  like  tbe  Peking  poor 
relation : 

"One  day  he  met  the  head  of  his  family  in  the  street. 

"  'Come  and  dine  with  us  to-night,'  the  mandarin  said, 
graciously. 

"  'Thank  you,"  said  the  poor  relation.  'But  wouldn't  to- 
morrow night  do  just  as  well?' 

"'Yes,  certainly-  But  where  are  you  dining  to-night?' 
asked  the  mandarin,  curiously. 

"At  your  house.  You  see,  your  estimable  wife  was  good 
enough  to  give  me  to-night's  invitation.' " — Evetybody's  Maga- 


The  dislinguished  German  professor  of  clinical  medicine, 
Hufeland,  recommends  olive  oil  internally  in  cases  of  intes- 
tinal irrilation  and  in  certain  complaints  of  the  liver  and 
kidneys.  It  is  also  administered  with  advantage  to  scrofulous 
and  consumptive  persons.  Olive  oil,  if  pure,  doubtless  pos- 
sesses valuable  medicinal  properties.  The  "I^utier  Fits" 
brand  represents  the  best  French  quality.  Druggists  who  de- 
sire this  pure  oil  may  obtain  it  from  George  Lueders  &  Co., 
of  New  York,  Chicago,  and  San  Francisco- 


A  FATEETic  story  of  a  child's  heroism  is  told  by  a  Dublin 
gentleman.  Recently  he  proposed  to  drive  with  his  wife  to 
the  beautiful  Glasnevin  cemetery.    Calling  his  son,  a  bright 

little  boy,  some  four  years  old,  he  told  him  to  get  ready  to 


accompany  them.    The  child's  countenance  fell,  and  the  father 

"Don't  you  want  to  go,  Willie?" 

The  little  lip  quivered,  but  the  child  answered,  "Yes,  papa, 
if  you  wish." 

Tbe  child  was  strangely  silent  during  the  drive,  and  when 
the  carriage  drove  up  to  the  entrance  he  clung  to  his  mother's 
side,  and  looked  up  in  her  face  with  pathetic  wtstfniness. 

The  party  alighted  and  walked  among  the  graves  and 
along  the  tree-shadowed  avenues,  looking  at  the  inscriptions 
on  the  last  resting-place  of  the  dwellers  in  the  beautiful  city 
of  the  dead-  After  an  hour  or  so  thus  spent,  they  returned 
to  the  carriage,  and  the  father  lifted  his  little  son  to  his  seat. 
The  child  looked  surprised,  drew  a  breath  of  relief,  and  asked: 

"Why,  am  I  going  back  with  you?" 

"Of  course  you  are;  why  not?" 

"I  thought  when  they  took  little  boys  to  the  cemetery  they 
left  them  there,"  said  the  child. 

Many  a  man  does  not  show  the  heroism  in  the  face  of 
death  that  this  child  evinced  in  what,  to  him,  had  evidently 
been  a  summons  to  leave  ihe  world.— Lo«rfo«  Telegraph. 


Send  a  list  of  your  friends  to  The  Antikamnia  Chemical 
Co.,  St.  Louis,  Mo.,  and  this  firm  will  mail  each  one  an 
Antikamnia  Tablet  Calendar  free  with  your  compliments. 


The   Heiress:    "Oh,    Papal     The   Earl    has   proposed!" 
Papa  Bigwadd:    "H'ml     What's  his  proposition?"— PacA. 


i..uu,  Google 
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SAVE 

10 

KR  CENT 

TIUDE 
DISCOUNT 


EXPRESS 
CHARGES 


We  bapoit  all  our  Otnti  direct  from  Bpala.  Tlier  an  the  geD- 
nlDebanil-cat  Speolib  OMta  now  uDlTanallr  a^iunrledBed  (obe 
nperior  toe  prawiiptkHi  lue  to  anr  m«cMn»<nt  Cork*  made, 
n^  TetretJlke  qiullv  o(  Ihe  vood  from  whleh  tlwf  aa«  produced 
ta  not  deetrimd,  aod  thar  are  left  with  that  raootti,  Telretr 
flDWi  ao  muDn  dolnd  by  drusgtata.   The  prloe  we  oAer  them  at 


,    Qooda  di 


laleaalbaDtlieTeTTbMtKradeaa(iDadilD»«ntOorkiarBBoldfa'. 

" — 'IooIt  direct  to  anMumen.   You  aaie  Ibe  jobbefa  cro- 

''-  •'"— ]d  on  roar  ooimter,    Bzpma  preiiaia  od 

I  tS-DO  or  moreL   It  Ooh*  an  DM  aa  r«pr»- 

■enira,  renimatourezpeaMaodroonuonaT  wdl  be  Tefmided. 

SPECIAL  DISCOUNTSi  5  per  oont  oa  $B.OO  lotai  10  pn 

osnt  on  (lOlou;  ft  peruentaddiUonalforcaah  with  order. 

80LB    IN   FOUR  QUADES— In  S  GROH   BAaS   ONLT. 

MUIIIO.  M£HH).  BUEHO.  MDIIMmO. 

Bhf.       Ex.       Bcr.       Ex.       Beg.       Ex.       Riw.       Ei. 

r  ^  i%  i^  »^i  B-  f^-  i¥*% 


SAVE 
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PER  CENT 

CASH 
DISCOUNT 


T««*  to  dnogMi  wlih  ictab- 
lUhMl  oadlL  W  <B|i  net, 
oublOdvnlf. 

THE  CORCHO  CO. 

SAMMSt,    BOSTOH.IUn. 


SAVE 
TIME. 
ORDERS 
FILLED 
INSTANTLY 


BOOKS  FOR  PHARMACISTS. 

TBE  SFATDLL— A  handaome  and  praotdcal  pbannaoeutlcal  moot 


tnere—a ISrtr wle».   Hanyof tbemhaTebsoF'»»~^<-^->™^--~-^ 
^oMaUeoMa.    AlmonaoyoDaof  tbem  will 
tf*»]>oaabi«^>iioMiie.  AnibatanllalTOhim 
iDiiatnled.  Piioe,piMt.iNtld.SIJ)0(«i.>;  wlclii 


^enUCTS  AIID  rUFUNES.-j 
""  mmuracture  by  ihe  retail  or 


8PAT17U1  Tear,  11  .SO  (Ss; 
B  uiBUDfaiituTe  of  OuelB  HaaMoe 
na  ud  Pace  Creama ;  Powden, 
I,  and  ouMT  ilmllar  prsparatlona. 
Compiled  and  edllfldbj  L.  W. 
.),  mib  Thi  SpiTOiu  1  Tearfl.lB 


Reoo^laed , . 

wliASnTtiul  year,  fl.M  (Sa). 
tlie  moat  practical  methods  for 
..—..,..  ^  <» .^^  Extracta, 


2e'£«°1S.T'^^  Wata™,  Porfumea.  SachetoTFumlgatlne  PaS«^^ 
8««^ JjgOi  aerocal  hondrrt  [«tad  and  workable  tonSuIaa.     tJotiTiilltio 


no*  TO  HAie  TABLETS.- 


^e  manufacture 
11.10  (!^ 


(i5IL"''TWh'  KK^'  '5'  S^  inaMnr<rf  O^unon  Remedlea,  Perfumea. 
f?"P?.J°Sr'   ™™?"  "4  WaBhoa,_fialr   Dyt«,    Cosmetloi    ColoiraS 


mtn  Foiaooi,  Eitfaots,  Fl 


.    Kto,(a.):wltli8PiTUMlre«r,|lJB 


IJMOUESTIDHS  III  FBUHACr.-AaecpMl  to  the  "Catecbtam  of  Ffaar- 
"^i,  JnvaJualdB  toore^elerk  and atudent    In  It almoat  eveiTthin(t  loo 

can  think  of  Isanswered.   Cloth,  «l.l»(te.);  wlthSpiTDL*!  year.  «IJW  (4.1. 

*TUIA  VETEVINI —     - 

a  dIseaHB  OL „  _, 

I^  W.  aarnhalt.     SOc.  («■.};  with  Bi 

IN  ILLUSTUTED  ADS.— A  coUectioii  of  lOO  llliulrated  ada.  and  a  a 
of  hundredaof  cuta,aUfordruKgigta.    GOc  l^y,  wlUi  Sfatuli  (l.t! 


THI   SPATULA. 


a  Sudbury  Bldg.,  Bo«ton. 


MiSTKBSs:  "Bridget,  it  always  seems  to  me  that  the 
crankiest  mistress  gets  the  best  cooks." 

Cook:  "Ah,  go  on  wid  yer  blarney."— i?<j  Moities  Reg- 
ister. 


Teue  Haute  Tiust  Building  PHARKAcy  One  of  the 
Finest  in  Indiana.— We  show  an  illustration  of  the  new 
Trust  Building  Pharmacy  at  Terre  Haute,  Ind.  The  entire 
store  fixtures,  including  the  soda  fountain,  were  designed, 
built,  and  erected  by  the  Liquid  Carbonic  Company.  All  the 
woodwork  in  the  great  store  is  solid  mahogany  inlaid  with  a 
holly-mahogany  wall  case,  patent-medicine  case,  tincture  case, 
prescription  case,  tobacco  case,  bulkhead,  etc.  Whatever  por- 
tion of  the  wall  is  not  covered  by  cases  is  paneled  in  mahog- 
any with  Italian  marble  basing.     The  soda  fountain   itself 


has  25  feet  of  while  Italian  marble  counter,  trimmed  in  Verde 
antique  marble.  The  solid  mahogany  superstructure  is  sup- 
ported by  massive  7-inch  onyx  columns  inlaid  with  mother  of 
pearl.  The  frieie  and  cornice  of  the  counter  are  inlaid  with 
mother  of  pearl  and  hollywood.  The  design  and  disposition 
of  art  glass  panels  and  electroliers  add  wonderfully  to  the 
effectiveness  of  the  whole  outfit. 

This  drug  firm  was  established  in  1866,  42  years  ago,  on 
the  same  corner  that  it  now  occupies,  and  has  been  in  busi- 
ness continuously  there  with  the  exception  of  the  time  it 
required  to  erect  the  new  building.  The  Terre  Haute  Trust 
Company's  building  is  the  first  and  only  modern  steel  sky- 
scraper in  Terre  Haute,  and  it  occupies  the  busiest  corner 
in  the  city.  The  Trust  Building  pharmacy  is  described  by 
drug  salesmen  who  cover  the  whole  Stale  as  being  the  finest 
in  Indiana. 


The  New  Roosevelt.- The  psychology  of  Theodore  Roose- 
velt contemplating  retirement  from  office  is  necessarily  rad- 
ically different  from  that  of  Theodore  Roosevelt  twirling  the 
big  stick,  which  the  country  has  been  used  to  for  some  lime. 
A  glimpse  of  this  psychological  transition  is  afforded  by  a 
letter  printed  in  the  September  American  Magasine,  written 
by  one  who  recently  visited  the  President  and  found  Mm  in 
a  new  mood.     The  letter  runs  as  follows; 

"We  didn't  get  to  a  discussion  of  his  plan^  until  very  late 


ijifi^pri  hy 


C^ooglp 
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— nearly  midnight.  For  the  first  time  in  my  experience  of 
meeting  him  (President  Roosevelt)  he  seemed  tired.  He  said 
several  times:  'Well,  I'm  through  now.  I've  done  my  work.' 
His  chief  idea  seemed  to  be  that  he  wanted  to  get  away— oat 
of  the  country.  'I  want  to  get  away  so  that  when  the  new 
administration  comes  in,  my  opinion  will  not  be  asked  nor 
my  advice  sought.  If  1  talk,  peo^ile  will  say  that  I  am  inter- 
fering where  I  have  no  right  to  interfere.  If  I  refuse  to  talk, 
they  will  say  that  my  silence  is  disapproval.  The  best  thing  I 
can  do  is  to  go  entirely  away  for  a  year  or  more — out  of 
reach  of  everything  here ;  and  that  is  what  I  am  going  to  do.' 
He  said  it  was  the  last  thing  he  would  care  to  do:  to  repeat 
Grant's  adventure.  He  had  had  enough  of  pAblic  affairs;  he 
wanted  to  be  alone  and  quiet. 

"He  said  he  would  like  to  meet  William  of  Germany  if  he 
could  do  it  man  to  man,  but  he  could  not  think  of  attempting 
the  ceremonies  incidental  to  a  formal  meeting..  The  thing 
that  attracted  him  most  in  Europe  was  the  invitations  of  the 
King  of  Italy  and  the  Emperor  of  Austria  to  go  hunting  with 
them.  He  said  he  woud  like  to  see  how  they  did  it  in  the  old 
countries  of  Europe,  hut  he  felt  that  he  could  not  do  this 
without  attracting  too  much  attention.  He  had  concluded, 
therefore,  to  go  to  the  wilds  of  Africa,  a  thing  he  had  really 
long  wanted  to  do,  and  to  hunt  big  game.  He  would  sail 
as  soon  after  March  4  as  possible,  going  from  here  to  Italy, 
there  transhipping  for  the  Suez  and  Italian  East  Africa. 
Here  he  would  take  the  railroad  which  runs  inland  and  jump 
from  the  end  of  it  into  the  wilderness.  His  son  Kermit  will 
go  with  him,  and,  as  I  gathered,  no  one  else,  save  perhaps  a 
secretary.  He  said  he  was  looking  forward  to  the  recreation 
of  the  voyage  and  to  getting  acquainted  with  his  son.  'Ail- 
that  country  beyond  Italy,'  he  said,  'will  be  new  to  us  both, 
and  I  look  for  great  pleasure  in  seeing  it  with  a  bo/s  eyes. 
Kermit  will  have  his  book  of  poetry  and  I'll  have  my  hunting- 
books.     We  shall  have  a  great  time!'     ,     .     . 

"I  have  never  seen  him  in  a  more  human  mood ;  nor  have  I 
ever  been  more  impressed  with  his  bigness  and  breadth.  Once 
when  he  said,  'Well,  I'm  through,'  I  suggested  that  the  people 
might  not  be  through  with  him,  that  four  years  hence  they 
might  be  clamoring  for  him  more  insistently  than  they  are 
to-day. 

"'No,'  he  said,  with  a  curious  finality,  a  sort  of  sadness, 
a  note  which  I  never  before  heard  him  strike,  'revolutions 
don't  go  backward.  New  issues  are  coming  up.  I  see  them. 
People  are  going  to  discuss  economic  questions  more  and 
more:  the  tariff,  currency,  banks.  They  are  hard  questions, 
and  I  am  not  deeply  interested  in  them ;  my  problems  are 
moral  problems,  and  my  teaching  has  been  plain  morality.' 

"He  is  certainly  a  very  extraordinary  character — about 
the  greatest  of  our  time.  He  has  the  curious  flashes  of  genius, 
in  which  he  sees  himself  truly— more  truly  than  any  one  else 
does.  And  I  believe  more  than  ever  before  that  he  put  aside 
a  third-term  nomination,  which  he  could  have  had  at  the  turn 
of  his  hand,  from  the  highest  conceptions  of  his  moral  obliga- 
tions, I  know,  from  my  talk  with  him  last  winter,  that  he 
was  tempted  almost  to  the  point  of  yielding,  that  the  pressure 
had  been  tremendous  (far  more  than  any  ordinary  man  could 
have  resisted),  but  that  he  has  asked  himself  simply,  'What 
is  right  in  this  matter?' — and  the  thing  he  thought  right  he 
has  done." 

"I  BUILT  my  new  suburban  cottage  on  a  bluil."    "What  is 
fasn't  called  at  all.    That's  why  I  built  the 


it  called 
cottage. 


n    wriiinB  to   •dverliii 


OHE  OBTO  TIBBD  nl^emtliiK  Uw  who  old  fiwU  kud  kfuir  mur  repaU- 
tbiastbarainiiid  tritalntlieear*  oC  tin  writer.    And  ret  the  trite  nr- 
low  tta 


A1>D  TET  WHEN  I  THINK  of  It  I  ouutot  tmt  feel  thAb  If  there  irars  no 
olher  reMooi  WI17  you  sbauld  bo*  ft  Hazwell  Id  pratarenoa  Co  any  other 
ear,  thk  ana  feabua,  Tbecmo«yphaii  oooUdk,  ihonld  ba  all^ufllalaDt. 

MB.  HAZWELL  DID  NOT  Inveot  the  prludpla  at  dnmlUian  of  water  tij 
what  li  tarmad  Tluimii^aTphoa  InWiifniyn  thirt  principle  li  aa  old  aa  the 
lime— almoetaa  axed  aatntli.  IH  asctlaat  maolfeatatkia  waa  when  the 
heat  of  the  nin  drank  up  the  water  from  the  aetk  end  the  elooda  rakaaed 
It  acaln  In  that  fint  rain  that  chrlataoad  the  new-bom  world. 

KO,  THZRMI>8Y;H0N  ootOlas  la  not  new-dld  not  oiiglaate  with  Kr. 
Kaxwell.  It's  an  old  threadbare  tact;  a  principle  ao  well  known  It  haa 
eaoaped  tha  knowledge  of  thoaadealgnera  whoaelaamlBg  la  TOcy  new  and 
sapwflolal. 


HOW  THEBS  BE  DESIQNXBS  wIki  wHI  not  Incofporate  In  U 
feature  to  which  tbey  eaimot  dalm  priori^.  BupwlorlV— 
be  eval*ed  Iran  egotlam— is  of  aaoondary  aooMderBllon. 


D>  TBCBI  IS  ONE  BEA80N  more  than  a 
well  la  to-dmj  Cba  forenuat  ai 
wmiDgneaa  to  aink  h<a  own  peraoaallty,  hb  own  pet  hobblca  and  to  atrlTa 
for  that  which  will  be  most  O0Dduol*e  to  the  pleaaure  and  the  aatia- 
tactka  of  Hazwell  buyen. 


THEBXIN  UBS  THE  8UFEBI0IUTT  of  Iha  Uaxwell  ■; 
(he  motoi^-for  HazweU  aratora  oool  ni 
beat  pumpa  erer  devlaad. 


ro  LIKE  TO  TELL  TOU  ALL-or  rather  & 


/^^ic-*—  ^(^ 


President. 

MAXWELL-BRISGOE  MOTOR  COMPANY, 

Standard  Hanirfaobirers  A.  H.  C.  H.  A. 
P,  O.  Box  201,  TARRYTOWN,  N.  Y. 

FACTO rieb: 


TMIItrTOWN,  H.  T. 


PKWTUCKET,  L  L 


I  pleaae  mention   BiiLLaTiit  or  Phumact 


I.  AHB  DiALiaa  IH  All  La|hi«  Citim.        . 
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The  Short  Days  Are  Here 


ra  vUl  «BpaclBU7  BpiirealMB  Um 


,  lUaininated  Show  Case 


The  most  artiRIo  frame  ibow  caw  ;ou  cui  pUoa  ob  four  floor. 

At  will  7011  ou  Bood  It  with  light,  ao  tliat  evaj  article,  and  eieir 
comer  In  the  oae,  Banda  out  more  brUlluitlr  Uian  Id  the  full  light 
of  dar,  rareallsg  Id  cloaeat  detail  exterior  textoie  and  oidor  of  the 
artlolea  withlii , 

adds  flf^  per  oent  lo  the  value  of  the  oaae.  wUle  fli  coat  la  but 

Ererjr  lamp  li  hidden,  yet  ao  piaoed  aa  to  gi*e  a  """i*""""  of  light 
to  the  Interior. 

Write  ui  for  details  of  thia  caae  t<vda7,  a«  well  aa  full 
about  the  entire  Silent  Faleaman  line.    Addrcaa  Depc.  £, 

DETROIT  SHOWCASE  CO., 


ADD  TO  YOUR  BUSINESS 

By  Adding  a  D«partman(  tor  tha 

Accurate  Fitting  of  Glasses 

We  taaoh  the  moat  aoon- 
rate  and  aidentlflc  methoda. 
TOD  CAN  riT  ART  CASE  OF 
ASTISNAnSH.  COIUCT  BE- 
RCTS  *t  nSIOR,  STUMBT* 
EH  CIOSS  ETES  br  glaaaea 
that  oorraot  the  enora  of 
rafraettoo.  Tou  will  know 
70a  are  right  bf  oar  meth- 
oda.   The  r«aalt  ia,  aallaaed 


a   COHRE- 


that  ia  prodCable,  t 
joor  euatmner  am*  " 

Whr  not  take 
SPOHDEHCE  or  aiiHUM.bE 
COURSE,  obtain  your  deftree 
and  get  your  nPUNH,  "00& 
TOR  OF  OPTICS,"  from  tbe 
oldtat,  beat  equipped  and 


Nortbani  IlUnols  College  of  Ophthalmoloty 
and  OtolotT 

B.  W.  ■cFNTRKM,  II.O.,  tMn^  fOIB  Haaonk  Taipta,  Cfcka«e 


Los  Anceus  Wants  the  A.  Ph.  A.  Next  Yeak. — Tbe 
druggists  of  California  and  of  Southern  California,  and 
those  of  Los  Angeles  in  particular,  wish  to  have  the  meeting 
of  the  American  Pharmaceutical  Association  held  at  Los 
Angeles  in  1909.  They  are  working  hard  to  capture  the 
meeting  and  recently  advanced  the  following  strong  and  con- 
vincing reasons  why  the  A.  Ph.  A.  should  decide  in  their 
favor : 

"First— We  believe  that  it  will  be  to  the  advantage  of  the 
American  Pharmaceutical  Association  because  it  will  bring 
increased  membership  on  this  Coast 

"Second — The  druggists  of  California,  and  of  Soutbem 
California  in  particular,  are  now  ready  and  earnestly  desirous 
of  entertaining  the  members  of  your  Association,  and  are 
ready  to  make  the  meeting  a  success  in  so  far  as  their  efforts 
will  avail 

"Third — We  believe  that  it  will  be  of  great  advantage  to 
the  members  of  your  Association  from  the  East  and  Middle 
West  lo  meet  with  the  people  of  this  Coast. 

"Fourth — We  know  that  it  will  be  of  great  advantage  to 
us  to  have  the  Association  meet  here,  as  it  will  wiite  the 
druggists  in  their  efforts  and  increase  the  professional  spirit 
among  us. 

"Further,  we  feel  that  practically  every  member  of  your 
Association  would  be  glad  to  make  the  trip  to  California  and 
the  Pacific  Coast,  and  this  will  be  an  opportunity  to  do  so 
under  most  favorable  circumstances.  Those  who  have  visited 
this  section  once  will  be  most  enthusiastic  about  holding  the 
meeting  here. 

"We  do  not  believe  that  any  city  in  the  country  is  better 
equipped  to  care  for  your  del^ates  than  Los  Angeles.  The 
city  now  has  a  population  of  over  300,000  people,  and  hotels, 
transportation  facilities,  climatic  conditions,  our  mountains, 
beach  resorts,  orange  groves,  vineyards,  old  missions,  and 
other  points  of  interest  will  combine  to  the  comfort  and 
entertainment  of  our  guests. 

"Should  your  convention  be  held  here,  the  California  State 
Pharmaceutical  Association  has  determined  to  bold  its  meet- 
ing just  prior  to  your  session,  and  this  will  largely  increase 
the  attendance  and  membership  of  the  American  Pharmaceu- 
tical Association. 

"We  believe  that  any  sacrifice  made  by  members  of  the 
Association  will  be  more  than  repaid  by  the  pleasures  of  the 
trip,  as  it  is  scarcely  possible  to  find  more  varied  scenery, 
more  points  of  interest,  or  more  continuous  entertainment 
than  may  be  derived  from  this  journey. 

"If  there  are  any  conditions  which  your  Coimcil  would 
like  us  to  meet,  we  would  be  pleased  to  have  you  communi- 
cate wilh  us  at  once  so  that  we  may  give  them  immediate 
consideration. 

"If  we  can  be  of  assistance  in  making  arrangements  for 
rates  or  in  any  other  manner,  please  command  us. 

"Again,  we  would  urge  you  to  come  to  Los  Angeles,  be- 
lieving that  we  will  be  able  to  care  for  you  in  such  a  man- 
ner that  your  Council  and  members  will  have  no  reason  to 
regret  your  decision." 

If  all  of  the  United  States  advertised  like  Los  Angeles, 
it  would  be  pretty  difficult  to  keep  the  balance  of  the  world 
from  coming  to  the  United  States, 


"What  part  of  the  chicken  will  you    have,   Mr.  Hall- 
Room  7" 

"Some  of  the  meat,  please-" 


y  Google 
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Sold  His  Retukh  Ticket!— Once  a  man  died  and  went  to 
Heaven—there  might  have  been  more  than  one  at  several 
difFerent  periods  for  all  we  know,  but  in  this  particular  case 
the  beauties  of  that  "state  of  mind"  did  not  come  up  to  the 
expectations  of  the  individual  in  question.  The  golden  road- 
way lacked  much  of  its  pictured  luster  and  he  met  none  of 
his  old  friends.  He  went  up  to  Saint  Peter  and  asked  if 
there  was  not  some  way  he  could  visit  the  other  terminal, 
that  he  doubtless  had  many  former  earthly  associates  there. 

"Why,  yes,  certainly,"  said  the  custodian  of  the  great 
roster,  "trains  running  almost  every  hour."  He  grabbed  a 
time-table  from  a  nail  in  the  throne  on  which  he  was  seated, 
turned  the  pages  rapidly,  found  the  place,  and  said :  "Yes, 
you  can  go  down  at  eight- fourteen  and  return  at  five-twenty- 
five — just  buy  a  round-trip  ticket," 

The  newcomer  boarded  the  next  express,  lolled  back  in 
the  rich  purple  velvet  upholstery  of  the  beautiful  carriage, 
and   rolled   smoothly   over  the  perfectly*  ballasted  roadbed. 

Further  and  further  down  the  right-of-way  the  country 
grew  more  fertile  and  beautiful ;  the  traveler  looked  out 
upon  it  all  as  the  trees,  streams,  hills,  and  fields  whirled 
seemingly  in  the  other  direction. 

The  train  slowed  down,  the  brakeman  stuck  his  head  in 
the  door  and  yelled,  "Hell !" 

The  traveler  alighted  before  an  elaborate  stone  station 
and  passed  to  the  street  outside.  He  observed  a  familiar 
figure  standing  on  the  corner  which  he  recognized  from  pic- 
tures seen  on  earth  as  being  that  of  Charles  Darwin. 

The  new  arrival  introduced  himself.  Darwin  asked  if 
he  had  come  down  from  Glory,  and  what  he  thought  of  Hell 
and  the  surrounding  country. 

At  this  point  the  two  were  joined  by  Voltaire,  Richard 
Wagner,  and  Heinrich  Heine.  The  man  from  above  ex- 
pressed surprise  and  agreeable  disappointment. 

"Well,"  said  Darwin,  "things  were  not  alwajrs  what  you 
now  see  them  in  Hell.  When  we  came  here  this  eternal 
fire  that  you  hear  so  much  about  on  earth  was  still  going, 
but  we  harnessed  il,  piped  it  about  the  town,  and  are  now 
using  it  for  cooking  purposes.  We  have  dug  artesian  wells, 
irrigated  the  country  and  rendered  it  agriculturally  fertile- 
why,  let's  see,  Voltaire,  wasn't  it  only  yesterday  that  we 
heard  of  a  comer  lot  in  Glory  being  sold  for  taxes?" 

"Excuse  me,  men,"  said  the  newcomer  interrupting,  and 
at  the  same  time  feeling  in  his  vest  pockets,  "but  where  can  I 
find  a  scalper's  office?" — Common  Sense, 


When  it  comes  to  the  preparation  of  hot  drinks,  there  is 
nothing  like  the  Dallinger  "New  Process"  Urn.  For  making 
hot  soda,  chocolate  or  coffee,  it  is  just  the  thing.  Don't  you 
want  one?  The  terms  are  easy  and  the  Urn  will  be  shipped 
on  approval.  Order  now  from  Frank  W.  Dallinger  &  Co., 
21S  Sute  St.,  Boston,  Mass. 


"Do  you  give  your  wife  an  allowance,  or  does  she  ask 
yon  for  money  when  she  wants  it?"  "Both." — Cleveland 
Leader. 

The  W.  H.  Bowdlear  Co.,  Boston,  Mass.,  is  bringing  its 
Beeswax  to  the  attention  of  every  druggist  in  the  land.  Are 
70U  familiar  with  the  "W.  H.  B."  brand?  It  is  a  pure  white 
article  just  suited  to  the  needs  of  the  druggist. 


We  Are  Mng  to  fiire  Some  Dmggist 


.t^^^^t^^^^t.^.^^.^ 


right  near  you  mighty  valuable  ast^tance  In  the  near 
future.    We  are  going  to  print 

THE  BRIGHTEST,  CLEVEREST  DRUG 
STORE  PAPER 

ever  published  for  him.  Through  certain  dislhictjre  fea- 
tures it  will  be  made  to  look  like  HIS  paper  tuid  he  will 
hAve  exclnaive  control  of  it  in  hte  territory.  He  will  find  It 
the  cheapest  and  most  effective  odverUdug  he  ever  did  Id 
hts  life. 

We  don't  know  who  this  druggist  la— TET.    He  may 
be  YOU.    He  will  be  if  you're  quick. 

Send  to-day  for  free  sample  copy 
ATHEARN  PUBLISHING  COMPANY, 

PUBLISHERS  OF  THX 

DRUGGIST'S  MONTHLY  PAPER. 

43  HotHi  Fourth  SIrMi,  FALL  RIVER,  IMSS. 

•miltlHHtHIMHIIIflWIHK*IUi|l*MIWII«IWM 


Dru^yisis'  Fire  Insurance 

BETTER— LOWER  COST-SAFER 


Drnitdlsts    Indemnity    Exchanife, 
Saint  Lonls. 

I>riuKM>  In  nod  oonimeroUa  itaadtiw  are  BOW  able  to  ptooB  tlHtr  lb* 
Ibta  lBt«r-liuiinnM  BiahMg*  li  ooodooted  (astodrcfr  tat  BBTAIL 

Intor l—nni-w  iiil» iiU«H fini  amoBg  ImnlwnneD,  hudnre  dealan,  nlll 

<WfDeci,b»«ra™.loeinawif««Bret»,wlMil««l««maodoOi«M.  

Tba  •tanterd  tonn  of  potior  11  tanad—UM  j^cmliim  deposit  tt  n>  mora 
IteDkohHndbrtheoaaipulea  doing  a  csDena  &re  Inuuoa  buineM. 
At  tb*  wd  of  tha  fwr  tha  OTendMTge  II  ratnmed  (o  noh  poller  lrald»-« 
•IMT  Mrlng  otdO  W  BBX. 
The^eCbewOtoMW 

Tha  ooal  oi  roar  Hm  lasnaBoa  fwdacad  oKB-kall. 
Hon  maamtmcton  adlavlaaBlB  !■  cass  of  Isaa. 
A  amadar  aad  aalar  lowm  si  Bra  laaaiasM. 
A  valaabla  tlra  pnvaaUon  awvtca. 


eipwIenoedOiBtorwrtteraiattoiiMiraadmmgfc. 
■t^kbHdwd  and  raUidile  memban  o(  the  trade  are  elli 
Wrfia  t(Mlar  lor  toll  tpforinatlMi. 

AdrUocy  CoBHiUaa. 
OuriM  B.  Jndn,  Praatdant  JudM  A  Dolph  I>niK  OOk 
Fletdur  T.  J^Mcn,  Tlo»-FreBideM  JohnaoD  Broa.  DnsOo. 


John  W.  Daugh«rty, 

Attanwr  and  lUiiaser, 

aoe  ouv«  St.,  st.  L<wif  ^  <")()Q  Ip 


When   wrrtins   to   advertiierf  pleue  menlloo    BtraxniH    or   PHAKUjkc 
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3000 
Post  Cards 

HIGH  GRADE 
Well    Assorted 

I&cludfas  BirOidaT  sad  Imported  Em- 
boBsed  Flower  Carda,  and  this 

WONDERFUL 

TOWER  STAND 

FOR  $16.0(1 

The  Slaod  U  7  feet  high  imd  occnples 
onlj  SO  Inches  aquare  of  fioor  apace. 
Shows  8^8  different  cards.    It  will  sell 
more  Post  Cards  In   a   day   than  you 
sold  before  In  a  week. 

TffWT  Stand 
SHIPFED  INOCKKD  DOWN 

DON'T  FLAY  a  GAME  0/  CHANCE 

DRU(i(iI0iEINSUR4NCE 

with  the  i.  D.  p.  I.  Co.* 

SURPLUS"  to  policy hoide«.  $160,563.03 

^  NET  SAVING  of  2S%  on  rrtmtums  VUhout 
String  Jlttachmant 

Yoa  Keep  the  Saving 

Our  policy  holders  are  not  aublected  to  the  danger  of  con- 
cealed lisbiUtlea. 

We  Have  the  Honey  to  Pay  Cvery  Loss 

CommiBsionera.  and  write  Inaurance  hi  the  Bw  ■tMmM 
towns  of  nilnols.  EansaB.  Eeotuc^.  UicUno.  HlDDeMa, 
Hiasouri,  New  JeTHj,  Ohio.  Rhode  bUod,  South  Caro- 
lina, Tenneeaue,  Texas,  West  Virginia  and  Wisconsin. 
IBOW  tlul  ynr  laranwi*  Cn^uy  Is  exunlaed  by  tke  ta- 

We  will  enter  additional  States  as  soon  as  a  ctmserva- 
tive  buaineaa  policy  permite. 

H  li  ur  «>  Ik  ikm  lutai.  wriu  i«  hu  itfmiMiM  I* 

The  American  Dniggisis'  Fire  Ins.  Co. 

IZIS-IZIt  McrcaaUk  Ubrary  BM|.,          '         ClKlsaili,  OUe 

Wt  (Aant  the  drug  Wade  for  it*  tjHendid  lupport  during  tU 
year  note  abmit  to  md 

THE  GUT  RATE  POST  CARD  HOUSE 

CHIGtGO,  ILL. 

GuupsES  OF  Abdul  Hamid.— It  was  the  delight  of  Haran- 
al-Raschid  to  wander  about  his  capital  in  disguise  and  mingle 
freely  with  fais  people;  Abdul  Hamid  is  whirled  through  the 
streets  of  Constantinople  in  a  steel  carriage  with  a  shirt  of 
mail  under  his  coat.  Harun-al-Rasehid  loved  to  surprise 
those  who  came  to  his  notice,  by  prorating  them  to  high  office; 
those  who  become  too  prominent  in  these  Utter  days  are  liable 
to  take  a  quick  trip  to  their  future  reward.  Of  the  scores  of 
descriptions  of  the  Sultan's  habits  that  are  filling  the  news- 
papers and  magazines  we  select  the  following  from  T.  Ps'. 
Weekly  (London),  the  first  written  by  an  ex-attache  of  the 
Turkish  War  Office,  the  other  from  Miss  Elliott's  "Diary  of 
an  Idle  Woman  in  Constantinople :" 

"Crouching  at  the  back  of  a  victoria— he  never  rides  in  a 
closed  carriage,  fearing  not  to  be  able  to  get  out  quick  enough 
in  case  of  an  accident — the  raised  hood  of  which  conceals  a 
steel  shield  between  the  outside  leather  and  the  cloth  lining, 
the  Sultan,  with  his  two  magnificent  horses  at  full  gallop, 
passes  like  the  wind,  surrounded  hj  a  living  fortress  of  aides- 
de-camp  and  courtiers,  who  hide  him  almost  completely  from 
the  gaze  of  the  crowd.  The  luxury  and  beauty  of  the  car- 
riages and  liveries,  the  glittering  uniforms  of  the  horsemen 
acting  as  escort,  form  a  striking  contrast  with  the  look  of 
consternation  impressed  on  the  face  of  the  unwilling  pilgrim. 
Bent  double,  his  shoulders  sloping,  his  consumptive  body 
buried  in  the  loose  folds  of  a  long  dark  overcoat,  his  thin 
face  of  a  pallor  that  even  his  rouge  cannot  entirely  conceal, 
his  enormous  red  fez  pulled  down  over  his  eyes,  his  long 
hooked  nose,  his  badly  dyed  beard,  Ian  tern -shaped  jaws,  and 
somber  glances,  uneasy  and  fugitive,  which  his  piercing  eyes 
cast  ceaselessly  around  him,  the  Sultan  is  that  day  particu- 


larly repellant- looking,  and   of  neither   imposing  nor  royal 
demeanor.    ... 

"Abdul  Hamid  is  a  nervous  man.  Ever  since  the  tragic 
death  of  his  uncle  he  has  obstinately  refused  to  move  from  the 
small  kiosk  or  palazzetto  called  Yildiz,  about  three  miles  from 
the  city,  ou  the  European  range  of  hills  bordering  on  the 
Bosporus.  The  way  to  Yildii  lies  through  the  draggle-tailed 
streets  of  Pera,  into  comparative  country.  After  going  up 
and  down  hill  at  a  breakneck  gallop,  the  outline  of  a  palace 
kiosk,  modern  and  small,  reveals  itself,  rising  out  of  a  cinc- 
ture of  dark  groves.  This  is  Yildiz  Kiosk,  where  lives  the 
Commander  of  the  Faithful.  It  is  not  a  palace  at  all,  but 
originally  was  a  summer  villa.  The  park,  which  is  well 
wooded,  is  spacious,  with  grassy  slopes,  diversified  with  Other 
kiosks,  also  shaded  with  groves  descending  to  a  quay  on  the 
Bosporus.  It  has  most  charming  views  over  land  and  sea, 
Europe  and  Asia.  Near  at  hand  is  the  broad  channel  of  the 
deep  blue  Bosporus,  with  its  frieze  of  white  palaces,  steamers, 
caiques,  and  vessels  with  sails  set  gliding  by  every  instant  .  . 
"The  Sultan  is  an  early  riser,  and  from  the  moment  that 
he  completes  his  religious  prayers  and  ablutions,  which  are 
followed  by  a  cup  of  coffee,  he  begins  smoking  cigarettes  for 
the  reports  of  his 
till  one,  when 
floats  in  ■».  gilded 
r  leaving  the  park 
which  he  returns 
:eive  ambassadors 
the  national  pillaf 
After 


of  the  day.    At  10  A.M.  he 

ministers,  works  alone  or  with  his 
he  eats;  then  he  drives  in  the  grounds,  c 
caique  on  a  lake  for  a  couple  of  hours,  nc 
at  Yildiz,  except  to  go  to  the  mosque,  afti 
to  preside  at  the  Council  of  State  or  to  i 
or  ministers.  His  dinner  is  at  sunset,  whe 
of  rice  and  sweets  is  served  with  sherbet  and  ices. 
this  he  betakes  himself  to  the  selamlik  to 
..■igilized  by 


y'tgije§ti£ 
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Wide-Awake  Doctors  Demand 

EigU  Tears  of  issiire4  rrosperitr  Ues  Before  Toa. 

th« 

Ojoscin,  IbniUic  III  CactiD  Ciapond  (AtMt) 

ANESTHETIC    ^^*^^      ANALaESIC 

•1 

.^y^^Kitri^"^^ 

Ston. 

lIHauu 

InenHri 

ANODVHE       ^*V^^     HVPHOTIC 

i>™o«oni(a>*!toijro.«(».                        BmImm. 

*     ualcadouduodTne  effect,  wKbgraatMiuooeauiaoUfr 

We  can  ^to 
you      prompt 

■bipment.     One 
Uunuand    caaw 

lollBliM  PnHnUou  »!  "  HtmcIm,  NbivUm 
ud  Caclb  Cav."   (AkkM)   m    Dui«mn 

dzw-all  Btyles. 

SiTl*  of  Fachai*  aBA  Mcui 

""■  '■  ?S?!(2f  ^i »?-SS 

<Mnfr*aT*>T|gUw*tilncl.    Ftnii-I*  u4  LIltrMmwllktnrT 

ftlogue. 

6RAUI  RAPIDS  SHOW  CASE  CO.,  firud  Rapid*,  MIoIl 

The  Abbott  Alkaloidal  Co. 

CMKAOO,  ILL. 
lto«V«t.ir.T.                   SMiUt.Wufe.                   OdJa<.CillL 

Bfwck  FxtMT,  IMk*  Ml.  Ch.PwilM<,  On. 
TOE LUOeST  snow  CASE  PUNTIN THE  WOKia 

generals  of  high  rank,  such  as  Osman  Ghazi,  or  oftener  he 
disappears  into  the  harem  to  pass  the  evening  hours  with 
wives,  mother,  and  children. 

"The  Sultan  is  the  most  wretched,  ptnched-up  little  sov- 
ereign I  ever  saw.  A  most  unhappy-looking  man,  of  dark 
complexion,  with  a  look  of  absolute  terror  in  his  large  Eastern 
eyes.  People  say  he  is  nervous,  and  no  wonder,  considering 
the  fate  of  his  predecessor.  Yet  this  is  to  be  regretted,  for 
if  he  could  surmount  these  fears,  his  would  be  an  agreeable 
and  refined  countenance,  eminently  Asiatic  in  type,  and  with 
a  certain  charm  of  expression-  All  1  can  say  is  that  his  eyes 
haunted  me  for  days,  as  of  one  gazing  at  some  unknown 
horror.  So  emaciated  and  unnatural  is  his  appearance  that 
were  he  a  European  we  should  pronounce  him  in  a  swift 
decline.  I  hear  that  his  greatest  friend  and  favorite  is  his 
physician.  And  no  wonder,  for  he  must  need  his  constant  care, 
considering  the  life  he  leads.  How  all  the  fabled  state  of  the 
Oriental  potentate  palls  before  such  a  lesson  in  royal  misery  I 
The  poorest  beggar  in  his  dominion  is  happier  than  he  I" — 
Literary  Digest. 

How  much  would  Shakespeare  have  written,  if  he  had 
been  buying  and  selling  stocks  on  a  margin? 


Druggists  are  often  in  the  market  for  show-cases  but 
have  no  facilities  to  actually  visit  a  factory.  The  Grand 
Rapids  Fixture  Company,  of  Grand  Rapids,  Michigan,  will 
give  your  correspondence  prompt  and  careful  attention.  H 
you  want  any  information  on  any  matter  pertaining  to  their 
line,  do  not  hesitate  to  write  this  firm. 


George  Kayes,  clerk  at  the  Fairmont,  who  is  English  but 
is  ambitious  to  outgrow  it,  was  discussing  the  endurance 
contest  in  Judge  Lawlor's  court.  "Of  course,  I  know  you  got 
your  jury  system  from  England,"  he  said,  "and  so  I  suppose 
I  ought  not  to  criticize  it.  But  this  is  a  country  of  progress 
and  you  ought  to  try  to  make  some  improvements." 

"Suggest  one,"  interposed  Attorney-General  Lauck,  who 
was  passing. 

"Well,  you  might  allow  more  leeway  in  the  matter  of 
having  opinions.  Now,  if  I  were  a  talesman  I  should  not  con- 
sider it  a  bar  to  jury  service  if  I  had  an  opinion.  I  could  lay 
it  aside  while  the  trial  was  on." 

"And  what  would  jou  do  with  the  opinion  while  it  was 
laid  aside?" 

"I  would  keep  it."— 5"an  Francisco  Chronicle. 

The  secret  of  success  in  the  wall-paper  business  lies  in 
doing  a  large  volume  of  business  with  a  small  stock.  The 
Audebert  Wall  Paper  Mill  is  extending  the  drug  trade  a  prop- 
osition which  has  this  very  object  in  view.  Are  you  acquainted 
with  the  plan?  It  avoids  the  accumulation  of  dead  stock  and 
is  just  the  thing  for  the  druggist.  The  Audebert  Wall  Paper 
Mill  will  give  you  full  particulars  about  their  proposition. 
On  request  they  will  send  you  free  books  illustrating  their 
popular  priced  papers.  Better  get  in  touch  with  this  firm. 
The  Audebert  Mill  is  located  at  538  Foster  Avenue.  Summer- 
dale,  Chicago,  Illinois.    Write  them ! 

In  Atlantic  City.— "What's  done  ta^ill  time  there?" 
■Oh,  th.  bored  ..lk/'-M„      i^^^  bvGOOQle 
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Interstate  School  of  Correspondence 

388-396  Wabash  Ave.         -         Chicago,  llllnola. 


Original  and  Only  Genuine 


I  HorUck's  Malted  Milk.  Hot 

Place  In  an  empty  cup  (medium  aice,  8  b 


Mpioe  tableapoonfiO  of  Horllck'a  Halted  HUk  powder, 
len  add  a  tittle  hot  water,  making  a  amooth  puta,  into 
which  Btlr  suffldent  hot  water  to  fllf  cup.    Thla  Inmraa  a 


Advertising  spedalties,  free  and  prepaid,  upon  request, 

Horllck's  Malted  Milk  Co. 

Kacloe.  WU..  V.  S.  A. 


Barber:  "Hair  getting  ihin,  sii 
preparation,  sir?" 

Customer :  "No,  I  can't  blame  : 
Patriot. 


Ever  tried  our  hair 
on  that," — Harrisburg 


KoNnsKv's  Clever  Advertising  Builds  a  Big  Business. — 
A  young  man  named  Konetsky  opened  up  a  little  drug  store 
at  leth  and  Wright  Streets,  in  St.  Louis,  four  years  ago.  He 
was  only  24  years  old,  but  he  had  a  head  full  of  original 
ideas  and  was  not  afraid  to  work.  The  two  features  that  he 
pushed  the  hardest  in  order  to  draw  crowds  and  to  build  up 


whatever  current  event  best  lent  itself  to  that  treatment  His 
soda  fountain,  too,  was  made  the  magnet  to  draw  crowds, 
both  by  means  of  clever  advertising  on  the  outside  of  his 
windows  and  by  special  drinks  at  the  fountain  and  the  great- 
est  efforts  to  please  bis  customers. 

His  business  grew  to  such  an  extent  that  he  has  recently 
fitted  out  a  new  store  at  23d  and  Salisbury  Streets,  a  very 
up-to-date  store  in  every  way,  including  the  attractive  Liquid 
Counter  Dispensor  Soda  Fountain  illustrated.  Mr.  Konetsky 
has  always  made  a  strong  play  to  win  the  hearts  of  the  chil- 
dren, and  he  has  found  this  a  direct  and  permanent  way  to 
the  hearts  of  their  elders.  Though  he  is  only  24  years  of 
age,  Mr.  Konetsky  is  looked  upon  as  a  leader  in  St  Louis 
drug  circles  and  a  man  with  a  brilliant  future. 


"What  are  your  impressions  of  Atlantic  City?"  asked  the 
reporter.  "I  do  not  understand  how  that  could  interest  the 
public,"  replied  the  titled  alien,  "Why,"  explained  the  re- 
porter, "you're  a  peer,  and  in  this  peerless  country  if  a  peer 
appear  at  a  pier  and  peer,  of  course  we'd  like  to  know  how 
it  struck  him." — Philadelphia  Public  Ledger. 


Mr,  KoDctik;  beUerM  In  winning  over  the  ohUdroi. 
his  business  were  the  show  windows  and  his  soda  fountain. 
Eveiy  week  he  changed  the  dress  of  his  show  windows,  fea- 
tturing  some  idea  as  the  Horse  Show,  the  Hower  Show,  or 


The  appearance  of  the  package  may  make  or  mar  the 
success  of  a  cold  cream.  That  is  why  one  should  put  up 
this  product  in  the  decorated  boxes  sold  by  the  American 
Can  Company.  This  firm  offers  any  variety  of  beautiful  de- 
signs to  select  from.  Write  for  samples  and  a  catalogue  to 
the  American  Can  Company  of  New  York,  Chicago,  and  San 
Francisco.  /'  ^  i 

iv.foPdhvC-.OOqIe 
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"HOTSODAWILLPA' 


There  la  cmcmtTBtloK  In  tbte 
uth,  &  great  deal  of  tcience.  It 
is  loaded  to  the  muzzle  wiUi  pn- 
ImUob.  WhileotherurnshaTea 
dmllar  appearance,  the  aclentiflo 
and  pracctcal  features  of  outs 
(seTeral  being  patented)  are  want- 
ing. In  ofiler  to  obtain  maxi- 
mum resuiu,  get  the  best.  We 
have  it  tor  sale.  You  are  sure  to 
win  out  nitta  tlie  DALLINDEI 
-  NEW-rKOCESS  "  UM  which  has 
been  brought  to  perfection  after 
jears  of  experiment.  TBIEE 
uma  in  one,  Incomparable  coffee 
pBTing  a  big  profit  (out  pTocesa 
only  one  which  holds  aroma  foT 
hours)  idelldouB  ''Kew-Procest" 
chocolate,  removable  contalneT, 
pure  hot  water.    Nothing  like  It  on  the  market.     We  allow 

fra  to  try  our  um  before  purchasing.  NO  IISl  IN  THIS. 
atent«d  In  the  United  States,  Great  Britain  and  Canada. 
Heated  bj  gaa,  gsBoline  or  denatured  alcohol.  TEIHS 
EAST,  SHIPPED  ON  iPFlOVAL.  Do  not  delay  pIsclDg 
your  order. 


FRANK  W.  DALUNGER  &  CO. 

Jikkdi  al  Ic«  Cms  ul  Stla  Ftntila  SanllM. 
..  210  Stala  Stnal.  BOSTON,  MASS. 

LutHl  MlllttMin  tl  CaatlnHaB  Oral  ■>  IhaKirkal. 


CONSOLIDATED 
FRUIT  JAR  CO, 


KENT    PATENT  TOrS 

for  Cau  •■<  Toolb- 

pawdar  Battlaa, 

Talnm  Fowdrr  Tana. 

ALSO  FULLLINEOF 

CaltiNlUt  TubM,  Cnl    IMri 

S»riBkl«r*.  SmIi  HaldM,  BlttM- 


New  Yotk  Off  lea, 

zaOBfoadwar 
Chloaio  Otf  lea. 

SSDMAonSt. 


*  s 


Parke,  Davis  &  Co.'s  New  Building. — The  structure 
shown  in  the  accompanying  illustration  has  recently  been 
finished  by  Parke,  Davis  &  Co.  at  their  Detroit  headquarters, 
and  completes  the  sixth  city  block  of  laboratories  and  offices. 


of  the  lower  regions,  which,  he  was  surprised  to  find,  was 
made  of  highly  polished  marble.  Everything  within  reminded 
him  of  a  well-appointed  club,  even  to  the  refreshment  whitdi 
might  be  obtained  at  small  tables  in  cosy  comers.  He  resorted 
to  one  of  these  and  was  promptly  served  by  a  dusky  attendant, 
who  inquired  softly,  "Ice,  sir?" 

"Where  in  the  nether  world  do  you  get  the  ice?"  said  the 
professor. 

'There  are  many  scientific  gentlemen  here,  sir,"  was  the 
reply. — The  Canadian  Courier. 


The  new  building  occupies  a  little  more  than  half  an  acre  of 
ground  and  has  a  total  floor  area  of  about  two  and  a  half 
acres.     It   is  occupied  by   the    Capsule,   Extract,   Chemical, 

Taka-Diastase,  Printing,  Bindery,  and  Paper-box  Depart- 
ments. The  building  is  modern  in  every  respect,  extremely 
well  lighted  and  ventilated,  and  provides  every  essential  for 
the  health,  safety,  and  comfort  of  the  employees. 


It  is  one  thing  to  buy  good  corks  and  another  to  keep 
them  right.  The  Armstrong  Cork  Company  are  using  double 
sacks  for  each  package.  The  inside  one  is  paper  which  pre- 
vents the  corks  from  becoming  soiled  or  shopworn.  Buy  the 
Armsrong  brand  from  your  jobber. 


Professor  Lancaster,  the  distinguished  scientist,  in  ad- 
dressing his  classes  one  day  said  that,  while  he  would  like  to 
believe  that  all  scientists  were  impeccable,  he  was  forced  by 
a  dream  he  had  experienced  to  doubt  their  universal  goodness. 

In  this  dream  the  professor  had  been  carried  to  the  gate 

When  wrfllag  to  ■dvertlicn  ploti 


"Can  a  layman  write  a  will  that  will  hold?"  "He  can  if 
he  sticks  to  ordinary  English,"  answered  the  lawyer.  "Ifs 
when  he  tries  to  handle  the  "to-wits,'  and  the  'whereases' 
that  he  falls  down." — Louisville  Courier- Journal. 


The  Paul  C  Koeber  Co.,  86  Franklin  Street,  New 
York  City,  make  a  specialty  of  printing  tirst-class  local  view 
post-cards  from  the  customers'  own  photographs.  For  the 
Christmas  season  the  Koeber  Company  offers  a  sample  lot 
of  24  albums  on  which  they  allow  a  special  discount  of  HO 
per  cent,  thus  making  the  goods  a  specid,  l^rgaiq. 
Di^ifccdliyCjOOIile 

I  neatlait  Boij.itih  «a  Phasiuct  O 


BULLETIN    OF    PHARMACY 


DAY'S 
IMPROVED 
POT  MILL 

POT  anouND  OUT  iNsrei 

For  powdering  or  pnlracliliif 
drug!,  kod   ^mUuK  rasiUk  for 

I«rsel7  uaed  for  mtfclpg  jifll 
mam.  A  tttoag  uid  durabls  nu' 
ohliM,  which  doea  ita  work  quloklf 
■iMl  tborouRhlr. 

Writs  for  Cfttolostte  Ho.  HL 

THK  J.  H.  DAT  COHPAlfT 

ClmcUull,  Ohls 


DRUG 
Mil 


Tl¥>  adTaDtann  w«  daim  for 
hl>  mill  oTcr  all  othcn  aro; 

IK.  U  will  grind  mote  maUrUl 
rlth  le«  powar  than  asr  ocJmt 

M,  It  will  ttrlnd  mora  mlfonnlr. 

Sd.  It  la  aliDpler  Id  ocuutmotloa 
nd  leai  liable  to  get  out  of  Kfiair, 
ad  by  miaorewfng  one  bolt,  tha 


•UdwiUratum  w 


trat«d  catalogOB,  D 


MEAD  >  CO., 


fiulbHn. 

aotb  St.  a  H.  c.  1.  ■..  sta- 

Horn  B.  DETIOrr,  MICH* 


The  Largest  Profits 

'  tbe  moat  altiaotlre  Holiday  wbidow  b;  decorat- 

MISTLETOE 

from  the  wood!  of  Oklahoma,  tba  home  of  the  most  beautiful  mlitle- 
(oe  tn  the  world,  at  prioea  abiwi  H  that  at  the  cin  wholnalera.  It 
brlDga,  retail,  IromWc  to  9IiM>  P*r  pound,  aooorduig  to  locality. 

rucBS. 

lO-pound paokagaa,  by  ezpran,  SI.OO 

■Impound  paokagce,  by  ezproa.  -       •       1 .98 

U-pound  packaces.  br  eronaa,  ...---  3.00 
Per  barrel,  azpreai  prepaid  to  potnta  Id  Uw  United  Btatae,         O.flU 

Order  at  once,  bdon  you  hHvet  It.  Ordeca  reoelTed  later  chao 
Deo  Slit  may  not  reaob  dtlinafiwi  until  dnrlng  (Ailatmaa  week. 

Send  oaab  wltli  i^der  to 

Th«  Wail  SMe  Dnf  Stm,        iu3n,  VOu,  Okk. 

R^eretux^  Tht  Kitftr  State  Banlc 


WoKLDLY  Aunt:  "See  here,  Edith  I  That  young  man  to 
whom  you've  engaged  yourself— is  his  future  assured?" 

Niece:  "Oh,  yes,  auntie!  He  was  baptized  as  a  child."— 
Judge. 

BuTLES  Brothers'  December  catalogue  is  out.  If  you 
haven't  a  copy  write  tor  one.    Familiarize  yourself  with  the 

novelties  and  sundries  which  this  firm  sells  the  drug  trade. 
For  the  women  they  carry  combs,  cut  glass,  photo  frames, 
handkerchief  boxes,  pyrography  outfits,  match  boxes  and  ash 
receivers,  a  splendid  line  of  leather  handbags,  mesh  purses, 
pocketbooks,  jewelry,  and  what  not.  For  the  men  they  offer 
knives,  manicure  sets,  razor  strops,  toilet  mirrors,  pipes, 
cigars,  razors,  package  papeterie,  bill  and  coin  purses,  card 
cases,  wallets,  purses,  and  other  novelties.    For  children  they 

When   writinl  to   idTCrtiMrl   pl« 


Central  Drug  Mills 

J.  B.  LA  RUE  &  CO..  Proprietor*, 

180-186  Cherry  SL,       -       NEW  TORK. 

Make  a  Specialty  of  Powderlne.  Granulai- 
los  and  Cutting  Drucs  for  the  trade  only. 

WRITE  FOR  PRICES. 


.COLLAPSIBLE  TUBES C 


1  FN  LIQOID  GEHUTS,  ARTIITI'  GOLDIH,  FERFBHEt,  tALVEi,  I 

OUMETIH,  DIITHERTS,  TOOTH  PAOTH,  ETC.  I 

j  »mMmtiVrRA YMOMD  LEAD  OOmPAMY,  f 

'  Bt-BB   W.  tMk»  JKpmC  OMtOAmO. 


sell  skates,  footballs,  toys,  dolls,  and  anything  else  that  a 
store  might  care  to  stock.  Many  dni^ists  who  have  already 
done  their  Christmas  buying  may  need  to  replenish  on  the 
home  stretch.  Before  you  buy  sec  what  Butler  Brothers 
charge.  They  do  a  wholesale  business  exclusively.  Butler 
Brothers  have  distributing  houses  in  New  York,  Chicago,  St. 
Louis,  and  Minneapolis,  and  sample  houses  in  Baltimore  and 
Dallas. 


To  Clerks.- If  you  work  for  a  man,  in  Heaven's  name 
work  for  him.  If  he  pays  you  wages  that  supply  your  bread 
and  butter,  work  for  him;  speak  well  of  him,  stand  by  him, 
and  stand  by  the  institution  he  represents.  If  put  to  a  pinch, 
an  ounce  of  loyalty  is  worth  a  pound  of  cleverness.  If  you 
must  villify,  condemn,  and  eternally  disparage,  why,  resign 
your  position,  and  when  you  are  outside,  damn  to  your  heart's 
content.  But  as  long  as  you  are  a  part  of  the  institution  do 
not  condemn  it  If  you  do,  you  arc  loosening  the  tendrils 
that  hold  you  to  the  institution,  and  the  first  high  wind  that 
comes  along  you  will  be  uprooted  and  blown  away,  and  prob- 
ably you  will  never  know  why.— Elbert  Hubbard. 

Ir  you  have  ever  tried  to  fill  a  pipe  from  the  conventional 
tobacco  pouch,  you  know  the  objections  to  it  The  bowl 
receives  too  much  or  too  litde.  The  "Usona  Self-Oosing 
Tobacco  Pouch"  eliminates  this  nuisance.  It  opens  by  a 
pressure  of  the  thumb  and  closes  automatically.  Just  now 
the  manufacturers  have  a  special  offer  on  trial  orders.  Write 
for  particulars  to  the  Self-CIosing  Pouch  Company,  528  Cul- 
Ter  Way,  St.  Louis,  Mo. 


ition   BuLtniH   op  Pbaihac 
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PhormaPlf  HiSUand  Park  College 

niai  iiiaur    du  moinh.  iowa 

RESDDIT  COURSES  .h-B*M~  rh.o.  cnn.. 

denU  for  rxamtnMloaJnfon  Blate  BoMdi.  Tho  lu^wt  aad  Dot 
eqnlppsd  OoUege  of  PliarmMT  In  tbe  Unttad  StMaa.  Sobool  the 
ytmr'*''-    BtiidanMpwMBthoinBlinoWBTKyBMMtnttotMoii. 

CORRBVONDENCE  COURSE  ]^.<'?^£?T'P£ 


tbs  pabU 

>mMnr.  StndaalaaiiRJiedinaUpi 
D  T/npanrtm  toe  mar  """■"-"" 
unlnera.   Bind  for  Ine  ouakciie. 


HUBUND  PAU  C0LU6E  OP  PUUUCT.  Dm  tUlufc  b. 


LABELS,'°BDXESflT  CUT  PRICES 


eSd^^ 


vb«e*n«*«oii^b7iiullonl7.  Mo  nlenneo'i  oc 


THEBARTLETTCO.Kal.m«oo,Mich 


Db.  Ethelbebt  Gilbert,  of  Duluth,  is  willing  in  marriage 
ceremonies  to  omit,  whenever  requested  to,  the  obnoxious  "to 

One  of  Dr.  Gilbert's  parishioners  took  him  to  task  about 
this  matter  the  other  day. 

"What  right  have  you,"  he  said,  "to  tamper  with  the 
marriage  ceremony?" 

Dr.  Gilbert,  not  at  all  perturbed,  laughed  easily. 

"Oh,  well,"  he  said,  "that  'obey'  is  a  dead  letter  anyway. 
The  very  best  woman  in  the  world  promised  to  obey  me 
eighteen  years  ago,  but  she-  hasn't  to  this  diy."— Kansas  City 
Journal. 

Hoslick's  Malted  Milk  Coupahv  have  taken  advantage 
of  their  favorable  location  in  the  country,  and  have  converted 
the  spacious  grounds  in  front  of  their  laboratories  into  a 
very  attractive  park.  Under  the  supervision  of  a  landscape 
gardener,  an  artificial  lake  was  excavated,  and  supplied  with 
pure,  running  water  from  one  of  the  springs  on  the  premises. 
Trees  and  shrubbery  have  been  planted,  mounds  constructed, 
and  spacious  lawns  laid  out.  The  sylvan  effect  thus  imparled 
to  the  immediate  environment  adds  greatly  to  the  appear- 
ance of  the  big  plant  in  the  background.  The  standard  of 
excellence  attained  in  the  manufacture  of  Horlick's  Mailed 
Milk  has  won  for  it  a  world-wide  reputation,  and  the  visitor 
cannot  fail  to  be  impressed  with  this  new  departure  as  an 
additional  evidence  of  the  company's  desire,  to  have  not  only 
a  clean,  hygienic  plant  for  the  manufacture  of  their  food 
product,  but  also  surroundings  that  are  at  once  picturesque, 
and  in  the  highest  degree  sanitary. 

When   wriling   to   tdvertiieri  pleai 


Browa's  Bronchial  Troches 

An  free  from  vij  subataitn  which  The 
Food  and  Drugs  Act  i«qiilre«  to  be 
named  on  the  Ubel. 

iMwm  (D  *nr  Ik*  wtrU  Iw  MM  Au  ghr  TMn  H  <M  ri  lk>  bw 
STATLE  COUOH  lEUEDIES. 

R«M  Price,  25e,  OOo  aid  SUM  a  bos  (mI  mM  !■  Mk) 

Wilte  tor  bee  edrartUng  matter  tor  Am  dWHbntlaa. 

,  JOHN  I.  BROWN  &  SON. 

raoraiBTiMts. 
BOSTON,  MASS. 


HIGGINS' 


rltlHilBk 

rboln  HontarPuta 
Dnwla|  Bvwd  Futo 

OlI7ca  Futa 
I  VariatabU  Qln,  ale. 

Ira  Ike  Ptaeat  aad  Beit  lake  and  Adbeilvai 

KmaodHto  Tonnelt  from  oonoolTe  end  lll-gnelllin 
Inks  and  adliatfiraa  and  adopt  tha  BlUlna'  laka 
•■diUkaalvea.'  Tber  vUTIm  •  revelMtoa  to  too, 
tbar  are  m  nrea^  daut.  wbU  put  up,  aad  wMul  lo 
efflohait.  niay  fotm  an  actraoUve  aod  iraHtable 
line  tor  l>nwflto(«i.  Frioea,  dlMOOiM  and  (rlaied 
DWHer  tnin&bad. 

CHAS.  H.  BIGGINS  &  CO..  Vttwm, 

'  371  NlMhSlieel,  BrooUva,  N.  T. 


This  Quaker  City  Drug  MUl 

Sent  on  Trial 
for  $3.80 


Grinds  Dij,  Wet  and  OII7  eub- 
■tancee.  SPECIAL  PLATES 
■nd  CBU8BERS  tor  dlffennt 
klnda  of  grinding.  We  make 
aerea  atjlea.    Hand  and  pow«r. 

Saad  lor  rSEE  daacripUva  Dssk- 


Three-yeak-old  Allan  had  a  very  aristocratic  grandma, 
who  prided  herself  on  her  own  and  her  husband's  blue-blooded 
ancestry.  She  told  him  heroic  deeds  of  them  and  warned  him 
from  ever  playing  with  boys  of  low  degree. 

One  day  Allan  came  screaming  upstairs  to  his  mamma  and 
grandma,  holding  his  hand  up  covered  with  blood,  where  he 
had  cut  his  httle  finger.  They  were  both  greatly  alarmed,  as 
he  was  a  child  who  rarely  cried  or  complained  when  hurt 
Mamma  washed  the  blood  off  and,  examining  the  cut.  said: 

"Why,  dear  it's  not  so  very  bad.     Does  it  hurt  you  so 


only  red  blood,  and  grandt 
Ledger. 


hui 


he  said,  "but  'cause  it's 
said  I  had  blue." — Philadelphia 
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no  other  like  It  in  the 
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Opportnnitles 

are  plenty 

Not  ail  are  money  makers 
Here's  one— good  to  tie  to 
OPTICAL  GOODS  help  Druggist 
Get  next— our  Catalog  Is  yours. 
Just  drop  us  a  postal  card 

08KAMP,  NOLTING  &  CO., 

■anutaobirlRa  OptMam, 
413.  4IB,  417  BIm  Street,  •  QOKOtUKtl,  OHIO. 


The  marble  clock  in  the  dining-room  had  just  announced 
in  mellow  tones  the  hour  of  3  a.m.,  when  the  wife  of  the 
plumber  nudged  him  and  whispered  nervously; 

"Horace!  there's  a  burglar  in  the  house  1" 

"There  is,  hey?"  answered  the  husband,  now  thoroughly 
awake.    "I'll  see  about  him." 

With  cunning  stealth  he  got  out  of  bed  and  tiptoed  out  of 
the  room.  For  ten  minutes  no  sound  broke  the  awful  stillness; 
then  the  house  shook  with  a  crash.  There  was  a  century  of 
silence.  Then  a  chair  fell,  the  front  door  slammed,  and  a 
heavy  bundle  thumped  down  the  front  stairs  and  into  the 

The  terrified  wife  fainted,  to  be  brought  back  to  conscious- 
ness by  the  voice  of  her  husband. 

"It's  all  right,  dear ;  I  threw  him  out,"  he  chuckled,  as  lie 
turned  on  the  light.  "But  the  scoundrel  had  only  four  dollars 
and  thirty  cents  on  his  clothes." — Judge. 


The  powerful  character  but  gentle  operation  of  Sylvester's 
Haarlem  Oil  in  the  treatment  and  immediate  relief  of  kidney 
diseases,  bladder  trouble,  gravel  and  all  inward  inflammation 
have  combined  to  make  it  the  standard  remedy  of  the  world 
in  such  disorders.  Druggists  need  no  further  introduction 
to  it,  but  it  is  desirable  for  them  to  know  that  they  can 
obtain  it  from  M.  Coward,  successor  to  C.  Sylvester,  who  is 
the  exclusive  agent  for  the  United  Slates  and  Canada  for 
the  importation  of  the  genuine  article,  which  comes  from 
Haarlem.  M.  Coward,  whose  depot  is  at  270  Greenwich 
Street,  New  York,  advises  all  purchasers  of  this  sterling 
remedy  to  look  for  "C  Sylvester"  on  the  label. 


GLYGO-THYMOLINE 

Registered  in  U.  S.  Patent  Office. 

Tbla  InA-MwA  la  the  twontbf  ol 

KRESS  &  OWEN  COMPANY, 

NEW  YORK. 

The  Sultan's  Chief  Assassin. — Zia  Bey,  formerly  the 
head  of  the  Sultan's  secret  police,  who  fled  Turkey  when  the 
new  order  gained  control,  was  in  New  York  for  a  few  days 
recently,  and  told  in  an  Evening  Post  interview  how  he  was 
advanced  from  mere  obscure  Tartar  origin  to  become  the 
prefect  of  police  in  Constantinople,  and  then  to  the  Yildii 
Kfosk  to  deal  with  the  secrets  of  the  government  His  story 
was  at  once  denied  by  the  Turkish  representatives  here,  but 
later  dispatches  from  London  confirmed  his  identity.  He  said 
of  Abdul  Hamid: 

"Sultan  Hamid  is  an  intelligent  man,  but  suspicious,  sel&sh, 
cruel,  and  corrupt.  His  face  is  hnposing,  but  cowardice  and 
fear  are  constantly  in  his  eyes.  It  will  make  the  boldest  man 
shudder  to  see  the  padishah  pass  by,  bent,  trembling,  looking 
to  everything  and  everybody, 

"Whatever  happened  in  the  palace  and  in  the  Empire  was 
done  by  his  order.  Of  course  ministers  around  him  were 
accomplices.  Ferik  Pasha,  the  Grand  Viiier,  Saraskar  (Com- 
mander-general), Riza  Pasha,  Izzet  Pasha,  and  Faim  Pasha, 
all  of  them  men  of  obscure  origin  and  not  real  Turks,  joined 
hand  in  hand  for  wholesale  murders  and  atrocities." 

Of  his  own  red  career  he  remarked ; 

"I  was  the  head  spy,  next  to  Faim  Pasha,  who  was  exe- 
cuted after  I  escaped,  and  whose  body  was  thrown  to  the 
dogs  in  the  streets.  My  duty  was  to  receive  reports  from  the 
spy  lieutenants  and  turn  them  over  to  the  Sultan.  Abdul 
Hamid,  from  morning  to  late  night,  passed  his  time  in  reading 
those  reports.  Then  the  master  would  call  me  in  and  order 
me  to  do  away  with  the  man  who  was  reported  being  mixed 
in  a  revolutionary  plot.  Then  the  man  was  brought  to  Yildir. 
Seldom  were  any  questions  put  to  hiin.^He  was  sjiot,  or 
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thrown  into  the  Sea  of  Marmora  with  an  iron  ring  tied  to  his 
feet-  Hia  property  was  confiscated  and  divided  among  the 
palace  officials.  In  fact,  such  booty  went  mostly  to  Faim 
Pasha  or  myself. 

"Faim  Pasha  was  ray  superior  in  the  matters  which  you 
call  old  regime.    He  was  the  arch-terror  of  the  land. 

"One  day  Faim  Pasha  walked  into  an  Armenian  diamond 
dealer's  shop  and  selected  gems  worth  at  least  one  hundred 
thousand  dollars,  and  told  the  dealer  that  they  were  to  be 
taken  to  the  palace  for  the  Sultan,  The  gems  were  neither 
paid  for  nor  returned  to  the  merchant;  instead  the  man  was 
beaten  and  threatened  with  a  long  term  of  imprisonment. 

"To  arrest  innocent  individuals  in  order  to  extort  money 
from  their  wealthy  relatives  was  a  common  trick.  The 
Armenial  massacres  were  all  premeditated,  plotted,  and  car- 
ried out  by  the  officers  at  Yiidiz  with  the  consent  of  Abdul 
Hamid  to  enable  Naiim  and  Izzel  Pashas  to  make  their  for- 


There  is  a  tendency  or  rather  an  aim  among  modern 
show-case  builders  to  avoid  framework,  bars,  corner  pieces, 
or  anything  else  that  will  obscure  the  view  of  goods.  In  the 
"Silent  Salesman"  this  feature  is  observed  throughout  the 
entire  show-case.  Nothing  but  a  heavy  plate  of  glass  is  used 
in  its  construction.  Consequently  the  articles  on  display  are 
visible  from  any  angle.  If  you  wish,  you  can  procure  a 
"Silent  Salesman"  fitted  especially  for  cigars.  Write  the 
Detroit  Show  Case  Co.,  Detroit,  Mich.,  for  their  handsome 
ninstrated  booklet.  It  contains  some  valuable  pointers.  Ad- 
dress Dept  E. 


For  200  Tears 

world  tor 
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Genuine  Sylvester's  Haarlem  Oil 
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*mnSX  ■UVEHPORT  ICE  CHIPPING  MACHINE  CO. 

•'  1343  WMI  Thlnl  St.  Dnmpori,  Inn. 


It  was  a  severe  trial  to  Mr.  Harding  ihat  his  only  son's 
memory  was  not  all  that  could  be  desired.  "Where  in  the 
world  he  got  such  a  forgetful  streak  from  is  beyond  me,"  said 
the  exasperated  father  to  his  wife  on  one  occasion. 

"What  has  he  forgotten  now?"  asked  Mrs.  Harding,  with 
downcast  eyes  and  a  demure  expression. 

"The  6gures  of  the  last  return  from  the  election  on  the 
bulletin  board,"  and  Mr.  Harding  inserted  a  finger  in  his  collar 
as  if  to  loosen  it,  and  shook  his  head  vehemently.  "Looked 
at  'em  as  he  came  past  not  half  an  hour  ago,  and  now  can't 
tell  me. 

"As  I  said  to  him,  'If  you're  so  sttipid  you  can't  keep  a  few 
simple  figures  in  your  head,  why  don't  you  write  'em  down 
on  a  piece  of  paper,  as  I  do  and  have  done  all  my  life,  long 
before   I   was   your  age !' " — Youth's   Companion. 


SAL  HEPATICA 
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A  la  Carte  Cafa.     Newest  and  Finest  Orlll  Boom 
in  the  City.     CInb  Breakfast. 

Holla  from  R  p.  H.  (o  1E:«>  A.  U. 
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The  Wall-Street  Baitebs.— A  correspondent  of  a  West- 
ern newspaper  at  Washington  has  some  interesting  things  to 
say,  in  the  Saturday  Evening  Post,  of  certain  Congressmen 
who  at  present  find  their  chief  delight  in  Wall-Street  baiting. 
According  to  the  writer,  this  game  has  become  so  popular 
that  the  "Money  Devil"  is  now  going  about  "howling  like  a 
lost  soul  with  its  tail  caught  in  the  crack  of  the  door.  He 
cites  the  following  story  as  typical  of  this  breed  of  statesman : 

The  man  I  met  is  his  own  press-agent  He  is  always  on 
the  job.  He  knows  all  about  himself  and  can  tell  what  he 
knows  to  great  advantage,  being  possessed  of  a  vivid  fancy 
and  of  a  fine  newspaper  sense— he  thinks. 

"Look  here,  son,"  he  said.  "You  have  a  Western  paper, 
haven't  you?" 

"Yes,"  I  said,  getting  a  flash  at  what  was  coming. 
"Ha!"  he  almost  shouted,  jovially  clapping  me  on  the  back. 
"I  knew  you  had.    It  takes  the  Western  papers  to  send  such 
husky-looking  chaps  as  you  down  here,  men  who  were  born 
on  the  plains  and  know  what  the  common  people  want." 

"Yes,'  I  said  again,  for  that  seemed  to  be  the  only  thing 
to  say. 

"Well,"  he  continued,  fetching  me  another  bang  on  the 
back,  "I  can  let  you  in  on  a  good  thing.  I  introduced  a  bill 
to-day  that  is  intended  to  stop  this  gigantic  gambling  that  is 
going  on  in  the  stock  and  produce  exchanges  of  this  country, 
that  is  sapping  our  life-blood.  I  intend  to  pass  it.  I  want 
you  to  tell  your  folks  about  it." 

"What  is  the  bill?"  I  asked,  feeling  sort  of  ashamed  that 
I  did  not  know  all  about  such  an  important  measure. 

"Why,"  he  said,  "I  could  explain  it  to  you  in  ten  minutes, 
but  you  are  busy  and  so  am  I,  and  I  have  written  a  little  stuff 
here  thai  tells  all  about  it.  in  the  shape  of  an  interview  with 


me.  I  know  how  yon  have  to  hustle  around,  and  I  just  fixed 
this  up  for  you  boys  in  the  gallery.  I  guess  you  will  find  it  is 
pretty  good  copy,  I  write  considerable  for  our  weekly,  out 
home.  Just  take  this  and  slap  it  on  the  wire  to-night  and 
you'll  have  a  corking  good  story.  Don't  bother  to  cut  it  or 
change  it  any.  It's  all  right  now.  Just  send  it  out  as  it  is. 
I  know  how  busy  you  are,  and  I'm  glad  to  do  this  for  you." 

He  dug  down  into  his  pocket  and  pulled  out  a  package  of 
typewritten  sheets.  He  took  eleven  of  them  ofC  the  top,  folded 
them  and  handed  the  mess  to  me.  "That's  it,"  he  said;  "I've 
fixed  it  up  for  some  of  the  other  Western  boys,  too.  Not 
more  than  three  thousand  words,  and  hot  stuff.  Lot  of  local 
color.  Glad  to  be  able  to  help  you  out.  Good-by."  And  he 
ambled  off  toward  Statuary  Hall,  looking  for  other  corres- 
pondents to  help  out. 

This  is  the  way  the  three  thousand  words  began :  "Your 
correspondent  ran  against  the  breezy  Congressman  from  the 
Blank  District  several  days  ago  in  the  City  Hall  Park,  just 
as  he  was  coming  out  of  the  Pension  Office  where  he  had 
been  to  look  up  some  matters  of  interest  to  his  constituents. 
The  Congressman  was  busy,  as  usual,  but  stopped  long  enough 
to  say  that  he  was  very  much  in  earnest  in  the  advocacy  of 
his  bill  designed  to  make  Illegal  all  short  sales  of  stocks,  bonds, 
and  futures  in  commodities  of  all  kinds.' 

That  modest  beginning  impressed  me.  I  knew  the  Repre- 
sentative was  breezy,  but  didn't  know  he  knew  it  himself,  and 
I  admired  the  touch  he  put  in  about  being  in  the  Pension 
Office  to  look  up  some  pension  matters  for  his  constituents. 
That  showed  those  constituents  he  was  on  the  job,  busy  in 
their  interests,  "busy,  as  usual,"  as  he  said  himself. 

The  stuff  concluded :  "During  our  talk  we  reached  the 
Post-office  Department,  and  with  a  final  'We  have  got  to  stop 
this  game'  and  a  squaring  of  his  broad  shoulders,  the  sturdy 
Congressman  left  me  to  look  after  some  further  business  of 
interest  to  his  constituents." 

That  is  just  as  he  wrote  it.  We  walked  from  City  Hall 
Park  to  the  Post-office  Department  while  he  explained  the 
bill  to  me— a  neat  little  walk,  by  the  way— and,  as  he  left  me, 
the  breezy  statesman,  then  become  sturdy,  squared  his  broad 
shoulders  and  went  into  the  Department  to  look  after  more 
interests  of  those  constituents  of  his.  Always  tender  of  his 
constituents  and  reasonably  tender  of  himself.  It  was  a  fine 
piece,  I  take  it,  a  creditable  bit  of  press-agent  work  for  a 
statesman,  by  the  statesman  himself.  I  am  sorry  there  was  a 
storm  that  night  and  the  wires  were  down,  so  I  couldn't  pos- 
sibly slap  it  on  them  for  him,  much  as  I  desired  to  tell  the 
broad  and  pulsating  West  of  his  endeavors  in  behalf  of  the 
peopit.— Literary  Digest. 


It  is  not  the  volume  of  sales  but  the  profits  that  count. 
There  is  no  satisfaction  in  pushing  a  product  which  yields 
the  seller  only  a  small  margin.  Solon  Palmer  refuses  to  sell 
his  famous  perfumes  to  any  druggist  who  retails  them  for 
less  than  the  specified  prices.  As  a  result,  every  store  takes 
a  satisfaction  in  pushing  the  Palmer  line.  The  sustained  price 
means  profit  for  the  store,  not  only  now  but  also  in  the  future. 
Solon  Palmer,  perfumer,  is  located  at  372,  374  and  378  Pearl 
Street,  New  York. 

"Theke's  some  good  things  in  town  this  week,"  said  the 
engaged  girl  who  was  hinting  for  an  invitation  to  the  theater. 

"Well,"  responded  Mr.  Grouch,  "I  ain't  one  of  'em." — 
Kansas  City  Journal. 
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WANT  ADVE,RTISE,ME,NTS 

STOBE9.  FIXTURES  AND  APFARATUS  FOB  SALE, 

HELP  WANTED.  SITUATIONS  WANTED, 

BUSINESS  AND  PROFESSIONAL  CHANCXS,  ETC. 

lalaa.— 35  words  or  IcM  (otuiiuertioti),|i.oo;  each  additional  word,  3  cents ;  cash  wUh  order. 
Qapj  >ha<)ld  lescb  na  before  the  35th  of  the  month  to  Inmie  insertjira  in  the  next  month's  Issue. 

THE  BULLETnV  OF  PHARMACY.  I>etTolt.  Mich. 


TyANTED.— A  rerUtered  pharmacist  In  live  Xoith  Dakou 
*'  town.  Will  offer  a  cood  posltloa  to  a  faithful  and  sober 
nan.    Address  N.  D.  C,  care  Bullztin  of  Phashacv.         is 


"POR  SALE.— One  of  the  neatest  prescription  drug  store*  In  the 
■*-  conntTf,  containing  aub-statloo  postoffice,  on  a  cornel  In 
factory  distrlcL  Oak  fixtures,  tUe  floor.  Last  jrear's  business  over 
t6ooo,  entirely  from  prescription*,  inndries,  truBses,  and  a*  an 
oplldaii;  no  tobacco  or  cigaia  being  sold,  but  If  handled  would 
probably  add  $1000  yearly  to  businekS.  Inventories  abont  tsjoo. 
Poor  health  reason  for  selling.  Bargain;  located  Id  Detroit,  Mich. 
Address  E.  F.  T.,  care  Bullxtin  of  Phakhact.  I« 


"EIOR  SALE.— Drug  store  in  good  Indiana  town,  population  65a 
-*-  Ltke  resort  Aaanal  business  fgooo.  Good  reason  for  sell- 
ing.    Will  bear  iOTestlgatlon.     Address  Box  86,  Hamilton,  Ind. 


plOR  SALE.— One  of  the  best  paying  drug  stores  In  large  Michl- 
-*-  gao  city.  Slock  would  invoice  about  ^7000.  Beat  of  rea- 
sons for  selling.    Address  W.  5.,  care  Bullxtin  op  Puakuact. 


'EIOR  SALE.— Leading  drug  store  in  town  of  aSoo.  located  In 
■*-  central  Illinois.  B-st  location  and  long  esublished  business 
— an  Ai  proposition.     Price  tjooo.    Address  Ipecac,  care  Bou 

LKTIN  OP  PHAXUACY.  II 


CIOR  SALE— Flrs^class,  up-to-date  pharmacy  in  good  maon- 
*  facturing  lown  In  western  Pennsylvania.  Invoice  about 
I3000.  Must  sell  to  settle  an  esute.  Address  E.  E,  Tmby,  Ford 
City,  Penn.  13 


TTf  AN  TED.— Registered  pharmacist  who  has  from  %yio  to  $750 
**  to  invest  in  good  thing.  Only  reason  for  selling  I*  neces- 
sity for  change  In  climate.  Address  P.  A.  J,,  care  Bullxtin  of 
Pharmacy.  is 


TTT ANTED  SALESMEN.— We  are  engaging  additional  sales- 
'*  men  tof  1909  and  will  entertain  applications  from  experi- 
enced men.  Address  with  full  panlculars,  giving  age,  experi- 
ence; territory  familiar  with,  salary  expected,  etc.  Frederick 
Stearns  ft  Co.,  Detroit,  Mich.  ta 


W* 


FOR  SALE.— At  dmg  stock  and  Gxtnres  In  college  town  of 
1000.  Very  liberal  proposition  for  qnlck  sale.  Established 
35  years  and  is  a  paying  bntlness.  Investigate.  Address  Chas. 
H.  Mead,  M  D.,  Olivet,  Micb.  13 

[RANTED.— Sit  nation  by  pharmacist,  gradtiate,  ten  years'  ex- 
*     perlence.    Ai  references  fnrnished.    Prefer  Pennsylvania 
or  Ohio.    Address  L.,  care  Bulletin  of  Pkarkacy.  la 

FOR  SALE.— Drag  store.  Invoice  $3700;  clean  stock;  located 
In  health  and  summer  reiort.  Good  business.  Proprietor 
wants  out-of-door  work.  Cash  only  considered.  Have  lease  on 
bnlldlng.     P.  O.  Box  43s.  Eureka  Springs,  Ark.  ts 

WANTED, — Ding  store.  Clsan,  profitable  boslness  In  nice 
town  of  not  less  than  Sooo  population.  Write  full  par- 
(Icnlars  In  first  letter.  Answers  confidential.  Address  P.  O. 
Box  I3S,  Glendale,  Ohio.  is 


FOR  SALE.— Clean  up-to-date  drug  store  in  Iowa  town  of  jooo- 
RaUroad  division  point  and  offices;  county  seat.  Yearly 
sales  for  past  four  years  CiB.soo.  Full  prices,  hat  store,  good 
business.  Reasons  for  selling,  health.  Invoice  f  Boco.  Address 
Iowa,  care  Bullxtin  of  Pharmacy.  is 


TSTHOLESALE.— Qualified  English  manufactnring  pharaaaclit 
'*      desires  position  as  manager  of  wholesale,  or  of  trast,  in 


e  BuLLrmi  of  Phak- 


FOR  SALE.— A  well-established  dmg  store,  best  location  In 
city  of  13,000  In  Michigan.  Clean,  up-to-date  stock  of  drugs 
and  sundries,  fixtures,  etc.  Good  store  building,  abont  $4000. 
Stock  part  cash,  balance  easy  payments.  Chance  (or  live  man. 
Reason  for  selling,  health.  This  will  not  appear  in  the  next  Issne. 
Address  F.  V.  S.,  care  BiraxiTiN OP  Phaimacy.  II 


VOR  SALE.— Stock  consisting  of  drugs,  druggists'  sundries, 
-*  cigars,  tobacco,  candies,  paints,  soda  fountain.  Good  loca- 
tion In  town  of  7000.  Annoal  business  (10,000.  A  rare  oppor* 
tunlty  for  right  party.  Have  doubled  capital  in  18  months. 
Manager  leaving  city  on  account  of  health.  Box  544,  Cleveland, 
Tenn.  n 


ANTED.— Position  by  a  pharmacist:  am  revistered  In  Indi- 
ana, and  am  also  a  college  graduate.    Good  feferences. 
Address  M.  E.  Williams,  Chicago,  Cmio.  n 


W* 


FOR  SALE.— Wisconsin,  western  part,  only  drug  business  in 
town  of  300,  on  main  line  Northwestern;  30  miles  east  of 
St.  Paul;  nearest  town  north  ti  miles,  east  6,  west  I3,  south  13. 
Good  farming  country.  Cash  boslness.  Rent  fio;  sell  for  |ibOO, 
essy  terms.  Have  other  interests.  Address  K.  E.  Anderson, 
Roberts,  TOs.  i" 


FOR  SALE.— Dmg  stock.  Good  location,  daily  soles  (35, 
easily  Increased.  Invoice  Itsoo;  will  seU  for  f  3500  if  taken 
at  once.  Other  interests.  Address  Michigan,  care  Bullbtin  or 
Phaxuacy.  •" 


FOR  SALE.— Family  prescription  and  general  subarban  dmg 
store  In  State  of  Washington.     Up  to  date;  price  %^x». 
Tor  terms  address  R-,  care  Bullktik  or  PharkacY.  10 

FOR  SALE.— Drug  store,  established  business  36  years;  clean 
stock;  new  fixtures.     Death  of  proprietor  reason  (or  sale. 
Address  Graham's  Pharmacy,  Jefferson ville,   Indiana.  10 


■pOR  SALE.— Mitchell  four  cylinder  runabout.  Sliding  gear 
'^  transmission,  shaft  drive,  force  feed  oiler,  storage  battery. 
Top  and  side  curtains,  folding  glass  front,  oil  and  ias  lamps. 
First-class  condition.  For  particulars  address  T.  W.  P.,  care 
Bullxtin  or  Phaxhacy.  9 


Ootaha,  Neb..  U.  S.  A.    EaUb.  1904. 
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THE  NEW  YORK  MARKET. 


ADVANCED.  — Bdladonns  Lmtm,  D1^1&11b  Le&Tes,  Jftlap 
Boot,  Cubeb  Berriea,  Senega  Root. 

DECLINED.— Caraway  Beed,  Gplam,  OH  of  Lemon. 

Bo^ess,  generally  ipeaklng,  for  the  laat  month  has  shown  a 
marked  improvement,  a  bett«r  feeling  being  present,  and  orders 
coming  to  hand  hare  beeo  of  fair  volume.  Prices  are  generally 
wdl  tnalnbUned,  and  the  sitnadon  as  a  whole  looks  very  promis- 
ing. 

CITRIO  ACID  remains  at  the  ssme  schedule,  and  nothing  but 
orders  for  current  wants  are  being  received. 

EKGOT.— Pricee  are  very  Arm,  and  the  new  crop  which  will  be 
ready  for  maiket  nest  month  is  being  held  at  high  prices. 

OPIUH. — The  Interest  manifested  in  this  product  as  per  our 
last  report  has  been  given  up  and  the  article  is  In  a  veiy  weak 
posidcHi.    Prices  quoted  are  nondaal. 


JALAP  ROOT  hu  suddenly  advanced,  although  the  article 
has  been  working  upward  to  the  present  prices  for  some  time. 
Stocks  aro  very  limited,  and  as  the  new  crop  witl  rkot  reach  this 
market  until  February  or  Uaroh  we  look  for  stQl  higher  prices, 
and  there  are  but  one  or  two  holders. 

MENTHOL.— Id  some  quartera  the  article  leems  to  be  well 
thought  of,  but  there  are  soipe  dealere  who  are  cutting  the  price, 
and  with  this  feature  in  the  market  the  article  is  rather  dull. 

COD-LIVER  OIL.— The  long-looked-for  advance  seems  to  be 
upon  us,  at  cables  from  producing  country  Indicate  a  flnner 
market,  and  we  are  under  the  ImpreeaioD  that  as  soon  as  consum- 
ing demand  starts  la  higher  prices  will  be  reslised. 

ESSENTIAL  OILS.— The  prices  have  been  fairly  well  main- 
tained, and  a  good  market  Is  reported. 

QUININE.— While  the  last  bark  sale  went  oft  at  somewhat  of 
a  decline,  manufacturera  have  not  changed  their  old  prices,  and 
for  the  time  being  at  least  we  do  not  look  for  any  change. 

Heir  ToTk.  Not.  U,  1906. 
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Our  Tinctures  now  number  fifty-three,  representing  practically 
every  drug  for  which  there  is  a  demand  in  tincture  form.  They 
are  rigidly  standardized,  chemicalb'  or  physiologically.  Their 
purity,  activity  and  uniformi^  are  beyond  question.  They  cotw 
form  to  the  requirements  of  the  U.  S.  P. 


M  (No.  I). 
AtoM  (No.  31). 
AloM  and  Mrrrh  (No.  32% 
Amiw  (No.  2). 
AHfatidk  (No.  33). 
BalUdonnm  LsaTai  (No.  3). 
Benzoin  (No.  4). 
Banxoin  Compoimd  (No.  5). 

-  ■   vidm(}4o.34). 
»  (No.  6). 

ur.Mn.om  (No.  35). 
Cardamom  Compound  (No.  7). 
CimfeifoKa  (No.  36). 
Chicliou  (No.  8>. 
Cinchona  Compound  (No.  9), 
ColcUcom  SmkI  (No.  37). 
Digitalii  I  No.  10). 
Farric  Chloride  (No.  3S). 

-  ■  ■    '  d  (No.  39). 


9v^ 


Ginger  (No.  12). 
Guaiac  (No.  40). 
Hrdra«ti*  (No.  41). 
Hyotcjanuu  (No.  13). 
Indian  CannabU  (No.  14). 
Iodine  (No.  42). 


[^Tender  Cmnpoiind  (No.  16). 
Lemon  Peel  (No.  53). 
Lobelia  (No.  29). 
Mynh  (No.  17). 
Nu>  Vomica  (No.  ia). 
Opiom  (No.  23). 
^nm  Camphorated  (No.  20.) 
<^am  Compound  (No.  21 ). 
<Vam  Doodorixed  (No.  22). 
Orwnce  Peel,  SwMt  (No.  52). 
Phyaocticma  (No.  43). 
Quauia  (No.  44). 
Qnill^^  (No.  45). 
Rhubarb  (No.  46). 
Rhubub  Aromatic  (No.  24). 
Sancoinaria  (No.  47). 
Sqnill  (No.  46). 

■    D  (No.  49). 


(No.  25). 
Strophanthiu,  U.  S.  P..  1890  (No.26). 
Valerian  (No.  27.) 
Valerian  Ammoniated  (No.  50).' 
VaniUa  (No.  28). 

n(No.5l). 


Buy  these  reai]y-t<Ktue  llnctures.  Sa»t  lime.  SaM  trouble. 
Have  assurance  that  you  are  dispensing  a  line  of  pharmaceu- 
ticals that  are  m  strict  conformity  with  the  rigid  standards  of 
the  Pure  Food  and  Drug  laws. 


lpn!K£,OA¥iS&£ 


HOME  OFFicis  UNO  ukaeMATeaiES,  Detroit,  mich. 
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THE  CHRISTMAS  SEASON 


Druggists  will  find  some  capital  ideas  on  holiday  window  trims  in 

"Window  Displays  for 
Druggists" 

This  book  contains  several  beautiful  exhibits  for  the  gift  season, 

illustrated  by  full-page  engravings  and  clearly  described  so  they  can 
be  easily  duplicated. 

Don't  you  want  to  see  them? 

One  dollar  will  bring  you  the  book— post-paid. 

It  also  contains  over  one  hundred  other  displays.  There  are 
model  windows  for  all  lines — cough  syrups,  toilet  creams,  rubber 
goods,  perfumes,  candy,  com  cures,  tooth  pastes,  hair  tonics,  and 
what  not. 

Every  display  has  been  used  with  success.  Every  one  was 
originally  devised  by  a  practical  druggist. 

Send  a  dollar  to-day. 
You  need  the  book. 


E.  G.  SWIFT,  Publisher. 

Detroit.  Mich. 
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SPECIFY 

P-W-R 

MORPHINE  SULPHATE 

QUININE  SUIPHATE 

CODEINE 

ACID  TANNIC 

STRYCHNINE 

IODINE  RESUBLIMED 

BISMUTH  SUBMTRATE 

ETHER  NITROUS  CONC'D 

Vhitc   Bulky.   Tasteless. 

In  Hennetically  Sealed  Tubes 

POTASSIUM  IODIDE 

STRONTIUM  BROMIDE 

ACID  CITRIC 

ETHER  FOR  ANAESTHESIA 

CHEMICALS 

MIDIOINAL                          nCHMICAL                   PHOTOORAPHIC 

POWERS-WEIGHTMAN-ROSENGARTEN  CO. 

NEW  YORK          PHILADELPHIA        saint  louis 

iMEW      YORK     CITY  ^^ ' 
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